« Get a Line on Yourself! -
You're Both Male and Female

The Psychology of War

Can Charm Be Taught?
Margery Wilson Answers

You Create Success!
Subconscious Wishes

' Are You Versatile?
Drama As Release

- Conscious Mind Reading
Telepathic; Experiences



Why Do So Many

wifmt; -

Enroll with the

ALexasper Hamieron INsTITun

LN

N

ORE than 50,000

presidents and own-
ers of American business
concerns have enrolled with
the Institute for executive
training.

Why?

Because they know that
organized knowledge of
business is an essential
qualification to every responsible executive.

Because they know that modern business is too big
to learn by personal experience alone.

Because they know that the Institute has gathered
the experience of the most successful business men of
America and the proved principles and methods of
thousands of companies; formulated and organized
this knowledge for their use.

Because they know that modern business has set new
standards of executive competence and that the Insti-

tute training prepares them to meet these standards.

To Executives and Coming Executives
The Institute Offers
ORGANIZED KNOWLEDGE of BUSINESS

The Institute training is not for Presidents alone—but
it is planned only for executives and those who are
determined to become executives. The Institute offers
the knowledge and training without which no man is
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competent administration. Many of those en e

been ranking executives who recognized their need for
better equipment; many others have been far-sighted
men, twenty-five years of age and upward, prepar-
ing in advance for the opportunities they know will
come.

If you belong in either of these two groups the Insti-
tute offers you the ideas, experience, methods, and
judgment of the most successful business men of Amer-
ica, formulated and organized to give you a confident
mastery of tested, modern business principles and
practice.

If you are determined to command a higher place in
American business life, to qualify fully for executive
responsibility, to win for yourself financial indepen-
dence, then you will want to read “Forging Ahead in
Business” with its important message to men who
want to go far in business. A new edition of this fa-
mous book is ready and we will gladly send you a copy
free. Just mail the coupon.

Among the many American business leaders who have
helped to build the Institute’s Course and Service are:

C. M. Chester, Chairman, General Foods Corp.; Thomas J. Watson,
President, International Business Machines Corp.; Alfred P. Sloan, Jr.,
Chairman, General Motors Corp.; Benjamin Rush, President, Insurance
Company of North America; Frederick W. Pickard, Vice-President, E. I.
duPont de Nemours & Company, Inc.; Fowler Manning, President, Air-
Conditioning Division American Radiator Corporation; Robert H.
Montgomery, Lybrand, Ross Brothers & Montgomery,; John G. Lonsdale,
President, Mercantile-Commerce Bank & Trust Co.; Clifton Slusser,
Vice-President, Goodyear Tire & Rubber Co.; Samuel W. Reyburn,
Chairman, Board of Directors, Associated Dry Goods Corporation; and
many more. P i

ALEXANDER HAMILTON INSTITUTE, 159 ASTOR PLACE, NEW YORK

To the .
ALEXANDER HAMILTON INSTITUTE,
159 Astor Place, New York, N. Y.

Please mail me, without cost or obligation, a copy
of “Forging Ahead in Business.”

Name..................

Please use coupon or mention SELF-HELP PSYCHOLOGY when you write advertisers.
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A Plain Talk

on :

Mental and Nervous Disorders

THOUSANDS ARE IN URGENT NEED OF HELP FOR MENTAL AND
NERVE TORTURE—AND KNOW NOT WHERE TO TURN FOR AID.

NEURASTHENIA
Neurasthenia is a rather common term for

a mental and nervous disorder which fre--

quently drifts into most trying and acute
conditions. It is caused by SOME FORM
OF FEAR. You may not recognize the
mental state preceding it as one of FEAR,
for by fear I do mot mean a fear of outside
things, but rather a fear of SELF, which is
manifestéed in the form of worry, appre-
hension, over-anxiety, over-seriousness, self-
consciousness, inability to forget yourself,
or some other expression of LACK OF CON-
FIDENCE. The opposite of confidence is
fear, isn’t it? These fears have a very
stimulating and irritating effect on your
Sympathetic Nervous System and soon we
find this system of nerves in such a hyper-
sensitive state that the least form of emo-
tion plays on it in a seemingly alarming way
—to the great discomfort of the sufferer.
Gradually, through nerve tension and re-
pression, functional life is interfered with
and the circulation is disturbed ; vitality and
tone are lowered; and you begin to expe-
rience strange sensations which you, unin-
formed, cannot account for. But I wish to
state here and now that Neurasthenia is
CURABLE and not in any sense of the word
hopeless.

NERVOUS BREAKDOWNS

This is merely an exaggerated form of
Neurasthenia where nerve tension and hy-
per-sensitiveness have developed to a point
where there are symptoms of great weak-
ness and exhaustion. In this state it is not
uncommon for one to experience at times a
sense of extreme weakness, a “passing-out”

nsation ; uncertainty in locomotion; twitch-
ing, jumping or crawling sensations in con-
nection with the nerves in certain parts of
the body; poor appetite; possibly insomnia ;
a fear of heights, or elevators, or cars, of
crowds, or to be left alone; fear that some-
thing may happen at most any moment; an
extreme consciousness of self and every
little feeling or sensation; a fear of being
shut in without a handy exit; fear of dis-
ease, germs, dirt, dying, insanity, embar-
rassment; or many other peculiar fears.
The patient becomes so concerned over him-
self that he watches every little indication
of trouble and greatly exaggerates each
feeling or thought of an unnatural char-
acter which puts in an appearance. The
fact that he has tried this, that and the other
thing without success frequently breeds the
thought that his case is hopeless and he
may then begin to contemplate some drastic
way out. I frequently read of tragedies,
which they state have been the result of a
“Nervous Breakdown,” and my heart aches
for those who are left and the unreasonable-
ness of the act. If such people were to fall
into RIGHT HANDS—what a different fu-
ture and story it would be. Adjustments
CAN BE MADE, happiness restored, and a
normal future life experienced.

I realize that there is nothing quite so
hard to bear as Mental and Nerve Torture,
but I emphatically state that these troubles
are NOT hopeless and that my experience
of twenty-nine years in the treatment of such
disorders prove that all who build up in-
terest in a future life and show sufficient
‘faith to cooperate and do their part, soon
throw off the exaggerated symptoms, re-
develop their normal strength, and re-estab-
lish confidence. My friend, YOU know as
you read this if you could just FORGET
YOURSELF, that your troubles would be
over. But this must come through a process
of re-education, through your gaining a bet-
ter understanding of yourself and your
powers, of these fears, and of the laws un-
derlying life as lived to the fullest. This,
along with a different picture of things and
an absolute knowledge of JUST what is
taking place in you; how it happened that
you drifted into your present condition; and
JUST what is necessary for you to do to
get out of it; will gradually change your
VIEWPOINT, and when that is changed,
YOU WILL BE CHANGED and the trou-
blesome symptoms will disappear. Now
don’t lose heart, but just KNOW that there
is help for YOU.

SELF-CONSCIOUSNESS

Those of a sensitive, rather emotional
nature are more than likely to become self-
conscious. The self-conscious are ready vic-
tims of these more troublesome mental and
nerve states I have written of. This is due
to self-centeredness and a pernicious form
of introspection. Aside from what self-
consciousness may develop into, it is in it-
self a most limiting, embarrassing, unhappy
state of mind. Those who suffer keenly

from self-consciousness are limited mentally,
physically, socially and financially. Through it
they find it difficult to secure as good a position
as they might, and through their sensitiveness to
criticism they dislike to show initiativeness and
assume responsibility, which means slow ad-
vancement. Again, this type is more than likely
to make unhappy marriages, if they marry at all,
due to their powers of selection being limited.
This suffering is due entirely to a WRONG VIEW-
POINT. They magnify every little thought and
feeling, associate things with self which they have
no business to, and are too concerned about the

view that others have of them. Self-conscious-
ness CAN BE CORRECTED.

THE SENSITIVE AND EMO-
TIONAL POSSESS A GOOD
TYPE OF MIND

So frequently I hear—‘’Anyone suffering from
such a complaint must have a weak mind.” But
this is not true in ction with N thenia,
Nervous Breakdown, or Self-Consciousness. In
such cases it is a good active mind that has
become turned on self and is in reverse. Napoleon,
Presidents Lincoln, Wilson, Theodore Roosevelt,
in fact, most of those who have really made good
in life, possessed just such a nature. In the case
of President Wilson we see the two expressions
of such a nature; strong, active, determined and
forceful while in the ascendancy; and then,
when bitter di t took fon, fll-
ness and death. It represents but one force, but
this force can be constructive or destructive, ac-

cording to its use and direction. Don’t say to

by

® C. FRANKLIN
LEAVITT, M. D.

self “I wish that I were born with a different
temperament,” for if you will ‘just gain a good
understandi your powers and use them
intelligently, it will be possible for you to reach
heights which a phlegmatic person could never at-
tain, Understanding, training and development
will bring MASTERY and you will then have
these wonderful powers working FOR YOU, in-
stead of against you. Your present suﬂeﬂ/u
can be turned into victory and achievement.

LIFE IS WHAT WE MAKE IT

Nature does not say at birth to one child; you
are to live a life of rhisery, be full of fears and
make a failure of what you undertake; and to
another ; you are to be showered with life's rich-
est blessings and be most happy and successful.
In the early period of development, tralninﬁ on-
vironment, companions, etc., of course play a

ONLY HABIT and tendencies,
and habits can be broken and new ones formed.
We do not come into this world with the power
of é::-mfh%l b‘t'lti.more as a &ee:’ of clay wlyl;lch tutlh.
po whic represen our ear! ne
ing) moulds into the one type or another. This
may at this moment seem ra vague to
but I assure you we are NOT ‘fate-driven"
TER OF OUR OWN DES.

Just what to do, and then of being willing to pay
the price in effort. .

THIS WILL CLEAR AWAY THE
DOUBTS

I have stated that your FIRST STEP toward
a different life must come through intelligently
understanding your handicaps, your own powers
and just how to use them, and the laws underly-
ing life as lived to the fullest. I have written a
100-page book—JUST FOR YOU—if you are suf-
fering from any of the states written of above.
It is crowded from cover to cover with just the in-
formation you have been seeking, for it will tell
you about YOUR FEARS and their reactions,
Nervousness, YOUR Subconscious Mind, Faith,
Success, Habits, and the many different phases
of MENTAL AND NERVOUS DISORDERS and
SELF-CONSCIOUSNESS. reading of this
book CAN, as it has to thousands, mean a dif-
ferent outlook on life and the beginning of
changes which can mean real happiness and
later success to YOU. The book is most interest-
ing, very startling in its disclosures—but in it
there is nothing to fear, for it is written along
stimulating and constructive lines, It represents
truths which I have gathered during an active
practice of twenty-nine years in treating these
little understood disorders.

A FREE SERVICE. To those who purchase
this small book I shall gladly give a Preliminary
Psychological Analysis—WITHOUT ADDITION-
AL CHARGES or any obligation whatsoever.
This in itself will be worth many times the ocost
of the book. A complete Analysis Chart for you
to fill out and return to me will be mailed with
the book. Have no fear whatsoever in filling out
the chart, for it will come direct to MY desk and
be opened by me. Your confldence will be sacredly

guarded.

THIS IS A VERY REAL OPPORTU-
NITY FOR YOU TO LEARN THE
TRUTH REGARDING YOUR PRES-
ENT CONDITION. DON'T MISS IT.
THE BOOK AND ANALYSIS WILL
BE MAILED TO YOU UPON RE-
CEIPT OF

25 CENTS

Address—

C. FRANKLIN LEAVITT, M. D.
Suite 1516D, 58 E. Washington St.
CHICAGO, ILL.

Please use coupon or mention SELF-HELP PSYCHOLOGY when you write advertisers.
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Basic Writings of Freud‘

NO psychologist has had so profound an in-
fluence on our times as has Sigmund Freud, nor
has there ever been one so frequently quoted.

Dr. A. A. Brill, who for a quarter of a century
has been the translator and standard-bearer of
Freudian theories in America gives his brilliant
interpretation and biography of Sigmund Freud
in the book “The Basic Writings of Sigmund
Freud”—which is really six books in one.

An easily read volume, citing the unusual and
interesting cases which led “The Father of Psy-
choanalysis” into the realms of the unknown, to
come forth with views on childhoed reactions,
the unconscious, why we forget, why we remem-
ber, psychology of sex and many other theories
and facts which are quoted far and wide.

The chapters on the wish-fulfillment, the in-
terpretation of dreams and the technique of wit
cover a wealth of material—and could easily be
books in their own right.

The Modern Library
Random House.

Today’s Opportunites

“OPPOBTUNITY is not dead; it has merely
changed its form,” declares Harold S. Kahm, au-
thor of “New Business Opportunities.”

“Profitable opportunities in every field lie un-
developed, unexploited, waiting to be claimed,”
he concludes. A plaint that is often heard—that
the day of the small business investor has passed,
is answered by the author.

“Lack of a large capital has never been a bar-
rier to success in business . . . beyond question,
there is no obstacle that human ingenuity can-
not overcome. . . . The United States of America
is still the richest country in the world. Op-
portunity today consists in supplying the buy-
ing demands of 130,000,000 of the world’s freest
spenders . . . these unsupplied buying demands
are today’s frontiers of industry.” It is hearten-
ing to learn from these pages how many novel
ways of making money have recently been suc-
cessfully tried or thought out.

Harper and Bros.

Adventures with Inépiration

“WHAT is inspiration?” Hannen Swaffer,
widely-known English writer and dramatic
critic, asks in his new book “Adventures with
Inspiration.” He then proceeds to give the an-
swers to this as they have come to him from fa-
mous authors, artists, musicians and dramatists.

Huge Walpole said, after he had read the
proofs of one of his novels: “I seemed to have

- had nothing to do with it.” He says the impulse

to write came to him suddenly—an impulse he
“could not resist, which was stronger than my-
self.” John Galsworthy relates that on occa-
sion, “I sit . . . gradually my mind seems to be
where my character is acting or speaking . . .
suddenly my pen jots down a remark . .. another
. . . perhaps this goes on for an hour or two . ..
these pages have been supplied from the store
cupboard of the subconscious. . . .” Robert Blatch-
ford tells of wanting for a long time to write a
book on Determinism . .. “I read a lot . . . made
no notes . . . did not worry.” Later he felt “the
sub-mind was signalling me. . .. I sat down and
wrote the book . . . as if from dictation. The
work was done without my knowing how. . . .”

Mr. Swaffer concludes with the statement: “I
have long since reached the conclusion that all
the greater work is probably due, to direct in-
spiration acting upon the artist, who, in turn,
reacts and so ‘creates.’ ”

Bruce Humphries, Inc.

Personality

Yovn personality—in part or as a whole! How
has it been empowered by the life forces that
have accompanied you from your earliest being
as a microscopic cell? How has it been shaped
by the biological and social influences that have
been playing upon you ever since?

After many years of experience in dealing with -
the fundamentals of personality formation, Wil-
liam Healy, M. D., brings forth in his book “Per-
sonality in Formation and Action” the story of
the achievements of the modern scientific meth-
ods as they have added to our understandings of
personal development. (Continued on page 44)
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Compiled by Emile E. Allen

"Treats Asthma Psychologically

VER a hundred cases of asthma that med-

icine had failed to cure, were successfully
treated with psychological methods by Dr. Felix
Deutsch of the Harvard Umverslty Medical
School.

His treatment, especially with children, in-
cludes treatment of parents also. To the par-
ents, and especially to mothers, he says: “Please
don’t suppress your child. Please don’t be too
aggressive.”

Dr. Deutsch explained that he had found two
contributing factors to asthma—an underlying
physical susceptibility plus a neurosis.

The psychotherapeutic treatments — sugges-
tion, psychoanalysis or re-education—are the
standard treatment used by neurologists for
nervous disorders or maladjustments. When
the cause of the emotional factor leading to
_ asthma is discovered, Dr. Deutsch seeks to re-
move it as-he would in- any nervous disease.

Unlearning the Drink Habit

“I CONTEND that drinkers are made and not
born,” said Dr. Charles H. Durfee at the annual
meeting of the American Association for the
Advancement of Science, at Richmond, Va.

Dr. Durfee, author of that highly praised book
“To Drink or Not to Drink”, contends that the
foundations of alcoholism are predommantly
psychological.

“When we are confronted with an individual,
not mentally ill or defective, whose drinking

plays so prominent a part in his life that it

overshadows his own desires, ambitions and
goals—in fact, relegates his inner personality to
a secondary position—we can be sure that only
a profound educational process has made such
a situation possible.

“In such a case the process of learning to
drink would necessarily have been over a long
period and intricately involved in various emo-
tional and situational factors. We would find

on inspection of the individual’s case history
all of the processes that go into educational pro-
cedure. There would be the mechanisms of
practice and repetition, particularly under spe-
cial conditions that lent encouragement to the
drinking. There would even be rewards in the
form of certain gratifications, among them re-
lease from social inhibitions and momentary
escape from the difficulties of life.

