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- Nervous and Mental Breakdown!

| They tell you . . . “Your troubles are
~ only imaginary . . . FORGET THEM!”

The Psychology of Your
Fears

ERVOUS and Mental Breakdowns are
' primarily due to FEAR. These

FEARS are due to your possessing
la sensitive, emotional, impressionable na-
: ture.  Such people are known as introverts.
No one who has never experienced such a
state can conceive of the suffering and
torture which is possible. These FEARS
' become very real and intense in character
—to the point perhaps of onme begoming
panicky and even hysterical. You feel
‘“trapped” and know not which way to
turn. Your relatives tell you it is all fool-
“ishness. Your physician tells you—‘“to for-
get it,” and you are ashamed to tell your
friends of your trouble for fear they may
think you queer. Thus you suffer in pa-
tience and wonder what the end is to be.
Deeper and deeper into the mental mire you
tink and inwardly cry—“Oh, what shall I
do?”

What Your Imagination
‘Can DO

You are told your FEARS are not REAL,
but you suffer quite as much from them
as though they were real. You do not
understand the condition, therefore your
mind is full of doubt. If a good friend
told you that a dear one had been killed
in an automobile accident you would suffer
keenly and pass through some very pro-
nounced physical reactions, even though that
friend was mistaken about its being your
dear one. You believed him and that was
enough. In a like manner you believe these
fears you have are likely to culminate into
realities, and believing it causes keen re-
actions. Through constantly holding these
fears you generate a very real poison in
your body, with a definite chemical change,
which produces an auto intoxication. This
means a lowered vitality, functional inac-
tion, and super-semsitive nerves—all of
which forms fertile soil for the growth
of very real disorders. Every fear has
its recation on the Sympathetic Nervous
System and is a shock which is felt through-
out your entire being.

Your Fears as a Neu-
rasthenic

Neurasthenia is a child of FEAR. It is
due to your sensitive, emotional nature get-
ting the upper hand and dominating YOU,
§nstead of your controlling and directing
it Frequent indulgence in these fears
forms fixed HABITS which trap you. Some
of the more common fears are: Fear of
insanity ; fear of crowds and closed places;
fear of suicide; fear of injuring a loved

one; fear of being alone, fear that some-
thing might happen to you, fear of death,
fear of disease, fear of germs or dirt, fear
that people may recognize your trouble,
fear that you might lose control of your-
self and make a scene. You find it practic-
ally impossible to forget yourself and you
assume an overserious and overanxious at-
titude toward most everything. You lose
interest even in life, and each morning you
get up to—"just another day.” Where the
fears and feelings are acute the nerves
become extremely sensitive and weak and
you have peculiar sensations, such as un-
certainty in locomotion, a slight dizziness,
nervous indigestion, etc.,, which seem quite
alarming to you. Remember, worry alone,
which is a form of fear, can upset your
nervous system completely.

You Ask—*“Is My
Mind Weak?”

No, only those with active, “going” minds
experience these breakdowns. It is mere-
ly due to lack of understanding and re-
pressed emotions which have accumulated
to such an extent that you are like an
overloaded boiler — just about ready to
burst. This good mind of yours has be-
come introspective, that is all. But to
just continue to drift of course will mean
more and more acute suffering. Such a
nature as yours is capable of carrying you to
great heights. The truly successful have
just such a type of mind. You are out of
adjustment, that is all. The depressing re-
actions you are experiencing are NAT-
URAL reactions for the life you have been
living. Things are according to LAW. It
is a matter of “reaping what we sow.”
You lack UNDERSTANDING, TRAIN-
ING and DEVELOPMENT.

You Are Wasting
Your Energies

RIGHT thinking and living alone with
proper mental and physical training and
development will set that delicate and won-
derful machinery of yours working FOR
you instead of against you, and will bring
HARMONY. You have tremendous power,
the SAME power that others have used
to win success and happiness. Your con-
fidence has been badly shaken and you are
now on a negative plane of life, with your
life’s batteries short-circuited and low. All
this CAN be changed completely, and has
been in thousands of cases.

Life Is What We
Make It

Nature does not say at birth to one child:
you are to live a life of misery, be full of
fears and make a failure of what you
undertake; and to another—you are to
be showered with life’s richest blessings
and be most happy and successful. In the

early period of development training, en-
vironment, companions, etc., of course play
a big part in forming good or bad habits.
But what this represents is ONLY HABIT
and tendencies, and habits can be broken
and new ones formed. We do not come
into this world with the power of thought,
but more as a piece of clay which the
potter (which is represented by our early
training) moulds into one type or another.
This may at this moment seem rather vague
to you, but I assure you we are NOT
“fate-driven” but to a great extent MAS-
TER OF OUR OWN DESTINIES. It is
a matter of understanding just what to do,
and then of being willing to pay the price
in effort.

Read What 25 Cents Will
Bring You'

Dr. Leavits book — SELF MASTERY
THROUGH UNDERSTANDING — has
been sold the world over. Over 250,000
copies have thus far been mailed. It is the
most complete 100-page book on the sub-
ject of Mental and Nervous disturbances,
and is pronounced priceless by thousands.
It will teach you about yourself and YOUR
powers and show you just how you have
drifted into the unnatural state you are
expressing today. Hundreds have found a
NEW LIFE just through reading this
book. It will tell you about that GIANT
WITHIN YOU and of the effects of
HABIT. This book, and a Preliminary
Psychological Analysis, will be sent to you
upon receipt of 25 cents in stamps or coin.
A Questionnaire will be mailed to you
so that a complete history of your case
may be secured. You will then receive an
Analysis WITHOUT ANY OBLIGATION
WHATSOEVER. Send for this book TO-
DAY for this is a very REAL OPPOR-
TUNITY that you will not want to miss.
FILL OUT THE COUPON BELOW.

FREE ANALYSIS COUPON

C. FRANKLIN LEAVITT, M.D.
Raom 1516-F, 58 E. Washington St.,
Chicago, Illinois

Enclosed please find 26 CENTS to cover cost
of SELF MASTERY THROUGH UNDER-
STANDING and Preliminary Psychological
Anaslysis. It is understood that this will in NO
WAY obligate me.

Name

Address

City

State

Pleaso use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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seeker after a job is given rare guidance and in

How to Achieve Personality

OST persons are interested in the develop-
ment of personality because it is recognized that
one’s happiness in life rests largely upon what
kind of personality the individual presents to his
fellow men.

A recent book, “The Achievement of Personal-
ity” by Grace Stuart, has for its thesis the turn-
ing of the emotional forces through psychology
and religion, into right channels which will make
for conscious strength and power.

“It has seemed to me,” says the author, “that
modern psychology has something to teach us
about the building of personality that is, in a real
sense, new knowledge. In saying, for instance
that we would be better for loving our neighbor,
psychology gives us nothing new, but in telling
us why we have found it so difficult, and how we
may better accomplish it, it indeed conveys to us
‘good news’.”

The author deals interestingly with such sub-
jects as the organization of personality, the need
for love, significance and security, life-energy and
love-energy and ends the book with a striking
chapter on the reconciliation of ideals and as-
pirations with reality.

The Macmillan Co.

Men Must Work

“OUR past, present and future are based on
men and women who must work,” says the fore-
word in Loire Brophy’s cogent and sprightly
“Men Must Work.” “The man at work and the
builder of men must both look ahead and train
for the same objectives—finer standards of prac-
tice . . . more personal satisfaction in working.”

Beginning with the first job, continuing with
“that all-important second job” the book leads
the younger man who needs guide posts to intelli-
gent development up to the experienced business
man who has forgotten many of the important
elements that started him on the successful road
and is in danger of—or already has gotten en-
tirely off the road, and needs an analysis that will
set him right.

In the chapters, “Know Your Job”, “Looking
Beyond the Job” and “Why Men are Fired” the

the chapters, “The Employer’s Angle,” the other
side of the workers’ fence is presented in a way
that is bound to be helpful to both employee and
employer. The author, Loire Brophy is a widely-
known employment counseHer and the book
springs from years of keen observation and ex-
perience combined with a fortunate ability to set
these forth in a helpful manner.

D. Appleton-Century Co.

" Power in Famous Lives

WHAT is it about a person that enables him to
achieve the seemingly impossible? On what re-
serves do people draw when in the face of ob-
stacle after obstacle they accomplish great and
unforgettable feats? How can we tap similar
inner resources in pursuing worthy goals of our
own, that we may be conquerors rather than de-
featists?

Through an intimate study of the lives of many
famous men and women, Dr. Walter C. Erdman
in “More Sources of Power in Famous Lives”,
discloses to us the secret power on which great
statesmen, humanitarians, public benefactors, mu-
sicians, inventors, educators and eminent leaders
have drawn in the vicissitudes of their strenuous
undertakings.

In these interesting biographical sketches the
author gives factual data and many illustrations
to show how these men and women dared dv
things considered beyond human possibility.

Cokesbury Press.

Eleven Steps to Development

“MAN is not a self-propelled creature, but he
may become self-directed. He is an individual
unit of energy. expression. The expression can-
not be stopped but its form may be changed and
its direction controlled.”

Just how this is done is told very concisely and
well in Dr. L. L. Castetter’s, “What is Thinking?”.

The book sets forth eleven steps in the develop-
ment of the mind and the expansion of conscious-
ness, and as a conclusion, the author says: “The
power of suggestion is the most powerful thing
we have. There isno (Continued on page 48)
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Compiled by Emile E. Allen

Emotions Cause Illness

DR. G. CANBY ROBINSON, of Baltimore,
Maryland, recently recommended to the Ameri-
can Phyicians and Surgeons, that they give more
time to surveys of the emotional background of
patients.

“Eighty per cent of the patients admitted to
Johns Hopkins Hospital, in Baltimore, are suf-
fering from disorders attributable in part to emo-
tional disturbances,” he revealed.

Emotional factors were directly related to the
illness in sixty-six per cent of one hundred and
seventy-four cases studied, and were the major
precipitating cause of the illness in thirty-eight
per cent. His figures were backed by similar ob-
servations reported from Presbyterian Hospital,
in New York.

As a result of interviews and visits to the homes

of patients, Dr. Robinson said, “We found much

to be traced to emotional causes, even in organic
disturbances. Eventually these trace back to mal-
adjustments to life and its problems.”

“Dental-Chair Jitters”

THE “dental-chair jitters” is one of the most
uncontrollable of all the fears that assail man-
kind. Many patients introduce themselves to a
dentist with the acknowledgment: “Doctor, I'm
an awful coward.” But actually, is it fear of
dental pain that causes strong men to quail and
quake, women to wince and wail?

Is it possible that a part at least of this fear
is a carry over from a long history of dental suf-
fering? Skulls of prehistoric man provide ample
evidence of the existence of dental disease and
the anguish it caused. The fact that our ancestors
not only suffered but also observed the tortured
expressions on the faces of others who were en-
during dental pain, and heard their groans, must
have left a deep psychic impression. These back-
ground circumstances suggest that man may be
wreyed upon by a dental-fear complex growing

't of a racial memory of intense, prolonged, and

‘lleviated dental agony.

Fear Propaganda

RECENTLY a group of the 1918 war psychologists
were brought together and asked what they
thought of war today. These students of the hu-
man mind are puzzled. They don’t know what
the future will bring. On two points they are
agreed. They do not want war. They know that
war is not inevitable. War is not due to man’s
innate hatefulness or aggressive instincts.
. Wo do not want to go to war. Of this psycholo-
gists are sure. But that the peace-loving public
will have little choice in a coming world con-
flagration, these men are convinced.
Psychologists have no illusions about the power
of propaganda. They know the overpowering in-
fluence of marital music, the sound of marching
feet in the streets, the fever of patriotism. They
know the goading effect of epithets—slacker, hy-
penate, red, pacifist.

Meet Your Child

LET the dishes go and the dirt accumulate in
corners, if necessary. Spend your time develop-
ing a genuine feeling of comradeship with your
children as a safeguard against the hazards they
meet when they get out in the world.

That was the advice to housewives given re-
cently by Dr. Lilah W. Vaughan, professor of eco-
nomics and sociology of Boston University.

“Present-day friction between parents and chil-
dren and between parents presents dangerous pos-
sibilities,” Dr. Vaughan said.

Home-making is a career that requires a master
mind, and the home-maker must be an efficiency
expert, an emergency doctor, a financier, an edu-
cator, a diplomat, a comforter and a host of other
things.

Recent development of education for marriage
and parenthood is of great importance, and many
young people are taking to the idea seriously.

Inhibitions Make Us Civilized

Ir Is repressions that make us civilized, Dr. Nolan
D. C. Lewis, director (Continued on page 43)
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An Editorial

THIS year, preparing for, and calling forth
the usual “Merry Christmas and Happy New
Year,” perhaps we’ve stumbled a bit on those
added sublime words we’ve known so long,
“Peace on earth, good will to men.”

It stuck a bit in our throats—this little prayer
—because in wider areas and to more people
than we can visualize, there seems to be no peace,
and it strains credulity to believe that some who
sit in high places of worldly power remember in
the slightest that they ever heard of good will
to men.

But we gain nothing, and help no one by dwell-
ing on denunciations or regrets.

As psychologists, we know more than most,
the power of thought. We know that we have
part in what is going on: that we are not sitting
helplessly viewing what other people think and
do—with nothing flowing out from our lives to
help or hinder in the world’s great problems.

SOMETIMES we may grow a bit weary of the
admonition to watch the quality of our thinking,
because it so affects what life means to us. But
we can’t be weary now, nor lazy nor indifferent.
We have too much to do—too much clear and
positive and right thinking to throw into the
crucible of human beliefs and opinions—this
seething mental pot that so needs what we have
to give.

