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is sometimes coerced into the support of the party in power; and, third,
if partisanship does not influence the appointment or act upon the
employee, his removal from politics lessens his interest in the problems
of government and deprives the public of the service that he might
render in the discussion and settlement of public questions. In some
places what is called bi-partisanship has been substituted for non-partisan-
ship. That is, the employees are divided between the several parties, the
political affiliations of the appointees being recognized at the time of the
appointment and respected during the service. 1 am disposed to believe
that a civil service system which recognizes political opinions and protects
them is more in keeping with our theory of government than a civil service
system which attempts to ignore them. Where the politics of an applicant
is concealed there are always a chance for fraud and a temptation to unfair-
ness; where the political affiliations of the applicants are known and the
appointments divided between the various parties in proportion to their
voting strength, the selection being open and above board, there is no chance
for favoritism. Where the right of each party to its quota is recognized
the employees can perform their political duties without fear, and the activ-
ity of those in one party offsets the activity of those in another party,
making it impossible to use the employees as a part of a partisan machine.
No government like ours can afford to remove any considerable portion of
its people from political activity or penalize participation in the forming of
public opinion, With the growth of public ownership the government
employees will, of course, increase, not only in actual numbers but also in
proportion to the total population, and mo civil service system can be per-
manently satisfactory to the country which does not leave government
employees free to perform their civic duties, and a division of the employees
between the parties in proportion to voting strength offers the most just
basis for appointment that has yet been suggested. Bi-partisanship is
entirely consistent with selection on merit through examinations.

While the cities have been considering the question of municipal owner-
ship the subject of state and federal ownership of the natural monopolies
within their respective spheres has been forcing itself upon the public
mind, VYears ago an agitation was commenced for the operation of tele-
graph lines in connection with the post-office department, but it has not
yet taken tangible shape, the very low rate given to the daily newspapers
having made them, to some extent, interested in maintaining private own.
ership of the telegraph service. Every argument that can be advanced in
favor of the distribution of letters and papers by government officials can
be made in favor of a postal telegraph system, and with the rapid growth
of the telephone monopoly the same question will scon be presented in
connection with telephone communication between cities,

BHOULD MUNICIPAL OWNERSHIP IMPERIL LOCAL SELF-GOVERNMENT?

The consolidation of railroads, the obstruction of rate legislation, and
the constant discrimination practiced by the railroads against persons and
communities,—all of these are tending to increase the number of those
who advocate the public ownership of railroads. Usually those who favor
the public ownership of railroads advocate ownership by the national gov-
ernment; in fact, this is the only form of such ownership that has received
attention. The arguments in favor of it have been much the same as
those made in favor of municipal ownership of street-car lines and other
municipal works or plants, and the objections to it have been the same
urged against those, with the addition that the federal ownership of rail.
roads involves a centralization of power at Washington which might in the
end result in the obliteration of state lines. Those who insist upon the
preservation of state lines are not attempting to revive the discussion that once
raged over state sovereignty vessus national supremacy, but they are actuated
by the belief that local self-government is the safety of the republic. Believ-
ing that the people can govern best where they are best acquainted with the
conditions to be met and the things to be done, those who defend state
government and state action believe that the republic is strengthened by
the preservation of state lines, each state dealing with matters of state
importance. The ownership of all of the railroads of the United States by the
national government would throw upon it the employment of an immense
body of men, and these men could not be employed from Washington with-
out largely increasing the relative importance of the federal government as
compared with the state government, and the removal of so large a part of
the government work from the states to the nation would weaken the states’
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power of resistance to federal encroachmenss. A system of state ownership
for the local network of railroads, coupled with the federal ownership of the
trunk lines, would give all the advantages that could come from the federal
ownership of all the railroad lines, and at the same time avoid the centraliz-
ing tendency of undivided federal ownership., The trunk lines, when once
owned by the federal government, would not have to be expanded or
extended, while the local mileage is being constantly increased. A system
of trunk lines established to-day would answer the purposes of interstate com-
merce fifty years hence, while the local mileage will probably be doubled,
trebled, or quadrupled, during the next half century,

This dual system of public ownership offers several advantages, among
which may be enumerated :

