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A Liberal Reward—If You
Find This Man

E’S wanted at once to
H share in a large inheri-
tance.

It wlll not be hard to locate
him if you go at it right.

He’s a considerably better man
than you are,—quite a bit more
capable, more enterprising, more
likable.

He wouldn’t care for your job
~—it’s to small for him. He
““thinks big’’ and has the nerve
to do things in a big way.

It’s likely that he

your fingers’ ends is the way to arouse
him and send him into action in place
of your Old-Self.

To help you get what you want—
to help you find the Man-You-Can-
Be a remarkable system has been
evolved.

It is the work of Dr. Orison Swett
Marden, the editor of this magazine,
who is himself a true success, and has
the endorsement of scores of successful
men in the English speaking world. Dr.
Marden has probably inspired the suc-
cess of more famous men than any
other writer and educator. Men like

Charles M. Schwab, John Wanamaker,

Theodore Roosevelt, and

has become restless

Lord Northcliffe thank

under long idleness
and is quite ready and
able to jump in and
take his share of to-
day’s prosperity
profits.

You can locate him
if you want to. He’s
perfectly willing to
put himself in your
hands. As you read
this he is right there
with you. Heis read-
ing these words as you
read them. Heisread-
ing them through
your eyes.

He is the Man-You
Can-Be.

He is the man who

What Gréat Men Say
About Dr. Marden’s
Teachings

Theodore  Rooesvelt said:
*I am 80 deeply touched and
plm.ed by your editorial in

‘Sucocss’ that I must write
and tell you s0.”

Charles M. Schwad says:
“Dr. Marden's writings have
had much to do with my
waocess. "’

John \Vnn-:lm says: I
would, if | d been neces-
sary, hlve been wiling to
have gone without at lesst
one mesl & day to buy one
of the Marden books.'

Lord Nertholiffe says: ‘I
belleve Dr. Marden's writ-
ings will be of Immense as-
sistance to all young men.’

Judge Ben B. Lindeey
ssys: “"Dr. Marden is one of
the wonders of our time.
personally feel under a debt
of obligation to him for his
marvelous inspiration and
belp.”” -

When such men s these,
and a host of others too
numerous to mention, have
felt so strongly the debt of
gratitude they owe this man
that they have not hesitated
to acknowledge it in wriling,
sirely you also can be helped
to develop your latent pow-
ers. 10 fill a larger place In
the world, to make a new
success of your life.

for the help his works
have been to them. Henry,
Cabot Lodge, William E.
Gladstone, Elbert Hub-
bard, Hudson Maxim, Wm.
J. Bryan, Ella Wheeler
Wilcox, Chauncey Depew,
Andrew Carnegie, John
Burroughs—these are only
a few of the celebrities who
have written, thanking Dr.
Marden.

Not an Expensive Course
—Just a Book

Dr. Marden’s teachings
are not for failures—
although many a failure
has become a brilliant
success through the appli-
cation of them. They are
for all men and women
who have not achieved

can do what you have always

wanted to do.

Payable in Cash

Your reward for discovering
the Man-You-Can-Be is what-
ever you choose to make it—
wealth, influence, honor, posi-
tion, fame, health, friendship—
the best things that the world
offers. His inheritance is your
inheritance,—the rightful inheri-
tance of every intelligent man
and woman.

But the Man-You-Can-Be must be
awakened, discovercd! Don’t say he

isn’'t there. He isfthre—a l]e;ﬁ at
O

. - - T o sl

the very highest place that
could be theirs in their chosen field
of effort. They are for vou if you
have ever felt that vou could be more
than you are—that another and a better
man exists within you.

Dr. Marden’s teachings
are clear, simple, explicit.
They “take hold™ instantly.
A single hour’s reading will
flash a new light on your
possibilities and give vou a
glimpse of the great field
in which you might take

leadership.
. Name.......
There is nothmg myster-
ious or difficult about Dr. ,,. ..

Marden’s precepts. You
will recognize their truth
and their worth to you—

their bouyant, irresistable upward
sweep—as soon as you read them.
Thousands of ambitious men in all walks
of life testify to their value and their
impelling power.

Instead of putting his teachings -in
the form of an expensive course, cost-
ing $20 to $50 Dr. Marden has insisted
that you be given the benefit of his
training for almost nothing. He has
put the whole inspiring, mind-develop-
ing course into a single bo 'k, entitled
“HOW TO GET WHAT YOU
WANT.” A book that, in the first ten
minutes of reading, gives you an en-
tirely new viewpoint.

By special arrangement this book,
together with a year’s subscription to
Tue New Success magazine, can now
be secured for only $8.50. If you are
already a subscriber you may have
your subscription extended for another
year, or you may order the magazine
sent as a gift to a friend. There can
be no more acceptable gift than one of
Dr. Marden’s books and his magazine,
and many of our readers find “HOW
TO GET WHAT YOU WANT” an
excellent gift book for all occasions.
Surely you need this book and you owe
it to vourself, to your family, to your
friends, to take advantage of this offer,
which may open the door for you to
wonderful new success.

As an indication of your determina-
tion to develop the success spirit that
goes out and gets what it wants, act at
once. Strike out now for a 60 horse-
power. brain. Send the coupon below
at once to THE NEw Success, 1560 St.
James Bldg., New York, N. Y. It may
mean the difference between depriving
vourself of the things you have always
longed for and the happmess you have
dreamed of.

Mail Coupon To-Day

THE NEW SUCCESS

1560 St. James Building

Enclosed find $3.50 for which please send me
GET WHAT YOU WANT" and enter my name fcr a year’s
subscription to THE NEW
cash in advance.)

New York, N. Y.
“HOW TO

SUCCESS. (Foreign price $4.50,
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Squeezed Between “Yes” and “No”

Why the Strongest Characters and Greatest Achievers
Are Men and Women of Prompt Decision

By ORISON SWETT MARDEN

ANY carcers have been blighted by the delusive
expedient of putting off, “waiting a bit.”  Many

a man has lost the opportunity of his life by hesi-

tatine and vacillating, waiting a little longer before
deciding.

Nothing clse so paralyzes resolution and weakens the
will as the habit of postponement. deliberating, balancing
pros and cons, arguments for and against any particular
course.  Nothing else so clouds the mind and bewilders the
judgment as timidity and delay in making a decision.

The man who is made of winning material does not
hesitate and dawdle and waver and balance on the fence.
He jumps right in and tackles the hardest thing first, and
goes through with it.

JOLTAIRE tells us that vacillation is the most promi-
nent feature of wenkness of character.  In many
vears' study of men and the causes of success and failure,
I have found that the strongest characters and the greatest
achicvers are those of prompt decision. and that the men
who never amount to much are always men of weak decision.
men who hesitate and change from one purpose or position
to another and back again, under the influenee of opposing
motives.  Unsteady and irresolute such characters stand
for nothing positive. They carry a negative atmosphere
in their very presence.
month, the artist has portraved a
Squeezed between
as in oa

IN our cover, this

victim of timidity and indecision.
“Yes” and “No’" the timid, indecisive
visc.  Fducation. opportunity are of no avail to him. for he
is powerless to act. “Ie who hesitates is lost,” is a saying
familiar to us all; but not only

man is held

feel we can do, the more likely it is that we shall not do it
at all.

If vou find yourself putting off from day to day thinus
which you know vou should do: if yvou find vourself picking
out the casy tasks and sidetracking and postponing the
difficult ones: if you find yourself dreading to do the things

which you know you should do, you might just as well
know the truth.  There is no use sugar-coating it: these

are the carmarks of downright laziness. Picking out all the
casy, pleasant things first, putting off, as long as possible.
important decisions, the habit of wavering and postponing,
—these are indications of weakness.  They are signs that
procrastination runs in your blood, and this is fatal to
cthicieney.

THR habit of not trying keeps many able people from

the larger suceess of which they are capable. They
exhaust their encrgy in dreaming. and wishing they could

do not burn their bridges and
only way to

do this or that;
commit themselves.
accomplish things.
A business man says that thoroughness is the biggest
word in business. Another, that swittiness is just as import-
ant because the man who is thorough may be so long in
doing a thing to a finish that he never accomplishes it
Certainly dispateh is a superb business quality s the faculty
of putting things through is imperative to the winner, and
I have noticed that the man who has this characteristic
usually is thorongh, and has good judgment, e has unway -

cring decision,
The hesitator that by
time, some new features will present themselves which will
cnable him to decide on his

but they
or begin, which is the

imagines giving himself more

is he “lost” but also in danger
of not finding himself again! It
is a curious tact that the habit
of hesitating, waiting, putting
off becomes very difhicult  to
break.

A distrusted judgment is as
bad as no judgment at all.

withont dificulty. but
these seldom appear.

Many a vouth has lost n
education by Cwating
trying to mu ake up b~

what he had hest do.

iy deliberating am d
I

Course

college
a bit,”
mind
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12 fqueezed Between
weighing rcasons for and against, another who plunged
in without giving himsclf a chance to waver, is half way
through his course. or, perhaps, already has his degree.

There is no greater fallacy than that of imagining that
te-morrow will furnish a new argument-—except in casces
vhere some issue is pending—-to aid us in arriving at a
cenclusion.  The chances are that to-morrow will find us
more befogged, more hesitant, and less capable of deciding
enoour course than to-day.

Theusands of people ruin their power of judging clearly
by deliberating too long.  Hardly any question presents
itself to us which has not somcthing to be said for and
against it.  If we wait to make a decision until the argu-
vients are all on one side we will wait forever.

\, HILFE caution iis c¢ne of the great success qualities,
when overdeveloped it may become a curse, The
cffectiveness of any faculty may be ruined by overdevelop-
nmient.  Overeautiousness makes one morbid, afraid: and the
timid man is not the man who dees things.  Caution was
intended to prevent us from going off “half-cocked,” doing
things hastily which we might regret, doing things which
might injure us without deliberation; but overcaution is a
curse. a paralyzer of all progress. It is infinitely better
sometimes to make mistakes than to be overcautious and
ferever “on the fence,” balancing, wavering, considering
our acts.
“Nothing of worth or weight can be achieved with half
« mind. with a faint heart. and

‘.NO’,

“Yes’* and

important document until it was too late! How many inno-
cent children, aged parents, and frail wives have had to
accept charity or undergo privation, and have become
involved in endless law-suits beeause of this!

Seme men never have any opinions of their own, they
belong to the one who can bring the greatest pressure to
Eear upon them at the moment.  They vield first to one
influence and then another. I know a man, very brilliant
in many respects, but he has never stood for very much in
his community beeause he never commits himself to any-
thing. e never joined a church or an organization of any
kind because. he says, he wants to keep himself free so
that he ean go where he pleases. He belongs to no politieal
party and has no set principles about anything. Nobody
knows just where he stands or what he stands for.

There are many people who are indefinite, uncertain,
undecided about evervthing.  We often see them in our
shops. They pull things over, try them on; nothing is
quite what they want.  1f they buy they are sorry they
decided so quickly for they might have done better by
looking around a little more, and then they might want to
cxchange things.  In restaurants they look the bill-of-fare
over and over. and keep the waiter standing, never quite
knowing whal they want, and whatever they order they
wish they had ordered something clse.

It is amusing to wateh these wavering people when thex
are trying to decide what they will do of an cvening.
espeeially if they live in cities.  They look over the amusc-

ment advertisements and  dis-

with 2 tame endeavor.” says
Rarrow.

There are multitudes of men
and  women  who have lost
nany precious  years waiting,
held back by all sorts of rea-
sons and excuses from launch-
ing out. from beginning to do
the thing they knew they
onght to do.

Many of us wait until life
is half over or more before we
begin, and then we are always

The vacillating

brains must give

strong in other respects, is al-
ways pushed aside in the race of
life by the determined, the de-
cisive man who knows what he
wants to do, and does it; even
way to decision.

cuss this thing or that thing.
often until it is too late to go
anywhere.  The same experi-
ence is repeated before a holi-
day: they do not quite know
what they want to do. and
when they finally decide and
start out for the day they wish
they had planned for some-
thing else.

man, however

O one need remain an un-
decisive  negative  weak-

regretting the fatal postpone-

ment.  If we only had had the courage years ago to launch
cut. the courage to try, our lives would be revolutionized in
multitudes of cases.

If you postpone a thing you know you should do, it is
very easy to postpone it again, and the less likely you will
be to take it up. although you may think you will. The
habit after a while becomes so titanic that it requires
great will power to break it and overcome it.

If vou couldn’t overcome the habit earlier, when it was
much weaker, the chanees of your overcoming it after years
ef postponement grows constantly less and less. Although
vou may still have a hope and expectation of doing so, the
likclihood is that you won't. After a while, indifference
takes the place of resolve. When it does, you are not
likely to go back to the resolve. So be carcful how yvou
postpone the thing you know you should do. Before you
realize it you will be the victim, not the master.

“TTHIERFE is nothing in the world more pitiable than an

irresolute man. escillating between two feelings, who
would willingly unite the two, and who does not perecive
that nothing can unite the two.” says Goethe.

Fvery important decision involves the letting go of
~omething, and the more one tries to get away from the
ditheulty, the more he thinks over the thing to be decided,
the more he entangles the whole situation.

l_ OW many men b

=ause of indecision have postponed
the miaking of :

\‘i(])ur g daning of some other

ling unless he chooses to be
He can make himself positive, decisive, foreeful, if
he will, by strengthening his positive qualities.

The achiever must dare to take risks, he must have confi-
dence and unbounded self-faith. Do not be afraid of mak-
ing a mistake. 1f you push ahead with courage, grit, and
determination vou can make up for a lot of mistakes and
accomplish infinitely more in a lifctime than the man who
creeps along overcautionsly and is afraid of his own shadovw:.

One of the most helpful exercises we ean possibly prac-
tice is the habit of doing things with dispateh and vim. To
decide things quickly and push them through with vigor
and encrgy, cuts off doubt, fear, the lack of cenfidence.

Nothing will paralyze the ability to start things with
vigor and determination like the habit of indecision, hesita-
tation, wavering.  In our decision we must learn to trust
our judgment. A distrusted judgment is as bad as no
judgment at all.

such.

I you are cursed with the habit of indecision. resolve

every morning that vou will, during the day. decide thing:
without possibility of recall. When some problem is under
consideration, get the best information at yvour command.
use vour best judgment in making a decision, then close
the incident, the contract. whatever it may be, and dismiss
the whole affair from vour mind. You will thus secure
vourself against vacillating by refusing, after a matter i«
enee closed. to wonder whether you have done the wisest
thing, by resisting every temptation to-open the matter
for reconsideration.



Selling to Six Million Customers by Mail

The Remarkable Business of Sears, Roebuck & Co., and the Achievement
of the Head of the Firm, Julius Rosenwald

By HOWARD P. ROCKEY

store which serves over 6,000,000

customers a vear, is a job for a human
dynamo—particularly when the store sells
everything from a paper of hair pins to a
church building.

The guiding genius of such a store is
Julius Rosenwald, President of Sears, Roe-
buck & Co., the largest mail-order house
in the world. Mr. Rosenwald, who was one
of the “dollar-a-year” men during the World
‘War, is not only an exceptional merchandiser,
but a keen student of human nature. Week
in week out, Mr. Rosenwald’s firm is supply-
ing the American people with almost every
sort of necessity and luxury. Their orders
and their letters reflect accurately the tastes
and tendencies not only of the United States
but of many other parts of the world. and
portray pictures of almost every conceivable
type of human being, human emotion, and
human need.

During the month of May, 1920, Sears,
Roebuck & Co., did a business of almost
$18.,000,000. For the first five months of
the vear the firm’s sales amounted to over
$124.000,000—which was a gain of approx-
imately $36.000.000 over the same period in
the preceding year.

TO be the guiding genius of a retail

Americans Live Better Than Any
Cther People

] OSENWALD'S own career is as pic-

turesque as the giganlic enterprise over
which he presides. His observations lead
him to declare that Americans are living on
a better and higher standard with the passing
of every yvear. “Why there are items in our
catalog to-day, which it would have been
foolhardy to place there a few years ago.
To do so would have been sheer waste of
paper and printing, to say nothing of cre-
ating an unfavorable sentiment in the minds
of our patrons. Now we sell many such items
to millions.”

An inspection of one of the firm’s catalogs
shows clearly why Mr. Rosenwald makes this
statement. Its items run the whole gamut
of merchandise from wash-clothes to de lure
sets of fine books—practically everything
that can be sold by the medium of the mails.
The merchandise ranges from the most in-
expensive to articles which only a well-filled
purse can afford. And behind each article
offered is the pledge of satisfaction which
promises that if the artiele is not as rep-
resented—if for any reason whatsocver, the
purchaser does not like what he has pur-
chased, he may send it back and his money
will be refunded. Mr. Rosenwald’s attitude
is this: that the customer is always right and
can do no wrong, nrcﬁs ubscr\"t&%ms have

Digitizeq
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JULIUS ROSENWALD
President of Sears, Roebuck & Co. The letters received daily from his 6.000.00¢

customers are more inspiring to him than gliyh_l_en_d#- o

Y OF CALIFORMNIA



T4 Selling to Six Million Customers by Mail

led him to be certain that the percentage of men and
women who take unfair advantage of this attitude
small as to be utterly negligible.

Mr. Rosenwald claims that the American standard of
living is the highest of any nation.  He further sayvs that
the United States has the highest purchasing power of any
national group.

“We Amcricans wear better clothes, eat better food-
stuffs, dwell in better homes and have more comforts and
convenience than any other people. We indulge in more
lunuries, too. and luxuries are not harmful but decidedly
beneficial, if people can afford them.”

Over 190000 Letters a Day

T the age of fifty-cight, Julius Rosenwald is just be-

ginning to hit his stride, but like Charles Dana Gibson,
interviewed in Ture New Scvceess for Julv. Mr. Rosen-
wald does not believe that a man ever gets to the top notch
of his potential powers.  Like Gibson. too, Rosenwald
believes that the recipe for success is work—hard work
and plenty of it.  Yet Rosenwald is by no means a slave-
driver. He lures the loyalty in his employees just as he
wins the confidence of the firm’s customers because of his
fair and square policies.

Rosenwald’s primary cdueation was in the publie schools.
His real eduecation came subsequently in the marts of trade.
His parents were moderately well-off and young Rosenwald
had the advantages of a good American home during his
student days.  In 1890, he was married to Augusta Nus-
baum of Chicago.

Prior to his marriage, from 1879 to 1885, Mr. Rosenwald
engaged in business in New York.,  Then he became senior
member of the firm of Rosenwald & Weil, of Chicago,
manufacturers of ready-to-wear clothing for men.  He
guided the policies of this house until 1895, when, se eking
larger activitics, he was selected to hl] the office of ‘vice-
president of Sears. Roebuck & Co.  In this capacity he
began broadening the scope of the compapy’s business, and
retained his office for eight yvears.  Then, because of his
record as a subordinate exceutive, he was elected chief
execntive.

If you have ever been in Chicago and have seen the giant
trucks of Sears. Rocbuck & Co., dumping their merchandise
into the post office every evening, vou will have some little
idea of the daily shipments of this great firm. But the
Chicago office is but one of several distributing points, from
which the nceds of the house’s 6.000.000 customers are
filled.  The Chicago office alone employs some 23.000
people.  This braneh receives and answers more than
190,000 letters a day.  Naturally. the envelopes are opened
by machine and routed by a special force of mail clerks.
They are answered in fullest detail by still another depart-
ment, and the eash is handled by a third while the orders
arc carcfully listed and shipped on the day the letter is
received if possible,

The inner systems of such an organization are naturally
finely geared and modern to the Jast degree. Fvery new
wechanieal deviee and system which makes for efficiene v,
ceonomy and time-saving is emploved.  Many of the firm's
methods are due dlrutl) to the keen analytic reasoning of
the company’s head.  Orders are transmitted to various
departments by means of pnenmatic tubes, and less bulky
packages are sent from one department to another by a
similar serviee. Tt is estimated that, in the Chicago office,
there are some fifteen mites of pnenmatie tubes in use,

is S0

A Consignment of Unclaimed Watches Started Firm
HE accident which resulted in the founding of the firm,
which Mr. Rosenwald has so admirably developed, is
aninteresting hit of business romance.  Back in 188#,
Richard Sears was k'nu.( out thg Morse code as telegraph

aperator atoan dsolafle 0\01:; Lﬁnn known as Redwood

I'alls, in Minnesota. Sears was a serious-minded man, and
he had in him the nueleus of greater things than sending
telegrams on their way to the Llast and West. He was a
dreamer. but his dreams proved practical.

One morning. Sears received a consignment addressed to a
local jeweler. Because of some misunderstanding. the jeweler
refused to aceept and pay for the package. Through some
othier misunderstanding, the manufacturer who had shipped
it refused to take it back and the perplexed station agent
tound himself responsible for a consignment of watches.

Then Sears had a happy thought. He examined the
watehes and that they were good ones. He also
considered the price fair.  And he wondered whether he
could not add to his telegrapher’s salary by selling them to
his friends. Between the times when the oceasional express
trains whizzed through or stopped to replenish their water
supply, Sears sat down at his desk and wrote letters about
the watches. He mailed them to his townsfolk, to people he
knew in the surrounding countryside. and tossed them aboard
the trains for the crew to read when opportunity offered.

He told the truth about the watches and recited the
circumstances which had placed them in his possession.
He straightforwardly announced what profit he intended
putting on-cach watch and eontinued with the statement
that he considered every wateh a good bargain at the figure
named. This out in the open. non-profiteering attitude
sounded the kevnote of what, Jater, developed into the
world's largest mail-order business.

Trainmen stopped off to look at the watches, and bought

Saw

them. Neighbors eame down to the station and did like-
wise.  Tarmers drove in to see what Sears had to sell. At

length, the consignment was exhausted; but Sears’ letters
had stirred up a:demand for more. He communicated with the
manufacturer and secured another shipment, and continued
selling not only watches, but other merchandise, until his
business foreed him to lay aside his duties as station agent.

From this modest beginning Sears, Rocbuck & Co., grew
into the giant enterprise which Rosenwald now heads and
plans to expand far bevond the most extravagant dreams
of the company’s founder.

Story of a Carolina Christening

JOMF time ago Mr. Rosenwald was on his way to
Florida for a vacation. The train stopped at a little

" North Carolina siding and the customary group of ragged

pickaninnics gathered about to beg coins of the passengers.

One voungster attracted Rosenwald’s attention. and he
asked him his name.
“Glory Ilallelujah,” answered the colored youngster

seriously.

“How’s that?"" asked Rosenwald in surprise, and turning
to another urchin said. *“And what’s your name?”

“Sears Rocbuek.” eame the surprising answer,

Rosenwald’s companions laughed. and the head of the firm
proceeded to inquire how the boys had accumulated two such
remarkable names. “Well, you see, sub.” one boy told him,
“we's twins, and my mammy says as how they's the two
Pestest known names hereabouts she done give ‘em to us.”

A corpulent man at Rosenwald's side stepped up to him
and said. “If vour concern is that well known. 1'd certainly
Hike to own some stock in it.”

“But it isn't the business side of the enterprise that
interests Mr. Rosenwald most. The joy of his life is hi.
morning’s mail. “It's far more fascinating than annual
dividends,” he says,

Same of the letters are genuinely amusing, and all of
them show a splendid faith. on the part of the writers, in
Sears. Rocbuck & Co. o Mr. Rosenwald says thit he has
been appealed to by children to send them a baby brother
or sister. . Dan Cupid also brings requests to Rosenwald's
desk, asking him to suggest a suitable wife or husband for
a steady enstomer.
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Every letter is answered, sympathetically and fully—al-
ways seriously, no matter how illiterate may be the letter
or how absurd the request.  Advice as to family matters
and the advisability of changing from woolen to cotton
underwear are by no means rare. Frequently some eustomer,
feeling gnilty, writes that she s not bought beeause the
crops have not been good and money is scearce. that Unele
Abner is sick a-bed. and she has had her hands full with

the chores and the children. “But I'll send yvou a nice
order right soon.” comes the concluding paragraph.
Back goes aletter enclosing a new catalog. T'he woman

is thanked for writing in, told not to worry about the order,
and advised that Sears, Rocbuck & Co., view with deep
concern the illness of Unele Abner and sincerely trust he
is recovering.  There are hundreds of such letters every
day, and a trained foree of correspondents answer cach one.
There are some customers who keep up a running fire of
correspondence with the firm, month in and month out.
Frequently a correspondent in placing an order will ask
that Mr. Scars or Mr. Rocbuck make the scleetion, as any-
thing they choose is bound to be satisfactory.  Women will
request that Mr. Scars ask Mrs, Scars whether she thinks
a bluc or a brown silk would be most appropriate for a
gown for a given occasion, and. they send along their photo-
graphs. so that Mrs. Scars can adequately judge the matter,

Roebuck catalog is a costly production in itsclf—not only
to prepare and print, but to mail.  Every page and ever)
fraction of a page must do its part in producing revenu
for the firm.  An article that does not “pull” can not be
allowed to remain after one edition is exhe: nhttd

As o result of this carcful check-up, the figures whicel
come to Mr. Rosenwald's desk are indicative of the trend of
what the public wants. While there are certain localitic
in which some type of merchandise sell better than others
Mr. Rosenwald finds that, by small and large, the tendencie:
of the American people are much the whether they
dwell in eities or rural section, It is found that
secetions religiously cling to old-time customs and prefo
articles of apparcl and houschold use which have beer
generally outgrown by the country as a whole.

It might be imagined that the only purchasers of mail
order wares would be persons who, living in isolated sec
tions and in rural free-delivery routes, cannot conveniently
drop into nearby stores and make their purchases. Ye
such is not the ease. Scars. Rocbuck & Co., fill many order:
from families living in New York City and other place
plentifully supplied with shops of every description.

Mr. Rosenwald says that where women continue to ordel
old-style houschold utensils they usually have a sounc
reason for doing so.  For instance, the firm sells a surpris

ing quantity of flat

Same
SOt

Keeping Close
Touch on Six
Million Customers

R. Rosenwald
claims that the
success of the busi-
ness is based on the
tirm’s feeling that its
customers  are  real
persons and that the
firm is a real, breath-
ing personality and
not a cold business
organization in the
minds of its patrons.
“We feel that we
like to know them;

7.500.000 pairs of shoes.
1.000,000 small rugs.

1.000 pianos.

1.000,000 yards of carpet.
10,000 organs.

6.000 carload~ of groceries.
150.000 miles of sewing thread.
30,000 Jdo!l buggies.

500,000 needles.

38.000 Teddy Bears.

Here is a list of just a few of the sales made by Sears,

Roebuck & Co.,

3.000900 gallons of mixed paint.

frons, whicharce heavy
and unwicldy, ve
hard-headed house
wives ('(”ltinll(' to lf”)
and use them because
they elaim, such iron
hold more heat ane
do abetter job eveni
at the sacrifice of th
discomfort and phys
ical effort claimed fo
more  up-to-date  in
ventions.,

While men are
frequent patrons o
Scars, Rochuck & Co.
records show tha

last year

20.000.000 rolls of wall-paper.
85.000 carriages.

190,000 feet of ladders.
200,000 paint brushes.
52,000,000 eyelers,

12.000.000 pounds of coffee.
200,000 stoves.

54000 gyvroscope tops.
62,000,000 button-.

300 carloads of linoleum.

how they live. what
they prefer and what
sort of folks they are.” he savs. “And, to establish this
intimate touch, we tell them all about ourselves, how the
state of our health may be, what the weather is like in
Chicago. and any interesting, breezy little bits of gossip
or anucedote which will tend to establish a closer relation-
ship. Hundreds of them visit us when they come to the city.
To many of them, the inspection of the Sears-Rocbuck
plant is an event that will be remembered all their lives.”

Mutual confidence is the secret of the firm's great suceess.
And the deseription of the merchandise is invariably fully
accurate.  If cloth is half wool, that fact is plainly stated.
If an article is supposed to give serviee only for a specified
period. that period is definitely estimated and frankly
named and (rlnrnnhod During the past vear, the firm
received .|1mut F70.000.000 in personal, uncertificd checks,
and the loss by lmd checks amounted to less than #16.000-
about one-forticth of one per cent. Tt is estimated that.
notwithstanding the finn's sweeping guarantee, only about
ene article in a thousand is returned. and then it is usually
becanse the customer lias changed his or her mind and
prefers to have the article exchanged for something clse in
the catalog.

Why Some People Prefer Olb-Fashioned Things

A VITAL part ()f a business of this magnitude is to check
up public taste, needs nI demands to carefully wateh

theDiohmd of gal {:} 3 @\tld product.  The Scars-

about 75 per cent o
the active accounts o
the firm's lists are those of women.  But many women buy
not only for themselves, but for the whole family.

Mr. Rosenwald states that the orders which his firn
tabulates  daily  show conelusively an upward tr(n(l it
cdueation and living throughout the country.  No lonue
must the mail-order merchandise be cheap in prut ang
cheap in composition. The better grades of every articl
—from groceries to automobiles—is preferred, especinily
in the rural districts.  Yes, vou can buy an automobile by
mail. and there is little doubt that Scars, Rocbuck & Co.
would sell yvon a steam engine or a steammship-—with the
usual “money-back guarantee”- if you asked them to do o

Farm Homes More Up-to-date than City Homes
A SCRUTINY of the eatalogs of the house for the pas
42 Seore of years reveals an interesting transformation
Tu those days, bedroom sets consisted of a bed, burean, ar
washstand, and the design and price were such that not
single set could be sold i listed to-day.  The Iatesd
catalogs show bedroom sets of seven picees: the style and
the qnxhl\ is good  priced accordingly and an astenmshe
ing number of mail-order buvers insist on period designs,
Cradles were onee a big item in the mail-order catalog,
To-day, the yvenng hopeful requires a rubber-tired vehiel
with closed sides and  top—screened amainst mosquitocs
.-md ﬂit‘\,
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Are You Standing on Your Supply Hose?
Perhaps That's the Reason Why You're Not Getting What You Want
By ORISON SWETT MARDEN

F you are not getting what vou want, you are doing
what the man in the picture is doing—shutting off your
supply.  He is very much annoyed, very much disap-

pointed, because he is only getting a mere dribble of water
when he has every right to expect—and should get—a
liberal low. Water is at the source in abundance ready to
supply his needs: only one thing is at fault. the man him-
self is pinching his supply, limiting it to a miscrable
drizzle. He is standing on the hose and doesn’t know it.

HAT is literally what all who are living in pinching

poverty are doing. There are millions of people who
have been standing at the very threshold of prosperity for
vears, and yet living in the most abject want because they
do not obey the law which opens the door to the great
supply of abundance provided for them. They are pinch-
ing their supply by stepping upon the hose through which
plenty would come to them. They are stopping the flow
of abundance that is their birthright, by their doubts, their
fears, their unbelief; by talking poverty, thinking poverty,
acting as if they never expected to have anything, to ac-
complish anything, or to be anything.

E often wonder why it is that people about us in

apparently no better circumstances than we are get
so much better things than we do, why they always insist
upon the best of evervthing. We never see them wearing
cheap things—never see cheap things in their homes, or
any pinching anywhere. They buy the best food, the best
cuts of meat, the best froits and vegetables in the market,
and everything else in accordance, We
think they are extravagant when we
compare what they pay for things and
what we pay for things of the same
kind, and we pat ourselves on the back
because we pride ourselves that we are
economizing and saving .what they are
wasting.

But, are we? How
does our manner of living
compare  with  theirs?
Does the enjoyment we
get out of life measure up
to what they get? Do the
few dollars we save com-
pensate for the great lack
in our lives—the lack of
good food, of proper
clothing, of the little
pleasure trips, the social
enjoyments, the picnics

and various diversions
which make life so pleas- !
ant, so healthful, and

above all, so much more
productive for the neigh-
bors whose extravagance
we condemn ?

I' course they don't.
The fact is our par-

simonious poliey is all
the time  pinching our *
supply. Tt is the larger,
grander consciousne

16 Digitized by C{)k -gle

If you are not getting what you want you are doing what the man
in this picture is doing. WE

the big generous thought, the thought of boundless supply,
of the unlimited resources of our great God-partner that
gives us the larger life, the bounteous supply.

‘Fixing limitations upon ourselves is one of our cardinal
sins. Some of us are continually doing it by our limited
thinking. Our mental models are pinched and shriveled,
and we easily fall into the habit of accepting inferior
things as a part of our lot in life. A mental wall of limi-
tation restricts the flow of good things to us.

NO“’. prosperity flows only through channels that are

wide open to receive it. It does not flow through
channels pinched by discouragement and despondency. A
magnificent faith in the Source of all supply, the conviction
that good things will come to you, that prosperity is yours
by vour divine birthright—this is the mental attitude that
keeps the supply pipes open and brings you an abundant
flow.

GREAT manufacturer, or merchant, or railroad mana-
ger, or other business man, who should lose his broad
vision and wide outlook and begin to economize in neces-
sary output, who should substitute inferior goods and men
and service for the best, who should reverse his poliey,
changing from a broad, generous one to a narrow, serimp-
ing one, would find his business dwindling away to nothing.
There is no changing the principle of the law of supply,
the law of opulence. Whatever your business, your pro-
fession or occupation, or vour circumstances, your mental
attitude will determine vour success or failure. A pinched
mind means a pinched supply. It means that you
try to tap the great fountain-head of supply with a
gimlet and vou expect to get an abundant supply.
That is impossible, my friend. Your mental attitude

will gauge the flow of your supply.

4

OU will notice that the man who puts a nickel in

the contribution box is always stingy, close and
mean in all his money matters. He is forever saving
pennies and never does
big things. No matter
how much natural ability
he has, his narrow, lim-
ited, warped conscious-
ness dwarfs him and cuts
off his stream of supply.
He cannot do the big
things because he never
thinks big things. His
consciousness will admit
only a pinched supply in-
stead of the big flow that
is 'literally at his com-
~ mand.

Everything that comes
to us comes through the
channel of our conscious-
ness.  If that is little,
pinched, narrow, limited,
we are standing on the
hose and cannot expect
a supply which will make
our garden of life blos-
som with the abundance

50 _grffg;l_v desire.
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How I “Cash In” on My Employees

Old Jeremiah Harrington, of the Harrington Industrial Corporation,
Says Some Pert Things About Real Loyalty, In Conversation
with His New Branch Manager, Phil Simpson

By FRANK

b IMPSON,” said old Jeremiah Harrington, president

S of the Harrington Industrial Corporation, “I've

asked you out to dinner because I want to have a

little talk with you. In appointing you general manager of

the Hartford plant, I've given you a big task; but I know
you’'ll make good.”

Phil Simpson smiled and nodded appreciatively as he
looked across the dinner table at his employer.

“There are two ways to get work out of people—but
only one right way,” Harrington went on. “Perhaps I can
best illustrate my point by quoting you an experience of my
own when I was a youngster. [ was.working for Clegg and
Clegg, and I never knew two able men so totally different
in their dispositions. Both were hard workers and both had
been generously endowed with brains.

“Joe Clegg was a nervous, snappy individual who had
one of those fool signs: ‘This is my busy day’; hung over
his desk. Sam Clegg didn’t have any signs in his room
except the signs of his own industry, and you didn't
need any printed notice to tell that every day was his
busy day.

“Joe Clegg was a slave driver. He’d have made a won-
derful Simon Legree in ‘Uncle Tom’s Cabin,” but you can't
drive employecs with a whip and a pack of bloodhounds.
He was eontinually issuing complaining memorandums to
everyvone in the office—protests about this and that, point-
ing out the necessity of observing hours strictly and the
heinous sins of those who dared give thought to the day
when vacation would roll round with its two weeks of rest
and pleasure. I made a mistake one day—not a very
scrious one—but a foolish one nevertheless, I knew it
without his pointing it out to me. I had already resolved
that it should never happen again, when Joe Clegg called
me into his office. He hit the desk a blow with his fist and
his eyves blazed at me. ‘I can’t understand how a man of
vour intelligence could do such a thing!" he shouted. ‘Of
all the asinine things! What do you think I'm paying vou
a salary for, anyway?" And for ten minutes he kept on—
rubbing it in and rubbing me the wrong way until I'd have
resigned on the spot if I could have afforded to throw up
my job.

“The result was. I went out of that room discouraged,
hurt, resentful. Now, it happened that Sam Clegg had
heard his brother ‘ragging’ me, and, about an hour later.
he wandered over to my desk. In his hand, he held the
letter that had caused all the
trouble. I flushed and my e
heart sank as I realized that
I was in for a repetition of the
‘call down.” But I had reck-
oned without knowing Sam
Clegg.

““‘Harrington.” he said to
me in a quiet, kindly tone, his
rmanner ecalm and unruffled, ‘I
don’t know just what your
ideas are on the subject, but I
think this might possibly have
been handled in another way—
and, perhaps, more effectively. ¢

>

shouldn’t we
doing it?

EARNING a living is the
thing which occupies
most of our time; but why

WINSLOW

Let me tell you my idea, and scc if you don’t think it would
produce better results in the future.

“'T*HEN he sat on the edge of my desk and talked for

almost half an hour, explaining his position, asking
my opinion, and finally ending up with a funny story he
had heard at the ball game the week before.

“The soreness was gone. He had given me some helpful
adviee, and I had decided that I'd rather work for Samuel
Clegg than any other man in the world. It’s all in the way
you do it, my boy.”

“I haven't watched your methods for ten years without
realizing that,” Simpson broke in. ‘““There isn’t a corpora-
tion hcad in the country who has more loyal employees
than vou have, Mr. Harrington.”

“I know it,”” Harrington nodded, “and I'm proud of it
beecause I belicve it’s been my handling that brought about
such a eondition. It's just that I realize that they are human
and because they know that I am human. When I make
a criticism, I try to make it constructive. Destructive fault-
finding never got a man anything worth while. I try first
to convince mysclf that my opinion is right, and then I go
and sell it to my employees just as I would try to sell a
bill of goods to a customer. And, in both eases, I bear in
mind that there’s more than onc way to skin a cat and that
the best way to catch flies is with molasses.

“T HF. big thing is not to get your force to work

harder, but to think harder. Most honest men do
their full measure of work—very often in their own way—
but they do it and give full value for every dollar they're
paid. New ideas arc the life of a business, and ideas are a
darned sight harder to produce than the merchandise we
turn out in the factory.

“To produce ideas a man must have a free, contented,
unhampered mind. That means he must be treated cour-
teously, made to feel that you are intercsted in him, and
that you will be more than glad to pay him a better salary
if he can produce ideas that will permit you te do so.

“Most men think they are worth more than they really
are, and I've made it a plan to eall their bluff by paying
them a little more than I think they’'re worth. I try to
figure out when each man is due for a raise and give it to
him, before he gets a chance to ask for it. It's only
human nature that a man will appreciate a raise more if it
seems to come unsolicited than
if he has to ask for it or club it
out of the company.

“So, I've found that when a
man doesn't have to worry
about where the baby’s next
pair of shoes is coming from.
and when he likes his desk at
the office about as well as he
does the easy chair at home.
ideas begin to germinate. And

‘cash in’ on them. If an
employer makes his emPloyces
happy thex’1l o more and het-
ter work and pay bhim biggﬁ
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18 \ How I “Cash In” on My Employees

dividends. That isn’t any par- ©
ticular discovery of my own.
Every really successful
business man knows it, and acts
upon it. but some do it better
than others.”

“I've  found that in my
work,” Simpson commented. @
“I've always claimed that a
boss who berates his employees. depreciates the product he
is paying for.”

¢ LGIIT!” smiled Harrington with an emphatic gesture.
“You have to lure loyalty ideas. Ideas are fickle and
stubborn.  The more ideas a man accepts, the more he will
get. If he looks for and expects good things of his
employees he will get good things. If he takes the opposite
point of view, he'll probably get just what he's looking for.”
“I learned that when I was in the army,” Simpson said.
“I could get my men to do anything because I was one of
them, vet made them realize 1 was the boss.  H there was
any specially good issue to be had, my men got it; and they
knew they’d get it. Because T let them know 1 expected
good work out of them, I had the finest platoon in the
regiment.”

} ARRINGTON nodded again. “It’s plain as the nose on

vour face,” lie remarked. A man makes a mistake when
he says to an employee, ‘That isn't just my idea.” It takes
all the wind out of the underdog’s sails. If it isn’t your
idca—and you have an idea—tel]l him what that idea is and
why his work doesn’t coincide with it. If you haven't any
definite idca of what you want. take the employee's sug-
gestion and see if you can improve upon it.  Tell him
frankly you are rather doubtful and ask him to help you
improve upon the plan.”

“I've worked that, too.” Simpson said. “In the faetory,
we stimulate Iabor by paying bonuses, by making the work-
ing conditions pleasant, and by organizing athletie teams.
Office folk—the iden nmanufaeturers—need just such bonuses
and just such stimulation, but along diffcrent lines. Now.
I've put an ‘Idea Box' in the main office. Fvery employee
is invited to drop suggestions into it.  Fach week, five dol-
lars is paid for the best usable suggestion found in the box.
It works like a charm.”

“Good,” commended Harrington. “If more managers
would do things like that they'd find more initiative and
more enthusiasm among their people. Ideas pay bigger
dividends than any machine. An idca may devise means of
making a better thing in a totally different and far more
profitable way.”

“Undoubtedly,” said Simpson. “The day of grinding work
out of employvees and making them work harder through
constant fear of discharge is gone for ever.  Most men have
found that it doesn’t pay—just
as most men have found that @
there's a world of truth in the
old saving, ‘All work and no
play.” as applied to themselves
as well as their employees.”

“And as a rule,” Harring-
ton confirmed him. “I've found
that the man who is the hard-
est task master gets the least
for his pains.  He antagonizes
his employces. causes them to
clin. a few minutes off their
hours three times a day, en-
courages them Lo cheat him in
dozens of stothful ways,
simnly beeause they dislike him

and wantrtoirget s eved. @n

OT wealth, but the ability to
meet difficult conditions is the
measure of a man.

OU will find a tremendous help
in constantly affirming that vou
are the person you wish to be; not
that you hope to be, but that you
actually are now.

prised to sec how quickly the part
which you assume will be realized
in your life, will be revealed in your
character.

the most ambitieus, well-inten-
tioned emplovee will set his
wits against such an employer
simply as a means of showing
his independence. They don’t
take any interest in the boss’s
welfare and have no enthusi-
® asm for the business. Result—-

the boss hates them and they
hate him, and no great success was ever built up on the
foundation of hate. Conquerors have tried it with results
which show frequent repetition in history.”

C“QOMEONE remarked the other day that an employee

» of John Wanamaker stores said that Mr. Wanamaker's
‘wood morning’ as he passed through the aisles was a posi-
tive inspiration to boost the day's Simpson
continued.

“Certainly.” said Harrington. 1t is but natural if the
emplovee is flattered by a personal remark of the boss. It
makes the employee think that he ‘belongs,” so to speak,
and that, instead of being a poor hired clerk, he is really
a part of the personne] of the organization. I always try
to learn the names and a little of the personal history of
all my employces from my branch managers down to the
newest office boy and the porter who cleans my office.
Napoleon is said to have known the name of every one of
his soldiers and I've found that it certainly pays in business
to know as many of your employees as possible.”

“All of which would seem to prove that sympathy. kind-
ness and a strict adherence to the principles of the Golden
Rule are as much a matter of business sense as they are of
evervday life.” Simpson mused.

“Not a doubt of it,” Harrington agreed. “If an employee
oncc realizes that his own best intcrests are promoted by
Jooking after the best interests of evervone about him, he
will go far in the world. Business—good business—isn’t
the cold. brutal thing people used to think it was. The
more milk of human kindness that's mixed with the daily
toil the greater the profits.”

sales.”

“UNQUESTIONABLY, fair treatment produces more

than high wages, although I've always thought a
man a fool not to pay his people properly.” Simpson said.
“I wouldn’t want an emplovee who was afraid of me. [
try to make everyone of them feel that if they were to cease
to funetion or get out of gear, the whole machinery would
stop.”

“That’s the ticket,” agreed Harrington, “‘the more respon-
sibility you make a man or a woman feel. the more initiative
and loyalty voun will get. Make themn belicve they are
indispensable and the chances are they will soon become so.
In that event, increased pay takes care of itself and so
does increased profit for the firm.”

“I know one instance of a
® large New York advertising
ageney  which takes a novel
way of instilling this idea into
the minds of its employees and
making for greater cfficieney.”
Simpson submitted. “They
employ about a hundred peo-
ple and it is more like one
great family than a business
organization. Fach summer
the office eloses up tight for
two solid weceks. Evervone
from the head of the firm to
the office boy takes a vacation
simultaneously. They recason
that it promotes cfficiency

(Continued on' page 63)

You will be sur-



“REST” The Slogan of the Vacation Season

By ORISON SWETT MARDEN

MONG the prime necessi-
tics of life there are a

few things bevond the
reach of profiteers and
the ever-increasing cost of
living.

TFresh air, sunshine. the beau-
ties of nature. exhilerating ex-
ercise, life-giving, muscle-build-
ing recrcation, games and sports
of all kinds are still God's free
gift to man.

No one ean wholly divorce
himself from frequent contact
with nature without serious loss
or crippling deterioration.  We

all our possessions.

WE rob ourselves of more than we can

ever compute by being niggardly in
the matter of a vacation.
anything else rather than this, on which the
very wellspring of being depends.  Health
is the “pearl of great price” for which, if
need be, we should be willing to exchange
Withowt it all other
things are powerless to make us happy.
Many a millionaire who has bartered his
health for his millions sighs for what all
his wealth cannot restore.

the incessant petty cares and
annovances that fall to the lot
of even the most capable anl
cheerful housewives, it is plain
that she needs to go to the great
Mother for a scason of rest and
healing.,

Wateh the pale student and
clerk. as they pore over books
or wearily bend over counters,
How they droop like lowers and
plants after a long period of
drought! Notice the toilers in
every trade and avocation in our
city streets, and see how they
languish and tade for need of

Economize on

all came out of the carth and it
is by coming in frequent contact
with it that we regain our lost nature and  vigor.

When you go into the country make up vour mind that
you are going into God’s great gallery of charm and beaunty
to enjoy vourself and to see what you can get out of it
Resolve that yvou will come home Inden with riches that
no money can buy; that vou are going to extract from the
landscape—trom the mountains, the vallevs, the fields, and
the meadows—a wealth which does not inhere in the dollar.
These things cannot be bought; they belong only to him
who cant appreciate them.

AS in the trenches, in Urance, during the World War.

experience taught men that even hardened soldiers
must be given their respite from military duty in order to
preserve their mental and physiceal poise: so it is true that
the average man and woman must seck some quict spot
where he or she can regain complete composure, if they are
to attain fullest etheieney.

Life in the city has become so intense that it is necessary
to break loose from it every now and then, to get in closer
touch with nature, and ‘drink power from the fountain
head.”

Of course, there are some endowed with rugged bodies
who can work on, year after year. without apparently losing
encrgy.  But, unconsciously. they lose in some way: in keen-
ness of pereeption, soundness of judgment, breadth of
vision, cheerfulness, or in some moral or spiritual quality, if
not in physical strength,

\T()'l'l(',l’. the average business man, at the end of a

vear’s strain, How irritable and exacting he beeomes
as the leng, hot days still find him sweltering in his city
office!  How the anxious lines deepen on his face, and the
driven, worried expression grows more and more pro-
nounced!  Observe the writer who has been working for
months “on his nerves.”  His pen lags: the thought behind
his pen lags still more: his ideas no longer flow spontane-
ously; his physical and mental machinery are out of gear,
and no longer respond readily to

the tonie of woods and fields.

Away with the suggestion that
vou cannot afford a vacation! There could not be a greater
mistake.  There is no investment which pays such big
dividends as keeping one’s physical condition up to the
highest possible standard.  Upon this hangs all our success
and happiness. You cannot.therefore,afford to be niggardly
in the matter of vour vacation.  Feonomize on anvthing
else but this. Whatever makes you # healthier, larger. more
ethicient man or woman is cheap at any price vou can stand.

Suppose vou do make a little more money or save a little
more, sell a few more goods by omitting your vacation?
Does this warrant yvour putting such a mortgage on vour
health, ethicieney, vour capacity for happiness?

What good is a human being, no matter what he las
aceomplished or accumulated, when he has paid for his
achievements with a slice of his constitution. when he has
so depleted himself that he has lost his resisting power and
has developed some latent disease tendeney which would
never have shown itself but for his run-down condition?

HERE are plenty of rich, broken-down men in this

country who would give half their fortunes if they could
o back and take advantage of the bitter lesson they have
learned from trying to get along without vaeations.

Having bartered their health for dollars. they sigh in
vain for that which their wealth cannot restore,

“Oh to he strong! Fach morn to feel

A fresh delight to wake to life;

To spring with bounding pulse to meet
Whate'er of work, of care, of strife
Day brings to me!”

I FED nature's warning before it is too Iate. You wil!
wonder at the quick rebound you will experience.
I'ace to face with the great operative energy which untolds
the germ, develops the bud. brings out the flowers and
packs the sweet juices into the fruits. von will quickly
tind vour and The enhwebs
which now cloud vonr brain, and make thinkine and plan-
' nine ditienlt or fimpossibie, will

The

center regnin vour poise.

venish, thintes which

his will; he has become so irri-
table and “touchy™ that even his
family and friends avoid him.
Notice  the housewife
and mother, who has been con-
fined in the close air of the
home, coping with the exactions
of family life, day in and day

busy

“Our anxictics ure mostly artificial | on
and are bred indoors under the sti-
fling oppression of walls and roofs—
and a day in the open will often
dispel them like a bad dream.”

_\vlll
dread to attempt in your worn-
aml which seem
Hike drideery, will be done with
enthusiasm. Your will-power will

A new foree will
arm  and quicken
You will be master

condition,

return to vou.
nerve  vour
vour brain.
of the situation, and equal to

anyemerneney.

out, for the past bwelve months.
Wornjutcand, fery tr} I\S C
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EFFICIENCY-FUSS!

How William Landy, the Ginger Man, Shook a
Little More Salt on the Tail of Opportunity

By OLIN LYMAN

Author of “The Voice That Won”
ILLUSTRATED BY JOSEPH F. KERNAN

ILLIAM LANDY was short,
Wsnu py, exlindrical, and thirty. He

walked into the Pelley branch-office
of the Codperative Sales Exchange Company
as if he owned it.

Miss Meta Sprague, the dutiful stenog-
rapher, was h]itlw. buxom, blonde, and
twenty. Her bright blue eyes turned from
the window overlooking Main Street to the
plump visage of William Landy.

It contained no “movie-
hero” beauty to intrigue the
fancy of a maiden of her
years. Her gaze returned to
the window. Her fleeting
survey of ‘Landy had not
disturbed the measurcd
cadence of the gum grinding
Ietween her pearly teeth.

“Where is Mr. Neal®"

Landy's tone was profes-

sionally  sharp, while  he

frowned at a maiden not

forlorn, However, Miss

Meta's  silvery voice an-

swered without rancor,
“Out.”

“On three strikes, T hope,”
retorted Landy  with sar-
casm. “Strikes of new busi-
ness. We need it!"

The girl's eves opened
with wide placidity. “1Ve?”

“Yes! I-—"

“Here's Mr. Neal now.”
she interrupted, again swing-
ing in her chair to gaze out
of the window. Of pleasing
contours, clad in some sun-
mer flummeries thalt no man
would dare classify, she was
good to look upon.  But
Landy's  glance  did  not
linger upon her. He turned
as the door through which
he had just entered swung
open.

“Mr. Nealz” he clicked.

“The sume. One of them,”
drawled the manager of the
Pelley hranch-office. “What
can 1 do for vou, Mr.—"

Dumpy little Landy let his
glance stray up and down
Mr. Neal. Tt was a lengthy
journey.  Robson  Neal  was
long, lean, a trifle lackaduaisacal,
and  twenty-seven. It was so
inseribed upon the Cobperative's
records,  He was  friendly,
though, and hore the air of o
man who could get the business,
so far as making an excellent
i 5 was  concerned,
there was an  un-
expression  of  the
handicap of which headguar-
ters, down in Philadelphia, com-
plained,

As Tom Dunnie, the general
sales manager, had put it, in

"Prlls.qing the buck™ hGﬁ:
“There'sgoad stufl infthis gy l
Neal, at Pellev, up & '8 C
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State.  Only  trouble with him—or the
chiefest—he's always doing business yester-
day.”