And don’t believe—no matter how unimpor-
tant or uninfluential you feel that you are—don’t
believe that your bit of individual thinking and
what it may lead to, or accomplish, is of too little
moment to count. Remember that in this
thought-world (and it is that primarily, for we
can’t do anything until we've thought about it
first) in which we live, everybody has opportu-
nity. Your mental powers count—and their ac-
tion is not decided by anything in the outward.
Certainly it seems so, but we, as psychologists,
know it is the other way 'round.

And so, what we are thinking about the world
crises; what emotions we release of pity and
good will or of hate, racial prejudice, blind fury
—all these are taken up and help to swell the ag-
gregate of what the world has to bear and sag

ol

under, or that with which it is being sustained
and uplifted.

Thoughts count — yours, ours, everybody’s.
“Naturally,” you say, “we’ll try to keep reason-
ably calm under the impact and strain of hearing
about cruelties, injustices, outrages, wars and
near-wars—things we wouldn’t have believed
possible such a short time ago; but just keeping
this balanced and even mental keel doesn’t seem
to mean so much just now.”

YES. We who understand, have more to do than
just keeping calm. In every way possible, through
all the channels known to us, let’s pour what-
ever of assistance we can summon. Concrete as-
sistance. Of course, we’ll do all we can. But we
have this special thing in addition—the splendid
task of keeping free from hatreds and prejudices.
It’s no secret that these are contagious.

Many are sounding a warning of their growth.
Their ways are so insidious, weaving and fash-
ioning in such unexpected places, that quite with-
out knowing that they have been touched, some
respond.

Strife among nations indicates that man has
not found the way to eliminate the jealousy and
hatred that competition, and the deep-rooted
fear of extinction engenders—or perhaps we
should say that man has failed considerably in
applying the way. But psychologists should be
the last to doubt, knowing the tremendous power
of thought and the inevitable development of
man.

Nothing is happening now, or has been hap-
pening in recent weeks or months that has not
taken place many times before. If it all seems
more atrocious, it’s because our ideals have ad-
vanced, our conviction of what should be is so
much higher and finer.

.

All of which is to say that no matter what this
momentous closing of one year and the begin-
ning of another seems to indicate—no matter
what din rings in our ears at the cross-roads of
the old and the new, the powerful, clean and fine
thought of man will operate to right this seem-
ing retrogression. It’s our business to hold to
this. . . . never to cease believing it!
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Martian invasion, an excited policeman on desk
duty sent squad cars out to look for the “in-
jured”. Many declared that “huge things” with

“sort of machine guns” crawled out. Other re-
ports included only a giant metal ‘capsule” but
they were positive.

A man rushing home in the midst of the broad-
cast, found his wife trying to kill herself. As
with difficulty he took the bottled poison from
her, she begged to “die this easier way before the
Martians get here.” Panic gripped students at
a certain college, and they fought for the tele-
phone to summon aid. ... In Boston, in the offices
of the Globe, a woman declared she had “seen
the fire” of the meteor, scores of persons re-
ported seeing “fire” and appealed for succor. . ..

In numerous places, people fell on their knees in

the streets to pray, or rushed to churches for
the same purpose. Theatres emptied, apartment
houses lost all occupants in a few minutes as
people tried to find a “safer” place.

I:is awe-striking and almost unbelievable—
pitiful, too—that such a phenomenon could hap-
pen in our enlightened America. There is a
partial explanation, in the fact that, as Dr.
Richard H. Paynter of Long Island University
says: “People have been conditioned to the
idea of catastrophes. The recent war scare has
contributed to this.” But aside from the tremen-
dous volume of “war talk” that recently as-
saulted ears and mind is the fact that mechani-
cal sciences have made such spectacular
advances, that almost nothing seems oo improb-
able and fantastic. Partial inattention, which

" caused the skipping of significant facts and the

preconceiving of conclusions was, of course, re-
sponsible, too.

Dr. Robert S. Woodworth, professor of psy-
chology at Columbia University has observed;
“In listening, people’s minds sometimes jump
from peak to peak (as they often do in read-
ing). Precisely the same thing that happened
at this radio misconstruction, has been shown
in laboratory tests. Groups have listened to
brief sketches nd have seen them. Although
what they read or heard was precisely the same
thing—most widely varied were their reports.”

The same careless and incomplete listening
causes fantastic reports of deaths of prominent
persons, so familiar in police stations and news-
paper offices. Periodically, the latter are treated
to waves of excited assertions which have the
President, or maybe Jack Dempsey or Alfred E.
Smith (these are said to be the most frequently
mentioned) the victims of every kind of catas-
trophe. Exaggerations of the gravity of crashes,
explosions and disaster in general, form the
daily tribulation of all investigators.

PsycHoLoGY

The explanation largely lies in the fact that
the informer immensely enjoys the thrill of his
announcement. But the bad news, out of hand,
may sweep the person or persons into a whirl-
wind of panicky fear. Just as the very angry
man is incapable of reasoning at the moment, or
just as the frightened woman or child at the in-
stant of an explosion may be unable to move a
hair, so the panicky individual, multiplied, be-
comes the panicky crowd—mass hysteria has its
dangerous sway. Almost anything, then, can
happen.

Under the drive of political, racial or religious
frenzy, a crowd often commits acts of such
cruelty and violence, that the individual, later,
may stand appalled, almost unbelieving, that he
has been a part of it all. As a matter of fact,
the individual, fused as he was into the crowd-
mentality, was no longer exercising his personal
emotion. The force of his mental creative power
out of hand—for the time being, joined with
other minds—was merged and lost in a sweep
analogous to that of a great river. As a rule, the
mass-intelligence of the crowd is at a lower
level than that of the average-intelligence of its
members. This is due to the fact, of course, that,
in a crowd, impulsiveness and credulity gather
free and unchecked rein. Politicians, showmen,
demagogues and those who business brings them
before masses, know this well and study the
technique of moving a crowd.

Emotions Communicated

All students of psychology know that emo-
tions may be communicated more or less easily
from one person to another. We yawn when
others yawn, and just as certainly, mill forward
in an excited crowd. The scientific explanation,
aside from natural suggestibility, is that we have
—with few exceptions—a gregarious instinct, a
curiosity, and an imitative element. Uncon-
sciously, we desire to cooperate with others of a
crowd, in expectation of some dwertmg phe-
nomenon.

Individually, when a speaker at a meeting, is
boring, we wouldn’t think of doing anything
boisterous about it. But mass-protest finds us
shouting in unison, stamping vehemently, pro-
testing vigorously even to the point of throwing
things if the unified emotion is strong enough
to engulf us. The most brilliant and sober per-
son acts quite differently in a crowd than when
alone. This, at times, may result in a person’s
stepping forth when he feels the protection of
the crowd, when he would not think of doing it
otherwise. The crowd covers up his feeling of
inferiority, his shortcomings. If anything goes
wrong, then the blame, he knows, will belong to
the crowd. If the crowd’s action is commendable
and fine, then this (Continued on page 46)
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New “Thought Grooves’’ for Old.

66
: I’VE a bad habit—can I break

‘ by our ways of domg thmgs, through

it? earnest effort, we can improve our ex-

How many times Im asked this C. . pressions of life, our habits. Let us

question, and I’'m always glad I can take it for granted that we recognize .

answer— FRANKLIN certain habits as being weakening and

A habit can be broken—really any destructive in character and wish to
one, if you’re in earnest about it and LEAVITT, getrid of them. To do so it will be
are willing to let go. mecessary to consciously direct

* You have changed many habits of M.D. thoughts across this mental field in a

thought during your life. Each stage

of development brings its corresponding thought
habits. At the age of ten we view things in a
certain way; at the age of fifteen our viewpoint
has changed and we have formed some new
habits of thought; at the age of twenty, with'the
feeling of manhood and womanhood stirring
within us, we assume new thoughts toward self
and life which become habits. B

Habits are contagl\ous If you were to have
for a close companion one who stammers, it
would not be long before you
would find yourself having
trouble with certain words.
Some school authorities do
not permit children afflicted
with chorea (St Vitus
dance) to attend school, for
when they do some of the
sensitive, impressionable
children soon fall into:some
of the jerky habits of the af-
flicted pupil.

Habits are strong. Somie
are inherited, some fixed
through environment and
early training, some are just drifted into, and
others established through “line upon line”—
doing the same thing over and over. Almost no
one can perform a-specific act time after time
without acquiring a certain way (habit) of doing
it; as, for instance, a baseball pitcher acquires a
- particular hitch, or certain little attitudes of
body, in throwing the ball, which become very
familiar to his admirers. . .. One of the interest-
- ing things brought out ahout the man who is now

world’s heavyweight champion is that he once
had the habit of getting “set” before hurling a
blow. An opponent won an important fight from
the “Brown Bomber” because he observed and
took advantage of this acquired (and uncon-
scious) habit.

But no matter how strongly entrenched are

. “A tendency be-
comes a habit.”

new direction.

Habits are formed through reiteration,
through doing a certain thmg repeatedly. Fight-- -
ing a long-fixed habit requires determination, a
positive attitude, a strong desire for the new
thing which is to replace the old. In other
words, your desire for the new state must be-

, come stronger than the desire to’express the old
habits. ... To break down an old habit it is neces- |
sary to furnish this subconscious self fresh sug-
gestions, and through these suggestions picture -
this particular wish in the light you wish 1t to
be expressed.

Your subconscious mind acts through .cues,
pictures and outside suggestions; and not in any
sense through an act of its own reason. It is
more or less automatic in its work. So you will
find it will be very helpful if you will give your-
self certain definite suggestions, night and morn-
ing, picturing this new state you wish to build up
in yourself :

Put your arm in a sling for several months and
you will ﬁnd it so weak.you will have difficulty
in lifting a small book. Use it more than custo-
mary, and you will acquire additional strength.
This is true regarding both mental and physical
powers. '

I am reminded of a young man who wrote to
me: “A few years ago I took up a habit of very’
carefully masticating my food. But it has now
mastered ‘me to the extent that it is quite im-
possible for me to go out 'with my wife to meals,
for I find myself obliged to chew each bite of
food a certain number of times—to such an ex-
tent that I am conspicuous. If I try to swallow
the food before chewing it the proper number of
hmes it seems to stick in my throat and choke -
me.’

I am sure that the average reader would not
think it possible for habit to master a person to
the above extent. But many have such foolish
fears that they wonder if they can be in their
right minds, and begin  (Continued on page 47)
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What Makes You Fall in Love

FOR a quarter of a century, I have been ob-
serving that people do not “just happen” to fall
in love, much as the popular “love story” writers
and song writers would have us believe this.

People feel and respond to the deep attraction
we designate as “falling in love” because they
follow a certain pattern outlined in the mental-
ity. Are there exceptions? I have said that I
have been studying this propensity for only a
quarter of a century. I would not, then, pretend
to know all about the matter, but I am sure that
this “love pattern” is established and is followed
in the majority of cases.

It is out of the hidden repository fixed in earli-
est years of the individual, that the selective urge
and choice of a love mate, bursts forth at youth’s
spring time and ripens later, if all goes well, into
the fruitage of mature years. If all does not go
well—then, too often, only a promise of the fine
rich fruit of a life experience comes into being.
However, human nature is wonderful in its
powers of adaptation and often we can only
guess that a knarled misshapen thing is what
someone is trying to “make the best of” for a
curious world to see. . . . Some day we shall
have scientific love making, a definite building
of a “love pattern” so that no one shall grope,
ignorant and confused in futile, disappointed
search for his true mate.

* & * *

In the meantime, how and why do people “fall
in love”?

Here, for example, is a woman in her early
twenties, fresh, beautiful, utterly unacquainted
with the world and falling desperately in love
with a man not far from fifty, who had number-
less “affairs” and at least two or three serious
heart experiences. Her friends, looking on, are
likely to say that she is attracted by the “worldly
wiseness” of the man; or that she wishes security,
and logically hopes to find it in this older man.

Yet the facts point to something vastly differ-

ent. I was eager to know about her association -

with her father, but learned that as he had

by
WILLIAM A. McKEEVER
AM., Ph.M, LLD.*

Director
Oklahoma City
School of Psychology

passed away in her infancy, she could have had
no memory of him. But she did have an uncle
whose strong favorite she was all the time she
was growing up, and it was no surprise later, to
find that this fond and loving relative of hers
tallied in a surprising number of points with the
man she preferred as her husband.

ANOTHER woman I know of, slender, comely,
delicate of features, has been married twice.
She could find no happiness or satisfaction with
her first husband but was immediately strongly
attracted to this other man, an immense fellow
of ruddy complexion. As I learned more of her
past, I could see that some of the features of the
somewhat peculiar make-up of her love pattern
were typed into her subconsciousness when she
was of early school age, by a family physician,
who, was in close and almost constant attendance
for a long period when the girl’s mother was ill.
He finally—or so it seemed to the grateful girl—
saved the life of the mother after a particularly
frightening crisis. o :

A certain man (and his friends explained this
by saying he had reached the “dangerous age”)
left his wife to whom he had been married for
eighteen years, and clung tenaciously to a
woman who was of so much lower grade in all
respects, that it was puzzling. Such terrific, al-
most unbearable obstacles arose that the man
was forced into seeking some way out of his pre-
dicament. In a confidential analysis he said, “I
know that I'm acting like a fool, but I can’t ex-
plain it, even to myself.” A study of the situa-
tion revealed the fact that the woman, in spite of
some characteristics that the world would not
admire, attracted the man because she possessed,
strikingly, marks peculiar to his mother, long
deceased.

