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PALAG

A STAIN AND VARNISH COMBINED

' Two Hands, a Brush and a Can of JAP-A-LAC

will work wonders, from cellar to garret, in every home. JAP-A-LLAC is a quick-drying, beautiful, hard, lustrous
finish for general household use. Everything of wood or metal you may have, can be kept in perfect condition

all of the time, at a'trfling cost, with JAP-A-LAC. Sixteen  beautiful colors.

For:genuine economy, there is nothing to compare swith JAP-A-LAC. The thousands of uses around
the home; thefrequent maring and scuffing of furniture, - woodwork and metal work, make JAP-A-LAC a
household necessity. If you have ‘never used JAP-A-LAC,get :a -can to-day and try it on some article which
needs refinishing. You will at once realize how JAP-A-LAC :saves you money. All sizes, from 15¢ to $2.50.
For sale by Pamnt, Hardware and Drug Dealers.

COLORS QF JAP-A-L 2 Some of the articles on which JAP-A<LAC should be used:

FLAT WHITE 0AK GRO i WIRE SCREENS CHAIRS ANDIRONS

DEAD BLACK BLUE WAL T ¥ REFRIGERATORS TABLES LINOLEUM

GLOSS WHITE COLD DARK 0O, PORCH FURNITURE FLOORS CHANDELIERS

OX BLOOD RED CHERRY ALUMINUM WICKER FURNITURE ' RANGES PLATE RACKS

BRILLIANT BLACK NATURAL MAHOGANY INTERIOR WOODWORK RADIATORS PICTURE FRAMES
MALACHITE GREEN WEATHER-BEATEN DOORS

A WARNING AGAINST THE DEALER WHO SUBSTITUTES 1€ YOUK dtealer dioes ot haep JAP-A"LAC, oend s hit mame and. 1

{ercept fur' Gold which u fo mcvdq}'mndﬂw and we will send

When you ask YOUR dealer for JAP-A-LAC he may say “1 don't keep LoEXEE Samplc (quarter-pint o, *0 any point in the United States.
it, but here is something ‘just as good ;" use it, and if it is not satisfactory bring it Weite for beautiful,
back and get your money.” He could recommend JAP-A-LAC EVEN ilutaed booklet /i -
,am'ud

STRONGER if he sold IT to vou, but he tries to sell you something else because :r“d;:j"‘“]?a‘é’:_:

HE MAKES MORE MONEY ON THE SUBSTITUTE. If JAP-  fo the asking.
A-LAC didn't give perfect satisfaction, the public would* not have spent nearly Address Dept, Yei0,

$1,500,000 for it during the past year. INSIST on JAP-A-LAC. 1013 Rockefeller Building, - .Clevbiand, Oble
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| Important Announcement

THE PEOPLE’'S LOBBY

HERE is to pe established at Washington,
during the approaching session of congress,
a << People’s Lobby.”” A full explanstion of
the work to be carried out by this buresu will
be found in our opening article in this issue, by
Henry Becch Needbam, It was Mr, Need-
ham who originated this splendid ides, and we
have asked him to make the first public state-
ment explaining it. We will merely add 1o his
stateme t that in this movement we see the first
deliberate step toward bringing congress back to
first principles, toward making our representatives
really represent us.

The People’s Lobby will consist of a per-
manent buresu st Washington, with complete
facilitiea for watching all committee and legisla-
tive work, for keeping faithful records of the public
career of every senator and representative, and for
sapplying sendtors and representatives with such
information and statistics as may aid in support-
ing the cause of the whole people,

The weapon of the People’s Lobby will be
publicity,

GOVERNING BOARD
Partial List of Acceplances

FRANCIS J. HENEY, special government
prosecutor in the Oregon land frauds
cases,

SAMUEL MeCUNE LINDBAY, Secretary
e of the National Child Labor Committee.

JOHN MITCHELL, President of the
United Mine Workers of America.

HENRY BEACH NEEDHAM, journalist.

JAMES B. REYNOLDS, joint author of the
Neill-Reynolds Meat Inspection Report.

LINCOLN STEFFENS, associate editor
“The American Magazine.”

BEN AMIN IDE WHEELER, Plesident
the University of California.
WILLIAM ALLEN WHITE, editor ¥ The
Gazette,” Emporia, Kansas.
R. M. ALLEN, Secretary of the Interstate
Pure Food Commission.

SAMUEL L. CLEMENS, (**Mark Twsin.”)

What is more, it is a working committee that
we are organizing., In later issues we shall an-
nounce more names, among which will be found
those of several practicsl, experienced business
men,—men who, like all those in the above list,
have no axesto grind. We believe that we can
guarantee to the citizens of this country that
there will not be 2 man on the Governing
Committee who would for an instant consider 2
proposition to sell out the People’s Lobby,
Neither will there be a single demagogue or
a man who could be swayed by the demands
of demagogues for sensational and unsettling
legislation. Just s0 soom as the committee
meets and organizes, this fall, this magazine will
gladly render an accounting and will turn the
work over to the men who will thereafier con-
duct it for the people of ther United States,

The last question that arises is, <« How is the
People’s Lobby to be supported ! Carried on
permanently, it will cost a good deal of money.
Here again we- have nothing to show but

& record of unbounded enthusinem and

‘T'here is no reason why any of the work
of congress should be carried on in the
dark. The People’s Lobby will throw 2
white light into every corner of our national
capitol all the time.

T'here will be nothing of the sensationsl
or the frantic in this work—the People’s
Lobby will deal only in the plain facts, in
all the facts. ‘

There will be nothing of the partisan,
of the ¢ political *’——the People’s Lobby
will simply demand that differences of
opinion be honest and sbove board, that
the #¢joker”’ and sll its miserable sort of
- misleading and lying legislation be abol-
ished once and for all.

_ There will not be the slightest feeling
of antegonism toward congress, as a body,
—wthe People’s Lobby will merely see, in
a methodical manner, that congress hides
no secrets, no secret alliances.

The honest senator or representative need
have no fear of the People’s Lobby—it will
help him, Precisely as it will print, merci-
lessly, the cold facts about the bad men and
the bad measures in magazines and news-
papers read by millions of American citi-
zens, 8o will it print the cold facts sbous
the good men and the good measures,

Every < interest * has been represented
st Washington except that of the whole
people. The People’s Lobby will be to
congress and to nationsl politics what

" Dun’s and Bredstreet’s are to commercial
life—and a great deal more. It will place
every senstor and represemtstive sccord-
ing to his record.

Now it is of sbsolute importance that
the People’s Lobby be governed by the
right men, It would not do for this or
any other magazine to control it, for no
magazine is big enough or disinterested
enough. So we have set about organizing
& Governing Committee made up of men
in whom the entire country has the utmost
confidence, This committee must not be
o0 large; it must include men from widely
separated departments of American life;
above all it must include none but honest,
fearless men. This Governing Com-
mittee is already sbout hall made up.
Read over the following names, and we
think you will agree with us that our
committee is really going to represent the

" whole people 1
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hearty support, The first opportunity to
contribute was given to those fearless men,
who have put themselves in the forefront
for the fight of the new, the clean, the
square sort of local, state, and national gov.
ernment. T he first contributor was Winston
Churchill, the novelist, who is leading
the fight against the Boston and Maine
Railroad,. in New Hampshire.

Ex-Governor Garvin, of Rhode Island,
writes ¢

. 1 approve both the idea and the manner
in which it is proposed to be carried out. The plan,
as outlined, commends itself to mein its entirety.”’

~ State Senator Everett Colby, who has
made such & striking record in the fight to
clean up New Jersey, says:

‘[ am in hearty sympathy with your efforts to

659 eablish & People’s Lobby. This has been my
hobby in New Jersey, and the defeat of my bill
last winter has made me particularly keen about

662 any effort to eradicate the evil of corruption from

our state and national legislatures. . . . I am only

to the work. Inclosed please find my check.”
Governor Charles S. Deneen, of [I-

666 linois, was among the first to send a check,
as was Samuel Hopkine Adams, the man
669 who expossd the patent medicine ring.

Thé Feople’s Lobby must be supported.
It is going to be supported. We ask vou
.who sre reading this to slip 2 doller bill

672 into an eovelope, seal i, address i
«« The People’s Lobby,"” Success Maca-
zing, Washington Square, New York

675 City, sad put it imto the mail—to-
day. ‘That is how you, reader, can have
& personsl hand in founding the buresu

677 which is going to represent you at Wash-

678 ington. No matter whether you are a
man, woman, or child, slip that dollar
bill into an envelope, address it to us,snd
post it, We need an endowment fund

713 of half a million dollars in order to make

667 the Pcop.lg’s Lf)bby independent and ab-
solutely impervioas to *¢ mfluence.’

680 Many are giving much more than a dol-

;gg lar. Tothose who have means, we suggest

sending a large check. Sums up to ten
thousand doflars could be put to no better
use than to 'the support of the People’s

v e et Lobby.  But almost every one who reads

Sparrows’ Nex and Mammon-—IL, Anaa Steese Richardson 634 these lines can easily send one dollar,

What the Germans Eat Emma Lemcke-Barkhausen 686 This magezine has agreed to act as

Hints to lnvestons . . - Edward Sherwood Mead 668 treasurer during the preliminary work of

%g;“’?’a:‘d Man - Alfred Stephen Bryan ;?‘22 organization, ontributions gﬂ] be
dors Loat . ..'.—' s e a s e e s EBE ?‘}B{iﬁ?

th {f:@\

too glad to lend what little influence I may have -
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S,

Quaker Oats

The fact that Quaker Oats is “better every
way” than any other kind of rolled oats, is the

reason why you will like Quaker Oats best.

Quaker Qats

contains only the finest quality of selected, pure, white oats; the
process of manufacture is the result of years of constant progress;
the Quaker Mills are models of cleanliness and purity.

You will never order common oats once you have
used Quaker QOats. Better try Quaker Oats today.

Large package 10c. At grocers everywhere.

‘Made by the Quaker Oats Company, }
Chicago, U. S. A :

/ya Ve Brea‘"
th
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p eOop l e ’s L o b b y

By HENRY BEACH NEEDHAM

tug (not a new
form of advertise-
ment for the
packers) are now
guaranteed by the

[See Editor’s government to be
Announcement, 50 1I| n (_I]' hlealth[ul,
and wholesome

page 657 ! € )
] free from harmful pre-

servatives, and 1o have
been produced amidst
conditicns which are
sanitary;in otl er words,
federal inspection is to
be of considerable value and
g protection to the consumer.
: In view of this and other substantive legisla-
tion; in the face of these achievements of con-

HE People’s Lobby

—itrings true; it
strikesa popular chord.
But at the seat of * the
people’s government,
mace for the people,
made by the people,
and answerable to the
people,”—what need is

there for such a thing gress in concord with the will of the reople,
as the People’s Lobly? what justification is there for placing a watchdog at
In a magazine article pub- the capitol ?
lished after the people’s pure-food DLill had been put to sleep in the last As the writer endeavored to set forth last month, there is a story in
session of the Fifty-eighth Congress, and dealing with that subject,  the enactment of each of the people’s bills. Let it be remembered that
Edward G. Lowry, Washington correspondent of the New York * Even- these popular measures were wrung from an unwilling ccngress by the
ing Post,” narrated this incident : President. If he had not boldly taken a hand—in contraventicn of the
One day at a hearing before a committee of the House of Represen- constitutional rules of the game—not onc of them would have become
tatives, 2 man in the rear of the crowded chamber came forward and law. This means that congress has not changed. The Senate of the
asked to be allowed to speak on the bill under consideration. Appar-  United States, sometime obstructive, but now declared by m:ny observ-
ently none of the lawyers or representatives of manufacturers who were  ers to be given over to radicalism, is, in reality, the same unwilling
present knew him. senate. Severe criticism—much of it fair and just—rendered senators
““Whom do you represent?”” asked the chairman of the committee,  tractable. And President Roosevelt did the rest.
“The people,” was the unexpected response. "
“YWhat people ?” asked the chairman,ri)ncredulously. Under the Speaker's Thumb
“The people of the United States.” The domination of the House of Representatives is unaltered. The
The congressmen burst into open laughter. “popular branch ” of the national legislature is under the speaker’s
“T am sorry that we can’t sparc you any time,” began the chair-  thumb. As “Uncle Joe” Cannon commands, so the Committee on

m;m, curtly. “We have herc a number of gentlemen representing spe- Rules executes; as the committee report, so the serv:le majcrity agrees;
cial interests affected by the Dbill, and we must devote what time we  as reads the Speﬂa-l rule, so the house “legislates.” The rcal fight for
have to them.” a drastic meat-inspection bill was with the house,—that is to say with
But the leaders will say: “We answer all such aspersions by results. ~ gentlemen who enjoy the confidence of the ruling powers. It was Chair-
Look at the work of the first session of the Fifty-ninth Congress! All  man Wadsworth and Representative Lorimer who gave the President
records since the Civil War have been broken. What congress has all the trouble. Their incivility to Dr. Charles P. Neill, commissioner
treated the people so fairly and so liberally ?” of labor, was in such marked contrast to the dﬁferentnal ccurtesy shown
Thomas E. Wilson, the agent of the big packers, that Representative
A Watchdog Is Needed Bowie, of Alabama, uttcredgthis protest in thpe Committee on E griculture,
True, after a fight lasting seventeen years, a pure-food bill has be- of which he is a member:
come law. True, the Interstate Commerce Commission has been author- “I want to interpose an objection, with all due respect. As far as all the
ized to fix maximum rates,—a power which shippers believed to be questions I asked and all that I remember anybody asking Mr. Wilson, they were
lodged in the commission prior to the decision of the United States all g:;h pn:per Ié‘espec: :.lothe w:tness, ::;ld allt%ave‘lﬁlm a fair otl:q:::rr;u:‘atrhof making
Supreme Cou.rt in 1897, and a power snug'ht diligently and fought vig- :ént—n];;: Wn]sg: ‘blem;:l:emr}eps:s?ntat::: of atlhe ;azil:;(‘gel:‘osses—shm'ﬁi g;):e;lr:l
orously for eight years. True, the American farmer, the laborer, the on a cross-examination as he has been, and treated as if he were a culpit or as if
manufacturer, and householders generally are to enjoy the boon of a de- -  he were being prosecuted.”
natured alcohol, for heat, light, and power purposes, and free of tax,— But the “attorneys for the defense” did not alter lhe character of
but then, the citizens of the leading commercial nations of Europe have their cross-examination, and finally ensued this dialogue:

long enjoyed it. True, meat products which bear the federal-inspection Commissioner Neill: *T do not want to be dis um-ob C\)qf e& but
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I think the way in
which questions are be- r—
ing asked is not quite
fair to me, compared to
the way in which it (R
was handled yesterday,
whenthe gentlemanon
the stand { Mr. Wilson]
deliberately stated, for
ublication, that Mr.
eynolds and myself practically lied.”

Representative Lamb, of Virginia: I want to say right
here, as a member of the committee, that I believe Mr. Neill is
correct, and I am personally responsible for stating that.”

ntative Davis, of Minnesota: I also want to make
the same statement.”

As Chairman Wadsworth was so discourteous and
unfair in his treatment of a representative of the Presi-
dent of the United States, need any one ask how a repre-
sentative of the people would have fared at the hands of
this “ gentleman farmer? "

If expert testimony is required as to the real congress,
the lobby of the special interests—sometimes called the
“third house”—can furnish it. The high-priced men
among these “legislative representatives,” some of them
able lawyers who find it more profitable to abjure the
practice of the courts,—these specialists in legislation are
accustomed, when congress is in session, to forgather at a
certain hostelry in Washington. They can be found of an
evening, cither in the long corridor known as ‘‘peacock
alley,” in which over-fed men and over-dressed women sip
their coffee, or in the lobby of the hotel, ensconced in com-
fortable chairs, and perhaps chatting fraternally with a senator or a
member of the house. One is struck, first, with the visible evidences
of their prosperity, and then the impression created is that they are
at peace with all the world political. They usually are,—save with the
President. Him they can not tolerate. They talk in the most serious and
learned way about his * unwarranted interference in legislative matters.”
They are not wanting in a sense of humor, and yet it never occurs to
them, apparently, that their meddling in legislation is far more “perni-
cious " than the President’s,—and without so much as a shadow of con-
stitutional authority. But perhaps these itinerant lobbyists should not
be blamed. Congress encourages them, and it would, if it dared, dis-
courage—perhaps reprove—the President.

Congress encouraged Warwick M. Hough, of St. Louis, attorney
for ihe whisky trust. After the short session of 1gog-1905, there was a
banquet of the National Wholesale Liquor Dealers’ Association. Lawyer
Hough was complimented on his skill as a lobbyist, and the association
congratulated itself because the pure-food bill had been “killed " through
its efforts. This jollification meeting angered several members of the
United States Senate; and when the Heyburn bill was sent over to the
house in February, 1906, it contained a strong whisky clause. Again,
Lawyer Hough went to work. He demonstrated. to the satisfaction of
members of the house, how powerful, in many states, are the blenders
and the rectifiers—licensed by the federal government to engage in the
“spurious imitation ” of the whisky. The Committee on Interstate and
Foreign Commerce adopted a whisky “ joker,” in return for which con-
cession Hough was to call off his crowd. At the proper time, so it was
whispered about, the “ joker” was to be eliminated from the bill. Alas!
this whisky “joker " will be found in the pure-food law; it is onc of
the few weak spots in an admirable statute.

The Patent-Medicine Press Muzzle

President Cheney of the Proprietary Association of America, is the
bullying type of lobbyist. He first sent State Senator Beardsley, of
Indiana, to influence his political friend, Senator Hemenway. The re-
sult was that the successor in the senate of Vice-president Fairbanks,—
also the custodian of his Presidential boom,—did some effective work in
weakening the drug section of the Heyburn bill. But the Committee on
Interstate and Foreign Commerce of the house substituted a very strong
patent medicine clause. By its terms the amount of alcohol and the
quantity of poisonous drugs—which were named—were to be stated on
the label of the patent medicine package.

Immediately, President Cheney bore down on the committee with
all the power at the command of his organization. He
openly threatened members of the house. He told them that
the patent medicine inlerests have a morigage on the press of
the country; that a great majority of the newspapers of the
land would go to the wall if patent medicine advertising
were withdrawn, and that this subsidized press would be
turned loose on congressmen if they did not back down.

The Committee on Interstate and Foreign Commerce
surrendered after some parleying. A new patent medicine
clause was adopted, the provisions of which legalized the
use of alcohol as a preservative or a solvent, and, worse
still, the use of two grains of opium or one-quarter grain
of morphine to the fluid ounce,—without notice to the pur-
chaser. * Pe-ru-na” and the * bracers” would have been
excluded from the operation of the pure-food law by the
exception as to alcohol ; while the baby-killing soothing
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syrups and other
patent medicines
laden with habit-
forming drugs
would have con-
tinued to masquer-
ade as harmless
preparations.

“How do you defend the amendment?” was the

question asked of a member of the committee.

“I do not defend it,” was the frank, honest reply.
“Fifteen of the eighteen members of the committee are
opposed to it.”

“If so many of your committee are opposed to it,
why did you accept the amendment?”

“We got tired of being hammered. There were fifteen

or twenty representatives of the patent medicine interests
: at us. We got tired of hearing them. Then, Lovering
< (a representative from Massachusetts) hammered day after
day for this amendment. Finally, we gave in. Most of us
think it a mistake.”
N Fortunately for the welfare of many people,—particularly,
helpless young children,—the Lovering amendment could not
y be kept secret. The independent newspapers did some ham-
_ mering. They exposed the surrender to the patent medicine
-~ lobby; printed the vicious amendment, and explained that its
: purpose was to “let out” all of the harmful and dangerous pro-
prietary medicines—the big advertisers. Po;ular indignation
forced the Committee on Interstate and Foreign Commerce to re-
scind its indefensible action. The patent medicine lobby was finally
routed. But small credit is due to congress. Publicity did it.

At the close of the last session, one of the big attorneys at legisla-
tion who had succeeded in shelving some measures opposed by his clients
(he represents great manufacturing interests) did not hide his disgust at
-he general character of the work of congress. He sneered at the rad-
icalism of the senate—due, he opined, to the “attacks of demagogues ”
and to “ executive usurpation.” Then, with a laugh, he said:

“If you sneeze in the senate chamber, senators shudder.”

Pulling the Teeth of Drastic Measures

But, in common with others of his profession of persuasion, he has
an abiding faith in the future. “My people—or the vested interests,
as the muck rakers call them—must have their representatives in the
senate, and also in the house. They can’t get along without them; they
won’t get along without them. In the long run congress must listen to
the demands of big business interests.”

Here, then, is a legislative expert who is not dismayed by a con-
gress which is making a record in substantive legislation—in legislation
devised in the people’s interest. His unconcern means that he and his
co-meddlers will be on hand from the beginning to the end of the next
session of congress, and throughout the session of succeeding congresses;
that they will appear before the committees of the senate and the house,
(there to be welcomed as Thomas E. Wilson was made welcome;) that
their technical and constitutional arguments will be printed for the
guidance of members of congress; that the “ points”” they make will bob
up on the floor of the house and in the senate chamber; that their statis-
tics will be eagerly sought and freely used by legislators; and that sen-
ators and representatives, in and out of committee rooms, wili give heed
to the ‘ gentlemen representing special interests affected by the bill.”
In other words, they will mold legislation,—as they have in days gone by.
They will secure the postponement of popular legislation. They will
draw the teeth of drastic measures,—even as Mr. Wilson almost suc-
ceeded in doing with the meat-inspection bill.

In what way are the people to be protected ?

Theoretically, the members of congress themselves form the people’s
lobby. But, strange as it may seem, the people are not adequately rep-
resented in the Congress of the United States. The interests of the
people are often neglected—sometimes as much through carelessness as
with intent. What can the people do about it? Elect new members of
congress who will be representative of the people? Yes. But it takes
time to overthrow a machine. The substitution of independent for sub-
servient representatives and senators is a slow process.
It should go steadily on. But, as animmediate safeguard
to popular government,—as a factor in achieving govern-
ment of and by the people,—there hould be maintained at
Washington:

A national, non-partisan organization, independent of
concentrated capital and organised labor, established to fur-
ther, in a practical, effective way, legislation in the interests
of the whole people, and to expose and defeat misleading
special and vicious legislation.

Call it a bureau of congressional information, or a de-
partment of legislative inquiry, or by what name 't seems
most fitting. But it will be popularly known as the
People’s Lobby.

With the aid of competent le ounsel, the People’s
Lobby will examing, all, ;gtlt_ggcm' }(oyu%nf (intro-
e AR = 5 (-'_.
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duced in congress; .
report thereon; for- (e -
ward such reporisto

the commiitees of
congress, and give \
the same publicity ( i
through the press. v

In this way, every measure which concerns
the public good will be exposed to the light. If
placed on the statute books there will be small doubt
of the real purpose of the legislation, and far less
speculation as to the effect of the law. Members will
not then be able to plead ignorance as an excuse for giv-
ing their approval to bad bills. As it is now, many an
innocent-reading bill comes out of the legislative hopper
and, when too late, honest members of congress learn that
the measure is “loaded.” In the last session of congress,
which made a remarkable record in good legislation, there
were doubtless many bills passed of a questionable character.
One such measure provides for the fortification of sweet wines.

This bill, under the misleading title, “An Act To amend exist-
ing laws relating to the fortification of pure sweet wines,” was passed
by congress without any hearings whatever, except of those interested
in the matter. Themeasure provides for the withdrawalof alleged brandy
from bond on the payment of a tax of three cents a gallon, to be used in
the fortification of sweet wines. The bill permits sweet wine to be made
out of grapes of any quality, with the addition of as much sugar as may
be necessary. The sugar may be ordinary cane sugar or grape sugar
made from starch. It permits of the dilution of the grape juice with
water during the process of manufacture, and the subsequent strength-
ening of it by the addition of sugar so that there may be at least four
per cent. sugar unfermented at the time of the fortification. The quan-
tity of brandy added is indefinite, and can be made just as much as the
manufacturer desires. The alleged brandy can be made of the refuse
of the winery and from the pomace from which pure wines are made.
This is a product which is totally impotent, and is prohibited as a bev-
erage by the laws of all European countries. The injury to health which
wines of this class may produce on the consumer is incalculable. More-
over, it is a bait for the formation of the alcohol habit, since sweet wineg
may be of twenty-five to thirty per cent. alcoholic strength, or even
stronger if the manufacturer desires. It is evident that if the people
could have been represented in a matter of this kind, congress would
never have passed such a law, and the President would never have
signed it.

This is an illustration of the character of legislation which may be
secured where the attention of the people is not called to it, and where it
is quietly put through committees and through congress without any
publicity and practically without debate. Had the members of congress
known the character of this legislation, it might never have commanded
the number of votes in the senate and house required to pass it, and had
the President known its character, it certainly would never have received
his signature. The People’s Lobby, had it been in operation, could
have prevented the passage of the bill.

Turn the Searchlight upon the Committees

Just as surely the organization will train its guns on demagogic
legislation. In the popular outcry against the legislative encroachments
of special interests, the voice of the demagogue is always loudest. The
People’s Lobby will protest against the enactment of reform measures
so sweeping that, not only would they fail to correct the evils under fire,
but such legislation would work positive injury to the country and to its
institutions.

The People’s Lobby will follow the work of the commiliees of the Senate
and House of Representatives; scrutinize all amendments; fix the respon-
sibility for changes made in bills, for delay in considering and failure in
reporting proper measures, and for the favorable reporting of questionable
measures.

The work of congress is largely done in committees, and it is
there that the searchlight should be thrown. A tariff bill, for example,
is framed in committee; and it is out of tariff legislation that the greatest
scandals grow. After the passage of the McKinley bill, Senator _
Aldrich, of Rhode Island, was charged with having added to
the schedules of the tariff bill as it passed the house one mill
to the duty on sugar—worth $3,000,000 a year to the Sugar
Trust. What basis there is for such an ugly impeachment can
only be gathered from the speech delivered in the house by
William McKinley, Jr., then chairman of the Ways and Means
Committee, and subsequently President of the United States.
Said Representative McKinley, on reporting on the work of
conferees:

““On the sugar schedule, which is the one over which there was the
most serious contention, the conferees, after a long struggle, finally
reached an ent. The house provided that all sugars up to and
including No. 16, Dutch standard in color, . . . should be ad-
mitted free of duty, and provided also that all sugars above No. 16 should
pay a duty of four-tenths of one cent per pound. It was in

that shape that our bill went to the senate. The sel;at;: st.ruék out No. 16
as the line of free sugar and inserted No. 13, whichis . . wholly
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without any domestic
use. The senate made
No. 13 free, and pro-
vided that sugar above
No. 13 up to No. 16
should be dutiable at
' three-tenths of a cent
per pound, and all
above No. 16 at six-
tenths of a cent per
pound. The first great struggle was over this dividing line.
= Finally the senate conferees yielded and agreed that
sugar up to and including No. 16 Dutch standard should be free.
As I have already said, the house rate of duty uj on sugar above No.
16 was four-lenths of a cent per pound. The senate vote was sz
of a cent per pound, and we finally made a compromise rate fixing it
at five-tenths of one cent per pound upon all sugars above No. 16, and an
additional rate of one-tenth of one cent per pound upon all sugars com-
ing from countries where an export bounty is paid to the domestic pro-
ducer.” (The italics are the writer’s.)
The duty on sugar above No. 16, Dutch standard in color,
(sugar for domestic use,) as Mr. McKinley explained, “was to
compensate for the difference in the labor cost of refining in this
country and the labor cost in competing countries.”” The house
following the report of Mr. McKinley, a high protectionist, esti-
mated that difference at four-tenths of one cent a pound. The
senate, following the report of the Committee on Finance, raised
that duty to six-tenths of one cent a pound,—evidently with a view
to the compromise finally effected. Wherefore, the five-tenths
of one cent represented an additional mill per pound, which was
a gift to the refiners; namely, to the Sugar Trust!
Senator Morrill, of Vermont, was chairman of the Committee on
Finance at that time, but he was eighty years old. Senator Aldrich was
the “working” Republican member of the committee, and he was
chairman of the Conference Committee. The *‘long struggle” of which
Mr. McKinley spoke was probably with Senator Aldrich. But whether
it was or not does not really matter at this late day. Thne important
point is this: From the records of congress it can be proved that, over
and above the duty necessary for the protection of American labor, a
great trust was enabled to filch from the pockets of the consumer three
millions a year, and this with the connivance, at least, of congress.

Beneficial Legislation after Seventeen Years' Fight

As the governing committee of the People’s Lobby will be com-
posed of men repressnting all parties, the tariff is not one of those
questions on which the organization could or would align itself,—either
with the side of high protection, or of tariff for revenue only. But it
would be entirely within the province of the organization to hunt out
and expose tariff schedules which, under the guise of protection, in
reality were a basis for graft,—such as the graft enjoyed by the Sugar
Trust under the McKinley bill, for illustration.

The People’s Lobby will follow the course of all bills after their
emergence from commitlee, fixing the responsibility Jor delay in consider-
ing popular measures, or for the defeat of the same, and also fixing the
responsibilily for the advancing of vicious measures, or for their enact-
ment inlo law.

Seventeen years were consumed in securing pure-food legislation
from the Senate of the United States. What senators were responsible
for this extraordinary delay? Senator Spooner “killed ” the bill in the
short session of the Fifty-eighth Congress. The Wisconsin senator
made a motion, which was carried, to substitute for the pure-food
measure a bill authorizing the President to appoint to the navy certain
midshipmen who had been expelled from Annapolis for hazing! By
this innocent process an important measure may be put to sleep. The
People’s Lobby will tell how the deed is done, and what senator or
senators officiate at the funeral rites.

Sometimes, under the guise of perfecting a bill—of making it more
effective—a member of congress will impair it vitally. When the rail-
road rate bill was under discussion in the Committee of the Whole of the
senate, Senator Lodge, having a majority at his back took from Senator
La Follette the glory of restoring the penal clauses of the original
interstate commerce act, which were repealed by the Elkins law. When
the bill was considered in the senate, the senior senator from Massa-
chusetts, in that quiet and high-toned manner for which he is famous,

+_g Proposed to perfect his own amendment relating to the penal
# clauses by inserting therein merely the words “ willfully and
knowingly.” The senate, without serious consideration of the
importance of the change, adopted Senator Lodge’s suggestion,
and the amendment was made to read, in part, ‘“ Every person
or corporation, whether carrier or shipper, who shall willjully
and knowingly offer, grant, or give, or solicit, accept, or
receive any such rebates . . . . shall be deemed guilty of a
misdemeanor, etc.

The conferees on the part of the house, recognizing the
danger lurking behind the innocent-looking words, struck
them out. Senator Lodge made an open fight on the floor of
the senate for their retention. A legal battle followed, in
which the constitutional lawyers succeeded in making the ques-
tion so complicated that no layman try to comprehend
it. The conferees ggmpfp}piﬂeb c @@{W@r@ord
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R. S1MON YODER, president of the English
Valley Railway Company, stood on the
station platform and looked at the company’s
only passenger coach. He was feeling particu-
larly pleased with himself, for, as president of
the West English Cheese Factory, he had just
made a contract for the sale of the factory’s
entire output of cheese, and, as president of
the West English Bank,he had bought a couple
of morigage notes that would undoubtedly
have to be foreclosed, making about two hur-
dred per cent. for the bank. For a year or
more the conductor had wanted the car win-
dows cleaned, but President Yoder was not an
extravagant man.

“If somebody wants to look out of those
car windows,” he wvould say, “it ain’t no use
to. It ain’t much to see out at. I can’t afford
window washings when round trips to Kilo is
only one dollar. One dollar only pays for rid-
ings; it don’t pay for scenerys.”

The one dollar did not pay for much but
“ridings” on that line. It .
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By Ellis Parker Butler

Hlustrated by . R. Shaver

smoothing his shiny Prince Albert coat over
his plump stomach. “Decent railways don’t
have such smutty windows. To-morrow get
them windows cleaned up good.”

Geis looked at his superior to see if he was
joking, but Yoder never joked, and his hard
jaw was as uncompromisingly firm as ever,

“Yes,” said Geis, obediently, “but why now,
so soon ? Now is it June, already, and peoples
opens the windows down. It ain’t no use
wasting a dollar—"

Yoder ignored the advice.

“Who was cleaning them windows last time,
Stein??’ he asked. “You get who it was cleaned
them last time.”

Stein shook his head, sadly.

‘“She’s been dead already six years, yet,” he
said. “She ain’t washing car windows. She’s
quit already.”

Yoder frowned.

“Sol” he exclaimed. “So is it she loses a
good job, dying like that.”
“Mrs. Casey washes.

sive,” suggested Geis.

Yoder nodded, with dignity.

“Get Mrs. Casey,” he said, grandly. “We
pay one dollar for the job. Tell her one dol-
lar, Geis. I ain’t so loony about that window
washings, but I give one dollar. One dollar
ain’t so little.”

He turned to go, and then returned.

“(Geis,” he said, beckoning to the conductor
with his head, “she can begin at six to-morrow
morning. At six it ain’t so hot yet.”

Geis stared open-mouthed at the broad back
of Yoder as the president moved with stately
tread up the street. It had been so long since
a dollar had been spent for improvements to the
railway that this sudden expenditure stunned
him, and the thoughtfulness for Mrs. Casey’s
comfort added to his surprise.

“I guess Simon’s going loony, already,” he
said to himself. “He ain’t letting loose of so
much money if he ain’t loony,” and then, re-
- membering the revival meet-

She ain’t s> expen-

e

did not pay for “heatings” in

ings that were being held, he

T o
the winter, and it did not pay f — { added, ““or mebby Simon’s got
for speed,:)r comfort, or clean- 1 SS ji @f [p? religion. Some folks’ religion
liness. If a passenger paid Ve EMTED ?:?' makes them spend money. It
the dollar and conditions were 5 & é\LEE E@ F =4 ain’t like Simon.”
favorable, he was often able . e , Mrs. Casey was glad to get
to ride to Kilo and back at BOY e PANTS the job. She was at the car

the speed of an ox team, and
only have to get out to help the
engineer patch up the engine
a half dozen times or so during
the round trip of thirty-four
miles. It was not a stylish
railway, but it was an eco-
nomical one, and economy is
in many ways a beautiful vir-
tue. It is a virtue in which
Simon Yoder was a star of the
first magnitude. He was so
economical that he made Ben-
jamin Franklin’s maxims of
thrift scern like the reckless
gabble of a spendthrift.

Therefore Pcter Gels, the
conductor, fell off the station
platform and skinned the
palms of his hands on the cin-
ders when he heard President
Yoder’s instructions.

“Them windows is too
smutty,already, Geis,” he said,

“ Marked dowvnbfmfn one fifty "

on time next morning, with
pail and rags and soap, and
went to work. At six thirty
the car, preceded by the en-
gine, puiled out from the
station on its trip to Kilo, and
all the way down and back
Mrs. Casey scrubbed and pol-
ished,and when thetrain pulled
into West English station the
job was done, and she was
ready to hurry uptown and
collect the dollar, for her son
Mike, five vears old and
freckled Like a guinea hen, was
lving in his bed at home be-
cause Dugan’s goat had eaten
his pants, and he was due at
school, at one o’clock, to speak
the “Charge of the Light
- Brigade” in the grand closing
exercises of the year and term,
and Edmiston, the general-
store man, was having a sale

T

e )

K 0. They pass e bills,
in a bil) vt . Soyds heyoi 1

of boys’ pants at ninely-eight cents, marked douwn
Jrom one fliv.

As the car stopped she jumped from the step
and ran up the street toward the bank, to find
President Yoder and collect the dollar.

Edmiston, as she passed, was taking down the
special sale sign.

“Aw | Misther Edmiston,” she coaxed, “wud
ye but lave th’ sign be till T run up ¢ th’ bank
an’ git wan dollar Misther Voder is owin’ ¢
me, that’s th' dear man? I'm wantin’ a pair
o’ thim ninety-eight cint pants fer Mike, He
ain’t got no pants at all.”

Edmiston continued to take down the sign.

“That’s all right,”” he said. “How old is
Mike? Five? I'll put aside a pair of five
vear olds for you.”

Mrs. Casey hurried off.  She was round and
weighty and to hurry made her gasp and groan.
When she reached the bank the president was
not there. She went to Yoder’s house. Mrs,
Yoder said he had gone out to the cheese fac-
tory. Mrs. Casey panted out to the cheese
factory. She found Mr. Yoder sadly picking
up pieces of a cheese that had fallen off the
scales and broken.

“Will ye give me th’ dollar fer th’ cle’nin’ of
th® car, Misther Yoder?” she gasped. “An’
quick, fer Mike’s in bed, him hevin’ no panis
£ his name, an’ 'tis goin’ on twelve o’clock this
minute, an’ school takin’ up at wan o'dlock.”

Mr. Yoder dropped a piece of the cheese, he
was so startled. Not in fifty vears had any one
been so rash as to ask him for money suddenly.

“Ach!” he cried, angrily. “ Now see! That
piece of cheese ain’t hardly good for fish baits!
She’s gone to nothings, already. People don’t
ask for money so sudden. That ain’t business,
I don’t like giving my money tospend so quick;
that ain’t no decent way to treat money.”

Mrs. Casey glared at him.

“An’ phwat is it ' vou, annyhow?” she
asked, with equal anger. **’T is me own money.
Wud ye hev Mike spakin’ th’ ‘Charge of th’
Light Brigade’ stark naked, loike wan av thim
Feejee haythin? Give me th’ dollar, Misther
Yoder.”

Mr. Yoder bent down and picked up a cheese
remnant. He dusted it carefully with his plump
hand.

“So!” he said, mildly. “I ain’t payving out
for the railroad company, Missus Casey. I
ain’t the railroad company, already. 1 ain’t
but president. I ain’t so much, yet. I ain’
got all the say. Them directors, they got a
say, too. You miust send




iarter of one she heard the
ad she wept; at one minute of
ie ““last” bell ring, and she
At one there was the single
ardy ” bell, and she set her
1 her fists,
ites after one when President
‘he stairs. Mrs. Casey stood
to let
e door,
‘t care-
n him.
to sting
vith her

him in,
his desk
his hat
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im, and

his spec-
:arefully
1e sheet
read it;

““Sois it,—you must send in a bill
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Mrs. Casey did not smile at this pleasantry.
“I am waitin’ fer th’ dollar,” she said, coldly.
Mr. Yoder shook his head.

“It is not so bills is paid, yet,” he explained.
“Railroads run by systems.” Without systems
could there be no railroads; everything busts
up, like cheeses. So is there systems, already.
So is there time tables, and rates, and rebates,
and all systems. Every-
where is systems. For
everythings is some sys-
tems. And for bills is
systems, too.”

“'Twas not fer sys-
tems I kem here, Misther
Yoder,” said Mrs. Casey,
“but fer wan dollar t’
buy pants fer Mike, him
bein’ half naked wid Du-
gan’s goat eatin’ th’ pants
off him, an’ Edmiston
holdin’ out a pair fer
ninety-eight cints while I
> git th? dollar. I give not
wan dang fer yer systems,
Misther Yoder! If I hed
twinty systems Mike cud
not wear thim on th’ bae

med and
at Mrs.
standing glaring down at him.
he asked, puzzled. “I don’t

” said Mrs. Casey.

xd, drawing the word out long
¢+ bill?  So-o! It is the bill?”
ind creased his forehead into

er,”” he read, slowly spelling
‘I had a very nice vacation.’
ssus Casey? It is no bills.”

10se trembled like an offended

he said, coldly.
vk up the paper again.
-d-e, played with—'"
aned forward.
mmences t’ begin there,’ she
vas but one sibilant in the sen-
1ade it hiss for all the six words,
oder,’” he read, “*o-e-s, owes,
, for, wash, in, windys, Mary,
Casey.””
“An’ so ye do,” <aid
Mrs. Casey.
“No,” said Mr. Yoder,
“I owe nothings. The
railway company owes—
mebby. Make a new bills
—English Valley Railway
Company, so!”

He handed her a sheet
of paper. Itwasa hand-
bill, printed on one side
4l " with a sale notice, with a

) picture of a fat cow. Mr.
l Yoder did not waste
things. Mrs. Casey took
U the paper and leaned over
= the desk. She put the
tes» heel of one foot on the
== ankle of the other and be-

gan to write.

said Mr, Yoder. *“Don’t put
Dear teachers’ and all. I ain’t
those ‘Dear teachers,’” anyhow.
things any better. Leave it out.
gs uses up my pencils too much
e'ﬂ

bill when Mrs. Casey had com-
ioked at it approvingly. Then'
p and put it in the pigeonhole
" The pigeonhole was so full
:eze its contents down to make
ewcomer. Then he smiled.

: said, with satisfaction. *So is
o

legs av him.”

‘ Business is business,”
said Mr. Yoder, slowly. ‘“And, in railroads, sys-
tems is business. Such is the systems— You givé
mea bill, yes; here is the bill filed, yes. Comes the
first of the month, and so is the bill sent to Stein,
the conductor, for ‘O, K.,’ already, yes. Then
comes the bill for my ‘O. K.,” yes. Then, next
month is the board of directors meeting and
comes the bill to vote, yes. When the directors
vote ‘yes,” goes the bill by the auditor, yes.
Next makes out the auditor a voucher, yes.
Goes the voucher to the cashier, yes. And
then,” he said, bringing the flat of his hand im-
pressively down on his desk, “if is so much
money by the treasury, is the bill paid! So is
the system. Nothing changes such a systems.
Always is it the same. Not for nothings is the

. systems changed. Not for nobody at all.

Always, always, always is the system!”

Mrs. Casey’s face had been growing longer
and longer. Hope departed and bewilderment
came.

“An’ whin—whin, sor, kin I be e tin’ t’
receive th’ arrival av th’ dollar, Misther Yoder?”
she faltered.

Mr. Yoder raised his eyebrows and shoulders.
He was kind, even cheerful, but indefinite.

“Now is but June,” he said. “June! Hah!
June! Say—say Detcember. Not after Det-
cember. Such systems is not fast, no; but
sure, ves.”

Mrs. Casey turned and walked straight to
the door. She went out. Mr. Yoder picked
up the old bill from where it had fallen on the
floor and, tearing off the strip at the bottom on
which Mrs. Casey had not written, put the un-
used part carefully away for future use. A
hundredth of a penny saved is a hundredth of
a penny earned. Mrs, Casey put her head in
at the door.

“ Daycimber!” she cried. ‘ Daycimber!”
““T will be plisint fer Mike wid no pants in
Daycimber! If the lad catches pneumonia in
his bare legs by it I'll hev th’ law on yer ille-
gant system! Remimber that, Misther Prisi-
dint Yoder!”

She went down the steps, and at the bottom
she glanced sideways toward Edmiston’s store,
across the street, and hurried on, for on his
ledger Edmiston had an old, old account against
Mary Casey, and across it, in violet ink that
pretended to be black, was written “N. G.”
When she had money in hand Mrs. Casey did
not bear Edmiston ill will because she owed
him that outlawed account. She was willing to
let bygones be bygones and forget the old ac-

count; but when she had no money the-qld,

[Concluded on pages 715 to 717]
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The Policy Holder’s

The First of Two Articles Especially Written to Aid the Two Million Policy
Holders Who Will Soon Vote for Trustees of the Various Mutual Companies

By Elliott Flower

Author of “The Best Policy,” “Shall We Insure Ourselves,” elc.

December 18, 1906, will be the most important date in the his-
tory of mutual life insurance companies incorporated under the
New York laws. On that day the term of office of every director
or trustee of these companies expires, for the new insurance law
of the state requires that, upon this one occasion, the policy
holders shall elect complete boards. At no other time, unless
the law be changed, will this be possible. Th fter, beginning
in 1908, there will be annual elections, but only half of the total
number of directors or trustees will be named at each, the others

holding over. One half of the members of these new (1906,)
boards will hold office for two years, and the rest for three years.
Thereafter, beginning in 1go8, the term of office will be only two
years for all, It follows, naturally, that this approaching elec-
tion is of momentous importance, and it is made the more impor-
tant and effective by the protection the law gives the palicy hold-
ers against their own impulsiveness. They have been compelled
to take the time to think. Being scattered all over this country
and Europe, it was imp icable to eliminate proxy-voting, but
such restrictions have been placed upon it that policy holders
must give thought to what they are doing. No proxy executed

prior to October 18 will be valid at this election; the th d

hnicalities of either insurance or high finance, and he was

of proxies previously held by the insurance administrations, and
the other thousands collected by the anti-administration leaders
during the hysteria following the first scandalous disclosures, are
all specifically invalidated by the law. So the policy holders
have been actually prohibited from acting impulsively. But
each passing Jday has seemed to increase the complications, and
many of them feel that they are now hetween the * devil " of the
Untermyer organization and the * deep sea’’ of the present ad-
ministrations. In the confusion of allegations and denials,
charges and counter charges, it is small wonder if they are
tempted to cry: *“A plague o' both your houses.”” Nevertheless,
between now and December 18 they must decide which of these
factions is likely to best safeguard their interests.

The articles that follow have been written with the hope of
throwing some light on a tangled si i The author, Elliott
Flower, was given extraordinary—practically unprecedented—
opportunities for making & *“lay”’ investigation of the situation.
He had previously discussed some phases of “he insurance situa-
tion from the point of view of the ordinary man, unversed in the

commissioned by Success MAGAZINE to come to New York fora
closer investigation of the subject, being promised complete right
of way in the offices of one of the big companies for the purposes
of such inquiry. This p ise, he us, was scrupulously
kept, and these articles, embodying the facts thus gleaned and
his conclusions therefrom, are the result. ‘Ihere is absolutely
no attempt made here to speak favorably of any one company,
and the only reason for the particular mention of the Mutual lies
in the fact that it threw its books open for Mr. Flower's inspec-
tion. The proximity of the 1go6 elections, when the companies
make an absolutely fresh start upon an absolutely new basis,
makes the subject of the utmost tmportance to every policy holder.

The first instalment deals, primarily, with the old scandals and
the changes resulting therefrom ; the second will deal with the
present situation and the significance of the desperate fight being
made for the control of the admini of the companies’
affairs. We believe fully in the great good of life insurance, and
now that the house-cleaning is over we want to do all we can to
re-establish it in the fid of the people.—1'ne EpiToRS.

I.—The Old Abuses
J© has been my privilege to make an investigation of life insurance
under unusual—practically unprecedented— conditions, and I have
tried to do it in an unusual way.

The offices of one of the great companies that have been most
deeply involved in the scandals and financial disturbances of the last
few years were thrown open to me without reservation. The president
himself gave instructions that no source of information was to be closed
to me; that no officer was to be too busy to answer my questions; that
every facility was to be afforded me for getting at any and every detail
that I might deem important. I was left wholly untrammeled as to the
method of my investigation, the time I should devote to it, and the
nature of the report I should make. In brief, I was given absolute
freedom to go where I pleased, do what I pleased, and write what I
pleased, and this freedom from all restraint in the matter of my conclu-
sions was put in express, unequivocal terms.

An Investigation Absolutely Free and Unhampered

On the first day I had an interview with the president, in which he
said, in effect, “You are at liberty to delve wherever you please in
whatever manner you please, and to call upon any officer or employe of
the company to produce whatever you need for your information.” On
the last day I saw the president again, and he asked, “ Have you had
every facility for learning all that you wished to know?” 1
replied that I had, and he expressed himself as wholly satis-
fied. The nature of my conclusions was not discussed.

In the interim, between the interviews with the pres-
ident, the secretary placed himself at my disposal each day,
but left it entirely to me to say what department I should
invade, whom I should see, and what line of inquiry I should
take up. Through him I was enabled to get into immediate.
communication with that official or other employe who was
best qualified to enlighten me on the particular question of
the moment. I planned my own campaign, devoting each
evening to deciding what details I would take up the next
day,so I knew pretty well what I was after whenever I ap-
peared at the offices of the company, and not the slightest
effort was made at any time to divert me from any feature of
life insurance business generally or of the administration of
his company particularly that I deemed worthy of attention,

I am making this rather elaborate statement of the cir-
cumstances of the investigation, in order that its absolute
fairness and freedom from any improper influence, so far as
I am concerned, may be entirely clear. I did the best I
could to get the information that I thought the financially-

unsophisticated policy holder would like to have, and I think I was
the better able to put myself in his place because my knowledge of
finance and insurance is extremely limited. I have just about the
average understanding of the technicalitics of great corporate businesses.
We have all been educated considerably in finance during the recent dis-
closures and controversies, but most of us still fail to derive much real
information from reports of expert accountants or any other experts.

What Does This Mean to Me as a Policy Holder ?

The expert in any line has so little comprehension of the den-
sity of popular ignorance of the details and methods with which he is
familiar that he usually flies a little high for us: he t kes it for granted
that we understand things which we merelv pretend to understand.
For my part, my only chance of understanding an expert is to cross-
examine him, and then have some one interpret the answers.

So, it seems to me, the uniqueness, and possibly the value, of this
investigation lies in the fact that I am not an ¢ pert in law, insurance
or finance; that I am not a policy holder in the company; that I
am an absolute “outsider,” with no acquaintance among the officers or
other employes of the company except that which grew out of the in-
vestigation itself.

The keynote of my inquiry lay in this question, which I kept ever
in mind and which I propounded on every poss’ble uccasion:

‘“As a policy holder, or prospective policy holder, what
does this mean to me?”

While, as I havesexplained, I am not an actual policy
holder, I considered myself one for the purpose of this inves-
tigation, and I held tenaciously to this point of view and to
this question. I had already heard and read much about
the reforms instituted, that would add great sums to the
income of the company, but I had heard very little, except
in a most general way, of the actual, concrete benefit to
the man who pays premiums—the man whose money the
company handles, ostensibly for the best interests of himself
or those dependent upon him—the man whose money, with
that of others like him, has made the company the tre-
mendously big and powerful thing that it is.

No Question as to Stability

The extravagances cut off, the reduction of salaries, the
abolishment of unnecessary offices, the abandonment of the
mad race for new business, the checks and safeguards placed
on investments and expenditures, the efforts to make every
cent count for the company rather than for its officers, all

the reforms exploited, must mean @asﬁ sg;b_i 'ti, and,
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to that extent are of benefit to the policy holder; but the stability
of none of the big companies ever has been assailed, and the man who
pays ought to have a more direct interest in the beneficial results. So,
when the financial improvement was demonstrated, I invariably came
back to the same old question:

*“ As a policy holder, what does this mean to me?"”

" And the answers I received I shall give when I have made the nec-
essary preliminary review and statement of the situation as it was
uncovered to me during the progress of my investigation. An under-
standing of the old conditions and t' e ncw is quite essential.

Digging a Little into Ancient History

In a general way I endeavored to cover the whole insurance situa-
tion, so far as it relates to the sensational disclosure; and resulting
reforms, but, in discussing them, circumstances compel me to confine
myself almost wholly to the story of one company—the Mutual Life
Insurance Company of New York., The same primary conditions, as
everyone knows, were a' the hottom of the troubles of the Equitable and
the New York Life, and the changes and reforms have been along sim-
ilar lines, but my personal knowledge is of the Mutual alone. For
purposes of illusira ion I must use inci-
dents in the story of the Mutual, for my
sources of information as to details lay
wholly in the offices of that company. In
any circumstances a simple and straight-
forward narration of the facts bearing on
the situation must have deep interest for
the policy holder, but the present fight
for control adds vastly to the interest and
importance of my account of the changes
made, the reascns for them, and the results
of them.

In my self-assumed réle of a man who
has a “premium” interest in the com-
pany, I first sought to get a fairly compre-
hensive idea of the abuses that existed
previous to the upheaval. In order to un-
derstand what has been done it was neces-
sary to know exactly what the conditions
were under the old régime. 1 presume
that I have read much more than the
average man of the flood of insurance liter-
ature that has sw pt through the maga-
zines and newspapers, for it is a subject

Love and the Ships

By Lewis Worthington Smith

O, the stars are on the sea
And the winds are soft and low.
The world shall come to you and me
In all the airs that blow.
Let us watch the ships go by.
Love, the world is you and I,
For they bring the silks of China and the gems of Samarcand,
The priceless stuffs of foreign marts, the wealth of every land.
They shall deck you in your pride,
Fair as heaven to be my bride,
And then my heart shall know its own and dare to understand.
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agitation, for it forced reforms that could hardly have been secured in
any other way—certainly not so quickly. These reforms I shall also
discuss later; just now I am principally interested in showing exactly
what was disclosed when the public, through its investigators, got be-
hind the scenes.

Attained the Sublimest Heights of Graft

There was extravagance, nepotism, graft.. In the Mutual the
McCurdy family and clique fattened themselves financially on the funds’
of the company; in the New York Life and the Equitable otheis were
doing the same thing in much the same wav. The graft was so large;
so magnificent, that it seems almost a sacrilege to call it by that com-
mon name. Richard A. McCurdy, the president of the Mutual, drew a
salary of $150,000 a year, to one-third of which it is now claimed he had
ahsolutely no right: he simply awarded it to himself withcut the sanc-
tion of the proper officials. His salary had been previously increased to
$100,000, with due regard for the prescribed methods of procedure,.but
this was not enough to satisfy him. He also used his po:ition for the
benefit of himself and his family in other ways.

Robert H. McCurdy, his son, had a glorious financial career in the
company that would have made Aladdin sit
up and take notice. He drew $30,000 a
year as general manager, a position that
has since been abolished as unnecessary;
he was made superintendent of the foreign
department on a commission basis that
made his remuneration $1,282,841.66 for a
period of twenty years, an average of nearly.
$65,000 a year; he was a partner in the
firm of Charles H. Raymond and Com-
pany, which was employed as general agent
of the Metropolitan District on a scandal-
ously high ccmmission basis, and his quarter
interest in this firm was doubled when he
took charge of the fcreign departments.

A Plunderer's Paradise

His personal share of the profits of
this firm, durirg the ten years that he
was an active member, are said to have
been in excess of $530,000, an average of
over $50,000 a year; and during seven years
of this period he was also superintendent
of the foreign department.

that has interested me greatly. O, the stars are on the sea Louis A. Thebaud, a son-in-law of
' And the winds have gone to rest. Richard A. McCurdy, was the successor

Lawson’s Charges The hour has brought the world to me of Robert H. McCurdy in the firm of

In some ways, the result has been more Upon your heaving breast. Charles H. Raymond and Company. He
confusing than enlightening. I found myself Let us watch the orient sky began with a quarter interest, which was
actually d of only a most general Where our mating joy shall fly, increased to a half, then to two-thirds, and

and hazy idea of the preliminary scandals
—a fair understanding of the gcneral na-
ture of the troubles, but an imperfect
recollection of details—so I began at the
beginning, as I shall do now. One must
dig a little into ancient history, if only for
the purpose of refreshing the memory,
before it is possible to consider intelli-
gently ‘its bearing on present conditions
and the promise for the future: no com-
parison is possibie without this much of
preparation.

The trouble really beg.ln with the
fight made by Gage E. Tarbell and James
W. Alexander to get James H. Hyde out
of the Equitable. Thomas W. Lawson had previously paid h’s respects
to the insurance financiers, but he had abandoned that phase of his
writings, at least temporarily, when the attempt to oust Hyde claimed
public attention. This gave point to what he had said, and furnished
him an excellent illustrated text for future remarks. Without this inside
demonstration of the scandalous conditions that existed, it is probable
that comparatively little and brief attention would have been given ‘o
the Lawson charges. At any rate, it is safe to say that no such turmoil
would have followed them. So the trouble began with the Alexander-
Hyde row, which thoroughly aroused the public and put it in a frame
of mind to listen to any one who had aught of evil to say about life
insurance, and this in turn created a public sentiment—almost a frenzy
—that resulted in tearing away the curtain of secrecy and revealing
everything that was going on behind it.

That this, speaking generally, was a gcod thing, resulting in great
benefit, I expeLt to show presently. It did much incidental harm in the
wdy of frightening policy holders into letting their policies lapse, deter-
ring many who should and otherwise would have insured their lives for
the benefit of those dependent upon them, and in its far-reaching effect
upon the insurance business generally, but it was, nevertheless, a good
and necessary thing. The emotionalism that did the incidental harm
was likewise responsible for the great advantages accruing from the

In the rapture of our fancies going on from zone to zone

Till we compass all the wonder that a heart has ever known.
Let me pass from time and place
In the glory of your face,

While your eyes are musing splendors and your lips are roses

blown.

company’s money.

finally to three-fourths, and his profit for
the eleven years of his connection with -
the firm is said to have been approxi-
mately $800,000, an average of over $70,-
ooo a year. In addition to this he had an
interest, presumably fully as large as his
partnership interest, in additional pay-
ments, now termed “ practically gratuities,”
that were made by the company to the
firm,  amounting to over $500,000. As
Thebaud was a clerk in the office of the
New Jersey general agent of the company
before being given this lucrative oppor-
tunity, it must be pretty clear that even
a matrimonial relationship with the Mc-
Curdy family was quite a valuable asset.

Some idea of the extent of the graft may be gleaned from these
facts: The present president draws a salary of $50,000 a year, just a
third of the McCurdy figure; a liberal compensation for the services of
Robert H. McCurdy as superintendent of the foreign department, for
which he should have given his whole time to the duties of this office,
would have ranged from $10,000 to $20,000 a year, allowing for a gen-

 erous increase as experience made him more valuable.

