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To Commercial Secretaries:

Tell your story of Opportunity to
Success Magazine readers

THE story of a new town, a hustling community, a State pulsating with
opportunities 1s interesting only to men interested in their own advancement.
A man willing to be bettered has a mind attuned to tales of opportunity.

Such men read Success Magazine because it is worth reading. Its very
name inspires them to better things intellectually and every-wise.

Success Magazine is read by the man of millions and the man with his
millions yet to earn.

One has capital ready for work, the other has work ready to convert into
capital —both are awailing the beckoning call of legitimate opportunity.

These are the empire builders, and the very Flower of American Manhood.
They are wanted for development work in your community. You want to tell
your story to them, because they are men of initiative, push, determination, ability,
capital, and through their veins courses the red blood of ambition.

They are interested in the world's go-ahead-ness. They will read the story
of success-possibilities. They will investigate your proposition if it rings true, but
will shun it if your words echo back deception. They will bring willing hands,
fertile brains and financial aid to help you build up the Town, the Community,
the State and the Country you are interested in, and whose money you are going
to spend 1n an effort to attract stable citizenship.

Success Magazine is more generally read by the men you want to reach
than any other publication in existence. Its readers have confidence in it and will
have confidence in your campaign if you wage it in Success Magazine.

Success Magazine could tell a wonderful story of circulation—it could stagger
you with figures. Its advertising manager will gladly give you truthful stalements
about such things if you wish—but what Success Magazine is more concerned about,
is in making you understand the kind of readers it has, rather than the number, and
why your community advertising will be productive of gratifying results if you tell
your story to the men who read Success Magazine.

Success Magazine siands ready, anxious to tell you about its circulation
—its rates, and to help you interest men worth-while in the development of
your City, Community or State.

Address Frank E. Morrison, Advertising Manager
SUCCESS MAGAZINE

Success Magazine Building NEW YORK

Chicago Office: Home Insurance Building Boston Office: 6 Beacon Street
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IN THE EDITOR’S CONFIDENCE

E USED not to think closely
about the tariff. The cur-
rency problem bored us.

Banking was technical. The
law was a complicated specialty.
The science of governing, if there
were such, was a matter for Charlie
Murphy and Abe Ruef and Fingy Conners and Hinky
Dink McKenna and Mat Quay and Tom Platt and Biily
Lorimer.

Curiously, somehow we slid along.  Children were born,
grew, loved, bred, got, saved or squandered, and died,
leaving work for the lawyers. But tradesmen gouged
scale-weights; middle-men played producers "and retailers;
contractors broke laws, scamped materials and killed
employees; financiers siphoned out banking, insurance and
public service corporations; unnatural monopolies worked
rebates, drawbacks and invoice frauds; telegraph and tele-
phone companies taught the Post-Office its place; express
companies surmounted the laws and waxed apoplectic; poli-
ticians everywhere stole with both hands; until our ex-
ploiters, triumphantly “in right,” seized the courts, club-
bed the daily press, “slanted” the church, pauperized
learning, and with the thunderbolts of panic and forced
depression flashing from either hand, sat entrenched behind
their affiliated banks and glared. -

There they sit to-day. And over here we stand, the
great awkward squad of salary and wage-earning con-
sumers; now pushing out our hesitant little *“ Insurgent "’
wing, now glancing timorously and furtively at the
Socialists among us, now begging both to be as “‘regular ”
and as ineffective as may be lest ' something ”* happen.

The exploiters have staked everything they had or
hoped to get on the belief that a democracy can not
understand. Sometimes, in dark moments, it has almost

- seemed that they were right. For there they certainly
are; and there are the currency. the banks, public and
private credit, and the tariff-taxing power securely in
their grip. We of the magazine world have known only
too well that space diverted from these real topics to
the portrayal of stage beauties and the frivolities of
life was space robbed from the public welfare, yet we
had to go on balancing three trivial statements against
each serious one if we wished to hold the public atten-
tion at all.

Lately there have been unmistakable signs of a change.
Four or five years ago, while sensational accusatory articles
were read eagerly, it was impossible to interest the public
in a sober discussion of the tariff. Onc of our contem-
poraries made a brave try at it and acbieved a distin-
guished failure. To-day thoughtful analyses of the tariff
and its workings are read with some attention. So
recently as two or three years ago it was unwise to give
space to the study of our absurdly complicated and wholly
unjust taxing system; to-day the same courageous publi-
cation that led off in the discussion of the tariff is experi-
menting with taxation. The science of governing in its
lesser phases is beginning to be “interesting’’ as the com-
mission plan of government for cities grows more popular;
but in its larger phases it is still too dry for any but the
plump, philanthropic gentlemen .who profit by its utter
perversion. Banking and the Currency, perhaps the most
vitally important topics of all in a nation that is actually
ruled through its financial machinery, are of course still
beyond us.

Now these subjects derive from the fundamentai prin-
ciples of carthly existence. If we are not “interested ™ in

CAN A
DEMOCRACY
UNDERSTAND?

them, some one else is. While we
turn the pages from an article on the
tariff to the portraits of stage beau-
ties, the very clothes on our backs
represent so pitiful a fraud as to
material and so outrageous a swindle
as to cost that the wool manufacturer
must chuckle in his imported sleeve as he observes us.

Every voter who fails to study and grasp these basic
problems pays for his inattention in cash, since the only
possible way for the exploiters to continue rich and
powerful is to continue charging us a higher and higher
price for the privilege of eating, drinking, sleeping,
wearing clothes, raising families, transacting business.
And they find it increasingly difficult to *‘get by " (as
they say) with their attacks on the average man’s pocket-
book exactly in proportion with the growth of the aver-
age voter’s understanding.

Oddly enough, the possible danger in the situation lies,
not as the exploiters have imagined, in the growth of the
public intelligence, but-in a continuing public ignorance
and indifference. Let a careless, happy-go-lucky people
suddenly awaken to the fact that the cost of living is
reaching a prohibitive point, and very hasty action is
likely to be the result. We have seen indications of this
tendency during the past few years. The attempts of
the Federal Government in enforcing the Sherman Act to
destroy the only effective business machinery we have for
manufacturing and distributing the necessaries of life (and
very good machinery.much of, it is). and to restore the
competition of the last century were, as Mr. Russell has
pointed out in this magazine, as impossible and undesirable
as would be the attempt to tear up railroad tracks and
substitute the stage-coach. And our unhumorous Govern-
ment’s more recent policy of fining corporations is still
more absurd, since it can result only in raising prices
to ourselves or in impairing the quality of what we
buy.

* Something is, of course, certain to “happen.” Perhaps
we shall goon turning for relief from the “ Republican” party
to the “ Democratic ** party and back, but the present writer
doubts it. Already the Democrats in Congress are splitting
on the same lines that their opponents have spliton. Let
this process continue only a little further and we shail without
much doubt have the new party that observant ones have
been awaiting for some time. And the new party can mean
nothing less than a discussion of real instead of imaginary
issues. The rest of the world has already come to it ; why
not we? England, Germany, France, Austria, Italy are
to-day looking the facts pretty squarely in tbe face ; and
the facts appear to be that modern invention and applied
science have carried the world out of the political and mil-
itary era into an industrial era, and that political freedom
untranslated into terms of industrial freedom no longer
spells liberty. But the translation of political freedom
into terms of industrial freedom promises to be one of the
most complicated tasks that has come up for a century
or so.

It can not be brought about through moral outbursts
or through criminal prosccutions. It can be brought
about only through a widespread, sober understanding of
the underlying problems and tbe patient work of men who
think economically and act politically.

There is reason to believe that the public is beginning
to arrive at an understanding of the magnitude of these
problems.  On the growth of that understanding rests our
hope as a people.
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It is on record that Black Charlie beat Meg
more than usual that night, and that Rob, hear-
ing of it, went to Black Charlie and forced an
explanation.

What he heard took him up the bush-track
setting obliquely to the township, and here he
met Rosemary coming home from a walk, with
her arms full of the wattle-bloom that was no
more yellow than her hair.

" She saw him coming and felt chilled to the
finger-tips, for she loved this man well, but by the
tenets of her teaching she could not forgive him.

Rob wrenched the impatient filly back into
the honeysuckle scrub, dropped off, and bared
his head in silence. She was the Rosemary of
other days still, and the smirch was on him
alone, but his love was bitter in his heart and
on his lips. He looked at her straightly.

“You are making Meg pay for my sins,” he
said. ''Is that also in accordance with your
religion? "

He struck clean through the joints of her
armor as he was used to do in the old days for
jest, and she had no speech in answer. She
looked at his gentling hand on the filly’s crest,
and her throat swelled. The memory of their
parting hour five years back was too keen.

“1 am waiting to know,”” said Rob. ‘* What
are you taking her for?”

“1 mean to make her realize the difference
between vice and virtue,” she said, striking him
with all the pain in her heart to give strength.
1 mean to make her understand that when a
man says he can’t he means that he won’t. |
mean to show her that a man who gives way to
disgrace and dishonor is not a fit friend for any
child—or woman.”

Rob lifted his head and looked at her. There
was more in the grave cyes than any but the
man who has found out for himself may know.
He spoke quietly:

*“When you know half as much of life as Meg
does you may begin to try and teach her
som:thing. But you will never know—you will
never understand. That doesn’t matter now.
You are right in one thing. The life she has
isn’t fit for her. Take her and teach her what
you like. | won’t interfere, but don’t say too
much against me at the first or 1’'m afraid
she’ll rebel.”

Rob ran Meg to earth in her little, low lean-to
behind Black Charlie’s shanty. The place was
dark, smelling evilly of the refuse leather from
Black Charlie’s trade and the dregs of gin bot-
tles from Black Charlie’s carousals. Rob stooped
over the heap of sacks that made her bed.

*“Come here, you bunch of tricks,” he said,
and he let her cry her heart out in the close
grip of his arms. It is possible that at the
moment he would have given much for power
to cry out his own.

Meg’s hot hands came round his neck.

*“What did she tell yer, Rob?’’ she whis-
pered.

“She told me that you were better with-
out me, my girl, and it’s a true bill. She’s
going to teach you to be a real decent little
woman, Meg, and you 've got to give me the
go. We re not keeping company any longer,
you and . See?”

*“ Rob—Rob—yer dun’t mean it.
swears—"

“Stop that, Meg!

Rob, |

Hush, my girl; hush,
dear. 1t’s all right. [ want you to go to
her, and sc you will go. You 're not meaning
to play dog on me now, are you, Meg? "’

*“No, n—no, but—oh, I carn’t, I jes’carn’t.”

Meg’s straight slit of a mouth was not
made for kissing, but Rob stooped his own to
it tenderly, and the sweat of the struggle
that came after was on his forehead still
when he walked into Harrington’s room,
nodded a greeting, and settled into a chair
behind a smoke cloud. Harrington knew how
to wait, but after twenty minutes he looked
up from his papers.

*“Put a name to it, Rob,” he said.

“A long-sleever,” said Rob, “the longest ever
1 drank in my life, and no heel-taps.
made. Hard as flint and cold as ice. She can’t
understand.”

Harrington could use his tongue with brutal
directness when he chose.
Rob stood up presently with his eves sane.

1 know [’'m inside the ropes,” he said.
“1’ve seen poor devils strip and go in for cer-
tain punishment before now. |'ve taken my
punishment. [’ve been a regular glutton for
it, but there Il be a round one day that ’Il knock
me out and [ won’t come again. | am not sure
that day isn’t now.”

“That girl of yours is inside the ropes, too,”

said Harrington. ‘“She is in with her saintli-
ness as you 're in with your sins. She has got

to give a fall to some of her beliefs before she ’s.

the woman God meant her to be, and you've
got to give a fall to some of your weaknesses
before you are the man God meant you to be.
And there ’s more than one round leftin you yet.”

“She’s not fighting,” said Rob. ‘‘She is
content in her beliefs.”

Harrington had a way of seeing common day-
light broken into prisms. ‘“She won't be for
long,” he said. *“Meg will alter all that. She
knows the component parts of a man, and I
fancy she'll teach them to Miss Rosemary.
And then—?”

Rob laughed with a swift light in his eyes.

*“And then,” he said, *"I’ll make her suffer
as she’s made me suffer.”

Harrington turned to his papers again, but in
the turning he called Rob by a direct and simple
name that sent him out, cursing, into the stag-
nant night. Then Harrington smiled a little.

“1 bank on Meg,” he said.

Teaching, nor dogmatism, nor a stern silence
could break into Meg's heart the faith that she
kept with Rob. Rosemary tried them all, but
Meg cradled Rob’s name in the middle of her
daily prayers, loved dearer than herself the
Galah parrot Rob had caught for her, and slept
always with an old cap of Rob’s under her pil-
low. Rosemary found it one day, and knew it,
and took it up in hands that trembled. Then
she carried it out and flung it on the dust-bin.
Half-hour later Meg came to her like a whirl-
wind with the old torn thing crushed to her
breast.

““1 bin ter tell Rob as I'd shook yer,” she
cried, “an’ 'e sent me back. 'E sent me strite
back. An’ | hates yer. What'd yer put this
out fur? Hey? It’s mine. It’s my own

Harring-.
ton, a good woman is the hardest thing God has .

He chose now, and .

With All Your Speed
By EDITH M. THOMAS

WITH all your speed of whining tire,
That dims the face, as ye pass by,
‘What is the goal that ye aspire,
Do ye spproach it as ye fly—
With all your speed?

WlTH all your speed are ye more near
Than ye were wont in other dlyl.
To blessed bourns the heart held dear,
Inwrapt in fancy's purple haze—

With all your tpeed?

WITH all your speed do ye o'ertake
That bravest dream that signaled youth
Toward high emprise; or do ye break
Your heart on flying wheels, in sooth—
With all your speed?

WITH all your. speed ye Speed pursue—
Your goal the vortex of unrest!
Drive on! [ dare to say to you
I eavy not your soulless quest—

With all your speed!

Success Magazine

boy's cap. Oh-—strike me pink, but I does

. hate yer!”

Rosemary s fingers stumbled over her sev«mg

‘“ Meg,” she said, “ how are you gomg to say‘
vour prayers to-night with hate in youf;
hean?” <3

“You does. You hates Rob, an’ you says:
prayers~long ones—an’ Rob’s better’'n you:
He ain’t touched nothin’ fur five months, an’
he's doin® it. ’Ow’s he goin’ ter git along
wi'out me? An’ you've took me away! By
Crissofer, I don’t think much o’ you! You
thinks too bloomin’ much o' yerself! ”

She was gone to the kitchen with the dart of
awild animal, and Rosemary sat stunned with
each word of Meg’s pelting her—cruel, and
vivid, and distinct. OQutside the rung gum-
trees grew skeleton-white in the coming dusk.
The hum of mosquitoes sounded from the
swamp beyond the empty section; the cry of 2
boobook owl sounded from the hill; the stumble
of unsteady feet sounded up the street beyond,
but Rosemary sat still in the gathering twilight,
with strained eyes and white lips. Then Har-
rington came in suddenly, and Rosemary spoke
to him out of her shaken heart, unweighing her
words.  She had learned to know Harrington as
a man whom women could trust.

“ Is it wrong to judge ?"* she said. 1 didn’t
mean to judge. Only—surely right is always
right and wrong is always wrong. It must
be so.”

Through the dark Harrington walked to the
window, staring out at the last gold bar of the
day’s minting laid on the edge of night. The
wind blew hot in his face and across the section
the flicker of a bar-lamp was beckoning men.

*“Meg, my love,” he said inwardly, ‘“ you've
opened the door, but I don’t know yet if it’s a
fool who is going to rush in.”

Then he grasped life in the bulk with both
hands and flung it before her as a picker-up
flings flecece in the sheds. He told her something
of the earth as he knew it; of the Never, Never
land of dead men and broken hopes and of
courage that does not die. And then he slid
into direct mention of Rob, giving her in curt
words some understanding of his eternal fight
to find himself, to grip his manhood in hands
that would not tremble, to so splice his broken
will that he might break out the flag of his free-
dom from its foretop.

““He’s a battler,” he said. *1’ve seen men
in this ring before, and | haven’t seen many
put up a beatter fight than Rob puts up, time
after time. But 1’m getting afraid of him now.

There is the waiting look im his eyes that a

man gets who is always on the Jookout for

a wild bzast that he knows will spring some

day. And when the beast of drink springs at

Rob it springs quick—quick as the jump of

a cat. And—I never feel that | have the

right to judge him if sometimes he goes down

before it.”

Silence dropped, and the white blur on
the sofa gave no sign. In his heart Harring-
ton laid long odds on the belief that he was
the fool.

Three nights later he tried again. It was
ten o'clock of a white-moon evening, and
Rosemary answered his knock herself.

“1 want Meg,” he said quickly. “Rob’s
been strung up to breaking point all day,
and he won’t stand the night out. She can
stop him if anything can. Where is she?”

A sudden wave of contempt and disgust
and jealousy swept over Rosemary. * That
is impossible,” she said. ‘“deg is in bed and
asleep. A man who is a man does not need
a child to help him.”

“Meg is Rob's fetish,” said Harrington.
“You haven’t the least idea what that ugly
little child means to him. She tackled him
once when men were afraid to handle him,
and since then he has thought more of her
than of anything on earth——pretty nearly.