A wealthy business man, a bachelor, con-
fessed to me that he once had been in love and
that the young woman, dying, had seemingly
taken away his whole interest in women. It had
been a wonderful experience of radiance and ex-
ultation, this romance, and it was established
that his “love pattern” which had been so rudely
shattered, was formed in early childhood by a
teacher who had lived in the family and had
given loving caresses to the lonely little boy in
that home; the young woman who had approxi-
mated this sweet-faced teacher in his mind had
taken his whole heart.

Whom do you love most passionately? Or if
you have not found such a one yet, what is the
type of your ideal love mate? Where did you
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turned from a sea voyage. He was a big, dark
fellow with a resonant base voice. He instantly
was much attracted to Teresa. He played with
her, romping, laughing, carrying her about and
feeding her goodies. Martha, an unprepossess-
ing child, evidently aroused opposite feelings.
He never picked her up, teased her a lot and on
one occasion, kicked her beloved doll out of his
way.

Naturally, John, all unknowing was making
two opposite kinds of nerve records. He was on
the scene for some time, and then left on another
voyage, not returning for many years, and as far
as I know the little girls did not again see him.
But he left a love pattern in Teresa’s subcon-
sciousness — although she of course had no
knowledge of the fact—and at the emotional age
of sixteen, she much distressed her parents by
falling desperately in love with a husky, brunette
fellow, much below her usual standard, who had
a peculiarly deep and resonant voice. Martha,
on the other hand, disliked this threatened
cousin-in-law out of all proportion to the facts.
She .shrank from him, was astonished and ap-
palled that Teresa should care for him and fre-
quently remarked: “I can’t understand it, but

I have never disliked any one so much in my
life!” In both cases, the “pattern” hatched forth
true to the past. What went into the pattern that
was associated with love and happy thrills, came
out in that form, with increase; what went in
with ugliness and dislike associated, broke out
with exactly the reaction that could have been
expected.

Indeed yes, it is quite as possible to carry an
unconscious “dislike pattern” as the opposite
kind and our understanding enables us to know
how to rid ourselves of the former and to care-
fully balance and consider the other in relation
to our present life and circumstances. We are
wise, if, when we feel an unaccountable dislike
or antagonism, we search for the cause, aside
from the actual personality, realizing that we are
simply responding to something that in no way
should concern our present enlarged vision.
This procedure will have the effect, often, of
making us tolerant and just; change the tide of
erroneous feeling, and put us on higher mental
and emotional ground. This will add to our
freedom and sense of pocwer and make us hap-
pier.

Expect the best—not the worst! With such expectation, you open your mind to receive a con-
stant influx of new ideas which will richly repay your tolerant reception and entertainment . . .

wealth is first created in the mind!

Think of your mind as a trolley pole connected to infinite conscious enelr'liy. Know that its effec-

tiveness as a conductor of power and ideas from its infinite storehouse is e

anced according to the

degree you keep it open, receptive, and impartial to the abundant good flowing unto you.

To talk about the things you hope to do is like taking the lid off a boiling kettle—the attractive

power, or the “steam” of the idea is evali{lorate,(’ii It seems far better to, as Elbert Hubbard

in his aphorism, “Hold the thought—and hustle

ut it
Dare, do, and be silent—for so are the gods!
WiLLiaM B. Sturpy.

Success Is Legitimate

BoB MURPHY, a boy who delivered with his
bicycle for the community druggist boasted that
he did just as little as he was compelled to do.
In the other section of town his cousin who had
the same type of work was constantly alert to
new additional tasks. Bob is still wondering
why his cousin gets the “breaks” and he is now
studying pharmacy while he is without regular
employment.

At the large plant where he is employed, Smith
often says that he does just as little as is neces-

sary in his eight-hour shift. He is not working
for the general good of the company and was
slightly bewildered when his companion worker
was given an increase in wages.

The price we pay for success is living the life
that enables us to share our ideas for the success
of the world in general. After all, success is just
as legitimate as health. Our good increases only
as we pass it on to others—and it is this passing
of good that brings success.

Mrs. V. E. Hopson.
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'Psychology Marches On!

WE want to believe in our-
selves and in the life around us.
Woe unto us if we cannot. Psy-
chology’s proper goal, surely, is

and IAdvance

Its Review

for which he was most bitterly
criticized by the doctors of his
time. But Freud’s mind opened
to new possibilities, and though

to give us more understanding by he abandoned hypnosis, he for-
and sympathy. mulated a new method called
The word psychology is itself COMMENTATOR psychoanalysis, on the basis of

derived from the Greek psyche
and logos. Psyche means the soul
and logos means the science, study or theory of
the soul. This derivation, however, is far from
adequate as an explanation of present-day psy-
chology. The term may be defined as the study
of consciousness and mentality, as related to be-
havior of living creatures. '

Man’s earliest investigations were of the stars
and the heavenly bodies. Next he explored the
earth’s surface and the treasures beneath. Later
he studied the human body, and only in late
years has he delved scientifically for the forces
which control minds and actions.

It was in the late 80’s that a young physiologist,
Wilhelm Wundt, at the University of Leipsic,
asked permission from the rector to start a new
course in psychology. “The distinguishing char-
acteristic of this course is that it will require
actual experiments in the laboratory,” he ex-
plained. Thus was psychology transformed
from pleasant speculation or dreaming, to an
organized labor.

Wundt’s plan was to dissect the workings of
the physiological mechanism of man and ex-
plore the thought connections between this ap-
paratus and behavior.’

“Reaction Time” Differs

One of his discoveries which was to be widely
used later was “reaction time” or the period
elapsing between a happening and our response
to it. Some people, as we know, react much
more slowly than others. Wundt was the pio-
neer in the laboratory school of psychologists
which has exerted profound influence. Impor-
tant beginnings along other psychological lines
were made in other countries immediately fol-
lowing Wundt’s pioneering achievement.

For a view of the Austrian beginnings we must
deal with the internationally famous name of
Sigmund Freud. A young physician and teacher
- of physiology in Vienna, he became a student of
Jean Martin Charcot. Charcot had made in-
vestigations into nervous forces of hypnotism,

the subconscious mind. Freud
desired to cure cases of mental
trouble by tracing conflict in the subconscious.

In our own country, William James was at-
tracting attention, and with his clear and inter-
esting style of writing, he became a tremendous
influence in America. Following these impor-
tant beginnings, came a mass of later develop-
ments. One branch of psychology explored into
the field of mental measurement.

Alfred Binet, director of physiological psy-
chology at the Sorbonne, formulated sets of ques-
tions and tests which, with the aid of another
Frenchman, Simon, the Binet-Simon tests, which
became standard, were produced.

Binet’s objective was to determine the average
performance of the average person at a certain
age in mental tasks requiring memory, reason-
ing, comprehension. It was found, for instance,
that children three years of age can repeat three
digits or figures of a number. This so-called
“memory span” is about eight figures for the
adult. Psychologists have concluded that since
adults in' general make no better scores than
children of fifteen or sixteen, adults have an
average mental intelligence age of around twelve
to sixteen.

Tests disclose that a child of twelve may have
a mental age of six or a man of thirty may have
a mental age of ten—facts vital to study of crime,
Various tests have been devised to measure abil-
ity or aptitude in certain activities such as
mechanical or typewriting ability. Some busi-
ness firms use standard tests for selecting em-
ployees and abide meticulously by them.

Freud gave to psychology a really vital slant
when he delved into the mysteries of the subcon-
scious mind. He regarded life as a struggle be-
tween two principles—the reality principle and
the pleasure principle. That is to say, the re-
alities of life force us to suppress many of our
desires, some of which are traceable back to
earliest childhood. A major type of suppressed
desires, Freud has always contended, consists
of sex desires. However, he does not use the
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Mental Broadcasting
How Thought Flies the Earth

SIR WILLIAM CROOKES is credited with hav-
ing started the “brain wave” of telepathy and
since then, an increasing number of distin-
guished men of physics have evinced deep in-
terest in the phenomenon.

Professor J. B. Rhine, whose experiments at
Duke University have attracted wide attention
has said: “It is in the realm of mind, in psy-
chology, that we would find the greatest fruits
of extra-sensory perception. Psychologists for
centuries have been debating the inter-relation
of mind and body.”

After setting forth some of the evidence upon
which the claim for extra-sensory perception
rests, Professor Rhine concludes: “These new
possibilities should give to the inquiring mind
adventure and hope. For they stir again
the imagination of those who have been
disillusioned in older philosophies and
theologies and who have fallen into the
apathy of a formula-chained mechanism.
The elements of mystery and challenge
which the human seems to require of his uni-
verse, are here restored in rich measure. . . . Here
is still an Everest to scale, a Jungle to explore,
Poles of human personality to discover. In all
the story of science there has, I think, been no
quest so thrilling as this promises to become.”

Last month, Upton Sinclair declared his in-
terest in telepathy and related some of the ex-
periences which convinced him and his wife that
here was a vitally interesting new field of re-
search. Some of the experiments included ob-
servation of a young foreigner (Jan) whose men-
tal feats were so remarkable and so intrigued
Mrs. Sinclair that she declared: “I am going to
learn to do these things myself.”

T s young man whom I will call Jan, was a
peculiar person. Sometimes he would be open
and frank, and again he would be mysterious
and secretive . . . Jan was a hypnotist; and my
wife had come to realize that all illness is more
or less amenable to suggestion. She had had an
idea of being hypnotized and given curative sug-
gestion . . . Jan fixed his eyes upon hers in the
hypnotic stare, and made his magnetic passes;
at the same time his patient stared back. And I

sat and watched the strange duel of person-
alities. . .

Let me cite here the late Professor Quacken-
bos, of Columbia University, who wrote many
books on hypnotism as a therapeutic agency.. ..
He would go into hypnotic sleep with his patient,
and so, sometimes would the nurse. Frequently
between the hypnotist and the subject comes
what is called rapport, whereby each knows
what is in the other’s mind and suggestions are
taken without their being spoken. You may be-
lieve this, or refuse to believe it—all I want to
do is to make clear that my wife is claiming no
special achievement, but merely repeating the
standard experiences of the text-books on this
subject.

This rapport between Craig (Mrs. Sin-
clair) and here protege was developed to
such an extent that she could tell what
was in his mind, and what he had been
doing: she told him many stories about
himself, where he had been and what he
had done at a certain hour. . .. The trick de-
pends upon a process of intense concentration.
. . . After this concentration, Craig would give to
her subconscious mind the suggestion, or com-
mand, that it should bring to her consciousness
a vision of what Jan was doing. This giving an
order to the subconscious mind is much the same
sort of thing that you do when you seek to re-
member a name; whether you realize it or not,
you order your subconscious mind to get that
bit of information and bring it to you.

I HAVE a detailed record—some twenty pages
long—of a “clairvoyant” vision of Jan’s move-
ments about the city of Long Beach, including
his parking of a car, carrying something over his
arm, visiting a barber-shop and a flower-shop,
and stopping and hesitating and then going on.
The record includes a detailed description of the
streets and their layout, a one-story building,
etc. Jan had been doing all this at approxi-
mately the time specified . . . all these details he
narrated to my wife before he knew what was in
her written record. . ..

As I have said, I hesitate to tell about inci-
dents such as these. They are hard to believe,
and the skeptic may say that my wife was hypno-
tized by Jan, and made to believe them. But it
happens that Craig has been able to establish

e
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exactly the same rapport with her husband, who
has never had anything to do with hypnosis, ex-
cept to watch.it a few times . . . much wrapped
up in his job, the husband sits and reads, or re-
vises manuscript. . . . Suddenly his train of
thought is broken by an exclamation; the wife
has “willed” him to do such and so—and he has
done it! Or maybe she has been asleep, and has
come out with the tail end of a dream, and has
written down what appears to be a lot of rub-
bish—but which turns out to be a reproduction
of something the husband has been reading or
writing at that very moment!

Since my wife and I have no secrets from each
other, it does not trouble me that she is able to
see what I am doing. While I am away from
home, she often “concentrates,” upon me, and
immediately afterwards writes out what she
“sees”. On one occa- \
sion she described to \
me a little red book
which I had received in \
the mail at the office.
By way of establishing
just what kind of book

by :
UPTON SINCLAIR _
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off a little pad written on both sides, and folded
once”. She took my hand, and went into her
state of concentration, and said, “It is in the
pocket of a gray coat.” I answered “Impossible.
I have searched every coat in the house, half a
dozen times.” She got off the couch, and went
to a gray coat of mine, and in a pocket I had
somehow overlooked, there was the paper! Let
me add that Craig had had nothing to do with
my clothing in the interim, and had never seen
the paper nor heard of it until I began roaming
about the house grumbling and fussing. Neither
of us knew any “normal” way by which her sub-
conscious mind could have gotten this informa-
tion. (Mr. Sinclair and his wife have verified
accounts of experiences in which over 200 draw-
ings conveyed telepathically have been repro-
duced. PsycHoLoGY readers will see these pro-

ductions some time
/ // later.)

IF you want to learn

the art of conscious

mind-reading, this will
tell you how; here is

she had “seen” she had
gone to the bookcase
‘and picked out a
French dictionary—
and it happened that I
had just received the

Upton Sinclair, internationally known, author
“The Jungle,” “Mental Radio”, “0il”, “Little
Steel”, etc., is said to be the most widely read
of living writers. His books—there are sixty
of them—have gone into forty-seven lan-
guages and thirty-nine countries of the world.

Craig’s statement:
“The first thing you
have to do is to learn
the trick of undivided
attention, or concentra-
tion. By these terms I

Italian dictionary of

‘that same series, uniform in binding. ... On an-
other occasion, while making a study of dream-
material, she wrote out a dream about being lost
in long and involved concrete corridors—while I
was trying to find my way through the locker
rooms of a Y.M.C.A. basement, running into one
blind passage after another, and being much an-
noyed by doors that wouldn’t open.