“To-day—" Landy had suggested, just
before bolting out to cateh his train for the
round-the-ring  “flvers” to the string of
hranch-offices, before settling down to busi-
ness in an organized campaign as “ginger
man.”

“Po-day  will some,”  Dunni¢  had

help

admitted. *“But he needs sort o' turning
wrongside out. 1f he can he induced to
take a squint at to-morrow, it'll help things
a whole lot !

At Neal's question as to how he could
favor him, Landy grinned a set grin.

“What can you do for me? d;uess it's a
question of what T can do for you, or so I
hope.”

Neal stared
tion.

“My name's Landy—DBill Landy. I'm from
the home office.  Dunnie wants thin ep-
pered; dash o' chile con carne; a little jazz;
get me?r Going to shoot me around the cir-
cle; just day hops, at first; then settle down
a week or two in ecach place. Uniform
methods: hitting up the pace. So Coipera-
tive can tell the world—sce?"”

Neal, bewildered, would have answered
something at random, but Landy gave him
no chance. e was wound up. As a child
his volubility had been amazing. The trend
had been fostered by some years of ques-
tioning Tom, Dick, and Harry, as a news-
paper reporter. A brilliant record as n
road salesman for the Coiiperative, in which
he talked the trade into submission, had
given the finishing touches to rare lingual
nhility,

“Yeah!" he swept on, “Little more stuff
on the ball, that's what Dunnie wants. Fan
our vivals, nothing t' knock at but the air,
That's the ‘Codp’ system. Little more dan-
der: steal a1 few bhases; home run once in a
while.  DPlay ball! Ef-fi-cien-cy! That's it "

Landy pursued his explana-

T was said of

him, at head-

quarters, that his

/ phenomenal  sue-
cess on the road
had heen due to

Original from
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his not giving his prospects time to think
before he had their names on the dotted
line. He spoke as he moved, with breathless
fuss, and his thin, reedy tenor note had
possessed the Ture of a Lorelei for the trade
in the Kevstone State that had afforded his
territory.

“Born in old York State,” he breezed.
“D've know, haven't happened to step into
it since T was a kid. They've got a habit of
thinking old Pennsy’s under the bedspreads.
Take it from me, boy, they're wrong. She's
asleep—just about like a South Carolina
darkey at midnight in a watermelon pateh.

“Caught the slecper in ‘Philly’ just before
twelve bells, Dunnie had a hunch; called
me over to his apartment; wanted me to
start right off. Just had time to pack a
grip and do a high dive into a taxi. Slept
all the way. Tumbled out of the herth and
came right over.™

He glanced hurriedly at his watch while
the manager, und the girl whose attention
wits now intrigued by o mental pace unusual
around that office, watched him, absorbed.
“Got till one o'clock,” staceatoed Landy.
“Got a schedule, full of crinkles and short
cuts. Can’t miss o traing got to make Hale-
town for the afternoon and get the six
o'clock out o there for Bellston in the
morning.  Back in o week: give Dunnie a
bird's-eve report: then start for a week
with cach  masaeer
Don't know which une
vet: they all need it,
he savs. Fieldman for
the ginger; new ideas
Dunnie's; he's set on
it. Fine!™

He was pacing rest-
lessly to and fro, his
sharp little eyes dart-
ing here and th

their faces, to e
desks, to the walls,
Mannger Neal, in

He turned on Robson Neal a
reproving glance. He wagged a
plump forefinger
“July!™ challenged
Landy sharply. >
“Man, it's Angust the llurel‘!;

Pwo vesterdays have dizd .
oogle

William

V.
Digitized by

Efficiency-Fuss!

obvious discomfort, watched him. He felt
that his caller was talking at random, some-
what in circles, that he wasn't getting to the
point.

It was not strange that Neal should have
derived this impression.  Landy felt this
way himself.

Under wonted waves of speech he was
concealing inner nervousness that wholly be-
lied his confident seeming.

T() begin with, he had slept soundly and

the porter had wakened him late. He had
just time in which to erawl into his clothes
to debark during the short stop at Pelley.
Breakfast had been confined to crullers and
coffee secured at the lunch counter in the
station, while he mulled the limited time at
his disposal after, a pglance at his reliable
watch. It contirmed what the porter had
told him: that the train was nearly an hour
late rolling into the little town, which had
about ten thousand inhabitants and was the
metropolis of a prosperons farming region
in the “upper tier” of counties,

So Landy had not had time yet to proper-
Iy fuse for the husiness of his visit. Nor
was he certain just what that business would
he. Dunnie had ealled him suddenly off the
rond for this new idea and this was his first
stop. He knew the science of approach as a
newspaper man and salesman. But how
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would he go to work to approach office
manigers in the role of a ginger man

WIHI,I‘I tramping up and down the fairly

generous floor space which the Coipera-
tive allowed its em l\n_\-rs in Pelley, Landy's
furtively darting glances espied the cue for
which they had heen searching.  He stopped
at the wall and eritically examined a calen-
dar thercon,

He turned upon Robson Neal a reproving
gaze. He wagged a plump forefinger at the
mutely eloguent leaf upon the enlendar. It
was an outpost of time that should have
been called in.

“July ™ challenged William Landy sharp-
Iv. “Man, it's August, the third! Two vester-
days have died since this should have heen
torn off!  Count "em!" He ripped off the
July leaf, erumpled it in o fat fist, and
dropped it into a nearby wasfebasket.

Neal had reddened.  "Well,” he answered
defensively, “saturday we were busy and
didn’t think of it; we weren't here vester-
day, of course, and to-day—"

“*Will be yesterday, to-morrow!™ cut in
the ginger man trimmphantly,  “Man, dear,
it's the little things that count. That's what
Dunnie’s always presching—and practicing,
too.  He's always a jump ahead of the
calendar; any hourgluss that follows him
has to work overtime, It's a glorious feeling
to pace the clock !”

He had approached the embarrassed Neal
and was spread-eagling before him, poising
upon balanced toes and sawing the air with
mnndatory gestures as his keen-edged voice
cut home with the lesson. He was in his
stri now-—all zeal, fuss, hreathless en-
thusinst He had found a peg whereon to
sprinkle his ginger: he was in his clement,
talking like o mill race while he hopped
about precisely as he had done on the road,
while nailing o “prospect.” e fairly
rippled self-confidence now, Neal's attitude
wils lllninl_\' showing him that Hobson recow
nized his experience and conceded that he
knew his business. ‘

There was n fleeting pause, unbroken by
Neal, while Landy's gize roved about for
something more on which to bolster his
homily.  Miss  Meta, the stenographer,
watched him with round-exed disapproval.
Hostility had been born between these two
when their glances first clashed. They were
naturally antagonistic to each other.

Now, the blonde Meta's pursed lips
framed a whispered monologue, breathed
disereetly low so that neither men should
hear:  “Did any human being ever hear a
man go on so:"

HA! He had it! Landy's restless look

returned to the wastebasket into which

he had just dropped the crumpled leaf from
the calendar.

He pointed to it accusingly, There were
a few crumpled papers in the bottom.
About it, on the floor, lay twice as many.

“That basket,” rattled the ginger man,
“must have extra large pores, though they
don’t look it.  Stufl leaks out to an amazing
extent—what?  Or, mavbe the wind blows
extra hard in Pelley ="

Mr. Neal's checks were hot.  His gaze
sought the floor. The next instant, Miss
Meta's voice, rendered very cool and imper-
sonal, revealed to Landy that the manager
was silent through motives of gallantry.

“That's my  fault, Mr. Landy. 1 fire
papers at the basket and T don’t always
hit it .

Landy cast her a frigid look which had
the effect of heightening her mental tem-
perature to indignant warmth.

“Ome in five, 1 should judge, would be
about vour ratio, Miss—" )

“Miss Sprague,” supplied Neal, In a small
voice,

“"(;;iss Hl'fpﬁ‘gﬂ“’ﬂ‘wtn’ﬁ on Landy. “But
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why fire ’em at all? Why not keep the
basket under your desk?”

“Because,” replied the young woman with
asperity, “there isn't room under the desk
for the hasket and my feet, too!”

l.andy’s whilom glance assayed her dainty
russets of cxceptionally small size. Almost
with reluctance he voiced a compliment
justified by the fact.

“Doesn’'t look like your footwear would
take up so much room, at that.”

His tribute failed to mollify her in the
lcast. But then, he did not intend that it
should. He plunged ahead, in a tone pitched
to urbane sarcasm. For Landy remembered
that he was talking to a lady.

“Seems to me, Miss Sprague, that a waste-
hasket should be fired at from closer range.
You could have that index file shoved along
and make a space for the basket between it
‘and your desk, for instance.”

“It’s convenient to swing right around in
my chair and reach that nearest row of
drawers without getting up,” explained
Meta snappily. “Besides, the room looks
symmetrical, as it is; and if you pulled the
file along, and put that huge wastebasket in
between, it would just spoil the looks of
things.”

“You might huy a smaller basket, then,”
retorted Landy, “one that would
give you also foot-room under your
desk.” He dived to retricve the
papers lying ahout the wastebasket.
At the same instant Manager Neal
stooped with similar intention. Their
craniums bumped with impact that
set them ringing. They reeled apart,
seeking confusedly to retain their
balance while they glared at each
other.

b ate

NNOTICED by either, Miss

Meta was stuffing a  mono-
grammed handkerchief into her ripe
red mouth. Her pink cheeks turned
purple in a successful effort to re-
Fress a wild scream of mirth at the
udicrous aspect of the pair, now
scrambling up, and darting resent-
ful looks at each other.

“I should live to die a-laughin'!”
murmured the tongue of the Meta
mind, with hysterical glee. “D’ja
hear their cocoas a-crackin’?”

Ruffled, for the reason that man
lives always in the shadow of fcar of
ridiculous situations, Landy stole an
involuntary glance toward Miss
Sprague. He detected at once from
her tearful eyves and palpitant aspect that
she had crammed back an impulse to yowl
with merriment.  Anomalously enough, he
hatcd her more than if the peal had escaped
confinement.

His look swerved back to Neal. Still
giddy, the manager was taking another un-
certain step toward the scattered papers.
The disturbed Landy plucked him back, dis-
charging a verbal sixtecn-inch shell. He
had to get even with somebody—and with-
out any delay.

“Allow me, Mr.
first!”

Amid intense silence, renewed, he pounced
upon the papers, plucked them up in hand-
fuls and savagely tossed them into the maw
of the wastebasket.

Then he stood up, quickly dusting his
dimpled hends.

“Just a little thing,” he conccded, now
restored to good humor through having
gained the upper hand by his apt reminder
that he, a mere visitor, had heen the first to
notice this unkempt blot on office order,
produced by the occupants. *“Only a small
thing, hut—. They spread a banana peel of
flattery before Wilhelm of Germany, and

the old boy slipped~om it and_bfoke his
neck I” w LL) Br& ‘
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Neal! I noticed ’em

. to-day’s
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IS little eyes, crinkled with amusement,

now darted shrewd sparkles toward
both of them. As the look swerved toward
Miss Sprague, however, it was tinged with
something of malice, as was her responsive
glance cast toward him. Wherever these
two met it was certain that their mutual
way would be blazed with a series of elce-
trical flashes.

“What's atmosphere?” demanded Landy,
smiting a palm with a pudgy fist. “ ‘Nothing
to breathe but air,’ the old song had it.
But it's more than that. It's what belongs
to a nation, to a town, to a business, to
an office.

“Let a stranger step into an office where
the wastebasket is anything less than a
bull’s-eye, and where everything's not spick-
an(l-sgan to correspond, and what impres-
sion does he get? T ask you? Where last
month stays on the wall and the new month
is forgotten, looks like? Doesn’t he get the
idea that this partic'lar business is scattered,
like the papers on the floor? That the visible
sign of those papers, flung at the basket hit-
or-miss, is just the same as if you lettered
it on the wall: ‘What the—' ladies prescnt,
but vou know very well -what I mean?
Doesn't it reflect on the business, just that
way? Dl say it does!”

e:,(‘l.;’/.;’&:!’.;’/. LS VS OV S U BVE BV NSV S B S LS \]
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REEDOM is essential to
No one can
do his greatest work when his
mind is cramped with worry,
anxiety, fear, or uncertainty, any
more than he can do his
physical work with his body in
a cramped position.
freedom is imperative for the
best brain work. Uncertainty
and doubt are great enemies
of that concentration which is
the secret of all effectiveness.

achievement.
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E plunged gesturing hands into coat
pockets and tectered on triumphant
heels. There was no answer to that brand
of Jogic! Neither of his auditors had any-
thing to say. Before either could have
thought of anything he was off again.
“Only word worth considering in the busi-
ness world is ‘to-morrow.” Yesterday's dead:
really to-morrow in itself, for
vou're looking ahead to the next day. Cus-
tomer comes in; sees those papers on the
floor—all the worse because evervthing else
seems to stay put and in its place, so far as
I can see—and says he to himself: ‘Cotpera-
tive condones carclessness; I'm through with
‘em.” Then his business belongs to the past.
Yesterday's dead, see?
“Now, on the other hand, he comes in;
finds everything ship-shape; never thinks of

waste at all, hecause the papers are all in -

the basket. And says he, ‘Codperative'’s the
stuff; I'll he back to-morrow.” And he goes
out and tells the world ahout it. To-

morrow, sec? You've always got to he
planning for it. It’s the only day. I'll
say so!”

VIDENTLY Neal was impressed. But,
out of the tail of his eve, Landy saw
Miss Meta Sprague tapping her lips with

best M

Absolute

pink fingers in an evident attempt to re-
ress a' bored yawn. He did not notice,
owever, that, in that instant, she was cast-
ing him a sly glance to see if he were
noticing the provocative gesture. His con-
stant reversions to that hateful wastebasket
had irritated her to & degree. She had to
get even, someway.

Landy whirled to Neal. “Let’s step into
vour private office!”” he snapped.

Neal led the way in there. At a glance
Landy perceived that everything scemed to
be in apple-pie shape, as he would have ex-
pressed it.

“Neal!” pursued the ginger man, lowering
his tone after closing the door, “isn’t there
something vou can give that girl o' yours to
do, outside, till after I'm gone?”

“Why,” replied Neal, taken by surprise
but rallying to defcnse, as Landy swiftly
observed. “She’s—"

‘Whereupon Landy had instant recourse to
something he bad not heretofore employed
since entcring the office because of his
nervousness and through his collision with
Neal in the line of wastepaper-picking duty:.
It was tact—and he possessed it; had long
shown it on the road. Now, feeling more at
home, he exercised it.

“She’s all right,” he acknowledged with a
disarming smile. “We won’t quarrel
about that. Only, I haven't got s¢
long to stay, and we’ll have the office
%  to ourselves unless some customers
™ drop in—"

“They don’t usually come in Mon-
day mornings. Generally start drift-

ing in Monday afternoons. About
“Never mind her,” wheedled
Landy, in his best manner. “Lct's

talk of something we could agree on,
maybe. On business, for instance;
on how to get ’em drifting in here
Monday mornings instead of in the
% afternoon. Little more salt on the
H tail of oppnrtunity—that‘s what!
g “Haven’t you got some collections
%  she could make, or something? Give
d us the place to ourselves? I'll want
»'(’ to whang the typewriter an hour or
% so, hefore I leave, and—"
) “You could dictate to her!” inter-
& posed Neal, and in his voice was the
% unmistakable note of cham‘:innship.
“She may miss a wastebasket once
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€ ina while, hut she’s there on dicta-
,’(, tion and transcribing. Your Phila-
v delphia office sent her a note, a

while ago, complimenting her on
the uniform neatness of her copy. Besides,
she’s—"

Still with that disarming smile, Landy
waved aside further words. “I'm not ques-
tioning her efficiency. Only she’s a poor
shot. T don’t want to dictate to her; I don't
know what it’ll he, vet, and I can work
better by myself, anyway. Besides, to be
frank with you, your Miss Sprague and I
’d never get along better than a cat fight.
You can sce that, can’t vou? Shoo her
away, collecting or something, before she
scratches my eycs out! Have a heart!”

WITH jovial words, and a slap hetwcen
Neal's shoulder blades, Landy con-
cealed his detestation of the dutiful young
stenngrapher who had snickered in her
handkerchief when he and her hoss collided
head to head. William was a man of strong
likings or aversions. He felt that, unless
this girl were out of the officg for the re-
mainder of his limited stay, he would bhe
mentally spinning on a pink ear. “Gel
hence, O blonde one, and fade!" hi:
wounded ego was shouting.

That her boss was satisfied with her
services was cvident. That headquarter:
had commented| pnthe excellence of he

(Continued on_paage 72)



He Was a Dunce at School—But He Has Taught Over 2,000, OOO
People How to Make a Living

"An Interview with

JOHN ROBERT GREGG

Originator of the Gregg System of Shorthand
By JOSEPH M. BACHELOR

s OHN ROBERT GREGG has taught more people to
J earn a living than any other one man in America.”
This is the statement of one of America’s most noted
public men, and it is borne out by the fact that over two
million people are now making a living, or have made a
living, through the idea of John Robert Gregg, originator
of the Gregg shorthand system. Thousands of financiers.
bank officials and men of affairs have gained their chance
in life and advancement through him. He has unlocked the
door of opportunity for thousands to whom it might other-
wise have remained closed. It was Perey G. Holden who
made two ears of corn grow where there had been only
one before, and it is John Robert Gregg who doubled the
accomplishment of the work hour by making it possible to
do business more rapidly, efficiently, and accurately. In
the last twenty-five years, hie has added millions of eco-
nomic hours to the world.

As vou enter his private office, Mr. Gregg rises to greet
vou with a freshness and spontaneity that reveals his vital
interest in everything about him, After he has given you
a firm, warm clasp of his hand and has asked you to sit
down in a way that makes yvou feel perfectly at home and
comfortable, vou get the first impression of the man.
While he is not yet fifty-three years old, one has heard of
him for so long a time and over so much of the world
that one fecls that some way or other Mr. Gregg must have
always existed; so his youthful appearance is surprising.
His hair is brown with a suggestion that once upon a time
it might have been red. and there is

“Mr. Gregg,” 1 said, “there must be a great deal in your
life that would be valuable and serviceable to others. 1
wish vou would tell me about it, for it must be like a
romantic story.”” I added enthusiastically.

He looked at me with a twinkle in his eyves, and the
little lines of determination tightened about his face as he
said, "It may seem like a romance now, but it was just
hard work and the overcoming of one difficulty after
another.”

He leaned back in his chair and his eves wandered out
through the office window over the roofs of the surrounding
buildings, and I could see that his mind was running back
over the various steps that had placed him where he is
to-day.

“It is all very simple.” he said, “and I do not know that
it will interest you. I was born in Rockcorry, Ireland, of
Scotch-Irish parents, and the early part of my life was
spent in Northern Ireland. 1 was the yvoungest of five
children. The most interesting thing of my early life is the
contrast of my ability as a student with that of the rest of
the family. . My brother, George, took the first prize at the
boys' school every vear, with one exception, when he came
second. My sister, Fannie, went through the girls’ school
about the same time, and I believe she took first prize every
vear she was in school.  After they had left their brilliant
records and pleasing impression with the head master, I
enme along.  He thought it was an appropriate oceasion to
tell the students of the achievements of the other members

of the family. He made an address to

a playful waviness about it that sug-
gests an irresistible pleasingness  of
personality. There is grace and ease
about his movements, and a quict, com-
pelling magnetism emanates from him.
There is something of the dreamer in
his gray-blue eves, which contrasts
with his firm, determined face and chin.
When I thought of how many dreamers
there had been in the world who had
spun delicate webs of fantasy but had
never had the practical acumen to put
them into effect, and, on the other hand.
when I thought of the many prosaic
men of power who had never had the
imagination to leaven their ideas, I
realized immediately that there sat be-
fore me a most extraordinary man- -a
practical dreamer.

Generally at the Foot of the Class
TRIED to put myself in his posi-
tion—a boy of sixteen years, sitting

in an office at Glasgow, scribbling

down, in spare moments, the outline of
an idea. Then I tried to picture to my-
self what I would do to make the world
accept that idea. T sat there baffled

beeause I did n 10w,
Digitized by th |gle
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JOHN ROBERT GREGG
A poor boy with many handicaps e
stuck to his idea and, in @ AUarter of
a century, has added millions of .o
nomic hours to business life,

the assembled school in which he
praised George and exhibited his copy
books which he had kept for exhibition
purposes.  Then, dramatically, he
pointed to a little, red-headed youngster
by his side and said, ‘Here we have
another Gregg,' and went on to predict
an equally brilliant earcer for me.
“Now, the truth of the matter is my
position in the class was almost the re-
verse of my brother’s, for I gravitated
to the foot, and stayed there, except on
two occasions; once when I was second
from the foat and once when I managed
to climb to third place from the foot.
For having falsified all of his predic-
tions, the head master dt'\'c’lnprd a greal
prejudice against me.  Sometimes he
waould take my hand. hold it firmly, and
bring down a eane, time and time again.
until. later in the day, T couldn’t close
that hand beeause it was swollen so
mue -h. -
“I grew up under the impression that
I was a hopeless dunce, and that was
the belief all my family b ad about me.

< always

re ferred to, it was a
= h.‘;‘ } “]n.;m_‘ Whenever T said any-
l;' m]rb‘ : .ounded ordindrily sane, it
ling th,lﬁ A% from . o
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24 Interview with John Robert Gregg

was the subject of comment by the entire family. I grew
up with the firm conviction that my life was bound to be a
hopeless failurc; that there was no future in life for mec.
And, in all seriousness, it is a tragedy, a great tragedy, for
a boy to grow up with that impression firmly fixed in
his mind.”

American Boys not Subject to Repression

HERE was an overtone of sadness in Mr. Gregg’s voice

that reflected his rcalization of the seriousness of such a
handicap, and it reminded me of a statement he had once
made to a large gathering in his honor.

“I thank God that, in America, we stimulate our boys to
develop their own initiative. We encourage them to do
something and be something and do not submit them to that
constant repression which is so often the case abroad.
Often when I think of my own early life, I envy our Ameri-
can boys the start they have and the joyvous feeling of inde-
pendence and confidence that is their heritage.”

Mr. Gregg's mind is so quick, keen, and alert that this
story of his early life scemed incredible. Then I remem-
bered how many great men had suffered similarly until they
got the round peg and the round hole together. Edison,
when a child, had been sent home by his teacher as.a
hopcless fool, and with tears streaming from his eves he
looked up into his mother’s face and told her he would be
somebody.

Stolen Sermon Started Him in Shorthand

o R. GRFGG.” I said, “under these early eonditions
how did you hécome interested in shorthand ®’

“That is a story that goes back to the time when a
fricnd of my father’s visited us in a little country village
in North Ireland. My father and this friend, who was one
of the early enthusiasts of shorthand, went to ehurch one
Sunday morning. He had his notcbook with him and took
down the scrmon. The voung clergyman become so embar-
rassed that he almost broke down in his sermon. After the
service, he begged Mr. Annesley not to publish it beeause
he had taken it from Spurgeon, or Talmage, or some other
great divine. This so impressed my father that he deter-
mined that each of his children should study shorthand.

“Now, as I have said before, the other children of the
family were brilliant and I was considered the dunce. But
in one thing all the others failed—in the study of short-
hand, or rather the making of any practical use of it, and
by one of those peculiar perversities of human nature. since
1 had failed in everything in which they had suceceded, 1
dctermined to succeed in the thing in which they failed.

“So I set out to conquer shorthand. even if it killed me.
It was my last chanece. From the very beginning it fasei-
nated me, and, peculiar as it may scem, it opened up
avenues in my mind, and the other things in which I had
hefore completely failed became easicr. Before long it
almost became a consuming passion and I began to study
all the systems that I could get my hands on.

“About this time my parents moved to Glasgow, Scotland.
Then I was about sixteen years of age, and 1 was employed
in a law office there. My employer’s eonviviality kept him
away from the office a great deal and permitted me to work
for wecks at a time in the study and practice of shorthand.
As T look back at it now, it scems presumptious that a boy
of sixteen should decide that he would create a system of
his own; but, just the same, I started out to cvolve just
sueh a system. et me acknowledge that in many places it
was crude; but now and then 1 came across something that
scemed to work better than anything that 1 had studied.
Above all, I was convinced of one thing: that, to be natural,
a svstem of shorthand should be based upon the slant of
longhand penmanships~I'his was the idea upon which I
insistently worked| (_. le

Determined to Be a Master of Shorthand

HEN something happened which was really a deter-

mining factor in my future life. A copy of a magazine
drifted into my hands and in it there was an artiicle about a
Doctor Mieg whose whole life had been devoted to the science
of shorthand with a view to constructing what he hoped would
be the system of the future. He had sacrificed friends,
family, academie titles, everything that life might have
held for him, and, at that time, was an apothccary in
Morocco, having gone there especially to enjoy seclusion.
Although sixty-three years of age, and still far from the
goal, his letter hreathed optimistic determination and
unwearying patience. The one conelusion to which he had
come was that shorthand should be based upon the natural
slope of longhand.

“I was an impressionistic boy, and the thought of this
man so stirred mc that [ took up my task with renewed
vigor. Morcover, I had independently come to the same con-
clusion that he had after a lifetime of study. I also learned
from him that lesson of patience, long patience, and I
frequently rceeived inspiration from this unknown friend
of mine. '

“After a time I had concocted a system that incorporated
the ideas of my studies, but as I was alone and had no help
I gladly accepted the offer of a man in Glasgow to share
the profits of this system with me for publishing and intro-
ducing it. This I agreed to, and the system was known as
‘Script Phonography.” It was a crude, hurried produetion,
but it had some elements of merit. But, to make a long
story short, I didn't share in any of the rewards, and some
vears later, was even cheated out of my rights..

“That was a real tragedy of my carly days and it embit-
tered me for a long time; but looking back at it now, after
the lapse of many ycars, I ean see that, like many of our
hardships. it was a blessing in disguise. In the first place,
it impelled me to go on to the eompletion of my ideal, and
the struggle that it brought prepared me for the harder ones
that were still to come.

One Fiasco Did Not Discourage Him

A FTER the fiasco of my first attempt, I determined to go
4% on untit T had made an ideal system. I worked
morning, noon, and night and thought of little else, and
then when I had finished the work and had produced the
alphabet, which is the one of to-day, I absolutely lost all
interest in the matter. Life was very black for me just
then. My brother, George, had died of tuberculosis in
New Zealand, and my sister, Fannie, was dying of the same
disease. During her illness I dropped all this work, tied
up the manuscript in a little brown parcel and put it away.

“After my sister’s death, I wanted to get away from
Glasgow. I went to Liverpool and started a shorthand
school in a little room on the top floor of a building in that
city. There was no elevator and there were ten flights of
stairs up to that room. But it had an advantage, for after
a man finally got there he was at least willing to sit down
to rest, and that it gave me an opportunity to talk to him.

“I started to teach the first system and taught it success-
fully over a ycar, until, as 1 said before, I was cheated
out of my rights. As a solution of this difficulty, I undid
the brown parcel and found my invention of ‘Light Line
Phonography,’ as I called it then. TFor over a year it had
lain there and had never becn tested in praetice.

“I now tested it by writing out speeches and newspaper
articles, and I was aglow with enthusiasm when I realized
that even in its crude form it was wonderfully easy to write
and beautiful to look at. So I decided to publish it in
pamphlet form.  As I had no money, I borrowed fifty do!-
lars from one of my brothers, who has since told me that he
did not give me more because he thought the less I had the
more quickly I would be through with mycrazy idea. You

(Continued on nage 76)



The Journey of a

Sunbeam

By ORISON SWETT MARDEN

HERE is a story of a sunbeam that had heard there

were places on the earth so horrible, so dark, dismal,

and gloomy that it was impossible to describe them.
The sunbeam resolved to find
these places, and started on its il TR
journey with lightning speed. ]ll ]
It visited the caverns of the I
earth. It glided into sunless
homes, into dark alleys, into
underground cellars: it wan-
dered everywhere in its quest

to see what the darkness was
like, but the sunbeam never (| EIES TG i —
found the darkness because

wherever it went it earried its
own light with it. Every spot
it visited, no matter how dark

H‘-IH :

Whatever our
make a
There
great
which we carry
on as side lines with our voca-
tions, such as the cheering-up
line, the encouraging line, the
lend-a-hand line,

we must do.
vocations. we  must
business of humanity,
this

can

are many lines of

business

N\ O matter what great things
= we may accomplish in our
vocation it is, after all, the
things which from the
heart that mean the most.

come

Wherever it is
trate,
charm.
paying society’s price
deeds, the sick woman on her pal-
let of pain, and the little child of
the eity

Never miss an opportunity
to speak a word of praise or

allowed to pene-

the sunbeam exerts a magic el
The downeast prisoner encouragement, Kind words,
for his mis: a smile, a bit of encourage-

ment or inspiration may scem
but little things, of no account

each feels its

and dismal before its entry, was brightened and cheered
by its presence.

Is there any more beautiful symbol of love than the
sun which purifies all that it touches and makes life
worth living?

F can make life very largely what we wish. The

bright, cheerful man makes a cheerful world around
him. The melancholy, morose, fretful, disjointed, sarcastic,
critical, dyspeptic, bilious, gloomy man creates a world
about him which is the reflection of his own mood.

Some people have the power of making sunshine wherever
they go. They infuse light and joy and happiness and
beauty into everybody they meet. If you meet one of them
on the street, he will throw a stream of sunlight into your
soul which will light up the whole day. Others carry dis-
cord, gloom, despair, everywhere. If they talk with you
but a minute, they will manage to cast a dark shadow across
the whole day, and send a chill through your entire body.

If we want to flood our lives with the sunshine of love
we must be real men and women; and to be real men and
women there are s(Cthmgs bes dcs getting a living which

Digitized D'k }

renemcnt, . to many of us, vet they mav
wonderful power and welcomes its . * . . .
genial glow. be worth everything to some
lonely  or discouraged soul
famishing for sympathy and

encouragement.
No matter how limited our means we can give a smile

and a word of cheer to those who minister to our comfort,
who help us in our daily work—the newsboy, the car con-
ductor, the waiter, the clerk, the porter on the train, the
police officer who guards our property, the cook in the
kitchen, the laundress, and others who serve us abroad or
in the home.

HE sun is no respecter of persons. It shines on the

just and the unjust alike. Tt does not ask whose
corn, whose potatoes, whose roses, whose homes it shall
shine upon. It asks no question about earth’s races, about
our principles. our politics, our religious beliefs or con-
victions. It shines upon good and bad, upon believer and
unbeliever, upon all nationalities, all races—the white, the
black, the brown, the yellow. It has no hatred of, no
prejudice toward, any human being. It pours its light
and beauty and joy unstintedly upon all.

HE satisfaction of helping the helpless, of seattering
sunshine, will not only increase your happiness tremen-
dously, but will inerease your efficiency, your success
ability. It will hring‘ harmony inta your life. and harmony
is PU\H r, harmony is efficicney, harmony spells success.
(( ontinued on page 76)
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IGHT members of the United
States Senate have passed the

three-score-and-ten-years sup-
posed to be the span of life, but which
many men of that age—and older—are
putting to shame.

“0Old age for counsel and youth for
action,” was another wise saw of the
ancients. There always has been suffi-
cient age in the United States Senate
for counsel, and the senators of age and
long experience are generally the men
who “run things” in the Senate. At

V least it has not come to
CARROLL S. PAGE the notice of those who
Vermont have been observers of

“Admiral Page” as he is called— the Senate, for any great
because he presides over the Naval  Jength of time, that either
Affairs Committee—is the patriarch
of the United States Senate. He
attributes his vigor at his age, 77
years, to his life-long habit of
punctuality.

new men, or young men,
have very much influence in
the Senate; and even if they
assert themselves and talk a
great deal they are not the
men who shape the course
of proceedings, push along
legislation which they want
cnacted into law, and put
the brakes on legislation
which they want to defeat.

It is the “elder statesmen,”
both those in years and,
more particularly, those in
length of service, who have
the greatest influence and
who are usually the man-
agers of the Senate.

There was a period long

KNUTE NELSON

Minnesota

A descendant of the Nor n
77 years old, he has always
preferred the simple life to
politics. He has never been
defeated for office, and once

rode seventy-five miles on
horseback  with Theodore
Roosevelt.

ago when the so-called “Big
Six" absolutely controled the
Scnate. By death and defeat the "Big Six”
was reduced to two, and these two voluntarily
retired from the Senate. Since then the
management of the Senate has been in the
hands of a group of the “eclder statesmen,”
composed of men belonging to the political
party in power.

HE United States Senators who have

passed 70 years of age are,Carroll S. Page,
Vermont, 77 years and 7 months; Knute
Nelson, Minnesota, 77 years and 6 months;
William P. Dillingham, Vermont, 76 years
and 6 months: Francis E. Warren, Wyoming,
76 years; John Walter Smith, Maryland, 75
vears and 5 months; LeBaron B, Colt, Rhode
Island, 74 years; Braxton B» Comer, Ala-
bama, 72 years and 8 months; Henry Cabot
Lodge, Massachusetts, 70 years and 1 month.
Adding in the extra months, the combined the
age of the eight senators totals GO0 years.

Senator Lodge is the senior in point of
continuous service. Senator Warren has had  he
a longer actual service in the Senate than
Senator Lodge, but he was out for two vears.

became

dealings

BRAXTON B. COMER
Alabama
At the age of 72 years, he is

man in the
United States Senate in point
of service, Though a gradu-
ate of several universities,

youngest

business man whose practical
carried
polities,

United States Senators Who

The Eight Septuagenarians
Give them Greater Power
By ARTHUR WALLACE DUNN

months; Lodge, 27 years and 5 months; Nelson, 25 years
and 5 months; Dillingham, 19 years and 8 months; Smith,
12 yvears and 3 months; Page, 11 years and 8 months;
Colt, 7 years and 5 months; Comer, 5 months.

Six of them—Warren, Nelson, Dillingham, Smith, Page,
and Comer—have been governors of their respective States.
Three—Lodge, Nelson, and Smith—have been members of
the House of Representatives. Two—Warren and Nel-
son—were soldiers of the Civil War, and are the only men
now members of the Senate who participated in that con-
flict. One of them—Nelson—is not a native of the United
States; he was born in Norway., Three—Warren, Colt,
and Lodge—were born in Massachusetts. The other four
are natives of the States they now represent. Six—Page,
Nelson, Dillingham, Warren, Colt, and Lodge—are Repub-
licans; Smith and Comer are Democrats. Five—Page,
Nelson, Warren, Smith, and Lodge—have several times
been delegates to national conventions. [t is a remarkable
fact, that in a legislative
body where lawyers consti-
tute two-thirds of the mem-
bership, only three of the
cight septuagenarians are
lawyers—Nelson, Dilling-
ham, and Colt. It is true
that Lodge is a law gradu-
ate, ‘but he made literature
his profession.

A Business Man From
Vermont

ENATOR CARROLL S.

PAGE, the oldest of the
cight men—and, therefore,
the oldest man in the Sen-
ate—is a busi-
ness man, His
biography
states that his
principal busi-
ness is that of
dealer in raw
calfskins. At
the same time,
he is president
of a savings bank and of a national bank.
He has been active in politics for many
vears. As far back as 1876, he was a mem-
ber of the legislature of Vermont. and, since
that time, he has held various official posi-
tions, He has been a member of the United
States Senate since 1908, when he succeeded
Redfield Proctor.

Since that time, he Nas been as attentive
to senatorial duties as any other man. He
rarely misses a roll eall, although he spends
considerable time in his committee room at-
tending to the work which falls to a senator.
This is especially true since he became chair-
man of the Committee on Naval Affairs, one

J. WALTER SMITH
Maryland

Of the four Smiths in the
United States Senate, the senator
from Maryland is perhaps the
most inconspicuous, for he is a
quiet man who does not believe
in talk. He is 75 years old, a
hard worker, but, it is said, he
has very little to say to anybody
and then it is right to the point.

prosperous

him into

Warren has had a total of 27 vears and 8
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of the very important committees of the
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Find Age No Bar to Hard Work

. non-commissioned officer, and, to this
\x; hose YeaTS and Expmence day, he retains a distinet fondness for,
and is always a defender of, the priv-
O heY M b ates and the ; :
ver t OungeT emoers in the United States Army. He was
wounded and taken prisoner at Port
Hudson, Louisiana,
Nelson  has  always  been
rather keen on polities and suceessful,
Senate, and requiring a great deal of time if all of the as is shown by his record. He was a
details are looked after with eare.  Senator Page has twice  member of the Wisconsin Legislature,
broken a tradition that had almost become a precedent in in 1868, and he began holding office as
regard to the Vermont senators.  As long as “the memory  county attorney of Dounglas County,
his  present
senators have voted together on all very important matters.  residence, in 1872. Then

Photographs by Underwood & Underwood, N.Y.

Senator

of man runncth not to the contrary,” the two Vermont  Minnesota,

Ill]!!-{‘(llnﬂli‘i‘iil)lll'd ﬂfﬁl'(‘l“i

LE BARON B. COLT

Page broke away from his  he served many terms in Rhode Island

seat  William  Lorimer of  ture. In

man suffrage question, Page
voted for the sufirage
amendment, while his col-
league voted against it.
The senior of the elder
statesmen is a medium-sized
man with a very pleasant
manner and yet very deter-
mined when his mind s
made up on anything. He
is sometimes known as the
“Maple Sugar Senator,” be-
cause of his generous use of
a supply of maple sugar
that is sent to him from Ver-
mont every scason,  All of

HENRY CABOT LODGE

Massachusetts

Senator Lodge, now in his Tlst
year, is the youngest member of
the “eclder statesmen.” yet he

colleague and voted to un- the Minnesota Legisla-
1882, he was
Illinois; again, on the wo- elected to Congress and the federal bench which he had

The senator is 74 years old. Seven
vears ago he gave up a position on

held for nearly 32 years to become
a United States Senator. He never
took active part in politics before.
He is chairman of the Immigration
Committee and. as such, has his
hands pretty full these days.

served three terms.  During his
last term he excited considerable
comment by voting for the Mills
bill, a Democratic tariff measure,
which was the principal political
issue  between  the parties in
1888, and which was opposed
generally by Republicans. Fin-
ishing his three terms in Con-

the senators and many of the WM. P. DILLINGHAM  qpeqq Senator  Nelson  deter-

has the longest continuous Senate employees, as well Vermont mined to retire to private life:
service in that body 27 years  a¢ Lis personal friends, are At 76, Senator Dillingham ¢ early in the 90's, he was

nd 5 months. :
and URknS remembered with a box of

is the very active chairman
of the Privileges and Elec-

brought out to save the Repub-

maple sugar once a vear.  ions Committee. He is an lican party and made a candi-
And Senator Page has been “up in the air.” In 1913, able lawyer and has very date for governor. Those were
he was a member of the Board of Visitors at the Naval little to say. buthis counel  t},¢ days when Populism was

Academy. Across the Severn River, from Annapolis, Navy

is eagerly sought.

raging throughout the West, and

and Marine Corps men were trying out various flving
machines, and the members of the Board of
Visitors were invited to “go up.” Senator
Page was one of the members who accepted
the invitation and spent a half hour in the
air. The flyving machines in those days were
far from being as perfect as they are at this
time.

A Norseman from Minnesota.
ENATOR KNUTE NELSON of Minne-
sota—Dby the way, do not call him “Nute.”
In pronouncing his name, the "K' is sounded.
In the old days when Norsemen were kings
of England, there was a King Canute.  Back
in Norway they retained the old spelling and
the “K" stood for a syllable.  In all of the
Seandinavian names beginning with “K." the FRANCIS E. WARREN

[N

letter is sounded, although it has been angli- W yoming
cized by those who imagine that the “K.)” A Civil War soldier when
before “N." should be silent. he was 18 years old, 1o-day.

Senator Nelson came to this country from 1\! 76, he iln_ rlraim(l.au ol'_llllle
\ 1 . . ee
:&-ur\\‘u_\: wh!‘n he was seven vears old, and anﬁr:ﬁz:ﬁ.?ﬂildn lul:::'::ln:
lived with Iu:i parents in Wisconsin. He was  strings of Congress. He was
among the first to enlist for the Civil War, one of the men who helped
serving in the l-th Wise ntlsml'lnfnntry. He to place the Great West on

the political map.
never  was. m | @u E,-ate and a I I

as  Minnesota was about one-
third Scandinavian, a man of that nationality
was a good vote getter. Nelson was elected
governor twice, and during his second term
surprised evervbody by defeating W. D,
Washburn for the Senate. He has been in
the Scnate ever since.  As indicated by his
vote for the Mills bill, Senator Nelson, at
times, has been inclined to insurgency—or,
rather, toward independence—and sometimes
is “off the Republican reservation.” But he
is generally a good party man and, certainly,
an intense patriot all the time. There was
no more earnest  supporter of the war
against Germany than Senator Nelson. We
sometimes  refer to him  as the “Norse
Viking."” because of his courage and of his
birth.

Senator Nelson waited a long time before
he achieved his ambition in the Senate;
chairman of one of the important committees
of that body. When the Republicans gained
control of the Senate, two years ago, he had
the choice of two important chairmanships
and naturally chose the Committee on Judi-
ciary, which is one of the four most important
committees of- (‘nngr g
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28 United States Senators Who IFind Age No Bar to Hard Work

Somewhat below medium height, stocky and solid. with
a clear blue eve, and intenscly earnest in everything, the
Minncsota senator is preéminently one of the best types of
what a foreign-born person can become in this wonderful
land of ours.

A Lawyer Who Doesn't Say Much

ILLIAM P. DILLINGHAM of Vermont, succceded

Justin S. Morrill. It has been the habit of Vermont
not to change her senators, but to select Lier best men and
to kcep them as long as they live. 1In the last fifty years,
Vermont has had but seven senators—five in reality, for
two of them wecre appointed to fill vacancies and served
only a few months cach. Secnator Dillingham has been
nearly twenty ycars in the Senatc, and will stay so long
as he lives. He is one of the few very able lawyers that
does not do much tatking. His counsel has always been
sought, however, and his judgment in regard to all of the
great affairs coming before the Scnate has shown his wis-
dom and experience. :

Senator Dillingham had a long experience in the affairs
of his State before he was elected to the Senate. He had
been admitted to the practice
of law but a short time when
he was made State's attorney
for his county. He held
many other positions, includ-
ing service in the legislature,
before he became governor.
He is one of the most courtly
men in the Senate. He al-
ways docs the right thing and
in the right way. Therc is
nothing affected about him;
nothing put on; no airs—
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Believe Me, Brother!
By EDMUND J. KIEFER
QPPORTUNITY calls but it is no alarm

Look up—but not over the heads of your friends.

The nearest concept of eternity is the sum total of
all the time wasted by mankind since the beginning

Many people spend their evenings at the “movies;”
a few invest theirs at home.

would have been more celebrated than the “Charge of the
Light Brigade” if there had been a Tennyson to make it
famous.

What a wonderful expcrience Warren has had! He has
had a longer service in the Senate than any other member;
but before he came to the Senate, and while Wyoming was
a territory, he was out in the western wilds helping to
conquer the wilderness. He went to Wyoming a few years
alter the Civil War, when that land was still a part of
Dakota Territory. How many of us can remember the old
maps of the United States, in the school geographies, which
showed Wyoming as a part of Dakota Territory? And
what a wonderful region it was in those days!

Senator Warren became interested in live stock, real
cstate and, also, politics. He was a member of the Wyo-
ming legislature, back in 1873. He was governor of the
territory at one time and one of the first senators when the
State was admitted, in 1890.

During President Roosevelt's term, and while he was on
one of his trips through the West, Rooscvelt rode from
Laramie to Cheyenne, Wyoming, between sun and sun. The
distance was something like seventy-five miles. Senator
Warren rode with him. Both
men were of the type that
could stand almost any kind
of physical exertion, and yet
there was considerable differ-
ence in their ages. Roosevelt
was in pinafores when War-
ren was fighting in the jupgles
along the Mississippi River.

Warren’s life has been a
contest. He has had to fight
his way, but he fought to win.
When he came to the Senate
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nothing of a condescending 3 Let Worry be confronted, at the entrance to your he had to fight hard to secure
nature. He is always courte- 3 mind, with an S. R. O., sign. rccognition for the Great
ous and considerate—one of Bow to fate as something inevitable, and your fate West. A large part of that
the kind of men who, with 7% is sealed. region had been in territorial
the utmost courtesy and man- '>: Indecision acts like a scissors on efficiency. vassalage for ycars; but, by
ner, can demoulish an oppo- 3 By all means put up a good front, but have some: % the admission of six new
nent in a debate on account thing to back it with. L % States, it began to make itself
of his superior knowledge and ¥ 'Il:hein“s'es' way to stop worrying is to sloP . felt, and Warren was onc of
of the strong position he takes ﬁ: W(;Iz;sis.ering its incalculable worth, fresh air con- 'w the leaders who heclped to
on publie questions,  tinues to be absurdly cheap; get your share. :2 place the West on the map.
Senator Dillingham is de- % E: He had to be an insurgent
voted to his State. There is %o 3 3 7R 7% 77 7 798 %% 7% 7% 74N 7% 7% W me ww v % in those days, just as cvery

ncver a morning when the

Senate is jn session that he does not go to the Marble
Room and look at the weather map to sce what the condi-
tions are in Vermont. He is proud of his pcople, and often
tells a story of the Civil War which illustrates the charac-
ter of the Green Mountain Boys who served in the Union
Army: An army corps was being hurried to the ficld at
Gettysburg, with a long march ahead. The gencral in
command gave this order: “Put the Vermonters at the
right of the column and keep the ranks closed up.” When
Senator Dillingham tells the incident he remarks that those
tireless Vermonters led the army corps on a march of
forty miles in onc day, and. the next day, participated in
the great battle with all the vigor of fresh troops.

A Western Pioneer Still in Harness
ENATOR FRANCIS FE. WARREN of Wryoming
began his early life in Massachusetts, and started
soldiering when only eighteen years old. He was a private
and a non-commissioned officer in the #9th Massachusetts
Infantry, enlisting early in the Civil War and serving until
his regiment was mustered out of service. He reeeived the
Medal of Honor, the most coveted emblem that can be

bestowed on a soldicr,fer gallant pervice at the siege of
Vort HudgomitiHe W"Qié ofSI@or]orn hope,” which

other man has to become an
insurgent before the “clder statesmen” in charge of the
Senate will recognize him. Warren, after one or two long,
hard fights, was finally taken into the inner eircle, He
was made a part of the management and has been a part
of it ever since. In fact, he finally reached the point where
he was one of the objects of an insurgent movement be-
cause he was thought to be too much of a reactionary.
When the Republicans rcorganized the Scnate in the
Sixty-sixth Congress (the present Congress) quite a num-
ber of the Republicans of the progressive type asserted
that they would not stand for having Warren as Chairman
of the Committec on Appropriations. But Warren is ehair-
man of that committee just the same. He is a man who
looks out for his own. He has never been in nced of a
guardian. This Wyoming scnator, whe passed the three-
score-and-ten mark scveral vears ago, is one of the very
active men in the Senate and time has touched him lightly.
He is still vigorous and strong and can ride a horse many
miles. Had be been allowed to have his own way, Warren
would now be out on the plains of Wyoming instcad of
working in the Senate. He announced his intention to
retire two vcars ago; but a complication arose in the poli-
tics of his State, which made it impcrative for him to again
(Continued on page 77)



Are You Looking for a Better Job?

Read This Interview with D. C.

He Is the Federal Reserve Bank Agent for
the Fourth Federal Reserve District, and
a Keen Student of Men and Business

By ALBERT SIDNEY GREGG

O you want an increase in pay, a better position, or,
perhaps, a business of your own? Do you feel that
yvou are at a standstill? Are you beginning to

lose hope?

If these questions are an index of your state of mind,
vou will be interested in some of the thmg.c. that Mr. D. C.
Wills told me, a few days ago, about getting on in life.
I am going to pass them on to you, for your encouragement
and inspiration; Lut, before doing so, I want to make you
better acquainted with Mr. Wills himself.

Originally a Pittsburg banker, D. C. Wills is now con-
nected with the Federal Reserve Bank, of Cleveland, as
chairman of the board, and as Federal Reserve agent for
the Fourth Federal Reserve District.  He is in direct touch
with 857 banks in Ohio, and sections of Pennsylvania, West
Virginia, and Kentueky, in which States are located such
eities as Pittsburg, Youngstown, Canton, Akron, Cleveland,
Columbus, Toledo, Dayton, Cincinnati, Wheeling, and
Lexington. The mere mention of these cities suggests a
vast picture of gigantic industries that have been developed
in that region, representing investments of many millions
and emploving a great army of men and women. The
resourees of the banks in this district exceed three billions
of dollars.

Bankers, manufacturers, and merchants—men of millions
in many cases—depend upon the judgment of Wills in
busingss and financial matters.  While the policies of the
bank with which he is connected are determined by its
board of directors, his ideas have much to do with shaping
these policies. He is a student of business and finance,
and keeps his finger on the business pulse of the world.
This he must do in order that he may be able to advise
business men who visit him secking counsel.

He is deeply interested in the personnel of industry, for
quality of personnel determines the quality of management,
and management largely determines stability and success.
He studies not only the men at the head of the institutions,
or groups of industries, but he finds out all he can about
the “coming men” further down the line—those who in the
course of time must become the leaders.

As one of the organizers and active promoters of the
American Institute of Banking, for training the younger
men in banks, his interest has extended to the rank and file
in all lines of business and industry. If you arc a clerk,
stenographer, bookkeeper, errand boy, man at the bench or
machine, truck driver, merchant or manager, or a worker
of any sort, Mr. Wills is inlerested in helping you better
your condition,

Big Fellows Like the Walnuts

S a man, D. C. Wills is approachable and sympathetic.
George E. Allen, historian of the Institute of Banking,
says, "A suecessful banker is composed of about one-fifth
accountant, two-fifths lawyer, three-fifths political econ-
omist, and four-fifths gentleman and scholar—total, ten-
fifths, double size. Any smaller person may be a pawn-

broker or a promoter, but not a banker.”
That is a good description of Mr. Wills. Furthermore,

Ie is called a "miCi'_:mirr," bepause he has a “‘million
by O 181({

Digitized

D. C. WILLS

“Our aim is to stimulate hunger for knowledge and to provide ’
educational food, in form and substance, that can and will be
taken and digested.”

.

friends.” His genius for making and holding friends,
among all sorts and conditions of people, is his most out-
standing quality. As unofficial spokesman for the millions
who are battling for better things, I laid the matter before
him and asked for a message that would be helpful to
others.

He opened this interview by referring to an illustration
used by Ralph Parlette, in his lecture. “Shaking Up and
Rattling Down.”

“You remember the striking way in which he illustrates
his big idea, don’t vout'” began Wills., “He places a lot
of beans and black walnuts in a glass jar, and. after
shaking the jar for a while, ealls attention to the fact that
the walnuts are on top. Then he empties the jar. and
puh the walnuts at the bottom.

“Once more he shakes the jar vigorously, and, as in the
first instance, the walnuts shake up to the top nnt] the
beans rattle down below them, That is a perfect picture
of the process that is gaing on all about us in business and
industrial life. Some men come to the top, while others
stay down. No matter how they ™Y start out. the hig

fellows are going to rise and tlﬂr.ll'lt.llﬁ [""“' goithe "lh‘m
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30 Are You Looking for a Better Job ?

way. You may take men who are known to be big, and
put them at the bottom of the pile and, as the result of the
shaking process, they will work their way upwards.”

But There Is Always a Chance for the Beans

“That is very nice for the walnuts,” I wventured to
suggest, “but what hope is there for the beans?”