[(Continued on page 52)



Original from

UNIVERSITY OF MINMESOTA



Original from

UNIVERSITY OF MINMESOTA



Original from

UNIVERSITY OF MINMESOTA



Original from

UNIVERSITY OF MINMESOTA



Original from

UNIVERSITY OF MINMESOTA



Original from

UNIVERSITY OF MINMESOTA



Original from

UNIVERSITY OF MINMESOTA



30

U

HEN the barbarians overran
Greece, desecrated her temples,
and destroyed her beautiful works

of art, even their savageness was
somewhat tamed by the sense of beauty
which prevailed everywhere. They broke
her beautiful statues, it is true; but the
spirit of beauty refused to die, and it trans-
formed the savage heart and awakened
even in the barbarian a new power. From
the apparent death of Grecian art Roman
art was born. *Cyclops forging iron for
Vulcan can not stand against Pericles forging thought for Greece.”
The barbarian club which destroyed the Grecian statues was no match
for the chisel of Phidias and Praxiteles.

“What is the best education ?”’ some one asked Plato many centuries
ago. ““Itis,” he replied, ‘ that which gives to the body and to the soul
all the beauty and all the perfection of which they are capable.”

The life that would be complete; that would be sweet and sane, as
well as strong, must be ornamented, softened and enriched by a love of
the beautiful.

There is a lack in the make-up of a person who has no appreciation of
beauty, who does not thrill before a great picture or an entrancing sun-
set, or a glimpse of beauty in nature.

Savages have no appreciation of beauty. They have a passion for
adornment, but there is nothing to show that their esthetic facuities
are developed. They merely obey their animal instincts and passions.

But a3 civilization advances, ambition grows, wants multiply, and hlgher
and higher faculties show themselves, until, in
the highest expression of civilization, we find
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The love of beauty plays a very important
part in the poised, symmetrical life. We
little realize how much we are influenced
by beautiful people and things. We may
see them so often that they become com-
mon in our experience and fail to attract
much of our conscious attention, but every
beautiful picture, every sunset and bit of
landscape, every beautiful face and form and
flower, beauty in any form, wherever we
encounter it, ennobles and elevates character.

There is everything in keeping the soul
and mind responsive to beauty. It is a great refreshener, recuperator,
life-giver, health promoter.

Our American life tends to kill the finer sentiments; to discourage the
development of charm and grace as well as beauty; it over-emphasizes
the value of material things and under-estimates that of esthetic things,
which are far more developed in countries where the dollar is not the God.

As long as we persist in sending all the sap and energy of our being
into the money-making gland or faculty and letting the social faculty,
the esthetic faculty, lie dormant, and even die, we certainly can not
expect a well-rounded and symmetrical life, for only faculties that are
used, brain cells that are exercised, grow; all others atrophy. If the
finer instincts in man and the nobler qualities that live in the higher
brain are under-developed, and the coarser instincts which dwell in the
lower brain close to the brute faculties are over-developed, man must

. pay the penalty of animality and will lack appreciation of all that is

finest and most beautiful in life.
“The vision that you hold im your mind,
the ideal that is enthroned in your heart—

aspiration and love of the beautiful most
highly developed. We find it manifested on
the person, in the home, in the environment.

The late' Professor Charles Eliot Norton of

WHAT an infinite satisfaction comes from begin-
ning early in life to cultivate our finer qualities,
to develop finer sentiments, purer tastes, more

delicate feelings, the love of the beautiful in all its

this you will build your life by, this you will
become.” It is the quality of mind, of ideals,
and not mere things, that make a man.

It is as essential to cultivate the esthetic

Harvard University, one of the finest thinkers
of his day, said that beauty had played an
immense part in the development of the highest
qualities in human beings; and that civiliza-
tion could be measured by its architecture,
sculpture and painting.

A remarkable instance of the elevating,
refining influence of beauty has been demon-
strated by a Chicago school-teacher, who fitted
up in her school a “ beauty corner " for her pupils. It was furnished with
a stained glass window, a divan covered with an Oriental rug, and a few
fine photographs and paintings, among which was a picture of the Sistine
Madonna. Several other esthetic trifles, artistically arranged, com-
pleted the furnishings of the “beauty corner.” The children took great
delight in their little retreat, especially in the exquisite coloring of the
stained glass window. Insensibly their conduct and demeanor were
affected by the beautiful objects with which they daily associated.
They became more gentle, more refined, more thoughtful and consider-
ate. A young Italian boy, in particular, who had been incorrigible
before the establishment of the ‘beauty corner,” became, in a short
time, so changed and softened that the teacher was astonished. One
day she asked him what it was that made him so good lately. Point-
ing to the picture of .the Sistine Madonna, the boy said, “ How can a
feller do bad things when she’s looking at him? "

Character is fed largely through the eye and ear. The thousand
voices in nature of bird and insect and brook, the soughing of the wind
through the trees, the scent of flower and meadow, the mwriad tints
in earth and sky, in ocean and forest, mountain and hill, are just as
important for the development of a real man as the education he
receives in the schools. If you take no beauty into vour life through
the eye or the ear to stimulate and develop your esthetlc faculties, your
nature will be hard, juiceless and unattractive.

Beauty is a quality of divinity, and to live much with the beautiful
is to live close to the divine. ‘* The more we see of beauty everywhere;
in nature, in life, in man and child, in work and rest, in the outward and
the inward world, the more we see of God (good).”

There are many evidences in the New Testament that Christ was a
great lover of the beautiful, especially in nature. Was it not He
who said: ‘ Consider the lilies of the field; they toil -not, neither
do they spin; yet Solomon in all his glory was not arrayed. like
one of these?” )

Back of the lily and the rose, back of the landscape, back of all

beautiful things that enchant us, there must be a great lover of the’

beautiful and a great beauty-principle. Every star that twinkles in
the sky, every flower, bids us look behind it for its sourcg, points us to
the great Author of the beautiful.

varied forms of expression!

One can make no better investment than the cul-
tivation of a taste for the beautiful, for it will bring
rainbow hues and enduring joys to the whole life.
It will not only greatly increase one’s capacity for
happiness, but also one’s efficiency.

", everywhere,

-the higher man.
"our nature; the greedy, grasping side.

faculties and the heart qualities as to cultivate
what we call the intellect. The time will come
when our children will be taught, both at home
and in school, to consider beauty as a most
precious gift, which must be preserved in
purity, sweetness and cleanliness, and regarded
as a divine instrument of education.

There is no investment which will give such
returns as the culture of the finer self, the devel-
opment of the sense of the beautiful, the sublime, and the true; the
development of qualities that are crushed out or strangled in the mere
dollar-chaser.

There are a thousand evidences in us that we were intended for

- temples of beauty, of sweetness, of loveliness, of beautiful ideas, and

not mere storehouses for vulgar things.

There is nothing which will pay so well as to train the finest and
truest, the most beautiful qualities in us in order that we may see beauty
everywhere and be able to extract sweetness from everything.

Everywhere we go there are a thousand things to educate the best
there is in us. Every sunset, landscape, mountain, hill and tree
has secrets of charm and beauty waiting for us. In every patch of
meadow or wheat, in every leaf and flower, the trained eye will see
beauty which would ravish an angel. The cultured ear will find har-
mony in forest and field, melody in the babbling brook, and untold plea-
sure in all Nature's songs.

Whatever our vocation, we should resolve that we will not strangle all
that is finest and noblest in us for the sake of the doliar, but that we
will put beauty into our life at every opportunily.

Just in proportion to your love for the beautiful will you acquire its
charms and develop its graces. The beauty thought, the beauty ideal,
will outpicture themselves in the face and manner. If you are in love with
beauty you will be an artist of some kind. Your profession may be to
make the home beautiful and sweet, or you may work at a trade; but
whatever your vocation, if you are in love with the beautiful, it will
purify your taste, elevate and enrich your life and make you an artist
instead of a mere artisan.

There is nodoubt that in the future beauty will play an infinitely greater
part in civilizzd life than it hasthusfar. It is becoming commercialized
The trouble with us is that the tremendous material prizes
in this land of opportunity are so tempting that we have lost sight of -
We have developed ourselves along the animal side of
The great majority of us are
still living in the basement of our beings. Now and then one rises
to. the drawing-room. Now and then one ascends to the upper stories
and gets a glimpse of the life beautiful, the life worth while.

" [Continued on page 41)
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beat about the bush, and | realize that you have
got me. What is it you demand ?”

“ First and foremost, civility,” said Aladdin
boldly, a sense of his own power sweeping over
him and giving him confidence. ‘' guess you’ll
find that harder to negotiate than a check for a
considerable sum, Major Bondifeller, cash being
a commoner commodity with you than civility.
Now, as a matter of fact, sir,” the lad went on,
** 1 had your daughter carried in here out of that
raging blizzard so that my mother could give
her the attention she needed. You I brougiit
in also with no more knowledge of who you were,
and with no more idea of financially profiting
by your accident, than if you had keen one of
those unfortunate tramps out on the Bowery
there. But now that you have put the idea in
my mind that, perhaps, after all, nobody ever
does anything unselfishly in this world, I will
make certain demands of vou. To begin with,
you may pay me $250 for those eggs, and as a
mere ‘act of ordinary generosity, you may tip
the handsome waiter fifty dollars. [ under-
stand too, sir, that you are the proprietor of
these ten city blocks.in which 1 and about
twenty thousand of my neighbors are housed ?”’

“I believe I do own considerable property
hereabouts,” said the millionaire, sullenly,
“ though I can’t say off-hand whether I do or not.
My agents look after my smaller investments.”

“Well,”” said Aladdin, it don’t make any
difference to me whether you remember what
you own or not. The results so far as you are
concerned will be the same. You will have
these ten blocks of houses torn down and re-
placed by model tenements, turning the alternate
blocks intocity parks for the children to play in.”

“ But suppose | don’t own ’em?” protested
Bondifeller.

““What you don’t own, Major Bondifeller,”
returned Aladdin, “'is too trifling a detail for us
to worry over. So long as you don't own me |
don’t care a pickled herring what you do own.
If it turns out upon investigation that any of
these pigpens on these ten city squares belong
to anybody else, buy ‘em.”

“Buy 'em? " snarled Bondifeller. *‘How can
I buy ‘em if the other man won't sell?”

“With money,” said Aladdin; ‘“‘the same

stuff you always use to buy anything else you .

happen to want, from an oil-painting or a
Japanese porcelain up to a State Legislature or
a man’s conscience.”

“And if [ don’t agree?”’ demanded the old
man, a truculent glare in his eye, an eye before
which the so-called powerful men of the earth
had trembled more than once in the past.

Aladdin returned the gaze unflinchingly.
Once more he rubbed the lamp, and the genie
appeared as before.

“Sambo,” said the lad, calmly, with a wink
at the slave, “is dungeon number thirty-seven
on the fifteenth tier below the Subway occupied
to-night?”

.*“ No, sir,” replied the blackamoor, with a grin.

‘“Very well, then,” said Aladdin, coldly.
* You may provide a special escort of fifteen of
your best and most reliable genii and have them
take this young lady to her home at Zoocrest,
Central Park East, taking care that nothing
shall occur either to frighten her or to make her
uncomfortable in any way. Meanwhile, you
yourself, with five of our biggest huskies, will
file this gentleman here away for the night in
dungeon number thirty-seven, as aforesaid.”

“As  Your Highness directs,” replied the
obedient blackamoor.

In a moment the still prostrate form of Miss
Bondifeller was borne gently from the room and
placed in a large touring-car that suddenly
materialized without, and shortly Bondifeller,
sitting ruefully alone in the little back room,
could hear it chugging up the snowbound street
at as lively a pace as any racer ever struck
upon the smoothest of boulevards. It was in-
deed an illuminating exhibition of the remark-
able resources of this extraordinary young mau,

and,.strange to say, a contemplation of jt gave
the old gentleman a curious sense of pleasure.
To be sure, he appeared to be in rather a bad
predicament, but all the same it was a novel
sensation to him to encounter somebody who
apparently did not fear him. This was an
emotion ' that he had not enjoyed for many
years, and it was not without its titillation,

“1 guess you've got me, young man,” he
said, rather meekly, when Aladdin returned.

“Il: guess that’s a good guess,’” retorted
Aladdin, nonchalantly. ““There's only one
answer to the question that confronts you, and
you've lit on it the very first ‘time.
intend to be at all vindictive, Major Bondi-
feller,” he continued,.” but a little lesson in arbi-
trary power is n't going to do you a bit of harm,
so just make up your mind to take your-medi-
cine, and let's save our breath to talk of more
important things. First thing, I1'm hungry.
Mother, please lay covers for three— "

* But, my son,” began the poor woman, who,
in caring for the unconscious girl, had seen
nothing of what was going on, “we haven’t a
morsel of food in the—""

Do as | say, mother,” said Aladdin quickly.
*Sambo will attend to the rest.”

*“Gone clean out of his head, poor laddy !”

Change

By MARTHA MCCULLOCH-WILLIAMS

A FLUTE-NOTE, high and fine,
A lily of delight,
A star-fleck in the night,
A trail of passion-vine,
A rose of flame,
Love came.

AFOND beatitude,
A singing through the night,
A never-dimming light,

A choral of the blood
By happy heart-beats played,
Love stayed.

A THIN and ragged ghost
Within a closing door,
Daring to look once more,
Yet daring not the frost, :
White, o'er the world bespent,
Love went.

murmured his mother, hastening, nevertheless,
to fulfil his commands, merely as a means of
keeping him quiet. Meanwhile, Aladdin, seizing
the faithful lamp, gave it another rub, and
when the blackamoor appeared he ordered a
royal repast—so royal, indeed, that old Major
Bondifeller’s eyes nearly popped out of his head
as he ran over the order. A few suppers of
that sort would have bankrupted even so
flourishing a concern as the United Mints of
North America.
“Any favorite dish you'd
major ?”" asked Aladdin genially.
The old man’s eyes filed with tears at this
exhibition of kindness, even at this moment
when they were practically enemies at swords’
points. He could not remember in his own line
of effort in many years.that he had himself
ever extended any consideration to a fallen foe.
“Why, 1 don’t know,” said he, his voice
growing husky with ‘emotion. *Sometimes in
the midst of all the fuxury I am enjaying to-
day my mind runs back to those early days on
the old farm When my mother’s apple pies
seemed to be the perfection of culinary art.” ~
“Say ho ‘more, 'major; 'you shall have your
wish,” laughed Aladdin. Then turning to the

like to add,

I don’t ~
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. waiting attendant, he added, “Sambo, you may

add to that order one full portion of pallid pip-
pin pie for pale people, with a glass of butter-
mitk on the side.”

* An hour later the happy little party—for Ma-
jor Bondifeller had warmed up considerably
under the exhilarating influence of his strange
surroundings—broke up with a sense of reple-
tion that neither Aladdin nor his poor mother

.. hadenjoyed for many years. Indeed it is doubt-

ful if the young man himself had ever had so
square a meal as that in all his life before.
Over the cigars, Bondifeller tried to take up the
thread of their before-dinner discourse.

*“ As for that business suggestion of yours,”
he began, flicking the ash airily from the end of
his cigar, but Aladdin stopped him.

‘1 make it a rule never to talk business at or
immediately after dinner, major,” he said, re-
provingly. ““The hour is late and dungeon
number thirty-seven awaits you. | trust you
will sleep well. Sambo, show this gentleman to
his room.”

“ But—"" began Bondifeller.

““On your way, Sambo,” said Aladdin. “And
remember, that if this gentleman turns up miss-
ing in the morning you lose your union card.
Good-night.”

When Aladdin awoke the following morning
it was only natural that he should regard the
events of the night before as nothing more than
a fantastic dream, and he was chuckling softly
to himself over its manifest absurdities, when
all of a sudden he spied the lamp on the table
of his humble little room. He eved it keenly
for a few minutes and then springing from the
bed he seized it in his left hand and began rub-
bing it feverishly with his right. As had in-
variably happened before, the genie responded
on the instant.

“ Your orders, Your Highness,” he said.

Aladdin scratched his head in sheer bewilder-
ment, but pulling himself together by a strong
effort of will, he answered, somewhat haughtily:

“Send a maid to my mother’s room imme-
diately,” said he, “* with instructions to replenish
her wardrobe at once with whatever things she
may choose to ask for, and you may yourself
bring me my new frock coat, with the lavender
trousers and the white piqué vest. - You may
lay out my best shirred-front shirt and my
mauve tie, and see that my silk socks match the
latter. I shall wear my patent-leather shoes
this morning, and if my silk hat shows any signs
of wear, get me a new one.”

*“Yes, Your Highness,” said the blackamoor.
“And will Your Grace breakfast?"”

“Yes,” said Aladdin. “Have breakfast on
the table in one hour from now—fried eggs,
buckwheat cakes, tenderloin steak and a little
salt fish. Idesire also to have Major Bondifeller
at breakfast with me, and mind you tell him
not to keep me waiting.”

“As Your Highness wills,” said the blacka-
moor, retiring.

Aladdin’s orders were fulfilled to the letter,
and after the breakfast was over he summoned
the genie with a considerable flourish, which
deeply impressed his guest.

 Now, Sambo,” said he, *“ I want you to take
the limousing, go up to the St. Gotham Hotel
and inform the proprietor that Monsieur, Le Duc
di Lumiere, will arrive there with his mother,
the Countess de Bougie and suite, precisely at
noon, and desires the best accommodations the
house can provide. To inspire confidence, you
would better take a few diamond necklaces with
you and deposit them for safe keeping at the
office ; and while you are about it, I'd like a
couple of thousand dollars for pocket-money.”