Dreams, you understand, are products of sub-
conscious activity, and to watch them is one
method of proving telepathy. . ..

I have a habit of working out a chapter of a
new book in my head, and writing down a few
notes on a scrap of paper, and sticking it away
in any place that is handy; then, next day, or
whenever I am ready for work, it is gone and
there is the devil to pay. I wander about the
house for an hour or two, trying to imagine
where I can have put that scrap of paper, and
reluctant to do the work all over again. On one
occasion, I searched every pocket, my desk, the
wasle-baskets . . . then I decided it must be in a
manuscript which I had given to a friend ... I
was about to telephone when Craig said: “Come,
let’s make an experiment. Lie down here and
describe the paper to me.” I told her “a sheet

mean something quite
different from what is ordinarily meant. One
‘concentrates’ on writing a chapter in a book, or
on solving a problem in mathematics. .. the kind
of concentration I mean is putting the attention
on one object or one uncomplicated thought,
such as joy, or peace, and holding it there
steadily. . . . You have to inhibit the impulse to
think things about the object, to examine it, or
appraise it, or to allow memory-trains to attach
to it. The average person has never heard of
such a form of concentration, and so has to learn
to do it. Simultaneously, he must learn to re-
lax—for strangely enough, a part of concentra-
tion is complete relaxation . . . when I practice
this art which I have learned, with my mind
concentrated on one simple thing, it is a relaxa-
tion as restful, as seemingly ‘complete’ as when
I am in that state called normal sleep. . . . To
concentrate in this undivided way you first give
yourself a ‘suggestion’ to the effect that you will
relax your mind and body, making the body in-
sensitive and the mind a blank. . ..

“By making the body insentitive, I mean
simply to relax completely your mental hold of,
or awareness of all bodily sensation. After giv-
ing yourself this suggestion a few times, you pro-
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ceed to relax both body and mind. Relax all
mental interest in everything in the environ-
ment; inhibit all thoughts which try to wander
into consciousness . . . this is clearly a more thor-

ough affair than ‘just relaxing.’ . . . You succeed

presently in establishing a blank state of con-
sciousness, yet you have the power to become
instantly conscious, also. . . . For example, you
want a message from the person who is sending
you a message—you do not want a train of sub-
conscious ‘day dreams.’

“All of this is work . . . but when you have
learned to do it, it is an art worth knowing. You
can use it for more than such experiments. .. to

A New

relax thoroughly several times each day while
holding on to a suggestion previously ‘planted’
in the subconscious is more beneficial to health
than any other one measure I know . .. ‘let go’
of every tense muscle, every tense spot, in the
body. Pain can be inhibited by suggestion fol-
lowed by complete relaxation. . . . If, after you
practiced ‘letting go’ of the body, you find that
your mind is not a blank, then you have not suc-
ceeded in getting your body rid of all tension.
Work at it until you can let both body and mind
relax completely.

Instruction in the art of conscious mind-read-
ing will be continued next month.

Trinity”

by EpwIN MARKHAM

HREE things must a man possess if his soul
would live,
And know life’s perfect good—
Three things would the all-supplying Father
give—
Bread, Beauty and Brotherhood.

3

Bread for the body of man, for his
belly need,
And Beauty to feel the soul,
And Brotherhood that dream may
stand on deed.
These make the rounded whole:*

Right About Face!

SEVERAL year.s. ago, under a nervous by

condition of mind, I became extremely ir-

ritated with the surroundings in which I CLARA

worked.

The building contains, besides class- E.

HILL

rooms and offices, the Provincial Museum
and there are glass cases of stuffed birds
all about and in the halls. I was in close
proximity to hundreds of specimens of these
creatures of the air — beautiful and curious
things that once had lived and sung.

As my disturbed thought increased, I became
so sensitive to my surroundings that I was much
agitated when I passed back and forth. “I hate
to live among these dead things!” I declared.

I now had a problem because, of course, noth-
ing could be done about these glass cases and
their contents. Finally it came to me how faulty
my mental attitude was. Here, surely, was some-

thing of great interest if I could only see
it. I decided to study these birds!

" My first step was to join a natural his-
tory society. There, in no time, I became
keenly interested in learning to recognize
the birds I saw all about me—in the parks
and in the fields. The museum birds I
used to help me in this, as I looked up the
prototype of each new bird I found, and consid-
ered their color and markings in these once
hated glass cases. Now I am an enthusiastic bird
lover, and take pride and delight in keeping data
about birds I see and find.

Often, I reflect how much there is in the atti-
tude with which we view things! It bears on a
psychological principle which invariably works;
the fact has been proved to me that usually it is
possible to take the sting from our aversions—

and we even can make hobbies of them!
*Reprint.
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learned, she doesn’t entirely depend upon what
they say. People mumble. Standing close at
hand, I often didn’t distinguish anything like a
tangible question. “Oh, that’s lip reading,” Mrs.
White laughed “You ‘get used to seeing what
people are saying, as well as hearing them.”

I noticed the invariable courtesy, the real kind-
ness she puts into her answers. There was the
timid, almost incoherent foreigner who exas-
perated the people behind her because she vehem-
ently pantomimed something in the air, while
asking for “aprons” interpreted, and rightly, by
Mrs. White as window curtains). The man who
came from out of town and wanted to tell some-
body about it; also it was his wife’s birthday and
he wanted advice about what to buy her. Deli-
cately his hearer extracted necessary information
and the man departed, happily armed with defi-
nite and interesting suggestions.

OVER and over, the questions demanded a simple,
“That’s on the second floor,” or “You’ll find that
in the basement to the rear” but ever so often,
there was a definite problem. An elderly person
talked lengthily about a “folded book” and it
turned out that she wanted a paper dress pattern.
A hurried and very young matron wanted to
know “how many yards for pajamas—they’re a
boy and a girl.” A colored man knocked loudly
on the sides of the booth—just as one would
knock on a door—and Mrs. White responded
serenely . . . A man with a bundle told heatedly
of having lost his job and I could see no reason
for bringing the news here, but it seemed he was
hunting the personnel department.

And so it went. After a woman had confided
her reason for not wearing evening gloves, while
at the same time craving information about
“transparent galoshes”, I arrang. d for some later
questions myself.

“I love my work,” was the 1rst thing Mrs.
White told me. Of course, I'd have known that.
The psychologist had said: “The person who is
in the right job is likely to be the best adjusted
man and likewise the happiest. If you are doing
the right (for you) kind of work, you enjoy it as
nothing else. Hours slip by. You don’t tire easily.
Your nerve energy is properly directed and it
produces maximum results. Your nerves are not
likely to snap if you are’gaited like that.”

“Tell me,” I urged “how was it at first? What
were the difficulties?”

“Oh, my memory. You see I had the ordinary
kind of memory. Difficulty with names and tele-
phone numbers—and I wasn’t at all observing.”

Now experts list the three big essentials for

by JANITH GREEN

memorizing as: 1. Observation. 2. Interest. 3.
Repetition. You must first really see or visualize
what you want to carry in mind. You must be-
come more or less interested in it, and then by
repetition, fix the matter deeply into the subcon-
scious. Mrs. White’s next remarks covered the
points in the memory experts’ notebooks.

“When this ‘information booth’ idea was
thought of (this was twelve years ago, remember)
and I was to be assigned, I spent a training period
in every department (naturally, I still watch all
the time for changes, innovations) fixing the ap-
pearance and location of commodities in mind.
It’s absolutely amazing how interesting everything
becomes when you really observe them and study
their characteristicg”

“I understand you have a phenomenal mem-
ory,” I said, but she merely answered: “My job
has been a wonderful memory school. It is al-
most unbelievable how accurately and compre-
hensively the memory carries when the effort has
been directed. , It has become a habit to visualize
similtaneously with the question, and when some-
one, for instance says ‘floor lamps’ I ‘see’ that de-
partment with its glowing rows and groups.
Sometimes I think I almost feel the question, get
it, before they’ve actually asked it—it’s so quick
. .. And I'm interested in their purchases, what
they want them for; their anxiety or their enthu-
siasm—again and again, these reach out to me.”

“But it must be quite a task—holding your tem-
per when people are unreasonable, or utterly dis-
agreeable.”

“I don’t find it so,” Mrs. White assured “Some
folks complain, others argue, and usually if I had
to, I could pick out the ones that are giving nerve
release to themselves because they’ve been pest-
ered, or angered, or disturbed about things far
removed from what they’re talking about. And
anyway,”—she paused and smiled—*“I couldn’t
afford the luxury of ‘getting mad’—ever. After
all, you know I could soon cultivate that, too.”

And this brought me to the most important
point of all, for this sprightly lady continued, “I
believe the real reason that I don’t get disturbed
or angry, is that I love the people. Come to think
of it, this job has cultivated that, too. I remem-
ber years ago, Mr. Isaac Gimbel (he’s dead now)
once stopped and watched the people who came
past my desk. Presently he walked over and
with a rather whimsical smile asked: ‘Are you
for the store or the people? The question was
sudden and I had no idea at what he was driving,
but I answered, ‘I'm for the people, Mr. Gimbel
He smiled at that and answered heartily. ‘Keep
going,’ he said. (Continued on page 48)
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F ROM a physical stand-
point, we feel that it is neces-
sary to look where we are
going, but we are not so care-
ful to direct our thoughts to-
ward the thing, or condition
we desire.

One who is ill naturally
wants health, but he seldom
directs his thoughts toward it,
but centers them upon its op-
posite — disease — and won-
ders why he fails to realize his
desire. If he is poor in purse
he naturally wants an abun-
dance of money and the things
it will buy, but most of his
thoughts are directed toward
what he does not want, and
with an intensity that cannot
help but produce.

‘We must keep our thoughts
upon the things we want—we
must look where we are going
—for we will go, most assured-

Where
You’re
Looking—
There’s
Where
You’ll
. Go! .

SOME people have more bless-
ings than they can possibly
use, and as everything is gov-
erned by an unfailing law, we
know that they have formed
the habit of expecting results
and, therefore, doubt has a
very small place in their con-
sciousness. Consciously, or
unconsciously, they have look-
ed where they wanted to go.

When we have formed the
habit of expecting, we will find
it more productive than hard
labor, for the one who labors
usually does so from a feeling
of lack—he regards the labor
as a necessity.

One may work because the
love of something impels it,
but no normal person loves to
labor, and his resentment
keeps him bound to the wheel.
Every thought acts upon uni-
versal substance in some de-

ly, the way we are looking.

It makes little difference to the creative power
of thought whether we think of the things we
want or the things we don’t want. It produces
according to the pattern given it.

It is a law of mind that every idea begins to
assume a form as soon as the consciousness rec-
ognizes it and accepts it. If we know this, it is
not so hard to “pray believing we have received”
for an understanding of mind action makes this
injunction clear.

If, when we desire anything, we hold strongly
in mind the future fulfillment, we put off our
time of realization, and as long as we continue
to hold it in the future, we will fail to realize it,
here and now. It is only when the picture we
hold in mind becomes so clear and definite that
it arouses our emotions that it acts upon univer-
sal substance and becomes tangible.

If we desire something that we feel it is im-
possible to attain, we again erect barriers that
will keep away from us, for, while the picture
may be clear and definite, the doubt and belief
in the impossibility of fulfillment is also clear
and definite, and as both the desire and doubt
are of equal intensity, one neutralizes the other.

As everything we have, or ever will

gree, either for good or ill, and
this action is governed by the intensity of the
thought. A

Nothing pays better than praise—for what we
praise, through a law of mind, increases. Every-
thing responds to praise, and when one has
formed the habit of praising, he is often amazed
at the reaction. Try it. Even as mundane things
as two gardens can have the same chances for
development as far as location and cultivation
are concerned, byt the one in which the owner
takes pride and satisfaction—praises—will out-
yield the other both in beauty and quantity. If
we praise our own ability—to ourselves—others
will soon notice an increase in our ability and
intelligence; this is because we are centering our
attention upon the way we desire to go.

When we recognize and praise the opulence of
nature, our mental atmosphere is reflected into
everything that concerns us for we impregnate
everything and by so doing transform it accord-
ing to our ideals.

No matter what it is that you desire to increase
—praise it. You can praise yourself out of weak-
ness into strength; out of illness into health; out
of sorrow into happiness and out of lack into

abundance. This may sound puerile

have, is the result of a state of mind, and childish to you, especially if
and we can choose what we will by everything has come to you the hard
think, why not try the injunction, way. But remember we are learning
“Prove me, herewith” and see if the ELBERTA better ways and must forget some of
blessings promised will not be poured our out-moded habits, many of which
out? WILSON are illogical (Continued on page 44)
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What’s the Answer?

Test Your Knowledge of Psychology

APPROXIMATELY twen-
. ty-five per cent of the admis-
sions to mental Hospitals are
elderly patients whose emo-
tional reactions are peculiarly abnormal. They
sit about the wards doing nothing, often in
strange attitudes. Sometimes they repeat for a
long time some stereotyped movement. Again,
without warning, they will get up, sing a song,
or jabber certain meaningless phrases repeat-
edly, so that it sounds like the intermittant hum
of a well-regulated piece of machinery.

At times when they should be sad they are
- happy; when they should be happy they are sad.
Their emotional reactions are tantalizingly un-
accountable. One of their chief characteristics
are bizarre delusions not infrequently compli-
cated with hallucinations. Yet in spite of their
delusions such patients are usually well oriented.
What is this abnormality called?