“Once we understand the process by which a
drinker has acquired his problem and have an
intimate understanding of the multiple influ-
ences, responses, and reactions that went into
its development, we have a basis on which to
guide him through the necessary processes of
unlearning and re-education, resulting in a more
constructive type of living,” concludes Dr.
Durfee.

“Hltler Hypnotizes,” Professor Says

DESCRIBING the German Fuehrer as one who
reduced his listeners to a submissive state bor-
dering closely on hypnotism, Professor M. D.
Steer, of Purdue University, recently disclosed
results of an analysis of recorded Hitler
speeches.

The frequency of the Nazi leader’s voice in a
typical sentence, he explained, is 228 vibrations
to the second, as compared with the 220 vibra-
tions cited by one authority as the “usual fre-
quency” for anger. '

Dr. Steer displayed pictures of “Hitler sound
waves,” the graph lines zigzag sharply and re-
main almost constantly in the higher voice level.

“It is this high pitch and its accompanying
emotion that puts the German people in a pas-
sive state. When persons talk like this it be-
comes obvious that emotion rather than the
mind directs what they are saying. From these
voice studies, I have come to the conclusion
Hitler frequently reaches a condition bordering
on hysteria during the course of his talks,” de-
clared this scientist.

(Continued on page 49)
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A Mgney-Making O I;?_(-)rtuni

for Men of Character
EXCLUSIVE FRANCHISE FOR
AN INVENTION EXPECTED TO REPLACE

A MULTI-MILLION-DOLLAR INDUSTRY

Costly Work Formerly
“Sent Out” by Business Men
Now Done by Themselves
at a Fraction of the Expense

This is a call for men everywhere to handle
exclusive agency’ for one of the most
unique business inventions of the day.

Forty years ago the horse and buggy business was supreme—today
almost extinct. Twenty years. afo the phonograph industry ran into

y a relic. Only a comparatively few
¢ fortunes ahcad in the automobile and the

many millions—today tlla:n';u:tical
foresighted men saw

radio. Yet irresistible waves of lEublic buyin,
¢ phonograph into the discard. So
are great successes made by men able to detect the shift in public favor

fortune, and sent the buggy and ¢

from one industry to another.
Now another

and important part
every is in th
tion which does the work better—more reliably—.

Not a “Gadget”’—
Not a “Knick-Knack’ —
but a valuable, proved device which
has been

n sold successfully by busi-
ness novices as well “y d

ge is taking place, An old established industry—in inte
the mtion'sg steuctm'&in which millions of dollars chan, g
of cases being replaced by a truly astonishing, simple inven-
AT A COST Ols-TEN AS LOW
. AS 2% OF WHAT IS ORDINARILY PAID! It has not required very long for mea
who have taken over the rights to this valuable invention to do 2 remarkable business,
_earnings which 1n these times are almost unheard of for the average man.

swept these men to

hands

EARNINGS

One man in California earned over $1,600 per month for three
months—close to $5,000 in 90 days’ time. Another writes
from Delaware—*Since I have been oper
less than 2 month of actual selling) and not the full day at
that, because I have been getting organized and had to spend
at least half the day in the office; counting what I have sold
outright and on trial, I have made just a little in excess of one
thousand dollars profit for one month.” A Connecticut man
writes he has made $55.00 in a single day’s time. Texas man
nets over $300 in less than a week’s time. Space does not per-
it mentioning here more than these few random cases. How-
ever, they are sufficient to indicate that the worthwhile future
in this business is coupled with immediate earnings for the
right kind of man. One man with us has already made over
a thousand sales on which his earnings ran from $5 to $60
sale and more. A great deal of this business was repeat
Efl;incss. Yet he had never done anything like this before
coming with us. That is the kind of opportunity this business
offers. The fact that this business has attracted to it such
business men as former bankers, executives of businesses—
men who demand only the highest
income—gives a fairly good picture of
is. Our door is open, however, to the young man looking for
the right field inwhich to make his start andﬁ

ating (just a litele

of opportunity and

e kind of business this

evelophis future.

Profits Typical of
the Young, Growing Industry

Going into this business is not like sclling something
offered in every grocery, drug or department store. For

veterans.

Make no mistake—this is no novelty—no flimsy creation
which the inventor hopes to put on the market. You
ol! have scen nothing it yet—perhaps never
mdof the existence of such a device—yet it has already

been by- corporations of outstanding prominence—by
dealers of great oorgoyuions—by their bnpn?ha—by doc-
pap lish hools—hospitals, etc., etc.,

and by th ds of small business men. You don't have to
convince 4 man that he should use an eleceric bulb to light
his office instead of a gas lamp. Nor do you have to scll
the same business man the idea that some day he may need
something like this invention. The need is already there—
the money is usually being spent right at that very
moment—and the desirability of saving the greatest
pare of this expense is obvious immediatcly.

Some of the Savings
You Can Show

You walk into an office and downbefmeyonr;:mpoct
a leteer from a sales orgmiz‘.’aut‘ion showing that did
‘work in their own office for $11 which formerly could have
cost $200. A building supply corporation pays
our $70, whereas the bill could have been for $1,600!
x ancomobile mdl?]: pamur WS tative ASldf». whereas
expense ave over $1,000. epartment
store has of $88.60, possible cost if done outside
i over $2,000. And so on. We could
possibly lise all cascs here. These are just a few of
themmmdumwhichwcplminmhmdsm
work . Practically. every line of business and every
ssction ddncmcyn;‘:mmwdbythm&ldnm
ich hammer across ing, convincing moncy-aving
m. which hardly any business man can fail to

!

;

, when you take 2 $7.50 order, $5.83 can be your
share. On $1,500 worth of business, your share can be
$1,167.00. The verg least you get as your parc of every
dollar’s worth of business you do is 67 cents—on ten
dollars® worth $6.70, on 2 hundred dollars’ worth $67.00
—in other words two thirds of every order you get is
yours. Not only on the first order—but on repeat orders
—and you have the opportunity of carning an even larger

peccentage.

This Business Has
Nothing to Do With
House to House Canvassing

Nor do you have to know anything about high-pressure
sclling. “'Selling™ is unnecessary ingthc ordinagrh;' sense of
the word. Instead of hammering away at the customer
and trying to “‘force” a ‘sale, you make a dignified,
business-like call, leave the installation—whatever size
the customer says he will accept—at our risk, let the
customer sell himself afeer the device is in and working.
This docs away with the need for pressure on the cus-
tomer—it climinates the handicap of trying to get the
moncy before the customer has really convinced ﬁgimsclf
100%. You simply tell what you offer, showing of
in that ¢ ’s particular line of business.
Then leave the invention without a dollar down. It
starts working at cace. In a few short days, the insralla-
tion should actually produce enough m{' money to pay
for the deal, with ts above the investment coming in
at the same time. You then call back, collect your money.
Nothing is so convincing as our offer to let resules
for themselves without risk to the customer! While others
il to get cven a hearing, our men are making sales
runaing into the hundreds. They have received the acten-
tion of the largest firms in the country, and sold to the
smallest busincsses by the thousands. -

No Money Need Be Risked

in trying this business out. You can measure the possi-
bilities and not be out a dollar. If. you are looking for &
basiness that is not overcrowded—a business that is just
coming into its own—on the upgrade, instead of the
down}radg—a business that offers the buyer relicf from
lal‘ ,butu:m:lv]r-” bl pe 2 busi ; that
as a prospect practically in every office, store, or factory
into whicge )'Olfr can sct I;oe—regardlcss of size—that isa *
necessity but does not have any price cutting to con
with as other necessities d at because you control
the sales in exclusive territory is your own business—
that pays more on some individual sales than many men maks
1 a week and sometimes in a month's time—if such a business
looks as if it is worth investigating, ges in souch with us
at once for the rights in your territory—don’t delay—
use the chances are that if you do wait, someone clse

. will have written to us in the meantime—and if it turns

out that you were the better man—we'd both be .
for convenicnce, use the coupon belno—but send it nght
away—or wire if you wish. But do it now. 35

F..E. ARMSTRONG, President
Dept. 4028-B, Mobile, Ala, -

ﬂ
'_Rus FOR EXCLUSIVE I
| TERRITORY PROPOSITION

| F.E ARMSTRONG. Pres., Dept. 4028-B, Mobite, Ata; |
Without obligatiop to me, send me full infar-

gy —

l mation on your proposition. l
Neme.... [

' Street or Roste. l

} Box me |
City

I

Pleass use eoupon or mention SELFHELP PSYCHOLOGY when you write advertisem,
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The quest of the human soul goes on forever—

MY life, most adorable, is only a searching for you;
My first halting step was toward your outstretched arms,
Beginning then my far wandering °

In strange lands and over unknown seas,

Looking for you.

In the cities of the living

And the silent places of the dead

I have sought you, - -
Finding elusive fragments of you here and there,
But never all of you at one time.

I found your smile once—

In the face of a boy of the people,

His young sister had stumbled and he was lifting her up.

I have seen also your strength—

In the clean, lithe body of a young wrestler who would not foul his
opponent but won fairly in his own strength..

I have heard you singing—in a mother’s lullaby.

I have known the caress of your fingers,

As a nurse touched the brow of a sufferer.

I have tasted, too, the ecstasy of your kiss—

Though only in part;

I know its full intensity would rend me and slay me,
All I call I would disappear

And become lost in you;

Yet may I be so slain.

I have seen your footprints in the dry sands of the desert,

On the dewy grasses of the meadow,

And in the snows of the great mountain.

In the hieroglyphs of old Egypt I found a letter you had written to me;
In Persia I heard seven Zoroasters chanting your praises,

And in Palestine the prophets; '

By the river in India a holy man showed me your likeness

And told me which way you had gone.

Gazing then into the pool of my deep yearning
I almost found you;

Mirrored on the still surface of my solitude

I saw your image—

But when I turned, you were gone.

by L. L. PARTLOW
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Self—Help to Happiness

EVERYBODY wants to be happy. That’s so
obvious that it’s trite. And we want to be happy
in our own way, and that usually is not just the
way that those around us—even if they be good
friends or our relatives, want happiness. We’re
individuals and sometimes what pleases the
other fellow immensely leaves us cold, and what
pleases us does not appeal to him. Certainly
we differ in our conception of what happiness
is, and in the last analysis, only
we can reach forth and decide the
® road to follow for our heart’s
desire.

Psychology leads the way to a
better understanding of self and
that means a-lighting of the way
for most of us. Psychology shows
us how to help ourselves; how we
can gather help from within and

Y stand so confident and emphatic
that nothing can again succeed in
making us feel unequal to the

tasks that life has spread at our feet.

‘When we refer to the self-help of psychology,
we do not mean that part of us that stands
quaking and uncertain at any new call to duty
- and desire. All of us have this inferior “self”
to deal with. Even the king on his throne or
the man in high places does not feel confident
and sure of himself all the time. Lauded and
eulogized, though he may be, the shadows of
uncertainty, the voice that tells him he may
be wrong, haunts the greatest upon occasion.
Certainly those whose life and activities rest in
humbler places, have often to wrestle with thls
un-sure sense of things.

It is then that a consciousness, a recognition
of the within power sounds as a bugle call to
renewed courage, greater hope, confidence.
Self-help is always at hand if we know what
we mean when we turn to it—what the self is
that will furnish us the succor and assistance
we need.

Psychology has become of such vast help be-
cause it shows us the why of things—of hap-

An Editorial

penings, of our own and other’s activities. And
as we learn more about it, learn more certainly
how to apply our knowledge to the problem,
the sense of insecurity or fear that confronts -
us, we gain and climb and make progress. No
one need feel that this knowledge is beyond
him; that it entails study or work or comprehen-
sion that he is unequal to. The rules are sim-
ple—too simple, often, for us to grasp that using
them, we are really doing something big and
worthwhile.

Think straight. Does that sound complicated ?
—all it means is to hew to a line in your think-
ing. Stand on the emphatic and positive side
of whatever question is to be solved. It means
never to give way to the admission that things
are not as you want them to be. For instance,
if you want success, you don’t continually talk
about failure or how certain you are that your
efforts won’t amount to anything;
that no matter what .you do,
things will wind up in the same o
old way (i. e, the way you've
been accustomed to having them
do).

It’s a temptation to do this very
thing—to go over and over the
same rough old ground—and end
up in the same old place. And
it’s a temptation to wonder if our o
efforts are getting us any place.

Why wonder or try to decide—

with the self that asks this? The true self of
you, the within power knows that you, being
desirous of achieving, honest in the wish to
make the world a little better, will most cer-
tainly go forward—that nothing and nobody
can prevent.

Self-mastery inevitably follows this kind of
self-help and the signposts are better health,
understanding, an enlarged sense of our work,
self-control, more freedom, a consciousness of
real service. We were born to be happy. We
have a right to a share of good. Turning to
the power within—truly making use of self-
help, will give it to us.
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of War . .

ally, many men are competent to murder under
certain circumstances; war removes the barriers
of discipline and produces those circumstances.

Too strict military training produces sad-
ism. The violence and arbitrary self-asser-
tion of the soldier easily develops sadism. The
restraints of military life result in abnormal and
promiscuous sexuality; the connection between
sadism and sexuality is well known to psycholo-
gists. Military life is notorious for its stimula-
tion of sexual emotions; prisoners have been put
to death in a manner which was unmistakably
blended with the sexual urge. Bayonets were

15

by
MARIE HARLOWE

and lust. The real loss in war lies in, not alone
the destroyed bodies, but the ruined minds and
characters. The loss of human lives is com-
paratively small to this loss of moral and cul-
tural standards: as moral standards and habits
are lowered, the whole momentum of social prog-
ress is lessened, for progress parallels morals.
As war is the extension of certain character-
istics in the individual nature, war in the end will
be eradicated from the world as it is first re-
moved from the consciousness of the individual.
A few important things may be done generally,
as well as individually, however, to outlaw war.

Let not patriotism produce the false standard that a man, to be a good pa-
triot, must be an enemy of all other men. . .. The lowest form of patriotic

sentiment is the hatred of other people. . ..

-

Certain animals, such as the hunting dogs of Africa, are extremely bold
2 and vicious in packs—but most cowardly when alone. It is a fact that the Z
most rigidly disciplined armies are the most ruthless.

Too strict military training produces sadism, for the violence and arbi-
trary self-assertion of the soldier easily develops into sadism . . . the con-
nection between sadism and sexuality is well known to psychologlsts.

plunged into human bodies during the World
‘War in orgiastic excitement.

Sexuality is also heightened in the soldier in
the form of Narcissism. The slogan which em-
phasizes that a man’s country can never be, in
any circumstance, anything but right, is purely
narcissistic. As the egotistic desires of the child
expand unhindered, the military narcissist
grows, and reinforced by the sadist desire to
inflict pain, the soldier-killer is produced.

Hatred is a necessary corollary of war and
murder. Commandant Colin, professor of the
French College of War, declared, “In war more
than at any other time, there i is no better inspir-
mg force than hatred.” A nafionalistic patriot-
ism engenders the envy and hate, the bitterness
and desire for revenue, which ends in the col-
lective self-esteem and hatred of foreigners in
war. Personalities and prejudices are more im-
portant causes of war than profits. “Defense”
becomes a disguise for the baser notices of rival
interests and conflicting passions. . . .

The real cause of war lies, therefore, in the
evil force of accumulated thoughts of greed, hate

It is said that “the first casualty of war is truth.”
The propaganda or lies of war must be neutral-
ized by the propaganda of truth of peace. His-
tory textbooks glorifying war must be revised.
The stupidity of the glorification of soldier-mur-
derers in war through monuments, memorials
and wreaths must be attacked. The countless
associations of service to man of wider scope
than the nationalistic state must be stressed.

The old Raman doctrine “If you wish for peace,
prepare for war” is now recognized as very poor
psychology. Military preparedness is, I believe,
a delusion; its psychology is entirely erroneous.
The individual consciousness must be kept free
of thoughts of war for the human mind is crea-
tive, and has, eventually what it beholds. A co-
lossal experiment in psychology must be en-
tered upon in changing the international basis
of politics.

With Thomas Paine, men must be taught to
declare “The world is my country,” in a realiza-
tion that to be a citizen of the universe does not
negate, but does fulfill, the higher patriotism.
It must be taught that (Continued on page 44)
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The Dictaphone

YOUR destiny depends entirely upon your own mental conduct. It
is the thoughts that you allow yourself to dwell upon all day long that
make your mentality what it is, and your circumstances are made by
your mentality.

You may think that you know this already but if you do not act upon
it, it is certain that you do not really know it. As a matter of fact, most
people would be amazed to discover how much negative thinking they
do indulge in in the course of a day. Thought is so swift and habit is by
so strong that, unless you are very careful, you will constantly transgress.

Even your conversation may be much more negative than you sus- DR
pect for a moment. If such an experiment as the following were possi- ¢
ble, the result would probably fill you with amazement. Suppose that, EMMET
quite without your knowledge, an invisible and weightless dictaphone
was strapped on your shoulders the first thing tomorrow morning, and FOX

that you carried it about with you all day until the last thing tomorrow
night. Then suppose that the following day this dictaphone record were
Elaayed over to you on a phonograph, so that every single word’' you

ad uttered for a whole day were repeated to you in cold blood. ell,
if iou are an average human being you would probably be a little
embarrassed. Yet it really does happen that eve ing we say, and
think, and do, is recorded—in the subconscious mind—and our daily
e}ql)ser.ience is simply that record being played-over to us by the Law
of Being. .