As he gave these orders Aladdin scarcely
dared look at the genie, for fear of rebellion, but
they seemed to make no impression at all upon
the blackamoor, who merely bowed his acquies-
cence and handed Aladdin a bag full of gold
pieces. As for the major, who had passed a

[Continxed on page ¢5]
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TTHERe's nothing like getting word from the people.

Congress had hardly been called to order when
Senator Aldrich announced that he was for a tarifl-
commission plan. Senator Lodge joined him, and it
developed that the standpatters
generally had completely sur-

On Hearing rendered on  this  proposition.

from Home They hud  heard from home.
Democrats, however, are very
widely opposed to the plan on principle. They want

a tariff-for-revenue revision, and insist that a tariff
commission is undemocratic and probably unconsti-
tutional.

¥ ress than four years President Taft has named four

justices of the United States Supreme Court, and in
addition has promoted Associate Justice Edward
Douglass White to be Chief Justice. His appointments
are Horace H. Lurton of Tennessee,
Charles E. Hughes of New York,
Willis Vandevanter of Wyoming
and Joseph Rucker Lamar of
Georgia. As now composed the
court includes these as named, with Justices Harlan,
McKenna, Holmes and Day. Much speculation has
endeavored to determine whether the court is more
nearly ‘“ progressive,” but with smail success. Justice
Vandevanter helped the eighth circuit bench decide the

Supreme Court
Reorganization

Northern Securities and Standard Oil cases in favor of *

the Government, but has been decidedly conservative in
some other interstate commerce and anti-trust actions.
Justice Hughes is commonly set down a P’rogressive and
Justice Lurton decidedly a reactionary. Justice Lamar
is an unknown quantity, save that association and affil-
iation justify expectation of distinct conservatism. It
is not easy to find much hope that the court has been
greatly modernized in its social and economic percep-
tions. The elevation of Justice Harlan to Chief Justice
would have been a peculiarly gracious and deserved
tribute to the greatest Federal judge of his time, and an

evidence of the purpose of President Taft to line the .

court up with present-day thought. Instead of making
that appointment, Mr. Taft seems to have practicalty
promised the Chief Justiceship to Mr. Hughes, and then
failed to keep the promise, greatly to the disaffection, it
is said, of Mr. Hughes. )
The reorganized court has awaiting it a long list of
the most important cases since reconstruction days.
Their decisions will be the conclusive word on pretly
nearly the entire constructive program of the Roosevelt
era—the intérétate commerce laws, the anti-trust prosé-
cutions, the employers’ liability act,etc. {ts disposition
toward the big ‘auestions of the day cau not very long
be kept uncertain. - :
N .- - ce.
A TToRNEY-GENERAL WICKERSHAM asks more money
to enforce the Sherman and other laws for regula-
ting corporate business, and ought to get it. He has
been getting value out of the money he has spent thus
s - far. « The -justice départment was

never so busy in attacking trusts—
The Cabinet - the biggest and most powerfut of
Reports them, too. Mr. Wickershamrét

* must be said, has sadly fooled
people who thought hic "department was going to be
the first friend to the octopus. It has scared the life
out of half the octopi, and is after more. .

Secretary of War Dickinson made a sensational report
that this country is in a scandalous state of unprepared-
ness for war, liable to be-invaded on the Pacific side,
and demanded more“money for defense. The Navy
Department asks $23,000,000 for increase of the navy,
and Secretary Meyer recommends important plans for
improving business and administrative. methods.

Postmaster-General Hitchcock has brought the post-
office department more nearly to a paying basis, and
wants magazine postal rates raised and a rural parcels
post established. -y

Secretary of the Interior Ballinger favors leasing of
oil and gas lands “belonging to the public domain.
Sceretary of *Commerce and Labor Nagel strongly
recommends the establishment of a civil pension list, to
take care of superannuated employees in the civil
service,

N uen Congress met, House Democrats  promptly
began dodging the question of whether, when
they came into control, they would establish a com-
mittec on committees, and take the power of commit-
tee appointment away from the

Speaker. It developed that many
of them opposed this reform.  Im-
mediately the countrv began to
make itself heard. Bonfires were
lighted under balky statesmen, and before a fortnight
had passed all the leaders had issued announcements
that, in deference to the anifest wish of the people,
the Democrats would, when they came into control,
amend the rules so as to provide for naming of com-
mittees by the House rather than the Speaker. 1t was
a striking victory for public sentiment, won in short
order. It means that the House is now well on the
way to eflective reform of its procedure.

House Democrats
See A Great Light

THe vindication of Secretary Ballinger was a serious

draft on the made-up stock of whitewash. The
investigating committee, after taking thousands of pages
of testimony in the* Ballinger-Pinchot controversy,
brought in three reports. The
majority or Tory report completely
exonerated Ballinger—and indorsed
all the Pinchot policies. The
Democratic minority found Bal-
linger unfit for his office. Mr. Madison, insurgent
Republican, found mmuch the same Lut in different
words. The most cynical comment on the whole pro-
ceeding was the observation by Mr. Pinchot that ‘‘on
the very day when the committee was appointed, the
newspapers accurately forecasted its division, and the
substance of the reports!”  Another suggestive ap-
praisal of Mr. Ballinger's public services was afforded by
President Taft, who in his message announced that he
entirely disagreed with Mr. Ballinger’s policy for han-
dling the coal lands of the public domain.

The Ba)l_ingcr
Whitewash

- ] ¥ THE supply of whitewash holds out, Senator Lorimer
.~ of WMinois will probably get his coat. The Senate
elections committee after much investigation reported
that it had not found that enough votes were bought
e for Mr. Lorimer to justify throw-

ing him out of his seat, and any-
" how, that it was n't convinced that
- Mr. Lorimer in person bought them!
. . A minority of Beveridge and Frazier
ventured disapproval of the whole business of buying
votes for Senators.  There is promise of a big fight by
Insurgents, who propose to force the Senate on record
in this case. Desperate efforts were made to prevent
any minority report. In that event, no record vote of
the Senate would have been necessary to give Lofimer
his seat.  Plans are framing to make a big issue of the
case, and to fight the reelection, on high moral grounds,
“of every Senator who votes to keep Lorimer in the
_Senate.. Fine situation we are coming to, if a Senator
_is 10 ‘have his seat challenged merely because a few
- people-who voted for him confess that they were paid
to do so!

.Some Left for
" Lorimer

WHETHER anything comes of the Lorimer investigation
"~ or.not, there is going.to be a real investigation in
Wiscousin,” It seems-that the anti-La Follette com-
-mittee spent $114,00Q trying.to beat La Follette. It
_"polled 43,000 votes against him in
"the primaries. La Follette spent
$5,200, and got 144,000 votes.
Now - the La Follette Legislature is
. going to, investigate whence that
$114,000 cime, who collected it, how it was spent, and
“all’about jt. Report is‘that big interests which were

. Expensive Antl-.
La Follette Votes

- anxious to defeat LaFollette because he favored corpor-

. ation regulation and downward, revision of - the tariff

raised the money. The. Taft administration took an
active part in the effort to beat’ him, withdrawing all
patronage and sending Vice-President Sherman to Wis-
consin to speak against La Folett and.to tell,the people
that Taft didn't want* thesponipaddiu -Senator re-
clected,

asT summer Senator Aldrich was accused of being
financially interested in the rubber trust, and flatly
denied it. From the books of the corporations now
comes the positive information that the Senator is a
considerable stockholder in the
Uriited States Rubber Company,
aud a very heavy holdler in the
International Rubber Company.
Senator Aldrich increased the du-
ties on rubber manufactures in the tariff bill, but left
raw rubber on the free list. That is, his raw-rubber
company continues to get its materials free, but his
manufacturing company gets its monopoly strengthened
and profits raised by a boost in the tarifl. Ali this
Senator Aldrich denied when it was charged against
him last summer.

It is worth while to recall here that the original dis-
coverer of the Aldrich rubber scandal was the late
Senator Dolliver. He dug up the facts and used them in
a speech which attracted small attention. Then Senator
Bristow used them and caused a sensation, forcing
Aldrich to the disavowal latterly proved false. A fair
survey of all the facts surrounding this affair of States-
man Aldrich working for the pocketbook of Financier
Aldrich, inspires wonderment whether the process of
impeachment would not stand an application in such a
case, and teach a useful lesson.

THESE various Senatorial election scandals, plus the

serious probability of reactionary Senators, being
sent up from various States where “reform™ won at
the polls, have greatly strengthened the demand for
a constitutional amendment to
permit direct election of Senators.
The Senate may even pass the
resolution to that effect. A poli has
shown the bodyv very evenly di-
vided, and such men as Root, Gallinger and Aldrich have
been working hard to prevent the resolution getting
favorable consideration.

*"THe way to be strong in war,” said a British ad-

miral, ‘‘is to save in peace a nation’s money.”
This expressive statement of a profound truth might
well be the motto of the trustees of Andrew Carnegie's
munificent donation to the cause
of peace. |t is a business man’s
gift in a business age; its manage-
ment is to be in the hands of busi-
ness men. To what better use could the income of
Mr. Carnegie's ten-million-dollar fund be devoted thaun
to the collection and dissemination of information as to
the money cost to the world of war and preparation
for war.

[t has been said that no nation, even the victorious
one, can afford the financial cost of war. Germany
paid a fearful toll for her victory over France; Japan
to-day is facing the dire consequences of her victori-
ous conflict with Russia. Yet it is scarcely less true
that no nation can afford to be prepared for war.
Lloyd George, the British Chancellor, says the world is
spending two and a quarter billion dollars per year in
armed peace. Britain is navy-poor, Germany’s war
bill is intolerable, ltaly and Turkey, suffering . for
schools, groan under the cost of armies and navies.
America, more fortunate on the military side, spends
vast millions in battle-ships that are junk to-morrow and
for pensions that seem to go on forever.

Carnegie’s ten million dollars look trivial beside this
sum, but if the business men of his new *‘ peace trust”
will only help to make these facts known, the comnion
man who pays the bill will put the everlasting quictus
upon the doctrine that the surest guarantee of peare is
preparedness for war.

Why Not Im-
peach Aldrich?

Hope For
Direct Election

The Peace Trust

I at least four cities of the country the holiday week

was not a time of unmixed happiness. isaster
seemed for a time to be epidemic. A mysterious explo-
sion in a New York Central power house in New York
City killed upward of ten people,
injured over one hundred and cost
a great loss of property. Disas-
trous fires took place in three
cities, resulting in the loss of the
lives of thirty-one firemen in Chicago, of three in Cin-
cinnati and of seven in Philadelphia. A boiler explosion
near Pittsfield, Massachusetts, resulted in the death of
sixteen men, The month was marked also by several
disasters abroad, notably the coal mine explosion in
Lancashire, England, in which three hundred and
eighty lives were lost, and a steamship wreck off the
coast of Sweden, resulting in a dozen deaths,

Fire and
Sudden Death
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EvervTring points to victory for the public in the

matter of proposed increases of freight rates. The
Interstate Commerce Commission, sweepingly reorgan-
ized, is hearing arguments on the matter and is expected
to Five rather prompt decisions.
A few weeks ago the outcome

Commerce Com- c
seemed dubious.

mission Changes _Bugsthe changes

OLONEL ROOSEVELT 1s always interesting, and never
more so than when, nowadays, he appears at the
vortex of a discussion of Presidential possibilities for

1913. There has rnen(_lly been confident claim from
the Taft camp that the Ex-Presi-
dent has ‘“made up’ with Mr,

Taft, and will favor a Taft renom-

With the Presi-

dent-Mak

the C p
make forecasting easier. Com-
missioner Cockrell has retired and has been replaced by
B. H. Meyer, a La Follette economist from Wisconsin.
Chairman Knapp has been promoted to the Court of
Commerce, and his place filled by C. C. McChord of
Kentucky, a distinctively Progressive former member of
the railroad commission of that State. Indications are
that on the general principle of permitting the increase
in rates, the Commission will have at least five members
to announce a negative, and gossip of Commission
circles is that the ruling will more likely be unanimous.

The promotion of Chairman Knapp is altogether for-
tunate. He has long been too much of a pro-railroad
thinker for the Commission. On the other hand he is
thoroughly committed to the view that the Court of
Commerce must give the narrowest review to the
decisions of the Commission ; therefore he is a desirable
Chief Justice of the Commerce Court.

~ THE famous suit of the Government to dissolve the
anthracite coal railroad trust, the Supreme Court
rendered 2 sort of double-edged verdict. It held that
the coal railroads were not guilty of doing anything
wrong, but ordered that the Tem-
Anti-Trust Cases Ple Iron Company be dissolved as
a combination in restraint of trade.
Progress The Temple Iron Company is the
clearing-house through which the
anthracite trust has operated, exactly as the packers’
trust has operated through the National Packing Com-
pany. The Government not only claims a big victory
over the anthracite trust, but declares that the precedent
assures victory over the packing trust.

Wher on the heels of this decision the Government
dismissed its suit to dissolve the National Packing Com-
ing, there was much wonderment. It looked like a
backward step just when victory was assured. It was
explained, however, that the civil suit was getting
complicated with the criminal actions against the
packers. There was danger that the civil action would
be forced to trial first, and that the indicted meat
barons, by giving testimony in it, would render them-
selves immune to criminal prosecution. So the civil
case was dropped in order to increase assurance of
getting convictions in the criminal actions.

In the cases of indicted sugar trust officials, the
Supreme Court declined to allow the indictments to be
dismissed under the statute of limitation. [t held that
the conspiracy for which indictment was secured was a
continuing offense, and that the limitation had not run
against it.

HERE is something rather impressive in the idea that

the population of the United States can be stated in
the exact terms recently put forth by the Census

Bureau. The average American, tradition to the con-
trary, notwi_th§landillg, is rather
01,972,266 fond of statistics and to be even

a humble part of them is a pleas-
ure indeed. While the accuracy
of the census figures can not be vouched for, it seems
probable that the zeal of some of our cities to make a
good showing by the padding process is counter-
balanced by the number of people who were not at
home when the enumerator called or who had no home
in which to be. The number probably represents
a fair approximation of the actual population of the
country at the time of the census taking.

The total of 91,972,260 represents the population
of continental United States, while Alaska, Hawaii and
Porte Rico swell the number to over ninety-three
millions and the Philippines raise the total to over one
hundred and three millions.

What is more important than these incomprehensible
figures are the facts that the population has increased
about twenty-two per cent. in ten years as compared
with twenty per cent. in the previous decade; that the
cities, of which nineteen now have over a quarter
of a million people, have grown faster than the
country; that the excess of births over deaths is thirteen
per cent. as compared with nineteen per cent. in the
preceding ten years; that immigration has almost
trebled, that the East and Far West show the largest
gains while the center of population has moved only
thirty miiles west and two sniles north since 1000.

. That would decidedly muss up Taft's plans.

ination for 19t2. There is no
doubt that the Administration is
trimming all sails to this hope.

On the other hand, there is circumstantial report,
from more than one source, that Mr. Roosevelt has
promised friends of Senator La Follette that he will
support the Wisconsin man for the next Republican
nomination. Both La Follette and Cummins are
frankly aspirants. If they will pull together rather
than apart, and if the Roosevelt influence will be cast
in with their p , it is not i ible that one of
the trio might be nominated instead of Taft. The
general opinion of political sharps is that only such
united effort can p t Taft's inati

A most interesting suggestion is that Justice Charles
E. Hughes is disappointed because he was not made
Chief Justice, and that Eastern Progressives, anxious to
keep New York’s big delegation away from either Taft
or Roosevelt, are organizing to claim it for Hughes.
1t would
almost certainly break the majority for Taft, and throw
he nomination into the ¢ tion, with every proba-
bility of some other than Taft being nominated.

T wo hospitals in America are now equipped with what

may be called heart-testing stations. Marvelously
delicate instr ts for the and recording
of the electrical waves given out by the heart have
lately been brought to America and
installed in Johns Hopkins Univer-
sity Hospital, Baltimore, and the
Presbyterian Hospital, New York.
By means of this device, the faint-
est possible trace of Iirregularity may be detected and
recorded in the form of accurate diagrams. This is, of
course, of infinitely greater value than the present
methods of testing heart-beats by ear. Another fea-
ture of the new device is that the observation may be
taken over a wire of considerable length, thereby sug-
gesting the possibility of some day having every
physician’s office connected by wire with a central
heart-testing station.

- -

Heart-Testing
Stations

dats

T ue Carnegie fi has at d to apply
standards of industrial efficiency to our American
colleges and universities, and judging from Morris Llew-
ellyn Cooke’s report, recently issued by the above
organization, the colleges fall con-
siderably below the grade of effi-
ciency found in an up-to-date
steel mill or shoe factory. Mr.
Cooke regards the modern coilege
as to a ¢ able extent a busi institution which
is nevertheless managed in a wofully unbusinesslike
manner. Among the abuses which he points out are
waste of time of students and teachers, inefficiency of
committee management, research at the expense of
teaching, careless auditing, lack of cleanliness and care
of the plant inciuding the laboratory apparatus. |
The charge made by Mr. Cooke is worthy of serious
consideration. Granting that the care of students is a
very different function from the manufacture of rails,
we can see no reason why the management of a “cul-
ture factory ” shouid be less efficient than that of a
steel mill.

College Man-
agement Scored

4,

Tms is a hard winter for traditions, for institutions,

for ancient landmarks. 1t is an idle and profitiess
day in which some antigue theory is not exploded,
some illusion shattered. Here are a few of the fatali-
ties of the month:

Cheese is not indigestible. [t
was acquitted of this charge by the
Department of Agriculture after 2
¥ear’s careful experiment in which the subject was con-

ined in a sort of cage and fed on cheese. A bulletin
is to be issued upon cheese as a substitute for meat.