N

HAROLD returned from work, got into a gym
suit and drove out to Casino Park to keep an ap-

pointment for a game of handball. During the .

strenuous game, Harold was struck on the back
of the head by a ball driven with great force. He
took time cut for a few minutes and later con-
tinued to play in a semi-dazed condition.

The game was over at six-thirty, but Harold
did not regain consciousness 1intil eleven o’clock
that night. After the game, he says, “I remem-
ber walking to my car with two friends; I
couldn’t open the door; it was the wrong car;
one of my friends took the key, found the right
car and we got in. I insisted upon driving the
two miles to my house. I took a shower, and my
friends tell me that I was half dressed when I
started to undress again to take another shower.
They jokingly asked me if I was dopey. ... All
this I do not remember, others have told me of
my actions.” What was Harold suffering from?

(o 21

IN recent years there has been a gradual rise
of a certain type of mental depression that is
directly traceable to its twin brother, financial
depression. The symptoms of a typical case
may run as follows: The patient

BERNARD SHOENFIELD

us get sometime or other.

He reproaches himself
with a varied assortment of
imaginary misdeeds. He will
sit for hours without making a noticeable move-
ment. When spcken to, he will hear but not
even make an effort to turn his head in the di-
rection of the sound. His shoulders are bowed,
his head forward, and tears slowly drop from
his eyes, though he makes no gesture of distress
which ordinarily accompanies such a state. He
may think he has committed the unpardonable
sin and that he is doomed to eternal torment.
He distrusts everyone; no one is his friend. Try
as they may, the hospital attendants can do noth-
ing to cheer him up. What is the name of this
form of psychosis?

Confuséd and Misused

Below are presented three types of disorders
whose terms are commonly confused and fre-
quently misused; try to name them properly.

(A.) The individual has a persistent belief
that he is being followed by someone who in-
tends to harm him. He hears footsteps and gives
a description of the person following him. In
spite of all the normal, reasonable, contradic-
tory evidence, he cannot be convinced otherwise.

(B.) Nearly everyone has, at one time or an-
other, seen persons or objects which immedi-
ately appeared to be familiar—scmeone at a dis-
tance looks like an old friend, or a bedpost in a
dark room may appear to be a ghost, but upon
checking up we find the first to be a total
stranger and the second is merely a bedpost.

(C.) When you see “pink elephants” floating
about the room, and you don’t know what the
score is can you name the one word that most
accurately describes the phenomena you are ex-
periencing?

(o 21

A MILLION dollars may seem like a lot of money
to you and me—in fact, it’s a lot of anything
even if it’s egg shells. But a million dollars is
a mere trifle to Mr. Kilton, wealthiest inmate
of—Mental Hospital. He reckons his wealth in

terms of billions and trillions of

is continually in a state of mental The correct solutions to good, hard, American dollars.
anguish which is far worse than these problems may be ‘What, then, can this man— a veri-

the temporary “blues” that all of found on Page 45,

. table Croesus, be suffering from?




Digitized by GOOSI@



C 30° »

TI—[BEE years ago, I used to hate to see each
. new day begin. I usually felt tired—not ill,

. but just not up to par. I was about as useless

a piece of humanity, as a normal human being
could be. I was working, but only spasmodic-
ally, at first one thing, then another. My health

. 'was average, although I had chronic indigestion

—and a somewhat torpid liver.

Then, one day, I stood aimlessly throwing a
“long-bladed jack-knife at a tree, fifteen paces dis-
tant. My technique was nil. Isucceededin stick-
'ing the knife in the tree about once in ten tries.
- A passerby stopped to watch my half-hearted

- ~ efforts.

After watching some moments, he came over
and said, “Here, let me show you how.” He took

the knife and threw. He was good! The knife

-would whistle out of his hand and find 'it’s mark
.nearly every time. Pausing, he went into a long
explanation of balance, poise and timing and
" further explained that it had taken him two

- years to learn the art of knife throwing.

" “I Could Improve on That”

After he had gone, I went on throwmg the
knife, but paid little at- -
. tention to the niceties of
. the art he had explained. \
' “Two years to learn knife ‘

My mind was on the jump . . .
but I did not accomplish.

\"

- “‘-PSYCHOLOGY, i

\

. I Focused My Attentlon‘ _:

throwmg,” I thought, “that was a long time. In
fact, it was seven hundred and thirty days.” Sud-
denly I said to myself, “I bet I could learn to do

(it -in less’ than two' years.” I stepped back to

twenty paces.and hurled the knife. Much. to my
amazement, it flew true to its mark, and stuck
there, quivering. ,
Well, now just how .had I thrown that? IfI
could get the same, control on the next throw: the
results would be the same.
Pulling the knife from the tree I retraced the

twenty paces, but, instead of throwing the knife, - V

I slowly walked back toward the tree, turning
the knife in my hand in the same manner as it
would fly through the air. ‘I did this three times,
then I believed I understood just how much flip
to glve the knife to make it turn that three-quar—
ter turn and hit, point foremost. With this in
mind, I threw. Lo and behold, itistuck!'

The next time I missed, but I knew why ... I
had let my mind wander as I threw. Instead of
concentrating on the right amount of flip and-
the proper time to release it, I was thinking of
something else. I tried again, and this time, con-
centrating wholly on the knife. It stuck again.
I tried several times more and each time putting

_my utmost power of concentration into the throw..

To my amazement, I succeeded in sticking the
knife better than half of the time.

How Can I Aecouht for This?

Three days later I was sticking the knife nine
times out of ten. How was I able to develop this
ability, in so short a time? Did I .have a natural
knack for knife throwing? No, I decided, that
wasn’t it. Perhaps it was the knife? With that
idea in mind I sneaked out the wife’s best meat

_carver and tried throwing it. The results were

entirely gratifying, even more so than with the
pocket knife. “How do you account
for that?” I asked myself.

Then it finally dawned on me. Con-
centration was the answer, concentra- -
tion on the subject at hand. It wasn’,
in any degree, a matter of'skill, not yet

. a particular knack. It was purely and
‘simply a matter of intense concentra-
tion; an exclusion of everything in my
mind except the thought direction to-
ward_ the knife and the throwing.

Somehow this idea aroused 17
gave it more and more tho _—
“Why,” I asked- myself, “ii n- -

centration business will work th
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and Discovered Power . . .

a simple thing as knife throwing, won’t it work
as well with other things?” And to my dying day,
I'll be thankful that I had that thought.

It started me thinking about myself. Why
wasn’t I getting ahead in business? I wasn’t lazy
—at least, not physically lazy. I just had never
become interested enough in any of the various
forms of work I had tried. Mentally, I believe I
was lazy. By this I do not mean that I was a
sluggish thinker. On the contrary, my mind was
always on the jump, and I mean jump! I could
be working with my hands while my mind was
two thousand miles away in a wishful daydream.
My brain would grab a thought, taste it, as it
were, and without bothering to absorb it, would
expel it for another.

At that time I was under the impression that
I was suitably qualified to be a bang-up “idea
man,” such as I've heard they use in Hollywood.
Yes, I had ideas . . . thousands of them . .. and
some were good ideas, as ideas go. I didn’t know
then that an idea, unless put to work, is almost
worthless. All totaled, I wasn’t happy—yet not
because of conditions. I was unhappy about my-
self.

The Idea Didn’t Evaporate

For some reason this idea about concentration
didn’t flit in, then out again. It stuck, true . ..
it was in a closet with the door closed, but as
days went on, more and more frequently I pulled
it out of the closet and inspected it. I started by
attempting concentration on the work I was do-
ing at the time. It was difficult, for my mind
continually wanted to wander off in speculation
of that new book I was reading or how nice it
would be to be out fishing. Nevertheless, I kept
at it and as time went on I found it less difficult
to exclude other things from my mind when I
endeavored to concentrate on one thing.

The first noticeable change came about one
evening. I had stayed after hours to finish up a
job. The night watchman came through and,
laughingly said, “Are you going to stay all
night?’ Then, I made the discovery that I was
actually interested in the work I was doing!
Here it was, nearly three hours after quitting
time, and I was as fresh and eager about the
outcome of the job I was working on as I had
been when I first started it that morning.

Believe me, it was a different man that went
home that night, four hours late for dinner. Even
the wife’s caustic remarks about tardy diners

by JOHN W. DOYLE

New accomplishments, new tasks to mas-
ter, new happiness to enjoy — these
follow, says the author, when the con-
centration method he advocates, is ap-
plied to the work at hand. . . .

failed to dampen the new enthusiasm I was ex-
periencing. I was, truthfully, nearer to being
happy that night than I had been for many a
month|!

I Made a Mistake

But right here I'll have to record a slight
mistake I made—and it could have been serious.
Deciding that concentration was such an excel-
lent thing, I so concentrated if someone talked
to me, on what he was saying that my mind made
no strides ahead to answer him. I mercilessly
concentrated on a picture if I went to a show, on
games—in fact on any and everything, but when
my nerves got a bit jumpy and I wasn’t sleeping
so well, I got the point. “After this, I’ll confine
my attention-powers to my work and such hob-
bies and interests as I think are really worthy
and in need of special attention,” I decided, and
I've not changed this decision.

I was vastly pleased, as you can imagine, when
it was plain that, through my efforts of concen-
tration, my work was steadily improving—and
I was the recipient of occasional compliments
from my superiors. I took a new interest in my
main hobby, which was writing. Heretofore, I
had worked at it only spasmodically. Shortly
after this, I decided to combine my work and
my hobby. Accordingly, I wrote an article about
my work and . . . believe it or not . . . it sold
slap-bang to one of the leading scientific maga-
zines. Prior to this I had collected enough re-
jection slips to paper a small room. Then, why
did this article sell? Concentration was the an-
swer. :

Because I had concentrated on both -my work
and hobby, I had become vitally interested in
them and unconsciously had written that inter-
est into that article.

* Kk Kk ¥

It used to be that I hated to see each new day
begin. I usually felt tired—not ill, but just not
up to par. Since I've discovered and applied this
concentration method (Continued on page 49)



Dear Members:

You like Psychology Magazine, don’t you?
Of course, or you wouldn’t be reading this page!
All right, I like to read it too. Since we have
that to start with, let’s sit down together—you
come to my corner—Massachusetts.

Do you like the color scheme of my “Western”
living room? It's the Grand Canyon—burgundy
rug, black furniture lined with Chinese red
against a tiny bit of old blue, with sand colored
grass cloth walls and rose hangings! Here and
there a bit of Navajho. Penobscot baskets and
Seminole dolls. You like my camp pictures and
paintings too? Well, you'll like my letter heads,
etched and block printed.

How old am I? Fortunately old enough to be
interested in anything which interests you. And
I'm not the kind that writes an enthusiastic ap-
peal and then forgets all about the idea after re-
ceiving an interesting stamp either. I'll write as
long as you answer—that’s my idea of the magic
carpet of “Contacts Club”.

Drop in for a visit—TI'll be waiting!

(Miss) A.L.L., Massachusetts

It sounds like a very interesting, inviting room
for many chummy chats with Miss A.L.L., who
seems like an unusually hospitable hostess, who
will make you feel “right at home”. Now, don’t
keep her waiting too long.

Dear Editor:

I have been a reader of this magazine for a
long time, and think it is one of the best. I have
grown tremendously in spirit through the ap-
plication of psychological laws to my life.

I am a teacher, whose interests are writing,
psychology, personality, society, history, and the
creative life. 1 know I have many affinities who
would like to “speak” te me, in my language.
Those of you who are interested please write and
tell me of your interests, hopes, plans, desires.
Through interchange of ideas we grow.

Some great projects have been formulating in
my mind for friends who think as 1. I hope in
the near future {o help establish a writers’ and
artists’ colony where some of us may create at
ease away from the world’s madness. Also a

Editor's Note: Letters sent to us to forward should be in a plain, unsealed envelope,
accompanied by the proper postage. Foreign letters require five cents in stamps.

writers’ international club where creators will
‘meet and benefit. ' :

I shall await with the eagerness of expected l
adventure, the letters of my friends, who, though
unseen, I know are scattered through the world.

(Mr.) 1.GJ., Cleveland, Ohio

~ We are all creators, at heart. Who knows but
what your letters to Mr. J.G.J. may revolutionize
his life, and his, yours?

Dear Editor:

I trust my letter will find its way to you and in
so doing enroll me as a member of your interest-
ing club. We are indeed fortunate to have such
a club: People from everywhere who are de-
sirous of making good friends and people who
want to get the most out of life. Some writer has
said, “The grand essentials of happiness ar&ﬁ'

something to do, something to love, something to
hope for.”

Nursing is my profession. We come in con-
tact with all classes of people in all walks of life.
We find our most difficult patients are those who
are sick in mind. If they knew something about
psychology, I feel sure our work would be sim-
plified. |

My interests are numerous, horse back riding,
tennis, sewing, reading good books and maga-
zines, flowers, music, and I am keeping a scrap
book and a photo album. I would like to hear
from many of you, especially those interested inj
psychology. ﬁ
(Mrs.) EJ.N., Georgia %

Meeting people as they really are—flat on theit
backs, with all the barriers down—that’s. whef}
you can get a good incite into their lives, findin§
out how they meet difficulties—and if they caw
really “take it”! Ah! for the life of a nurse!
What an opportunity to study human nature! |
No doubt Mrs. E.J.N. can tell you many touch- &

ing, interesting, real life stories.

Dear Editor: |

As a hobby I am deeply interested in collect |
ing gem stones from all parts of the United §
States. I make frequent (Continued on page 48%
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A Money-Making Opportuni

for Men of Character

‘ EXCLUSIVE FRANCHISE FOR
AN INVENTION EXPECTED TO REPLACE

A MULTI-MILLION-DOLLAR INDUSTRY

~ Costly Work Formerly
- «Sent Out” by Business Men
Now Done by Themselves

at a Fraction of the Expense

‘This is a call for men everywhere to handle
exclusive agency for one of the most
unique business inventions of the day.