Private Speculations with the Company's Money

A total of $300,000 for the whole period of his connection with
the company would have been a generous compensation for the work
of Charles H. Raymond and Company, during the time that young
McCurdy and Thebaud were connected with it, and would have beensome-
thing like a million-and-a-quarter less than it received. As a matter of
fact, the rate of commission to this firm increased as the McCurdy
family interest in it increased.

A little comparison of figures, with paper and pencil, will show a
very fair total of graft here, but there were evils of even greater magni-
tude. One of them was the participation by ers of the co pany in
syndlcale operations that were racucally hr of the
It takes nbex;iert:kh the
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value of the control of such vast sums by the men
engaged in such operations; they had the capital to
make almost any enterprise a success. Further,they
had the power to insure themselves against personal
loss—a form of insurance certainly not contemplated
in the charter—by unloading on the company when-
ever they found themselves engaged in an undertaking
of doubtful value. In brief, their control of the funds
was sufficient to give them a double guaranty against
loss: First, judicious investment of the company’s
funds in the securities in which they w :re interested as-
sured them the necessary cash resources to successfully
carry out almost any plan, and success gave them, as well as the com-
pany, profit; second, in case their plans went awry, they could gener-
ously let the company take over their share—provided they did not wait
too long. In some instances, the company received its full share of the
Froﬂt, but, in others, it was kindly relieved of its burden before the full
ruition of the plans. At any rate, it was of great advantage to an un-
derwriting syndicate to know where the funds could be secured to take
over the securities it was floating in sufficient amounts to practically
assure success, and it naturally followed that the men who controlled
these funds were given personal accommodations on the parlor floor.
The funds could be made available in several ways. In some en-
terprises the company could invest directly; in some others the invest-
ment had to be indirect, owing to the restrictions of the law. It was
always possible, however, for the insurance company to keep a large
deposit with a favored trust company, at two per cent. interest, and the
trust company had greater freedom in the use of the money. The very
root of one of the greatest evils of the old administrations of the insur-
ance companies under discussion lay in the enormous cash reserves that
were thus ever available for the use of the favored ones. Where no ex-
isting bank or trust company quite answered the purpose of the inter-
ested operators, it was possible to organize a new one, and there might
be a very delightful profit in that preliminary step. The insurance
company could be relied upon to take such interest as was deemed wise,
in addition to depositing $5,000,000 to $10,000,000 of its reserve funds.

Fighting Policy Holders at the Polls with Their Own Money

This, with such other deposits as could be controlled and the many
that would come in the course of business, would maké the trust
company such an instantaneous success as to largely increase the value
of its stock. The funds thus secured at two per cent. could be made to
bring in a much greater profit to the trust company, and, further, be-
come available, through regular banking channels, for syndicate or indi-
vidual use, and the total of the sums thus kept on tap by the three big
insurance companies was about $65,000,000. The Mutual’s share was
from $22,000,000 to $23,000,000, which, as I shall presently show, has
now been reduced by the direct investment of $20,000,000 of this sum.

It is not claimed that most of these operations were not entirely
lawful, but they certainly gave large profits from the insurance com-
panies’ funds to certain officials and other “insiders,” and deprived the
policy holders of profits that should have been theirs. It was morally,
if not legally, wrong, and the men whose money was used to build up
these private fortunes were entirely justified in their anger, even if it did
lead them to emotional excesses.

In the matter of political contributions there was the same moral
wrong, but here it is possible, even probable, that a legal wrong will be
shown as well. No sane person can defend the right of one man to use
another man’s money to defeat the latter’s lawful wishes. You may
think you know what is best for me, but the constitution gives me the
right to think for myself, most of all in politics, and you are striking at
a fundamental principle of this' government when you take upon your-
self the responsibility of using my money to thwart my desires. That
is what the officials of the insurance companies did when they contrib-
uted the money of men of one political faith for the support of the
opposition ticket. It is quite immaterial what ticket they favored, for
their policy holders are of all parties. It is also quite immaterial
whether their judgment of what was best for the country was good or
bad; they had a moral right to contribute for this purpose only from
their personal funds, and it is hoped to show that this was the extent of
their legal right as well.

The Confidential Fund and its Gross Evils

Another source of loss to the policy holder originated in the com-
mittee on expenditures and the use of the “ confidential fund.” There
was graft here—a rather common form of graft—in the purchase of
supplies at exorbitant prices. The exact figures can not be given, but
they are said to have run to $100,000 a year. There were also many
other ways of wasting or personally acquiring comparatively trifling
sums—trifling only when considered in connection with the great total
—that I shall not take up at this time. The main evils I have briefly
pointed out, and I shall next endeavor to show what has heen done, and
what remains to be done, to correct them, and exactly what it all means
to the policy holder.

The control of such enormous assets must be of great advantage to
speculative financiers in any circumstances. It never again can mean
as much as it did under the old r¢gime, but there will always be a power
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in this control that will be of infinite value to the spec-
ulator, even when used with exact legal—not necessa-
rily moral—honesty, and it will require close personal
attention and thorough understanding by the policy
holder to keep this control always in his own hands.
He must be as vigilant, as cautious, as comprehending,
as resourceful as any who may seek to administer
affairs in which he is so vitally interested. He can
not take direct personal charge, but he can use his
own judgment in selecting those who shall be placed
in charge, and he can make them account to him for
whatever they may do. He has the same voting
power that he has in politics, and he should exercise it with the same

care. «
[.—The Recent Reforms

Life insurance is probably the most thoroughly investigated thing
in business history. Not only has it been ti.oroughly investigated, but
it has been investigated at a time when popular excitement and bitter
criticism made the inquiries peculiarly searching and,in some instances,
unfriendly. It has been investigated from the outside and from the in-
side in circumstances that would have wrecked anything that had an
element of financial weakness in it, and one of the most gratifying
results has been the evidence of the absolute stability of the companies
that have been put through the hea:t-racking inquisition.

This does not in any way excuse or condone the practices of those
who were in control of the funds. I have no apology to offer for them,
nor do I wish to be understood as holding that a continuation of those
methods might not have wrecked the companies, ultimately; but this
does not in any way affect the statement that one of the mosi impor-
tant things brought out was the fact that the companies were excep-
tionally strong—unnecessarily strong for an honest and economical
administration of their affairs. In qther words, they were taking more
from the policy holders than they should, as I shall show later. I deem
it important to be emphatic in the matter of their stability, because a
doubt of it proved costly to many people, and inquiries that have come
to me show that there are still some who doubt.

In the case of the Mutual, the affairs of the company were over-
hauled by the Armstrong legislative committee, the Truesdale trustees’
committee, two firms of licensed public accountants (one of New York
and one of London,) and by the new management. President Charles
A. Peabody and Treasurer Charles H. Warren both assured me, une-
quivocally and emphatically, that “every abuse or extravagance dis-
covered through any of these agencies has been eliminated, and all
practices and methods of doubtful propricty have been prohibited.”
Secretary William Frederick Dix added his assurance in the same line,
and also joined with Fred L. Allen, of the legal department, in the
assertion that considerable progress has been made in the elimination of
the red tape that has been a costly and annoying feature of the methods
of transacting business with the policy holders and others. System is
absolutely essential for safety in handling the affairs of so large a con-
cern, and, so far as this involves the disbursement of money, the system
is more rigid now than ever before, but, in other things, there was found
to be a routime that was archaic and unnecessarily expensive. -

The Passing of the Old Oligarchic Rule

However, I was not there to take the word of any man as to the
general improvement in methods and results; I was there to dig for
details and satisfy myself as to exactly what had been done and what
it means to the policy holder. I have discussed, in my previous article,
the principal abuses disclosed by the various investigations, so I now
come to the measures adopted to end thent and give assurance of a
better administration in the future.

Oneof the first things to do, naturally, was to get rid of the offi-
cers who had been responsible for the disgraceful conditions disclosed,
and, as every one knows, this has been done. Richaid A. M(Curdy,
Robert H. McCurdy, vice presidents Robert A. Grannis and Walter R.
Gillette, and all others connected with the scandals are out. Most of
them are now defendants in actions brougat to recover the spoils taken
from the company, or to punish them for their alleged misdeeds. Their
places have been filled by new men, and the economies begin right here.

President Peabody’s salary is $50,000 a year, a reduction of $100,000
from the figure set by McCurdy for himself. Vice president Emory
McClintock is also actuary, combining the duties of positions that were
formerly held by two men, and there is a similar combination of duties
and offices in the case of George T. Dexter, who is second vice presi-
dent and superintendent of agencies. Further, there has been adopted
a new set of by-laws that defines the duties and rigidly limits the pow-
ers of these and all other officials. There is not space to give the by-
laws themselves, nor is that necessary, but it may be said that they aim
specifically to make hereafter impossible the conditions that existed
under the old régime.

There was too much of an autocracy—or, at least, an oligarchy—
under McCurdy: it was possible for a man or a clique to use the funds
without making the exact accounting that should be required for mere
safety. The duties and responsibilities of the officers and committees

[Concluded on pages 709 to @ () (} {{ l C
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Fools and Their

By Frank Fayant

The Fake Promoter’s
Easy Road to Wealth

HE pseudo-promoters’ easy road to
wealth (for themselves,) can be
victured by telling the story of a bub-
Lle oil company formed to fleece the
fools in the last oil hoom. This com-
pany was only one of many organized
for the same purpose at the height of
the oil craze in Texas and California,
but it was one of the most successful
(from the promoters’ point of view.)
The wildcat promoter’s idea of success
is to sell reams of spurious stock at
a minimum advertising cost and “get
away with the goods ™ before the post
office authorities or the officers of the
law break up the “game.”” A distin-
gu'shed American advertiser, who spends
a million or two yearly in keeping the
public acquainted with the merits of his
two articles of merchandise, says that
“you can sell anything to the people
once by advertising, but only merit will
make them buy it a second time.” The
wildcat promoter knows the value of
advertising, and his whole aim is to
paint his half-page or quarter-page air-
castle pictures in the daily papers so at-
tractive and so convincing that they will
impel the fools to rush in with their
money in a hurry.

When Speculation Was Rampant

Down in Broad Street, New York,
near the Stock FExchange, there was a
man of more than usual ability who had
had a varied experience in the West as a
miner, a banker, and a politician. Large-
hearted, keen-witted, smooth-tongued,
of commanding presence and easy bear-
ing, he was the sort of man a demo-
cratic people delight to place in a position
of honor. In a word, he had that intan-
gible something we call personal magnet-
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ital to develop their oil property.
They were honest enough in their
search. Everybodywasmaking money
in new oil stocks, and the Ohio merr
wanted some of the money. They
ran across Brown in Broad Street,
They told him they were pumping a
few barrels of oil a day and wanted
to drive more wells to increase their
output. Then they could sell their
property at a good price.

“You don’t kncw hew to sell -
oil,” Brown told them. * You're
not making enough money to keep
voutselvesin peanuts. I never drove
an oil well in my life, but, if you'll
let me run your property I°ll make
you all rich in a year,—not million-
aires, but possessors of nice young
fortunes.”

Tapped the Golden Stream

Fascinated by the promoter’s
alluring pictures of casily acquired
wealth the oil men readily agreed to
let him go ahead. They could not
see where they were to lose any
money. He was to take all the risk. A
fortnight later the Sunday newspapers
carried the brilliant advertisement of
the West Branch Oil Company of
Ohio, capitalized at $2,500,000, the
stock offered at forty cents on the
dollar, and monthly dividends of one
per cent. on the investment promised
within four months. Brown, “banker
and broker” of Broad Street, was
the company's fiscal agent. The
financial pages of the Sunday news-
papers at that time were spread with
the flamboyant stock offers of mush-
rcom oil, cepper, gold, wireless tele-
graph, and manufacturing companies.

ism. He had made and lost a fortune
in the West in mines and had come to
New York to match his wits against the
men who were making fortunes in a
day. Wall Street was entering a period
of rampant speculation in stocks and
the wholesale manufacture of new securi-
ties. The keen-witted westerner—let his
name be Brown (this was not his name, - *
nor will any other of the real names be used,)—saw that the men
who were making fortunes most rapidly around him were specu-
lators and promoters. He tried speculation, and he found that in that
game ‘it was the other fellow who shuffled the cards.” He turned
to promoting that he might deal his own cards. He tried his hands at
2 gold company, taking in some western friends of his in floating a
mine he had known in the West. The game was new to him and he
met with indifferent success. Then he tried an iron mine, with the
same result. He had yet to learn the secret of selling stock through
Sunday newspaper advertisements; and he had yet to learn how the
real fortunes were made in promoting—the capitalization of properties
at many times their value, the payment of unearned dividends, the lib-
eral “ cutting-up ”” of the proceeds of stock sales into fat commissions
for “fiscal agents,” and rich payments for properties and services. But
he watched the game as it was worked by others, and he grew wiser.
Meanwhile his sign hung out as “banker and broker.”

The oil boom sent two men from Ohio to New York sccking cap-

“of letters bearing checks and drafts and mon

As Brown told the oil men, “the
suckers were biting.”” And it would
have been strange had they not been
biting, fcr the news columns of the
newspapers teemed with stories of
private fortunes growing up over-
night. Every Tom, Dick, and Harry
was becoming a Creesus through
fortunate stock speculation. Brown
enlarged his offices, and made them luxurious with heayy mahog-
any furniture and rich oriental rugs. He hired clerks, bookkeepers,
and stenographers. He was soon spending more on postage stamps
than his entire income had amounted to a few weeks before. And
well he might, for the West Branch stock, with its guarantee of im-
mediate dividends of twelve per cent. and its yromise of dividends of
eighteen and twenty-four per cent., was being eagerly taken by the cred-
ulous, and Brown’s commissicn on every share he sold was fifteen cents.
The company’s advertisements increased in size. In them the Ohio oil
field was pictured, as were also the company’s receipts for oil sold. The
parasite journals of finance, those that make their sordid living in
“holding up ” the financial parasites, gave- over their editorial columns
(for a price,) to wonder tales of the West Branch Oil Company. The
premoter’s morning mail grew so large that it had to be carried from
the post office in a special pouch. Every morning came this pouchful
rders. Brocrl had
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see who this man Brown was who was paying the business office $1,000

every week for advertising. The promoter—courtecus, affable, mag-

netic—told the reporter all about the West Branch project and invited

him to visit the wells in Ohio. So impressed was the ‘Herald”

reporter by Brown's easy manner that he never mentioned the West

. Branch stock in the exposure he wrote of the wildcat companies then
spending $5.000 to $6,000 every Sunday in the * Herald.”

“If We Don't Get Their Money, Somebody Else Will™

Made bold by his advertising campaign, Brown sent for the Ohio
oil men and told them that, as the West Branch stock would soon be
ull sold, it was time to “print some more stock.” They could either
increase the capital of the West Branch company, or organize a new
company. Brown did n’t care much what was done, so long as he had
more stock to sell. The people wantel oil stock, and Brown was going
to feed it to them as long as they would take it. “If we don’t get their
money,” said Brown, ‘‘somebody else will.”” So it was agreed to form
the West Branch Extension Oil Company, capital, $2,500,000, the stock
to be sold at sixty cents on the dollar, and dividends to be paid at the
rate of one per cent. a month on the selling price. When the West
Branch stock had all been so d the promoter struck his balance sheet.
The 2,500,000 shares of stock at forty cents a share brovght in
$1,000,000. Brown's commission as “fiscal agent,” at fifteen cents a
share, was $375,000. Out of this he had to pay for newspaper adver-
tising about $50,000; for office expenses, printing, “ oiling ” the black-
mailing financial sheets, ctc., about $25,000; in all, $75,000, leaving a
net profit for six months’ labor of $300,000! The two oil men received,
in paymen for the transfer of their property to the company, half the
capital stock, the sale of which, less Brown’s commission, netted them
$312,500. ‘And so, out of the $1,000,000 received from the stock-
holders, $312,500 went to the company as working capital. A third of
this was set as.de for paying the monthly “dividends ” of $10,000, and
a good part of the remainder was actually put into the property. New
wells were driven and the oil was pumped out and sold in the regular
way—not enough oil, of course, to pay dividends on the $1,000,000
of “invested ” capital, but enough to make some showing that would
satisfy the credulous stockholders.

The enthusiasm for oil stocks

n to wane, and, despite thou-
sands of dollars spent week after
week in advertising, the new stock,
the West Branch Extension was slow
in selling. The resourceful Brown
engaged more stenographers and
clerks, bought lists of “investors,”—
“sucker lists,” they are called in
Wall Street,—and sent out tens of
thousands of prospectuses, circulars,
and letters, from Maine to California.
But the appetite for new stocks was,
for the moment, appeased. The
dividend guarantee was increased
from twelve to eighteen per cent. a
year. Butthe golden stream dwindled.

Foreign “ Easy Marks”

Undaunted, Brown then proposed
to his Ohio partners a scheme that
took their breath away. He would
cross the Atlantic, open offices in
London and sell West Branch Ex-
tension stock to the English investors.
Within a month, papers like the
London “Standard,” Harmsworth’s
“Mail,” and Pearson’s ‘‘Express”
were carrying the double-column
prospectus of the Ohio oil company,
the shares being offered at one dollar
a share by Brown and Company,
the “bankers and brokers,” of Broad
Street, New York, and Threadneedle
Street, London. And a little while
later West Branch Extension oil
shares were being offered simulta-
neously in New York, London, and
Paris, by Brown and Company, the

y 3 T i dghitint by Banterirood v .
l..nnking down Broad Streel toward Wall Street,
fake promoters like to hover

mushroom American parasite promot-
ers had ever before conceived so
bold a plan. Tke London office,
however, was open only a short time.
The English investors, who place no
great trust in Americans, were skep-
tical of the New York promoter’s
large dividends, and Brown found,
besides, that the English company
laws were not as liberal as American
corporation laws. The London office
was closed and the foreign campaign
was confined to Paris. For a while
the French investors, accustomed to
dividends of only three or four per
cent., listened eagerly to the Ameri-
can’s tales of fortune-making acress
the Atlantic,and the receipts of the
Paris office ran up to ten and twenty
thousand francs a day. Meanwhile,
the New York office was doing a
“paying business.” Brown traveled
back and forth across the Atlantic,
spending his wealth freely, and keep-
ing up expensive private establish-
ments on both sides of the ocean.
He was reputed to be a multimillionaire, for he had been fortunate
in speculating with some of his promotion profits. He was on the road
to wealth when the Wall Street boom collapsed, shattering his dreams.

Hoarding the Dead Ashes of an Inglorious Fortune

In the sudden decline in stocks he was a heavy loser. The golden
hcard flowed away faster than it had come. The oil companies col-
lapsed. Brown and Company, “international bankers,” of New York,
London and Paris, became a memory, and Brown, the large-hearted,
keen-witted, smooth-tongued westerner of the oil boom, now sits idly
in his little office, his spirit broken,
dreaming of air castles that never
materialize. At times he delves in
the drawers of his desk and thumbs
through the bundles of papers left
from the West Branch venture—the
ashes of a fortune. The stock books
—their stubs silent testimony of the
richness of the harvest of gold—how
many nights he spent in wearisome
labor signing those certificates! And
the little bundles of yellow vouchers
from the bank—with what thought-
lessness of the future did he use his
check book then! But the most vivid
reminder of those days of fortune is
the file of the New York, Boston,
Philadelphia, London and Paris news-
papers—from the “Herald” to the
“Figaro”—containing the big-type,
double-column and half-page an-
nouncements of Brown and Com-
; pany, international bankers. A

. hundred thousand dollars spent in
printer’s ink !

Most of these wildcat companies
are floated as were the West Branch
oil companies. While the methods
are varicd—the resourceful fabulists
of finance are always inventing new
tricks to fleece the fools—the aim is
always the same: to sell as much
stock' as possible at 2 minimum ex-
pense, and to keep as much of the
fools’ money as they will part with
without raising too loud a cry of
alarm. One of the most daring of
the pseudo-financiers of Wall Street
has repeatedly diverted all the fools’
money in his ventures out of its legiti-

a spol w hete the

““international bankers."” None of the

mate channtﬂis most spegtacular
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coups have been made within the bound-
aries of the Wall Street financial district,
fleecing the brokers themselves. It takes
a” bold promoter who will attempt to
ensnare the nimble-witted denizens of
the “ Street,” but this particular operator
turned the trick.

A characteristic “plant™ of this
promoter was the Electric Brake impos-
ture. It was such a simple and still
such an ingenious scheme. The pro-
moter incorporated a $5,000,000 com-
pany for the ostensible purpose of
manufacturing an electric brake. He
had his stock books lithographed, dis-
tributed some of the certificates around
among his agents, and engaged brokers
to trade in the stock in the Broad Street
curb market. The par of the stock was
$5. The speculation in it grew day by
day and the price advanced, from $5 to
$10, to $20, to $30. The curb market
was in a fever of excitement over the
mysterious Electric Brake stock. The
promoter was behind the scenes pulling
the wires that made the marionettes
dance. He sent agents out to Pittsburg, Cleveland, Chicago and other
interior towns. An agent would open an account with a broker in
one of these towns, trade in various stocks for a few days and then buy
a large block of Electric Brake. He would confidentially exhibit letters
from New York telling of the rise in Electric Brake and predicting its
immediate advance to @100 a share.

A Promoter Who Duped the Brokers

The broker would accept the agent’s margin of, say, $5,000, and
telegraph his New York correspondent to buy soo shares of Electric
Brake. At $40 a share this would cost $20,000, the broker ad_\rancmg the
remaining $15,000 in the usual manner. Other customers in the office
would follow the New Yorker's “hot tip.” When all the agents had
opened large accounts in Electric Brake in the interior towns, and had
gone away “for a little rest,” the hottom dropped out of the Electric
Brake boom. In a day the price of the stock fell from $40 to nothing.
The Western brokers, when their absent customers’ margins were ex-
hausted, threw the stock on the market for any price it
would bring. The crafty promoter of Electric Brake was
the one who had sold the stock at $40 a share to the
Western brokers. He got the brokers’ $40 a share; they
had his $10 a share margin. His profits were $30 a sharce
less his expenses for printing, “washing” the stock on
the curb, and the pay of his agents. He cleaned up more
than $50,000 in a month. Because of his cleverness in
“planting "’ fakes like this his name is associated with ha f
the swindles of Wall Street.

The Broad Street curb is a stock exchange where
any one may peddle his wares if he can find some one to
buy them. Brokers appear there one day to be gone the
next, and new stocks are traded in for a few days to be
forgotten ever after. The denizens of the curb have the
peculiar credulity of the quick-witted.but those who would
take advantage of this credulity must Le quicker witted.
It is very seldom that a bubble is successfully blown on the
curb. Where there is one Electric Brake coup made on the
curb a hundred wildcat companies are so'd to the public
outside of Wall Street.

The Pneumatic Door Scheme

Efforts has been made recently to put life into an in-
dustrial company that collapsed on the curb several years
ago. The present stockholders find that they have their
stock, a patent right and a name—let it be the Pneumatic
Door Company. The original promoters have disappeared
with the spoils. A manufacturer went to Wall Street one
day with his patent pneumatic door. It was a meritorious
device. The inventor had been manufacturing the door in
a little factory and wanted capital to go ahead on a large
scale. Two promoters agreed to organize a company for
him. The inventor was honest in his intentions ; he be-
lieved in his device and expected to accumulate a fortune

“I'll make Morgan look sick™

in its manufacture. The two promoters—well, they went into it, as most
promoters do, for what they could get out of it in a hurry. They organ-
ized a $1,000,000 company (a million shares, par value one dollar,) made
the inventor president, gave him 300.000 shares for his patent rights,
and then offered a block of 200,000 shares of the treasury stock to the
public through the newspapers at fifty cents a share. The promoters
were to receive a commission of one-third for selling the stock. Double
column announcements in the Sunday papers told of the merits of
Pneumatic Door, and bushels of circulars were spread broadcast through
the mails from Oregon to Florida wherever the money was.

The Rumor Factory Worked Overtime

But after several weeks of this one-thousand-dollar-a-week publicity
campaign it proved an utter failure. The public did not take kindly
to Pneumatic Door,—perhaps it was the pneumatic feature that chilled
the enthusiasm of investors. At the end of a month the receipts from
the sales of stock were less than the promoters’ expenses. The inventor
was discouraged. His dream of wealth was only a dream. One of the
promoters, an old hand at the game, wanted to quit. The other, a
young fellow who had won his spurs on the “little exchange” making
a living on one-eighth-fluctuations in stocks, had another plan to market
Pneumatic Door stock. The inventor did not like it; he did not believe
it was honest.

“Honest?"” the young broker exclaimed. “Are you any more
honest than any of these hig fellows down here who have made their
millions at this game? All Wall Street is
here for is to make stocks and sell them to
the public. Is it dishonest to sell what you
own for whatever the next man will pay for
it? You are worrying about these little
‘pikers’ who have bought a few thousand
shares of stock. Buy it back from them at
an advance. If my scheme goes through
you can afford to be generous.”

The inventor was won over. The Pneu-
matic Door Company announced through
the newspapers that the first allotment of
stock had all been sold and no more would
be offered below par. Pneumatic Door ap-
peared in the cutb market. It was traded
in quietly around fifty cents a share for a
day or two, and then the quotations began
to rise. With the rise in price the volume
of trading grew. The stock sold
at a dollar, then g$1.25. Allsorts
of rumors flew around Broad
Street. The “insiders” were
trying to buy back the stock
sold to the public at fifty cents
a share. Somebody had been
caught “short ”” of the stock and
was trying to “ cover.” A trunk
line railway had given the com-
pany an order for millions of
dollars’ worth of doors. There
was a contest for the control of
the company. The rumor fac-
tory worked overtime. The news
bulletins and the news tickers
spread the rumors. The wise
ones were tipped to buy the stock,

“I just put a thousand dollars

and those who took the tip were
. f in the Hocus Pocus Gold
making money on the rise. Or- Mining C v

ders both to buy and sell Pneu-.
matic Dcor came into the curb
from a score of brokerage houses. No one knew who was
back cf the campaign—some said it was a big operator on
the exchange. Whoever it was, the stock kept on advanc-
ing. It sold at $1.50, $1.75, and $2.00. It was going to
$10.00. The cries of the Pneumatic Door crowd re-
sounded up ‘and down Broad Street. Thousands of shares
a day were traded in. Around $2.50, it seemed that the
. rise was over. The price declined to $2.00, but it re-
> bounded and touched $3.00. All the old rumors were

“; i3 repeated and enlarged. Brokers and their-customers. who
I

had ignored tips to buy the stock at a dollar rushed in to

buy it at three times the price. en one day ihe boom
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CHAPTER XVI.
WaHEN Charles Whitney heard Arthur was about
to be married, he offered him a place on the
office staff of the Ranger-Whitncy Company at fifteen.

hundred a year. * It is less than you deserve on your
recora,” he wrote, “ but there is no vacancy just now,
and you shall go up rapidly. I take this opportunity
to say that Iregard your father's will as the finest act of
the finest man% ever knew, and that your conduct,
sinze he left us is a vindication of his wisdom.
Ameiiva h1s gone stark mad on the subject of money.
The day is not far distant when it has got to decide
whether property shall rule work or work shall rule
property. Your father was a couragsous pioncer. All
right thinking men honor him.”

This, a fortnight after his return from Europe, from
marrying Janet to Aristide, Viscount Brunais. He
had yiehg!cd to his secret snobbishness— Matilda thought
it was her diplomacy—and had given Janet a dowry
so extravagant that when old Saint Berthe heard the
figures, he took advantage of the fact that only the
family lawyer was present to permit a gleam of nature
to show through his mask of elegant indifference to the
“coarse side of life.”” Whitney had the American good
sense to despise his wife, his daughter, and himself for
the transaction. For years furious had been his protes-
tations to his family, to his acquaintances and to him-
sell against “society ' and especially against the incur-
sions of that * worm-eaten titled crowd from the other
side.”” Sooften had he repeated those protests that
cerlain phrases had become fixedly part of his conver-
sation, to make the most noise when he was violently
agitated, as do the dead leaves of a long withered
but still firmly attached bough. Thus he was re-

arded in Chicago as an American of the old type;
gut being human, his strength had not been stron

" enough to resist the taint in the atmosphere he ha

breathed ever since he began to be verv rich and to
keep the company of the pretentious. His originall
sound constitution had been gradually undermined,
just as ““ doing like everybody else,” —that is, every-
body in his set of pirates disguised under merchant
flag and with a few deceptive bales of goods piled
on deck—had undermined his originally sound
business honor.

Arthur answered, thanking him for the offered
position, but declining it. “ What you say about my
work,” he wrote, * encourages me to ask a favor.
I wish to be transferred from one: mechanical de-
partment to another until I have made the round.
Then, perhaps, I may venture to ask you to renew
your offer.”

Whitney showed this to Ross. “ Now, there's
the sort of son I’d be proud of,” he exclaimed.

Rosslifted hiseyebrows.'‘Really!"” said he; “why?"

“ Because he's a man,” retorted his father, with
obvious intent of satirical contrast. ** Because within
a year or two he'll ‘know the business from end to
end—as his father did—as I do.”

* And what will that do him ?"’ inquired
Ross, with fine irony. *““You know it isn't in the
manufacturing end that the money’s made now-
adays. We can hire hundreds of good men to
manufacture for us. I should say he'd be wiser,
were he trying to gel a practical education.”

** Practical !’

“ Precisely. Studving how to stab competitors in
the back and establish monopoly. As a manager
he may some day rise to ten or fifteen thousand a
vear—unless managers’ salaries go down, as it’s
likely they will. As a financier, he might risc to—
10 our class.”

Whitney grunted, the frown of his brows and
the smile on his sardonic mouth contradicting each
other, as he saw the truth of Ross's statement.

@®
eneration
BY DAVID GRAHAM PHILLIPS

Author of ““The Cost,”" ““The Master Rogue,”” '* The Plum Tree,
ILLUSTRATED BY FLETCHER C. RANSOM.

SUCCESS MAGAZINE

elc.

HEADPIECE BY WILL ALEXANDER

Synopsis of Preceding Chapters rThe Sccond Generation® was begun in SUCCESS MAGAZINE fox March, 1906

Hiram Ranger, who has made a fortune in the mill-
ing business in the Middle West without losing his
simple tastes or his love for hard work, meets with an
accident, which necessitates consultation with a phy-
sician. He is disturbed by the return from Harvard
of his son Arthur, whose fashionable attire and snob-
bish ideas irritate him. His daughter, too, s¢ems to
have grown out of the home atmosphere. In the
midst of this perturbed state of mind comes the start-
ling advice of the physician: ** Put
your house in order.’”” The greatest
thing that perplexes, the sick man
now is the problem of his two children,

whether the wealth which he is
about to leave them will not likely
work them harm rather than good,
A recital of his son's idle and extrav-
agant career at college intensifies this
feeling and plunges him into great
mental distress which aggravates his disease,

Hiram Ranger becomes convinced that he has Leen
training his son in the wrong way, and he determines to
turn the boy's footsteps at once “about face!” He
announces that he has determined to cut off Arthur's
allowance and have him go to work in the mill.  Arthur
reports for work, expecting a gentlemanly ' office job,"
Lut he is immeasurably disgusted when informed that the
only way to learn the business is to begin out in the mill,
and he rebels.

Hiram at last decides that inherited wealth means ruin
for his children. He, therefore, prepares his will, in
which he gives most of his great wealth 1o a neighboring
college, providing his wife and daughter, Adelaide, with
only a moderate income for life, and his son with practi-
cally nothing but a chance to work in the mills and build
up his own future. This done, remorse overcomes him
at the thought of how his children will hate him, and his
malady assumes a sudden turn for the worse. A rumor
gains currency as to the provisions of the will. Adelaide’'s

Aancé, Ross Whitney, visits her and their engagement
is Lroken. In her chagrin Adelaide encourages an old
lover, Dory Hargrave, and agrees to marry him. At
length the father dies, the will is read, and Arthur finds
he is practically disinherited. His engagement to wealthy
Janet Whitney is suddenly broken by the latter.

Finding there is no hope of bLreaking the will, Arthur
decides to face the stern reality of his situation, and goes
to work at the cooperage. Stung one day by a reprimand
from the foreman, Waugh, he carelessly blunders at his
work and meets with an accident to his left hand. In
one of his calls for treatment at Doctor Schulze's, he meets
Madelene, the doctor's elder daughter and assistant. The
young people become instant friends and Madelene in-
spires Arthur with the desire to work in earnest. Arthur
gains Madelene’'s permission to call socially upon her.
His attentions call forth teasing from her sister, Walpurga,
and her father. Dory Hargrave is commissioned by the
trustees of Tecumseh to go abroad for a year in the inter-
est of the university. He and Adelaide are hurriedly
married, though Adelaide is hardly sure of her love for
him. She is suddenly overcome with the feeling that
her fate is setiled and that her husband is the representa-
tive of all that divides her from her former life of luxury
and show. Convinced that she has made a mistake and
should not have married Dory, she decides she must hide
her feelings and not let him suffer for what she considers
is alone her fault.

So the two take up their residence abroad for a time,
living in an attitude of friendship rather than of love, and
Dory determines to wait patiently until Adelaide is ready
to admit him to her heart. Ross Whitney at last marries
Theresa Howland, with the certainty in his heart that he
cares nothing for her, but really still loves Adelaide.
Arthur Ranger meanwhile proposes marriage to Madelene
Schulze and secures her consent. His mother is not
pleased when she learns his choice, but is at last com-
pletely won over by Madelene's charm of manner, and
welcomes her new daughter cordially.

Arthur's close friend was now Laurent Tague, a
voung cooper,—huge, decp-chiested, tawny, slow of
body and swift of mind. They had been friends as
boys at school. When Arthur came home from Exeter
from his first long vacation, their I'riendshig had been
renewed after a fashion, then had ended abruptly in a
quarrel and a pitched battle, from which neither had
emerged victor, both leaving the battle ground ex-
hausted, and anguished by a humiliating sense of de-
feat. From that time Laurent had been a “ damned
mucker” to Arthur, Arthur a *“stuck up smart Alec

2.

*He and Madelene sat up night after night ™

to Laurent. The renewal of the friendship dated from
the accident to Arthur’s hand; it rapidly developed as
he lost the sense of patronizing Laurent, and as Lau-
rent for his part lost the suspicion that Arthur was
sccretly patronizing him. Then, Arthur discovered
that Lorry had, several years before, sent for a cata-
logue of the University of Michigan, had selected a
course leading to the B.S. degree, had bought the nec-
essary text books, had studied as men work only at
that which they love for its own sake and not for any
advantage to be got from it. His father, a captain of
volunteers in the Civil War, was killed in the
Wilderness; his mother was a wsherwoman. His
father’s father—Jean Montague, the first black-
smith of Saint X—had shortened the family name.
In those early, nakedly practical days, long names
and difficult names, such as naturally develop among
peoples of leisure, were ruthlessly taken to a chop-
ping block by a people among whom a man’s name
was nothing in itself, was simply a convenience for
designating him. Everybody called Jean Montague
**Jim Tague,” and pronounced the Tague in one
syllable; when he finally acquiesced in the sensible,
popular decision, from which he could not well ap-
peal, his very children were unaware that they were
Montagues.

Arthur told Lorry of his engagement to Made-
lene an hour after he told his mother—he and
Lorry were heading a barrel as they talked. This
supreme proof of friendship moved Laurent to give
proof of appreciation. That evening he and Arthur
took a walk to the top of Reservoir Hill, to sce the
sun set and the moon rise. It was under the soft-
cning and expanding influence of the big, yellow
moon upon the hills and valleys and ghostly river
that Laurent told his secret—a secret that in the
mere telling, and still more in itself, was to have a
profound influence upon the persons of this narrative.

“*When I was at school,” he began, * you may
remember I used to carry the washing to and fro
for mother.”

“Yes,” said Arthur. He remembered how he
liked to slip away from home and help Lorry with
the big baskets.

“Well—one of the places I used to go to was old
Preston Wilmot’s—they had a little money left in
those days and used to hire mother now and then.”

““So, the Wilmots owe her, too,” said Arthur,
with a laugh. The universal indebtedness of the
most aristocratic family in Saint X was the town

joke.
Lorry smiled. * Yes, but she don’t know it,” he
replied. “ 1 used to do all her collecting for her.

When the Wilmots quitfa_\-ing, I paid for 'em--out
of money I made at odd jobs. I paid for

em fur
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Lorry,” said Arthur, letting his train of
yme to the surface, * this ought to rouse your
You could get anywhere you liked. To
should think you’'d cxert yourself at the
you did at home when you were going
nn Arbor.”
n her—perhaps I would,” replisd Lorry.
see, I've won her. I'm satisried with my
I make enough for us two to live on as well
1sible person’d care to live. I've got four
lollars put by, and I’'m insured for ten
ind mother’s got twelve thousand at interest
ved out of the washing. I like to /ive. They
ssistant' foreman once, but I was no good at
dn't ‘speed’ the men. It seemed to me
small enough part of what they earned,
how little they worked. Did you ever
ics one of us only about a day to make
rels to R:.y his week's wages, and that
lonate the other five days’ work, for the
being allowed to live? If I rose, 1'd
[ those five days of stolen labor. Some-
: fancy doing it. So, I do my ten hours
have evenings and Sundayvs for the
e, without any other responsibilities”
t Estelle try to spur you
1se an ambition in you?"
d to, but she soon came
r point of view. She saw
int, and she hasn't, any
, the fancy for stealing
cing somebody, to use it
sls think and say you're
thenyouknow youain't.”
a queer world, if evervbody were like you.”
a queer world if everybody were like any
erson,”” retorted Lorry.
nind continually returned to this story, to
) find some new suggestion as to what was
vage or silly in the present social system,
vould be the social system of to-morrow
o-day's as to-day’s is to yesterday's; for,
doctor Schulze and Madelene and his own
ind had lifted him out of the silly current
nankind is never going to grow any more
r its present suit of social clothes forever,
reep and totter and list, will never learn
to talk. He was in the habit of passing
o twice each day—carly in the momning,
s opening, again when the day’s business
id he had often fancied he could see in her
ression how the tide of trade had gone.
ught he could tell whether it was to be one
cnings or not. He understood why she
ly taken up Henrietta Hastings’s sugges-
robably with no idea that anything would
Ienrictta was full of schemes, evolved not
it simply to pass the time and to cause

alienated the univenity's best friend” "
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talk in the town. Estelle's shop became to him vastl:
different from a mere place for buying and selling ; anc
presently he was looking on the other side, the humas
side, of all the shops and businesses and materia
activities, great and small. Just as a knowledge o
botany makes every step taken in the country an ad
vance through thronging mira-
cles, so his new knowledge was
transforming surroundings he
had thought commonplace into
a garden of wonders. * How
poor and tedious the life I
marked out for myself at college
was,” he was presently thinking,
“in comparison with this life of

realities.” He saw that Lorry, instead of being with-
out ambitions, was inspired by the highest ambitions.
‘A good son, a good lover, a good workman,” thought
Arthur. ““What more can a man be, or aspire to be?”
Before his mind’s eves there was, clear as light, vivid

as life, the master-workman—his father. And for the
first time Arthur welcomed that vision, felt that he
could look into Hiram’s grave, kind eyes without
flinching and without the slightest inward reservation
of blame or reproach.

It was some time before the bearing of the case of
Lorry and Estelle upon the case of Arthur and Made-
lene occurred to him. Once he saw this, he could
think of nothing else. He got Lorry’s permission to
tell Madelene; and when she had the whole story, he
said, “* You see its message to us?”

And Madelene’s softly shining eyes showed that she
did, even before her lips had the chance to say, “ We
certainly have no respectable excuse for waiting.”

““As soon as mother gets the office done,” suggested
Arthur,

* » * * * * *

On the morning after the wedding, at a quarter be-
fore seven, Arthur and Madelene came down the drive
together to the new little house by the gate.
And very handsome and well matched
they seemecd as they stood before her
office and gazed at the sign, * Madelene
Ranger, M.D."” She unlocked and opened
the door; he followed her in. When, a
moment later, he reappeared and went
swinging down the street 1o his work,
his expression would have made you like
him—and envy him. And at the window
watching him was Madelene. There
were tears in her fine eyes, and her bosom
was heaving in a storm of emotion. She
was saying, “ It almost seems wicked to
feel as happy as I do.”

CHAPTER XVIL

] Hiram Ranger’s last year the Ranger-
Whitney Company made half a mil-
lion; the first r under the trustees,
there was a smnﬁegcﬁcit. Charles Whit-
ney was most apologetic to his fellow
trusteces who had given him full control
because he owned just under half the
stock and was the business man of the
three. *I’ve relicd wholly on Howells,”
explained he, ‘I knew Ranger had the
highest o?inion of his ability, but evi-
dently he’s one of those chaps who are
good only as lieutenants. However, there's
no excuse for me—none. During the com-
ing year, I'll try to make up for my
negligence. I’ll give the business my
rsonal attention, and I am sure that
can soon find out just where the leak is
and stop it.”

But at the end of the second vear the
books showed that, while the company
had never done so much business, there
was a loss of half a million; another such
year and the surplus would be exhausted.
At the trustces’ meeting, of the three faces
staring gloomily at these ruinous figures
the gloomiest was Charles Whitney's.
“There can be only one explanation,”
said he. * The shifting of the centers of
production is making it increasingly diffi-
cult to manufacture here at a grofill't| 7 C(

“Perhaps the railways are discrimi-
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nating against us,” suggested Scarborough, quietly.

Whitney smiled slightly. * That’s your reform pol-
ftics,” said he. ° You fellows never seek the natural
causes for things; you at once accuse the financiers.”

Scarborough smiled back at him. “But haven't
there been instances of rings in control of railways
using their power for manufacturing plants they were
interested in and against competing plants 27

* Possibly—to a limited extent,”” conceded Whitney.
“ But I hold to the old-fashioned idea. My dear sir,
this is a land of opportunity—"

“5till, Whitney,”” interrupted Dr. Hargrave, * there
may be something in what Senator Scarborough says.”

* Undoubtedly,” Whitney hastened to answer. “1
only hope there is. Then our problem will be very
simple. I'll set my lawvers to work at once. If that
is the cause,”~he struck the table resolutely with his
clenched fist,~* the scoundrels shall be brought to
book!”

His eyes shifted as he lifted them to find Scarborough
looking at him. * You have inside connections with
the Chicago railway crowd, have you not, Mr. Whit-
ney 7" he inquired. g

1 think I have,”’ said Whitney, with easy candor.
“That’s why I feel confident your suggestion has no
foundation—beyond your suspicipn of all men engaged
in large cnterprises. It’s a wonder you don’t suspect
me. Indeed, you probably will.”

He spoke laughingly; Scorborough’s answer was a
grave smile.

“ My personal loss may save me from you,” Whitney
went on.  “I hesitate to speak of it, but, as you can
see, it is large—almost as large as the university’s.”

“Yes,” said Scarborough, absently, though his gaze
was still fixed on Whitney. * You think you can do
nothing ?”

“Indeed I do not!” exclaimed Whitney. “I shall
begin with the assumption that you are right. And if
you are, 1’1l have those scoundrels in court within a
month.”

“And then?”

The young senator’s expression and tone were calm,
but Whitney seemed to find covert hostility in them.
*Then~-justice,” he replied, angrily.

Dr. Hargrave beamed benevolent confidence. *“Jus-
tice,” he echoed. ‘‘ Thank God for our courts!”

“ But when 7" said Scarborough. As there was no
answer, he went on: “ In five—ten—{ifteen—perhaps
twenty years. The lawyers are in no hurry—a short
case means a small fee. The judges—they "ve got their
places for life, so there’s no reason why they should
muss their silk gowns in undignified haste. Besides—
It seems to me I’ve heard somewhere the phrase ‘rail-
way judges.'”

Dr. Hargrave looked gentle but strong disapproval.
* You are too pessimistic, Hampden,” said he,

*The senator should not let the wounds from his
political fights gangrene,” suggested Whitney, with
good-humored raillery.

“ Have you nothing but the court remedy to offer?”
asked Scarborough, a slight smile on his handsome
face, so deceptively useful.

“That’s quite enough,” answered Whitney.
my own affairs ['ve never appealed to the courts in
vain.”

‘1 can believe it,” said Scarborough, and Whitney
looked as if he had scented sarcasm, though Scar-
borough was correctly colorless.  “ But, if you should
be unable to discover any grounds for a case against
the railways ?” .

“Then—all we can do is to work harder than ever
along the old lines—cut down expenses—readjust
wages—stop waste.,” Whitney sneered politely. “ But
no doubt you have some other plan to propose.”

Scarborough continued to look at him with the same
faint smile. *“I’ve nothing to suggest—to-day,” said
he. *““The court proceedings will do no harm-—you
see, Mr. Whitney, I can’t get my wicked suspicion of
your {riends out of my mind. But we must also try
something less—Iless leisurely than courts. Il think
it over.”

Whitney laughed—rather uncomforiably; and, when
thev adjourned, he lingered with Doctor Hargrave. “We
must not let ourselves be carried away by our young
friend’s suspicions,”’ said he to his old friend. “Scar-
borough is a fine fellow, but he lacks your experience
and my knowledge of practical business. And he has
been made something of a crank by combatting the
opposition his extreme views have aroused among con-
servate people,”

“You are mistaken, Whitney,” replicd the doctor.
“Hampden's views are sound. He is misrepresented
by the highly placed rascals he has exposed and dis-
lodged. But, in these business matters we rely upon
you.” He linked his arm affectionately in that of the

werful and successful “ captain of industry” whom

e had known from bovhood. “I know how devoted
you are to Tecumsch, and how ably you manage prac-
tical afTairs; and 1 have not for a moment lost confi-
dence that vou will bring us safely through.”

Whitney's face was interesting. There was a certain
hangdog look in it, but there was also a suggestion—
very covert—of cynicalamusement, asof agood plaver’s
jeer at a blunder of his opponent.  His tone, however,
was melancholy, tinged with just resentment, as he said,
“ Scarborough forgets how my own personal interest is
involved. I don’t like to lose two hundred and odd
thousand a year.”

& In'

* Scarborough meant nothing, I’m suve,” said Har-
grave, soothingly. * He knows we are all single hearted
for the university.”

“J don't like to be distrusted,” persisted Whitney,
sadly. Then brightening, * But you and I understand
each other, Doctor. And we will carry the business
through. Every man who tries to do anything in this
world must expect to be misunderstood.”

“You are mistaken about Scarborough, I know you
are,” said Hargrave, earnestly. Whitney seemed re-
assured ; but, before he left, a strong doubt of Scar-
borough's judgment had been implanted by him in the
mind of the old doctor. That was easy enough; for,
while Hargrave was too acute a man to give his trust
impulsively, he gave without reserve when he did give
—and he believed in Charles Whitney. The ability
absolutely to trust where trust is necessary is as essen-
tial to effective character as is the ability to withhold
trust until its wisdom has been justified; and excep-
iions only confirm a rule.

Scarborough, feeling that he had been neglecting his
trusteeship, now devoted himself to the Ranger-Whit-
ney Company. He had long consultations with How-
ells, and studied the daily and weekly balance sheets
which Howells sent him. In the second month after the
annual meeting he cabled Dory to come home. The
entire foundation upon which Dory was building
seemed to be going; Saint X was, therefore, the place
for him, not Europe.

“And there you ﬁive all Thave been able to find out,”
concluded Scarborough, when he had given Dory the
last of the facts and figures, “ What do you make of
it?”

“There's something wrong-—something rotten,” re-
plied Dory. :

“ But where? '’ inquired Scarborough, who had taken
care not to speak or hint his vague doubts of Whitney.
“ Everything looks all right, except the totals on the
balance sheets.”

*We must talk this over with some one who knows
more about the business than either of us.” Then he
added, as if the idea had just come to him, *“ Why not
call in Arthur,~Arthur Ranger?”’

Scarborough looked receptive, but not enthusiastic.

“He has been studving this business in the most
practical way ever since his father died,” urged Dory.
‘It can't do any harm to consult with him.  We don’t
want to call in outside experts, if we can help it.”

“If we did, we’d have to let Mr. Whitney select
them,” said Scarborough. And he drew Doryout upon
the subject of Arthur and got such complete and intel-
ligent answers that he presently had a wholly new and
true idea of the young man whose boyish follies Saint
X had not yet forgotten. ** Yes—let’s give Arthur a
chance,” he finally said.

Accordingly, they laid the case in the entirety before
Arthur, and he took home with him the mass of reports
which Scarborough had gathered. Night after night
he and Madelene worked at the problem; for both
knew that its solution would be his opportunity, their
opportunity.

It was Madelene who discovered the truth—not by
searching the figures, not by any process of surface
reasoning, but by that instinct for motive which
woman has developed through her ages of dealing with
and in motives only. **They must get a new manage-
ment,” said she; “one that Charles Whitney has no
contrel over.”

(13 why ? i3]

““ Because he’s wrecking the business to get hold of
it. He wants the whole thing, and he couldn’t resist
the chance the inexperience and confidence of the other
two gave him.”

“1 see no indication of it,” objected Arthur, todraw
her out. “On the contrary, whatever he directly con-
trols, there’s a good showing.”

“That’s it " exclaimed Madelene, feeling that she
now had her feet on the firm ground of reason on which
alone stupid men will discuss practical affairs.

Arthur had lived with Madelene long enough tolearn
that her mind was indeed as clear as her eves, that
when she looked at anything she saw it as it was, and
saw all of it. Like any man who has the right material
in him, he needed only the object lesson of her quick
dexterity at stripping a problem of its shell of non-
essentials. He had become what the ineflective call a
pessimist. He had learned the primer lesson of large
success—that one must build upon the hard, pessimis-
tic facts of human nalure’s instability and fate’s fond-
ness for mischief, not upon the optimistic clouds of
belief that everybody is good and faithful and friendly
disposed and everything will * come out all righ! some-
how.” The instant Madelene suggested Whitney as
the cause, Arthur’s judgment echoed approval; but he
wished to get her whole mind as one gives it only in
combatting opposition, and, so, he continued to object.
“ But suppase,”” said he, “ Whitney insists on selecting
the new management?  As he’s the only one com-
petent, how can they refuse?™

“We must find a way round that,” replied Madelene.
“It’s perfectly plain, isn’t it, that there’s only one
course—an absolutely new management.  And how
can Mr. Whitney object to that? If he’s not guilty,
he won’t object because he 'l be eager to try the obvi-
ous remedy. I he's guilty he won't object—he "Il be
afraid of being suspected.”

“* Dory suggested—"" began Arthur, and stopped.

“That vou be put in as manager ?” said Madelene.
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“How did you know that 7> demanded Arthur.

“It’s the sensible thing. It’s the only thing”
answered his wife. ““And Dory has the genius of good
sense. You ought to go to Scarborough and ask for
the place. Take Dory with you.”

““That's good advice,” said Arthur, heartily.

Madelene laughed. “ When a man praises a woman's
advice, it means she has told him to do what he had
made up his mind to do anyhow.”

CHAPTER XVIIL

ExT day, Scarborough called a2 meeting of the
trustees. Down from Chicago came Whitney—at
the greatest personal inconvenience, so he showed his
colleagues, but eager to do anything for Tecumseh.
Scarborough gave a clear and appalling accovnt of how
the Ranger-Whitney Company's prosperity was slip-
ping into the abyss like a caving sand bank, on all
sides, apparently under pressure of forces beyond hu-
man control. “ In view of the facts,” said he, in con-
clusion, * our sole hope is in putting nurselves to one
side and giving an entirely new management an entirely
free hand.”

Whitney had listened to Scarborough’s speech with
the funereal countenance befitting so melancholy a re-
cital. As Scarborough finished and sank back in his
chair, he said, with energy and heartiness, “ I agree
with you, senator. The lawyers tell me there are as
no signs of a case against the railways. Besides, the
trouble seems to be, as I feared, deeper than this pes-
sible rebating. Jenkins—one of my best men—1 sent
him down to help Howells out—he’s clearly an utter
failure—utter! And I am getting old. The new con-
ditions of business life call for young men with open
minds.”

“Nol Nol!” protested Doctor Hargrave. 1 will
not consent to any change that takes your hand off the
lever, my friend. These are stormy times in our in-
dustrial world, and we need the wise, experienced
pilot.”

Scarborough had feared this; but he and Dory,
forced to choose between taking him into their confi-
dence and boldly challenging the man in whom he be-
lieved implicitly had chosen the far safer course, “ While
Mr. Whitney must appreciate your eulogy, Doctor,”
said he, suave yet with a certain iciness, * I think he
will insist upon the trial of the only plan that offers.
In our plight, we must not shrink from desperate rem-
edies,—even a remedy as desperate as eliminating the
one man who understands the business from end to
end.” This last with slight emphasis and a steady
look at Whitney.

Whitney reddened. “We need not waste words,”
said he, in his bluff, sharp voice. “ The senator and
I are in accord, and we are the majority.”

YAt Jeast, Mr. Whitney,” said the doctor, “you
must suggest the new man. You know the business
world. We don’t.”

A long pause; then from Whitney: * Why not try
young Ranger? "

Scarborough looked at him in frank amazement. By
what process of infernal telepathy had he found out?
Or, was there some deep reason why Arthur would be
the best possible man for his purpose, if his purpose
was indeed malign? Was Arthur his tool? Or, was
Arthur subtly making tools of both Whitney and him-
self ?

Doctor Hargrave was dumfounded. When he re-
covered himself sufficiently to speak, it was to say,
“Why, he’s a mere boy, Whitney,~not vet thirty. He
has had no experiencel!”

“ Incxperience seems to be what we need,” replied
Whitney eves twinkling sneeringly at Scarborough.
“We have tried experience, and it is a disastrous
failure.”

Scarborough was still reflecting.

*True,”’ pursued Whitney, © ie young man would
also have the motive of self interest 10 keep him from
making a success.”

“ How is that ?” inquired Scarborough.

“Under the will,” Whitney reminded him, “ he can
buy back the property at its market value. Obviously,
the less the property is worth, the better for him.”

Scarborough was staggered. Was Arthur crafiy as
well as able? With the human conscience ever eager
to prove that what is personally advantageous is also
right, how casy for a man in his circumstances to con-
vince himself that any course would be justifiable in
upsetting the ** injustice ” of Hiram Ranger’s will,

*However,” continued Whitney, *‘I’ve no doubt
he’s as honest as his father—and I could n’t say more
than that. The only question is whether we can risk
giving him the chance to show what there is in him.”

Doctor Hargrave was looking dazedly from one of
his colleagues to the other, as if he thought his mind
were playing him a trick. "It is impossible—prepos-
terous!”” he exclaimed.

“Aman has to make a beginning,” said Whitney.
“How can he show what there is in him unless he gets
a chance? It seems to me, Doctor, we owe it to Hiram
to do this for the bov. We can keep an eve and a
hand on him. What do you think, Senator?”

Scarborough had won at every stage of his career,
not merely because he had convictions and the courage
of them, but chiefly because he had the courage to
carry through the plans he-laid in trying toimake his
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enury Pophar

By Anne O’Hagan

CHAPTER L

ENURY PopEAM—San Luis called him the
meanest man in New Mexico and converted
his decent “Penfield” into the equally allitera-
tive and more enlightening “Penury,”—stood
behind his desk, industriously adding columns
in his ledger. That was widely known to be
- his favorite diversion, and Manuel, who, from
the other side of the counter, was making his
musical, eloquent, monthly protest against the
payment of his bill, argued neither good nor ill
from his creditor’s absorption. By and by he
paused for breath and the consideration of the
question whether it would strengthen his plea
to kill off a brother as well as a grandmother
in his recital. But the pause was fatal. The
shopkeeper of San Luis raised his sharp, piercing
blue eyes from his page and remarked, tersely:
“Hand it over, Manuel. Hand it over an’git.”
Manuel, with expressive palms and shoulders,
declared himself suddenly unable to cope with
the difficulties of the English tongue. Where-
upon Penury launched into the Spanish patois
of the region, imparting to it a harsh directness
foreign to its courteous spirit; and Manuel,
tragically diving into the recesses of his velvet
costume, produced a small sum to be credited
to his account. Under the vigorous expostula-
tion of Mr. Popham he increased it, but there
was still a gratifving balance due from him
when he jingled forth to his horse, tied outside.
“To hear them greasers,” complained Mr.
Popham, “you’d think I was the treasurer of
the sassiety for teachin’ the poor to live with-
+ cut work.”

““Not when they 're speakin’ free an’ informal
to one another, you would n’t,” answered Mr.
Sim Barth, foreman of the Chapple ranch.
Mr. Barth reposed his large frame on a barrel
and whittled a peach kernel while he awaited
the arrival of the mail. He enjoyed the privi-
lege, rare in San Luis, of being able to express
his mind to Penury Popham without dissimula-
tion or diplomacy. Mr. Barth was not in the post-
master-storekeeper-notary’s debt.

“Of all the worthless, poison-
shiftless,deceivin’skunks,” Penury
began to declare himself in regard
to his neighbors. Butwith a clatter
of hoofs the mail-rider dashed up
to the space before the door, the
store mysteriously filled with men
and women, the leather bags were
dragged into the shop, and for that
occasion, at least, Mr. Barth was
deprived of Mr. Popham’s views
on the Mexican character.

Suddenly, while the postmaster
was still scanning the packages of
mail matter, throwing those in-
tended for San Luis upon the
wire-screened desk behind him
and those for the post offices still
further on in the desert back into
the bags, a little stir ran through
theassemblage. Outside,a woman
was tying her pony to a post, and
at sight of her there was a swift
exchange of meaning glances.
Even the Mexicans, usually rather
unconcerned about the private
affairs of their American neigh-
bors, widened their dark eyes and
showed a pleasurable excitement.
It was fifteen vears, as all the
country knew, since Judith Geary
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she had exchanged a word with
Penury Popham. What, could bring
her now into the presence of the man
who had jilted her when she had lost
her little inheritance ?