ITHOUT pressing the analogy too far,” resumed

Wills, “there is a great deal of hope for the beans.
While a bean may not become a walnut, a little man has
within himself the possibilities of becoming a bigger man.
Three things determine success.  One is technical knowl-
cdge or skill of some sort, another is size—capacity—
grasp—and  the third is perseverance. In  developing
technical knowledge, for instance, a bank teller may lose
sight of his larger opportunity by failing to study business
as a whole, just as some people can’t sce a forest beeause
their attmhon is focused on some particular tree. An
instance was called to my attention, a short time ago, which
illustrates my point. A certain railroad promoter wanted
first-hand information about

6

ULL’, nonsense,” retorted Wills. “Do you know that
cemployers of all sorts are mighty shy of the man who
tries to advance himself by using a ‘pull’?  If a young man
is secking a position in a bank or a manufacturing concern,
he stands & much better show if he makes a straight-out
application, than if he tries to use the influence of an
official, director or stockholder. Of course, a letter of in-
troduction is all right, but there should be no attempt to
use influence or pressure.” :

How to Grow into a Better Job

“If a man erpects to grow into a better job, how should
he go about it?”

IRST, by strict attention to his daily duties, by coming

into contact with bigger men, and by reading power-
making books. By the latter, I mean books that deal with
fundamental ideas rather than with technicals details.  For
instance, in the American Institute of Banking, we have
a standard course, dealing with elementary banking, com-
mercial and banking law, political economy, and money and
banking. This course may

a property he was thinking
of buying, so he sent one of
his assistants to look it over.
This assistant had been
cducated as  an engineer,
and he looked at the proper-
ty from a technieal point of
view., He found the track.
roadbed, and cquipment in
bad condition, and basing
lis report on those findings,
advised his cmployer not to
buy. But the boss. relying
on his own judgment and
other information he had
obtained.made the purchase.
The reason he gave was that
Lhe was not buying equip-
ment, but a ‘short cut” from
a big inland city to a desir-
able scaport. Ile was really
after the right of way., A
shorter haul was what he
gained, and, with that in his
control, all the rest was a

ber.

the manuscripts.
Address:

How I Saved MT

THE NEW SUCCESS Monthly Prize Contest

ELL us how you earned your first thousand

dollars—how you actually worked and strug-
gled for it; what it meant to vou when you is
saved it; how it helped you in your future life.
Maybe your story will help many others who are
trying to save their first thouzand.

For the best article of not more than 1000
words we offer three prizes: First prize, $25;
second prize, $15; third prize.

This competition closes Augu:t 18.1920. The
winning articles will appear in the October num-
Contributions to these prize contests will
not be returned unless postage is enclosed with

be taken under teachers
who meet with the classes
at night, or by mail. Our
aim is to stimulate hunger
for knowledge and provide
edueational food, in form
and substance, that can and
will be taken and digested.
The advantage of this system
that the students are
absorbing subjects outside
their immediate work. but
which have a direet and
vital bearing on business as
a whole. To a man or a
woman in a subordinate job,
who wishes to advance, 1
would say: Get a standard
work on political ‘economy
and study it, page by page.

First Thousand

lars

.

This is the science which

Prize Contest Editor, THE NEW cxplains all business opera-

Stccess, 1133 Broadway, New York City. tions. It deals with the
fundamental  principles  of

the production and distribu-

matter of dcetail.  The dif-

ference between the two men was in point of view and in
vision. . That is the main distinction between big men and
little men.”

The Qualities That Make a Big Man

“Since you have used a term that is so commonly em-
ployed, T wish you wonld give me your definition of a so-
called big man,” I said.

[ vou will study the leaders in business and industry,

vou will alwayvs find two outstanding qualities, and
sometimes three.  The two big qualities are: Vision, the
power to see things in a large way, and the ability to pick
men and delegate authority and responsibility to them,
The third quality pertains to the handling of associates.
and consists of an aptitude for inspiring loval and willing
cosperation in place of driving people.”

“It seems to me,” I continued, “that the real crux of the
matter is: IWhat can a little man do to make himself
bigaer?  Suppose he is in a ‘blind alley,” or a rut, and is
living a sort of treadmill cristence.  Howe is he quing to
aget ont? I am unable to see how he can malke any head-
way unless he has_.a, good, .s-fr[)ng pull’ with somebody

ligher ppst (_‘IO Eﬁ

tion of wealth. Feed vour
mind on cconomics and you will gradually expand. Vision
will develop and you will find yourself gradually looking
at vour work in a new light.  Political cconomy sounds dry
and forbidding, but it becomes live and interesting when
you are able to use it. day by day, with your job. Men in
all lines of business and in all positions, from the President
down. should be well grounded in this all embracing subject,
for a knowledge of economies is the key to many a riddle in
business, industry, and government. ‘A nation of economic
illiterates,” is what Mr., Vanderlip, formerly president of
the National City Bank of New York. called the American
people in a discussion just preceding our entry into the
World War.  His idea was that the business men of the
United States, as a rule, were carrving on their atfairs in a
haphazard fashion, because they were untrained in this
seience. I place political cconomy  first.  After that, a
man should read up on the sourees of raw material in his
own business and make a study of markets. A study of
business science, salesmanship, management, and personal
eficiency, naturally oul of a study of cconomics.
Now, my observation is. that those who take up these
studies seriously gradually become bigger men, and their
development is a matter of joy _to their superiors.”

€& untuuu I o page” /0)
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Why 2,973,000 New Motor Cars
Will Be Built in 1920

One in Every Fourteen People in the United States Now Own
Automobiles, and Others Are Hungry to Buy

By JOHN WEBSTER

the United States that the Census Bureau did not

bother to count them. Then evervbody stopped and
stared as one of the mysterious, slow-moving “horseless
carringes” passed by. They were even declared unsafe,
and legislation was started to prohibit their manufacture.

To-day, with the practical application of the acroplane
and the wircless telegraph, we accept the motor-car as a
matter of course—not as a luxury or a novelty—but as a
necessity. One in every fourteen of the population of the
United States owns a motor-car,

From a negligible, almost langhable dream, the auto-
mobile industry has risen to be the fifth largest producing
business in America, and, at the present rate of increase,
it will lead all others before long.

The motor-car is now so casual and accepted a fact that
only 2,000.000 of the 4,000,000 income-tax pavers of the
country remembered to tell Uncle Sam that they own and
operate cars.  Since the income tax starts with an in-
dividual revenue of $2.000, it would scem that many people
have solved the problem of upkeep regarding their cars, or
else they are so economical that the high price of gasoline
and repairs does not interfere with theie purchase of food
or wearing apparel.

THTRTY years ago, there were so few motor-cars in

There Are Five Motor-Cars to Every Freight Car
WI'] HIN a span of twenty yvears, the motor-car has be-
come so matter-of-fact an institution that it no longer
receives eredit for the part it plays in the development of
naticnal welfdre. In the dark davs of 1911, Marshal Joffre
couyld not have hurled his soldiers against the foe had he
not sent them to the front in taxicabs and motor-busses.
When the railroads of the United States were taxed to
the utmost in moving men and war supplics toward the
Atlantic seaboard, the railroads failed under the strain.
Leng streams of motor-cars traversed the highways from
western manufacturing points to eastern shipping points,
and, after the steamships had transported the men and
munitions, and food for starving Furope, other fleets of
motor-trucks rnrricd them to the point of need.

Compare the swi mm mg. fm]mg mode of delivery,
proof [agpinst wit @nd bad roads with the

timid advertisement of the Philadelphia, Germantown &
Norristown Railroad, published in 1831. It states that
“Steam Trains will leave at the following hours on days
when the weather is fair.” A subsequent report of the
Baldwin Locomotive Works announces that the engine
reported to do this stupendons duty “was very successful
and was used for a long time."

To show the immense gain in the use of motor-cars, there
are now about five motor-vehicles to every freight car in
the land. The total value of passenger and delivery
~cars and heavy trucks and tractors in use is placed at
#5,300,000,000.  Almost four per cent of the population of
the United States earns its living from activities directly
and indirectly associated with motor-car production,

Carry Twice as Many Passengers as the Railroads

HE motor-car to-day, transports more than twice the

number of passengers carried by the railroads of the
United States. Of the 6,808,818 passenger cars in this
country. New York has more than any other State—a total
of +46,503. But the development of the motor-truck in-
dustry and the adoption of trucks for business shows a
more rapid increase than the shifting from horse-drawn
pleasure vehicles to high-powered motor-cars. In New
York, alone, the registration of commercial motor-cars is
119,919, The nation’s census of business vehicles shows
a total of over 750.000.

It is natural to assume that the citics own the largest
number of cars, but this is not true.  The farmers own a
good third of the country’s total of cars of all deseriptions
—passenger, delivery, and tractors.  The pleading
South, with its appealing "Buy a bale of cotton.” is to-
day in the enviable position of leading in the increase of
registration for auto-owning permits.  For instance, in
North Carolina there are 51 per cent more ears in use
to-day than a year ago.

Twenty-five Years Ago There Were Laws to
Prevent Motor-Cars & l
HE National Automobile ('h“ml“r\l'lnfvn \l"l"::::. 11-:1:0:]:1‘::
garnered some astounding fa¢ ts. ti t_tiii pace with the
tion-records were shattered in' Onrdeh | it

Hil
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Why

demand for motor-cars. FEven these records were
1 by the efforts made to meet the demands of indi-
s and business concerns since the signing of the
ice.

- record of the production in the United States shows
rease of over 78 per cent in 1919 over 1918. The
se in motor trucks registers 39 per cent. In 1919,
were manufactured in the United States, 1,974,016
cars, of which 316,364 were motor-trucks. We will
2,978,000 new cars this year.

- great difficulty with the average mind, in the whirl
ires hurled at the public from the start of the World
is its inability to grasp the magnitude of figures.
to drive home the thought— take the total population
: section where you live.  Divide it by fourteen.
will give you the proportion of people in every section
- United States who own motor-cars.  Of course, it
ot work out in every locality, but it does throughout
untry.

enty-five vears ago, various local laws prohibited the
g of “horseless wagons” through public parks and
avenues of crowded traffic. To-day special legisla-
or the regulation and protection of motor vehicles
upon the statute books of every State and practically
country of the world.

- total sum invested in passenger and commercial
car manufacture is $1,015,443,388. This excceds
ppital of all the banks of New York City by the
ng sum of $126,043.338, and is double the amount
United States” war loans to Belgium.

y vears ago, the volume of business, in its various
ies, amounted to $8,166.884,595. The passenger and
reial vehicle output was valued at $1,885,112,546.
and accessories climbed to the enormous sum of
22,048. Tire replacement alone ran to $660,000,000.
ne production, for the year, brought the astounding
f over 76.000,000 barrels of which motor vehicles
ned over 51,000,000 barrels.

\enEer-car mnmlf'uture alone, to say nothing of
v wagons, trucks and tractors, is re prc'-‘(nled by a

| investment of #78+.660.761. There are 131 motor-
‘tories in the United States. There are 32,215 dealers
ill sell you anything from a “flivver’” to an imported

“Speeding again—eh?™ said
the traffic officer. “This time
von have no excuse to offer
the judge—for I've got the
evidence on you!"

“But,” replied the motorist,
“I'm motoring the judge to
court, to-day; and he told me
to hurry.”

2,973,000 New Motor Cars Will Be Built in 1920

car on varying terms and inducements. There are 86,277
garages—over 735 for ench State—and 43,6143 repair shops.

Think of It! The Tires, Alone, Run Over a
Billion Dollars in Value

T is estimated by manufacturers that the total tire

business of the United States for the vear 1920, will
touch the almost unbelievable figure of $1,800,000,000.
The amount will be even larger in the following year.
competent authoritics say.

In the six years since the outbreak of the World War,
the tire output of 300.000,000, in 191+, has multiplied +00
per cent.

There are to-day ten cars in the United States for every
one running in 1911,  In that vear there were three freight
cars to every automobile. Now there are five automobiles
to every freight car.

The total wealth of the United States is now estimated
at in excess of £300.000.000.000. Of this the automobile
comprises, broadly, about $12,200.000,000. The total value
of motor cars of every type now in use amounts to abouc
$3,700,000,000. The wealth of the automaobile and allied
industries runs up to some $8,500,000,000. This figure
takes in the investment of the manufacturer, the selling
agents, garages and the personal holdings of employees.

In 1911 there were 204.800 cars registered in the United
States. Licenses issued in 1919 grew to 1.578.26+. Com-
plete 1920 returns are not yet available,

The rubber manufacturing concerns of the country pro-
duce about $670,000,000 of finished goods annually, and
of this total, about $#335.000.000 represents automobile
tires.  The United States requires some 575,000,000
pounds of crude rubber every year. Of this amount, more
than 440.000,000 pounds finds its way into automobile
tires and tubes.  The pleasure- and comercial-car industry
employs 300,000 workers., The annual payroll of thesc
employees, $371.998,856, is more than the operatng expen-
ses of the Pennsylvania Railroad for the year 1918,

Production of Motor-Cars Equals That of
Bituminous Coal

HFE production of motor-cars for the year, 1919,

amounted to $1.900.000,000. This is equal in monetary
value to the combined production of anthracite and
hituminous coal. It exceeds the value of the 1918 wheat
crop of the country, and equals one-third of the actual
currencey in eireulation in the United States on September
1, 1918, The motor-car industry is twice as large as the
men's clothing industry, and also twice as large as the
women's clothing industry.

It is estimated that the annual income of garages and
agencies for repair work totals $280,000,000. This does
not take into acecount commissions on sales of cars, tires.
and accessories of every nature.  There are about +,000
parts in an automobile, and as the lack of one part can
hold up the functioning of an entire plant.
it will be scen how necessary it is to carry
adequate supplies of all kinds.

To-day, it is safe to assume, there are at
least 50,000 such concerns in the country and
that their employees number at least 375,000
Their yearly profits and earnings would
reach $595.000,000 and would support some
1,500,000 persons.

Now the Fifth Largest Industry in America
ESPITE the advancing costs of material
and labor, the average cost of a car
produced in the United States, in 1917, was
only about 25 per cent more than the cost
of an automobile's awrag;r. prlc rm 1907.
Naturally this \mq rt_h v
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Why 2,973,000 New Motor Cars Will Be Built in 1920

creasing demand for cars,as  —
their uscfulness became more S \’\
\\-\x\‘_{__ﬁ -

recognized. But the actual
advance in demand. and its
resulting production, is al-
most unbelievable. From less
than a total of ¥6.000.000,
in 1901, automobile produc-
tion leaped to over $2.300.-
000,000 in the year 1919.
About 2,973,800 cars will
be produced in the United
States during 1920, at the
present rate of production.
The average price of a
motor-car is £713.00. Of
course, you can pay $10,000
or more for a car if you
wish to do so, but it really
isn't necessary if you prefer
utility to pride of possession
and if you are satisfied to
ride and transport your
goods rather than to point

dollar bill.
“It was yesterday,”

better pay—-quick!™

“I thought gas was only twentyseven cents a gallon.” re- age
marked the motorist who had spent everything but his last

answered the humorous garage keeper,
“but it # thlrly-e:shl now, and going up steadily; so you'd

33

rubber production of the world, particularly when one takes
into consideration this fact: In 1900, the entire rubber
produced in the world amounted to only 53,890 tons. Of
this production, only four tons was what is known as
plantation rubber.  In seven vears, the production of plan-
tation rubber jumped to over 200,000
tons.  This was caused by the demand
for motor-car tires.

I'rom 19038 to 1912, there was a great
rubber boom in London, and
evervone from millionaire ta
Iaborer was loaded up with
rubber-plantation shares.
Immense sums were lost in
the speculation, but one
result was that the world's
rubber production  was  so
overstimulated that the aver-
1919 price of crude
rubber was about +0 cents a
pound as compared with
pre-war prices of 60 to 75
cents a pound, even though
almost everything else has

with a figure which excites
envy at the name-plate of your vehiele,

We have not realized the growth of the country and its
requirements. Hence we have not gathered the importance
of the motor-propelled vehicle. It is like any other inven-
tion. We accept it as a matter of course. Candles did
well enough until gas came along. The mails did well
enough—even in the post-rider stage—until the telephone,
the telegraph, and the wireless made human activities more
speedy.  The invention of the talking machine and the
aeroplane have come to us with less of a sense of something
new and startling than did the announcement of the laying
of the Atlantic cable.

The Increase in New York City

I.\' the City of New York alone, some 350,000 vehicles

use the the public highways daily. The trafic has in-
creased markedly in the vears since the war broke out, and,
strangely enough, despite the war demand for motor-cars,
the percentage of automobiles which now traverse the
streets of New York City is far greater than ever before.

The statistics as set down by the police department show
an interesting increase and an interesting fluctuation. The
count of passing vehicles is taken at the most traversed
corners of the Metropolis, and is not by any means confined
to human falibility, The punch-clock is the medium of
establishing the figures which become matters of record in
checking up licenses for driving, and the number of cars

_ passing.

TEN-HOUR count. embracing an inspection of 17 of
the most active intersections of the City of New York,
recorded this record, according to the computing instru-
ments:
Motor vehicles in New York City, carrying New York State
license: 1914, 5£.23% 1919, 178.b+].  Inerease, 120207,
With every automobile manufacturer hunting new ideas
to make the motor-car as simple as the faucet from
which the average householder draws hot or cold
water, it is only reasonable to assume that the average
resident of a eity like New York, will own his own
car before he owns his home.

How Tires Have Boosted the Rubber Industry

N 1019, the manufacturers of automobile tires

figured that it would require over 250.000 tons of
erude rubber to pmdm'c the required output for that

vear,  This rvqul treme dnus increase in the
Digitized {)g_ |g

gone up.

HE gnsoline statisties indicate that the typical auto-

mobile in service, in 1913, ran about 6,686 miles a
vear. The decrease in yearly mileage was rapid while we
were at war, reaching a low figure of 3,775 miles in 1918,
In 1919, the mileage per car seems to have been about
k121 It is never likrl‘\' to recover to the pre-war figures,
beeause of the very large numbers of automobiles in the
hands of those who have neither the time nor the means
to run them long distances.

A great many statements have been made
the date of construction of the first motor-car.
older institution than many people imagine,
Cugnot, a Frenchman, must be given the glory,  Cugnot, in
1770, built the first automobile, It was a three-wheeled
affair, and carried two people at a Speed of 21/ miles an
hour. It was propeled by a small steam-engine taking
steam from a plain drum-boiler.  Cuognot was the great
pioneer of the antomobile industry: but, like all other great
inventions, American ingenuity wrought its perfection.

regarding
It is an
and to Jean

The weighty demon-
strator tries to explain
to  the prospective
buyer why the car

broke down:
“Why does vyour
company employ a

baby  elephant  for
such a job?™

“Weller-you see”
qlheul the salesman,
“it-er-we—there  must
have been a flaw in
the axle.”




THE BEGINNING

By MAUD MORRISON HUEY

Hlustrated by A. L. Bairnsfather

The Story of the THING
that Forced John Elroy
to Pay in Ful

OHN ELROY had a con-
J science, That is why, as he

entered into his hook of ae-
counts: “Bowght of Mary
Maguire 100 yeavlings al 810 n
head,” there was entered indel-
ibly, somewhere back in his
consciousness,  the  difference
hetween what they were worth
and what he had really paid.
There it was, as if written in
ink, ever before him: and it
was only through strong will-
power that he was able to con-
centriate upon the real entry.

It had been o square enoigh
bargain.  Mary  Maguire had
heen anxious to sell, and he
had the monev, The big fire
hiud destroyed her pasture and
burned her barns.  She had
kept them too long already.
They were poor.  If she had
sold three months ago——. DBut
i month's feed would put them
in fine shape, conscience rea-
soned.  Then, forcibly, John
Elroy put the God man behind
hirn.

Mary  Maguire had  heen
olliged to sell, and the chance
hadd come to him.,  He needed
a few good chanees to offset so
much hard luck.  He squared
his jaw defiantlv.  Tle meant
to win.  Nothing or no one
should stand in his way. Half
i dozen more such deals and
he conld begin on a new set of
hooks.,  The old sheet with its .
ups and downs, its slow growth
and struggles, its haunting ae-
cusations, could be luid aside for a sheet
mnsullicd by errors, a sheet that should
record sueeess from the very start, for un-
der it would be a safe foundation. He had
heen elamoring slowly up toward the mark
he had set for himself.  So much money
md a husiness in town—that was the goal.

He almost had it now., He knew, too,
how he had come by every dollar of it.
Gloatingly he went baek over each small
zain—hack to where the book read: “Bought
of David Elroy ane mule team for 875"

There he stopped as if a hand had lieen
aid upon him, - David Elroy was his father.
It was as if two strong combatants inside
himself fought for mastery—a hloody hattle,
[t left John Elrov weak and trembling as
he turned the page. There followed him a
st of memories like mocking demons. The
sirlond of wixed fertilizer that he and his
Fther had bought, jointly, how it had been
mevenly divided, most of the expensive fer-
ilicer going into his own land. A picture
i his father's fields suffering from drouth,
vhile his own waved erisp and luxuriant.
Amd over the page, there was the entry
vhere he hidd sold that season’s corn crop
forr F1000,

A great many things were recorded that
ed up to the sule of those mules. A place
where his fether had taken a patent- l‘lL'hl
i his hunds ot more than he had originally
i for it Tle had quieted his cons

li

with the llwﬁ'-“ that o "L(j( 181@

11 Igitized b

£

AL

IHUETSTHER

rado, he would marry Lottie.  Already Lot-
tie had waited for him five years.

HE was a good girl, was Lottie, with as

few fuults us any; and what few she had,
John Flroy felt sure could easily be mended,
especially “her desire to harbor ev ery stray
cat and tlng as well as lame duck or chicken,
that o practical person would have put out
of the way at once. Of course, he wanld
allow her to keep a dog—one good dog on
A place was a benefit—and a cat to keep
away rats and mice; but as for ““.u.llu]_r
time dawdling over a mess of critters,” he
thought Lottie would outgrow such non-
sense when she was Mrs. John Elroy.

She had lots of virtues that he could
nune,  She could trim her own hats to
lock quite as well as the expensive ones in
the shop windows.  And no one would ever
think  TLottiec's  dresses  were
homemade. She had taken do-
mestie seience in a college, and
so wis i good, economical cook.

And Lottie was pretty, She
had  been  real pretty when
John FElroy began payving her
attentions five years ago. She
had  been country  “school
mom” then; she still taught in
the little brown school house at
the crossroads,

o=

TII AT evening, when John

Elroy called, she looked es-
pecially sweet and domestic in
a  neat little  pink-checked
frock with white pockets. John

always  spent  his  Saturday
evenings with Lottie.  He had
no bad habits, He never gala-
vanted around  with  other

voung fellows at the pool halls
or the picture shows. Many a
dollar gets away from a young
fellow an sueh a way, He hadn't
done much Qll]l'-ﬁf{'pp]ng‘

As he came up the walk,
Lottie rose and gave him her
hand rather listlessly; but John
did not mind that. He was

There was
flash 1o

no nr(‘using
show that
knew anything about his

share in the profits,

thinking of the hundred year-
lings he had just hought for
21000, and of how he expected
to make £5000 out of them, in
the spring.

she

oh, and no reason why he should
not e money.  He saw himself ditehing
the joining forty so that the damaging wash
went through the fence.  These and many
more things he fought bhack as if with fists,
He slammed the book together defiantly.

AVID ELROY was an old and broken

man. John was his only son.  1le had
thonght it smart when John was a little
hov and had driven a sharp hargain with
him: now John owned the old homestead
and all that went with it He had taken
the Texas land off his father's hands, too:
and, strangely, the oil prospeet they had
waited for so long made good the following
vear, Now David was a renter on his son’s
lund, as vou might say: was living off his
bounty.

Sometimes  John  eould  make  himself
believe that he was a very magnanimous
person, for he charged his father scareely
nothing for rent, only stipulating that the
land shouwld be treated according to his in-
structions, Tt was a bad forty and would
take vears to work it up: hut then he had
bought it at o bargiing Someday when he
had it in shape he meant to seed it to
nlfaulfa.

ITe put on his hat and started off to look
at the hundred vearlings he had howght of
Mary Muaguire. He whistled as he went for
he was thinking that, when he had his pile
and hud started the business down in Eldo-

“Shall we sit outside or would
yvou rather go in®™ Lottie folded
up her sewing reluctantly—a dainty sum-
mery something with pink and green sprigs.
Some of the lure of the balmy smmmer
night she seemed to fold away in it. “I had
about given up vour coming,” she continued,
with a little sigh a more sympathetically
attuned person might have interpreted as
disappointment.

“I guess T am a little late,  You see 1
hought one hundred vearlings, to-day. 1
wis out in the field looking them over and
the dark caught me, Sam and Luey were all
through supper when I came in. You see it
was a great buy, and I'm going to make
good on it. A few more like that aml 'l
have my pile. Think of it Lottie! p.u\iug
business and a house in town ! JnJ'm Elroy—
Iardware—All Farm fﬂl{ah'l‘ﬂ!‘l‘lf&'. Harness,
Duagies, Ete. How does that sound to you®"

“Oh, fine ! Lottie smiled inechanically, but
her eves were far away. “How is your
father:" she turned round presently to ask.
“Mr. Dyer told me he was sick.”

“Oh, just a little touch of his old rhewma-
tism, I guess. Nothing of consequence.”
John spoke lightly, 1t was over John's
futher that they had come nearest to having
words,

“T wonder if eating his own ecooking isn't
responsible for it*  Diet, you know, is very
important in rhemmatism.  ‘Then, there's his
feet.  You know how earcless your father is
about keeping them dry? There are so many
things for his comifiirtilintahe doesn't have™
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JOHN'S face burned red. “Why don’t he
come over and live with me, then? ['ve
offered him better, a good deal, to work for
me—and Sam and Luey could look after
him; but he's stubborn.  He won't budge.”

“No#" Lottie had heard about John's offer
Lefore. She leaned her head back wearily
and studied him through half-closed lids.

“I had the Carver children over for sup-
per, to-night,” she said sadly. *I just got
baek a half hour ago from seeing them home.
I had telephoned Mrs. Mandrake, and she
Lindd the best supper—chicken and ice eream.
T'he little fellows ate as if they were starved,
I knew they were, that's why | invited
them. ['ve been peeping into their dinner-
pails, and it's always the same: cold biscuits
and onions. T puess the hig community
thresher has about starved the Carvers out
this year. He just had that little threshing
tachine to depend on for a living."

“Great thresher o' right!™  John was
thinking of the fine big machine of which he
was the chief stockholder. Somewhere, regis-
tered in the book, was his share of the
profits, and it was no mean sum.

“Never was anvthing  this  community’
needed  worse  than a good  dependable

thresher”

“There are seven children, three too smull
tor school, 1 feel sorry for Mrs, Carver,
+he is so tiny and——and helpless. And there's
going to be another one.”  Lottie's eves were
misty and thoughtful.

“The calves were a great bhargain, Lottic.
Good stock. A little run down, but T've got
plenty of feed. T call®it good husiness judg-
tent.” i

“I don’t know what you'll
think of my business judgient,

John, 1 just  swopped  my
twenty Southdowns to Surah
Rowe for plain sheep.  You

know, I had them out on shares
anyhow, and it didn't watter
much to me, one sheep is as
dear to me as another. I only
took them ty please Uncle
Frank. I'm not going into the
theep business: and Sarah was
so disappointed that hers
weren't  thoroughbreds.  She
says she hought them for that.
She paid enough.”

ER blue eves looked
straight at John, but there
was no accusing flash to show that she knew
anything about his share in the transaction.
Somewhere, faithfully recorded in the book,
was the rather fat fee he had received for

the deal. She had agreed to pay so much.
He had got the sheep cheaper. He had
thought they were good though,  Now,

what he had gained, he had lost, for Lottie's
sheep had been the finest in the whole coun-
try. He looked hurt.

“Too bad! he said; but

The Beginning

up. John Elroy always went home at nine
o'clock.  He did not Lelieve in keeping late
hours.

e

“Good night, Lottie " “Good night, John
When he was gone she stooped and buried
her face in the sweet clematis by the poreh,
with a little passionate gesture that sent
the fragranl petals flying.

JUI IN ELROY'S chance to finish his stint
cue soon and unexpectedly.,

“Hear thevire offering the Spinney Sana-
torinm for live hundred dollars, John”  1le
was on his way to town, and neighhbor Gregg
had  stopped  him  for a  friendly word.
“Enough himber in that big old building to
put up the swellest howse in Eldorado, Good
stuff, toe. P'ut up when Iumber was cheap.
Some talk of the town's buying it and donat-
ing it to the Orplan’s Home,  Gol ore

he did not explain that his
pity was for himself.

“On my way home from
sehool, T stopped in to see
Mary  Maguire,”  Lottie's word. It
soft voice went on. “1 was
going to help ber it a dress,
but she was all unstrung

“Dishonest!”
first time

he allowed
himsell to utter that
was as il
some unseen force had
wrested it from him.,

For the

ahout something. T know

she had been crving, though she said she
hadn't.  John, there is the bravest woman
I ever knew, 1 wish T wmight ever hope

to he as big and brave as she s, How
she  mevcts  disconragements,  amnd  gathers
things together and goes ‘on, when men

would give up in despair!  And so all
nlone.”

*A house in town, Lottie. A neat little
bungalow just for us. I'm undecided as to
the model.  T'll bring over some plans next
week and we'll loo over,”

1@ stood

He gk ot hidw ln'g

voungsters in their present guarters than
they can carve for, T guess, Popping out ol
every crack.  Good lot that house sets on,
John,  Best part of town. Lot alone s
waorth more'n the price”

And Elroy hid gone to see it and had
hought it.

That night, in figuring up what he bl
gnined by the transaction, he found that he
had reached his goal and more,  Tle was
pleased  with his purchase. The lot just
suited him. There were fruit trees and n
fine garden plot. e pictured how a browr,

B

bungalow would look in place of the o
building.  T'o-morrow was Saturday, and |
would tell Lottie.

AH he made the final entry he sudden
realized that he was through with the o
hook. Through! He slapped the covers t
gether with a bang, and started to pet o
but his reflected face in the little mirror o
the wall opposite halted him,  Somethi
compelled him to look straight into his ow
face. What he saw there stupefied him—tl
mean erafty eves, the hard mouth, Stoope
too, and only thirtv-five,  And through
all there was something else that looked on
lite u prisoner pecring through bars. ‘L
God mnn demanded a settlement,
*Balance the book, John Elroy!
now ! He sot down azain heavily,

Now-

He opened th
hook against h
will and turned |
the first page. H
very first dealin
worth recording
“Dishonest!  Di
honest™  For tl

first time he a
- lowed  himself
KEP\- utter that wor

It was as if son
unseen force had wrested it from him. H
remieimbered Will Dlakelvy—a  sickly  unde:
sizeal follow.  Later Dlakely b dicd wit
consumption.  Jobn Juad bought the  fe
low’s erop beeause Blakely hdd been unanlif
to ke care of it himself, and had paid hir
little or nothing for it,

That little deal had whetted John's amb
tion,  The cight hundred dollars he had po
in the bank had been the heginning of his
downfall.  After vears of suppression th
word foreed its ntteranee, Tt had heen e
after that- down, s down, and - dows
On every prgds 08 he purned them one
oney Copscience Ta e e besithes his uw

UTigiambiea@y ,,, perstr S
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N “l Hit Big, or I Miss Big,” says

VERY red-blooded American
loves our national game—
baseball—because at some

time or other in his life, most every
American has played on his school
team or his home team or on one of
the many “nines” that arc to be
found in most every American
township. And the ambition of
most every boy who ever swung a
bat. was to knock out a home run
every time he stepped to the plate. For that simple reason,
whenever a “home-run king” appears in one of the big
leagues, he is certain to create a brand of popularity for
himself that no other bidder for public favor can approach.
His is a glory that cuts decp into the breast of his fellow-
man.

Such a glory has come to Mr. George Herbert Ruth, a
tall, well-developed young man from Baltimore, Maryland,
who, officially, plays right field for the New York Ameri-
cans, the American League baseball team belonging to
New York city. . To the millions of baseball enthusiasts,
Mr. Ruth is known as “Babe,” and his team as “The
Yankees.” .

His Release from Boston Cost $130.000

RUTH is an interesting study. More newspaper report-
ers went on the training trip of the New York Yankees
last spring than ever before followed a baseball club.  In
some of the small southern towns, where the teams stopped
for exhibitions, the inhabitants were more amazed at this
influx of journalistic talent than at the proclivities of Ruth.
“Good lands, you got more reporters than ball players,”
commented one Dixie hotel attendant. “Who's getting out
the papers back in New York?” :

But the newspapermen were there to study Ruth. They
say that everyvthing in New York is a nine-days’ wonder—
that the “big town’ must have a new craze every so often.
The purchase of Ruth, last winter, from the Boston Ameri-
cans for $#130,000—two and a half times as much as the
best previous price for a baseball star on the open market—
kicked up quite a fuss, even in New York. Ruth took
possession of the metropolis early in the season when he
drove home runs for distances that scemed impossible. But
the Ruth craze never subsided. It lasted far longer than
its allotted nine davs, and. to-day, he is firmer on his
throne than ever before,

Underwossd & Undorwood, N, Y

Ruth, the “home-run”
king at bat, while thou-
sands are vyelling for
him to “make good.”

He Realizes that His Mind Affects His Body
T\ R. GEORGE HERBERT RUTH is twenty-six vears
o old, a married man.  In winter he manages his eigar
factory in Boston, and he is blessed with a keen business
juduement.  Bat at heart he still is a_great big boy.  He
s e |'1'1-.-I]_\' natural and could not hide his naturalness if he
trivd. e simply couldn’t be artificial or affvcted, nor ean
his self-satisfaction and his prowess as o home-run hitter
he enlled coneeit, He is a likable kind of 2 man I one

i plchire oo man § Tl .'1I||u-~!l|]rr--lli-' stade of  wod
310 (] :_:':_'GO;,LFSE

GEORGE HERBERT RUTH

The Story of America’s Greatest Baseball Player—A Protectory Waif
Who Has Become the Idol of all “Fans”.

By FREDERICK G. LIEB
Bascball reporter of the New York “Telegram”

humor, he has the real “Babe” Ruth. In his way, Ruth
likes to be petted and humored; but no more than the big
boy who is the leading pitcher and home-run hitter of his
own home team.

It is only when Ruth isn't hitting that he gets blue and
peevish, shows his moods, and acts like a grizzly deprived
of its prey. Fortunately his batting slumps are rare and
seldom last longer than a few days, because Mr. Ruth has
learned the scientific fact that the state of one's mind
quickly affects one’s body. When Ruth isn't feeling well,
there is only one remedy: several clean hits or.a long-
distance home run. Like every other man; when the thing
he is most interested in gocs well he is alert, keen, and full
of ginger.

Ruth lives, moves and, has his being in an atmosphere
of home runs. He loves baseball, but hitting home-runs is,
with him, a passion.

Shortly after the Yankees arrived at their Jacksonville
training-camp, early last spring, Ruth experienced consid-
erable difficulty in hitting the easy practice pitching. His
cve had not yet focused on the ball, and in taking his
terrific swings he usually hit under the ball or missed it
entirely. This annoyed him more than he would admit.

“Hit Big: Miss Big,” His Theory of Life and Baseball

WAY from the stress of baseball warfare, Ruth will tell
vou that his theory of baseball, and life, too, is to “Hit
big. or miss big."

“I swing every time with all the force I have,” he said,
one day, in discussing his hitting. “'I guess I strike out as
often as any one else; but when I hit the ball, T hit it.”
And Ruth smiled with boyish glee as he thought of the
anguish he had brought to the opposing pitcher on the
previous day when he drove a ball clean over the grand-
stand roof.

But when Ruth misses, he goes up to the plate, the next
time, with more determination than ever. His heart is so
wrapped up in his work that he cannot bear to think of any
pitcher fooling him. Often when he strikes out, he will
return to the bench—put out with nobody but himself.

In the American league games, the big thrill comes when
Ruth takes his position at bat. After he gets his crack at
the ball, the fans sit back and relax until the home-run
king again faces the opposing pitcher.  Ruth feels that
psychological thrill which runs through the crowd at his
appearance in every fiber. Baseball is the most remarkable
natural stimulant in the world. Ruth knows what the crowd
expects, and tries his best to oblige.  If a pitcher outguesses
him once, his thoughts immediately concentrate on his next
turn at bat. He already lives in that coming moment. He
has missed big once; the next time he will hit big,

How Ruth Withstands the Jeers of Opposing Crowds
l UT with it all. Ruth is a good sport, He takes hits and
misses, applause and jibes as part of the game. thongh

lic is so natural that he eannot always hide his feelings,
When a boy is hiappy or peevish, he makes no atlempt to
Lide the true state of lis .-1|I--1is:v_l|-‘._ _.\!lc]__ with all his
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George Herbert Ruth :

natural traits, Ruth is just such a boy. When he hits a
heme run, his face is all smiles; when he misses several in a
row, he cannot help but feel his disappointment.

There are many who wonder what train of thought runs
through Babe Ruth’s head, when a friendly crowd clhcers
with maddening acclaim, or, in the opposite extreme, when
a hostile crowd goes into similar ecstacies when he had
“struck out” with three men on bases. Then Ruth is obliged
to listen to the taunts and the derisive sneers of the oppos-
ing multitude, for it is the nature of the baseball
“fan" to pull for his home team.

That is one of the queer anomalies of baseball.
Whenever the New York team takes the road the
“fans” will flock to the parks in thousands to sce
Ruth hit home runs, vet they get their greatest joy
when the home pitcher prevents Ruth from hitting, and
their cup of joy runneth completely over if Ruth should
happen to “strike out.”

“The ‘fans’ are mostly for me,” said Ruth, when asked
how the crowds affect him. “T like them; -md if they hoot
me, it's all in baseball. I always give tln.m the best I
have—wherever I may be plmmg

Forty Home Runs in 1920, His Goal

OTWITHSTANDING his boyish temperament and
impulses, Ruth is a shrewd observer. He is paid a big
salary; but he has a keenly developed business sense. e

draws people like a theatrieal star. He is fully aware that
the New York American League club has played to more
people this year than any other club in the history of base-
ball. He knows the average attendance of his club. And
he knows that he has been in a great measure responsible
for the enormous crowds which have stormed the turnstiles
wherever he has appeared.

The people who patronize baseball are truly his friends.
They like his cheerful, round face and his smile. He is
Manhattan's idol—a good-natured idol, who takes New
York's hero worship as a matter of course and as a fitting
tribute to one of his ability.

Ruth is natural and unassuming, and he never impresses
one with the fact that he must live up to his part. Best of
all, he is not a braggart. He is well aware of his ability,
believes firmly in himself, but he doesn't boast. At the
start of the present season, he was asked whether he hoped
to equal his record of last season, when he broke all known
records by hitting twenty-nine home runs.

“I think I can beat it,” he replied.

When asked how many he thought he would hit, the
answer was, "'Oh, perhaps forty,” in a very matter-of-fact
tone of voice.

There Are Times When He Must Use His
Sense of Humor

U.\'TII. Ruth came along no baseball player ever
dreamed of hitting forty home runs a year, oy
Up to the time that Ruth made his record. the p
American League record was sixteen—made back
in 1902, Yet Ruth spoke of his forty-home-run
program with no more affectation than one might
use in discussing the weather. It was a sincere
estimate of his own ability. In the course of
twelve vears of intimate association with major-
league ball players, the writer has come across
many players of far less ability than
Ruth who took much greater delight in
impressing their ability on well-meaning
laymen.  Ruth doesn’t mind discussing
the subject of home runs, but he al-
wayvs lets some one else start it. He
never goes out of his way to proclaim

| & Under

A snap-shot of Ruth,
Grounds,

Dditlyeonoe

New York, just after he Imll
batted out one of his longest *

A good batsman m
have a keen, steady e:
Ruth isa p]mnoumlln
in this respect.

the New York Yankces has criticism really “got under 1
skin,” and then two “'strike outs” and the jibes of a f
brought all his natural instincts to the surface.  And. evi
then, Ruth's sense of good humor saved what threatened
be an ugly situation.

The New York team was playing Brooklyn an exhibiti
game in Jacksonville, last March, and Ruth had not y
started to hit. He fretted and fumed over his inability
“hit safe.” Twice he struck out, and a Florida “fa
turned loose his sentiments. The “fan” had a raspin
penetrating voice, which, wafted on a spring breeze. carri
to the distant corner of the field.

Ruth stood the man's jeers for several innings; but,
length, he went over to the bleachers and challenged |
critic. The “fan's"” retort was something that no real m:
could averlook. Ruth leaped over the bleacher rail.  Wh
he reached his tormentor Ruth discovered that the fello
was a little dried-up shrimp of a man, not more than fo
and a half feet tall. The ludicrousness of going after
man half his size and weight struck |
sense of humor.  Babe Ruth's fighti
face expanded into a gigantic smil
and his adversary wilted.

Cheerfully Wore the Crown of Ridicule
E.-\!H.‘n' in the present season, Ruth proved to t
satisfaction of the baseball world that he is
good sport.  His muff of a fly ball cost the Yanke
their opening game, played in Philadelphia.  Pri
to the start of the second game, next day, a deleg
tion of Philadelphians marched to the home pls
with a package, neatly wrapped up, o
asked for Ruth. The umpires held
the game, while the players of ho
teams gathered around the fortuna
recipient of the gift—as is always t
custom when some player is singled o
for a presentation,
Ruth opened the package and pull

taken at the Polo  gut 2 hygwn derby hat of the vintage

his ability. @Ohl'gla’““" with

1898—— 4 Yow-crown affair of the ki
*homers.” orid l I‘ " Wed on yage G9O)
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T'each Your Child to Look for Beauty

By ORISON SWETT MARDEN

Every child should see a beautiful
sicture and hear a beautiful poem
very day—GorTuHE,

HILDREN should be
C taught to look for beauty
everywhere, to read the
rreat poem of ereation in the
vonderful panorama of nature.
Fhink what it would mean if
11l children were trained to see
nd  appreciate the beautiful
hings in nature as Ruskin did,
or as John Burroughs does!
How this would enrich, enlarge,
ind ennoble many lives which
ire. barren and skimpy and
tunted !
Character is fed largely
hrough the eyve and the ear.

their natures.

THERE is no accomplishment, no trait

of character, no quality of mind,
which will give greater satisfaction and
pleasure or contribute more to one’s wel-
fare than an appreciation of the beauti-
ful. How many people might be saved
from wrong-doing, even from lives of
crime, by the cultivation of the aesthetic
faculties in their childhood! A love of
the beautiful would save many children
from things which coarsen and brutalize
It would shield them
from a multitude of temptations.

in habiliments of the most ex-
quisite taste.

What a pity that we should
wake and find ourselves in such
a beautiful, magnificent world,
and yet have our eves so often
blinded with selfishness, with
the greed for gain, that we
never really see or appreci-
ate it!

It is wicked to be unhappy,
to complain in such a magnifi-
cent paradise of perfection and
beauty. It is a crime for peo-
ple in good health, in possession
of all their faculties and senses,
to go about whining, complain-
ing. as if life had been a per-
petual disappointment. We

[he thousand voices in nature

»f bird and insect and brook; the soughing of the wind
hirough the trees, the scent of flower and meadow, the
nyriad tints in earth and sky, in ocean and forest, mountain
ind hill, are just as important for the development of a
-cal man as the cducation he receives from books. If we
ake no beauty into our life through the eye or the ear to
timulatc and develop our @sthetic faculties, our nature
vill be hard and unattractive.

JDWARD GRIEG, the Norwegian composer said, “I

passed my childhood among some of the grandest
scenery of the North. Ever since I can remember, the
beauty of my country has impressed me as something
wonderful and magnificent beyond expression. It is our
meuntains, our lakes and forests which have influenced my
work far more than any human being has done; and even
1ow, though I am forty, they have the same power over
me.

We have heard how the ancient Romans placed statues
f their great heroes in their homes so that they might be
ccnstantly before the eves of the mothers and children in
order to inspire them with the heroic spirit. We should
place before our American mothers and children objects of
beauty and strength.  In every public square, cvery park
ind enclosure in our great citics, in every school house in
the land, we should place beautiful works of art, inspiring
statues and pictures, things which will awaken an appre-
tation of all that is beautiful in life. “The more we see
»f beauty cvervwhere; in nature, in life, in man and child,
n work and rest, in the outward and the inward world, the
nore we see of God.”

“Consider the lillies of the field, they toil not,
reither do they spin; yet Solomon in all his glory
was not arraved like one of these,” the Bible tells us.

shonld never ecase to wonder at
our good fortune in being born into a world full of such
marvels.

The greatest thing in life is not to make money, but to
raise ourselves to our highest power, to call out the hidden
beauties of our nature, and to make ourselves attractive
and helpful instcad of repellent and unsympathetic. The
coldest hearts are warmed, and the stubbornest natures are
subdued, by the charm of a beautiful soul.

WAS recently walking with a friend when we met a
man fearfully deformed. hobbling on crutches, his limbs
twisted out of shape. Still he had a cheerful face; hope
looked out of his cyes. Beauty of character was there. My
friend said to me, “Can we Jook at that poor creature and
then say, we, with good health and all our limbs and senses
intact, are not millionaires?”

There are many superb personalities that go through life
extracting sunshine from what to others scems but darkness,
sceing charm in apparent ugliness, discerning grace and
exquisite proportions where the unloving sce but forbid-
ding angles and distortion, and glimpsing the image of
divinity where less beautful souls sece but a lost and
degraded human being.

Yet this ability to sec the beauty in apparently ugly
things is possible to all who will take the trouble to begin
early in life to cultivate the finer qualities of the soul, the
eve, and the hcart. A beautiful character will make poetry
out of the prosiest life, bring sunshine into the darkest
home, and develop beauty and grace amid ‘the ugliest
surroundings.

Put beauty into vour life, encourage a love for it in the
voung. Beauty is the twin of love. The union of the two
in their highest form would make earth a paradise and man,
indeed, only, “a little lower than the angels.”

Most parents do not take suf-

BA(‘.K of the lily and the rose,

back of the landscape, back
f all beautiful things that en-
‘hant us, there must be a great
over of the beautiful, a great
reauty Principle. God has put
-obes of beauty and glory upon
Il His works. FEvery flower is
Iressed in richness; every field
slushes  beneath a mantle of
beauty ; every star is veiled in

HERE is no doubt that beauty was

intended to play an infinitely greater
part in civilized life than it has thus far.
The trouble with us is that the tremen-
dous material prizes in this land of oppor-
‘tunity are so tempting and alluring that
we have lost sight of the higher things.

ficient pains to develop a love
and appreciation of beauty in
their children. They do not
realize that in impressionable
youth, everything about the
home, the furnishings, the pie-
tures, even the paper on the
wall, affect the growing char-
acter. They should never lose
an opportunity of letting their
boys and girls sce and hear all
that is beautiful linTlife.

hrightness ; every bird i(irlo d l-
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Don’t Dwell on the Things You Want
to Keep Out of Your Life

By ORISON SWETT MARDEN

HERE is a Spanish proverb which tells
Tns that every timg the sheep bleats it loses
a mouthful of hay. Every time
vou allow yourself to complain of vour
lot, that luck is against von, to say, "I
am poor; I can never do what
others do; [ shall never be
rich; 1 have not the ability
that others have; | am a fail-
ure,” vou are laving up just
so much trouble for yourself,
making it all the more difficult
to get the things for which
perhaps you are working
hard.
Thoughts, emotions, mo-
tives, passions are tremendous

forees.  Our mental att tude
at any time is a magnet
which is attracting things

which correspond with the at-
titude, so whenever your mind
is not positive, is not con-
structive, it is not creating,
not producing, but is actually
destroying the very thing you
desire.

are always snags ahead. They go through life like
a tornado cloud, carrying blackness and threaten-
ing disaster wherever they go.

T is a tragic fact that most human beings
are actually driving away the very thing
they are pursuing, killing
. their fondest hopes, thwart-
ing their ambition much of
their lives, without being con-
scious of it, because they do
not know the terrific power of
thought; they do not know
that their mental attitude at
any time is the pattern which
is being built into their life,
which becomes a part of their
career. They do not know
that every time they indulge
in a fit of the blues, that every
time they succumb to des-
pondency, or to discourage-
ment, that every time they
doubt, they are like the bleat-
ing sheep which loses a
mouthful of hay. They are
losing ground,dropping some-

Is it any wonder, consider-
ing this fact, that so many
lives are barren, that so many

“Every time the sheep bleats, it loses a mouthful of
hay”—O0ld Spanish Proverb. Are vou like a sheep?

thing valuable.

F. strangle our happiness

are poverty-stricken in their

pocket-books, in their health, in their personality, in their
friendships? Their lives are poverty-stricken because their
mental attitude has been poverty-stricken.

If you are always expecting poor business, preparing
for it, complaining about the times and conditions, and say-
ing that business is going to be bad, it will be bad—for you.
The terror of failure, of coming to want, and the fear of
possible humiliation keep multitudes of people from obtain-
ing the very things they desire, by sapping their vitality
and incapacitating them, through worry and anxiety, for
the effective, creative work necessary to give them success.

ANY men would probably be greatly shocked to learn

that, notwithstanding their ambition and all their
struggling, they are driving away from them the very
thing they are pursuing, by their habitual mental attitude.
They go through life trying to build happy, prosperous,
healthful lives by negative, destructive thinking. They
indulge in worries, fears, envies, thoughts of hatred and
revenge, and carry habitually a mental attitude which
means destruction to health, growth and creative possibility.
Their lives are pitched to a

supply, the source of our
joy, by dwelling upon our miserics, our misfortunes. A
current of plenty will not flow towards the poverty-stricken,
parsimonious thought; nor will the strcam of happiness
flow towards the pessimistic, doubt thought.

If we wish to be happy, we should not fill the mind with
black, discouraging pictures, with gloom and despond-
ency. We must flood the mind with sunshine. We must
think and talk happiness.

If you don't want poverty, lack and want, don’t think
or talk about such things. Hold the idea of plenty, of
opulence; obey the law of opulence so that prosperity will
flow to you. It cannot flow to a doubting or discouraged
mind, a mind filled with fcar, worry, and anxiety, be-
cause when these are in the mind you are attracting
the very things you are afraid of and are worrying
about.

I all of the poverty-stricken people in the world to-day
would quit thinking and talking of poverty, quit dwelling

on it, worrying about it and fearing it; if they would wipe
the poverty thought out of their minds, if they would cut
off mentally all relations with

minor key. There is always a
downward tendency in their
thought and conversation. They
declare poverty and misfortune
were meant for them. Their
letters are always pessimistic,

Don’t grumble or complain
about the weather—you can'’t
change it—no one ever has.

poverty and substitute the
opulent thought, the prosperity
thought, the mental attitude
that faces toward prosperity,
they would soon begin  to
change conditions. It is the
dwelling on the thing, fearing
it \én‘r:ﬁ‘iﬁz about it, the anx-

Everything is n—husinol-‘

poar,;iprospectd dyky( -fg L'
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40 Don’t Dwell on the Things You Want to Keep Out of Your Life

iety about it, the terror of it, that attracts us to it and at-
tracts it to us. We cut off our supply current and es-
tablish relations with want, with poverty-stricken condi-
tions.

Remember, you will never be anything but a beggar
while you think beggarly thoughts, but a poor man while
you think poverty, a failure while you think failure
thoughts. The very hopelessness of such an outlook on life
demoralizes effort and kills ambition. You cannot do your
best, you cannot succeed in anything while your mind is
filled with failure thoughts.

We must look for the best and expect the best. -

KNOW a man who, whenever he misses a train, says,

“I knew I wouldn’t catch it! It was just my luck to
miss it! I must have been born late.”” If he makes a
blunder or an unfortunate mistake he will say, “I am un-
lucky about everything. I might have known it would turn
out bad. If I bought gold dollars to-day they wouldn’t
be worth more than fiftv cents to-morrow.”

Now, my friend, talking disparagingly about vourself,
depreciating vourself, is self-deterioration. The constant
suggestion of your infcriority, of your dcfects, or weak-
nesses, will interfere with yvour success in anything. You

can’t be lucky, you can’t be successful if you are all the
time talking against yourself in a depreciating way, for
this will undermine your confidence in yourself and in
vour cfficiency.

Always speak of yourself as lucky, fortunate. Always,
everywhere, think of yourself as you would like to be, not
as one who is inefficient and always blundering.  Talk
about vourself and of things as vou wish they were, other-
wise you will drive away what you long for and attract the
things which vou wish to get rid of.

