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FROM YOUR STANDPOINT
AND MINE

Western ranges, our butcher charges you and

me a little more for our roast beef. If an
automobile factory is badly managed with resulting
inefficiency and undue waste, you and I arc quite apt to
have to pay a little more for that particular make of car.
When high-salaricd salesmen are employed to get deal-
ers to stock up with an article for which therc is little
demand, you and I are asked to help foot the bill.
Regardless, therefore, of the cause, as ultimate con-
sumers you and I are the people who have to stand any
increased cost up to the point where we actually pur-
chase it, in any article we buy.

. ‘ ‘ 7 HEN a rainless season dries up the grass of the

This is true of any product. Its cost—the expense of
bringing it to the point where it is actually bought—is
made up of three main items—the raw matenial, the
manufacturing expense, and sclling expense. If any
one of these is unduly increased, the total cost increases,
and with it the price that you and I are expected to pay.

We can’t individually change the climate and thus
decrease the cost of “beef on the hoof;” we can't our-
selves suggest new methods of scicntific management
which will decrease the manufacturing cost of the auto-
mobile, but we do have something to say as to the size
of the last item—the selling cost.

Of the three, this is the one price-determining element
with which we all come in contact. We are all buyers,
and as such, come in touch with the manufacturer or the
dealer, his sclling agent. If every onc of us who buys
anything—and that means everybody—could look
ahead for six months and determine just exactly what
his needs would be, and every manufacturer could be
informed of this demand, little or no selling expense
would enter into the cost of any article. Each manu-
facturer would know the exact quantity and exact local-
ity of the demand for his product. His market would
be assured. This would be the extreme of direct con-
tact between maker and user. It is only as we are able
to approach this that waste and inefficiency in selling
cost can be reduced or eliminated.

Advertising is merely a part of the selling plan. Man-
ufacturers and dealers advertise because they can tell
you and me about their wares more cheaply and- more
effectively thanin any other way. The Buffalo clothing
merchant who hung out a sign

PANTS—81.50 a leg,
Seats free

was doing a certain kind of advertising. He felt that
he could tell passers-by about his wares cheaper in this
way than by hiring a man to stand there and sing out
the same refrain. The cost of advertising is not added
to other items of selling cost, it takes the place of more
expensive and wasteful methods. Rightly done it is
“efficiency” in sclling.

The manufacturer of an advertised article makes his
appeal direct to the consumer, and he reaches the dealer
and the jobber at the same time. There is no other way
in which he can inform so many possible users so cheaply
about his wares. If his article has merit and is desired
and is found satisfactory by the consumer, the maker
can omit the expense of high commissions and rebates
formerly paid to induce dealers and jobbers to push the
articles that you and I knew nothing about and there-
fore did not desire. This expense was, of course, added
to the price of the article and horne by the “ultimate
consumer.” The advértised article reaches the con-
sumers’ hands with the minimum of selling cxpense and
the buyer reaps the benefit. .

When you buy advertised goods you are getting In
addition to all other advantages the best goods for the
least money, a combination upon which the man4fac-
turer must stand o fall. When you buy adwertised
goods, vou, yourselt, 1re helping in the reductior of cost.
You are assisting in the development of more efficient
and less expensive met.aods of selling.

You can help us help ;rou by reading our Prize offer
on page 6§,
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A New Weapon of Democracy

In their fight to win back for themselves the control of their
government the peonle are seizing eagerly upon a new weapon,
the Dresidential preference primary. T'wo years ago it was un-
known in America. To-day it is in operation in five states, its
adoption is probable in several others before the national conven-
tions next summer and there is a constantly increasing demand
for it in various sections. Yet because it is so new it may merit a
word of explanation.

The Presidential primary provides that the people shall be per-
mitted to go to their nominating primaries and express their pref-
erence for the candidates of their parties for President of the
United States. The decision of the majority of the party in any
state then becomes binding upon that state’s delegation in the
national convention.

The will of the people is thus substituted for the rule of
central eommitteemen, of office-holders and in general of that sys-
tem of political control which we call “the machine.”

To take a conerete example: On the nineteenth of next April,
the voters of Oregon (which, by the way, was the first to adopt
this system) will go to the primaries to nominate candidates for
office. They will there be given an opportunity to vote for their
favorite candidate for President in some one political party. Let
us suppose the Republican choice falls upon Senator La Follette
and that the Democrats choose Governor Wilson. The delegates
from Oregon to the national conventions in June and July must,
therefore, cast their votes for La Follette and Wilson respectively.
They have no more actual free will in the matter than have the
manikins of the Electoral College who elect the President.

This system is now in force in North Dakota, Wisconsin, Ne-
braska, Oregon and New Jersev. It will without doubt be adopted
at the coming special session of the legislature in California. The
plan might also be adopted, as Collier's points out, in the follow-
ing other states which have legislature sessions this winter: Ken-
tueky, Maryland, Mississippi, New York, Rhode Island and South
Carolina. The rapid growth of the sentiment for this reform jus-
tifies the belief that before another four years have passed we shall
actually be nominating our Presidents by a nation-wide direet
primary.

‘But fortunately it is not necessary to wait four years before the
Presidential preference principle may be put into effect. It is
possible to get cach party to adopt the rule for itself. Note the
rccommendation of the Republican progressives at their recent
meeting in Chicago:

“We favor the ascertainment of the choice of Republi-
can voters as to candidate for President by a dircet primary
vote, held in each state pursuant to the statute, and where
no such statute exists, we urge that the Republican state com-
mittees provide that the people be given the right to express
their choice for President.”

The Republicans of several states are urging their respective
state committees to permit such a primary. In some states the
machine has been put in the embarrassing position of fearing to
trust its favorite candidate to the voters of the party. Senator
Bourne has eolicited support for the movement from the Repub-
lican national committee. This is an extract from his letter to
each member of the committee:

“In the near future the Republican national committee
of which you are a member, will meet to issue a call for
the next Republican national convention at which candi-
dates for President and Vice President will be nominated.
In behalf of that large majority of Republicans who believe
in direct primaries, I earnestly request you to insist that
when the call is issued, it shall contain a strong recommen-
dation that in all states wherever practicable the state com-
mittee call Presidential primaries at least thirty days prior
to the Republican national convention, thus giving every
member of the party an opportunity to express his prefer-
ence for party candidates for President and Vice Presi-
dent.”

In the Democratic party the movement is prospering. Missouri
leaders express their willingness to permit suel a vote. There is an
excellent chance for it in Alabama and agitation in Kansas, Ar-
kansas, Georgia, Kentucky and Maryland. Louisiana has adopted
the rule.

Those who believe that our government must be made more re-
sponsive to the popular will before we can adequately grapple with
our serious industrial and social problems, would do well to urge
this action upon the organizations with which they are affiliated.
If any candidate for office shows such distrust of the people as to
oppose such a method of recording the popular will it is obvious
that the distrust should be mutual. The adoption of the direct
Presidential primary is a necessary step in our democratic progress.
It means ultimately the downfall of the office-holders’ delegation, of
the “ steam roller,” of nomination by barter and sale.

Under the recent ruling of the Post Office Department, a large part of the monthly shipment of Success Magazine (together with other monthly
magazines) i3 now carried by fast freight instead of by.the regular post as formerly. This arrangement has brought about delays in the case

of Western subscribers amounting to two weeks and more.

To obviale this difficulty, it will be necessary to arrange an earlier closing of the edito-

rial and advertising pages of the magazine, and also to effect considerable readjustment in all departments of our business. In order to over-
come the delay arising out of the new condition, we have decided to combine the January number with the February number, which will be
delivered promptly in January. Our subscribers in every case will of course be credited with the extra month; that is, a month will be added to

the life of each subscription.

THE NATIONAL POST COMPANY.
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TAGAZINE

ud he was hurrying to make his departure.
Cowats ax if he earried in the doctor’s envel-
pe the *sealed orders ™ of a special agent
nd must arrive at his destination before he
nld open and consider themy and weanwhile
is service here was ended and his life here
ore,

In this mood he arranged for the packing
nd  storing of the furniture of his little
nt—the prints and playbills, bibelots and
amphlets, muzic and old books that he had
sllected, in years of econontieal connoisseur-
1p, with an alinost feminine zest of bargain-
unting.  Ie saw the apartment stripped.
ithout an einotion; and remembering  the
oignant sadness of such a scene in a stage
ragedy, he  rather  wondered  at himself.
Vhen he went to say good-by at his office, he
bund  himself at first annoyed by what he
oIt as o certain condescension of sympathy
rom his friends: and then, when he put aside
his pitying superiority of health, impatiently,
¢ struek hard upon a basiec indifference as
sifish as his own. These men were busy—
bsorbedly busy—and busy with affairs that
ad lost their value to him.  Indeed all the
values " of life had changed; for though he
= still resolutely refusing to think of the
hing that had suddenly become foreseen as
he  destination of his days, that shrouded
hing had already drawn about him a magie
ircle that could not be crossed by the in-
the sympathies, the friendships of his

Id life.

IIe had no relatives in the city to intrude
pon his aloofness; and only one intimate ae-
uaintance came to the railroad station to sce
im off. He made the most perfunctory ae-
nowledgment of the kindness when he said
ood-by, and he hurried into his ear almost
retfully, eager to be alone.  Hix friend felt
t—felt it ax a chill premonition of the end
nd a preliminary  closing of the  death-
hamber door.  He walked out of the station,
linking shan:efacedly.

Kirkwood sighed in a =ort of oppressed re-
of as he sat down in the Pullman sleeper
nd shut his eves.  When the train had
tarted, he drew the doctor’s envelope from an
nner pocket and bhegan to gaze at it with a
ide. tragic stare, hypnotically, as if it were

clairvoyant's erystal that he held in his
and.