Out of the blazing sunlight she
came, a tall, erect, spare woman of
the Southwest. Her forty years had
lined her face, but its color was still
the brown and rose of outdoor vigor;
her dark eyes held an unquenchably
kindly light which one saw sooner
than the radiating wrinkles at their
corners. Her large, firm mouth was
so friendly, its responsive smile was
so swift and frequent, and disclosed
such white and even teeth, that no
one thought much of the sad paren-
theses which encircled its reposeful
moments. -

She came into her old lover’s store
with a sort of simple dignity that
made the smiling check their mirth
and the inquisitive lower their eyes.

675

B P ===
OTTO EANG,~

**1"ll—l—you—" he sputtered like a defective rocket "

Popham, busied with the bags, did
not notice her entrance. Not until
her voice, resonant and sweet like the deeper
tones of a violin, broke on his ear, was he
aware of her presence.

“Yes,”” Judith was saying to a San Luis
woman who sat fanning herself with a sun-
bonnet, “I very seldom come by the post office
myself. But DBrother John is off Magdalena
way lookin’ for a drove of strayed burros, an’
Johnny’s got some sort of fever. So Susie—
yes, John’s wife,—she can’t leave him an’ the
twins; an’ I rode over to Copper for a doctor,
an’ stopped by for the mail here.”

“You don’t go round much, nowadays, do
you, Miss Geary?” pursued the San Luisite.
“I dunno when I’ve seen you before.”

“T ain’t much of a hand to gad,” admitted
Judith, cheerfully. “An’ there’s plenty to keep

me busy at Brother John's, what with Susie’s
not bein’ at all strong, an’ the twins, an’ all.”

(*“It’s wonderful to hear her,’ the San Luis-
ite confided, a half hour later, to a crony.
“You'd never guess, from her talk, that, if her
Brother John had n’t turned up so inconvenient
just before her father died, and made it all up
with old man Geary, she’d have inherited an’
been Mrs. Popham this blessed minute. Not
but that she’s happier, if you want my opinion,
livin’ with them and loved by them, than she’d
ever have been with that oid skinflint. Still,
marriage is marriage, though you’d never guess
she knowed it. Cheerful,—my!”)

Aloud, the San Luisite had hastened to say:
“I should think you’d get awful lonesome, off
there.”” Her own eyes dwelt with satisfied

pride on the half dozen adobe
cottages and the score or so of

N
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crazy - patchwork  huts which
made up her metropolis. “An’
vou can't never hear what’s
goin’ on. That’s what I would
mind the most.” She lowered her
voice, but it almost broke with
eagerness as she plunged daringly
ahead. “I dessay you ain’t even
heard how Pen Pophgm hastaken
upwith Nellie Denny ¢ It’sbound
to be a match,—the Dennys is the
only one round here that has any-
thin’ like enough for Pen Pop-
ham’s taste. She ain’t more’n
half his age, though. An’ I think
it'll be gall an’ vinegar to Sim
Barth. An’ you ain’t never
heard a whisper, I suppose?”

“No, I hadn’t heard,”’ an-
swered Judith steadily enough.
But all the warm color ebbed
slowly from her face, and the eyes
with which she met Penury Pop-
ham’s gaze as she asked for the
Geary mail were unrecognizing,
—unless blank, measureless scorn
could be called recognition.

As for Penury, his glance had
for once lost its bargaining, ap-
praising trick. He looked almost

had drawn rein before the San
Luis post office, fifteen vears since

* He scarcely knew how to take her presence in the store

humbly at her. Judith had had a

high, q(‘d_;temper in thepld days,
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—he might even have told you that that, rather
than his greed of gain, was the cause of their
present singleness,—and he scarcely knew how
to take her presence in the store. The luster-
less, level contempt of her gaze whipped the
dull red into his lined face. He handed her
over the Geary papers and letters without
another look at her.

That afternoon the meanest man in New
Mexico set out to win' new reasons for his evil
renown. His own sudden knowledge of good
things foregone lashed him ; Judith’s unforgiv-
ing contempt—how should he guess it was
jealously P—goaded him. He was stung into
mean activities—into atrocities. He was going
to have the utmost of the game since the name
and the reproach of it were his. Wherefore,
he drove the Sanford’s one milk cow into his
own barn in payment of a debt. He seized the
chickens of the ne’er-do-well Michadoes for the
same cause. He spread consternation among
the improvident of San Luis by fierce insistence
upon immediate settlements; he declared his
intention of foreclosing a mortgage upon the
hamlet’s traditionally pitiful widow; and, to
crown the day’s achievements, he proposed
to Old Man Denny for the hand of the
buxom Nellie, stipulating that it should not
be given empty into his.

Old Man Denny was delighted. Popham’s
brand was on many a head of cattle roam-
ing the range. The bank at Copper became
a genial institution when Popham appeared.
The director of the mine at Sant’ Anita
touched a deferential finger to his hat at
sight of Popham. His greatness was not
marked merely by the trembling of San
Luis’s notoriously thriftless citizen. It had
wider indications. Nellie was a lucky girl!

CHAPTER II.

Not with the glance of the happy lover
bent on ingratiating himself with his afianced
family did Penfield Popham greet Old Man
Denny, when that astute gentleman entered
the store one morning, a month later. But
Old Man Denny’s smile diffused so wide a
radiance that the gloom of his prospective
son-in-law was wiped out in it.

‘““Penfield, my boy,” he began, heartily,—
Penfield was, perhaps, half a decade his
junior,—“we 're in a way to make our ever-
lastin’ fortune.”

Penfield’s lack-luster eyes brightened. He
deferred for the moment the searching in-
quirics he had meant to make in regard to
Nellie’s increasing woe-begone look and
manner.

“How’s that?” he asked.

Old Man Denny, seating himself carefully
on a cracker box, removed his sombrero,
wiped his forehead and took a bite off his
plug of tobacco before he finally continued.

“Know gur land up there on Annunciation
Hill? ”

Naturally, Mr. Popham returned, he knew
his land on Annunciation Hill. As he spoke,
his eyes sought it through the jars, the boxes,and
the placards that half filled the window. Half
a mile from the settlement it rose, the one
steep excrescence of the earth in the neighbor-
hood. Just now its dustiness—dustiness of
sandy oil, of prickly peur, of stunted juniper,—
was lost in the plenteous flowering of the white
Mexican poppy. Acre upon acre of the silvery
beauty rose to the summit of the hill. Pen-
field’s mouth tightened as he looked, and there
was a sudden stricture of his throat above his
flannel collar.

“What particular sort of a dummed imbecile
wants Annunciation Hill?”* he asked. “Nothin’
more appetizin’ than a cactus’ll grow there.
There ain’t decent feedin’ for a goat, let alone
a sheep or a cow. Have you been fillin’ up
some ear-open Easterner with tales of the cop-
per in its inside?”

Old Man Denny reproved him with a benev-

olent shake of the head and a pitying look.

“No, Penfield,” he said, gently. “It’s no
tenderfoots that want it. It’s for a sanitorium
for lungers.”

113 Oh ! ”

Mr. Denny grew eloquent, philanthropic,
public-spirited, as he descanted upon the pur-

to which Annunciation Hill was to be
dedicated. Vigor coursed again through wasted
frames, homes on the perilous brink of loss and
anguish were reéstablished in security.

“‘The Great White Plague’ I see they air
callin’ it now, Penfield,”’ he said, with ponder-
ous pity in his voice,—‘“the Great White
Plague. An’' you an’ me, we’ll do what we
can to stamp it out of this bright—"

“How much air they offerin’?” interrupted
Penury Popham. He found the interlarding
of business with sentiment extremely distaste-
ful. “Infernal old hypocrite,” he said to him-

self, as he cut short his visitor’s harangue.

Mr. Denny told what terms had been offered
by the medical syndicate in search of a site for
its tuberculosis hospital.

“It’s a strange coin-sy-dence, ain’t it, Pen,”

** A wreiched fear and agitation in his heant ™

he added, “that the whole thing ’s owned by us
two, me havin’ just that big strip in between
your bottom belt and your top one? Seems
like it must have been the intention of an all-
wise Providence to unite us, all the same as we
air goin’ to be united.” But Penury, looking
off toward the hill, was oblivious of this exalted
sentiment. “Well ?”” said the old man, after a
reasonable pause.

“Well, I'll think about it,” said Mr. Popham,

“Think?” cried his prospective relative.
“What ’s there to think about? The land’s no
good to you or any one as it lies. It’s the best
offer you’ll ever git,—a fine offer, I call it—"

“I ain’t rejectin’ the offer, said Penury pacif-
ically. “I say I'’ll think it over.”

“You need n’t think they ’ll offer any more if
you hold out,” quavered the older man. “They
won’t. I ’ve already agreed to the figger. An’
they know we 're sort of connected, an’ I said I
thought I could—"

*“Oh, so you air gittin’ somethin’ out of them
for gittin’ me at that figger, air you ?”” meditated
Penfield. “Well, when I make up my mind I
want to sell, I guess I'll do it direct an’ name
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my own figger, but what I ain’t sure of yet is
about sellin’ at all. I’ll think it over.” And
he turned to his ledger.

The panicy entreaties and denials of Mr.
Denny, his cajoleries, even his threats of the
withdrawal of Nellie’s hand, elicited nothing
more from the taciturn Mr. Popham. He would
think it over,—that was the sum of his utter-
ances. In a forced content with that Old Man
Denny hobbled away to his principals.

In theafternoon the buyers themselves, piloted
by the old man, came to treat with Penury. He
met them with a prompt offer. He would sell
the land at the foot of the hill at the figure
already mentioned. That at the top he would
not sell at any price.

“But, Mr. Popham,” protested the spokes-
man. ‘‘That is the very spot we want the
most. That is where we plan to put our main
building.”

“TIt ain’t for sale,” said Penury.

“ But it could do you no earthly good, if we
held the rest of the hillside. You could never
want to build there with our buildings crawling
up to your very line.”

“Oh,” said Penury, indifferently, “I ain’t
plannin’ to build.”

They showed him the worthlessness of the
plot to any one who did not own the rest of
the hill. Penury nodded acquiescently, and
looked at the white poppies drifting upward
toward the summit.

Then they raised their offer,—raised it with
baffled anger, but decision. Penury’s eyes
had always glowed with a rapacious bright-
ening at the mention of gain. To-day they
wereindifferent. He shook his head, while Old
Man Denny’s avaricious mouth fairly watered.

“The top ain’t for sale,” he said again, pa-
tiently. “‘As for the rest, take it or leave it.
It’s all one to me.”

“All one to you !” cried Old Man Denny.
“You derned fool, if you do me out of the
sale of my land I’ll—I—you—" he sputtered
like a defective rocket. Then he drew close
and whispered vindictively: “If I don’t sell
my strip ’cause of your bull-headed nonsense,
you don'’t git Nellie. Hear?”

Penury Popham laughed.

Bickering, dickering, they wore away an
hour or so. Then, defeated, they passed out
into the late afternoon. Without the apex of
the hill they wanted nothing, nor could the
eloquence of Old Man Denny change their
determination. He turned at the door to
shake a half-hidden fist at Penfield Popham.

“Mind, it’s off with you an’ Nellie, you,
—jyou—"" his limited vocabulary failed him;
stranglingly he longed for a thousand tongues.
. ‘;That ’s for Nellie to say,” observed Pen-

eld.

“Nellie to say? You conceited rattler, you
crawlin’, underhand,—ugh! You did n’t sup-
pose it was her wanted to marry you?”

“I ain’t given much thought to the matter.
But now you mention it, I reckon she’s not
too keen on it; you always said she was. But
anyway, it’s for her to say,an’I hold myself
ready to abide by my bargain unless she tells
me she wants to break it.”

“If she was dyin’ for you, she shouldn’t have
you. Not a penny of mine goes to you.”

“All right,” agreed Penury in a bored tone.
“ Just let her say it’s off, —that’s all.”

Nellie, untrammeled by the convention that
woman should take no more active part in her
destiny than to sit enshrined and to mete out
answers to humble questioners, came racing to
the shop within fifteen minutes. There was the
rosy light of a release on her face. It gave place
to an inquiring embarrassment as she met
Penury’s steady regard.

““Pa told me,” she began, “that you—that
he,—that I need n’t,—Oh, Mr. Popham, is it
true that you air not goin’ to make me marry
you? Or that you’d be willin’ to take me with-

[Concluded on pages 727 and 728)
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Id Owe You a Living

ON S. MARDEN
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If all the workers and all the wealth of the world to-day had been
employed for thousands of years for your special benefit, to prepare
for your reception upon the earth, they could not have provided the
comforts, the conveniences, the facilities, the immunities, the eman-
cipation from drudgery, the luxuries which you found waiting for you
when you were born, and for which you gave not even a penny or a
thought, and yet you say that the world owes you this and the other,
and that you owe it nothing!

Did you ever think, my idle friend, that there are some things
which are not purchasable with money? Do not deceive yourself by
thinking that you will get something for nothing. All the laws of the
universe are fighting such a theory.

You must open an account with the world personally. No one else
can pay the debt you owe. Whatever money or advantages your father
or any one else gets by his own efforts nature has stamped * untrans-

ferable.” The law of the universe recognizes only
. one legal tender, and that is, personal service.
Nothing Is Free: Whatever you getof real value you must pay
the World Demands for. The things that are done for you are delu-
Its P sions. You are a personal debtor to the world.
ts Frice When you were born, civilization opened an ac-
count with you. On one side of the ledger you
find: “John Smith, debtor to all the past ages for the sum total of the
results of the toil of the men and the women who have lived and toiled
before him. Debtor to the privations, the sufferings, and the sacrifices
of those who have bought freedom from bondage, immunity from slavery,
emancipation from drudgery.” You are debior to all the inventions
that have ameliorated the hard conditions of mankind and which have
emancipated you from the same hard drudgery and stern conditions,
the same narrow, limited life of your prehistoric ancestors.

& &

Who-are you, Mr. Idler, that you claim a living from the world,
when you have not earned the clothing you have on your back or
the shelter which covers your head? Why should tens of thousands
of people do drudgery and endure hardships and privations to produce
all of the useful things, the beautiful things, the luxuries for you to
enjoy without effort ?

You say the world owes you a living. What if the sheep should
refuse to furnish its wool to cover your lazy back, the earth refuse to
produce the crops to fill your lazy stomach, the army of laborers refuse
to let you take all the good things out of the world’s great granary
without putting anything back? What would become of you who
have never lifted your finger to learn a trade or to prepare yourself
for a career, or to do work of any kind, if an edict were to come
from the skies that would force you henceforth to do your share of the
world’s work or starve?

& &

Is he not a thief, an enemy of civilization who thrusts his arm
into the great world’s storehouse, pulling out all the good things he
wishes and refusing to put anything back in exchange?

We hear a great deal about indiscriminate giving making paupers;

but what shall we say about the giving of fortunes

" to youth who have never been taught that the
The Pitiable sho%ﬂd give anything in return for allgthey receive)?,
Plight of the What are the chances of growth in character,
in sturdy manhood, for the boy who knows that a
Drone fortune is waiting for him when he is twenty-one,

and who is told every day that his father is rich
and that he is a fool to work; that he should just make a business of
having a good time? What are the chances of his developing a rugged,
sturdy independence, resourcefulness, originality, inventiveness, and
all the other qualities that make for vigorous manhood ?

It is cruel, little less than criminal, to leave vast fortunes to youth
without stamina of character, a superb, practical training, or the ex-
perience or wisdom to use them wisely.

Things are so arranged in this world that happiness as a profession
must ever be a failure. It can not be found by seeking it. Itisa re-
flex action. It is incidental ; a product which comes from doing noble
things. 1t is impossible for a& person to be really happy by making
pleasure a profession.

No idle life can produce a real man. A life of luxury calls out
only the effeminate, destructive qualities. The creative forces are de-
veloped only by stern endeavor to better one’s condition in the world.
No wealth or efforts of the parents can bring the latent energies out in
the son which make for sturdy manhood. He must work out his
problem himself. It can never be done for him.

[Coneluded om pape 707}

Digitizec



678

SUCCESS MAGAZINE

- The Glidden Tour

By Harry Palmer

lllustrated with Photographs taken by the Author

There are now being operated by private owners, in the United States, 120,000 cars,
valned at $300,000,000. This helps to prove something of the deep-seated interest
taken in motoring, and especially in such national events as the Glidden Tour, in which
seventy cars contested this year, Mr. Palmer, of the editorial staff of SUCCESS MACAZINE,

“You are a motorist ?” .
“Why,—yes. There’s my car. A six-cylinder, sixty-horse-power,

1907 model. Does that qualify me?”” This last with a touch of offended

dignity, in voice and manner, that any possible doubt could exist.

‘““Not by a whole lot.
Did you ever do any
touring? "’

(lsome."

“Ever take a climb
over the Adirondacks ?
Ever start for an over-
night runto Boston ? Ever
try to break the touring
car record between New
York and Chicago? Ever
hit ’er up for a thousand
miles in any direction,
with all kinds of roads to
encounter, and all kinds
of weather to face? Ever
compete for the Glidden
Cup?”

“Why, no. ButI did
come down from Albany last week in this car, and, without any tuning
up or other J)reparation, made the run in a little less than seven hours.”

“You don’t say. Why, man, it’s a wonder
your car is still in running condition. And
that’s your claim to being a motorist? Well
youve got a whole lot of hard work ahead of
you before you win the right even to wear gog-
gles. If you honestly want to win your spurs
and taste the delights of real touring, enter your
car in the run for the Glidden Cup. We start
next Thursday from Buffalo,” and the veteran
motorist who gave this advice, stepped into the
driving seat of his big car, and within two min-
utes time was a mile away from the road house
before which the above colloquy had taken place.

As a result of this roadside meeting between
two motorists, the one tanned and dust covered
from hard driving, and the other immaculate

Charles ]. Glidden, (at right,) starting the Olds car from
Bretton Woods on its five-hundred-mile, non-stop rua

Augustus Post and Mr. Glidden in the Post White steamer

accompanied the cars on this tour. [t was a test of men as well as machines, as Mr. Palmers
account will show, bringing out the finest qualities of endurance and sportsmanship. That
such a large number of the cars entered completed the trip, many with a pexfect score,
indicates the capacity of the American-built car to stand up under the roughest conditions.

of Quebec ; over the bosom of the lordly St. Lawrence, and thence into
the pine forests of Maine, to land him, finally, (provided he has the
“stuff ” in him to stay the route,) at the base of Mt. Washington, New
Hampshire, is a task for men possessed of qualities not unlike those
that made possible the pony express of the western frontier. It is true
that there were no hostile savages or alkali deserts to impede the

of the three hundred or more enthusiasts who undertook this eventful
tour, but there were conditions and dangers to be encountered, little if
any less calculated to test the courage and try the nerves of all.

No Stylish Outing This, but Grim and Businesshike

Among the many impressive scenes of the tour which followed one
another so rapidly that a faithful camera alone cculd have recorded
them with lasting effect, was that of the start from Buffalo on the morn-
ing of Thursday, July 12, when motor cars hailing from many points
within a radius of one thousand miles gathered before the Automobile
Club of Buffalo to be officially sent away on their long run. Each car
had been groomed and made ready for its work with the utmost care;
not with the tinsel and show of parade, but with the sterner trappings
of the long distance tourist. Tops had been thrown back and securely
strapped, or removed entirely so as to reduce weight; in the tonneaus,
and attached to the rear of the forward seats, were from two to four
extra tires, together wih the dress suit cases cf the passengers, all
tightly lashed with rope to hold them in place over the “rough places.”
Resting on the running boards were more tires, and in some instances
complete extra wheels, tires and all, for with
these massive machines taking the turns on
mountain roads at high speed, even the sturdiest
wheel will sometimes crumple into kindling
wood. Every gasolene tank had been filled to
its fullest capacity, and emergency cans of five
gallons each were carried by not a few of the
entrants, while in the lockers of all were extra
cans of cylinder oil, jacks, wrenches, parts, tool
bags and every article likely to be required in
the event of accident or trouble. In make-up
and equipment, the appearance of the cars was
grim and businesslike, and the aspect of the
passengers was thoroughly in keeping with the
machinces, there being a nctable absence of use-
less toggery among the men, and sunshades

in a motoring costume of latest design, the pol-
ished sides of his brand new touring car as yet
unstained by anything more trying than the dust from suburban road-
ways in the vicinity of the metropolis, Chairman Deming of the Ameri-
can Automobile Association Tour Committee next morning received by
wire an additional entry for the Glidden Tour, and one more *innocent ”
had been added to the ranks of those who were to receive their first
lesson in real motor car touring. And what a lesson it was, for many
entrants, a lesson in which grit, skill, physical endurance, temper and
sportsmunship played no less important a part than did the structural
merit and mechanical perfection of the cars themselves.

This Was a Trip to Try Men's Souls

An afternvon’s run from Manhattan, over the beautiful roadways
of Long Island to some picturesque spot on Great South Bay ; through
the parks of Chicago, and along the Lake Shore to Milwaukee; from
the Palace Hotel, San Francisco, through Golden Gate Park to the
Cliff House, or over the famous shell road of Mobile to Frascatti—these
are all well enough for women and children; but a tour of twelve hun-
dred miles, that leads the motorist across the state of New York, through
the Adirondacks, into the Dominicn of Canada to the frowning heights

among the women, all, on the contrary, being
attired in closely buttoned dust coats, goggles
and face shields, while mackintoshes and rain coats were within easy
reach beneath the seats. One after the other, the cars rolled up to
the starting line, secured their officiil cards from the starter, and, with
the cheers of the multitude ringing after them in hearty farewell and
good wishes, dashed
away on the first relay
of the tour—a run of 135
miles through Canan-
daigua and Geneva, to
Auburn.

After having made
the run from Buffalo to
Auburn in the Lozier car
No. 38, the writer, at
Auburn, became theonly
guest of E. R. Lozier in
the latter’s forty-horse-
power private car, and
continued as such to the

Repairing a “ busted ™ tire
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end of the tour. Determined that no lack of
precaution should prevent his reaching Bretton
Woods with a clean score, the owner of this
<ar carried two trusted men instead of one on
the forward seats ; one a chauffeur with a repu-
tation for skill and fearlessness second to none,
and the other a mechanician whose complete
knowledge of the Lozier car’s construction and
mechanical detail, together with his long ex-
perience on the road, made him a most valuable
man in the event of accident.

Blazing the Way

The car, with its upholstery of *“automo-
bile *’ red, and its body finish of ‘battleship”
gray, was one of the handsomest in the run.
It is a strictly touring car model ; but with its
Tunning boards swung exceedingly low, so as
to provide for extra locker space, and its great
fan-like mud-guards, it looked the embodi-
ment of power, speed, and comfort, so essen-
tial in a car constructed for a long struggle
against the varying road conditions and ele-
mental uncertainties that may be safely antici-
pated upon such a tour as the Glidden.

Friday, July 13, (a portentous combination
truly,) dawned without a cloud in the sky, and
long before 7 o’clock, the earliest moment at
which any competing car was permitted, under
the rules, to start, half a hundred cars, covered
with the dust and grime of the preceding day’s
run, were gathered about the starter’s flag in
front of the hotel. With the first peep of
day the advance car, followed by the confetti
car, had started over the route to blaze the
way with arrow cards, and strew the road
with handfuls of “spaghetti,” so that all
who ran might clearly read. As the rules
prohibited any car from leaving the official
garage until the moment before the entrant
was ready to start, Michner and Sands,
_the chauffeur and mechanician respec-
tively of the Lozier car, were quietly
awaiting orders in the hotel office.

Out of Gasolene

The orders came at 8 o’clock. At8:03
the big road locomotive, with Michner at

the fact that our sup-
ply of gasolene had
beenexhausted by the
preceding day’s run,
and that, under the
rules, we could not
replenish it until after
checking out, on Fri-
day. This we pro-
ceeded to doas quick-
ly as possible, hastily
returning to the gar-
agearoundthecorner.
Other cars were there
ahead of us however,
and despite our ut-
most efforts, twenty-
five minutes of valu-
able time had passed
before our gasolene
tank and radiator had
been filled. Syracuse,
our first checkingsta-
tion, was twenty-six
miles distant, and
with twenty-five min-
utes lost, we should
have to make the run
in one hour and eight
minutes, and I doubted much if we could do it.

The Song of the Gears

With a fair stretch of macadam, or even a
good dirt road ahead of us, we should have had
no cause for worry, but the local townsfolk had
warned us that “‘the travel-
in’ is purty rough twixt

C. W. Kelsey in the Maxwell
, winner of the Deming
TFrophy, making up time along
the Chaudiere River, Quebec

troubles were likely to cut
another big slice from our
time allowance at any
stage of the control. Itwas,
therefore, with no little de-
gree of annovance at the
delay that my host finally
took his seat in the ton-
neau, and with a glance at

—r ?

the wheel,bounded through the doors of the
garage two blocks from the hotel, and

Percy Pierce arriving at

his watch, said to the chau/f-

Mount Washington feur: “Now, Michner, get

with a trail of smokein its wake, shot like a
meteor toa point within fifty feet of thestart-
ing line. A moment later Mr. Lozier and the
writer had taken their seats in the tonneau, and
at 8:06 the car had crossed the line for its
second day’s run of seventy-six miles to Utica,
with a time allowance of four hours and twenty
minutes.

Now this allowance called for an average
speed of but seventeen miles an hour, but de-
ducting the time to be lost at intermediate check-
"ing stations and over poor roads, including some
of the worst hills to be encountered on the tour,
it will be understood that the task imposed by
the touring committee was not easy. In ad-
dition to these time-stealing conditions, remained

The Knox baggage truck, loaded for the climb over the Adirondacks

under way; we are just
twenty-five and one-half
minutes late, and you’ll have to hit ’er up;
but be careful of your springs.”
Burr-r-r-r-r-r-, sang the gears, as Michner
threw in the clutch, and the car shot down State
Strect and up the hill in East Genesee Street,
while men and women stared in astonishment,
as the big gray car rushed by them at railway
speed. A little further on, there was a sharp
turn into Grant Avenue, and the dust flew be-

neuth us like a stream from a fire hydrant as we |

skidded into the roadside at this point. Soon

we had left the macadam and were jumping

along over the dirt roads at what seemed a
decidedly dangerous pace, but my host only
shouted to Michner:

“What ’s the matter with you Mich?
Why don’t you let her out?”

Before Michner could reply, the
machine was in the air, sent clear off the
ground by one of those ruts which the
English call a “thank-ye-marm,” and, as
we came down, the forward wheels struck
another rut that snapped the steering
wheel a full turn.

“Going Some!"”

The next instant we were in the ditch,
bounding over the uneven surface of sod
hillocks and water holes, with the folds
of our big cape top flapping like the wings
of a monster bat, our springs pounding
the bumpers, and the tools and oil cans
doing a merry dance in the running board
lockers. Once, twice, thrice, the big car

[Concluded on pages 729 to 7;2)]

here 'n Camillus,” and, |
besides, we knew that tire
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'l All motordom is agog over
Il the advent of Model H, the
brand new four-cylinder
Cadillac for 1907, now
ready for instant delivery.

In every particular this car is not only up
to the minute, but is really rae years ahead
of any other machine on the market. Its
many improvements, its mechanical com-
pleteness, its superior finish and design,
make it imperative for you not to take
another step in the purchase of a car until
you have learned all about
this wonderful

ADILLAC

— an automobile whose
gmooth and well-balaneed action is
almost marvelous when compared with that
in what has heretofore been nccepted as the
highest type of motor ear. The new and ex-
elugive double acting sieering gear greatly in-
creases safety of riding; surprising ease of
control is gained through the perfect planetary
transmission ; & new marine type governor
regulates the speed of the engine under all
eonditions, minimizing vibration and fuel econ-
sumption; the independent steel suspension
for engine saves wear and strain.

These and a dozen other reasons why you
onght to choose the Cadillac will he explained
by vyour nearest dealer. Hisaddress, also finely
illustrated booklet AD, will Leseut vu request.

Model TT will accommodate five persons;
30 horse power; capable of 50 miles an
hour. Price §2,50.

Other Cadillac models are: Model K,
Runabout, $750; Model M, Light
Touring Car, $950. All prices [. o.b.
Detroit, and do not include lamps.

CADILLAC MOTOR CAR COMPANY,
Detroit, Mich.

Member Asso. Licensed Auto. Mfrs.

Most soaps clog the
‘skin pores by the fats
‘and free alkali in their
composition.

Pears’ 1s quickly
rinsed off, leaves the
pores open and the

skin soft and cool.
Established in 1789.
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Stenographic Opi)ortunitics

By ROBERT F. ROSE

(Mr. Rose was the official reporter of the Democratic
National Convention of 19oo, and the official
shorthand Reporter traveling with Hon.

W. ]. Bryan duting his two
great campaigns.)

Interest in the possibilities in shorthand and the
splendid opportunities which present themselves to the
competent young men and women who have a thorough
knowledge of the stenographic art, was awakened some
time ago by the publication of an article from the pen
of William E. Curtis, showing that the expert short-
hand writers in Chicago were dividing in fees upwards
of 81,000,000 a year, and that one firm, consisting of
three young men in that city, were doing a business
approximating $100,000 annually. This was exclusive
oF the earnings of the office stenographers, being but
the amount paid to those engaged in shorthand as an
independent business.

The publication of such articles as the above in-
spired many to take up this lucrative business, and

roughout the country there are many young men
and women who have obtained material advancement
through the study of shorthand. What was true in
Chicago has proved true throughout the country, and
in no other line of endeavor have such quick returns
resulted.

A page from the journal of J. A. Lord, the official
reporter at Waco, Texas, discloses that in one month
his ecarnings were $1,282. In the same state, but
in a much smaller city, Dudley M. Kent, the official
reporter at Colorado, Texas, earned $650.25 in a single
month, while other reporters throughqut the coun-
try have demonstrated by their work and earnings
that shorthand is one of the most remunerative of pro-
fessions.

And it is not only in this line of work that shorthand
is attractive to young men and women. The prominent
statesmen, banzers, railway officials, and captains of
industry, draw from the ranks of the shorthand writers
for their private secretaries, while in the business world
the stenographer receives the Sreatest advancement.
A more attractive position would be hard to imagine
than that of W. J. Morey, private secretary to Joseph
Leiter, the Chicago millionaire; or of Edwin A. Ecke,
private secretary to John R. Wallace, former chief
engineer of the Panama canal; or of Ray Nyemaster,
Atalissa, Iowa, private secretary to Congressman Daw-
son, of the second district of Iowa. These young men
are in close contact with successful men, and their
future advancement is assured.

These positions, however, are only for those who can
and do write the best shorthand. In Mr. Curtis’ article
the firm of Walton, James and Ford was given the
credit of having the largest business in the world—
approximating $100,000 annually. All the parties whose
success has been mentioned above, were taught expert
shorthand by the school over which this most successful
firm presides. Capable of writing the shorthand with
which the | sums are made, these men inaugurated
the Success Shorthand School in Chicago, and to-day
have more successful graduates throughout the United
States, Canada and Mexico than any other institution
of the kind in the world. Three years ago they began
to teach young men and women at their homes, giving
them a thorough knowledge of that expert shorthand
which experience had demonstrated to these experts to
be the best. Stenographers—graduates of other schools
and with years of exﬂeﬁcnce—have been perfected so
that they have more than doubled their former salaries.
Chauncey W. Pitts, in June, 1gos, had absolutely no
knowledge of shorthand and resided in Alton, Iowa.
Seven months thercalter he was the official court re-
porter of the Fourth Judicial district of Jowa—a posi-
tion worth $3,000 a year. A few days before this article
was written, a young man who had been employed as
a stenographer at $75 a month, but who took this
perfection course, was so competent that he secured a
position with the Illinois Sewing Machine Company
at $35 a weck.

These are but a few of hundreds of cases, and the
school, at the conclusion of its third year, can point
to more graduates earning really largesalariesthanany
other school in existence.

If you know nothing of shorthand, and desire to
become a really expert writer—capable of holding the
positions paying these large salaries—you should write
at once for information in regard to this school, obtain-
ing their contract to return all money paid in case of
dissatisfaction when the course is half completed. If
you are a stenographer, these experts can help you to
advance in your profession by teaching you the same
shorthand which they write, and with which others
have advanced. This school guarantees its instruc-
tion. Its graduates have broken all records in actual
expert work. Write to-day for their handsome 48-page
book, explaining the method of instruction, a copy of
the guaranty given each accepted ﬁ;lcpi], and newspaper
and magazine comments on the breaking of all short-
hand records by its graduates, addressing Success
Shorthand School, Suite 310, 79 Clark Street, Chicago.
If a stenographer, state system and experience.

SUCCESS MAGAZINE

ertinent Parables

By Wallace Irwin
lllustrzted by H. E. Dey

** * Squirm on, "’ he said, * you lender thing '

An Absorbing Topic

A WORM in search of modem culture
Removed his hat and asked a Vulture,'

*Excuse me, sir, |'m rather green— ¥

But what's the difference between

The process called Financial Dealing

And plain, old-fashioned, honest Stealing?™

The Vulture merely shook his head.

*“Please crawl away, | 'm tired,” he said.

“But, sir,” thelittle pest persisted,

I know my views are rather twisted ;

But why, when you ‘re considered great,

Should | be merely used for bait?
Why should [ be the butt of Nature
‘When you control a Legislature?™

The Vulture ruffled up a wing.
““Squirm on,” he said, ' you tender thing] "

*“Oblige me, please,” the poor Worm guggled.
“With Rebate Cases oft | "ve struggled—

O pray elucidate to me

The way the Rebate Cases be"—

Here came a pause—and very neatly

The Vulture ate the worm completely,

Remarking, * Whence this useless dee-bate ?
I am a Trust and you 're a Rebate.”

A Fable for the Stokyards

AN Old Hone starving in  6ield,

Too broken down for drays and dockyards
Beheld an Ox who slowly heeled

His journey to Chicago’s Stockyards.

E'en as he passed the Ox cried, “ Mool
The kindly Frust has paid my passage.

To-night I will be tripe and glue,
Tomato-catsup, steak and ‘sassage.”™

*1," moaned the Home, " must feed the crows
When I'm abandoned by the Farmer.™

**Nay,” said the Oz, “ your fears repose—
You know there's always Mr. Armour.™

So hoof in hoof the Horse and Ox
Together to Chicago wended,
‘Where they were dropped into a box,—
Buzz! went the Wheel,—their days were ended.

And now the Horse is largely canned —
Run into Pure Leaf Lard his fat is;

He's Chicken Loaf, he's Mother's Brand
Of Fresh Roast Beef and Oyster Patties.

He’s ceased to be a Horse, yet Fame
Has advertised him, broadly scattered.
“The roast by any other name .
Would taste as sweet,” as Shakspeare pattered.

He perished ere the Meat Trust stemmed
The Tide of Scandal’s rising water,
When to the Slaughter House ** condemned ™
Meant nothing more than * marked for slaughter.”
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The Republic of Moles

[N an underground State on the lsland of Holes
Exists the world-famous Republic of Moles,
Whose rulers and jurors and judges seem good
And everything goes just as smooth as it should,
Where railroads scem honest and politics kind
For the glorious reason—the Moles are all blind.

In the jolly Republic of Moles, of Moles,
Where the people crawl into their holes,
Where the Treasurer High gnaws his sack on the sly
And the poor are contented, good souls|
For who is to see what the matter can be
In the jolly Republic of Moles?

In the Mole Legislature when graftens grow fat
The Moles look alarmed and say, ““We smell a rat]™

They squeal that they feel something dreadfully wrong

Till a high-minded statesman addresses the throng,

* Just look at my record,” he says, honor bright,

(For the Moles can't distinguish Black Records from White.)

In the jolly Republic of Moles, of Moles,
Where the Government placidly rolls,

The Moles sit around with their heads in the ground
And pray for the peace of their souls.

They 're not very keen, but they re vastly serene
In the jolly Republic of Moles.

When the Moles meet in public, then blind calls to blind,
*QOur Nation is run for the good of Mole-kind,
Our Millionaire Moles are a generous band
Our far-seeing Statesmen our needs understand,
In this glorious realm where fair Liberty's reign
Goes on in the dark on an Underground Plane.”
In the happy Republic of Moles, of Moles,
My, my, how they act at the polls!

The Blind Boodler gloats on the bushels of votes
Which a Captain of Finance controls—

If you lifted the lid you would see what is hid
In the happy, blind Nation of Moles!

The Skeeter and the Bee

(QH. a Skeeter and a Bee
Sat together on a tree
A-fussing and discussing on the Topics of the Day.
Said the Skeeter, ** Have you heard ?
I'm a very faithful bird
For my Sting is full of Poison and the germ Mal-ar-i-ay.
I'm a cunning, base deceiver
And the seed of Yellow Fever
To the unsuspecting Human on my stinger | convey.”

Said the Contemplative Bumble
In a manner firm but humble,
“It befalls so that | also have a Stinger—but so mild
That it couldn’t harm a hair, sir,
And the Scientists declare, sir,
That the stinging of a Bumble never killed a Man or Child.
Soit's comforting to me, sir,
To reflect that | ‘m a Bee, dr,
With the conscientious feeling that my Sting won't harm a
Child.”

So the Skeeter and the Bee
Flew together from their tree
*Till they hit upon and lit upon a Man who lay a-sore.
So the Skeeter stung the Fellow,
Who, unconscious of the Yellow
Fever taint of that Proboscis, slept serenely as before.
Then the Bee discreetly jabbed him—
And you'd think a Sword had stabbed him
By the way he shricked to Heaven—and good gracious, how

he swore!

““I'm a cunning, base deceiver”’

Then remarked the thoughtful Bumble,
It 's enough to make one grumble—
‘When that fellow gets a Yellow Fever Germ he 's satisfied ;
Yet he makes a horrid crying
Like a thousand Wildcats dying
When an moffensive Bee inserts a Sting into his side.”
MORAL:
But my moral is unhealthy—
It is best to do it Stealthy
When you put your Painless Poison in a Soul or in a Hide.

The Higher Animal

DO those Olympians who plan
The fates of worldly kind
Behold the burrowings of Man
Yet say the Mole is blind

Man's destiny, you say, is tall—
Well, I'll deny it not.

But where ‘s the insect quite so small
Aus some good Men, | wot?

Man, like the Bee, employed in pelf
The fairest blossom rends.

He keeps the Honey for himself,
The Poison for his friends.

Maps as Evidence

WEEX Judson Harmon, of Ohio, was attorncy-gen-
eral, he was once arguing a case involving the
possession of certain public lani. In order to present
the government’s contention as clearly as possible he
hung up in the court room several maps showing the
location and dimensions of the land in question.

Now, although the late Justice Gray was the giant
member of the court at that time, from a physical point
of view, standing over six feet high and weighing nearly
three hundred pounds, he was given to fault-finding
and almost frivolous contentions over small details
relating to court affairs. He was violently opposed to
the introduction of maps, charts, or other exhibits into
the court room. He claimed that they were not only
unsightly and undignified, but also a reflection upon
the common sense and intelligence of the court.

Attorney-general Harmon, unconscious of Judge
Gray’s views on the subject of maps and charts, was
somewhat astonished when the giant associate justice
from Massachusetts entered a vigorous protest against
hanging up the maps in the court room.

“May it please your honor,” replied the attorney-
general, I had but a limited time to prepare the govern-

ment’s side of this important case, and I brought these
maps, the largest and most comprehensive I could
obtain, under the circumstances, to assist me in plac-
ing the case before the court.”

“Not only do I object to the introduction of maps and
pictures into this court, but I object because, on this
occasion, your maps are so small and indistinct that
they are scarcely visible from the bench,” retorted
Justice Gray, sharply.

Interest in the colloquy was increased when the
attorney-general said, \-\?ltl]h great deference to the court:
““If the court please, I had no intention of violating
any of the customs of the court, for, I understand, maps,
charts, and other illustrations are frequently intro-
duced in the arguments of similar cases. I regret that
the maps I present are so small that they are not in-
telligible, viewed from the bench, but they are the
largest I could obtain in the short time I had to prepare
for this case. I simply introduce them to give the
court a bird’s-eye view of the territory involved.”

“‘I have not the eye of a bird,"” quickly retorted
Justice Gray, ““and therefore your maps are wo
so far as I am concerned.”
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Guarantee

insures you a true timekeeper, bought at the
cost of replacing a broken main-spring in
other watches. Yet the Ingersoll is not sold
merely on the strength of its costing less than
the cleaning-price of an ordinary watch, but
strictly on its merits, like the most expensive of
them. It does keep time. It does stand hard
use. It does endure, and the guarantee does
back it up. What more can you ask of a watch
—no matter what you pay for it?

The Ingersoll is the only

Dollar Watch

but there are all sorts of makeshift imitations sold at a
dollar and even less. A dollar is not much to pay for a
watch, but it's altogether too much to throw away. Be
sure you

Look for the Name on the Dial.

Ingersoll watches are sold by s0,000 dealers, or sent
postpaid on receipt of price. Send for Free Booklet.
Other Ingersoll’s: The * Eclipse,” $1.50; “Triumph,”
$1.75; * Midget " (Ladies’ model), $2.00; ** Midget Ar-
tistic,” $2.50.
ROBT. H. INGERSOLL & BRO.,
30 Jewellers Court, - - - - - New York.

AT

'With the HYLO Electric Bulbs you can
have a high or low light, as you wish,
saving § to § of the electricity when
turned low. HYLO can be put into any
fixture by any person without any tools,
the same as an ordinary electric bulb,
and one HYLO will burn three times as
long as common bullbs. HYLO gives
: you the luxury of modulated electric
light with certain economy in expense, 1f your electrician
will not sell you HY LO on “money back” plan write

THE PHELPS C0., 47 Siate St., Detroit, Mich, U.S.A-

I5 Cents

LCOIN OR STAMPS

If sent at once, will obtaina
paper bound copy of that re-
markable little book,

As a Man Thinketh

By JAMES ALLEN
Said hy some to he one most powerfol books on
Charncler Hullding 1 Thought Conlroel ever
publishied. Note the contenta:
Thought and Character. Effect of Thought
on Circumstances. EfMect of Thought on
Henlth and the Body., Thought and Pur-
pose. The Thought-Factor in Achievement.
Visions nud Ideals. Sercenity.
This money also pays for a 3 mos, sub, to The
PHILOSOPHER, a little 43 page magazi
britn with inspiration for the mar
or brmin. DPon't hesitate ; act to-day Address
The SCIENCE PRESS, 1004 The Republic, Chicago, 111,

of the
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A safe and conservative in-
vestment 1s offered the public
in the $150,000 1ssue of First

Mortgage 5 per cent. Guar-
anteed Gold Bonds of The

Apple Ele@rical Manufac-

turing Co.

These bonds are guaranteed by the American
Guaranty Co., of Chicago, and are of two denom-
inations, $500 amd $250. Interest coupons are
paid semi-annually. .

The Apple Fle@rical Mfg. Co. has been
bonded with the purpose of taking over the
business of The Dayton Elecrical Mfg. Co., and
furnishing increased facilities for carrying on the
highly p business which the latter company

18 now (r gng.

The Electrical Mfg. Co. are the makers of the
well_known Apple Ignition Apparatus, and practically enjoy
a monopoly of the ignition dynamo business throughout the
warld, owing to their broad patents, and by virtue of the
peculiar merits of the Apple Dynamo, other Ignition

apparatus which they acture.
In pix years the sales of the Company have increased
from '},7]5.23 to over $100,000.00. The profits for 1905
amogifed to more than $25,000.
er $50,000.00 has been t in introducing the
Apd?'lp&ionSyﬂun.mdam::i:edplmimilhu
bees won in the gas engine field.
The possibilities of the new Company can be con-

servatively estimated as follows:
Earnings for last year...............o0onn. $25,000.00
Interest on $l50.&D.CO LY S 7.500.00

Surplus, $17,500.00
The above statement shows that the increased capital-
ization could easily have been carried in the past, and on the
increased business at advanced prices, the earnings for the
pext year should be at least double the amount above.
Write for prospectus.  Dept. A.

The Apple Electical Mfg. Co.,
Dayton, - Ohio.
DIRECTORSH 0 5 kit Ve

R. L. Hubler, Sec'y.
D. Apple.

V. G. Apple, Pres.
H. G. Catrow, Tug.

DO YOu Wwear
False Teeth

Then you should ure I'r, Wernei s
Dentnli*l rPowder, 1L nakes loose,

nE, lorturing plates 1
iy tight and cures gorse
bBd mont b, Keepsile plate
asceptioally clean ard 1le brepth
eweel. FIN Yy centsn box by mnoil.
Larger size, holding three thoes as
muech for $100. Mouey back If

Genuine [REUEEES
Withou ipnature Wernet Dental Mg, Co.,
et Floor B, 1400 Areh Si., Fhiladelphia,

OF A GENUINE EDISON e,
Free trial in your own home-—no ¢. 0. d.—
not a cent in advance. 50 cents a week now §
buys a genuine Edison outfit (if you de- )

cide Lo keep It after free trial).
Write today for free cataloy.
FREDERICK BABSON

Elison .
Phon. Nist., a s
149-150 Michigan Ave., Dept. 1237 Chicago., 9

CROOKED LEES .o Straight and

\ trim —the trousers
hang to the line—when Alison Pneumatic Forms are worn.
Over 20,000 sensible men wear them daily. You don't feel
them, others can’t detect them. Illustrated book and proofs,
sealed, free. The Alison Co., Dept. 3H, Buffalo, N. Y.

ELEGTRI GOOLS FORCHRISTMAS,
Electric we have it. Big Catalog 4¢.

The World's Headquarters for Dynamos, Motors, Fans, Toys, liatter-
1ea, Belts, Hells, Lainps, Books. WK UEDAKSELL ALL. WANT AGEATS.
We sell stories and book manmwseripts, on

M 0 N E Y commission ; we criticize and revise them and tell
ournnlism taoght by mall. Send for free book-

WRITING RS Tl L s

Catalog of 200 Novelties Free. If it's

OHIO ELECTRIC WORKS, CLEVELAND, OHIO
MAKE SHORT STORIES-1cto Sca Word
sou where to sell them. Story-wrillng and

Watsen K. Coleman, Patent

Attorney, W n, D.C. Advies
free. Torma m reforomess,

Copyvightad, Gessfund, N, V. Capyrighted, Purdy, Rosfon

b >

F. A. CLEVELAND

o

EDWIN MARKHAM

The Editor’s Cabinet

FINANCE

George L. D., St. Paul.—The German statutes in re-
gard to the Actiengesellschafi—an association corres-
ponding to our stockholding corporation—provide that,
if a member contributes anything other than cash to
the treasury of the corporation in payment for his stock,
a referee must be appointed to examine the value of
such contribution ard report whether the property is
worth the par value of the stock to be issued in return
forit. In this manrer the inflation of capital stock on
purely hypothetical and fictitious properties and valua-
tions is prevented. The law does not leave to directors
judgment as to the value of the property for which
stock is to be issued. A disinterested thircf party must
make a careful examination of all the property offered
to the company by parties in interest. The Ger-
man statutes further provide that the shares of the
stock company can not be dealt in on the stock ex-
changes until the expiration of one year after the regis-
tration of the company, and not until the publication of
the first yearly report accompanied by a profit and loss
statement. Accordingly, the general trading in shares
does not take place before the company has become a
going concern and able to show actual investment and
a likelihood of profit. The investor before buying is
enabled to form an opinion, based on something other
than mere speculative judgment, as to the actual values
of the securities offered him for investment.

R. B. K., Henderson.—The English statutes relating
to the control and management of corporations contain
many provisions which might be seriously considered
in this country. The Directors Liability Act of Eng-
land (1890,) renders any director of a company, who
was such at the date of issuance of any prospectus or
circular naming him as a director and inviting sub-
scriptions, liable to all stockholders for injuries they
may have sustained becausc of any untrue statement
therein contained. The effect oi the law is extremely

. salutary, as it necessarily compels every director to see

to it that statements made are well founded. It enables
the public to rely in some measure on advertisements
issued preliminary to sale of securilies.

The Companies Act of 19oo (and preceding enact-
ments,) requires the appointment of an auditor at the
annual meetings of stockholders. It is the duty of this
official, who must not be a director or officer of the
company, to render to the stockholders an accurate
account and statement of the affairs of the corporation.
This auditor makes up a balance sheet separate from
that of the regular company officials. He is criminally
and civilly liable for any false statement, so that the
stockholders can usually rely on his balance sheet as
representing the true condition of the company.

LITERATURE

S. L. C., Hoboken, New Jersey.—To ask for the one
most justly celebrated passage in English prose litera-
ture is like asking for the onc most justly celebrated
sort of {ruit in the orchard. There are easily a score
of equally worthy passages, each onc making its espe-
cial appeal to a different mood of the mind.

Ruskin's description of Turner’s Slave Ship satisfies
our love for the majestic color and motion of the sea.
De Quincey's reverie on the Nebula in Orion carries a
sense of the vastness and mystery of the sky. DPater’s

icturing of the Shield of Hercules rebuilds for us the
Eght and life of buried Hellas. Swinburne's eulogy of
Rosetti astounds us with the splendor and speed of his
words. Le Gallienne's prose fancy, “The Twelve
Wells,” stirs our hearts with the precious disquiet of
old sorrows. Victor Hugo's oration in “The Man
Who Laughs" awakens in us the ennobling passion of
humanity. Lincoln's *“Gettysburg Speech’ hushes
the soul with its fine appeal to the heroic in the heart
of man.

I might go on to mention Emerson, Poe, Thoreau,
Hawthome, Lake Harris, Jeremy Tavlor. as well as St.
Matthew, St. John, Isaiah, Job, and other peers in the
parliament of words. But I content myself with makin%
the one selection that is perhaps my favorite in most ol
my moods. I refer to
that stately and sono-
rous passage from Car-
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lyle's *Sartor Resartus,”” where he sees history, as a
stupendous procession, forth-issuing from Cimmerian
Night and vanishing into pathetic and fathomless
Silence. Here is the passage:

"*Like some wild-flaming, wild-thundering train of
Heaven's Artillery, does this mysterious Mankind thun-
der and flame, in long-drawn, guick-succeeding grandeur,
through the unknown Deep. Like a God-created, fire-
breathing Spirit-host, we emerge from the Inane; haste
5tormfullgy across the astonished Earth; then plunge again
into the Inane. Earth's mountains are leveled, and her
seas filled up, in our passage: can the Earth, whichis bu:t
dead and a vision, resist Spirits which have reality and
are alive? On the hardest adamant some footprint of us
is stamped in; the last Rear of the host will read traces of
the Earliest Van. But whence? O Heaven, whither?
Sense knows not; Faith knows not; only that it is through
Mystery to Mystery, from God to God.”

&~ &

W. H. C.—No recent and important evidence has
come to light in the controversy over the authorship of
Shakspere’s Plays. It stands about where it stood
when Donnelly wrote * The Great Cryptogram.”

To my mind, the controversy is another * Much Ado
about Nothing.” All the evidence of real value points
to Shakspere as the author of the Plays. The great
Cryptogram exists only in the minds of those ingenious
persons who “ discovered " it. Indeed, it would be no
great difficulty to find a cryptogram in the Bible and
* discover "' that the Pentateuch was written by Robert
Ingersoll. The Baconians ask, * How could Shaks-
pere, a man with ‘little Latin and less Greek,’ compose
the great dramas 7 "—Easy enough if we grant him in-
dustry in readinﬁ. and alertness in listening to the
London wits. Add to this equipment one other gift—
genius, and the “impossible ”’ is accomplished.

& Y

J. IcC.—Conversational power is acquired by
reading, thinking, and observing. Also by listening t.
goode talkers. fn your reading, do not reglect the
great thinkers—Ruskin, Carlyle, Emerson, Victor Hu-
go. They will give you something to talk about. A
good plan in word-hunting is to keep a notebook for
the picturesque words and striking phrases met with in
your reading and listening. Poet Browning, the great-
est word master since Shakspere, went through the una-
bridged dictionary, word by word. No doubt he made
lists of the words he thought would be useful to him in

his great literary nndertaking. ; ;

SCIENCE AND INVENTION

F. H. S., Challanooga.—There is no infallible test
as to whether a thing is pateniable. Skilled patent
lawvers, experts, and judges often most conscientiously
disagrec. Speaking generally the thing—(do not call
it idea,)—to be patentable must be new—that is, never
before known ; it must involve true invention ; and it
must be something useful.

The test as to whether the thing be new involves
a thorough knowledge of the prior art to which it is
applicable. This knowledge, if it be not one gained by
long practice and familiarity with the particular ar,
can be superficially and quickly gained by what is
known among patent attorneys as a * preliminary ex-
amination,” which is usually made by glancing over
the copies of United Stales patents collected into
classes and sub-classes by the Patent Office at Wash-
ington, and can only be done without expense by the
inventor himself visiting that office.

The test as to whether the thing, if new, be also pat-
entable, can not be safely applied by a layman, be-
cause all new and useful things are not necessarily
patentable. Thus, it has been often held by the courts
that an aggregation or combination of old devices per-
forming no new office or function is not patentable.
The new thing must be functionally new, possibly
having old functions with an additional function.

& &

D. W. F., Passaic. —Alcohol, volume for volume.
evolves in its combustion much more heat than gaso-
line, and as it can be produced very cheaply and with
increasing cheapness, while gasoline from the nearing
exhaustion of the sources of supply must in the end be-

come more and more
U‘ ® expensive, alcohol is
AL ACLa42 *  bound to replace very
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The Editor’s Cabinet was organized for the purpose of
-stablishing what migbt be called a National Bureau of In-
formation,—a clearing house for personal problems. When
you ask a question you want it answered correctly and by
the best anthority. The Editor's Cabinet serves this pur-
pose for the readers of Success Macauns. It is a hoard

largely not only gasoline but also many other ];etro—
leum products as fuel. new law on alcohol will
unquestionably have a beneficial influence u the
manufaciure of certain kinds of machinery. f::re-se
in the manufacture of one kind of machinery reflects
beneficially upon all other kinds of machinery. Thus
the new law will indirectly help the manufacturers
of all machinery. There are many books available
written on the subject. Any publisher of scientific
books will be able to supply works which treat the sub-
ject exhaustively.
Ll &

K. and H., Allentown.—Denaturized alcohol is or-
dinary grain alcohol (ethyl alcohol) rendered unfit for
consumption as a beverage, usually by the admixture
of a small percentage of methyl-alcohol (wood alcohol.)
Such a mixture is called " methylated spirit.”! Wood
alcohol is a poisonous substance, and, at the same time,
possesses an extremely disagreeable taste, which ren-
ders it impotable.

Complete denaturization is accomplished by the ad-
dition to every twenty-five gallons of about two gallons
of “standard denaturizer,” made of four parts wood
alcohol, one part of pyridin, (a nitrogenous base made
by distilling bone oil or coal tar,) with the addition of
a few ounces of the oil of lavender or rosemary. Ten
per cent. of benzole may be added to the above mix-
ture. Different substances are used for denaturizing
alcohol, according to the use to which the alcohol is to
be put. For example, for making celluloid, gum cam-
phor alone is used or gum camphor and wood alcohol

& 'y

W. T. B., Iaysville.—1 believe it is perfectly safe
to deal with patent attorneys. The Patent Office rules
now require them to be registered before they are al-
lowed to practice. If an invention is worth patenting
at all, it always pays to employ a skilled attorney. The
Patent Office will furnish on written request, without
fee, a copy of the rules, giving full information respect-
ing the preparation and prosecution of applications for
patents. Address, Commissioner of Patents, Washing-

ton, D. C. " _‘7 :

AGRICULTURE

H. M., Ellenville.—The fields of useful and highl
remunerative employment for agricultural college grnd}:
uates has greatly broadened within the last few years.
Far greater attention is now paid to agricultural educa-
tion and many positions offer in agricultural colleges,
secondary schools of agriculture, and rural schools
where agriculture is taught.

The work of the experiment stations demands men
of ability in all the lines of science applicd to agricul-
ture, and the scope and extent of this work instantly
broadens. As our cultivation becomes more complex,
there is more and more need for * control work " to
!:f’?unrd the interests of the public. Fertilizer laws,
f laws, meat-inspection laws, milk laws, etc., are
the result. The proper carrying out of these laws
demands the services of many able men. Vegetable

thology is a profession, entomology is another.

orestry as a science cal's for men. The superintend-
ence of estates is a rapidly growing field of employ-
ment, many positions cz.ﬁ.ing for abilities of the highest
order and commanding large salaries. Then, most
important of all, if the graduates have capital and
business capacity as well as a taste for the business,
the various lines of agriculture and horticulture as a
business afford most excellent opportunities for profit
and pleasure.

a *

' a

D. K. E., Glasgow.—The best method of cultivation,
with a view to conserving and utilizing the soil moisture,
consists, first, in such tillage as will result in the absorp-
tion and retention of as large a proportion of melting
snow and rains of winter and spring as possible, and
second, the maintenance of a surface mulch of dust-
like earth which will largely prevent the evaporation
of moisture during the hot weather. This dust mulch
is produced and maintained by frequent tillage with
fine-toothed implements. In many partsof our country
the rainfall is frequent-
ly insufficient for best
results. It has been

ﬁ’énfe‘u-’z‘ymuz Srceree?
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of experts; a court of last resort. Youhave only to remem ’;*‘

ISABEL G. CURTIS
. Domestic Economy

|

ber the following simple directions when you ask your ques- F4." 4
tion: Write with pen and ink, or typewriter, and on one side =
of the paper only, inclosing a stam and self-addressed
envelope for reply. Adliress: The Editor's Cabinet,
Succkss MaGazing, University Building, New York City.

found that by suitable methods of prepara-tory tillage:
followed by suitable interculture, a very limited rain-
fall may be made to serve the needs of our crops.
This is one of the greatest improvements in the meth-
ods of agriculture generally understood and practiced
resulting from modern experiments.