The Scrap-heap -

There is no such thing as catching cold. Dr. Brady,

who writes on the subject in the Medical Record, does
not deny the existence of colds, but maintains that

* they come not from cold air and drafts, but from ex-

cessive heat, bad ventilation, unhygienic clothing and
diet. The reader who is careful of his phraseology
will no longer ** catch cold.”

The iconoclasts do not stop here. One of them
claims that whiskers are no longer a prominent Kan-
san crop and displays Governor Stubbs, Victor Mur-
dock, William Allen White, Wait Mason and old Ed.
Howe as exhibits; the campaign cigar is obsolete, says
another, showing that $679.74 was the total cigar bill
in a recent camﬁaign in a great and prosperous State,
while a third shows us that wheelbarrows are going
out of style.

AsnevitLe, North Carolina, claims to be the only city
in the country authorized by law to spend money

to advertise itself. It is coming to be quite a common
thing for cities to buy space in newspapers and maga-
zines to call the attentionof man-

Chties in the ufacturers and the public generally
to their advantages for industriai
Vasgeard and residence purposes. Hereto-

fore, this has always been financed
by public-spirited private citizens, but Asheville pays
the money out of the city till. Perhaps the day will
come when the city press agent will be one of the essen-
tials of every town.

Modesto, California, steps into the limelight by being
the first town to provide for the construction of munic-
ipal aviation landings. When the use of the aeroplane
becomes common it will, of course, be necessary to
have open spaces for landing and starting machines—a
sort of air-dock, as it were. The smali California city
wisely regards this as a municipal function.

Norwich is the first city in Connecticut to adopt the
commission form of government which thus far has had
its greatest success in the West. The list of commis-
sion government cities has grown phenomenally, the
latest count showing that ninety-seven cities have
adopted the new rule. :

Arizowa and New Mexico constitutional conventions
have completed drafts of proposed constitutions,
and the people have now to decide whether they shall
be adopted. After that, Congress will determine
whether the constitutions are satis-
factory and whether the communi-
ties shall finally come in as States.
Arizona has prepared a radical,
New Mexico a conservative con-
stitution. Arizona provides for initiative and referen-
dum, easy amendment of the constitution, recall of all
elective officers and of judges, direct primaries, direct
advisory vote on Senators, non-partisan judiciary,
physical valuation of railroads as a basis for rate-mak-
ing, employers’ liability and strong regulation of
corporations.

New Mexico, in contrast, has a good, old-fashioned,
safe and sane constitution. The President and Con-
gress are rather expected to approve New Mexico's, and
let the State in, but to hold up Arizona and keep it
out. We guess that if they are kept out while New
Mexico gets in, the resulting protest will give real
Progressivism in this country an impetus quite shock-
ing to the conservative forces that just now are deter-
mined to dam up the current of progress at any cost.

Two Applicants
for Admission

- -

oclaLisTS are having a difficult time concealing their

satisfaction over the conviction and sentence of
Fred. D. Warren, editor of The Appeal lo Reason, to
six months in jail and $1,500 fine for sending ** scurril-
ous, defamatory and threatening
matter through the Umted States
mails.” It will be  remembered
that Warren once sent out circular
letters containing this offer: ‘‘One
thousand dollars reward will be paid to any person who
kidnaps ex-Governor Taylor and returns him to the
Kentucky authorities.”

Mr. Warren maintained that the kidnaping of a
Republican charged with murder would be regarded by
the courts in a very different light from the kidnaping
of Socialists charged with crime during the Moyer-
Haywood trial and then pronounced legal. The United
States courts now very kindly support Mr. Warren’s
contention—hence the ill concealed satisfaction of the
Socialists. .

Lovers of justice, regardless of their attitude toward
Socialisin, or toward The Appeal 1o Reason, will protest
vigorously against the execution of this sentence; they
will not regard it as of great importance whether or not
Editor Warren was technically guilty of the charge of
circulating defamatory matter. He was convicted for
what comes very near being a * political crime.”™ A
precedent of this sort is dangerous to free speech and a
free press.

A Dangerous
Precedent
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“THE MIRACLE OF
RIGHT THOUGHT”

By ORISON SWETT MARDEN

“No book of recent years has elicited stronger or more en-
usiastic commendation.”

Onls one month off the press, gt the first two editions HAVE
LPEADY BEEX EXHAUST

Crities regard this as rlerkledl{the best book (hat has yet been
mmhed along the NEW THOUGHT line—the line of the mew
spel of and love, the (4 and light.

The hook teaches the divinlty o( rhhl deaire tries to show
at the Creator never mock: yearnings for what w
ave 110 ability or possibility of obmmnl. ihat there is &
eatice power in our legitinate desl;

, ** Getting On,” “*Rising in the World,”
to the Front He Can Who Thinks He Can ” and
lherl w 088 V¢ namen ATe alogans of effort and self-reliance.
Dr. Marden be jeves that there is in each of us the material of
la perfect man or woman, and that if we hold the right ideal

enolmh -for It to becotne the dominant mental attitude, wo
rreu in our Jives ar i character the perfection we were
lennt 0 embody.—EDW1IK MARKWAN, in the New York Journal.

Iam mdlnr your book, * The Mirscle of Right Thonght,”
ith mnch pleasnre, and 'intend to quote from it at an e‘rfy
ate.—FisEnT HUBBARD.

inother Stirring New Marden Book

“GETTING ON”’

Do yon sometimes feel that you are a failore ¥

Do you Tnm to know what (s keeping you back,and how to
come

"F;H-K{I YOU SRHOULD READ THIS AM BIT[OV AROUS-

NU, BLOOD-STIRRING MAKDEN HOOK.

“T became 80 impreased with the directness of *The Pre.
edent Breaker’(a chapler in * Getting On’)that I shail ask each
ne of our amployeel read it, not! fyine them of its ApPeAT-
nce through our weekly hniletl AMCEL BRILL, Head of
e fir of Brill Hrolhrrl. New York.

DRICES for each of thess hooks : Cloth, $1.10 net. Pocket
" Edidon, leatlier, $138; 8lik, $1.38.
Have YOU Been:Helped By
Dr. Marden’s Writings ?
HOUSAN DS of SUCCESS readers have wtitten ns during the

lut few years thatthey have been zmuy hew.d and {napired
y Dr. Marden’s monthiy editorials and c! in magasine,
8 well as his books,—many, {n fact, ‘lmbuum their success In

fe to these nlln—lnx, ambil on-nrounlnl wrlung-, whlrh n:ey My
ave proved the turning point In their u These letters
ave M a sonrce of constant gratifical

The Man That Kept Faith to the End

national. Mr. Sanial was delighted and urged him to
take up the cause and lead it and make it popular in
America. Mr. Phillips sadly shook his head.

1 am too old,” he said.  ‘‘ | must no longer think
of doing the work ofgou young men. | can give you
all my sympathy, and do, but the day for nuw causes
has passed from me. Do you young men take it up
and carry it through to success.’

This is the first acknowledgment | have found from
him anywhere that he was beginning to feel the burden
of years and of labors. For nearly forty years these
had been incessant. Except for that one excursion to
Europe in his youth, he had not known, since he
stepped upon the platform of Faneuil Hall at the Love-
joy meeting, one day of rest. Some friends now
urged him to take the repose that he had earned, but
although Mr. Phillips did not feel equal te embarkmg
upon new and arduous movements, he was still less
willing to keep silent upon the issues to which he had

iven his faith, He foresaw that his part was to die
in the harness, not to rust in idleness, and he con-
tinued to give unequivocal testimony in their behaif.

A Noble Advocats of the Cause of Women

His arguments for woman suffrage remain to this day
among the most powerful and most logical ever ullered
in that cause. [n his lecture, ‘‘ Suffrage for Woman,”
occurs, for example, this dehghlful specimen of his
method:

** Then, again, men say: ‘She is so different from
man that God did not mean she should vote.” Is she?
Then 1 do not know how to vote for her. One of two
things is true: She is either exactly like man—exactly
like him, teetotally like him—and if she is, then a
ballot-box based upon brains belongs to her as well as
to him; or she is different, and then | do not know how
to vote for her. If she is like me, so much like me
that | know just as well how to vote for her as she
knows how to vote for herself, then—the very basis
of the ballot-box being capacity—she, being the
same as I, has the same right to vote; and if she is
so different that she has a different range of avoca-

nd greatl inspiration to nr Marden lnd lm regarded b‘.hlm
8 of far xmter orth than the monetary remuneration

eives from his

We should ap) recl-te it very much If others who have been
specially hel?.«{ Ty these inspirational writings wonld write and
.{’ 1 us 80 In & brief letter,

ddress: 0. S. MARDEN, 29 B. 22nd 8t, N. Y. City

—

'High Class
Commercial Travelers
and Salesmen

Now earning on their regular line from
$1.000 to $10,000 per vear, or more, CAN
MAKE THEIR SPARE TIME REMU-
NERATIVE by securing special local agents
in the towns of their present itineraries for

SuccessMagazine

THIS WORK will pay you from $6.00 to
$72.00 per week, and WILL NOT INTER-
FERE WITH YOUR REGULAR EM-
PLOYMENT.

Apply for further particulars.

The Success Company
NEW YORK
Only applications from High Class Salesmen—

men with experience and initiative—will be con-
sidered.

YON&HEALY

HARP#E7E

sonable.
logue of Lyon & Healy Harps free to lnyone
interested.  Also Largains in Used Harps.
Monthly payments may be arranged.

LYON & HEALY, Manager H.B.M., Chicago
Piano and Harp Builders

LRAYMOTORS 31 p [

s J—— [] $60 Pumping and Biatlomary
."""“‘ ""'l'l'" Lol 'l‘lllh

Metor 308,00, Write for Mariss o
Outalogos.
IBAY uo"f 00.. llol.clb 8t., Detroit, Mich.
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tions and powers and capacities, then it is neces-
sary she should go into the Legislature, and with her
own voice say what she wants, and write her wishes
into the statute-books, because nobody is able to inter-
pret her. Choose which horn of the dilemma you

please, for on the one or the other the question of the .

right of woman to vote must hang.”

Fifty years have passed since the first delivery of this
great lecture and no one has yet arisen to controvert its
arguments.

Men called Napoleon the Sword of the French Revo-
lution. Phillips was the perfect son of the American
Revolution and the embodiment of its idea. All its
achievements and its great intellectual leaders he viewed
with a peculiar reverence, and his favorite line of think-,
ing was that what they were to the monarchists of
their day the true American ought to be toward the
reactionaries of his. So much as was gained for progress
by the generation of the Revolution ought to be gained
for progress by every generation; for there should be
no such thing as standing still, no such thing as con-
tentment with what had been inherited from the past.
Every age should have its Samuel Adams, its James
Otis and its Patrick Henry.

The places that these men had made famous by their
deeds or speeches were sacred to him; in his walks
about the city he was fond of visiting them and
recalling the memories attached to each; and none
was dearer to him than the Old South Meeting House,
the oldest building in Boston. In 1876, business
threatened to destroy this interesting relic, for it
had been sold by the Society that owned it and the
ground space was demanded by profits. Mr. Phillips
took part in a movement that, appealing to the patriotic
pride of Boston, raised a fund large enough to preserve
the historic building. In behalf of this movement he
delivered on June 14, 1876, in the church itself, one of
the most famous of his orations.

*“These arches,” he said *‘will speak to us, as long
as they stand, of the sublime and sturdy religious enthu-
siasm of Adams; of Otis's passionate cloquence and
single-hearted devotion; of Warren in his young genius
and enthusiasm; of a plain, unaffected but high-souled
people who ventured all for a principle, and to transmit
to us, unimpaired, the free life and self-government
which they inherited. Above and -around us unseen
hands have written, ‘ This is the cradle of Civil Liberty,
child of earnest religious faith.” 1 will not say it is a
nobler consecration; | will not say thatitis a better
use. | onlysay that we come here to save what our
fathers consecrated to the memories of the most suc-
cessful struggle the race has ever inade for the liberties
of man. Think twice before you touch these walls.
We are only the world's trustees. The Old South no
more belongs to us than Luther's or Hampden's or
Brutus’s name does to Germany, England or Rome.

Each and all are held in trust as torchlight guides and’

inspiration for any man slrugghng for ]usuce and
ready to die for the truth.”

Among those that listened to and applauded him on
this occasion was Dom Pedro, then Emperor of Brazil.
Great as it was, Mr. Phillips sm-pamﬁrmz ‘years
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later by his wonderful and moving tribute to William
Lioyd Garrison, whose life of service came to an end on
May 23, 1879. ‘‘Serene, fearless, marvelous man!
Mortal, with so few shortcomings! Farewell, fora very
little while, noblest of Christian men! Leader, brave,
tireless, unselfish! When the ear heard thee, then it
blessed thee; the eye that saw thee gave witness to
thee. More truly than it could ever heretofore be said
since the great patriarch wrote it, ‘ the blessing of him
that was ready to perish’ was thine eternal great re-
ward.”

All these years he continued upon the lecture plat-
form throughout each winter season. THhe range ol
his subjects was phenomenal; no other orator has ever
attained to so wide a variety. He had a most unusual
gift by which he made interesting every topic he
touched upon, so that whether his lectures were upon
phases of science, history, biography, reform, political
economy, law, religion or politics, the listener was
always charmed and always carried away a new thought
or 2 memorable phrase. Sometimes he wove together
into one his discourses upon ** Labor,” ‘ Temperance "
and ‘“ Woman Suffrage,” his three favorite reforms;
and once he accomplished the seemingly impossible feat
of uniting into one lecture addresses so far apart as
** Toussaint L’ Ouverture” and *‘ The Lost Arts.”  This
latter achievement was to relieve the emharrassment of
a rural lvceum association that could not decide which
of the two it would prafer.

The Memorable Speech at Haroard

There is courage for the battle-field and another order
of courage that stands squarely before the hostile ranks
of one’s own orde. and deliberately speaks home the
most unpalatable truths. When in 186t mobs pursued
him across Boston Common and hesieged his house,
Mr. Phillips looked upon them with absolutely un-
shaken fortitude. ‘‘All this time,” said Colonel Hig-
ginson, a witness of the scene, “there was soimething
q_eculmrly striking and characteristic in his demeanor.

here was absolutely nothing of bull-dog combative-
ness; but a careless, buoyant, almost patrician air, as if
nothing in the way of mob-violence were worth con-
sidering, and all the threats of opponents were simply
heneath contempt.” So he was in 1861 when his life
was incessantly in peril.

In 1881 he gave, of many, the most conspicuous
illustration of the still nobler courage that speaks con-
viction disregarding aught else. Aithough he was a
graduate of Harvard, and the most distinguished living
graduate, the institution had never paid to him the
slightest token of regard or appreciation, but had stood
aloof, looking upon him with cold disapproval as a
mere agitator. But in 1881 he was invited'by his own
literary society to deliver the Phi Beta Kappa oration.
Lolonﬂ Higginson testifies that ‘‘ an unwilling audi-
ence” asseinbled on this occasion, and assuredly it
was not without reason unwilling, for there is not of
record another such terrific arraignment as reactionary
scholasticism received that day.

““’The Scholar in a Republic " was the title Mr. Phil-
lips chose for his address. He had prepared it with
great care, recognizing that at last he had an opportunity
to strike one great blow at the traditional enemy of
democracy in America. He had known only too well in
his own career how doggedly the American college sets
its back against every democratic advance; how cow-
ardly the educated class had been in the slavery issue;
how persistently it had clung about the feet of the
Abolition movement; how it had sneered and was then
sneering at every mention of the labor question, more
momentous than chattel slavery, He must have made
up his mind to say this to his hearers in words they
could not possibly forget. The men he was to address
were the very Brahmins of that social order into which
he himself had been born. He was, therefore, doubly
affronting them, for in their eyes he was here again, as
so often before, a traitor to his caste; but now with
offense peculiar and redoubled.

Into the very face of the cold and intellectual aristoc-
racy he hurled the unadorned truth. He minced no
words, he disguised nothing, he drove home his bare
convictions and spared none. Colonel Higginson, who
heard it, says that this was the most remarkable effort
of Mr. Phillips’s life. ‘‘He never seemed more at ease,
more colloquial and more extemporaneous.” Yet in
form, construction, compact utterance, lofty and well
considered ideas, it is the niost perfect specimen of
American eloquence. A kind of noble passion vibrates
in every word of it, as paragraph by paragraph it tears
from the reactionary scholar the veil of hypocrisy and
leaves him naked and contermptible.

Lack of Democratic Spirit in the Scholar Class

“Timid scholarship either shrinks from sharing in
these agitations or denounces them as vulgar and dan-
gerous interference by incompetent hands with matters
above them. A chronic distrust of the people pervades
the book-educated class of the North; they shrink
from that free speech which is God's normal school for
educating men, throwing upon them the grave respon=
sibility of decxdmg great qucsllons and so lifting them
to a higher level of intellectual and moral life. Trust
the people—the wise and the ignorant, the good and
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The Mad Race for Souls

{Continued from page 25)

hold of the tail, the tail wiil wag the dog. The church-
es are beginning to see the folly of this, however,
and are saying that the churches and the community
shall not be sarrificed to the waving of the tail.

The Presbyterians, the Reformed Church, and the
Congregationalists have an agreement by which they
refuse to enter a field covered by any of the others
except by general consent. The Home Mission Boards
of the leading denominations have a Home Mission
Council by which they hope 1o put an end to the mul-
tiplication of denominations on the home mission field.
Many States are following the example of North Dakota,
in which State four [denominations have united their
State organizations in a determination to banish from
the State that type of denominationalism which is more
sectarian than Christian.

