


HINTS ON CONDUCTING

A SMALL

MA1l, OrRpDER BuUsINESS.

There are, in the United States and Canada,
fondreds of concerns who obtain their revenus
almost e.xelus\irely by means of transacting busi-
&333 through the mails. In addition to these,
|y regular city retailers have of late opened
e’ Dartments for mail order trade. |

au@ habit of purchasing by mail is rapidly as. |
sning enormous proportions in this country, |
e&d the ﬂustm,;l has been catered to, in such a
suanner, that the ranchman on the plains may |
wear & latest style metropolitan custom made
giit, wwhile his daughters may equip hersell a la
Fifth Avenue—all by inspection of a catalozue, a
posial money order and a letter

- i —— - —

Good Posial Systcin., |

Theae facilitles have been brought about by the !
@encral march -of improvement, and, perhaps, |
mare partidularly on account of the greatiy im- |
Bioved postal gystema., Almost evary inlélligent
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#ezeon has had more or less experience in hﬂﬁﬂa

through the mails, but the object of this ltiie
Look is to show how a small business can be prodts

ably conducted for this purposs,

Start iignt.

One of the most essential things to start witk e
an attractive article o rlm o of goods. Shall it be
in the nature of a sta p o or & novelty? The difil-
alty in handling staple goods in a smail way 3
the lack of profit.

Staple Goods,

Staple goods are handled by retailers everys

here, and, people will not readily send away fqr‘
that vhich they can procure at home. Of course,
there i3 always more or less mail trade OR
gpecialties in the line of staples, such a3 Ply-
mouth Rock Pants, Dourlas® Shoes, ‘:tc.. but even
then, manufacturers tell me that there is no pro-
fit in the mail orders, they are handled merely for
the sake of augmeating regular trade by makiog
the goods popular.

Perhaps I might make an exception in the
staple list of watches, silverware and jJewelry.
These are good mail order sellers.
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Niimerous Novelﬂe::;.

™ the llne of noveltles, there are hundred
things such as books, toys, games, photos f.;':‘:u,.-‘h
gerfumery, ete.

8mall tdys, not easily broken, and of.] :-:'?';95
weight when packed, sell in immense quantit
i advertised in November and December.
¢ourse, the ‘advertisement must be _pr operly ap
ranged, good journals used, and the price of
%6y should be small..

€ Prozen Perfumery.”

Hilllons of perfumed cakes of Plaster-Parls, pud
fa emall ornamented tin boxes, have been sold
during the past ten years. hese goods cost
sbout 4 cénts each, ¢an be fa_rlu at ten ce nts, give
gatisfaction {f well made and can be mailed at a
oost of A cent each for postage, which will ad-
mit of the “‘wonder stone’ being wrapped in a
guantifly of advertising circulars.

One ér two ingenious advertisers put up pacits
ages of tachet powder and rf*l ”‘*f';ll'l as "‘Love

“owders,”” They are said to enable the reczp.en%
Agaln and maintain the love of & ‘?.GL her,™

Several Saleable Specialties,

Gheap books usually sell well if they ¢ o ab
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i gractively written up and adverdsed fn the righs
&ind of papers. Milllions of coples of certais
books have been sold at ten ecents through the
mails. Of the MurTuM IX PaArRveo LiBRARY, of
which this little treatise is one, several millions
fave been sold at ten cents per set of twelve titles.
People readily buy Japanese napkins, some-
¢imes advertized as handkerchiefs, (which they
1 peally are), but the great sale may be due some-
' what to the fact that our country cousins do not
1 veally know what a Japanese crepe handkerchief
| {2 and fondly imaginethat they are togeta fifteen
fnch pure eilk affair. Thesé goods can te pro
%’ eured of Japanese importers in New York,
Chicago, San Francisco and other cities.
Cheap jewelry, such es rings, chains zad the
o, generally sell well. The prices should be
Sow and the description must be strong, to atiract

ade, however-
Watches Dy Mall,

TRoe watch mall order business s very lasge
A3 a rule, Swiss watches are the sort dealt in.