A. M. N., Wayland.—The most notable improve-
ments in the methods of. agriculture for the past ten
vears are, briefly, the modern methods of tillage for the
ronservation of soil and moisture ; more intelligent use
of fer:ilizers, a wiser system of crop rotation, the prac-
tice of green manuring and the extensive adoption of

ensilage.
- A

T. P. K., Goshen.—The prescnt approved system of
crop rotation and modern practice of green manuring
hinge upon an cﬁ)uch-makmg discovery of Hellrigel's.
All plants of the Jeguminous family have the ability to
assimilate atm ric nitrogen, due to the presence of
bacteria in nodules upon their roots. By the introduc-
tion of legumes in every rotation and, under certain
conditions, by the growth of legumes to be turned under
for green manuring, the expenditure for nitrogen, the
most expensive fertilizer elemen:, has been greatly
reduced.

'y -

M. I. Y., Shrewsbury.—Improvement in your crops
will follow from a fuller understanding of your soils, a
more accurate knowledge of the special needs of each
crop, and a better adaptation of the fertilizer to the
conditions. The more intelligent use of fertilizers
throughout all the older parts of our country is a very
important requisite to the highest success.

. - WM;#M

DOMESTIC SCIENCE

D. K., Chicago.—I1f you plan to go straight from a
business life to a home of your own, you
to exchange boarding-house life for a place in a private
family presided over by a woman of large housewifely
cxperience. During leisure hours, er small ser-
vices about the house. The knowledge gained will be
ample reward. Notice ways of doing work, and do not
hesitate to ask questions. A good housekeeper will not
only answer them, but may even take enough motherly
interest in you to turn teacher. Study good cook
hooks, as well as books on hygienic living, and, where
possible, put everything you learn into practice. Famil-
iarize yourself with the daily routine of household
work,—sweeping, dusting, dish washing, scrubbing, the
care of a kitchen and stove, the use of kitchen utensils,
laundry work, table service, and marketing. In rities
splendid opportunities are offered for studies of this
sort in cooking schools and night schools, in the
Young Women’s Christian Association, or even in set-
tlement districts. As a rule, the course in private cook-
ing schools is expensive, although they occasionally
offer evening courses at reasonable rates. In every
case, take up practice rather than theory, and begin at
the very beginning. After mastering the secrets of
plain cooking, it is easy to learn how to do elaborate
work.

Y. H., New York.—There are various secrets of mak-
ing fine, light, spongy bread: flour and yeast, the
proper temperature of a mixing fluid, as well as the
atmosphere in which it stands during the raising
process, and a liberal amount of kneading. To make
four loaves of good bread, pour one quart of boiling water
aver four tablespoonfuls of lard, two tablespoonfuls of
sugar, and one tablespoonful of salt. When lukewarm
add one yeast cake dissolved in half a cup of water and
tlour enough to make a smooth, elastic dough. Turn
out on a floured board and knead till the dough is very
smooth and does not stick to your hands. Grease the
raising pan and put the dough back in it till it is light
and spongy. Toss on a floured board and knead again.
When no bubbles are visible cut into loaves and lay in
greased pans, having each one about half full. Cover
with a cloth and let dough rise till the pans are full,
then bake in a hot oven. Moderate the heat, however,

when the bread is fully
* risen and begins to

[Concluded on page 708)

do well -
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| The Pope-Waverley
Electric Coupe Top
Chelsea

This superb carriage answers every pur-
pose of an all around family vehicle. The
Coupe Top is readily removable, making it
an open Chelsea for the summer days.

The Electric, unlike other types of motor
cars, is as “ever ready” on the coldest day
as on the warmest day.

For calling, shopping, the theatre, the
trip to and from the office, nothing equals in
comfort, convenience and style the “always
ready ”’ Pope-Waverley Electric Coupe Top
Chelsea. The price is $1,600. We must
have your order early to insure prompt de-
livery. We have dealers in all the principal
cities.

We also make Electric Runabouts,

Stanhopes, Surreys, Physicians’ Road,
Station and Delivery W agons.

Tm:&. on wcd'hm
Write for Catalogue.

POPE MOTOR CAR COMPANY,

Waveriey Department
lndiamapolis, Ind.
New York, 1733 Breadway,
Baston, 223 Columbus Av.,
Washingtea,

819 14tk St., N. W,
“BE SURE THE NAME POPE IS ON YOUR AUTOMOBIRE.”

A MAIL ACCOUNT
WITH THE

PEOPLES
SAVINGS BANK

PITTSBURGH, PA.,

18 THE SAFEST INVESTMENT FOR
BAVINGS

Everyone—whether living at home or abroad—in town

or country—can send their savings to this sirong bank

%;; the use of our carefully worked-out system of
nking by Mail.

‘49 INTEREST

Compounded twice every year—is paid on Savings
Accounts or Certificates of Deposll?. as prefureﬁ.
affording an investment of exceptional merit. The
principal is always available on proper notice and the
4% interest is earned without any trouble or worry on

our part.

ibsnruale Safety is assured by the high character,
business ability and finandal standing of its officers
and board of dL'ectors. combined with its capital and
surplus of Two Milllon Dollars, which is larger than
that of any other Savings Bank in the world.

Our Booklet 'S, which explains in detail

our “Banking by Mail” system will be
sent free to any address on request.

71 \THF BANHTHATPAYS 730
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THE WAY OUT

Change of Food Brought Success and
Happiness

An ambitious but delicate girl, after failing to
through school on account of nervousness and hystena,
found in Grape-Nuts the only thing that seemed to
build her up and furnish her the peace of health.

“ From infancy,” she says, * I have not been strong.
Being ambitious to learn at any cost I finally got to the
High School, but soon had to abandon my studies on
account of nervous prostration and hysteria.

*“My fond did not agree with me, I grew thin and
despondent. 1 could not enjoy the simplest social
affair for I suffered constantly from nervousness in
spite of all rorts of medicines.

“This wretched condition continued until I was
twenty-five, when I became interested in the letters of
those who had cases like mine and who were being
cured by eating Grape-Nuts.

“1 had little faith but procured a box and after the
first dish I experienced a peculiar satisfied feeling that
I had never gained from any ordinary food. I slept
and rested better that night and in a few days began
to grow stronger.

““I had a new feeling of peace and restfulness. Ina
few weeks, to my-great joy, the headaches and ner-
vousness left me life became bright and hopeful.
T resumed my studies and later taught ten months with
ease—of course using Grape-Nuts every day. Itisnow
four years since I n to use Grape-Nuts, I am the
mistress of a happy home and the old weakness has
never returned.” Name given by Postum Co., Battle
Creek, Mich.

“There’s a Reason.” Read the little book, ** The
Road to Wellville,” in pkgs.

TH Macy § Ca's Afimelions Are Their Low Priceg.
—INOCYS—

Bway at Ot A AR 35 S

The Stunning “PRINCE CHAP” Suit slz,u

Made to Order, to your Special Measure,

and (uaranteed to fit you perfectly . .

You may sit in the quiet of your
own home and order from us your
new Fall Suit with the absolute
certainty that it will give you per-
fect satisfaction; that you will have
a stylish, up-to-date suit, a duplic-

Send ate of that being worn by smart
for dressers in New York City, the
our fashion center of this country, nnd
gew that you will have saved a consid-
Fall erable sum on its purchase. We
Cata- guarantee all this, and if you
logue do not agree with us after you get
ust ' the suit, send it back and we will
ssued. refund your money and as well the
it’s transporiation charges you have
FREE. paid. This shows our confid-

er and reflect that this is the

" guaranteeof B. H, Macy & Co.
! halfa century old,the largest dry
goods and department store under
one roof in the country; the most
widely known store in America
You simply send us your correct
measurements, upon a blank fur-
nished by us, make selection of
the material you desire from
samples we will send you, and
we will make for you, to your
special measurements, with-
in ten days, a perfect fit-
ting ' Prince Chap'* Suit,
the lntest style for the
Fall. The suit is made in
the Intest tweed mixtures in
= light and dark grays, in invisible
checks and piaids. Coat is lined with excellent guality
satin; collar of contrasting color velver. Write to us for
samples. Write to-day while you think of it
Send for our new Fall and Winter Catalogue of 500
pages, just issued, and join the great army of bundreds of
thousands of wise American women who are now doing their
shopping, both for household and personal needs, in New
York and saving money on every purchase, besides getting
better goods. ur catalogue and price list is Free; no

charge of any kind, Just drop us a postal card. Do it now.
Address Room sof

d the first chinpters of my
catment Truths,* [tisan
ay Investing. If yonare inter-
e and would like to have my 7
snee botled down into 7 minutes of
will send yon this book free, upon
I1 b the connecting link between
veand when I know vou better [ will
| you more ahout my financial work. Address
R. 4 RKYNEDY, 21, 537 West 24th 81, New York Oity,

Brainy Young Men and Wome
EARN $15 to $056 A WEEK

as O ting C dents (who write their own letters on the

typewriter—no shorthand). Let a real business man fit you fors
sition of this kind which will lead to something good T—&n
fice or Advertising Managerahip, [ will give yon a training by

mail for modern office uirements five tiines aa effective as you

can get in any basinesa college in the country.

SHERWIN CODY, 819 Opera House Bldg., CHICAGO

cured at your own home. No
sTA' "Enl"e loss of time or detention from
business. Our guarantee—Pay

when cured. Write for particulars describing our new complete
system. Address Rochester Stammering School, Rochester, N. V.

| AM MAKING $26 A WEEK [0 'Vl
the same. Nothiog to sell, solicit, make, teach or learn. Plan
fn detail, twenty-five cents, M. M. T., Box 224, Elmira, N. Y.
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CHAFTER I

“ HALF an hour before office hours in the morning,

and another half hour in the evening before the
shops close! Shopping under such circumstances is
a mere aggravation,” wailed Caroline Waters, as she
stirred the salad dressing.

‘It must be, indeed,” assented Hal McKeen, as he
watched her deft handling of the salad fork.

Grace Boylan plaited the edge of her napkin into an
imitation of the enormous neck ruff worn by the over-
dressed woman at the second table to their right, and
remarked:—

““We tried shopping all last Saturday afternoon, but
it seemed as if every other office girl who has a half
holiday was bent on the same task, likewise all of her
sisters, cousins, and aunts. The clerks were tired and
driven, and we went home with our minds in a jumble
of impossibie rose velvet carpets, and green and red
tapestry Brussels, far more impossible still. As soon as
you say ‘something inexpensive,’ they drag out carpet
creations in vivid reds and greens with peacock blue
and chrome yellow on the side.”

“You might have some samples sent up from an ex-
clusive carpet and drapery shop,” suggested James
Winthrop, remembering how the paper hangers’ sample
book had solved the problem of wall coverings.

“But we do not want carpets. We prefer rugs, and
it is hard to have goods sent home on approval when
you give as your address a flat that rents for $27.50 a
month. I believe wise New York clerks carry a mental
schedule of rents, and size up costomers by it.”

“Very desirable goods, vou know, come in small
Ea.rce!s, or flats,” suggested Winthrop, as he accepted

is portion of the delicious, crisp salad.

““Don’t try to solve a stupendous problem with Plat-
itudes," said Grace Boylan, with mock severity. *We
are here as a committee of the whole to settle the
wisest method of disposing of a certain check for fifty
dollars, now burning
holes in Caroline’s
purse in a most de-
structive manner.
Who will put the first
motion?"

This was not the
first meeting of the
quartet since the
memorable Saturday
afternoon, when Mr.
Winthrop, the real
estate representative,
had asked his friend
Hal McKeen, a rising
young architect, to
call on the former's
tenants and advise
them on the subjcct
of wall coverings.
But to-day's gather-
ing was charged with
interest, or, as Caro-
line expressed it, se-
rious business was
before the house.
Uncle Raymond's
fifty dollar check for
October had arrived.
To this the girls were
ready to add $12.50
saverd from th: Sep-
tember allowance for
wall coverings, and
twenty - five dollars
filched from their
combined dress al-

“‘Don'lh-ylnwammdouproblanwﬂlphﬁmdu'“

SUCCESS MAGAZINE

and Mammon

By ANNA STEESE RICHARDSON
Hllustrated by Maud Thurston

Being the Annals of a Real Home, Whose Nucleus
Consisted of Two Cots, with Nec Linen, Two Chairs
and a Dozen Towels ; also the Faithful Chronicle of Cer-
tain Incidents Which Led Eventually to the Disintegration
of Said Home.

lowance. There was $87.50 to be spent in a wild orgy of

house furnishing.

“1 have it—I mean, [ move that we consult a friend
of mine, Mrs. Wilton, a professional shopper—" said
McKcen.

‘* Oh,” interrupted both girls in chorus, * but we
want to have the fun of buying things ourselves.””

“ Certainly, I understand that the joy of having new
things is the buying of them. What I would suggest
is this: next Tuesday evening Jim and I will ﬁ‘w
tickets for five, to see the new piece at the Criterion,
with Mrs. Wilton as chaperon. She is a charmin,
little woman, who has met with reverses and tumn
her knowledge of the correct thing in frocks and fur-
nishings to practical advantage. I will guarantee that,
before we break up that night, you will know just what
you want, what to pay for it, and where to buy it.”

As they rose and McKeen helped Caroline with
her jacket, she said shyly:—

“I hope your friend, Mrs. Wilton, will like us. We
have never met a clever, successful business woman,
as she must be—and we do want to make friends in
this big city.”

‘“ My one fear is that before long, especially when
‘ Sparrows’ Nest’ is furnished, Winthrop and I will
feel the need of building a high fence around it, or,
what we are bold enough to consider our ‘ Pleasant
Vallely ' by right of discovery, will become a subject of
social litigation.”

#* * * = = S »
“1 came a trifle early,” explained Mrs. Wilton,

Tuesday afterncon. “I knew you would have been

home but a short time, but I wanted to look over the

little apartment, if you would permit me. So while I

take a bird’s-eye view of ‘Sparrows’ Nest,’ take your

time in dressing.”

And so she fluttered from room to room in her soft,
clinging gown of pale gray crépe, a matching boa over
her arm, and her glance resting appreciatively on selec-
tions so far made.

‘“ You have given me an excellent background,” she
called cheerily from the dining room. *It will be a
simple matter to choose harmonious, artistic floor cov-
erings for rooms where no hideous, garish tones are
found in papers. It is when a woman writes me that
her husband does not care what the new rug for the
library costs, so it has some red in it, that I turn fairly
faint. For who shall say whether there be red, green,
or yellow in the wall paper?”

“ We want rugs that will give an apgearance of coz-
ness in winter, and yet will not have to be changed in
hot weather. That is, we must furnish for the year
round,” explained Grace, who, having finished her
dinner toilet first, was ready to join Mrs. Wilton in the
sun-lit living : oom.

“A modern apartment or a modern cottage possesses
practically the same possibilities for ‘ homey-ness ' that
the old-fashioned house once held,” said Mrs. Wilton.

“Tt is only a question
of selecting furnish-
ings which do not
give a crowded ap-
pearance. For that
reason I would sug-
gest rugs in all these
rooms. A c t is
not only regarded as
unsanitary, but it fills
up a room more than
one large or several
small rugs do.

. “Now as to the
question of winter
and summer cover-
ings. Selectrugswith
soft, harmonious
tones, what the un-
initiated call faded,
and they will never
look hot in summer.
If you buy, for genenl
use, grass mattings or
carpets, Algerian
rugs. rag carpet or
any of its imitations,
you are using whatis
intended only for the
summer home. You
want floor coverings,
too, I imagine, that
will endure through
various changes of
furniture, not requir-
ing one particular
wood or period.”
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Watch the Imitators.

Sanitas Toasted Corn Flakes is the greatest cereal
success ever produced in America. [he delicious
flavor of the new food has created an unprec-
edented demand. We are working night and
day trying to fill all orders—but thousands of gro-
cers are still unable to get a supply. This great
success is encouraging unscrupulous imitation. Un-
fortunately we can not protect the public. All we

can do at present is to state that,

Sanitas Toasted Corn Flakes
Can be Imitated in Name only

The delicious flavor of the Real  Toasted Com

Flakes can not be reproduced. Remember the

Toasted Com Flakes and keep the

Imge in mind. If someone does sell you a substitute,

ﬁnt 1u ge the original by the imitation. Sanitas
oasted Com Flakes has a flavor of 15s own.

Battle Creek Toasted Corn Flake Company
Battle Creek, Michigan

Rifles Are Relia

Reliability, strength and accuracy a
] cardinal virtues in a hunting rifle. St
 and safety often hinge upon them

game shooting. Winchester rifles pi

these virtues to the fullest extent,
reliable in action, strong in constr
and accurate in shooting. Winch
riles and Winchester make of cart

are a combination that always gives
faction. They are made for one ar

Winchester Guns and Ammanition Are Sold Everywl!

WINCHESTER REPEATING ARMS
NEW HAVEN, CONN.
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FAMILY RUNT
Kansas Man Says Coffee Made Him That

* Coffee has been used in our family of cleven—
father, mother, five sons and four daughters—for thirty
years. I am the eldest of the boys and have always
been considered the runt of the family and a coffee toper.

** 1 continued to drink it for years until I grew to be
2 man, and then I found I had stomach trouble, nerv-
ous headaches, poor circulation, was unable to do a
full day’s work, took medicine for this, that, and the
other thing, without the least benefit. In fact I only
weighed 116 when I was 28.

“Then I changed from coffec to Postum, being the
first one in our family to do so. I noticed, as did the
rest of the family, that I was surely gaining strength
and flesh. Shortly after, I was visiting my cousin r:rgho
said,  You look so much better—you're getting fat.’

‘“ At breakfast his wife passed me a large sized cup
of coffee, as she knew I was always such a coffec
drinker, but I said, ‘No, thank you.

**“What!%said my cousin, ‘ you quit coffee? What
do you drink?’

““* Postum,’ I said, ‘or water, and I am well.” They
did not know what Postum was, but my .cousin had
stomach trouble and could not sleep at night from
drinking a large cup of coffee three times a day.
was glag to learn about Postum but said he never knew
coffee hurt anyone.

‘* After understanding my condition and how I got
well he knew what to do for himself. He discovered
that coffee was the cause of his trouble as he never
used tobacco or anything else of the kind. You should
now see the change in him. We both believe that if
persons who suffer from coffee drinking would stop
and use Postum they could build back to health and
happiness.” Name given by Postum Co., Battle Creek,

Mich. Read the iittle book, “ The Road to Wellville,”
in pkgs.

“There's a reason.

Iavestment Secured
A Million Dollars

WORTH OF
GREATER NEW YORK REAL ESTAIE

We have made millions of dollars for
financiers, judges, lawyers, physicians
and merchants from Philadelphia, Harris-
burg, Reading, Pittsburg, Carlisle, Scran-
ton, Wilkes-Barre, Shamokin, Mt. Car-
mel, Pennsylvania; Cincinnati, Columbus
and Cleveland, Ohio. We are prepared
to verify this statemen..

Write for particulars.

New York & Pittsburg Real Estate Co.,

M, L. McLAUGHLIN, Prea..
and 'resident McLaughlin K. K. Co.

358 Fulton Street, Brooklyn, N. Y.
S a————

i SONC POEMS &
YOUR ON P E ME
I'will write the music and present to Big N.Y.Publishers. I
madea fortune wri mnrmdmllejpyoudomcunw.
Mysongs** Iine Beli"and **Way Down In My llcart”
m‘lmﬂwrmmldﬁm Writeto-day forFree Hooklet

EDWARD MADDEN, 74Madden Bldg,, New York
——

. Y. Publlshers
ot Froe  Hooklet
lding., New York.

BLUE BOOK ON PATENTS 258.1'%
INYENT,” freo to any add Patents d or fee returned.
GEO. 8. VASHMON & CO., 989 F 8t., Washington, D, €.

Free to Boys

First Ten Coples of

Success Magazine

which you can easily sell at ten cents per copy.
With the dollar you get, buv more at the
wholesale price. Then you will be started in

A PAYING BUSINESS
If you want to muke money, win cash prizes
and earn u camera, @& gun, a sweater and
many other premiums ask for free copies 2o-duy,

Address Success Boy Dept.,
l Washington Square East, - New York

and we will write ibe
A HIT will make gou RICIL
Metrvpolican Musle Co,,

and presenst,
M Bend
TH7 S Jume

and liat
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I.—The Influence of Diet on Temperament

IET i5 an important factor in the formation of the
racial type of Germany. Although there is a na-
tional entity 1n the cooking of certain dishes, the differ-
ent social strata have a widely varying diet, due to the
following causes. Fresh meat is expensive, and therc-
fore the working class eats very little of it. Potatoes,
pork, and smoked meats are their principal articles of
diet. Even their bread is black, as shown by the pum-
pernickel Fein brod, made of whole wheat and rye,
mixed, is furnished to the

. army. Beer is a very im-
: portant part of the diet of
all Germans, and should
it and sausage, smoked
hams, Westphalian hams,
frankfurters, and liver-
wurst be taken out of the
diet,themostimportantar-
ticles would be climinated.
Most of the articles
mentioned demand a great
deal of careful preparation

\/ f \.L and much time on the part
- r 7 of the housewife. This

X 1’/'7“*—" N may explain the stay-at-
home qualities of the Ger-
we hwars for  dinner man housewile, who may,

perhaps, serve as a model
housekecper for the rest of the world. Cofice is more
frequently used in Germany than in any other country.
It is, however, diluted with so much milk that the
pernicious effect of over-stimulation is
reduced to a minimum.

Six meals a day are a general habit.
The nervous system being engaged a large
part of the time in digesting food. gives
to Germans that national phlegmatic tem-
perament and quictness of thought, to-
gether with a tendency toward adiposity.
Countries which we may say belong to
the nervous type, as the United States,
use meat in large quantities.

German children are reared on a diet
of milk and carbo-hydrates.  Even though
young children are given coffee and milk,
it is a very weak mixture, so that from
childhood the stimulation to the nervous
system is at a minimum. This gives, per-
haps, a less brilliant pupil, but a more |
thorough one. Consistency, too, is one
of the characteristics of the scholar of the (37)
(ierman universities. Americau students
may be brilliant, but they do not maintain the consistent
average of Germany.

Il —Every German City Has Special Dishes

Germans are well known for their hospitality. The
housewife spares no trouble or work to prepare some
special favored dish cither for guests or members of her
family, or even some new tempting dish to please her
lord and master, as she believes in the adage ** Love is
helped by feeding the stomach.” Every city and large
town has its special dishes.  The citics such as Berlin,
Bremen, and Dresden cater in a similar manner as here
in America and in all large cities; but the peasantry
have many original dishes. The fine German cooking
is very good in every branch; naturaily, as in all other
countries, there is much variety, and each little village
has its own favorite dish.  But as a rule Germans favor
a plain, wholesome diet.  Their energy, fine phyvsique,
and dogecdness, which has proved their success, is
largely due to their regular and plain diet, with plenty
of sleep in their early life.  This the German mother

T THE GER
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MANS EAT

By EMMA K. LEMCKE-BARKHAUSEN
llustrated by Horace Taylor

It is interesting to know what the people of the other
nations eat, what they consider healthful. how they pre-
pare their lood and why. This is the second of a sedm
on national digeftions, 30 to speak. FEach article is by
a nabve the country wi culmary ©

onditions ase
u wcussion. Next month it will be Scotland

insists upon. Their picked men one sces in large cities
as police, fire, and military men, and much praise is
given to their appearance.

All Germany has s Butterkuchen, Schnecken, Kran-
2eln, Buntkuchen, or Kugelhopf, also called Rodonkuches;
also a roast of loin of veal, cooked with sour cream,
served with raised yeast boiled pudding, stewed prunes,
and creamed spinach.

Niirnburg is noted for Lebkuchen, (small cakes sim-
ilar to our ginger cookies, perhaps a little richer). Ba
varia has yeast dumplings, served with sweet sauces,
also boiled fish, served with sweet-sour sauce. Pommen
is noted for raising the finest geese. Any one selecting
from the market favors geese from this part. What
the turkey is to Americans, goose is to the Germans,
who make it the main dish on Christmas Day, roasted
a nice brown and filled with apple dressing. The
Bremen Kldben is known to be the finest. This is a
rich raisin bread, shaped in crescent form, brushed
with egg, and baked a fine brown, similar to the Saxon
Studlen.

Ill.—Saint Martin’s Day Feast

What St. Patrick’s Day is to Ireland, the tenth of

November is to the Germans, particularly to those liv-
ing along the River Rhine. This day is named St.
Martin, to the memory of a bishop named Martin
The priest is credited with having saved the people
around that part of the country from starvation, there
having been a severe famine, so the legend tells. On
that night the children can be seen walking around with
lighted lanterns, singing songs in honor of St. Martin,
while cvery housewife is busy preparing large buck-
wheat pancakes, served with a rich syrup.
In some cities, a doughnut called Krap-
Jeln, or Nuilzen, is served in place of
buckwheat cakes. Westphalia is noted
for its smoked ham and pumpernickel
The northern part of Germany has a dish
of brown kale. cooked together with coarse
oatmeal, five or six sliced onions, a pink
elwurst, and smoked bacron. Some serve
a roasted duck separately; or the kale car
be cooked without the bacon and served
with a purée of chestnuts, A pleasant
feature one notices are the small gardens
in or around Bremen. Let it be ever sc
small, you will always sce the garder
: grows brown kale and lettuce.
e A most popular dish is roast loin of
fresh pork,served with red cabbage cooked
with apples or red wine and jelly. The
much abused sourkraut is served as much
outside, if not more than in Germany. 1
have known native Germans who never ate it till they
reached our American soil. Hamburg has its fam
ous wine and fruit soups.
Strassburg has its cold
meat and liver patties.

Hasenpfeffer and potato
dumplings must not be
forgotten, and, while the
American rabbits are not
equal to the German hare,
still a very tempting dish
can be made of them.
Germans favor, and in fact -
it is universal, a bread
made of rye and wheat
flour, claiming it to be
more wholesome and
nourishing. In the north-
ern part of the country,
very little meat is advised.
In most homes it is used
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but once a day and that is at dinner. Flour and egg
dishes, and plenty of milk and fruit, form the chief dict.

IV .—Daily Menu of a German Family

A breakfast of rolls, coffee, and eggs or pancakes is
served at seven o'clock. A luncheon of small ap-
petizing sandwiches follows at ten o'clock. Hall-past
twelve o'clock is the dinner hour. The office employees
are allowed two hours’ time for this meal.
dinner menu: First course, noodle soup; second course,
boiled lamb, cooked together with green peas and car-

A typical |

rots, white turnips, and ncw ﬁolatocs; third course,

lettuce or chickory salad ; fourth course, rize pudding.

Three o'clock coffee is an informal chat over a cup
of coffee and coffee cake. The next meal is the sup-
per, served at seven o'clock with this menu : First
course, assorted cold cuts of meat, potato salad or
potatoes fried ; second course, cake, stewed fruit, tea.

V.—Some Choice German Recipes

Hasenpfeffer or Rabbil.—Remove the entire skins
from two fine rabbits, draw, wash, and wipe dry.
Carefully remove the gall from the liver. Cut each
rabbit into eight pieces. Season them with one table-
spoonful salt. Place them
in & covered dish. Add
two sliced onions, six
whole cloves, two bay
leaves, half tablespoonful
whole ppers and ten
wholeallspice. Cover with
vinegarand set threedays
in a cool place. Then
place the rabbits with the
vinegar, spice, and onions
in a saucepan over the
fire, add half a pint of
water, and cook slowly
until done. Carefully re-
move the rabbit pieces and
lay them on a warm dish.
Melt two ounces of butter
in a saucepan. Add one
heaping tablespoonful of flour. Cook and stir three

minutes. Strain the rabbit broth, add it te the buttcr -

and flour.
rabbits.

Potato Dumplings. —1'ake five cold, boiled, and peeled
white potatoes and press through a potato press. Put
them in a bowl, add half a tablepooniul of butter, half a
teaspoonful of salt, a quarter cupful of four, three yolks
of eggs, and mix all well together. Then divide into
nine round balls, put them into a large sauccpan of
boiling water, add half a tablespoonful of salt, and
cook ten minutes, slowly. Remove with a skimmer
and serve; or, they may then be rolled in bread
crumbs and fried in deep hot fat till a nice brown
color, and served.

Roast Goose with Apple Dressing.—Prepare a nice
goose for roasting and fill with the following filling.
Roast as always, basting frequently.

Apple Dressing.—Parc and cut into quarters eight ' |

large greening apples. Remove the cores and place
the applesin a saucepan over the fire. Add halfa cupful
of water, cover them, and
cook until tender, but not
broken. Remove, and,
when cold, rub fourounces
of stale baker’s bread into
crumbs. Mix wiih the ap-
ples. Add one and a half
tablespoonfuls of sugar,
one ounce of melted butter,
and one cgg.  Mixall to-
gether and fill the goose.

W bt

quart of rye flour into a
bowl. Add one teaspoon-
ful salt, and half an ounce
of shortening. Rub short-
Make a hollow in the cen-

ening and flour together.

Cook five r-inutes and pour it over the '

Rye Bread. —Siit one :

ter, pour in one yeast cake dissolved in two cupfuls of

warm milk or water, and mix this with
thick batter. Cover, and let rise till light, or to double
its size. Add sufficient wheat flour to work it into a
smooth, firm dough. Turn onto a floured board, and
knead it until it does not stick to the hands. Mold
itinto a long-shaped loaf. Put it into a long shallow
pan, previously buttered, and let rise until it ins to
crack; then brush over with cold coffee and bake one
hour in 2 medium hot oven.

German Pancakes.—One heaping cupful of flour,
half a teaspoonful of salt, two cupfuls of milk or water,

aspoon intoa '

and three whole eggs. Sift flour and salt together, and °

add the milk and three yolks. Mix into a smooth bat-
ter. Beat the three whites very stilfl. Add gradually
the batter to the beaten whites, stirring constantly.
Place a medium sized frying pan over the fire, add half
tablespoonful of butter. When melted, pour in sufficient
of the mixture to cover the bottom of the pan. Shake
the pan to and fro, and bake till light brown on the
under side. Turn over and bake the other side the
same brown color. Slip pancakes onto a hot plate.
Bake the remaining batter the same way.
] L ]

Beware of marrying the girl who doesn’t care

how she looks at home.
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May we sena you free, SAMPLES of
our Novel and Exclusive Line of Tickings
and our 144-page illustrated book?

The samples include the good old-fashioned A.C.A. Ticking in wide and narrow stnpe; dust-prool
Satin Finish Ticking in linen effects; and our exclusive Mercerized A Twills in fancy stripe
with florl effecrs, in blue, pink. yellow, green or Livender. See the coupon below.

THE PERFECT
MATTRESS

is the one you never feel.
the one that never forces
itself upon your mind, the
one that Jets you sleep if
sleepy, and /wf/s you to
dreamland when restless.
With a Aarr mattressbeneath
you, you are constantly squirm
ing around to avoid lumps and
hollows. Hair mattresses are
bound to be lumpy and uneven
because the hair is stuffed into the tick in handiuls,
The Ostermoor is made of Ostermoor sheets of uni- S——
form thickness, /aid in the tick by hand —&ui/t, not stuffed. Dust and vermin.proof,
The Ostermoor is aseptically clean, non-absorbent., does not mat, pack or lump, keeps

its original resiliency, and never needs remaking. Better than hair—much cheaper. S
\“_'
= -

Send at Once for Samples of Ticking and the Book \

With the samples that we will send yon, you can select a ticking to harmonize with the \\‘\
)

&

farnishings of your bedroom, and please your individual taste. The full line of samples we
send you free, er with our 144-page baok, **The Test of Time.' This is not an ordi-
nary adve . but a complete work upon sleep and beds, and contains over 200 illustra-
tions, 17 <l imples, book and name of your local ‘Ostermoor dealer, all you need to
dois to fil it and us the coupon, or send request on a postal it you prefer. But do it now, Ostermoor
s [: Company,
il or Through 2,500 Ost
We Sell by Mail or Through 2, stermoor Dealers St., New York
Exclusive Ostermoar agencies everywhere—that is onr aim. We Without obligation
Regular Sizes and Prices e compelled to this move to protect the public against worthless on my part, please send
2 fest 6 inches wide, §§ 35 ; - The Ostermo, inity —we tell you Samples of Ticking
25 loa, o who he 1 i you mail ¢} W yOou & mattress
3 foet wide, 30 1ba., 10.00 with the Ostermoor name : dlone stands for and your r44-page book, so

mattress excellence, He
ade mark sewn on the e
it

ad that T may learn about the
Ostermoor, and the mame of my
Ostermoor dealer.

3 feet & Inchea wide,
35 loa & II'?o

wrder of us by mail,
vid, same day check is re-
Nights' Free Trial, i

irn mattress and we

4 foct wide, 40 1ba., 13.35
4 feet 6 incheawide, |5
45 Iba i, Ia'u{'

ALL 6 foet 3 tnchos long ik sanse SElLlS
]l‘.lpr\tﬂ Charges Prepaid. OSTERMOOR & COMPANY
R two parts. .0 cents extra, Address. ..o irrstecs e

134 BElizabeth Street, New York

Ideal B

Canadian Agency: fing Co,, Ltd,, Montrea}

—EVERYTHING for
‘the well appointed table
should be washed with

Rearhne

The Choicer the article
the Greater the need of

PEARLINE'S Gentle,

Harmless,
way of was

Intelligent ang Thnfty
~women are those most

Kiel Effective
n .
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Wherever
vou live, a small invest-

ment for an ldeal Concrete Ma-

chine will bring you a profitable,
permanent business in the manufac-
ture of Concrete Building Blocks, Pre-
vious experience unnecessary. Read
what one machine did in 30 days.

Taylorville, 111, 4, 30, 08

ToEarn CoxcrRETE MacHINERY (o.!

Routh Bend, Ind.,
Sins; We have had our ldeal Machine golng
every day tor a onth now, with perfect satisfac-
tion,  Are getting all the business we ean handle,
All the blocks we can make for a month are
alveady sold in advance. Must soon haveanother
mnchine, Please gend cut of Conerete Block to
use in getting ont a letter head,
Respectfally.

E. W.COLEGROVE,

Mgr. Litholite Stone Co,

IDEAL
Concrete
Machines

turn sand, ;irar-:-l. water and a little
cement into building material more dur-
able and ornamental than brick, stone or
lumber, and far less expensive. The ma-
chine 15 simple, rapid, and everlasting.
Has no cogs, cha wheels or gears, The
same michine makes blocks in countless
ornamental designs and of natural stone
effect.
Write and learn how easily one man
with one ldeal Concrete Machine can start
a profitable business wherever people
ive in houses.
IDEAL CONCRETE MACHINE CO.,
Dept. A,
South Bend, Ind.

I CHICAGO wod| |

‘..zga.;}nu"w.;ﬁ . _§ne
3 Clawzlagr——————35 Dollars
F If & suit made by me is not custom made

\.
Yok wRoTALTHoeT cm"m_@?i“:ﬁ‘ ”W

Cracana,

\/THEBANKWILLPAY I
|

#:Save this*IZ"check
\lr: . ]|

IN CASH if a sult I make for you is not
Custom Made; besides you keep such
sult FREE OF CHARGE.
If you are a new customer 1T will
\ | accept your fHrst order for a

$25.00 Custom Suit for $12.50

This Liberal Offer Is Made to Obtain New Custom-
ors. [want to serve men who appreciate good
tarloring, for | make the best custom tailored
suit at $25.00 that can possibly be produced—
usingonly the best cloths, linings, trimmings.

YOU WILL BE PLEASED TO WEAR MY TAILORING
Write me. By return mail I will send you latest
Fall and Winter samn!cs, fashion plate, self-meas-
suriog chart, etc.,, FREE. Address,

PRINS THE TAILOR 15 yeLs; known

$26.00 SUIT TAILOR
255 £. Van Buren Street, CNICASOD
EverTnovy 1§y CHIcAGO Knows mie and my #2500 S01Ts

HINTS TO

INVESTORS

SUCCESS MAGAZINE

By EDWARD SHERWOOD MEAD

We especially invite pond in ¢ tion with this
department from persons who have been, or fear that they are
about to be, victimized by unscrupulous sct s in

contemplate making, it will be our pleasure to look Into the
matter for you without any charge, All letters will be regarded
as ab | fidential s will be sent by mail, and in

tion with financial propositions. We have employed a staff of
experts to investigate all cases of this kind which may be re-
ferred to us, and to report on the facts and prospects of differ-
ent propositions, according to their best judgment. If you are
in any doubt about an investment which you have made or

HE manager of a large trust estate in an eastern
city a few months ago paid a social visit to a truck
farmer living on the outskirts of the city. The con-
versation turned naturally to investments. The farmer
was lamenting the difficulty of finding a

Skeptical safe place for his money. He expressed
Ug:t:‘d shef himself as skeptical of all so-calrlled se-

curities which_if ,-paid little more
Securities than would be obtained from a bank,

and if returning a fair yield were dan-
gerously insccure. Turning finally to a small iron safe,
he opened it, disclosing $14,700 in currency, which he
said he had drawn out of bank three months before to
purchase a property. The deal had not gone through,
and he was holding the money by him, awaiting an op-
portunity for profitable and safe investment.

His visitor was greatly interested. He had no diffi-
culty in convincing the prospective investor of the risk
he was assuming in holding the cash in his house, and
he volunteered his assistance to find for the money a
safe and permancnt resting place. On returning to
his office, the manager, who was constantly buying and
sclling investment securities, Ereparcd a list of fifteen
investments, ranging from a three and a half per cent.
bond of the Pennsylvania Railroad Company to the
six per cent. prelerred stock of the American Fobacco
Company. Iach security was amply protected, and
by the arrangement suggested, the farmer would re-
ceive $700 per year on his $1,700, or almost five per
cent. on the money. The manager invited his friend
lo his office and explained the matter in detail. He
showed him that the return on the stocks and bonds sug-
gested were amply protected by the carnings, that the
chanceof loss was minimized by the small amount which
was to be placed in any one sccurilly, that any bank
would be glad to loan from cighty-five to ninety per
cent. of the par value of these sccuritics, and, finally,
that the return was not only safe but large when meas-
ured by savings bank standards. His visitor took the
list and departed. A short time afterwards, the mana-

r inquired as to the disposition of the money. and
earned that the farmer, who was cultivating a rented
farm which the owner was anxious he should buy, had
purchased a Sio,000 mortgage on the place at the
owner's solicitation. The presumption was that the
owner had taken this method of sclling his farm to his
creditor, who would, in all probability, be forced to
take the place which he did not want, for the loan
which would n~t be paid.

* *

MAN old in vears and honor, enjoying a wide ac-
quaintance among men of affairs, four years ago,
in order to increase his income, invested his savings,
amounting to abou. 850,000, in the preferred stock of
a certain indus!lril:ll company, paying
seven per cent. The company was spon-
Put His sored 'l[: men of unquestioned standing
All in Stocks  and of supposed abilitv. Its reports were
voluminous and glowing. Its managing
director was hailed as a creative wizard, and iis pre-
ferred dividends were regularly paid. Surely
there was no risk in such a stock, bought at
cighty to vield eight and six tenths per cent.
But a short time later, the country was
startled by the utter collapse of the company.
Its stock fell so fast on the exchanges that
one bank, which had loaned seventy per L
cent. of its value, was unable to dispose of -
the collateral without taking a heavy loss.

Revelatons followed of scandalous misma
agement and of misrepresentation shaving
the line of perjury. The man who had
trusted to this investment o provide him

no case will the name of any correspondent or any information
contained in letters of a correspondent be published or used to
bis or her detriment. Inclose a stamped envelope for reply.
Add all communicati Investors’ Department, Success
Macazing, Washington Square, New York City.

a comfortable old age, in common with hundreds
of others, was left practically penniless.

* * *

HESE two cases illustrate the extreme types of the
vast multitude of people who can make money

but can not keep it, a class of unfortunates whose
members are rapidly growing—the first afraid of every-
thing except the ground which he

Make Money works and the roof which shelters
But Can't him, straining at a gnat of unfa-

miliarity wtth good securities and
Keep It swallowing a camel of a mortgage,

preferring to hide his talent where
thieves break through and steal rather than place it in
bonds and shares whose return was far more certain
and calculable than the yield of his fields, and finallv
beguiled into parting with his money in a sale thinly
disguised as a loan; the second, well informed and ex-
perienced in large public matters, confident in long
years of successful endeavor, grasping at a large in-
come, which friends in whose judgment he had every
confidence assured him would be safe and permanent,
and losing the savings of a lifetime. Between these two
types we find a variety of others. There is the manufac-
turer who is used to ten per cent. in his business, and
who expects the same return on his invesiments; the
legatee or beneficiary who insists that a $1c,000 estate
should take the place of a $1,500 salary income, the man
who is afraid of anything worse than a government bond,
the unfortunate who will always support home enter-
rises, and a host of others. Let the reader of Success
AGAZINE who has never made a bad investment, who
has never been tempted by large returns to forget se-
curity, or been blinded by overcaution to neglect re-
turns, who has never jeopardized his principal or
sacrificed his income, be the first to cast a stone at the
unfortunate investor.
* * *

E can not inquire into the causes of this situation.
Its results and its remedies are more to the pur-
No estimate has ever been made of the sum
which is lost in a single year by bad investments—not
by margin speculation, which claims its millions, but
by investors who bought and paid for property, bonds
or stocks on information or personal knowledge by
friends in whose judgment and honesty they had per-
fect confidence. As a result of these losses, extending
to every part of the field of investment, and every class
of society, there is a general distrust, among saving
people, of all investments outside of certain limited
classes, and a peculiar arrangement of securities not on
the basis of their intrinsic quality, but according to the
class in which they belong. .

® * *

ARGELY because of an erroneous conviction that
property rights are less secure in the South and
West, the savings bank laws of the rich Fastern States
discriminate against municipal and county
bonds of these sections.

CavdBanil Tl!cksavings law of New

York, for example, limits
T"b_"“d Through 1 investments of these
Prejudice institutions to the public

obligations issued within
the state and to the btonds of a select list of
thirty-two cities, selected supposedlv because
of the sccurity which they are able to offer
the investor, but leaving out a great num-
ber of bonds which are as good or in some
cases better than those which are placed on

Digitized by GOOL@[C
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the white list of investments. Private investors follow
the lead of the savings banks, and put their money into
high priced bonds of eastern cities often issued by com-
munities which are stationary in population and whose
future is clouded with uncertainty, while bonds of rap-
idly growing western cities, of unquestioned security,
can be marketed in the East only with great difficulty
and at low prices.

The field of electric railway transportation presents
similar anomalies. The interurban electric railway is
a proved success. When properly constructed, of go
materials, on a private right of way, admitting of high
speed, with proper facilities for reaching the business
sections of the towns which they enter, and where they
serve a population whose sufficiency to produce a profit-
able traffic can be accurate'y determined, interurban
electric railroads are as secure as the average steam
railroad. The interurban is confined to passenger
traffic, which is much more stable in volume than the
freight traffic on which the steam road relies, it is much
less subject to legislative attack, it has a better oppor-
tunity to cultivate the good will of the people along its
line, and its rates are less liable to disturbance. From
every standpoint the bonds, and in some cases, the stocks
of good interurban electric railways are excellent in-
vestments, secure both in principal and in income. The
investing public is, however, of another opinion, and
well secured bonds of such cm{n‘ranim are sparingl
purchased and at low prices. hen compared wi
steam railroad securities, this discrimination is evident.
The interurban is a new thing. Numerous schemes of
this character have been promoted for the sake of quick
profits in selling securities to an amount far in excess of
the cost of the property. Lines have been badly located
and imperfectly constructed. Heavy and numerous
losses have been the result, followed by widespread dis-
trust of interurban investments which years of success
will be necessary to remove. Because they are in bad
company, good interurban investments stand on a much
lower level than other securities whose real worth is
much ififerior.

L DR T

VW EILE prejudice, based on superficial observation or
ignorant report, may unduly depreciate invest-
ments, the same influences operate to give them a
fictitious value. From remote antiquity, extending to
tge earh;ic:t Jecords, land h?smn

the standard investment. In
Is Real Estate the ;) within the last two centuries
Best Security ? it was practically the only invest-
ment open to every one. And be-
cause of this immemorial habit, the preference for
investment in real property or in real estate mortgages
is deep rooted. There is so much of apparent security
about such investments. Lands and buildings are fixed
and visible. The investor can see his property or his
security. He can gain an intimate acquaintance with
his investment. In case his interest is not paid, be can
take over the property. His loss, even when mistakes
are made, is seldom abeolute. He is willing,in eastern
cities, to make loans on real estate security at four and
one half per cent., and, in the case of some large mort-
gages, at four per cent. Money isloaned on real estate
security and invested in this class of property with less
investigation and less caution than in almost any other
field. Real estate, however, is by no means a perfect
investment. If the property is purchased outright and
held for the income which its rentals yield, there are
heavy expenses, damages by tenants, natural deterio-
ration, taxes, insurance, and special assessments. Then,
too, real estate values are constantly changing. The
fashionable section of to-day is the slum of to-morrow.
Rents are hard to collect and eviction is a drastic rem-

edy. Pmﬂferties may stand idle for long periods.

The real estate owner is at the mercy of his neighbor.
Let a saloon, a hospital, or a2 manufacturing plant be
established at the corner, the value of his residence
property instantly declines. The removal of a railway
station destroys the value of a store building. The
construction of an elevated railway may ruin a whole
street.  Then, too, real estate is not easily marketable.
There are no regular quotations. Purchasers are diffi-
cult to find. In order to borrow money on real estate
security, much time is required for investigation by the
lender. Similar objections may be made to real estate
mortgages. They are not readi'y available as collateral
for bank loans. There is no quick market for a real
estate mortgage. The margin of security fluctuates
with the value of the property. For example, a few
years ago a company in an eastern city borrowed
$550,000 on a building which cost $1,100,000. To-day,
the property is for sale for $600,000. The rapid
changes of the stock market are familiar. All unno-
ticed by the public, real estate values move, if, perhaps,
less rapidly, yet through wider arcs of fluctuation.

* #* *

]¥ _the coming months the financial department of
Success MAGAZINE, with the codperation of its read-
ers, will present the more important considerations to
be held in mind in each of the important fields of in-
vestment. If we can indicate, even in general, the cer-
tainties which are everywhere open to the investor, if
we can arouse and maintain a general interest in the
subject of saving and improvement of savings; above
all, if we can point out some of the pitfalls which lie
concealed along every road to accumulation, this de-
partment will, we believe, serve a useful purpose.
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Every Ambitious Young Man

Should read the article in the September issue of Everybody’s
Magazine, on Thrift
By DRr. ORISON SWETT MARDEN, Editor of Success
This is just an excerpt on

INDUCING THE HABIT OF SAVING

‘‘ Anything which will encourage the habit of saving in this extravagant age is a blessing.
The temptations on every hand are so alluring that it is very difficult for a young man of
ordinary self-control to resist them and to save his money.

‘I believe that life-insurance is doing more to induce the habit of saving than almost
anything else.

““I know of nothing which will cover up more blemishes, put out of sight more business
weaknesses, cover up more surely the lack of foresight and thrift than a good life-insurance
policy. It has proven a friend to thousands w ho have not been friends to themselves. It has
shielded thousands of families who would have been homeless without it; it has sent to college
multitudes of boys and girls who but for it wo uld not have gone; it has started thousands of
young men in business who, but for it, either would not have started at all, or would have been
delayed for years. It has lifted the mortgage from thousands of homes. °Primarily devised,’
says Senator Dryden, President of The Prudential Insurance Company of America, ‘for the
support of widows and orphans, life-insurance practice has been developed so as to include the
secure investment of surplus earnings in conjunction with the insurance of a sum payable
at death.’”’

This article should be read from start to finish by every young
man. The Prudential has published it in pamphlet form and will
send a copy free to anyone who will write for it.

The Prudential

issues just the forms of policies
best adapted to the purposes
of saving and investment as

THE .

PRUDENTI AL g well as protection.

ST':!AESN:"I'EH OF ¥ ife Protection, Security and Profit

GIBRALTAR ' '}/ ", for Policyholders
J : / calh Write now to Dept. 33

The Prudential Insurance

Company of America
Incorporated s a Steck Company by the State of New Jersey

JOHN F. DRYDEN, Home Office :
NEWARK, N. J.

Teachers and students everywhere, in school and college, work with one pen,
because it keeps pace with thought, is always ready (Clip-Cap holds it in pocket),
is never tired, keeps clean, and is easily filled. Indeed, a student is known by his

Waterman’s Ideal Fountain Pen

The Pen of the Clip-Cap and the spoon feed
For sale by best dealers everywhere

L. E. Waterman Company, 173 Broadway, N. Y.

209 State St., Chicago 9 School St., Boston 742 Market St., San Francisco 136 St. James St., Montreal

SQUNTAIN PENNY :_,_ii m:’!— —=
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If you prize ease and poise, you'll choose the ““Carlyle,”™
for 1:*wryr::dm height and bulk, without surrendering one
wia slyle.

The ** S|iE-Eux " band makes scarf-tying a pleasure in-
sle an

Every collar not stamped ** Linen ™ is undoubledly cotton.
Every man who exchanges fifteen cents for a cotton collar is
cheating himself, because he's paying Linen"s price _without
getting Linen's value.

“H &1 collars are Linen and so stamped.

2 for 25¢. Quarter sizes

BOOKLET “LINEN FACTS" FREE for a postal.

HENRY HOLMES & SON,
701 River Street, TROY, N.Y.
CHICAGO, 207-211 Jackson Boulevard
NEW YORK, 18 East Seventeanth Street

“A (ood Collar”

“A Boon and a Blessing,”

from letter received from a customer of
London Town Collars, from far off Aus-
tralia.

LONDON TOWN
BRAND

LINEN COLLARS

In a test of years they have proven
their superiority, Made of Linen—
four ply—and with that style and
care which is put into the highest
grade twenty-five cents linen collars,
They are actually the twenty-five
cents quality in slyle, fit and wear,
at two for a guarter in quarter sizes,

London Town Brand Linen Col-
lars launder well because they are
collar-shrunk (not piece-shrunk) by
the London Town Process.

This is our famous

_Temple Bar Collar, a

collar of Excellence
and Style.

If your dealer cannot supply you,
send twenty-five cents for two Lon-
don Town Linen Collars,

Morrison Shirt and Collar Co.
Dept. K, Glens Falls, N. Y.

Send for our book, **How We Be-
Linen You,” Its free,

WICK’S ADJUSTABLE

FANCY HAT BAND

(The Band with Hooks—all rights reserved)
Made In over 800 fancy color combina-
tions for Mchools, Universities, Colleges,
Clabs, ele,

They're sold separate from the hat; §
are adjustable and will it any hat. Yon
don't have 1o buy the hat you don't
WAnt to get the band you do want, Can

i Peworn over the regular hat band. On
and off in & twinkling.
old hat look new.

25 AND 50 CENTN,
1} In., 26 ota,; IQ] in. and 2 in., L0 eis,

1 Ihmur Hatter, Clothler or Haberdasher

4 can't supply yon, remit price to

Wick Narrow Fabric Co,, #
Tept. D, Philadelphia,

They make your

Shorthand by Mail

Ours the most widely used System in the world. Type-writing and Book-
keaping taught at home by the most Complete nid Sclemtific mathods,
Burong Business -bringing Course in Letter Writing, Free Booklet
Standerd Correspondence Schools, 4243 H. Calumet Ave., Chicago.

POEMS wn“TEn also Musical Com-
¥ positions. \We |

Royalty, Publishand Popularize. We Com-

yose ind -\rr:mg;v melody FREE of charge

GEO. JARERG MUSIC OO, 155 W, Tth Stevet, Cloncinnatl, O,

A Practical WIRELESS TELEGRAPH OUTFIT

Instructive amusement for boys, 50 podtpald. Wil positively
transmit wireless messnges one-half mile, Foll mstroe
tions, with Morse code, . A, HOSCHKE. Hloomfield, N. J.

—=PATENTS that PROTECT

Our & booka for lnventors matled on receipt of & e, in Stampe.
.S & AR LACEY Washington, LT, o

SHORTHAND BY MAIL 55007

o |
free. Est, 15332 Potlt"s Short hand College, o

leRson
T W illlamsport, Pa.
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THE WELL-DRESSED

Conducted by ALFRED

ERSONAL taste, more than any other factor, deter-
mines whether a man is well- or ill-dressed. If one
follow blindly the pronouncements of the tailor, one
surrenders the most treasured attribute of clothes—in-
dividuality. No man who aims to dress really well
puts himself unconditionally into the handsof a trades-
man. He lets the tradesman suggest, but he does not
let him dictate. There is such a thing as personality
in clothes, just as there may be a ty in the
furnishing of a house orin the decoration of a den,
and that personality can only be expressed adequately
by the wearer himself. Take two men, both clients of
the same tajlor. One may be dressed with the utmost
precision and in conformity with the newest mode, and
t somehow he lacks ““air,” poise, effect. The other
a ‘““clothes-personality” and this is manifested
subtly, but unmistakably, in shade, cut, fit, and small
details. If a man will remember that correct dress is
as much a thing of incidentals, as of essentials, he will
rarely go amiss,

. * * -

One meets every day men who choose a shirt with-
out the least reference to the color of suit worn, or who
pierce a red cravat with a blue pin. Again, 8 man will
wear & brown derby with a suit totally inharmonious,
or gray gloves with an olive top coat. These offenses
against the fitness of thin olor crimes they might
well be called—are committed thoughtlessly rather than
ignorantly, for almost every man has a modicum of
intuitive taste. It does not take more trouble to dress
with taste than without it, and this very attention to
detail is the line of demarcation between the well-
dressed man and his ill-dressed neighbor.

L > > *

The evening suit for autumn brings few chan
from that of a year ago. The approved fabric is still
black unfinished worsted or Engfish twill, and the sur-
face of the cloth should be rough, rather than smooth.
Square, notched lapels are newer than ed. The
evening coat must fit snugly over the back, and should

.ﬁ as e

different styles and shapes in collars.
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A great many of our readers write to this department from time to time asking about the
By this illustration we are able to guide them sufficiently
in the latest fall and winter styles so that they will know what to ask for in making purchases.
These styles were not manufactured by any particular house, but were selected at random from
various New York collhr houses, to give as wide a variety as possible,
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be rather tightly shaped to the waist to lend that trim,
well knit appearance so desirable. Trousers are cut
loose, to give ease in dancing and lounging. Man
men choose too heavya ftbric?or the evening suit, wi
the result that it does not ““drape” well, nor adjust itself
read.ll{ to the curves of the figure.

As I have frequently insisted, the evening suit should
be very plain in cut and devoid of any ornamentation.
While “shadow-stripes” and faint self-plaids tgu.mec:l a
ﬁeeﬁ:g vogue a year in the younger set, they were
not taken up so gen L::tu entitle them to be called
fashionable. Far from losing its cherished simplicity,
evening dress has steadfastly preserved it, and J)thm
be any atte?t whatever at elegance, that must spring
from grace of cut and perfection of fit. Inasmuch as
the evening coat can not be buttoned, and thus has no
opportunity to cling to the ﬁE:u'e. its square-shouldered,
trim-waisted look can only be imparted by careful and
correct tailoring.

White waistcoats—black is not worn nowadays—
are preferably single-breasted and pocketless. The
pocket is superfluous, since it is seldom used, and,
moreover, it hinders smooth laundering. The linen
waistcoat is too stiff, and the silk garment can not be
laundered, but must be dry-cleaned, a tedious and
difficult process. Therefore, the soft cotton waistcoat
will be found more satisfactory than either. This is cut
at the front opening in a shape midway between the
old “U” and the newer “V"’; egg-shape, is, perhaps,
the best description of it. The lapels are narrow at
the top, uating toward the bottom into broadness.
The lapels and edges are silk-stitched some distance
from the edge, and the bottom points are not so peaked
as formerly. There are deep side vents and the waist-
coat hugs the waist.
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The correct white evening tie measures from 134 to
2} inches and is graduated in form. While both
linen and silk are proper
materials, cotton is softer,
more pliant and yields a
firmer, fuller knot, besides
being lighter and cooler.
If a silk tie be worn, it
should harmonize in shade
and pattern with the waist-
coat. Cords, tiny detached
figures and embroidered
ends—all are correct and a
matter of individual pre-
ference. Lawn ties have
been discarded, as the
fabric is too flimsy far
graceful knotting. In
choosing the evening tie,
the shape of the collar worn
must be considered. If it
be a poke or a lap-front,
the tie should be broad and
adjusted straight across
rather than pinched in the
center. Contrariwise, if it
be a wing—and the wing
continues to be favored by
many men who can not
wear the other forms with
comfort—the tie should be
modified “bat-wing,” snug
i&centcr and spreading of
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The evening shirt may
be plain, ribbed, or, if one
" must dreusdiﬂeremlyfmm
one’s fellows, embroidered
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in white on white. Few of us can afford the cost of a
shirt with linen bosom and cuffs and a silk body,
though that is the ideal garment. For the purposes of
the everyday man a linen shirt suffices, and, if one
wishes to be “‘smart,” the shirt bosom and the waist-
coat may be of the same material. It should not be
overlooked that the shirt affects both the fit of the
waistcoat and of the coat; and that, therefore, it should
be very carefully cut. Of the merits of the many de-
vices intended to prevent the shirt bosom from bulging
the wearer must judge for himself.