The Churches Are Getting Together

The purpose is ‘‘to promote cooperation in organiza-
tion and maintenance of churches in North Dakota; to
prevent waste of resources and efforts in smaller towns,
and to stimulate work in destitute regions.” This article
of the North Dakota constitution is taken bodily from
the constitution of *‘ The Interdenominational Commis-
sion of Maine.” Maine is the pioncer State in this kind
of work. Her church problem is wholly rural and she
is meeting it in a splendid way. The following extract
from her ‘*Commission’s " statement of principles is
worth our attention, to show the constructive work
that is being done to solve this great problem of over-
churching:

1. No community in which any denomination has
any legitimate claim shouid be entered by any other
denomination through its official agencies without con-
ference with the denomination or denominations having
such claims.

2. A feeble church should be revived, if possible,
rather than a new one estabiished to become its rival.

3. The preference of a community should always be
regarded by denominational committees, missionary
agents and individual workers. .

4. Those denominations having churches nearest at
hand should, other things being equal, be recognized
as in the most advantageous position to encourage and
aid a new enterprise in their vicinity.

5. In case one denomination begins Gospel work
in a destitute community, it shall be left to develop
that work without other denominational interference.

6. Temporary suspension of church work by any
denomination occupying a field should not be deemed
sufficient warrant in itself for entrance into that ficld
by another denomination. Temporary suspension may
be deemed abandonment when a church has held no
meetings for an entire year or more.

It is rather elementary to say that you can add like
and like. Among the Protestant bodies the five lead-
ing denominations are the Methodist, Baptist, Lutheran,
Presbyterian and Disciples, which, in point of member-
ship, stand in the order named. These five denomina-
tions combined include eighty-one and three-tenths per
cent. cf all the members of the Protestant church in the
United States. Now, the Methodist have fifteen divi-
sions, the Baptist fourteen, the Lutheran twenty-four,
the Presbyterian twelve and the Disciples two. It
rather looks that if like and like could be added, it
would give an impetus to the church union idea.

A trp through Vermont will show you what the
rural villages are doing. In Williston, the Congrega-
tional and Methodist churches worship together under
one pastor; the Methodist building is used for morning
worship throughout the ycar and the Congregational
church is used for evening worship in summer. At
Randolph Center, the Methodists and Congregational-
ists are worshiping together under one pastor, with a
union Sunday-school. Over at Randolph, the Congre-
gational, the Baptist, the Methodist and the Christian
churches have formed an organic union and have fed-
erated for work and worship, with one Sunday-school
and one pastor, using buildings alternately. At Proctor
they have a union church of Christians of different
denominations. They pay their pastor fifteen hundred
dollars a year. New Hampshire is doing a similar work.

At Breakabeen, New York, the Lutheran and Re-
formed churches have given up their names and formed
an organic union, and the new church is giving promise
of a great work in the village. The job is more diffi-
cult in Rhode Island and Massachusetts because of the
cities and the alien population. Bishop McVickar, of
the Episcopal diocese of Rhode Island, is a useful ally
of the church unity men. He will not sanction the
starting of a church of his denomination where another
denomination has a better right to the field. The
Federation of the Churches of Christ in America is
doing a splendid work in getting a better understanding
between the denominations. The younger men in the
ministry are rising like Young Turks asking for better
conditions, and some of the fellows on the Western
fields are resigning their pastorates to relieve the situ-
ation.

The Protestant Episcopal Church is making efforts to
bring about a spirit of unity. The Church Research
Bureau recently endowed by J. P. Morgan will, if con-
ducted on an impartial basis of scientific study o'( the
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" Painter= in your community, men who use our “‘Dutch Boy Painter'® white

A Good Time to Paint g

H

:I"h'is spring will be a good time to paint, because
it is now almost certain that prices will be less
favorable later on. The flax crop is short again.

Linseed oil will go no lower; it may go higher.

The thing to remember is that, though high, paint
materials are not nearly so expensive as the repairing of a
neglected house. Even oil at $1.00 or $1.25 makes the paint-
ing of the average house cost only $4 or'g5 more than it used |
to cost. That isn’t enough more to justify letting a g$10,000
house, or even a $2,000 house, go to ruin. Paint it this spring. |
It will cost you less than later.

And use ““Dutch Boy Painter’’ white lead and genuine linseed oil. People
are tempted sometimes, when standard materials are high, to employ something
inferior. A great mistake, because not true economy. |

Moreover, the first cost of genuine ‘“Dutch Boy Painter’® white lead paint
is not so great as you may have been led to believe.
if you do a little figuring for yourself.
on the following ingredients:

It may surprise you
Get from your local dealer prices

12% Ibs. “Dotch Boy Painter” white lead §

% gallon Pure linseed 0il - - -

3% gallon Turpentine » - - - . -

_Y% pint Turpentine drier = - + - -

This makes 1 gallon Genulne old-fashioned paint

Compare this with the cost of any other paint you would think of
using. You'll find the best is also the cheapest.

OUR FREE PAINTING HELPS

We try to be of service to those about to paint. We will send you, if asked,
color schemes, miscellancous painting directions, and name of *“Blue List®*

lead. Ask for ‘“Helps No, 146." That will include everything.

TO PAINTERS: If you are a skilled white-leader and use
“Dutch Boy Painter’ white lead, send us your name for our
“‘Painters® Blue List."® Write us for Blue List Circular No. 146.
It gives particulars.

National Lead Company

An Office in each of the following cities:

New York Boston Buffalo Cincinnati Chicago

Cleveland St. Louis  San Francisco

John T. Lewis & Bros. Co., Philadelphia
National Lead & Oil Co., Pittsburgh

“Let Me See That Letter.”” There's something about the
feel and the looks of a letter written on Old Hampshire Bond that com-
pels attention to its contents. You are positive your communication
will reach its desired termination, and with such a favorable reception

your further verbal task is made casier.

is the very embodiment of all the good traits you attempt to give your corres-
pondence—dignity, attractiveness, neatness, appeal.

Let us send you the Old Hampshire Bond Book of Specimens. It contains suggestions for
Jetterheads and other business forms, printed, hithographed and engraved on the white and
fourteen colors of Old Hampshire Bond.

Write for it on your present letterhicad. Address

Hampshire Paper Company
South Hadley Falls, Mass.

‘The only paper makers in the world making bond paper exclasively. Makers
of Old Hampshire Bond, “The Stationery of a Gentieman,” and also Old
Hampshire Bond Typewriter Paper and Manuscript Covers.
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1at Georgnana threw prudence 1o the wind and hired a
p for the house. He asked $35 2 month, but she
as desperate.

1 was there the day he arrived—a trim, dapper little
an in a stiff hat, who changed noiselessly irnto white
ren and slid around the kitchen putting things in
onderful order. He served our dinner that night in
x courses and a Tuxedo, everything perfect, every-
ing that ought to be hot, sizzling; everything that
ight to be cold, frozen. And we sat by the fire and
ld hands as we drank our black coffee because
ugglesville had suddenly become a happy, restful
ace, just through the advent of civilization, personi-
d by one little, quiet slant-eyed man. But the next
orning we relapsed into barbarism, for the Jap ex-
ained to Georgiana that this was not the sort of place
' was accustomed to, and he could not think of
1ying beyond the lunch hour. Rugglesville was not
his grade of civilization and he was Georgiana’s last
ort-for the refinements of service.

‘“That cheap suburb,” said Georgiana, ‘‘was the
ost expensive thing | ever bought. Commutation
r John alone was $6.75 2 month and what we saved
evening clothes we spent on extra transportation.
id just as | had pounded a little system into things
d John's business was looking up, little William
sed his voice in his first lusty cry, and the Spanish
ar came on. When the Peace was signed, all the
iban sugar and tobacco had been bagged by the
ust, and the Cuban Import Company had disap-
ared. We had n’tanything more to invest in business
ntures; we had barely enough to tide us over for a
w months, and there was nothing for John to do but to
come manager of the buying department of a2 whole-
le coffee house on a salary. And he’s there now.
‘“It was necessary for him to be at the office at nine
clock, so he left the farm at half-past six. He
vldn’t leave the office until five, so he got home al
-fifty —if he did n't miss the train—and when you're
srking for-other people, you don’t feel at liberty to
ke occasional days off, even if the corn does need
eing and the melons are dying of drought. And
yway, 1'd learned my lesson too well to sacrifice
hn to the carrot crop.

““1t resulted in our letting the farm go on the mort-
ge when it came due, and coming here to Foxbrooke.
*“1 was up against the cast-iron salary again, and |
gan to see that just paying the bills ater the things
> bought doesn’t fit the modern situation at all.
u 've got to know beforehand, because a salary of
ree thousand dollars will not stretch to order. There
15 nothing John or | could do to earn any more money
d if we wanted more things it was up to me to man-
¢ sc we could get them. It was necessary to know
st where I could tumn if I needed an extra, where the
dget could be squeezed, and where it was likely to
pand without warning. And, moreover, 1 had to
ep things in proportion. So 1 began to live on a
dget planned after the one Mrs, Milton had made for
rself in Montrose, but stretched and altered and
ted to our family. It has picked more thorns from

r pathway than any unknown uncle who ever left a-

rtune to his relatives:
GEORGIANA'S MONTHLY BUDGET
(Father, mother and three children.)
Annual income 53.000 Monlhly income $250.

ch( . $50.00
Hea! and ]ight . . 7.50
Clothes . . 43.34
Insurance, savmgs, church . 20.00
Carfare . . 4.16
Doctor and dcnust . 2.52

Laundry (John's) per week 62 cents—
4 shirts with attached cuffs, 7 collars 2.48

Recreation—Club dues (Georgiana)

$r1o per year; children’s dancing
school, $20 per year; books, papers, '
theaters, etc. . . 10.00
Repairs and re| lenlshmg . . 10.00
Lunches (]ohng’ . . B . 15.00
Help . . . 15.00
$250.00

¢ 1 spend just twice what Mrs. Milton does on food
1 two ‘doHars and 'a haif for milk besides. 1 give
m more meat and vegetables and 1 don’t think my
le has the self-denying flavor which clings about
- eating of beef heart and fish, There are six to feed,
iating  the maid, though for a long time William
n’t do much but run up the milk bill—bless him!
GEORGIANA'S DAILY FOOD BUDGET
(John, Georgiana, three children and a maid.)
Meat, 3 lbs. at 20 cents . . $.

Bread. 2 loaves, made athome . . 16
Cereal and rice or macaroni . . . .05
Vegetables . . . . . .35
Buner . . . . . . . .15
Fru .30
(,oﬂ'ee (4 lbs a momh 1! 30 cems) 81 m
“Fea (% lb.amonth at 70 cents perlb.) .35
Cocoa(twice a week instead of milk) .20
Sugar, 18 lbs. at 6 cents, . 1.08
$2.83 -9
Eg¥s . . . . . . B .20
Milk (2 gts. at 1o cents, 1 pt. cream at
12 cents) . . .32
Tescserts, cheese, condlments. plckles . .20
$3.32
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17-Cents-a-Day

Buys Oliver T iter!
uys Oliver 1ypewriter!

What} Actually buy outright the 100 Oliver T / writer for Seventeen-Cents-a-Day?

Yes, sir—that's the proposition on the new moade! Oliver No. s, the Standard Visible Writer,

We not only invite you—we urge you—to take advantage of our Seventeen-Cents-a-Day Purchase Plan,

This th was devised for the beneﬁt of the many thousands who are renfing machines or deoing without them
for lack of the ready cash.

In selling you an Oliver Typewriter we meet you more than half way.
We wllllnglr wait while you pay at the rate of Seventeen-Cents-a-Day.

Ve don’t want a cent of security. Just your promise to pay is enough,

Thousands Sold for 17-Cents-a-Day!

Since we began selling typewriters on this broad-gauge plan our business has more than dond/ed. Tons upon
tons of metal have been Kumeﬁnto thousands of typewriters and sent all over the world to supply the demand for
Olivers—at Seventeen-Cents-a- Da{, We have amgle mﬂtul and ranﬁlicmt to sell typewriters on this plan. Qur
losses are infinstesimal. The lic has j in sucl manner that today we are
just as glad to book orders on tlxe “ Penny Plan” as \\e are for all (d_(/l in nd. ance.

Swiftest, Strongest, Simplest $100 Typewriter

The specd of the Oliver sets a pace that has never yet been excelled. Its stremgts and endurance are such that
it serves you efficiently for a /ifetime. No olher machine in the $100 class compares with it in simplicity, for we do
away with Aundreds of parts used on other standard typewriters. Te principle of the U-shaped Type Bar, cov-
ere by Bn.rn Pnlmls. edrs the same relation to typewriters that the, bclzlm atent does to automo Iz: only we

to other ewriter manufacturers. The tirst crude moadel of the Oliver I'ypewyiter was
bmlt lrom an o)d wash bon!er and t‘w type of a country print shop< ‘I'he machine was a curious Jooking affair, but
the principles embodied in its design were destined to revo/utionise the typewriter world.

OLIVER
Typewriter

Model No. 5 Wins World's Applause

This model has captivated the public by its wealth of excluswe features which save time and effort, add scores
of new uses and give tremendous gains in efficiency. The new “coat of mail” protects important working parts
from dust, gives added strength and stability. The Disappearing Indicator shows exaef printing point and ducks
when type strikes the paper. The Vertical and Horizontal Line-Ruling Device is a wonderful cunvenience.

The Automatic Tabulator and the Line- Ruler are Twin Devices. Each supplemer.ts and cotnpletes the other,
in tabulating, invoicing and all kinds of statistical work. ‘I'he Balance Shifting Mechanism, the Automatic Paﬂe
Fingers, the Paper Register, the Back Spacer and other mnovatlons put the finishing touch o( perfecuon to this
incomparable writing machine. You get all these i ly valuable impr s, without / cost, when
you buy the Oliver I'ypewriter for Seventeen-Cents-a-Day!,

You secure the machine in advance,

Send for Book and * 17-Cents-a-Day ” Offer NOW !

We have told you, very briefly, about the Machine and the Plan. Free Books, giving details in full, are yours
for the asking. If you are a salaned worker, the use of the Oliver Typewriter will increase your efficiency and force
you to the front. 1t has helped thousands to better salavies and more important positions. 1f you are in business
for yourself, make the Oliver your silent partncr and it will do its full share towards the development and success
of your enterprise. Whether you wish to take advantage of the Seventeen-Cents-a-Day Offer or not, you should
have a copy of the Oliver Book and become better acquainted with the typewriter that hias made itself indispensable
to the business world and broken all rccords in sales. If you own  any old typewriter,” we willaccept it in licu of
the first payment on the Oliver I'ypewriter, (62

Your is ready for i diate delivery. Address all communications to

Sales Department OLIVER TYPEWRITER CO., 614 Oliver Typewriter Bldg., Chicago

$513 Clear Profit in 51 Days
‘From an Investment of $150

Is the result from operating one American Box Ball
Alley. Two others cleared over $2000 oo first year. Four
others over $1,200.00 in two months. Four others took in
n nine monthe. Go in this business yourself. You ¢can start
xoo V»nrly 7.000 aileys mld 10 date. More populur today than
vt ene nIIer pay from $80.00 to $75. T week in any town,
\ounmhllng device, but the best tmm( on enrth for clean llnnnement and
ateal exerclne Patrounized hy the best people, who form clubs and nrhm &e{r
Triends. Noex renne toinstall or operate. No uwclll floor regnired, no pin bo
u(uwu ne"ly all profit. We rell only one cumomer in towns of moderate ulm
Write today for booklet and cauy paym

AMERICAN BOX BALL CO. 516 Van Buren Stree , Indianapolis, Indiana

it YOU Wouid Be
“Successtul

Stop Forgetting Smieepe

The Auocnnhon of American Advertisers
has d and certified to the lation of
this publication. The detail report of such ex-
amination is on file at the New York office of
the Association. No other figures of circulation

KNOWLEDGE

You are no greater inkllet-luully than your
memory. Send today for iny free book. * ‘How gmnnneed.
Remember—Faces, Namen, Studies—Develons W m M
Concentration, Self-Confidence. Conversation, rublic . o
Speaking. Increases income. Sent abao'ntely free—Addrean No. 14 Secretary.

DICK*ON MEMORY SCHOOL. 968 Auditorium Bidg.. Chieago

BCE PAGE 3



Original from

UNIVERSITY OF MINMESOTA



for February, 1911

The Come-Home
Yankee

[Continued from tage 47)

rivers also ! Jimminy Heggarty from the Long Bog gave
vent to the suppressed feelings of the tea party when
he said : “ Thank God, childer, that we have frelan’ to
live in!"—*And,” said Black Patrick MacGrath,
*“that we 're allowed to die natural daiths.”

Which latter remarks suggested to you, who knew
how the news of a child’s death was, here, immediately
flashed over twelve miles square, and drew to wake
and funeral representatives from all families, that you
tell them of hearses driving up to houses in the same
street with you—once actually to the house next door—
and taking away one, whosc death, let alone whese
life, though you lived in that street for threc years,
vou had never heard of ! And you recollect how a
thick silence, which one might have turned with a
plough, thereupon fell on the company, and Black Pat-
rick, 1o save your feelings, asked Mrs. Nabla to plaise
give him 2 cup o’ tay strong enough for a duck to
walk on, adroitly turned the conversation to politics,
and, marveling that a human was permitted to shake
hands with the President, inquired ** What's the raison
anyhow, your Prisident o’ the United States doesn’t
order the London Parlymint to free treland ?”