I

The morning of his third day at Dr. Slau-
er's Sanitarium, in the Catskills, was one
f those spring mountain mornings when the
ir has in it a bland sparkle. an ethereal
clish that excites the lungs to an appetite
or deep inhalations and unappeasing long
raughts of the inexhaustible breezes. Kirk-
ook had elimbed from the valley of the
Villamoe, high upon the bare slapes of Little
3aldy. from which the timber had long been
urned.  He had paused to ook back on the
oofs of the cluster of rustic cabins that made
p the sanitariunt; and he could see, far down
he valley, the white frame cottages and som-
1er hotels of Catkins, where the willows were
Ircady a delicate pastel green.

The shadows of the clouds drifted across
rown tufts of bracken in bleached pastures,
cross the ruddy black of plowed tields.
cross a general vellow flush of twigs in the
imbered slopes of the hillsides below  the
usty green of the winter’s pines. Kirkwood
aw it all as merely a patchwork of color,
ard and clear. * Shall we go on up—
igher? ™ he sugpested to the girl with whom
e had climbed.

“No,” she replied, without turning her
ou;l from the view, * this iy as far as I can
0!

The breeze had wound and tightened her
lue cloth skirt about her legs; she stood in
t as strong and rounded aus a young tree.
You mean,” he said, * that this is as far as
may.”

She did not reply, and he aecepted her si-
mee us purt of her trained impersonal way
f treating him; he understood that she was
sne sort of superintendent of nurses in the
mitarimn. Ile sat down on a rock. and he
s svtisible of his sharp knees, his long thin

Hmbs that were more like the serawny roots
of a pine thau the trunk of it.  He looked
ut the health of her back. '

A few days ago, he would have considered
her a robust nenentity, haudsome in a com-
monplace way—for he had rather subtle ideals
of benuty—and erude in her silent poise of
character. The women of his circle had been
to him just charming light intelligences that
thuttered above the heavy work of life, ap-
plinding the workers. It was a part of his
ehanging views that he saw the body of the
girl hefore him, now, and contrasted it with
his owa.

Suddenly he asked: * Will you tell me how
bl ame™ .

She remained silent, not looking at him,
breasting  the  wind, bareheaded, with  the
sunshine brightening a reddish glint in her
black hair.  When she spoke at last, it was
to say, out of her inserutable thoughts: * You
stmoke at nights™

He took it as an accusation of weakness
in hime—as if she advanced it as proof that
he was not suficiently  responsible to he told
the facts of his condition, since he did not
obey the doctor's orders. e drew his old
brier pipe from hix pocket and Hung it down
the slope in front of her.

*And write” she said, then, = and worry.”

* 1 have to write,” he replied sharply. * I'm
not wealthy.”

She let the “wind blow away that answer
and busied herself tucking back a wisp of hair
that had Huttered across her ey “ 1 sup-
posed.” she said, *that  writers . . . under-
stood.”

It was said thoughtfully, with no scorn but
with an implication of disappointment.  There
was something  maddeningly  superior about
it “What do you mean?” he demanded.
She turned and tooked at him, still busy with
her hair: but she did not answer.  * I'm nof
a4 writer, in any ease,” he protested. * I'm
a ceritie—a newspaper hack.”

She sat down beside him, put her hands in
the pockets of her black jacket, and let the
wind have its way with her hair.  She seemed
only interested in studying the valley, and
she continned to study it after she had asked
him: * What paper did you work on?”

Ie told her, almost sulkily.

“I knew a man whe worked there—years
ago,”” she said.  * We both came from Lead-
ville, originally.  That’s in Colorado. Ilis
name was Ilart.”

He asked incredulously ** Corky * Hart?”
—for the escapades of Corky Tlart were still
a tradition of brilliant and dissipated Bohe-
mianism in many a hard-working office on
Newspaper Row.  (Ie did not tell her that
it was Corky 1lart who had nicknamed him
*the Colonial Dame.™)

“Yos." she said, * Corky lart.”  She in-
dicated the rounded mountain tops across the
valley. * This is as near as I've ever come to
getting back to the Rockies.”

e looked at them and found nothing to
RH A

She asked, suddeuly: “ Do you think [
could have helped him if I had married
him? ™ .

* Not from what T knew of him.”

“ That's the way [ felt. 1 came on to New
York thinking I could do it. But I went
nursing—and after the things 1 saw in the
hospital—the babies there—”  She made a ges-
ture that expressed the impossibility of mar-
rving the dissolute, and also dismissed the
subject as not to be talked of.  She leaned
forward to rest her chin on her hand.

He studied her with a sympathetic scru-
tiny.  There was not a wrinkle in the fresh
maturity of her face, and he did not suppose
that she could be thirty yet. The hand nnder
her chin was strong, plump, eapable, but dim-
pled. He asked her, in a more natural tone:
“What did you mean when you said that you
thought * writers uuderstood 4™

“Why,” she =aid, *1 thought writers—"
She turned her head far enough to smile at
him. * You reminded me of a man that eame
lere two years ago and. told me he'd never
before thought about dying. He’d been ¢ too
busy,” ”

ton,” .
“Am [ dying?” he asked hoarsely.
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*“ Well—but did you think you were going
to live forever¢”

He wiped hix forchead with his handker-
chief.  He looked pale and worn—chiefly be-
cause he had been making a sleepless horror
of his nights.

* You've been worrying yourself to death,”
she =aid.

* 1 suppoxe I'm 1L he apologized shakily.
“I'm not myself.  And the suspense— If
they'd only tell me how long 1 have.”

She reached out and took hix hand, in a
firm =oft grasp.  “ How c¢an they tell vou
what they don’t know? So much depends on
yourself, on your vitality. And listen. It
isn't right for me to say this, but why do vou
stuy here among all these sick people?  Why
don’t you rent a eabin somewhere off by your-
self, and just got lots of fresh air and good
food, and loaf around, and perhaps fish a lit-
tle, and stop worrving.”  Aud =he began to
lecture him on his restlessness, his frotful
brooding, the midnight light in his room of
the cottuge in which she and two of the nurses
also lived, his luck of appetite, his ill temper.

He was surprised to find that he had been
s0 closely watclied, for he had never seen a
sign in her of any interest in him. He pat-
ted her hand as he freed his ingers from her
reassuring touch.  ** My dear girl,” he =aid.
1 have been acting like a tool, 1 know. Tl
do better. Why do you smile that way /"

She continued to smile in a very friendly
amusenient, showing her strong small teeth.
*You're such habies-—all of vou men,” she
said, * and so afraid of being * babyed."”

IIis manner of patting her hand had been
nervously superior; now he flushed for it;
and in that flush there passed the last de-
fensiveness of hix condescension toward her
as one of her sex.  He said: * Well, then, I've
been acting like a *baby’ if you wish. And
I've been worrying.  But it hasn’t been alto-
gether—  It's been because 1 don't seem to
have lived,” he blurted out. 1 secem to have
been just rushing ahead—through life. And
now that it’s all over, I'm empty-handed. 1
feel ax if I'd been cheated.  Is that the way
they all feelt™

* Al whot™

ITe lovked at his feet and answered: “ All
the people who die here.”

* 1 don’t know,” zhe said deeply. * 1 don’t
know what they feel.”™  She thought back
over ler experience. “ It wasn't the way
with Corky. He kept saying he'd had ‘=a
bully time.” . . . I guess, though, he went to
the limit the other way. . . . The only thing
he' regretted was, he said. he ought to have
made me marry him before he came East. so
he eould have given me *a bully time,” too.

.. You know," she turned to him, “if [
were you, I'd start now. Even if I had only
a day left, I'd lLice it.”

“Howt™

“Well—I'd make her marry e

ITe smiled askew. * There isn’t any * her.

“Oh, dear!” she breathed, with pity. * I
thought you were writing to her at nights.”

He stood up. ** Lord, what a farce!™ he
said, more to himself than to the girl. He
saw the sanitarium. “ It's time we started
back for luneheon, isn't it?” And in some
ridicule of a scrious thought that was in his
mind, he added sareastically: * It would be
a shame to miss any of my few remaining
meals.”

”

111

The curious part of it was that he contin-
ued somewhat whimsieally humorous through-
out the Tuncheon, The regulations of the
sanitarium provided separate tables at the
“Tun” for the inmaies of the separate eot-
tages, and he aud Miss McEachran sat with
the two nurses who had their bedrooms in
“ Birch Lodge.”” Miss MeEachran fell back
into a professional reserve and silence bhefore
the others, and Kirkwood oceupied himself
with little Miss Kratz, a “baby-blue blonde”
with parted Tips and an uneasy, chapped nos-
tril. He was aware, however, of Miss Me-
Eachran's attention, and he talked for her—
if not to her—so obviously that she kept a
quict eye on Miss Kratz and intereepted the
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second. If he shipped a hundredweight by an
independent shjp, or received a consignment
by an independent even without his orders,
his whole outstanding hostage was forfeited.
In the Caleutta trade many a man stood to
lose from four to six thousaud pounds sterling
by this eonfiscatory process.

So began the international game of for-
feits, turning the business world into a huge
gambling house in which steamship agents
held the stakes and dealt the eards; and the
merchants lost or won, taking a chance now
and then on an independent line with the
world-old longing for freedom, and then, un-
der coercion, coming back, sadder and wiser,,
to begin again nccumulatmg a forfeit fund
in the treasury of the ring.

From Calcutta the new idea was passed on
to China, and the China Ifomeward Confer-
ence was formed. Rates were raised, compe-
tition eliminated, and the game of forfeits
established. The shippers, furious at this
new turn of affairs, organized a line of their
own to fight the new ring, and styled it the
China Mutual Steam Navigation Company.
Alas for their intentions! There is no
line in the world to-day which has a tenderer
regard for rebates or rcaps morc advantages
from sea control than the China Mutual. It
is one of the rings that dominates our trans-
Pacific trade, and shares with the Ocean
Steamship Company the cxclusive right to
carry cargoes from Puget Sound to the
United Kingdom via the Suez Canal.