L3 L d L] L3

The silk hat is the only form countenanced for gen-
eral evening wear. The “Opera” is a theater hat,
pure and simple. In selecting the silk hat, becoming-
ness to the individual, rather than style, is the chief
consideration. Young men can wear the new shape
with a “ Frenchy,” flattish brim and look well in it, but
most men should choose the more conservative form.
This also apP]ies to the “ Opera.”” By the bye, always
keep your “‘Opera” sprung and not crushed, if you
would avoid unsightly wrinkles, which ultimately split
the material. .. .

White kid ﬁloves may be embroidered on the back
with black silk or white, or may have ‘‘self’’ backs.

The comect frock coat and accessories for autumn

The button is always pearl; a clasp is in bad form.
On the street white buckskin is worn, and this is ex-
changed in the dressing room for white kid for dancing
and indoors. The preferred evening handkerchief is
still of fine linen, embroidered in the corner with the
wearer’s initials. Silk handkerchiefs are not improper,
and they should be of Japanese pongee. The hand-
kerchief is carried in the left inside pocket of the even-
ing coat, and not slipped up the sieeve or,—horrors!—
tucked between waistcoat and shirt.

We show here the correct frock coat and its acces-
sories for autumn. These will be described in detail
in an article to follow.

L d
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Questions About Dress
[Readers of Success MaGazing are invited to ask any ques-
tions which puzzle them about good form in dress. If desired,

Confessions of a
Flat-Iron

By A. Taylor-Cutter

E “Tailor’s Goose” forsooth!
“Well, if I'm the Tailor’s ‘ Goose’ who
is the Tailor’s Fox?—tell me that.

‘“ Better ask the Tailor—he knows!

“When there’s any ‘foxing’ to be done
with a Suit of Clothes or an Overcoat, you'll
find Old Doctor Goose is the star performer.

“When the journeyman tailor leaves a
Julness here, that should have been worked
out by the needle; or a shoriness there; a
tight seam, or a slack one, that’s the time
Old Doctor Goose gets busy, and increases
his practice.

“I can do more stretching and shrinking
in fen minutes than your poor old meedle-
working Tailor could do in ten hours, as the
Tailor knows.

“And no Consumer can tell, at sight, the
difference in effect between my ten minute
job and the needle-working fen hour job.

“Of course, my work won’t last beyond
the first damp day of wear.

‘“But what does Brother Tailor care for
that ?

‘“Before the Purchaser can wear the Coat
on a damp day, he must buy and pay for it.

“And when he has bought it, and worn
it, then it’s ‘up to him’ to keep his Coat in
shape—viz., get it pressed up and shaped
over regularly by Old Doctor Goose.

“Oh, yes—I know that’s expensive/

“But the expense then comes out of the
Purchaser’s pocket—not out of Brother
Tailor's pocket.
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“Of course, Brother Tailor and I have to
make our little Profit, you know.

“And it costs about fen times as much to
shape a Coat Collar fully with permanent
needle-work as it costs with my quick and
easy process of hot flat-iron faking.

“What's the use of putting permanence
into the shape of a Coat Collar, or into the
Shoulders, when you can’t get any more
price for them from the Clothier, and it
doesn’t ‘show’ to the Consumer on the day
of sale?

“ ‘Sincerity Tailoring’—Bosh!

“What does Brother Tailor, or Brother
Clothier, care for that if he an make a dol-
lar or two more per suit, by the Dr. Goose
method?

“Why, 8o per cent. of all the Coats and
Overcoats made are shaped by the flat-iron.

“Granted they do wilt out in a hurry,
and need constant pressing.

“But that’s the Consumer’s funeral.

“I tell you, Neighbor, this Kuh, Nathan
& Fischer method is just so much profit
wasted.

“Their idea of opening up every faulty
seam, in a Revision Room, and their re-
shaping it by costly hand-needle-work is as
foolish, to my mind, as their shaping of all
Collars, Lapels, and Shoulders by the same
tedious and permanent method.

“The Retailer won’t pay them any more
price for their Clothes on that account.

“And the Consumer doesn’t care much,
either.

“He doesn’t know enough about the dif-
ference in permanence to care.

“Yes, yes—I grant you—the Consumer
must frequently pay for pressing a flat-iron
shaped suit, if he would keep it looking as
well as a ‘Sincerity’' needle-shaped suit would
look without pressing.

“But that’s the Consumer's Loss, not the
Manufacturer’s, nor the Retailer’s loss.

“Oh, very well then—

““People who kmow enough to want
needle-shaped clothes instead of Flat-iron
shaped clothes, can get them if they look for
label of the ‘Sincerity Clothiers’ on them.
That label reads—

. SINCERITY CLOTHES

~ MADEAND GUARANTEED BY,

KUH, NATHAN anp FISCHER _pr-.,";g!
CHICAGO . = o
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America’s Best Underwear
The Sensible, Serviceable, Satisfactory

Perfect Fitting, Popular Priced

Munsing Union Suits

For Men, Women and Children

In quality fine for the most fastidious, in coft so moderate that they may
be enjoyed by all. g c9ndnl:|vJued from the standpoint of health, durability,
appearance or price, unsing ar ments patronage. e yarns

are the beft that can be secured. The various hbip.-iu manuhdnrgi are the
finest that can be ’f.roduced for the prices quoted. Combination suits to retail
at one dollar are shaped and finished with the same care as the higher priced
garments. The fact that people who once wear the Munsing Underwear can
seldom be induced to buy any other kind is the be@t sont of evidence as to the
merit of the . A daily production of 10,000 garments is insufficient to
supply the demand. A trial will convince you. ether in need of under-
wear at the present time or not you ought to send for some of our doll's vests.
For children’s parties, birthday celebrations, church fairs and Christmas dolle
the dainty pink or blue garments are in great demand. You can make some
little girl very happy by presenting her with a complete set, one pink, one blue.
One vest for three two-cent stamps; two vests for five two-cent stamps; a
whole dozen for fifty cents. With the vests will be sent a handsome booklet
sli:o‘ﬁring illu]::aﬁom pIZ' all Mz‘mil Underwear dfnl:[‘ I:ot men, u£omﬁu and
children; also sample pieces of all light, medium eavy weight Munsing
Underwear fabrics. For complete information address

The Northwestern Knitting Co,, 241 Lyndale Ave. N., Minneapolis
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MUSIC MASTER
1s delighted with the

marvelous tone qualityof

THE

(OLUMBIA
RECORDS

1L | ISTEN! I have discovered the soul of the Columbia Graphophone — it is

the record. The machine—that is the body. The Record —that is
the soul, the life.
It is like this: The Columbia Record, it isa tone photdgraph -— minute, exact,
delicate, artistic. These other records, they are like tin-types — flat, inartistic.
It must be that my neighbor has of that kind. There comes to me an idea.
I will announce to him, my neighbor, that these Columbia Records fit the
machines of all makes; they will fit his machine and make him to play the
better music.
Me! Always I am annoyed that any choose the tin-type when at their com-
mand is the tone photograph so perfect, of the Columbia Record.”

The price of Columbia Gold Moulded Cylinder Records is 25 cents each. If you pay more'
for other cylinder records, you waste your money.

The. price of Columbia 10-inch Disc Records is 60 cents each. Remember that the best’
operatic and vaudeville artists are found on the Columbia [ist.

Hear the Columbia and Cylinder Records in any of the Company’s stores in all the large citles, or at the regular
dealers everywhere, nnd compare with the smime selections of any other make, .'ulnl you will be \'ulh\'ml'n’tl, ke the
Music Master, of the superiority of the Columbin records. Write for catalogue of Columbin Dise or Cylinder Records.

COLUMBIA PHONOGRAPH: COMPANY, General
90 and 92 West Broadway, New York
S. K.-11 . Double Grand Prize, St. Louis, 1904

Grand Prix, Paris, 1900

1906-7 FALL and WINTER MODELS

Now on sale through

AGENCIES EVERYWHERE

with our broad Money-Back-if-Wanted

GUARANTEE i

of better all-around hat satisfaction

Iil“\ﬂlklilltl'l:l:‘u‘\;rl'uLaN offered at nearly ! ==
MODERN METHODS OF e
MAKING »xo MARKETIN

in largest quantities and varieties justify
the £3 price and the broad puarantee.

MAIL ORDERS

In any city where we have no agency,
we will, on receipt of §3,
prepaid express any of th s 3
herewith.  Send the order to our f

medivm, and dark brown, and in pearl
Hawes, Von GaL Co., Inc
Factorles: DANBURY, CONN.

Wholesale OMces

—-&.. =
New York  Chicago  Hoston ‘_'-L

1?4—} nd for Catalor S, wick-T, 30

SUCCESS MAGAZINE

writers’ pames will not be used here, but every inquirer must
attach his name as a pledge of sincerity. 1t is suggested that
the questions asked be of general, rather than of personal in-
terest.]

CrisgoLM.—Many men, particularly those addicted
to outdoor sports, and most college men, wear ** knick-
er’’ drawers every month of the year. Others wear
low cut shoes all the time, and you can probably re-
call, offhand, some friend or acquainiance who goes
without an overcoat even in nipping weather. We cer-
tainly advocate free-and-easy dress for men of hardy
constitutions. Most of us coddle ourselves too much with
thick clothes and thus become a prey to every vagrant
draft or open window. Still, light dress in winter, like
the cold morning plunge, is a matter of personal judg-
ment of what is best for the im:ﬁ\ridll.mre Some men
step from the tub pink-skinned and glowing, while
others emerge with teeth chattering and heart thump-
ing. If you are not strong, don’t run any risks. While
the writer's personal preferences are not of particular
interest to anybody but himself, we may say, so long
as you put the question point-blank, that he wears
knicker drawers from January to January and takes a
cold plunge every morning, summer and winter, and
that both habits seem to agree with him. Many men
who can not stand the shock of cold water at the start
may get inured to it by inning with a lukewarm
bath and gradually letting it become colder. *‘Knick-
er'’ drawers are not a totally new idea, as you seem to
imagine, though their wide popularity is very recent.
They have been worn by men fond of sports for years,
and are merely an evolution of the old running drawers
dear to the university athlete.

C. C. N. Y.—Your haberdasher errs in saying that
the *‘ trade paper” which you mention *sets the fash-
ions.” The fashions are set by men of taste and social
position, and peither by tradesmen nor by *‘ trade pa-
pers.” Before magazines of wide general circulation
took up the discussion of men’s dress, the *‘ trade pa-
per” was virtually the only disseminator of fashion
news. To-day, however, much fresher and more trust-
worthy information is given by periodicals such as this,
which are absolutely free, something that a ‘‘trade pa-
per’’ depending upon the favor of its advertisers rarely
is. We have nothing to say against trade papers,
many of which are very creditable publications, but
your evident misconception as to the sources of the
mode compels the statement that the “‘trade paper”
has not an ounce of weight in forming the fashions.
These have their birth and being in conditions quite
beyond the control of any artificial influence.

L] * -* Ll

F. B. 5.—A bow tie always helps to make a thin
face look plumper, and we advise you to wear a wide
tie in preference to a narrow four-in-hand. * Tooth-

ick " shoes were never in fashion among the discern-
ing, however often you may have seen them displayed
in shop windows. The correct shoe is rational in
shape—that is, the shape of the foot. Whether it have
a toe capis not a matterof roPriety, but of preference.
Patent leather is intended II::r ‘occasion,’’ and should
not be worn to business. Russet shoes arc admirable
for the country and the sports, but they have never
gained complete approval for town use. Consult your
personal taste or comfort about rubber heels. They
are not within the province of this department.

L] - - L d

TurNER.—The best man at a wedding takes his cue
in dress from the bridegroom. If the latter prefers to
appear in a sack suit, the best man must yield to him.
And, if he favors the frock or cutaway suit, that, too, is
his privilege. It would be both unmannerly and in-
congruous for the best man, who is present only by
courtesy for the bridegroom, to attempt to outshine his
principal in the elaborateness of his dress. For our
own part, we hold that a wedding is a formal function
and thus requires formal clothes. Still, we concede
that there are circumstances which might warrant dis-
regarding this generally accepted view. For example,
if a wedding were celebrated at some remote place in
the country, or if, on account of recent death in the
family of bride or bridegroom, it were desired to have
the ceremony extremely private and informal, then cus-
tom would have to bow to expediency.

Ll - * -

DuraAM.—The proper white evening tie is sull
broad—one and one fourth to one and one half inches
—and has square ends. The fabric may be plain,
figured, or corded. Linen is better than lawn, because
it is firmer and ties better, but cotton is preferable to
either, because it unites firmness with softness, and
yields a more graceful knot. Silk evening ties are
worn only when it is desired to match the waistcoat.
Some ties are made with tabs which button on the col-
lar and keep the tie from slipping or mounting. This
is a capital idea, and saves a man much agonized
fingering to see if his tie has gone askew.

- - . L]

WoopMaN.—Fobs are perhaps permissible for the
day, but they are never worn with evening clothes.
Relatively few well-dresced men favor the fob, because
it dangles obtrusively from the pocket and gives one's
waist a mussy appearance. A watch chain is in far
better taste.
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OcpeN.—We can not give the names of shopkeepers
in this department. If, however, you wish to buy an
article described or pictured in this magazine and will
forward a stamped, sclf-addressed envelope, we will
send you a list of shops by post. Right here it might
be pertinent to add that a correspondent writes to us,
now and then, saying that he can not get such and
such a cut from his tailor, who says it is too *‘ad-
vanced,” “ultra,” and so on. The fashions illusira-
ted in this department are the newest, and are derived
from sources of unquestioned authenticity. We do not
attempt to create styles nor to nurse pet notions. We
are content to chronicle fairly and fully the latest
fashions, and when a mode is ‘‘ultra,” or only a
‘“fad,” we say so. You may accept unhesitatingly
everything we put before you here as correct and au-
thoritative. Don’t, as we have urged again and again,
adopt a fashion merely because it is pronounced * the
thing.” What may become one man may be wholly
unbecoming to another. Study your face, figure, col-
oring, and cast of features, and strive to adapt rather
than to adopt. Vivid colors are not usually suited to
the man below normal height, and the tall, thin man
in vociferous “ checks” is a blot on the landscape.
You see, this whole problem of dressing well revolves
";El’;n the pivot of mingness to the individual.

refore, if you feel that your taste in dress is de-
pendable and that you know what you want, insist
that your tailor give it to you. The average tailor is
rone to be a slave of rule and rote, of E:mon and
Eraid. He puts his finger on a certain cut of coat and
says, loftily and with an accent of finality, * This is
what you want.” If it is, take it; if it isn’t, reject it.
The truly well-dressed man has well-defined prefer-
ences of his own, and these he subordinates to nobody's
say-so. The aim of this department is to mirror, month
by month, the ripe convictions of the best-dressed men
in the centers of wealth and culture.

- . - -

PRIVATE SECRETARY.—Gaiters are not worn with
svening clothes, but only with the frock or cutaway
coat. White, tan, pearl, or fawn are the approved
-olors, and it is well to have the gloves and cravat har-
monize in shade. Gaiters should be worn only by
men who dress very well, as they render one conspic-
uous and create an unpleasant impression of * want to
but don't know how,’ unless every detail of dress is
impeccable. e . ..

PenNock.—Not knowing whether your neck is long
or short, and your face lean or plump, and without
particulars as to your height and weight, we can not in-
telligently recommend any style collar.

Clearly, he withashort, thick neck should not weareven
a moderately high collar, and he with a long neck would
look absurd in an extremely low collar. As a matter
of fact, there is no positive fashion in collar shapes any
more than there is in shapes of hats, because becoming-
ness to the individual overshadows all other considera-
tions. Sometimes a man will wear a thing merely be-
cause it has been declared to be *the thing.” But
such a man is dressing neither in taste nor in sense.
Fashion must be subordinated to becomingness, first,
last, and always. Only by doing that, can a man make
the most of whatever Ioo{s have been bestowed upon

- . - -

J. A. S.—The Inverness overcoat is rarely worn
nowadays, though it is perfectly good form for the
opera and the play. Elderly men are very partial to it,
as it has about it an Old-World air which is very pleas-
ing. Furthermore, it is a very handy garment, can be
slipped on and off with ease, and will resist a rcally in-
credible amount of mussing. It is made only of black
fabrics, and cut quite long. Young men prefer the
Chesterfield and the frock overcoats, which, while more
modern, yet lack the aristocratic grace traditionally as-
sociated with the Inverness.

The Man With Exaggerated Clothes

SoME people always dress loudly, always wear the ex-
tremes of fashion, and even exaggerate extremes.

We know young men who make it a point to have
every article of clothing they wear, even to their neck-
ties and collars, made to order, and everything is car-
ried a little beyond the extreme of the styles which are
ordinarily worn in order, as they claim, to make them
distinctive.

If checked cloth, pointed shoes, large trousers, or
long coats are in style, they insist on broader checks,
more pointed shoes, larger trousers, and longer coats
than the mode prescribes.  In other words, everything
must be exaggerated, so that people will think they are
not only right up to date, but also a little ahead.

Young men who dress in this conspicuous manner
suffer in their reputations. because such things indicate
certain character qualities,—inordinate vanity, an over-
estimate of one’s importance, superficiality, foolishness.

We estimate character by litti::things, and when we
see people who spend most of their cnergies in thinking
about themselves, what they shall wear and how they
appear, we take it for granted that they are not much

ocd for the more solid and substantial things of life.

le who think too much of themselves always think

too little of others. They are proverbially selfish, and
we instinctively despise selfishness.
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$1,000 to
$15,000
A Year

THE SHELDON METHOD is helping
thousands of men to specialize their
ability and climb to the top-notch places
in commerce where executive skill is
required and is so richly rewarded.
Never has the demand been so great
for business experts—men who under-
stand the art of handling men and can
“‘deliver the goods’’ in every sense of
that term.

For Business Experts—
Selling or Management

Thousands of positions with faney
salaries attached are seeking qualified
men. Why not qualify by taking this
course now ?

TheSheldon Correspondence Course

in the \
Science of Successful Salesmanship and Business Building

It is the only practical and complete system of success ever devised for
experienced business men, as well as for those wishing to prepare for busi-
ness careers.

It covers the whole gamut of business practice—wholesale, retail,
specialty and promotion. Goes into the very vitals of every kind of trans-
action. Will teach you how to develop greater power to sell, to organize, to
manage ; power to master conditions and mold them to suit your purposes.

Time is money. Take the Sheldon short cuts. Get the benegt of simple
usable principles that have been proven sound by the master minds in business.

The Facts of Experience
Silence the Voice of Theory

The Sheldon Sehool is the first School of Sal hip and Business Science. Ithasexpended
a fortune in the upbuilding of this great work.

It has over 17,000 adult students seattered throughout the world.

Nearly 1,000 representative concerns have adopted The Sheldon Method as a business policy.

It has wonderfully increased the earning power of thousands of men and women.

To the old hand in business it furnishes the very latest and most approved methods of
getting and holding trade—increasing sales and profits.

It gives the inexperienced man at least five years the advantage over those who start in
without this training. Read the following

SpariHs From Some of Our LiveaWire Students

I increased my sales fully $65,000 lust vear while I I would not hesitate to give an enthusiastic
C b Sheldon graduate $00 per year more than I

studying and applying yonr methods,— & .
Lovell, Salesman, Dunkam Breos., Brattieboro, 172, would pay an ordinary (so-called) salesman,
working hii}!gﬂ;' in old rots.—H" A. Daniels,

Best proposition for the development of the i

business student ever presented to me.—/. /1§ Sales Mgr., U, 5. Printing Co., Chicage
Van Cleave, Vice-Pres., Bucks Siove & f:'::r.-g( The Sheldon School added 6,000 to my Ineome
Co.. 8t. Lonis, Mo lust year.—A. . Gray, Lancaster, Pa.

MalHe a Mighty Effort Now

It is worth while to double or treble your income. Nomatter what you are doing now,
or how high you have climbed up the success-ladder, we can prepare you for even bigger and
better opportunities; we can help you realize your highest ambitions, Sheldon principles enter
into every phuase of life and apply to all kinds of people in every line of work. This is all made
clear in our literature which is free for the asking.

We want you to know what we are doing anyway.,

Just drop us a letter or a postal today and prospectus will be mailed to you at once,

The Sheldon School (1621) The Republic, Chicago.

All instruction by correspondence. You can study at
home or on the go. No time from business required.

RAIN-COATS

Overcoat sly|es have Changecl.
Rain coats also. Kenyon Over-
coats and Kenreign Coats show the
highest forms of the latest fashion.

Send dealer’s name and address for
latest sl}'le book for either line ('F;l}' which
you want) and * How to Judge an Over-
coal,” a la("lor)-' story of both lines the
information in which will save you money
every time you buy any kind of clothing.

Remember we will see that you can
get Kenyon Coats wherever you live,

> % 704 Pacific St.,
L’ '“Q“\.SO n Co. Hruol\’I'_\'lnl. NY

Only in our factories, the largest in the world
that make clothing, is it possble 1o produce these
coats “very modern devier and expert super-
vision inaure the finest workmanship and finsh
no sweal shop wark, We control cloth mills secur-
ing exclusive novelties and absolute firt cont
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[0, L/ TYPEWRITER

A Record Never Equalled

Perfect Visible Writing and the Durability
of the Basket Type Machine

Whether you are interested in the mechanical features of a type-
writer or not, if you are buying typewriters you are most vitally
concerned in two things:

First, your typewriter should write in sight. Its reasonable
that if you can see what you are doing, you can do more than

(-
’ ]
L

= when your work is hidden from view.
3 Second, your typewriter should be durable, so you will
g receive proper value for your money.
0 Previous to-the advent of The Fox Visible it was impossible to build a
Visible Typewriter with the wearing qualities of the old style machine.
Here is the Reason
= The ‘‘basket type'’ machines, such as the old style Fox, the Remington and the Smith-
Premier, have had an ‘‘assembling surface’’ of eighteen inches in which to assemble their
type bar hangers. This allowed the use of a wide hanger and accounts for the recognized
Wi durability of such machines. In building other visible typewriters than the Fox Visible
|5 this ‘‘assembling surface’’ HAD TO BE SACRIFICED and instead of eighteen inches
" such machines have four and one-half inches and a type bar hanger y3is of an inch wide.
i : On the Fox Visible the Assembling Surface is 16% inches,
, and the Type Bar Hanger 7-16 of an inch wide. This
{ admits of adjustment and means durability.
' . With a narrow type bar it is a mechanical impossi-
bility to secure permanent alignment and durability.
: In Addition Notice These Features
'1-’ ! Interchangeable Carriage, carriages of different lengths used on the same machins,
i Tabulator, with every machine.
A Two Color Ribbon. _
% Speed Escapement, and a dozen others that show the
: superiority of the machine.
Just ordinary business economy demands you investigate
i the Fox Visible before you buy. We make it easy for you.
>: Send for descriptive literature.
FOX TYPEWRITER COMPANY
Executive Office and Factory:

1 460 Front Street, Grand Rapids, Michigan
Branch Offices and Agencies in Principal Cities.
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BONDS @@ STATIONERY & CHECKS
COUPON BOND

Dear Mr. Morgan:-

That you use bond paper means nothing. The point is, do
you use COUPON BOND?

COUPON BOND is made from new long-fibered rags; this gives
great strength. Loft-drying guards against brittle-
ness. The hand-plating gives a hard, uniform surface.

Every sheet of COUPON BOND is watermarked with the full
name. Your regular printer will furnish it.

Very truly yours,
AMERICAN WRITING PAPER CO.,
Holyoke, Mass.

with firreopticon attach-
 —— f

'm N. B.-It gives us pleasure to send our pocket
N
ment, $7 500 up: endless vanety of bl — 50 feet

sample-book to business men.
[ 2c end 15c. per loot. Wote for free mbormation and Kmetoampe Catalog G

Bag profits on wmall imveitment.  Fxperience ensly acqured.  Fain, achook, Y. M
—"“—\\___\__“('_ A's, chirches, lodges and theatres offer uabmted fiekd
u N K N ET“ sc Kinetoscopes complete
of more— | 5
EDISON MFG. CO..Orange ,N.J,, Noew York,Chicago,London’
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'The People’s Lobby

By HENRY BEACH NEEDHAM
| Concluded from page 661)

and the word “knowingly” is retained in the act.

The officers charged with the adrmrinistration of the
law would have preferred that the imprisonment
clauses—important though they are—be not restored,
provided the restoration had to be purchased at such a
cost. When the rigid enforcement of the Elkins law is
becoming a fact, under the energetic work of Attorney
General Moody and recent decisions of the federal
courts, congress proceeds to weaken the law and render
convictions more difficult. It is a proper demand that
railroad rebaters and shippers who batten on rebates
should be put in jail; but first catch ycur rebater, or
your trust officer! The addition of the word ** know-
ingly” to the law opensa way for the escape ol the
higher officials of the railroad and those of the trust.
How many persons realize just what Senator Lodge did
to the rate bill ?

The People's Lobby will keep a record of the official
acls of every senator and representative in such availa-
ble form as to be of immediate service to newspaper
correspondents and magazine writers, and to the people
of any slate or of any congressional district.

A public man should be proud of his official record,
and the People’s Lobby will go no further than 1o make
that record accessible at all times to the citizens of the
country. Let the people know, first, how their repre-
sentatives vote—in committee rooms as well as in the
open senate and the house; second, what their repre-
sentatives do to strengthen a public measure, and what
is their course in striving to weaken it; and, third,
whether or not they attempt to retard its passage. The
objection of a senator may result in the indefinite post-
ponement of the legislation. For example: the hours
of service bill, which is primarily in the interest of the
railroad employee, but which will enhance the safety
of thetraveling public,—a vote could not be obtained
upon this important measure at the last session of con-
gress because of continued objections made by Senators
Gallinger and Carter. Senator La Fcllette had to con-
tent himself with the prospect of a vote in the short
session.

Sometimes a member of congress fails in his pur-
pose of emasculating a measure, but even then, the
attempt he makes should be a matter of public knowl-
edge. It helps one to classify that member. Now,
Senator Carter, of Montana, was regarded by many
as one of the President’s strongest supporters on the
rate bill. Those who knew him well cfassiﬁcd him as
a ‘‘conscript.” President Mellen, of the New York,

., New Haven, and Hartford Railroad, came to Wash-

ington one day when the rate bill was before the sen-
ate, and made a private demand; namely, that a
change must be made in the provition of the bill giving
the Interstate Commerce Commission authority to
supervise the bookkeeping of the railroad companies.
Mr. Mellen insisted that there should be struck from
the section the following: **It shall be unlawful for
such carriers to keep any other accounts, records, or
memoranda than those prescribed or approved by the
commission.”

The particular clause to which objection was made
by the president of the New Haven road, in conjunc-
tion with the balance of the section, is regarded by most
authorities as second in importance only to the section
which bestows the rate-fixing power on the commis-
sion. By the bookkeeping section, and particularly by

| the clause quotcd,rebating can be practically wiped out

When the time came, the attempt to enforce Presi-
dent Mellen's demand was not made, as expected, by
a New England senator, but by a senator from far-dis-
tant Montana. Senator Carter made the motion, but
the scnate would not hear to his proposal. Is it not right
that the people should know what the ex-chairman of
the Republican National Committec attempted to
steal from the bill?

The People’s Lobby will be of great service to .the
square, honest member of congress in his legislative
work. The People's Lobby will prepare statistics a
information for the use of tors and repr L

| lives, lo enable them more eflectively to support legis-
| lation in the public inlerest and to oppose wvicious
| measures. Hereafler, the member of congress need not
rely for statistics and information, as ke has had to
do in the past, on matler prepared by the bureaus
maintained by special interests.

To sum it all up, let the writer quote the words of
an ex-member of the United States Senate—a fearless,
independent man, and a true friend of the people:
"1t frequently transpires in congress that a special
interest is opposed to the gencral public interest. And
as a rule the special interest wins. Nothing but such
an organization as the People’s Lobby, wiscly and
efficiently managed, can successfully combat the special
interest.”

] W

If the aim of a life be right, it can not in de-
tail be much amiss.

' The noblest character would soon degenerate if
it should lose the love of excellence.
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Does the World Owe You a Living
By ORISON S. MARDEN

[Conciuded from page 677]

How little Harry Thaw's parents realized the
cruelty of bringing their son up in idleness, without a
trade or a profession, helpless to earn his own livin
in case of nccessity! One would think they woulg
have learned wisdom from the tens of thousands of
lessons which ruined lives have taught; that there is no
getting around God's fiat, no evading that law, that
work, exercise of faculty, self-effort are the only things
tha'i"sh‘:ig develop a real man.

reator has put an enormous penalty upon idle-
ness—the penalty gl' weakness, of detegorgtci’:n, of
destruction, of annihilation. * Use or lose " is nature’s
edict.

The idle man is like an idle machine. It destroys

itself very quickly. A score of enemies are in readi-
ness to attack anything as soon as it is at rest. Rust,
decay, and all sorts of disintegrating processes start in
a man just as soon as he becomes 1dle. Self-destruc-
tion begins in the mind the moment it ceases to work.
There is no power in heaven or on earth that can save
an idle brain from deterioration, no power that can
make a man strong and vigorous unless he obeys the
natural laws of his life, written in his very constitution.
Work, steady, persistent, with a pu , with zeal,
with enthusiasm, with a love for 1it, is the only
thing that can save a man from the disgrace of
being a nobody. Work is the inexorable law of growth.
There is no getting away from it.
" The time will come when an able-bodied man who
has the nerve, the insulting presumption, to try to get
all the good things out of the world and give nothing
in return will be looked upon as a monstrosity, an
enemy to civilization, and will be ostracized by all de-
cent people.

The youth who thinks he is going to go through this
world on what somebody else %;s produced or done,
and still develop into the highest type of a man, is
attempting to fight against his Maker. The very laws
of the universe have made it forever impossible. Leave
this vast, living, complicated machine idle, if you will,
try to divert it to some other use, try to make a pleasurc
machine out of it when it was intended for a work
machine, but all nature protests.

One of the most demoralizing conditions of our
American civilization to-day is found in the influence
of the idle rich—great human drones, who refuse to
work, but who demand the best products of other
men’s labor and brains.

I have heard rich fathers boast that necessity was the
spur which made men of them, which gave them the
foresight, the stamina, the shrewdness, the creative
power, the ability necessary to make and protect their
fortune; and yet they turn right around and leave a
fortune to a son, which is likely to take away his en-
ergy, to take the spring out of his ambition, to rob him
of the zest, the enthusiasm which can only come from
self-help.

No man is so rich, no matter how honestly he got his
money, as to be able to confer immunity from work
upon his offspring. The very nature of things, the
cternal law of the universe has made it forever impos-
sible for you to transfer the stamina, the vigorous man-
hood, the stability, the character, everything that is of

real value which you have gained in your struggle to
get on in the world, to your son or dyaughter. Your
offspring owes a debt to civilization which goes back of
the parent. It is implanted by the Creator in his very
constitution. It is \he condition of his development.
Itis the inevitable price of manhood.

No, there are some things you rich fathers can not do
for your boy. There = a law of nature which pro-
hibits it, an omnipotent principle which protests
against it.

If a phrenologist should examine the heads of the
idle, grown-up sons of rich men, he would find very
marked deficiencies, an underdevelopment of nearly all
of the qualities which make strong men. He would
usually find sclfishness very largely developed ; self-
reliance, originality, inventivencss, resourcefulness, and
all the other qualities which are drawn out and strength-
ened only by self-help and the struggle to make one's
way in the world, very small.

If he should compare them with the heads of their
self-made fathers, he would find very marked inferior-
ity, so great that there would apparently be no relation-
ship between the owners of the heads. The contrast
would be as great as that between the hard, tough, firm
fiber of the mountain oak and the fiber of the soft,
spongy sapling which never struggled avith the storm
and tempest because sheltered by surrounding trees.

How little a father realizes that it is one of the cruel-
est things he could do to his boy to practically rob him
of the opportunity of making a real man of himself, of
developing qualities which make strength, power, which
build vigorous, stalwart manhood!

There is something about the actual making of one’s
way in the world, of burning behind one all bridges
which others have built, throwing away all crutches
and refusing to lean, to be boosted, refusiqg all assist-
ance and standing erect upon one's own feet, thinkinz
his own thoughts, fighting his own battles, bringing out
his own latent possibilities by actual exercise, bringing
into action every bit of one’s inventiveness, resource-
fulness, ingenuity and orizinality, tact, that makes a
man strong, vigorous, and stalwart, which indicates that
this is the normal lifc of a man, the only life which can
develop the true man.

The army of incfficients, the namby-pambies, the
dressed-up nobodics, with soft hands and softer heads,
who are expert only in saying “silly nothings to silly
women,” or in the practice of some useless fad, the
“amount-to-nothings" evervwhere, ought to convince
vou that there is no way of getting something for nothing.

If you will not do a man's work, if you will not pay
a man's price for manhood, you will be only an aﬁoloqy
for a man. Of course, vou can live the life of the idle
if you will. If you ate the son of a foolish rich father,
no one may be able to hiader you ; but you must take
the idler's reward. You must pay the penalty of your
choice and be a noboly.

You must go through life branded with the shame,
labeled with the weakness, marked with the de-
formities of idleness. Your enjoyment will be a
sclfish, coarse, animal pleasure, not the higher joy,
the higher satisfaction which come from doing the
work of a real man in the world.

THE Spirit said " Wre, and | wrote
A letter consoling anq kind;
I sent it regretfully forth,
But, borne on the wings of the wind,
It reached a sad home and it gladdened a soul
And helped it to patient control.

The Spirit said " Speak.’” and I spoke—
"T was only a comforting word;
The face of the listener grew bright,
*The heart's inner feelings seemed stirred’,
All painful anxiety melted away—
My word was the sunlight's bright ray.

The Spirit said ** Sing, and [ sang—

My voice seemmed so weak as [ thought,
The words in the song were so sweet,

My singing I counted for naught;
But the weary one listened, enraptured to hear,
And whispered, ' TTi» angels seem near.™

The Spirit’s Promptings B, EpiTH M. RUSSELL

The Spirit said ** Play,”” and I plaved —
"I'was only a simple refrain;
No classical music so grand—
A ballad exceedingly plain;:
The listener remarked with her face all aglow,
** My love played that song long ago.””

The Spirit said ** Work.” My small acts
Seemed drops in the ocean of work:
So little accomplished had 1.
Yet “twas not my duty to shirk;
BBut the small service done lightened laber for some,
And helped them in duties to come,

‘T'he Spirit said " Give,”” and [ gave—
It seemed but the poor widow's mite:
I wished in my heart it were more,
Regretting my income was slight,
BBut it helped on Life's journey a brother forlorn.
And hastened his night into morn,
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The trade discount
f from our wholesale ca-
= talog not only to those who
buy for cash but also to those who buy
on terms. Do not buy a diamond or
other jewelry until you have seen the
Marshall catalog and compared prices.

Special

Offer on Diamonds

S—

$3.30 a Month

ring in Belcher setting—a fine Marshall "F" grade
diamond, far better than the so-called “highest
grade™ diamonds carried by most jewelers. Total
price only: $33.00, Net cash price: $30.36.

The all-diamond clnster (58, 50 a month ), the beantiful Tifany
ring and other special offers are described n our clrcalars

Remember — (Comparianng prove — we sénd on ap-
proval prepaid — no money down — you risk abso-
lutely nothing in ordering on approval.
for free catalog. Every careful
wrlte Tﬂday buyer of dianmonds and other
jewelry ought 10 read Luis eatalog before purchasing, Valu-
able tnformation without charge. Do not buy untll you
have read the Marshal! catalog and compared prices. Write
today for the free catalog. Write af once.

GEC. E. MARSHALL, Inc.

i W.S8. Hyog, Jn., Preslden® A. 8. TRUE Becretary
108 Btate Bireet, Buite 507 Chicago, 111.

THE IMPROVED

ton
Garter

WORN ALL OVER
THE WORLD

REFUSE ALL
SUBSTITUTES
OFFERED YOU

[ The Name is r

stamped on every
The
CUSHION
BUTTON
CLASP

loop —
LIES FLAT TO THE LEG— NEVER
SLIPS, TEARS NOR UNFASTENS

Sample pair, Silk 30e., Cotton 250,
Malled on recelpt of price.

GED. FROST CO., Makers
} Boston, Meas., U. S, A,

o

PAIR *
WARRANTED

ALWAYS EASY

THE 20th CENTURY OPPORTUNITY
AUTOMOBILE KNOWLEDGE

Means Money in Your Pocket
We are the only school that provides eomplete, prartical, money-
earning and imoney-aaving training by mail, in operating, repairing,
coustructing and designing every kiud of motor vehicle.

IT'S EASY

to drive & Motor-Car, to operate the Steering Wheel, Levers and
Tedals: but yout cAn never be n competent chanffenr, never be rafe on
the road, never able to glve yonur antomohile proper care unless you
have a thorongh knowledge of motne-vehicle ronstruetion and mech.
anism, Our rystemn offers the only practical method of learning.
Finishing lessons on the road or in our shops if desired. Our Employ.
ment Bureau procures lucrative poritions for onr graduates.

HIGH SALARIES PAID
to Chanffenrs, Drivers, Antomobile Engineers, Mechanics. Repairmen
and Designera. 50,000 motor vehiclesanld inthe United - tater this year
Gireater prodoct ton in 1907 ereating great demand for competent anto-
muohbile men. Write for termes with free sample of Lesson Paper,
Dictionary of Motoring Terms.ete. Address CORRESPOXDENCE 86 ROOL

OUF AUTOROHILE ERUIMNEERIM, 135 Fiatiron Bldg., New Tork City.
Digitized by C 'j O Og i C
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Let us Send You this
Two-Horn

DUPLEX

Phonograph
On Tral

Direct from our
Factory to your
own Home.

Fach Horn is 30 inches long with
a 7 inch bell.
An Entirely New Principle in
Phonographs
—Two vibrating diaphragms to reproduce the
sound.
—Two horns to amplify and multiply all the
sound from both sides of both diaphragms.

—No tension spring and no s\yinf arm to cause
harsh, discordant mechanical sounds.

—Consequently, the Duplex produces a sweeter
tone and greater volume of music than any
other phonograph and is absolutely free from
all metallic sounds.

Size of cabinet, 18 inches
by 14 by 10 inches high.

best old le phonograph, return it at once at our expense.
T?l:l'lon ta':?o:te‘:, but it isn't all.

Double Volume of Sound.

HE Duplex is the first and the only phono, hto collect the ¥ » you in price exactly $70.15—because we gave you all
T vibrations and get all the sound from E:Ph sides of the mp_v;b?" ’. middlemen’s and dealers’ profits. We sell it to you
diaphragm. at actual factory price.

Music in Your Home,

01'1 can enjuy A delightful se

banjo, guitar, or violin

Becanse the reprodocer or sound box of the Duplex has twao hie Duplex would cost you at least $100—
vibrating diaphragms and twe horns (as yon see) to anplify n;}{'l& 5:'.}'31" ';:B;Iﬁ:::nm “p & $
the sound from both sides of both diaphragms. that. Bonght direct from our
The Buplex, therefore. gives you nll the music produced— o tory it costs you (one profit
with any other yon lose one-half. added} onl',

Compare the volume of sound prodnced by It with the volnme And you get a seven days’
of mmy other—no matter what ita price—and judge for yourself. 51y your own homme—and L

bligation Lo keep it
Purer, Sweeter Tone. ﬂ"g:ﬂ"fn"smf:-n.nm. You ran no risk, for this advertisement
BUT that is not all. by any means. eoitld not appear in this paper if we did not carry out our proms-
For the Duplex Phon h not only produces more mu.  lses.

sio—a greater volume—but the tone is clearer, sweeter, purer
and more nearly like the original than is prodoced by any other
mechanical means. )

By using two dinphragms in the Duoplex we are able to dis- 7 ITH the Duplex Phonograph
pense entirely with nll springe in the reprodncer. lection of songs, poens, piano,

The tension spring used in the old style re&rodnuﬂ to ferk the  music, short stories, anecdotes or dialect !l"'l‘el'; all reproduc
dlafhraxm back Into position ench time it vibrates, by Its jerking by the inarvelous two-horned Duplex with the faultless fidelity
pul rn&l‘:honl t’l:: fine wave ootvlg ll']lz the rl,-ﬁ?ctd. .n:é t:m: u{m instautaneous Pllowmﬁh- et i
causes uenking, squawking, harsh, metallic sound tha ng to yonr family a ends, in all their original
sets your l.e:&l on edge when you hear the old style phonograph. Jon can bring to.y o Lasai
B

beanty, the priceless gems of musical art, the ¢ ¢ perform-
& 1o Duplex the Wave grobve of the ecord remaln pertectiy famon artists like 'aderewskl, D'Albert, Racal Pu
Ooth—thers 18 Nothing to roughen them-and the result ia A  SoGtTor fomten gmno,

1
m and Jan Kubelik.
exact reproduction of the original sound. (;r_ ou can listen, entranced, to the magic notes of melody
Direct From the r&ﬂw- fresh from the throat of a Patti, Melba or Calve, and the great

dramatic tenors, Carnso and Tamango. -
WE ask the privilege of proving to you that the Duplex gives And hest of all, yon can hear once more, the voiee of dear old
n donble volume of musie, of purer, sweeter tone than any

Joe Jefferson as, with matchless pathos he delivers the lines of
other honumlph made.  We want to prove it at our expense.  Hip Vau Winkle so familiar to a former generation.
Wensk yon to let us send ?n one nt our expense—nnder an
:vr::n.aemem. mutually satisfactory—for uee (n your home one With every Dﬂ'p'&.‘! we send Free Six

Invite your neighbors and musieal friends to hear it and if
they do nzt pronounce It her:ter—-tu volume and l: r.llnm-thg:: the 6=inch or Thrﬂc 7= inch Records-

Write to-day for catalog and full particulars of our FREE trial offer.
You'll mever regret it. Please address

The Duplex Phonograph Co., 151 Patferson St., Kalamazoo, Mich.

On Approval, Freight Paid. .. $1.00 525 $1.75 52

|4 Jendstrons”

Sectional Bookcase

Sold Direct From Factory Only

The Lundstrom Bectlonal Bookcases are made for and onliversally
used In the finest homes and offices in nw:ty Btate in the Unlon. These
cases are not experiments, but the product of years of undivided atien-
tion to this one line of manufacture. They are made in our own factory,
nnder our own patents, and the entire production is sold direct to the

ome l?d oﬂg T‘::::l. l.hs‘rull\lnn we can r\:!ﬂn'd %hem at lweb reason-
able prices. Every section has non-binding, ring glass deor
and (s highly finlshed in Bolid Oak. Tops and bases, ‘lI.E each.

Send for Our Beautifal Illustrated Catalogwe No. 32

The C. J. LUNDSTROM MFG. CO., Little Falls, N. Y.
Mirs. of Sectional Bookcases and Filing Cahinsts,

ey
1T GROWS witH
YOVR LimnaAav
T FITS ANY SPALE

The Standard Desk Adding Machine

Thismachine on your desk for totaling deposit slips ex pense gecounts, ledger
accounts, ete., will give absolately correct resaltsand save hoors of thne osually lost in locating

5.00 to 880.00, according to capacity P DAYS' FREE TRIAL. Fuglish Model
farihings into pence, into shillings, into ponnds, £5, Architectis Model—16th of an tnceh into inches, into feet, 15

Send for cainlog 4. MERBERT NORTH MORSE, 43 Green Bldg., Trenton, N. J-

DoYouWant a Better Education?

WE offer a complete course in any school or college to ambitious voung men or women who will
do a little work for us. We furnish complete instructions and working plans which assure
success to anyone of average intelligence and energv. The work may be done in spare time. For

particulars address ROBERT ]. SHERLOCK, Room 803, University Building, New York City.
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Editor’s Cabinet

The
: [Concluded from page 683]

brown on top. If the loaves are large they will require
more time to bake. When the bread is taken from the
oven set it on a wire stand and leave uncovered till
cool, then put in a tin box or stone jar, shutting it up

closely.
¥ * Ssases Bk, Qs
LANGUAGE

J. ]. S., Peiersboro.—Esperanto (“ The Hopeful”)
is the new universal language. Such a language must
be easy to pronounce for the natives of all civilized
countries. It must, therefore, contain only those
-sounds which are common to all their lan It
must be phonetic—that is to say, each letter must
have but one sound and every sound must always be
represented by the same letter. The grammar must
be reduced to the utmost simplicity. There must be
no irregular verbs or declensions, and the rules of syn-
tax must be few and without exceptions. The vocabu-
lary must be made up, as far as possible, of words or
roots current in all civilized languages, and easily con-
vertible from one part of speech to another. All these
requirements have been met very ingeniously by Dr.
Zamenbhoff, the inventor of Esperanto. Full informa-
tion may be obtained of the American
Association, P. O. box 21, Boulevard Station,
Massachusetts.

anto
oston,

Many Inguirers. —The spelling of the English lan-
guage is said to waste fifteen per cent. of all books and
lﬁ,pcm’ by reason of its silent and arbitrary letters.

e useless labor involved in writing them, setting up
the type and reading them, together with the waste of
ink, paper, type, etc., amounts to many millions of dol-
lars annually. But the worst waste is that of children’s
time in school. Two years, at least, of every child’s
life might be saved for useful work or play if "English
were written as it is pronounced. The phi.lolc-ﬁ:lm'
assure us that there is no danger that phonetic spelling
will obscure the etymology of words. Some years ago,
the National Educatio Association, the American
Philological Association, and the Modern Language
Association expressed themselves strongly on this point,
and appointed a joint committee to report on a pho-
netic alphahet. ter, they made common cause with
similar bodies in England.

While there is no scholar of note in favor of retair-
ing the present orthography, it is generally deemed
best not to make sweeping cha but to proceed
gradually. Thus, the reform ordered by President
Roosevelt for public documents is limited to a few
points, such as omitting u in ““mould,” e in * dema-
gogue,” ugh in*‘ though” and in *“ thorough,” and spell-
ing ed with ¢ when it has that sol-ln(?, as, “‘blest,”
“curst,” and “mixt.” It is my opinion that this re-
form is in the right direction and deserves genera}

acceplance. s : %‘ é\_ -

THE DRAMA

M. S., San Francisco.—If you really feel that acting
is the only profession you are fitted for and could be
happy in, and are prepared to do the hard work and
concentrated study you write of, I should recommend
your entering yourself as a pupil in some really first-
class reputable school of acting, of which there are
several existent in this country. The addresses of
some which are conducted upon a thoroughly business
and strictly honorable basis will be furnished you upon
application to the Editor's Cabinet. If, however, it is
not possible for you to spare the time for a dramatic
school, familiarize yourself thorcughly with the works
of the greatest dramatists. Try and determine in your
‘own mind what style of part or character seems best
suited to you ; select from among the standard plays
characters that seem to fill that bill, study them care-
fully, analyzing th> character fron beginning to end,
and putting voursell into the place of that character
Say to yourself, ** How shoulcrl think, act, feel, if 1
were that individual, and if I were placed in a position
analagous to that of the character in the play?” You
must disassociate yoursclf from your own nature
entirely and conceive what would be a totally different
temperament and character and endeavor to embody
that new character.

After you have either finished the course in the
dramatic school or perfected yourself by home study,
I would advise your applyving to some well-known
stage manager or actor, requesting them to hear you
rehearse some scene from a play, acting it to the best
of vour ability, and doing therein just what you con-
ceive should be the way in which that scene should be
rendered on the professional stage, and then abide by

the judgment of that person. @‘/
a "W fow
» w

No sermon can be as eloquent as a heroic life.
'Y -

“If you do not like a man, what is the use of
telling him s0? It only makes him dislike you.””

oy (GOOGle
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The Policy Holder's War

By ELLIOTT FLOWER
[Comcluded from page 668)

were not as clearly and exactly defined as they should
have been, and this gave McCurdy the power to treat
the company, in a large measure, as the personal pro

erty of himself and his family, and, within certain
general limitations, to use the funds very much as he
pleased. That he exceeded even the liberal authority
given him, according to charges now made, was due
largely to the failure to place upon any one the definite
responsibility for checking these excesscs, and no one
chose to assume it. That there were officials or com-
mittees that could have done it does not meet this
requirement; men are notoriously slow to interfere with
the established order of things for which they are not
held directly responsible, especially when there is no
immediate menace in a continuation of existing condi-
tions, and it must be remembered that the company
was prosperous and that the method of procedure that
made such use of the funds possible had the sanction
of custom. This is not an apology, but an explanation,
and is intended merely to show wherein there was a
most serious flaw in the system under which many de-
tails of the business of the company were conducted—
a flaw that had the weight of tradition in the offices.

The new by-laws aim specifically at the correction of
this evil. There is now no man, from the president
down, who has the power to disburse any moncy with-
out the direct authorization of some committee—an
authorization that makes the committee as directly
responsible for the expenditure as the official who signs
the voucher. The money is not even available for dis-
bursement by the official until the particular committee
for his department has made an appropriation for the
purpose, and the voucher has to show that the expend-
iture was thus authorized. There is, therefore, on
chance of evading nsibility in the matter, and
no opportunity for individual recklessness, to put it
mildly, in the handling of the funds. Then, as a fur-
ther check, a complete monthly statement of all trans-
actions is made to the board of trustees, and I was
assured that it is the purpose to make the annual
statements clearer and more comprehensive than has
been customary.

“We want to make this company an open book to
our policy holders,” said Mr. Warren; ‘‘we aim totake
them into our confidence and tell them as clearly and
fully as possible what is being done with their money.
An annual report or a financial statement too often is
more noteworthy for what it conceals than for what it
reveals, and our purpose is to exactly reverse this and
make our reports and statements plain and complete.”

Still, as I ng: remarked before, I was not intcrested
in any general outline or promise of reform, but only
in the details of what actually has been done, so I
passed on to items that were capable of immediate
demonstration.

To supplement the restrictions placed upon the offi-
cers LE.LI new method of handling the funds through
vouchers directly authorized by committee action, the
temptation of the big cash reserve has been removed.
Not only is a check placed upon the officials, and di-
rect, unavoidable responsibility placed upon the com-
mittees and, through them, upon the entire board of
trustees, but even &le money that gave the opportunitics
for financial sleight-of-hand is no longer there. Of the
$22,000,000 to $23,000,000 that was formerly kept in
banks and trust companics at two per cent. intercst,
$20,000,000 has been put in term investments, leaving
only a moderate and necessary sum on deposit.

The importance of this in the way of eliminating the
possibility of a repetition of many of the old scandals
can hardly be overestimated. The money is no longer
available to trust companies at two per cent. and,
through them, to interested officials for large and re-
munerative operations; it is no longer possible to virtu-
ally command success for such an institution by giving
it inmense deposits of the insurance company’s money,
for the money has ceased to be available in that way.
It is only necessary to recall what I said about syndi-
cate amf similar operations in the preceding article in
order to understand how completely this has cut off
many of the opportunities for personal profit through
the use of the company’s idle cash. The item of idle
cash has disappeared. '

Of course, it is understood that this so-called “idle
cash” was far from being continuously idle. The
keeping of so large a fund on deposit was defended on
the ground that it enabled the company to take advan-
tage of sudden opportunities for lucrative investment,
and this is undoubtedly true in theory. A partof this
money was used for collateral loans, the rate for which
varies greatly and is sometimes very high. There are
also occasional opportunities for getting first-class
securities at sacri&e prices, and the man with the
ready cash is the one who can take advantage of them.
But it frequently happened, in these cases, that the in-
surance company got the trust company's two per cent.,
and that somebody else got the rest. Anyhow, since
the investment of this idle money there has been a gain
in the net income from investments, during five months,
of over $800,000. So something more than the mere
removal of the temptation has been secured.

Another very serious evil that has been eliminated
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.He at 7 you would like it? There
@ need not be a cold room in the

house if you owna PERFECTION
Oil Heater. This is an oil heater
" which means what its name implies—PER-
FERTION. Produces intense heat without smoke
or smell because equipped with smokeless device—no
trouble, no danger. Easily carried around from room
to room. Handle never gets hot. You cannot turn
the wick too high or too low. Easy and simple to care
for as a lamp. The

PERFECTION
0Oil Heater

Equipped with Smokeless Device

Is your
bath room,
bed room, or
spare room always
as warm and cozy as

is an ornament to the home. It is made in two styles—Nickel and Japan trimmings. Oil fount
beautifully embossed. Holds four quarts of oil and bums eight to nine hours. Do not be
satishied with anything but a PERFECTION Oil Heater. If you cannot get heater from
your dealer write to nearest agency for descriptive circular.

is the best lamp for all-round household use. 1t is a lamp

The of unexcelled light-giving power. Stand and oil fount
AIND woiid metal nickel plated. No glas except chimaey and

shade. The safest p vou can buy. Su for library,

dining room, parlor or bed mom. Latest improved bumer. Ask lor the

RAYO Lamp at your dealer’s. If you cannot get it from your dealer write to nearest agency.

STANDARD OIL COMPANY
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Right
Place

or a curtain pole sawed off?
Have yca all the tools necessary for the numberless jobs about the
house, and are they all keen and sharp and always in perfect condition?

/

KEEN KUTTER /

TOOL CABINETS

are made of handsomely finished natural oak, hand rubbed and con-
tain just the selection of tools for practical purposes,  Every tool isa

Kerny Kurrer and fully guaranteed.  Each tool has its own place
so that it is alwavs where you can Liy your hand on it and is easily
Lc‘lt n perfect condition.

,\~|>; us to send you hand ~c‘m\']\' Illll.\'ll-lll‘\i ..J...lu-_:m' showing
our complete line of Keen KurTer Cabinets @ then select the
Cabinet containing the assortment of tools yvou wantand yvour dealer
will \l:l',1'|>:\' vou., If not, write us and pive us vour dealer’s name.

This booklet contains Cabinets from $5.50 o 550009, according to
assortment of tools. A pastal will bring i,

SIMMONS HARDWARE COMPANY, St Louis and New York, U.S.A.
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What do you do when a door sticks, or when you want a shelf put up, U
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was the insane struggle for new business at any coat.
In theory the company that does the largest business
should be able to do it at the smallest proportional
cost, but it does not work out that way wgen more is

aid for new business than the business is worth.

here was a very ill-advised and expensive ambition
among the big companies to show the largest total.
The American ple like big things, and enormous
assets, combined with a wonderful and ever-increasing
showing in the total ol risks carried, was something
with which to conjure in the advertising. It will be
recalled how prominently these mag ificent figures were
displayed in the effort to capture prospecuve policy
holders. But it takes no deep knowledge of finance
to understand that unprofitable business must be done
at the expense of that which is profitable, and anyone
can see the injustice of that. A company has no right
to use your money and my money in a campaign for
business that is confessedly unremunerative. Not only
are we taxed to secure that which is of no value to us,
but we are taxed again to cover the losses incurred. 1
have heard it seriously argued that a company has no
right to use the money of policy holders to secure new
business of any description—that it should cut out all
advertising and promotion work, using its funds solely
for the administration of business already in hand,
and rely upon the record thus made to bring it more
through the enthusiastic mouth-to-mouth indorsements
by its satisfied patrons—but that is foolish and short-
sighted. Profitable new business is of distinct benefit
to the old policy holder, and every reasonable eflort to
secure it, so long as it still leaves it profitable, is not
only permissible but even morally obligatory upon the
management.

The old trouble was that the craze for new business,
for grand totals, led to expenditures in excess of its
value, and in this another opportunity was opened to
the grafter. There were exorbitant commissions, and
there were * allowances.”” This item of * allowances™
was one of the grievous scandals in the dealings with
Charles H. Raymond &° Co., but pariicular attention
has been directed to that affair only because the allow-
ances were much larger than in some other cases. The
practice of making these extra payments, ostensibly to
cover the extra cost of securing business, was far from
being unusual. They were supposed to cover, and
doubtless did cover, printing, advertising, traveling ex-
penses, stationery and other supplies, and extra office
expenses. There is reason to believe that they much
more than covered all these items in some cases. At
any rate, this practice gave wonderful opportunities for
gﬁ, in addition to making new business cost more
than it was worth in many instances.

The new administration has ended this evil by cut-
ting off allowances and putting the i on a
straight commission basis in heretofore unprofitable
territory. In some places the agencies have been di--
continued, owing to conditions that made the business
secured prohibitively costly; in some others the cam-
paign for new business has been abandoned, but the
company still takes what is offered on a straight com-
mission basis; everywhere the commissions have

brought wilthin reasonable bounds. In effect, this
word has gone out: ‘“We do not want new business

just because it is new; we only want it when we can
sec’urf it upon terms that will make it generally profit-
able.”

At the time I made my investigation these agency
changes were still in progress, and new ones were
under consideration, so it would be hardly possible to
take them up in detail, even if I had the room. Mr.
Dexter, superintendent of agencies, and Mr. Ros-
knecht, of the foreign department, went over tke sub-
ject with me, explaining the circumstances of each
case, and, for the most part, cach case had to be con-
sidered separately. It was often a matter of local con-
ditions that made certain agency chagu advisable,
and the resulting status of affairs differed with the dif-
ferent places. An agency might be withdrawn in one
place, and in another it would be left with restricted
powers. Much of the foreign field, especially, was in a
transition state, and a complete adjustment to the new
system and the new theory of acceptable business can
not be secured immediately. This much, however, is
clear: Theagency expenses have been materially reduc-
ed, and the item of unprofitable business, merely designed
to swell the grand total, has been cut out entirely.
Recall the Raymond case, and you will see how com-
plete a check that puts upon one form of graft. It
was the wild extravagance in the striving for big fig-
ures that gave the Raymond firm its opportunity. So
these agency reforms—reduction of commissions and
the elimination of improper allowances—have a direct
connection with the old scandals, and are certainly a
most important safeguard for the future.