You may as well confess that when .you came home,
vou had, in the back of your head, the idea that you
might settle down with yellow-haired Bridie Brennan
and be happy ever after, like they are in the stories.
But to the dashing of your Yankee audacity, you found
that Bridie preferred Taigue Dornan who had never
traveled farther than to Donegal in his life, except once
that he went to Ballyshamy eleven miles beyond, with*
a load of plenishing for Minister Stewart. And the
little shock steadied you.

You re-roofed your father’s house while you were at
home and put slates on it instead of straw and limed it
and added a new room. And you put extra stock o his
land and employed men to drain it and bought fresh
seed and artificial manure for it, and put up a new hay-
harn and a pump, till people, in despair, stopped strain-
irg their imaginations vainly trying to conjecture what
was the next thing the Yankee would take it into his
head to do, anyhow.

You paid off all the debt, of course. And you laid
in a fine supply of meal and flour and flitches of bacon.
And you had a carpenter for three weeks making chairs
and tables and doors and putting up a ceiling. And
vou gave a tidy little sum, lndee(f, to your father and
mother and put a nice penny in the bank. And vou
then said in God's name you'd face the water again
and would n’t think of settling down till you’'d come
back in five years more with your little pile ‘increased.
Your father and mother were both ‘silent when they
heard this but they did n’t like to gainsay you, so you
took your passage to sail from Derry on Friday-come-
cigh'-days. And then you began at leisure to travel all
the country side, saying good-by again, just as you did
at the first going-off long ago to every man, woman
and child, from the top to the bottom of the parish.
And of the band of seven of you that had come home,
you found that three were going back. Susie Covenay
and another of them had married and found happiness
and content and never wanted to leave Ireland more.
Two of them had n’t martied, but hoped to and had
heir eye upon likely mates—and had opened country
shops meanwhile.

There was a convoy, of course. The three of you, for
he convenience of your mutual fricnds, who otherwise
wvould have found it too strenuous to enjoy three
onvoys in the one night, blended your convoys into
ne which was held in John McGinty's big barn.
lhere was eating and dancing and revelry galore—the
ety best way to beguile sad hearts at parting—to lift
your mind off your going and your father’s and mother’s
ind friends’ minds also.

Your poor mother, excited by the gaiety, danced
vith your poor father a break-down that made every
oul of the three hundred there marvel, and drew
laudits and cheers that nigh cracked the rafters and
voked from Donal the Fiddler the pronouncement that
hough he had been fiddling «n five baronies for four
Ind forty years, he had ‘‘ never seen a nater or a handier
T 2 better-stepped pair upon the floor—God bliss them
nd give them a laise o' life till their shin-bones can
idd 2 pipe ! "

But tbat heartrending cry of your mother's that you
tuffed your two ears against, as, in the cold gray
lawn you hurried up the hill on your way to Derry,
till rings in your ears, as you now rush your car down
Vanderbilt Avenue, and crash with it through Fulton
treet, or sweep with it like a bird over the Bridge—
ings in your ears and calls in your heart, and gives you
>eace, nor night nor day, till you make up your mind
3s fast you are doing) once more and soon to be again,
ind evermore to remain, till the Day of the Dark
Huvester, a Come Home Yankee.

+ o+

The average laborer of to-day has a much larger in-
come than Shakespeare had, and many times as much
to live upon as Socrates had.
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BENNETT TYPEWRITER

This wonderful new typewriter, at one-sixth the cost, with
one-tenth the number of parts, does the same work as ex-
pensive machines with quickness, neatness and ease.
Bennett is a portable, visible-writing, ink-ribbon typewriter;
standard keyboard ; light, simple, speedy, compact, strong.
In neat case, size only 2x §x 11 inches, weight only 4%
pounds. Made from best materials by expertsin the Elliott-
Fisher factory. Fully guaranteed, $18, and your money back
if not satisfied.  Send for free sample of writing and handsome catalog.

SOLD ON
APPROVAL

lltu."

The

L. B. BENNETT TYPEWRITER COMPANY, 366 BROADWAY, NEW YORK, U. S. A.

The

Here's an opportunity to obtain withonut cost. a complete course of lessons in Qh&sic:] culture,
by Bernarr Macladden, the world's foremost authority on heaith and body-building, Simply
send us $1.00 for an eight months’ trial subscription to the

Physical Culture Magazine

and return mail will bring you the complete instructions and manﬁ handsome colored itlustra-
tions comprising this physical culture course—prep: by Bernarr fadd ), personally, after
twenty five years’ experience in health-build and the of thousa
pupiis at his immense Healthatorium, 42nd Street and Grand Boulevard, Chicago, 1l
We make this unusual offer because we want to acquaint you with Physical Culture—a
monthly magazine whose hand ly ill d pages are brimful of usefui information and
entertaining fiction for health-seekers and lovers ol outdoor life. You'll not try to get alon
without it once you become a reader. Just send us a dollar bill and say,  Send me Physi
Culture, for eight months and your {ree course in physical culture.” We will cheerfully refund
your money if you are not satisfied.

PHYSICAL CULTURE PUBLISHING COMPANY, 985 Flatiron Bidg., NEW YORK CITY

and

Best Novel of the Year

“T'’he Spell”

By C. N. and A. M. WILLIAMSON

Authors of « The Lightning Conductor,” « Lady Betty Across the Water,”

« The Chaperon,” « Lord Loveland Discovers America,” etc,

Mrs. Williamson spent this summer in California as
the guest of Sunset Magazine, gathering material for
a story of California life, romance and adventure. It
is the best story the Williamsons have written, which
means it is the best story of the year.

Sunset Magazine is spending $25,000 on a notable
series of articles superbly illustrated in four colors,
picturing and describing the attractions and resources
of the Wonderland of the Pacific—the greatest feature
ever attempted by a fifteen-cent magazine.

To introduce these two big features we will send you three
months of SUNSET, commencing with the Special December
Number, containing the opening chapters of “The Spell” and

a superbly illustrated article in four

SUNSET MAGAZINE

San Francisco, California

colors on “San Francisco—the Expo-
sition City,” for 25 cents (stamps or

Pleas d *‘Sunset” for three M M 1

,,,f?mbi“;; ;2"3';‘;:‘3 Wi your specs coin).  Fill in the coupon and
. A S 1 -fivi t. .

[Stamps of Coing. . ventynve cents mail to

Name. ...t

Address ... .........ociien veeeiin i

SUNSET MAGAZINE

SAN FRANCISCO, CALIFORNIA

ZINE'

IN ANSWERINO ADVERTISEMENTS, THEY ARE PROTECTED BY OUR OUARANTEE AGAINBT LOBS.

SEE PAGE 8

Get this FREE Course in Physical Culture

Febdewary Issue Out NOW
TUUD A AR AN LA

PHYSICAL
CVLTVRE
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The fim of N. W. Halsey & Company aims not
_ merely to buy and sell sound bonds, but also to fur-
nish to its clients complete information about them.

This information covers all standard issues of
bonds in which investors may be interested, and
is based upon authoritative data often resulting from
searching personal investigations by our own experts.

If you are an investor, large or small, let us sug-
gest that you send for a copy of our comprehensive

booklet on Public Utlity Bonds, entitled

The Most
Satisfactory Bonds

This booklet covers the growth in the popularity
of Public Unlity Bonds, the underlying causes, their
salability, and the influence of the Public Service
Commission. It also explains the responsibility of
the investment banker and describes the searching
investigations preceding the purchase of these
bonds. The booklet is illustrated with a number
of charts and diagrams. We will be pleased to
send you a copy free, if you are interested in
bonds as investments.

Ask for Circular G-54 -

N. W. Halsey & Co.

BANKERS

And dealers in Government, Municipal, Railroad
and Public Utility Bonds

New York Philadelphia Chicago San Francisco
49 Wall St. 1421 Chestoo® St. 152 Moaroe St. 424 Califorola St.

MUNICIPAL BONDS

The careful buyer of Municipal Bonds
studies population. The bonds of a city,
county, town or school district that is showing
arapid, healthy growth are very likely to
command a broadening market at a rising scale
of prices.

The returns of the 1910 Federal Census
show a remarkable increase in the population
of the Western States. The States of Cali-
fornia, Washington, Oregon, Wyoming, Okla-
homa, Colorado, Utah, etc., all increased
their population over 3007 in the past ten years.

We have for many years been recognized
as authorities on Western Municipal Bonds.
We are now offering a varied list of bonds of
municipalities in the above states to yield from
434 to 434 per cent.

Special list No. 140-S on request.

E. H. ROLLINS & SONS
200 DEVONSHIRE STREET, BOSTON

New York Chicago  Denver  Sanm Francisco

THE SAFEST
INVESTMENT

is a bond which is a legal investment for
savings banks. We offer such a bond
yielding, at the present price, the attractive
rate of 514G, It’s an opportunity to invest
money to the very best advantage.

Write for descriptive circular 515.

RUDOLPH KLEYBOLTE COMPANY, Inc.,

Investment Bonds

184 La Salle St. IS Broadway 18 East 4th St
CHICAGO NEW YORK CiTY CINCINNATI

Success Magazine

¥f crmmeustn

How to Judge a Bond

J# vou had bought one or more of a series of bonds,

represented to you as being a first lien on all the prop-
erty of the issuing company, and had put them away
in your strong box, conlident that they would always
remain a first lien, and two years afterward you were
informed that the company was planning to place a
first mortgage bond issue on the same property, and
you were told that your bonds were nothing but
“* debentures,” what would you think ?

Would it be necessary for you to go then to some
authority to learn that *‘debentures” were just plain
promises to pay, and to be informed that according to
the terms of something called an ‘“indenture,” under
which your bonds were issued, there was reaily nothing
you could do to prevent the company from issuing new
securities, which should take precedence over yours
both in the matter of principal and of interest? ~And
would you then go to your bankers and complain that
you had been tempted into buying something vastly
different from what you thought you were getting, or
from what you really wanted ?

The Proper Selection of Bonds

That was what was done by a certain investor,
whose experience recently came to the attention of the
writer.  His case is cited here with the idea of empha-
sizing how desirable, and, at times, even how necessary
it is for one to be always more or less independent of
the banker when it comes to the choice of means for
the investment of one’s savings.

Those who have been looking regularly to these
columns for suggestions to secure safety in their invest-
ments must have been impressed with” the importance
which the editors have attached to the proper choice of
a banking house. It can not indeed be repeated too
often or too emphatically that, particularly for the
investor of moderate means, this question is Dy far the
most important for initial consideration.

Having once established relationship as a client with
a firm of investment bankers of high standing in the
financial world, with a reputation for handling only
securities of the highest class, and with a long record
of satisfactory dealings with the public, the prospective
investor may be said to have taken out some pretty
sound insurance against cither the loss of his principal
or the interruption of his income. But having done
this, he should seek to inform himself on the funda-
mental principles governing the sclection of the secur-
ities themselves; in other words, he should know, in
a general way, at least, how to judge bonds—for it is
in that class of securities that we assume he will desire
first to interest himself.

Ignorance of these principles may not, of course,
result disastrously.  The mere fact that only the strong-
est and most experienced bankers are recommended for
the small investor presupposes that it will be necessary
for him to rely very largely upon the bankers' judg-
ment, but there are a good many pertinent questions
which he should be able to ask regarding his purchases,
if for no other reason than to avoid unpleasant misun-
derstandings. Take the case of the investor above
referred to, for ple. His ‘“deb " will prob-
ably turn out to be safe enough in all respects, but
the disagreeable fact remains that he feels he has been
deceived, and he is worried.

What is an Indenture?

There is at least strong circumstantial evidence that
our disturbed investor had never heard of an “inden-
ture.” Have you? If not, suppose you ask your
banker to show you one the next time you are buying
bonds. Examine it carefully, and aithough you “will
probably not be able to understand alt of the f{ue legal
phraseology with which it is adormed, you will, at
least, be able to see that it describes in minute detail
the bonds issued under it; that it tells just what the
company agrees to do in return for the ‘money it has
borrowed—whether, for instance, it mortgages any-
thing to secure the bonds, and, if so, what; or,
whether, if there is no niortgage, it agrees that it will
not later on issue securities which will stand ahead of
the present ones. These are some of the essentials.
Ask your banker to point out others for you. You
will find in the indenture the basis for your entire judg-
ment of the merits of your bonds.

If the investor whose experience furnished the text of
this article had asked his banker just what it meant

when it was stated in his bonds that they were a ** firs
lien” on the property of the company, he would hav
found in the beginning that the indenture stated ther
was no mortgage, but that the stockholders, or partner
of the company, simply agreed that the bonds shoul
be a first lien, or a first charge, ahead of the shares o
capital stock; but, furthermore, that, in case it wa
desired later to place a first mortgage on the property
they could do so, and without including the debenture
under it.  He would not then have had his unfortunat,
misconception of his investment—he might not hay
purchased the bonds at ail.

Enough has been said regarding the indenture tc
indicate that to it investors must look for the genera
definition of the safety of the principal of their bonds
It is to it that the banker goes to get the facts whicl
form the basis of his judgment in the first instance, anc
from it he summarizes in the literature which he pre
pares for investors the essential details of the bonds hi
is trying to sell.

Indastrial Bonds Should Be Carefully Considered

A question which the investor, taking his first step:
along the pathway of finance, is frequently heard to ask
is: ‘““How am I to know whether the A, B. Company,
whose bonds | have had offered to me as a safe invest
ment, can continue to pay the interest?” He has prob
ably been satisfied as to the means which have beer
taken to safeguard the principal of the bonds, but hi:
second serious concern is naturally about the certainty
of his income.

If the bonds are those of a railroad company—and i
may be added that, especially as conditions stand to.
day, that kind of sccurities affords the best material ou
of which to build the foundation of one's invested sur.
plus—he will have little difficulty in answering the
question for himself, perhaps in as satisfactory a man.
ner as his banker could answer it for him. If the bond:
are those of a public service corporation, such as :
street or interurban railroad company, a gas or electri
light company, he will have but little more difficulty.
But if they are the securities of an industiial corpora:
tion, he will find the answer not so casy.

Very early in their history, the railroads adopted the
practise of making full and frequent reports of thei
condition.  Such reports are even now required by the
National Government and by many of the State Govern.
ments. They are now obtainable for the asking it
most cases from the companies themselves. Without
attempting to lead the investor through the bewildering
maze of figures contained in one of those reports, it may
be pointed out that the '‘income statement” anc
*“balance sheet” will tell a great deal, even to those
who are inexperienced and untrained in the examinatior
of accounts.  Every buyer of bonds ought to familiar-
ize himself with those two parts of a corporation’s
report. The final test of the merits of a particular bonc
issue can not always be found there, but enough may
be gleaned to enable one to command the most com-
plete enlightenment from one's banker.

The writer recently asked a man, to whom a certain
large investment banking house gives the credit of hav-
ing a finer sense of discrimination in purchasing bonds
than almost any other of its thousands of clients, ‘wha
his standards of judgment were. He said:

““In the selection of a bond into which to put my
first thousand dollars, | took the standards set up by
the New York State savings-bank laws. [ don’t mear
that | merely sclected a bond that the bankers said wa:
‘legal’ for those institutions; 1 got one of them tc
explain to me why such bonds always commandec
better prices, and were apparently so much better thar
other railroad bonds; | wanted to know just wha
their distinguishing characteristics were. He told me
briefly of the rigid requirements which such bonds hac
to meet, and when [ found that | might have m
choice, as, indeed, 1 might have to-day, of a number of
them, meeting those requirements, and which woulc
give me, as some one very aptly expressed it once,
‘ Four per cent. and peace of mind,’ [ decided to make
a beginning in that way.

*“1 have not confined myself entirely within suct
narrow limits of judgment. The more | studied thx
investment field, the more opportunities ] saw to mak:
my money earn more than four per cent., and the more
| became convinced that I could increase its eaming
power with nothing near a proportionate increase ir
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or write yourself to any of the foll

Tt & Sl

securities to the gmall investor by mail, and my personal record will atand the very closest investigation.
you don't know who fam or w! e(hﬁr am a responsible broker with whom to do business, ask your bank,

ONFIDENCE is the only true foun-
dation on which to build a suc-
cessful and lasting business in

the selling of investment securities.

should'like to win your confidence only by
deserving it, in that confidential, advisory
relation which should exist between a reput-
able and conservative broker and his customers.
In my dealings with the largest clientele of investors of
r crate rgnn- izglew El:mh? fadr the past five years, |
ave won their i i
b -lockl.ll l;‘nfeon ence by saf e.:n n:nel-'dw_cere‘-rdml
No securities receive my end unless by 1
and rigid inveatigation 1am satisfied that they are right and
you are safein buying them.
he "’Kf business which | have already built up
throughout New England of selling high-grade investment

anks an

Auburn, Maine, National Shoe and Leather Bank
3angor, Maine, Eastern Trust and Banking Co.
3oston, Mass., American Trust Co.

oston, Muss., First National Bank

Brattleboro, Vt., Vermont Nl:ﬁon.l Bank

3ridgeport, Conn., City Banl
ristol, Conn., Bri-tolkﬁ'mn Co,
Da City National Bank

Conn., State Banl
, Conn., Fidelity Trust Co. -
. ican National Bank
.» Hartford Trust Co.

ty in|

. Hartford National Bank

. Riverside Trust Co.