First, it can be inaugurated more quickly. Before all the railvoads
could be taken over by the federal government it would be necessary to
secure a president, a senate, and a house of representatives favorable to the
plan, whereas state ownership can be attempted whenever any state is ready
to make the experiment. For instance, Kansas, having decided to establish
an oil refinery, may find it necessary to establish a railroad to carry the oil
from the wells to the refinery and from the refinery to the distributing centers.
Any state which finds it difficult to regulate railroad rates by legislation can
try the efficacy of regulating by the building or the buying of a state railroad.

iFr THERE MUST B A MONOPOLY, LET THE CQOVERNMENT HoLD T

Second, a system of federal ownership could net be undertaken until
those favoring public ownership could agree upon a basis of purchase or
condemnation, whereas state ownership enables each state to deal with the
question according to the conditions to be met in the state and according
to the opinion of the people of the state.

Third, state ownership enables the movement to avail itself of experi-
ence: as each experiment in municipal ownership has strengthened these
who have been advocating it in other cities, so the success of one state
railroad would encourage the adoption of public ownership in other states,

The great advantage of a system which permits the federal ownership of
the trunk lines and the state ownership of the local lines is that it gives to
the people the benefits of public ownership without removing the govern.
ment from the people or endangering the principle of local self.government,
and it makes it casier to adjust the compensation and regulations to the
varying conditions in different sections of the country.

The main objection made thus far to this dual system of ownership is
that interstate traffic might be embarrassed. This, however, is not a valid
objection, because the trunk lines would give to every state an outlet for its
interstate commerce, and the fact that the trunk lines would furnish this
outlet would make it easy for adjoining states to arrange for the transfer of
traffic over local lines, It would be as easy for state lines io exchange
traffic as it is now for the various railroad systems to exchange traffic, the
difference being that under public ownership all would be treated alike and
every community would be protected in its rights, whereas now fortunes
are built up by favoritism and men and communities are ruined by dis.
crimination.

In Germany nearly all of the lines are state lines, less than one thou-
sand out of twenty-eight thousand miles being owned by the imperial
government.

No attempt has been made to present an elaborate discussion of pub.
lic ownership. The only object of this article is to point out the trend of
public sentiment and to indicate what is likely to be the result of the dis-
cussion which is now going on. The principle which underlies the propa-
ganda for public ownership is that wherever competition is impossible and
a monopoly is necessary the fruits of -the monopoly must be enjoyed by
the whole public and not by a few. In the case of municipal franchises
competition is impossible, and, in the case of railroads, competition has gen-
erally been found ineffective. While it is possible for the larger cities to
have competing railway systems, a large proportion of the people must of
necessity deal with the line nearest to them, and the railroads take advan-
tage of this necessity. Those who favor the public ownership of railroads
have long favored a strict regulation and control of railroads and are now
heartily in favor of the legislation which is being attempted in state and
nation, but they believe that public ownership will be found as much supe-
rior to the best system of regulation as regulation is superior to a sysiem
under which the railroads are permitted to do as they please.

The Attainments

Upon the ship = Calosha Shad,”
That sailed the watery brine,
Bidl Stover was the wisest fad

And chemistey!

Wallace Irwin

Say, Bdi could nlk,
As casy a3 3 wink,
On alimony, sulphur, chalk,

of Wise William

And, while we worked and held our tongues,
Wise Bill continued thes
A-tellin® all the ribs sad lungs

That ever drew 2 lLine
And 1'd be siowed and likewise blowed
I I koew all that William knowed.

One time I asked, « What bards o" Creece
Was greatest of thewr class?”

He snswered, « Fido, Pyranees,
And Eryupelss,”

I must cornfess, I rother guess,

Ye could 8t corner William 8.

And seicide of zimc,—
He'd tell you, too, what he could do
By mixin’ radivm with glee.

And so it was quite natterile
That William liked to shurk,
To set in contemplation while
Us others done the wotk.
Says Bill, ~ By heck, guess 1 don't wreck
Me mind by swabbian' down no deck!”

What growed inside of us:
And, if ye please, he’d name with ease
Jest eighty kinds o heart disease!

Until, one day, the mate he says
To knowing Bill, says ke,

“You should be writin’ books instesd
Of losha’ round the sa.