The efforts to recover money improperly taken or
expended are significant and instructive, also, and the
Raymond firm figures largelf in this. Most of these
suits have been discussed fully in the daily press, but
it may be well to summarize them briefly here.

Actions have been begun against Richard A. Mc-
Curdy for the recoverv of a total of $3,370,341.66, for
the loss of which by the company he is held to be re-
sponsible through “ unfaithfulness and neglect in the
discharge of his duties.” The items are as follows:

Political contributions since January 1, 1885, which are
alleged to be unlawful and improvident, made withom
authorization by the company, and beyond ity lawful
powers as a corporation— 500.

Digitized by G O ()({ I c
C



October, 1906

An increase of $s0,000 # {®ar in his own salary, from
June 1, 1901, to the date of his retirement, which is said
to have been taken from the company without proper au-
thority—g$az2s5,000.

The sums drawn by the committee on expenditures
during the last six years of his presidency, the improper
use of which he could and should have known and pre-
vented—§$600, 0oo,

The sums, in excess of any reasonable compensation,
paid to Charles H. Raymond and Company during the
years when his son and his son-in-law were connected
with the firm, and for which he is held responsible because
of his *'lack of faithfulness and vigilance ""—81,250,000.

The sums, in excess of any reasonable compensation,
drawn by lis son, Robert H. McCurdy, during the time
the latter was superintendent of the foreign department—
$1,002,841.66.

These items, for the most part, are also covered by
other suits that include among the defendants the
others interested. The two McCurdys, Louis A. The-
baud, and Charles H. Raymond are sued jointly and
accused of conspiracy in the Raymond am!l Company
case; there is a suit against Raymond and Thebaud
for $3500,000 of allowances that are termed ** practical
gratuities,” wholly unauthorized and illegal; and Robert
H. McCurdy is included in a separate suit to recover
the excessive commissions paid him as superintendent
of the foreign department. 5

Further, there are suits against Robert A. Grannis
and Walter R. Gillette, the former vice presidents, for
overcharges and padded bills permitlcr[i‘; ainst the

members of the committee on expenditures for money
unlawfully used; and against Andrew C. Field, who is
said to have handled much of the money from the
** confidential fund.”” The members of the committee
on expenditures against whom action has been taken
are Robert Olyphant, James T. Holden, and Charles E.
Miller, and, in one case, Maria Amelia Herrick, ad-
ministrator of the estate of Jacob Hobart Herrick, is
included. Herrick, now deceased, was a former mem-
ber of the committee, his place being taken by Miller.

The action against Gillette is for an accounting for
large sums previously drawn on vouchers approved by
the committec on expenditures, and placed in his
hands. A considerable part of the money so drawn
was given to Gillette and other officers for alleged con-
fidential uses. Gillette has voluntarily repaid $8,000,
stated by him to be the balance of this money not ex-
pended; but, it is alleged, he has failed to account for
the sums expended. This action incidentally asks for
an accounting for the losses suffered by reason of his
negligence as an officer and trustee. His counsel has
made a motion to separate these alleged causes of ac-
tion, and this motion is still pending.

This serves to call attention to a misapprehension
that has arisen in the minds of policy holders and others
in relation to some of the legal proceedings that have
been taken. This was cxplainetr to me quite fully by
James McKeen, who was leguassochiated with Charles E.
Hughes in prosecuting the legislative investigation and
whose presence now at the head of the law department
of the company ought to be an assurance of its absolute
good faith in the prosecution of all offenders. Accord-
ing to Mr. McKeen, Mr. Choate thought that several
of the actions begun against various defendants by ser-
vice of need not be prosecuted, as the claims
were covered by other actions. In consequence, some
were discontinued. This led to the absurd statement
thnt some of the suits against McCurdy had been
abandoned. As a matter of fact, the suits already be-
gun cover all cases where there is a reasonable basis
for action, and investigations are Ewceeding with a
view to bringing suit against all others who may be
liable. At the beginning certain actions were begun,
the points of which were incorporated in new and more
comprehensive suits that later developments justified,
and it thus became unnecessary to continue some of the
old ones. It is stated with the utmost emphasis that
every action thus apparently abandoned was rovered
fully by some other proceeding.

In many cases of this kind attempts have been made
by corporations to bring a single suit making all delin-
quent parties defendants. In this instance, however,
Mr. Choate deemed it wiser to bring a considerable
number of separate actions, although in some, where
the facts made this course expedient, several defendants
have been joined. While it has not been possible to
serve some of the defendants, owing to their absence
from the state or other causes, it is, nevertheless, true
that nearly all of them have been served or have a?-
peared, and the actions are being pressed as earncstly
as possible. Legal procedure is notoriously slow, and
this, combined with the facts just given, appears to be
the only foundation for the rumors circulated that the
company was abandoning, or becoming lukewarm in,
the prosecution of the old officers.

The suit against Grannis is similar to the one against
McCurdy, in which there are allegations of negligence
and misfeasance in the approval of vouchers for im-
proper payments and for participating in the making
of itical contributions, etc. re is also a suit
against L. W. Lawrence, through whom supplies are
said to have been purchased and paid for at exorbitant
rates, and he is likewise charged with being a partici-
pant in the conspiracy under which bogus vouchers
were used for drawing money from the company.

The claim of the present management, it seems to

moothing out
e Furrows of Care
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To look older than one is, is a handicap in both

prematurely.
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and our illustrated book on Facial Massage, showing how to keep the skin in
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in the selection of a revolver. In case of emergency
vour life may depend upon its accuracy and the
quickness and certainty of its action.

H. & R. Hammerless Revolvers

are weapons that can always be depended on, no matter how suddenly they may be called upon.
simplicity of construction, perfect safety, absolute reliabi:it?' in action and superior accuracy are the
qualities which characterize them. With proper care they last a life time. gannof be fired except by
wuiling the trigeer, insuring against accidental discharge. Rigid inspection before leaving the factor
insures against flaws or defects of any kind. Has independent cylinder stop. The automatic shell-
ejecting device makes reloading easy. Don't be tempted by low price into buying a cheap and inferior
revolver, when you can buy an '‘‘H. & R." Hammerless Revolver. 32 or 38 caliber, 5 shot, 3-inch
barrrel, nickel-plated, for $6.00. Made also with 4, 5 and 6-inch barrels.
Sold by dealers in reliable sporting goods.
If your dealer doesn't keep them, we will ship direct prepaid on receipt of price.
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me, amply justified by the facts given, is that it has
made an enviable record in ending old abuses along Organ, Violin, Guitar, Mandolin, etc. Write American
the lines of extravagance and graft, in providing effect- School of Music, 232 Manhattan Bldg. Chicago, Ill..
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“How | Fooled My Boss”

N a street car recently I overheard a fine-looking
ung man of about twenty-one, telling two com-
panions how he managed to cheat his employer out of
an hour and a half’s time every day for over a year.
This is the substance of what he said:

He was out a great deal with the boys and got, on
an average. only about five and a half hours’ sleep a
night. This not being sufficient, he managed 1o sleep
an hour and a half each day during business hours.

He went on to describe a large door situated just
back of the private office in the store, which, when
open, cut off quite a little corner of space in such a
way that he could seclude himself there without dan-
ger of being seen. In this secluded corner, seated ina
chair, he took a nap of an hour and a half each day,

Several of the other clerks knew about this retreat,
and they took turns during the day, co that some one
of them was resting or sleeping there most of the day.

One of his companions asked the young man how he
managed to a\roicF detection. He replied that ihc t(iioor
opened into a passageway, and was never closed in
thp: daytime ; thz.t the bos! never had occasion to look
behind it, and that he would not be likely to miss one
clerk among so many ; and thatevenif he did, therc was
always someone who would give the signal. So to-
gether the young men managed to cheat their employer
out of the equivalent of one man’s entire time.

I had been admiring this young man’s striking ap-

arance before he told his story. He had a splendid
E:ad, and a very strong face, and I had said to myself,
“ How I wish I could tell that young man what great
possibilitics are before him if he is only equal to his
opportunity.’” Yet, on the very threshold of his career
he was systematically cheating his employer, and glory-
ing in his cleverness in doing it.

Think of a young man with such possibilities boast-
ing of stealing an hour
and a half's time a day
without detection |

This young man
would probably have
been horrified at the
mere suggestion of
stealing the value of
an hour and a half’s
work out of his em-

loyer’s money drawer,
Eut he was really doing
the same thing. He
thought he was getting
the best of it, but was
he?

Did he realize that
every time he prac-
tise?this deception he
was taking infinitely
more out of himself than out of his employer, that he
was putting an indelible stain upon his name, branding
an indelible scar upon his character ?

Did he realize that he was forming a habit which
would blunt his ability to distinguish between right
and wrong; that every deception he practised on his
employer would make another and a larger one more
possible and easier; that familiarity with wrong would
dull his conscience until the hideousness of the sin no
longer acted as a deterrent to other wrongs? i

There are tens of thousands of men in the great fail-
ure army to-day, who thought they were getting the
best of their employer in their younger days because
they clipped their hours, shirked their work. They
thought t{::y were going to get on in the world just as
you do; but, before thcy realized, it they had fas-
tened upon themselves the habit of cheating, of deceiv-
ing, until they gradually become so dishonest that they
not only were not promoted, but either lost their posi-
tions, as well, or, when they started in business for
themselves, lost their credit, their standing, the confi-
dence of others and gradually went to the wall, or
landed in the penitentiary.

The thief thinks that he is the richer for his theft,
but he is gaining the worst kind of poverty, because
what he loses by the theft is infinitely greater than the
insignificant value of what he gets. He may have
gained a few dollars, but he has lost a great slice of his
self-respect, he has lost that which all the money in the
world can never restore. There is a smirch on his es-
cutcheon, a stain on his character which all the seas
can nut wash out.

Just compare the little advantage which you think
you get from stealing your employer's time with the
infinite satisfaction which would come to you from the
consciousness of being loyal ta him, true to his inter-
ests, true to yourself |

Think how mean and contemptible and humiliated
you would feel if your daily theft were to be discov-
ered! Then your employer's confidence would be gone
forever. You never could recover it. e might try to
forget your sin, but he never would. The chances are
you would be discharged, and this thing which may

seem so small to you, may follow you through life and
trip you up everywhere you go.

Eut the fact that others may know of your theft is
insignificant in comparison with the fact that you your-
self can never forget it; that you never can think quite
as much of yourself again.

There is no one thing so necessary for one’s real ad-

vancement in life as a thorough self-respect. You
must think well of yourself, or others will not respect
you. And you can not think well of yourself when
you know you are a scoundrel, when you know that
you are systematically cheating your employer.

- - . -

The Imperious “ Must”

HAT does the world not owe to that imperious
““must,”’—that strenuous™effort which we make
when driven to desperation, when all outside help has
been cut off and we are forced to call upon all that is
within us to extricate ourselves from an unfortunate
sitution.

Many of the greatest things in the world have been
accomplished under the stress of the impell-
ing “must,””—merciless in its lashings and
proddings to accomplishment. @

Thomas Erskine, whom Lord Campbell ,:: W
pronounced the greatest advocate and most hﬁﬁ ;
consummate forensic orator that ever lived, [
began his le¥l career under many discour- |
agements. Though he had a sublime self- |
confidence, which was itself a prophecy of (
success, yet he fought the battle of life for — &
many years against great odds. His father’s
means having been exhausted in educating
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do you see in it, angel or devil, man or beast? Does
it mean mere low, brutal pleasure, a life of selfishness;
or does it mean a larger opportunity to help others?
Your money is but an enlargement of yourself. It will
mean just what you mean. If you are mean, your
money will be mean; if you are stingy and selfish and
greedy, your money will bring the same meﬁaﬁ.

How are you going to use this new power which has
come to you locked up in your dollars?

L] L] Ld L4

A Hero for Half an Hour

ADY HENRY SOMERSET says that she tried the touch-

stone of the following story in a drawing-room full

of women in London, recently, who were gossiping and
drinking tea:

“A woman I knew in London, in her visits in the
slums, called at a house of a questionable character,
and had already knocked at the door before she re-
membered that she had two hundred and fifty dollarsin
gold in her purse and that the girl she had come to

see lived at the very top of this disreputable house.

While still reprimanding herself for her
folly the door opened, and she was con-
. fronted by a hard, tough-looking man. She
“uy,  instantly pulled out her purse and handed
%\ it to this man, saying: ‘I am going to the
*" top floor and I have two hundred and fifty
dollars in gold in my purse. Would you
be so good as to take care of it for me
till I come down again?’ Without the
slightest hesitation, she put the purse in
his hand and went upstairs, and, without

“Asking him for bread™ the least anxiety about her money, she

his two elder brothers, he was obliged to
start in life with little training, and ascanty
stock of learning. While pursuing his law studies he
found it hard, even with the strictest economy, to keep the
wolf from thedoor. Forseveral years he lived so econom-
ically as to be often “shabbily dressed.” Conscious,
all the time, of powers that fitted him to adorn a larger
sphere, he chafed against the iron circumstances that
hemmed him in. A chance conversation led to his
being employed as counsel in an important case. The
effect produced by his speech was prodigious. He won
a verdict for his client, and by a single bound, over-
leaping all barriers, passed from want to abundance,
from the castle of Giant Despair to the Delectable
Mountains. Entering Westminster Hall that morning
a pauper, he left it prospectively a rich man. As he
marched along the hall after the judges had risen, the
attorneys flocked around him with their briefs, and re-
tainer fees rained upon him. From that time his
business rapidly increased, until his annual income
amounted to £12,000. He said that he never could
have made his first great plea, which made him famous,
but for this imperious “must.” He said that, when
making this speech, he could feel his children tugging
away at his coat-tails, and asking him for bread.

Necessity has been a priceless spur, which has helped
men to perform miracles against incredible odds.
Every Ferson who amounts to anything feels within
himself a compelling power which is ever prodding him
to perpetual improvement, pushing him on. Whether
he fecls like it or not, this little inward monitor holds
him to his task.

It is that little insistent * must,” that dogs our steps
and pushes us on, that makes us willing to suffer so
many privations, to endure so much inconvenience and
lack OF comfort, and to work so hard when it is so
tempting to take it casy.

- -

What Message Does Your Success Bring?

A MAN who has acquired much wealth writes me that

he is a success, that he has at length attained his
heart's desire, because with money a man can get about
all the good things of this world.

But, my friend, what are you going to do with your
money ? How are you going to spend it ?—upwards
or downwards?

What message does your success bring? What note
does it sound? Does it ring in hope and cheer for
others, a message of manliness, and of nobility, or of
greed and hard scifishness ?

‘What message is there in your wealth for the world ?
What does it mean to those who have helped you
make it ?—a wider or a narrower life? Are their hopes
buried in it, their ambitions stifled, their opportunities
crushed, their own prospects ruined ? Has your chance
diminished theirs ?

What does your money say to you? Does it speak
of helpfulness, of self-improvement, of education, of
culture, of travel, of books? What opportunity to
help others has it brought vou? What chance for a
widening influence, a larger usefulness? Does it
breathe of generosity or of meanness, of a broader
manhood, of larger aim, or of a self-centered, narrow life?

Your wealth is yet a block of uncut marble. What

remained quite awhile, and when she went
back the man stood at the door waiting,
with the purse in one hand and his cap in the other.
She thanked him kindly and went away.”

Lady Somerset says she waited to see the effect of
her story. One woman said: “How silly!” Another
was too shocked to speak. A third said: “And how
much was there left of the two hundred and fifty
dollars ?”

Not one of them realized the wonderful beauty of
the woman’s faith; not one of them saw what she had
done for the man. Thief, liar, blackguard, doubtless
he was all of these, but for the first time in his life he
was trusted. How he would remember and bless the
woman who made him a hero for half an hour!

There is something even in the hardest heart that
softens when trusted. When we trust him, we make
the most abandoned creature feel that there is some-
thing good in him, that there is a tender spot, a better
side of his nature, that he is not all bad. When we
touch him on the divine side of his nature he will gen-
erally respond to our appeal. Many an abandoned
creature has been redeemed by being trusted.

I have known social outcasts, men with criminal
tendencies, who would risk their lives rather than be-
tray the implicit confidence of some one who believed
in them.

When Elizabeth Fry began her work among the
women prisoners in the London prisons, where the
woman who had stolen
a loaf of bread to keep
from starving, the
g:ung girl who had

en picked up on the
street, and the aban-
doned criminal were
huddled together, the
first thing she did was
to get the confidence
of these unfortunates.
How did she do this?
By appealing to the
best in them, by trust-
Jng them; by showin
them that she belie
there was good in them.
When a society woman
asked her what crime
some very noted and
very bad girl in her
charge had committed,
she replied: “I do not
know. I never asked
her.”

She never asked the
prisoners how theyhap-
pened to fall tosuch a state. She treated them as though
there was still something divineinthem. She took it for
granted that there was something in them worth saving,
and that they were human beings, that there was a
divine force in them, which, if developed, would redeem
them; and she knew that implicit trust, and unselfish
love, were the only wands that would perform this
magic. She was the incarnation of charity, which says:
“Do not condemn the man whom every one else de-
nounces. There is a God in him some where.”
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How to save DOLLARS in

Cooking and Heating

It has cost many stove users HUNDREDS OF WASTED DOLLARS to find this out.

Cut out this Coupon and mail to us and we will solve this problem for you. You will get
all this information FREE

FREE INFORMATION COUPON *

Send me free of charge your Stove Book on

Cast Ranges Base Burners
Steel Ranges Heating Stoves
Cook Stoves Oak Stoves

Gas Ranges
Also your Expert Stove Advice free of charge.
Indicate this way [X] the kind of stove or range wanted,

My stove dealer's name

My Name.

Address

State_ e ——
WRITE FLAINLY and only on ONE S8I1DE OF THE PAFER.

Address Manager Advice Department
Tue MicHIGAN STOoVE Company, Detroit, Mich,
Largost Makers of Stoves and Ranges in the World.

» A STOVE or RANGE to meet the wants of all—also a complete line
Sold by Leadmg Dealers Garland Gas Rangea, ’

Everywhere No atientlon can be given to your letier unless this coupon, fully filled out, ks atiached.

¥ Artists who arey

proud to perform
for the Victor.

Nearlyeveryone knows Sousa’s Band,
but not one-twentieth of the people of
the United States have actually heard
it. Richard Jose’s marvelously high
tenor, De Wolf Hopper, with his
inimitable * Casey at the Bat,” Len
Spencer’s funny sketches, Arthur Pryor
and his Band—all have a national
fame; but how many of them have
you ever Jieard ?

You can hear anyone and everyone
of these great singers, great bands, great
entertainers—and a hundred more—
with the Victor. They sing for you,
play for you, or bring a good laugh,
whenever you * feel in the mood.”

Think what an inspiration to an
artist—to be heard by enthusiastic
millions today and in years to come.

Victors and Victor Records for sale by all leading Music
Houses and Talking Machine dealers.

The Victor Talking Machine Co. Camden N.J.U.S. A.

Berliner Gramophone Co. of Montreal, Canadian Distributors

Photos of Ada Tanes, Callins, Spencer and Macdonough, by the Channell Studio.

THls Master's Voice™

T— Google
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e met unlque end fueioating of the con-
—uo plement of shance, but an honest,
T coutest of ok

T ILLLAMM LATING “1'\[!"\
H FASTEN ER—a new luven =l atuer
I itely the best—afords vemiils .n-. can't be
pried off or pleked open, To afd ua in sdver-
tiaing It mort yucoemsfully we open this contest
that we may gei the Lesi answers the whole
country oan give 10 the question &

Why Should Every House
Have the Williams Ventilating
Window-Sash Fastener on Its
Windows ?

Ench rontestant Is ta give five Intalligrat roa-
wons. To make the contest more fascinating,
each lettar of the siphabet I given s different
valoe.  The pereen sending five ressons whers
the sum of the value of all the letters ased
ahinll be tha highest will be glven the

Grand Prize of $100.00

140 sihers will seenre prizes varying In
yalue—2300,00 In sll. The prizes will
be awarded oo Christmas Day.

Ws want erery reader of Svocess Macazvs
to enter this contest. " ta m- ll
Ask your hardwars de

HASH FASTEN
printed set of ru
b hina wot yot L
& peatal card wil
ot of these sbmple rules.  Address,
CHAS, HOYT WILLIAMS,
1071 Fidellty Rhlg., Bolale, N. Y.

ing ihe contest If
wend us kis name,
and we will mall you a

The trouble with most banking or

ganizations is that they want to tie

your money up so you can’t get it

when you want 1t—

And then only pay you 3 or 4 per cent.
pays 5 per cent,

for the use of it.
T
annual interest for every day your

is Company
money is on deposit, and allows you
to withdraw at any time without notice.
If you want to leave your money on deposit for
two years or more, we will pay 6 per cent.

And back of it all absolute securily is guaranteed.
WRITE FOR THE BOOKLET.

CALVERT MORTGAGE & DEPOSIT CO.,

1042 Calvert Building, = = = = Baltimore, Md.

Buy a Barler

for guick, clean hent that
youcanmove anywhere nnd
alwanys have & warmn rujnn
fnd

work, ter

] and lu:la; “than any Ol }Ir aler you
have eve r Seen Jreturnt and ivwill

. co.,

Youn can earn 820 to 85
and upwar ln
i Ly .

Iy taugt

Tll"r\L und I ]:H‘-il\ \I
cessful students everywln

= Bample !u;,n s from dnsiruction .‘H;-r'r-_
SCHOOL OF APPLIED ART

FingE AnTa BLDG., - BATTLE CREEK, MICH.

BUSINESS OPPORTUNITY

Men of Business inlerested in & new field for making money.
will find in our proposition what they are seeking. We have a
New Plon inthe Mail Order Line that will please those seeking
& good investiient with large profita. A Fortumne for the right

In- ru ‘tion. Sue-
llrr'a. Jor our

persuon. The F. Il Alden Co., 1 40 E. 4th 8t,,Cincianatil, 0.

“I could see nothing in the world, then, but Marie
Lloyds,” said the great French actress recently.
“Marie Lloyds comfoaed the audience, the judges,
the pupils. Marie ds dangled from the chande-
lier, and Marie Llo decorated the mantelpiece.
That I had won the second prize was nothing to me.
I had nothing; Maric Lloyd had everything in the
world. All I can remember of that night is Marie
Lloyd.” e e ..

The Trap Looked Dangerous

“It was a long, long time ago,—'" Mrs. Thomas
Whiffen said, “my first night on the stage. I was
only a little cl'u]d and afzeared as a fairy, in a burlesque
at the Royal Theater, London.

“Ithink I was very happyand very proud of my tarlatan
skirts, but there was one draw-
back. I had to make my en-

trance through a ‘trap,’ and I
dimly recollect standing in a
dark corner beneath the stage,
quaking with the fear that
something would happen to the
trap, and that I would get hurt.
I £ remember being shot up
into the air, in all the glare of
light; nothing did haﬂpcn to
me then, but %atcr, in the same
season, I was nearly killed in
that same trap, so my ears did
forebode someillluck, after all.”

e e

— ||| She Was Paralyzed With
U = Fear

“Quaking with fear* _“My first appearance?” said

Irs. Leslie Carter to an inter-
\ viewer. ““Shall I ever forgetit?
It was dreadful! I remember standing in the wings,
paralyzed,—yes, paralyzed with fear,—seeing, hearing
nothing. Suddenly I felt Mr. Belasco’s hand on my
shoulder. ‘Go on,” he said, and the next thing I
realized I was on the stage, saying my lines and catch-
ing glimpses now and then of my usually gentle manager

standing in the wings and literally tearing his hair.”
Ld - L] -
This Reception Impressed a Manager

Miss Fay Davis—who, by the way, is an American
girl, though she is often taken for an Englishwoman,—
made her first appearance, curiously enough, at a
testimonial given to Henry Loraine, father of Robert
Loraine, in whose company Miss Davis is now ap-
pearing.

She was visiting friends in London, and was asked
to give a recitation. Although she lmd often recited
in private, this was her first appearance in public.

“The thing I remembered most of that memorable
occasion,” said Miss Davis, ““was that Sir Charles
Wyndham—who was only Charles Wyndham then,—
offered me a position in his company. I was too
excited to remember anything else.”

L4 . * Ll
Her Husband Was Mo&t Excited

Miss Amelia Bingham’s story of her first appearance
is rather an amusing one. Stage fright, that bogy
of budding actresses, had no horrors for her.

“Like most other amateurs,” she said, “I was
externally ‘sure’ of myself. I could always re-
member ‘lines,” and so had no fear of my ability to
go through my allotted part all right. The picture
that stands out in my
mind, however, is the pic-
ture of my husband,—a
most excited youngman,
standingon a chair in the
wings. Every word of
my lines he said with me,
only pausing to wonder
if I would get through
my next speech. He was §§
actually rigid with fear &‘w‘
for me! Really, it was - 7775
very, very funny.”

Ll . Ll -

W anted to Skip About
“My first night?” said
Mme. Schumann-Heink **4 mosi excited young man '’
on being questioned;
“Well, I was only seven-

'WANTED

teen, and full of the joyousness of life and of at last being

on the stage. I played the part of the gipsy in ‘Il
Trovatore,” but lpremcmber nothing except that it
was hard not to be able to laugh out loud and skip
about, as I certainly wished to do.”

.

She Gave No Thought to the Part

Miss Elita Proctor Otis was another self-possessed
d/butante. She says she gave no thought to her own

rt, on that momentous evcmnﬁg

“All that I remember of that first mght is that I was
busy inventing ‘business’for the ‘star.” It pleases me
to be able to add that the ‘business’ I invented was
afterwards incorporated in the play, ‘The Crust of
Society.'"

SUCCE":SS MAGAZINE

The picture depends on
the film, far more than on
lens or on camera. Kodak
film passed the experimen-
tal stage years ago.

“Kodak” on the spool end
means quality in the roll.

EASTMAN KODAK CO.
Rochester, N. Y.

Kodak Catalopues free at The Kodak City.

the dealers or by mail,

FREE BOOK ON

Photography

uu want to learn, or improve your
Lnun edge of practical photo;,t:.phy write
for this book now.

Our home study courses, which it de-
scribes, cover every feature of camera
work. The cost of learning is paid by the
saving of plate and material waste we
teach you to effect.

sState whether beginner’s, '\matem’. or
professional instruction is desir

Camera and Photo Supply Bl.lym
save money by sending 10c. postage
for our Big CUatalogue.
AMERICAN SCHOOL OF ART AND
PHOTOGRAPHY,
237 Washington Ave., Scranton, Pa.
J. B, SCHRIEVER, FPres.

YOUD A MAN

makinu ilf)u monthly when taking Indlvidual instraoctions from

—CHIEF DRAFTSMAN—
of large concern, who will in few months' home study equip
fully with complete technieal and practical knowledge enabling
Fou tostartat $20-83 weekly salary and rapldly advancing. Fur-
nI-h tools free of charge and steady position when completed.
Easy terms and success gunrantoed. Best trade with best future

Ad. GHIEF DRAFTSMAN, Div. 16 Engineers Equip't Co, (dnc.) Chlcagn

ON YOUR MONEY

1z & Loan

Association, estab-
had a loss or failed to mest

$750,000.00
45,284.74

By a local Bu
lished 14 years.

Never
—_— an uhli}. ition.
Stock in Force - -
Guarantee Fund and Profﬂm

Amounts Received from 60c to $5,000

If interested in a safe and profitable investment,
write for free literature. JEFFERSON COUNTY BUILD-
ING & LOAN ASSOCIATION, 221 21st St. Birmingham.Al.

PARKER’S Arctnc SOcks

EMang) R

Healthfal for In’d- h.‘\ruln‘f Lath l.nd sick-
- room. Worn in rubber boots, sbeorbs per-
L oh spiration, Made of knittod fahcic, lined
with soft white wool Hleecs, Sold
T (n all sizes by dealers or by
mail, %5¢ o pair. Parker pays

posiage. Catalogue Ifree
Look for Purker's name In every pair.
Parker Dept. 3, 25 Jumes St., Malden, Mass.

J. H.

We want an energetic, honest man
or woman who desires to increase
their income during spare moments
or after working hm:rs to represent

1s ineach cityanc IT.m\n where we have no local representative;
considerable mo an be made with little effort, as we have
the lnrgest l”l llnut selection of Diamonds and Jewelry
in the country. Write at once and have territory reserved.
MITCHFLL & SCOTT CO., 1125 Champlain Bidg., Chicage, Il

GENTS—'\\'Q have an agency pmpusi-
tion that will interest any fac

reman or any honest man who wants to
1 tle on the side without much effort

1 ‘ho mixes with men that use tools. Write
qu:ck for details and secure exclusive territory.

ORR & LOCKETT HARDWARE CO., Dept. “R,” Chicage, liL
agn-eable at bm

BI Salaries;
Work honorable, easy 3 a
We want some one in your neigh
Arean old established firm. Write to-day. Big money for you
ROYAL MANUFACTURING CO., Box 1853, Detreit, Mich.

Men and wom:; of
e\u age are maki
;almes with 1:;.‘
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HOME FOLKS

LIKE YOUR LETTERS

so write them
with a

Because They
Excel

STANDARD OR SELF FILLING
The Parker has three vital points
of superiority not lound In other pens,
Can you afford not 10 supply yourself with a Parker Penl
Twenty-page Art Catalog and the name of a Parker
Pen dealer gladly sent on request. Please write us.

Parker Pen Co., 9% Mill St., Janesville, Wis.

THERE’S MONEY IN IT FOR YOU

You can start a business of your own, or earn a big
salary as acorrespondent. You can positively increase
our present income through this money-making knowledge.
arn,by mail,from a practical correspondent who has built
upa tremendous business,wholly through the right kind of
letters—the kind he will teach you to write. If you are ac-
customed to writing letters, enclose one, with your inquiry
for our prospectus, and it will be criticised free D*CDII to you.

Addres PAGE-.DAVIS SCHOOL
OF BUSIXESS LETTER WRITING

Pept, 21, 80 Wabash Are,, . CHICAGO, ILL,

HOME
STUDY

Fo courses of study
in Normal, Academic,
Commercial and  Fhar-
macy Departments. No
other school can offer ad-
vantages of affiliation with a great university, coursea of such
strength that r.he% receive nniversity entrance credits, annuoal
scholarships in the nniversity for best work in correspondence
tourses. [nstroctors are college gradoates who wive thelr entire
thwe to our work. Inquiries invited,

INTERSTATE SCHOOL OF CORRESPONDENCE
AMilated with Northwestern University
BT4-382 WARASH AVE,,

Lant Library, Sorthwestern University

CHICAGO

HOW TO BREATHE

For Health, Strength and Endurance
Read LUNG and MUSCLE CULTURE, the most
instructive bovk ever published on the vital subject of
BREATHING & EXERCISE
4 pages. Fully illustrated. 200,000 alread
Correct and Incorrect breathing, deseribed
grams, etc. Dook sent on receipt of 10 Cents.
P.von BOECKMAXN, R. 8.,
M35 Bristol Bldg., 500 5th Ave,, New York

Mount Birds

A" Wecan teach you by mall tostulf and mount all
= kinds of Birds, Anlmuls, Game Hendn, eio.

/

Bold.,
din-

=
B Also to tan skins and make rags, e your own taxi-
f:r‘ dermist, Decorate your home with your beautiful

¥ trophles. Or increase your income selling s

-

& mens and mounting for others. Easily, guick
& learned in spare time, by men and women, ﬁmmﬂ
wents by thousands of stud 11 d

write today for catalogtie nnd Taxiderm
FREE, WRITE TODAYs N. W, Sehosl et ey
dermy, Inc. 29 B Btrect, Umahs, Neb,

C AS FOR YOUR
BUSINESS OR REAL ESTATE
to huy, sell or exchange any kind

estule anywhere al any price,
i deseription and price- f
CAN $ave you time oney.
Frank P. Cleveland—Weal Fsiate Expert,
4502 Adams Express Hoilding, (bleage, 1L

TAUGHT BY MAlL. Lessons prepared nnder
the direction of Howard N, Ogden, Ph.D., LL.D.,
Preaident of [llinols (ollege of Law (largest law

school in Chieagor.  Umiversity methods. Credit
given by resident sclinol for work done mail,
Mook requirel for the first year lonned free,

sSpecinl conrsea  given by correspondence in

Academic Prepamatory work, Englirh, Latin and Gerian.
UNIVERSITY EXTENSION LAW SGCHOOL,
303 E. Erle S8treet, Chicafjo

rld’s Fair, 1803,
$t. Louls, Mo., 1904

Leulsizsna I'urchase Exposition,

Mrs. Casey's Dollar

By ELLIS PARKER BUTLER
[Concluded from page 663]

account accused her, and she felt guilty, and
.always avoided him as much as she could.

““Hey!” called Edmiston, “ Hey, Mrs. Casey!”’

Her impulse was to hurry on, but she could
not pretend ignorance of that voice. It was
loud enough to call home a deaf cow from the
next county. She hesitated, and crossed the
street, formulating her excuse as she went.

“Th’ ould cheese-rind av a Yoder,” she be-
gan, but Edmiston interrupted her with a laugh.

“Wouldn’t pay? I thought so. He has to
hug a dollar for a month or two before he
kisses it good-by. I was thinking I ought to
have this store cleaned up—shelves scrubbed,
walls washed—wonder if you would do it for
me?”

“Wud T do it?” cried Mrs. Casey. “Ah,
you’re th’ swate gintleman as iver was, Misther
Edmiston! Lave me but git me pail from me
shanty—"

“Not to-day,” said Edmiston; ‘““nor to-
morrow, that’s market day. Say Monday.
And here’s the boy’s pants you spoke for.
They can come out of the—"’

Mrs. Casey did not wait to hear.

“Hivin’ bliss ye, Misther Edmiston!” she
cried, grasping his hand. “If there be room
fer another saint in hivin, wid them so crowded
already, sure ’t will be Saint Edmiston av West
English! ’Tis th’ patron saint av widdys an’
orphans ye be sellin’ wan fifty pants fer ninety-
eight cints, an’ takin’ thim out in worruk, an’
nivir sayin’ th’ worrud ‘system,” which was in-
vinted be th’ divil t’ oppress th’ laborin’ man.
Thank ye, sor, an’ much oblige t’ ye, an’ if ye
wor th’ divil himself I wud say th’ same.”

Mike’s clothing in summer consisted of two
items: I, shirt, and II, pants. The quickest
he had ever dressed was one day when he was
swimming when he should have been in school,
and saw his mother coming over the hill with
a barrel stave in her hand; but he dressed
quicker when Mrs. Casey got home with the
new pants, for there were two of them, Mrs.
Casey and Mike. He was buttoning the top
button of his shirt as he took his seat in the
schoolroom, ““tardy” but “ present,” and it did
not matter, for there was no “next day” to
bring retribution.

The long vacation passed, and the autumn
months, and the first of December came, but no
dollar came to Mrs. Casey from the English
Valley Railway Company. On the second she
went up to collect the dollar.

“We don’t owe nothings,” said Mr. Yoder,
calmly. “All is settled up, already.”

Mrs. Casey wrapped her shawl around her
and stood like a statue of Ireland defying the
Dutch. She was mad at the Dutch, but she
had expected to be mad, and she was glad to
be able to be. It was almost worth a dollar.

“Such a bill for one dollar, it was passed
‘O.K.” by the systems,” said Mr. Yoder.
“Stein makes his ‘O.K.” on that bill. I make
my ‘O.K.’ on that bill. The board of directors
they vote ‘yes’ and ‘O.K. that bill. The
auditor makes a voucher for that bill. All is
done as the system says, already. Then comes
the voucher by the cashier. Such is the beauty
of a systems! ‘Shall I pay?’ says the cashier.
‘First look does Mrs. Casey owe somethings,’
says the systems. ‘When she don’t owe some-
things, then pay.’”

He paused to let the wonder of the system
work into her soul, but her soul was so full of
anger there was no room for wonder.

“So!” said Yoder. *‘He looks. He finds on
such ledgers a bill against Mrs. Casey for ‘one
dollar. Sois all squared up, already. The com-
pany owes nothings; Mrs. Casey owes nothings.
All is even.”

‘A bill agin Missus Casey fer wan dollar!” |
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)\UTTTMN’S golden days should be made

a most profitable forerunner of Win-
ter's frigid reign by following the example
ofthousands who have found to their delight
and the good health of their bank accounta
that the

Peck-Williamson Underfeed Furnace
SAVES 1;2 to 2-3 ON COAL BILLS

We might me eloquent ourselves in telling of
this modern furnace-marvel, with all the fire on top,
which gets as much heat out of the cheapest conl s
high-grade anthracite will yield in an Overfeed.
Wa prefer, however, to speak through the enthus-
fastic and voluntary testimony of those who know
and want others to know the exclusive, saving,
lasting worth of the Underfeed.

Mr. Josepr A. WarreN writes from Cumberland
Mills, Maine, and Maine folks know just what cold
weather |s:

*'] have d the Underf F
with I'..NTI‘I.!'!.L\.r Sfl'l':‘sr.;g‘l"gR\P::l.:l.tlmill'lawd“l';:;
aton of of soft slack coal will go as far as a ton of
anthraecite coal costing TWICE AS MUCH. We have
no dust in the houss and the furnace consumaes all
£as and smoke. The heat Is regular and we have
abundance of pure, warm air,"*

Our Underfeed booklet is crowded with fac-simile
testimonials just as cheerful. Can't we send it to
?'rul!' Heating plans and services of our Engineer.

ng Department are yours—FREE. Write to-day,
&\-inuluame of local dealer with whom you prefer
deal.

Iinstration shows furnace without easing, out
out to show how coal is forced up under fire.
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Headgear

—the distinctive part of dress, in all
ages and nations. That is why gentle-
men have always been so particular
about their hats.

Whether you spend the Winter in New
York, Paris or Cairo you will find the

KNOX

HAT

quietly asserting its supremacy in good
taste and high quality,—a quality as fixed
as the price.

Knox agents are show-
ing the Fall and Winter
styles in Men's and
Women's Hats in all the
principal ecities of the
United States.

KNOX
NEW YORK
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I WILL MAKE YOU

Prosperous

If you are honest and ambitious write me
today, no matter where you live or what your
occupation, I will teach you the REAL ESTATE,
GENERAL BROKERAGE AND INSURANCE BUSINESS
thoroughly by mail; no business, trade or pro-
fession in the world today offers better oppor-
tunities to progressive men without capi-
tal; practical co-operation has opened the
doors everywhere to profits never before
dreamed of. T willappoint you SPECIAL
REPRESENTATIVE of my company, the
largest and strongest co-operative
Realty Company in the world; furn-
ish you large, weekly list of choice
salable properties and investments;
help you secure customers; afiord
you the constant advice and co-op-
eration of our powerful organization
with over 2,500 assistants. 1 have
had lifelong successful experience
and have lelped hundreds of inex-
perienced men to immediate and per-
manent success and I will help you
This Is an unusunl opportunity
for men withont capiial to be-
come Independent for Hfe.

Cut out this ad and send for my free
booklet, proof of my statements aud full
particnlars, Address nearest office.

EDWIN R. MARDEN, PRes'T
NAT'L CO-OPERATIVE REALTY CoO.
121 ATHENAEUM BLDG., CHICAGO
121 EVANS BLDG., WABHINGTON, D. C.
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College, High School and Hoclety Pen-

nants made to order. All colors, de-
11311. and sizes. Frices iﬁc and up.

cried Mrs. Casey. ‘‘An’ fer phwat, may I
kindly ask, does Missus Casey owe th’ railroad,
I dunno!”’

“For riding on the cars,” said Mr, Yoder,
blandly. ““Such costs is fer round trips to Kilo.
Nobody rides for nothings, yet. One dollar,
round trip to Kilo; so everybody pays. And

such a round trips you took when cleaning the |

car windows, already. One way is sixty cents,
but I ain’t so mean. I ain’t charging one
twenty. You had a right to buy a round-trip
ticket, but I ain’t so awful mean, I say let it be
for a round trip, anyway. Just one dollar.”

Mrs. Casey did not stop to argue. She went
down the stairs and across the street and up
another, flight to the court of the justice of the
peace. The case came up promptly, for it was
not a busy time.

“Now, when did you clean the windows?"
asked the justice, when the case was called.

‘T was awn th’ tinth av June,” said Mrs.
Casey, positively.

The justice of the peace looked at her
sternly.

“ Be careful ! " he cautioned her. *Be care-
ful! How—how, Mrs. Casey, do you fix that
date in your mind? How can you be so sure
of the date of a trifling event that occurred so
long ago?”

““An’ cud I iver fergit ut ?” she asked, angrily.
“An’ wasn’t it Mike’s birthday? An’ him in
bed th’ day on account av Dugan’s goat havin’
et his pants, which was hangin’ on th’ line, me
havin’ washed th’ day before because th’ nixt
day was th’ last av school, an’ Mike goin’ t’
spake th’ ‘Charge av th’ Light Brigade’, an’ who
iver heard av spakin’ th’ ‘Charge av th’ Light
Brigade’ wid no pants on? Mebby some does,
yer honor, but no Casey does, or will, an’ shame
t’ ye t’ think it, yer honor. A Casey’s as good
as th’ nixt wan.”

The justice of the peace rubbed his whiskers
thoughtfully and frowned at Mrs. Casey.

‘“That sounds like contempt of court,” he
said. ‘At least, it is almost contempt of court.
You talk so fast I can’t tell whether it is or not.
If it was, I'd fine you. Next time speak
slower.”

The defense had a lawyer.
Mobray.

“ Judge,” he said, trembling on his legs, but
with the noble frown he had cultivated for fifty
years, “this woman has no case. We are
prepared to prove, first, she never washed the
car windows for the English Valley Railroad;
second, that she did such a poor job that she is
not entitled to pay; and third, that the railroad
has an equal counter-claim against her. I—I
think, Judge, you should advise this woman to
go home and attend to her daily round of
household duties. What is nobler, your honor,
than to see the noble women of our glorious
land attending to their household duties? And
—now, mark me!—what is less womanly, more
degrading than to sec woman, the noblest and
fairest of God’s creatures, meddling with the

He was old Sim

law and seeking to pervert its grand institutions |
to the base purpose of wringing an unearned

sum from the defenseless and—and oppressed
English Valley Railway Company, duly incor-
porated under the laws of the state of Io“aP

“QOh, pshaw!” exclaimed the justice, “she
did the work. Everybody in town talked about
it. You know that.”

“Qur counter-claim,” said Sim Mobray, *is
that she rode from West English to Kilo and

*back, the fare for which trip is one dollar.”

“An’ did I want t’ go?”” asked Mrs. Casey,
bitterly. ‘““Wud anny one want t’ tour th’
land in th’ ould pig styava car that did not
hev t’? ’T was thim dragged me away, yer
honor, without sayin’, ‘by yer leave, ma’am.’”

The justice nodded.

“Sim,” he said, “Yoder’d better pay up this
dollar. You ain’t got no case at all. As I un-
derstand the law it’s dead agin you. First,this

SUCCESS MAGAZINE

Satisfaction 0
of getting
Compound Interest on your money, and

the sense of security you feel in having
it deposited in this

The

THIRTY MILLION
DOLLAR BANK

is sufficient incentive to

BANK BY MAIL

here, no matter where you live,

Capital and Surplus of Five Million Dollars,
together with strong and efficient manage-
ment, guarantee you against loss.

59,000 depositors.  Assets over $30,000,000.00.
Write for our Booklet ¢ B.""

The
Cleveland
Trust Compan

(Savings Bank)
CLEVELAND, OHIO

FREE

For examination. Senl at our expense if
you mention this advertisement.

Cyclopedia of
Modern Shop Practice

Four massive volumes. Over 3,000 pages—
size of page, 7x10 inches. Bound in & red
morocco leather. 2,000 engravings, This work
is especially de \,l},mu!m the machinist, tool
maker, blacksmith, foundryman, pattern-
maker, sheet metal worker, draftsman, steam
and gas engine engineer, l]u.trlr_‘ian etc.,
who ﬁh not the time to take a regular course
of instruction or who cannot afford it.

REGULAR PRICE $24.00
SPECIAL 30 DAY OFFER—$12.00

£ Let us send yon the entire get, express prepaid,
or five days’ free examination. Pay us §2 dow nand §2 a month

for five months if yon keep the books. Casl price, $10.80, We
Bendd for them at our exp ense |f not satisfactory.

The only reason we mnke such a liberal offer is to mIPrm
the 1\1.1 He i the extraordinary advantages offered by
regular conrses of the American School. A 200-page d
book sent rm.- M Tequest,

BRIEF TABLE OF CONTENTS

<, Tool Making ; Pattern Making, Machine
i and Ol Engines, Producer Flants,

Steq Engine, K&team Turbine, Man-

I Motors: Forging, Sheet Metal \\ork,,

| Drawing, Mechanism.

AMER]C&N SCHOOL of CORRESPONDENCE
3108-15 Armour Ave., Chicago, Il.

Mention Saccess Ootu

I unnu!l.n g,

LEARN TO WRITE
ADVERTISEMENTS

| L‘,
er on. Hundreds of the
2 v :rtisement \mteh

to-day makin
ek \ ou should do the
tor our beautiful pros-

$25.

PAGE-DAVIS CO.

§ Depr 10221, 90 Wabash Ave,
U Bept. 1021, LH0 Nassau St

Addre
elther m

Chirngn
T New York

STAMMER

FREE

IT WILL TELL TOL HOW TO BE
B 801 Btate

“ADVIGE«TO-STAMMERERS"™
WRITEFORMY 200-PFAGE BOOK

mc:u AND r:lluurn.r CORED
ndianapelis, Indians

Digitized J\,JGOOL%[

ENJ. N, BOGUR,




S S

riding, she can charge you back with mileage

sassy about it, she can sue you for abduction
for carrying her, too, when she did n’t want to |
go, and, I tell you, abducting a widow ain’t no
joke. I never knowed anybody to abduct a
widow yet that wasn’t sorry for it. Idon't |
know the law on it, but I guess it’s pretty stiff.
I guess I’ll just grant judgment for one dollar
and interest agin the railroad, and tax it for the
costs.”

Mrs. Casey waited expectantly for the dollar
and interest. The light of triumph was in her
eyes, but Sim Mobray knew his client. He
gave formal notice that the case would be car-
ried to a higher court, but, a week later, when
the sheriff levied on the rolling stock of the
English Valley Railway Company, Mr. Yoder,
assisted by the remarks of the people, ordered
the cashier to pay Mrs. Casey one dollar and
five cents.

““Wan dollar!” said Mrs. Casey, when the
round silver disk was laid in her hand. “Wan
dollar! An’ there be th’ dint in it av Prisidint
Yoder’s fingers from holdin’ onto it so harrud!
An’ t’ think Prisidint George Washin’ton wance
t’rew a dollar acrost th’ Pat-o-mack River fer
nawthin’ but th’ fun av’ throwin’! Shure, there
be prisidints an’ prisidints! An’ foive cints in-
trist!??

She shook her head over the unfathomable
ways of capital and corporations.

“Foive cints! . Well, annyhow, there be oil
trusts an’ no wan kin down thim; an’ there be
railyroad trusts an’ no wan kin do annything to
thim; an’ there be beef trusts an’ no wan kin
hurrut their feelin’s; an’ there be systems av
foinance in Wall Street an’ no wan kin mek
thim wink wan eye, but not wan av thim all
knows th’ knowledge av keepin’ toight hold av
a cint aquil t’ Prisidint Yoder, av West English,
and a Casey got wan dollar an’ foive cints out
av him! Wan hunderd an’ foive cints! Shure,
’t will take wan hunderd an’ foive years off th’
ind av his loife!”

woman was an employee and she was entitled |
to theride. Second, if you charge her for the !

for the same amount. And third, if you get -

The Latest
Regal Proof
Before

You Buy
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Tells You
How Your
Shoes
Were Made

WEAR

Hereafter you're going to know just what
your particular pair of Regals is made of in every
vital part whether you ask or not—and the Reia.l
Bpecl.acsﬁonl tag is goingto do it; going into the
box along with the shoes and telling tne
whole history of their make-up.

For we know that, afterall, it’s the way ashoe
resists wear that makes it worth the price.

Youcan judgeitsstyleand fit and finish at sight,
but what do you kmow about the materials us
in making it

Regals afford you the same selection of styles
as the best $8 shoes; they give you always as
finea tion of fittings as the made-to-order
kind, for they are made in quarter sizes; their

is amost distinct bit of evidence. But you
can judge their wear beforehand, too.

It's aﬁ on the Specifications tag, which you see
before you buy the shoes, ) .

Who else offers you the factory specifications
to show you what the shoes are made of?

Make the other shoe-people show you why
their shoes are going to stand hard use!

If you do not live near one of the 123 Regal
JFtores, order through the Regal
Mail+Order Departments.

The Fall Issue of the Regal Style-Book

- » Free o!icqucn.
The Artist Was Willin' REGAL SHOE CO., Inc.
OVERNOR P ACKER, of Penmylvsnia, who is H'.l.nmws:rnu:na.u‘am.msummusn E. Whit-

man, Mass., Box 804, San

: A Cal., 820 Market St. (wew store)
the author of a legal measure to restrain the hila- . -

rious cartoonist of the press, took occasion in the course
of a recent conversation with a newspaper caricaturist
to touch upon the troublous subject.

“Truth is the creed you preach in journalism,” said
the governor, *‘ yet you print pictures in which worthy
public men are shown in outlandish garb and personal
action strangely distorted—all of which is injurious
and unnecessarily degrading to the victims. It is even
more. It is a violation of ethics and truth.”

TR A ek Lod v fw® 4

; “Ishave never seen an untrue likeness of any great

de | man in the newspapers,” was the bland reply to the For Men
crushing arraignment. ) 1

‘ The governor opened his eyes in astonishment. A and Women

\ited “ Dlﬁnu ever see,” he asked, * Homer Davenport’s

sl | pictorial libels of the late Mark Hanna? Was any
ales; | one of them an accurate portrait?”

“Yes, indeed |’ exclaimed the caricaturist, with en-
thusiasm, *They were wonderful likenesses. They
w0, | looked more like Mark Hanna than he did himself.
anda | That was their merit. I saw Mark Hanna once and 1
1the | marveled how little he looked like himself; in fact, I
— | never saw a man who looked less like Mark Hanna
er than he did! "

“That settles it!” laughed the governor. “If you
sa, | artists believe naturc is a liar we had better renovate
ytor | our museums of natural history and fill them with car-
hiioh | toons for proper instruction of the young. Make a
tfor | full-length picture of me as a golf ball driven at will by
an artist.”

“Iwill!” declared the artist.
And he did.

$3.50
and
$4.00

» w DEXTER
His Golden Opportunity $4.00

STYLE 3RD5—As Illus-
BALTIMORE man tells of an address made to some )
school children in that city by a member of the Kol Mk Shos, Hulton

| Style, Mili S A 9
board of trustees: 0; )p:',:::lg:? Kl My \ .
“My young friends,” said the speaker, *“let me urge : % Y

upon you the necessity of not only reading good books, | :srzghs:mim'te::%&

but also of owning them, so that vou may have accessto \
them at all times. Why, when I was a young man, I
used frequently to work all night to earn money to buy
books, and then get up before daylight to read them!”
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The New Models

Typewrlter

are the product of the sec-
ond generation of Rem-
ington genius and work-
manship. They represent
age plus youth; the experi-
ence of the old combined
with the progressiveness of

the new.

Sales in 1906 are breaking
all records for 30 years.
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Fools and TheirMoney

By FRANK FAYANT
[Concluded from page 671)

collapsed. Pneumatic Door came down like a
spent rocket. In an hour the price fell from
three dollars to fifty cents, and at the close of
the day there were no bids for it. That night
the young promoter met the other two organiz-
ers of the Pneumatic Door Company at an up-
town hotel and made this report to the inventor:

“I've sold 56,000 shares of your 300,000
shares of personal stock at an average of about
two and three-eighths,—that’s about $133,000.
I did n’t sell any more because I couldn’t hold
the market another day. The commissions and
one thing and another, including $2,500 for
‘oiling’ the newspapers, are about $12,000.
That leaves a little more than $40,000 apiece
for each of us. I’ll clear itall up to-morrow
at the office. You've still got your company
and you own a quarter of the capital stock,
and you can do what you like with it. But I’'m
going to put my $40,000 into letters of credit,
and Wednesday I’'m off for Europe.”

The curb has not heard of Pneumatic Door
since. The company is still in existence, and
the stockholders are trying to put it on its feet,
but it has never recovered from the young bro-
ker’s curb campaign. He has been in Europe
ever since, and any fine day now you may see
him driving his motor in the Champs Elysées.

To take the fools’ money and blind them to
the fact that they have been robbed is the
quintessence of the financial parasites’ art.
One of ,the most successful methods of accom-
plishing this is a very recent development.
The fact that one of the firms of pseudo-bank-
ers infesting lower Broadway has been taking
the fools’ money for five years by this method
is an indication of its success. Now half a
dozen mushroom “banking ” houses, with elab-
orately furnished quarters in New York, and
branch offices in all the larger towns in this
country and Canada and even in London, Paris,
and Berlin, are using this ingenious scheme to
sell reams of spurious mining, oil, and manu-
facturing stocks. The house most successful
at the game has forty branch offices here and
abroad, besides agents in many smaller towns.
This wildcat promoting syndicate brings out a
new company every little while and sells the
stock usually by the mail-order and agency
system. It has mining and oil companies now
all over the West and in Mexico. Years of ex-
perience in parting money from the fools have
given these parasite promoters an invaluable
“sucker list”—little investors all over* the
country whose financial credulity has not been
shaken by repeated losses. These “investors”
—wage-earners, country merchants, clergymen,
teachers, and other professional men—are
reached through circulars and letters. The
first stocks sold by this house paid cash divi-
dends for awhile, and the “ investors ”’ who were
doubling and tripling their savings bank in-
comes spread the glad tidings among their
friends. The cash dividends were followed by
script dividends—in some cases by no divi-
dends at all. The stockholders who complained
too loudly were offered in exchange for their
unsatisfactory stocks other stocks in new com-
panies brought out by the house. A “trust
fund ” established “for the protection of in-
vestors 7 is made up, supposedly, of sound
mining stocks, and when an investor gets tired
! of one spurious stock, he can send it in and

exchange it for something else. This, of course,
is just as spurious, but it keeps the victim quiet
for awhile. He is advised to hold the stock |
until tne mine strikes the expected bonanza |
ore, when the stock will rapidly increase in
. value. In this manner the house manages to
. keep its dupes quiet fcr many months, and to
| sell them more stock besides. Tt has sold
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millions of dollars’ worth of stock in this way. and
keeps on doing business in broad daylight. It keeps
up a semblance of actual promoting by digging holes
in the ground out west and shipping some ore to mar-
ket, but the amount of ore taken out of all its mines
is insignificant compared to the amount of stock put
out. The * exchange-what-you-don't-want-for-what-
u-do’ style of wildcat promoting is being adopted
y one crowd of fool-seekers after another.

The newspaper, that will print any fairy story of
finance at so many cents a line, and print it side by
side with its own financial news and opinions, and the
post office, that will carry the promoter’s personal mes-
sage to anybody in the civilized world, are the two
great tools that make fraudulent company promoting
so profitable. The astounding young man in the little
wooden house in Brooklyn with these tools, was able
to sit in his office chair, unseen by a single one of his
thousands of dupes, and receive from them an average
of $10,000 a day, week after week and month after
month. The newspapers printed his golden promises,
for a price, and the post office brought back the fools’
money. Without these two potent aids the fabulists
of finance would be powerless. They would close their
offices in the financial districts and seek some other
road to fortune.

‘What a simple matter it would be to deprive the
fool-seekers of the use of the newspapers and the post
office! It occasionally happens that a * get-rich-quick”
scheme is so palpably fraudulent that the government
steps in and takes away the pseudo-financier's right to
use the post office.  But the government is always slow
to move. A crowd of financial parasites that has been
defrauding investors for ten years by varied methods
has been checked several times by the post office, but
it has a new scheme to defraud the moment one is ex-
posed, and its harvests run into the hundreds of thou-
sands a year. The leading spirit of this crowd, one of
the most resourceful swindlers ever let go frce, goes to
Canada or Europe whenever his victims are too loud
in their cries of distress. Although it is a matter of
common knowledge that he and his confederates have
taken millions out of the public in frauds of the most
transparent kind,—like the ** Fund W” and Dean dis-
cretionary peool schemes and the Franklin 520 per cent.
gndicate,——the}' can open offices any day and spread

cir nets unmolested by the government.  When they
send their advertisement to a newspaper office the ad-
vertising manager thinks, as he puts the swindlers’
check in the cash drawer, * Here is another one of
's get-rich-quick schemes,” but he keeps the
check. The post-office inspector, who reads the ad-
vertisement and probably receives some of the swindlers’
bait through the mails, sits back and waits for a vio-
lent outcry from the fools, knowing full well that the
shearing is about to begin. The government’s fraud
order in the 520 per cent. bonanza was not issued until
the golden stream had been pouring into the golden
coffers of the young “* Napoleon of Finance" for nine
months and had passed the $3,000,000 mark. The
Dean swindle, which took even a greater sum out of
the public, was one of the biggest patrons of the post
office for eight months before a fraud order stopped it.