THeE NEw York Freicurs CONFERENCE

No such profitable gambling scheme, with
such an accumulation of forfeits, could long
oscape the eye of the mnoney interests of Amer-
ica. The Standard Oil Company, the grand-
father of all railway rebates and secret con-
cessions in rates, east an eye over the sea and
determined upon an aquatic adventure. It
had accumulated a flect of vesscls to engage in
carrying its oil to the Orient, and espceially to
the busy channels of the Straits Settlements.
Singapore is the ccutral depit for an enor-
mously rich trade, and after a long struggle,
by combining with the merchants themselves,
the steamship lines had organized the Straits
Homcward Conference. It was on the de-
ferred rebate system, with ten per cent. accu-
mulating in the forfeit fund. Singapore is a
great center for tramps which come out with
fuel, and only the eontracts made with the in-
terosted merchants, guarantceing sixty per
cent. of the tonnage, enabled the liners to
compete with this cheap fleet. The appear-
ance of the Standard Oil Company in the
crowded channel threw the agents for the
liners and their backers at home into a pnmc
In the Blue Book of the royal commission on
shipping rings we find from ‘Mr. Stuart of
Singapore this account of their procedure:

“The ship owners who had so snceessfully
instituted the Straits Homeward Conference
were for long anxious to see the markets of
the United States placed in a less advan-
tageous position, probably because the fair
and reasonable freights charged to American
ports invited camparison; and, as has been
stated, a limit was set to rates, as the danger
of goods being shipped to Americn and thence
to FEuropean markets was to be feared.

“ Moreover, the Standard Oil Company, at
first chartering steamships to convey their oil
to Eastern markets and afterward becoming
possessed of their own fleet, was a standing
menace to the Conference, and whispers were
heard of the intention of this company to take
return cargoes for European ports en route
for America.

“ At any rate, finally, a combination was
effected (though it is understood the Standard
Qil were at first not favorable to this) on ac-
count of the steamship owners trading be-
tween America and far Eastern ports.

“T'he ship agents, as far as Singapore was
coneerned, were already supporters of the
Straits Jonmeward Conference; and one of
their number is understood to have proceeded
to New York to secure the support of the
Standard Oil Company. The steamship lines
represented are as follows: Indra, Shewan,

Every foreign and practically every
American ship, plying regularly between
our shores and Europe, between here and
South America, between here and South
Africa, between here and the Orient, is a
member of some conference or pool.
These “ shipping rings,” as the British
Parliament has styled them, are all knit
together by common membership until
they are far on the way to a single and
complele organization to control all wa-
ter-borne traffic between nations. These
shipping rings fix the traffic rates for all
the main trade routes of the world. They
agree that there shall be no competition
upon these roules. They agree that if any
independent line or single vessel attempts
to compete with them, they will unite to
destroy it.

Tomes & Company, Barber, Mogul, Prince,
Rhederei, Dodwell’s Steamers, Hamburg-
American Line, American and Oriental,
United States Steamship Company, China
and Japan, and the Standard Oil Company;
the latter company, however, flying the Brit-
ish flag.

“ Operations came into effect in May, 1905,
and on August 24th rates were raised to the
level of London, except on tin, rattans, and
jelotong. The deferred rebate system was es-
tablished, ten per cent. being given to ship-
pers who confined their shipments to Confer-
ence vesscls; but there can be no doubt that
the same vicious systein of secret rebates to
favored shippers is also in vogue, and I know
of a foreign house of secondary standing to
which for some time an additional five per
cent. has been granted.”

The tariff to London had been just under
the combination rates to New York and
thence to London. America had the advan-
tage in the Straits trade of several dollars
per ton of freight. The Conference wanted
higher rates to make more money. They
could not be raised to London unless they
were raised to New York. So Mr. Rockefel-
ler’s company, with its American-owned Brit-
ish ships, instead of maintaining the free
route to New York and keeping for America
that advantage, went into the New York
Freight Conference with the British lines,
raised the homeward rates to a parity with
London, and laid another stone in the founda-
tion for sea control.

By this time practically the whole trade

City Lights
By HerBeERT J. HaLL

Qut of the growing darkness spring the
lights,
The fairy lights in garlands and in

ars,
The jewels that the city wears o' nights
To mateh the ancient splendor of the
stars.
I watch them tenderly, I love them so,
1 know them all and some of them by
name,
For some are home lights friendly, soft
and low,
And some leap from the busy forge's
flame.
And some from windows of the sick lool:
down,
So patiently they look upon the night;
And some flare holdly forth above the
town,
And some there are that seem to shrink
from sight.
Out of the growing darkness spring the
lights,
The fairy lights in garlands and in

. bars,

The jewels that the ity wears o' nights

To match the ancient splendor of the
stars.

SUCCES

outside the United States was organized in
these rings. They eame together and fi
apart and organized again. On some rout
particularly the South African, there we
prolonged wars, running through sever
years, often giving America an unexpect
entrance ‘into a new field for trade, whi
ended when the inside and outside lines we
weary and formed a new Conference. Wi
all this they gradually grew stronger and s
cured a firmer grip on the sea. The tra
which set toward our ports was soon high
organized, and remains so to-day; hut tl
cargoes which went forth in  increasir
amounts to compete with the manufacture
of Germany and England went at free ar
competitive rates, and there were no forfei
from them.

Every once in a whilc some odd and une
pected trait in the British character bobs 1
and surprises us. An old gentleman befo
the royal commission in London testified th
he collected from the South African Confe
ence six or eight thousand pounds sterlin
every year in rebates, on outward shipments

“What do you do with that? Who ge
it?” asked the chairman.

“1 remit it to the consignee in Africa, b
cause I have alrcady billed the freight
him.”

“ Who gets the Home Conference rebates!?

“T send them to him, also, as the goods a
his and scent on sale order.”

The chairman looked puzzled. * But if yc
make the contracts and collect the rebates,” |
said, “I should think you would be entitl
to them as a part of your business.”

“ Sir,” said the old witness with much di;
nity, “there is still somc honor in Britis
trade.”

Excraxp Rrespects Tuk SuerMay Law

It was not this sense of honor, but an equi
alent.respect for law that had so far kept ol
export trade free from the rebate system e
cept in a brief part of a South African tra
war. Looking over our statutes to determis
what risk he would take in establishing Ame
ican conferences in the outward traflic, Jol:
Bull's eye fell upon the Sherman Law.
America it was derided and scoffed at, ax
considered unenforceable. But there was 1
such feeling in John Bull when these worc
met his eye:

“ Section 2. Every person who shall mono
olize, or attempt to imonopolize, combine ¢
conspire with any other person or persons
monopolize any part of the trade or con
meree among the several states or with fo
eign nations, shall be deemed guilty of a mi
demeanor and on conviction thereof shall 1
punished by a fine not exceeding five tho
sand dollars, or by imprisonment not excee
ing one year or by both said punishments i
the discretion of the court.”

“ Section 8. That the word ‘person’
¢ persons,” wherever used in this act, shall |
deemed to include corporations . . . existin

. under the laws of any state or any fo
eign eountry.”

There was no “law of reason” attached
it as far as he could scc. It was a plain an
simple statement of what the American go
ernment would do with the persons who mad
up a shipping ring to monopolize her outwar
traflic.

“ Very weil,” said he, “ I'll tuke no chance
with such a stutute as that. They'd send m
agents to jail. Law is law.”

Until the new interpretation of the law wa
reached in the dissolution of the Standar
0il Company, that barrier stood, protecting u
against at least a part of the rea control. Bu
it remains to be seen whetl or the law unde
the “rule of reason” will ¢t ntinue to protec
us against the formation «° outward confel
ences on our routes.

Meanwhile the shipping rings, seeking som
way to ally themselves with Awerican trad
and secure a monopoly of it, found it in th
old Calcutta preferential rates. They mad
secret contracts with the oil trust, with th
harvester trust, with the steel trust, the sugs

[Continued un page 50)
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SUCCESS

The Wind of Chance

By Mary HEaToN VoORSE

Author of Bosey WiLLarRD Passes By, THE ATnElsT, etc.

RS. SHUMAKER used to
shake her head over Elsie:

“That girl won’t come
to no good,” she’d say.

I'd answer her real
sharp:
“What’s the harm in
Elsie?”
Then she’d shut her

mouth up tight, till it looked like a slit in a
red apple, and shake her head again. Some-
times she'd go ’s far ’s to say:

“ She ain’t steady.”

Well, she wasn’t steady. She was like a

flower bein’ blown about by the wind—no.

more like red-cheeked Mamie Shumaker than
a flower’s like a piece of bread. You know
how girls is; some’s like bread, so good and
wholesome and you can’t get along without
’em, but oh, how sweet the flower kind are.
Elsie was like that and a real, refined girl
beside. Oh, she was awful proud o’ bein' re-
fined. Why, if she hadn’t been so happy she
might ’a’ been stuck up, but she'd forget to
play the lady along of bein’ happy; jus’ like
a little girl dressed up in her ma’s clothes 'l
drop all her grown-up ways just to clap her
hands.

Elsie was happy just like some girls is
pretty ; it shined right out of her face so you'd
turn around on the street to notice her. That
was when she first come to town, before she
got tired. I don’t know where she come from.
Where does all the girls come from that’s
working in New York? What brings ’em?
Ambition and enterprise mostly, I guess; just
the same that brings boys. And what does
the city do to ’em? What does it do to ’em?

When she first come it was just enough for
her to look. She was like a little girl turned
loose in a play room where there was all the
toys of the world. First, if you was a child
and shy, you’d just look. Then supposin’ you
found out that they was none of ’em for you,
that you could see other children playing with
them toys, but you couldn’t never touch ’em.
There wasn’t one you could ever hope to own,
not one you could ever play with. And be-
side not bein’ able to play, you had to work
while the other children was playin’. Perhaps
you'd go home then and cry sometimes like
Elsie did.

I went
night.

“ What ails you, dearie?” says L

«“ Oh,” says she, just catching her breath in
little sobs, “ it’s that everything says ‘ It’s not
for you! Tt's not for you. It’s not for you!’”
Then she says: “ I’'m a fool. I'm just crying
because I'm tired.”