I'H bhire some slob to Bl yer job,—

For aay Chinaman can swab.”
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HE CAN WHO THINKS HE CAN

s 1‘ PROMISED my God {wowld do #° In September, 1862, when Lincoln

issued his preliminary emancipation proclamation, the sublimest act
of the nineteenth century, he made this entry in his diary. I prom-
ised my God I would do it.”’ Does any one doubt that such a mighty
resolution added power to this marvelous man, or that it nerved him to
accomplish what he had undertaken? Neither ridicule nor caricature—
neither dread of enemies nor desertion of friends, —could shake his indom-
itable faith in his ability to lead the nation through the greatest struggle
in its history.

Napoleon, Bismarck, and all other great achievers had colossal faith in
themselves. It doubled, trebled, or even quadrupled the ordinary power of
these men. In no other way can we account for the achievements of Luther,
Wesley, or Savonarola. Without this sublime faith, this confidence in
her mission, how could the simple country maiden, Jeanne d'Arc, have led
and controlled the Frehch army? This divine self.confidence multiplied
her power a thousandfold, until even the king obeyed her, and she led his
stalwart troops as if they were children.

After William Pitt was dismissed from office, he said to the Duke of
Dievonshire, I am sure I can save this country, and that nobody else can.”
¢ For eleven weeks,”’ says Bancroft, ** England was without a minister. At
length the king and aristocracy recognized Pitt's ascendency, and vielded
to him the reins.”’

It was his unbounded confidence in his ability that compelled the
recognition and led to the supremacy in England of Benjamin Disraeli, the
once despised Jew. He did not quail or lose heart when the hisses and
jeers of the British parliament rang in his ears, He sat down amid the
jeering members, saying, ¢ You will yet hear me.”” He felt within him
then, the confidence of power that made him prime minister of England,
and turned sneers and hisses into admiration and applause.

Much of President Roosevelt’s success has been due to his colossal self-
confidence. He believes in Roosevelt, as Napoleon believed in Napoleon.
There is nothing timid or half-hearted about our great president. He goes
at everything with that gigantic assurance, with that remendous confidence,
which half wins the battle before he begins, It is astonishing how the
world makes way for a resolute soul, and how obstacles get out of the path
of a determined man who believes in himself, There is no philosophy by
which a man can do a thing when he thinks he can'tt What can defeat
a strong man who believes in himself and can not be ridiculed down, talked
down, or written down? Poverty can not dishearten him, misfortune deter
him, or hardship turn him a hairs breadth from his course, Whatever
comes, he keeps his eye on the goal and pushes ahead,

& & &

What would you think of a young man, ambitious to become a lawyer,
who should surround himself with a medical atmosphere and spend his
time reading medical books? Do you think he would ever become a great
lawyer by following such a course? No, he must put himself into a law
atmosphere, where he can absorb it and be steeped in it until he is attuned
to the legal note. He must be grafted into the legal tree so that he can feel
its sap circulating through him.

How long would it take a young man to become successful who puts
bimself into an atmosphere of f{ailure and remains in it until he is soaked to
saturation with the idea? How long would it take 2 man who depreciates
himself, talks of failure, thinks of failure, walks like a failure, and dresses
like a failure,—who is always complaining of the insurmountable difficulties
in his way, and whose every step is on the road to failure,—how long would
it take him to arrive at the success goal? Would any one believe in him or
expect him towin?

The majority of failures began to deteriorate by doubting or depre.
ciating themselves, or by losing confidence in their own ability. The
moment you harbor doubt and begin to lose faith in yourself, you capitulate
to the enemy. Every time you acknowledge weakness, inefficiency, or lack
of ability, you weaken your self-confidence, and that is to undermine the
very foundation of all achievement,

So long as you carry around a failure atmosphere, and radiate doubt
and discouragement, you will be a failure. Turn about face, cut off all the
currents of failure thoughts, of discouraged thoughts. Boldly face your goal
with a stout heart and a determined endeavor, and you will find that things
will change for you; but you must see a new world before you can live in it.
it is to what you see, to what you believe, to what you struggle incessantly
to aitain, that you will approximate. .