The newspapers, with fcw exceptions, print day after
day financial advertisements that they know are fraud-
ulent, and they will continue so long as the parasites
can pay for their space. The newspaper owners have
the same inordinate greed for wealth as the parasites
whose money they so cheerfully accept. In defense of
their policy of accepting any advertisement that is not
libelous or indecent (some publishers bar only the libel-
ous,) they make the same plea as the parasites: *If the |
fools are willing to lose their money we 're not going to
stop them. And we 're not the arbiters of the financial
morals of the community.” The income of the news-

apers from advertising intended to lure the fools is so
arge that few publishers have the courage to reject it.
The a ate of the money spent yearly in this sort of
advertising runs into the millions; a professional chaser
of financial thieves places it at $20,000,000, but this
seems high.

* The newspaper which is the most popular among the
parasites is the New York “ Herald,” and they turn
over to it from $100,000 to $200,000 a year out of their
harvest from the fools. The ‘‘Herald's” Sunday
financial section, which prints more advertising from
pscudo-financiers than any other paper in the country,
receives as high as $5,000 in a single issue from wild-
cat promoters, discretionary pool managers, lipsters,
and bucket-shoppers. A page advertisement in the
‘ Herald’s " financial section costs from $735 to $1,575,
depending on the amount of display type used. The
fool-seekers are very willing to pay forty cents an agate
lire extra for biz type to announce their “ unsurpassed,
unparalleled opportunities.”  An effective page adver-
tisement in the * Herald” costs at least $1,000.
page in the “Sun,” a newspaper whose financial opin-
1ons are quoted from one end of the country to the
other, may be filled up with any fairy story of finance
at a cost of only $840, with no extra charge for circus-
poster type. The * Sun,” too, the eminently respecta-
ble and conservative ‘ Sun,” will print in ils news
columns, side by side with its accurate reports of the
world’s doings, the wildcat promoter's story of sudden
wealth, and so dress it up in the semblance of news
that only the initiated can detect that it is paid for at
so many cents a line. These “ write-ups'' are costly,
but they are worth the money, for the credulous accept

u in the Line
Or in the Lead ?

Where are you, in the dinner pail line or in the chair of the leader?

The whole world is looking for men who have been trained to lead by doing things with their
brains as well as their hands, g

Where do the leaders come from? From the lineof course! Ninety men out of every hundred
in good positions began in the line where you are to-day. The truth of the matter is—it's up to you.
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CAN. The International Correspondence Schools
will show you the wayand help you to get there.
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and asked the I. C. S. how,
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the rest.

Let us show vou how. Cut out this coupon,
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day. Inreturn we will go into the matter care-
fully with you—make it plain, make it easy.
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SHORTHAND
IN 30 DAYS

New System Which May be
Mastered ByHomeStudy
In Spar'eHours.

We absolutely guarantee to teach shorthand com:
pléte in thirty days. You can learn {n spare time in
your own home, no matter where you live. No need
to spend months as with old systems. Boyd's Syl-
lable System {s different in prineiple from all other
systems. The first radical improvement in short-
hand since 1839, It is easy to learn—easy to write—
easy to read. Simple. Practical. Speedy. Sure.
No ruled lines—no positions—no shading, as in |
other systems. No long list of word signs to con-
fuse. Only nine characters to learn and vou have
the entire English language at your absolute com=
mand. The best system for stenographers, private
secretaries, newspaper reporters. Lawyers, min-
isters, teachers, physicians, literary folk and busi-
ness men may now learn shorthand for their own
use. Thousands of business and professional men
und women find their shorthand a great advantage.
By learning the Boyd Syllabie System, speeches,
lectures, conversations, ideas, contracts, memoranda,
ete., may be committed to paper with lightning speed.
The Boyd System {s the only system suited to home
study, Our graduates hold luerative, high grade
positions everywhere, Send today for free booklets,
testimonials, guarantee offer, and full deseription
of this new Syllabic shorthand system. Address
CHICAGO CORRESPONDENCE SCHOOLS
931 Chicago Opera House Blk., Chicago, Il
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and other stomach diseases.
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brane of the stomach and subdues
inflammation, thus helping nature to
accomplish a cure, which accounts for
the gratifying results that are obtained.

To convince Dyspeptics that

GLYCOZONE

cannot fail to help them, I will send
to anyone enclosing 25 cents with
attached coupon

A $1.00 BOTTLE FREE

(Only one bottle to a family)
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genuine without my signature.
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WRITE LEGIBLY

them as gospel truth. The New York “World”’ and
the “American,” the penny papers, appealing to per-
sons with smaller incomes who have no academic in-
terest in finance, are used by promoters who have stock
to sell for a few cents a share, or who have * get-rich-
quick " schemes not likely to appeal to more discrimi-
nating fools. It was the ““ World” which gave the
Brooklyn alchemist his start by printing a news
“write-up ” of him (at so much a line,) throwing him
into the limelight of publicity as the * young Napoleon
of finance.”

The “Herald,” receiving the largest income from the
parasite promoters and financial fakers, is the most
courageous in exposing the tricks of their trade. But
the “ Herald,” whilc it brands a man as a fraud in its
news columns, will continue to accept his ill-gotten
gains and print his gilded announcements in its adver-
tising columns. e ‘‘Herald's” left hand doesn’t
worry over what its right hand is doing. The
“Herald” now is printing the extravagant dividend
promises of a promoter whom it exposed several years
ago as a fraud. The ‘““Herald” is no worse than
other leading newspapers in its advertising policy, but
because of its high standing as a newspaper it sets the
standard, and papers all over the country which accept
the money of IE: financial parasites defend themselves
by pointing to the *‘ Herald’s " princely income from
the parasites.

One of the exceptions is the New York “ Evening
Post,” which takes particular pride in the cleanliness
of its financial pages. A leading firm of financial
advertising agents made this written reply to a promoter
who wanted to know in what New York papers he
could display his wares:

“Neither the ‘Sun’ nor the ‘Herald’ would be
likely to ask any questions. The * Evening Post’ would

very likely to inquire as to who the promoters
of the company are and whether the proposition is in
fact what 1t appears to be on its face, before they
would give the advertisement place in their columns.”

|[To be continued in SUCCESS MAGAZINE
for November.]
L »
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“Jes’ Keep Movin
CASE was recently tried in Philadelphia, in which a
woman claimed damages of a furniture dealer for
the injury done her furniture by his men while moving.
The lady testified that the men had * stammed ** her
things around, and had been in too much of a hurry.
To a colored man in the employ of the dealer the
judge put the question:
“You say that when you were handling this lady’s
effects you were going at a furniture mover's gait?"’
“Yas, sir.”
““ And what is that gait?”
“ Jes’ keep movin’, yo' honah, that’s all.”

' -~
Unlimited Versatility

Sevator DICK, of Ohio, not long ago secured for the

young son of an old friend a position in a Cincinnati
business house.

A short while after the youth had entered on his
new duties, the senator met the head of the firm.

““ How is the boy getting on ?’" he asked.

‘“ He was discharged three days after he came,” was
the answer.

The senator was surprised. “ Why,” declared he,
““1've always understood that Tom was a most versa-
tile young man.”

“He's versatile, all right!” responded the head of |

the firm; ‘“‘there isn’t any kind of work he won’t
shirk!"”

L &

Only a Trifle Gone!
T HE editor of a paper in Western Indiana declares it
to be a fact that a “cub” reporter on an Evans-
ville sheet, in describing the murder of a man in an

adjacent town, wired his paper as follows:
“ Murderer evidently in quest of money. Luckily
Jones had deposited all his funds in the bank day be-

fore, so that he lost nothing but his life.”

Wanted to Hear the Truth

A weartEY Western congressman some years ago,
to please his wife and daughter, erected a mag-

nificent mansion in Washington, much against his
will. The congressman is of plain tastes and has no
liking for the social functions of the national capital.

One day an old friend visited him. Woearing a face
of the deepest gloom the owner of the stately home cs-
corted his caller throughout the place. The latter was
admiring and enthusiastic; but the host said little or
nothing. When the inspection was tinished and the
two had returned to the library on the first floor, the
visitor saidl:

“Well, Jim, you certainly can’t say that you haven’t
evervthing here that vou want.”

“Yes, I can,” responded the millionaire, somberly,
“I want a parrot.”

“Why a parrot 2"

“ I should like to place him over the front door, so
that every time I enter this place he can yell out:

12

“ There comes that old fool again’

SUCCESS MAGAZINE

Fancy Work

Any sort of needlecraft worth
doing at all is worth a pair of accu-
rate scissors to help you do it well
The right scissors are rarely found
by accident, and you may have
many a disappointment unless you
fix this name in your mind when
about to purchase—

KEEN

of greatest scissors
distinction is the Keen

Kutter trademark, placed

in plain sight where
everyone may see it. All
the best scissors and shears
in America have been thus marked
for 37 years, and it is to-day a rec-
ognized symbol of highest quality.

Keen Katter is also the identifying mark
on the very best pocket knives for men
and women, the entire Keen Kutter line
being sold under this
mark and motto :

“The Recollection of Quality
Remains Long After the Price
¥ rmw'm;'in Registered.

1f your dealer does not
keep Keen Kutter goods,
write us.
Scissor Book sent free.

SIMMONS BARDWARE COMPANY,
St Louls and New York, U.S. A.
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DEVOTED TO

THE ART
OF BEING
AGREEABLE

Leary THE ART ofF Tacr, TasTe,

Good Manners

Goop Form anp EnTerTalNING

The seventeen most famous social writers, in-
cluding: MRrs. ErLLa WHEELER WiLcox, Mnrs.
Joun SuErwonD, Mkrs., BurToN KINGSLAND, ADE-
LAIDE GorpoN, Mrs. HARRIETT HUBBARD AVER,
MRrs. MARGARET E. SANGSTER, MRs. JoHN A. Locan
and MakioN HARLAND, have prepared a new course
of instruction in social usage and deportment.

1t teaches the correct thing to do, to say, to write, to
wear on all occasions. A complete guide to perfect ease
of manner. An ideal text book for the polite education of
children. Good manners are today essential to success

Our Bureau of Enquiry

supplies members with special information and correct

advice upon questions of etiquette and deportment.
Our Tllustrated Free Book containing complete
description of the course of instruction and mem-
bership privileges, mailed to you on request.

The New York Society of Self-Culture
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The Second Generation

By DAVID GRAHAM PHILLIPS
[Concluded from page 674]

convictions effective. He had come there, fixed that
Arthur was the man for the place; why throw up his
hand because Whitney was playing into it? Nothing
had occurred to change his opinion of Arthur. *Let
us try Arthur Ranger,” he now said. *‘ But let us give
him a free hand.”

He was watching Whitney's face; he saw it change
expression—a slight frown. ‘‘I advise against the free
hand,”” said Whitney.

““1 protest against it!" cried Dr. Hargrave. “I pro-
test against even considering this inexperienced boy for
such a responsibility."

Scarborough addressed himself to Whitney. * If we
do not give our new manager, whoever he may be, a
free hand, and if he should fail, how shall we know
whether the fault is his or—vours ? "

At the direct “yours,” Scarborough thought Whitney
winced ; but his reply was bland and frank enough.
He turned to Doctor Hargrave. " The senaltor isright,”
said he. *I shall vote with him.”

*“Then it is settled,” said Scarborough. *‘ Ranger is
to have absolute charge.”

Doctor Hargrave was now showing every sign of his
great age ; the anguish of imminent despair was in his
deep-set eyes and in his broken, tremblmi voice as he
cried, “ Gentleman, this is madness! Charles, I im-
plore you, do not take such precipitate action in so vital
a matter. Let us talk it over—think it over. ‘The life
of the university is at stake!"”

It was evident that the finality in the tones and in the
faces of his colleagues had daunted him; but with a
tremendous effort he put down the weakness of age and
turned fiercely upon Whitney to shame him from in-
dorsing Scarborough’s suicidal policy. But Whitney,
with intent of brutality, took out his watch. “I have
just time to catch my train,” said he, indifferently ; “I
can only use my best judgment, Doctor. Sorry to have
to disagree with you, but Senator Scarborough has con-
vinced me.” And having thus placed upon Scar-
borough the entire responsibility for the event of the
experiment, he shook hands with his colleagues and
hurried out to hjs waiting carriage.

Doctor Hargrave dropped into a chair and stared
into vazancy. In all thuse long, long years of incessant
struggle against heart-breaking obstacles he had never
lost courage or faith. But this blow at the very life of
the university and from its friends— He could not
even lift himself enough to call upon his God; it seemed
to him that God had deserted him. Scarborough,
watching him, was profoundly moved. “If at the end
of three months you wish Ranger to resign,” said he,
“I shall see to it that he does resign. Believe me,
Doctor, I have not taken this course without consider-
ing all the possibilities, so far as I could forsee them.”

he old president impressed by his peculiar tone,
looked up quickly. * There is something in this that I
don’t understand,” said he, searching Scarborough's
face. .

Scarborough was tempted to explain. But the con-
sequences, should he fail to convince Hargrave,
compelled him to hesitate. ** [ hope, indeed I feel sure,
you will be astonished in our young friend,” said he,
instead. “I have been talking with him a good deal
lately, and I was struck by the strong resemblance to
his father. It is more than mere physical likeness.”

With a sternness he could have shown only where
principle was at stake, the old man said, * But, I must
not conceal from you, Senator, that I have the gravest
doubts and fears. You have alicnated the university’s
best friend—rich, powerful, able, and, until you exas-

rated him, devoted to its intercsts. I regard you as

ving—unintentionally, and, no doubt for good motives
—betrayed the solemn trust Hiram Ranger :eposed in
you.” He was stam:lin%.l at his full height, with his
piercing eyes fixed upon his young colleague's.

All the color left Scarborough’s face. “ Betrayed is
a strong word,” he said.

“A strong word, Senator,’” answered Doctor Har-
grave, “ and used deliberately. I wish you good day,
m.li

Hargrave was one of those few men who are respected
without any reservation, and whose respect is, there-
fore, not given up without a sense of heavy loss. But
to explain would be to risk rousing in him an even
deeper anger—anger on account of his friend Whitney;
so, without another word, Scarborough bowed and
went. “ Either he will be apologizing to me at the end
of three months,”” said he to himself, ““or 1 shall be
apologizing to Whitney and shall owe Tecumseh a
large sum of money.”

L * * * * * *

Within six months after her marriage Madelene was
earning as much as her husband; and her fame was
spreading so rapidly that not only women but also men,
and men with a contempt for the “inferior mentality of
the female,” were coming to her from all sides. *“ You 'll
soon have a huge income,” said Arthur. *““Why, vou’ll
be rich, you arc so grasping.”

“Indeed 1 am,” replicd she. ““The way to teach
people to strive for high wages and to learn thrift is to
make them pay full value for what they get. Idon't

- .-
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Here Is An Example of Slobe*Wernicke Service.

The B. & O. Railroad Company, before deciding upon the purchase of the filing devices
required for their new fourteen story building recently erected in Baltimore, sent repre-
sentatives from their mechanical and construction departments to different cities to make
a personal inspection of the factory facilities of various concerns manufacturing office
equipment. .

After their report was received, samples of different lines were subjected to further
examination at the head office.

The result of these two inspections came in the form of an order, calling for over $75,000
worth of Hlobe"Wernicke “Elastic’’ Filing Cabinets and Book-Cases.

Whether you wish to furnish a single office, a suite of rooms or a sky scraper, our
products, our factory facilities and our numerous distributing agencies over the United
States afford you the best possible service. Uniform prices everywhere,

Where not represented we ship on approval, freight paid.

BRANCH STORES: Write for Catalogue No. 806 Y.
NEW YORK, 380-382 Broadway.

Guicaco. meas wabash. — Gls Glebe<Wernicke Co., Cincinnati.

Heavy Demand for Photo-Engravers

At from $20. to $50. Per Week

Read the following resolution passed by the International Association of Photo-Engravers in convention
at St. Louls, June 22, 1904, regarding the Bissell College of Photo-Engraving:

““The International Asociation of Photo-Engravers in our Eighth Annual Convention Amembled, do find after a careful and thorough
investigation that the Bismell C:)]Lme of Photo-Engraving located at Elﬁbr}nm. lllinots, and conducted 1n connection with the lllinois College
of Photography, is an institution worthy of the hearty encouragement of the association.

THE BISSELL COLLEGES (three buildings already completed) )
“We fusther find that the students attending this school are taught each and every department of Photo-Engraving in a thorough and
aadh‘:;nk manner, whereas, in an engraving plant, where the usual manner of apprenticeship prevails, the apprentices are restricted to a single

of work.
G We further find that the school is well aqg;ppd and provided with competent instructors, and we do most heastily endorse the same,
anyone desiring to learn the art of photo-engraving to take a course of instruction at this college.

" We further agree to sccept a certificate of Irl_dlﬂlnﬂ as sufflcleri recommendation for a position in our workrooms,"
Also endorsed by the Illinois Photographers’ Association. .
We teach you to make engravings like the illustrations in this magazine and like the cuts you see In newspapers
and that are used in catalogs and other commercial work. We have at present _léakﬁﬂl calls for workmen an ‘:‘?“'&
lace between 200 and joooﬁoto-enmvers if we had that number who were qualified. Demand constantly increasing.
ay ranges from $20.00 to $50.00 per week. . ; h
This is the only college of Photo-Engraving in America. Terms easy and living inexpensive. i
FREE—Handsomely illustrated and descriptive fifty-two-page book, containing full information. Write to-day.

BISSELL COLLEGE OF PHOTO.-ENGRAVING, 851 Wabash £ Effingham: 1kin
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YOU WILL FIND
GOOD COCOA

IN EVERY CUP OF

3 Baker’s

%
Absolutely

pure, with a
most delicious
flavor,made by

a scientific

blendingof
the best co-
Rogistered U. S Tatent Offics coa beans
grown in different parts of

the world.

4

WALTER BAKER & CO., Limited

Established 1780 DORCHESTER, MASS.

HIGHEST AWARDS IN
EUROPE AND AMERICA

EVERLASTING

White Bronze Monuments

The finest marble will soon discolor and erumble; the
hardest granite will chip,crack, and z}e‘: Moss-Grown
The only material guaranteed to withstand bath the

ravages of iime and tempest 1« WHITE BRUNZE.
1 enn see no renson why these inonunments

shionld not st as long as the pyramids of
Frypt.” —ProF. Joux W, ARMsTRONG,
WHITE BRONZE is not a substitute for stone, but
something infinitely better. It has been adopted for
over a hundred public Soldiers’ monuments in ths
eountry. ln Europe it has been used for centuies
and shows no sign of wear. .
Give approximate sum you can invest and let us send design',
camplete information, and a long list of indorsements.
THE; MONUMENTAL BRONZE CO.,
358 Howard Avenue, - - Bridgeport, Conn.

| ap of the World

25 CENTS

Valuable reference map in full colors, on
heavy paper, 42 x 64 inches, mounted on rol-
lers, edges bound in cloth. Shows our island
Possessions, Pacific Ocean Cables, Railway
Lines and other features of Japan, China,
Manchuria, Korea and the Far East. Sent
on receipt of 25 cents in stamps.

W. B. KNISKERN, P.T. M., Chicago, Ill.

Chicago & North-Western Railway
S

MEN WANTED 0% aul
% RAILROADS

& demand for our Fivemen and DBrie
praduates is greater than we can
y. If you want to carn £65
th. fit yourself for a pos
sach you by mail and
1 when competent, C
v to learn, endorse

i by railroad
( . Hundreds of positions open
logue free. The Wenthe Rallway Corres-

erondence School, Box 614, Frecport, HI1.

1 school is vonduc

propose to encourage dishonesty or idleness. Besides,
we'll need the money.”

Arthur had none of that mean envy which can endure
the prosperity of strangers only; he would not even
have been able to be jealous of his wife's getting on
better that did he. But, if he had been so disposed,
he would have found it hard to indulge such feelings
because of Madelene. She had put their married life
on the right basis. She made him feel, with a certainty
which no morbid imagining could have shaken, that
she loved and respected him for qualities which could
not be measured by any of the world’'s standards of
success. He knew that in her eyes he was already an
arrived success, that she was absolutely indifferent
whether others ever recognized it or not.  Only those
who realize how powerful is the influence of intimate
association will appreciate what an effect living with
Madelene had upon Arthur's character—in withering
the ugly in it, in developing its quality, and in directing
its strength.

‘When Scarborough gave Arthur his ** chance,” Made-
lene took it as the matter-of-course. “I’m sorry it has
come so soon,” said she, “‘apd in just this way. But
it could n’t have becn delayed long. With so much to
be done and so few able or willing to do it, the world
can’t wait long enough for a man really to ripen. Tt's
lucky that you inherit from your father so many im-
portant things that most men have to spend their lives
in learning.”

“Do you think so?” said he, brightening,—for,
with ths " chance ” sccure, he was now much depressed
by the difficulties which he had been resurveying from
the inside point of view.

“You understand how to manage men,” she replied,
““and you understand business.”

‘ But, unfortunately, this is n't business.”

He was right. The problem of business is, in its
two main factors, perfectly simple—to make a wanted
article, and to put it where those who want it can buy.
But this was not Arthur Ranger’s problem—nor is it
the problem of most business men in our time. Be-
tween the maker and the customer, nowadays, lie the
brigands who control the railways—that is, the high-
ways; and they with equal facility use or defy the
law, according to their needs. When Arthur went
a-buying grain or stave-timber, he and those with whom
he was trading had to placate the brigands before
they could trade; when he went a-selling flour, he had
to fight his way to the markets through the brigands.
It was the battle which causes more than ninety out
of every hundred in independent business to fail—
and of the remaining ten how many succeed only be-
cause they either escaped the notice of the brigands, or
compromised with them?

“I wish you luck,” said Jenkins, when, at the end of .
two weeks of his tutelage, Arthur told him he would
try it alone.

Arthur laughed. *No, you don’t, Jenkins,” replied
he, with good-humored bluntness. “But I’m going
to have it, all the same.”

Discriminating prices and freight rates against his
grain, discriminating freight ratcs against his flour; the
courts either powerless to aid him or under the rule of
I'andits; and, on the top of all, a strike within two
wecks after Jenkins left—such was the situation.
Arthur thought it hopeless; but he did not lose cour-
age, nor his front of serenity, even when alone with
Madelene. Each was careful not to tempt the malice
of fate by concealments; each was careful also not to
annoy the other with unnecessary disagreeable recitals.
If he could have seen where good advice could pos-
sibly help him, he would have laid all his troubles
I:cfore her; but it scemed to him that to ask her ad-
vice would be as if she were to ask him to tell her
how to put life into a corpse. He imagined that she
was deceived by his silence about the details of his
affairs because she gave no sign, did not even ask
questions beyond generalities.  She, however, was
always watching his handsome face with its fascinat-
ing evidences of power inwardly developing, and, as
it was her habit to get valuable information as to
what was going on inside her fellow-beings from a
close study of surface appearances, the growing gaunt-
ness of his features, the coming out of the lines of
sternness, did not escape her, made her heart throb
with pride even as it ached with sympathy and anxi-
ely. At last, she decided for speech.

He was sitting in their dressing room, smoking his
last cigarette as he watched her braid her wonderful
hair for the night. She, observing him in the glass,
saw that he was looking at her with that yearning
for sympathy which is always at its strongest in a man
in the mood that was his at sight of those waves and
showers of soft black hair on the pallid whiteness
of her shoulders. Before he realized what she was
about she was in his lap, her arms about his neck, his

face pillowed against her cheek and her hair. *‘What
is it, little boy? " she murmured, with that mingling of
the mistress and the mother which every woman who |
ever loved feels for, and, at certain times, shows, the
man she loves. |

He laughed. * Business—business,” said he. * But |
let’s not talk about it. The important thing is that I
have you. The rest is—smoke!” And he blew outa
great cloud of it and threw the cigarette through the
open window.

*“Tell me,” she said; *I’ve been waiting for you to ‘
|

speak, and I can't wait any longer.”
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“I could n't—just NOW. Tt does n't at all fit in with
my thoughts,”—and he kissed her.

She started to rise. “Then I'll go back to the
dressing-table. Perhaps you'll be able to tell me with
the width of the room between us.”

He drew her head against his again. “Very well —
if I must, I will. But you know all aboutit. For
some mysterious reason, somebody—you say it ’s Whit-
ney, and probably it is—won't let me buy grain or any-
thing else as cheaply as others buy it. And for the
same mysterious reason, somebody, probably Whitney
again, won't let me get to market without payinz a
heavier toll than our competitors pay. And now for
some mysterious reason somebody, probably Whitney
again, has sent labor organizers from Chicago among
the men and has induced them to make impossible de-
mands and to walk out without warning.”

““And you think there’s nothing to do but walk out,
too,” said Madelene.

“Or wait until I'm put out.”

His tone made those words mean that his desperats
situation had aroused his combativeness, that he woild
not give up. Her blood beat faster and her eyes shone.
“You’ll win,”" she said, with the quiet confideace
which strengthens when it comes from a person whose
judgment one has tested and found good. And he be-
lieved in her as absolutely as she believed in him.

*I've been tempted to resign,” he went on. “If I
don’t, everybody 'll say 1'm a failure, when the crash
comes. But— Madelene, there 's something in me that
simply won't let me quit.”

‘“‘There is,” replied she; it's your father.”

‘** Anyhow, you are the only public opinion for me.”

“ You'’ll win,” repeated Madelene. “I’ve b:en
thinking over that whole business. If I were you,
Arthur,”’—she was sitting up so that she could look at
him and make her words more impressive,—* 1'd dis-
miss strike and freight rates and the mill, and I'd put
my whole mind on Whitney. There’s a weak spot
somewhere in his armor.- There always is i1 a
scoundrel's.”

Arthur reflected. Presently he drew her head down
against his; it seemed to her that she could feel his
brain at work, and soon she knew from the chang: in
the clasp of his arms about her that that keen, quick
brain of his was serving him well. * What a joy it is
to a woman,” she thought, * to know that she can trust
the man she loves—trust him absolutely, always, and
in every way.” And she fell asleep after awhile, lulled
by the rhythmic beat of his pulse, so steady, so strong,
giving her such a restful sense of security. She did
not awaken until he was gently laying her in the bed.

* You have found it?" said she, reading the new: in
the altered expression of his face.

‘1 hope s0,"” replied he.

She saw that he did not wish to discuss. So, she
said, “ I knew you would,” and went contentedly back
into sleep again.

» * * » * * ]

Next day he carefully read the company’s articles of
incorporation, to make sure that they contained no ob-
stacle to his plan. Then he went to Scarborough, and
together they went to Judge Torrey. Three days later
there was a special meeting of the board of directors;
the president, Charles Whitney, was unable 10 attend,
but his Monday morning mail contained this extract
from the minutes:

** Mr. Ranger offered a resolution that an assessment of
two thousand dollars be at once laid upon each share of
the capital stock, the proceeds 1o be expended by the
superintendent in betterments. Seconded by Mr. Scar-
borough. Unanimously passed.”

Whitney re-read this very ,carefully. He laid the
letter down and stared at it. Two thousand dollars a
share meant that he, owner of four hundred and eighty-
seven shares, would have to pay in cash nine hundred
and seventy-four thousand dollars. He ordered his
private car attached to the noon express, and at five
o'clock he was in Scarborough’s library. * What is
the meaning of this assessment?” he demanded, as
Scarborough entered.

“ Mr. Ranger explained the situation to us,” replied
Scarborough. “ He showed us we had to choose be-
tween ruin and a complete reorganization, with big
improvements and extensions.”

** Lunacy, sheer lunacy!” cried Whitney. *“A meet-
ing 3!' the board must be called, and the resolution re-
scinded.”

Scarborough simply looked at him, a smile in his
eyes.

“1 never heard of such an outrage! You ask me to
pay an assessment of ncarly a million dollars on stock
that is worthless.”

“And,” replied Scarborough, ‘“‘at the end of the
year we expect to levy another assessment of a thou-
sand a share.”

Whitney had been tramping stormily up and down
the room. As 5tarbor0ug}§,uttcred those last words he
halted. He eyed his tranquil fellow-trustee, then
seated himself and said, with not a trace of his recent
fury: * You must know, Scarborough, the mills have
no future. I had n’t the heart to say so before Doctor
Hargrave. But I supposed you were reading the signs
right. The plain truth is, this is no longer a good loca-
tion for the flour industry.”

Scarborough waited before replying; when he did

Wil
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speak his tones were deliberate and suggestive of strong
emotion well under control. * True,” said he, * not
just at present. But Judge Beverwick, your friend
and silent partner who sits on the federal bench in this
district, is at the point of death. 1 shall see to it that
his successor is a inan with a less intense prejudice
against justice. Thus, we may be able to convince
some of your friends in control of the raljways that
Saint X is as good a place for mills as any in the
country.”

Whitney grunted. His face was inscrutable. He
paced the length of the room twice; he stood at the
window gazing out at the arbors, at the bees buzzing
contentedly, at the flies darting across the sifting sun-

beams. ** Beautiful place, this,” said he at last; ** very
homielike. No wonder you're a happy man” A
pause. ‘“As to the other matter, I’ll see. No doubt I

can stop this through the courts, if you push me to it.”

‘‘ Not without gwmg us a chance to explain,” re-
plied Scarborough; ““and the higher courts may agree
with us that we ought to defend the university's rights
against your railway friends and your ‘labor’ men
whom you sent down here to cause the strike.”

Whitney laughed.

“ Rubbish!" said Whitney; and he laughed. * Rub-
bish!” he repeated. *It’s not a matter either for
argument or for anger.” He took his hat, made a
slight ironic bow, and was gone.

He spent the next morning with Arthur, discussing
the main phases of the business, with litle said by
either about the vast new project. They lunched to-
gether in the car, which was on a siding before the offi-
ces, ready to join the early alternoun express. Arthur
was on his guard against Whitney, but he could not
resist the charm of the great financier’s manner and
conversation. Like all men of force, Whitney had
great magnetism, and his conversation was frank to ap-
parent indiscretion, a most plausible presentation of
the cyﬂua“)hilosophy of practical life as it is lived by
men of bold and generous nature.

“ That assessment scheme was yours,wasn't it? " he
said, when he and Arthur had got on terms of intimacy.

“The first suggestion came from me,” admitted
Arthur.

“A great stroke,” said Whitney. *“ You will arrive,
young man. I thought it was your duing, because it
reminded me of your father. I never knew a more di-
rect man than he, yet he was without an equal at flank-
ing movements. What a pity his mind went before he
died. My first impulse was to admire his will. But,
now that I've come to know vou, I see that if he had
lived to get acquainted with you he’d have made a
very different disposition of the family property. As it
is, it’s bound to go to pieces. No board ever man-
aged anlythmg successfully. It’s always a man—one

n this case, it ought to be you. But the time
Wll] come—soon, probabfy-—-when your view will con-
flict with that of the majority of the board. Then, out
you'll go; and your years of intelligent labor will be
destroyed.”

It was plain in Arthur's face that this common-sense
statement of the case produced instant and sirong
Cﬁ?k"“ He mercly said, * Well, one must take that
TiS -!l

** Not necessarily,” replied Whitney; he was talking
in the most careless, impersonal way. *‘A man of your
sort, with the strength and the ability you inherit, and
with the power that they give you to play an important
part in the world, does 't let things drift to ruin, I
mtend—ultimately--to give my share of the Ranger-
Whitney Company to Tecumsch—I"m telling you this
in confidence.”

Arthur glanced quickly at the great financier, suspi-
cion and wonder in his eyes.

“But I want it to be a value, when I give it,”
tinued Whitney, **

con-
not the worse than worthless paper
it threatens to become. Scarborough and Doctor Har-
grave are splendid men. No one honors them more
highly than I do. But they are not business men. And
who will be their successors ? Probably, men even less
practical than they are.”

Arthur, keen-witted but young; acute, but youthfully
ready to atiribute the generous motive rather than the
sinister, felt that he was getting a new light on Whit-
ney's character. Perhaps Whitney wasn’t so unworthy,
after all. Perhaps, in trying to wreck the business
and, so, get hold of it, he had been carrying out a
really noble purpose, in the unscru Sulous way charac-
teristic of the leaders of the world of commerce and
finance. To Whitney he said: 1 haven’t given an
thought to these matters.”” With a good-natured ]augz
of raillery: * You have kept me too Lusy.”

Whitney smiled—an admission, that, yet, did not
commit him. *“ When you've lived a while longer,
Arthur,” said he, * you'll not be so swift and harsh in
your judgments of men who have to lay the far-
sighted plans and have to deal with mankind as it is,
not as it ought to be. However, by that time, the
Ranger-Whitney Company will be wiped out. It's a
pity. If only there were some way of getting the con-
trol definitely in your hands; where your father would
have put it, if he had lived. It's a shame to permit
his life work, and his plans for the unive rslly to be de-
molished. In vour place 1'd not permit it.”

\rthur slowly flushed.  Without looking at W hitney
he said, “ I don't sec how 1 could prevent it.’

W hltncv studied his flushed face, his lowered eyes,
retlected carefully on the longing note in the voice in
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which he had made thal Statement, a note that changed
1t toa question. ‘* Control could be got only by owner-

ﬁ * explained he. *‘If I were sure vou were working
with a definite, practical purpose really to secure the
future of the company, I'd go heartily into your assess-
ment plan. Infact, 1'd—-"" Whitney was feelm his
way. The change in Arthur's expression, the s n
tightening of the lips warmed him that he was about to
g0 too far, that hel;nad sowed as much seed as it was
wise to sow at that time. He dropped the subject
abruptly, saying,—" But I've got to go up to the bank
before train time.. I’'m glad we 've had this li'tle talk.
Something of value may grow out of it. Think it over,
and if any new ideas come to you, run up to Chicago
and see me.’

Arthur did indeed think it over, every moment of
that afternoon; and before going home he took a long
walk. He saw that Charles Whitney had pro
secret partnership, in which he was to play Whitney’s

me and, in exchange, was to get control of the

anger—thtne Company. And what Whitney had
said about the folly of board managements, about the
insecurity of his own position, was undeniably true;
and the sacrifice of the “smaller morality " for the
““larger good”” would be merely doing what the biog-
raphwa of the world’s men of achievement revealed
them as doing again and again. Further, once in con-
trol, once free to put into action the plans for a truly
vast concern which he had so often drcamed, he could
give Tecumsch a far larger income than it had ever
hoped to have through his father’s gift, and also could
himself be rich and powerful. To the men who have
operated with success and worldly acclaim under the
code of the “larger good,” the men who have aggrand-
ized themselves at the expense of personal honor and
the rights of others and the progress of the race, the
first, the crucial temptation to sacrifice *smaller mor-
ality ” and ** short-sighted scruples” has always come
in some such form as it here presented itself to Arthur
R;.:g:r. The Napoleons begin as defenders of rational
fi m against the insane license of the mob; the
Rockefellers begin as cheapeners of a necessity of life
to the straitened millions of their fcllow beings.

If Arthur had been weak, he would have put aside
the temptation through fear of the consequences of
failure. If he had been ignorant, he would have put
it aside through superstition. Being ncither weak nor
ignorant, and having a human passion for wealth and
power and a willingness to get them if he could do it
without sacrifice of self-respect, he sat calmly down
with the temptation and listened to it and debated with
it. He was silent all through dinner; and after dinner,
when he and Madelene were in their sitting room up-
stairs, she reading, he sat with his eyes upon her, and
continued to think.

All at once he gave a curious laugh, went to the
writing table and wrote a few moments. Then he brought
the letter to her. *“ Read that,” said he, standing be-
hind her, his hands on her shoulders and an expression
in his face that made his rc-scmblance to Hiram
startling.

She read:

My dear Mr. Whitney:

‘I've been 'thinking it over,’ as you suggested.
I've decided to plug along in the old way, between the
old landmarks. l.et me add that, if you should offer to
give your stock to Tecumseh now, 1'd have to do my
utmost to persuade the trustees not to take it until the
company was once more secure. You see, I feel it is ab-
solutely necessary that you ha\re a lurge pecuniary interest
in the success of our plans.”’

When Madelene had read, she turned in the chair
until she was looking up at him. “Well" she in-
quired. “ What does it mean?"

He told her. *““And,”" he concluded, * I wish I could
be a great man, but I can’t. There’s something small
in me that won’t permit it. No doubt, Franklin was
right when he said life was a tunnel and one had 1o
stoop, and even occasionally to crawl, in order to get
through it successfully. Now—if I hadn’t married
y(m_‘i

“ Always blaming me,” she said, tenderly. * But
even if you had n’t married me, I suspect that sooner
or later you’d have decided for being a large man in a
valley rather than a very small imitation-man on a moun-
tain.”” Then, after a moment's thought, and with sud-
den radiance, “ But a man as big as you are would n't
be let stay in the valley, no matter how hard he tried.”

He laughed. “‘I’ve no objection to the mountain-
top,” said he. “But I sce that, if I get there, it'll
have to be in my own way. Let’s go out and mail the
letter.”

And they went down the drive together to the post-
box, and, strolling back, sat under the trees in the
moonlight until nearly midnight, feeling as if they had
only just begun life together—and had begun it right.

* * * * * * *

When Charles Whitney read the letter, he tore it up,
saying half aloud and contemptuously, “1 was afraid
there was too big a streak of iﬁe fool in him.” Then,
with a shrug, “ What’s the use of wasting time on that
little game—especially as I’d probably have left the uni-
versity the whole business in my will.” He wrote
Scarborough, proposing that they delay the assessment
until he had a.chance to look further into the railway
situation. ‘I begm to understand the troubles down
there, now that I’ve taken time to think them over. I

..rw-v; ‘EI[

|||""l.| Al g ;ﬂ'ri'.— .
HAMMER THE HAMMER

Treat the revolver as roughly or carelessly as you please—it can’t go off, can't cause
harm until you mtend it should —if it's an Iver Johnson Safety Automatic Revolver.
The firing pin can't possibly transmit concussion until you pull the trigger clear back; that's
what makes it safe. Here's why it makes you safe: The

IVER JOHNSON 2% Revolver

stands by a man when he has to make good, hits the “mark"” when that “mark"” must
be hit—and all with less effort and calculation on his part than is permitted by any other
make. Scientific design and perfect workmanslip make it wholly effective every time.

Iver Johnson Safety Hammer Revolver | Iver Johnson Safety Hammerless Revolver
Bin. barrel, nickel-plated finish, 22 rim Sin. barrel, nickel-plated ﬂntnl; J'Ali 8
fire cartridge, $-88 centor fire cartridge 35 center fire lnrlrul.,u S

For sale by Hardware and Sporting Goods dealers everywhere, or will be sent prepald
on receipt of price If your dealer will not supply. Look for the ewl’s head on the grip and
our name on the barrel.

IVER JOHNSON'S ARMS AND CYCLE WORKS, 142 River 8t., Fitchburg, Mass.

\mt York Office: B‘D(‘hnm!xn Street. Pacific Coast Branch: P, B. Bekeart Co., 2330
ia Avenue, Al . Cul. European Office: Pickhuben 4, Hamburg, Gﬂrlumu

Makers of Iyer Johnson Bleyeles and Slngle Burrel Shotguns,

Our Free
Booklet
“Shots”

is full of in-
Lerestng re-
volver facts.
Write for it
at once, and
we'll send
our big cut-
alogue wih
it. Then
you'll leurn
all about

Iver

Johnson
merits —
just a
postal
now,

Do one thing and do it well.
We make bond paper—nothing else—be-

cause we know 4ow to make it, and because

OLD HAMPSHIRE BOND

“ Look for the Water Mark"

is the standard, and the demand for it by dis-
criminating business men and progressive mer-
cantile houses makes it worth our while to
devote our every energy to its quality and
quantity.

We are the only paper makers in the world

making bond paper exclusively.

The printer «“who knows” never loses an
opportunity to cement his trade by recom-

mending the bond with the cracéle of quality.
It costs a trifle more, of course. It should,
but its proportionate cost over ordi'nary papérs

is very slight.

Write us on your present letterhead for the
Book of Specimens, showing OLp HAMPSHIRE
Bonp in white and fourteen colors, printed,
lithographed and engraved on letterheads,
checks and other business forms, or ask your
printer for it.

Hampshire Paper Company
The only paper makers in the world making bond paper exclusively

South Hadley Falls, Massachusetts.
Digitized by

oocglc
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L 17 0 0 feel I can guarantee that no assessment will be neces-
l sary."”

a ama And, when the railways had mysteriously and abruptly

: ceased to misbehave, and the strike had suddenly fiz-

L) » : zled out, he offered his stock to the university as a gift.

lrec 0 ou “I'shall see to it,” he wrote, “that the company is not

2 " molested again, but is helped in every way.” Arnhur

** Kalamazoos" are fuel savers— was for holding uﬂ', but Scarborough said, “No. He

They last a lifetime— will keep his word.” And Scarborough was right in

Economical in all respects— ’ regarding the matter as settled and acceptance of the

They are low in price and high in quality— splendid gift as safe. Whitney had his own code of
They are easily operated and quickly set up and made ready for

business—
Buy from the actual manufacturer—

hoftesl.}. of honor. It was not square dealing, but
doing exactly what he specifically engaged to do. He
Your money returned if everything is not exactly as represented—
You keep in your own pocket the dealers’ and jobbers' profits

would have stolen anvthing he could—anything he
when you buy a ‘* Kalamazoo.”

regarded as worth his while. On the other hand, he

| would have sacrificed nearly all, if not all, his fortune,
to live up to the letter of his given word. This, though
. no.court would have enforced the agreement he had
We p ay the Frelght Ouk Stove Heater | ‘made, though there was no written record of it, no-wit-
Forall kindsof fuel. | ness other than himself, the other l't}'. and the

Almighty—for, Charles W hlmc) believed in an Almighty

Radiant Base Burner

High Grade FParlor ' res
b tar b Huid Goal We want to prove to

All Kalamazoo stoves

you that you cannot buy and ranges are guaranteed under a bind- God and an old-fashioned hell and a Day of Judgment.
a better stove or range ing, legal and thoroughly responsible He conducted his religious book-kecpmg precisely as
than the Kalamazoo at any price. $20,000 bond to be exactly as represented. he conducted his business book-keeping, and was con-
We want to show you how and why you All stoves blacked, polished and ready fident that he could escape hell as he had escaped the
save from 20410 40% in buying direct from | An Kalamazoo cook | for immediate use when youreceive them. penitentiary.
our factory, if you E‘Emﬂa:_?"rlnn%e;m You won't need thg help of an expert [To be continued in SUCCESS MAGAZINE
think $s, or $10, or | ovan Thermometer | to set them up in your home, for November.]

which makes baking |
$40 worth saving. | g4 roasting easy.

“NOBODY KEERS”

By Elizabeth A. Hyde

HF.\-' yer sold any matciies, Billy? 1 guess it's
no use ter try,—

The folks is a-hurryin' home, yer see, an’ ain't got
no time ter buy.

Four cents is all as 1've made to-day, an’ 1 owe
Jim one o' those.

[ Did I tell yer the bet I had with Jim? Why, by

Send postal for Catalogue 151 g .

Examine our complete line of stoves and ranges for all
kinds of fuel ; note the high quality ; compare our
prices with others and then decide to buy from
actual manufacturers and save all middlemen's
profits.

Catalog shows 267 styles and sizes for all kinds
of fuel, Write now.

Sold on 360 Days' Approval Test.

Ka'amazoo stove co. | I would n't ‘ave keered if it had o't been him. but

Manufacturers he's sech a low-down sneak,
Royal Steel Range ” Hand ly Niokeled Monarch Cast ; v ig .
For all kinds of fuel. Kalamazoo, =  Mich.  froo tange. Foral kinds of fuel, He'll swear I blubbered an’ cried an’ all when
the lady did n't speak.
Don't yer hate that kind of a feller, Billy? Ain't

got no spunk or pluck,
H Av E YO l ' G O I 0 N E > | But always a-jumpin’ on littler kids w'at gits down
. on their luck.

Wemeana DAUS TIP TOP DUPLICATORthat ideal | | [ 1fonly ve d some big feller, now, as would always
assistant, always ready, when you want to quickly make clean, clear, per- Then co“if;:‘;i:‘:u;'n ol e ok e
fect duplicates of manuscript, form letters, reports, etc., ete. Sl ey L eniad v
100 copies from Pen-written and 50 copies from Typewritten orig- But we ain't got no gne_ 1 l;ind o guess asw'at |
inal. Complete duplicator cap size (prints 83 x13in. jonly costs you

e i AR g Jimmie said was true,

$5.00 but we don't want your money;until you are satisfied that our He said,— **Nobody keers for you an' Billy, except-
. s . . . i % - 4 .

machineisall right,so if you are interested just writeustosenditon in' Billy an’ you."

IO Days’ Trial Without Deposit Yer know the beautiful lady, Billy, w'at give us

the flowers that day? |

now the whole gang knows.

That's fair enough, isn't it? Then send to-day. How she said she hoped she'd see us again, an
Circular of larger sizes upon request. Dealers wanted. smiled as she druv away? |
Felix L. Daus Duplicator Co., Daus Bldg., 111 John St., New York Well, this mornin’ I seen her a-comin’ back, an’

" Jimmie he seen her too. .
Attached to any hnn like thoroughly cleans buggy, I An' he says, "I bets yer five ter one as she never ||
an ordinary nozzle, the (A@Mﬂ wagon or auto, without speaks ter you."' '

No more splashing of water on expensive scratch or blemish. Could I swaller that? Not much, Billy. I tol

cushions, elther, Handled as easily as a palnt brush, but cannot injure varnish or paint, as is common by the older, but now obsolete
method wherever the ARDREY is used. Water constantly percolates through innumerable tiny holes to the sponge, keeping it cleansed.
When sponge is removed the ARDREY is also a most complete garden sprayer. Cleans vehicles, windows, wood.-work, etc., thor-
oughly without getting clothes or hands wet. Useful wherever a hose will reach.  Made of solid brass and will be seat securely
packed for $3.00, all charges prepald. Send today before you forget it, because it's a purchase you'll prize far beyond the
cost. Qur booklet s free, and you should write for it today.

ARDREY VEHICLE WASHER CO., 135G Main Street E., Rochester, N. Y., U. 8. A. A

him his odds was took,
An’ I stood up straight on the curbstone there, an’
waited for her ter look.
I was goin' ter raise my hat, yer know, like the
swell doods as yer see,—
Ther' was one with her then, an' I thought, may-
* be, as he"d take off his, ter me.

at your home. Fora limited time we will give free, for advertising pur- } . 4 z %
poses, 96 music lessons for beginners or advanced puplls on either Just lhe‘;ﬁ:i ;a:r'aéz:‘?iﬁe‘d& i she :‘“d she'd
Piano, Organ,Banjo, Guitar, Cornet, Violin or Mandolin, (your 2 owe ane DA ter g, )
expense will only be the cost of postage and the music you use, which ia An' she passed right clost an' looked at me an'— |
small). We teach by mail only nudgmmnmm Estabiished seven years. Hundreds write: ** Wish 1 had heard of your achiool before.” well, I tol' yer I los” my bet. |
Write to-day for booklet, ition blank. Address: U. S. SCHOOL OF MUSIC Box 4H, 19 Union Sq., N.Y. I ain't no soft,—I ain't a-kickin',—but it kind o'

proves, yer see,
As how nobody keers fer me an’ you, Billy, ex- |
ceptin’ you an’ me. |

If our answer to thiS uestion is “yes,”’
y ’
But don't go to feelin' bad, Billy,—it don't make

we can help you. Our plan has already no diff ¢ us.
. 5 long's [ "ve got you an’ you 've got me, we ain’t
Want enabled hundreds who are willing to g0k no il 4 ik

An’ what with dreamin’ an’ plannin’,—don't yer

do a little work for us to realize their never dream like me
Sometimes I thinks as you ‘re president, an’ me a

G . = z < Of w'at w,z‘ll do u'h?n we grow up an’ the great
to O to ambition for an education. Your failure things as we "Il see ?

dook, lord, —
c oll e g e ? to secure a college training will compel Wi 2 it Wt for Jal 97, A . s

{ay fer t d.
you to go through life burdened with Gee, Bill, but it's grand! You'd cught “o try.
; . Why I dremp—it was jus’ las’ night.—
a powerful handlcap, so do not let this opportunity A shapeautil iuly o mosas Kiende—slldrsassd
pass by. Write us to-day for full information regarding PRk R T8 I e Qe AT A

An’ we had lemonade, an’ crackerjack. an’ peaches,
and staid all day!

But let's go ter sleep now, Billy,—fer in our
dreams, yer see,

There 's lots of folks k for me an' y Billy.

our offer of a free scholarship in any school or college.

SUCCESS BUREAU OF EDUCATION

University Building, Washington Square, New York. ! besides ;es| ou anﬁ(ﬁ({

l_\l |‘I-" +
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lars an_e_f__C'uffs

You Worn Them?

—not “ " eollun ;—bnt made of fine
esemble ?' onable linen goods. Price at
for box of ten (3} cents each).

» Washing or Ironing

liseard, By mail, ION'Ihn or 5 pnirs
ita. Sample collar or pair cuffs for 8 cents
. Qive size and style.

COLLAR CO., Dept. M, Boston, Mass.

TnERys 5%
yTMENTS

ping unemployed funds you expect
:t them bear earnings at 5% until

are readr for them. Wecan handle
profitably for you as inore perma-

We Are Paying 5% on Savings
Start any time—withdraw at

4 our option, Farnings compu
h or each day. We will send you
full information and can p

ably nefer you to patrons in your

Esta{lished 13 yeam Under
New York Banking Dept. super-
vision. Assets 1,750,000,

INDUSTRIAL SAVINGS & LOAN CO.

;6
3 Times Bidg., Broadway, New York
The Morley Phone’’

A minlatare Telepbhono for

the Enr—invisible, easily ad-

able. Makes low sounds and (

whispers plainly heard. Over
" fifty thousand sold, giving Instant relief from
* rnees of deonfness thnt enmmot Lo
efited. Wrile for booklet and testimonials,
RILEY COMPANY

&
justed and entirely comfort-
deafness and head nolses. Theore are but
iouth 16th Street, Philadelphia.

-m Baok m"mm ullnll
We hrnllh@ﬂ;zlﬂlmh ‘with Big Adver-

of lnn. travel, history, rel

waork and songs lllustrated. man candolt.
Mm%m in any locality for
a man with a little muar{ toshow In churches,

school houses, lod, |I1|' thenru. etc.
Prnlh 0 to ﬂ!r" Others
you? 1! . ncy wr!w to w

dramas t

> do it,
and we n m: you how. Catalogus fres.

0O., 455 Chemical Bank Bldg., CHIGAGO.
ke $10.00 a Day

s mnd ooe machine ean do thin with &

TTYJOHN

rcte Block Machine

# from en

to TR FTRET YO WRITE ¢ i

TYJOHN l‘ll\ll ANY

erre Hanle.

GIJBIJ PIAND TUNERS
Eamn $5 to $15 per day.

We can teach you quickly I ‘(
M AIL. The new “\Clel'lllﬁc Tune-a-
¥>hone method endorsed by lﬁhef-t
authoritics. Amowledge of Music

Ind.

ft 20t necessary.
» Write for free booklet.
OOL., 26 Musk Hall, Battle Creek, Mich.

‘.For stirring and mix-
batter. Also use-

[ =4 " :
gnt writh 4 other attractive novelties pre-

lu as a skimmer and
Catalogue Free. Department G H.

H W ORKS, 25 Randolph Street, Chicago, 11l

{ ing that she heard.

‘Motion Pictures

PENURY POPHAM

By ANNE O'HAGAN
[Concluded from page 676)

out a cent? Is it true? Did you say that?”
Penury swallowed hard. and locked away.

“I stand ready to marry you,” he said,
finally. “I asked for you. It’sall for you to
say.”

“Well, all T ’ve got to say,” replied Nellie,
more vivaciously, ‘“is that you ’re a nobler man
than any one in San Luis could have believed.
I would n’t have a red cent if I married you,
an’ no one thinks you wanted me for anythin’
but pa’s money. But—even if you are noble,—
I’'m goin’ to marry Mr. Barth. I wasgoin’ to
anyway, only we’d sort of thought we’d have
to elope on account of pa.”

Perury looked unflatteringly relieved. He
shot out a few good wishes at the girl, and she
studicd him, her head on one side, her eyes
bright and sharp, like a {riendly squirrel’s.

“Thcre’s one thing I’d like to know before I
go,” she said, half coquettishly. “Will you
tell me, Mr. Popham?”

“Can’t say till I know what it is,” replied
Penury, cautiously.

“Why would n’t you sell the hilltop ?”

Penury’s darkly flushing face znd embar-
rassed silence proclaimed shame.

“Was it,” demanded the girl, keenly, “be-
cause you didn’t want me, even with what
pa was willin’ to give me, an’ so quarreled with
him to get out of marryin’ me?”

Penury’s long, brown face expressed his hor-
ror of this interpretation.

“No, no!” he exploded.
such notion run away with you, Nellie. No,
no. Don’t the women beat all? To think of
such a thing!”

“Then, why?”

There was determination in Nellie’s tones,
—and patience. Vaguely Penury recognized
the quality of her speech. Still, for a moment,
he hesitated to yield to the insistence of it. He
looked out toward the debated land. The late
afternoon light touched the top of the hill and
its myriad white flowers with benignant, gentle
benediction.

“It—I,— he stammered. Then he straight-
encd himself to consecutive spcech.

“That land ain’t goin’ to be scld while I live,

Nellic,” he said, and she turncd startled eycs |

upon him at the new note of gravity and long-
“That ’s where—whcre,—
you know Miss Judith Geary? Well, her an’
me—once,—it was on that hilltop—"

He stopped abruptly. Ncllie, with the shin-
ing eyes and parted lips of the listener aban-
doned to sympathy, entreated him to go on with
the story. He turned sharply from her.

“If there’s nothin’I can s':ow you, to-day,”
he said, gruffly, “I Il thank vou not to keep n:e
any lenger.  Tineis money.” He drew down
the big ledger.

“Oh, but is it?” cricd the girl.
Pcnfield Popham, you stupid!
time is, before long!”’

She dashed out of the store.

“Is it? Oh,

Two minutes

| later he was beating down old José’s wilc, de-

claring himself already overstocked with eggs.
The inner voice he had cultivated for ycars re-
buked, taunted him, crying out, “Iool, fool!
To give up a bargain for a feeling! ™ Fool,
fool; mealy-mouthed fool!” Well, neither cl:l
José's wife nor any one else should ever find him
a fool again! Suddenly there was a joyous
shout without, Nellie, in a whirl of dust,
slowed down her pony before the door.

“ Oh, Mr. Popham,” she called, imperiously.

“Mr. Popham! I °’m goin’ up to the Geary
ranch,—an’ ycu know why, Maybe,—mayle
I'll Lring a l:dy down to spend the right
with me.”

She waved a hand tcward the hill. Her face

“Don’t you let no-

You ’ll see what |

hanitmify Socks are not the
kind that requite the ** needle doctor ™

like some socks which are ** always on the mend."”

The reason why | —We manufacture our own
yarns from the best of high-grade cottons, thereby
insuring uniform and superior grades of yarns
which zr2 most durable, as the wearing qualities of

our sccks have demonstrated for the past 29 years.

We use dyes which contain no mineral or in-
jurious matter, and cost more than cheap dyes
which will rot any fabric and will soon fade. This is
why dAssini™ socks always hold their colo-,

Your cealer can supply you wilh cfesdwd"
socks, or we will send a box containing 6 pairs,
correct . weight of cotton socks, assorted, as follows,
vpon receipt of $1.50, sent prepaid to any point
in the United States.

oly.e

19590
19F20

Black—Famous SNOWBLACK.
Black—Embroidered with small car-
dinal figures.

Black and White Cxford mixture out-
sicde, pure white inside.

Rich Navy Blue,

E*Il:u:k and Cardinal mixture, nicely
b1

Rich Tan.

5P1

3s8
5P14

052

Cur new and beautifully illustrated catalog is
just out.
Mcy we send you one?
it to-day.
Should you order direct, please be sure and
specify wize or sizes desited.

It is free. Write for

SHAW STOCKING COMPANY
200 Smith St., - Lowell, Mass.

sewing ma-
chines perfectly.
Cleans out dirt and
grease and lubricates every
delicate part so your
Sewing Machine
works more easily, mcrc smoothly,
and lasts longer. You do more
work, better work, with half the
labor.” Prevents rust on all metal
parts; saves cost of expensive
repairs. Generous trial bottle l
and new booklet free.
G.W,COLECO.

142 Washington
Life Bidg.,
New

B BUY FROM THE MANUFACTURER' L
LLASS PINS " BADGES ,

For Society or Lodge—Colleje or School

Wa make them to order in any style
- miaterial. Rend onr remarkable
. i

——
Instrate

3] @ rd
t\\ 0 colors and showing any |
or ninerals, bot not more. thne
shown in lastration.

Silver Plnte S1.00 dozen.

Sterling Stiver 82,50 doz.
FREEK our pew and handaomel

catalog—shows new giyles In gold

inetion guaraniesd,  Celinioid  Butte "

Badges at right vrices. Special designs and esthinates froe.