She was a real wise little girl, was Elsie,
and she could put things in words, which
made it kind of easy for her.

Mamie Shumaker says to me:

“ Elsie’s a fool. She had rather look nice
than eat, and I told her she wouldn’t look nice
long if she didn’t eat.”

Mamie was sensible, but can you make little
girls sensible—all of ’em? They’re so sweet
when they’re not sensible.

When I go out sewing by the day, I make
clothes for little girls just like Elsie—little
girl women who want to play and dance and
be happy just like Elsie wanted to be; little
girls who are havin’ pretty clothes made for
’em to show ’emselves off in; little girls who
want to be loved. I've he'ped dress ’em in
their pretty new clothes, and they would stand
there shy and bold together, their hearts held
out in their hands as if thcy were asking:
“ Oh, please think I’m pretty; please like me.”
And by and by someone does, and next time

in and found her crying one

I’'m back in that house I’m makin’ clothes for
a trousseau,

Elsic, she went to her work every day with
that same kind o’ look, her innocent eyes bold
and shy. Men answered that kind o’ look for
Elsie, too, in New York. There’s something
about young girls so silly that it makes you
mad—except the kind like Mamie Shumaker
—and something about them so sweet that it
breaks your heart. There’s not one of them,
searcely, that don’t make you think: “ Oh,
what’s life going to do to you, my poor dearie?”
Even little girls in their own warm homes make
you feel like that. But oh, when it comes to
girls like Elsie you want to shut your eyes and
put both hands in front of ’em. )

You know how there’s some little girls that
can’t dance enough their first scason; famished
for fun, starvin’ for pleasure, ’s though some-
thin’ inside em said: “ Take all you can now.
Take everything you can, because pretty soon
comes life.” And the mothers, they help ’em,
smiling kind ’a’ sad, for they know that sort
of a good time only can come once, and they
want their girls to have it to remember by
and by.

Well, Elsie, she had that hunger too, only at
six dollars a week what you goin’ to do? And
there she had to move—a hungry girl with
plenty around; there she had to pass by Four-
teenth Street every day with its movin’ picture
shows. To go to a movin’ picture show with
her young mau—though she didn’t have ono
—would 'a’ seemed like a ball to Elsie.

An’ she saw that the people wasn’t starving
on the street, and she read about what they did
in the papers on Sundays, and all the time—
though she didn’t know it—she was starvin’,
starvin’ her silly little body too, so's she could
look more like the girls who had what she
couldn’t have—just a little fun, just a chance
to laugh and be glad. Yet all the time she was
happy too, because Elsie was built happy in-
side. That’s why men turned to look at her
on the street like I said, though I could see by
the look of her she hadn’t begun to notice that
yet. Or if they looked too long and too hard
it just scared her, that was all, because she
hadn’t a single bad thought in her head; most
little girls haven’t.

All the time she was looking, looking, look-
ing at the toys she couldn’t touch in the big
play-house o’ New York.

She wanted to look closer; that’s where she
got her big idea. When she told me that she
an’ a girl called Jean was goin’ to the Op’ra
to stan’ up where they could see close to all

.

A Wayside Reverie

By RicHarD WIGHTMAN

The past? Well, what of the past, I say;
Poor outworn thing! Can I mend it,
prayf
Do tears avail for the misspent days?
Will pining straighten the crooked ways?
Must yesterday’s heart-break last for ay.
And yesterday’s mist hide the sun to-dayf
Nay, life s life and the farer’s toll
Is a hopeful heart as the hours unroll.
The path ascends! Each winding rood
Blooms at the touch of a blithesome

mood.
I will hold that the best is a bit beyond
And drink a toast from the lily’s frond—
A toast in dew to the day that’s done,
And one to the better day begun!

the grand clothes it give me a little catch, be-
cause it made me think of how a hungry man
goes and looks in windows where there’s food.
She had made it all out how she’d do it. She'd
walk both ways instead of one to work; she’d
save ten cents on her lunches. That’s fifteen
cents a day. It ’ud take her ten days; two
wecks it would take her allowin’ for interrup-
tions. She told it to me and she told it to
Mamic Shumaker, and I guess she told her
plan to everybody who would listen to her.

Mamic Shumaker says:

“ You’ll wear out most as much shoe-leather
as you’ll save money.”

Elsie, she just laughed. She didn’t care how
much shoe-leather she wore out; what she
wanted was to save one-fifty to go and stand
up at the Op’ra. No, it wasn’t music took her
there; don’t make no such mistake. Music was
just music to Elsie. Music meant danein’ and
things like that—all kinds o’ gay things—
danecin’ and soldiers marchin’ in the street
and bands and hand-organs. Wherever folks
is real gay there’s always music, ain’t theret
Well, that was her idea.

But the Op’ra—that was the nearest thing
she could get to where all them happy people.
lived that she was always readin’ about; where
the most of ’em was all gathered together in
one big place, who had most all the things that
she couldn’t cven have any of.

Well, I couldn’t but keep a-thinkin’ of what
that Op’ra was costing Elsie. It was costing
her a faint feeling every afternoon; costing
her the extra tired o’ that long walk and the
little bit of leisure that somehow means such
a lot to us when we get older. It cost her a
cold too, but she didn’t feel it, bless you, no
more than nothing, because she had her big
idea ahead. It sort of made me sick when
Td come home from sewing in rich houses
on lovely soft stuffs to think o’ little Elsie
walking to her work and back from her
work and not eating enough just to go and
stand up one time to the Op’ra so she could
look on at the beautiful happy things in
the world, but o’ course you and me know
they ain't so happy nor so very beautiful
when you come down to it. But Elsie didn’t
know no better. How should she? You know
how things seems to you afterwards when you
have paid a lot for 'em? Well, the night after-
wards when Elsic had been to her Op’ra and
seen all them women dressed so grand, so many
of them all at once, and heard the musie, it
seemed, I suppose, like there wasn’t nothing
left to live for. Just for a second it seemed
to her, I suppose, like as if winter was juat
stretching on and on and one day after an-
other, one day after another, and nothing but
work, work, work, and no fun anywhere in it
for Elsie. And oh, she wanted to have some
fun so; I suppose that’s what made her bu’st
out crying right in the middle of telling how
grand they looked to me and Mrs. Shumaker,
who, being a woman, couldn’t help but listen
to it even though she didn’t like to see money
wasted so foolish.

And right in the middle Elsie bu’st out cry-
ing. We petted her and I kissed her, and we
kept saying:

“ What’s the matter, Elsie? What’s the
maiter?”

And finally she sobbed out:

“QOh, I wish I could ride on a load o’ hay!
It seems as if I'd die if I couldn’t ride on a
load o’ hay!”

It was mid-winter when there ain’t many
loads o’ hay in New York, but someway we
knew just what she meant, even Mrs. Shu-
maker, who just petted her and said:

“Ja, ja; I know, I know. W’en first I come

[Continued on page 62) .



MAGAZINE

PR HEN a person has taken

H an overdose of morphin,
a doctor knows that sleep
would be fatal, and every
effort is made to keep the
patient awake. He is
sometimes obliged to re-
sort to what scems to be
i most cruel treatment,
pinching and pounding the patient, to keep
off that slumber from which there would be
10 awakening. So it is with ambition; if it
once goes to sleep, it is almost impossible to
Arousc it.

It is rastonishing how many people there
are who have no definite aim or ambition,
put just exist from one day to another with
no well-defined life plan. All about us on
the ocean of life we see young men and
wormnen airmlessly drifting without rudder or
port, throwing away time, without scrious
purpose or mcthod in anything they do.
They simply drift with the tide. If you ask
one of thein what he is going to do, what his
ambition is, he will tell you he does not ex-
actly know as yet what he will do. He is sim-
ply waiting for a chance.

How can a man who lives without a pro-
gram ever expect to arrive anywhere but
n chaos, confusion? A clear-cut purpose has
. powerful influence upon the life. It uni-
ies our efforts and gives direction to our
work, so that every blow counts.

Every man should be a stern schoolmaster
o himself. He cannot sit and take it easy
very time he has the opportunity; he cannot
ie abed until he feels like getting up in the
norning and work only when he is in the
mood, and yet amount to anything.

He must learn to master his moods and to
force himself to work no matter how he feels.

Most of the ambitionless people who fail
are too lazy to succeed. They are not willing
to put themselves out, to pay the price, to
make the necessary effort. They want to have
1 good time. Why should they struggle and
strive and strain? Why not enjoy life, take
it easy?

Everywhere we see human watches with
splendid equipment, apparently all ready to
run, and we wonder why they are silent, why
they do not kecp good time. The reason is,
thov have no mainspring, no ambition.

A watch may have perfect wheels, it may
have a very costly jeweled setting, but if it
lacks a mainspring, it is useless, So a youth
may have a college education, excellent
health, but if he lacks ambition, all his other
equipments, no matter how superb, will not
amount to much.

If there is a pitiable sight in the world, it
is a person in whom ambition is dead—the
man who has denied and denied that inward
voice which bids him up and on, the man in
whom ambition’s fires have cooled from the
lack of fuel or encouragement.

There is always hope for a person, no mat-
ter how bad he is, as long as his ambition is
alive; but when that is dead beyond resusci-
tation, the great life-spur, the impelling mo-
tive is gone.

One of the most difficult things a human
being can do is to keep his ambition from
fading out, his aspirations sharp and fresh,
his ideals clear and clean-cut.

Ambition requires a great deal and a great
variety of food to keep it vigorous. A namby-
pamby ambition does not amount to any-
thing. It must be backed by a robust will-
power, stern resolve, physical energy, powers
of endurance, to be effective.

The fact that you have an almost uncon-
trollable impulse, a great absorbing ambition
to Jdo a thing which meets with the approval
¥ your judgment and your better self, is a

Ambition

By ORisoN SWETT MARDEN

notice served upon you that you can do the
thing, and should do it as soon as possible.