Never forget that the circumstances of your life tomorrow are
moulded by your mental conduct of today.

4

/‘Come off that Burning Deck!

MOST people still remember the old poem about the Boy on the
Burning Deck. That poem has a very important moral for us all,
though not quite the one the author intended. '

One of the largest church
audiences in the world
(about 6,000 persons) con-
gregates at the famous old
Hippodrome in New York
City each Sunday and at
the mid-week. Dr. Emmet
Fox* who addresses this
vast audience is the author
of many writings, his best
known work being the
Sermon on the Mfmnt.f

The boy, you remember, stood still doing nothinﬁ,l altheugh the ship
was on fire, and so the fire went on spreading until the ship finally blew
up killing all hands. Of course, no other result could be expected with
such incompetent people on board, and it is no wonder that the whole
battle was lost if this incident represented the general spirit in the fleet.

An American or a British boy would not have stood there wailing,
but would have organized a bucket chain and put the fire out, or else
taken whatever steps seemed best under the circumstances, evacuating
the ship itself if necessary. And if any foolish sentimentalist had in-
terfered, such person would have been put under control for his own
and the public good.

Unfortunately, we come across a good many of these spurious Burn-
ing Deck Heroes in private life. Instead of attacking &nd overcoming
their difficulties, they stand by looking at them helplessly. In reality
they lack the coura%e and the intelligence to face up to the problem
as it should be faced, but they comfort themselves by pretending that
they are just being noble and self-sacrificing—adding hypocrisy to weak-
ness and making the complete failure inevitable.

If you ever catch yourself at anything like this—if you find yourself
posing as a martyr—you must have no mercy with such fatal weakness.
Say to yourself, “Come off that burning deck; put the fire out, save the
ship, limd win the battle.” And then it will be time to stand still and
look heroic.

*Church of the Healing Christ. tHarper and Bros., Publishers,
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We’re Male

NATURE is always trying to bring together
pairs of human beings the component individ-
uals of which are perfectly adapted to each
other.

Our spontaneous selections and rejections are
unconsciously made in accordance with this law.

The force with which two individuals whose
sex is compounded in the proper proportions
for harmonious union tend to rush into each
other’s arms, is not less than that of the revul-
sive action which develops between "the mis-
mates of social conventions. The process is
literally and figuratively analogous to that which
causes solution and dissolution in the chemical
laboratory.

From this may be derived the explanation
for the fact that the more feminine a woman is,
the less she will understand a man—and the
more will his sex character influence her. By
the same token, the more manly a man is, the
less he will understand women and the more
readily he will be influenced by them. Those
men who declare that they understand women
perfectly, are justified in so doing. Because
they are themselves heavily endowed with a
feminine streak, “womanish” men should know
how the weaker sex prefers to be treated. As
a rule, the pronounced “he-man” learns how to
deal with women only after long and disappoint-
ing experiences. Even then, his understanding
will always be more or less imperfect.

Why People Prefer Opposites

THE deductions to which we refer explain why
tall men prefer short girls, the brunette prefers
the blonde, the “brainy” man usually selects a
flighty or simple-minded little woman who
doesn’t know what she’s talking about half the
time and make people wonder “what he saw in
her.” The bodily characteristics are by no means
the only factors which proclaim an individual’s
sex. There is truly a bi-sexuality of the emo-
tions and intellect as well as a physical one.

The emotional life of the average woman pro-
ceeds on an entirely different plane from that
of the average man—as many a marital ship-
wreck indicates. “She is as logical as a man”;
“He is as sensitive and intuitive as a woman”—
these commonplaces of conversation constitute
proofs that in the intellectual sphere, the woman
arrives at her decisions and the man at his de-
ductions in divergent ways. Some of the mental
and emotional characteristics of a predominat-

SeLr-Herp 1%

and Female

ing masculine sort as they occur in women, and
of a feminine sort as seen in men, strike us
oddly at times: Womanish men are usually
quite anxious to marry and lean decidedly to
women who have accomplished something in
business or the arts. The mannish woman, on
the other hand (and who, by the way, devotes
far less time to clothes and grooming than her
sisters) is very often the more or less willing
support of the man she has accepted as her bet-
ter half.

Ordinarily, our sex is assigned to us simply
on the basis of the reproductive faculties, but
study of the combined sex characteristics—men-
tal, emotional and physical — have brought
biologists to the conclusion that human beings
should not be described bluntly as male or fe-
male and assigned categorically to different
worlds. They are finding that “male and female
created He them” well can refer to each individ-
ual, and not a pair. They insist that the 100 per
cent masculine man exists as a hypothetical ideal
only—and this is just as true of the 100 per cent
feminine woman.

No Total “Maleness” or “Femaleness”

OUR world, then, really is populated with be-
ings composed of both masculinity and feminin-
ity in all imaginable variety of percentages.
Just as soon, then, as we accept this scientific
fact that total “maleness” and total “femaleness”
are merely abstract conceptions of which con-
crete examples do not exist biologically, the
sooner the “war of the sexes” will give way to a
better understanding of the respective sexes.

Nevertheless, such a statement as “Every Jack
has his Jill” has arisen from a presentiment
that is based on an accurate psychological law—
that each man or woman possesses certain in-
dividual characteristics which may supplement
or balance opposite characteristics in the other.
To feel or assert that either is superior to the
other, is absurd indeed.

Does what we know about this tendency of
nature to reach out and accomplish balance suf-
ficient to enable us to sum up a general law?
If, as seems probable, every male type has its
female counterpoint with regard to sex affinity,
it ought, indeed, to be possible to formulate a
law expressing ‘this relationship. Such a law,
founded on known biological and psychological
principles, in substance, parallels the dictum,

by EUGENE CORN, Ph.D.
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You Create that Success

by GRENVILLE KLEISER

A SCIENCE of business has steadily grown up
in America, making for better conditions, better
houses, better playgrounds, so that good business
has now come to mean human service.

Service is now a recognized slogan of success-
ful business men.

A well-trained business man is not baffled by
difficulty or even failure. Adverse experiences,
if they come, are accepted as part of the day’s
. work and disposed of as intelligently as possible.
The right type of business man is always en-
deavoring to produce still better results.

If results are not up to your expectations, look
carefully into the matter and see in what way
you can improve your methods. Think it out
in detail, get all the help and suggestions awail-
able, and formulate a new and better plan of
procedure.

Theodore Roosevelt, when an important per-
son was expected to call, would find out in ad-
vance what his visitor’s chief interests were and

would inform himself so that he could talk well |

on those subjects. And by such friendly strategy
he often won opponents over to his viewpoint.
He knew that in his work he

It doesn’t pay to lose your temper under any
circumstance. Every time you yield to irritabil-
ity or anger, you lose something of value. Self-
control will safeguard you against many unde-
sirable traits of character. Discipline yourself
to be well-poised even under great provocation.

It doesn’t pay to run into foolish debt. The
day of reckoning is inevitable and often dis-
astrous. Avoid unnecessary debt as you would
the plague.

It doesn’t pay to vacillate. Some men are so
infirm of purpose that they never reach definite
decisions. There are others of clear judgment
and determined character who, having carefully
considered a subject, choose a straight course
of action. These are men who get things done.

It doesn’t pay to impair your health for the
sake of a few extra dollars that you may never
be able to use. Sound robust health is to be
preferred above all material success, for with-
out good health life will probably prove joy-
less.

It doesn’t pay to covet a better position or a
higher salary if you are not making an earnest

effort to improve your present

must win friends, so he learned
the knack of getting along with

work and opportunities. Right
where you are today is the

people, and this knowledge
served him well throughout
his life.

Business is business — yes,
but today it is something more
—it is good-will, reciprocity,
human service, and worth-
while achievement.

Men who lack decision, cour-
age, and perseverance do not
make rapid progress in busi-
ness or elsewhere. They dis-
appoint the expectations and
requirements of their employ-
ers, and so are denied the pro-
motion they might otherwise
win.

To become a success in any
business, or to make people
like you there are certain fun-
damental factors of which you
must become aware, and keep
uppermost in your mind. Here
are a few reminders:

Success Tips

Don’t complain. People loathe the
chronic grumbler.

Don’t exaggerate.
embellishment.

Don’t gossip. It may be a boomerang.

Don’t mumble. Speak distinctly so as
to be easily understood.

Don’t speculate. Quick-rich-schemes
are short-cuts to disaster.

Don’t trifle. Life is primarily a se-
rious business.

Don’t procrastinate. Do today’s tasks
- today.

Don’t wacillate.
failure.

Don’t brag. Good work speaks for
itself.

Don’t hurry. The deliberate man ac-
complishes most.

Don’t borrow. Pay your way as you
go, or don’t go.

Don’t criticize. Praise or keep silent.

Don’t guess. Know that you know.

Don’t weaken. Fearlessly face your
problems.

Don’t pose. Always be sincere.

Don’t waste. Practice wise economy.

Don’t gabble. Talkativeness is de-
pleting.

Don’t antagonize.
ing disposition.

Don’t worry. Useful occupation de-
stroys depression.

Don’t strain. Avoid overwork.

Don’t dawdle. Get on!

Truths need no

Shiftlessness spells

Cultivate a yield-

place to fit yourself for a more
responsible, lucrative position.
It doesn’t pay to waste time
over foolish mistakes and mis-
fortunes. Make every day: a
new beginning, with fresh reso-
lution to work diligently for
the fulfilmept of a high ideal.
It doesn’t pay to neglect the
finer things in life—inspiring
books, good music, elevating
plays, pleasant diversions,
beneficial travel. .
Your mental attitude is a
great determining influence in
your daily life. Begin the day
with an expectant mental atti-
tude. It will elevate and en-
hance all your activities. When
you are in the right mental
attitude, many things will
seem to conspire and coop-
erate to advance your work
and interests.

i
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The knowledge of the vast influence of the
drama upon people’s attitude of mind has in

the past year or two been put to a very practical -

use by psychiatrists in the treatment of malad-
justments. Dr. Karl Bowman and his colleague,
Dr. Nathaniel Ross, for instance, have. ¢on-
-ducted useful experiments in conjunction with

a drama unit, and have reported ‘intensely in-

teresting results.

Deep in the Subconscious

The manner in which a psychiatrist arrives
at answers to intricate problems is a fascinating
and enlightening study. It is not a simple mat-
ter to win the confidence of patients, many of
whom feel that the world has turned against
them. -Often, of course, they (the patients) do
not consciously know the causes of their anti-
social feelings and behavior. It is buried deep
in their subconscious and only the most subtle
probing can bring it to the surface. Direct ques-
tion is futile, for the questioner often becomes,
in their minds, a symbol of rigidity and author-
ity, and they withdraw into a shell that resists
all attempts at prying. \

Naturally, many subtle methods have been
evolved to get at the roots of the problems of
such patients, not the least of which is psycho-
analysis. It is a vital matter, of course, to get
down to original causes; without such knowl-
edge, the psychiatrist must grope in the dark.
In the instances referred to, audience reaction
is of course not the principal concern. Speaking
of the plays staged and acted by the patients
themselves, Dr. Bowman has said: “From the
themes of the plays, the parts they choose for
themselves, and the way they perform these
parts, we are enabled to get an insight into their
subconscious minds that is extremely revealing.”

A therapeutic theatre in Beacon, Mass., has
also attracted much attention in past months.

Dr. Gardner Murphy, of Columbia University,
speaking especially of improvements made with
persons whose domestic situations had caused
actual disorders to develop, says: “The full psy-
chodrama of our interrelations does not emerge;
it is buried in and between us. In this (Béacon)
thedtre, spontaneous play-acting done under
medical supervision, has brought to the surface,
facts that otherwise would never have emerged »
The specific result of taking part in drama in
which the individuals assume different relations
to their respective and disturbing marital part-
ners, is to give each a better perspective, de-
velop a sense of humor, and break the unpleas-
ant and tightly bound “pattern” previously as-
sociated with the individual.

Religion Sought Its Use

This use of the drama by psychiatrists to
change and turn the trend of uneasy minds, is
of much interest to students of psychology, of
course, but as we have said, the power of the
drama to influence and sway, has long been
known. Centuries ago, religion sought to direct
the impulses of the people toward ethical ends.
It called drama to its aid because, of all the
arts, drama has most to do with the struggle
of the wills and emotions of mankind.

In ancient Greece, so profoundly moving to
the masses, was the drama known to be that
authors, actors and the managers who directed
them were considered as ministers of religion;
the state paid the bills and the plays were the
most important events of the year.

We well can think of the drama then, as not
only amusement—vastly intriguing entertain-
ment—but as such an important therapeutic,
such a splendid release for human minds, that
it constitutes more than an art, and in a world
of intensely practical needs, is a veritable neces-
sity. ELporADO FIELD.

The “You” That Is Building

WATCH the character of your thoughts. Nothing in hfe means half so much as this. Small

thoughts create small people.

lization of your prevailing thought habits. . . .

Your charactgr, personality and position in life are but the crystal-
You cannot think ignoble thoughts and be noble.

You cannot think cruel thoughts and be kind. You cannot think hateful thoughts and be loving

or lovable.
your thinking. . .

You cannot think lustful thoughts and be pure.

Your character is determined by

. Your personality is an outflowing of what you think—not occasionally but

constantly. Your position in life is determined by your character, personality and mental alert-

ness. Sick thoughts make sick bodies.

Fear thoughts make cowards.

Poverty thoughts make

paupers. Failure thoughts inhibit success. You are, in the ultimate analysis, what you think . ..
One of the foundation stones of the new order is a recognition of the supreme importance of

thought as the arbiter of destiny.

Present chaos is the result, inevitable as the tides, of centuries

of wrong thinking. A new world will be built by clear, unfettered thinking. To build a better

social and economic order, we must build better thinking 1nd1v1duals

tribute this year of 1939!

Watch what you con-
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Your Pet Aversion
by L. E. EUBANKS

¢ ‘THAT settles it, this business is for sale!”
Mr. J., age fifty-five, had been raving over the
“craziness” of the younger generation for ten
years, and it seemed to him the height of mis-
fortune when a high school was erected on the
corner opposite his store! .

So the store was sold for half its value, and
Mr. J. now lives in miserable idleness.

Another acquaintance of mine is offering his
home at little more than half price because he
can’t stand so many automobiles near him.
“Years ago,” he laments, “this was a nice quiet
place to live; now it’s a madhouse. And if there’s
anything I detest it’s a snorting old car. I hate

~’em worse than poison!”

That’s what a pet aversion can do to a person.
And material loss is the less grievous feature;
the effect on health, happiness and popularity is
the real calamity. When Mr. N. snarled “I hate
’em worse than poison” his face said even more
than that; it was alarmingly flushed, the cords
of his neck bulged and his chin quivered. I
wanted to tell him that he was flirting with
apoplexy, but to tell Mr. N. anything he doesn’t
want to hear is never entirely safe.

IN THE last analysis, happiness is the goal of
life; for without it life isn’t worth the living. To
be cheated of happiness by other persons, or by
circumstances over which we have no control,
is a sad misfortune; but to cheat ‘ourselves is
folly, downright nonsense.

Intolerance is one of the hardiest weeds in the
psychological garden; it can take such possession
of the mind that true happiness is impossible.
Any elation felt at the time of venting one’s
wrath and bitter criticism is more than offset by
the reaction—the regret, in later hours of soli-
tude, that one can’t be normal, cheerful and
happy like other people. Of course, such a one
could be like others. Why not? He isn’t essen-
tially different; his defects are of his own crea-
tion. He’s smart, nearly always above the aver-
age intellectually, but he lacks one important
mental quality: the disposition to reason calmly.

If your pet aversion is something from which
hundreds of thousands of people are deriving
pleasure, isn’t there something significant in that
numerical relation—one to 1,000? Either they
have seen some good feature in the thing that
you’ve overlooked; or you've discovered an ob-
jection which they fail to see. Even as one to

one, the person who is positive on a subject (fa-
vorable toward it) is somewhat more likely to
know that subject thoroughly than the negative
person.

But this, remember, is one of those thousand-
to-one propositions. Is it very likely that the
one is right and all those others wrong? Can
Mr. N. get anywhere by arguing that automobiles
should be abolished? He can’t even (really) con-
vince himself.

Mrs. B. says, “Mr. N. is ridiculous; automobiles
are a positive
necessity. It’s dif-
ferent with my
complaint.” Mr.
B.drives, and
likes autos, but
he despises the
movies and
grows eloquently
bitter when
someone defends them. The difference between
your pet aversion and the other fellow’s is merely
a difference in ownership; to the neutral observer
both of you are a bit fanatical, adult infants cry-
ing to be humored. And it is an infantile atti-
tude. Any intolerance in which you stand vir-
tually alone (on a percentile basis) marks you
as dismally ignorant or colossally egotistic.