BASTIAN BROS., 210 South Ave., Rochezter, N. ¥, ——

BLISS ELECTRICAL SCHOOL

Offers a theoretical and practical course In ELECTRICITY,
complete In one year. Students actually construct Dynamos,
Motors, etc,, and are trained for good positions in electrical
industries. Graduates hold good pnsuimns gmnumk year

opens September g6. Send for free
WESTON, Secretasy, | Swmp( &'l’!ﬂ;ﬂ
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was a dimpled picture of merriment and mis-
chievous good will. Before his paralyzed facul-
ties could exert themselves to protest, to forbid,
she was off in a cloud and a clatter.

The torn banners of retreating day went
floating down the west. By and by there was
a faint auroral glow behind the topmost point
of the hill; celestial fires kindled, and the moon,
a great, silver ball, swung slowly over the crest.
Penury watched it, a wretched fear and agita-
tion in his heart. Somewhere from the huddled
houses in the town a concertina wailed uncer-
tainly, despairingly.

“1f she believes it,—but she won’t believe
it,” he told the tranquil, indifferent, dead world
above him. “An’ 1 ain’t so sure as I want her
to. Iain’t sure that was the reason, at all. But
if she believes it,-—I ’ll take her without a cent.
Though, by right an’ justice, John Geary ought
to divide even what ne got from the old man.
But, of course, she won't belie—"’

He stood up. The dark-clustered littlz huts
shone with warm, friendly, brave lights; men
and women had dared the cruel wastes and
built them homes in the midst of terrors, of
hardship, of poverty, on no other foundation than
love and the simple human longing for compan-
ionship. What a courageous race they were!
Then along the road that stretched toward the
Gearys’ he heard the pounding of hoofs. He
listened. Could it be the pounding of his own
heart? No. It was the clattering beat of horses’
feet,—two horses, two,—he could swear by the
sound. He turned his head away. Then he
summoned all his courage and looked back.

There were two ponies loping abreast. And
in the silvery gloom he caught the flutter of two
riding skirts.

W W

The Baby's Turn Now

ON a very hot afternoon, last summer, a nurse in the

employ of a Brooklyn family had becn ordered to
take the baby for an airing in the public park opPosue
the family 's house. The nurse wheeled the baby's go-
cart up and down under the shade of the trees, for an
hour or so, when a voice from the top of lhe house
vainly endeavored to summon the servant to return.
Whether the nurse was sulky, or whether she did not
care Lo return home au that hour, does not appear; but
she continued her slow and stately parade with the
go-cart.

Finally, in answer to the repeated and anxious calls
for her to return, she did so. As she approached the
door, the mistress of the place greeted her with: *Why
did n't you come when I first called?”

“I did n "t hear you, mum,” was the response.

“Well,” continued the mistress, with a smile, “‘you
may now take the baby for a ride. It may interest you
to know that, during the greater llmu'l of the afternoon,
you have been wheeling Jenny’s doll in the park.”

L W
And Stll They Come!

MONG the most prominent families in Hartford, Con-
necticut, is one which President Roosevelt would
certainly never censure for “‘race suicide.” The size of
this family has always been a standing joke in Hartford.
Mark Twain, himself, although a devoted friend of the
family, has not scrupled to poke fun at it.

It is related that, when a certain pastor of Hartford
who had just been raised to a bishopric, was making his
ast pastoral calls before cntering upon his new duties,
1e visited the mother of the family in question. After
1 brief conversation, during which some refercnce was
nade to the “children,” the good man rose to go.
‘You have n't scen my last baby, have you, doctor?”
isked the mother.

“No, madam,” amswered the divine, with a smile,
‘and I may say that I never expect to.”

b b

He who respects his work so highly and does it _

o reverently that he cares little what the world
hinks of it is the man about whom the world comes
it last to think a great deal.

& &

The sun, through the hothouse glass, calls upon
he plant to give out its glory, to unfold its beauty,
o yield up its potencies which have been locked
ip within it, just as the sun of encouragement and
spportunity awakens us to the possibilities lying
lormant within us.
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AL Foparp s e
We will teach you thoroughly by mail, the
Real Estate business, and the course will

also include instruction in General Brokerage,
Insurance, Advertising, Salesmanship, Con-
veyancing and a General Business Course
This is your opportunity to succeed without
capital,

By our system you can learn the business
and mauke money in 4 few weeks without in-
terfering with vour present occupation. All
graduates appointed representatives of lead-
ing international brokerage companies who
will furnish chuice salable real estate and
investments, co-operate with and help you to
make a large, steady income. Our co-oper-
ative methods insure larger and steadier
profits than ever before. Full course in Com-
mer un] L.aw given free to every real estate

. Every business man should have

i se. Our free book is valuable and

interesting and tells how you can succeed.

THE CROSS COMPANY, 283 Reaper Block, Chicage

HOwW

“Near-Brussels Art-Rugs,’3.25

Sentto your home by express prepaid

Beautiful and attractive
Sizes and Prices| patterns, Made in all col-
9x6ft.. $3.25] ors. Easily kept clean
x 7% ft and warranted to wear.
e ?ﬂ 375 Woven in one piece. Both
9x91Mt., 435| gidescan be used id
9x10% ft-475) girect at one profit.
9x12ft., $35| Money refunded if not
gxish., G satisfactory.

New Catalogue showing goods in actual colors sent free.
ORIENTAL IMPORTING CO., 689 Bourse, Philadelphia, Pa.

Health and Pleasure

At I\'Ill‘r

dealer’s or for your Boys and Girls is what you are
Hirecte h ,/E most anxious to secure for them. Phy-
Lowest . sicians say that oothing is quite 50
;ar&t::-y L “ae “né 2ood as exercise in the openairoaan

“IRISH MAIL”

wlml.lhod llld mnzu the nlu-
8 sters well, strong and ﬂ"
i “tlal;ui" for A IIIIJ;
W can peet.The Iﬂ-ﬂ. *Iriah
Io:'u:abl:?a::‘.‘ has pame on seat. Taks no
HILL-STANDARD MFG. CO. 57 Irish Mail Avesse, Anderses, *

@PAEENT YOUR IDEAS

‘E-'Jg -
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> Glidden Tog;‘

[ Concluded from page 679]

rom side to side, as though surely going over,
steadying . herself for an instant, rushed

atowering cluster of elder bushes and young| |-

e roadside. Just before she reached it, how-:
ner had regained control of the wheel, and
wvith a graceful sweep back upon the road-
bed. Therewas
a broad grin
upon Sands’s
face as he

lanced back
into the ton-
neau. “ Goin’
some 7"’ he ejac-
ulated, with a
noticeable
broadening of
the grin.

“Car ahead
of us!” Sands
sang out the
nex$ moment,
as we swung

: around a turn
1 into a cloud of yellow dust.
it; we .l be on top of her!” called Lozier,
: never slackened speed for an instant. A
ur horn had a few seconds before warned
r that we wanted to pass, and it had barely
a little to one side as we flew by and left it
a pall of dust.
| crossing!” called Sands a little later, es
+ short incline, and then, as the rear whecls
dls, both occupants of the tonneau arose a
the cushions, and tried bravely to lrok
they struck them with disturbing force an

lich. There’s no good in smashing our
sped Lozier, between'the succession of
that followed, but Michner, well knowing
: take chances even of spring smashing if
ut ourselves on the safe side of the sched-
ning, sat like a statue, without uttering a
. turning his head, his eyes on the roadway
, and the forefinger and thumb of his right
susly shifting the little brass levers that
spark and the flow of gasolene, while the
:les of his left arm kept the wheel at just
oint to hold the big car precisely in the

«r car at a checking station .

nutes we sped onwards, traveling at a rate
‘han thirty miles over a road that was
at twenty. The car swayed from side to
uneven surface, and cvery ncw and then
Js would snap and skid, throwing off puff
lust as Michner threw the forward wheels
left and wice verss, in a continual effort
holes and ruts in which the roadway
suddenly, we shot over the brow of a hill,
steep declivity into a little valley. Just
he foot of the hill on the far side of a
ridge, we saw another car and rapidly
The occupants looked back at us from
but took no notice of our repeated blasts
way, other than to increase their speed.
to them until our radiater was within
their rear springs, we shouted:
2, please. e’re late—we 're late !
the car ahead, which we recognized as a
e-power Peerless, pulled slightly to one
cu-
al-
us
ch

The Pope-Toledo leaving
Jackman, Maine

d
isytance and to give the right of way
s when any good reason is advanced
And so it was, we found out after-
instance,—but, the road ahead of us,
than we thought, with a sharply rising
n one side, and a heavy growth of low-
s on the other. The driver of the Peer-
1is car fully as fast if not faster than
that he could hold the road and carry us
s we wanted to travel. This, however,
rdance with the ideas of Edward Lozier,
fact that the Peerless was moving at a
clip and shooting a pillar of dust into
nust surely have choked and blinded us
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San Francisco to New York in a
Franklin — 4000 miles by road—
in 15 days, 2 hours, 12 minutes.

No one can now deny that Franklin horse-
power is real —full of going power and hill
climbing ; that Franklin air-cooling keeps the
engine at the right temperature; and particularly
that Franklin high-grade, light weight, non-
jarring construction with wood sills and full
elliptic springs allow fast going on the rougnest
roads and make the cars stand up under the

hardest test.

It took a Franklin to beat the previous Franklin 33-day
record of two years ago. Other cars have taken months
instead of days.  No other car in the world could have made
that trip so fast and come out alive — ENDURANCE.

The car that made this remarkable record is the Frankhn
six-cylinder 3o h. p. touring-car; but every Franklin car is
built on the same lines and shares the lessons of this great
performance.

Send for book of this wonderful trip, also new 1907 Franklin catalogue.
Shaft-Drive Runabout $1800  4-cylinder Touring-car $2800
4-cylinder Light Touring-car $1850  6-cylinder Touring-car $4000

ipment f.0.b. Sy

quip
y and nt extra

Prices in standard colors and
ial colors, uphol

H. H. FRANKLIN MFG. CO.
Syracuse, N. Y,
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- . If your answer to this question is “yes,” we can
help you. Our plan has already enabled hundreds

DO You . who are willing to do a little work for us to realize

L k F d their ambition for an education. Your failure to

ac un S secure a college. training will compel you to go

through life burdened with. a powerful handicap,

TO go to so do not let this opportunity pass by. Write us
College?

to-day for full information regarding our offer of a

free scholarship in any school or college.
SUCCESS BUREAU OF EDUCATION
University Building, Washington Square,/NEW
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The Incomparable

WHITE

The Car for Service

Model “G” White Steam Car

Our Model “G” is a larger, heavier and much more powerful car than any we
have previously manufactured. It is conservatively rated at 30 steam horse-power.

The mechanism of the Model “G” exhibits the general features of the well-
known White system, with numerous improvements suggested by the study and
experience of the year. Because of the much higher speed of which the car is
capable, every part has been brought up to the new standard of size and strength.
A feed water heater has been added, materially increasing the efficiency of the
car; the gasoline tank has been placed in a well protected position at the rear of
the frame; 36 inch wheels are used, giving even greater clearance than in our
Model “F;” both the hand and the foot brakes act direct on the rear wheels;
and there is a greater carrying capacity for passengers and for baggage than

in any of our previous models.

Above is shown the Model “G” with Pullman body, seating comfortably

seven persons.

Write for advance circular giving additional specifications

WHITE vt COMPANY

CLEVELAND, O.

Be Strong—Well—Handsome

I Show the Way

No drugs—no tiresome gymnas-
tics—no restricted diet—no com-
|.\|i!':llt‘1| apparatus Junt plain
common sense ideas about fresh
air, pure water, good food and
exercise, For Nature is not “a
hard mistress.”” Sheintends you
to be well, strong and attractive

and to follow her simple laws
of every day life is easy and
pleasant
can do his best
No Man —reach the
goal of bis ambitions and influ-
ence the respect and loyalty of
other people—uniess he }
strong and i
repose that belo
health—a physical

fect harmany.
-

can carry hersell with perfect poise ar

lo woman grace uniess she be well, strong, and of
| vitality, The well woman is marked by the springy step,
e bright eye, the clear color of youthful vigor.

Good hea?rh is the foundation upon which mental develop-
ent, physical perfection, beauty of form, ease of manner, per-
nal magnetism, attractiveness and control of men—all are
1ilded.

‘ M in possession of the clear eye, the ruddy
ny an cheek, the springy step and firm tread of
wunding health and full understanding of life, has muliipiied

chances of success and achievement—is admired and envied
of all mankind. S—— i "

th the fair skin, sparkling eye, the
Ax‘y woman graceful t:lrringt; np:lcl i)er%el:l)|I poise
which mark one whose nerves and body are in harmony,
delights all who meet her and becomes the object of every
friend's affection.

And I can show you how to gain this foundation of all good
things in life—this abiding health—this realization of existence
which Nature intends you to enjoy. But not by upsetting your
plans or changing your style of living, or, in fact, asking you
to do anything that will be hard or inconvenient. I simply tell

ou how to do the very things you now do—eat the foods you
Eke best—and go about your daily life as before, only doing
these things so they will not harm but benefit you.

If you mre too thin, I can show you how to put on good firm
flesh, If you are too stout, I can show you how to reduce your
weight. If you are not fully developed, I can show you how to

. build any part to normal condition. If you are weak or nervous,
! I can show you how to gain ltreuglth which will give you poise

and self control. If you are ill,

will show you how to helr

- Nature reassert herself and throw off disease. 1f you are wel

1 can show you how to safeguard yourself against all sickness,

Send for my little book—** The glnlnm] \&ay "'—read it and
you will understand how I can help you. [ send the book
FREE because I know, if you read it, you will appreciate it
and heed what it says. Everything it tells is so plain that
anyone can see and know its truth.

Write me saying you wish the book, sign your name and
mail the letter to-day and 1 will send a copy of “ The Natural
Way " to your address, postpaid by return mail.

You will find it helpful. 1tis for the well—to help them
keep wall—and for the slck—to help them become well.

The book costs you only the asking. Write me now,

TEWART ROBERTS, Health Culture Specialist, Dept. N, GOSHEN, IND.N='ior, Sy, Dank: Goshen, Ind.,
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but for our goggles and face shields, he gave orders to
go by the car ahead, at all hazards.

Michner’s supreme confidence in his skill made him
take chances which many another would have firmly
declined. He was never reckless or foolhardy when
the handling of a car was left to his own judgment.
When it came to obeying orders, however, he simply be-
came part of the car itself—part of its steering gear, its
driving gear, and its throbbing engines. So when his
employer spoke to him, it was not for him to question
or to argue. Watching his opportunity he suddenly in-
creased the speed of the car, and hugging the right side
of the road until the nigh running boards and mud
guards cut big gashes in the sandy bank to our right,

e literally crowded the Peerless far over onto the other
side of the road, and shoved ahead until the radiators
of the two cars were fairly abreast. Had the Peerless
people slowed down even a little bit, we might have
swung in ahead of them, but for some reason they held
to their clip, and the result was an altogether useless
and very dangerous duel for right of way, between two
ponderous touring cars, traveling now at a speed of forty
miles an hour. And it was indeed a battle royal.

Enveloped in a great column of dust, their mud
guards crashing against each other like the wings of
two mamgmoth birds, the machines rose and fell over
the uneven roadway and. with the engines humming
and purring, the occupants of each tonneau waved their
arms and shook their fists, while they shouted defiance
and denunciation. Pale and grim, the drivers sat
behind their respective steering wheels, their eyes fixed
upon the roadway ahead, in anticipation of a sudden
turn or an approaching vehicle, and each intent upon
one thing only,—that of getling every possible ounce
of power out of their engines, so as to forge ahead and
win this brief but desperate race.

Nature reached forth an interposing hand and
brought the struggle to a close even more suddenly
than it had begun. At a gentle turn in the road the
branches of a great oak tree extended outward across
the track of the Peerless, and at a height even with its
radiator. Being crowded into these with a great snap-
ping of twigs and rattling of metal, as the branches
whipped the mud guards, our adversary quickly slowed
down, and Michner, with dancing eyes and a smile he
did not try to hide, swung the Lozier back into the
roadway and shot ahead.

It might naturally be presumed that such an incident
as this would quite certainly engender ill feeling, even
among the most fraternally inclined sportsmen. Not
so, however, among automobilists. Within the next
few hours explanations were given and accepted, the
details of the road duel reviewed with relish by both
parties to the struggle, and the Peerless contingent were
among our best friends and most courteous allies dur-
ing the closing days of the tour.

ot for long, however, did we enjoy our triumph.
Just as Sands, in answer to Lozier's inquiry as to the
distance we had traveled, called back, *fifteen miles,”
there came an ominous bumping from beneath the rear
of the car, and Sands, with a startled look, swung him-
self down upon the running board, and then, with a
troubled face, held up his hand to stop the car. Too
well did we all know what this meant. Turning the
machine to one side of the road, Michner shut off the
power. All sprang to the ground, and, in an instant,
jacks werc out of the lockers, a new tube had been
whipped from one of the extra tires in the tonneau, and
four men were down upon their knees working with
feverish haste to take out the collapsed pneumatic and
insert a2 new one. In the midst of our task the Peer-
less swept by us. Nineteen precious minutes had
elapsed when we finally tumbled the jacks and pumps
into the lockers and sprang back into the car. Wehad
made up some of the time lost at Auburn, but we were
still eleven miles from Syracuse, and had but twenty-
one minutes left in which to cover the distance. For-
tunately, the roads improved a little as we progressed,
and while they were far too poor to warrant any such
pace as that cut out by Michner, he held the big car
down to her work over every foot of the way.

Oftentimes it scemed as if we ‘““touched only the
high places,” and that our ress was maintained
by a succession of lcaps and bounds. No kind or con-
dition of roadway had any terrors for us on that run
to Syracuse. We took the occasional stretches of mac-
adam and the deep, sandy wagon trails at the same
speed, until it scemed marvelous that even wood and
steel, bolted and stayed and riveted though they were,
could hold together under so tremendous a strain. Even
the dress suit cases and the heavy tires, though strapped
securely to their fastenings in the tonneau, were torn
loose by the violent swaying of the car and were tossed
about the floor and upon the seats, while two very
much jolted and badly shaken up passengers clung to
the top braces and to cach other in their efforts to
avoid being hurled bodily from the car.

We entered Syracuse over a breath-restoring mile of
really good macadam and asphalt paving. All police
regulations were disregarded as we dashed along Gen-
esce Street without slacking speed in the slightest.
Despite our game fight, howcver, we hailed the check-
ing station just one minute behind our scheduled time,
and thus continued our journey to Utica with one de-

merit mark against us. No fault of our car, to be sure,

but still a demerit mark, impossible to overcome.
Succeeding days of our run, through the Adirondacks,

into Carada, and over the fine sta@ of Maine t
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the White MountainSs Were fully as eventful as that of
our run from Auburfl to Utica, differing only in the
character of the incidents encountered; and as we pro-
ceeded, other demerit marks were added to that im-
posed at Syracuse. In truth, however, they were meril
marks, each one of which should have called for a
medal of honor for the entrant of the Lozier car, inas-
much as they were all earned through time lost in
gallantly assisting unfortunate competitors who had
plunged into the ditch, run short of gasolene, or through
other causes had fallen by the wayside.

Soon after leaving the Champlain Hotel, near Platts-
burg, New York, the tourists crossed the Canadian line
at Rouse’s Point, and one of the most interesting and
eventful periods of the tour began. Through Northern
New York much interest was manifested by the popu-
lace in the passing cars. In the American towns and
villages along the course there were many friendly
demonstrations by the people, and good will and kindly
feeling seemed to prevail, where but a few ycars ago
open animosity toward automobilists was displayed. It
remained for the emotional and impulsive French-
Canadians to go to extremes in welcoming the Glidden
party to their country, and the tourists were both sur-
prised and delighted by the extraordinary manifesta-
tions made in their honor. From Lacole Junction, five
miles beyond the Canadian border, where the route led
along the Richelieu River, through Chambly, St.
Hubert, and L. il, the country people had gath-
ered before every farmhouse and at every crossroad,
wh:re they waved the tricolor of France and threw

11 uets of wild flowers into the cars as they passed.
In all of the vil , the main streets traversed by the
tourists were brilliant with the color of flags and Japa-
nese lanterns. Bouquets and garlands of flowers, many
of them with cards and notcs attached, expressing good
will for the visitors, were thrown into the cars in such
numbers that the tonneaus looked as if they had been
decorated for a floral paradewhenthey reached Montreal.,

After two days in Quebec we re-entered the United
States. And what a surprise awaited usl We had
heard so much of the “cxecrable Maine roads™ that
every member of the party looked forward with dread
to R-cmsungh the Canadian line. To our amaze-
ment we saw that the roads were gmmnf better and bet-
ter as we proceeded, and at a point half way between
Quebec and Jackman, we found ourselves traveling
over highways that were in every way the equal of the
best on Long Island or in Ncw Jersey, until we finally
entered Jackman. On leaving Jackman next morn-
ing, and entering the magnificent mountain region of

, the roads grew even better, if this were possible,
until we all mnrveE:I at the glorious treat the touring
committee had thus held in reserve for us.

Just a word about the squadron of cars that fought
its way for seventeen days over 1,145 miles of roads, so
varied in surface and condition, as to most sat:sfnclonly
demonstrate their ability to traverse any country in the
world over which it is possible to construct a roadway
or blast a wagon trail.

Every car that finished, whether or not with a clean
score, 5 @ good car, and onein which any man may
safely trust his life, and be sure of the fullest measure
of comfort and satisfaction. What though a few mo-
ments may have been lost in repairing a punctured tire
or a ga.shed shoe; in replacing a broken spring or a
snapped pressure pipe? Rubber is only rubber, and
the tensile strengt of steel is only that given it by
nature and man’s skill and ingenuity. The wonder s,
in looking back over this year's Glidden Tour, that any
car should have covered the route with a perfect score.

That skillful driving was to be a great aid to success
in the contest became apparent at the outset; as did
the fact that those cars having as passengers practical
motorists expericnced in touring, and consequently
qualified to render valuable service in the event of
trouble, would stand the best chance of reaching the
various checking stations on time.

The value of such provision was demonstrated time
and again by the Olds car driven by Ernest Keeler.
Anticipating their inevitable share of tire trouble, the
octupants of this car formulated a drill manual in
Buffalo, and practiced it before the start so assiduously
that when they started on the first day’s run, they were
as efficient for all practical purposesas any crew of fire-
men that ever clung to a metropolitan hook-and-ladder
wagon. At least one thrilling example of their work
was given when their car came into the checking station
at Rouse’s Point, Lake Champlain.

The Olds car had suffered a tire puncture eleven miles
back, and despite the celerity with which the tire was
repaired, had lost so many valuable moments in the
work as to necessitate brisk running if it was to reach
the checking station on schedule. Scarcely had it
gotten under way, when a sharp report brought the car
to a stop the second time. A hasty examination showed
a completely flattened tire on the forward right wheel,
and a glance at their watches convinced the motorists
that any attempt to repair at that time would surely re-
sult in penalization at Rouse’s Point. Back upon their
seats sprang the trio, with the precision of artillery men
in mounting a gun carriage, and away flew the Olds
car for Rouse's Point, ten and a half miles away, and
with but eighteen minutes in which to cover the dis-
tance, over roads none too good.

A hundred or more tourists, and twenty-five cars,
were gathered around the checker’s flag when the Olds
car appeared half a mile away in a cloud of dust.

The Glidden Trophy
was awarded to Percy P.
Pierce for running a
Pierce Great Arrow 8go
miles from New York to
Mount Washington and
return, outclassing all
cars with a score of gg6
points out of a possible
1,000. After complet-
ing the return trip to
New York, the car was
run to Buffalo, with no
repairs whatever. The
Trophy wasawarded the
Pierce Great Arrow by
the committee after a
vote of the contestants.
The Pierce car fulfilled
the spirit as well as
the letter of all condi-
tions.

THE GEORGE N.

Members of A tion of Li

PlERCE COMPANY,

731

In the Glidden Trophy
Tour from Buffalo to
Bretton Woods, N. H.:
Three Great Arrow
Motor Cars were driven
for 1,200 miles without
repairs or adjustment,
arriving in perfect con-
dition and capable of re-
suming their journey, as
they did, to home desti-
nations in Buffalo, Pitts-
burg and Philadelphia.
This record was unap-
proached by any other
car. Percy P. Pierce,as
the winnerof the tour for
190§, retains the trophy.
Another confirmation of
ourclaim—an American
car for the Americancon-
ditionsand temperament

BUFFALO, N, Y.
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HIGH-PRICED

A year ago, we sald in one of our ndnrnmnenu
7 of the' high: o

in, grade construction of T
OTOR CAR)—"It Is so vast mperior w nny other
and so ecrtlilll the equal of the best of the

American mak
Forelgn prodnet, that with a few other American mann
facturers tollowing the LOZIER lead, the day of the F or-

eign car in the American market will soon be over.’

@ To-day the heretofore buyer of the Forelgn product sees
that with his willingness fo pay the price that high-
construction and materials must always comma Im
.\madran roduct as represented in THE LOZIER

AR can be betl.er built and from besm mntev
rilll l.hnn anywhere else in the world.

@ Why not7—We use the best mmrlah obm:nblc anywhere

and the best workmanuhilg design of THE
LOZIEEK MOTOR perfwtlou itselt.
g No edpieeewort enters into its construction—nothi gﬁ s ['mr
becanse every car to be representiatively **
mI::} % built to the high standard we have set !or uur
produe

@ And the fact that the majority of LOZIER owners are
owners of I.nmoemrlenee with both American and Foreign
cars, and that they are saf il pwners, I8 & large reco i-
tion of the fact th.lt THE LOZIER MOTOR C
?ul‘mert?a problem of high-grade motor car mnnmcuon
i3 T

q No nwnwtin purchaser of a high-grade machine need go

farther.
@ 40and 80 Horsepower. WRITE US.

THE LOZIER MOTOR COMPANY
(Member A. L. A. M.)
55th Street and Broadway, = - = New York City.

WE HAVE CORNERED ==t moee

it
in this country; sem? (rhnﬁ;d to

first applicant from each city, town or v Agents should
secure territory i iately before too late.
C. T. SHERMAN, - 21 Deover Street, New York
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By SUCCESS MAGAZINE on a Salary Basis

A young man or woman in every county
to take charge of our rapidly growing
subscription interests in various parts of the
country. Positions permanent. References
required.

Apply to
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FOR
Model K 07 $2,500
Model K is a four cylinder car of standard type. This model has been thoroughly tested

and we are prepared to give the strongest kind of guarantee that Model K will **stand up"’
under the most trying road conditions.

All the recognized 1907 improvements will be found in Model K. Our aim has been to make this car
a thoroughly representative type of high grade American automobile construction. There is nothing
‘*freakish” or experimental in its makeup. Every detail has been worked out with a view to giving a
high-powered touring car capable of any desired speed up to the safety limit, and able to demonstrate
more than ordinary hill climbing ability on the high gear.

Model K is the type of car which will be just as serviceable and just as good looking in years to
come as it is to-day.

The motor develops 35 H. P, on the brake. The cylinders are 43 xs. The crank case and trans-
mission case form a single two piece aluminum structure, which insures rigidity and perfect alignment.

We can make limited deliveries on Model K this month. Write us for further particulars and our catalogue describ-

ing this and other carsin detail.
‘We can also make deliveries on the 1907 Model F, 50 H. P., £3.500.

WAYNE AUTOMOBILE CO., Dept. Y., Detroit, Mich.

The Thanksgi(ving Number
SUCCESS MAGAZINE

will contain, among many other strong features:

The Funniest Stories I've Heard . . . B{JGeorge Ade
The Children of Packingtown . . . . By Upton Sinclair
Fools and Their Money,—Part III. The Policy Holders' War—Part 11
By Frank Fayant By Elliott Flower
“The Second Generation” by David Graham Phillips
and other articles and stories by such writers as
W. C. Morrow Ellis Parker Butler Harmet Prescott Spofford
Edwin Markham Porter Emerson Browne Samuel Merwin
Henry Beach Needham Wallace Irwin Holman Day and Zona Gale
The number will be handsomely illustrated by Sydney Adamson, Guernsey Moore,
Charles Sarka, Arthur G. Dove, Gemit A. Beneker, Fletcher C. Ransom, Clare V.

Dwiggins, Horace Taylor, H. E. Dey, W. H. S. Alexander, Charles . Post, and others
whose names and work are popular with our readers.

This is a sample of the letters we receive :

Editor, SUCCESS MAGAZINE: Fusti Colloge; Hsintigeion; By

Dear Sir:—1 wish to congratulate you on the splendid number of your magazine
for September, 1906. I wish it were possible to place a copy in the hands of every senator
and representative, national as well as state. Might not a fund be ralsed for that purpose?
I should be glad to be one to contribute a mite. May you continue in your fight for civic
righteousness. Your excellent magazine comes to our college library and I frequently
recommend it to our students. + Very truly yours,

(Signed) AMOS H. HAINES, Professor.

L

SUCCESS MAGAZINE

There was a rush toward the car when, a minate later,
it came to a sudden stop within forty feet of the check-
ing line and with two minutes to spare. Down from
their seats tumbled the little crew, with tire iroms in
their hands, while the thick, pungent smoke that poured
from beneath the forward mud guard told the story of a
sixty-dollar tire that had been literally burned up in
the rapid ten-mile run. While two of the men went at
the tire, or rather what was left of it, the third rushed
to a wayside trough for water to cool the boiling radi-
ator; then, two minutes later, all sprang to their seats
and crossed the line on a tireless rim, but with their
score still perfect. QOnce upon the further side of the
line, they had ample time to put on an entire new tire.
It was a good bit of generalship, admirably executed,

a lesson to all the competitors who witnessed it.
This same Olds car not only maintained a clean record
to Bretton Woods, but at noon on the day following,
started, in charge of an official observer appointed by
the A. A. A. committee, upon a non-stop run of five
hundred miles to New York City, which it accomplished
successfully in twenty-six hours and thirteen minutes.

Two Stearns cars recorded remarkably good runs
with perfect scores almost to the end of the route.
Then one of them was penalized three points by a
checker whose watch apparently did not agree with
those of his fellow checkers, and with that by which
the car was being timed. It finished, however, in
equally as good condition as its perfect-score sister car,
and both subsequently distinguished themselves in the
hill-climb up Mount Washington, finishing first and
second in no less than three important events.

Percy Pierce, winner of the Glidden Cup of 1905,
again demonstrated the general excellence of the Pierce
car by finishing the run with a perfect score, and as he
had thus tied his twelve successful rivals in the contest,
it was decided that he should retain the cup for another
year and that each of the other cars should be awarded
a medal testifying to their performances.

In addition to that driven by Mr. Pierce, two other
Pierce cars, those driven by A. E. Hughes and P. J.
Flynn, made perfect scores, while the big six-cylinder
Pierce car, entered by Mr. Jervis, of New York, though
not a contestant for the cup, did yeoman service in
rendering assistance to disabled cars, traveling, in all,
nearly two thousand miles, and finishing at Bretton
Woods in perfect condition.

Consistent throughout in their performance, the pair
of big Thomas flyers in charge of Ern Kirk and George
Davis had passed every division on time, to the moment.
Toward the end of the last day’s run, however, Mr.
Kirk experienced his first formidable tire trouble, and
this was supplemented by the unexpected snappirg of
a chain at a time when he thought he had clear saili
for the run in. To make his defeat still more ex r-
ating, he mistook the elaborate decorationsat the Mt.
Pleasant House and the crowd assembled there for the
finish line, and his error cost him the two demerit marks
but for which he would have finished with a clean score.

‘The Pope-Toledo and the Pope-Hartford, the last-
named among the lightest-powered cars of the thirteen
with perfect scores, showed themselves to be fully as
capable under a long continued strain over hard roads
as any of their rivals of greater weight and horse power.
While there is no doubt that the skillful driving of
George Soules and W. C. Walker saved these cars from
much of the trouble that overtook others, their records
in the 1906 Glidden Tour stamp them as cars that may
be depended upon on almost any road over which they
may driven.

William E. Wright, of the Springfield, (Massachu-
setts,) Automobile Club, demonstrated in a Knox car,
that an air-cooled motor will do at least well enough, ona
twelve hundred mile run, to win out with a perfect
score, notwithstanding the severe and long continued
strain of hill climbing and ploughing over sand roads,
when for hours only the low gear was possible. The
performance of the ponderous Knox truck, which car-
ried the baggage of the tourists over the Adirondacks
and through the vast forests of Maine, was a triumph.

Aside from the experience of Mr. Kirk, that of H.
K. Sheridan was perhag:athe most exasperating. Affer
having approached in his White steamer to within a
few miles of Bretton Woods, a tire collapsed. No
sooner had it been repaired than another followed, and
he reached the checker at Mt. Washington Hotel, only
to hear himself declared two minutes behind time at
the last checking station of the 1145-mile run. While
the White car was thus denied a place on the list of
clean score cars, it made an enviable record in the
hands of at least four private owners of cars, who re-
frained from entering the competition. These were
Augustus Post of New York, who made a perfect score
for the Deming trophy, but who, owing to his official
position on the committee, relinquished his claim in
favor of the Maxwell, the only other car to hold a clean
score in this contest. Paul H. Deming, chairman of
the tour committee, drove his White car through with-
out a mishap, although the duties of his official position
imposed csgcdally hard work upon the car. J. G.
Cassatt, of Philadelphia, experienced no trouble on his
seventeen days run, except on one occasion, when a bit
of waste clogged his gasolene line, and after reaching
Bretton Woods drove his car from that point to his
home in Philadelphia. Another White owner to come
through without trouble of any kind was L. F. Braine,

of New York, who befor stafting from gﬁbﬁhﬂ
driven i cr more hap (el oyes %{_‘% 1C
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Make
Money In Real Estate

If you have $10, $100, $1,000 or $10,000 to invest—or if you can save §5 or more a month, we
want you to send for our new free booklet, which tells all about the safest and most profitable in-
vestment in the world—good real estate. This booklet is called

“DOLLARS IN DIRT"®

and it deals with the science of real estate investment.
It explains why real estate grows in value, how to choose real estate, how fortunes have been made, when and where
to buy, how to foresee a city's growth, how long to hold property, etc., and gives a brief review of the wonderful con-

ditions that exist in New York City to-day, where $335,000,000 is being spent to increase realty values in the suburbs,
This book is not an advertisement of any particular investment but is just the condensed experience and opinions of

some of the leading real estate experts in the country.

If you want your money invested in something substantial, where you won't have to worry about its safety—where no

touch of “ Wild Cat"” methods or * Frenzied Finance' will be upon it—yet where it will earn a good rate of interest,

write for this book to-day.

Along with it we will send particulars of the best real estate investment we ever offered our clients—an investment
where every dollar will be as safe as a government bond and where the investment should increase in value from 50 to

100 per cent. yearly for a long term of years to come.

We want to show you how you can make money on small investments, just as 6,000 clients of ours are doing now.
These clients are scattered all over the country, Some of them may be in your own town. We can refer you to

any of them and to National Banks in New York, Chicago and Philadelphia.

If you are in the least interested in safe and profitable investment send to-day for ** Dollars in Dirt.” Your

name and address on a postal card will do. Address either office. :

W. M. OSTRANDER, (nc)

Suite 391 North American Building,
PHILADELPHIA.

Suite 391, 25 West 42d Street,
NEW YORK CITY.




SPECIAL EXTENSION OFFER

To Subscribe to Leading Magazines at Low Prices

BY special arrangement between the three great magazines, the Woman’s Home Companion, the
Review of Reviews and Success Magazine, we are able to extend to our readers for the month of

October only, the extraordinary clubbing offer made below.

be accepted at the price named.

You may add the
Continental
Encyclopedia

8 vols., 3000 pp.,

in beautiful cloth binding, to any
one of the magazine clubbing offers
by adding only $1.95 to the club
price,

The Continental Encyclopedia
represents the work of a large staff
of editors and special writers.  All
the information contained therein
has been brought up to a very re-
cent date. First copyrights were
taken out in 1903, since which time
the work has been twice revised and
new copyrights have just been issued.

The Continental Encyclopedia
contains nearly 3,000 pages of text,
clearly and beautifully pristed on
heavy paper specially selected for
this work, and is illustrated with
over 500 engravings, The print-
ing is from entirely new plates and
is practically perfect. Each vol-
ume is strongly and richly bound
in red, vellum de luxe cloth, with
white leaf-lettering, and the set will
be an ornament to any library.

It is simple truth to say that this
Encyclopedia, if offered by sub-
scription on the installment plan,
would be priced at not less than
$1.00 per volume or $8.00 per
sct. By dulmg direct with us and
paying cash in advance, you make an
immense saving on agent’s commis-
sion, cost of collecting installments,
and other managing expenses incident

to the subscription book business.

| For October Orders Only

we make the following great offer:

IReviewofReviews $3.00 | ow e

Woman’s Home 65
Companion 1.00 2

Success Magazine 1.00 | ssmaeoean
$5.00

OTHER GREAT OFFERS

Success Magazine and Regalar  Oue
4

Woman’s Home Companion, $2.co0 *71.65

Success, Woman’s Home
Comp. and St. Nicholas (new)

Success, Review of Reviews
and St. Nicholas (rew)

Success, Review of Reviews,
W. H.Comp. and St. Nicholas (new) 8.00

3.00

5.00

7.00

3.70

4.35

Two Y enrs' Subscriptions Eﬁ} uiblg ;;]t;allg?u }:I:ponv:& offers may be ordered at

Tnti be eith renelral] for St. Nichol hich
Subﬂ:nptlons m::t be ne:r s&th:cr‘:;ﬂons ya:?mh;rrica add I\I.;:‘t:dub
price if a renewal). addresses,
as desired.

Magazines may be sent to the same or to different

All orders postmarked in October will

You may add the

Library of
American Fiction

10 vols., 2000 pp.,
to any one of the magazine club

* offers by adding only $1.95 to the

club price.

This magnificent library contains
nearly 2,000 pages of text, clearly
and beautifully printed on heavy
paper, and richly and strongly bound
in silver gray watered cloth. Within
its covers are found nearly sixty
stories, representing the best work
of over fifty of the great American
writers, These stories are veritable
gems of literature.  Every story is
complete in itself—not fragmentary,
as in many so-called < libraries.”’
American literature of the present
day is really the best, as well as the
highest priced, produced in the
world, simply because American
authors are writing pure, terse, vig-
orous English, and develop their
plots with skill and power without
undue prolixity. It is the cream
of these stories only which has gone
into the <¢Library of American Fic-
tion,”” and the list of authors alone
will show how enormously valuable
is such a library in a home where
the mothers wish their children
early to form correct taste in literary
matters. It is not too much 'to say
that, in variety of style, in richness
of interest, and in real value in the
home, this set of books is absolutely
unequaled, and we strongly and
urgently recommend it to our
readers.

Special Premiums for Neighborhood Work

HE above magazine bargain offers are so extraordinary and so valuable that we desire
to give them the widest possible publicity, and to make it within the power of our

No. I-BTANDARD PEN, WITH OOHE OAP HOLDER
Regular Price, $2.50

Mo. 2—S8TANDARD PEN, WITH OONE CAP HOLDER, OHABED
Regular Price, $2.60

No. 3—TAPER OAP HOLDER, OHABED. Regular Price, $2.60

orien 0 SUCCESS MAGAZINE

subscribers to do a genuine favor to their neighbors and friends by bringing this
unusual opportunity to their attention. We, therefore, make this further marvelous offer:

Any reader of Success Macazine who sends us three c/ub orders (one of which
may be his own), each club containing a Success Macazine subscription, will

man Fountain Pens illustrated herewith.

receive from us as an absolutely free gift his choice of any one of the three Water-
These Pens are the perfect and genuine

Waterman pens, the standard of the world, and carry the full guarantee of the

manufacturers.

AGENTS WANTED EVERYWHERE

Pen points will be exchangeable at any store carrying Waterman
pens without charge, so that you can suit yourself perfectly.

Wenisr et New York

Such Prices as these will probably never again-be given. RUSH your order to make sure of acceptance Clthllthc)tlﬁ limit
Digitized by \. QO¢ C
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N our August number
we told you of the
Editor’s Cabinet—what
it stands for to us, what
we hoped it would in
time mean to you, the
trust we had that it
would develop into a powerful agent for bring-
ing you—the constituency whom we serve—into
closer, more vital relation with us. The week
following the issue of thc August number was an
anxious one for us. We had made a bid for your
confidence, and were naturally concerned as to how
you would receive it. You received it most gen-
erously—had faith in our expressed intention of
being of service to you—laid before us the per-
plexities and problems that were closest to you—
and allowed us to try and help you. Your implied
faith in us touches us the more keenly in that
we had as yet done nothing to ‘*make good,” and
the entire plan was in an experimental stage—and
yet you responded; how largely, we wish you
could see for yoursell. And since it is not within
the possible things that we come to you all, per-
haps you will give up a few minutes to visiting
with us.

Come into the Cabinet room and take an easy
chair. We want you to let the world slide for
awhile and help us go through our daily mail.
It's a big pile, isn’t it?

Here is a letter from a girl "way up in Maine.
“The town is so dull and quiet. Stage aspirations.
I'm quite sure I have talent. I love the stage so
much.” Poor little girl 'way up in Maine, with
her natural girl's longing for motion, light, color,
activity, and her utter ignorance of what goes to
make up the life of the stage she *loves so much.”
We will lay that aside just [now and make time,
by-and-by, for a long letter to her, tell her some-
thing of the ten thousand currents and cross-cur-
rents, motives, desires, ambitions, and st les
that go to make up the life behind the footlights;
the wearying apprenticeship, the heartbreaking
struggle for even a foothold, the hardships and en-
durance it entails. And then perhaps the little girl
'way up in Maine will
be all the gladder for
the safeguards and quiet
content and peace of
home, and patient with
the town that sometimes
seems so dull and quiet.
Do we treat them all so ?
No, indeed! Here we
have an earnest, manly
letter from Wisconsin:

“1 have completed
my course in a dramatic
school, have had some
all-round experience in local companies. How
may I have a chance to either demonstrate my
ability, or, if I fail, give it up and find* some
other profession to which I am perhaps better
adapted?” This goes to Mr. Belasco, of our
Editor’s Cabinet, for the best possible advice on
how to obtain the hearing of a stage manager;
where and when to apply, and—everything it is
necessary for this correspondent to know.

'y &

Here is one from an aged minister in California:
I have a very litule money to invest. Would you
recommend X., Y., & Z. stock ?” This goes to our
financial expert for very careful and detailed atten-
tion, so that our clergyman-friend may be given not
only all available data of the company of which he
speaks, but also the best available expert opinion
on the advisability of investing.

a -

And here is another from a brave little woman
who toils for her income and is determined to ex-
pend it to the best advantage. “ I have not much
money, and do so want to spend it wisely ; won’t
you plan my winter wardrobe for me?" " This is
marked to go to the “New York Shopper,” who
will write our worker-friend of the styles for the
coming season, the most economical and tasteful
things to purchase, the colors and modes that will
be most becoming to her height and
coloring (yes, she is the wise little
woman and mentions these,) and the
best and cheapest places at which to
buy. Very probably, samples of fab-
rics, with their prices, will be sent and,
with the letter, will perhaps carry to
the writer something of our desire to
be of help.

& &

Tired? We will go through more

Dakota: “How can the farm be made to prosper;
how can the weevil be exterminated ? ""—this to Dr.
Brooks, our agricultural expert, for his attention.
Here is one that touches us very closely : “Since my
children have begun going to school I have wishcd so
often that I knew more, so Imight be of real help to
them. What course of reading and study do you rec-
ommend? Is it not too late for me to begin now ?
What a noble wish of an unselfish mother! This
goes to Edwin Markham, the great-hearted poet
and author, who will plan for our mother-corres-
Eondent a course that will broaden her life, enrich

er mind, and make her an inspiration and help to
her children.

& &

And so they run onand on! Letters on personal
problems, letters of impersonal inquiry, letters that
call simply for scientific research, and letters behind
which we can feel the heart-beat of the writers.
All the most interesting of human documents and—
to us—a graieful token of the reliance
and faith you have in us. Within the
past few weeks, you have made de-
mands on us which none of the mem- i
bers of the Editor’s Cabinet could fill . .
with what we considered sufficient
adequacy. So we enlarged the cabinet.
The volume of mail was larger than we
anticipated and the staff we employed
to handle it insufficient. We en-

mation are invited to
correspond with Mrs.
Richardson, who is co-
operating with Mrs. C.
B. Williams in the * New
York Shopper” service.
All letters will be person-
ally answercd by mail, and the most particular
details will be cheeifully furnished on how to obtain
any of the effects in housefurnishing suggested, or
how to solve any problem of furnishing or decora-
tion submitted by inquirers.

New Yotk Shisgipiog Sevics

T this writing, sufficient time has not elaﬂsed
A since the announcement of the New York S op-

ping Service, so that we can not ju to what ex-
tent our readers have understood and have prepared
to take advantage of this arrangement. Time will

undoubtedly be required to acquaint
everybody fully with the advantages
progm:d. The general impression no
doubt will be that such things are too
good to be true; that there must be a
string tied to this suggestion; that it
is perhaps an Indian gift. Any such
suspicions will be found by experience
to wholly unfounded. The truth
is that the business of the magazine

=t

larged the staff and moved to larger
quarters to accommodate it. We found a trained
expert was necessary to handle the inquiries and
determine on each one which member of our
Editor's Cabinet or which outside authority (if
necessary to use one,) was best adapted to do it
justice. We employed one, and he is now in charge
of that department.

There is just onc thing that pleases us more than
a letter of inquiry. And that is more letters of
inquiry. One thing, perhaps, would please us more
than either. And that is a letter from you, telling
us how we can extend the range and sco%e of the
Editor’s Cabinet, how attain for it the highest pos-
sible usefulness to you, how make vitally true our
disposition to serve you.

& &

Hints to Investors

DWARD SHERWOOD MEADE commences in this
number a great constructive undertaking. A
constant and ever-increasing stream of letters comes
to us from persons whose suspicions have been
aroused in relation to investments, some of which,
in fact, are good; others bad. We contemplate tell-
ing the exact truth. Dr. Meade, who is associated
with the Wharton School of Commerce and Finance
of the University of Pennsylvania, has demanded
and received from us an absolutely free hand. In
financial circles this means, as our readers will
shortly observe for themselves, that this department
is certain to be conducted with absolute probity and
sterling sincerity.

& &

The New Member

SrEARING of the Editor’s Cabinet, we take pleasure
in introducing Charles F. Kroeh of the Stevens
Institute of Technology, author of “ How To Think
In French,” *“How To Think In Span-
ish,”” and numerous other works on the
modern languages, embodying an orig-
inal idea in teaching and interpretation.
The works of Prof. Kroeh are so well
known in literary and scholastic circles
that it is unnecessary to commend
them. His brilliancy and acumen as a
writer and thinker and his philosophic
grasp of all that has to do with the

is not to create anything except, per-
haps, public opinion, but rather to direct your
attention to the existence of conditions which are
operating to your advantage, but of which Jw
are perhaps not aware. You can shop by mail in
New York City or Chicago or any other large city
without expense and without reference to this or any
other magazine. Expert shoppers will perform this
service for you without charge to you, Lﬁgx;mu-
nerated by a small commission paid to by
merchants. The retail price to you is the same as
would be quoted you, or usually lower. The ad-
vantage is wholly with yourself, and this without
reference to any intermediary. For our part, we
act merely in the capacity of an onlooker, calling
your attention to this advantage and agreeing to re-
ceive and forward your communications to those
who can serve you most advantageously. We act
without charge or profit, in order to establish the
personal relation of helpfulness on our part and a;

E:ecution on yours, which we think ought to exist
tween a monthly magazine and its readers. The
proof of the pudding is in the eating. We suggest
that every woman who reads SUCCESS MAGAZINE
drop a line to Mrs. Williams, in care of the Editor's
Cabinet, asking for samples of dress goods or any
other information that may be desired; that every
man who wants to buy agricultural implements or
sporting goods or what not write asking prices and
other information, and that you judge for yourself
from the information received whether or not this
service will be of material advantage to you.

The Diet of the Nations

N this issue appears * What the Germans Eat,"”
by Frau Emma K. Lemcke-Barkhausen, who is
identified with a school of domestic science of nat-
ional, even international reputation. The writer of
this article is a daughter of Mrs.
. Gesine Lemcke, the famous authority
on German cookery. She is now in
charge of the institution, and has ad-
mirably maintained its traditions.
The following article of this series,
*What the Scotch Eat,” is in prepa-
ration by Mrs. Isabel Gordon Curtis,
who is a Scotch woman and a member
of the Editor’s Cabinet. This series of

teaching of languages eminently qualify
him as an adviser of any of our readers who con-
templates study in this direction.

“ Sparrows’ l\iest an:i Mammon "

VWV E may as well say frankly that Mrs. Richardson

is trying an experiment in her story. The
story obviously has an object, namely, to convey by
suggestion information and ideas
about home-making. Some will say
they prefer to have plain matters of
fact dealt with plainly, others that
they prefer to have pure fiction or
nonc at all. The majority of our read-
ers, however, we believe, will enjoy
* Sparrows’ Nest and Mammon " asa
story for its own sake, and will not ob-
ject to being pleasantly informed by
its reading. Those whose complaint

rapidly. Here is one from a farmerin

is that they do not get enough infor-

articles upon national cookery is at-
tracting widespread attention. Housewives of all
nationalities are invited to send us recipes for the
making of national dishes, for which we will pay for
the best submitted of each nationality a prize of $s,
and $1 additional for all other recipes -published.

A Nev; Department

HE social side of life is altogether too much
neglected among us. We think this fact is largely
due to the neglect of formal social entertainments in
the home. Many do not appreciate that social en-
tertainments have their serious side, in promoting
the achievements of the breadwinners in the com-
munity and in furnishing the rising generation with
the art of being agreeable, which is perhaps the
most important factor in winning success. This
magazine is engaged in studying the subject of
entertainments, from the merry parties of the farm
boys and girls to the-cotillons of the metropolis.

O
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25,000.00

in Cash Prizes

r Agents

Fhe Success Magazine
And Clubbing Offers

[ay, 1900, THE Success MAGAZINE
:d 1ts plan of cash prize awards to
»n agents with the modest sum of $2, 500
. five-months’ campaign. The plan has
‘cess—so much of a success as to make
e now to multiply the original offer
hat 1s because any one of average intel-
d energy can, with even a little spare-
;, take sufficient subscriptions to make

- pay handsomely.
‘all Subscription Season

uring the next few months the bulk of the
1ibscription business will be placed. Renewal
s alone for Success and the magazines associated
1e Clubbing Offers will amount to hundreds
s of dollars.

ant a representative in every community to
: subscriptions and to get new ones. We will
with lists of expiring subscriptions, instruct you,
: smallest detail, in your work, coach you while
ing it, pay you, in addition to cash prizes, a
mission on each subscription, or a guaranteed
1 can give us all your time.

6°=da2 for our handsome illustrated booklet,

giving scores of experiences like those
ite column, but more in detail; also full information
ibution of the $25,000.00 in prizes.

twant to make money, this is your chance.

uccess Circulation Bureau
8 Washington Square, New York
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=51l Your Qpportunity

'CCESS Readers are Offered the Opportunity of a Lifetime
To place in your homes The World-Famed Publication

idpath'’s History of the World

The Publisher’s failure places in our hands the remaining sets, brand new, latest edition, down to 1906, includ-
tussia-Japan War, beautifully bound in Half~-Morocco. We are offering these few sets to Success Readers

LESS than Even DAMAGED SETS Were Ever Sold

+* Publishers Failure

Dr. Ridpath’s Iabers are do-
m-ﬂ-i::m highest pralse, I
magl rilly recommend his
History of the World for sindy
and for comvemirni reference.
—BENJARIN HARRISON

Ridpath's 11 In nm meeme
e IPI.‘ ﬁM‘l.:’fMtl of the
greal leading events ln human
history ithat must berome
widely popuiar. i beapeaks
great laber In lis rescarch, and
greal viger lu lin siyle.

—Rev. THRODORE 1. CUYLER

We will name our price only in direct letters to those sending the coupon below. Tear off the coupon, write name
ddress plainly and mail now before you forget it. Don’t delay, as there are but a few Sets remaining.

Dr. Ridpath is dead, his work is done, but his family derive an income from his History, and to print our price
lcast for the sake of more quickly selling these few sets would cause great injury to future sales.

Here is your opportunity to secure Ridpath’s History of the World at the lowest price ever offered—and on easy
.. It will cost you nothing to inspect the beautiful specimen pages and let us give you full particulars of our offer.
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DPATH takes you back to the dawn of history, long before the pyra-
mids of Egypt were built; down through the romantic, troubled times of
Chaldaea’s grandeur and Assyria’s magnificence; of Babylonia’s wealth

xury; of Grecian and Roman splendour; of Mohammedan culture and

1ent; of French elegance and British power; of American patriotism and
is freedom, to the dawn of yesterday. He covers every race, every
» every time, and holds you spellbound by his wonderful eloquence.
\g more interesting, absorbing, and inspiring was ever written by man,
hrows the mantle of personality over the old heroes of history. Alexander
:; patriot, warrior, statesman, diplomat, crowning the glory of Grecian
- Xerxes from his mountain platform sees Themistocles with three hun-
ad fifty Greek ships smash his Persian fleet of over a thousand sail, and
»vmould the language in which this paragraph is written. Rome perches
ipon the greatest throne on earth, and so sets up a poor madman’s name
— tostand for countless centuries as the synonym of savage cruelty;

Napoleon fights Waterloo again under your very eyes, and reels
l before the iron fact that at last the end of his gilded dream has

come. Bismarck is there, gruff, overbearing, a giant pugilist in
igs the d.i‘plomatic ring, laughing with grim disdain at France, which
Jete] 53Ys: “ You shall not.”  Washington is there, * four-square to
t all the winds,” grave, thoughtful, proof against the wiles of
: British strategy and the poisoned darts of false friends; clear-
nce secing over the heads of his fellow-countrymen, and on into

:’;;'j" another Century, the most colossal world-figure of his time,

~—J 200,000 Americans Own and Love Ridpath

The reason for Dr. Ridpath’s enviable position as an historian is his
wonderfully beautiful style, a style no other historian has ever equaled.
He pictures the great historical events as though they were happening
before your eyes; he carries you with him to see the battles of oF|> ; to
meet kings and queens and warriors; to sit in the Roman Senate; to
march against Saladin and his dark-skinned followers; to sail the "

southern seas with Drake; to circumnavigate the globe with e
Magellan; to watch that thin line of Greek spearmen work

l!:a\ﬂ:u: I:T«'ilh ?he Persian :orde; on thcl ﬁelail_l of Magat hon l; to FREE

now Napoleon as you know Roosevelt. He combines ab- h

sorbing interest with supreme reliability, and makes the c’é COUPON
heroes of history real living men and women, and about &

them he weaves the rise and fall of empires in such « / WESTERN NEWS-
a fascinating style that history becomes as intensely 06‘ PAPER ASSOCIATION

interesting as the greatest of fiction.
Hundreds who read this have decided to buy
Ridpath some day: now is the ime. No
need for us to tell you more about Rid- .
path. The English speaking world has &
pronounced this the only bistory of the Q>

204 Dearborn St, Chicage

Please mall withont cost to me,
nmph&n of Ridpath’s History

of the World, contalning famuus
race chart in colora, tracing every
known race to its original source, map
of Chinaand Japan,d| of Panama

Canal, specimen pages from tha work, and
1d ; h write me particulars of your special
N e A A

you will value as longas you live
and read over and over again.

SEND COUPON TO-DAY

You need not clip the conpon if you write Mmﬂn]

.

Digitized by g»_’.'ﬂ (F Efﬁ




TRADE MARK REG U S PAT OFF.

veiseiee, $7350 sg400 SHOE

$ 9.522,835,04
ST. LOUIS. U. S.A. (9]

mm.h.}

) \\\\\ \\\me

I.I_'I‘I‘.. i : .f 'fﬂ’;‘{}‘
; . @4 4 u/”““f[

N

QiNARAI T AR LM
lJPI{J.'JJ:
Ii. Il-.

\\\\u A
: “|[.|ﬂ.|]’l

,“‘"‘:‘».' w3 o
_.\ié?'“ %

WARAINT
i”'lmf’;'rf!&{"

|

L

I !
i‘l

s
= T

]
by

L s - -
4"):"12 = '.i o

=o 0
= L=
ey

R\
L

A

Three New
Fall Styles

.+ There’s a combination of good qualities
" in American Gentleman Shoes pretty
hard to equal at any price:

-

There’s style—you're always sure of it, because our designers spend months
studying the trend of fashion. What they say each year is authoritative—a
standard of good taste.

There’s workmanship—th'e shoemakers in the American Gentleman factory are
selected men—they turn out one grade of work only.

There’s good material—our buying capacity is unequalled in all the world.
We get the best at the lowest prices.

The man at the left is wearing our No. 1086.
A Velour Calf, Button Shoe, Empire Last.

The man in the center is wearing our No. 1023.
A Glazed Kangaroo, Blucher, Corliss Last,

The man at the right is wearing our No. 108o0.
A Patent Colt, Blucher, Tribune Last.

If they look good to you, ask a dealer to show you a pair. There
are now more than 16,000 stores selling Hamilton, Brown shaes.

«Shoelight” for Fall.

The famous style-book, Fall and Winter edition, will soon be off the press. Your name
and address will bring you a copy. You can't know all about good shoes until you've
seen it.

HAMILTON, BROWN SHOE CO,, St. Louis.
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