Forty years ago the horse and buggy business was supreme—today
-almost extinct. Fwenty years ago the phonograph industry raa into
-many millions—today tému:ti::al y a relic. Only a comparatively few

¢ fortunes ahead in the automobile and the

foresighted men saw

-gadio. Yet irresistible waves of ‘Eublic buying swept thesc men to
-fortune, and sent the buggy and the phonograph into the discard. So
iy ‘men able to detece the shift in public favor

are great successes made
from one industry to another,

Now anotber

cbcgo’ #s taking place. Aa old established industry—an inte

.and important part the nation’s stfucturr—in which millions of dollars chan hah‘r;:
' year—is in thousands of cases being replaced by a truly astonishing, simple inven-
‘ AT A COST O AS LOW
AS 2% OF WHAT IS ORDINARILY PAID! It has not
who have taken over the rights to chis valuable invention to do 2 remarkable business,
‘and show carnings which in these times arc almost unheard of for the average man.

' thich does the work more reliably—,

Not a “Gadget’—
Not a ““Knick-Knack’”’ —

but a valuable, proved device which
has been sold successfully by busi-
ness as well seasoned

veterans.

‘Make no mistake—this is no novelty—no flimsy creation
‘which cthe inventor hopes to put on the market. You
ly have scen nothing like it yet—perhaps never
ren wicd by conporaions of owstuadiog promiseace—-by
y tions of outs y
dalers of great corporations—by their g-anchu—by doc-
tors, newspapers, publish hools—hospitals, etc., ctc.,
tod by th ds of sm: men. Youdon't have to
toavince 4 man that he should use an clectric bulb to light
his office instead of a gas lamp. Nor do have to sell
the same business man the idea that some da hcm:znmd
B mony 5 sy b sl ety
is t right at thae
mmon:ymd the desi nﬁm n%ing the yeueum
part of this expense is obvious immediacely.

Some of the Savings
You Can Show

You walk into an officc and put down before gupact
8 leteer from 2 sales organizl:ution showing 53? sy did
work dl:;)hm owsnzw oﬁaA m&which l’{ormerly could have
cost over . supply corporation pays
our man $70, whereas the bill cgu.ldguze been for SI.%:X)I
An automobile dealer pn{:;ur pr ive $15, wh

store has of $88.60, possible cost if done outside
oot possibly list all cases here. These are just a few of
the many actual cases which we place in your hands o
work with. Practically. every line of business and every
section dthcwunaymwdby:haeﬁddmpom
which hammer across ing, convincing money-saving
mmwymhﬁmmmfﬂw

thousand dollars

uired very long for men

EARNINGS

One man in California earned over $1,600 per month for three
months—close to $5,000 in 90 days’ time. Another writes
from Delaware—*‘Since I have been oper
less than a month of actual selling) and not the full day at
that, because I have been getting organized and had to spend
at least half the day in the office; counting what I have sold
outright and on trial, I have made just a little in excess of one
rofit for onc month.” A Connecticut man
writes he has made $55.00 in a single day’s time. Texas man
nets over $300-in less than a week's time. Space does not per-
it mentioning here more than these few random cases. How-
ever, they are sufficient to indicate that the worthwhile future
in this business is coupled with immediate carnings for the
right kind of man. One man with us has alrcady made over
a thousand sales on which his earnings ran from $5 to $60
ch sale and more. A great._deal of this business was repeat
usiness. Yet he had never done anything like this before
coming with us. That is the kind of opportunity this business
offers.” The fact that this business has attracted to it such
business men as former bankers, executives of businesses—
men who demand only the highest tyEc of opportunity and
income—gives a fairly good picture of ¢
is. Our door is open, however, to the young man looking for
the right field inwhichto make his start and develophis future.

ating (just a litele

¢ kind of business this

Profits Typical of
the Young, Growing Industry

?‘oei;% into this bu:ineudis not léke selling mmethli:ng
in , drug or ent store. For
instance, mym a $7§50 otd?:,r;‘;& can be your
shar; 80 %1&500 woln.h of busiaess, your shareofan be
$1,167.00. v cast you as your e
dollar’s worth of“(usmess‘ youge:o is 67 cle,;nts—onvz
dollars’ worth $6.70, on a2 hundred dollars’ worth $67.00
—in other words two thirds of every order you get is
yours. Not only on the first order—hut on repeat orders
—and you have the opportunity of carning an even larger
percentage.

This Business Has
Nothing to Do With
House to House Canvassing

Nor do you have to know anything about high-pressure
selling. “'Selling" is y iﬂsthe di s, scnse of
the word. Instead of hammering away at the customer
and erying to ‘‘force’ a sale, you make a dignified,
business-like call, leave the installation—whatever size
the customer says he will accepe—at our risk, let the
customer scll himself after the device is in and working.
This docs away with the need for pressure oa the cus-
tomer—it eliminates the handicap of trying to the
money before the customer has really convinced ﬁ:nsclf
100%. You simply tell what you offer, showing of
success in that customer’s particular line of business.
Then leave the invention without a dollar down. It
starts l:voc:lrll;ing at‘;lmn;msn 2 few shc:t days, the installa-
tion s actually uce enoug money to

for the deal, with ts above the investment oomingl u,;
at the same time. You thea call back, collect your money.
Nothing is so convincing as our offer to let resules speak
for themselves without risk to the customer! While others
fail to cven a hearing, our men are making sales
running into the hundreds. They have received the atten-
tion of the largest firms in the country, and sold to the

lest busincsses by the thousands.

No Money Need Be Risked

in trying this business out. You can measure the possi-
bilities and not be out a dollar. If you are looking for &
business that is not overcrowded—a business that is just
coming into its own—on the upgrade, instead of the
own business that offers the buyer relief from
ab , but idable exp a business that
has a prospect practicall{ in every office, store, or factory
into which you can set foot—regardless of size—rbat is @
necessity but does not have any gtice cutting to contend
with as other necessitics do—that because you control
the sales in exclusive territory is your own business—
that pays more on some individual sales than many men
in a week and sometimes in a month's time—if such a business
looks as if it is worth investigating, ges in souch with as
at once for the rights in your territory—don’t delay—
use the chances are that if you do wait, someone
will have written to us in the meantime—and if it turns
out that you were the better man—we'd both be .
So for convenience, use the coupon below—but send it nght
away—or .wirc if you wish. But do it now. s

F..E. ARMSTRONG, President
Dept. 4028-E, Mobile, Ala.

r--—---—-—

1
FOR EXCLUSIVE
| R"s TERRITORY PROPOSITION |

| F.E ARMSTRONG, Pres.. Dept. 4023-E, Mobite, At&s |

Without obligation to me, send me full infor-
' mation on your proposition. l
Name.....
' Street or Rowte I
l Box No. . I
l City : l

Stase

S —

Please wie coupen o7 mention PSYCHOLOGY MAGAZINE when you write advertisess
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Why Punish Yourself?

BARRIN G accidents, wrong eating and

by and that he would have to change Hil}
breathing, lack of fresh air and exercise, titude (clean his mind of hatred and'#
- and perhaps certain contagious diseases, JT)AVII) Vvenge), he jumped up out of the chair
much of our sickness is a matter of mind. and said, “Well if that’s what you want
Go back into your life and you will find V. me to do, we may as well quit right here.”
that one of four conditions existed at the BUSH I let him “rave” a little until it was“all

time your sickness began to manifest it-
self.

It may be that all of these different causes
were in your mind; it may be that one, or it may
be that two or more, but at least one of the four
following was the cause of your sickness:

About the time that you became sick, whether
it was one year ago or ten, twenty, thirty or forty
years ago, you had trouble of some sort; misfor-
tune, sorrow, grief, reverses, failures, disappoint-
ments, love affair, panic, fright, fear, terror, hor-
ror, or financial difficulties.

The misfortune may have been financial loss.
* * * * *

A man who had lost fifty thousand dollars was
on the verge of suicide. He had contacted many
philosophies. When he came to see me he was
on the ragged edge of the precipice of despair.

He had been double-crossed by a partner who
had been indicted by the court, but who was out
on bond and still had the privilege of conduct-
ing the business in preference to my patient.

Every day when the patient went down to busi-
ness, he had to see and associate with the man
who had ruined him. Of course this rankled in
his heart and embittered his soul. It was this
bitterness, together with the great loss he had
sustained, which had made him so nervous and
despondent that his physical strength had wholly
given away. He was not only unable to sleep
more than two hours a night, but he was gener-
ally in a deplorably run down condition.

I spent half an hour paving the way to break-
ing the news in a gentle way to the good man—
the news of how he should change his thinking
and what he should do to recover his health.
And even though I had taken half an hour, when
I finally told him that it was this bitterness which
he was entertaining that had caused his sickness,

out of his system and then gently told
him to sit down. Isaid, “You do not have
to make your decision now, but you are gomg:to
clean your mind by forgiving this man and
ing him well. Go home, think about it. Refex
to your conscience, and then come back agaifl¢

_ * x k x * {z’“

Within three days this man’s wife told me that
he was sleeping eight hours a night, soundly as
a child, and that on the very day she spoke with
me, he had really accomplished more in his of-
fice than during the six months since the catas-
trophe has happened.

You thus see it is a matter of negative thinking
which produces a poisonous chemicalization in
the blood, which in turn poisons the whole sys-
tem, then sickness may manifest itself in any
species of physical disabilities flesh is heir to.

If you are ill at ease, conscious of something
wrong although you may not be able to put your
finger on the trouble run through the whole cate- |

- gory of your thinking. It may be that you have

been self-conscious, that you have played upon
the mental harp-strings of self-pity, until your
unfortunate body has become out of tune. Or,
perhaps you have been hypercritical; you have
criticized your neighbors, companions, friends,
You have lived in the ugly realm of criticism—or
perhaps you have had other emational and tem-
peramental experiences of the negative kind.
By entertaining these thoughts, whether it was
one year ago or ten, twenty or thirty years ago—
the length of time does not matter—you poisoned
your blood, and sickness followed. We talk a
great deal about giving our bodies pure food,
fresh clean air, uncontaminated and pure water.
Let’s be at least half as careful to keep the stream
of our thinking on a par. Then we’ll not be un-
consciously punishing ourselves.

fully.

Have You A Psychological Problem?

If you have, Psychology Magazine will be glad to help |
you analyze it so that you can cope with it more success-

State your problem in a letter to THE PROBLEMS
EDITOR, Psychology Magazine, 381

——

Fourth Ave.,, New

|

York, enclosing a self-addressed stamped envelope for ||
a personal reply.

A / ®
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Make Youi' Dreams Come True!

Basic Principles of Psychology Control
the Winning of Outstanding Success,
Radiant Health and Supreme Happiness

These Master
Lessons Tell

You How To:

Build a Perfect Body
Prevent Colds, Sore
Throat, Influenza
Breathe Scientifically
Cure Constipation

Insomnia

Prevent Tuberculosis

Eat for Health and Strength
Reduce or Increase Weight

Keep Youthful

Develop Genius

Improve Powers of Observa-
tion

Mold an Indomitable Will

Develop Perfect Memory

Improve Power of Imagina-
tion

Work the Law of Attraction

Break Undesirable Habits

Overcome Depression

Use Your Mystic Powers

Heal Yourself and Others

Use Suggestion and
Autosuggestion

Use the Psychological Moment
Profit Through Visualization
Use the Silence

Outgrow Limitations

Rise to Heights of Power
Use Psychoanalysis
Locate Complexes

Restore Inner Harmony

Understand and Wisely Train
Children

Attain Success

Overcome All Negative
Emotion

Banish Fear, Worry, Hate

Cure Jealousy
Build a Triumphant Life

SEVEN handy volumes—so simply written that they can be
read easily, absorbed quickly and applied immediately—con-
tain information of the most startling nature! All that modern
psychology has to offer—all that years of studious research and
personal contact with tens of thousands of people have re-
vealed—is now condensed into basic principles, written in plain
English and given to you in a way that you can put to imme-

diate and highly profitable use.

Aspiring, ambitious, thinking men and
women who have purchased these
lessons declare that they have been the
basis of their financial success, happi-
ness and health. These same thorough,
scholarly, practical lessons will now
teach you how to use the principles of
psychology to solve every life problem,

for combining the best of all courses -

and all teaching they will take you
step by step through the entire revela-
tion of self-mastery, self-healing, self-
transformation. With the priceless in-
formation offered freely to you, you
can learn to make rapid progress in all
your plans and undertakings. You can
save hundreds of dollars in health bills,
alone, by learning to get and stay well!
And this knowledge for which students
gladly paid substantial tuition in pri-
vate classes you can now have as a
gift from the publishers.

Amazing Possibilities Revealed!

THE AMAZING POSSIBILITIES of the
use of psychology in everyday affairs are
known to many people. But few, very few,
know the real kmow-kow—the basic prin-
ciples that govern the use of the mind as
applied to the accumulation of money, the
winning of personal success, happiness and
achievement. The basic principles of psy-
chology help you to get what you want as
surely and as easily as the letters of the
alphabet bring the words you desire into
existence. They are universal in their ap-
plication—apply to anything—everything—
a human being can desire. In THESE

Use This Convenient Form.

PSYCHOLOGY MAGAZINE,
Fourth Avenue, New York, N. Y.