IF vou have becn in the habit of finding fault with your-

self, if you have been in the habit of worrving and
fretting about yourself, you can ncver change your condi-
tion unless vou call a halt. Say to yourself: “‘These
things are only injuring me. theyv are making me pre-
maturely old, marring my disposition, ruining my health
and keeping me back. 'Now, hereafter, 1 am going to
change my whole attitude towards myself. Instead of
liolding pictures of my defective, deficient self, I am going
to hold the thought of my ideal self. If I am a child of
God, I must have partaken of His divine qualities. It is
wicked of me to berate and belittle and to denounce what
the Creator has made.”

If You Are “Down and Oui”

I you are ““down and out” to-day, if you are looking
I for a job and cannot find onc; if you are ‘‘dead broke,”

. and don't know where your next dollar is coming from;
if for any reason you are discouraged and tempted to
retreat before the cnemy, well, then, as a first bracer. you
can’t do better than what Edison did while he watched the
structure of his lifc-work burn to ashes—just recite Rud-
vard Kipling’s “If.”

You know that famous poem of Kipling's, don’t you? If
not, go at once to the ncarest bookstore or library, get a
copy of it, and read it. Lcarn it by heart. Recite it every
day. There are only four stanzas, and the lilt of victory
is in every line.

Here are the last stanzas:

If you can make one heap of all your winnings
And risk it on onec turn of pitch-and-toss,
And lose, and start again at your beginnings,
And never breathe a word about your loss;
If you can force your heart and nerve and sinew
To serve your turn long after they are gone,
And so hold on when there is nothing in you
Except the Will which says to them, “Hold On.”

If you can talk with crowds and keep your virtue,
Or walk with Kings—nor lose the common touch,
If neither foes nor loving friends can hurt you,
If all men count with you, but none too much;
If you can fill the unforgiving minute
With sirty-seconds’ worth of distance run,
Yours is the Earth and everything that’s in it,
And—uwhich is more—you'll be a Man, my son!

If yvou can keep step with those lines. “my son.” no mat-
ter how many failures are behind vou, success lies just in
front.

There are thousands of people, to-day., wha. thru no
fault of theirs, have lost evervthing they had in the world.
who arc just as far from failure as they were before their
Il_]QS.

Why?  Beeanse they have too mneh grit. too much spirit
to be beaten. They knu_':\' life better than to give oup this

side of eternity, LIL-) 8]6

“If I Had only Kept On!”

N every hand we sce people who are working at
O a tremendous disadvantage, doing the little things,

playing the little game in life, when they are capable
of doing infinitely bigger things, playving an infinitely big-
ger game. The reason for this is they have not called out
their reserves, and do not know what is possible to them.
They are ignorant of their powers.

Many of them never have prepared for the big things
they are capable of doing, so they go through life working
at a great disadvantage: fine talents doing the work of
mediocrity. Because of the lack of proper training along
the line of their chosen work, they are handicapped
throughout their carcer. It is a very shortsighted policy
to start out on a long life-work with no special training
adequate to the demand.

IF I were to give the youth a single word of advice, I

think it would be this: “Prepare.” Prepare for your
life work with a scientific preparation, for the world needs,
more than anything clse, trained brains.

What would you think of a jeweler who had a very valu-
able rough diamond. and who only ground one facet, leaving
practically all of the greatest wealth of the diamond, its
most beautiful brilliancy, its marvelous possibilities shut up
inside of it, where no one eould ever see or appreciate it
or utilize its value? Suppose it was impossible ever to
grind more than one facet of this immense diamond. - Think
of the loss in value!

I often have letters from men in middle life and after,
who tell me they regret bevond words that they did not
stayv at school, get a better preparation, a better education
“If 1 had only kept on as I had begun,” is the ery of mang
a disappointed middle-aged man.

\ Y friend, you who have but very little education, whe
4 left school long before yvou should. so that vou have
only ground one or two facets of your great human diamond.
leaving marvelous possibilities. untold wealth hidden with-
in--vou will soon reach an age when it will be almost im-
possibile to grind the other facets and vou will begin to ery.
“Ohif T had only kept on!” :

There is nothing like a splendid preparation for vour
life work.  Never mind what <acrifices vou have to make.
Get it at any cost! ’



Robert Edmond Jones and His Art

This Remarkable Young Man Not Only Paints Stage Scenery,
But Builds Stage Settings, Creates Light Effects,
and Sews the Costumes He Designs

By SELMA H.

LOWENBERG

T is only within the past four |
vears that New York has |
recognized Robert Edmond

Jones and his art. Now, how-
ever, when one ,goes into the
theater to see a play produced
under the direction of that mas-
ter of stagecraft, Arthur Hop-
kins, one is surrounded immedi-
ately with the atmosphere of the
play. The moment the lights are
dimmed and the cuurtain rises
we feel the play, and the hand
of Robert Edmond Jones is
everywhere apparent. It is he
who has arranged and planned
the settings and costumes and
through his fine attention to de-
tail created the atmosphere.

Mr. Jones is not vet thirty

vears of age, vet his success is
one of the most brilliant in the
history of the stage. True to
precedent he has lived in Wash-
ington Square and starved in a
garret, “and done all that sort
of thing,” as he himself puts it.
Mr. Jones was born in a small
New Hampshire town-—a
farmer boy, he calls himself;
and it was not until he was
twenty vears old that he first
saw a stage production. His in-
troduction to the theater was
through Maude Adams in “Peter
Pan.” Is it any wonder then
that his artistic temperament

e —
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ROBERT EDMOND JONES

When he was recuvered fro
l his illness he again obtaine
work and shortly after decide
that he had sufficient money f
afford the European trip an
cke out an existence during h
studics there. At that time tl
German theater was used as
model; accordingly Mr. Jon
chose Rhinchardt’'s Theater |
Berlin. He did no work ther
but studied every phase of tl
artist’s work and learned all tl
ins and outs of the craft. 1
Europe the scenic artist know
liow to do—and very often do
—all the work there is to
from building the scenery |
making the costumes. In Ame
ica he does nothing but desig
the scts and costumes. H
leaves the rest to his assistant
Mr. Jones was in Germany
vear when the war broke ou
In November of that year, |
returned to the United State
filled with new ideas and ne
depths of imagination for ti
effects that could be accon
plished on the stage.

l'l' was not so-easy, howeve

to persuade producers to tr
out these new ideas, so M
Jones resumed his poster adve
tising and his book illustratior
and various other forms of ar

and his great imagination and

originality inclined him toward
H ARVARD is Mr. Jones's college, and there he studied
art,  When he had finished he taught for a while. He
soon found that teaching was not his voeation for there
was no joy in his work. It needed no especial imagination;
it was not creative. New York then became his home
and he did any work that came his way. Poster advertis-
ing, book illustrating—anything at all. This. too, proved
joyless, unsatisfying. It was during this time that he
learned what it was to go without food, to even be desper-
ately ill without attention.

the theater and its art?

URING all this time he studied the theaters, not only

lere but abroad. Most evervone interested in the
theater read much of the theater in Furope, vet Mr. Jones
learned that no one ever actually went there to study Euro-
pean methods of production. In Europe, the artists had
long previously learned that it is not necessary to elutter up
the stage with furniture in order to give the desired effect;

nor is it necesgATy to nse JHH colors in costuming.  Mr.
Jbnedetermited to 'tg pe to study the theater,

During this time, he did som
work for the Washington Square Players, then in the
infaney, but this work attracted no especial attention.

It was not until Granville Barker decided to produc
Anatole France's ""The Man Who Married a Dumb Wife
that Mr. Jones had his opportunity. He did not let tl
chanee slip by, He worked with a joy and diligence th:
was new to him.  His efforts were untiring.  He planne
the lighting and personally superintended its maneuve
ing; he painted the scenes—he trusted no one else—an
every costume worn in the play was made by his hand. F
selected the material and made the costumes on the actor
His efforts were rewarded, for the following morning tl
critics did not forget to give praise where praise was du
The accounts of his achicvements were many and glowin,
Mr. Jones was happy. It was his first conspicuous succes

N his boyish ignorance of what success really meant b
believed that he would no |n:|grr have cause for worr;
He waited.  No theatrieal producers came near. And the
the dav came when he met Arthur Hopkins, the,young pr
ducer who was not afraid to, inpygrate new ideas in h
plays. M. Jogy knew Uit Qe ghatit of bia [y e com



{2 Robert Kdmond Jones and His Art

They worked together. Their first big production lasted
but a week in New York. The second, "The Devil's Gar-
len,” was a big success. The scenie results achieved were
narvelous. Every critic mentioned Mr. Jones and his work
ind they have continued to do so in every production in
which he has had a hand since that time.

\, HFN Perey Mackaye presented "“Caliban” in the huge
stadium of the College of the City of New York, he
:alled on Mr. Jones for assistance. The scenes, the cos-
tumes, the lighting—all were wonderful. Shortly after the
presentation of “Caliban.” in the winter of 1916, it may be
remembered that Nijinsky produced Strauss's Russian Bal-
et, “Till Fulenspiegel” at the Manhattan Opera House.
Mr. Jones was called in to use his great art. To him is
iceredited nine-tenths of the success of the production.
One eminent critie wrote glowingly of the marvelous effects
wchieved in lighting, the wonderful imagery of the scenes,
id the wild exaggeration in color of the costumes. “The
personages might have stepped out of some Volksbuch of
the Middle Ages, yet with it all there is no suggestion of
-oloristic disharmony with the somber scenic frame and the
ight magical figurants.” he wrote.
One of his latest and greatest achievements is the pro-
luction of “Richard II1., in which John Barrymore appears.

ROBABLY a great measure of Mr. Jones’s success in
“putting over’ his ideas might be attributed to his fine
ittention to detail.  Not the tiniest detail is ever overlooked.

He knows what he wants and he works until he gets it. In
costuming, the attention to detail is the same as in the set-
tings. He trusts no one to select materials or design cos-
tumes. Very often it is difficult to find just the material
desired, but he spares no effort, nor does he spare himself in
searching until he is satisfied. Then comes the making of
the garment. It is not always easy to communicate his ideas
to others, That is why so much of the detail work is done
by himself. He takes the needle and works until the desired
result is obtained.

R. JONES belongs to those sclect few who find the

greatest and keenest joy in their work. To go to
one's work each day with a singing heart—surely that is
success.  And that is what Mr. Jones does. Because he
puts his whole heart and soul into his work, perhaps that is
why we feel it so intensely. The magnificent beauty of his
work is inspiring.

He knows cvery nook and cranny of his art, he knows
every step that must be taken to make a production a suc-
cess, to achieve the desired results.

He is not an electrician, yet he knows what lights will do
and what to do with them.

Mr. Jones never in all his trials lacked assurance. Even
as he is now pcrsmtent in seeking out the very thing his
instinct tells him is needed, so was he persistent and earnest
in his work and study, once he had decided and knew where
his real forte lay. He left no stone unturned to learn all
there was to know and his failures did not dishearten him.

©Reystone View, Inc.

MRS. LEONORA
RECTOR CROOK

EW YORK scemed to her a big, terrifying city when
N siie arrived there to seek her fortune. But the for-

tune seemed a myth and a living had to be made.
Besides, this young woman sought the fortune—and the
iving—not alone for herself, but for a four-year-old
laughter.

She ncver had been in a business office in her life. If she
ind ever known a business man it was as a person who came
from some hazy, distant, downtown region, and metamor-
phosed himself, by bathing and putting on his evening
lothes, into a pleasant neighbor at dinner or a good dancing
partner.

She never had earned a penny nnd she had not the slight-
rst notion how she coul rn it. t the Great Necessity

had pushed-her into N @l ,8

Getting Ahead of an Idea

How Mrs. Leonora Rector Crook, Who Thought She Couldn’t
Do Anything, Worked Into a Responsible Position

By ADA PATTERSON

T[IAT was four years ago, Mrs, Crook is, to-day, a suc-

cessful business woman.  She has proved that a gentle-
woman suddenly bereft of fortune need neither starve nor
be dependent on tolerant, pitying relatives,

When she gripped her small dnughtcr'c tiny hand and led
her out of the Pennsylvania station, ignoring the cries of
“Taxi!” and lifted her aboard a street-car, Mrs. Crook’s
chief memory was of a brilliant flower garden surroundinz
a fine old house in Vicksburgh, Tennessee, her girlhood
home.

Mrs. Crook went to the apartment of a relative who was
staying in New York, It was a refuge, but only a temporary
one. Her southern pride would not permit her to remain
there more than a few dayvs. After dinner she crossed her
hands on her black gown and answered her hostess’s in-
quiry: “What can I do for you?"

“There's nothing you can do, my dear, except help me to
find something to do. Do you know anybody who employs
people ?”

“I don't. But my husband knows the secretary of a
prominent hotel man. He is Mr. Lucius M. Boomer's, sec-
retary. Mr. Boomer has the Waldorf-Astoria and the Me-
Alpin Hotels, and all the Sherry stores and the Tiffin’s,
and many other enterprises.”

RS. CROOK listened and nodded with what scemed a

manner that covers languor. The relative's husband

spoke to the secretary. The secretary spoke to Mr. Boomer.

Mr. Boomer said: “All right. Tell hell_' t_o_calll_ Monday morn-
il’lg.“ Jrg |
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Getting Ahead of an Idea 4.

“Never having been in a
business office, I didn't

Their cooperation helpe
% me to succeed.”

know how to dress for the ;; AKE “_a l'lflc:ru]e tﬁ.wllp;: outl from youlr mem- EZ Mrs. Crook worke
occasion,” said Mrs. 7 ory everything which has been unpleasant, = g, gawn till long afte

Crook to the representa- %

“But I knew that much de- 3
pends on the first impres-

unfortunate. We ought to forget everything which %
tive of Tue New Svccrss. 3  has kept us back, which has made us suffer, which %
has been disagreeable, and never allow the hidcous 2 Nevertheless
pictures of distressing conditions to enter our %

electric lights flowered i
the Hotel McAlpin
she formc
the habit of going to M

sion. Taste told me I 3 minds again. There is only one thing to do with a & Boomer with a request fo
should dress simply; but, &  disagreeable, harmful experience, and that is to Eé more money and mor
then, I always dressed * bury it — forget it ’ work. She beecame mor

. - o ) 8 . % ) .
simply. My wardrobe % X useful. Her work ir

was so limited that I had
little choice. I would
have worn a suit had I had one.
door dress I had. It was a dark one-picec dress with lace
collar and cuffs. I borrowed from my relative a small black
hat. .

“The secretary took mc into the office and introduced me.
Mr. Boomer rose and grected me just as men had done in
my own and in the homes of my friends. That surprised
me a little in the new world. We sat down and he said:
‘What can I do for you?

“I answered: ‘I hope vou will give me something to do.”

“Said Mr. Boomer: ‘What can you do?’

“Il answered: ‘Nothing.’

“He said: ‘What do you think vou can do?’

“‘I don’t know,” I quietly answered.

““Then,” said Mr. Boomer, ‘vou expcet me to create a
place for vou. Is that it?’

“*Yes, I answered, ‘“That is it.”

“He said: ‘I'll think about it and lct you know.””

But I wore the only out-

WO days later came a letter from Mr. Boomer: “Report
to the hotel hostess, Mrs. Evans, in the women’s de-
partment on the sixth floor. Do what you ean to assist her.”
So the gentle, low-voiced, black-gowned woman began her
business career—at fifty dollars a month. She was assistant
to the hostess. Mrs. Evans assigned her the work of look-
ing after private banquets. Hers was the duty to make
every private dinner, luncheon, or supper a success.  She
inquired from the host or hostess their personal likes and
built upon them according to her own taste.

She inspected tables. She scrutinized the decorations.
Often she remained in the room until all the gyests arrived.
Unobtrusively she dirccted the waiters. It was hers to see
that each affair went off without a hitch-—no errors; no

exasperations. .
For instance: A certain man had ordered a dinner for
ten. He sent some flowers. Mrs. Crook arranged them her-

self. She placed them in a basket at the middle of the table.
It sounds simple. Yet when the host beamed about the
table at his guests and listcned to their praise of the ex-
quisite arrangement of the flowers, he answered: ““A man,
can learn things about his own business. I have to-night,
and I am a florist.”

The waiter told the scerctary.
the compliment to Mr. Boomer. Mr. Boomer wrote a two-
line note to Mrs. Crook. “I am glad to know that your ar-
rangement of the flowers at last night’s dinner was praised.”
he said.  “Please take charge of all the flowers in the hotel.”

The sceretary reported

HE while she was helping Mrs, Fvans in the woman's
department.  She wrote notes for her.  She entertained
the children who were sent to the sixth floor by shopping
mothers. She chaperoned young girls. And she ate her
meals in a large dining hall with the help.  She breakfasted.
lunched and dined surrounded by waiters.
“I didn’t like it."”" admits Mrs. Crook, who is of fowerlike
fineness and exquisiteness. _ “But it made the waiters my

friends. I hag to Vf‘:ri»; ‘{I sthem at the banquets and it
was “most nécess k ii:xg h%ve their good will, I got it.

w!
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She became on

of the petty officers of th
hotel-——and was permitted to take her meals_in the officer:
mess room.

One day Mr. Boomer said: “I will send vou to hel
Mrs. Evans in the candy store. I want you to learn th
business.”

For three months she experimented in the art of keep
ing a candy shop. She learned arrangement of the can
dies.  Under her hand the bowls and baskets and littl
hillocks of swcets began to take on the semblanee of
garden. She arranged them as an artist would mass hi
colors. She learned to get on with the salesgirls and th
maids in the tea shop. She learned to sell.

R. BOOMER announced that he would open a confec

tionery and tca room in the Waldorf-Astoria and tha
Mrs. Crook would have full charge of it. It blossomed wit
candy like a flower garden in summer. Mr. Boomer saile
for Europe. When he returned he said: “I suspected |
before. Now I know that this is the most beautiful cand
shop in the world.”

To oblige is part of her doctrine. She conducts an ur
official burcau of information. Guests ask her what play
to sec, what books to read. A man asked her where t
buy a gown for his wife. ‘‘One like that vou are wearing,
he said—but Mrs. Crook had made the dress herself!

“So vou have proven that a woman who can’t do any
thing, can?” I asked.

“I hope I have proven that hotel keeping is extende
housekeeping,” she said. ‘“And that having learned onl
how to keep housc and entertain guests may be an asset.

“So what is apparently no preparation for busines
may be preparation?” was my next question.

“Yes, for entertaining in your own home is learning t
please people. And if you can please pcople you wil
succeed.”

“Which is another way of saying that tact is a synonyr
for success?”

“Yes; tact plus, means success. The plus in my cas
has been intense application,” said Mrs. Crook.

“Then being a gentlewoman is an asset in business?”

“I think it is better to have a business training. N
that a woman cannot succeed without it; but it saves he
agonics of terror. It pays to be a lady. If a woman af
fronts persons by what she calls being businesslike and otl
crs call an unpleasant manner, she may lose business wher
the other would gain it. [ have often been hurt by wh:
scemed like sarcasin directed at the southern woman.
woman said to me: ‘All vou have to do in New York is
be a southerner and vou'll get by in business.”  She dis
counted all that T have gone through to win.

“To the untrained woman from the home who has t
earn her living vou would sav?’ T asked.

“Find the place where yvou ean apply vour taste and th
exccutive ability vou developed in vour own home an
work. Most women are afraid to work enough to suc
ceed. If vou have been a hostess in your home you wi
carry into business the dikirmingipower. The big worl
meets gentleness |fvith et lenessg



An Interview with Mary Austin

Distinguished Novelist and Leader in Women’s Affairs
Tells How a Life on the Desert Inspired Her to Do Great Things

By FRANCES HOLMES

“WHAT do you think women are going to accom-

plish with the votes they have won?”

I asked Mary Austin this question — Mary
Austin, the novelist, who besides being a master of English
prose. is one of the few thinkers of this nation.

“Well, I hope they aren’t going to make the mistake of
thinking they can ignore what men have done. Men are
more variable than women, capable of specializing to a
higher degree.  Women, who want to round out their intel-
lectual lives, can do so better by absorbing the high special
qualities from men, who have attained them by concen-
trating along one line. The right function for women is to
reflect by their roundness, some ray from every quarter of
the world.”

This is a very significant statement coming from a
woman who has reached eminence in a particular line
herself, writing, as William  Archer, the great London
critic. said, “Better English than is- being written in
England.” Although Mrs. Austin has been active as a
suffragist, and in all sorts of feminist movements, she has
always kept a sane. broad-minded view of men. She has
taken her own advice, too.
She is known as the per-

‘unexpressive wives.

of politics.
needed.”

Mrs. Austin herself has had a remarkable schooling in
life. She was born in the Middle West, in 1llinois, and at
eighteen years of age she moved to that corner of the
great American desert, where California, Nevada, and
Arizona come together. She lived in the sort of towns she
has described in her book, “The Land of Little Rain.”
among cowboys, “greasers,” miners, Indians, and their shy,
“It was not what you would call a
literary atmosphere,” says Mrs. Austin.

“As a matter of fact, I never met a writer or an editor,
never saw a good play or an opera or a picture gallery,
until after I had written several books that had been
alucpud and highly praised in this country nnd Furope.”

“Then where did you get vour inspiration?” 1 asked her.

“Out of the beautp of the country. which was beautiful,
indeed. though so desolate and hot. and out of the oppor-
tunity to be a good neighbor. We had to do everything for
one another: nurse the sick, bury the dead, and help the
newborn into the world. I did my share.™

Sometimes this mild-man-
nered gentlewoman, whose

It is woman's knowledge of life that is

sonal friend of distingnished
men in all lines, When one
of our greatest institutes of
science meets annually, at
Washington. there are sev-
cral of its members who
never feel that the meeting
is finished until they have
come to New York and
talked over the year's work
in science, with Mary Aus-
tin. She has been close to
many of the great names
who figure in our politics.
Perhaps that has something
to do with her being the
only woman who has been
asked for a personal opinion
about the Presidential can-
didates. Other writers tell
what they can learn about
such things, but people want
to know what Mary Austin
thinks.

The Desert Inspired Her
to Write

ND  wet. Mrs. Austin
that, though
travel and edueation are im-
portant. the real hasis for
serviee and distinetion is a
knowledee of  the

4R insists

comman

appearance gives no hint of
the life she has lead, can be
persuaded to  talk  about
some of the dramatic and
unusual incidents of her life
in the desert. On one oc-
casion, the Mojave stage.
on which she had to travel
back and forth in that coun-
tryv. was held up in the mid-
dle of the night by a man
who wanted to know if any-

body on the stage could
pray. There was a dead
silence. At length Mrs.

Austin said, “I can pray.”
She was told there was a
man dying who wanted
some one to pray with him.

“I got out of the stage.”
says Mrs. Austin, “and fol-
lowed the man a hLittle dis-
tance through the dark.
There was a little fire on
the ground, and [ could see
one or two other figures be-
side the sick man. lying on
the ground. 1 think there

had been a ofight and at
least two men shot  They
kept the dyving man  well

covered, but T am sure he
was dying from a wound in

life. That is \\h_\' shie thinks his breast,  But it was mid- -
it s so important for wonen \‘5 '\‘ night and the stawe earried
bes Lahe an dnb rest in nsinge —— — e —— the I nited States mnil,
1 i e Wil F i :
their new votine power fs MARY AUSTIN which couldn’™t wait, 1
They  <hould not lold " ' waved with the dying me
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Are You One of the 20,000,000 Women Who Vote for the
First Time This Year?

You Will Find Much Help in this New Series

Short Cuts for Women Voters

By MARY AUSTIN
Author of “The Young Woman Citizen,” “Qutland,"” “26 Jayne St.," etc

I. The Question of Party.

work themsclves into such a state over the entrance

of women into practical polities, had the fact on their
side when they insisted that party polities is unfeminine.
It is wholly unfeminine in the sense of never being invented
or used by women in their own interest.

Government is not unfeminine, for there Im\e been
women rulers from the earliest times, and scarcely a
country or tribe in which women have not in some fashion
had a voice in deciding the policy of the whole. But Party,
as it is understood in England and Ameriea, is man’s
invention. Man made it out of his old instinct for the
“gang,” and his love of being captained. Conscquently
women, in whom neither of these instincts is highly devel-
oped, are disposed to think lightly of Party membership as
a political function.

But political procedure is already so largely made in the
United States, that the first task for women, if they are
to be politically effective, is to learn to understand it as
they find it. To say, as many women are saying, that
party politics “doesn’t appeal to me,” or that they “don't
see much in the old parties,” is shirking the situation.

THOSE opponents of woman suffrage who used to

Togetherness Is the First Principle of Party Power
THE two-party system is part of our Anglo-Saxon in-
heritance. It gives rise to many evils in spite of which,
or pcrhap-i because of it, the drive of the party spirit
remains the political hall-mark of democracies.
The first principle of party power is Togetherness;
a closer touch than men get in any other situation except
war. It is important for men in nations to have this kind
of togetherness, not only as a rehearsal of the soldier spirit
which in the past has been so important to governments,
but for its own sake. The individual is always a better
individual for being able to feel himself from time to time,
a part of an undivided whole. There is a thrill and a sense
of fulfillment in it that is ne\-c-r experienced by being the
higgmt sort of an individ: The greater men are, as a

h,e“ ﬁ el ('-isit_\' of uniting themselves
RSt W el |

T even as (lp]]l‘('!ﬂiol‘.

(The second article of this series appears in September)

Women need this experience of togetherness, need it a
the more because so great a part of their lives is spent
the separate home, as the object of special solicitude. A
the beginning of their political life it is more important f
numbers of women to feel Party than to understand i
Without freely surrendering themselves to this feeling f
togetherness upon which Party is “ased, they can nev
take the measure of those party evils which they may hoj
to improve away.

Party Spirit Is the Working of Many Minds

THI‘, second great principle of Party is economy «
means.  People get so much more out of themselve
by organization. I do not mean only in the sense that te
men working together coirdinately ean accomplish mo
than ten men each working as hard as he can by himsel
This is so evident that some of the lower animals has
learned it. But that is not all there is to the kind of t
getherness that we call organization. When a number «
minds are all earnestly bent on the same thing, somethin
comes into existence that was not there before. This some
thing is Party Spirit.
You have to learn to think of this Party Spirit as havin
a real existence, as real as the fire that is kindled by tw
sticks rubbing together. Men stumbled on this great trat
long ago, but I have met women who understood it so litt!
that they thought of Party Spirit as mercly a foolish kin
of noise which men make in large companies. It is reall
a spiritual arithmetic through which, by being heartily
part of the whole, every man becomes worth more to hin
self and so worth more to the whole. This is the psyche
logical principle of Democracy. If it were not true the
by being a spiritual particle of the group, you and all th
group are benefitted, then Democracy is no more than
game of cards played with men instead of pasteboard
But because it is everywhere recognized as true, the fa
that you are not very :mpnrtnn{ personally, nor very we
informed politically, is no ecxcuse for not joining som
organized political group.0rElertfrre times when the cor

UNMICrEstrron PeaPORNIA
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The New Success

Your Success Guaranteed

A Subtle Principle of Success

et out of your “near” poverty

This subtle principle in my hands, withiout
ducation, without capital, without training,
vithout experience, and without study or
caste of time and without health, vitality or
vill power has given me the power to earn
nore than a million dollars without sclling
nerchandise, stocks, bonds, books, drugs,
ppliances or any material thing of any
laracter.

Cain real happiness through this
subtle principle of success

This subtle and basic principle of success

equires no will power, no exercise. no
trength, no energy, no study, no writing,
10 dieting, no concentration and no con-
cious deep breathing. There is nothing to
rractice, notbing to study, and nothing to
ell.

I’hy deny yourself the pleasures of
Yy Yy ¥ p
prosperity?

This subtle and basic principle of success
loes not require that you practice economy
v+ keep records, or memorize or read. or
carn to do anything. or force yourself into
ny action or invest in any stocks, bonds,
;00ks, or merchandise.

Increase your income through this
subtle principle of success

This Subtle Principle must not be con-
used with memory systems, “will power”
stems, Christian Science, psychology. mag-
teiism, thrift or economy, nor should it be
-onfused with health systems, auto-sugges-
ion, concentration, “personality,” self-confi-
lence or opportunity, nor should this Suhtle
rinciple be confused with initiative, mental
‘ndurance, luck, chance, self-analysis or self-
-ontrol. Neither should this principle be
-onfu~ed with imagination, enthusiasm. per-
nasion, force or persistence, nor with the
irt or science of talking or salesmanship,
:ypnotism or advertising.

(-et out of your miseries through this
subtle principle of success

No one has yet succeeded in gaining suc-
‘ess without it.

No one has ever succeeded in failing
cith it.

It is absolutely the master key to success,
prosperity and supremacy.

Realize a new joy in living through
this subtle principle of success

When I was eighteen years of age, it
looked to me as though 1 had absolutely no
rha‘nce to succeed. Fifteen months alto-
cether in common public fchoglas
tent of my -education. 1..1:0 eﬁ’
When my father died, he Jeft me twe dol-

lars and fifty cents, and I was earning hardly
enough to keep myself alive. I had no
friends for I was negative and of no advan-
tage to any one. I had no plan of life to
lelp me solve any problem. In fact, I did
not know enough to know that life is and
was a real problem. even though I had an
“acute problem of life” on my hands. 1 was
blue and despondent and thoughts of eternal
misery arose in my mind constantly. 1 was
a living and walking worry machine.

Get the new and higher joys of suc-
cess through this subtle prin-
ciple of success

I was tired. nervous, restless. I could not

sleep. 1 could not digest without distress. 1

had no power of application. Nothing ap-
pealed to me. Nothing appeared worth do-

ing from the fear that I could not do any-
thing because of my poor equipment of
mind and body. I felt that I was shut out
of the world of success and I lived in a
world of failure.

Attain genuine supremacy through

this subtle principle of success

I was such a pauper in spirit that 1 blindly
depended on drugs and doctors for my
health as my father before me. [ was a
“floater” and depended on luck for success
if I were to have any. I consciously or un-

consciously believed that if I ever were to
have health and success, the result would
have to come through some element of ease
or assistance or through some mysterious or
magical source. The result of this attitude
on my part was greater weakness, sickness,
failure and misery as is always the case un-
der similar condition.

Gradually my condition became worse. I
reached a degree of misery that seemed in-
tolerable. I reached a crisis in my realiza-
tion of my failure and adverse condition.

Why let others get rich ichile you
remain poor?

Out of this misery and failure and pauper-
ism cf spirit—out of this distress—arose
within me a desperate reaction—*a final ef-
fort to live"—and through this reaction,
urose within ine, the discovery of the laws
and principles of life, evolution, personality,
mind, health, success and supremacy. Also
out of this misery arose within me the dis-
covery of the inevitable laws and principles
of failure and sickness and inferiority.

This subtle principle is the connect-
ing link from failure to success

When I discovered that I had unconscious-
ly been employing the principles of failure
and sickness, | immediately began to use the
principle of success and supremacy. My life
underwent an almost immediale change. I
overcame illness through health, weakness
through power, inferior evolution by supe-
rior evolution, failure by success, and con-
verted pauperism into supremacy.

Get out of poverty through this
subtle principle of success

I discovercd a principle which I observed
that all successful personalities emnploy.
either consciously or unconsciously. 1 aiso
discovered a principle ol evolution and be-
lieved that if 1 used it. that my condition
would change, for I had but one disease—

g/ failure, and therefore there was but one cure

success, and 1 began to use this principle
and out of its use arose my ambition, my
powers, my education, my health, my success
and my supremacy, etc., etc.

You also may use this principle of success
deliberately, purposefully, consciously and
profitably.

Why deny yourself
supremacy?

the joys of

Just as there is a principle of darkness,
there is also a principle of failure, ill-health,
weakness and negativeness. If you use the
principle of failure consciously or uncon-
sciously, you are sure always to be a failure.

y seek success and supremacy through
blindly seeking to find your path through
the maze of difficulties? Why not open
your “mental eyes” through the use of this
subtle success principle, and thus deliberate-
ly and purposefully and consciously and
successfully advanée | in?/the direction of
supremacy-and-awgy-from, feilure, and ad-
versily ¥



Why stay poor while others are get-
ting rich?

I discovered this subtle principle—this
key to success through misery and neces-
sity. You need never be miscrable to have
tite benefit of this subtle principie. You
may use this success principle just as suc-
ces<ful individuals of all time. of all coun-
tries. of all races, and of all religions: have
used it either consciously or unconsciou:ly,
wnd as I am using it consciously and pur-
iosefully. It requires no education. ro prep-
aration, no preliminary knowledge. Any
one can use it. Any one can harness, em-
plov and capitalize it, and thus put it to
work for success and supremacy. Regard-
te~x of what kind of success yvou desire. this
subtle principle is the key that opens the
avenue to what you want.

Succeed like others through this

subtle principle of succes;

Moses. Marshatl Fleld, Richard Waaner,
Caesar, Sarah Bornhardt, L:s:t.
Naccieon, Galli-Curcl, Mendelssohn,
Theadcre Roosevelt, Mcrdlca, Eeethovon,
Mrs. Mary Baker Melba, Verdi.

Eddy, C'eopatra, Copernicus,
John D.Rockefelier. Alexander the Contuclus.
Herbert Snencer, Great, Mohammed,
Emerson, Edison, Clcero,
Darwin, MNowton, Demcsthenes,
!. P. Morgan, Wanamaker, Aristotle,
Harriman, Phil Armour, Plutarch,
Weedrzy  Wilson, Andrew Carnegie, Christopher Cotum-
Charles Schwab,  Frick, b

us,
Lioyd-George, Etbert Hubbard, vVanderbiit,
Clemenceu. Hiram Jchnson, Marcus Aurelius,
Charles E. Hughes, Richard Mansfield, Pericles,

Abraham Llncoln, Shakespeare, Lycurgus,

George Washington, Mozart, Benjamin Franklin,

and thousands and thousands of others—the
names of successful men and women of all
times and of all countries and of all re-
ligions, and of all colors, make a record of
the action of this Subtle Principle of suc-
cess. None of these individuals could have
succeeded without it—no one can succeed
without it—no one can fail with it.

Get the new and higher realization of
life through this subtle principle
of success

Every one realizes that human beings owe
a duty to each other. Only the very lowest
type of human being it selfish to the degree
of wishing to profit without helping some
one else. This world does not contain very
great numbers of the lowest and most selfish
type of human beings. Almost every one.
in discovering something of value. also
wants his fellow man to profit through hix
discovery. This ix precizely my attitude. 1
feel that I should be neglecting my most im-
portant duty towards my fellow human he-
ings. if 1 did not make every effort - every
decent and bonest effort—to induce every
one to also benefit to a maximum extent
through the automatic use of this subtle
principle.

Get away from failure
I fully realize that it ix human nature to

have less confidepre in thi~ pginciple be-

caugeidiam putli|€_iﬁﬂ nythe, 1§of thou-

sands of individuats few,

cannot help the nepative impiTessi

T'he New Success

po:-ibly ereate. T must fulfill my duty just
the same.

I do not urge any one to procure it he-
cause I offer it for a few pennies, but be-

cawse the results are great—very great.

this

through

Become
subtle principle of success

This subtle principle is so absolutely
powerful and overmastering in its influence
for good. profit, prosperity and suceess. that
it would be a sin if I kept it to myself and
used it only for my perconal benefit.

prosperous

If this subtle principle of
success does not make
you rich and successful,
it will cost you abso-
lutely nothing—I guar-
antee it.

So sure am I of the truth of my statements
-—so0 absolutely positive am 1 of the correct-
ness of my assumption and so absolutely cer-
tain am 1 that this principle, in yvour hands.
will work wonders for you that I am willing
to place this principle in your hands at my
risk and expense. You will recognize the
value of this principle within twenty-four
hours—in fact, almost immediately as you
become conscious of it, you will realize its
practicability, its potency, its reality and its
power and usability for your personal profit,
pleasure, advancement, prosperity and suc-
cess.

Gain cvery supremacy through this
subtle principle of success

Thousands of individuals claim that the
information disclosing and elucidating the
secret principle of success is worth a thou-
sand dollars of any one’s money. Some have
written that they would not take a million
dollars for it.

You will wonder that I do not charge a
thousand dollars for this information for
disclosing this principle, after you get it into
vour possession and realize its tremendous
power and influence.

Sent to any one—to you

I have derived such tremendous results -
amazing results from its power. that [ want
every man, woman and matured child to have
thix kev to success. prosperity and wealth.
This is why [ am willing to =end it to any
one to any address on approval without a
single penny in advance.

Become wealthy through this subtle
A R
principle of success

You would never forgive me, and I could
never forgive my=elf, nor could the creatiye
forces of the Universe forgive us, if I failed

10 bring you to the point of using this ~ub:
principle of success. You would never f
give me if 1 failed to do for you that wii
you would do for me. if ouar positions w.
reversed.

Become rich  through this subi
principle of suecess
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You want success of some kind.  This Is your opi
tunity to get it—to gct what you want—guaranteed.

WRITE YOUR ADDRESS on the coupon and mm
to me, and you witl reccive byoreturn minil, the SURT
PRINCIPLE  OF  SUCCHESS  the master
vaqual of which you have nesir meen.

prneiple

1f this subtle principle of success does not soive )
every problem, it will cost you absolutely nothing.
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8 The New Success

Shorts Cuts for Women Vorers
(Continued from page 45)

tribution of your spirit is not only more important than
the contribution of your intellect, but cven more important
than your vote. The one way in the world to make
vourself a political nonentity is not to have any enthusiasms
about anything.

Women Must Learn How Large Masses Are Handled

TH]", final ‘urgent reason for women joining political

parties is that if women are to change anything they
must first learn how people in large masses are handled,
how their opinions are altered and their judgiments evoked.
A few women have learned this through the long struggle
for suffrage. But the majority of women have much still to
lIearn, not only for the purpose of giving forec to their own
political convictions, but for sclf protection.

Often the only way in which you can learn whether or
not vou arc being led away from your convictions. is to
study the method by which your own political opinions are
being influenced.  This can he learned better inside the
Party, as a partner in its propaganda, than outside, as its
subject.  Nothing is accomplished by denouncing people
who influence public opinion in their own interests, not only
because you may be accused of the same thing by the oppe-
sition, but because it is part of your political duty to learn
how not to be so influenced. There would not be so many
gold bricks sold if there were not so many people stupidly
unable to distinguish between gold and brass filings.

It is very difficult to poison a monkey, beeause he has some
faculty for discriminating in foods before he has taken
them into his system. Women, if they are not to find them-
sclves led astray in their political afliliations, must culti-
vate some similar spiritual faculty. But this can not be
donc by avoiding all opportunities to discriminate. It is
only by joining a political party. by attending its meetings,
reading its literature, and the literature of the party op-
posed, that vou can acquire the necessary political dis-
crimination.

Discriminate Between “Bunk” and True Politics

1‘\ ODFERN civilization is so eomplicated that nobody can
4 hope to know the fundamental facts of every political
situation. We have to take somcbody’'s word for the
greater part of our information on every subject. In the
material offered the publie by every political party, there
is always a certain amount of what we Americans call
“bunk.” presented for the sole purpose of appealing to
prejudice and influencing emotion. The fact that women
are not taken in by the same kind of bunk that appeals to
men. does not preelude the possibility of their being taken
in by something prepared for the express purpose of in-
fluencing women. The faculty for discriminating between
bunk and true political matter can be acquired by experi-
ence. A knowledge of the value of names, the dependa-
bility of particular judgments, and the sources of reliable
political information. is part of our nccessary political
cquipment.” It can be best acquired by establishing regular
party contacts, so that if it should turn out that you have
joined a party only to find that it is not the right one, the
experience of joining is still indispensible.

Why a Demoeracy Must Have Two Principal Partics

l‘l" i in the nature of things that there should beo in a
Democraey, two principal parties, dividing the majority
ot the vote,

One group esponses some political principle which is dis-
covercd develaping in our national consciousness, and quite
It also tollows that
tho fiest party s pushed alone to the nest step in dine

IR T R T ')n\i“nll‘ ]-T»Uin‘|8t[|;5 iastes will range

ol o party of epposition torms,

themselves on either side according as they seem to further
or oppose the main issue. In any normal society there will
always be an adventurous group looking for something to
do ncxt, and a cautious group trying to hold on to what
we have got. Thus one party grows to think of itself as
the party of progress and the other as the party of stability.
The dividing point is really seldom moral or ethical, but
temperamental.

When a new political principle arises. it is usually ad-
vocated by a small group at first, usually dircgarded by
the two better established parties. In the course of time
as the forward looking party accomplishes its original ob-
jeetive, or the conservative party loses the force of its
opposition, the people begin to look about for a new en-
thusiasm. It is customary in such a situation to sieze upon
some existing small party and raise it to the leading posi-
tion, against which a new party of opposition forms.

How Woman Suffrage Can Prove a Failure

ECENT world events indicate that we arc about to

affect such a shift of political interest in the United
States.  So that the woman voter finds bersclf under the
necessity of making her choice from among scveral political
groups, not one of which can be certain that it may not
change its own declaration of principles on short notice.
In a later paper I may undertake to define the ruling
principle in each of these cxisting groups, if not to say
which is the most deserving of support. At present I shall
merely point out some of the commonsensible considera-
tions which should govern any such choice, for if politics
can not be commonsensible, if it can not be determined by
much the same process that governs the choice of a hus-
band or a church membership or a business investment,
then is woman suffrage likely to prove as disastrous as its
enemies predicted. 1 have no occult information to offer
you, no knowledge of any sort that docs not take its risc,
however it may be fed and supported by research and cx-
perience, in the exigencies of the common life.

On this basis, distrust, first of all, any party which looks
forward to social fixity, the party which says, if such and
such is done the milleninm will set in. or if not done the
end of the world will ensue. Predicting the smash up of
society has been the stock business of political prophets for
the last three thousand years. But as a matter of fact,
men can no more fall out of relation to one another than
they c¢an fall off the earth. And no eondition of society,
however beneficial, can remain fixed. because change in the
social organization causes corresponding change in people
who change their environment in an endless chain. It is
always safe to conclude that any group which pins its faith
to an absolute soeial solution. is not very well grounded in
human history.

Distrust also the party which depends for its greatest
appeal on its past. A great tradition is a valuable assct
for a party that has also a great program for the future.
But one of the surest indieations that no such program
exists, is the evidence prominently brought forward by the
Party. that its great men are all dead. Once of the inevit-
able wavs in which a Party dies is by attracting to itself
in large numbers, people with so small a capacity for vision-
ing the future that they can be stirred only by thinking
of the past.

Creativeness Is What We Look for in Political Leaders

T s always possible to get some measure of a0 Party’s

capacity to «ffect favorably our political lite, by know-
ing something of its leading men. Are they too voung to
affer riponed Judament*  Or <o old that political selorosis

cCantinued on pradirisin
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No Promotion in 40 Years—Why?

Forty Jeam ago—when he was eighteen
years old—this man first sat at the desk he
still occupies. Forty years ago he com-
menced to do the clerical work which he
has done over and over, day after day,
through all these years.

As a young man he was ambitious to win °

promotion, Increased salary and business
success. He wanted to enjoy the good
things of life which go with such success,
But, for some reason or other, he seemed
unable to get beyond the same old clerical
job. He saw many younger men come into
the organization and, in a few years, far
outdistance him. He saw them rise from
a clerical desk next to his to the private
offices of highly paid executives, officers
and directors,

He felt that they had been favored—that
they were being given opportunities which
rightly should be his. He used to call them
lucky fellows and hope that the next chance
for advancement would be thrown his way.
Today he feels that he has been wronged
by the firm for which he has worked so
honestly and conscientiously for so many
Kears. He feels that they have never given

im the chance to advance himself which
his long term of service entitles him to.
He thinks that opportunity has passed
him by.

Think a minute, Eorm Kour own opinion.

id opportunity pass this man by and
offer itself to the many other younger men
who have far outs-tri%ied him'in life’s race
for success? No! is man has had just
as many opportunities as any man in his
organization. Every time a younger man
passed him it was because the younger man
saw and was prepared to grasp an oppor-
tunity which the older man not only could
not see but was not prepared to grasp even
had he seen it.

This man did what thousands of men are
doing every day. He took a job, worked
hard and conscientiously and felt that by
Emperl taking care of his work every day

e would earn gradual promotion and finally
achieve business success. He made the
worst mistake any man in business can
make. He failed to a[:preciatc that success
is not a matter of luck—that it can never

be won by t o sit. cdimly down on
[thet jjobi and Ywag of él_?l’ to drag
them to sométhin iz, e blinded

himealf ta hie own chorteomines He has

spent forty years on one job simply because
he never prepared and trained himself
Jor anything better.

If, instead of sitting at his desk day after
day, year in and year out, hoping that a
chance for advancement would be thrown
his way and envying those younger men
who passed him, he had stup?ed his hoping
long enough to find out why these men
were passing him he would have found that
instead of hoping for advancement these
men were preparing and training for ad-
vancement,

Today we find both kinds of men—those
who are kopiﬂg for advancemenit, increased
salary and business success, and those who
are preparing themselves by training for

motion and success. The man who only
1opes is lost—the man who trains for pro-
motion will win success—nothing can stop
him—he has ambition and the courage and
tenacity with which to back up his ambition.

More than 215,000 of such ambitious men
have taken advantage of the training obtain-
able fromthe LaSalle Extension University
—the University which extends to the man
em(rluyed in business a thoro education
and training of university grade in higher
business subjects. More than 50,000 men
are now enrolling with LaSalle every year.
These men realized that they cannot ad-
vance in business, that they cannot earn
big salaries unless they have the knowledge
and training which fits them successfully to
perform the duties of an executive pusition.

And the training you receive from LaSalle
is a real training.  You are not asked to
memorize a multitude of principles without
thoro drill and practice in applying them.

The famous LaSalle ''Problem Method"
literally takes you behind the scenes ol by
business and gives youanopportunity toworl
independently in the exercise of your judg
ment and the application of your knowledg:
to the handling of actual business transac
tions. It is like being privileged to sit n :
council of modern execulives and to tak
an active part in the solution of their dail
problems.

Your training is a result of the organize
effort and supervision of LaSalle s grea
staff of more than 450 business specialists
trained executives, experienced bankers
letter experts, traffic experts, certified pub
lic accountants, eﬂ'lctency exp_crls. tex
writers, special lecture writers, instructor
and assistants. You are, in effect, workin
at the very side of the big executive in th

rivate office—guided step by step in th
handling of problems or cases just as the
arise in daily experience and are handle
by the executive himself

If you areambitioustosucceed and have the courag
and tenacity with wlich to back up your ambitio
you can easily find at least one hour out vl ever
twenty-four to devote to Lasalle home-study traimin
—to preparing yoursell for advancement. inctease
salary and busincss success —to insuring yourse
agaimst spending forty years on one job like the ma
at the top of this page.

You must make your own success—no one ca
help you if you refuse to be helped. Find on the co
pon below the home-study training course which wi
train you for the position in which you are most inte
ested, Mark an X before that course. Then mail

ve will send you full information as to
: «m Method of Tramine. the reasonab
t.and the convenient plan of payment. We will als
send you acopy of “Ten Years' Promotion in One
—an_interesting book which tells how men, wi
the aid of Lasalle training have gained, in o
year, promotion which men unaided have not realize
n ten.  The facts contained in this book have bes
an inspiration to many thousands of ambitious me
Which course shall we tell you about?

r———————-——_——————-ﬁ——-

| LASALLE EXTENSION UNIVERSITY, Dept.s34.x CHICAGO, ILI
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The New Success

Short Cuts for Women Voters
(Continued from page +8)

s sctin? The idea that wisdom is with the elders dates from
¢ ages before print was invented. and the wisest man
as he who could remember most.  But in these days, when
woks do so much more remembering for us than can be
me by any individual, what we want in political leaders
not memory but creativeness.  Any sehool boy ean find
it what happened in Polk's administration, without help-
g us to decide what is likely to happen in the next ad-
inistration after this.  Platforms which engage the
tention of men of middle years and diverse interests, are
ose which promise most for the era in which we live.
If I enumerate these things without any particular refer-
ce to the political instances that illustrate them, it is not
cause such instances are Jacking.  Westerners who re-
ember Bryan's first campaign can also recall that the end
“the Amcrican commonwealth was prophicied if we failed
bring about the mystic formula of 16 to 1. I have a
vid picture of the minister of the chureh in the little
ining town where I lived, breaking down and weceping
the midst of his next Sunday’s sermon after Bryan's
feat, as he pictured the ruin that was to overtake us all!

Some 20,000.000 Women Vote This Ycar

l_\/ITIIlN the next few months some twenty million
| American women will be called upon to render politi-
1 decisions.  Millions of them are likely to go seriously
tray or to refrain altogether from voting unless they can
id some satisfactory short cut to conclusions. I believe,
id shall make an effect to point out, that a tolerable guide
n be found in woman’s common stock of knowledge about
en and human affairs.

Onc of the points at which women as a class may go
tray, is in the disposition to regard the vote as an instru-
ent of personal expression.  If this were the case, then it
culd be permissible to vote for a man beeause vou feel
rry for him, or because vou do not like the cut of his
wponent’s whiskers.  But the vote was won on the basis
~its importance to the general welfare.  This makes it
ligatory to vote for the general good even at the price of
casionally voting where you do not like.  This vear when
ere is an unprecedented erop of new ideas attempting to
ake parties for themselves, it is necessary to consider the
hole question of “throwing away vour vote” by regis-
ring with a party that can have no hope of winning.
The tendeney to multiply small parties usually results in
minority victory. and the establishment of an administra-
on which has not the real support of the peaple. The
mscquence is political unrest, and the deadlock of the
cccutive function.  Your decision then, to vote with the
nall or doubtful party ought to be established on an ab-
lute conviction. It is not fair to the rest of us to make
dependent on a personal preference merely.

Iirst of all, is the issue raised by the new party. a
olitical issuc?  In the early days of the prohibition
ropaganda there was an attempt to make it the basis of
new party.  Presidential candidates were nominated, and
platform laid down around prohibition as its principal
lank. But prohibition could not get itself accepted on
ny such basis, beeause it is not a question to be resolved
v public experience. It is rather a question for scientifie
xperts interpreting the public experienee according to
andards which the people might aceept but could not use.
The guestion of government ownership of public utilities
. however, properly a political question, since the only
ossible measure of its success is the public satisfaction,
ot even the experience of any other people could help us
erv mucl, because the American temperament is so large
factor in the result.  Fxperts can no (‘L(-t(’rminc it wholly,
ince it is nbyEOFmNE ¢ 1'{,‘_1}«.11 gx\h_n:lging the utilities

in any given way, as managing them in conformity with
the public need. These things being so, public management
of utilities is legitimately a question about which a new
party could be formed, and for whieh, supposing it to
become necessary, the conscientious voter could afford to
“throw away” his vote for a few years. It is also perfectly
legitimate to have a Socialist party because Socialism.
whether you like it or not. is a scheme for affecting the
terms on which all the people shall live together. But a
Woman's party, which is a denial of the wholeness of
society. and would tend to exclude one half the eountry
from its benefits, could hardly be justified.

But even when the issue on which a new party is
launched is of genuine political significance, there is still
one question we must put to it.  Is the issue stated crea-
tively, or is it only imagined?

Emotion Not Out of Place in Politics

HF. last fifty vears has given us book-wise politicians,

whuse imaginations are exceedingly busy about the state

of society. They see where it pinches the spirit of man, and

they feel the pinch not only for themselves. but syvinpathet-

ically on behalf of others. They proceed at once to make

a picture in their minds of an ideal state saving:—"How

wonderful! Lect us make it like that!” Many such beautiful

pictures of well governed society have been presented us in

time past. and much effort has been wasted in trying to cut
polities by that pattern.

But the only results that have ever been produced re-
semble genuine human society as much as a yew tree which
has been clipped into that shape resembles a knight on
horseback.  ITuman socicty has its own shape. that is as
definite and at the same time as variable as the shape of
a grapevine, a shape arrived at creatively, by processes
inherent in hum:n life.  If you have to ask yourself then,
whether it is worih spending all your political opportunity
on a new issue which is shaping. ask vourself this. Is
this issue shaping out of some natural impulse to grow in
that dircction?  Or is it being shaped by some pattern that
a small group of people have imagined?