& & &

A Harvard graduate, who has been out of college a number of years,
writes Success that, because of his lack of self.confidence, he has never
earned more than twelve dollars a week. A graduate of Princeton tells us
that, except for a brief period, he has never been able to earn more than a
dollar a day. These men do not dare to assume responsibility. Their
timidity and want of faith in themselves destroy their efficiency. The great
trouble with many of us is that we do not believe enough in ourselves,
We do not realize our power, Man was made to hold up his head and
carry himself like 2 conqueror, not like a slave,—as a success and not as
a failure,—to0 assert his God-given birthright.  Selfdepreciation i&s a crime,

Be sure that your success will never rise higher than your confidence
in yourself, The greatest artist in the world could not paint the face of a
madonna with a model of depravity in his mind. You can not succeed
while doubting yourself or thinking thoughts of failure. Cling to success
thoughts, Fill your mind with cheerful, optimistic pictures,—pictures of
achievement. This will scatter the specters of doubt and fear and send a
power through you which will transform you into an achiever. No matter
how poor or how hemmed in you may be, stoutly deny the power of ad-
versity or poverty to keep you down. Constantly assert your superiority
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to your environment. Believe in yourself; feel that you are to dominate
your surrcundings. Resolve that you will be the master and not the
slave of circumstances. This very assertion of superiority,~—this assump-
tion of power,—this affirmation of your ability to succeed,——the attitude
that claims success as an inalienable birthright,—will strengthen the whole
man and give great added power to the combination of faculties which
doubt, fear, and lack of confidence undermine.

Self-confidence marshals all one’s faculties and twists their united
strength into one mighty achievement cable. It carries conviction. It
makes other people believe in us. What has not been accomplished
through its miraculous power! What triumphs in invention, in art, and in
discovery have been wrought through its magic! What does not civilization
owe to the invincible self-faith of its inventors, its discoverers, its railroad
builders, its mine developers and city-builders? It has won a thousand
victories, in science and in war, which were deemed impossible by faint-
hearted doubters,

An unwavering belief in oneself destroys the greatest enemies of achieve-
ment,—fear, doubt, and vacillation. [t removes the thousand and one
obstacles which impede the progress of a weak man or woman, Faith in
one's mission—in the conviction that the Creator has given us power to
realize our life call, as it is written in our blood and stamped on our brain
cells,—is the secret of all power.

& & &

A single-talent man, supported by great self-confidence, will achieve
more than a ten-talent man who does not believe in himself. The mind can
not act with vigor in the presence of doubt A wavering mind makes a
wavering execution. There must be certainty, confidence, and assurance,
or there can be no efficiency. An uneducated man who believes in him-
self, and who has faith that he can do the thing he undertakes, often puts
to shame the average college.bred man, whose overculture and wider out-
look have sometimes bred increased sensitiveness and a lessening of self.
confidence, whose decision has been weakened by constant weighing of
conflicting theories, and whose prejudices are always open to conviction.

Poverty and failure are self-invited. The disaster people dread often
comes to them, Worry and anxiety enfeeble their force of mind and so blunt
their creative and productive faculties that they are unable to exercise them
properly. Fear of failure, or lack of faith in one's ability, is one of the
most potent causes of failure, Many people of splendid powers have
attained only mediocre success, and some are total failures, because they
set bounds to their achievement, beyond which they did not allow them
selves to think that they could pass. They put limitations to their ability;
they cast stumbling blocks in their way, by aiming only at mediocrity or
predicting failure for themselves, talking their wares down instead of up,
disparaging their business, and belittling their powers,

Thoughts are forces, and the comstant affirmation of one's inherent
right and power to'succeed will change inhospitable conditions and unkind
environments to favorable ones. If you resolve upon success with energy,
you will very soon create a success gimosphere and things will come your
way; you will make yourself a sitcess magnet,

s« If things would only change!® you cry. What is it that changes
things? Wishing, or hustling P dreaming, or working ? Can you expect
them to change while you merely sit down and wish them to change? How
long would it take you to build a house sitting on the foundation and wish.
ing that it would go up? Wishing does not amouat to anything unless it
is backed by endeavor, determination, and grit.