You can cultivate an aversion, make a pet of

it—just as some acquaintance fondles and pro-
tects a cat or dog that everyone else in the neigh-
borhood regards as a nuisance. You can hug to
your heart most any prejudice or imaginary
grievance, nurture and develop it into an obses-
sion. You can ostracize yourself in its defense,
even wreck your life.
- And what do you get? Failure and derision.
That’s right, too. You are not the wheel of life,
but merely one cog; and the other cogs resent
your presumption. At times I have to bite my
tongue to hold back violent resentment of the
radio — my pet aversion, if I have one. But
something tells me that radio will be carrying
on long after my departure. Like motor vehicles,
it is an institution, and all I'd get by sermons of
disapproval would be unpopularity. Friends
would say, “He’s getting old, erratic, cranky; I
don’t think I enjoy his company as much as I
used to.”

Drop your pet aversion, if you have one, and
see how quickly your (Continued on page 45)

If you hate to dress for dinner—
well, don’t get excited!
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¢ ‘TO him that hath shall be given, and
from him that hath not, shall be taken away
even that which he hath.”

This may seem unjust, but it cannot be, .

for it is one of Nature’s laws and, therefore,
perfect. Before you are ready to receive
you must learn to give freely of that which
you already have, and before you can make
use of the Law of Attraction, there must
be a magnetic state of consciousness.

Hoarding denotes a feeling of lack and
this, in turn, begets more lack-poverty con-
ditions. The seed gives all the energy that
is stored within it to produce a shoot and
this makes it possible to supply its needs
from its surroundings. Before it liberates
its ehergy, by giving, it remains nothing but
a seed, and as time goes on a conservation,
lessens its energy until-it becomes a mere
nothing. By using what it already has, even
though sometimes it appears so small as to
be almost below human comprehension, it
can, in time, become life-giving to multi-
tudes.

Great things have always had small be-
ginnings, often a mere shadowy idea in the
mind of some human being occupying a
very insignificant place in life. You may
think he must have had a germ of greatness
stored up within him and this is true, but
no more true of him than of you, for he had
nothing more than we have.

Characteristics of Outstanding
Personalities

P eoPLE who have become outstanding per-
sonalities and human benefactors have
merely opened their consciousness to the
inflow and outflow of universal ideas and
this fulfilled the purpose for which we were
all created—to become avenues for the ex-
pression of Universal Life.

As long as the plant keeps putting forth
an effort, it continues to increase through
the operation of the Law of Attraction, but
as soon as it ceases to do this, it stops at-
tracting and disintegration sets in.

It is much the same in human experience.
As long as anyone is open and receptive to
new, constructive ideas they, too, continue

SO 7 -~

ZOwm=E pmREErE

¢ SOFTMEO AR

[N

to grow and, regardless of the number of
years they have lived, they retard the effects
qf the passing years and keep disintegra-
tion at bay.

Thre plant that gives and gives of its beau-
tiful blossoms continues to produce long
after the one that has conserved and ripened
its seed and the man, too, who gives and
gives and gives of himself to aid others far
outstrips and out-lives the one who selfishly
keeps his production to himself.

We Cannot Stand Still

Time does not determine age. Age is a
matter of consciousness as is proven by the
fact that many people are older at forty
than others are at seventy, and this is not
due alone to dissipation. You must either
integrate, or disintegrate—there is no such
condition as one of standing still.

“Without vision the people perish,” and
the man who cannot vision himself as grow-

_ing greater is already headed for the scrap-

pile.

If we could always remember that we are
cause and everything we recognize as be--
longing to us is an effect, it wouldn’t be
quite so hard to find out how to change
things. ' We may be willing to acknowledge
the truth of this, but we find the making-
over process too painstaking and so allow
ourselves to drift along in much the same
old way, leaving our affairs to chance.

But there is no chance. Everything is in
accord with an undeviating law and we are
constantly using it either constructively, or
destructively.

We should always remember that we are
superior to our manifestations. Cause and
effect are inseparable, but cause is superior
to effect. Cause is creative and effect is not,
unlesy it stimulates ideas and enters the
realm of causes in a secondary manner.

I have faith in my fellowman, but my
faith in the justice of an over-ruling Power
is greater and because of this faith, I am
forced to believe that the Law of Compen-
sation rules the universe and whatever
comes to each one of us, comes through
the operating Law of Attraction.
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¢¢As a Man Writeth”’

' by M. DE BERRI TENNENT

F REQUENTLY someone asks: “Why is it that
handwriting done with a lead pencil cannot be
studied with accuracy?”’ The answer is that the
pressure-indicated is significant and with pencil-
ings, this is not so easily discerned.

Character is shown in handwriting by the fact
that handwriting, like all our movements, is a
revealer of inner elements of the individual. The
brain tells the hand to move and also
- tells it what to write. Beneath all this
is the mood in which the writer pens
his words. Moods, whether we would
have it so or not, creep right down into
" the pen point and tell on us.

Nothing is so discernible in hand-
writing as the kind of background you
have had. A business training, al-
though it may have been taken years
before, will show with certainty. If you
have studied this or that method, some
vestige of it will remain—even after
years, and when your personality has
developed greatly.

If you have made endeavors to de-
velop certain fine traits of character,
this will show in your handwriting. If
you allow disturbing thoughts to dwell
in your mind but are of such nature
that you can seem calm and poised,
your handwriting will give you away.

Sometimes a doubt is expressed that
handwriting is truly revealing because
as a person said recently, “Certainly
people’s handwriting often changes.”

That is
quite true, and it does so because the person has
changed—his environment, condition—physical

or otherwise. A child’s handwriting changes

rapidly because development is taking place

continually. ‘
* * * *

In analyzing the handwriting of children, the
interest of the graphologist centers around prom-
ising characteristics which, if discerned by par-
ents or teachers often offer valuable suggestion
in guiding the youngsters in formative years.
This is not “telling the future”—it simply enables
one to recognize innate qualities which might
otherwise remain undiscovered for the time be-
ing. ‘

Shirley Temple is one child whose handwrit-
ing shows decided adult mental development—
not in general aspects, but in individual forma-

tions. Her handwriting shows that she will ac-
cept direction without rebelling, and though her
writing also indicates she writes in a manner
she has been taught, there is originality and
imagination indicated. There are also indica-
tions of poise and a certain detachment. She has
powers of concentration, easily discerned here
if one analyzes carefully.

Although we have often, perhaps, been led to
think otherwise, I am sure that learning her parts
has not always been easy for this fine little ac-
tress—the roundness of her writing shows this.
There is stability here, and practicality—more
than when t bars are set on stem; i dots are al-
most directly over the. upright of that letter.
Keenness is rapidly developing here—the form
of n shows that and the sharp points on the tops
of the small letters elsewhere.

I have said she is practical—and shrewder than
one might suspect, being at the same time, sweet
and kind, and there is evidence of a surprising
strength of will. This is where wise parents are
especially valuable—where mature traits show
surprisingly—and we know that Shirley has wise
parents. No doubt what is expected of her has
developed independence and the balance in char-
acter which would (Continued on page 45)
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Conscious Mind Reading

In the last few issues of this magazine, excerpts have appeared from Upton Sinclair's vivid re-
cital of experiments made in the field of telepathy* by him and his wife, Craig Sinclair, and the con-
clusions which led him to say of this “sixth sense”, “To set limits to such possibilities, is not to be
scientific—it is merely to be foolish. .. .1 put it in capital letters: TELEPATHY HAPPENS!”

The following is a continuation of instruction in the art of conscious mind reading which be-
gan last month (the quotations are Mrs. Sinclair’s). She had emphasized the importance of know-

ing how to relax. . ..

o

GGI

T may help you, to start as follows: Re-
lax the body as completely as possible. Then
visualize a rose, or a violet—some pleasant, fa-
miliar thing which does not arouse memory-
trains. '

“Gaze steadily, peacefully, at the chosen ob-
ject—think only of it—try not to let any memo-
ries it may arouse enter your mind. Keep at-
tention steady, just seeing the color, or the shape
of the flower and nothing else. Do not think
things about the flower. Just look at it. Select
one thing about it to concentrate on. . . .

“If you find that you are made nervous by
this effort. . . . Maybe the object you have chosen
has some buried memories associated with it—
something which arouses unconscious memories
of past unhappy events. . . . So find a peace-
inspiring object to look at. ... If you succeed in
doing this, you will find it hard not to drop
asleep. But you must distinguish between this
and the state you are to maintain. If you drop
asleep, the sleep will be what is called auto-
hypnotic sleep, and after you have learned to

induce it, you will be able to concentrate on an

idea, instead of the rose, and to carry this idea
into the sleep with you, as the idea to dominate
the subconsciousness while you sleep.

“This idea, taken with you into sleep will often
act in the subconsciousness with the same power
as the idea suggested by a hypnotist. If you have
ever seen hypnotism you will know what this
means. You can learn to carry an idea of the
restoration of health into this auto-hypnotic
sleep, to act powerfully during sleep. Of course
this curative effect is not always achieved. Any
idea introduced into the subconsciousness may
meet a counter-suggestion which, if you are ill
already exists in the subconsciousness, and a
conflict may ensue. Thus, time and perseverance
may be necessary to success.

“But this is another matter, and not the state
for telepathy—in which you must avoid drop-
ping into a sleep. After you have practiced the
exercise of concentrating on a flower—and avoid-

*‘‘Mental Radio,” by Upton Sinclair.

ing sleep—you will be able to concentrate on
holding the peculiar blank state of mind which
must be achieved if you are to make successful
experiments in telepathy. There may be strain
to start with but it is getting rid of strain, both
physical and mental, which constitutes relaxa-
tion, or blankness, of the conscious mind. Prac-
tice will teach you what this state is, and after a
while you can achieve it without strain.

The Next Step

“Ask some one to draw a half-dozen simple de-
signs for you on ¢ards, or on slips of paper, and
to fold them so that you cannot see the contents.
They should be folded separately, so that you
can handle one at a time. Place them on a table,
or chair, beside your couch or bed, in easy reach
of your hand. It is best, at first, to experiment
in the dark or at least in a dimly-lit room, as
light stimulates the eyes and interferes with re-
laxation. If you experiment at night, have a
table lamp within easy reach, so that you can
turn the light off and on for each experiment
without too much exertion—as you must keep
your body and mind as passive as possible for
these experiments. Also, have a pad and pencil
beside you.

“After you have placed the drawings on the
table, turn off the light and stretch full length.
Close your eyes . . .relax completely. Make the
mind a complete blank. . .. Thoughts will come.
Inhibit them. . . . It is essential to induce a pas-
sive state of mind and body. If the body is not
relaxed, its sensations interfere with the neces-
sary mental passivity. Each reacts on the other.

After turning off the light, close your eyes
and with relaxed mind and body, reach for the
top drawing of the pile on the table. Hold it
in your hand over your solar plexus (hold easily,
don’t clutch). Now, completely relaxed, hold
your mind a blank again ... for a few minutes—
then give the mental order to the unconscious
mind to tell you what is on the paper you hold
in your hand. Keep the eyes closed and the body
relaxed, giving the (Continued on page 47)
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trol and it is quite, quite possible for you to en-
tirely drop off your present hopelessness. I know.
Luis Fernandez,
Santa Clara, No. 3,
Madrid, Spain.

I, Too, Had Lost Faith
MANY years ago, I too, lost faith in life; only in

my case, it was even more complete and devastat- -

ing. Ilost faith in everything—friends, brothers
and sister, even my parents; and in religion and
God.

I left home and went to a city hundreds of
miles away—and this is what I found after
months and months of discouragement and de-
spair. Truth alone is unassailable; all else must
perish when brought under the corrosive and
penetrating influence of this potent acid—doubt.
‘What is happening to you, young man, is what
happened to me. This searing element is tearing
away the imperfections in your spiritual make-
up. Such a process causes pain and agony. What
you do noi is a measure of your strength—and
your future. If you decide to leave what you
call “this worthless world” you are only deceiv-
ing yourself. You will have to face the same
problem eventually, though perhaps in a far dif-
ferent form.
~If, on the other hand, you make up your mind
to face the music and play the game fairly, you
will find much happiness—a happiness that you
now don’t believe exists and will have to take on
faith. Take this fronr one who has been through
the mill and knows this to be trure.

Peter A. Gardner,
White Plains, New York.

Accustomed to Sympathy

TRULY you have been an unfortunate man in
your relations with human beings—and you are
even more unfortunate in your relation to your-
self. I would wager a goodly sum that, when
you were a child, someone always rushed to you
with words of sympathy every time you tumbled
on the floor, telling you that somebody or some-
thing was to blame for your fall. Now that you
are grown, you are sending out an S.0.S. that
people may rush forward with their offerings of
sympathy to lay at the altar of your bitterness.
You might try looking at all you have de-
scribed from the other fellow’s point of view.
The fact that your parents were good and charit-

able and merciful may well prove to you that
there are others of like character, for God surely
weuld not trouble to keep the world in existence
for just three good human beings—your father,
your mother and yourself.
Edith Rogers,
Gainesville, Fla.

Begin Life Over

H Av faith in human beings and almost invari- |
ably they will have faith in you. Begin life over
again with this thought and doubt not that the
people who have betrayed you will, sooner or
later, pay for their own sins through the laws of
compensation. ... Your past life has betrayed you
because of the way you thought about things.
Believe this and turn about face. You will as-
suredly see a change in outward conditions.

J. Lupe R. Canales,
Dilley, Texas.

How We Respond

I'r 1Is written, “Stars shone brightest in the dark-
est night; grapes come not to the proof until they
come to the sieve; spices smell sweetest when
they are crushed”—all of which is to say that
trials and adversities make us more worth while
if we rightly respond. If you hope to live with-
out a trial and proving, you are wishing to be
but half a man.

Catherine M. Rogers,

St. Petersburg, Fla.

A Part of Living

You may need help—but life has not betrayed
you. You have had experiences—some difficult
ones, but all that is part of living. Remember you
are here for a purpose and have a mission that
only you can fulfill. You have lost faith? Well
faith without work is dead—even faith that
would move mountains, is nothing if you have
not love. The people who have wronged you—
sometime, if not now, they will be enlightened
enough to know what they have done. Try to do
some of them a good turn—a superior being .
would do this, rather than trying to “get even.”
. . Pick yourself a hobby—anything to be in-
terested in—it’s bound to help. Do these things
and I defy you to remain unhappy. I’ve tried it
Minnie E. Barrette,
Green Bay, Wisc.
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Are You Versatile?

ONE of the best doctors we know made a pri-
vate confession to us recently.

A confession from a doctor is a notable, and
noble, occurrence. Professional men like doc-
i.rs, lawyers, teachers and preachers are sup-
posed to hear confessions—not utter them. We
listened.

The doctor had been reading some of our writ-
ings. Thereupon he confessed: “I have always
wanted to be a writer—even a writer :

ceased to be a drifter and dabbler. He had stuck
to his chosen work till he was supreme in his line,
with national fame and influence rewarding his
command of his versatility. Now he is free to
indulge the versatility wisely.

A person who has achieved a great success can
afford to be versatile. No one else can. It costs
too much. ’

Yet the parents of the versatile child put him

on display in the parlor, that he may

of poetry. But that would be fatal to
the success of my work. No profes-
sional or business man should ever
let people suspect him of being ver-
satile. They doubt the skill and sense
of a man who tries to do more than
one thing in life.”

We pondered. “They do,” we

How
to
Handle

show off to visitors how smart he is
in how many directions. They should
put him on probation in the attic or
cellar, where visitors don’t come, till
he learns to do one thing supremely
well. It isn’t showing off that makes
success, but digging in and holding
on. To be versatile without being in-

agreed. “They can’t size up a man a fantile is a rare feat. Not many can
of varied talents. He is a mystery to N b perform it.
them, and mysteries are sources of umper A variety of talents in a young per-

doubt.” Then we admired the doctor
and his notable therapeutic achieve-

Why is a man openly versatile re-

of
Talents

son resembles a variety of colts in a
field. The strong yet foolish things
are apt to run wild, cause damage,
waste themselves, amount to nothinc.
But this does not happen 't thoir

tude? Because he should be. The multitude,

~ blind and stupid as a multitude is, nevertheless
. performs a real service in doubting and avoid-

ing the rash owner of a multiplicity of talents.

He is likely to be a failure till he controls, or.

- conceals, his versatility..

Whoever indulges a large and loose variety of

- activities and ambitions gets nowhere. Thought,
- work and ability require a sensible, sure focus.

They mustn’t be allowed to waver or scatter.
A lifelong friend of ours permitted himself to

- be unrestrainedly versatile, because he was born

that way, for a dozen years after graduation

- from college. He could teach a little, write a
little, draw a little, play a little, sing a little, do
~ other nice things a little. Also he could earn a

¢ little—about $100 a month.

He had a long talk with an efficiency ehgineer.

- That woke him yp to his mistakes, liabilities and
- possibilities. He quit being versatile, and con-
~ centrated on the doing of the one big thing he
. could naturally do best. In a few years he was

able to earn $100 a day! And the money didn’t

count for so much as the conscious mastery of .
“his own powers and opportunities.