Some people seem to think that the ambi-
tion to do a certain thing in life is a per-
manent quality which will remain with them.
It is not. It is like the daily manna which
fell for the daily needs of the Israelites in
the desert. They had to use it at once. When
their faith was weak they tried to store it up,
but they found it would never keep until the
next day.

The time to do a thing is when the spirit is
upon us, when it makes a sharp, clean-cut
impression upon us. Resolution fades and
becomes dimmer at every postponement.
When the desire, the ambition, comes fresh
and strong with the zeal and enthusiasm, it is
casy; but after we have postponed it a few
times, we find ourselves less and less inclined
to make the neccssary effort or sacrifice to
attain it, because it does not appeal to us witb
the samre sharp emphasis as at first.

Do not allow the ambition to cool. Make
up your mind that you cannot and will not
spend your life being half satisfied.

You cannot do much with a young man
who is apparently eontent to drift along in a
humdrum way, satisfied with his accomplish-
ments, undisturbed by the fact that he has
used but a very small part of himself, a

Ambition often begins very early to
knock for recognition. If we do not heed
its voice, if it gets no encouragement
after appealing to us for years, it grad-
ually ceases to trouble us, because, like
any other unused quality or function, it
gradually deterorates or disappears.

An unfed ambition 18 like a postponed
resolution. Its demand for recognition
becomes less and less imperious, just as
the constant denying of any desire or pas-
sion tends to its extinction.

very small percentage of his real ability; that
his energies are running to waste in all sorts
of ways. You cannot do much with a young
man who lacks ambition, life, energy and
vigor—who is willing to slide along the line
of least resistance, and who exerts himself as
little as possible. There is no foundation to
build upon.

It is the young man who is not satisfied
with what he does and who is determined to
better it every day, who struggles to express
the ideal, to make the possible in him a real-
ity, that wins.

Suppose everyone was in the condition of
the sons and daughters of many rich parents
whose sole object is to have a good time, to
enjoy all the pleasant things and to avoid all
the work and disageeable experience possible
—how long would it take a world so peopled
to retrograde to barbarism?

We owe everything to the climbing faculty.
The struggle of man to rise a little higher, to
get into a little more comfortable position, to
secure a little better education, a little better
home, to gain a little more culture and refine-
ment, to acquire that power which comes from
being in a position of broader and wider in-
fluence through the acquirement of property,
is what has developed the character and the
stamina of our highest types of manhood to-
day. This upward life-trend gives others con-
fidence in us.

Nothing so contributes to one’s advance-
ment in life as the formation of the climbing
habit in everything, the perpetual ambition
and effort to do a little better to-day than yes-
terday, to do everything we attempt a little
better than we have done it in the past.

29

It is a wonderful aid to growth to associate
constantly with people wbo are above us, who
are better educated, more cultivated, more re-
fined, who have had rich experience in lines
of which we know little. We all know how .
quickly a person dcteriorates when all his
tendencies arc downward, when he seeks the
company of those below him, and common,
demoralizing pleasures. When this process is
reversed, the upward tendency, the upward
progress, is just as pronounced

No one can do anything very great unless
he is spurred on by an ambition which takes
the drudgery out of his task, an enthusiasm
which lightens his burdens and cheers the
way.

The man who goes to his work as a galley-
slave to his oar can never accomplish very
much; there must be a zeal and great ambi-
tion and love for the work, or either medi-
oprity or failure must result.

It is a very difficult thing to succeed in life
under the most favorable conditions, but to
love your work is a tremendous help, a great
tonic. Enthusiasm seems to make us uncon-
scious of danger and obstacles. If you find
your ambition dying out, if you do not feel
the same zeal for your work, if you are not
so intcrested that you long to go to it in the
morning and hate to leave it at night, there
is something wrong somewhere. Perhaps you
have not found your right place, discourage-
ment may have killed your enthusiasm and
diminished your zest.

It is not difficult to increase enthusiasm, to
spur on a lagging ambition, if you set about
it as you do about the task you are deter-
mined to accomplish. You cannot keep up
your friendships without constant cultivation,
and the same thing is true of ambition.

Everywhere we see people side-tracked, with
their fires banked, the water in their boilers
cooled down, and yet they are wondering why
express trains fly past them, while they creep
along like snails. ‘They cannot understand
why banked fires and lukewarm water will
not pull their trains at express speed.

These people never renew their rails, do not
keep the water in their engines at the boiling
point, yet they complain if they fail to reach
their destination. They cannot understand
why they are so much slower than their neigh-
bor's train which flies past them on perfectly
ballasted roads, and with up-to-date engines
and cars. If they run off their wretched
tracks, they attribute it to hard luck.

The great majority of people who do not
amount to anything in the world, those who
are side-tracked, the idle, the indolent, the
mediocre, have failed from the lack of ambi-
tion.

The youth who hungers for an education,
who longs for improvement, no matter how
poor, generally finds a way. But there is
little hope for the amhitionless, there is no
way of firing, of stirring up, of stimulating
those who lack the ambition to get on in the
world.

It is not an easy matter to keep back a boy
with an ambition to do something and to be
somebody in the world. No matter what his
surroundings, no matter how badly he is
handicapped, he will find a way out, he will
forge ahead. You could not keep back a Lin-
coln, a Wilson, or a Greeley; if too poor to
buy books, they would borrow them and pick
up an education.

You may think your life is very cominon,
that your opportunity of amounting to much
is very small. But it does not matter how
humble your position or what you are doing,
if you have a taste for something better, if
there is an out-reach and an up-reach in
your life, if you aspire to something higher,

[Continued on page 36]
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pecially ot the outset, is the character of the
zreement under which the owners of secur-
ies are asked to deposit them with a commit-
e. This instrument, for a variety of reasons
at will occur to the reader, must be given
mple power to deal on behalf of the bond-
olders. It must stand in law to all intents
nd purposes as the owners of the secur-
ies, in trust. But there are certain lim-
8 beyond which the instrument should not
0. Omne of these, and the most important,
that it should not abridge the right of the
apositing bondholder to withdraw his securi-
es at any time, before or after the promul-
ation of a plan, on payment of his pro rata
are of the expenses of the committee up to
e time of withdrawal.

Provisions oF o4 FavLTy AGREEMENT

It might be thought sufficient to provide in
10 deposit agrecment that securities might be
ithdrawn after the preparation and publica-
on of a plan of executing the trust in hand.
hat this is not so will at once become appar-
it from the examination of certain provi-
ons of an actual deposit agreement and of
rtain events connected therewith. One pro-
sion of this plan was:

“The committee shall have power, if
and whenever in its judgment it shall be-
come advisable to do so, to prepare and -
adopt a plan and agreement for the reor-
ganization of the Company,
and including in its discretion any one
or more of its subsidiary, controlled,
affiliated or allied companics or interests,
or it may approve and adopt any plan
and agrecement for such reorganization
although not prepared by it.”

Observe that the above clause puts no time
mit whatsoever on the committee’s activities.
he agreement goes on to provide that “when
1e committee shall have prepared or ap-
roved and adopted any such p]nn and agree-
ient,” it shall be made public in a certain
rescribed manner. Then after certain minor
atters are disposed of comes the following:
“ Any registered holder of a certificate
of deposit may within thirty days from
the first publication in said cities of
and of such notice of
the preparation or approval and adop-
tion of any plan and agreement by the
Committee file with the Trust
Co. of , one of the Depositaries,
notice in writing that such holder dis-
sents from said plan and agreement.”

Not long after the organization of the
mmittee the above period of thirty days was
hanged to sixty days, but it was still true
iat once a bondholder had deposited his
onds the committee might keep them as long
s it pleased, without the bondholder or any
umber of them having any means of com-
elling the committee either to perform its
inction or abdicate and return the bonds to
ieir owners. To be sure the committee was
rganized, or at least was supposed to have
een organized, for the purpose of fur-
hering the work of reorganization by
epresenting the bondholders therein, but
s a matter of fact several members of
he committee held such close personal rela-
ons with other interests in the company that
ey were wholly incapacitated for a position
f trust that called for aggressive action. And
he absence from the deposit agreement of
ny time limit upon the committee’s work or
s existence was availed of in such manner
hat the practical result was to tire out many
ondholders, who threw their bonds on the
warket for what they would bring. The com-
iittee did indeed prepare, or assist in the
reparatlon of, several plans of reorganiza-
on, but it was careful not to publish them
1 any formal way and of course not in the
anner prescribed by the agreement of de-
osit, and so the right of withdrawal never
ame into existence. It took several of the
irger bondholders more than two years to
ecognize that they were being pla)ed with
nd then they organized for a fight in the
ourts which, while it was more or less suc-
essful, was rather more than less expensive.
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Careful Selection of Bonds

In making investments, not only the tangible property and the earnings
of the companies behind bond issues must be considered, but the future
growth of the territory in which these companies operate must be assured.
Nowhere is this more true than in the consideration of public utility
bonds—a' type fast increasing in favor, combining as they do the highest

income yield consistent with safety.

The growth, success, and earning abilities of
public utility corporations depend largely upon
the stability of growth of the cities in which
the companies operate. Another essential fea-
ture is the character and ability of the men who
direct the policy and physical operation of
these companies.

In making your selection of the public utility
bonds offered you, we suggest that you con-
sider the following facts:

The average increase in population of Ameri-
can cities from 19oo to 1910, as given by the
United States Census Bureau, was 34. g per cent.

The population of the principal cities served
by the water works companies whose bonds
this house handles increased in the same pe-
riod 47.0 per cent.—or 12.1 per cent. above
the average. These water works companies
serve over 70 municipalities in this country,
including such cities as Birmingham, Ala.;
Chattanooga, Tenn.; New Castle, Pa.; Joplin,
Mo.; Racine, Wis., and East St. Louis, Ills.

In the same period, the increase in the cities
which furnish the income of the traction lines
whose bonds we handle was 69 per cent.—34.1
percent. above the average of all American cities.

The properties behind every issue of bonds

we offer are invariably subjected to the great
test of growth of population—not only the past
growth, as shown by the United States Census,
but also the promise of future growth as shown
by new and visibly developing industries. In
addition, every issue is passed upon by the best
legal and engineering counsel and by expert
auditors. Every test which our experience
dictates must be passed by the bonds we offer
before we purchase them for our own account.