Webster's father was much chagrined and pained when Daniel refused
a fifieen-hundred-dollar clerkship in the court of common pleas in New
Hampshire, which he had worked hard to secure for him after he left col-
lege. ** Daniel,”’ he said, ‘*don’t you mean to take that office?’” ¢ No,
indeed, father; I hope I can do much better than that I mean to use my
tongue in the courts, not my pen. I mean to be an actor, not aregister of
other men’sacts,”” Sublime self-faith was characteristic of this giant's career,

Every child should be taught to expect success, and to believe that he
was born to achieve, as the acorn is destined to become an oak. It is cruel
for parents and teachers to tell children that they are dull or stupid, or that
they are not like others of their age. They should inspire them, instead,
with hope and confidence and belief in their success birthright. A child
should be trained to expect great things, and should believe firmly in his
God-given power to accomplish something worth while in the world,

Without self-faith and an iron will man is but the plaything of chance,
—a puppet of circumstances, With these he is 2 king, and it is in child-
hood the seeds must be sown that will make him a conqueror in life.

If you want to reach nobility, you can never do it by holding the
thought of inferiority, ~the thought that you are not as good as other
people,—that you are not as able,—that you can not do this,~that you
can notdo that  *Can't’’ philosophy never does anything but tear down;
it never builds up. If you want to amount to anything in the world, you
must hold up your head. Say to yourself, continually: *] am no beggar.
I am no pauper. I am nota failure. T am a prince. Iam aking. This
is my birthright, and nobody shall deprive me of it."’

A proper self.esteem is not a vulgar quality. It is a very sacred one.
To esteem oneself justly is to get a glimpse of the Infinite's plan in us,
It is to get the perfect image which the Creator had in mind when He
formed us,—the complete man or woman, not the dwarfed, pinched one
which lack of self-esteem, or of self-confidence sees, When we get a
glimpse of our immortal selves, we shall see possibilities of which we never
before dreamed. A sense of wholeness—of power and self-confidence,—
will come into our lives which will transform them. When we rate our-
selves properly we shall be in tune with the Infinite, our faculties will be
connected with an electric wire which carrieg unli ’te power, and we shall
no longer stumble in darkness, doubtand weakues : ﬂg invincible,
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manufacturing it is a wonderful advertiser, and it has a story to tell of its
origin that knocks the trivialities of fiction into a cocked hat Some
twenty-odd years ago three brothers named Kampfe came across the broad
Atlantic seeking their fortunes in the New World, where so many brother
Germans had acquired wealth. The Kampfes were expert machinists, and
it was not long before they found an opportunity to establish themselves in
a little shop in New York, where they made hand lathes and other small
bits of machinery. They prospered in a quiet way, but there was no great
hope in the future of their business until, one day, the younger brother
met with a trifling accident.

He was shaving with the aid of an ordinary razor when, suddenly, those
in the room with him heard a muttered exclamation followed by a slight
thud and the tinkle of breaking metal. When they looked up they saw a
cut on his face from which the blood welled freely, and upon the floor lay
the offending razor with the blade snapped in twain,

++That's the very last time 1’1l shave with a razor like that,”’ declared
he, in a rage; **I cut myself almost every time.”’

““You will go, then, to a barber, or raise a beard to your knees,”
laughed one of his companions. But, as it happened, he did neither.
Gathering up the fragments of the razor, he put them away, and by and by
his brothers observed that he was tinkering with the broken blade. Hesaid
nothing, but one day, to their mild surprise and amusement, he produced a
curious arrangement somewhat like the present  Star Safety.”” Heshaved
with it, too, without cutting himself. Curiosity compelled his brothers to
try the newfangled thing, and then it was tried by their friends. At first it
was a joke.

s« Haf you shaved mit the Kampfe garden rake, alretty?”’ one German
friend would ask another,

But in time its merits were appreciated and an attempt was made to
manufacture the razors for commerce. No advertising was done, and the
business languished. A few orders for small quantities, never more than a
dozen, came dribbling in, and finally the brothers began to lose faith in the
value of the invention. Then, one day, an order came in the mail from a
New York cutlery house for one gross. The elder Kampfe laughed when
he read it

+« Humph! it's a fake,” he said, and promptly tossed the order into
the wastebasket.

The paper was thrown away, but within a week a letter came from the
cutlery house asking why the order
had not been acknowledged. The
Kampfe brothers awoke, then. The R
gross was manufactured and another N V\
after that. A little advertising was ‘
done, and finally the great triumph
came, ] presume most of you have
seen, in one form or another, the
famous letter of Oliver Wendell
Holmes, the kindly philosopher of
the < Breakfast Table.”” It is good
enough to reprint, anyway, and it
will stand for all time as one of the
greatest weapons for successful adver-
tising ever placed in the hands of a
firm by a beneficent providence.