He had

owner exercises ownership. When he
has them trained, harnessed, forced gently but
firmly to do his bidding, they can take him
almost anywhere he wants to go. Are your tal-
ents guided properly? Do they carry you, safely
and swiftly toward the height of your ambition?

Versatility means opportunity, also liability.
Power void of control is danger. Power under
control is destiny. Those richly endowed should
be specially safeguarded. The finest people are
generally the most gifted, so they need most to
be warned against the folly, vanity, waste; con-
fusion, misunderstanding, loss, resulting from
the dissipation of a multiplicity of talents.

What is versatility? A wealth of inborn taste,
temperament, capacity and desire, to enrich the
owner past the ken of the average mortal. But
wealth needs wisdom, or leads to worse than
waste. Note the inferiority and disreputability
of the prodigal sons of millionaires. Inherited
wealth is a handicap more often than a help.
So is versatility, likewise inherited.

The key question for everybody concerned is:
How does versatility prove a handicap? How
may it prove a help?

1. AS A HANDICAP, it behaves thus: destroys

by EDWARD EARLE PURINTON
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concentration; substitutes display of talent for
dependence on training; allows undirected feel-
ing to usurp the place of well-directed thought;
leads to companionships that exert a bad influ-
ence; panders to a fatal irresponsibility and
hence undermines integrity and authority;
makes a man a financial slave by preventing his
earning enough to become at last independent of
the daily grind.

2. AS A HELP, it acts thus: offers numerous
advantages, for example these: diversity of oc-
cupation and increase of opportunity; variety of
interests and escape from monotony; extension
of outlook and broadening of perspective; mul-
tiplied avenues of recreation and consequently
more zest for work; evolution and expression of
the greatest individ-

$200,000,000, is unique .as a monumental instita-
tion of scientific beneficence.

The outstanding world leaders are many-sided,
with opulent natures demanding varied forms of
expression. If you are like them in being ver-
satile, a few suggestions based on a study of
their lives may be useful. Some of the pointers
may apply only if you are under middle age,
others should prove helpful regardless of age.
Only you can judge the value of each for you.

1. Prepare a list of all your special talents
‘and powers, or activities most desired. You need
first a complete inventory of your individuality,
as a business proposition.

2. Classify these items into three grades of
potential worth, according to their practical na-

ture and likelihood of

money returns. Which

uality; pride and sat-
isfaction in the results
of being genuine; de-
light in watching
dreams come true; in-
crease of resourceful-
ness and thus of self-
reliance.

How, then, can we
make our versatility
stop being a hind-
rance and nuisance,
change till it serves as

Wide

IVE me wide walls to build my house of life—
The north should be of love against the winds of fate,
The south of tolerance, that I may outreach hate,
The east of faith, rises clear and new each day,
The west of hope, that even dies a glorious way.
The floor beneath my feet shall be humility,
My roof, the very sky itself, infinity.
Give me wide walls to build my house of life!

would fill your purse,
while satisfying your
mind and heart?

3. Compare the
items marked first
grade, and select the
one major activity
that you could put into
effect most quickly,
easily and profitably.
Base your choice on a
financial survey of

Walls

By Elinor Lennen.

a constant help? Ana-
lyze, organize and
utilize it. Compel it to take orders and carry
them out, instead of permitting it to run around
loose.

Prolific tendencies have been characteristic of
most great men. But the greatest are wisest in
the understanding, control and use of such ten-
dencies. A great man primarily is one who has
gained mastery of his own temperament. A
born genius can perhaps afford to give his tem-
perament full sway—but he is so rare in occur-
rence that his supernormal freedom doesn’t
count for the rest of us. Men of trained talent
are better guides than men of untrained genius.

Henry Ford was versatile. He combined the
powers of the manufacturer and the traits of the
historian. What did he do—start to write or
teach history? Positively not. Became the
world’s richest manufacturer, able to buy mu-
seums and found schools for a practical demon-
stration of history worth knowing. Scholars
need to go to school to manufacturers.

John D. Rockefeller was versatile. He pos-
sessed the abilities of the financier and the pro-
clivities of the sociologist. But he kept silent re-
garding welfare work till he had the money and
freedom to do it on a vast scale. Now the Rocke-
feller Foundation, with equipment worth over

possibilities.

4. Concentrate on
approval methods to make this activity highly
successful. Investigate books, magazines, mail
courses, in this vocational field. Study reports
of great concerns and national organizations
covering your speciality. Plan how to become
a leader. '

5. Build mentally a future broad enough and
high’enough to include the manifold objects and
interests of your desire. Look on your present
occupation as merely a foundation for your life
structure, not as a complete finality. Then its
monotony shouldn’t chafe you. '

6. Let your principal avocation be as unlike
your vocation as possible. Get away and forget
routine. Give your unusual faculties and sensi-
bilities a chance. Be somebody else for a while,
and enjoy the sense of freedom to the full.

7. Choose a variety of amusements and recre-
ations, for expansion of your personality. Avoid
sameness in your spare time. Have the kind of
fun you feel like having, not the kind custo-
mary to people of scant temperament.

8. Be on guard, however, against waste of
energy and emotion, that might result in exhaus-
tion. Remember that a highly strung and keenly
sensitive person should acquire poise and main-
tain calmness, for (Continued on page 46)
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rotic, we merely keep on getting worse as we
grow older. If we have trained ourselves to be
patient, tolerant with the mistakes of others, con-
tent but maybe not satisfied with our lot, then,
as we grow older, we grow mellow, more patient,
more indifferent to the turmoil around us and
more satisfied with our lot. Things that used to
upset and worry us simply do not matter any
more.

No Responsibilities Now

I take a great deal of pleasure in my younger
grandchildren. I enjoy them nearly as much as
I did our own, and there is none of the anxiety.
If I hear the baby crying, I know that his mother
or the nurse will attend to him far better than I
could, so why worry? And yet in their happy
moments I can enjoy them just as much, or more,
than their parents can, because it is a strange
thing that the very young

Two years ago my wife and I drove to Cali-
fornia. Yes, either of us can still drive a car,
although we are content to jog along at forty
miles an hour. We believe we can enjoy the
scenery more and, at least, we know it is much
safer. We took three weeks to get to California,
7nstead of the customary three days, but we
stopped as long as we wished wherever there
was anything that interested us. We stayed three
days at the Grand Canyon and spent hours sit-
ting by the rim and saw its grandeur by sunrise,
high noon and moonlight. We could look down
on Bright Angel trail and see the hikers setting
out in the morning and returning in the evening
dog-tired, and half ill from over-exertion and
sunburn. We thoroughly enjoyed the Grand
Canyon. . . .

I do not indulge in any strenuous exercise, but
I do a moderate amount of walking especially

' in the morning when I am

and very old have an attrac-
tion for each other, a sort
of free masonry, a liking
without criticism, an accept--
ance of friendship offered
with no questions asked.

I enjoy young people. 1
enjoy their viewpoint, their
fresh outlook on life, their
energy and enthusiasm, but
I want to be free to with-
draw when I feel inclined to
do so. It is not considered
impolite for an old codger
to retire to his room and

If an atomic seed

me

wings

Broken Cocoon

Will break from the warm womb of earth,
And fight its way upward

To win ingress to light

Through frail, new birth;

Then Fear shall not spin a cocoon around

That my Soul will not beat down with its

To emerge and soar into Infinity!
by Lonna Powell Staab

feeling rested and refreshed,
but at night, if I do not have
my automobile, I board the
street car which carries me
up the long hill near my
home, for I find that the
exertion of climbing the hill
. after a long day down town
is a little too strenuous. I
am moderate about my
food, trying always to eat
my heartiest meal at noon—
it agrees with me much bet-
ter. I always try to get at
feast nine hours of rest and

stay there if he wishes, for

we get tired sometimes of the heat and turmoil
of the present-day and long for calm, although
a certain amount of excitement, I imagine, is
good for us.

sleep, and if I am up ex-
ceptionally late at night, I usually make it up the
next morning. By being careful and observing
all of these simple but obvious laws of health, I
expect to be “going strong” at ninety—or more.”

The One Thing That Matters

THE most important of all things to possess is
Peace of Mind. There is absolutely nothing else
in the world which is equal in value to that.
Nothing else that life can offer is so important,
and yet it seems to be about the last thing that
many people work for. They strive both spirit-
ually and materially for everything else under
the sun, whereas if they had everything under
the sun, and still lacked peace of mind, they
would be miserable. If anyone should come to
you with a billion dollars in one hand and peace
of mind in the other, you would be the most fool-
ish person on earth if you took the billion dollars.

Peace of mind includes all other good things.

If you have this, it does not matter where yod
are or what surrounding conditions may be—all
will be well. Even if the outer picture were
unpleasant one in itself, it would cause you no
grief if you had peace of mind, and very soon
that picture would inevitably change into some-
thing better.

Peace of mind is positively the greatest of all
God’s gifts. Pray for this and the rest will take
care of itself. “Peace I leave with you; my peace
I give unto you,” said Jesus, implying that this ;
was the highest good he had to give us. And :
truly, peace of mind is the one thing that matters.

. —EwmuMer Fox. .
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Dear Editor:

I live in a very remote colony, and
still worse, up in the depths of a soli-
tary river, but you will agree it suits
the line of studies I class as my primary
hobby “All things psychology”. With
interest I have noted the American
people seem to be the earnest followers
of this art, which embraces a clearer un-
derstanding of the human race, and the
Divinity of the Creator.

I shall be very grateful to join your
“Contacts Club”, and shall be pleased
to receive letters from young readers of
your magagzine on things like stamp col-
lecting, gardening, collecting orchids,

»

say “kindred spirits”—is indeed a gold
mine! -

I would like to correspond with other
young male members, exchange views,
news, discuss our personal problems,
broaden our minds on various subjects
and help one another over the rough
spots.

Come on, fellows! Let’s get to-
gether and make things interesting.

(Mr.) J.P.H., Alberta, Canada.

‘We hope our club will bring you the
comradeship which you are seeking, Mr.
J.P.H. Learn about Canada from this

agreeable member.

7@
SIE

Though simple your tastes there is
indeed a variety, Miss M.J.L. We are
pleased for you to use our club to meet
other interesting members.

Dear Editor:

Your “Contacts” department strikes
me as being a very accommodating
agency. I'd like to hold a sort of
“Town-meeting-of-the-mail” with any
readers who have ideas on a construc-
tive program for America—and how
such a program could be sold to the
American voters.

As every one knows, we, as a people,
are faced today with many great politi-

-

FOR going places and seeing things, both literally and mentally, for cracking that
old Chinese wall around your habitual thoughts until you see thrilling, far-reach-

~ ing fields of beauty . . . facts . . . ideas . . . resolve to do more living in 1939 . . . begin
now by joining the “Contacts Club”.

Drop a note to any of the members whose letters appear below, or if you wish to
be the recipient of messages from other members, write an interesting letter telling of
your hobbies, desires, or interesting facts about your part of the country . . . your letter

will then be published in this department, and you automatically became a member

~ of the “Contacts Club”.

promptly.

Letters sent to you by other members will be forwarded

Hoping you will take advantage of this opportunity to meet new friends from all
parts of the world, by mail |

THuE Ep1Tors.

and that much discussed subject, telep-
athy. I will ensure my pen-friends
great thrills, only for their sympathy
towards me, for the trouble of writing,
while I await a heavy mail-bag.

(Mr.) J.F.M., British Guiana.

We know that many of our readers
will feel inspired to answer this appeal
from British Guiana. Mr. J.F.M.
promises to reciprocate by telling you
many interesting things about his na-
tive land—if you will but help him for-
get his loneliness.

Dear Editor:

The prospect of acquiring some de-
sirable correspondents and associates—
aye — some true, compatible, and real
friends, as Anne of Green Gables would

Editor’s Note: Letters sent to us to forward should be in a plain,

Dear Editor:

I am just another reader of Psychol-
ogy magazine to whom the “Contacts
Club” has become irresistible.

I am a college teacher, but have done
many other things too. It sometimes
seems that I have too many interests
for I have never yet had time or oppor-
tunity to do all that I should like to
do or see all that I wish to see.

No doubt my tastes are distressingly
simple for they run to such as interior
decoration, reading, needle-work,
people, and collecting recipes. I shall
never have emough of sunsets, travel,
flowers and books. My greatest aspira-
tions include a chance to try out all of
my recipes, to go around the world, and
to help further peace.

(Miss) M.J.L., California.

1md

cal, economic and social problems. A
real golden age would seem to be just
over the hill, if we can but devise a
program for surmounting that hill.
Knowledge should point the way.

Will be happy to exchange ideas with
anyone interested along this line of
thought.

(Mr.) M.A., S8an Francisco, Calif.

Who will join Mr. M.A’s “town-
meeting”? Those who are especially
interested in the application of psy-
chological principles in politics and the
betterment programs for America will
be more than welcome.

Dear Editor:
Your magazine has been a great de-
light to me for the past five years. Now
(Continued on page 46)

') P isd by

the proper postage. Foreign letters require five cents in stamps.



- How and Why Your Thoughts Materialize

SO MUCH has been said and written about the
subconscious and its reputed uncanny perform-
ances that it is small wonder if there have
grown up many and varied conceptions of it.

In some quarters it is invoked as a fetish—
“Call on your subconscious!” “Leave it to your
subconscious,” “My subconscious did this or did
that,” “The subconscious is the soul.”

In fact, some have gone so far as to build a
religion. out of it, relating it to the “All-soul,”
or Deity; making it purely spiritual—which
in the sense in which they use it means noth-
ing more than a metaphysical abstraction, rul-
ing physical matter, as such, out of existence.

Still others look upon it as some ephemeral
agent closely approaching a personality, or en-
tity, residing somewhere within the mystic pre-
cincts of our mind, but entirely beyond the
realms of human comprehension. . . . A some-
thing to be cajoled and flattered into coopera-
tive service but being at all times pronouncedly
“skittish” with uncertain proclivities. It is be-
cause of this hazy, indefinite comprehension of
the subconscious and its manifestations that so
much charlatanism, and buncombe have be-
come identified with it.

Not that such activities are wrong in them-
selves; on the contrary such agencies in skillful
hands are of far-reaching benefit. But the big
danger lies in the fact that too frequently the
self-appointed advisors and practitioners are
themselves not adequately informed. They deal
in half-truths based on false premises. Their
diagnosis is superficial and incomplete, and
their technique faulty, and while their enthus-
iasm is commendable if directed along proper
lines, it results too frequently in disappointment
if not disaster.

Mental suggestion, if it is to be helpful, must
be based upon a correct knowledge of all the
factors and circumstances to be affected. While
it may be conceded that mental suggestion car-
ried to the ultimate can bring about changes
far beyond anything we have been taught to
expect—and this thought is to be encouraged—
still we cannot go beyond our understanding
and comprehension.

The Subconscious and Nervous
“Breakdowns”

Now the sympathetic nervous system differs

by L.

from the cerebro-spinal system in one very im-
portant particular—stimuli affecting any of its
parts do not have to register in the brain before
eliciting responses.

It is arranged somewhat after the order of an
automatic inter-communicating telephone sys-
tem, one department being able to communicate
with another department by simply switching
over without calling up the main office (the
brain).

This is why a sensation can be experienced
and a response elicited automatically or instinc-
tively. Now, the chief
switching sub-station for all
the responses and recep-
tions is the great solar-
plexus. You will see from
this that reason is not nec-
essary in any of the opera- 3
tions carried on by the sub- R
conscious. It just acts. «....after the order

You do not reason to di- of an inter-commu-
rect the winking of your :;2:::5: telephone
eyes, they just go on wink-
ing; nor do you consciously or wilfully direct the
beating of your heart; it just beats! And so it
is with all the vital functions of the body.

And yet practically 90 per cent of our life is
lived in the subconscious. When a stimulus af-
fects any part of it it reacts, 'and it reacts ac-
cording to the suggestion given it without any
regard for the right or wrong of such reaction.
That is why an individual in a condition of
hypnosis strives so earnestly to carry out every
suggestion given by the hypnotist.

The connection between the brain and the
subconscious system is, if not entirely broken,
at least in a low state of activity, leaving the
subconscious free to act as it chooses.

Now, recall again that no emotional experi-
ence is ever entirely dissipated but that, instead,
it is sent down into the subconscious, there to
be filed away until needed, and always accom-
panied by a definite charge of energy. You will
see from this what a tremendous part of our-
selves resides in our subconscious as compared
with the little part we live in our brain.

But these two great systems of nerves are di-
rectly connected with each other by great bun-
dles of cross-fibers affording easy passage for

J. H.
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an interplay of energy from one to the other,
and it is the knowledge of this great fact that
points our way forward.

Striving for Release

These stored-up energy charges are striving
constantly for a way out. They are everlasting-
ly striving to discharge. These are what Freud
and others have designated as “complexes”—
“love complexes,” “fear complexes,” etc.

They are made up largely of instincts and
early infantile experiences that our expanding
intelligence and desire for culture have grad-
ually suppressed. But it is obvious that such
suppression requires a far greater expendi-
ture of energy in every case than is contained
within the complex or emotion to be suppressed.
This energy must come from somewhere and
that which is used in “bottling up” complexes is
diverted from the
stream that should go

want to reduce the energy of the subconscious.
What we want is to direct it. To direct it to
do as we desire. The process is simple.