THe values of American walches are quite well
kEmown, and they are on sale everywhere; but tho
Swise watches can be described in cash attracting

adjectives and whoan sold the margin of peeliS s
fakly pood

e -
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&5 sell AUy s50I't [ T by so-called sugge Jf.l"r'f';‘t
- A J : ¥ ’ I b w q-
* L) j.I.' : 1 LoAALSD I I b :'.; "1 t"q. lm' AL DD ey i rt_.-li-ﬁi"
r‘I 1"1"}_11!‘1;1 Lj_‘f t 11. -iLrL LtIinTi':'ulH} IT] 1'- rl{J E
e 11"' Tl it ' I by N1 Y l { 0 y
£a0 advertiser 1inio disrepute anQ inpi et

- B "

DPon’t Lie.
fa wrilinz a descriptlion Of your gooas, do nos
sslarepresent them. A dasi of adjeclives now

| b | i s I - . ' . ._H! ..' Jw : -i1.
=0 Ulf‘-ll 13 customary and acceptadle, 10 I d

&z *'-r:._:*‘IcL. O 1S t-'AEﬂL. ted., Neverineicess you I.L]LLQ’,;

-y i:lf L F-Ilf E‘;:}f; 'LJI-L?! 'Ll {.#li..-il-"‘li'l ‘ALLl Ctti::g ir Et is
f‘"ﬁ_? g*-..u.l‘r

Send Circuliars,

ave a catalogue or set of circulars adverising
H:‘.ﬁu:s s;}wmlt::*::., and send this printed mattes
ent with every package. If your first filling of an
erdeor gives satisfaction, you are quite sure 10 ge%

a gecond order, and possibly several subsequens

wd
et

Lettors are Valuabd

Jotters that you receive from country css-
ggwngrs are more or leas valuable, Other dealers
i purchase them of you for purpoee of using
e addresses in sending out their own catalogess,

o
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Good Selliera,

P books with attractive titles are usually
e o ::i:?!'-f property, and if « onients are as adve
gised, always give satisfaction. The Keystona
Book and News Co., 1111 Arch St., Philadeiphla,
are among the leading wholesalers. They send
&ade circulars ot ly to persons who prove them.

gelves to be regu I'_.:l*.if engaged in the mail ordes
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Medical Businesa.

it Iz surprising to note what a vast amount of
medicine is sent through the mails. There gre
mmm%i.’ﬁf‘* for all diseases to which the flesh ie i,
if you have a good tornic, blood purifier, skin beazs.

Glleror *her preparation which you wish to push

ez €

t2e sale of, the better way to get “points"™ is &
r the advertisements of other concerns sd.-
t*;:nifeain*' sm‘:?ar specialties and leam "::'.:.?
mfrih::fi ut do not copy other councerns’
$ure; ..:mmy pick out a few gooa-ideas and SOnE
¥ine them with your own originality,

S
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Advertising Agencies,

A large proportion of advertising is placed

@hrough so-called agents. They are a legiom,
About a dozen make a specialty of mail erder ad-
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sertising. Ves can get (urther lknformatich 234
reading a copy of ®ur Bilent Parfner, which yo&
ean obtain free Yy writing to Frod Terry.. VWaier-
wille, Maine, There are 4 larze number of pmhe
Kications thot pay for madl order advertising, an@
a much Jarger nunwber which do mot pay the adr
vertiser,

N ot Tolerated,

The U. 8. and Cenadian postal officieds o nos
encourage o-called “wark at home” schomes
which ustally take money ont of poor peoples
pockets, Many afleged offenders have been pross-
euted for Aolng thissort of business,

wWatch Your falllisg,

It you aredoing a large malling don't neglosd
%0 1make it p part of your dutics to step A and
witch the operations of your maling clerks
grequantly, Aunemployesometimes forgets postal
rates and wost's a great deal of money. We
know an Advertiser whoss clork sent-out six thow
gand packages with four cents postage on eaoch
when the packagus, consisting of printing mattee,
could Liave traveled ay two cents.  dlost of tha
successful nail order edvertisers keep their oS8
M guch delails and they save money therely,




et Good Criterio,

o so-called “cost and result™ scheduicd 429
gsually ouly valuable to the advertiser who poer
pares them as & result of his own experience. T
ail others who consider them, they area delugion
and & spare, Suppose ap advertisement of an
énch is placed in a list of publications by & Wl
dealer, & picture dealer, a mfzdicil advertise?r, &
povelty man and an agents® Supply house, Theto
will be quite a striking difference in the ratio of
resnlts in each instance. A paper thal pays oo
may not pay the otber. We have secm ]
@amonstrated so many times that wo kuow
whoreol weo speak,

Advertising Axioms,

eirtue increases under & welght or bundea™
esid results incresss with a comprehensiv &
peaditure of money i good advertizing mediums.

wRBatter late than pever.™ The goiden opPaR-
emsity is still open to him who would earich kiR
ecif by Judicious sdvertising. Kome other g

il pay.