It was something like twenty
years ago that the good doctor set sail
for a little journey to Europe, which

HETE MOWING OPERATION
REQUIRED NO GLASS'"

he afterwards described in his book
entitled <“Our One Hundred Days
in Europe.”’ It was an extremely tempestuous trip, but Dr. Holmes would not
dispense with shaving. In that book, which has been widely read, he said -

The ** Cephalonia’ was to sail at half past six in the morning, and
at that early hour a company of wellwishers was gathered on the wharf
at East Boston to bid us good-by. We took with us many tokens of
their thoughtful kindness. With the other gifis came a small tin box,
about as big as a common round wooden maich box. I supposed it
to hold some pretty gimerack, sent as a pleasant parting token of re-
membrance, 1t proved to be a most valued daily companion, useful
at all times, never more so than when the winds were blowing hard
and the ship was struggling with the waves. There must have been
some magic secret in it, for | am sure I looked five years younger after
closing that box than when I opened it. Time will explain its mys-
terious power. ‘The next morning at sea revealed the mystery of the
little tin box. It contained a reaping machine, which gathered the
capillary harvest of the past twenty-four hours with a thoroughness, a
rapidity, a security and a facility which were a surprise, almost a reve-
lation. . .. .. The mowing operation required no glass, could be per-
formed with almost reckless boldness, as one can not cut himself, and,
in fact, had become a pleasant amusement instead of an irksome task. I
have never used any other means of shaving from that day to this,
..... 1 determined to let other persons know what a convenience I
had found in the **Star Razor* of Messrs. Kampfe, of New York, with-
out fear of reproach for so doing. It is pure good will to my race which
leads me to commend the *‘ Star Razor” to all who travel by land or
sea, as well as to all who stay at home.

This testimonial, which was entirely unsolicited, could not have been
bought for all the money in Boston. In itself it was worth a great deal,
but its falling into the hands of clever advertisers enhanced its value one
million per cent. The three brothers saw the opportunity, and they have
never ceased to profit by it from that day to this. Their former business of
making smail machines was absorbed by the making of razors, a number of
years ago, To-day their fortunes can be figured at little short of a million.
Here, again, we have the never-failing recipe,—an idea, one part; an oppor-
tunity, two parts; advertising, guantuwm sufficit.

In summing up the most profitable assets of advertising, it seems that
the exploitation of an attractive and characteristic trade-mark offers greater
opportunities for successful results than anything else. People who purchase
articles seldom write to the advertisers, who are practically unknown to
them. They ask for a certain brand of this or a certain make of that. They
ask for Uneeda Biscuits, or Quaker Oats, or Macbeth lamp chimneys, or
««Force,”” or Royal Baking Powder, or Ivory Soap. If the good housewife
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needs a bag of flour, she
instinctively mentions Pills-
bury' s Best, and, if her daily
need calls for a carpet
sweeper, she promptly orders
s Bissell's.”” If she is asked
why, it is probable that she
will say that it is the best,
whether she has used it
or not. The trade-mark,
+‘Bissell's,”” is in her mind
and upon the end of her
tongue because she has seen
. it in magazines, in news-
papers, and upon the bill-
boards of the country. This
is one of the peculiar devel.
opments of the mind which accounts for the immense amounts of money
that are spent each year in the United States in all kinds of advertising,

L MONEY TO FORM A COMPANY?'"

A Swede Settler With an Eye for An

There is no greater proof of the value of an attractive trade-mark—
when thoroughly advertised,—than the case of the Prudential Life Insur-
ance Company. There are other insurance companies just as good, and
others just as well known, but the happy inspiration that secured for the
Prudential the stupendous value in advertising of the word **Gibraltar'*
undoubtedly did more for the marvelous success of the company than any
other thing. The word is a synonym for strength, permanence, security,
and usefulness, and, used as the Prudential Company uses it, invariably
with a picture of the famous Rock of Gibraltar, it carries its significance
throughout the length and breadth of the country. A recent experience of
one of its twelve thousand agents will illustrate the value of the word to the
company, and the value of any characteristic trade-mark to any company
that advertises properly and well.