Determine in your mind what you want, con-
centrate the will on it just long enough to direct
the operation, then call off the will and Iet the
energy well up from the subconscious. It will
begin as a faint little trickle, but as the way is
prepared by the imagination, and the impelling
force of the wish gets back of it, it will soon
increase to a smoothly-flowing stream that will
fill the channel from bank to bank.

. How We Got Our Mind

But we have not yet finished the consideration
of our’ physical “make-up”. Every human be-
ing has his original physical beginning in a
single germinal cell. The male sperm cell unites
with the female ovum and blends into a com-
posite single cell. This
in the process of de-

into the directive, will-
ing, reasoning proc-
esses of life, and les-
sens the individual’s
power of achievement
to just that degree.
This accounts for the
great army of neur-
asthenics, and “ner-

Who once has stood enthralled upon a hill,

And sensed the freedom of the higher planes,

Will never be content to follow lanes

In lowlands, though their paths are lined with flowers,
And moss-grown rocks make picturesque small towers
Along the way. The soul will long for heights,

If it has ever known the sheer delights

Of freedom that is lived upon a hill.

"

velopment divides into
two closely adhering
cells and these in turn
go on dividing in math-
ematical ratio; two,
four, sixteen, etc., each

vous breakdown” indi-
viduals we see all

~about us. Instead of having a directed, unified
stream of energy flowing toward the attainment
of their desires, their energy is “split up”.
power that should be conveying health and effi-
ciency to their body is dissipated in nameless
ways. The energy that should be inspiring and
building up the mind, making it fertile with
ideas, dwindles and seeps away through a thou-
sand quagmires.

This, then, becomes the very essence of our
psychology—to conserve and direct our energy
in the way that will best serve our ultimate pur-
pose and bring to us peace and satisfaction.

This can be done! And strangely, too, it is
not a process of forcing the will. It is done
rather by induction; by invitation; simply by
making ourselves receptive.

Our two minds, or the two levels of our one
mind, as you please, are so closely related that
the content of each is striving constantly to flow
into the other. If we attempt to force our will,
we must necessarily divert power from the sub-
conscious to augment the will, thereby weaken-
ing the power of the very thing we desire from
the subconscious.

Obviously, such a procedure works directly
against what we are striving for. We do not

taking its definite place

in the collective whole

—KATHERINE MAURINE HAAFF. until gradually the nu-
. cleus develops into the

s ' ‘ embryo, the embryo

The

puts on human form and semblance, and finally -
the perfected infant is born into the world.

But there is more than this purely mechan-
ical performance involved in the procedure.
Each individual cell seems to have a mind of
its own. It manifests intelligence, and intelli-
gence of such a high order that it practically
shapes and governs its own individual environ-
ment. It extracts from the material about it
the elements needful to its growth and develop-
ment, assimilates these to its kind by the process
of procreation or fission, and adjusts itself to all ;
kinds of stimuli which come to it from without
and from within. Thus it establishes itself as
a living, growing, intelligent entity. b

In addition to this it exhibits throughout the -
workings of a social mind. Its individual wel-
fare is in every instance subordinated to the de-
velopment and welfare of the body as an or-.
ganic whole. It moves to its assigned station §
and functions throughout its entire career un-, g
der the guiding impulse of the collective mind.. 3
governing the entire physical being. :

From this it will be seen that the collective]
mind is a cumulative development. It be
with the earliest activity of the primordial
and is gradually built (Continued on page 44
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WHAT'S NEW?

In Psychology Book‘s

Watch this column each month
for information concerning new
books in the field of psychology.

Successful Living .
by Dr. W. Beran Wolfe
Difficulties encountered by the average man
and woman in everyday life are, in reality, prob-
lems that have arisen through ignorance or
lack of cooperation. These problems can be
overcome by a correct psychological approach.
N L

$2.200

In the Name of Common Sense $1.75

by Dr. Matthew N. Chappell
‘We learn to worry just as we learn the multi-
plication table and for that very reason it is
subject to the law of forgetting. With con-
vincing and eatisfactory results, Dr. Chappell

bases his regimen for the control! of worry on
this law.

[ J
Achievement of Personality $1.75
by Grace Stuart

This practical interpretation of personal psy-
chological problems {s stimulating and helpful.
It shows how to develop your personality and
live happily with people. Popularly written,
and very usable,

[ ]
How To Be A LEADER $2.50
by George D. Halsey
It is the purpose of this book to take the

basic principles which underlie all human be-
havior and out of them to develop a technic of
influencing and leading people. Scientifically
sound and thoroughly practical for everyday use.

The Art of Persuading People  $2.00
by James A. Worsham

Specific hints on how to improve one’s powers
of persuasion by taking account of the desires
of others. The author’s talents for developing
selling qualities in others has been the kespto his
prominence as advertising and selling consultant,
lecturer and writer.

Build Your Own Future
by Dr. David Seabury

This book shows you how to reorganize your
life and direct your mind so that you can achieve
a victorious poise even if you are confronted by
the worst of difficulties. Learn how to live in an
actual world!

E [ ]

How to Use Your Head
by William J. Reilly, Ph. D.
Director of the National Institute of Straight
Thinking, Dr. Reilly discloses the rules of straight
thinking which can be to solve a wide
variety of human problems. For our own good,
we all want to think as straight as posaible.

$2.50

$2.00

Managing Yourself $2.50

by Milton Wright

In his latest book. Milton Wright gives us de-
tailed and specific information on memory train-
ing, overcomlng thnt tired feeling, increasing

of bolstering self-confidence.
Experlence has proved Wright’s recommendations
to be practical.

Creating Sales $2.50
John R. Hartman, Director and Instructor of
A‘dvertin'na and Journalism, Poor Richard

Whether your interest is in the sale of goods or
l':;l ¢etﬂr:’g nfrou an idu:hcoae::ma Sala:u ean

p you develop a newer m getting things
done successfully.

PSYCHOLOGY BOOK MART
381 Fourth Avenue, New York, N. Y.

Please use coupon or mention SELF-HELP PSYCHOLOGY when you write advertisers.

“OUR CORNER”

Amateur poets aré invited to con-
tribute. The two best poems pub-

lished on this page each month will

receive prizes. The prizes will be
new psychological books of lasting
value. Unused material cannot be
i returned—THE EDITOR, = »
H

First Prize Winner
OUT OF THE SHACKLES

I was shattered with fear, and I showed
it.

All eyes, so’I thought, were on me.

The “rail” made me sore as I rode it,

And plead for some way to be free.

My “self” was the butt of attraction;

I wished to escape from this sphere.

My neighbors got keen satisfaction

In the dozens of ways I was queer.,

So it ran in my mind—"'til a scholar

Convinced me that I was my foe.

Said he, “Throw away that steel collar

That burdens and narrows you so!

Who are you to think your troubles
greater

While others lament o’er their own?

My friend, you’re an exaggerator,

And are bent for the life of a drone.”

Simple truth, and it’s helped me there-
after;
About me but few are concerned.

"And I turn now to freedom and laugh-

ter
Because of this fact that I learned.
Harlan J. Leach,
Fowlerton, Indiana.
s » @

Second Prize Winner
SHORT CUT

If we could only take our souls
And turn them inside out

Then clean and fumigate the holes
And vacuum inabout

Then after cleaning thoroughly
Build a little door
Let kind thoughts enter merrily
But evil nevermore

Then stretch a bridge across the brain
As entrance to the soul

When evil started to entrain

It couldn’t pay the toll

Then we could say we’ve reached our
goals

Had evil on the rout

If we could only take our souls

And turn them inside out.

W illiam Hallgarth,

Newark, N. J.

TUNING IN

Two poles I raise into the air;

Three wires joined by porcelained
links,

One neutral floats, one to my set,

The other in the ground I sink.

The poles are Faith and vibrant Hope;
The wires, strands of Charity;

The radio set’s my tonal Heart
Controlled by mind’s keen sanctity.

My favorite station’s G-O-D,
From there the best selections flow;
I sit relaxed . .. I listen in . ..

I marvel . . . and in wisdom grow.

Charlotte Amalie,
St. Thomas, V. 1.

UNSELF THYSELF

Life is not as we oft think it,
A problem hard to surmount;
But better still an opportunity
To reach high goals that count.

Just think of the dainty flower
That graces your wayside path,
It donates its perfume and beauty,
But still it glory hath.

So in soulful giving

Our powers do multiply,

Like stars assert their brilliance
In a darkening summer sky.

So let us then be servants

To others in distress;

That time may deem us masters
In the art of unselfishness.

W illiam S. Wright,
Ogden, Utah.

HAPPINESS . . . NOW!

Are you living in the future,
Hoping for far-distant joys?
This is what the mugs are doing, :

Can’t you hear their raucous noise?

You don’t have to wait on lott’ries
You don’t need to pray for gold;

You'll discover what’s within you
And in God’s name you'll take hold.

Just as sure as rain is water,
Only what we give we keep, ;

What we give in wealth, not metal, .
Adds up for us what we must resp;

r

For pity’s sake forget tomorrows
And all about a Heaven to be,
Heaven is now, right now and in @
Thurn your lights on, look and see.

J. K. Powsell,
Denver, Cols
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These Books Are Paving Ston

8!

On the Road to Successful Living

Order by Number Price
1. Fourteen Lesson Course in
Practical Psychology $2.00

by Henry K. Miller

A complete course teaching how to apply the
principles of psychology to the problems met in
every day life It comprises seven handy vol-
umes, in the back of each of which there is to be
found a self-questioner.

2. Wake Up and Live!

A FORMULA FOR SUCCESS
_by Dorothea Brande

Thrilling and inspiring—not full of pollyanna
platitudes—it contains a real message for real
people—for all those who want to get more out
of life than they are getting.' A best-seller high-
ly endorsed by Dr. Arthur Frank Payne and Dr.
Joseph Jastrow.

$1.75

3. Uncommon Sense $1.50

THE LAW OF LIFE IN ACTION
by Garland Anderson
‘Warmly commended by the Voice of Experience,
these

you can prove the validity and worth of
basic principles in your own life.

4. Hypnotism—Its History,
Theory and Practice
by J. Milne Bramwell
Readable and interesting accounts of medical and

surgical cases selected from the author’'s own
practice of more than twenty years.

S. Life Triumphant
by Henry Knight Miller
A treasure for your library—23 beautiful essays

in one volume. These powerful essays point the
way to complete happiness.

$3.50

$1.25

6. “How to Devélop

Your Will Power” $1.00
Clare Tree Major

&&n{@” e e o e toresting - and ' prac:

7. Scientific Salesmanship  $3.00

Dr. Charles Bennett, A.M., Ph.D.

Bvery phase of selling explained fully for prac-
tical Gise. Adopted as text-book by Ohio State
University _Contains 702 pages; produced to sell
for $5.00. Be a step ahead of thocrp and get
your copy today.

8. An American Doctor’s
Odyssey $3.50
Victor Heisel

Critics have called it the ‘’‘most entertaining
chronicle in a decade.”” Another non-fiction top-
notcher that you will be delighted to add to your
permanent library!

. Public Speaking Simpli-
fied
by C. W. Chamberlain, Ph.D.
Btfective publle lpeaklnc otten helps win life's

08 fam progress.
Yoa will be eternally mhml for this book.

10. Calm Your Nerves: The
Prevention and Cure of
Nervous Breakdown

by W. Beran Wolfe

Written with full
person, and wri
wants to know how to be

$1.00

$2.50

sympathy for the nervous
for the man or woman who
normal

Please use coupon or mention SELF-HELP PSYCHOLOGY when you writs advertisers.

Order by Number Price
11. Psychology of Dedaling
With People $2.50

Mendel White (Univ. of Minn.)

Successful living necessitates the ability to deal
with people. This book offers you practical and
authoritative help that you can put to immediate
use.

12, How To Win Friends

and Influence People $1.96
by Dale Carnegie
7 P Goraes, imple etied o et it e
thre. b oullypm er you o.w.ar o}om
ad of nouﬂu t.nunl. cdon, and either a

13. Mark Your Words—A
Manual for Vocabulary
Building

by E. L. Yordan

The author proves that success in many fields
depends largely on word command. In 11 chap-
ters that read like fiction his new method enables
you quickly to gailn a thorough knowledge of
words. Dr. F. H. Vizetelly, famous lexicographer,
and Prof. E. L. Thorndike of Columbla. eminent
educator, endorse this book.

$1-75

14. How to Succeed in Life $2.00

by Greenville Kleiser

The author tells how to achieve the things we wish in
life by proper planning. He believes tha tnemuudua
as mnen t0 intelligent preparation u to lkﬂl.d
sleeping, mﬂmy worimh r:d urvlnc climaxing !m.l;
an exceilent chapter on “living well.”

15. Self Healing Thru Auto-
suggestion
by Dr. Chas. F. Winbigler

A valuable book by a reliable physician, teachi

$1.25

Order by Number
18. The Glands of I-lfe

by Herman H. Rubin, M.D.

The story of the mysterious Ductless Glands.
Their effects on our mental .nd phyaical health,
appearance, per. lity, and b . Fascinat-
ing and fnstructive.

Prim
$1.50

19. “Self Mastery Through
Conscious Auto-sugges-
tion” Leather $1.00
Emile Coue
Proving that our actions spring not from our
Will, but from our Imagination. Belf Mastery
Through Conscious Auto-suggestion. . .
and Precep! bservations on  What Auto-sug-

gestion Can Do—Educatlon A. It Ought To Be—
ces’” at M. Emil

nex of M. Coue to Paris in October, lolb—lnrr-

thing for Everyone! Formerly $2.95.
20. “Be a Prize Winner”

Now $1.00
Lon J. Haddock, A Call to Radiant ond
Zestful Living.

Man The Thinker—You and Your Consclor
—Beginning Mental Growth—Don’t Allbl—Bo'
Men Are Made—How to Direct the Energy of
the Bubconleloua—ﬂow We Got Our Mind—Msn
and His Habits—Thought Habits—Cultivate Your
Thought Power—Tuning Up For Victory—What
is Personality—A OChapter on Looks—What To
Read and Why. Formerly $2.00.

21. “Live and Grow Young”

Now $1.00
Arthur Edward Stilwell

Do you Desire to Prolong Your Life? This doak
is the key to youth. It shows the way to h

and happiness. It destroys the mesmeric .
years and_ten are the allotted

score
span of life. ‘‘Live and Grow Younocd: will belp

how to rid yourself of sickness, fear and worry,
no matter what the cause. Banish forever in-
somnia, constipation, headache, nervousness,
anger, self-consciousness.

16. The Return to Reli?;ion $1.75
by Henry C. Link, Ph.D. (Yale Uniy.)

The author, an outstanding psychologist, has
studied religion, science, education and social 1ife
in relatlon to modern problems of adjustmient.
His book 1s a product of profound practical ac-
quaintance with human natifre.

17. “"How to Get What You
Want” 75¢
Orison Swett Marden (formerly $2. 00)

—That is what mankind has been trying

ever since the creation. There is slwn.n a. bel
way to get what you want. Dr. Marden reveals
this by ept story and illustration.

23. “Subconscious Power—

Secret of Achievement”
$2.00
Prof. Eugene V. Legaren

Bix-volume course teaching how thru self-psycho-
analysais to overcome all minor nervous troubles,
as well as more serious nervous afflictions

Note: Forelgn customers: Please add 180 to
price of each book to cover Reglstered Mall.

SELF-HELP PSYCHOLOGY

381 Fourth Ave.,

you 1 sureably. Formerly

. “National Success
Course” Now $2.50

A Guide to Business and Personal Effi-
ciency (formerly $26.00).

How to Get The Best Results—First 8%
Business Efficiency—How To Do Business
Banks—The Principles of Business Achievemost
—How To Write Business Letters—How To Haobs-
ily Develop Your Memory—How To Advertise
Successfully—The Power of Right Thought—Hew
to Become a Successful Salesman—How To Pre-
pare Sales Talks—How and Where to Find Cus-
tomers—Psychology of Advertising and Sal
ship—Managing Men for More Profit—The
Value of System. Other vitally important
ters. A Course in 24 Sectlons all in one bindar.

-

SELF-HELP PSYCHOLOGY,
881 Pourth Avenue,

(2-99) }
New York, N. Y. .

I Please ship me at once the following books:

lNo. ......'

l Attach your check or money order.

I On all orders totalling $5.00 or mers;
10% you may deduct ten per oent.

gy donpebyi ol

New York, N. Y.
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Make Your Dreams Come True!