You may enter my two-year subscription to PSY-
CHOLOGY and send me the FOURTEEN LES-
SON COURSE, postage prepaid. I enclose here-
with one dollar and will send one dollar per month
for the next four months. [ OR, I enclose check
(or M. 0.) for $4.50 after deducting my cash
discount of 10 per cent. [

Name

Address

Canada—same price. Foreign—add $2.00
extra postage.

SEVEN HANDY VOLUMES they are
made clear and easy to understand.

Don’t Delay!

Don’t delay tti your bscription-with-
course order entered, thereby receiving your set
of the FOURTEEN LESSON COUR SE, together
with TWO FULL YEARS' SUBSCRIPTION to
PSYCHOLOGY. If you use the coupon attached,
you pay only $4.50 cash-with-order, representing
a discount of 10 per cent from the regular rate
of $5.00. OR, you pay one dollar now and one
dollar per month until a total of five dollars has
beem paid. In either case, the course is sent you

romptly and your two-year subscription to PSY-
CHOLOGY is started at once.

Partial Contents
of This Wonder
Course
The Six Laws of Health

Scientific Breathing for
Health'

The Conscious Mind
Academic Psychology
Perception—Memory
Imagination—Will
Reason

Subconscious Mind

Law of Compensation
Cell Consciousness
Law of Attraction

. Thought Transference

The Master Formula

The Mental Bath
Suggestive Healing

Complexes

Sublimation

Principles of Salesmanship
Utilization of God Power

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers
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Sells 19 Features In Six Months

“I have sold, up to date,
nineteen features to the
Detroit Free Press and
have been made their cor-
respondent here,” writes
Mrs. Leonard Sanders of
218 Union S8t., Milford,
Mich., on completing the
N.I.A, course. Her skil-
ful handling of feature
stories was the reason
given by the editor for her
appointment. Mrs. San-
ders’ first feature was sold
less than 4 months after
she enrolled with N.LA.

Why Can’t You
Write?

It’s much simpler
than you think!

SO many people with the “germ” of writ-
ing in them simply can’t get started.
They suffer from inertia. Or they set up
imaginary barriers to taking the first step.

Many are convinced the field is confined
to persons gifted with a genius for writing.

Few realize that the great bulk of com-
mercial writing is done by so-called “un-
knowns.” Not only do these thousands of
men and women produce most of the -fic-
tion published, but countless articles on
- business affairs, social matters, domestic
science, etc., as well.

Such material is in constant demand.
Every week thousands of checks for $25, $50
and $100 go out to writers whose latent
ability was perhaps no greater than yours.

The Practical Method

Newspaper work demonstrates that the
way to learn to write is by writing; news-
paper copy-desk editors waste no time on
theories or ancient classics. The story is the
thing. Every copy “cub” goes through the
course of practical criticism—a training that
turns out more successful authors than any
other experience.

That is why Newspaper Institute of Amer-
ica bases its writing instruction on the Copy-
Desk Method. It starts and keeps you writ-
ing in your own home, on your own time.
And upon the very same kind of actual as-
signments given daily to metropolitan re-
porters. Thus you learn by doing, not by
studying the individual styles of model au-
thors.

Each week your work is analyzed con-
structively by practical newspaper men.
Gradually they help to clarify your own
distinctive style. Writing soon becomes
easy, absorbing. Profitable, too, as you gain
the “professional” touch that gets your ma-
terial accepted by editors. Above all, you
can see constant progress week by week as
your faults are corrected and your writing
ability grows.

Have You Natural Ability?

Our Writing Aptitude Test will reveal whether
or not you have natural talent for writing. It
will analyze your powers of observation, your
imagination and dramatic instinct. You'll enjoy
this test. There is no cost or obligation. Simply
mail the coupon below today. Newspaper Insti-
tute of America, One Park Ave., New York, N.Y.

— — — — — — — —

Newspaper Institute of America |
One Park Avenue, New York
Send me, without cost or.obliga- |
tion, your Writing Aptitude Test and
| further information about writing for profit }
as promised in Psychology, D b

Mrs, |

Mr, |
| Miss X
| Address

(All correspond fidential. No salesmen |
: will eall on you.) 27L698 |

. — — — — — — — ——— — —

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

PsycHoLoGY

by C. FRANKLIN LEAVITT, M.D.

QUESTION:—O.T. writes—

Like many others before me I have
become discouraged and come to you
for help. Will you please try to help
me be myself again?

Ever since I can remember I have -

been spoken of as an unusual child in
both appearance and manners. 1 have
now lost courage ,completely and ac-
tually fear people. I realize that this
has now become a very real habit. I
am now just twenty-one. Won’t you
please offer some suggestions?

ANSWER:

Back of all your trouble is your sensi-
tive, impressionable nature which you
have permitted to dominate you instead
of you ruling it. The attention which
was showered upon you called your at-
tention to self more and more, until
something came along which started
you to think about yourself in an over-
serious manner, and down you went.

Then too, the years between puberty
and fully developed manhood are very

_trying ones for a nature such as yours.

There are changes taking place that
make you more conscious of yourself.

It is my opinion that perhaps the fact-

that you have been looked. upon as at-
tractive has been the real cause of your
presegt trouble.

Look upon yourself as a real man,
feel every inch the part. Throw off
these impressions which have formerly
been made. Face life with courage and
confidence, and get out socially in spite
of your fears and I am sure you will in
time overcome your timidness com-
pletely.

QUESTION :—R.E.B. writes—

I am a man fifty-eight and find my-
self in a most peculiar mental and phys-
ical state. Things do not seem real to
me. I feel as if I were merely playing
a part and doing things in an automatic
manner. '

I can’t help but worry over this a
great deal, for the thought often comes
to me that I may be suffering from some
dreaded brain trouble and may go in-
sane. Physicians tell me that this is
not true and that my trouble is entirely
functional in character and has nothing
to do with the nervous system.

‘rious forms of life you contact.

Physically I am quite nervous, have a
poor appetite, feel quite weak at times.
Do these symptoms suggest anything to

you and can you help me in any way?

ANSWER:

You are evidently suffering from
what is commonly termed neurasthenia.
This is always accompanied by nervous
supersensitiveness, and frequently by di-
gestive disturbances, tension, weakness
and other disagreeable physical symp-
toms.
~ Your battle is more a mental than a
physical one. It is my belief that you
will have to receive well-directed help
in order to overcome these unreason-
able fears you have developed. If you
could forget yourself completely your
mental symptoms would soon be a thing
of the past. With a new confidence de-
veloped you would find your nerves
gaining in strength and tone.

Get in touch with some good psy- .
chologist whom you feel you can trust .
and let him outline a plan for you to
follow.

QUESTION :—B.F. writes—

I wonder if you could suggest some
way to develop concentration, which is
my greatest failing? I sit down to read
and my mind will be on something else.
I wish to overcome this fault. I have
nothing to worry about, at least I don’t
let anything worry me. But I am al-
ways on the lookout for a better posi-
tion. I have worked at several trades
but never really learned any one. My
wish is to become a successful salesman
—1I am now forty.

ANSWER:

You lack control and perseverance
as well as concentration. You are in
a restless, somewhat nervous state and
fail to get full experience out of the va-
Instead
of showing interest in the present, you
are constantly looking ahead toward
something different you believe you
would enjoy doing.

You have not been living life in 2
way which would prepare you for any '
truly successful thing. You have faile
to realize that it is by taking as much

(Continued on page 44)

’
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These Books Are Paving Stones
| On the Road to Successful Living

Order by Number Price
1. Fourteen Lesson Course in
Practical Psychology $2.00

by Henry K. Miller

A complete course teaching how to apply the
principles of psychology to the problems met in
every day life It comprises seven handy vol-
umes, in the back of each of which there is to be
found a self-questioner.

2. Wake Up and Live!

A FORMULA FOR SUCCESS
~by Dorothea Brande

Thrilling and inspiring—not full of pollyanna
platitudes—it contains a real message for real
people—for all those who want to get more out
of life than they are getting. A best-seller high-
ly endorsed by Dr. Arthur Frank Payne and Dr.
Joseph Jastrow.

$1.75

3. Uncommon Sense $1.50
THE LAW OF LIFE IN ACTION
by Garland Anderson

‘Warmly commended by the Voice of Experience,
you can prove the validity and worth of these
basic principles in your own life.

4. Hypnotism—Its History,
Theory and Practice
by J. Milne Bramwell
Readable and interesti ts of medical and

surgical cases selected. from the author’s own
practice of more than twenty years.

$3.50

5. Life Triumphant
by Henry Knight Miller

A treasure for your library—23 beautiful essays
in one volume. These powerful essays point the
way to complete happiness.

$1.25

6. “How to Develop
Your Will Power”

Clare Tree Major

A complete course in the daulopment of WILL POWER,
are:lentlng the subject in a most interesting and prac-
cal way.

$1.00

7. Scientific Salesmanship $3.00
Dr. Charles Bennett, A.M., Ph.D.

Every -phase of selling explained fully for prac-
tical use. Adopted as text-book by Ohlo State
University Contains 702 pages; produced to sell
for $5.00. a step ahead of the crowd and get
your copy today.

8. An American Doctor’s
Odyssey $3.50
Victor- Heisel

Critics have called it the ‘most entertaining
chronicle in a decade.’”” Another non-fiction top-
notcher that you will be delighted to add to your
permanent library!

9. Public Speaking Simpli-
fied
by C. W. Chamberlain, Ph.D.

Etfective public speaking often helps win life’'s
best prizes—honor, fame, achievement, progress.
You will be eternally grateful for this book.

10. Calm Your Nerves: The
Prevention and Cure of
Nervous Breakdown

by W. Beran Wolfe ‘
‘Written with full sympathy for the nervous

person, and written for the man or woman who
wants to know how to be normal

$1.00

$2.50

Order by Number Price
11. Psychology of Dealing
With People $2.50

Mendel White (Univ. of Minn.)

Successful living necessitates the ability to deal
with people. This book offers you practical and
authoritative help that you can put to immediate
use.

12. How To Win Friends

and Influence People $1.96
by Dale Carnegie

Try Dale Carnegie’s simple method of dealing with peo-
ple. See for yourself, in your daily soclal or business
life, how easily whatever you do, say, or write can win
the friendship and the hearty cooperation of others—
instead of arousing resentment, t uon. and  either a
negative response or no action at all

13. Mark Your Words—A
Manual for Vocabulary
Building

by E. L. Yordan

The author proves that success in many fields
depends largely on word command. In 11 chap-
ters that read like fiction his new method enables
you quickly to gain a thorough knowledge of
words. Dr. F, H. Vizetelly, famous lexicographer,
and Prof. E. L. Thorndike of Columbia, eminent
educator, endorse this book.

$1.75

14. How to Succeed in Life $2.00
-by Greenville Kleiser

The author tells how to achieve the things we wish in

life by proper planning. He believes that success is due

to intelligent preparation as
anship. He covers such phases as nlmnlnx eu.lnx

sleeping, thinking, working and serving; climaxing w!

an excellent chapter on ‘‘living well.’”

15. Self Healing Thru Auto-
suggestion
by Dr. Chas. F. Winbigler

A valuable book by a reliable physician, teaching
how to rid yourself of sickness, fear and worry,
no matter what the cause. Banish forever in-
somnia, constipation, headache, mnervousness,
anger, eelf-consciousness.

$1.75

16. The Return to Religion
by Henry C. Link, Ph.D. (Yale Univ.)

The author, an outstanding psychologist, has
studied religion, science, education and social life
in relatlon to modern problems of adjustment.
His book is a product of profound practical ac-
quaintance with human nature.

17. “"How to Get What You

Want” 75¢
Orison Swett Marden (formerly $2.00)

—That is what mankind has been trying to learn
ever since the creation. There is always a best
way to get what you want. Dr. Marden reveals
this by apt story and illustration.

$1.25

"

23; “Subconscious Power—
Secret of Achievement”

$2.00
Prof. Eugene V. Legaren
Bix-volume course teaching how thru self-psycho-

analyais to overcome all minor nervous troubles,
as well as more serious nervous afflictions

Note: Foreign oustomers: Please add 180 to
price of each book to cover Registered Mall.

to skilled work- °

Order by Number Prie

18. The Glands of Life $1.50
by Herman H. Rubin, M.D.

The story of the mysterious Ductless Glands.

Their effects on our mental and physical health,
appearance, personality, and behavior. Fascinat-
ing and instructive.

19. “Self Mastery Through
Conscious Auto-sugges-
tion” Leather $1.00

Emile Coue :

Proving that our actions spring not from our
Will, but from our Imagination. Self Mastery
Through Conscious Auto-suggestion. . ¢ Thoughts
and Precepts—Observations on Auto-sug-
gestion Can Do—Bducation As It Ourht To Be—
A Survey of the ‘‘Seances’’ at M. Emile Coue’s
Method—The Miracle Within—Notes on the Jour-
ney of M. Coue to Paris In October, 1919—Every-
thing for Everyone! Formerly $2.95.

20. “Be a Prize Winner”
Now $1.00

Lon J. Haddock, A Call to Badiant and
Zestful Living.

Man The Thinker—You and Your Consciousness
—Beginning Mental Growth—Don't Alibi—How
Men Are Made—How to Direct the Energy of
the Subconscious—How We Got Our Mind—3Man
and His Habits—Thought Habits—Cultivate Your
Thought Power—Tuning Gp For Victory—What
is Personnllty—-A Chapter on Looks—What To
Rea@ and Why. Formerly $2.00.

21. “Live and Grow Young”

Now $1.00
Arthur Edward Stilwell

Do you Desire to Prolong Your Life? This book
is the key to youth, It shows the way to health
and happiness. It destroys the mesmeric belief
that three score years and ten are the allotted
span of life. ‘‘Live and Grow Young,’’ will help
you i{immeasureably. Formerly ;2.06

22. “National Success
Course” Now $2.50

A Guide to Business and Personal Effi-
oiency (formerly $26.00).