1f your knowledge of human society is limited. you can
gness much of the nature of a siew movement by the kind
cf emotion which is shown by its adherents. It is a mis-
take to decide, as many women do. that emotion is out of
place in polities.  Men are always more emotional about
such things, beeause their social energies are more casily
released when they are emotionalized.  Men require a great
deal of what is called Party Spirit to sct them going.  This
is absolutely all right if vou see that men are gencrating
this emotion among themselves, “working themselves up”
toward definite political achievement. - That is their way
of getting the most out of themselves.  But if the rank
and file of the party are being “worked,” if they are being
played upon and handled by a few, then no matter how
high sounding their excuse, avoid that party.

It is better to stav quietly with an old party which is
going, however slowly, of its own momentum. than to run
after the new movement which is being trundled along by
a hidden interest. Being high minded and disinterested in
politics does not save men from being sometimes gricvously
mistaken.

It is disappointing that so far no stirring and shining
movement has appeared to claim the attention of the new
voter. But the remedy for it is nat to fiy to footless and arti-
ficial measurcs of relicf. What we have to do is to dig
decper around the roots of our National life. to water it
with a purcr social aspiration. and to trust to the genuine
ereative foree of life itself to send the new shoot in its ewn
season.
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These are the Hours that Count-

MOST of your time is mortgaged to
work, meals and sleep. But the
hours after supper are yours, and your
whole future depends on how you
spend them. You can fritter them away
on profitless pleasure, or you can make
those hours bring you position, money,
power, rea/ success in life.

Thousands of splendid, good-—paymg
positions are waiting in every field o
work for men zrained rto fill t/zem.
There’s a big job waiting for yox—in
your present work or any line you
- choose. Get ready for.it! You can do
it without losing a minute from work,
or a wink of sleep, without hurrying a
single meal, and with plenty of time
forrecreation. You can do itinone hour
after supper each night, right at home,
through the International Correspond-
ence Schools.

Yes, you can win success in an hour
a day. Hundreds of thousands have
proved it. The designer of the Packard
*Twin-Six,” and hundreds of other
Engineers, climbed to success through
I.C.S. help.  The builder of the great
Equitable Building and hundreds of
Architects and Contractors won their
way to the top through 1. C. S. spare-
time study. Many of this country’s
foremost Advertising and Sales Man-
agers prepared for their present posi-
tions in spare hours under 1. C. S. in-
struction.

For 29 years men in offices, stores,
shops, factories, mines, railroads—in
every line of technical and commercial
work—have been winning promotion
and increased salaries through the I.C.S.

More than 110,000 men are getting
ready 7ig/ht now in the I. C. S. way for
the bigger jobs ahead.

No matter where you live, the I. C.S.
will come to you. No matter what your

handicaps_or how small your means,
we haveé}ib ‘Tﬁv@neet vour circum-
stances. ter how Zrmrted vour

previous education, the simply written.
wonderfully illustrated I. C. S. text-
books make it easy to learn. Nc
matter what career you may choose,
some one of the 280 I. C. S. Courses
will surely suit your needs.

When everything has been made easy for
you—when one hour a day spent with the
I. C. S. in the quiet of your own home, wil
bring you a bigger income, more comforts‘
more pleasures, all that success means—can you
afford to let another single priceless hour of
spare time go to waste? Make your start right
now! This is all we ask: Without cost, with-
out obligating yourself in any way, put it up tc
us to prove how we can help you. Just mark
and mail this coupon.

_________ TEAR OUT HERE == e e e e e
]lﬂTERNlTIOHAL CORRESPONDENCE SCHOOLS
BOX 7390, SCRANTON, PA.

! Explain, without obligating me, bow I can qualify for the position, or in the
| subject, before which I mark X.

ADVERTISING Electrician
SALESMANSHIP Electric Wiring
Tralfic Mansgement Electric Lighting
BUSINESS MANAGEMENT Electric Car Running
Private Secretary
Commercial Law

Cert. Public Accountant
Higher Accounting
Hallway Accountant
RMEKEEFER
Stcnnanphnr and Typist

Window Trimmer
Show-Card Writer
Sign Painter , Concrete Bullder

CI¥IL EERVICE MARISE ENGINEER
Rallway Mail Clerk PFLUMBER & STEAM FITTER
Mail Garrier Heating &
CARTOONIST

Machine Designer
Muchine Shop Practice
Noillermaker or Desigoer
Patternmuker
Heavy Electric T i ToOImaker
Electrical Draftsman
Electric Machine Designer
Telegraph Engineer
Telephone Work
ARCHITECT
Architectural Drafisman
ontractor and Builder
Building Foreman
arpenter

Sheet Metal Worker
STEAM EMGINEER
Sutionary Fireman

A8 ENGINE OPERATING
Relfrigerstion Engineer
CIVIL ENGINEER
Surveying and Mapping
R. R E-ooumcdn:

Bridge Engineer
SHI, DRAFTSMAN

D
P Structural Engineer
llustrator Foreman Plum! Municipal Engineer
Perspective Drawing MINE FOREN 4! ﬂl ENGINEER || CHEMIST
C‘rrﬂ Diesi; Coul Mining Analytical Chemist
Wallpaper B:u" or Metal Minlng SAVIGATION
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lnll(‘! LTURE
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fll(‘!ll 15ub
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Locomotive Engineer
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Suppose a well- dressed business man came up to you
on the street, and handed you an envelope containing

$10,000

in one-thousand-dollar bills? What would you do with it?

Would you squander it or pay vour debts? W ould you invest it in stocks
r buy a farm?  Weculd you refuse to touch it or would you give it to charity ?

In Howard P. Rockey’s New Serial

THE TEN PAY-ENVELOPES

ILLUSTRATIONS BY RONALD ANDERSON

Beginning in The New Success for September

Ten persons had to solve such a problem—ten persons whom
Richard Penbrooke, New York millionaire, selected at random
from the crowds in the streets, and hurrledly handed to each
a little gold mine. He did it to experiment in human nature.
A whole year of mystery and anxiety passed before he learned
the result of his experiment. : :

What, in your belief, would such an idea work —good or evil ?
We will oﬂer cash prizes for the best answer to thls question, when
the novel is completed . S S S S

‘A Few More September Success Features:

Intimate Life-Stories of the Presidential Nominees
United States Senate Fages who became famous
Orison Swett Harden’s Inspirational Editorials

nd—do you realize that, in th: United States, there are 1,500,000 women holding executive positions and earning
laries from $5,000 to $30,000 a year? There is a very interesting story about them in the September Success, bv
-na Madesin Phillips, executive secretary of the National Federation of Business and Professional Women's Clubs.

{”'n_nln-




The Influence of Food on Health
and Longevity

By ORISON SWETT MARDEN

physician once asked Josiah

DISTINGUISHED
A Quiney how much longer he expected to live.
“Till I send for a doctor,” was the answer, and
being questioned as to when he last sent for one, Mr.
Quiney replied. “Just eighty-six years ago,” and named
the day of his birth. )

Bacon tells us that “lengthening of life requireth
cbservation of diets.,” and it is fair to assume that the
long life of Josiah Quiney bore evidenee of his having well
observed this condition of health and longevity.

In order to be the highest, the most efficient type of
man or woman, it is just as nceessary to eultivate the body,
to develop its greatest possible strength and beauty, as it is
to develop the mind, to raise it to its highest power; and
since the body is renewed, re-created by the food we eat, it
is casy to sce what an important part it plays in our lives. .

F are largely what our

which was not in the building material.  The body and it
organs can only contain what exists in the clements taker
in the food and drink, plus what we gain from breathin,
the atmosphere and absorb from the sunshine.

Some of our best physicians elaim that all sorts o
mental and physieal ills are fed and aggravated by th
poisons of an excess of food half digested and assimilated
and that there are discases which could be cured merely by
the adoption of an extremely plain and simple diet. It i
said that apoplexy. heart failure, and, in many ecases
sudden death, can be traced directly to stomachs over
taxed and weak, vet pushed on to tasks for which they ar
uncqual by those who have not vet learned to econtrol thei
appctites.

Thousands of pcople are suffering from chronie head
aches, biliousness. nervousness, rheumatism, gout, and al
sorts of liver and head troubles, who would be entirely

relicved of those evils just by

food makes us. Poor food, quitting their overeating anc
unscientifically  cooked, un- regulating their dict to sui
scientifically taken, cuts down - their ages, occupations, anc
our mental and physical effi- HAVE you not u onde'red, many personal needs!
ciency, and makes us inferior times, QUh}' you lacked bower to
beings, when perfect nutrition concentrate your mind, to hold your LARGE part of our effi
might have made us very | ori he thi s cieney, our health, oul
superior.  Many of us go menta ngP ‘HPOTlf € thuing you were mental vigor, our future wel

through life less than half the
men and women we might be;
weaklings—inferior beings,
when we have the natural en-
dowment to have been some-
thing infinitely higher and
grander, just because of the
ignorance of our cooks and our
own ignorance of the laws of
nutrition.

Is it any wonder that many
children grow up sickly, or even
chronically diseased, or that
they are stunted physically,
mentally, and morally, when so
few wives, mothers, or eooks
know anything whatever of
the chemistry of foods. the
chemistry of ecooking, or the

the quality o

doing? You perhaps did not realize
that the quality of your intellectual
grasp, of your focusing power, lay
in the meal you had so recently con-
sumed. The quality of your vitality,
of your brain power; the quality of
your courage, of your initiative, of
your productive power, will be in
exact ratio to the quality of the
material from which
manufactured. The quality of the
manufactured product cannot excel
the raw material.

fare, lives in  that meal o
which we will soon partake
Can we afford to take in ma
terial which is going to give w
deteriorated blood?  Can we
afford to take in that whicl
will give us an inferior brair
and can only manufacture
mental processes  in keeping
with its own poor quality?
You may say it docs nol
matter much what you cat.—
so long as its satisties you
hunger, but your food can give
off. when assimilated in the
body, only the force whicl
Nature has stored up in it
cells. Stale vegetables and soft
spongy fruit, which has al

these are

compatibility or incompatibility
of different foods?

“Malnutrition is responsible for criminality in many
cases, and by proper feeding of criminals their eriminal
tendeneics may, to some cxtent at least. be removed.” savs
Dr. A. I, Gillihan. Health  Director of .Oakland,
California.

Our schools teach many things which are of little prac-
tical value. as they are never really used. vet fail to teach
what to eat and how to live in order to get the maximumn
of cfficieney and happiness out of life.

DVERYWHERE we see human dwarfs, childven and
= men and women, whose development has been arrested
md whose <keletons and museles and brains are deticient,
lu CAllNe ()f ]:l('k uf l)rn]u'l‘ fuu(],
Mental power and efficiency. disposition and snecess or

failure, live chic i:\; in the fogd we eat.which builds up and
“ushadnsoaee i Jilfe. mw‘ lgl[@u cannot contain anvihinge

ready  begun. to  decay, anc
poor. deteriorated meat will no
give recuperative, renewing, refreshing foree. While you ma
satisfy hunger by eating such inferior food you are manu
facturing second-class blood. a second-class brain. a second
class nerve tissue, a second-class man. And you want to b
a first-class man. do you not? s a man caleth, so is he
As he eats, so will he live, so will his strength be.

Not only health but many dispositions are rained b
poorly chosen food.  Dyspepsia or any other ailment io
duced by wrong cating makes men pessimistics gloomy
(liwvvln':i;:x d. They east o Jiaddow ot aloom and walk in it
as it weres wherever they goo Thev antagonize others wien
they do not mem to. They eanmot seom o zebons They
arve failuves, victims of bad tood
wretehed HETIY
food o e

In:ui«
e othie
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tfectively than bad digestion.  One dyspeptic member will
anish the rightful happiness of a whole household.
Everywhere we sce business men, professional men. men
1 every walk of Jife. who are chronie dyspepties, eross and
rabbed with their help, sour and irritable at home, misery-
wkers for everybody around them, because they never
‘arned the science of proper eating.
“Fvery mouthful of food means degeneration or regenera-
on,”" is but an epigrammatic way of stating a plain truth,
There is nothing else which means quite so much to
uman welfare as the art of right cating.—cating the right
hings in the right way, in the right amount, at the right
ime.  Upon the hygicne of eating depends our longevity.
“Wouldst thou enjoy a long life, a healthy body, and a
igorous mind, and be acquainted also with the wonderful
‘orks of God, labor, in the first place to bring thy appetite
» reason,” said Benjamin Franklin,

HE fire and foree, the vim for achievement., are put

into our food by the power of the sun and the chemis-
v of the soil.  The strength for which we long, the force
‘hich does things, the stamina, the grit, the brawn. and
hat we eall “gray matter.”” Nature produecs in her labora-
ry, where she performs her wonderful miracle.

If we used common sense in our diet, lived a plain. sanc.
imple life, we would never need to take medicine and
ould live to a comfortable old age. But the way many of
s live is a crime against nature,

It does not follow, because you eat enough food .'md of
e right kind, that you are prupcrl'\ nourished. It often
appens that, owing to the impairment of the efficicney of
1e digestive fluids, or through mental poisoning from fear,
orry, or any other disturbance of the mind, many of the
ssues, even when there is plenty of food in the digestive
rgans, suffer seriously from starvation.

If caten under dlstressmg conditions, when the mind is
lled with fear, great anxiety or forcbodings of calamity or
isfortune, the most appetizing nutriment  will not be
roperly digested or assimilated, and consequently will not
roperly nourish us.

The Influence of Food on Health and Longevity

OL R moods, our emotions, our mental attitude, our joys,
our sorrows enter our food and take serious part in the
digestive processes.

The digestive organs—the liver and stomach, for instance,
—are so dependent upon harmony that when there is the
slightest mental disturbance they cannot aet normally, and
digestion is interfered with,

Health, efficicney, and happiness would be insured il

* people not only knew what to ecat, but also how to cat. I

have in mind a family in which quarrcling, e¢specially at
meals, has scriously affected the health of nearly every one
of its members.  If our mental attitude is not right, partic-
ularly when eating, our hcalth will not be right.

People who carry their crotchets and worries to the table,
who bring their surly, ugly moods to their meals, little
realize that by so doing they poison everything thev cat.

This is one reason why habitual fretters. who constantly
suffer from fear, anxicty, and the effects of their explosive
passiens, are often semi-invalids.  Chronic worriers are
never good digesters.

It is worth vour while to make a determined effort to
form habits of good cheer during meals and also before
going to sleep, because it will have a powerful influence
upen your health.

HEF stomach is the partner of the brain and cach suffers

with the other. It is just as necessary to come to
vour meal in good humor as it is to be pleasant when you
meet your friends at a public reception.  If you manage
always to be cheerful, hopeful, optimistic at meal-times and
when you retire, you have made a conquest which will be
of untold benefit to you.

Whenever you sit down to eat just think what a wonder-
ful thing the miracle of nutrition is and what an cnjovable
thing the function of eating was intended to be. Approach
each meal with reverence, with appreciation, and in your
happiest mood; for there is nothing which pays a human
being so well, which so multiplies his power, as to keep in
robust, vigorous health—in short, a strong, energetic body
is the first essential to a successful career.

Look Out for Your Fool Streak!

' HEN yvou know you are likely to
make a fool of yourself again as
vou have so muny times in the

who make a study of speculation
out; the majority are losers.

know how to handle moncy, how to invest it
wisely, and yet they are always poor, always
down and out, and never get anything

1st, why don’t voun try to prevent such a
ing, shut off all possible danger?

I know a man who has worked like a slave
iring most of his life, and he is always
pping back after climbing up a little
ays. He is continually doing foolish
ings—by dabbling in stocks: He can't
em to keep out of Wall Street.  If anyhody
ves him a *“tip,” he tumbles, buys stock on
argin, and, every little while, he is called
t to back up the margin bhecause of the
Il in stock.  Now he is nearly ruined finan-
allyv.  1le is a well-intentioned man, abso-
tely honest, square and clean in his deal-
gs, but he is always impoverishing him-
If and his family by doing just such
olish things,

One would naturally  think that after a
an bad been bitten half a dozen times by
¢ xame dog, he would look out for that
e instead of going up and patting him
 the head and taking further chances.
visoan, all his Tife, has been losing money
heesy as aruley painfully earned and <inced
rough  hard  work  and  good  business
cthods. He allows his fool streaks to keep
me down all the time.  You can't make
ne believe he is not ultimately going to
lot of money in Wall Street, not-

the a

ith~tanding that statistics show  that onl
very suall percentige 4‘(‘:1 Ot He 8[!k

HEN a man finds he has such a fool

streak, why, in the name of common
sense, doesn’t he say to himself, “ There are
some things that you can't do, that you don’t
know about; keep away from such things;
cut them out of your life! You are not a
speculator, vou are not a Wall Street man,
vou will get plucked sooner or later.

“Just think what a fine position you would
have "been in, to-day, if you had not taken
such foolish chances with vour money! You
would have been very comfortably off.  Yon
\\0"](1 h e m\nul }()\ll’ own h("l](‘. vou
would have had a number of safe invest-
ments for vour old age.  But, row, where
arve vou® IMalf of the time you are on the
verge of insanity, worrying over vour losses,
You are certainly old enough to quit that

sort of thing. :

ll is a strange trait of human nature that
one cannot comprehend one’s weakness.
We can’t see where our weak links are be-
cause our mental eves, like our physical
ones, look outward, and we can’t see what 1«
inside: but athers' eves can cee. Other peo-
ple call us a fool for allowing onr weak
streaks to ron away with us all the time:
but, somehow, we can't believe them.
A lot of men can’t be made to believe they
are not natural financiers, They insist they

abead.

1 know men who might have been well-
fixed to-day if they had left money matters
to their more shrewd, level-headed wives;
but nothing can persuade such a man that
the wite can handle moncy more advan-
tageousiy.

WORTH REMEMBERING

The savage will not plant trees. It is only
civilized man that builds foundations for
future generations.

+ + +

The optimist is a man who has a good
time wherever he goes, because he carries
his good times with him.

+ o+ +

If the Almighty held in his right hand
everlasting happiness. and in his left the
pursuit of it, I would choose the left hand.
- Socrates.

+ + +

Man was not made to grub and fight and
die, glued to the ground. Hix brain will set
him free. conquering superstition. poverty,
ignorance and gravity,

+ + +

Address makes opportunities: the want of

it kills them - Bovesl
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John, as the president of the college saw him, when he arrived on the campus.

about it,” excluimed Family Poulson,

laying her hand affectionately on her
hrother's shounider. It takes more money
to go through college than we are ever
likely to have in our whole lives. Why, look
at us! We've nothing but a little, rocky
farm to depend upon.  Oh, it's no use
thicking about it! We'll never go to col-
lege—either of us™

“But they say there are ways of working
vour way through” John's voice had a
note in it that made his sister cateh her
breath with a sigh.

“It's no usé, honey,” she repeated. “Stu-
dents who nuke their way through college
have something to start with—a fittle money
at least—friends to help—something. Why,
vou haven't even a decent suit of clothes,
or money for hooks,  Oh, pshaw!  Let's
dnst put it out of our |ni||t; If mother
hadn't been sick for so long, and you could
have saved—" John picked up the two
shiny buckets from the table.

“Guess” I'll go milk,” he said somewhat
huskily and pusscd on out into the yvard

“Poor John," sighed Fmily ](mkmg after
him.  “I do wish he could go on. He
worketl so hard for the chance to go
through the Bargerville High Scheol. But
I'll have to put it out of my mind, as I have
lost my oewn chances for any further educa-
tion.”  FEmily went grimly at her task of
clearing up the breakfast dishes, and her
pretty mouth drooped at the corners.

John, out in the barnyard, had set the
buckets down and was gazing fixedly into
space,  One might have thought he was
admiring the bright green of the meadow
over the way where the dew glistened in
the morning sunlight. But John was not
conscious of his surroundings; he was think-
ing of something he had read the night
before in one of the rare magazines which
sometimes drifted to the little mountain
farm.

*“That man said fer
.-nttuhln@igji]i;‘&l;:‘lJ@{r})ﬂ. lg;téle is

“JIIII.\'.' dear; there’s no use thinking

always o way to accomplish any resnlt that
is right.  He savs there's a solution to
every problem-—that no problem is in exis-
tence unless  the solution also exists. 1
wonder if that could be true! Now, here 1
have my problem: T want more than any-
thing else in the world to go to college and
get an edueation. But what and where's the
answer to the problem? Sis would say that
as 1 have no means to go, The answer is:
Stay here und ¢ up thinking of going.
Buf that looks |I|\( fuilure; and the fellow
in the magazine suys that failure is simply
an unwillingness to find the answer to the
problem. I like the way that sownds.
There surely is some way for me to go to
college. T'm going to believe there's a way.
I do believe it.”

OHN determinedly picked up his buckets

and tratmped into the barn.  Several
times while Johm was milking old Bossy
andd the pretty Jersey cow,-Blossoni, he said
aloud:  “There i= a wav, 1 do helieve it
I knese there i

Presently he unbitehed DBossy and gave
her a little push out of the stall. Then he
unhitehed  Blossom.  Blossom belonged to
John,  She had been in his possession ever
since he had received her—a little wabbly
cilf—as Lis wages for plowinz and harrow-
ing a neighbor's field. Now DBlossom was a
full-grown cow and gave an unusual amount
of milk. It was the cream from this milk.
sold regularly to a huckster, that had
hrought comfort to John's mother who had
been ill for a year, and who had but re-
cently left forever this little hiliside home.

John thought of this as he gave Blos-
som an extra loving pat.  “DBlosson,” he
said, bending over and whispering into her
ear, “there is o way for me to go to col-
lege. T don't know what it is—this wav—
but it exists and I'm going to college.™

Blossom  seemed only  mildly  interested
and switched her tail sharply as John still
held her. “You're so clean and pretty.”
John's voice trailed. His eves grew hig and

33

viviel. e ecanght  his  breath  sharply .
*Blossom ™ he eried out suddenly—so sud-
denly that the cow larched to one side—-
“Blossom, you're the way! You're going to
tuke me to college, Do yvou understand, old
girly You're going to college with me”

Bl‘l ISSOM gave her head a toss and indig-

nantly plunged out of the stall, Jehn
barely saving the bucket of milk that had
blocked hier puth,

Two minutes later, John's sister held the
door open for his entrance and started back
in surprise at the radiance of his face
“Why, John,” she began,  But he inter-
rupted.  “I've found it!" he cried happily.
“I've found the way to go to college—to gt
a pood start, anyway ™

Emily hardly knew whether to laugh or
ery as John unfolded his plan to her.  She
didn’t want te discourage hin: but whoever
heard of anyone starting o college that
way,  “Whey how'll vou get there, John?*
It's over a hundred  miles —and  with

Blossom—"

“I'IL waik. We'll both walk,” John de-
clared happily.  “We'll start next Monday.
Il take my time.  Can't rush Blossom, can

hefore the end

I And I'll be in B-
of next week, 1 think,  Blossom can carry
my clothes on her back. At night, 1 can
stay at some farmhouse, or, for that matter,
sleep beside the road.”

“But, John, dear,” Fanily
in tears,
there:”

For all the fact that she was nineteen
vears old and John two vears her junior,
Emily suddenly becarae the vounger of the
two and felt guite helpless in the fuce of
this queer proposition,

“Oh, T shan't plan too  mueh” John
langhed,  “1 just see this one step right
now, Blossom is a dandy, and 'm going
to offer her to the college for my tuition
and text bhooks. T don't know, of course,
liow far that'll take me, but 1 do feel sure
that I'm taking the right step. 1 can’t ex-
actly tell how 1 know, but vou wait and
st Blossom is no commmon cow, T can tell
vou, You just wait”

was now almost
“what will you do when you get

HE next few days fairly flew to John.
There was much work to be finished on
the little farm, and several arrangements
to be made.  The nearcst neighbors, Mr.
and Mrs, Jacohs, who had known John and

Bumily  sinee they were liltle  tow-headed
voungsters, *knee high to a grasshopper,” as
Jasper Jacobs delighted to repeat, were

wonderfully kind and helpful in these last
davs of John's sojourn at home, It was
arranged  that  Fmilv shonld stay at the
Juecol's hene at night, helping Mrs, Jacobs
through the dav.  For a reasonable share
in the profits of the little farm, Mr. Jacobs
had agreed to assmne the duties which had
been John's,  Fanily was exeited and happy
and sorry all at once. She wanted John to
go, of course; but the parting with her
mother was very reeent, and now to lose
John—.

However, she hravely hid from John any
ohjection that might interfere with his plan.
As for him, he was full of plans and enthu-
siasm.  “Keep up with your studies, sis,”
he said repeatedly.  “I'II et vou know all
along what I'm doing and you can keep in
as elose touch as possible. ' Whe knows fow
soon you'll be fn\llm‘illg me and going to
college _\'(llll'ﬁ('lr."“

“John, dear,” Inughed Fmily  through
misty eves, “vou talk as if there were not a
single doubt’ of vour being a full-fledged
college student in a few days."

“Phere isn't” declared John happilv. “At
least, T'm not going to imagine there is,
I'm dmnu my part, taking the step at nind ™

“‘l ou'r@gaing [ otake the step at hand,

U”| Eﬁ -.T!T" [l“r_”“" "“’lr'f[ ﬁ.f rt‘ von ot
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re,” laughed Jasper Jacobs, who had
pped up on the porch. They all laughed
rether at this, and Emily hastily dabbed
- wet lashes, and went to finish packing
hn’s belongings. It wus painfully simple,
s wardrobe; but pressing iron, ncedle,
d thread guided by loving fingers, had
eatly improved the few garments, includ-
r John's “Sunday” suit, which was far
m being new. John was to wear overalls
the way to save the precious *“Sunday”
t.

Monday morning came all too soon for
e member of the little farmhouse. The
er member was up before dawn, getting
, chores out of the way for the last
1e.  An hour or two later, Mr. and Mrs.
cobs and Emily waved good-by to a
ure far down the road.

“Who'd ever think he was going to col-
re,” Emily sobbed.  “lLook at them—a
in and a cow! Oh, dear; oh, dear!”
But the man—a very young man whose
es were decidedly misty—trudged hope-
ly forward leading the cow by a rope.
esently they turned a bend in the road,
d Emily returned home with the Jacobs
d began to plan what studies she would
rsue in the farmhouse that winter.

UT on the road it grew very dusty and hot
as the day wore on. It was an unusually
rm September; and John mopped his
ow many times as he guided Blossom
ay from seductive clover patches, or
pped to shake the dust from his shoes.
hn was somnewhat troubled about those
ves. They were all he had and hé wanted
'm to present a good appearance when
arrived at his journey’s end. He was
ely tempted to go barefoot and carry the
ecious shoes. )
‘Oh, well, 1 guess you can stand the
ar,” he said, looking fixedly at his substan-
1 brogans. “I'll blacken you up good,
en I get in town.”

John only stopped at a farmhouse to buy
ittle food. The nights were so warm and
asant that he slept by the road. He pre-
ided that he was “putting up” at a hotel.
entilation’s fine in this hotel, Blossom,”
laughed slecpily the night before they
rived at the end of their journey, “and
fault can be found with the rates.”

The next morning the President of the
College glanced out of his window
then glanced again. | Coming ‘across the
mpus was the finest Jersey cow he had
r seen outside the prize group at the
ite Fair. But Jersey cows, even thor-
ghbreds, were out of place on a college
npus, and the president frowned. He
ticed the rather awkward appearance of
 voung man leading the cow, and won-
red what he wanted.

[t wasn’t many minutcs before he knew.
hn  hitched Blossom securely to a post
1 presented himself at the college en-
nce. Presently he found himself in the
ce cxplaining to the president and a
le-eyed professor just what his mission

S,
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You Will Never Be
Sorry For—

Keeping fit.

Being thrifty.

Not yielding to temptation.
Being cheerful and optimistic.
Being hopeful and courageous.
Having grit and determination.
Taking time to make good friends.
Cultivating a love for the beautiful.

Being reliable and absolutely
honest.

Being straight and clean in your
life.

Doing your duty cheerfully and
willingly.

Taking time for needed rest and
recreation.

Doing your level best in every
situation in life.

Learning everything possible about
your business.

Having worked hard to prepare
for your life work.

Doing to others as you would have
them do unto you.

Having learned to be self-reliant.
to trust in your own power.

Establishing a good name and
keeping your integrity above
suspicion.

Living up to your highest ideal,
measuring up to your highest
standard.

Helping those who need your
help; lighting another’s candle
with your own.

Assuming great responsibility, no
matter how distasteful it may at
first be to you. —0.8. M.

“She's such a good cow,” John finished,
“that I hate to part with her terribly;: but
I must go to college, and so I thought of
this way.”

“You want us to take the cow in payvment
for vour tuition and books?” the president
repeated. John nodded.

“Well, well” the president said slowly.
He was taking in every point of John's ap-
pearancc—his fresh, sunburned face, his
honest eyes, even the wonderful new shine
on the late dustladen brogans.

“You walked all the way, you say?”

AGAIN John nodded, and, being en-

couraged, told something of the condi-
tions of the little mountain home and of
the ambitions which had led him from there.

“I’ve always wanted to go to college, sir,”
John repeated in his eager way. “Ever
since 1 was a little tot, I felt that I must
go some day—and now’s the time if ever.”

“You say Blossom gives good milk?" the
president asked with just the suggestion of
a smile at the corners of his mouth.

“Grand,” declared John enthusiastically.
“It's the finest, richest milk you ever drank,
sir. 1 wish you conld drink some of it, sir.
I'll bet if it was tested it’d have a whole
lot more butter fat than the average. Blos-
som is a wondcrful cow—" .

Here the president interrupted and sug-
gested that the “wonderful” cow be taken
back to the stables and fed. This sounded
encouraging to John.

Half an hour later, John again presented
himself Dbefore the president, who talked
very kindly to him.  He told him that Le
and lis eolleague had decided to buy Blos-
soni’s milk for the college, and, if John
took up extra work that was suggested to
cover the balance of his expenses, it would
not be necessary for him to part with Blos-
som at all—she could remain in his posscs-
sion.

1t was dreadfully difficult for John to
prescrve a manly front as he listened to the
president.  This was so much better than
he had expected, that, for all his eighteen
years, his lip quivered, and, to save his life,
he eould not prevent a tear from dropping
on the president’s desk.

OF course, John accepted the proposition,

Blossom, from that time on, gave the rich-
est milk night and morn. John found much of
the work he had to do far from casy, and it
often required real sclf-denial to stick with
a job when his classmates were chasing a
ball across ficld or pursuing some equally
pleasant activity.

But he did stick—and many a classmate
would have welcomed the splendid marks
John received.

John went through college and took his
degree, Blossom hell‘ping every step of the
way. Later, Emily, encouraged by her
brother's example, came to college herself,
and, in time, became an instructor in that
institution.

John put his college education to such
good use that long before Blossom had
ceased to be famous as a dispenser of milk,
he was known as one of the kecenest of
young business men in a flourishing western
town.

Many times friends commended him upon
his rapid advancement, and one friend,

- probing deeper into John's past, expressed

his surprise at John's having acquired an
education with such meager opportunities to
aid him. John only laughed. Out of the
past there came the memory of a boy staud-
ing in a cow barn whispering a vow into a
cow’s ear.

“Oh,” said John, “it was only that ¥ knew
there was a way and I found it. That's
all.”

IS)VE that is worth the name, sends its flowers to the living.
It does not wait to heap them on the dead. Love helps

It does not wait until it is too late.

when help is needed.

(5O Q]C. .
— - U -
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Sellmg to Six Million Cus-
tomers by Mail

(Continued from page 15)

The Central West, according to mail-
order records, is enjoying an era of prosper-
ity never before dreamed of.  'The wants of
the successful farmers in this section, in-
clude articles which no  mail-order  firm
would have thought of placing in its catalog
even as recently as ten years ago. ‘The
catalog house provides everything needed
for the equipping of a modern bathroom.
Kitchen and dairy applinnces are sold to
relieve the drullgcr\ of farm life and add
to the profit of its undertuking. Automobiles,
pianos, talking machines, vacuum clearers,
and a host of other up-to-date household
appliances are ordered daily from every so.-
tion of the country. In fact there is many
a farmhouse which is more up-to-date in its
equipment, than the average city apartment.

Mr. Rosenwald points out that in the
matter of home decoration the mail-order
buyer has undergone a marked change for
the better. Artistic wall-papers, request for
harmonious painting-effects, a demand for
hetter rugs and carpets, and a decided ad-
vance in taste in living-room and dining-
room furniture are all indicative of this
trend.  Quality plus beauty seems to he the
order of the day in the furnishing of Amer-
ican homes everywhere,

A little idea of the volume of business
handled by Mr. Rosenwald's firm is to be
hnd from the table on page 15, showing the
quantity of merchandise the 6,000,000 cus-
tomers of Sears, IRRoebuck & Co., order in
one year.

65.000.000 Catalogs Issued Yearly

HFE total number of active customers on

the firm's mailing-lists, does not ac-
curately portray the magnitude of the busi-
ness. 1t has been carefully figured out that
the average home consists of five individuals,
which would swell the number of persons
whose needs are supplied by Sears, Roebuck
& Co., to the astonishing total of 30,000,000
human beings.

To advise this great army of the 100,000
and more things it has for sale, Sears, Roc-
ek & Co., issue a catalog containing 1,400
pages. The paper required mmounts to 1,200
carloads a year. Placed end to end these
cars would cover eight miles of railroad
track. The catalog weighs about five pounds
and costs nearly $1 to produce and mail
In 1919 over 65,000,000 catalogues and price
lists were distributed.

The Chicago headquarters of the firm is
a maze of industry and an amazing example
of tum])lrh ness. It is al n complete
city in itself, with its manufactories, its as-
sembling rooms, its postal and telegraph
and express offices, its freight sidings and
its restaurants, club, r rooms, and execu-
tive offices. It covers over a hundred acres
uf floor space.

The firm operates o scientific  e.peri-
mental laboratory where expert chemists test
all food items in the catalog. Che il tests
also furnish the e for the statement as
to the cloth that goes into every garment
iered, and every article listed is subjected
to the conditions of actual use before it s
deemed worthy to boar the Sears-Roebuck
ruaranto If
=0 enlled anmd not styled,

“near-seal.”

Most Popular Item Is the
Rocking Chair
DROBABLY the most popular item in the

mail-order catilog is the
bt even this old Ay rician i

vidergone a changgl - yriders
doston

instil
{ETETY I, Hu At ' i-gl }
lluu wirs chair

rovker finl I\'|. (]

rocking-cluir,
lis

fur is dved rubbit-skin, it is |

Secrets of Sellin

$

that Make These Men

$10000 aYear
Star Salesmen

Some Amazing Stories of Quick Success

T is hard to Lelieve that a

man who has been working

for yvears in a routine job
at small pay could almost
over-night  step  into  the
$10,000 a vear class. Yet that
1s just what many men havé
done and are doi todav,
That such hig success could
come so quickly and so easily
scems almost incredible. If 1
should tell vou that one man
who had been a fireman on a
railroad stepped from his old
job to ore that paid him
10060 a wear, you would be
inclined to doubt the truth of

Send Me Your Name

I have shown hundreds
of men how to step from

What Makesa $10,000

a Year Star Salesman ?

S a matter of fact,

e

who are
hansdsome  re
men, would T
sull as clerks, bookkeepers,
chanies, ete,, if they

tlesmanship ]
Free Employment Service
an organizs 1
men and les \||n up rs
just for the pur » of
men how to heg

ﬂ:m\m..

and fitting them intc
City and gI'mvrhnx Salesmen,

Through its help hundreds  of
men have been able to realize their

small-pay jobs into the big dreams of lig ||1I|N riur success,
my statement. money class in one quick weal Iht aml indepen Meu
. . without previous experience or spe:
Bl_“ I can show you the jump. $10,000 a year— cial qualiications have |
1ian's own story.  And that secrets of selling, thaf
o t And that ‘yes, and more come 1l hat
is only one instance. I can o men as a result of writ- :‘fl-ﬂr:"_lg 'H?f-;r \ s-nlurilh B
L wirn' but made, and any o
show you many more. Per- ing to me. Just let me cisily master the prinei

s the most surprising part
it all 1s that these men
were just average men, They
came from all walks of life,
from all fields of work. They
had previously been clerks,
hookkeepers, mechanics, farm
hands! Some of them had never earned
more than $0 a month—some of them had
drudged for years at dull, uninteresting
work without prospects of anyvthing better
in life. And then, in one quick jump, they
found themselves earning more money than
they had ever thought possible. Suddenly
all their dreams of success, position, and
financial independence came true.

The Secret of Their Success

HAT was responsible for their remark-
able rise to the ranks of the big money
makers? What did they do to lift them-
selves out of the low pay rut and step to
magnificent earnings?
The answer is very simple.  These men
decided to get into the great field of Seiling
—they learned about the wonderful oppor-

tunities in this fascinating profession- - why
Salesmen are always in demand—why they
receive <o much more money than men in
uther fields of Work, And they "lhecame

Star Salesmen!
Probalily if you had told
It 1L WS posst 1

e of these
o hecome

aAnv ¢
hi

" 1
ehied ot

send you the whole amaz- 52
ing proof - entirely free of
cost or obligation.
J. E. Greenslade,
President, N.5.T.A.

smanship through the wonder
ful system of the National Sales
men's Tf:“ﬂll'lK Association Any
vne who is inclined to doubt tha

this is so has only to read the
sturies of men who tell i
own  words what the Ass

i
Here are jus

has done for them.

a few c::sm1-h'<'
P. Overstrect of Dallas, T
merly on the Ca t-l
D, C., states:
$1.000 and over

nings t’-.r March were
HM'H for the last six wereks
whil week my earnings were $3536.00,  The
N. 5 T. A dug me out of the rut where I wa
carning less than 31,000 a year and showed me
how to make a success.™

C. W. Camphbell, of Greenshar
\1, =arnings for the past thirty
and I won See n-! Prize in March.

Pa. writes
avs are $1.5
although 1 on

whn wa
. States

| of  Pittshurg,
crly a fireman on an Eastern ra
“You have put me in the $10,000 a year class

What These Men Have Done You Can D

T will not cost you a penny to learn how you
too, can hecome a Star Salesman and take w
¢ among the hig money makers of
ever your ambiien may he—=23,000 to §

bitgsiness
10

or more a year—find out about your gre
tunity i the wonderful profession of
ship. See how the N. S, T, A,

the wa joh,

a g selling
ting work,

vouin Pl wonderful Aol of Selbing Mall 1w costijsn
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[raining for [lasterfulness

- Wonderful Series of 32 Stimulating, Ambition-Arousing
Lectures by Dr. Orison Swett Marden

hat Dr. Marden Believes and
aches in These Splendid Lectures

I'his distinguished author, practical
iness  man, lecturer, successful
mer and physician shows that every
nan being posseses certain clements
strength, leadership and greatness:
t it is a duty, as well as a pleasant .
k, for every individual to discover
se latent qualities and develop them
their highest possibilities.
‘Most people,” e says, "do not face
goal of thelr ambition: their mci-
attitude is not right: they are
rking for one thing, but cxpecting
wcthing else; they are outicardly
wgyling for success, but inzeardly
ecting failure.
‘Others fail because they do not
p their ideals bright, their carlier
ions fade because they do not cling
them; they relax their eftorts for
iinment.  Many do not back up
ir brains and ability in such a way
to cnable them to make the most of
opportunities that come to their
ntion.”
n The Marden Lectures on How to
 the Most Out of Life the reader
hiown just how to use his brains to
best advantage ; how to grasp op-
tunities, fortify his chances in life
| cling to this vision until his
ams come true.
cvery paragraph has a message for
, and when you read one of these
hiring paragraphs you will say as
ers have, “"That hits me,” “That
vorth the price of the course.” or,
1at suggestion is worth money to
"

"hese remarkable Lectures are stor-
~batteries of power, reservoirs of
ouragement, of uplift, of good
cr and sunshine. They are strong,
le, vigorous, clean-cut, pithy and
cresting. There is not a dull page
the scries.  You can read them
i and acain with fre<h interest.

)r. Marden's  optimistic lectures

Mail Coupon Today

THE NEW SUCCESS
St. James Bldg., New York, N. Y.

send e the 32
foan hook
s enter v
T NEW N
understood that {f T oam not aanialed at e
0 davs T omav remrn the bhoot awd you will
oy 3300 L6000y

1556
NEW

(Forcnan price,

—

T bistzzd ey (GOQ g

have helped more than a million men
to greater Happiness, More NMoney,
Better Health and Success. More than
75.000 men and wonmen have written
Dy, Marden in appreciation of the
great benefits reccived by following
his teachings.  They will help solve
vour problems, too.  Dusiness Men;
Professional Men: Farmers: Teach-
ers and Scholars: Faplovers and Em-

show YOU how to solve YOUR prob-
lems.

Real Success is the result of correct
knowledge put into practice.  The
Marden Ilectures are an accredited
source of success-building knowledge.
They show you how to increase vour
knowledge, your happiness, vour
wealth, vour efficiency and become
successful,

plovees — men  and The Marden ILec-
women inall walks i tures, bound in book
of life—have advised Titles of the form and entitled

1\xs_ I])lllt “TLhe .\]l:ll:(lcl; Lectures “Evervbody Ahead or
av s explaine C ot X .
.\d-‘ .a' .(\1 “].]L 1. Training fnr Masterfulness, (’_('tt”,]-(“r .th( mostout
in  thits interesting or Backing Up the Brain. of Life.,” mav be se-
tnl .
serics of pu\\'crful § {gowll“ .\I]n;nmrc \;.I»ur ;\(“vi]i[y, cured by anv who reads
N :ove R - . t ks Stter Man cmes - ' - .
!cutqrf-s 15 the maost Moy, ¢ this announcement, in
inspiring  and  helpful 4. The Foundation of Success. connection with 12
wiayv  to achteve  suc- 5. Timidity and Sensitiveness— months'  subscription
- X ) How to Overcome, - T A,
CC:? th(‘_\' l\l'l()\\ . 6. To Be Great, Concentrate, to T[’I l‘. AN DAY ‘\L( -
I'he Marden Lec- 7. A\.ifit((' To-day a Red Letter CESS — JMlarden's
ay., .
'3 ( > i . . ] — .
tures do not tell you &. Can You Finance Yourseli? A\IHKHZIHC‘ for Onl‘-‘
how to make a suc- 9. Are You an Original or a $5.00. LEvery amhi-

cess of your life by Duplicate?

tious man and woman

s . -t 10. The Quality which Opens All .
magic — by making DotwsCourtesy. should read this mag-
passes in the air—Dby 11. Why Can’t T Do It2 azine in  connection
repeating  charms  to IS’ ;I““ C“t"- I’T‘"]k““‘l‘_\”"“? o | With the lectures, as it
- . . oW (] a ell — 4 . .
vourself, Tremendous Asset. is brimfull of the suc-
They tell you how 14, Are You a Guod Advertise- | cess idea and carries
»oo 2 - ment o ourscelt ? T
to Build for bllCC(‘.Ss. 15. Put Your Best Into Every- I)r Marden's mspira-
If you were to receive thing. tional message to thou-
a check for §100,- :f ;:e ‘\C‘l“_"b‘_“"h I‘{“‘;}:“"°~ sands every month. Its
: . 7. c imbing abit. .
mom' it would be of 18. Enthusiasm, the  Miracle readers call it the most

no use to you if you Worker.
sat and looked at it, or |

put it away in your ;1: (}.‘:l"lfag‘i“'c"'
desk. You would have
to use it—invest it— | 22
think, plan and study |’
to make it WORK for | 24

you.

ship.

. 25
It is the same way Character.

.: T corlo { e 26. Worry, the Success Killer—
with this series of Lec frrs, the pucc
tures—which, by the 27. Success as a Tonic.

7

way, give you a prac-

. . . —1Ii
tical course in personal v

So,

. Choose a Life Motto.

and
How to Cultivate Them.

2. The Will that Finds a Way.
3. Taking Habit Into Partner-

How Much Can You Stand?
or, Your Giving-up Point.
. Honesty, the Cornerstone of

K. Will it Pay to Go to College
i So, Where?
. Brevity and Dircetness.

helpful magazine in
America! Nor is it nec-
essary that you risk a
single penny to secure
The Marden Lectures
and THE NE\WW SUC-
CESS, as all you need
do is to fill out the cou-
pon below, with the un-
derstanding that you
may keep the book for
5 days, read it and re-
read it. and then, if for
any reason you should
not be fully satisfied,
vou mayv re-mail the
book and your S300
will be refunded in full

Self-Faith—

efficiency.  You must 30, What Other People Think of
put the knoteledge these You amd Your Career,

. N 31, When  Discouraged — What
amazing lectures con- to Do.
tain  into  practice— 32 Think of Neorseli as You

. . - - ang e

make it WORN  for e
Vvoul.

The Marden T.ectures tell you how
other men have forged ahead and
wrested success from the jaws of fail-
ure. YOU can do the same. YOU
can be a success 1 vou WILLL

Whatever vour age or occupation,
The Marden Lectures will open up a
new hope in YOUR life, will disclose

prospects, awaken a new ambi-

qc\\'
ion, give YOU a new outlook, and

and without question.
Surely vou need these lectures and
magazine and vou owe it to vourselt,
to vour family, and to vour friends to
take advantage of this offer wineh
may open the door for vou to wonder-

ful new success. So mail the coupon
NOW, thus making sure of getting

vour copy of The Marden Tectures
before this remdrkdbleoffer 13 with-
drani]
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is listed  to-day. The modern mail-order
buyer prefers to select his rocker from some
seventy-five wodern models.  The  round
dining-tuble has vanquished the old time
square one.  ‘The orders for porch sereens
has increased 1,000 per cent in fifteen years,

Aside from clitnatic conditions, Mr. Rosen-
wald finds but little difference between the
articles ordered from the North, Fast, South,
or West—from city or country,

His firm sells ten times as much hlack tea
as they do green tea. Vanilla is the most
popular flavoring extract, Codfish and sal-
mon lead in the demand for canned fish.
Recent severe winters and a return to con-
mon sense has hoosted a declining demand
for four-huckle artics. Fven the dainty city
miss wore them, last winter, when the snows
got the upper hand in many large com-
munities.  Peas have become more popular
thun corn and tomatoes; the last named,
previous to 1989, being the most active-
selling eanned vegetable.  The sales of talk-
ing machines are larger than those of hook-
cases, and kitchen cabinets lead both of
these articles,

Superstition enters into the salability of
many articles since it has been discovered
that many people have a decided aversion
to certain designs and colors.  Light colored
dresses and suits sell better in the South
while the North shows a tendeney to more
somber shades,

Square Dealing on Both Sides
Demanded

I.\' all of its literature, Sears, Roebuek &

Co., lays stress on its scnse of responsibil-
ity to its custimners—calls attention to the
integrity and fuir dealing which have al-
ways marked every transaction of the firm.
And they do not hesitate to make it known
that they expect the sune treatment from
those who buy by muil. Credits are extended
on certain purchases on the installment plan.
It is seldom that the paviments are nol made
on schedule time.

Mr. Rosenwald himself takes an almost
parental interest in the greal business. 11
takes o keen delight in overlooking e

voluminous correspondence of the honse and
its customers and in studving the varis
of the country’s tustes and needs, e is
intensely human man and intevested in oo
multitude of charitable, educational, and
uplifting organizations.  During the World
War, his bromd knowledge of merchandise
values, sonrees of supply, methods of speed-
ing up production and of prompt delivery
were of inestimable value to the Nation. He
served as president of the Associated Jewish
Charities }rmn 1908 until 1913 and after the
outbreak of hostilities was unceasing in his
devotion to the activities of the Jewish
Welfare Board.

SUCCESS NUGGETS

Silence is a great peacemaker.—Long-
fellow.
+ o+ 0+

The greatest fault, I should say. is to be
ll:ol:scinm of none but other people’s.—Car-
yle.

+ o+ 0+
It is a ten-thousand-dollar job, but a nine-
dred-and-ninety-nine-dollar

+ A
. Just do a thing! Don't talk about it! This
18 the great secret of success in all enter-
prises.—Sarah Grand.

+ + +

The habits you form count for more than
!.ho resolutions you make, because a habit
is a living resolution.

man can not fill it
+

+ o+
It is aid tha i I k
el et ([Tt ks

and gets nothing in return for it.

re You Hitting at
Nothing?

His
Letter
B>

this course.

more than one dollar a lesson.

Send for this book.
tion of “Where is the money comi

ear-minded or eye-
Most failures are doe to guess work. You use
seme min ewe
message to you,

will. This course will send

Herbert P. Mee, Material Accountant of the
Southern Pacific Railroad aimed at nothing and
hit it —until—but let him tell his story himself.

“Like most people, 1 was a drifter, admiring
success, weakly wishing for better things to
come, with no conception of what the better
things were or how to proceed to get them.

“1 aimed at nothing and hit it

“I performed each task that presented itself,
did it fairly well and then lay back awaiting the
next task, using the spare time to build castles
in Spain.
"Paragraph One, Lesson One of your

Course in Personal
Efficiency

started me to thinking. This 1 have never ceased
to do since, If the Course had done nothing
else for me than this, it was well worth the price
paid. But it did more.

“As an immediate benefit, 1 have an increased
capacity for work which my superiors were not
slow to recognize, so that for the most part I
am relieved of my old duties and assigned to
much more important work

"Young people who wish to get ahead, but
don't know the why, the how or the way, can
et the information wvery cheaply through this

ourse.

"0ld people, given over to pessimism, loss of
interest, and with apparently weakened vitality

Is it Education? A prominent man of Louisvi
first big step that way from the first lesson of this course.

Harrington Emerson acquired in practical work with many corpo-
rations of many kinds the knowledge and experience that en-
abled him to write this course, He is still the president of an
Efficiency Company directing efficiency work in many cor-
porations. In his work he had to teach*and train many
young men, some of whom today hold highly paid
positions. He has thought efficiency for forty years:
he has taught it for thirty years; during twentv
years he slowly collectedythe data for this course.
You can learn from the lessons of this course

how you can save an hour, two hours, a dollar,

two dollars out of each day and how you can
make the day a better day at the same time. You
can study this course and make yourself efficient
in your own life in 15 minutes a day and for little

FREE—This Book

14 Chapters—In Colors—!llustrated

It contains the answer to the ever-present ques-
ng from?" Some of the chapters:
Wha is Efficiency? For whom is Efficiency? How you are tanght Efficiency? Are you #
minded? out what you are actuslly doing with your fime.
only half yeur power. To what do ”
their soccess? He Ith culture. Personal finances. Mr. Emerson’

There is no standing still in lite. If you're not gaing lorward vou
aregoing backward. IfEfficiency doesn't grow on you, inefficienc
you forward to your goal—it will

and enthusiasm will get the jolt of their life read-
ing the Course through but once.”

Is it skill you want? Efficiency taught the U. S. Navy to shoot 1200 times
as well today as at Santiago. Is it mone
western railroad a million and a h
fornia state official saved $2700 on

y? Efficiency brought a great
alf in one year. Is it Economy? A Cali-
one job after he had his third lesson of
lle, Ky., got his
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THE EDITOR’S CHAT

Suggestive Helps for the Multitude of Readers of THE NEw Success, Who Write to Dr. Marden for Advice

THE WORST THIEVES

HE thieves that steal the best part of
[‘ life, that rob us of precious energy out
of which we might build a worth-while
‘cess, a reputation and a place for our-
ves in the world, are the mental thieves—
T, worry, anxiety, jealousy, hatred, malice,
te, and ill will. These are the thieves that
il our happiness: these arce the things
't steal from us what is worth infinitely
re to us than money—our peace of mind,
- chance in life. They steal our energy,
- vitality, so that we cannot make good
h what we have left.
\ robust health, a vigorous vitality, these
> the things that help us to make good.
vigorous hrain must be backed by a vig-
us body through right living, a right life;
right eating, right plaving, right work-
Fverything must be right to make the
ximum of life possible.