.» River Banking Co.
National Bank

Bank

nal Bank

National Bank

lational Tradesmen's Bank

National Bank of Commerce

North Adams Trust Co.

town, Conn,

Britain, Con;

Haven,

ew London, Co:

orth Adam:
g

s,
h, Conn.

ket, R. |
Pittafield, Mass_, E
Portland, Maine,
Providence, R. I., Atlantic National Bank
Providence, R. 1., National Exchange Bank
Provid L.. Union Trust
ingfield National Bank
ird National Ban|
d. Safe Deposit and Trust Co.
Maass,, Union Trust &
Stamford Trust Co.

Seymour, Conn., Seymour Trust Co.

‘aterbury, Conn., Colonial Trust Co.
Weatfield, Mass., Firat National Bank
Willimantic, Conn.. Windham National Bank
orcester, Mass., Worcester Trust Co.

THOMAS C. PERKINS iacorp

deposits and do business, and ask what they think of x:: and of the kind of securities { scil :—

IF YOU HAVE $109, $1,800, OR $10,008 TO INVEST, NO MATTER WHERE YOU LIVE—WRITE ME TODAY
3ic i

trust companics with whom | carry

HE great difficulty with the average in-
vestor is how to inform himself as to the
best stocks to buy and where to buy them.
I am a specialist in the beat dividend-paying New
En{l-nd manufacturing stocks; and the man or woman
with one hundred dollars to invest has just se good a
chance as one with ten thousand. I e no difference
where you live, you can do business with me by mail to
your entire satisfaction.
Three of the best New England manufacturing
;ul;lclu to be bought today, in my judgment, are as
ollows: -

THE USWOCO MILLS, of Lawrence, Mass.
7% Guarantesd Preferred Steck.

The Uswoco Mills are leased to the United States
Worsted Company, one of the largest and most prosper-
ous textile manufacturing companies in New England.
P_reselm price, 3110 per share, to net 6.36%. Send for
circular A,

THE HENDEE MANUFACTURING COMPANY
of Springhield, Mass,
7% Couvertible Preferred Steck.
This old blished shows
eamninga. The convertible feature of this stock is very
valuable. Present price, $110 per share, to net 6.364.
Send for circular B.
THE WHITCOMB-BLAISDELL MACHINE
TOOL CO., of Worcester, Mass.
7 te 195 Preferred Steck.
One of W. ter's oldest and most prospero,
mnuf:::n'n' ot:r::_penrn.ie: ::ho.l: p'::iuct has tl‘\l;

highest reputation in the trade. Present price, $105
per share, to net 6.67%.  Send for circular C.

Labl

Mutual Buildi

Hartford, Conn.. U. 8. A.

Every Investor Needs This

If you knew of an independent author-
itative publication giving each month a
digest of all the important investment and
financial facts and events—

One that has no axe to grind, that repre-
sents no “special interests,” and has no
securities to market.

Would you be willing to pay fifty cents
to have it come to you regularly for
twelve months?

That publicaton is “INVEST-
MENTS,” edited by Franklin Es-
cher. Its aim is to give the essential
facts in regard to investment develop-
ments, to present fundamental principles
and to give sound, unbiased advice to
nvestors.  Regular subscription price
$1.00 a year.

Special Introductory Offer 50c. a
year. Sample copy free.

THE BANKERS PUBLISHING COMPANY
Broadway and Warren Street New York
Publishen of The Banken Magazine (65 years old)

Send for calalog and dmul;:l o/bbooka on investment and finan-

A
You Can Withdraw Your Money
Withont Notice at Any Time

Do you realize what an advantage thatisto you? Your
money is not indefinitely tied up when it is wnvested in
this company.
It is always under your control—always available to mect
sudden emergencies. Yet it draws five per cent interest
for every day that it is in the care of this Company—and
it is safeguarded by first mortgages on improved real
estate deposited in trust with one of the strongest financial
institutions of this city.
This Company has been in business for fifteen years. It
has never been a day late in the mailing of interest checks
and has never failed to respond immediately to a request
for withdrawal of funds.
Let ns aend yon the hooklet telling all about this in-
stitutiun and its plan of doing business. Write loday.

The Calvert Mortgage & Deposit Co.
1042 Calvert Bidg., - - - Baltimore, Md.

5%, WHY LESS

Your savings shoald yleld as large a retarn as 1s consistent with
safety. You shounld he abie to obtain your funds when needed with-
out sacrifice of earnings. 8avings accounts placed with our com-
ANy are y free from and safegiusrded by
selected mortgages on New York and suburban real estate. Funds
received at any time of year may be withdrawn uponany date. Fall
earnings crediled for every day. Our business is condacted under

New York Banking Dept. Supervision

ASSETS Over $2,300,000

Eatablished 18 years, during which time we
hiave never paid less than 55 & year. If your
savings are earning less, write for booklet

Be Careful

> to write your name and address plainly.

2 ligle care in this will save all much trouble.
Success Magazine, too.

"8 (OF RECORD) MENTION ""SUCGESS MAGAZINE'® IN ANGWERING ADVEHTISEMENTS, THEY ARE PROTECTED BY OUR GUARANTEE ACAINBT LOBE.

in ordering by mail from our advertisers

giving fnll particnlars how we are able to
liandle savings accounts to better advantage
than mmost savings institutions.

INDUSTRIAL SAVINGS & LOAN CO.

3 Tlmes Bldg., li'way & 424 St New York.
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issue which are not so designated. Will you kindly
explain the meaning of this?

A.—*‘Stamped” bonds are those which have had
their position altered hy some change in the conditions
under which they were originally issued.  Whenever
such changes are determined upon by the directors of
the issuing company, holders of the bonds are asked 10
turn in their securities and have the new conditions
defined by being written or stamped on the face of the
bonds. The stamped bonds, which you have noticed
as selling higher than those of the same issue not
designated as stamped, are for the most part those
which have been rendered free of personal taxation
through the company’s having itself paid the tax on a
part of the authorized issue. An illustration would be
of bonds of a company whose properties had been
sold to another company, the latter agreeing, as one of
the terms of the sale, to guuarantee the pnncipal and
interest of the outstanding obligations of the former.
The guarantee would be stammped on the bonds, giving
them additional security and hence causing them to
command a higher price in the market.

IGNORANT INvEsTOR—1 have never clearly understood
just what commercial paper is.  Please explain to me.

A.—Suppose wholcesale house A sells somie goods to
jobber B and takes B's notes in pavment. Then if A
endorses these notes and sells them to a reliable broker
and the standing of A and B is of the best, these notes
may be considered as commercial paper worthy of
consideration,

N. Y. Trustee—Having becen appointed trustee of
a small estate, | shall soon have available a fund of
85,000, which | desire to invest in bonds where there
will be absolutely no question as to the safety of the
principal, but where a fair return is at the same time
one of the important considerations. Can you advise
me how to go about making a selection of bonds under
New York State laws ?

A.—In New York State, the laws provide that only
bonds which are legal investments for the savings-
banks shall be legal for trust funds. In the list of legai
savings-bank issues of railroad bonds there are few
which sell at a price 1o return more than 4} per cent.
on the investment, although by careful selection you
could probably find five bonds on which the average
return would be close to 44 per cent.  We suggest that
you. first consult with some banking house of high
standing, asking for an offering of such bonds. 1f vou
desire, we shall be glad to advise with you later on
regarding specific 1ssues.

W. K., PEnnsyivanta— Do you think the stocks of
the Pennsylvamia Railroad and the New York Central
are attractive at present prices?

A.—We know no more than anybody else just what
the market wili do but we are inciined to believe that
if these stocks are bought outright and held, they wiil
ultimately advance materially in value. At present
prices they yield u satisfactory return on the money
invested.

Farmer—1 have been bombarded of late with litera-
ture offering for sale stocks in California oil companies.
Are any of these stocks good purchases 7

A.—In general, no. There are undoubtedly many
California oil properties of great value which are now,
or will be in time, making money for their owners, but
few of them are owned by companies engaged in stock-
selling campaigns at the present time. The successes
of the few good companics are being used, on the
other hand, to exploit the bad ones. You should
beware of all this literature, describing properties in
glowing terms, and offering stock promising fabulous
profits  Not more than one in ten of such propositions
can be said to be even a good gamble.

WomaN InvesTor—Will you kindly explain for me
the difference between the *‘ corporate stock ”* and the
“bonds” of New York City.

A.--There is practically no difference, so far as
general investment considerations are concerned.  The
term ‘‘ corporate stock” is used in New York to
designate the city’s lomg-ferm (usually fifty-year) obli-
gations, as distinguished from the short-term (usually
ten or fifteen-year) obligations, which are known for
the most part as '‘assessment bonds,” issued for
improvements along specified streets and being in effect
a hien on the taxes assessed against the particular prop-
erty Denefited by the improvements. The ‘‘corpor-
ate stock,” in other words, is issued more against the
general credit of the city. New York also has another
form of obligations known as ‘‘revenue bonds™ or
“ revenue warrants,” These are of still shorter term,
ranging from three months, and even less, to three
years. The latter are used by the city to provide
money for current needs in anticipation of the collec-
tion of taxes. For the most part, they do not find
their way into the hands of the general investing
public, but are taken by the large bankers, both in this
country and abroad, who lend money to the city from
time to time as it is needed.

SEE PAGE 3
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slums as in a favorite of fortune. ‘‘The physical
hunger of the poor, the yearning of their stomachs,”
says Jacob A. Riis, '‘is not half so bitter, or so little
likely to be satisfied as their esthetic hunger, their
starving for the beautiful.”

Mr. Riis has often tried to take flowers from his
Long Island home to the ‘‘ poors” in Mulberry Street,
New York. ‘ But they never got there,” he says.
‘“ Before | had gone half a block from the ferry I was
held up by a shrieky mob of children who cried for the
posies and would not let me go another step till | had
given them one. And when they gotit they ran,
shielding the flower with the most jealous care, to some
place where they could hide and gloat over their trea-
sure, They came dragging big, fat babies and little
weazened ones that they might get a share, and the
babies’ eyes grew round and big at the sight of the
golden glory from the fields, the like of which had
never come their way. The smaller the baby, and the
poorer, the more wistful its look, and so my flowers
went.  Who could have said them no?

‘“1learned then what 1 had but vaguely understood
before, that there is a hunger that is worse than that
which starves the body and gets into the newspapers.
Ali children love beauty and beautiful things. ltisthe
spark of the divine nature that is in them and justifies
itself! To that ideal their souls grow. When they
cry out for it they are trying to tell us in the only way
they can that if we let the slum starve the ideal, with
its dirt and its ugliness and its hard-trodden mud where
flowers were meant to grow, we are starving that
which we little know. A man, a human, may grow a
big body without a soul; but as a citizen, as a mother,
he or she is worth nothing to the commonwealth.
The mark they are going to leave upon it is the black
smudge of the slum.

*So0 when in these latter days we invade that slum

The Twilig
though as a matter of fact few minority leaders have
ever been elected following a victory of their party at
the polls. '

Barely second in importance to the question of who
shall name the committees is that of whether seniority
should be seriously considered. In the days when John
Sharp Williams was minority leader, he selected the
Democratic members of all committees, Speaker Cannon
overruling him only once or twice. When, in return
for the winning fight which he and twenty-two other
Democrats had made to save the appointing power to the
Speaker, Cannon assigned Representative John ). Fitz-
gerald, of New York, to the Committee on Rules, and
his followers, Representatives Robert F. Broussard, of
Louisiana, and Francis Burton Harrison, of New York, to
the Ways and Means Committee, Clark refused to make
any more appointments. He has since said that in re-
lieving him of this responsibility Cannon had done him
a real favor. Eminent Democrats have maintained that
no great leader would have abrogated this right without
a contest, and, at all events, would have named as
many of the minority members as was possible.

‘““In the selection of committees either by the
Speaker or a Committee on Committees,” 1 “asked
Clark: ‘Do you believe that the rule of seniority should
be followed?”

“ Length of service should be an important consider-
ation,” he replied.

““Follow it,” | said, '“and you will have Oscar Un-
derwood, who is suspected of being none too much of
a downward revisionist, at the head of the Ways and
Means Committee, which will have charge of the new
tariff bill.  Fitzgerald, who rushed to the assistance of
Speaker Cannon at the very moment when his party
needed him most, will head Appropriations; and Ad-
amson, who has always been re}zarded as a partizan of
the railroads, will be chairman of Interstate and Foreign
Commerce.”

His Geniality is Not An Acquired Habit

A most temarkable feature of the situation was that
no one wished to oppose the Missourian for the Speak-
ership. He has been a member of the House for twenty
years, and is one of the most beloved men ever in pub-
lic life. He is blunt and picturesque in debate and
sometimes loses his temper over trivial matters; but he
forgives and remembers only with charity toward all.

‘“Governor Dockery once told me that no man in
politics could afford to bear malice,” said Clark. ‘‘He
who is against you to-day may be your best friend and
supporter a year hence. | have had a hard time doing
it, but | have lived up to that precept. [ bear not the
slightest resentment toward Mr, Fitzgerald for the sup-
port he gave Speaker Cannon, or toward any one else.”

Clark is second not evento ‘‘ Uncle Joe ” himself as a
mirthmaker.” He teils a good story on the slightest
provocation.  Friend and foe alike are content to listen
to him many minutes at a time, and no greater evidence
of esteemn could be given. He abounds with tales
about tomcats, rattlesnakes and Missouri mules, and
can trap a Dalzell or a McCall on quotations from the
classics,  Some people say that his homely ways and
manner of speech were acquired to suit the people he
chose to live among.  That is not so. He is as free

to make homes there and teach the mothers to make
them beautiful; when we gather the children into kin-
dergartens, hang pictures in the schools; when we
build beautiful new schools and public buildings and
let in the light, with grass and flower and bird, where
darkness and fouiness were before; when we teach the
children to dance and play and enjoy themselves—alis!
that it should ever be needed—we are trying to wipe
off the smudge, and to lift the heavy mortgage which
it put on the morrow, a much heavier one in the loss
of citizenship than any community, even the republic,
can long endure. We are paying arrears of debt
which we incurred by our sad neglect, and we could be
about no better business.”

There are many poor children in the slums of New
York, Mr. Millionaire, who could go into your drawing-
room and carry away from its rich canvases; its costly
furnishings, a vision of beauty which you never per-
ceived in them because your esthetic faculties, your
finer sensibilities, were early stifled by your selfish pur-
suit of the dollar,

Beauty or Ugliness at Will

The world is full of beautiful things, but the majority
have not been trained to- discern them. We can not
see all the beauty that lies around us, because our eyes
have not been trained to see it; our esthetic faculties
have not been developed. We are like the lady who,
standing with the great artist, Turner, before one of his
wonderful landscapes, cried out in amazement: “ Why
Mr. Turner, | can not see those things in nature that
you have put in your picture.”

‘‘Don't you wish you could, madam? " he replied.

Just think what rare treats we shut out of our lives in
our mad, selfish, insane pursuit of the dollar! Do you
not wish that you could see the marvels that Turner

Success Magazine

saw in a landscape, that Ruskin saw in a sunset? Do
you not wish that you had put a little more beauty into
your life instead of allowing your nature tp become
encoarsened, your esthetic faculties blinded and your
finer instincts blighted by the pursuit of the coarser
things of life, instead of developing your brute instincts
of pushing, elbowing your way through the world for a
few more dollars in your effort to get something away
from somebody else ?

Fortunate is the person who has been educated to the
perception of beauty; he possesses a heritage of which
no reverses can rob him. Yet it is a heritage possible
to all who will take the trouble to begin early in life
to cultivate the finer qualities of the soul, the eye, and
the heart. ‘1 am a lover of untainted and immortal
beauty,” exclaims Emerson. ‘‘Oh, world, what pic-
tures and what harmony are thine.”

A great scientist tells us that there is no natural
object in the universe which, if seen as the Master sees
it, coupled with all its infinite meaning, its utility and
purpose, is not beautiful. Beauty is God's handwriting.
Just as the most disgusting object, if put under a mag-
nifying glass of sufticient power, would reveal beauties
undreamed of,, so, even the most unfovely environment,
the most cruel conditions, will, when viewed through
the glass of a trained and disciplined mind, show some-
thing of the beautiful and the hopeful. A life that has
been rightly trained will extract sweetness from every-
thing; it will see beauty everywhere.

Situated as we are in a world of beauty and sublimity,
we have no right to devote practically all of our ener-
gies and to sap all our life forces in the pursuit of sel-
fish aims, in accumulating material wealth, in piling up
doliars. 1t is our duty to treat life as a glory, not as a
grind, or a purely business transaction, dealing wholly
with money and bread-and-butter questions.  Where-
ever you are, put beauty into your life.

ht of Cannonism—«/~

from veneer as a fence-rail. Born sixty years ago and
educated in Kentucky, he became president of Marshall
College, in West Virginia, when he was only twenty-
two, and for just that many years he held the world’s
record for being the youngest of college presidents.
Pointing the way for the youthful idea was not entirely
to his liking, so he went out to Missouri, where he has
lived ever since, except when he has been in Wash-
ington.

Champ Clark is an even-tempered man. Victory
flushes him not, nor does defeat abash him. 1If he had
the determination and spunk necessary to keep schemers
at arms’ length, and sufficient insight to separate always
the meritorious from the adventitious, he would be,
after a fashion, a great man. As it is, he is fairly big.

But he has not made a good minority leader. Allow-
ing twenty-three Democrats to desert him in favor of
Cannon, as he did on March 15, 1909, when Fitzgerald
and his crowd voted not to elect a special committee to
revise the rules, was an egregious blunder.