Basic Principles of Psyc]zology Control
the Winning of Outstanding Success,
Radiant Health and Supreme Happiness

b These Master
Lessons Tell

You How To:

Build a Perfect Body
Prevent Colds, Sore )
Throat, Influenza
Breathe Scientifically
Cure Constipation

Insomnia

Prevent Tuberculosis
Eat for Health and Strength
Reduce or Increase Weight

Keep Youthful

Develop Genius

Improv'e Powers of Observa-
tion

Mold an Indomitable Will

Develop Perfect Memory

Improve Power of Imagina-
tion

Work the Law of Attraction

Break Undesirable Habits

Overcome Depression

Use Your Mystic Powers

Heal Yourself and Others

Use Suggestion and
Autosuggestion

Use the Psychological Moment
Profit Through Visualization
Use the Silence

Outgrow Limitations

Rise to Heights of Power
Use Psychoanalysis

Locate Complexes

Restore Inner Harmony

Understand and Wisely Train
Children

Attain Success

Overcome All Negative
Emotion

Banish Fear, Worry, Hate
Cure Jealousy
! Build a Triumphant Life

Please use coupon or mention SELF-HELP PSYCHOLOGY when you write-advertisers,

SEVEN handy volumes—so simply written that they can be
read easily, absorbed quickly and applied immediately—con-
tain information of the most startling nature! All that modern
psychology has to offer—all that years of studious research and
personal contact with tens of thousands of people have re-
vealed—is now condensed into basic principles, written in plain
English and given to you in a way that you can put to imme-

diate and highly profitable use.

Aspiring, ambitious, thinking men and
women who have purchased these
lessons declare that they have been the
basis of their financial success, happi-
ness and health. These same thorough,
scholarly, practical lessons will now
teach you how to use the principles of
psychology to solve every life problem,
for combining the best of all courses
and all teaching they will take you
step by step through the entire revela-
tion of self-mastery, self-healing, self-
transformation. With the priceless in-
formation offered freely to you, you
can learn to make rapid progress in all
your plans and undertakings. You can
save hundreds of dollars in health bills,
alone, by learning to get and stay welll
And this knowledge for which students
gladly paid substantial tuition in pri-
vate classes you can now have as a
gift from the publishers.

Amazing Possibilities Revealed!

THE AMAZING POSSIBILITIES of the
use of psychology in everyday affairs are
known to many people. But few, very few,
know the real kmoaw-kow—the basic prin-
ciples that govern the use of the mind as
applied to the accumulation of money, the
winning of personal success, happiness and
achievement. The basic principles of psy-
chology help you to get what you want as
surely and as easily as the letters of the
alphabet bring the words you desire into
existence. They are universal in their ap-
plication—apply to anything—everything—
a human being can desire. In THESE

Use This Coqvem'ent Form.

SELF-HELP PSYCHOLOGY

381 Fourth Avenue, New York. N. Y.
You may enter my two-year subscription to PSY-
CHOLOGY and send me the FOURTEEN LES-
SON COURSE, post: P! id. 1 lose here-
with one dollar and will send one dollar per month
for next four months. [] OR, I enclose check
(or M. O.) for $4.50 after deducting my cash
discount of 10 per cent. [J

Name

Address

Canada—same price. Foreign—add $2.00
extra postage.

SEVEN HANDY VOLUMES they ars
made clear and easy to understand.

Don’t Delay!

Don’t delay getting your subscription-with-
course order entered, thereby receiving your set
of the FOURTEEN LESSON COURSE, together
with TWO FULL YEARS’ SUBSCRIPTION to
SELF-HELP PSYCHOLOGY. If you use the cou-
pon attached, you pay only $4.50 cash-with-oxder,
representing & discount of 10 per cent from the
regular rate of $5.00. OR, you pay one dollar
now and ope dollar per month until a total of
five dollars has been paid. In either case, the
course is sent you promptly and your two-year

i

ki

i
'i‘

i

subscription to SELF-HELP PSYCHOLOGY is |

started at once,

Partial Contents
of This Wonder
. Course
Tl;e Six Laws of Health

Scientific Breathing for
Health

The Conscious Mind
Academic Psychology
Percetition—Memory
Imagination—Will
Reason

Subconscious Mind

Law of Compensation
Cell Consciousness
Law of Attraction

Thought Transference

~ The Master Formula

The Mental Bath
Suggestive Healing

Complexes

Sublimation

Principles of Salesmanship
Utilization of God Power
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Psychology Has
Helped Me

A Department of Practical Demonstrations

AFEW years ago I had an experi-
ence, hard and bitter, and if I had
not had help at the time I needed it
most, I simply could not have gone on.
I was near an age when it was getting
just a bit hard to get employment, and
I had my mother and a sister to support.
I had accepted a place as assistant
bookkeper with a large wholesale firm.
The head of my department, a young
woman about my own age had been
doing most of the work herself, and she
did not want an assistant; however, she
did so much' overtime work, that the
firm employed one anyway. . . . She re-
sented my being there and did all she
could to make me miserable. She fqu!:d
fault with everything—the most trivial
mistake was reported to the manager;
everything about me was,wrong, my
clothes, the way I wore my hair, the
way I wrote—everything. All day there

were little pin pricks, slurs, each one °

small—yet as they were cons:tantly. re-
peated, they became maddeningly irri-
tating. :

This, though, would not have mat-
tered so much if things had been better
at home. My family expected me to
furnish the bread and butter and also
plenty of jam. As I could not afford
a maid, I had to do a large part of the
housework. My mother and sister were
semi-invalids, and now we had taken in
an orphaned niece. She was a sweet
little thing but required some care. It
seemed to me as if mother and sister
tried to outdo each other with ailments.
Naturally, with so much lack of har-
mony, and bickering, I was moody—
and in constant fear of losing my job.

Through it all, I felt there must be
some way to solve my problem, but
didn’t know which way to look. I had
a friend who was interested in psy-
chology and she had often said it made
her life worth living. I had only a
vague idea of how people used psy-
chology to help themselves, but I did
know that it was important to overcome
fear. But the habit of years was hard
to break and I didn’t feel I was making
much progress, even after I was really
trying. One day it came to me to use
my imagination. I decided I would
pretend I was president of an Improve-

ment Club. Whenever inferiority feel-
ings and fear gripped me, I would in-
stantly consider that as president of
this organization, I could, and should
do good work.

My work improved. I was getting in
better harmony with my co-workers and
I felt they liked me better. Previously,
I had been going about the office glum
and sullen, and when my superior said
those cutting things, I ignored them, but
in a frozen sort of way. That must
have been infuriating. . . . Now I made
up my mind I would look and act
friendly. When this woman was hate-
ful, T kept my face unperturbed, and
sometimes I would say, “You are kind
to be so patient.” Whenever I honestly
could, I agreed with her, heartily and
freely. I brought her flowers from our
garden and told her funny little stories
1 had heard. This was registering free-
dom, Tack of fear, and although she was
puzzled, she was affected, and acted less
dictatorial. . . .

I HEARD that a thing she dearly loved to

do was to plan and ‘select clothes for
others. She felt that she had marvelous
taste and she loved to so exercise it.
Before I had gone on my “winning
campaign” I wouldn’t have given her
the satisfaction of even thinking I re-
spected her judgment. But now I told
her how (which was the truth) I took
the first things offered me in stores be-
cause I simply didn’t know what was
right or what I wanted.

We went on a shopping tour in our
off hours and to repay her I took her
to a show. Later, I invited her to din-
ner at our house, and as we lingered
over the meal, we discovered we had
many things in common. As we under-
stood each other better, a real friendship
started and I believe it will endure as
long as we live.

With harmony in the office, I turned
to my home and what had seemed such
big problems, with the help of psychol-
ogy, really became very small indeed.
As a family we are more contented than
I once would have believed possible.
Psychology can be applied.

JosepEINE YoUNG.
Denison, Texas,

Send in your reports of demonstrations in health, business, happiness—you may
help others. These need not be finished articles—ijust your own sincere letters.
If you prefer only your initials will be used. Originals of all reports will be

held on file at this magasine’s office.
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This Is Real Money

\.'{ “Today I received a
Q| check for $20 for a story.

\| Another I sold for $34.
" Not bad for a beginner,
{15 it? The other day I

counted up just how much
{1 have won on adwvertise-
| ment contests. It amount-
| ed 1o $1,620.—Mgs. L. L.
+ | GRAY, §79 E. McHarg

¥ Ave., Stamford, Texas.

How do you know
you can’t Write?

Have you ever tried?

.Have you ever attempted even the least
bit of training, under competent guidance?

Or have you been sitting back, as it is so
easy to do, waiting for the day to come some
time when you will awaken, all of a sudden,
to the discovery, “I am a writer”?

If the latter course is the one of your
choosing, you probably never will ewrite.
Latyyers must be law clerks. Doctors must
be internes. Engineers must be draftsmen.
We all know that, in our times, the egg
does come before the chicken.

It is seldom that anyone becomes a writer
until he (or she) has been writing for some
time. That is why so many authors and
writers spring up out of the newspaper
business. The day-to-day necessity of writ-
ing—of gathering material about which to
write—develops their talent, their insight,
their background and their confidence as
nothing else could.

That is why the Newspaper Institute of
America bases its writing instruction on
journalism—continuous writing—the train-
mghthat has produced so many successful
authors.

Learn to write by writing

NEWSPAPER Institute training is based
on the New York Copy-Desk Method.
It starts and keeps you writing in your
own home, on your own time. Week b
week you receive actual assignments, just as lyl
you were right at work on a great metropolitan
daily. Your writing is individually corrected and
constructively criticized. A group of men, whose

d ne experi to more than
200 years, are responsible for this instructfon.
Under sych sympathetic guidance, you will find
that (instead of vainly trying to copy someone
else’s writing tricks) you are rapidly developing
your own distinctive, self-flavored style—undergo-
ing an experience that has a thrill to it and which
at the same time develops in you the power to
make your feelings articulate.

Many people who should be writing become
awestruck by fabulous stories about millionaire
authors and therefore give little thought to the
$25, $60 and $100 or more that can often be
earned for material that takes little time to
write—stories, articles on business, fads, travel,
sports, recipes, etc.—things that can easily be
turned out in leisure hours, and often on the
impulse of the moment. .

A éhance to test yourself

Tav!.e hmprepmd a uaieau Writing Aptlt\:g:

you whether you possess
fundamental qualities ry to
writing—acute observation, dramatic instinct,
creative imagination, etc. You'll enjoy taking
this test. The coupon will bring it, without ob-
ligation. Newspaper Institute of America, One
Park Avenue, New York.

€11

Newspaper Institute of America
One Park Avenue, New York

Send me, without cost or obliga-

tion, your Writing Aptitude Test and

further information about writing for profit as
promised in Psychology, February.

1 (All correspondence confidential. No sales-
I 7B699 men will call on you.)

§

Fe

E

Ploase use coupon or mention SELF-HELP PSYCHOLOGY when you write advertisers,
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HYPNOTISM

Would you possess that strange mysterious power which
charms nnd fascinates men‘::d women, influences their

llbllluu for those who
flu those who develop their magnetic powers.
You can lum at home, cure disease and bad habits
without drugs, win the friendship and love of others, in-
crease your income, nau.l’y your ambitions, drive worry
and tl\wuble tmm iour , improve your memory, over-
come domest: ties, zlve '.he most thrilling enter-
tainment ever ummuod and develop a wonde mag-
netic will power um will emblo you to overcome all
obstacles to your success. peo-
ple ln-nnunoon-l.v — quick u a ﬂuh — put your-
self or anyone else to sleep at any hour of the day
night or banish pain and suffering. Ouxtmbookulll

PARIS COLLEGE OF PSYCHOLOGY

(Dept. 108-E), 7 RUE AUBER, PARIS, FRANCE

“MAGIC”

In exactly 8 live, lucid chapters, the author
clarifies all that is meant by MIND Magic—
a title which he says ‘‘is designed to convey
the idea that what happens in the human
mind is so wonderful only the word magic
describes it,””—and leaves with the reader a
rich fund of definite and unusually usable
knowledge. Readers of PSYCHOLOGY will
recognize this work at once for what it
a generous slice out of a life-time of experi-
ment and research. Many actual experiments
are described, making it invaluable to the
student seeking more knowledge in this field.
On the other hand, to all those suffering from
emotion lnshbﬂlty or any mental or physi-
cal ailment, it is an open door to the ameliora-
tion of misery.

“Each chapter is a distinct contribution to
g‘-iyuc’h;oloziul thought and knowledge.”—H. K.

Two Dollars
Order your copy today direct from

LEX PUBLICATIONS, Inc.
381 Fourth Avenue, New York, N. Y.

90 DAYS’ TRIAL

you need
LOWEST ::'th. but do
PRICES | spend much
money. METHOD IS WHAT
YOU WANT. MY MONEKY-BACK G ves
you 8 months to see how t look. I have thou-
sands of Satisfied Customers in United States for-
oign countries. MY 8P METHOD 18 FOUNDED
ON 30 YEARS’ EXPERIEN
SEND NO MONEY
Write TODAY for FREE BOOKLET and
DR. CLEVELAND DENTAL LABORATO&Y

Dept. 29-B9, 6503-06 Missourl Ave., E. 8t. Louls, IIl.

PSYCHIST MENTAL HEALER

LOIS KAREW

LEADER
EAU CLAIRE TRUTH CENTER

reading—~five questions. One dollar
-ptmuu ndvleo—Aoendlud worker.

ental ealings—afMrmative hel FOR PER-

IONAL nusmms OR mmn EONDI'HONS at

mm Bpochl April 15, 1939—

and three weeks of prayer fot $2.00
Mrs. Lois Karew. P 0. Box 134, Eau Claire, Wis.

with

Psychology in Books -
(Continued from page 6)

Dotted throughout the book are in-
teresting case-studies to illustrate and
bring out more vividly different points
in the theories of such men as William
James, Jung, Freud, Thorndike, Binet,
and scores of others who in any way
added to or reyealed enlightening facts
leading to a better understanding of
personality.

W.W.Norton & Co., Inc.

Methuselahs All!

Would you like to live to be a hun-
dred? Dr. William Marias Malisoff,
in his new book “The Span of Life”—
a new study in optimism—tells you how
it may yet be done.

Dr. Malisoff covers the whole history
of the subject from the vague and
“pseudo” scientific concepts of years ago
to the vastly modern methods of re-
search of today. The author has him-
self recently hewed out a new approach
by his discovery of a method for the
prevention of certain arterial degenera-
tions in rabbits.

The upsetting power of science with
regard to hoary truths is on a rapid in-

crease, states Dr. Malisoff. Many im-.

possibilities have not only become possi-
bilities, but they have become actual-
ities. The prolongation of life is next
on the program. It is possible, and it
may soon be actual, predicts the author.

This is the type of book that will
stimulate the imagination of every read-
er—because it opens new vistas for all
of us.

J.B. Lippincott Co.

(2 2L

Psychology of War
(Continued from page 15)

the courage of war is a misuse of a
virtue, that courage alone is futile un-
less it is used to a worthy end. Courage
must be recognized as a necessity of
pacifism. Heroism must be shown in
other phases of life, where it abounds,
than war. Communal feelings must be
expanded to universal action in a
changing and expanding world.

War is recognized by psychology -as
a form of social behavior dealing with
the lowest animal passions in man
which is under certain conditions, psy-
chologically satisfying but socially
harmful. Peace is recognized as an un-
realized aspiration toward an ultimate
harmony of life. The foes of war must,
therefore, provide psychological com-
pensations in peace to offset those of-
fered by war. The pattern of peace-
time life must be enriched as economic

SELF-HELP PSYCHOLOGY

insecurity, monotonous machine labor,
and lowered living standards are erased.
A comraderie of peace must replace that
offered by war conditions. Thrills and
melodrama must be injected into life
to replace the flags and uniforms of
war. Peace must promise the gratifica-
tions of human desires as war has done.

It is an old truth that “all things
work together for good”. The drama
and adventure of soldiering, which has
supported war, grows less and less al-
luring. In modern mechanical warfare
the soldier is not a hero—he is scarcely
even an individual.

Perhaps this fact, which realized, de-
stroys the “glory” of war in men’s
minds, eventually will so operate that
people will see mass-killing for what it
is—and will have none of it. Civiliza-
tion, then, really will make strides.

[ 2

Subconscious Wish
Planting
(Continued from page 36)

into every nerve fiber, tissue, and muscle,
of the entire body, until finally its col-
lective activity establishes a directing
center in the great operating tower, the
brain, which becomes the grand central

.organ of the mind.

* Kk ok

Viewed in this light the subcon-
scious appears to have no definite
specific place in the body. It is dis-
tributed throughout. . . . Each cell car-
ries within itself the memory of past
experience; each is charged with a high
emotional content; and each is instinc-
tively striving to build up and perpetu-
ate the whole. . . . With such a closely
coordinated combination of lesser minds
all working cumulatively to one specific
end—the welfare of the perfected body
—what a splendidly adjusted mechanism
for proper direction by an intelligent
brain it becomes!

To impress the subconscious, then,
becomes a matter of arousing and in-
spiring every cell in the body to the
task assigned it by the brain. There
is nothing mystical, metaphysical or
mysterious about this procedure. It is
sane, sound and scientific. The will
organizes the matter to be accomplished
and issues its mandate, and the forces
of the entire being, mental and physical,
swirl into place for its attainment.