Judge for yourself what this scientific study
of the future of these public utility corporations
means to you. You can’t afford to take chances
with your savings, and you want good income
return. Only by obtaining expert advice can
you be assured of the largest yield consistent
with safety.

We will gladly aid you in solving your in-
vestment problem. Whatever the bond issue
may be upon which you want advice we shall
be pleased to consult or correspond with
you.

Let us send you our circular giving a plain,
simple analysis of well-secured water works,
hydro-electric, traction, and general public
utility bonds which we are now offering for
conservative investment

to yield from 57 to 6%

From a large and attractive list of municipal bonds which we are now offering, you can make
your selection of securities which conform to the requirements of the United States Government
to secure deposits under the Postal Savings Bank Law.

Write to-day. Address Dept. A

J. S. & W. S. KUHN, Inc.

Bank for Savings Building, PITTSBURGH, PA.

CHICAGO PHILADELPHIA NEW YORK BOSTON
First National Bank Bldg. Real Est. Trust Bldg. 37 Wall Street Kuhn, Fisher & Co., Inc.
F 1898-1911 n — ' Y B |HTEHESTS
. r{ DIVIDEND
JOhIl Mllll‘ &G) ‘mns ou ROFITS
SPECIALISTS IN N Y. Roal Estalo Bonds

Odd Lots

of Stock

We invite out-of-town traders to

inquire into the advantages of our

Partial Payment Plan.

Send for Circular No. 36—*' 0dd Lot Investment”*
Members New York Stock Exchange

71 BROADWAY NEW YORK

How to Accumu

Write now Jor our free booklet telling all
about ow $600, $1,000,%2,500 and $5,000

T on N D On Easy
Payments
e mmﬂm Tatercat payable semi-annuatly

GUAMNTH TRUST AND BANKING CO.,Adlanta,Ga.
Pepartment Estnblished 1889
CAP!TAL $500,000.00

1 100% SAFETY
COMBINING | '°37 {xrereST
NEW YORK REALTY OWNERS
489 Fifth Avenue, New York

. Write for Buoklet S

% Guaranteed Bonds

You can invest amounts of $50, $100, or $1,000 in 8%
First Mortgage Gold Bonds secured by Ist Mortgage
on selected New York Real Estate. We antee that

%o will be paid by the Lincoln Trust Co.,and that the principal will
be Teturned in 10)4. Your interest starts at once. Ask us how to com-
bine the safety of a first mortgage with the convenience of a bond.

Nicholls-Ritter-Goodnow {35 riizen By,
BSTABLISUED 1855,

BXCRPTIONAL REFERENCES.

For 38 ‘cn Been paying our customers
the varuu wﬂdﬂlﬂl with couservaive
nml:::- mortgage Joans of $200 sad u

‘which we can rvmnlum‘l :ﬂar ‘boroulz

PERKINS B CO.Lawrence Kene

Issued in amounts of $50.00 or wultiples of $50.00 to $5,000,00,

Joterest Legins day mouey is received and is credited and com.
pounded, or paid quarterly in New York exchnge. A, $330,000,00.
1f your money )s nol earuin ?Nwll(e us nn literatus

AN (0\“ ANY
oW DIXON )’ es 110 l! ﬂu Street, llr-u-.n-, Ala,

80/ Certificates of Deposit—Coavertible at Any Time
(4

they are
\

.
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Gift for a Few

Recommended by John Wanamaker

He Wrote Dr. Marden on Sept. 21, 1911

September 21, 1911,
“Had I seen such a book as ‘Pushing to the Front’ when I first
started towards mer ile life, | should

—gone at least without one meal a day to save enough money
to have the book.”

if it had been necessary

(Signed) JOHN WANAMAKER.

The Marden Inspirational Books

400 Chapters of Stirring Reading for Thinkers and Doers

Read these inspirational books by Orison Swett
Marden, editor of SUCCESS MAGAZINE. Let tbem
show you how successful men handle men and
things, bow they made up for deficiencies in educa-
tion, how they achieved their aim, doubled their
means, established their credit, got a foothold in
the business world, grasped opportunities, increased
their abilities, made an impression on men of
affairs—in fact, how they succeeded in life.

Found in the libraries of noted business
and professional men, educators, etc.

The most noted men, the most successful busi-
ness men, stat professional men, ed s
and executives have these volumes as part of their
permanent libraries. Many of them have pur-

hased hundreds of vol of one or more titles,
for presentation purposes to their employeces
and best friends.

More than a million copies are now circulated all
over the world, translated into many tongues.
They are used as educational text-books by many
countries, including Japan, Germany, etc.

Thousands given away by noted ‘men
as presents to their friends.

Men and women read them and rise Phoenix-
like under their inspiration from the ashes of dead
hopes to greater and higher things.

Boys and girls read them, and are spurred to
their highest endeavor, urged forward to bring out
the very best and to make of themselves the
utmost possible.

Ministers, teachers, educators, orators, writers,
professional men find them invaluable ns ready
reference books, teeming as they are with anec-
dotes and life stories of the world’s great successes.

You, too, want them.

Each book is complete in itself. The
eleven make a handsome set or eleven
handsome presents.

SUCCESS MAGAZINE AND THE
NATIONAL PORT et s vRtur HE [ Courage—Self. Control.
wecally for its a selected from the vast A Home of My Own.
ﬂhtmdn?r. Marden’s writings those ﬁ the uar'nkt ew Promotion—Health.
are 'ven volumes ve
in ths set in two uniform bi T cdoth or sk, An of Advertising.
titles of the volumes are as follows: Pushing to the

of the
Idea-Full
Chapters

Keeping Up With the Times.
Friendsﬁip and Success.

System and Order.

Starting on Borrowed Capital,
Salesmanship.

Other Men's Brains. .
What Is the Matter With Your Help?
What Credit Is Based On.

Front; Getting On: Y. Man Enterin iness ;
Ser:elx of Ac‘l’:i‘evene’nl “l’?’::n ':: the Wt:ld :_Env:ry

Man a King; d to Youncli; Peace, Power

id, and in_ additi will i q
SUCEISS VAL AZINE ot e (27 i, Dalis s Dinc:
. L ng Along.

mzkven :omd ‘l,! et cloth bmd:n.: $11.00 bseful Occupalion.

Getting a Situation.
Hints to Young Writers.

SUCCESS MAGAZINE, wo years . ”%ug) s S ial

{ Ik Well.
’:é(:) j Offer Below L Torrres, e Great,
315,

Fill out this coupon, mail it and have the eleven books and a two-years’
subscription to SUCCESS MAGAZINE.
I enclose $2.00. Send me, at once, transportation charges fully prepaid, the complete eleven-volume set of the
MARDEN LIBRARY, bound in :illok‘.h' and enter my name for a two-years' subscription o SUCCESS MAGAZINE. |
promise to remit $2.00 each month until the balance is paid at your special prices—Cloth binding, $10.00. Silk binding, $12.00,

Sk Binding . . . . . .
SUCCESS MAGAZINE. two yean |

City and State.
SUCCESS MAGAZINE, 29-31 East 22d Street

" New York City

SUCCE

only be arranged some way I'd be so rla
have son:e one to take care of—some one
I had some interest in. I’ve lost heart la
I haven’t even been doing my work 1}
And now I'm up against a blank wall
siply can’t face New York. I can’t sf
it. I'd go mad for the hills, cooped uy
their cramped little flats. . . . If we eould
range it, you could pay me whatever you
here. That part of it would be easy.
I'll bet I could put vou on vour feet,
And if T eouldn't, you'd be kept comfort
and happy anyway. That’s the great th
isn't it?”

He replied. in an indifferent mumble:
couldn’t think of imposing myself on any
to that extent.”

She put her hand on his arm. « Now,
ten.” she =aid determinedly. “It would
no imposition at all. Tt would he a gods
to me. T'd be tickled to death to have
If I were a man I could simply invite yo
spend the summer with me and let you
Your part of the expenses, and if you li
me I suppose you'd come. Wouldn’t you?
I were a man?”

He rubbed his forehead, worried by this
sistent discussion of the impossible. “ The
nothing I'd like better—"

*“ Well, then,” she faltered. “ that’s the
I feel, too. We have the thing in our ¢
hands. I think we ought to be able to f
some way—"

It was the trembling note in her vo
rather than her words, that roused h

“Don’t humiliate me.” he said. “ You ki
I can't accept any such—"
"1t isn't.,” she protested. “ Tt isn't.

need vou. I guesd, as much as you need
I don’t care a cent about people, and
haven't any that care about me—nor wha
do, either. I think we're old enough to
as we please anyway. We—"
- “Don’t!” he almost groaned. “You kn
that's—"

*“ Well, then,” she flamed up, angrily, * v
you do this? Will you go down to Clar
ville and get—" she choked on it—"a
cense or somncthing, and then we ean do as
please.”