TAVE a letter from a man who says his
entire life has been one hitter strug-
, @ perpetual fight with poverty and
‘erty-stricken conditions—with hard Iuck,
1 disaster of all kinds. He savs he has
| to contend with sickness and trouble all
life; that he has never known what it is
he free a single month from some kind of
aster, misfortune, trial, or anxiety. His
urance has run out, i good business loca-
1 has heen changed to a poor location by
hifting tide of trade, and he is ready to
¢ up.
vow, my unfortunate friend, I have
wn you for vears, and I have never
n vou when you weren't talking along
» line.  Your mind seems saturated with
simistn and discouragement. Iow can
- expect the ereative forees within vou to
duce prox‘;writ.\', to build opulence, when
- do not obey the laws of prosperity and
lence?  For vears vou have been violat-
these laws, have been talking and think-
poverty, acting like a pauper, going
ut among your fellows with the expres-
1 of a pauper, with a poorhouse lock and
tude, a poorhouse echo in vour very
versation and bearing.  You give one the
ression that you are headed for the
rhonse: everybody thinks so, because of
r attitude.

TFERE is no law or philosophy by which
you can bring success by talking failure,
attract opulence by talking want and

,,  thinking  poverty-stricken  thoughts.

1 must talk and think success and opu-

e, if you want to realize these in your

s

&

BACK UP YOUR BRAIN

ANY people seem to think they ean pet
anything out of the brain regardless of
t they put into it, but they are mistaken!
at vou get out of veur brain depends
lutely on what you put into it!
he trouble with mest of us who are sur-
ed that we accomplish so little in life,
hat we do not halt back up enr brain,
do not keep it in fine ¢ nddition to do our
What wonld ven think of a men who
Id hank evervthing ¢n a herse that had
been half taken care of  Would von
thim to win Would the jockey, train-

his horse for the preat priggTeave bim in
il or ont[idleiers gripragec bk

thier: v H H ;
thers or grive R a drink whelt he WY

over-heated: feed  him
oats?

How many people are banking on what
they can get out of their brains?  Their life
work depends upon their brain efficiency, and
vet they do not half take care of it! They
are feeding their brains with anything,
regardless of whether it will or will not
vitalize the blood, give them the maximum of
staying power, maximum of stamina and
determiination.  Devitalized blood means a
devitalized brain, and a devitalized brain
means failure to all our highest aims and
ambitions.

There is only one possible way of getting
the most out of vour life—by keeping your
brain up to normal, backing it up with right
life-habits, with nutritious food, regular
rest, effective recreation, and with the right
kind of thinking, the right kind of life
ideals.

or on blighted

wO%

THE LITTLE THINGS

I'l‘ takes so little to make us glad, to cheer

us up, to make us happy; it takes and
costs so little to be kind, to be thoughtful,
to be considerate; it takes so little to cheer
others up who are discournged, so little to
fend a helping hand, vet it mecans so much,
to others as well as to ourselves.

We think too much about doing the things
which look big in our lives, and we think
too little of the evervday little acts of
thoughtfulness, of kindness, the little help-
fulnesses to those who are disheartened and
down and out.  After all, is it not the little
things that make up life?

EEE S S

LOWERING YOUR STANDARDS

O you know that familiarity with inferi-
ority will tend to make yvou inferior? It
will lower your standards without vou realiz-
ing it, and deterioration will soon result. We-
vibrate to our associations; we tend to har-
monize with our enviromnent, with the peo-
ple with whom we associate. If we mingle
with inferiority, familiarize ourselves with
it, before we realize it, we are vibrating to
inferiority; our standards aré¢ deteriorating,
our ideals dropping.
It is a curious fact that men, as a rule,
are incapable of detecting and appreciating
their fulling standards unless they are very
marked or pronounced. There is nothing so
insidious in our experience as deterioration.
The moment we begin to let up in our
aspirations, in our persistent, determined
cffort to keep up to the mark in every
possible way, to keep our awmbition from
sagging, our ideals from becoming dim, de-
terioration sets in,
We must keep our standards up at all
times, no matter how great is the temptation
to let them drop.

s

WHY REMAIN A MISFIT?
Y do vou continne to remein a misfit,
a round peg in a square holer  Think
of what you are losing in the way of time
and cenergy,  Above all else, consider the
precious talent which von are diverting and
perhaps not using at all, when yveu are get-
ting veur living by vour weak faculties in-

stead of vour strong ones.

Isn't it foolish to spend the best vears of

vour life doing that which nature has not
fitted you for, doing that which perhaps is
prohibited by the very structure of your
brain, vour organization? Oh, the wasted
talent, the wasted years, the life regret, the
misery, the unhappiness which result from
the consciousness that we have been working
in the wrong place, with our weakness in-
stead of with our strength!

CHARACTER IS SUCCESS

HARACTER is the victory of a man’s

life. There is nothing greater than this.
[Fame, position, achievement are nothing
without character, without manhood. If
you have not achieved that, you have not
been a true success.

Character is success and there is no other
comparison. A man may make millions and
be a failure, he may be famous the world
over and still be a failure; but if he has
achieved manhood, he is a success though he
die penniless.

WHEN RICHES ARE FORGOTTEN

HE rich men, the money masters in all

stages of civilization, have been quickly
forpotten unless there was something else
besides their money that entitled themn to
fame.  Many wealthy men of Rome and
ancient Greece do not live in our history,
while other men who had no wealth, who
were in fact, very poor, like Socrates, are
enshrined in the hearts of humanity. The
world is only grateful to the men who served
it. Unselfish service is what tiie world wor-
ships, not wealth alone. It builds its monu-
ments to men who served it.  Unselfish serv-
ice, not money, inmortalizes a life.

WHEN A MAN IS DOWN AND OUT
£ MAN may be down but he is never

out,” is one of the heartening mot-
toes of the Salvation Army.

A man is never out of the race until his
courage fails. When that goes his faith in
God, his faith in himsclf, is gone. Then,
indeed, he is down and out.

One of the things that characterizes men
of large achievement is their habit of
wringing victory from defeat. What would
be stumbling-blocks, great disasters to
other men, they nuse as stepping-stones.  Like
rubher balls, the harder they fall the quicker
and the higher they rebound. 1t is only the
little fellow who is out when he is down.

Napoleon was never so resourceful, never
so level-headed, never had that vigorous
mental grasp, never able to make such
powerful combinations as when he was
driven to desperation.

It is the stress, the striving and struggling
to overceme difficulties, seeming impossibili-
ties, that makes giant men. Those who wilt
under defeat; those who fear to tackle big
things and these who simply carry out the
pregrams of cthers and never think or act
for themselves, never make stalwart char-
acters.

No man is down and out so long as his
ambiticn i< and he keeps struggling to-
ward his woul. Mogegyen, fifrhe keeps on
strugpling, with victorv_in his mind, _noth-
ing canllkeep hitnofrom didching that goall
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URING lord Leverhulme's recent
D visit to the United States, a certain
Jjournalist, while chatting with him,
happened to drop the remark, “A rich man
like you
“What do you mean by rich?" Lord Lever-
hulme interrupted. The famous DBritish
manufacturer and philanthropist then gave
a little dissertation emphasizing that money
did not make a man rich, but that riches
and success consisted of what a man was
and what he accomplished of helpfulness to
his fellowmen,

OB'S wife didn't take much stock in her

husband's virtues. She didn’t believe that
God intended any good for her hushand, and
she advised him to curse God and die. Dut
Job refused, saying, “Though God slay me,
vet will I praise Him."”

OUIS XIV. asked Colbert, the great

financier and politician, how it was that,
ruling so great and populous a country as
France, he had been unable to conquer
Holland.,  *“Because,” said Colbert, *“the
greatness of a country does not depend on
the extent of its territory, but the character
of its people.”

WO W

A STORY is told of a woman who freely
used her tongue spreading  scandal
about others, and made 2 confession to a
priest of what she had done. He gave her
i thistle-top and bade her go in various
directions and scatter the seeds, one by one.
Wondering at the penance, she obeved, then
returned and told her confessor. To her
amazement, he bade her go back and gather
the seeds she had sown broadeast.  She re-
pliul that such a task would be impossible,
The priest then told her that it would bhe
still more dificult to gather up and destroy
all the evil reports she had circulated about

others,
wow
ARE YOU DISCOURAGED?
Remember This: ’
HEN Abraham Lincoln was a young

man he ran for the legislature in Illi-
nois, and was badly swamped.

He next entered business, failed, and spent
seventeen years of his life paying up the
debts of a worthless partner,

He was in love with a beautiful young
woman to whom he became engaged—then
she died.

Later he married a woman who was a
constant burden to him.

Fntering politics again, he ran for Con-
gress and again was badly defeated,

He then tried to get an appointment to
the United States Land Office, but failed.

He beecame a eandidate for the United
States Senate, and was hadly defeated.

In 1856, he became a candidate for the
Vice-Presidency and was again defeateq,
In 1858 he was defeated by Douglas,
One failure after another—bad failures—
great sethacks.  In the face of all this he
eventually  heeame one of  the country's
greatest men, if not the greatest, ’

When yon think of a series of sethacks
like this, doesn’t it make vou feel kind of
stnll to bhecome disconraged, just hecanse
vou think you are h.i\in]_' a hard time in
lifer — Praetorion il
Hch req’!erl wllC; ll‘asngvl!el

matter of hnhr-rl]n:-ht'r_\,

How a Two-Cent

Stamp Made the

Dream Come True

Of course Jim was ambitious—of course
he worked hard; and vet when he got his
salary check, it was barely sufficient to keep
the wolf from the door. As for giving his
family the things that would add so tremen-
dously to their happiness—things little
Chub and Doris longed for so wistfully—
well, it just could not be done.

Then one day Jim met Perry, who for-
merly had been with his company, and had
been known as a good fellow but a poor
salesman.  Perry was wearing finely tail-
ored clothes and looked decidedly prosper-
ous. The father of Chub and Doris asked
him where he had inherited his money.

Perry smiled, and, with the pardonable
pride of a sclf-made man, told how he had
increased his income until now he and his
family could enjoy the good things of .ife.
He told how he learned to make a big sale
where before he had been happy to take a
small order. He told how he had learned
to make friends of those who formerly
had been cold. unresponsive prospects; how
they listened, became interested, and almost
eagerly signed the dotted line. And when

he showed his last salary check, it made
his less successful
friend whistle with
TESTIMONIALS surprise.
;.T'm“' s':\“"‘l' ,Con- Then he disclosed
aAlns more ed down, . - .
tangible, usable  selling the big secret:
information and - LAY : .
ment than anything that Well, Jim, two
bas come off the press | years ago I was dis-
e e e "me | couraged, down-
author has had ample hearted anid

experience Lo draw upon.
This work has the true
ring of genuineness. It
In practically a text hook
on  salesmanship. It s

ashamed to see the
sacrifices Elsie had
to make to keep the

house running  and
read  and to give the kids
”"“”.‘r B RILTON, even an occasional
trip to the movies.

Breet Mallwavs Adv. O
w Yaork Clry,

Selling  rines
I\ n |.11m t...

It was at the height
of this gloom tha
I heard of a set of

“Personal
the baell

av n.-n

books  called “Per
sonal  Selling™  that
outlined the prin-
ciples  and  fumda-
mentals of one of
the most succes=ful
salesmen of modern
times, f
the Dok

XS the phi

ALLEN RBRANNIN fer of five days

Salew Mer
It'ﬂ ‘Iy- & TMuller

free exammation. 1
stuelicd  them ..h_]l'..] \
triedl ot 1he th-

ods suggested. I was surprized at the e
with which the vital points of success
selling could be grasped, and how the st
gestions offered corrected the very fau
that had kept me from going ahead.

“The experience of Wesley A, Stang
(author of “Personal Selling”) as Sa
Manager for Thos, A. Edison “Ediphon
New York City, writer for “Systen
Manager of Royal Typewriter Compar
Chicago. and President of the Mitch
Automobile Co., Missouri, made “Perso
Selling” fairly hum with ideas and S
tions that were practical and easy to f
low.

“From that day my inceme stead
climbed. In four months 1 became hi
man in the company, and to-night [ :
taking the train for home to break t
glad news to Elsie that Perr\ is the nar
of our new sales manager.

That talk with Perry was the dawn
1 new life for Jim. A request hrought t
books, and to-day—to make a long sto
short—only ten months later, little Ch
and Doris are enjoving a thousand and o
little pleasures that the greatly increas
income of their Daddy makes possible.

Free Procf 2t Our Expense

So positive are we that Mr. Stange
course will bring vou, as well Per
and Jim, increased income through t
achievement of greater success that
will send the complete set of “Perso
Selling” without a single cent in advan

Don’t  hesitate a  second. Rush 1t
coupon to us,  The complete set of
hooks will he sent by return mail, T
Mr. Stanger's methods, and if, after fi
days’ examination, yvou are not convine
that the hbooks will increase yvour incon
return them at our expense and vou o
us nothing.

Can you afford to lose this chance |
the price of a two cent stamp? Then m
the coupon, a postal. or lettor fo-d
This may well he the turning roant of v
entire linsiness career
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FACTYS

nited States Now the Oldest Gov-
ermment in the World

HEN the Constitution of the United

States was drafted, with the system of
vermuent under which the Awerican peo-
¢ oare now living, George 111, was on the
ritish throne and Catherine was Fmpress
CRuwesias Lewis NV, was King of France,
rederi ki the Great had been dead only a
womenths, and Napoleon Bonaparte was
1 ebscure Jicctenant in the French Army.
arliimentary povernment, in the sense that
is new understood, was nnknown, The
vernment of the United States is now the
dest pevernment in the world,  All the
hers have either been recast or revolu-
cnized sinee Washington was first inaugu-
ted President.—New York World.
e
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The World's Largest Clock
MIE largest clock in the world is in
Jersey City, New Jersey. It is known
- the Colgate clock, 1t weighs about 6
ns, the face is 38 feet in diameter and has
v area of L1354 square feet. The minute-
nd is nearly 20 feet long and weighs about
third of a ton. It travels at the tip
tween 23 and 2t inches each minute, or
ore than half a mile a day. The weight
at causes the hands to revolve weighs
out a ton. ”

Milk Is a Splendid Food

kCCORI)I.\’G to figures compiled by spe-

cialists of the United States Depart-
ent of Agriculture, milk is a complete
od in itself. One quart of milk will sup-
v as much protein as 7 ounces of sirloin
eak, or 6 ounces of round steak, or 4.3
gs, or 8.6 ounces of fowl. Tt will also
pply as much energy as 11 ounces of sir-
in steak, or 12 ounces of round steak, or
4 eggs, or 10.7 ounces of fowl. Milk is
ill one of the cneapest foods considering
od value.

Where Men Competed with Beasts
‘ARB.’\[)()S ISLAND is the most popu-

lous country in the world per square
ile, except China. The island is but one-
shth the size of Rhode Island, bnt has
e as many inhabitants as the smallest
d most densely inhabited State. ‘There is
[y one island, despite the misleading plural
nie. Labor is so plentiful in the Barbados
at, for a time men had to compete with
ists of burden,

When Education Was Degrading

WHERE was a time: though few people,
to-dav, mav believe it ~when the rulers of
rions kingdoms thought it o dewrading
inw to know how to read and  write.
(ther than sign any sort of communication,
those davs, the people would stump it
th their signet ring. ‘This ring was some-

ine held dn great awe hyThdthothe rulor
vd his followleles) | e ke o t ‘@H'(" ah k
y

authority it conld control and becanse it
had been handed down from father to son
for penerations,  The design on the ring
was grenerally something  svimbolic of  the
fumnily achievements. It heeame a custom
of these rulers to entrust their wives with
the signet ring, if they were going on a long
journey or if they vere il

Why Uncle Sam Is Prosperous

I'TH but 5 per cent. of the earth's popu-

lation, we have 2t per cent. of its agri-
cultural production, 40 per cent. ot the min-
eral production, and we manufacture 35 per
cent. of its goods. Our natural wealth is
above  £225000,000000, while that of our
nearest competitor, England, is but $80,000-
000,000, With this, it is impossible for
things to go wrong.  The real trouble in
this country, to-day, is that there is a
premium on idleness. Our trade balance to-
day is $5,000,000,000,  We have repurchased
our foreign placed securities to the value of
about #8,000,000,000.  We have loaned our
allies £10,000,000,000,  Tialf of the gold in
the world is in the United States, and the
deposits in the banks of this country are
hillions more than the total in all the other

banks of the world-—John Fletcher, Viee-
President of the Fort Dearborn Bank,
Chicago.

The Farmer Begets Envy

T is an exceptional town that can make

such a showing as that of Orange Town-
ship, Blackhawk County, Towa. Of the 142
farm homes in the township, all have news-
papers and magazines; 125 have libraries,
with an average of 100 volumes; 132 have
telephones: 80 have pianos; 79 have automo-
biles; 76 have vacuum cleaners: 72 have
furnace heat: 68 have power washers: 63
have electric light; 87 have running waters
47 have bathrooms.

Half of World’s Diamonds in U. 8.

l\, ORT. than a billion dollars worth of
dinmonds are owned in the United
States. It appears that, in 1900, according
to expert opinon, diamonds valued at 28500,-
000,000 were held in this country, and now
figures show that the value of diamonds im-
ported  since 1900 comes  to $506,000,000.
According to the best information, fully
one half the workl's stock of diamonds is
now held in the United States,

Keeping the President’s Home in
Order

[ President Wilson had paid for the im-

provements and maintenance of the White
House, its grounds, and the greenhouse, he
would hiave expended his vearly salary of
A75,000 and be deeply in debt besides, a ccord-
ing to the annual report of the Chief of
Engineers of the United States Armv, whose
department is responsible for the upkeep of

G

the  Fxecutive mansion.  The incomplete
figures show that S138,778.39 was spent in
a year to keep the White House and its
grounds in first-class condition,

iyl

Startling News for the Unmarried
CORNELL UNIVERSITY professor
recently made comparisons hetween the

number of marvied and unmarried people
dving in the State of New York, not includ-
ing Buffalo and New York City, and he
found the death rate among unmarried men,
from 20 to 29 vears inclusive, to bhe 57 per
cent. greater than mmong married men: and
that from 30 to 49 vears, more than twice as
many unmarried men die. Among nnmarried
women over 30 vears, the death rate is
higher, also, than with their married sisters,
reaching 37 per cent. greater between 50 and
59 years, inclusive,
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Kerosene Brighter than Electricity

HE highest beacon-light maintained by

the United States government for warning
navigators is at Cape Mendocino, California,
422 fect above sea level. It has a range of
twenty-eight miles. The brightest light in
the world is at Navesink, New Jersey, on the
Highlands at the entrance to New York
harbhor, It is 25,000,000 candle-power, and
its glare has been seen seventy miles from
shore. The largest lighthouse “lens” is at
Makapus Point on the Island of Oahu,
Hawaii. The Jlens of the Navesink light
encloses a powerful electric are.  Kerosene
is the preferred illuminant for lighthouses.
It is burned in so-called *“oil vapor” lamps,
with several concentric wicks, the vaporized
kerosenc being supplied to incandescent
mantles.

Canary Birds as Gas Indicators

ANARY birds scem out of place in war,

but they were the means of saving many
human lives, though alwavs at the price of
their own, in the great World War. The
litile yellow hirds are very susceptible to gas
and they will die from the effects of gas
bhefore a man will feel it. The birds were
kept in the trenches and watched. When
one of the little songsters fell off his perch,
the soldiers knew that the enemy’s gas was
coming, and they could either put on gas-
masks or cscape.

P R A

The Pay of Two Presidents

\Vlll"“\' compared with the remuneration

of President Deschanel, of Franee, a
country where moneyv has treble and even
quadruple the purchasing power that it has in
Ameriea, President Wilson is grossly under-
piid.  President Deschanel receives vearly
1,200,000 francs (2240,000), whereas Presi-
dent Wilson gets ¥75,000, with a travelling
allpwance of %25,000 more which if not ex-
pended for the purpose for which it s
intended  remaing cundreavwin in the United
States Treasury.



The New Success

How I “Cashed In” on My Employeces

(Continwed from page 18)

beeause work can be arranged so that their
clients do mnot suffer through this shut
down, and because of it each department is
kept 1|||1 to top-notch all the time instead of
being half crippled becanse of vacations
spreading over a period of two or three
months."” :

uNHT a bad idea,” Harrington consid-
ered. “It probably wouldn't work in
fuctory, but 1 think it's a bully idea for a
brain factoryv. It tends to promote goodfel-
lowship between emplover and  employee,
makes everyone feel on the same level, and
tends to make cach member of the organiza-
tion feel that instead of working for a
salary, he or she is really a partner in
the firm.”

“In the work I'm just taking up,”
Simpson told his superior, “T'm not going
to let myself forget that T have always re-
sented unfairness, veing patronized or bull-
dozed. 1 want temnwork in my office just
as I wanted it in the army and when T was
a kid on the college football eleven, T want
to eliminate the idea that those under me
are dependent on the firm for their very
existence—to make them feel that the firm
is dependent on them for its successful
existence.”

ARRINGTON chuckled. I can only
once recall, in recent vears, really
wanting to fire a man. ‘Then 1 found out
that he was at fault becanse of my fault,

I first was conscious of my attitude when 1

found him suddenly endeavoring to do
something when 1 passed near his desk. He
didn’t know that T was the sort of man who
didn’t expect him to be going on all four
eylinders when business is slow, 1 don't
care what time a man gets in or when he
goes home. What T want and demand is
results; but this chap had evidently heen
working for a wan who thonght he was
being cheated if the wheels weren't hum-
ming nine hours a day.

“So, unfortunately, hefore 1 called the
man down, T thought of the reason for his
apparently  being an ‘eve-servant.”  And
having satisfied myself that wus the ease, I
stopped at his desk one morning, spread out
a pewspaper, and took ten minutes of time
I could not spare to eall his attention to a
particularly lemrmls item and  get his
views on it. He turns out three times as
much work as I could expeet during busy
sensons and, if he feels like it, goes to the
ball game when business is dull.”

“That was like you,” Simpson said, *and
if I may so, without any intent to Aatter, it
is these things which have enabled yvou to
build up o great, honorable business,  Your
personality has filtered down throngh every
strata to the boy who announces your eall-
ers, and the men who do chores about the
factory yard.  They have made you their
ideal and they are trying to live up to it
Your ideals have beeome their ideals, yvour
personality their personality,  They never
forget that vou are ‘the old man’—but they
always remenber that you are a real man.”
‘I appreciate what vou say,” said Har-
rington, becanse 1 know vou mean it.  And
vour saving so proves that my course has
been right, since yYou have obtained this idea
of me and my methods. It also proves to
me that vou will muke an able licutenant in
the position to which 1 have assigned you,
I want to work with vou, and | want vou
to work with me along these lines™

“With all my heart!™ Simpson exclaimed
sincerely.

“Thank vou,” said Harrington.

“And,

chefore we go home, T want to leave just a

couple of thonghts with you. 1f you try
to get all you ean out of those under you,
it is but natural that they will take the
sate tack and give you as little as they can
for as muoch as they can get.
too true in the present condition of lahor
unrest,
tal and labor are going to pet together
hecause it is the logical thing for them to
do. The combining of their interests—
which are undivorceable—mutual respect,
sympathy, courtesy and consideration will
do much to promote the greatest union the
world has ever known™ !
“T'm going to make myself o
delegate  for such a  union,”

expression,

“Do so,” advised Harrington.
tion and net intimidation on the part of the
emplover s the sanest, surest, and most
sutisfactory way to lure loyalty out of his
ciiployees !

¥ W

The second interview with Old
Jeremiah Harrington will appear in
Tue New Suvccess for September.
In “When You Must Increase Your
Production,” he gives some very per-
tinent information.—THe EpiTors.

WHEN TEMPTED TO PLAY THE COWARD

W]-‘. all have days of discouragement and

moments when we would he glad to run
away from our troubles and responsibilities,
In these times of depression and discourage-
ment, when we feel that we amount to hut
little and doubt whether, after all, life is
worth while, there is alwavs dunger of play-
ing the coward! of doing something that we
shall be ashamed of later. It is better never
to take an important step or make a radical
change when dimmrugm‘.

When evervthing scems dark ahead and
You ecan not see another step, then say to
Yourself: “I guess it is up to me now to
play the [Il‘llrt of a man,” grit vour teeth and
push on, knowing that the gloomy condition
will pass; that no matter how black or
threatening the clouds, there is a sun behind
them which will ultimately burst through.
You will be surprised to find what power
and courage a eveloped by this holding

on . best v 2
E'Ag hest gongean At ﬂtl with the

tHiedom
mighty reserve which is you, you will

learn that you can depend upon it; that it
will come to your rescue in vour hour of
need.

Many people are frightened out of taking
responsibilitics which they know r(-rft-rtl_v
well they would be capable of fulfilling, and
which would be of untold benefit to them if
carricd out. They haven't the courage to
measure up to their opportunities.

Now, when tempted to play the coward,
get by vourself and give vourself a good
talking-to. ‘Think how cowardly it would be
to run away from your responsibility or op-
portunity. Just say to vourself that vou are
made of better stuff; that you are going to
do the thing that you agreed to do, no mat-
ter how hard or disagreeable it may be.

+ + +

The world has for us just what we have
for it. It is a great whispering gallery which
flings back the echo -of our voices. If we
li:nih‘ it laughs back; if we curse, it EfirRes’

ack.

This is only

But the time is coming when capi- |

|
answered
Simpson with a sincerity of purpose in his |

“Inspira- |
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training
You cannot attain business or soci:
prominence. You are barred from
a successful business carecer, fro
the leading professions, from wel
paid civil service jobs, from teachin
and college entrance, In fact, en
ployers of practically all worth-whil
positions demand High School trair
ing. You can't hope to succeed i
the face of this handicap. But yo
can remove it. Let the America
School help you.

FIT YOURSELF FOR }
B‘G ’u'unl This Cours

which has bet
prepared by some of America's leading pr
fessors, will broaden your mind, and mal
you keen, alert and capable. It is complet
simplified and up-to-date. It covers all su
jects given in a resident school and meefs ¢
requirements of a High School trainin
From the first lesson to the last you a
carefully examined and coached.

USE SPARE TIME ONLY

Most people idle away fifly hours a wee
Probably you do. Use only one-fiith of yo
wasted hours for study and you can remo
your present handicap within fro years, Y
will enjoy the lessons and the knowled,
you will gain will well repay the time spe
in study.

nl s n So that you may see f

yourself how thorough a
S complete our traimn
we invite you to take fen lessons in the fti,
School Course—or any course of specializ
training in the coupon below—before deci
ing whether you wish to continue. If v
are not then satisfied, we will refund yo
money in full We absolutely guaren
satisfaction. On that basis you owe it
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Check and mail the coupon NOW for fi
particulars and Free Bulletin.
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The New Success

“Brown, of Medicine Hat”
)

Started in General Store at $2.50 a Week; But He Has
Put More on the Map Than the Town
for which He Figh'ts

By EARLE HOOKER EATON

Aeolus, the breeding-
place of all blizzards,
and the starting point of
all that is bad in the way
of  weather.  Also, the
funny men, the para-
graphers, and even the
managing editors always
have Medicine Hat to
fall back upon when all
other stock news-jests are
momentarily stale.  DBut
Mayor Brown is very
prowd of Medicine Hat,
and is a staunch defend-
er of its weather,

Kipling  has even taken
i shot at Medicine Hat.
When one of its hig gas
wells  was “blown off,”
sending o column  of
flime 350 feet high, in
his honor, the poet-novel-
ist observed that Medi-
cine Hat “had all hades
for its basement.” Later
on, however, when there
was a strong movement
afoot to change the city's
name, Kipling spent $25
on a cablegram  urging
that the old name be re-
tained because changing
it would be “like a man
going bhack on his
mother.,”  The name was
not changed, nor is it
likely to be.

\- AYOR BDROWN not
474 only had very hard
sledding during his rise
to the chief position in
Medicine Hat, but he
has developed also such
qualities of vision,
hustle, and  hard work

MAYOR MERVIN A. BROWN

lected three times chiel executive of the Western Canadian
ity—Medicine Hat—which, he says, has a fine climate despite

the jokesmiths.

that he is, to-day, at the
age of thirty-six, one of
the  leading  figures in
Western  Canada’s  de-
velopment.

Brown is a farm boy,

HIS is the story of “Brown, of Medi-
I‘rinc Hat,"—Mayor Mervin A. Brown,

who started in life as a farm hov:
hose first weekly wage was $2.50: who is
ever without a new objective worth reach-
e for and taking: who ranks, to-day, as
ne of the first citizens of the prairie prov-
iwes and British Columbia,
“When you are ‘Brown, of Medicine Hat,
wre are times when you feel that you need
voalibi, or the gift of repartee” That's
hat Brown savs himself; but it does not
can that he has any idea of going hack on
e “Iat”  Not he. He is the mayor of
cdicine Hat, and, according to British and
inadinn custom, is “His Worship” on State
15, On other occasions everybody in
wn o calls him  “Merv,,” the same being
‘estern-Canadian custom, and Mr. Brown
ies i]f much better than he does the title.

Shakespeare once remarkg@*What's in |
e Wellptluirided o, ks Al ingALy: E
il its mavor “ean  tell VOl Tor NS,

‘ faiss Voa ¢’

T b 1

a native of Prince
Fdward Island, north of New DBrunswick
and Nova Scotia, Canada.  Like other farm
hovs who have de goud, he had the benefit
of only six years public schooling at Char-
lottetown, and then went to work in a
general store, at the age of fifteen, at a
sulary that seems incredible in these days
when office hoyvs in cities start their busi-
ness career at 330 a month,
Brown got 5250 a week, and paid #2.25
a week for his hoard and room.  For all
other purposes, he had twenty-five cents a
week,  He worked hard, saved what he
could, and, from the very start, had an
objective in view. The manager of the
store received £10 a week, which, as Drown
expresses in his  breezy, western  way,
“seemed to be all the money in the world.”
And Brown figured that if he worked hard
and behaved himself, there might come a
time in the dim, distgnt future when that
£10 a weck would be his.
It took six vears to win the prize—nfter
-1 an il P Lassrrabisnm S ddseber b wel el

and clean living—he was manager of the
store.

BRU\\'N had achieved his immediate ob-

jective, but he wasn't satisfied. He had
heard of the vast provinces of Western Can-
ada, Manitoba, Saskatchewan, Alberta, and
British Columbia, with their agricultural
and industrial oportunities, and he went
West to grow up with the country, arriv-
ing at Medicine Hat in 1906,

In five years he established the largest
general store in the city, became a success-
ful farmer as a side line, and was elected
to the city council. Then another objective
loomed np ahead—the mayoralty of  Medi-
cine Hat.  DBrown went after it with his
usual energy, won and put through a pro-
gram of municipal improvements that gained
for him many friends and a lot of encmies.
He was for Medicine Hat, first, Inst, and
all the time; but there were people who did
not agree with him. He ran for mayor a
second time and won despite well-organized
opposition.

Medicine Hat had twenty gas wells and a
cheap fuel supply, and Brown went after
manufacturers. He headed a committee that
visited Winnipeg to induce a big flonr-mill-
ing concern to establish a branch at the
“Hal™ The committee was “turned down”
at every attempt, and all the members went
home—all except Drown.

Every morning, the chief flour-mill mag-
nate found Brown waiting for him on the
doorstep of his office, courteous, persuasive,
primed with new arguments and absolutely
undaunted hy repeated rebuffs,

“Well, I'll tell you how it was,” the mag-
nate explained to some of Brown's friends
and enemies, after he had agreed to erect a
mill with a capacity of 4,000 harrels a day
at Medicine Hat, “T had to build the mill
to get rid of Brown,”

HEN Brown came up for a third term,

even his enemies wanted him to run
and voted for him besides. Although he is
still mayor, his horizon has hroadened until
it includes all of Western Canada.  His ob-
Jective now is the settlement and agricultural
and industrial development of that rich and
fertile country. First of all, he was the
leading spirit in organizing the Alberta In-
dustrial Development Association of which
he is president.

Brown is modest but resolute.  When he
goes after anything, he usually fetches it
home—just as he did the flour-mill,

“That fellow Brown is never heaten,” one
of his townsmen remarked to another.

“Go on!" retorted the other. “I've scen
him beaten  several times, but _he never
seemed to know it!”

Mayor Brown is an authority on Medi-
ine Hat's famous weather — that is, the
weather the funny man enjovs writing abont,

“It was this way,” he explains. “In the
early days, when weather stations were
searce, Medicine Hat station was situated
farthest north. Consequently, if a blizzard
started somewhere, or anywhere, up near the
Arctie Ocean, the first weather report came
from Medicine Hat, and Medicine Hat got
blamed for it.  Weather? Medicine Hat
has splendid weather, Why, T have often
plowed there in January.”

The lazier the man, the more he will have
to say about great things genius has done.

+ + +
Don’t mistake the stubborness of your pre-
judices for the courage of your convictions.
T

How many people have bartered all the
joy of livinz for the doubtful plessure of
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Not Work, But Worry, Kills

Some Reasons Why a British Writer Pokes Fun at Ill-

Health in America
By CHARLOTTE C. WEST, M.D.

BRITISH writer, struck by the figures
A recently made public on the condition

of health prevailing in the United
States, wrote the following:

It is said that out of 110,000,000 Ameri-
cans, only 37,000,000 have fairly good health,
and only 19,500,000 are in full vigor.

Only two out of every eleven—only eigh-
teen per cent—are in perfect health,

There are 1000000 with tubereulosis;
3,000,000 weith malaria; and 3,000,000 who are
in bed all the time,

This is not a mere opinion. It is a state-
ment by Dr. W. S, Rankin president of the
American Public Health Association.

Can any one send me the figures for
(ireat Britain? Surely we are not as defec-
tive as that!”

O be termed a “defective” race is even

more startling than these apalling figures,
and we quite naturally counter with the
question: Is it, indeed, the case?

In the United States; it is estimated that
160,000 persons die each year of tubercu-
losis. Of the 110,000,000 people now living
in this country, it is estinated that 9,000,000
are doomed to die of tuberculosis, unless
the disease is checked. The loss in life and
treasure is a?nl]ing. .

Although this dread disease began to de-
cline some time before the discovery of the
tubercle hacillus, and has steadily declined,
it still counts its yearly victims in frightful
numbers.

Tuberculosis never played a very promi-
nent part in- the sanitary history of any
great war but took an apalling toll in the
World War.

Dr. Rosenau, an eminent authority, says:
“Great Britain raised an army of over
5,000,000 men and no serious tuberculosia
problem was created, It is well known that
the development of the disease in France
was of Ell’;i('ient magnitude to threaten the
vitality and economic efficiency of the
French people.”

The Britishers fondness for fresh air and
outdoor life, and, perhaps, his peculiar cli-
matic conditions may be directly respon-
sible for his comparative freedom from this
disease,

TI'IH‘ZRC['LOSIS is a contagion, conceded

by the highest authorities, due to an inva-
sion of vulnerable tissues by the tubercle
bacillus. Despite the vast amount of data
on the prevention and cure of this disease,
accumulated within the last decade, we are
still in ignorance as to why some persons
and some races are more susceptible to it
than others.

“If we could find out why the goat is
resistant to tuberculosis, while domestic cat-
tle are particularly susceptible, we would
huve the foundation for a specific preventive
and enre savs Dr, Rosenau,

Tuberculosis is fast becoming, in fact is,
a cluss discase: it is more pres alent wnong
the poor than the well-to-do.  1ts preven-
tion has hecome a  sociologienl problem,

Education of the masses as to prophylactic
measures  and  the applieation  of these
measures will eventualy solve the problem.

B}I ALARIA is one of the most prevalent

diseases; it is the scourge of the
tropics. The cause of this infection—a spe-
cies of mosquito—and its mode of trans-
mission was one of the most brilliant dis-
coveries in sanitary science.

Again quoting Dr. Rosenan: “Despite the
fact that we have more exact knowledge of
malaria, considering the difficulties of the
subject, than, perhaps, any other disease;
despite the fact that we have accurate
means of diagnosis and a ready cure, and
despite the fact that we have assured
measures of prevention, malaria counts its
victims by the hundreds of thousands an-
nually.  In geographic distribution, malaria
extends from the Arctic Circle to the Equa-
tor, but becomes more virulent the warmer
the climate.”

The malaria-producing mosquito is pecu-
liar to the United States.  In Great Britain,
the conditions conducive to the propagation
of this mosquito do not prevail.

F 3,000,000 of our people are in bed all

the time, and only 18 per cent., are in
perfect health, then we are rapidly degen-
crating into a nation of chronie invalids.
Guglielmo Ferrero, the Italian author, con-
tends that over-excitement is our worst dis-
ease.  In his “Ancient Rome and Modern
America,” he states: “Never has man lived
in such a state of permanent and growing
excitement,  If the men of the ancient
world could enme to life again, their first
impression, yon may be sure, would be that
mankind has gone mad.”

The complexity of modern civilization, the
storm and stress of every day life, is, in the
last analysis, held responsible largely for
mankind's physical degeneracy. *“It is not
work, but wurr]\‘ that kills."  Anxiety to
keep pace with the demands made upon one,
and fear lest one full by the wayvside, doubt-
less are at the root of much physical unfit.
ness.  Sickness, disease, and inefficiency do
not attack those who cultivate a firm belief
in their own physical powers.

HYSICIANS and nurses seldom contract

even the most virnlent discases, simply
beeause in carrving out their duties they are
entirely  oblivious to ssible contagion,
Premature decay, with its concomitant dis-
orders, is directly traceable to willful inhibi-
tion of mental and physical effort. Work
is a panacea for every ill. Just as no sor-
row is so great that it cannot be stifled in
time, through mental absorption, so no
condition ng the mind or body will not
vield to a cheerful, optimistic outlook and
daily toil.

But the laggard must be supported, the
weak  sustained, the ignorant  edueated.
Birother must help brother in the strugyele
of the nations for the survival of the white
race.

“Sucress” is spelled with seven letters. Of
the: seven, only one is found in “fame” and
one in “money,” hut three are found in
happiness™ New York I orld.

+ + +

M a good face is o er_of reconfmenda-
@“ 'glr@'l,

tion, amm-'t‘ﬁ“[ﬁ:- .

Bulwer

The nerve that never relaxes. the eve that
never blenches, the thought that never wan-
ders—these are the masters of virtory.
Burke.,

+ + +

Some men muke more noie doing a day’s
work than other men do in organizing a
hillion-dollar tro-t.

306 Words a Minute

HIS feat of shorthand <kill was ac-

I complished by Willard B. Dottome at

an official contest held by the Society

of Certified Shorthand Reporters in New

York in 1919. It is but one more proof of

Mr. Bottome's knowledge of stenographic
science and practice, b

Willard B. Bottome

Is OMelal Stenographer, New York Supreme Court—Certl-
fied Shorthand nrter—Winner of the American Short-
hand Trophy (I )=—President of Society of Certified
Shorthand Reporters. Mr. Hottome has writien extensively
on the subject orthand speed. Ilis 1onost wonderful
achilevement, he . is his book on advanced Pitmanls
shorthand. =
“The Stenographic Expert
This book s the last word on speed and aceuracy
suthority on “lchtnlng short 1. It oo ns 1
of i

m an
n

forth * sl | nner every step to take In
acquiring the greatest efficlency In the use of shoerthanid
The book, with the ald of bumdreds of clear examples,
teaches how 1o avold conflicts. It tells eonstructively how
te develop your Plitmanie shorthand so that noe matter at
what high speed you write, your notes are easlly legible.

Get QOut of a Rut

Is your stenngraphle work of & quality that will tle you
down to a dirtation I‘H!il“"ﬂ in an office hope of
et this ba

A a
1 [ oomie a4 Certifiel
d Iteporter or Oficlal Court Stenographer. There's
& scarcity of shorthand reporters.  Begin now to add 1o
your Income while studying this practical book.  Learn fo
earn five times your present Income.
" .
Big Executives
employ secretary-stens phers who can be more than ma
chines.  For thelr roes e pesitions, they requl
and women who ran accurately  peport board m
ronferviices with other executives, and other pr
aof which they desire an exact record.  For the
needs. they pay big salaries to specially -equipged stenog
raphiers.

Law Office Stenographers
Stenographers in law offices, If they are capable of report-
ing testimony. taking briefs and arguments, eMelently and
acvurately,  ecan  commamd  unlimited  salarkes.  The
Stenographie Expert™ has been a wonderful help to thou-
sands of law stenouraphers thronghout Amerlea and Eng-
land Tt will help YOU vcompmaond s Dbetier position

What the Papers Say About It
The Ehorthand Writer (Chivage): "We belleve that the
sale of this beok will exceed the ::..-.t sanguine expectations

of Mr. Bottome and his friend
The Etenographor (1'hiladelphial ;@ “Helpful o the be
ginner, the awplring stenvgraphier, and to the one who has

The New York Tribwme:  “There woulid seem to be na
diMeulty  encountered by the stenogrspher which iy pot
traversed amd ilumineted in this beok.™

he Spencerian Compmereigl Kehool (Clevelandi @ ""We are
using your repularly In our reporting class.  There Is
oo book on Lhe market, so far a8 we know, so practicsl
complete and helpful as A

EDITION NO. I: This
Beonn Pitman, Success
of shorthand fundamentally similar.

EDITION NO. 2: This edition is for writers of Isans
Pitman and Munson shorthand.

uckram bindina—21 chapters—235 pages.
Free Descriptive Booklet on Reaquest,

Fill out the coupon below., mail it to us, and this book
written by the “master-mind" of shorihand will be s-nt
to you by return malil,

THE SHORTHAND SOCIETY, Ine.,

150 Nassau Street, Nf_\: :I'frlt

tlon s for writers of Graham
nt. Barnes. and other systems

THE SHORTHAND SOCIETY
150 Navsau Street,

Byl plowses il

b Tl Stefios gagliiy

Ine..

New  Yurk.
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[HE MARDEN SUCCESS CLUB

O understand  the
Marden Success
Club  vou must
study three things:
the personality be-
hind it the purpose

m 1t, and the plan
upon which 1t s
Luilt.  This 1s the
trinity of all
achievement. Men,
plus motves, plus
aohinery cqual the  movement.
Since it s due to Orison Swett
[arden that the Marden Success

ol has been formed, and since the
nef function of the Club is to pro-
ote and perpetuate the philosophy
Clife-building and the methaods of
ncieney training which Dr. Mar-
n has constantly advocated in his
ritings and lectures, a few facts
out the life of Dr. Marden are
resented.

Dr. Marden once was a poor hound-
1t orphan and was obliged to over-
me  tremendous  obstacles  in o his
ruggle to educate himself and get on
- the world. Despite his handicaps,
»wever, he won high honors not only
his preparatory school, New Hamp-

Academy, but likewise at Poston
niversity and Harvard, where he ob-
ined several degrees, including that

' M.D., which he received from
arvard in 1881,
$ ,
The story of how his first

book, “Pushing to the Front,”

was written would make a

story by itself; but space per-

mits mention of but a single

Jncident. After many years of
dent, painstaking preparation, all
¢ manuscript and notes for this
»ok were destroved in a five. While
e ruins of this fire were  still
nouldering, the Doctor began re-
riting  the  manuseript from
cmory,

In this incident, there is the key to
e reason why the book won such
stant recognition and  wonderful
weess. The hook is powerful be-
e 1t i~ ~o permeated with the
perience of the author: farly writ-
nowith fas blood,  “This aecounts
Toits and continous sale, it
w having heen published in fonr
enforeign countries and sold i
ery part of the worlde=sven hein
sed as a e hbek in GI 5 )41]8Ik
rgentina and Japan.

wide

The main point, however, is
the truly marvelous inspiration
and influence Dro Marden’s
work has wiclded in the lives of
men and women inoall walks
of life.

Up to the present Dr. Marden has
written more than forty diiferent
volumes and more than two million
coptes of his bocks have heen sold.
Tt is impossible even to estimate the
mfluence of his work for the hapm-

ness,  health  and  betterment  of
humanity  and  the  progress  of

civilization,

An Invitation

Our organization is free {from all the
customary formalities; has no dues
and puts its members under no obliga-
tions except the pledge made by each
member to aim higher and to strive in
every way for a successful life,

A cordial invitation is extended to
every man and woman who desires to
succeed to join the Marden Success
Club and immediately begin the study
of Dr. Marden’s teachings. Full par-
ticulars may be obtained by writing
the General Secretary, The Marden
Success Club, 1133 Broadway, New
York City.

Not mecrely hundreds, but thou-
sands and tens of thousands have
testified to the ambition arousing,
energizing and inspiring power of
his writings; and his lectures and
life-building courses at various Y. M.
C. A’s and other institutions have
helped many other thousands.

Clergymen,  lawyvers, doctors,
teachers and leaders in every field of
endeavor have writtén to thank Dr.
Marden for the practical help and

perpetual inspiration  they  have
found m his books and his news-
paper and magazine arteles, Busi-

ness men and women have told how
they have heen saved from failure or

cnconraged  to o oon after they
thought they had failed. Stories of
voung folks who Lave bern en-
couraged to go oon from common
school to a better education, and of
strugghng  college students who
have bheen re-invigorated and re-

mapired to overcome all difficultices
and fimish therr conrses could be told
by the :eores.

In fact, readers in every wnlk of
lif¢ have acknowledged with grati-
tude that the Marden books and
messages have aroused their ambi-
tions, changed their 1deals and aimy,
and spurred them on to successful
undertakings of things that they be-

fore had thought impossible. Presi-
dents, kings, queens, statesmen,
cditors, authors, artists, scientists

and men and women of every ot er
calling in all parts of the world h-ve
united in prase of Dr. Marden's
work., A large volume might De
printed of the voluntary letters of
tribute that have been sent to the
Doctor. $

You cannot discuss a man’s
life without disclosing his mo-
tives. You have seen, therefore,
that Dr. Marden's dominating
lifc-purpose ‘has been to help
men and women cvervwhere to
realize their highest possibilities, to
make the most of their opportunitics
and the best of themselves.

The purpose of the Marden Suc-
cess Club is simply this life purpose
of Dr. Marden’s, to help men and
women everywhere to realize their
highest possibilities; it is being
organized so as to facilitate inter-
changing of successful experiences,
building ideas, promoting physical

and mental cfficiency, establishing
better, bigger, keener  business
vision, lightening the burden of

those who are struggling upward to
better things, and creating a more
comprehensive fellowship among its
members and their fellow men.

There are no limitations as to age
or se¢x, or race or creed in the Club
membership. The only limitation 1s
that which divides all human kind
mio  two classes—those who are
ambitious to succeed and those who
are not, If you can make the affirm-
ative pledge, T will succeed ! vou

can become a member of the Marden
Success Club,

The entire scope of the Club plan
i~ much greater than can he dis-
cussed withm the hmits of this ar-
ticle, Tlowever, we can extend a
cordial imvitation to vou to join the

Club. Inoany event, vou can secure
full parttculars by writing to the
General Seergtinn . Marden Success
Clyb, 1133 Broadaway,  New  York
ity
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A KING WHO WAS NEVER
WRONG

T is claimed by watchmakers that the first

clock that in any way resembled those
now in use, was made by Henry Vick, in
1370. He made it for Charles V., of France,
who was called, “The Wise.”

Charles was sufficiently wise to recover
from Great Britain most of the land which
Edward IIL, had conquered, and he did a
good many other things which benefited
France. DBut his early education had been
somewhat neglected, and probably, he
would have had trouble in passing an ordi-
nary high-school examination in these days.
Still he had a reputation for wisdom, and
thought that, in order to keep it up, it was
necessary for him to study and appear very
learned. .

“Yes, the clock works well,” said Charles,
when Vick's clock was presented to him.
but being anxious to find some fault with a
thing he did not understand he added,
“However you have got the figures on the
dial wrong.”

“Wherein, your majesty " asked Viek.

“That four should be four ones,” said the
king.

“You are wrong, vour majesty,” said Vick.

“I am never wrong!” thundered the king.
“Take it away and correct the mistake!
The *TV? should be four *I's.” ™

And corrected it was, and from that day
to this four o'clock on a watch or clock dial,
where RRoman numerals are used, has been
I instead of “IV."

TWO FULL MOONS IN A MONTH

HE month of February, 1866, in one re-

speet, was the most remarkable in the
warld's history. It had no full moon. Jan-
uary, of that year, had two full moons and
so had March; but February had none. This
phenomenon had not occurred since the erea-
tion of the world. And it will not oveccur
agnin, according to the computation of
astronomers, for perhaps 2,500,000 years.

O

“NOT WORTH HIS SALT"

HE derivation of the word, “salary.” is

due to an odd circumstance. The Roman
soldiers received a portion of salt as part |
of their daily payv. Sal, in Latin, is salt;
and when the salt, in course of time, was
commuted for money, the amount was called
salarium, or salt money. Hence our word,
“salary,” and hence, no doubt, the expres-
sion, “Not worth his salt"—that is, his salary.

WHO ARE CHEAPEST?

“rpHE five highest-priced men on my pay
roll ‘are the cheapest workers in my
firm,” said a manufacturer recently.

This is usually true. The dearest em-
plu}'l'r\- may be the office hrl_\‘, who cost vou
three customers last week; and the cheapest |
mun may be the managing director, who adds
30 per cent. to the output by his wise
management.—The Efliciency Magazine.

oW oW ‘

There are people who make no mistakes
because they never wish to do anything
worth doing.

+ 4+ #
There is no advertisement for a business

kouse like having its men go around brag-

ging because they are working for it. ‘

+ +__+.
To-dmfu the. day, Eis- i ur,
now is the minute—ij uvde om-
plishment. |
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I-learn Public Speaking

ESSONS

quick—for particulars of this extraordinary

FREE

offer; an opportunity you will never forget if you

take advantage of it.

Ten lessons in effective pub-

lic speaking absolutely FREE to those who act
promptly, to introduce our course in localities where
it is not already known.

WHAT THE COURSE
TEACHES YOU

How to talk before your club or
lodge.
How to address board meetings.

How to propose and respond to
toasts.

How to make a political speech.
How to tell entertaining stories.

How to make after-dinner
speeches,

How to converse interestingly.

How to write better letters.

How to sell more goods.

How to train your memory.

How to enlarge your vocabulary.

How to develop self-confidence.

How to acquire a winning per-
sonality.

How to strengthen your will
power and ambition,

How to become a clear, accurate
thinker.

How tu develop your power of
concentration.

How to be the master of any
situation.

Mail This Free Coupon ',"

Offer Limited! Send no Money ’

This Speeial Offer of TEN LESSONS FREE is made strictly forg
advertising purposes and will be withdrawn without notice
now. before it expires, and receive full particulars with enrollment

blank by return mail.  No obligations of any kind. Just tear off r
and mail this free coupon—or a postal will do

NORTH AMERICAN INSTITUTE

" 227C Manhattan Building

We Teach You By Mail

We teach vou by mail to become a powerful and
convincing speaker—to influence and dominate
the decisions of one man or an audience of a
thousand. We have trained hundreds and helped
them to increase their earnings and their popu-
larity. Leara in your spare time at home how
to overcome “stage fright” and conquer fear of
others; how to enlarge your wvocabulary; how
to develop self-confidence and the qualities of
leadership; how to RULE others by the power
of your speech alone; how to train your memory

Qur

NEW,EASY METHOD

perfected and taught only by Prof. R. E. Pattison
Kline, former dean of the Public Speaking De-
partment of the Columbia Colleze of Expression,
can be learned in 15 minutes a day. FProf. Kline
is one of the foremost authoritics in the country
en public speaking and mental development. Do
not let this chance escape you.

g ——

FREE

North American Institut

Chicago. 111
Write #

Chisago, Il o fiwt. .
‘biu 1

=]
-1

LESSONS COUPON

227C Manhattan fullding,



The Best Humor of the Month

©NT OW that vou have heard my daughter,
where would you advise her to go to
tuke singing lessons?”

*“Lo any thinly populated district.”—
London Opinion.
REEE
1y O you remember my telling you of the

great difficulty George  Washington
had to contend with*" said the teacher.
“Yes, ma'am,” said a litde boy.  “He

couldn't tell a lie” -San Froanciseo Argonaut.

PR EH

OMMY had been out playing till he was

very tired and didd not feel inclined to
say his pravers, but his mother insisted.  So
Tommy began:

“Now I lay me down to sleep,

I pray the Lord my soul to keep—"

“If,” prompted his mother.