As Pierce says, “To will is to wish
consciously. To will effectively is to al-
lot enough energy to a given wish so that
it may control the conduct.” And that
is the basis of all our technique. It is
within our power to originate, sustain
and intensify a wish until it becomes
our controlling urge throughout life, our
Libido, our Passion, our Will to Achieve.

Please use coupon or mention SELF-HELP PSYCHOLOGY when you write advertisers.



Digitized by GOOSI@



46

Classified Advertisements

Advertisements in this section, 20 cents per word, each insertion ; minimum 10 words ; pay-
able in advance. To be inserted under proper classification in April issue, copy should
be in our office February 5. Self-Help Psychology, 3881 Fourth Ave., New York, N. Y.

Correspondence Courses

CORRESPONDENCE COURSES AND

USED
EDUCATIONAL BOOKS sold or rented. Inex- .

nsive., Money-back guarantee. Write for Free
pc:uloz listing 4,000 bargains. (Courses bousht )
Lee Mountain, Pisgah, Alabama.

LONESOME? JOIN MY CLUB. MANY
WEALTHY. (Conﬂdenﬁ.l), Established 1924.
Free particulars sealed. Lois Reeder, Box 0549,

Palestine, Texas.

HEALTH, YOUTH POWEB. SUCCESS
THROUGH LIFE Detailed instructions.
650¢. Corday, Box 8884 Miami, Fla.

CORRESPONDENCE COURSES AND EDUCA-
TIONAL BOOKB. sl.lGBTLYuud. Sold. Rented.
Exchanged. ubjects. Satisfaction guaran-
teed. Cash pa.ld tor used courses. Complete de-
tails and bargain catalog Free. Send name. Nel-
son Company, 8389 Manhattan Building, Chicago.

Psychologists

ELBERTA WILSON—TB.EATB DRINK-HABIT,
DISEASE and inharmo: successfully, Terms,
$5.00 monthly. Rock Rlver, Wyoming.

LONELY? MEET YOUR MATE OR SWEET-
HEART in America’s friendliest club. Many
wealthy, details free. Personal , Mer-
chandise Mart Station, Box 8920, Chicago, IlL

LONEQOME? JOIN CLUB FORMER EPISCO-
PALIAN MINISTER directs. $1 only. State age.
John Hodson, Sturgeon Bay, Wisconsin,

WHY BE LONELY? BE HAPPY! GET AC-
QUAINTED through Universal Correspondence
Service. State age. 1472 Broadway, Suite 904,
New York City.

Hypnotism

HYPNOTISM. COMPLETE 20 METHOD

COURSE 25¢. Also private instruction. Western

gisidtute Hypnotism, Ps-2984 North Ridgeway,
Cago.

Personal

S'I'OP BE!NG LONELY. MEET SOMEONE
NEAR you. National membenhlp M‘m‘-l‘thy.
Select. Confidential. Satisfaction

money refunded. Free, sealed lnfomﬂon. GET-
TOGETHER CLUB, 2194-Q Bathgate Avenue,
Bronx, N. Y.

DIVORCES: CONSENT, ONE DAY; OTHERS
80. Box 1786, El Paso, Texas.

Songs—Poems

WANTED ORIGINAL POEMS FOR IMMEDI-
ATE CONSIDERATION. Columbian Music Pub-
lishers, Ltd., Dept. 135, Toronto, Can.

Hostery

Ams — $1.00, BEAUTIFUL SILK.
THREE full-fashioned pairs $1.00. DIRECTCO,
SY-221 W. Broad, Savannah, Georgia.

Books

~ BOOKS! IF YOU DONT THE BOOKS

SPECIAL SELF-HELP PSYCHOLOGY S8UB-

SCRIPTION OFFER. Send only one dollar and

e eight forthcoming issues. This applies

to new or renewtl nuhscriptions Or, instruct us

to extend your t term. Add.neu SELF-

ﬂmng@OLOGY 881 Fourth Avenue, New
or]

HARNESSING LIFE BOOKLET, POSTPAID
26¢, NEW TRUTH, Winter Park, Florida.

or n:nﬂ ldmthad::tr}u pages of this
issue, just write your wan sychology Book
Mart, 381 Fourth Avenue, New York, N. Y.

Female Help Wanted

SELL DREBSES AS LOW AS $1.24 TO FRIENDS.
Experience unnecessary, t write fully. Har-
ford, Depf. P-226, Cineinmﬂ, Ohio,

- LONESOME -

BACHELORS — BACHELORETTES — WIDOWS — WIDOWERS!

Seeking Romance? Com amonshnp? A Happier, Fuller, and Richer Emotional Life? We've
worthwhile members—AL AGES—every section of the land! Hundreds enroll monthly. Practically
all nationalities and creeds of the white race. Ladies and gentlemen who have.been awakened
by overwhelming loneliness. (Wholesome people, cultured people, kind people, but LONELY,
Yes, LONESOME') ‘‘LONESOMENESS is deep, dark, far from sight, down where the roots of
belng grow.” If YOU are ALONE, and/LONESOME
ELITE SOCIAL CORRESPONDENCE REGISTER
Discriminating Ultra-bvgnlfled Purely Confidential ———— Nation-Wide Coast-to-Coast
Investig.ate Positive “‘Proof” = a Free, Plainly Sealed, with Complete Details
Write: “ELTTE”, P. O, Box 7 5-U, Main Office, LOS ANGELES, CALIFORNIA

MODERN TELEPATHY

INTRODUCTIONS quickly arranged VIA:

After you have quietly retired at might, if the
one you loved most dearly appeared before you
and smiled down upon you, would you become
frightened or would you enjoy the experiepce?
Would you like to tune in unaware on the tele-
pathic vibrations of another? If you wish to get
the very latest in this science, send for a copy of
‘“Modern Telepathy” today. You will enjoy it,
Simple, easy to understand. Price, $1.00
VIOLET LINDBLOM, 1713 New St., Duluth.

—"COLORS=

BREATH & CREATIVE Chapts.
104 pgs. COLORS in N-tnu. thdr Bnle Princi-
ples and Uu-. Color PSYCHOLOGY Colors for
The author Dr. E. J. "R-llnborw"
Stevens i- considered the worl(h leading author.
ity on colors for many yeu-. Price: lnﬂued
delm ed. $1.00 or Pllln
Rainbow Pub., P, 242 Powel], San Frnnelaeo.
Calif. Inquire re book “True Color-Therapy.”

SeLr-HeLr PSYCHOLOGY

Are You Versatile?
(Continued from page 30)

self-protection. You may need to learn
to relax, or to sleep longer than at pres-
ent.

9. Cultivate different circles of
friends, but keep them widely apart.
Don’t let your acquaintances ever sus-
pect how -many kinds of people you en-
joy knowing. Multiform friendships
aren’t fashionable.

10. Conceal the rare scope and intent
of your complex nature. Avoid the
misunderstanding that follows a vivid
and unique personality. Smile on the
crowd. Be willing to seem as common-
place as you know you aren’t. :

11. Satisfy your longing to be “‘dif-
ferent” by putting the originality of
modern thought into your methods and
equipment for work and home life.
Make them far superior to other peo-
ple’s. You can thus express individ-
uahty but have it look impersonal, get-
ting satisfaction with safety.

12. Command your temperament.
Insist on obedience from the unruly
thing, as versatile mortals generally
can’t or won’t. Move slowly. Follow
reason more than impulse. Talk less,
and study to be a sympathetic listener.
Value reliability more than spontaneity.
Emulate the stability of the plodder.
Take pride in organizing habits of
economy. Learn the fine art of con-
tentment. Be happy in doing your
best, rather than your most.

Thc coming science is mental engi-
neering. And a superlative achieve-
ment for a mental engineer is to gain
a wealth of utility from a waste of

versatility.
Copwight by Edward Eork Purinton.
tion forbidden.

o

““Contacts Club”’
(Continued from page 33)

I feel that I would like to enter into
correspondence with other members.
The joy of knowing people and having
a wealth of friends is a great pleasure.

I was born in one of the Scandine- -

vian countries, but have lived in Cax-
ada a number of years, although I have
travelled up and down the coast of
British . Columbia and other interest-
ing places. '\

My interests are ptycholoyy, music,
books, travels and stamps. 1 will be
glad to send stamps from my native
land to anyone who has stamp colled-
ing as a hobby.

(Mrs.) M.G., Vancouver, Canada.

Those who are interested in phil-
ately should be pleased to add to their
collection by accepting the assistance
of Mrs. M.G., who also offers many
other interests with which to strike up
an acquaintance via the mail.

Please use coupon or mention SELF-HELP PSYCHOLOGY when you write advertisers.
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How to Develop a Radiant Personality
And Make Your Life a Success!

OES your seeming lack of

personality handicap you—

blot out the real you—keep
you back from realizing your cher-
ished ambitions?

Often, inharmonious early
environment or erroneous child-
hood training results in the ac-
cumulation of hundreds of little
habits which keep us from express-
ing our TRUE personality, so
that we virtually live our lives
behind an awkward, ugly mask
that does us great injustice, to say
nothing of real and serious harm
in our relations with others.

Unfortunate tendencies which you
may have believed you inherited, in
the light of the proper bwfwledye,
stand out as suffocating little fears
or an inferiority complex which will
continue to enslave you until eradi-
cated. You actually are not very dif-
ferent from millions of others, as far
as capacity, power, natural ability and ex-
pressiveness are concerned. All the elements
needed to develop a glorious, radiant per-
sonality lie within you. You need only learn
how to start scraping away the barnacles
that prevent smooth and happy sailing.

Personality @ The Magic Wand @
Makes Dreams Come True

No one need live an inferior, stilted life!
You, yourself, see people, on every hand,
blessed with no more mtelhgence than you
possess who, nevertheless, are enjoying the
fruits of charming personality. They cap-
ture the popularity of a wide circle of
friends. They know the most interesting
and attractive people They gain and hold
the positions in business that bring them
profit and - many pleasures. They are hailed
wherever they go and welcomed. The world
is theirs and all that's in it!

YOU, as well as they, can make your
dreams come- true! That ambition to get
somewhere in the ‘business-oi professional
world, or in your social life, can most as-
suredly be realized! That “inner urge”
can have its long awaited outlet of fruitful
expression. You can experience all the joys

PERSONALITY WINS!

University of Chicago’s Plaenunt Bureau finds that employers seeking help

favor ‘‘Charm-Personality.”

A large New York department store’s Employment Bureau receives about

150,000 applications for employment a year. Of these, only about 10% are placed

1 “Many are experienced

appearance, but if they lack personality, we-turn them down. We con-
sider personality more important-than a college education.”

William DeMille: ‘‘Beauty is only celluloxd deep in Hollywood, and personality

on the “possible list.”” Manager states:
neat in

and ability to act are what really count.
Movi

Alluring, pleseing, ma.gnetic “petsono.lities" usually make fine, happy mar-
may make a better marriage than the
gsocially high without it. The same holds true for men. Your newspapers fre-

ges, The waitress with ‘“‘personality,”

quently give you examples of this.

LEX Pubs., Inc., 381 Fourth Ave., New York N. Y.

te Studios maintain training schools for the purpose of bringing out
individual “personality” in those they consider good prospects

of rapid progress toward the heights about
which, up until now, you have only dared
to dream!

The Way To A New and Glbrious
Personality

The magnetic power of a radiant per-
sonality can now be yours by virtue of
TWENTY SIMPLE LESSONS which you
can master in the privacy of your own home.
FACTS and suggestions herein disclosed
have brought new happiness to thousands.
No dry lectures or idle theory, but a highly
interesting series of a unique, personalized
character which will make each step in'your
progress plain, simple and easy. Years of
intimate contact with psychological prob-
lems in social and business life give this
Personalized Course in Personality
Improvement the stamp and seal of au-
thority.

PSYCHOLOGY announces this Course
to its readers with the feeling that it is pre-
sentmg to them an added, worthwhile serv-
ice. The author, Dr. C, F. Leavitt, requires
no introduction, for you already are ac-
quainted with him through his teachings in
the monthly issues of PSYCHOLOGY. If
you are not getting the best there is in life,

LEX PUBS.,, INC,,
381 Fourth Ave., New York, N. Y.

Please enroll me for your Personalized Course in Pomntllty
Improvement. 1 understand that
two mailed to me each week, and the privilege o{ consulhtion
by mail on special personal problelns at any time while taking
Send the first two lessons at once. make
the payments as shown below:
O1 am taking advantage

of the cash discount and

sending you $10.00 now.

, and some very

this course.

Name

here is an intelligently mapped out
course which we can recommend to
you for the attainment of your am-
bitions.

A Few of the Typical Topics
Covered

HOW to overcome self-conscious-
ness.—HOW to make friends.—HOW
to make yourself attractive to the op-
posite sex—HOW to improve your
Memory, Will Power, Concentration
and power of direction.—An under-
standing of sex life—HOW to de-
velop confidence.—HOW to improve
your personal appearance.—HOW to
make a good first impression.—~HOW
to become a more interesting conver-
sationalist—HOW to become popular.
—HOW to become a leader—HOW
to create poise and calmness.—HOW
to represent YOUR type.—~HOW to
direct your energies and thus add to
your success. — HOW to destroy
FEAR.—HOW to add to your beauty.
—HOW to judge rest and sleep re-
quirements.—HOW to safely reduce.
— HOW to eliminate worry. — The

three mental essentials to personality and
success.—HOW to make a good marriage.—
HOW to secure a position—~HOW to deal
with a business prospect. (And scores of
others.)

How You Can Secure This
Unique Course

This valuable 20-lesson course is priced
purposely low. At no extra cost, anytime
while you are taking the fascinating lessons,
you enjoy the privilege of consultation with
Dr. Leavitt (by mail) on special personal
problems. Don’t procrastinate!

We have arranged for two forms of pay-
ment: If all TWENTY LESSONS are paid
for at the time you send your enrollment, the
cost is only $10.00 for the complete course.
Or, you may remit $5.00 as a first payment,
and then pay $3.50 when you receive the
Sixth Lesson; and $3.50 when you receive
the Twelfth Lesson. This . will make the
total cost $12.00.

Two (2) lessons a week will be sent you.
The TWENTY LESSONS comprise about
134 pages of single-space typewritten matter.
It is like an encyclopedia of knowledge re-
garding YOU, your powers, and HOW to
build up and enrich YOUR personality.

Send in YOUR enrollment AT ONCE.

ENROLLMENT FORM

(2-39)

T

this i

‘O1 am sending $5.00 now
and will send $3.50 after
the 6th lesson and $8.50
after the 12th leason,

Address

City.

Please use coupon or mention SELF-HELP PSYCHOLOGY when you write advertisers.



The
COMBINATION

'FOR AS LITTLE AS

10¢ A DAY -

How easy it is to pay for this combination of desk and
Remington Noiseless Portable Typewriter! Just imagine!
Terms are as low as 10c a day to get this combination at
once. You will never miss 10c a day. Yet this small sum
can actually make you immediately the possessor of this
amazing office-at-home combination. You assume no obli-
gations by sending the coupon.

THESE TWO EXTRA FOR YOU

LEARN TYPING FREE

To help you even further, you get free with this
special offer a 19-page booklet, prepared by ex-
perts, to teach you uickly how to typewrite by
the touch method. When you buy a Noiseless

ou get this free Remington Rand gift that
{ncreases the pleasure of using your Remington
Noiseless Portable. Remember, the touch typing
book is sent free while this offer holds.

SPECIAL QARRYING CASE

The Remington Noiseles! Portable is light in
weight, easily carried about. With this offer Rem-
ington supplies a sturdy, beautiful carrying case
which rivals in beauty and utility the most
attractive luggage you can buy.

SPECIFICATIONS

WITH ANY

REMINGTON

PORTABLE TYPEWRITER

A beautiful desk in a neutral blue-green which will fit into the )

decorations of any home—trimmed in black and silver—and made
of sturdy fibre board—is now available for only one dollar ($1.00)
to purchasers of a Remington Noiseless Portable Typewriter.
The desk is so light that it can be moved anywhere without
trouble—it is so strong that it will hold six hundred (600) pounds.
With this combination of desk and Noiseless Portable Typewriter,
you will have a miniature office at home. Learn the complete
details of this offer. Mail the coupon today.
1

S -

ALL ESSENTIAL FEATURES of large stan- l
dard office machines appear in the Noiseless
Portable—standard 4-row keyboard; back
spacer; margin st:)fps and margin release; double
shift key and shift lock; two color ribbon and
automatic ribbon reverse; variable line spacer;
paper fingers; makes as many as seven carbons;
takes paper 9.5 wide; writes lines 8.2 wide.
There are also extra features like the card writing
attachment, black key cards and white letters,
rubber cushioned feet. These make typing on a
Remington Noiseless Portable a distinct pleasure.
Thousands of families now using the Remington
Noiseless Portable know from experience how
wonderful it is!

D 4
Remington Rand Inc., Dept. 195-2
465 Washington St., Buffalo, N. X.
Tell me, without obligation, how to get a Free Trial of a
new Remington Noiseless Portable, including Carrying
Case and Free Typing Course for as little as 10c a day.
Send Catalogue.

Please use coupon or mention SELF-HELP PSYCHOLOGY when you write advertisers,
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