He had covered his face with his han
She hesitated for one horrible moment
conventional pride. and then, slipping |
arms about his shoulders, she began, in a h
ried, whispering rush of words: * I could
go away and leave you here. I haven't |
anyone I could even talk to. I’ve enjoyed
so mueh. It would make me so happy.
just wanted to have some one that—that meq
something to me. . .. [—I’ve never do
anything in all my life that yvou'd need to
ashamed of, and I know you haven't. May
vou think, because Corky was so wild—b
he was never anything but just boyish a
sweet with me. . . . You need some one
take care of you. Don’t you? I know I
not like the people yvou've been used to, b
vou bet I ean learn anything that's goir
and I don’t have to be told, either. A
listen. It isn’t as if we'd only known ca
other two or three days: both knowing Cor
that way it’s a= if we were old acquaintance:

She understood at last that he was tryis
to hide tears—the tears of weakness, of
gratitude that was pathetie to itself, of
abject relief that suffered from a wound
pride—and she eaught his hand and press
it against her cheek in a mothering tendc
ness that did not express itself in words, pa
ting his ghoulder when she could not spea

“T'l bet I'll make you well, too. I can eo
like a nigger mammy. I'd die up the
alone. I just had to come back to nursin
I couldn't stand it. . .. There! DBe a go
boyv, now. Don’t minke me feel that you dov
want to come.” He kissed her haud dumbl
She clung to him, with a little guiping, strai
gled laugh. “I'm awful ... hut 1 do
care. I'm going to make you happy, too. . .
Say—say you're not ashamed of me.”

v

Oue cvening toward the end of July, Kirl
wood and hiz wife sat on the veranda of the
bungalow cnjoying the last splendors of
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1er about expecting her on the six o'clock.
Tim's being in the city to finish up his
ing—while the cabby still waited for his
Jut Mrs. Brooker was at once busy on a
* tack; and while the last ones were kiss-
the bride-to-be, she was whispering right
- left in the outskirts of the group, and
crent members of the Ladies” Aid slipped
kly and cautiously away: “Go right
e, Mrs. Harper—you’re nearest her width
n’ bring your best to Mrs. Jones’s spare
m; an’ you, Mrs. Carson, vou're nearest
height—bring yours—an’ all your jet, an’
» on the way an’ ask Millicent Sanderson
come right over with some o' her lace:
ve got to get her fixed up modern quick.
re ever o)’ man Croary gets sight o’ her;
hes’ll help a lot, but even with clothes.
goin’ to be a harder tug than ever I
ught; it's our duty to save Croary—'
Jut at that moment Elly scrcamed and
st through the circle erying, * It's me Tim,
me Tim, as shure as a Malte cat has a
, it's me Tim!”
ud if there wasn’t old man Croary fromn
car, still in his blue overalls, his arms
led with packages, and on the very top
two big vases that he hadn’t been able
zive up; and down erashed the packages,
down crashed the vases, and into his great
s crashed Elly, and the two laughed and
.«d and rocked together with sobs and
les and kisses and * Hiven be praiseds”
| “ Glory bes” till every woman in com-
n dvcencv. vanished into Mrs. Jones's din-
-room where they all watched through the
tains; and the reporter paid the eabby and
riecd away with his story.
Dinna T tell ye how fair my Elly was?”
ed the old man jubilantly, of Mrs. Jones,
m she dared go to the fence, later, to
sult with him about the wedding arrange-
aits. He was already dropping back into
boyhood’s Scotch. **But I couldna’ half
it. she’s thot fair, the lass,” he added
derly.

Continued from page 14

Housekeeper’s Defense of
the Trusts

\ word of history. The New York milk
1bination was organized in 1882. It was
usted ” under the antimonopoly law in the
r 1895, after four ycars of costly litiga-
1. It reorganized so as to be in harmony
h the law. Says Deputy Coleman in his re-
t to the Attorney-General: “ It is well-nigh
yossible for any law against combinations,
matter how stringent, to reach the ¢ gentle-
\'s agrecment.” It is practically impossible

a prosecuting officer to prove such an
ecment. The evidence taken in this inves-
ation shows that the consumer (like the
mer) 18 at the mercy of the dealers; he
st buy milk at their price or do without.”

E LIFE CoST oF GENTLEMAN'S AGREEMENTS

Now for the human significance of this sit-
ion. Each year more than sixteen thou-
d children less than one year of age die in
w York City, at least one half of them
n preventable causes. Experts have shown
t one of the chief causes of this terrible
ite of human life is the inability of the
thers to get enough pure milk to feed them-
es and their babies properly.  Surely
ere a combination exists that can dictate
ms to the producer and the consumer, and
the sake of unreasonable profits becomes
arty to the sacrifice of eight thousand lives
ear. the public has an interest in that com-
ation. Said Judge Waite of the United
tes Supreme Court: “ Property does be-
ne clothed with a public interest when
d in a manner to make it of public conse-
nee, and effect the community at large.
ien one devotes his property to a use in
ich the public has an interest, he grants to

If subscribers (of record) mention SUCCESS MAGAZINE in answering adv
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A Library of the World’s

Greatest Business Letters

The letters that have sold the most goods, col-.
lected the most money, settled the kardest com-,
plaints, won the est jobs, had the strongest influence— i
analyzed and dissected for you to learnfrom, to adapt to: ‘
your needs, or to develop an original style of yourown '
Z_with the best examples actually reproduced as they
were used and graphically explained point by point.

Here in these three volumes—072 pages—are packed the success-secrety |
back of the letters that are actually winning the biggest results todu that |
are bringing orders from you and me, an other men's fortunts,

'I\vo years of investigation hy a staff of experts emylvyed SYSTEM, '

aﬁazme of Business, were spent collecting the letters of firms and ine

diwdu; ; investigating the actual results; analyzi the comparisons
costs and profits; studying the difference in results % y differences
in wording, encl etc. -

Every striking jdea found in use by mail order house, , paanuface
turer, retailer, real estate or insurance man, baok, collec(ur, mdivndull sales
men or complaint clerk was followed out and its returns studied. ™asy
of information, this wealth of ideas, this gold mine of absolute facts was
then charted and diagrammed—and developed into one complete, yet concise
library so clear and simple that from it 2ny busy man can pick out any sort
0 idea or ion that he can Am in advance to be suc~

cessful; or can turm to for oniginal inspiration.
It is a work that will show any man Aow to vrlN or dictate the H‘na?l
that arouses attention, tingles with convincing strength, and carries ity
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A FREE COURSE IN SALESMANSHIP
OF LIFE-LONG BENEFIT

ARE YOU ELIGIBLE FOR IT?

We bave compiled and condensed the experi- Even if you already are a successful magazine
ence of the most successful magazine agents into  agent, you may get some valuable suggestions
a course of twelve lessons by mail. from these twelve practical lessons.

You can become as successiul as these energetic Now is your harvest time. Within the next
men and women. few months, millions, literally millions, of maga-

Their expericnce and the training contained in i o cubscriptions will be ordered. A liberal
these lessons will give gon skill, not only in comnnssmnginllowcd on them.
obtaining mly-cnpnons, t in dealing with the
world in genceral.

The benefit of this instruction will therefore
last you throughout your life.

Will you let this money go to someone e]sc?
Or will you make it yourself?

These lessons will show you how.

SUPPLY LIMITED
As long as our supply lasts, we distribute them free. This is a_Real Opportunity for

AGENTS SALESMEN STUDENTS
SIDE-LINE MEN LADY CANVASSERS PICTURE SOLICITORS
INSURANCE MEN PIANO CANVASSERS ETC.

IF YOU ARE ELIGIBLE, THIS COUPON BRINGS THE LESSONS BY RETURN MALL

To the Publishers of Success MaGazine,
29-31 East 22d Street, New York City:
Please enter me upon your special twelve-lesson course in magazine salesmanship, absolutely free of all costs to me.
1 will agree 10 study these lessons carefully.

Name in full coveeeinianininne

Address......oevnieies ceeiiiee e e Gy e s e ... State

they are d by our guarantee against luss.  See page 3
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tGAZINE

»me fantastic idea that he wanted all
Xter they pumped from the mine, In-
" proved him to be a little cottager near
Vhowag always fussing with this and that.
Mo an offer of two dollars a2 month for
¥Cea, and it seemed worth while to take
Moay from this harmless individual.

<€ him have it,” said the general man-
" And he signed the five-year contract
-hought little more of it. But a few
:+ later there was a different story in
offices. The harmless gardener’s acci-
1 discovery was appreciated and its pos-
ties seen. Inside of six months the com-
had bought him out for enough money
ake him rich for life.

is what might be called unsurpassing
for a l-l}n(’ss concern to suddenly learn
a wq product it has been getting a

—or less—a pound for is, in another

ot, worth five cents a pound as a valued .

rodity and is wanted beyond everything
Yet if John Jones, a really insignifi-
factor in the concern, hadn’t casually
a social friend of his in a trolley car and
't gossiped with him in an unthinking
ress  way, this discovery would never
been made. Anything more accidental
ould have been impossible to imagine.
firm gained a nice little revenue, another
been spared no little worry, and two
& men have gone up several pegs in the
wation of their employers, all because of
w chance remarks.
big machine plant was continually accu-
ting & vast quantity of steel dust in the
se of grinding gears to exact gauge, It
to be carted away, and the plant thought
f lucky not to have to pay for this. A
a pound, when they could get it, seemed
od price for the stuff, and it would haye
ed a waste of time to hunt for any more.
the trolley car talk changed the face of

zs.
der men would protatly pever have come
ther in the way these young fellows did.
1 Jones and his friend got to “gassing.”
1 wanted to impress the other with the
”” he held, and talked wisely. The friend
with one of the biggest electrical manu-
aring concerns of the country. He put
for the benefit of John, a somewhat wor-

air.
I'm off to find some steel dust,” he re-
ked. *“Can’t get enough of it in our
ness, Gee! Last month we used”—he
ed some high sounding statistics, “ The
nan’s sent me out. We can pay five cents
und.”
cross John Jones's mind there flashed the
16ry of the steel dust in his own factory,
vhat was it? a cent, no, three-quarters of
nt, for the last lot and hard to sell at
Why! By George—
e put on his most businesslike air and
ed towards his friend.
Why, we have some of that steel dust,” he
nonchalantly, “yes, a pretty good lot of
1 guess we could make a deal.”
ut he has almost a rival in the “car strap
.’ Traveling on the street cars night
r night in one of the big Eastern cities, a
ng man employed by a leather belting
ory got thoroughly acquainted with car
ps. It proved well for him that he had to
gz on to a car strap evening after cvening,
he came to notice, finally, that these had
amiliar look. At last he realized what
e was about them. They were just like
thin ends of the hides in his factory that
> not used at all beecause they had been
iidered as absolutely valueless for any-
g and were simply thrown away.
he discovery flashed across him all of a
len. He eould sce, plainly, the ¢ thin
” transformed with little trouble, little
hinery and still less labor into car straps
he highest grade. It would be possible to
. out every competitor, and at a most
itiful profit. He could hardly wait to get
he office the next morning, and unfolded
discovery in triumph.
ince that time the concern has becn sup-
ng most of the car straps used in the
ted States.