Tommy (sleepily):

“If he hollers, let him go,
Eeceny, tneeny, miny, mow.”
P

HE teacher had a regular routine of

questions which she asked her class every
Sunday. The class was always arranged in
the same order, and she began with the same
question: *Who made you:™  And the hoy
at the head of the class answered, “God.”
Then to the next bhoy, “Who was the first
man®” and he answered, “Adam.”

One day the first boy was absent, and, of
course, the second hoy was at the head of
the class. As usnal, she began by asking,
“Who made your" and the boy answered,
“Ndam.”

“No,” the teacher said; “God made vou”

*1 don’t think so. teacher,” the voungster
repliecd.  “The boy that God made is not
here to-day.”

T

¢y AM a student and would like to know
if you could take me on as a brick-
layers”
“Bricklaver No! We might start yvon
as an architect with a chance of working
vour way up.-—RKarsaren Christiania.

P

A PIONTER newspaper editor had a rep-

utation for alwayvs assuming infallibil-
ity and superior enterprise,. On one coea-
sion the paper announced the death of Wil-
liaim R. Jones, who, it turned out, was not
dead. Next day the paper printed the fol-
lowingr note:

“Yesterday we were the first newspaper
to publish the death of William R, Jones.
To-day we are the first to deny the report.
The Morning Stay is alwavs in the lead.”

PR RS
1\‘. ISS WILKINS, the primary  teacher,
was instructing her small charges,

“Niame one thing of importance that did
not oxist a hundred vears ago,” said the
teacher,

Ralph Franklin, an only child, who was
seated in the front row, promptly arose
and answered: “Me ’

PRI
“IS your wife's mother enjoving her trip
to the mountains?”

“I'm afraid not. She's found something at
last  that

she  can’ 7 cer—Hbs
'l'mnxrn‘l.‘!_ﬂt can't ‘@;‘:}t\}(r 811'&;‘"

68

¢

¢ JOTINNY," suid his mother, severely,
“someone has taken a big piece of pin-
ger cake ont of the pantry.”  Johnny blushed
guiltily.  *Oh, Johnny ™ she exclaimed, 1
didn't think it was in vou!”
Tt ain't all in e, replied Johnny; “part
of it's in Llsice.”

wioE W
R. BATZ—You onght to bhrace up and
show vour wife who is running things at
your house,
Ma. Mrex
She knows,

(sadly) —TIt isn't

Life.

necessary.

A P S

IN a recent discussion of illiteracy, the

superintendent  of New  York's public
schools, quoted an amusing letter.  This let-
ter, sent to a Brooklyn teacher, ran:

“Frend techer, T do not disire for Claire
shall ingage in Grammer, ash i prefer her
ingageing in yuseful studies, as 1 can learn
her how to speke and write correctly myself.
I have went through two grammers and they
done no good. I preferr her ingageing in
French and drawing and vokal music on the
pianna.”

WOMAN walked into the village grocery

store with @ majestic stride. It was
casy to see by the sternness of her expres-
sion that she was somewhat disturbed.

“This,” she sarcastically explained, throw-
ing a package on the counter, “is the wash-
ing itself. It's the soap that makes washing
a pleasure.  It's the soap—"

“That isn't soop, madam,” interruptedl the
grocery man, examining the package. “Your
little girl was in here yvesterday for a half
pound of cheese and a half pound of seap.
This is the cheese.”

“U-m, that accounts for it,” said the
woman, as the light of understanding began
to glow. *1 wondered all night what made
the Welsh rarebit we had for supper taste
s queer.—Nan Francisco Argonaut.

[T
N\ EW SALESMAN (hotly)—I will take
AN orders from no man!

Savesaanacen (coldly)--Yes, I noted that

while you were an your trial trip.

il

YOUNG Iady hailed an old-fashioned
horse-drawn vehicle, there being no taxi-

cab in sight. Just as she was gettine in she
noticed the horse se med to be frisky. He
was jumping about and swishing his tail in
a way that alavimed her - she was a timid
little thing.

So she addressed a few words to the aged
driver.

“T hope.” she said, smiling bravely, “that
vou will not run away with me”

The eabby sighed mournfully,

“No, mum,” he replied. “I have a wife
and seven kids at home already.”—Pitts-
bhurgh Chronicle-Telegraph,

N amateur farmer, in one of our suburbs,

answered an advertisement headed “A
Sure Way to Make IHens Lay.  This is
what he got for his money: “Tie a stout
string around the hen's body, place the bird
on her side on a board and fasten the string
underneath.  If it is thought desirable, a
pillow may be placed under the hen's head.™
—DBoxton Transeript.

o5 .

W ES” said the storekeeper, 1 want o
good, bright boy to be partly indoors
and partly outdoors.™
“That's all right,” said the applicant, “but |
what hecomes of me when the door slams
shut?”

“Y()[' will notice,” said the teacher, “thi*
during the evening tollowing a hot sum-

mer day, something rises from the surface o,
the ponds. What is it:"”

One solitary hand gradually creeps up.

“Good bov! T can sce you are thinking
What is it?”

G. B.—"Frogs."”

Y OU need more exercise, my man.”
“Exercise, doctor? I'm a piano lifter.”
“Ith!t Well, hereafter lift two at a time.”
—Boston Transeript.

LR S

(] OW js it, Sandy,” asked a visitor of :

Scoteh coal merchant, “that you quot.
the Towest prices in town and make reduc-
tions to vour friends, and yet yvou can mak -
monev’:”

“Weel, it's this way,” explained Sandy. in
an undertone.  “Ye sce, 1T knock off two
shillings a ton because a customer is a friend
o' mine, and then T knock off two hundred-
weight a ton because 'm a friend o' his."—
Boston Transeript.

ok
¢y WANT vou to show that this law is un-
constitutional. Do you think you can
manage it?” the railroad nagnate asked the
lawyer.

“Fasily,” answered the lawver.

“Well, go ahead and get fanmnliar with the
case.” ’

“I'm already at home in it. T know my
ground perfectly.  It's the same law you had
me prove constituticnal, two years ago.™
Lancaster Newx Jowrnal,

Y

HFE skeeter is a bird of prey,
Which flies about at night,
About three-cighths of it is heak,

And five-cighths appetite,
And fifteen-cighths or so s buzz,
Aud nineteen-eighths is bite.
- Judge.

s .

EACHER—John, of what are your boots

made?

Bov--Of leather, sir.

Teacuer- -Where does leather come from >

Bov--From the hide of the ox.

Teacuer What animal, therefore, sup-
plies you with boots and shoes and gives
vou meat topgat?

Boy—My father,
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George Herbert Ruth

(Continued from page 37)

usually worn exclusively by German come-
dians. To the uninitiated it may be explained
that, “winning the brown derby" is the last
word in baseball ridicule. When a player
does the wrong thing at the wrong time, says
or does something particularly  stupid,
awkward, or preposterous, he is awarded the
brown derby. It thus may be realized
that, by no stretch of imagination, could
such a presentation be regarded as a
compliment. A situation had been created
to make Ruth not only appear ridiculous but
to give the “fans” of an opposition city an
opportunity to jibe Ruth to the limit.

But Ruth was game! He donned the
brown derby and grinned, thanked the
chairman of the presentation committee,
wore the hat to the plavers’ bench, and
then posed for as many photographers as
wanted to snap him in the fool's head-gear.
The good nature with which Ruth accepted
the “gift” made him more solid with Phila-
delphia than if he had hit a home run in each
time up. It is on such oceasions that a
man's true self comes to the front

ECAUSE Ruth came into professional

baseball through a Catholic Protectory,
in Baltimore, none should get the impression
that he was an incorrigible or a particularly
bad boy. His mother died when he was
quite young and his father was engaged in
i business  that  was  abolished . by the
Eightecenth  Amendment.  There, neighbors
thought that Ruth would be better off
away from home so he was sent to the
protectory. He learned to play baseball on
the protectory team.

His fame as a pitcher and batsman spread
to such an extent that he was offered a
place on the Baltimore team, of the Inter-
national League, by the owner of that team,
Mr. John Dunn.  In order to use Ruth on
his team, and get him out of the school,
it was necessary for Mr. Dunn to legally
adopt Ruth.  As a result of this adoption
the Baltimore writers nicknamed  him
“Babe.” The name has clung to him.

Ruth never has lost his fondness for hoys.
The home run that gave him more enjoyment
than any other, came in New York on
warm sunshiny afternoon last Mav. Ruth
hit a ball far over the grandstand roof out
of the Polo Grounds and it landed in the
midst of a kid game in Manhattan Field,
next door. There a group of urchins were
having a game with a tattered string ball,
which they were keeping together with much
difficulty.  The new ball—from Ruth's
mighty bat—came like a gift from heaven,

EORGE HERBERT RUTII is solici-

tous of the welfare and comfort of
others. Last spring, the writer and his
family, including an eight-year-old daughter,
occupied the next room to Ruth at the
Yankees' training lhotel.

One morning Ruth said, “T hope my snor-
ing didn’t wake up vour little girl. ~ Some-
times they tell me I can silence a saw
mill.”

This sketeh will give vou some idea of the
r rowess of one of the greatest men basehall
s seen in years. Our national game is
rot only a tonic, a stimulant, a source of
t.ental enjoyment to millions of people, it
rives us lessons in manhood, in coneentra-
tion, in team work, in character, and in clean
living that no other calling affords. Our
great newspapers have devoted considerable
space ®o world affairs, politics, and other
deep-seated subjects: but since the baseball
season of 1920 opened, nea rly every editorial
writer of importance in the United States,

Im;rnntt ftuﬂeh to write about “Babe™ Jdtuth.
ext to the presidgntin i peg is
Baltimore' Walif {5, Tie'rl 'ﬂi 1!-8 ﬁ‘a.
of person on the American contineftto-day,

countants, says in an editorial:
aid in the world.

|
| The Journal of Accountancy, of
! ugher it is not known to us.

accountant.

Examination Honors
Seven Limes in as many years Walton
men have been awarded gold medals in
Minois C. P. A aminations. Twice
they have won g medals in Alberta,
Canadas, Chartered Accountants tests.

d American Institute Honors

For three successive years Walton
students have received highest average
markings in the American [nstitute ex-
aminations. In these examinations
graduates ol every sort of school or uni-
versity, resident or correspondence, giv-
ing similar training came into competi-
tion; and Walton men repeatedly stood
hirst
| University Endorsements

Walton courses have been endorsed
by adoption in the schools of com

| merce of more than a score of the
| leading universities of the United States
and Canada.

short time, to earn a bigger salary.

| Co

Business Needs More Accountants

In a single recent issue of one daily newspaper there were fifty-cight ndvertise-
ments {or accountants at excellent snlaries.

organ of the American Institute of Ac-

Take advantage of the growing demand for men in this work.
Before your preparation find out ahout the reputation of the
you choose. Business men Know that certain schooas turn oul elflicient graduates,

If you are satisfied to stay where you are, we can do nothing for you.
want to advance yoursell, we can traun you in sparc hours, at slight cost, in %
Write for our book:
L to a Better Day,” which will be sent without obligation

-' WALTON

“The accounting profession is probably the best
If there be a profession in which the average compensation is

Prepare as an
school

Accountants’ Endorsements

Leading members of the accounting
profession have endorsed Walton
courses, and have emphasized their en-
dorsements by choosing this school to
train their employees and even thesr sons,

Corporations Choose Walton
After careful investigation of all
cou in Accountancy, the accounting
exXec % of large corporationsa such
as the New
New York

Jersey Zine Company of
the Standard Oil Compan
ind the Firestone Tire
ny of Ohio, chose the
ses lor their accounting de-
partment employees.

Spare Time Study
You can have this same training
without interfering with your present
Im:ulmn, if you will use your spare time
or study. It is simply a matter of
industry  under hkl"l:(i

guidance.
If you

“The Walton Way
Address the

HM®L

ERCE

619-629 Peoples Gas Building, Chicago
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HowmEe Stupy
* (28th Year)

Courses for High-School Teachers of Fnglish, Hi tory, Mathemati
the Industrial Arts, and for those interesied in lII:cntudy :faudﬂ::e‘
All 4 i

jects are given by corr d

credit,

o A2 : "

is a magazine that is teaching
thousands of people how to
make a profit on listed stocks
and bonds. Write for this week’s
issue, which contains up-to-date in.
formation about several established
securities that can be bought now to
i'ield a libernl return. INVESTMENT
S FREE. WRITE TODAY. d

&CO.

INVE/TMENT BANKERS -
137-R South La Salle St.Chicago |,

TR e o~

Addres The Wniversicy of Chicago
Div. No. XVIII, Chicago, lllincis

Don’t Wear

a Truss

Brooks' Appliance, the
noilern  scientific  invention,
wonderful new discover
licves rupture, will be
sent on trial, No obnoxious
springs or pads.

mit. C. E. BROONS

Brooks' Rupture Appliance

Has automatic Air Cushions. Binds and
draws the broken parts together a3 You would
a broken limb., No salves, ) !n-l-’. I)ur.;h:.-.
cheap, Senp.on trial to prave it. Protected by
‘l' g g!:lle‘tllr\l;”fﬁ .lhlnﬂ hnd measire blanks
najle L, Sepd_n and address today,
BRAERSETRYCL o kIR, ik
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PUT

THESE SIX CARDS UP

And Let Them Inspire You Daily

“If yon knew how much good vour won-
derful article ‘I am Failt' in “The New Sue-
cess' has done for me inoan honr of crisis,
vou seonld feel repad for wortting it If you
had never written ancther line, that one
tage alone would make von ivmortal, and
wionld make the magazine of wmesttmable
tatlue, CORA HTLSON STENW ART

President, Kentuckvy Nliteracy Comt-
missicn, Frankfort, Kentucky.

This wonderful article is meluded in the
three large posters by Orison Swett Marden
devoted to "Faith,” “System” and “Carcless-
The poem, “Just Keep On Keeping
On” will help you through the cloomiest

day. The talks on “Syspen® apd “Cardless-

ness" shoifdghizind dyerg f 6{1 [

The three large posters a¥c cach W 19
nora than twice t}

Wirhar fer rima P

Nness,

this magazine, All of them are printed on
India Tint Regal Antique Paper, in Sepia
Brown Ink, and are handsome examples of
the printing art.

Order Your Set Now

Put up in scts of six—mailed in substantial
tube— price, stpaid, 50 cents per set; six sets
for $2.50, Rﬂ vear's subseription to Tue New
Svecess and one set for $2.50 (Foreign, $3.50).

el e L L P L L P L L P L L L L T LT

The Lowrey-Marden Corporation
1133 Broadway, New York' City

Enclosed find $....... for scts of Marden

Motto Posters and

scription to THE NEW 'SUC:CE.S
Name ..
Address

gru'a sub-.

Interview with D. C. Wills
(Continued from page 30)

Every Business the Personality of the
Men Who Run It

“That is a mighty important point” |
interrupted. “Suppvse a man does study
as you indicate, what immediate efect ix
that going to have on his pay or promo-
tion?”

“PIl()B:\BL\' no immediate effect,” re-

plied Mr. Wills. “But here is what
will happen. A man who is growing men-
tally, cannot hide that fact from his depart-
ment head or from his associates,  He will
reveal his increasing kpowledze and power
in many small ways—and it will be noticed.
Changes are constantly taking place in all
business  organizations, and every change
gives the growing man a chance to vise. \s
he outgrows.the job in which he is working,
he is unconsciously forcing his way into
higher place. And that is the only way he
can rise—by self-development. " The history
of any business or industrial concern can
be narrewed down to the persenal develop-
ment ef the men who are running it.

“There are several mistaken ideas about
this matler of mental development. One,
that it is a matter of time—thal age brings
vision and power. This belief, which is quite
prevalent, is due to the fact that men, late
in_life, .reveal commanding qualities -at-
tributed to age but which are the result
of contact with larger men. In other words,
they are the result of experience. Now, if
vou read the kind of books that 1 have
indicated, vou get the advantage of the
stored-up experience of :men who have made
a study of these subjects for many vears.
Talk with men of larger development wher-
ever possible, but don't neglect the reading.
Then, make a practical use of what von
leara.

“There is a young man in one of onr hi~
plants who has made steady advanceme -
weanse of his studies. He invested a hun-
dred dollars in a standard set of books on
business problems, and has read them care-
fully. The result is a really wonderfu!
expansion of mind and development in all
directions. He enjovs a great advantage
over the man who has not taken such n
course. In time, he will become one of
the big men of the concern.

“A newspaper reporter, who helieved he
was fitted to become u banker, accepled =
position in a country bank and put in his
spare time in a nearby city taking such a
course, as I have indicated. Later, the
bank where he was emploved failed on ac-
count of the bankruptey of the family owninge
the controlling interest. The day the eountry
bank failed, lﬁe voung reporter was engaged
to manage n ciiy bank and speedily justi-
fied the wisdom of his appoinbment.

“In promoting a bank ¢lerk’s organization
in an industrial suburb of a big eity, a clerk
discovered a talent for advertising that he
did not knew he possessed. Men higher up
quickly recognized it, and now that youn:
man has full charge of the advertising eam-
puigns of two large city banks, 1 ike many
others, that young fellow did not know what
lie could do until he tried.

“While working as an advertising man in
the veal estate department of a western
hank, and tuking a course of reading and
studv, another vonne fellow foresaw  the
possibilities  of financial advertising, and
specialized in that subjeet,  Later, he man-
aged a celehrated nationnl campaigm  of
advertising for a large metropolitan bank
and he is now the owner of a prosperons

"R depaty SHUT i e of wnr Pederst
REsHYER) kﬂl@ﬂ‘liﬁtﬁ@ﬁb{lmmm
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You Can Become An

ELEGTRICAL EXPERT

In One Year

it yourself for a big position In the great field of Eleo-
tricity. Come o America’s greatest institution of elee-
trieal oducation and master any branch of this highly-
taid profession under our staff of 00 Electrical Experta
Tearn by practical work on actual equipment in our big
lahoratorles.  As soon as you have completed your train-
wig, we help you o a good positlon,

Electrical Engincering B.S. Degree In 3 Years
If you have 14 high school eredits. you ean become an
Elecirical Engineer with B.S, degree In 3 years.  Special,
intenslve training to At men for the big opportunitics
LOW Open.
Other practical, FElectrical Courses of & months to 3
years.  Whatever your educatl an o train-
ing to qualify you to ste d electrical
position.
Earn While You Learn. ¥y s

position for you to help you pay your way. Let us tell
you it this wonderful plan of carning while you learn.

H Write for our Free Hlustrated
Blg BOOk Free Book telling ab
opporiunities in Flectrielty and how ¥
yoursell for a position through practical, ve train-
tns at this creat institution.  Write today, stating age,
viucation, md if possilile, branch of Eleetrieity ¥ou are
auteresied 1o, Address

SCHOOL OF ENGINEERING OF MILWAUKEE
9-HB, 373 Broadway Milwaukee. Wlsconsin.

Learn Piano!
This Interesting Free Book

shows how you ean bocome a skilled Player
of t one

©
quickly fit

FREE BOOK

:l!,.--,—,

Wi
slclans and heads of State Con,
at once and complets plece in
Lo understand. ¥
music
* Learn Fian

r
fror boak, i
L. QUi TINSERVATORY, Studis S1. 598 Coombas Read. Tecton, 25, Mass

You DRUG
You DRUGLESS

This profitable prof, en men
and women. It offers a chance to those who want
to succeed. 't say “no”’ until you know.
Free catalog. International College of Drugless
Physicians, Dept. §.5. 54200 Grand Blvd., Chicago.

Send Only 12c¢

(Stamps or Coln)
And I will send you a copy of my valuabls booklet

“Hints to Music Loving
Owners of Talking Machines”

Tells you how to take care of your machine and reec-
ords. preserve the life of both, and gives many point-
ers o Improve the tone of your instrument and in-
crease your enjoyment of it. Instructs on the care nf
the motor, cleaping, speed adjustment, care of the
needles—in fact everything you should know. Send
2o today and the booklet will come by return mall

J. H. ELLIS, Dept. N. Milwaukee, Wis.
! & Manufacturer, Ellls Har Reprod

The second article in the series

“Short Cuts for

Women Voters’
By MARY AUSTIN
Will deal, in a simple straight-
forward manner, with the great
political issues of the day.
If you are one of the 20,000,000
women who vote for the first time
this year, do not miss this import-
ant series.

2

Absolutely non-partisan, Mary

Austin’s articles wi Ip y.
Divoteciniel iy i IQ‘I&

clerks, at a financial sacrifice, because they
had the vision to sce the future of the
Federal Reserve system. It is signilicant
that, in live years, they have risen to execu-
tive positions.  Soimetimes one of the first
effects of mental expansion is for a man to
change jobs und head for suceess in another
direction.

“1 suppose that if the facts were known,
a book could be made of incidents illustrat-
ing the value of special reading as a means
of obtaining advancement.

“Any young man or young woman, em-
ployed in a husiness house, has the power to
romote  self-development by !'em‘ing the

woks that may be obtained in any good
library. Time must be found for such
studies even if a few dances, picnics, and
picture shows are given up. Read the books
and make friends among bigger men, and
vou will soon get out of the rut and begin
to make progress.”

Link Education with the Worker

“You have been advecating a knowledge
of economics for elerks and office workers
in the industries. Would you earry that
plan on dowen to the man ot the beneh or at
the machine in the shop? Would you cducate
wage earners alzo? [ asked,

L HY not#" was the quick reply. “The

more a worker understands about
the business in general, the better he will
work and more contented he will be, Exec-
utives and office men get the benefit of
lectures wnd personal contact at meetings of
ness organizations and other gatherings.
Few of the shop men in the industrial plants
are able to enjoy such advantages, Tt is a
nutter of wocd management to take eduea-
tion into the shop and link it with the daily
Job of the men. A good deal of that sort
of thing is being done now, hut it should he
far more extensive. An emplover  should
have the mental coisperation of his men quite
much as the labor of their hands. He
cin get that mental cosperation, by showing
how all industry is controlled by economic
laws which men have not made, but which
may be discovered by study.

“Another vital reason for extending a
knowledge of economics to the shop is fhut
working men are being taught dangerous
hali-truths which are responsible for a good
deal of unrest.  One such half truth is that
Inbor creates all wealth and, therefore, lahor
should control all wealth. This is being
advocated by half-educated agitators, whq
declare that working men have been de-
prived of their rights and must take what
helongs to them. You can see, at once, that
such teaching is revolutionary.  But the way
to meet it is to give working mea the truth
about economics, and show them just how
other expenses enter into the manufacture
of any article. We are in a scientific age
in which we must be prepared to give
reasons. . Wrong idens must he fought with
the truth.  Of course, many will not respond
to instruction of this kind; but the thinkers
will be interested, and if the thinkers can he
enlisted, the rest will be compnratively easy,

“The American Institute of 1 ing is the
most effective agency of the kind in Amer-
ican business for teaching the vounger men
in a business, and the manufacturers' associ-
ations could well afford to promote a similar
system for the instruction of men employed
in the industries. It would be a paying in-
vestment for all concerned.”

Better believe yourself a dunce and work
away than a genius and be idle.
+ + 4+
The moment others see that money-grab-
bing is your dominant passion, then the bud

of your nobility perishes,
+ + +

Without economy none can be rich, and
with it none need he noane

: THE Fivy HUNDR n
=>TER BUSINES
By ¢

* LETTeRs
I Davison

- I s am

Secret of Writing
Successful Letters

Revealed to you by Ad-man Davison, the
Highest Paid Letter Writer in the World

OUR  great _opportunity to GET WHERE
YOU WANT TO BE! How all Avenues

of Success are open to geod letter writers.

How they find it the surer route to Better Pay.
How it gives you a new force, a new meney-making
power. How to sell your services for the highest
price. How to make up the other man’s mind; how
to attract, interest, convince him, How to step up
from clerk to executive; how to hecome
portant factor in any busin why promo
awaits you, why a bigger f ¢ i% yours!
“THFE MASTER LETTER WRITER" is a new
Self-Teaching Course of Instruetion and Collection
of Letters, containing 976 pages. Part | embr
5 ¢ ideas on hew to appeal to every
Every point of every
emaotion, n, need, and the cffective
ways to reach it are explained,

PART T also covers all Routine Correspondenee,
such as order letters, answertoworder s,
complain letters of inquiry, contract amil credit
3 hese, with the typographical arrangement
reluding a se 1oon Business kEaglish,
are important to correspondents, secrctaries, stenog-
raphers, typists, students,
A section of 100 Collection Letters, for individ.
vals, firms and collectien agencies, is includeid,

pART Master Dusiness  Tetters
selected from the private portfolio of Ad-Man Davison,

called  “the seribe supreme of advertl tom.**

From  all these sucressful renew  Your

an

z

mos!

IT  contains  the 500

letters

ntire writlng yoeabulary and get a riul education
In sugeestion, d creating the Imving dosire,
The  Collet ot merchanilising  letters,

lettvrs, lettors
orler-wetting

advertising let wales managers®

e, 0 agen ters selling serviee

solleltation Ietlors,
velate,

wl gold Jettoring.

MAKE MY
this great Course and Collection to-day.

NOow,

FILL IN., ATTACH AMOUNT. MAIL

-
OPPORTUNITY PRESS, Desk 38,
681 Fifth Awe., Now York.

find $5 remittance, for which send me, postage
mﬁgl‘i‘ﬁd‘”w of “The Master Letter Writer.

B T LT PR T TPy

Name .

o
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Eﬁcnencquuss !

(Continued from page 22

letters received there, he had heard. e
had no wish to antagonize Neal cn her
account. Nor did he wish to be  the
recipient of any more of her sareastic
glances. So, with his best professional man-
ner, which had wen fer hitm hundreds of
orders for Codperative en the read, he was
luring Neal to send her forth, for the re-
mainder of his brief visit.

“Well," eapitulated the manager, “there
are several things she can do for me. 1 ean

send her out now; it doesn’t lack so much
of her lunch hour.  She can see a couple
of people first, and the others after she cats,
and be back an hour after you have gon:
How will that suit you?"

“Fine!” beamed Landy, whipping off his
coat. “Couple o' men can do business bet-
ter, anyhow, "thout a woman around. Tell
her t' cat long and hearty! I'll start right
in on your letter file here, if ¥ don’t mind.
Some things Dunnie wunts me to go into
with vou fellows. Left my bag at station
check-counter; lunchy on the limited, going
west; nothing t° keep me away from work
till the choo-choo calls.  Fine!™

I{e threw himself into the swivel chair
before Neal's desk and thumbed at the let-
ter file as the manager went into the outer
office to dismiss Miss Sprague. e com-
municated to her the required calls and re-
entered his private «flice, closing the door.

“I should do a Brodie into the sunshine”
reflected Miss Meta, a dainty vision as she
descended in the vl('\-atur to the strect.
“IYja ever see such w fat, funny little lum-

mux? Hec's as temperamental as a rent
collector.  And his tongae is hung in the

middle and wags at both ends, like grandma
says!”

The clevator door clanged open. Sweetly
cool, immaculate, forgetting Landy more
readilv than he was torgetting her, Meta
Sprague dived into the sunshine.

N fact, Williian andy had that combined

blessing and curse of temperament, which
helongs as surely to hectic teamsters as to
opera singers, darlings of gallery gods. Of
temperament there are as many varieties as
of patent pickles.  Landy's was of the type
that is peculiarly sensitive to impressions.

With Meta Sprague in the rooins he had
felt constricted, under leash, more helpless
to give to the Neal ears the message that
was in him than his confident aspect and
flow of eloquence would indicate.  1ie was
not given to introspection, or he would have
realized  that much of this feeling  came
from the fact that there was a third person
in the room during his first vssay into this
new field of cflort.

ITe was mostly o a *man's man”™ anvway.
When he heard the receding tap of the
ctenographer's  trinn shoes, and  the  door
closing behind her, he exhaled a long, tremu-
lons sigh. The sound was net unlike that
nevde by a swinnner, who remained under
too long and has just been pumped out.

“Now we're fined!™ he crowed, clawing
at the letters in the file as Neal approached

Lim, “Now were all hunky-dory, thank
vou.  Are the timers readvs” with a swift

glanee at his watch, filched from an wpper
tronser pocket and replaced with o single
movement. “Are the starters readvs On
ver toes, gents. Readyr  Get set! (7007
Now, if Robson Neal had samewhatl
vagnely wondered hetore, durine the series
of head-eracking and other incidents which
had kept him out of his stride, just why
snd how William Landv was a natural-born
ringer man, he was fully satisted that Bill
knew his business. Whighrs mxlxml In- did.
Dunnie hid; dieen EI:\

between tricks

< he et for v uks dehy .
icRs, upon H Kl
Vranch offices though Landy had notknown

his purpoze until the hurried call on Sunday.
He had talked particularly about  faults
which Landy would find in the manager's

files, and he had left Philadelphia charged.

with the commission to “speed em upt”

It was a hundived-per-cent-eflicieney Landy
who now loosed the fluadgates of construe-
tive rheteric in the cars of Robsen Neal.
“Neal's goed so far as he goes,” Dunnie had
satid, “but he conld go faster. Give him a
little cayenne, without vinegar.™

1LLIAM on the job, no longer working

at random and annoyed by impish eves
and carefully staged yvawns of a stenographer
who didn't like him, nor he her, was a
revelation,  As he talked, the days of his
newspaper  reporting  came  back to him,
when the blue peacil of a cold-eyed editor
used to hew his stuff to the bone, to its
consequent betterment. Then the sessions
on the road thereafter, selling to men who
claimed they desired to buy nothing, Jearn-
ing short cuts, developing resource, master-
ing the punch.

While he talked like o spring  freshet
plunging down a valley, there caiae th him
the consciousness which finally rewards a
man who has avoided ruts and gained varied
oxperience, e realized, as never before,
how those lessons, learned in lines appar-
ently widely differentiated, fused to pro-
duce grasp, vision, the “know how,” neces-
sary to the equipment of the “wake-up”
man.  Curiously enough, though he had been
on this new |»I| about two hours, it semed
to him, as he w inged along in his discourse,
that he had been doing it for months.

“Now this letter,” he was declaiming, wav-
ing the carbon copy of & missive which Neal
had sent the previous week to a prospect.
*Y* know Dunnie, when he took "the job
«f chiet jabher of the *Coop’ sales foree, tive
vears ago, put the kibosh on form letters to
send out to a man who's got to he actually
interested "Sounds like a rubber stamp,’ said
he. *May be all right for national distribu-
tion, but our branch managers are scrving
counties.  Fyery county’s different,” sayvs
Dunnie.  ‘One bulb differeth from another
bulb in glory,” says he. 1e¢'s the wise old
owl, Dunnie: he can see in the dark.

“So0, Neal, cld boy, his theory was that
cach manager “d know his own county, and
he could dope out the approach and double-
rivet letters better in his office than sone
four-eved gent could do it in headquarters,
at Philadelphia. He'd know his territory,
Iis scheme has worked, at that. We've got
some tmen who can send typewritten mes-
sages to Gareia, and have the bacon hurled
into their laps. We've got a few, though,
who sound like an old down-country minis-
ter, en his forty-thirdly, with evervone but
himself asleep. And it hurts me to say it,
cld man, but you're one of ‘e ™

F exed Robson, for a moment, with

friendly sorrow,  Neal's mouth opened
and closed like that of a fish flopping upon
terra firma. Dot before he could say any-
thing, Lawdv weo in, in a4 convineing
demonstration, \\lnlc he waved the carhon
sheet savesh,

“D've know what *d happen if vou picked
up the phone, and warbled to the switch-
hoard Ladv: ‘Good morning, Centrel. 1sn't
it lovely outside® 1 wonder if it would in-
cenvenience you too much to jab in the
proper plug to conneet me with four-two-
siv®'  What would happen, hev?  Why,
she'd shut vou off before vou got to ‘out-
side ™ Yel that's just the stunt you're pull-
ing in this lette

“Savs vou: ‘Let's talk about the county,
and such, esteemed secker for bargain, till
about a paragrapb from the end. Then

glanced at his

we'll talk buxiness”  ‘That's what vou say
in a page filled up with single space, with
double space between paragraphs.  Looks
pretty; but—Oh, my! Don’t you know these
are reconstruction times?  Fyery man’s so
busy he has to read as he lopes. Words
ought t* be left to rest in the dictionary, and
vank out just what you need.

“Now listen to yourself—liow you go on
in this first paragraph: *You have reecived
our letter ot the secend instant, and that
you are interested in the proposition we are
able to make you, we deduce from the
fuct that vyou have answered it without
delay, and desire to enter into negotiation.
with us.' ’

“Old stuff! 1880! Wuaste! Every word of
it your prospect knows already. *J. 1L
Clemmins.”  Hasn’t he a phone:™

“Why,” stammered Newxl, “perhaps. 1
hadn't looked it up vet. He's on ROF, D,
—-he may have. 1 haven't thought it good
policy to force things, at first—"

*Force things?' wailed Landy. *“How're
you going to grab off the busineds unless
vou force ity tell me that?  Tf we hadn't
forced things in the Argonne would there
have been any Awmerican Legion, «r any
liberty, to-day:”

“That was war—

*So is business! Never forget it! While
you're writing these handsowe letters, which
are well constructed, I grant you, some
other concern’s going to step in and get the
business Coodperative is entitled to!  Every
sale is a battle: every real sale. You've
been in luck; the territory was well broken
in before you took it.  There's a hig delega-
tion of folks who are kindly inclined toward
Cosp: the fattest pickings are among the
folks who are whelly indifferent to us, if

they aren't interested in the other fellow!”

O it went, while he plunged into Neal's
data. To his credit be it recorded that

his note was not whelly izonoclastic,  Dun-
nie had said that Neal, while slow, was sur -,
and built up his trade «n sare foundations.
Landy found plenty of evidence that this
was true, and did not forget th mix praise
with adverse criticism. Through it all, Weal
said hardly a dozen words. 1e had not th
chance.

Finally Landy, why had been  striding
back and forth and pesturing while he ex-
patiated upen the needs in the Pelley office,
{)ullul out his watch, *Just half an hour
before that train,” he remarked, making fm
the door into the uter office. *“Tell veu
what I'll do!™ diving for Miss Meta's t\p-
writer.  “Pwenty tiinutes to flop you out
some memoranda--l-tters and such. Allow
ten minutes for the train—short walk. Tl
show vou some speed!™

Neal, red of face and bright of eye, had
own watch.  *But—" he

began,

l andy’s upraised free hand, as be grabbed
for some copy paper, silenced him, *Don’t
talk, old man!™ he pleaded, whipping »
sheet into the machine. “I've got to hustle!
Quict, please!™

Neal's opened mouth closed like a ste!
trap. e threw himself into a chair aid
thrust hands in pockets. The glitter in his
eves was more pronounced. e watched
Landy.

The chubby cne corld certainly make th!
machine hum! 11+ worhed after the old
newspaper style f two fingers 1oy the key-
hoard and o thumb for spacing. But Neal
doubted if Miss Meta, adept at the touch
system, conld Lave beaten bim,

A sheet rolled ont; a second; a third w»
inserted. Neal drew ent his wateh again
1le grinned a wicked grin.

N his absorption_Landy had forgotten to
steal o second 'glance' 5t his own watch.
Landyhad allowed fimsclf tep mpiuntes to
reach the “station, three Blocks distant, to
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secure his handbag and board the incoming
train for Haletown, where he meant to put
in the afternoon and leave the next morning
for Bellston.

Two of the apportioned minutes had
slipped away, It lacked eight minutes of
the hour.

Neal might have warned Landy. But had
not William begged, fairly commanded him,
to remain quict and not disturb him?

Assuredly! And Neal, with that wicked
grin remaining upon his face, continued to
remain quict. He was not his brother's
keeper when the brother refused flatly to
be kept!

The machine clicked madly for two min-
ntes longer.  Landy jt‘rk:-ﬂ out the last
sheet.  In that dinstant a distant locomotive
whistle cut the air. The sound recalled the
fat little William, who had been sweating
with his efforts at the machine, to realities,
He pulled out his watch.

With a yell he thrust it back, leaped from
his chair and dashed into the inner office
for his coat and hat.  “Jumping jims!"
he bellowed.  “Five minutes! Why didn’t
vou tell me:”

“You said to keep still.”

“Phone for a taxi!™

“There’s a taxi strike on”

“Let me out!” He dashed for the door.
Irritated to the last degree he shouted

hack over a fat shoulder: “Why don’t you
nt ‘stenug’ of vours:”
use xhe's f'”:,‘lf:,‘l"(l to me!" came

fuintly as he sped for the stairs, not wait-
ing to eall the clevator.  And, in the midst
of his itution, | lower jaw dropped a
trifle as he dashed downward like a wing-
hevled Merenry.

Upstairs Neal grinned again,
something Landy didn't.

Breathless, angry, intent upon his cher-
ished schedule, Landy entered the station
en the run and dashed toward the ticket
window. Another glance at his watch as
he romped in told him he had still a minute.
He heard a train puffing outside,

“A ticket to Haletown!" he panted, fac-
ing a well-groomed voung man,

With maddening deliberation the voung
man reached for a pasteboard. “What's
vour hurry*” he inquired casually, marking
the mute and audible evidences of the hard-
breathing Landy's haste.

Ile knew

“Hurry?" bawled William. “I'
thirty seconds! The train's outside—
“That's a freight,” drawled the agent.
“You've got an hour and twent_\'—cighl
seconds.”
“An hour! began the bewildered Landy.

ve got |

The agent, smiling in a bored way, as if |

he were used to it, pointed to a clock
upon the wall.

“They all forget it,” he explained. “But
evervone cetohes his traing he has time
enough.

“Guess perhaps you're a stranger in New
York State. Daylight-saving-law., FEvery-
thing but railroad time—which is standard
and federal—is shoved an hour ahead. |

“See that clock? It's just noon. Prob- |
ably your watch says one o'clock.  The
Haletown train will pull out at two o'clock,
your time. You'll have time for lunch!™

AN hour and a half later William Landy
sat in the train speeding toward Hale-
town., He was thinking hard.

“Ff-fi-cien-cy ! With the accent on the
poor fish! T talk too much and don't think
enough.  I'm thinking too darned much
about to-morrow and not enough of what
was done yesterday, that may affect to-day.
Ruffling him about his fionede, and all! 1
need some rough corners knocked off.  Effi-
cieney, fuss! Might tear a leaf out of his
book! He has some good stuff, at that!™

While, in his private office, Rohson Neal
was attacking work as he had never done
before,

“Gabby," he reflected darkly, “but he's a
live-wire. Knows his lmsiness.  I've got to
speed up.

“There’s Meta, too.  Not back from lunch
vet, She presumes too much on our engage-
ment.  Keeps me picking up after her—
wastebasket and all.  Gee! she'd do it after
we were marricd!

“She and 1 are ,_'ning to have a show-
down! A business office is a business office,
not a paper-shooting gallery "

(), each from his separate jar, Neal

and Landy had learned that vesterday,
to-day, and to-morrow form an interdepen-
dent trio for force and for good.

And, though apparently at loggerheads
during their session, Neal and Landy had
helped each other guite some.

THE REAL SALESMAN

NE who has a steady eve, a steady nerve,
a steady tongue and steady habits.

One who understands men and who can
make himself understocd by men.

One who turns up with a smile, and who
still similes if he is turned down.

One who strives to out-think
rather than to out-talk him.

One who is silent when he has nothing to
say and also when the buyer has something
to say,

One who takes a firn
interests.

One who keeps his word, his temper, and
his friends.

One who wins respeet
and respectful.

One who can be courteous in the face of
discourtesy.

One who is loved by his fellowmen.—The
Salt Seller,

the buyer

1 interest in his firm's

v being respectable

WO

JOSIH BILLINGS ON “LAUGHTER”

TII ARE iz one kind ov a laff that i always
did rekommend; it looks out ov the eve
fust with a merry umkll-. tl\cnllt kreeps

down on its hangé & plays
arounid]thie mbiith i :tﬁ around
the blaze of a candle, then

steals
o the dimnlee o st .1

nver

around in these little whirlpools for a while,
then it lites up the whole face like a
mello® bloom on a damask roze, then it swims
off on the air, with a rr-ul az klear and az
happy az a dinner bell, then it goes back
again on golden tiptoe like an angel out for
an airing, and laze down on its little bed os
violets in the heart whare it cum from.

There iz another laff that nobody kan
withstand: it iz just az honest and noisy az
a distrikt skool let out tew play, it shakes
a man up from hiz toze tew hiz big temples,
it dubbles and twists him like a phit, it lifts
him oph frem hiz cheer like feathers, and
lets him back ag'in like melted lead, it goes
all through him like a picpocket, and finally
leaves hum nz weak and nz krazy az the' he
had hin soaking all day in a Rushing bath
and forgot tew be took out. This kind ov a
Inff helongs tew jolly good fellows, who are
az helthy az Quakers, and who are sy to
pleaze az n gal who iz going tew be marriea
to-morrow,

What we do upon some great occasion
will probably depend on what we alrealy
are: and what we are will be the result of
previous vyears of self-discipline.—H. P.
Liddon.

+ o+ 0+

Sow thou sorrow, and thou shalt reap j lr
but- sow Il'mu joy. and thou shalt keep it

Make You
Language
Winfor You

You are sized up
every day by the way
rour speak and write,
The words you use,
the way you use
them, how you spell
them, your punctua-
non. your grammar
—all of these tell
your story more
plainly than anything
eclse you do.  And it
is a story open to all
An unusual command
of language enables
vou to present your
ideas, in speech or on
}-mrn clearly, force-
ully, convincingly.

15 MINUTES A DA
PERFECTS YOUR ENGLIS]

A simple method has been invented by which ¥
can gcauire a commanid of the Enghsh |

from the ground up. Sherwin Cody, perl 3
hest known  teacher of practical English, ait
twenty years of rescarch and stwly, has perlect

an_invention which places the ability 1o talk a
write with turtc:[ncas and [Drc: within reach
cvery one with ordinary  intelligence,  Sh=rw
Crdy was amarsed to discover that the avesa
person in school or in business is only 6170 et
cient i the vital points of Enghsh gramm
That is Nheeause the methods of teaching Pl
in school left you only a hazy idea of 1t
snhject—the rules would not stick in your mn

But Sherwin Coly's new  invention  upsets o
s lards of teaching Fnglish.  His  stider
secured more improvement in five weeks th

had previously been obtained by other pupils
two years., Ounly 15 minutes a ({n- of nire tir
with “1007% Self-Correcting Method' will, witl
a very short time, give you an casy command
language,

Sherwin Cody’s Wonderful
New 100% Method

Self-Correcting

On Oet, 15, 1918, Mr. Cody was granted a pate
on his_unigue deviee, and now he places it

your disposal. 1t overcomes the only weak po
in instruction-by-mail ; Ny takes the pl
of an instructor It assigns v
lessons in Letter W wlling, Punctaati
Reading, Conversati

.

Grammar, COrres
them for you, and anticipates your questions
even grades vour paper and assigns wow

tluu 1ltlu.l|lu.t tll you reach the 100
are the lessons  that
required, and each minute
¢ anteresting.

fqe\;\r IBook Free

are ever embarrassed by mistakes in gramm.
spelling, or pun itton, if you cannot comma
the exact wonls to express Teas, this baw
let will be a revelation to ¥y erely mul 1
o and it \nII 'Iu sent by re

I Sherw r )

m .|.-I of la
vour daily
nostal AT
Write andd

Tf you feel your lack
Language Power, af ¥

5
ll\l] o 1
Speak Masterly

] nglish.”

Sherwin Cody School of En gli{

108 News Bldg. ROCHESTER, N.

-

SHERWIN CODY SCHOOL OF ENGLIS]

108 News Building, Rochester, New Yo
! F at onee Mr Cody's New Fr
KL "|:v ‘:n.l,..“wh- Write and Speak  Master
i"\””1 * h.'t explami g his 100 per cont Selid
wlsh,

n English

recting”
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f'ree to Writers!

& WONDERFUL BOOK-—read about t! Tells how

eagily Storles and Plays are conceived, written, per-
ected. suld. How many who don’t DREAM (hey cau write,
uddenly find ft out. 1ow the Scenariv Kings and the
Story Quecns livo and work. How bright men and women,
vithout any special cxperience, learn to their own amnaze-
nent that their shinplest tdeas may furnish brilliant plots
or Plays and Storics. How one’s own Imazination may
rovide an endless cold mine of Tdeas that bring Happy
‘uccess and Handsome Cash Rovaltirs.  Ifow new writers
et their names into print.  How fo tell if you ARE a writer
low to develop your “‘story fancy.”” weasve clover word-
fActures and unique, thrilling. realistic plots. How your
riends may be your worst judges. How to avoid discours
kement and the pitfalls of Fallure. IIOW TO WIN! This
urprising book ecalled *‘The Wonder Book for Writers'”
8 Absolutely Free. No charge. No ohligation. YOUTt copy
¢ wajting for you. Write for it NOW. Just address

AUTHORS' PRESS, Dept. 195, AUBURN, NEW YORK

Please Take Notice

Che advertisement on Page 3 is of
such transcendental importance that
very reader of The New Success
Magazine is expected to answer it at
nce.

Cuas. F. HaanEL
202 Howard Bldg.
ST. LOUIS, MO.

SUCCESS IN MUSIC

feehanical exercises practically  eluninated.  Application
nd Development of MENTAL ELEMENTS. A new in-
-nsive system of Music-study. The Hrat lentific employ-
wnt of PSYCHOLOGICAL PRINCIPLES in the study of
tano.  “The greatest educational advancement in 100
ears.’”  Write for addresses of students who have
chleved marvelous puccess in remarkably short time, NO
THER METHOD CAN DISTANTLY APPROACH THIS
CHIEVEMENT. If. as ARTIST. TBACHER or STU-
ENT. vou are amhitious or If you encounter obstacles
nd_discouragements, you mav learn how to gain RAPID
fASTERY. to overcome difficultics. and REACH THE
[TGH PINNACLE OF ATTAINMENT by writing for in-

Tmation L ERERERIC LILLEBRIDGE.
America’s ‘‘Leadlng Technique Expert.”
Sulte 10,

* ODEON STUDIOS. ST. LOUIS, MO.

Make People Like You

STUDY
HUMAN get along better, make niore
NATURE [ money, develop a winning

personality, Jearn to kuow
people as they are Send §
ents (stamps) for “Personal Power,” a
ittle book that points the way. Address

ROGRESS LEAGUE, 3116 Union Sq., New York

X nder
intendent of a School and Sanitacium. which Sor foote
ted the sick and afflicted

“laying ono d tion, postpal .
‘tl"i'nnty 'lqlhd Apnnual .Eat:‘llff 'e;f ol'l’!il rm-f&{f.

ix Steps in Mental Mastery, 50 cts.
oncentration: The Road to Success, 50 cts,
Jow to Control Fate Through Suggestion, 50 cts.
[ave you read these three great hooks? If not you
ave nmiissed the clearest and most practical mental
ience lessons ever written. They give the teach-
g and philosophy of that master mental-scientist
(enry Harrison Brown.
Sent post-paid on yeceipt of price.
Address: SAM E. FOULDS, .

ept. C, San Francisco, Calif.

IF YOU WANT TO RECEIVE
The New Success

ON TIME EVERY MONTH

Subscrite*
See Page 4 for ) 8‘ G

An Interview with Mary Austin
(Continued from page #4)

Stories like this, bring out another trait
in Mary Austin’s character. She is deeply
religious. She was brought up a Methodist,
but she has long since departed from
orthodoxy. What she rcally does believe,
can be discovered in her hook, “The Man
Jesus,” which was the only serial by a
woman ever published in the North Ameri-
can Review. Only four other serials were
ever published in that magazine: by Henry
James, Mark Twain, Joseph Conrad, and
William Dean Howells—good company for
a writer who found her chief literary op-
portunity in being a good neighbor. Critics
said of her hook about Jesus, that it was
one of the two or three that have been writ-
ten about Him in two thousand years that
have literary quality.

“My mother used to put the milk ticket
for Sunday morning's milk, on the gate-
bost, Saturday night, so as not to do any
business on Sunday,” said Mrs. Austin.
But she is so broad-minded that, last year,
she studied among the Penitentes of New
Mexico, that strange brotherhood that cru-
cifies one of their members every vear, and
learned more of them than anybody else
has ever been able to learn.

Mrs. Austin is a great believer in what
she calls “the effective wish.” “Too many
people,” she ‘says, “spend their lives in
vaguely longing for things. They ought to
learn how to “wish creatively, We don't
teach that in schools, but we ought to. We
spend all our time in schooul, stuffing our
minds, and, as a result, we get just about
as much good for ourselves as a stuffed
animal in a museum.”

Always Finding Something New
in Life
RS. AUSTIN'S point of view is original
in a great many directions,

“People make too much of their opinions,”
she said. “I ncver have an opinion of my
own on a subject where I can find somebody
in a position to-have a better one. That is
why I have so many friends among big men,
among specialists. Nobody can have an
expert opinion about more than two or
three things. But you have to know enough
about everything to chovse your experts.”

Mrs. Austin has done a great many things
besides write, but she does them all in order
that she may have more to write about.
One of her enterprises was the Community
Theater.

“I started my first one in the early nine-
tics,” she said, “in Lone Pine, and, later, in
other towns I lived in. T had an audience
composed equally of miners, farmers, Span-

ish-Californians, and Indians. The Indians
were always tremendously interested. They
puid & quarter for the privilege of sitting on
wool sacks in the back of the hall. Though
they could not speak much English, they
seemed to know what the play was about.
1 made a great suecess with Shakespeare’s
plays with them.”

Mrs. Austin likes the theater hecause it is
“doing things with folks,” but she had the
same experience as other beginners when
she wrote a play herself and brought it to
New York. Nobody would look at it until
after she had been to London and secured
the approval of Mr. William Archer. On
his word, “Phe Arrow Maker” was accepted
without being read.

Mrs. Austin has written seventeen books
on all sorts of subjects. She does not be-
lieve in repeating her successes, but is
always trying to find out something new
about life.

Life Is the Thing—Not Atmosphere

ONE of the interesting things said about

Mary Austin, by people who know her
intimately, is ‘that she does not know what
professional jealousy means. To come
across any good work gives her a genuine
thrill.  She always has two or threc young
writers whom she is encouraging and help-
ing along. “Jealousy is stupid,” she says.
“The more guod writing there is, the more
your own good work will be appreciated.
Anybody who sets the public to reading
good writing is a benefactor to all the other
writers.”

She thinks the great mistake made by
yvoung people in beginning their literary
careers, is to go off in search of “literary
atmosphere.” Life and more life i, what
they need. Mrs. Austin does not despise
even cooking as an aid to literary expres-
sion. When she finds her mind growing
stiff, she goes off on “a regular cooking
sprec.”  When she has cooked up everything
in sight, she invitcs her friends in to eat it,
and goes back refreshed to her novel or
political treatise.

1t is because of her acquaintance with the
common life, that Tue New Succrss has
asked Mrs. Austin to write a scries of Short
Cuts to Politics for women. Women who
find that they have very little time to fit
themselves for politics by study and the
reading of books, will follow her with great
relicf as she shows them how to turn their
common stock of knowledge about comumon
things to political account. She says, “Be-
lief in the value of the common life is the
only real basis for a belief in democracy.”

HOW PUNCTUATION STARTED

HE use of points for purposes of punctu-

ation arc a comparatively modern inven-
tion. Of the four generally used points,only the
period (.) dates earlier than the fifteenth
century.  The colon (:) is said to have heen
first introduced about 1485; the comma (,)
some thirty-five years later; and the semi-
colon (;) about 1570. It is difficult to
understand how the literary world dispensed
for so many centurics with the useful points,
and their absence must have added to the
toil of those who had to peruse written
documents. 'When one realizes what curious
inversions of meaning may he caused by the
misplacing of a comma, one marvels how
early authors contrived to escape strange
misreadings of their manuscripts wherein
there were no points to guide the reader.