“Biind moves matter.”™ Therelors exersiss Y&y
mind to advertize so as 0 stir the gray matieer 2

eqo braing of the pecple and affect their pooRe®
BEU‘!‘-‘
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Qoed goods will sell to good people eonstantly,
foor goods only ounci. Don't let people say,
“after baving praised thLeir wine they sell us
vipegar.™

“There is no lock but a gulden key will open it,"
except that of the people's pocket-book., Firss
class ads will do this with golden results, When
poople think they want a thing, they do want it
and they get it.,

To be prominent anvwhere one must have
marked characteristics. So it is with an adver
tisement in the crowded columns of newspapers
and magazines; in order to produce the best re»
sults it must be clear, deflnite, conspicucus and
frech. Is yours of this cheracter?

Freo,

There's the catch word of all humanity., Fifty
years ago it was the most potent word in the
ianguage, and all tho advertising experts who
have developed since have not succeeded in devis
{ng one to succeed it.

Look Over the papers which are read by the
simple country folk, and note how that word
stands out all over them. The article advertised
goes in agate type below it, The particulars
about what stamps or coins must be sent to gsecure
the ‘‘free” article, go in minion. The ad. may
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oteupy but €n lnch, and balf of the inch mag
gonsist of the one word “'Free,* but the advertiss
.\ g evidently pays il continuance signifies profik
Oune sometimes wonders where the crop of gold
krick victims constantly comes from, where the
green goods men coutinually find patrons, ang
why confidenco men grow more numerous as
their wiles become better advertised. Therels s
greater crop of “'Free™ victims growing somes
where, Itis hard to believe that anyone answers
a “Free" ad. twice, but this class of advertiging
grows and prospers, This is a large country, and
tho boys who are growing up must all learn by
gxperience what their fatbers learned likewise,
Fo youth seems content to be taught in any othep
way, It looks as if there was no danger of any
lack of advertising to teach them.—Ezchange

The Old Story.

A man generally knows hisown busivess well
gnough to make money outof it. When he at-
tsmpta another business he finds that some other
faollow has lecarned that business better than bo
Bas evidently., Few men ever learn enough abouk

more thaa onehmhmhmhb&ha‘lld

ghems pey.
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Profitable Catalogues,

. Jokn Lynn, of 43 Bond 8t., New York i3 &
émeeessful dealer in novelties; his catalogne &
"y atiractive,

Another gucceesful dealer Is Chas. E. MarghaX,
Lockport, N. Y. His catalogue is a winner.

Montgomery Ward & Co., Chicago, do &9
jargest mail order business in the world, Thel
@atalogue I8 quite & large volume in ftself.)

Gets One on Depew,

This is one of the stories about Chauncey M.
Pepew and & railroad pass that is being told now-
adays in local railroad circles,

Yhe president of the Waupaca and Nishna Rail-
ge2d company went to see the mild-mannered
president of the Vanderbilt system.

“What can ] do for you?" Mr. Depew asked, log-
€8g the smile hs uses on such occasions have fail
gwing at Lthe visiior,

“1 dropped In to eee you, Mr. Depew, to ask for
an excrange of courbdesies. I am the president ¢2
the Waupaca and Nishra Raliroad company. [
weuld like to kave & pans over your road aed wis
sxtend the sameé esurteny (0 yoursell over Bg
Gad
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Bepow looked thoughtfnl for @ minuca,. TOED
Bosaid:

“Where Is your road?