At a meeting of the Democratic members of the pres-
ent House, just before the Christmas holidays, it was
decided that a caucus of the Democratic members-elect
of the Sixty-second Congress should be held in Wash-
ington on },anuary 19, about the date of publication of
this issue of Success Magaziie. [t was further tacitly
agreed that a Committee on Ways and Means should be
selected at that caucus and that this committee should
select the other standing committees for the next Con-
gress. As a consequence, log-rolling on a tremendous
scale immediately began. Also, there were boot-licking
and hypocrisy aplenty. The real leaders among the Dem-
ocrats, however, seemed to realize the itnportance of the
task before them, and the lick-spittlers and trucklers
bade fair to be ignored or to land where they ulti-

" mately belong. This danger of extraordinary activity
on the part of political mountebanks and false prophets
was duly discounted, of course, from the very outset by
those who have advocated the *Committee on Com-
mittees” plan. They believe that merit and experi-
ence would have a better chance of recognition from
the House itself than from one man, who, however in-
different he might pretend to be, is ambitious to continue
himself in power and, as a rule, is the servant of per-
nicious interests.

No matter how greatly the Progressive Democrats
may lament the fact, Oscar Underwood, who repre-
sents the Birmingham (Ala.) District, where the Steel
Trust is king, will be the chairman of the Ways and
Means Committee. At the time this article was writ-
ten, that fact was admitted by all Democratic members.
The choice is peculiarly pleasing to Clark, who admires
Underwood extravagantly; it is displeasing to many of
those who wish to see a genuine downward revision of
the tariff.

Personnel of the Ways and Means Committee

The Democratic make-up of this Ways and Means
Committee, by the way, is interesting.~ At present,
Clark is the ranking Democratic member. Following
him come Underwood; Pou of North Carolina; Rande]l
of Texas; Broussard of Louisiana; Harrison of New
York, and Brantley of Georgia. Pou owes his place
to the geographical position of his State; he is doing

his best to remain on the committee and is backed
by certain stand-pat Democratic Senators. Randell's
position is due, of course, to the fact that Texas
has long had a member and that he was the choice of
his State delegation. Broussard, Harrison and Brantley
were alt placed there because of services rendered to
Speaker Cannon when the fight for a *‘ Committee
on Committees” first came up in March, 19o0.
Harrison and Randell alone of these men have a
clean tarifl-for-revenue-only record.  Broussard is
an out-and-out protectionist, having voted for the
Payne bill in the House before it went to 1the
Senate and for the Payne-Aldrich bill later on.
Brantley, brilliant, and one of the best lawyers in
Congress, showed himself much of a protectionist by his
vote on the lumber schedule of this bill. It seemed
likely at the time of writing that only Underwood and
Harrison and Randell would be retained. There was a
decided disposition in the Democratic ranks to be char-
itable, but keeping protectionists on a committee that
is to carry out the party declaration for tariff-for-reve-
nue-only was regarded, apparently, as beyond the limit.
It seemed probable that the committee would be
selected on geographical lines, so far as was consistent
with merit.

Other Interesting Personalities

The most important committee to be chosen by this
committee, of course, is that on Appropriations. The
ranking Democratic member at present is Leonidas F.
Livingston, of Georgia, who was defeated for reelection.
Following him come John ]. Fitzgerald of New York,
Albert S. Burleson of Texas, Sherley of Kentucky,
Bowers of Mississippi, and Keliher of Massachusetts.
Bowers and Keliher will not be in the Sixty-second
Congress. Of the three remaining Democrats, Sherley
is unquestionably the most able, Fitzgerald the most
adroit_and the best politician, and Burleson is the
most fiery and progressive. Clark admires Fitzgerald's
ability tremendousty—and sometimes his attitude toward
him would seem to indicate that he feared him. Clark
and Sherley ‘‘set horses” most awkwardly. Sherley
is so profound that at times he is impatient with those
who reason less accurately than he and who think less
quickly. However, it is generally conceded that he
would make an admirable chairman of the Committee
on Appropriations.

It is interesting to study the make-up of the other
committees and to speculate on just what will happen.
Henry D. Clayton of Alabama is the ranking member
of the Judiciary. Some say he is a greatly overrated
man, full of bluster and short of logic. That is 2 poor
estimate. Clayton has remarkable ability and would
undoubtedly make a much better chairman of this im-
portant committee than some who aspire to the job

retend to believe he would. Next to Clayton on the
Yudiciary, is Henry of Texas, who has been a member
of seven Congresses and is a lawyer of experience and
ability. At the head of the Democratic column on
Bauking and Currency is Arséne P. Pujo, of Louisiana,
one of the most accomﬁlished members of his party in
the House. Pujo, by the way, was one of those who
had misgivings as to the feasibility of the '‘Committee
on Committees” plan, but who argued that it was a
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the river. The treatment accorded the New Jersey
flower-growers is consnstcnt with that theory. But the
florists complained that other exp C bring-
ing cut flowers to New York from up Statc, Connecticut
and Long Island, had not raised rates. They also
pointed out that 'the United Stales Express Company
was still willing to carry many others commodities as
light and difficult to handle as flowers at rates ranging
from 35 cents to 50 cents a hundred pounds. A raise
of more than double was too much for the florists and
they protested.

The florists were able to show that since the advance
of rate to 50 cents in 1902, a wagon express had begun
business in the Chatham district, calling at the green-
houses daily, picking up the flowers, and delivering
them in the city at least an hour earlier than did the
rail express. The wagon service still continued to
charge 60 cents per 100 pounds, including the return of
the ernpties.

Then the express company set forth elaborate tables
to prove how unremunerative the 50-cent rate had
been to them. This was the proof :

A Queer Argument

‘“‘We have to pay the railroads for hauling these
flowers from 40% to 45% of what we charge the cus-
tomer. Then we have to pay each of our local agents
207 of the receipts at his office asa return for his work.
Thus on a ¢ of 100 p is at 50 cents the
railroad would get 224 cents :md the agent 10 cents,
leaving but 174 cents for us, which is not enough for
our superior service. It would do us no good to raise
the rate merely to 60 cents, since, of the additional 10
cents charged to the customer, we ourselves would get
only 33 cents while in accordance with our contracts
the railroads would get 43 cents and the agents 2 cents
of the advance. Not till we raise the rate to $1.00 do
we get 35 cents per 100 pounds which is a reasonable
compensation for our services.”

The railroads and the agents were to perform no
additional service under the advanced rate. Yet the
express company could figure out no more cquitable
way of compensating itself for its alleged addilional ser-
vice than by naking the customer pay double to all
concerned in the movement of the goods.

And how were complaints of exorbitant express charges
from Maricopa County, Arizona, answered? These com-
plaints were made by local merchants and shippers, and
at the hearing, the traftic manager of Wells Fargo & Com-
pany testified that express rates are determined by freight
rates; and that in the terntory in question, express
charges, as compared with freight charges, were lower
than in any other section of the country, and in his
opinion too low.

This statement was calmly made in the face of the
fict that the Interstate Commerce Commission had but
a short time before declared that railroad freight rates
west of the Missouri River were too high and had
ordered their general reduction.

In a general way it is quite true that express rates are
deternuned by freight rates.  The railroads furnish and
haul the express cars, which, however, are loaded and
unioaded by employees of the express companies. For
this service the railroads receive from forty to sixty per
cent. of what the express company charges you. The
railroads, moreover, m their contracts with the express
companies, are careful to provide that the express rates
shall not be less than several times the freight rates.
But they muake important exceptions: some of them
seemingly inconsistent and some of them consistent
with a deadly cousislency. Notably, there is the per-
mission to charge lower rates on ‘‘ matter that may be
transported in the United States Mails.”

The express rate question is too claborate and too
technical to be expounded here in full detail. Salient
points, however, must be brought out.

The rates are quoted at so much a hundred pounds
on different classes of inerchandise from point to point.
But there are curious complications and discriminations.
Some of them arise out of arbitrary arrangements under
which the exp theoreti ally divide traffic
at stated points lhc frontiers of their ** territories.”

The express companies themselves say that the chief
service they render is the terminal service. In the
words of the president of the Adams: *‘‘The collec-
tion, care and delivery of packages constitutes the
science of the express business.”

You can send a 1oo-pound package of Christmas
presents fromm New York to Yonkers, just outside the
city limits, collect, for 50 cents—if you want to. Of
this 50 cents the railroad receives 23 cents for hauling
the package. The longer the haul, the more the rail-
road’s share. But if 27 cents compensates the express
company for picking up your package in New York
and delivering it to your family in Yonkers, why should
the same service bring the company, as its share of the
charges, 87} cents if you send the package to your
brother in Buffalo; or $2.70 if you send it to your aunt
in Lincoln, Nebraska; or $5.07 if you send it to your
uncle in Salt Lake City, Utah; or $7.70 if you send
it to your grandinother in San Franci o?

Is the terminal service so many times more arduous
when you send your package to a distance ¥

For shipments of less than 100 pounds, the express
companies charge in accordance with ‘‘the graduate
scale.”  This system is calculated from the rate per
100 pounds between the given points; in other words,
the “*base rate.” 1t does not cover every weight; and

whenever your package is a little more than any of the
actually specified weights, you are charged for the next
higher weight. It produces some most astonishing
inconsistencies.

Graduates and Double Graduates

George J. Kindel, a Denver manufacturer, first vigor-
ously attacked the inconsistencies and injustices of the
graduate scale.  Although he accommplished little more
n t9o8 than to show up the indefensible practises of the
express companies, he has returned to the attack again
this year, and at this writing his cownplaints are being
argued before the Interstate Commerce Commission.

The extreme finesse of express rate making is the
‘“double graduate.” This is applied to packages of
eight pounds or more, when the express company
which is to make the ultimate delivery has no receiving
oftice at the place from which the package is sent.  Its
method is to apply the graduate, first, according to the
base rate between the receiving point and the point at
which the package is theoretically to be transferred to
the second company, and again according to the base
rate between the transfer point and the delivery point.
This may mean nearly - double charge.

If the package be prepaid, the express company,
competing with the muil service, charges much less.

Moreover, for packages weighing from one to seven
pounds the rates are particularly low. In explanation,
it may be pointed out that the express compaunies
shrewdly extend these cheap rates to packages three
pounds heavier than the weight limit allowed in the mails.

An express company will buy goods for you at any
store in any town where it has an oftice. It will file
legal documents for vou; get your goods out of pawn,
or enter them and clear them at the Custom House, and
transport them in bond to any port of entry. 1t wiil
even pay your gas bill, and attend to any legitimate
business that an agent could perform for you. In addi-
tion, it transacts what amounts to a general banking
business.

Money orders, letters of credit, and foreign exchange
came not within the purview of William Harnden and
his handbag, but to-day the total value of ali financial

aper issued by express companies is pretty close to

170,000,000 a year. Nine-tenths of it is in the form
of inoney orders; about one-third as much as the entire
business in that line done by the Federal Government,
and three times as much as was done by all express
companies twenty years ago.

On money orders the charges of the express com-
panies are made to compete with the Government.
Collections for customers are a different matter. A
hank will take your draft, and if it is returned unhon-
ored, no charge is made.  If the money comes through,
the bank charges you less than a third of what the ex-
press company charges whether it is able to collect or not.

is the express collection service worth the difference
incost? The following testimony from a large firm is
typical:

“We find from our records that at times we have
hundreds of dollars outstanding in C. O. D. shipments
that are not returned to us before five or six months
after the goods leave our hands, and we are frequently
obliged to go to great inconvenience to get our money.
The holding up of C. O. D. money for an indefinite
period practically takes the aspect of a forced loan, and
the claims against the express companies to-day are
assuming large proportions.”

Such is the testimony of shippers all over the country
and the complaint relates not only to collections. 1t is
almost impossible to get anything like satisfaction out
of the express companies when goods are lost or dam-
aged—and this in the face of the fact that the compan-
ies seek to justify excessive express charges on the
ground that their liability for the safe delivery of the
goods involves a heavy expense in their business. Upon
their own reports we find that the expense involved in
loss and damage is but 1.21%, of the total g

Success Magazine

Do you think that such instances of discrimination
are exceptions, arising merely from the necessary appli-
cation of red tape in an intricate industry? Then let us
pass from these petty injustices complained of through-
out the country, and see whether the express companies
are skilled in more masterly methods of fooling the
public.

Here is a case in point. Its importance is due to the
hearing it has on the real significance of the express
business. We recognize that one of the greatest
opportunities of the express business lies in the West,
where rn:lgnlﬂenl distances between manufacturing
centers f ly make it i tive to bring ship-
ments of seasonable goods as qunckly as possible from
the East. The express companies make special rates
upon ship of miscell merchandisg in bulk
from 500 pounds to 20,000 pounds, ‘lust as the railroads
make special carload rates. They will gather a quanthy
of smail packages from different consignors amd deliver
them at the bulk rate to some ome comsignee, such
as a large department store, jobber or commissios
merchant.

The California jobbers and Manufacturers Association,
assuming that the rule should work both ways, em-
ployed a forwarding agent in New York to purchase
various sorts of merchandise intended for different con-
slgnees. and to bulk the scparate packages into one

p to San Franci: for distribation to varieus
purchasers. When the shipment was offered to Wells
Fargo and Company it was refused at the buik rate on
the ground that the forwarding agent was not the ownet
of the goods, and that they were intended for ultimate
delivery to more than one consignee. The graduate
scale was appilied to each package in the shipment, and

76 was collected over and above the bulk rate.

Whtn the case was broughl before the Interstate
C e C was awarded. The
decision held that any shlpper was entitled to take ad-
vantage of the bulk rate offered by the express com-
panies without their inquiring as to the ownership or
the ultimate di on of the shi

A simple case, justly settled, is our first thought.
But there are deeps to be sounded, and we reach
them through the di g Op of C 1
Harlan.

He pointed out that ‘‘a person engaged in any kind
of business may refuse his services and the use of hi:
facilities to a competitor ™. as *‘a principle of commeon
right.”  He saw no reason why this rule of self-protec-
tion should not be available tc *‘ common carriers,” and
he urged that the forwarding agent of the California
association is in all respects a common carrier.

A forwarding agent a common carrier?

Keeping the Rates Up

** What " says C issi Harlan, ““be the
form under which the business is conducted, he makes
his income oul of transportation. He steps in between
the y and its p and collects ex-
press matter nnd 'delivers it at destination and fixes and
receives a rate that will compensate him for his services.
To call him a shipper and accord him the rights of 2
shipper, under the act to regulate commerce, is to
ignore the fact that he has nothing of his own to ship,
but is simply selling transportation to those who have.
He is a mere trafficker in freight rates, just as a ticke!
scalper is a trader in passenger fares. To give to for-
warders the status and the rights of shippers is to make
the business of forwarding a permanent feature in ou
commerce. This is to be regretted, not only becanse
there seems to be no real general need of forwarders ls
this coantry, but b 1o ad ge can come through
them to the general pamblic. It is mot economically &
sound proposition to Interpose a new factor in tramspor
tation between the shipper and the carrier, a middlemac
who mast make his living out of transportation.”

There we have it. The learned Commissioner, sor

the American Express Company; Adams, 1.01%; Pa-
cific, .63% ; United States, 1.00% ; and so on down
the line.

Have You Ever Tried to Get Satisfaction ?

Upon articles for which the company is kind enough
to assume liability, your express receipt limits it to $50
for too pounds and 50 cents a pound over that weight.
The clerk czrefully stamps your receipt, ** Value asked
but not given,” but he never asks you how much the
goods are worth. If you yourself insist upon placing a
valuation upon the slnpmenl an extra charge is made
for each $100, varying from 5cents to 20 cents.  Then
if the goods are lost or damaged, the company refuses
to pay more than $50, taking refuge behind the inter-
state law, and claiming that they would be breaking it
if they paid more.

The only resort of the shipper is to go to law about
it, and there are already thousands of suits pending
against the companies on this $s0 clause. 1t is the
settled policy of the express companies not only to be
negligent, careless and unaccommodating to the ship-
ping public at large, but to tire out the shipper who
makes a claim for loss, and, especially on smull values,
to put him to such expense that he finds it cheaper to
drop the claim.

Instances of this kind pile up from all over the coun-
try. Moreover, many other injustices are regularly
practised.

ofa$ Court Justice, has unconsciously dcﬁned

in precise terms the status of an express company.

he propcrI) concludes “the uitimate result will be lq
iag pubiic to support both the carrie

and the lorw-rder.

That is exactly what you and | and our fathers have
Dbeen doing for more than half a century. We bave leell
paying both the railroads and the s
excessive sums for & service in which the expreu co-v
pany can ounly he regarded reasonably as the forwardin
agent of the rsilroad, which does the actoal haaling o
the goads.

The Interstate Commerce Commission has alreads
held in a certain case, that discrimination in expres:
rates is unlawful.

But what good does that do? Do you suppose tha
the “orders” of the Interstate Commerce Commissior
are immediately observed by any one? They ordere.
a general reduction of freight rates west of the Missouri
According to law their orders may not be in force for .
period exceeding two years. Did the railroad companic
reduce trans-Missouri rates? No. They fought th
order up to the United States Supreme Court. Th.
Court handed down a decision sustaining it, about tw
weeks after the expiration of the two-year period of th:
order. The only recourse is for the Commission to issu
another order operative for two years and have tha
again fought through the Federal coursts, in the hap:
that the decision of the highest court may be rendere:
before the order again expires.
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