+ 4+
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Let us have the faith that right makes
might, and in that faith let us do our duty

¥ 2 N

~ weor oot nee.) ‘o

THE JEWS OF THE WORLD

HE population of the earth just hefore

the World War, according to statistical
authorities, was 1,649,000,000; and though the
loss of lifc in the war was very great. The
American Israelite is inclined to think that
this has heen offset by the natural increase.
So, when it learns that David Trictsch, the
Jewish  statistician, has cstimated the
present number of Jews in the world to be
15,430,000, it observes that “the percentage
of Jews to the world’s population is ap-
proximately ninc-tenth of one per cent. It
would secem that, all things considered, they
are very much heard from.”” According
to the figures presented hy the Cincinnati
weckly, there are 11,000,000 of the world's
Jews in the United States, Poland, and
Ukraine.

4+t

For, one_who can not thoroughly, respect

himzelf ! the high :'md abiding-confidence of
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THE HOME PAPER
n.‘. ((x“

HEN the evenin® shade is fallin® at the
endin® o the day,

An' a feller rests from labor smokin® his
pipe o clay,

There's nothin® does him so much good, be
fortune up or down,

As the little country paper
home town.

fromn his ol

It ain't a thing o' beauty, an' its print ain't
always clean,

But it straightens out his temper when a
feller's feelin' mean;

It takes the wrinkles off his face, an® brushes
off his frown;

That little country paper from his ol' home
town,

It tells of all the parties an’ balls of Punkin
Row,

‘Bout who spent Sunday with his girl, an’
how the crops will grow:

How it keeps a lll‘]ll'l' poested “hout who is up
an” who is down—

That little country paper from his ol' home
town

Now, 1 like to read the
story papers. too,

An' at times the vellow novels an’
other trash—don't you®

But when 1 want some readin® that will
brush away a frowh,

"1 want that little paper from my ol' home
town.— Good Heardware,

dailies, an" the

some

o ¥

HOW ADVERTISING STARTED

T has been affirmed that the first news-

paper advertisement appeared in 1642,
during the Civil War in Great Britain,

In Greeee, it was the public crier who
announced sales or bid the people come to
the theater or visit the public baths.

In medieval times, it was the public
crier, also, who went abroad enumerating
the goods that certain merchants had for
sale,

In England, the first printed advertise-
ment was sct up by Caxton, the celebrated
printer, when he announced the completion
of *“I'he Pves of Salisbury,” a book contain-
ing a collection of rules for the guidance of
priests in the celebration of Easter.

The advertising card is of entirely mod-
ern origin, although the Egyptians, Greeks,
and Romans knew something about adver-
tising. They accomplished the desired re-
sults through the medium of posters.  Sev-
eral bills, painted in black and red, were

discovered on the walls of the Pompeiian |

dwellings.

The first authentic advertisement was
published in The Merenring Politicus, of
1652. In the vear 1657, a weekly news-
paper devoted to the interests of adver-
tisers, made its appearance in London, Tt
was not until the eighteenth century that
periodical advertising  became  the  reeog-
nized medinum  betwee the manufacturer
and the buyer.

NOT GENIUS
HAT makes actors and actresses sue-
cessful?  Not genius. Not uppnrtunm
Both of these help, but the main reason is
hard work.

As George Robey said recently: “The
reason why some actresses are so successful
ean be given in two words —THEY RENnEARsE"
—The Efficiency \fm,m"nf

The time wxll e ul:en this will be
rEl:Hled as g‘eal tag man:
lived wliile e-d

iovod and halnsd 4. he wen e ™

nd en-
|

How to Get
Out of the Rut

- to Wealth
— to Power
— to Mastery
— to Self Reliance
— to Fearlessness
— to Efficiency
— to Happiness
— to Success

“The Magic Story” tells You

W. P. Werheim, Bus. Mgr. Pratt & Lambert, Inc., Bufialo,
ordered a copy for every man in his organization, and said * *“The
Magic Story’ is worth $25.00 to any man, and to some $2,500; to
perhaps a few men somewhere, it is worth a fortune.”

Big Industrial Concerns, Industrial Companies, and business
organizations of various kinds have distributed thousands of
copies of “The Magic Story” to their employees, and have mar-
velled at the effect it produced. “The Magic Story” practically
compels success. It contains the one great secret of success for
all undertakings.

Sturtevant (hitherto a hopeless failure) said of it—

vret of success 1 have been reading o
g it, | feel that my fortune is assured
All you have to do is to read it,
know that stury. It makes everything
Imstant you grisp its true meaning
was a hopeless, aimless hit of

Tonight I wouldn't change

“I have discovered the sc
sITange stor 1 since
It will make your fortune t
\nlh:lll{ is Il!!|nn\|fl]| after
as plam as A, B. The ver
sSucces s certamn, lhl‘- morning
zlr'l.ln.t. n the metro 1.--!:1|n ash-can,
places with a milhonaire.”

“The Magic "'\lnr\ enabled a well-known Cleveland man to rise from a clerk-
ship to a position that pavs him more than $10,000 a vear. He applicd the
“secret” told in the storv. 1t will help you to do as well or better if you apph
the “secret,” too. The "secret” points the way to position, to power, to pros-
perity, and positively helps you to reach your goal.

ent e "The

whe! Magic Story™ is printed in tw,
ered 1L 8o fuaintly
ool 4 : v

y ! colors—
tlustrated, .m.l bhound n eloth

It s
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“The Magic Story™ reeeivid tenl, feereml. [:’_UIT""" Y4 will he sent to son f X
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The New Success

‘he Journey of a Sunbeam

(Continued from page 25)
It is the easiest thing in the world to send
little sunshine into other lives, to radiate
sod cheer, kindliness wherever we go. Op-
ortunities for this are never lacking, and
1e opportunities let slip to-day will never
nne back again. But the writing a kindly
tter, the dropping a cheering word, the
ttle kindnesses hy the wayside, will come
ack to us in a thousand ways and give
1during satisfaction)’

F others are uncharitable, neglectful, and
unkind in their treatment of us, it is
sually but the reflection of our own neglect,
ad tempers «nld lack of charity.

Love is charitable, broad and generous,
ist, magnanimous. It respects the rights
nd  feelings of others.  love does not
to correct defects, to change undesirable
ualities or tendencies by continually calling
ttention to them and finding fault. It sim-
Iy neutralizes them. lLove drives those de-
and bad qualities out of the nature
1st as the sun drives the darkness out of
room when the shutters are flung open.
“There is no sunshine for those who per-
st in keeping their shutters barred,” says
r. Cuyler. “Je:r is not gained by asking
e it, but only by acting for it.”

If there is discord in your home, vou will
e delighted to find how quickly the glow
t love will drive out the darkness, and Jet
' the light of harmony. It will change the
tinesphere in vour family as if by magic.
t will bring a new spirit into vour home,
nd soon helptul relations will take the
lace of antagonistic ones. Let sympathy
nd kindness take the place of scolding and
apgring, and vou will work a revolution in
our  houschold.  Generous,  wholchearted,
nstinted praise, now and then, will act like
ibricating oil en dry, squeaky machinery,
nd its reflex action on yourself will be
agical. :

%z

nterview with John Robert
Gregg

(Continued from page 24)
ce, T was still ‘Poor John,' and the family
s waiting tfor me to turn my attention
» something sensible and to be done with
1y idiotic shorthand munia,

Handieapped by Deafness When
Success Seemed Near

" HAD a fearful struggle in the summer

of 185K, T published the book on the
wenty-cighth  of May, printing just five
undred copies. Tt was uphill work, T as-
ure yvou, but T put my whole heart and
oul in it. Tt was then summer and very
itlicult to sccure students.  If I remewber
ichtlv, during the first summer I had, at
iferent  periods,  three  students in alll
here is no use of going into all the drudg-
rv et the suceceeding vears, all of the dis-
irtening obstacles which T had to ect,
nd all of the batlling discouragements, but
t Tast the svstein wis progressing in Fng-
md.  Schools were teaching it in several
ities, and [ was building up a good husi-
essoin teaching the system in Liverpool,
hen another calamity  overtook  me—my
caring collupsed.  For six months T could
ardly hear a sound and, consequently, my
chool almost vanished.  When my hearing
s partially restorcd, and T was wondering
st what move to make next, T oreceivedd
tter from America- from a My, Ruther-
ord who had acquired the svstem in Fng-
aud, stating that he intended to teach it in
bosion and urged me to ('{:J))'ri;zht it in

\ineriea
' -
”k
at

Tt had abdavsheen iy
0 this countr.

top wte
T had become a

reader. 1 was saturaied with American lit-
crature, and I reveled in the stories and
articles T read in American magazines.
Some way, the dream of America inspired
me, as I realized its freedom from preju-
dice for a new idea would be most advan-
tagreous to me.  When peaple cominent upon
my quickness in adapting myself to this
country, I always reply that I was half
American before I came over. T became a
citizen as soon as I could after T pot here.

*“Well, T decided to come to Awmerica,”
Mr. Gregg continued,  “I sold my school
for about the equivalent of two hundred
dollars, and started for Doston. 1 had
about one bundred and thirty dollars left
when I arrived there, and after I had
printed the little pamphlet containing the
first edition there wus nothing left. It
was then August, 1893, 1 emphasize the
vear, berause it was the time of the great
pante.  There  was  business  stagnation
throughout the country, and they were serv-
ing soup in the City Ilall, at Boston, to
the poor. It was a terrible year to start
anything new, cspecially in our line of
work.  Mr. Rtutherford's *school’ was desk-
room in the Equitable Building. Tie had a
roll-top desk, which he rented for twelve
dollars a month, and he taught students,
who came by appointient, on the slides of
the desk—a student on cach shide.

“When 1 catne, another roll top desk was
sdded, for which T paid an additional
twelve dollars. To be perfectly honest, 1
really didn't pay the money. 1 simply owed
it, but the good-natired man who rented
the desks to us had a kind heart and gave
us credit. T remember when 1 finally paid
off my obligation to him, he put his hand on
iny shoulder and urged me to keep the
money for a while longer, as he didn’t need
it.  That man is characteristic of rany
people T have met. There are always those
who are willing to help you if you ave in
carnest and vant to get on”

Early Struggics that Put “Pep™ Into-

Hope

!\,I R. GRIGG little realized when he was
4 saving this that he was characterizing
his own attitude towards people. 1 knew
that it was Mr. Gregg who took Charles
Swem from a mill near Trenton, New Jer-
sev, and gave him his chance, which finally
led to his lecoming the stenographer of
Woodrow Wilson, then the governor of New
Jersey, and then going with Mr. Wilson, in
the same capacity, to the White Ilouse,
where he has been so indispensable to the
President.

“1 wish I could deseribe that room in
Mr. Rutherford's ‘school’ to you  There
were eight or ten firmis doing business in
it, cach having a roli-tep desk.  Some of
the important firms, like ours, had two
desks.  Amid the clatter of machines. bar-
cainings over real estate, and the banging
of deors, we conducted a ‘school” with two
roll-top desks.  As T look back to ity 1
niarvel that we were able to get anv stu-
dents: but we did, and good ones, too.
Finally, our school was moderately success-
ful.

*In order to tind work evenings I con-
dueted o class in the Boys' Institute of In-
dustey-—two or three small steres made
over into a kind of vefuge for bovs of the
street-—but teaching there was really one
of the most interesting experiences of my
life.  When a boy didn't like another bov
he pulled him off his chair and pounded
him: when o bov didn't like one study he
valked out of the <lass to take up sore-
thing else: and when the bovs dido't like
things in general they upset the trestle
table on which they were working and some-
times there was a free-for-all fight.  And
vet one of the bovs T taught there has
become a prominent lawver, and several
others have hecome successful business men,

“One night as I stepped out of that super-
heated room I found that the thermometer
had fallen to ten degrees below zero and
the wind off the bay was terrific. The re-
sult was that T ncarly died cn my way to
my room, and one side of my {ace was
frozen. Naturally, my enthusiasm for that
class languished and I never went bagk.

“As Christmas—that sorry Christinas of
1893—appreached our business dwindled to
almost nothing. In spite of this, Ruther-
ford and I determined that we were going
to do the best we could to have a good
Christmas dinner. We lumped our capital
and found that it ammmtetll to one dollar
and thirty cents. There was no possibility
cf getting any more anywhere. Late on
Christmas morning, we walked down to a
hotel, walked to save car fare. 'We had our
dinner, and after carefully estimating to
the last penny, we saved ten cents for car
fare heme, We had not thought of supper.
But the waiter helped me on with my coat,
and away went the ten cents. So we trudged
home through the snow, and Rutherford
playved ‘Ilome, Sweet ITome' and other old
airs on a ramshackle organ we had in the
rootn, until we almost wept. Then we went
to bed sufficiently sad, It was my first
Christmas in the new country, and I shall
never forget it.

Getling a Real Start in Chicago

LT N December, 1805, 1 went to Chicago.

This time T had a good deal of capital
--seventy-five  dollars—and 1 started a
school there. 1 hunted around until I found
the cheapest office, an office at 94 Wash-
inglon Street, which 1 secured for fifteen
dollars & month, I remember that T bought
all the furniture for twentyv-six dollars and
rented a typewriter at five dollars a month.
The first day, I put a small advertisement
in one of the papers and within an hour
after epening the office T had my first
caller.  He found me in shirt sleeves, polish-
ing the furniture. HMe said that he had a
son who had a great disinclination to study
anything, and he wanted a school that
would give the boy a great deal of per-
sonal attention. T smile whenever 1 think
of that. My school was nothing but per-
sonal attention. 1 told him that T would
devote all of my time and thought to his
son, and the result was that he paid me
fitty dollars for the course.

“That was the beginning of my business
success in Chienge. Two vears later, { was
able to publish the system in book form for
the first time. Since then, over a miillion
copies of that hook have been sold. Up to
this time, however, T had very little knowl-
edge of business and I now realized it was
only  through a  knowledge of husiness
methods that 1 could hope to succeed. I
learned these hy hard study and then pro-
ceeded to build up a business organizaticn.

“There was ancther very important thinx
hesides that fiftv-dollar pupil in my early
days in Chicago) Mr. Gregg said smilingly.
“A vear or two after T arrived there 1 met
a little woman frem Missouri who became
by wife. From that moment success seemed
to come to e, and her wise couneil and
cobperation have, been built into all T have
done since that time.  The right kind of
wife is a sort of compass in a man’s sue-
cess,  After my husiness grew, I decided
to come to New York, and here we are in
the general offices.”

Mr. Gregg ended as though that were the
. 1. Do oof the story,

Yes, there we were sure enough, What
a contrast with that first “office™ ten flights
up in Liverpool, or the first *school™ in
Boston with eight or ten firms as a sort
of pedagogical accompaniment.  But Mr.
Gregg has one remembrance of those early
Boston days, alwayspelpseoto him. Over his
desk, there hangs g picture of that class of
the Boyd Tnstitute of Industey ' Helendis it
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“From Small DBeginnings,” and is very
proud of it, but when he showed it to me,
it seemed such a ludicrous beginning that 1
was tempted to laugh.

Things Can’t Always Be Wrong

o Y success:” asked Mr. Gregg moedl-
estly.  “Tt is the success of ordinary
power intensificd. You remember in the early
art of my life every one thought that 1
rm! far less than ordinary ability. Few
would have offered a penny for my chance
in life. But I was an enthusiast and saw
before me a great vision. 1 believed in
what [ was doing. Nothing could deter or
change e from my purpose.  After this
conviction was t‘ﬁtnhlishe(‘.
self with a consuming passion—it was just
plain work.  And in the final round, work
always wins the fight. Work is the royal
road to the kingship of a man's possibili-
ties.  And, finally, I never lost faith or
optimism.  If things are not right to-day,
it is all the more reason why they will he
right to-morrow. They can't always be
wrong.  DBelief in success prepares the
way for success, and patience will bring
it about in any vndertaking”

United States Senators Who
Find Age No Bar to
Hard Work

(Continned from page 28)

be a candidate in order to save the senator-
ship for the Republican party., Warren is
the father-in-law  of General John J.
Pershing.

Another Who Doesn’t Believe in Talk

OR a long period of years, evervbody
thought of Maryland Democracy in the
terms of Arthur P. Gorman: that is, the

Democratic party of Maryland seemed to be
bound up in Gorman who was so long a
leader in the Senate and in the country. No
other man scemed to be of sufficient impor-
tance to be considered. DBut when Gorman
was no more, it was found that there had
been an understudy. At least one man had
grown up in the atmosphere of Gorman
Puhh('% who had long been a silent power
in the Democeratic party of Maryland, John
Walter Smith is a man whe does not need to
be told very much. He knows most things,
particularly about politics and about his
State. He hegan business when he was
eighteen years old and has made a great
suceess of it, and he knows as much about
the Inmber business in Maryland, Virginia,
and North Carolina as any other man.  Ile
is the president of a national bank and a
director in many business and financial in-
stitutions.  Senator Smith has been almost
continually in politics during the last thirty-
five vears, beginning, like a great many
others, as a member of the State legislature.
He served a term in the House of Repre-
sentatives and then became governor of his
State, and, finally, was elected senator and
will probably continue a senator so long as
he U\lc

.’\]lh(lllﬂ.’h he has been in the Senate since
1908, it is almost certain that he has oceu-
'liwl less time than any other member of the
wdy, including the newest members.  Sen-
ator Smith is one of those men who does not
believe in talk; that is, talk in the open and
in debate. He is & worker among men,  Ie
can make a speech, and oceasionally does
make one, but it .is always on the subject
under consideration, and never long,  1le
gets to his point quickly and disposes of the

argument,
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The New Success

;Big Raise
in Salary

; Very Easy to Get, If You
0 About It in the Right Way

ou have often heard of others
ho doubled and trebled their
ilaries in a year’s time. You
ondered how they did it. Was

a pull? Don’t you think it.
'hen a man is hired he gets
aid for exactly what he does,
ere’s no sentiment in business, It's
eparing for the future and knowing
hat to do at the right time that
yubles and trebles salaries.

Remember When You
Were a Kid

id tried to ride a bike for the very
st time? You thought that you would
wver learn and then—all of a sudden
u knew how, and said in surprise:
Vhy it's a cinch if you know how.”
s that way with most things, and get-
g a job with big money is no excep-
n to the rule, if you know how.

We Will Show You How

ithout loss to you of a single working
ur, we can show you a sure way to
ccess and big pay. A large number
men in each of the positions listed
e enjoying their salaries because of
ir help—we want to help you. Make
eck on the coupon against the job
u want and we will help you get it.
rite or print your name on the coupon
d send it in today.

merican School of Correspondence
ept. G. C. 66 Chicago, IIL, U. 8. A,
— WSS B TS . S S S S
nerican School of Correspondence,

Dept. G. C. 66, Chicago, IIL,
want job checked — tell me how to ger it.

| onLwyer
100 to $16.000 5,000 ta 15,000
[tuilding Contractor s Mechanical Engineer
85,000 to £10,000 #4000 to £10,000

Automobile Engineer | Shop Superintendent
#1000 to £10,000 B3,000 to §7.000
Antomobile Hepairman | ... Employment Mannwer
= £2,600 to $4,000 | £4,000 to §10,000
Civil Engineer Steam Engincer
55,000 to $15,000 £2,000 to 4,000
Structural Enginerr ... Foreman’s Courze
£1,000 ta £10,000 £2,000 to 84,000
Business Manager —.I"rotoplay Writer
5,000 to §15,000 £2.000 to £10,000
Mertifled 'ublie Ae- «..Banltary Engineer
untant §7,000 to $15.000 | 2,000 1o 5,000
Accountant & Auditer | ... Telephone Engineer
£2,500 to §7,000 | §L.500 to §5,000
Deaftsman & Designer | Telegraph Engincer
£2.500 Lo §4,000 | V2500 to 55,000
lectrieal Engineer | ... High School Gradunte
§4,000 to $10,000 ntwo yenrs
General Edueation ... Fire Insurance I-:'Ee-:
, 000

In one year £3.,000 to §1

et el ey | Co.k...egllg

Stirprise in the Senate,

[talian hand™ of John Walter Smith had
shaped the course of action. For instance,
not long ago there was a sharp contest as to
whether or not permission should be given
for the ercetion of a statue of James
Buchanan, once President of the United
States, in one of the public parks of Wash-
ington.  Those who thought anything about
it took it for granted that permission would
be refused as it was known that very strong
opposition to the bill had been aroused. And
vet, when the time came for a vote, it was
found that a large majority of the Senate
voted for the bill after a short debate.
When it was all over, the opponents of the
Bill found that John Walter Smith had been
quietly at work and had secured ample
pledges to insure its passage.

A Party Man Who Can Sidestep
Partisanship

S]"..\':\TUR LLE BARON DB. COLT of
Rhode Island had been on the federal
bench for nearly thirty-two years when he
was elected to the Senate,  Ile is still «
judge in action, and looks at everything
from the judicinl standpoint, It seems
rather strange that a man who had heen a
judge for so many vears, would, so late in
life, leave snch pleasant surroundings in
order to become a United States Scnator.
Evidently it was because the Senate offered
greater opportunity for political activities.

Senator Colt was more of a scholar and 2
lawyer than a politician when he was ap-
pointed to the bench.  He never held any
ruhliv office except as a member of the State
cgislature, when President  Garlield  ap-
pointed hicn a federal judge. He never took
any aetive part in politics up to that time,
and it was beeause of his legal attainments
that he was selected for a judicial position.

Iiis speeches in the Senate are of the
Jndicial type, and he looks at many of the
questions coming before the Senate as if he
were a judge on the bench, rather than a
legislator—and vet there is no disconnt upon
his Republicanism.

He is a party man, but he does not believe
that partisanship should be invoked in re-
gard to international questions. On  that
account he would not sign the celebrated
“round robin” against the League of Na-
tions, made lmln]ir March 4, 1919, and which
was signed by thirty-nine Wepublican sen-
ators,

The Newest of the “Elder Statesmen™
RANTON DBRAGG COMER is the
newest man in the Senate in point of

service, having been appointed five months

ngo to succeed the late John H. Bankhead
of Alabama, Senator Comer is the product
of famous Barbour County, Alabama. He

belongs to the cotton belt, and is still a

cotton man. He owns large farms where

cotton is grown, and he owns several mills
that make cotton eloth. Senator Comer was
quite a student in his younger days, attend-
ing the Alubama University, Georgia Uni-
versity, and the Emory and Henry
in Virginia. Ile has received a number of
degrees and could place a lot of letters after
lis nane.  He never bas been very much in
polities, but being a hard-headed business
man he was made president of the railroad

commission of Alabama, and gave such a

wood account of himself that the people of

that State decided to make him governor,

e ended his term of governor back in 1910,

and since then his time has been devoted

exclusively to business until there was n

vacaney in the Senate when he was ap-

]minh-d senator without any solicitation on

his part,

The Senate presents no particular attrac-
tion for him and he declined to be a candi-
date in the primarics to succeed himself,
Senator Comer has been something of a
He is not the first

‘ollege |

A Message To

CLERGdYMEN

TEACHERS

During these strenuous days
when the cost of living seems
to be mounting higher and
higher the salaries of Clergy-
men and Teachers in most
cases remain stationary. Hun-
dreds are looking about for
some spare-time work to piece
out the income that is growing
less and less adequate.

We are pleased to announce
that we have devised a splendid
new sclling plan whereby any
clergyman or teacher may add
materially to their income dur-
ing unoccupicd hours.

THE NEW SUCCESS and
the Marden books are in great
demand among cducators, pro-
fessional men and big business
organizations evervwhere be-
cause of their inspirational
character. We necd people of
cducation and refinement to
look after our interests in every
locality. The work is interest-
ing, dignified, healthful and ex-
tremely remunerative.  Our
representatives are able to carn
from $25.00 to $50.00 a menth
extra during the time they
might otherwise spend in won-
dering what to do.

Fill out the coupon below,
mail it to us at once, and let us
show you, without obligation,
how to make money during
yvour “off” moments.

Desk-16
y Sales Burcau.
THE NEW SUCCESS.
1133 Broadway, N. Y. City.

Gentlemen:;—

Wishing to increase my income,
I would like to know more about
vour opportunity for clergymen
and teachers,

Name..... R R S R R

Street......... awadbeakeaneneaeeis

(e TS PP 't T SO
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The New Succéss

THE MIDGET SLIDE RULE

will instanty add, subtract, mul-
tiply id - divide  either  whole
nuibers, decimals, fractions or

nbers, It solves pro-

mpxed

1 wives roots, powers,

enits and 1 It has
sive fealn apd s
ile caleulator ever

of mital. Size 4°°,
with Instruction ook, £1.50,
Send for our 40 page Catalogue.

Glison Slide Rule Co., Niles, Mich.

REMARKABLE BOOK

Coste You Nothing

You should have
it whether b
minper of ex-

cal Thectrioity, Ak for Book 8
PURGESS ELECTRICAL SCHOOL
T4T East 420d Street Chicago, liisgle

STUBY l'r HOME
Frecrin wyer. Leually
|m~d m -Ih biwh powl tle
yo
I‘ |Il'o rl -
frw tha ». He
IM-M“dlnl bﬂ a leader, "
53,6865 '$10,000 Annuaity

wuido ruu alep bl -len Y-u rln train at boms
ma, H M l' M .rxulmim

0wy pafordey sec o our

it d.a-.’uon--! Degroe ¢ of L. 11

rolled. ta
law Librury l' rew Jf
Law Gulia* amd * Bvid ot booka fres

LaSalle Extenslon Universaity, Dept. l!l-l. Chicage

Be An Automotive

Electrical Expert|s:

LEARN AT HOME

Larn $50 to £100 a week—men are needed everswhere as

Experts in startinz, Mehting, ignltion and storaze 1ull-r
ies for autos, trucks, tractors, sireraft, ele van
quickly master every branch of this clean, lnlunnlln-
hizhly-paid work- in your spare thoe at home

Write for particulars of this wonder
BOOk Free il new  system  Including
casv method of learning from )
Biz Book on Automotive Eleet X
free.  Fiond out, without any eost or ohli
can easlly gualify 10 varn £30 to $100 a wek
Automotive Elictrical Expert.  Address

SCHOOL OF ENGINEERING OF MILWAUKEE
Dept. 9-HA, Extension Division,
373 Broadway Milwaukce, Wisconsin.

BOOKKELPER

ﬂ“ OI.I'I oF ‘I‘lll RUT:
"l

biter

£

new system, i o Twwikl
aml s l)w--nunuin‘ and  our
eltor will call. )
ute, 313 Pullman Bldg.. New York

OSTAGE

The 25¢ monthly magazine that
tells how to transact business by
mail — Advertising, Seiling, Collecting.
al.nkn. Booklets, Circulars, Letters, Office
Systems, Money Saving Ideas. Since 1916 the
olficial magazine of The Direct Mail Advertising
Association. 6 months $1.00; 1 year $2.00.

POSTAGE 18 East 18th 5t., New York City

BE A BANKER !

enter, 14 years president l)un]up Hhh II:U;L
.‘;n!rndlnl opportunities for trained men both in
city and country. Learn new Commercial Bank-
ing Svstem; work on bookkeeping machines cost-
ing $100U each, Let us tell you how 4 to 6
veeks' course will lead to positions as cashier
and teller. Simply send name today.

MISSOURI BANKING SCHOOL
301A Hall Building, Kansas City, Mo.

P'ractical experience
Jdi-

'||-ln T ;-. rsnn.n]
I

I ean make a zood penman of you at
Write for my
scom: a Good
ani

hlu

home ﬂl:rlﬂ: share time.
honl ow to B

man  to hreak the tradition that o new
senator shall not talk, for that tradition has
been shattered several times, and new sen-
ators have engaged in debate without giving
any consideration to what wus once a hoary
wecedent. Senator Comer broke into a de-
lultr heeause there was o subject under dis-
m that he knew something about—the
g, marketing, and manufacturing of
cotton. Ie even went so far as to seeure
amendment to the agricultural appropriat
hill, whieh became known as the Comer
amendment, and was the subject of a red-
hot fight, not only in the Scnate but in the
House.

It was finally defeated, but Comer estub-
lished himself as a man who knew a great
deal about cotton.  That he was new in
debate and never had any legislative experi-
ence became apparent during the discussi
for he spoke of the senator he w
dressing as “vou,” thus breaking another
precedent and even a rule of the Senate. It
is the custom, and the manual commends it,
that one senator must alwayvs refer to an-
other senator, during debate, in the third
person.  DBut Comer talked directly at his
man just as he would in private conversa-

tion. His term in the Senate will be short
as  he will retire uﬂer the election in
November,

Youngest—But Oldest in Continuou:
Service

NATOR HENRY CABOT LODGE, of
Massachusetls, is the yvoungest of the
eight septuagenarians, vet he has the longest
continuous service in that body, and with
the six years he served in the House, he has
the longest continuous congressional service
of any man in public life, and a longer
service than any other man with the excep-
tion of former Speaker Cannon.

Senator Lodge began his political career
as a member of the Massachusetts Legisla-
ture, and was clected to Congress in 1886,
Ie was one of Speaker Reed's lientenants
in the celebrated Fifty-first Congress, and
wis the leader of the Heed forees at the St
Louis convention in 1896,  He wus senator
then, and the only senator that  favored
Thomas I Reed, of Maine, for President.

Senator Lodge is the scholar and author in
politics. No man ever served in Congress
with such a record in the ‘lrn(hll'linn
literature as Lodge,  He has been regarded
as one of the for st scholars of the coun-
try and in the Senate. Tt is interesting to
compare the two Mussachusetts men, Lodge
and Warren. Of course, Warren was olid
enongh to be a soldier in the Civil Warg but
their car have been entirely different,
vet both have served twenty-seven vears in
the Senate.

Lodge never hreathed the air of the West:
he has always heen an eastern ma Warren
is of the West—the breezy, expansive West,
Lodge is of the st—studions, somewhat
severe, self-contain mandd Ivtical,
but elear in statement and purposeful in
action, He tlwavs been the stoudent:
nlwayvs with hlnlL\ at his elbow; always
searching and reading,  Lodge has not heen
a politician in the sense we wonld speak of
Tom Platt, Matt Quay, and Doics Penrose,

L

and the man who was for a time his eol-
league, W, Murray Crane.  Lodge has heldd
his place by sheer intelleetuality, e has

not been personally popular: that is, he has
never been a hail-fellow-well-met, or a man
people warmed up to: but he has aehieved
plice and held it by his intellectual
cquipment and ability.

His people are proud of him.  Many of
them may think he is aloof and keeps |ll-u'|!ll
at o distanee, hut he has been honored only
as Massachusetts knows how to honor her
distinguished sons, He has heen telegute to
every national convention that he desired to
attend within the last forty vears. e hhé

of |

IV IVEE:

Be an Expert Accountan

There never was a time when opportunities for a
vancement loomed so large for all classes of offic
workers, The urgent call everywhere is for Expe
Accountants, Training tells! The Bookkeeper, Cler]
Oiﬁce Man or Correspondent, whe ifies as @
finds quick recognition in these days of cor
stant mli for tramned talent to fill the preferred pos
tions “higher up." Ambitious men who realize th
enormous value of special preparation at home durin
spare time are profiting greatly by this gpportunit

Train Under the LaSalle Problem Metho

The LaSalle Problem Methnd of accountanc
training is under supervision of William B. Caster
holz, A, M., C.P. A, a former Comptroller and I
structor, Unfw:rslt! of Illinois, assisted by a staff «
Certified Public Accountants including members
the American Institute of Accountants. Step by ste
these experts will train {ou in the underlying pris
ciples and practical prablems of Business Analvs
and Urganization, Svstematizing, Office Managemen
Auditing, Cost Accounting, Commercial Law an

P. A. Examinations. And besides, you will hav
the ;-rm!efe of using our University Consulting Ser
ice in all departments free whenever you nee
special advice on any business matters,

Start NOW' Head for head, brain for brai
* the chances are that the Gener:
Auditor of your company is not naturally your sup
rior. He was probably an office employee once-
who rose from the ranks to a place of command b
utilizing hi re time to prepare for promotion.

What ke did, yew can do. Stop heping for a bette
position, and begin frainimg for it today. You can
get anywhere if you don't make a start.  As an w
trained man you'll remain in the rut=—as a traine
man you will quickly rise to a
positien of greater power and
pay.

Send Coupon

We will send full particu-
lars. also a free copy of

“Ten Years' Promotion in
One," the book that has
been an inspiration to
more than 215,000 ambi-
tious men. Sen or
Yr-uf cnhy nnw

LaSnlIe Exten-lon Univerlit~

The Largest Business Training Institution in the Wor,
Dept. 834.-H C‘.hlcngo. Ilinoi
Without eost or obligation on m send m

rnﬁ:cl&lman'nrdm‘rwdrﬁahleﬂ %tl-hod o h‘nm trm‘i at
or Acrounting an our valual book for ambitio
lq m‘ in One,

l:hhru-

NINE MONTHS TO PA!

Vmmediate posscssion on our |ib-S8—F
erul Easy Monthly Payment plan
—the most liberal termas ever offered
on a high wrulq hic

FACTORY TO

%tk prices save
@ make our bicycles

factory and
We put real
our bicyclea

you money.
in our own ROw
sell direct to you.
quality in them and
muat matis{y yoo.
44 S s colors, and sizes to
ehoose (rom inour (amous RANGER
Lne, Send for big beautifal catalog,
Many parents advance the firat
vyment and enatgotic boys by odd
oba — paper routes, delivery for
stores, cic., make the bicycle aarn
meney to ncet the small monthly Payments,
DE I.IV(R ED FREE on Approval and 30 n‘f.
TRIAL, BSelect tha bicycle you unm and Lerma
!hne suit you—cach or eany n-’nn
BES Iampa, horns, whoe -umlric- and parts for
bieyelos —at hislf usoalpricos. SENMD MO MONE
but writ§ hodait new calalog, prices and torm

Azﬁ CYCLE ' COMPAN
Abléde FMbs chicag




The New Success

YOUNG MAN
DO YOU WANT A
OLLEGE EDUCATION?

Perhaps you are ambitious to
htain a higher education, but
ke many others you lack capi-
. You would like to go to col-
ge, but you say, “I have no
oney.”’

Earn while you learn.

Tur New Success has a plan
‘hereby vou can earn your way
hrough school or college while
ursuing your chosen coursc.
Jive-wire, red-blooded, forward-
oking young men and woien
il find our plan dignified,
ealthful, and extremely renu-
erative. All you need do is to
vend an hour or two each day
elling your friends about Tue
vEw Success and the Marden
ooks. Every one is glad to help
oung people with a worthy am-
ition, especially when they arve
ngaged in selling a real service.

Because of its inspirational
haracter T'HE NEW SUCCESS is
1 great demand by educators,
rofessional men and big busi-
ess organizations everywhere.
‘he field for our work is unlim-
‘ed and the way is open for any
oune student to earn from
25.00 to $50.00 a month with-
ut interfering with their regu-
ar school work.

You owe it to yourself to fill
ut the coupon below and mail
t to us without further delay.
t will cost you nothing to find
ut just how we can help you to
elp vourself.

Tl L D L
ales Manager,

THE NEW SUCCESS,

1133 Broadway, New York City.

Gentlemen: Please tell e about your plan

or helping young men and women to earn
heir way through college.

L S
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| twice been permanent chairman of national
conventions, and twice has been chairman of
the committee on platform.  All his life he
has been a Republican of the regular school;
he has never swerved in his party loyalty.
He attained his highest ambition when the
Republicans took charge in the Sixty-sixth
Congress and he beeame leader of the Senate
and chairman of the committee on foreign
relations,

Senator Lodge was the permanent’ chair-
man of three Republican National Conven-
tions. ‘That is a record never before achieved
by any other man—and one not likely to be
cqualled.

The Beginning

(Continued from page 35)
What he should have done and what he did.
As explicit as his mind had been to register
every detail of what really happened, his
conscience had been even more exacting in
recording things as they should have been.
As he read, Conscience kept substituting
the results. The entries got hopelessly mud-
dled.  He laid his head upen the desk
wearily,

OMETHING outside John Elroy's door

whined., He heard it half unconsciously,
with a feeling that he ought to go outside
and order the thing away, but he sat on.
Something pushed the door and it swung
apen.  John Elroy felt the fresh air.  He
looked up, straight into his own face. Ie
seeried to stand there towering over the
eringing John Elroy in the chair. In a
moment he was not.  There was only one
John Elroy. e sat down and opened the
book and, this time, his hand was firm and
unfaltering.  Curiously: he stood up and
looked in the mirror on the wall. \\"mt he
saw he never forgot. It was himself, and
vet it was not himself. Tt was what he had
checked and held back from expression,
freed at last, spreading out like a glory
before. No longer was his face mean and
cunning, it shone with a noble benevolence.
There was a light upon his brow. John
Elroy saw himself created in the image of
God.

He dipped the pen and wrote, and what
he wrote sent a glow to his inmost soul.
On page 1, underneath the name of Will
Blakely: *Due—four hundred dollars, balance
on crops.”

The next page nceded cven greater ad-
justing: but, at length, his real self held
the pen. J

He wrote. His real self! Strange how
rood he felt—how free! What had been
written seemed as the mistakes of a child.
There could be but one right answer: Truth!
Truth!

How childish to think that the truth could
be effaced by error.  Soconer or later all
error must be adjusted. He smiled when
he thought how the true recording had gone
on and on in spite of himself. The mistakes
weren't anvthing, really. In a nioment he
could mitke them right.

TEAR fell on the pa
stead had been te erred to him, and
it suddenly hecame white as snow.
“Father forgive me,” his lips murmured, and
he saw himself running up the beaten dirt
path, a barefoot boy, his Iml in hand. The
door swung open and there stood his father,
and, beside him, his mother who had been
dead for vears. They drew him in. The
old gray house was “home™ once more.
Under the name of Mary Maguire he
wrote: “Balance due on one hundred year-
lings, fifteen hundred dollars.” Or, he might
wsture the stock and return them to her.
Vhy not? He had plenty of pasture.
One by one, and, finally, he turned the last
page—and there was the house, the house
that was to have been an Orphan's Home.

where the home-

s

Train Here To Earn
—$1800—9%$5000 a Year

A puarantee of a high secretarial or executive
position and the assurance of a successiul
future are yours when you enroll in the

Ransomerian

Business School

schiolarshlp plan  puts thls master
17 Departimenis. cove

Our co-operalive
triining easily within vour reach

oring every phase of business training, Including Bie-
nography,  Accountancy, Advertiaing, Salesmanship,
Business Administration, International Merchandising.

We Will See You Through

No matter where ¥ou live or what your sdueation and elr-
cumatancos are, Ransomerian Teaining |8 your epportunity.
We obtain employme to pay living expenses, if desired
and gunrd your business and social welfare. Reservation fur
1,080 mwen and women for big fall term now belng made
unider es-operative plan, Ask for Ransomerlan College Year
ook anid full partieulars. Weite TODAY. A postal will do,

RANSOMERIAN BUSINESS SCHOCL
1332.52 Grand Avenue Kansas City, Mo.

How tow'rite, whatto write, ™
and where to sell, !
Cultivate your mind. Devielop |
your literary gifts. Mastor the
art of self-expression. Make
wour spare Hime profilable.
Turn your ideas infto dollars. f'.'
Courses in Short-Story Wirit- H
ing. Versification, Journalism,
Play Writing, Photoplay
i Writing, ete., taught person- U
Dr.Esenwein aiy by Dr. J. Berg Eseawein, |
for many years editor of Lippincott’s Magazine, and
a staff of literary experts. Constructive criticism.
Frank, honest, helpful alvice. Realfeaching.
One pupil bas received over $5,000 for stories and
artiches written mostly in spare time —"play work,” he
calls it. Another pupil received over §1,000 before
completing her first course.  Ancther, a busy wife
and mother, s averaging over §75 & week from
photoplay writing alone.
Thers is no other institution or agency doing so much
for writers, young or old The universities recognize
this, for over ono hundred members of the English
faculties of higher institutions are studying in our
Literary Department. * The editors recognize it, for
they are constantly recommending our courses.
We pubish The Wiiter's Library, 13 valumes; descriptive
ox. W ales pubinh The Weiter's Monthly, the lesd-
ing magarins for leecaty workery | sampls copy 39 gunts, ansual
wabacription §100. Besides ur tenching ssrvice, wy ofer &
prsrmcyipt crithciem hervics.

150-Page illustrated calalogue free. Ploas Addross

| The Hom Gorrespondence School (%

2 esz‘fGl rS-Pt f'leld.l\!em. -'
RETADLSHED BT weonsonaTED 1904 RAGLSCD
L e tere s e e T e e

7
M"SIG In '\Eﬂﬂ:{me FR E:;E

Piane, Urgan, Vislin, Mandolin, Guitar, Banfs, Ete. Baginner
or mivance players, ' C wonan woekly, [lusttions mes
avary ) =riew nhoat '.'i;yu! day to cover posl o
Dostaga and music teed. » for FREE bouklet which sxplaine

evarything in full.
AMERICAN SCHOOL OF MUSIC, 83 Lakeside Bullding. CHICAGO

Telepathy or Thought- Transference

A hook that teaches
grams hy telepathy. The origin of thought
5 tifically explained. Price 75¢. Boston Lec-
on the New Psychology—cloth, price
$1.50.  Melchizedek or the Secret Doctrine ol
the Bible—a wonderfully unorthodox interpreta
tion, Cloth, $1.00, Send a stamped addressed
covelope for booklet on Psychic Unfoldment; to
Dr. J. C. F. Grumbine, 1916 East 105th St., Cleveland, 0.

Learn to Dance!

You ean learn Fox:Trot, One-Step, Two-Step,
Waltz and Intest *“gp-to-the-minote®* society
dances fn your own home by the wonderfal
Peak Systom of Mail Instruetion,

New Di m Method, Easily learned;
B0 munie ihocsands

Write for Specia) Ternis. Send today
for FERE (s e LT T o il

you how to send radio-

WiLLIAM LS
Room 720 531 Croscent -&m‘

You can be quickly cured, iF you

Bend 10 centx bofl 6

ering and i G s G 1¢ tlle o



The New Success

Cr. Lawton's
Guaranteed

will  show
tion  taking
in 11 davs or
mone: refunded
The leducer (not
electricall  reduces
unsightly parts
promptiy, redine-
ing only whe-e
you wish to lose
and  the Lawton
Method  dissolies
am!  ellminates
perfluous fat
the system,
followed
do  not

redur-
place

FOR
WMEN AND |
WOMEN {

axily
directions
Teqilire  PLervises.
staning,  molicine
of lreatments: nol
only ri you  of
fat  but fmproves
appearance and
peneral  health.
brings  physical
and mwental vigor
and enahles  3oun
1o rezain and retain Dr. Tawton
(shown in picture) reduced from 210 o 152 Ihs.  This re-
dueer and genuine method bave n the means wherehy
& great number of fat people throughout the Unjied States
and elsewhere have easlly gotten rid of unhiealthy, dis-
figuring, fatty tissue without discomfort. Any stont man
or woman can obtain these results wh 10 or 100 1hs
overwelght, look berter and feel b e compleie
cost is £5.00,  Mend for your reducer today.  Remember
It Is guaranteed.

Dr. Thomas Lawton, Dept. 48, 120 W. 70th St., N. Y.
Office Hours, 10-4 Daily. Columbus 4669

WHY SUFFER PAIN?
Zone Therapy

The lgnlem for stopping pain by nerve pressure
teaches you how to banish insomnia,
headaches, lumbago, goiter, eye troubles,
asthma, etc.; how to gain nerve control and

keep your system well and strong.

NO DRUGS -NO MEDICINES

Our pamphlet deseribes the wonderful results
that are obtained by this method of treatment,

You will he interested in learning how vou, ner-
sonally, can utilize this remarkable system. Free
yourself from Pain. Address:

ZONE THERAPY CO., Dept H, Los Angeles, Cal.

NEW QUIGK WAY
T0 LEARN ELECTRICITY

At Home in Spare Time
Earn big wmoney In the great field of Electriclty, You
can easily gualify for a splendid position  through our
wonderful  new  method,
of Amerlca’s greatest Inst
traln you In your spare time at home.

Free Use of wml‘

Complete  electrical Iaboratory equipment sent to  vour
home for you to work un. You learn by actually dolng

Write for handsome  illus-
Blg BOOk Ffee trated Book telling about the
big clectrical position you can Ml and details of our
remariable method  of tralning you quickly  at | home.

]
SCHOOL OF ENGINEERING OF MILWAUKEE
Dept. 9-H. Extension Division,

Milwaukes, Wis.

your normal welcht

373 Proadway

awy law tralned business
man. Qualify to earn from $2,500.00 to
$15,000.00 & year. Our homo ctudy Courne In
Law iu based on unlversity methods. Tultion ex-
Y low. hm{ Taxt Books furnished.
The most practical and authoritative non-rosident
Course, e by bench and bar. Th
Lstds PERSONAL INSTRUCTION, Wa puarar
BUCKDTUITION OFFER S be Toren et ey T s R
hﬁmmmmﬂ;n- Ay
- '.a--—mu-“&alu. I:IIL A

| &8 § B¥-SAFELY. IMMEDIATE RESULTS

He was going up hetween the trees, and who
wis it coming down the walk to meet him!
Why, Lottie: his little Lottie, tripping like a
school givl, and daneing beside her—holding
her hands, clinging to her  skirts — the
orphans.  His purchase of the place had
robbed them of a home; but, no; there they
were—all langhing and happy.

But was it really Lottie, that jovous girl?
Her face was wreathed in smiles and dim-
ples, her checks were like the roses pinned
against her dres She came straight and
|mt her arms around his neck and kissed
1inn.

CUR dog had erept in theeug! apen

door and curled up at John Elroy's feet.
Accustomed to kicks, he was surprised that
the feet did not molest him.  In a burst of
gratitude he reached up and licked the hand
that hung limp at the man's side. John
Flroy raised his head and looked about in
a dazed way. Then he stood up—stood
tall. - What gave him that happy feelings
He could shout aloud for jov. Semething
wonderful had Im])pcm'(l to him. He could
not think what. Then, in a flush, he knew.
It was all a dream. He sat down aguin.

o

HERFE was the ledger still stained with

dishonorable deeds. He rubbed his hand
across his eves to see if he really saw. It
seemed as if the words he had written in
sleep must still be there; but, no,—that is—
And why not? To look as he had looked in
sleep—to feel—free. He suddenly felt as if
any price would not be too much to pay.
Then John Elroy really did what he had
dreamed of doing.

When he was through he was a poor man:
that is, he was far short of the mark he had
set for himself in this world's goods; but
the man within was no longer in chains. He
was free.  He shouted from John Elroy's
lips.

]Ih: had come ¢lean to the last cent. He
was ready now for the clean sheet, for the
new beginning.  Somehow he felt that Lot-
tie would be glad.

He put on his hat. The yellow cur wagged
his tail cringingly. John FElroy was even
surprised at himself that he stooped and
picked the creature up.

“I'm going to give you to Lottie for a
wedding present,” he said with a whimsieal
laugh that was like that of a boy.

SUCCi’ﬂg NUEGETS

Thinking is creating with God.—Beecher.
- + o+

Small things become great when a great
soul sees them. Y

There are a hundred successful men
one that is contented.

for

+ + 0+
There is a great difference between con-
tentment and a dead ambition.
+ +
By sparing ourselves the daily task we dig
the grave of our higher possibilities.
+ + o+

_ Cutting prices to injure the man next door
is cutting off your nose to spite your face.
+ +*

Trying to find a short road to success
would make good epitaphs for the vast mul-
titudes of failures,

+ + o+

Nerve us with incessant affirmatives. Don’t
bark against the bad, but chant the beauties
of the good.—Emerson.

+ + +

Circumstances are the nails upon which
the wezk hang their failures; with which
the strong build t"eir suceesses,

+ + )

“The true University of these days,” said
Carlyle, “is a collection of books, and all
education is to teach us how to read.” LM

GET INTO

THE

ADVERTISING
BUSINESS

There is more money in it for YOU.

YOU can learn it easily.

We guarantee to teach YOU,

Some learn it quickly, but all learn
thoroughly—this includes YOU,

Some make more money than others, |
all make big money—this includes YOU

There are two reasons why a knowle
of Advertising is the only factor that
help you attain a success quickly, In
first place every business, every trade, :
cevery profession in the whole wide wo
depends upon  Advertising principles
success— Advertising creates and devel
business, therefore your value to a firm
to your own business depends upon y
training in this vital factor. In the sce
place more money is spent in Advertis
than in any other one industry in the wor
Where money is spent frecly there is
ways a chance to make big money.

The Page-Davis School has devoted o
twenty years in traimng men like you
that you will he able to earn $30 a we
instead of $£20 a week, and $100 a week
stead of $50 a week, $130 instead of
—the more you are making now the m
vou will be able to make after taking
Page-Davis Course.

The Page-Davis School will teach
things that the business man is willing
pay you bigeer salaries for. We don't o
how much you are making now it will
increased after you take a course with |
Page-Davis School.  Your present or p
experience doesn’t matter. Your future ¢
pends only upon the training you get n
with the Page-Davis School.

Get into the Advertising business and y
will make more money.

Heilway—as a shoe
clerk got $20—now
carning  $4.500 a
vear in Advertising.
lehert—as a sten-
ographer got $18—
now makes $20,000 5
\\«-:lr in advertisi

makes $7.500 a year
in advertising.

Hundreds of
other Page-
Davis men

Let us tell you the
whole callection  of
facts that is con-
tamed in our bk
“Inereased
tion'" which we
FREE if you
new,  Use the em
lesire for convenieno
We show you how and where 19 get positions

Page-Davis Schocl
Address: Dept. E-8
Page Building &
CHICAGO D™ ",/
CUTICE TO EMPLOYERS = qoo) 1
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comprient

oand B'roan

¥ it

g wdrerfis

ment wrilerd at o ealory ¥ xame
of 8§30 fo F150  per 5

k are requoate £
¥ r 4 4 to Aikrres on

State

Wath  wa
YT Nl fr
- Clty




o The New Success

A HUMAN DYNAMO

= Act Like One
| Will Make You Look Like One
e One

Today the world is calling for the
man of pep, ginger and action. The
man who is on his toes every minute
—ready to jump in and do- things.
The big man of powerful physique
and untiring energy. The man who
is bubbling over with life, having the
keen, alert brain, the bright, flashing
eyes and the spring and step of youth.
This is a day of critical events coming
in rapid succession.

Are You Fit?

How do you measure up to these
requirements? Can you feel the fire of
youth surging through your body? Do
you have the deep full chest and the huge
square shoulders, the large muscular
arms that mean you are 100% efficient?
Can you go through a good, hard phy-
sical tussle and come out feeling fresher
and better than when you started? If
not, you are unfit. Get busy—steam up
at once before you are thrown aside as
a failure.

I Will Give You genen

Development

I will make a new man of you in a
remarkably short time. 1 will fill out
your chest so that every breath means
increased life, purifying your blood and
filling you with vim and vitality. 1 will
develop your whole body so that you
will be admired and sought after in both

EARLE LIZDERMAN. The Acme of Phyzical Perfection the business and social world. T will give
vou the strength and power to do things

that others would not even attempt to do. And T will do all this in so short a time that you will say, “I did

not think it possible.” 1 have already done this for thousands of others and my records are unchallenged.
s, What I have done for them 1 will do for you. Come, then, for time flies and every day counts. Let this

* i “ ¥
% very day mean the beginning of new life to you.
& ) )

\\‘Send for My New Book “MUSCULAR DEVELOPMENT"

S It tells the secret, and is handsomely illustrated with 25 full page photographs of myself and
FEDiRMAN s, some of the world’s best athletes whom 1 have trained, also full particulars of my splendid
e 308 e s, offer to you. The valuable book and special offer will be sent you on receipt of only 10

N. Y. City \‘ cents, to cover cost of wrapping and mailing.
Dear Sier-ok_enclose s‘ Sit right down now and fill in the coupon. The sooner vou get started on the road
vith cer L) . . N -
ikt sou are to send me, % to health and strength the easier it will be to reach perfect manhood. Don’t drag
thon vy obligation on my i) aar ¥ o - v
_'”' s ever, e i Your s, along one day longer—mail the coupon today.
st hook, “Muscular Develon. %

il eieadi ‘«, EARLE E. LIEDERMAN
G YO 81%03 Broadway Dept. 508 New: Ydrk Clty
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