“Whay, it's out In Wisconsin. ™

“Is It rated In Poor's manual ™

“Oh, yes, indeed; we pald a nice dividend kb
gear,”

“Strange. [ never heard of your soad. oo

fongy is 1t

“We are operating slxty-seven miles this yeap,®
“What, sixty-seven miles, and you cq‘il that e
xchange of courtesy, and the Vanderbilt system
nas its thousands of mnes?“
Uepew assumed his most cavaller alr a8 M
fannched that question at the head of the press
ient of the Waupaca and Nishna and then he
wailed fc}:‘ a reply.

CLTRY

1-#*1' Mr. Depew,™ said the western rafiroad
president as he arose to go, “your road may e ®
Em,th, Jonger than mine, but it ain't any wider.™’

Eiis Joke Worked Badly.

A youngz man who seemed to be boiling over 80
do something smart wasa passengerona Michigan
avenue car the other day. After racking his mas.
give brain for a while he took out a silver doilag
and laid it on the seat and took a seat opnusite,
209 cal 8001 stopped at a crossing to let on an ola
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soman with a basket. She saw the empty seal
and the dollar, and it didn't take her over thirty
geconds to drop herself into the place and the Got
lar into her pocket.

“Excuse me, ma'am,” said the joker, *but I'v®
Yost a dollar. I think I left it on thal seat.™

“[ don't,” she bluntly replied.

“But I'm sure of it, Did you pick up a dollar?**

“None of your business, sir.”

“But all of us saw you pick it up, ma‘am, and §
&an prove it was mine,”

“Look a* here, young chap,” she said, as she
put down her basket, *‘if it’s a row youwanty ou’l
ficd me ready. I allow no one to walk on me.’

“But, ma‘am, I left——

*“(Oome on, then," she said, as she stood and
doubled up her fists. “I am a peaceful woman,
and I want to get along the easiest way, but if §
must I will.”

Everybody began to ciap and laugh, and the
smart Aleck took a drop off’ the platform withowt
asking what it was all about.

Milke’s Dilemma.

Mike is an Irishman just fresh from the Emerald
{zie, who recently came to Hackensack, N. J., and
was employed by two gentlemen, each keeping &
borse in the same stable, tO look after~their

T i P oy e B
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cguans, One day Mr. .L?oncs told ¥Mike to hileaanas

nis horse and E:ri:w it around to hig'residence.
Mike did B Was 'E"xif_ir.lﬁ n, ’-‘:__ﬁ_ft vhen Mr. Jouos

gaw the tu; ol ::. he said: “Why, Mike, that i3 uo$
gy horse, that is Mr. Smith's anima l "

““Begorra,® m{;ﬂ‘r:'_;}t.!;; replied Mike, “so it s E
knowed that wasn't your horse, sir, but I could

quite make up my miu:;ji which horse belonged to

the other gintleman.”

, r's t

: L Skl _ At aid
he wot}!ain t look pleasant and he still' looked as
eross and disagreeable as ever,’

Uncle Hays="Member the ITawking boys wao
ran away to jine a theatre company/?

Aunt Martby~Why, yves! What about 'em

Uncle Hays (quietly)—~They 've walked

T™Hvo Femininoe Views of Adam,.

Ti\s vo s Tsrmnt Wy YA Tl T | 3 YA e :: | b
irst }‘11{%!_‘&,'}5‘51] 1: vaentury '\_1111"— L evel 1.1.*_1 h:.. P
i 3 vy xat ) .
any ui!l lon of Adarh. A man who c¢ould excass
1 % Ty nl v 3PS L AT 11 /T T i B = ‘1
self m sayingz, ‘‘1he womaun tr_w.-“*:,:a d e,

& 3 mam s il 1. ~ . . b P v P
}LL.L'.,..I Egllt: W4 t.u"? ;f.;i-td::.-: Vi a E*, L:" 1 ﬂ.il

B iy
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Bocond Ditto—PBut whas conld youn expees of &0
st man? You know it takes three genctalicts
¢0 make a gentleman.

Posted on the Ring,

“Strange,” remarked Mrs. Brown, “I havo fssg
a8 Mrs. Smith's door three times this wee'k, and 3
déida’s succeed in arousing anyone. 3 supnose (a0
famnily iIs out of townt ™

“Possibly,” replied Mrs. Jones: “but Mra, Em¥
was telling me just now that she ecuid teill 79w

ug smong & thousapd.”