«

1t subscribers (of record) mention 8UCCEBS MAGAZINE in anawering ad:

One Hundred Dollars In Cash
For Answers To This Question

What Did Your Money Buy?

E want to help you gct the most and best for your money. The

spending of money
concerns.

or home or personal needs 1s one of your chief
To be of real service to you, to enable you to locate easily the

things you want, to assist you in getting the maximum value for your
money 1s one of the ways wherein Success MaGazINE can be useful to you.
It can become a more vital factor in the conduct of your home and in

the selection of your household and personal needs.

In order to serve

you intelligently however, we must become acquainted with your tastes,
and desires and feelings best expressed in those things you spend your

money for.

To secure this information in the shortest possible time and

get the widest possible expression Success Macazine will pay.

$100 In Cash Prizes

The Offer

To the family which buys between December 1,
1911 and January 1, 1912 the greatest number of
articles advertised in this issue of SucCRss MAGA-
ZINE, the publishers

Willpay - - - 82500
To the next largest  15.00
To the next four - 5.00 each
To the next twenty - 2.00 each

In case of a tie, an equal division of the prize
will be made between the tying contestants,

How You May Secure This Money

Read carefully all advertisements in this issue.
During the month of December, merely keep an
accurate record of every article advertised in this
magazine which you or any member of your fam-
ily buy before January 1st. There is no need to
make special purchases. It isn't even necessary
to spend a single penny more than you would
ordinarily spend during the month’s time. Re-
member the prizes will not be awarded to the
family spending the most money, but to the fam-
ily whose members buy the greatest number of
different articles advertised in this issue of Suc-
CESS MAGAZINE,

Everything Counts

Each different article bought counts as one—
no matter what it is, provided it is advertised in
this issue, For example, a jar of massage cream,
a desk, a course in college, a pair of shoes, a suit
of clothes, a bottle of ketchup, a tooth brush; a
can of cocoa and a box of breakfast food, if
advertised in this issue would count as nine {9).
The purchases of every member of the family
will count in the same way.

Begin Your List Promptly

Sothat every purchase you make will count. Keep
a careful record of the merchandise advertised
in Succgss which the members of your family
purchase, Then after January 1st when it is
complete send this list to the address below,
giving the name of the article, from whom pur-
chased, the price paid and the name of the manu-
facturer, with some evidence of your purchase
such as purchase slip, etc., for our information.
Tell us also the number of persons in your family
and the occupation of the subscriber or reader of
Success. Mail your list before January 15, 1913,
No letter postmarked after that date can be con-
sidered in this contest,

This Is All You Have To Do

Just keep a list of th::lhin‘- advertised in this issue that your family buys in December
ow bef 1 .

and mail it to the add;

y 15th, in manner:

Dear Success Magasine,
New York, N, Y.:

December issue of SUCCESS MAGAZINE:

(SAMPLE LIST)

Our family bought, during the month of December, the following articles advertised in the

San Dicgo, California, January ro, 1912

ARTICLE PRICE BOUGHT OF MANUFACTURED BY
17 Iron-Clad Hose—4 pair $r.00 By Mailof Mfr. Cooper - Wells Co.
2 Ingersoll Watck 1.00 Price & Co. R. H. Ingersoll & Bro.
3 Bissell Carpet Sweeper 2.7 Empire Hardware Co.  Bissell Carpet Swecper Co.
¢ A'nox Gelatine .15 Hooker & Ward Chas. B. Knox Co.
5 Rexall Hair Tonic 50  Corner Pharmacy United Drug Co.
6 Florsheim Shoes 5.00 San Diego Shoe Co. Florskeim Shoe Co.
7 Cooper Underwear 1.50 Norwood Dry Goods Co. Cooper Mfg. Co.
& Cloth for Suit (3% yds.) 1050 A.L. Young American Woolen Co.
9 Combination Xmas Box 1.00 By Mail of Mfr. Lenox Silk Works
10 Moore Fountain Pen 2.50 Norwood Dry Goods Co. American Fountain Pen Co.
Our family numbers......... persons. My occupation is
Signed
Address .o

This offer is open to any family where SUCCESS MAGAZINE is
read. Send in your list addressed to

The Advertising Manager

SUCCESS MAGAZINE

29-31 East T wenty-second Street, New York

3. they sre

by our

against loss. F 1. .
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One Million Dollars vs. A Five-Dollar Bill

It is estimated that one million dollars has been spent during the past year by the editorial
departments of a half dozen national magazmes for contributions, 1llustratlons, etc. If you were -

a subscriber to each of these, your five dollars purchased about 200,000 times its value.

Durmg

the next twelve months your investment may remain the same, but there are indications that it
will return even larger dividends.

With a view to securing for our readers the most and best in current reading for the money
expended, we have arranged for the holiday season a number of representative combination

magazine offers.

of the best you can obtain anywhere.

SUCCESS MAGAZINE CLUBBING OFFERS—(No Coupons Necessary)

Success Magazine...
Cosmopolitan..

World To-Day $385

Good Housek(epnm Regular Price §7.00
Al magazines in this club must go to the same address
Success Magazine....
Pictorial Review,
Modern Priscilia

Our Price

Our Price

$9.35

Our Price

$9.00

Success Magazi}]e

Success Magazine...

Cosmopolitan...
Woman's Home

. Our Price
L %475

Reg. Price SZ.EO.

Ladies' World.. Regular Price $3.25  Review of Reviews ....ce.ooct J Reg. Pricc §7.00
Success Magazine... .
Review of Reviews. Our Price CLASS 8
McClure's............... $4,90 Housewife Ladies' World
Woman's Home . Mother's Magazine

Companion ) Reg. Price $7.00 CLASS 9
Success Magazine... ) Our Price People’s Home Journal
American Boy......... $ 70 .

or any other class 1' . CLASS 12 L

17 magazine Reg. Price $2.00 Designer Modern Priscilla

Success Magazine... )

Designer covvevveeearenns X
or%mv other class Our Price
12 magazine ‘» $1 .85

Housewife...ooieenen, A
or any other class | Reg. Price 8.2

8 mugazine

Success Magazine...

Pictorial Review..... Our Price
or any other class =
17 magazine e $2'13

Peop.e's llome | Reg. Price $2.50
Journal ..ceeennenes

Success Magazine...

Delineator

Ladies’ World.
or any other class
8 magazine

Our Price

$2.30

Reg. Price $3.00

Our Price

$9.45

Reg. I’rice $3.00

or any other clnss
23 magazine
Home

Peoplc’s
Journal ...

Success M;\ga ne
McClure's.
Good Housekeepi

or any other class

Our Price

$3.00

Home Needlework New Idea
Everyday Housekeeping
Uncle Remus’s lHome Magazine (with
20 cents added)

CLASS 17

American Boy Pictorial Review

Boys' Magazine Little Folks
Success Magazine Popular Electricity
CLASS 20

Harper's Bazar Good Housekeeping
Cosmopolitan
‘Technical World (with ro cents added)

Delineator {with 5 cents added)

CLASS 23
American
Etude
Everybody's

Metropolitan
Pacitic Monthly
Pearson's

Field & Stream Sunset
IIousekeeper Woman's Home
McClure's Companion

CLASS 35
Current Literature Lippincott’s
Independent ( Weckly) Review of Reviews
World To-Day
World's Work (with 1o cents added)

CLASS 50
Scientific American (new)
i Suburban Life

House Beautiful
Outing

Success Magazine.
M etropohtan
)

20 magazine Reg. Price $4.00

Success Magazine
McClure's ...
Housekeeper.
Review of Reviews..

|

Success Magazine....
Review of Reviews..
Christian Herald.....

Success Magazine...

American.....cne
or any other class
23 magazine

Cosmopolitan..........
or any other class
20 magazine

Success \Tafvazme

23 magazine
Delineator ............ o

Success Magazine...

World To-Day

Cosmopolitan....
or any other class
20 magazine

Success Magazine...
Current Litcrature...
or any other cluass
3§ magazine >
McClure's..
or any o:her class
23 magazine

Success Magazine...

Outing .ooeveeeenens
or any other class
50 m:lg’lzlne

Cosmopolitan..........
or any other class
20 magazine

Success Magazine...

Independen

McClure's.
or any other class
23 magazine

The prices quoted are the Jowest, and the magazines listed are representative

Our Price

4,90

J Regular Price §.00

Our Price

$3.25

Regular Price $5.50

Our Price

$3.00

Reg. Price $4.00

Our Price

$3.05

Reg. Pricc $4.00

Our Price ..

$3.60

Reg. Price §.50

Our Price

$3.75

Reg. Price $5.50

Our Price

$4.35

Reg. Price .50

Our Price

$3.75

Reg. Price $5.50

Your subscription to any of these publications may Dbegin at any time you specify—if you are a present

subscriber, merely tell us to renew your subscription upon expiration.
contrary) subscriptions to the several magazines may be sent in the names of one or several persons.

In all clubs (except where specified to the
Each Christmas

season we are in receipt of so many orders for gift subscriptions that we have arranged an appropriate ““ gift card.”’
Upon request, we will send this card, announcing the name of the donor to the subscriber, so that it will be received
You have here an opportunity to order several magazines in one letter
instead of writing several letters to several publishers.

If you do not find represented here a publication or combination which you would llke,
ask us about it—you will receive our prompt quotation and any information we are able to give.
All you have to do is to indicate the magazines you want, the address or addresses to which they should be
sent, and when the subscriptions are to start, to pin your remittance to your letter, and address it to

THE NATIONAL POST COMPANY
29-31 East 22d Street, New York, N. Y.

on Christmas Eve or Christmas Day.
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v (of record) mentlon SUCCESS MAQAZINE In answering advertisements, they ore protected by our guaranteo against loss

See page 3