One day last July the agent in question happened to be driving along
a dusty prairie road in the central part of Minnesota. He was out looking
for < business,”” but had not much hope of writing many policies in that
particular region. The day was oppressively hot. In the north a heavy
bank of clouds had formed, and the fitful breathing of a vagrant wind
indicated the coming of a storm. The house he had passed last was fully
three miles away, and he whipped up his horse in a sudden effort to escape
the coming rain.

Presently there came a rise of ground, and beyond that a little farm of
probably thirty acres, in the center of which stood a rude mud s<shack.”
It was not very promising, but it offered some sort of shelter, and the agent
drove from the road to the door. A large, fair-haired man, brawny and
mild-eyed, came out in response to his call. Behind the farmer appeared
a woman and several children.

*Can I wait here until the storm passes ¥’ queried the agent

The man nodded.

A Swede settler with little money, and less knowledge of the English
language,’’ muttered the agent, as he led his rig under the lean-to barn.
He found the interior of the house neat and well kept, but painfully devoid
of furniture. There were only two rooms, a bedroom and a combined
kitchen, dining room, and living room. After seating himself in the latter
he amused himself playing with the children for a while, and then, a5 a
maitter of habit, began to talk insurance,

< Been here long?"' he asked the farmer.

«« Four year,”” was the stolid reply.

**Own the place?”

The Swede nodded.

«+Got a pretty big family.”

1« Ay tank so.”’

«« Any provision made for the support of your family if you—er,-—
should be called away 7"’ '

* Ay no go way,”’ responded the Swede, placidly.

+] mean if you should die. Such a thing might happen, you know.
Now, see here, my friend, my business is to enable men like you to leave
a comfortable sum of money behind them when they are gone. [ am an
agentof an insurance company. You know what insurance means. You pay
a few dollars while you are alive and your family gets a great deal more when
you are dead. Ever hear of the Prudential Life Insurance Company '’

The farmer shook his head. He did not seem interested, but the
agent rattled on, bringing forth one argument after another, and finally, in
the line of his routine work, he drew from
his pocket a reduced facsimile of a famous
advertising sheet of the company, showing
the Rock of Gibraltar with several steamers
passing it. The Swede's stolid face lighted
up. He leaned forward and exclaimed :—

* Ay seen that | bane to town and
seen that. And my boy, he bane to town,
too. He have that picter.”’

He said something in Swedish to a
tousle-headed youth, and presendy a
much-thumbed poster was produced. Its
frayed and jagged edges showed that it
had fallen from some fence, but the rock
was there, with the famous catch-line,
<+ The Prudential Has the Strength of Gib-
raltar,”” printed upon its front. To the
agent, who knew his business, it was like
a seed unexpectedly planied in a desert,
and he made good the traditions of his
calling. “HISTORY DOES NOT BHOW

The value of that oriflamb, as it might WHAT OCCURRED (N THE
be called, to the Prudential Company, is QF:@ b A
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SHREDDED M How's
WHEAT v “j{ YOUR

- STROKE?

Is It STEADY and
STRONG Every
Day in the Year?

You are not rmining for a col-
Ium r(é\ittd But you must pull

an oar in the race of life, and you
need the strength and endurance
that come from a natural food
that is perfectly adapted in form
and material to every requirement
of the human body. Such a food is

Shredded
Whole Wheat
Biscuit

It contains all the nutritive elements of the

whole wheat L{I’llill, cooked and drawn into

fine porous shreds, which enable the stomach
to readily take up all their strength-giving, body-
building properties.

There’s Life and Health in Every Shred

for the toiler, the thinker, the outdoor man and the
indoor man. You need Brawn and Brain for the mas-

ter stroke that wins. Starchy foods do not make them.

¢ Shredded Wheat Biscuit is the purest and cleanest cereal food in the worl.d
made in the cleanest and most hygienic industrial building in the world. It is
delicious for breakfast, or for every meal, with hot or cold milk or cream.
€ Do you know TRISCUIT? It is the new Shredded Wheat cracker, eaten as

a toast, with butter or with cheese, preserves or beverages. ( ‘‘The Vital
Question Cook Book " is sent free. Write to-day.

THE NATURAL FOOD COMPANY
Niagara Falls, N. Y.
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