How to Get The Best Resulte—First Steps In

Business Efficiency—How To Do Business With
Banks—The Principles of Business Achievemont
—How To Write Business Letters—How To Eas-
ily Develop Your Memory—How To Advertise
Successfully—The Power of Right Thoucht—ﬁo'
to Become a Successful Salesman—How To Pre-
pare Sales Talks—How and Where to Find Cus-
tomers—Psychology of Advertising and Salesmar-
ship—Managing Men for More Profit—The Money
Value of System. Other vitally important chap-
ters. A Course in 24 Sections all in one pinder.
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Are You Receiving From

God All That He Has
Promised?

If Not We Can Help You Do So:

The World Fellowship of Faith and Service through its
many services is helping thousands throughout the world
to reach a new state of spiritual consciousness. . . . A
state that some call divine attainment.

This simply means that these students are now enjoying
a state of complete health, happiness and prosperity which
was previously just a dream.

We want you to enjoy this state ... we can give you the
key to it. . . . We Cannot Sell You That Key . . there-
fore, what we now offer is something you may have for
the asking and may contribute for according to the love
offering principle.

Send at once for the Advance Lesson on Fundamentals
of Divine Attainment. Then when you have seen its
value to you, we will gladly send weekly lessons for
you to study in your own home. .. . Lessons that are
identical to those now being given by our director-general,
during the course of his world tour.

Write at once to International Headquarters. Give your

full name and address. Send an offering to defray cost
of mailing. .

International Headquarters,

World Fellowship of Faith and Service,
P. O. Box 892, Station F,
Toronto, Canada.

Publications Not On Free-will Offering Plan.

THE FIRST AND LAST—based entirely on the Mes-
sage of Jesus. Your guide for every problem $2.00

ETHICAL PSYCHOLOGY—understand and free your-
self from all negative conditions. Six separate’lessons.
Complete course it $2.50

THIBETAN PHILOSOPHY—obtain the “Pearl of
Great Price.” These lessons in one book complete with
illustrative charts, will help you 75

Spiritual Truth, Properly Applied will Solve
Every Human Problem . ........ Try It

Please use eoupoa or mention PSYCHOLOGY MAGAZINE when you write advertisers.

The Gift of Yoursel
(Continued from page 21)

last at the tomb. Like love, it ennobles
the humblest, and makes humble the
greatest.

One greatness I shall remember so
long as I live: A cold—brutally cold—
rainy day in Pekin. Bundled up, to my
ears, I was riding a few blocks in a
rickshaw—one of those two-wheeled
carriages that are pulled by the “rick-
shaw boys”. Suddenly, we came alqng-
side of a poor little funeral—a cheap,
wooden box, carried through the street,
with the few rags that had belonged
to the departed lying on top of it. Even
the bearers were wrapped in rubber
coats. Behind them, however, one mtn
—one man only—walked in rags even
thinner than those on the box. With
blue lips and chattering teeth, with wet
coat and flapping cotton trousers and
bare feet, he trotted along, as he had
trotted for miles. ‘“That dead man
rickshaw boy, too,” my boy said. “Him
stand close to me outside hotel.”

“Didn’t he have anything®” 1 asked.

“Oh, yes,” my boy answered simply,
holding the shafts with one hand, and
pointing to the shivering coolie who
trudged along behind the pauper’s coffin.
“Oh, yes; him got a friend.”

What Can We Do
E For You?

(Continued from page 38)

interest in each thing well, that prepares
us for the better things. '

You have been scattering your .
thoughts and forces instead of concen-
trating on the things at hand and giving
it your very best.

Concentration, control, will power,
confidence, interest, and all the things
which go to make up a successful life,
can be acquired through patient and
persevering exercise of the powers which |
you now have. We develop only ]
through use.

Where You’re Looking
(Continued from page 27) '

and senseless. :

The law works equally well through
condemnation, so that the man whe
“cusses” things can always find plenty 3
of things to annoy him. If he “cusses” |
his neighbors, even though they never |
know it, they will just naturally have -
less and less regard for him and be |
moved to do things that annoy him
He may be a hard, diligent worker whe 4
wonders why he can never get ahead—
but opportunities, as well as everyth
else, shun him. :
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able in advance.
be in our office January 5.
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Psychology Magazine, 381 Fourth Ave., New York, N. Y.

Correspondence Courses

Telepathy

USED CORRESPONDENCE COURSES AND
EDUCATIONAL BOOKS sold or rented. Inex-
pensive. Money-back guarantee. Write for Free
Catalog listing 4,000 bargains. (Courses bought.)
Lee Mountain, ngah Alabama,

500,000 USED CORRESPONDENCE COURSES
AND EDUCATIONAL Books. Sold. Rented. Ex-
changed. All subjects. Satisfaction guaranteed.
Cash paid for used courses. Complete details
and bargain catalog FREE. Send name. Nelson
Company, 8388 Manhattan Building, Chicago.

UNCONDITIONAL OFFER OF THE ATLAN-
TEAN TELEPATHIC Guild, 1435 Walnut Street
Harrisburg, Pa. Dept. Instruction. Twenty les-
sons, one each week for twenty weeks, with cor-
respondence privileges. Membership  Certificate
and special KEY for harmonizing with Inner and
Outer Circle for Health, Happiness, Harmony and
Success. Get what you want the Telepathic Way.
Enrollment fee $1.00, then monthly for twenty
weeks. Money-back guaran if not satisfled
after first month's lessons. Make of your mind
In‘l P(;WERHOUSE instead of a STOREHOUSE.

oW ]

Personal

Psychologists

LONESOME? JOIN SELECT, MOST ACTIVE
RELIABLE club, known for high-class members,
sbsolutely conﬁdenth.l individual service. Desir-
able, refined memben\ everywhere. Fatlbl hed
1896. Elsa Thorpe, Box 18, Ridgewood, Brooklyn,

o Xo

STOP BEING LONELY. MEET SOMEONE
NEAR you. National membership. Many wealthy.
Select. Confidential. Satisfa.ction guaranteed or
money refunded. , sealed information. GET-
TOGETHER CLUB, 2194-Q Blt.hl’lte Avenue,
Bronx, N. Y.

LONESOME? WANT A SWEETHEART?
MANY WEALTHY. (Confidential). Established
1924, Free particulars, photos, sealed. Reeder,
Box 6549, Palestine, Texas.

DIVORCES: CONSENT, ONE DAY; OTHERS
80. Box 1736, El Paso, Texas.

WHY BE LONELY? GET ACQUAINTED BY
mail through UNIVERSAL CORRESPONDENCE
gilé;!VICE, 1472 Broadway, Suite 904, New York

ARE YOU LONELY? REFINED MEMBERS
EVERYWHERE (both sexes) seeking romance,
correspondence, matrimony. Free particulars in
plain envelope. PINE TREE SOCIAL CLUB,
Box 14, Stow, Maine.

SPECIAL PSYCHOLOGY SUBSCRIPTION OF- .

FER. SEND ONLY one dollar and receive eight
forthcoming issues.
newal subscriptions. Or, instruct us to extend
your present term. Address PSYCHOLOGY. 381
Fourth Avenue. New York, N. Y.

This applies to new or re-.

ELBERTA WILSON—TREATS DRINK-HABIT,
DISEASE and inharmony, successfully. Terms,
$5.00 monthly. Rock River, Wyoming.

WHY ARE YOU UNHAPPY? WRITE TODAY
for an analysis of your personal problem. It will
reveal the cause and show you the way to health
and happiness. Enclose $2.00. Jos. F. Matukaitis,
877 South St., Bristol, Conn.

Hypnotism

HYPNOTISM. COMPLETE 20 METHOD

COURSE 25¢. Also private instruction. Western

g;;sitituhe Hypnotism, Ps-2984 North Ridgeway,
cago.

Songs—Poems

WANTED ORIGINAL POEMS FOR IMMEDI-
ATE CONSIDERATION. Columbian Music Pub-
lishers, Ltd., Dept. 135, Toronto, Can.

Hostery

FIVE PAIRS $1.00, BEAUTIFUL SILK.
THREE (ull-(uhioned palrs $1.00. DIRECTCO,
SY-221 W. Broad, S h, Georgia.

Books

BOOKS! IF YOU DON'T SEE THE BOOKS
or course you need advertised in the pages of this
issue, just write your wants to Pnychology Book
Mart, 881 Fourth Avenue, New York, N.
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The Poison of Mob
Hysteria

(Continued from page 14)

individual feels he has contributed his
mite, his ego is satisfied, and all is well.

He is happiest when acting with the
crowd. Man is a social animal and no
normal man willingly isolates himself
from his fellows for any length of time.
He is comforted by his adherence to a
group. As someone has said.. “There
is need for social dependence written
indelibly into the very structure of
man’s being.” His interests mingle with
those who have physical identity with
him. Their joys—and whether he will
have it so or not, their sorrows—mingle
with his. He is bound by the chain
called social instinct, the mstmct of
gregariousness.

Psychologists know that this gregari-
ousness is a consciousness of kind. When
we refer to “our family,” “our home,”
“our country” and thereby reveal our
social instinct. The more complicated
society becomes, the greater the social
instinct manifested. The ease with
which we fall into the sway of mass
thinking indicates how indigenous it is
to our. mind-trend.

‘Whether they are crowd-emotions, or
individual, it is plain that emotions are
with us for protection. Naturally, the
action of mass psychology can result in
good to the individual and society, if
the urge back of the original or pre-

vailing emotion is a good one. All kinds
of worthy causes, orgamzatlons and
movements, benefit from it. It is up
to the individual to be very thoroughly
awake, so that he is aware when the
pull of the mass thought is beginning to
be felt. If he recognizes a downward,
dangerous suction, he is wise to resist
the temptation to stay and enjoy the
exciting climax that promises, for he is
undoubtedly playing with fire — that
kind of fire, the action of mass hysteria
which has ‘produced every hideous
crime of assault and outrage known to
the human mind.

If the temptation to be a part of the
mob’s surge into dangerous depths is not
resisted ; if the realization of where it
was leading comes too late, the individ-
ual gains something, at least, if he sees
the whole phenomenon for what it is,
disentangles himself from the results—
and is more awake next time.

The instances of how much and how
frequently we respond to mob psychol-
ogy, are surprising, but as in other
things, the student of psychology who
is, at least somewhat aware of it, and
who has built up control and powers of
restraint, is often in a position to lead
others who are in dangerous stress, and
to help bring order out of chaos for
them.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers. -
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...LIFE...
TRIUMPHANT

by Henry K. Miller

23 Inspiring Essays—

" in one volume

'LIFE IS RICH! Its hidden treasures are revealed
- in the great life mea If es—the 23 mspmng essays
conllﬂxsmg “LIFE IUMPH
to the heights of a more sau:fymg life!
These essays will mark the difference between suc-
cess and failure, hopefulness and depression,
health and illness for you, for your family.
Thousands of people in every corner of the g obe—
ergymen, teachers, lawyers, businessmen, em-
ployers, parents and’ students—cherish this truly
-immortal book, prizing it not as a book but as a
friend. and partner.
You need not remain in the bondage of fear,
limitation, worry, an er, jealousy, inferiority, de-
pression, fallure. hese powerful essays point
way .to cc , health,
contentment, peace and power "You can be what
you Io tg to be by following the pnncxples the Yy
set or egular price $2.50. Now—to
CHO Y'S readers only $1.25 a copy.

Send for your copy today!

PSYCHOLOGY MAGAZINE

.381 FOURTH AVENUE, NEW YORK, N. Y.

ROMANCE - LOVE - MARRIAGE

No matter what your age, don’t neglect romance.
It is ethical to marry rich. Information free in
sealed plain envelope.

CONFIDENTIAL @ SAFE @ EFFICIENT

FOUR-LEAF CLOVER CLUB
P. 0. BOX 413, CHICAGO, ILL.

Changing Your Address?

_If possible, *notify the Circulation

Manager of PSYCHOLOGY, 381
Fourth Avenue, New York, N. Y., four
to six weeks in advance of your re-
moval. Your cooperation will be ap-
preciated.

My secret of Memory Power helps to overcome
'ﬂo’nul Oontusslon and Worry. Clarifies prob-
Jems —ideas —lessons — card: s—books—-muaic

" ‘Undoubtedly, few things are more
valuable in this hectic, modern world of
ours where wonder follows wonder,
than just this power to rise above heavy
surges of emotion. Such power, such
understanding, on the part of ‘individ-
uals would make impossible such dis-
tressing phenomenon as followed the
fantastic radio’s “War of the Worlds,”
that October night some weeks ago.
Even the actual and authentic report
of the most tremendous disaster possible
to imagine, would keep such ones from
adding fire and fury to concerted gen-
eral thought—to the mass psychology
that destroys. Only in adding to con-
trolled, poised effort, can we be of serv-
ice to our fellowman—and get the most
out of life for ourselves. Psychology
helps us do this.

This Habit—Can I
Break It?
(Continued frem page 15)

to fear insanity and thus add further
to their unhappiness. The mind is ca-
patle of picturing the most foolish
things through drawing on the imagina-
tion in a destructive way, and if con-
tinued in, these plctures become ‘real
hablts and soon one is in a ‘“mental
trap”’.

What is the first step toward over-
coming a harmful habit?
of thought—a realization, gradual, per-
haps—that THE HABIT IS NOT BIGGER
THAN YOU ARE; a conviction that you

| can get rid of it, can be its master.

This confidence being the first step,
the second one is to begin building up a
new habit to take the place of the’ one
discarded. For, remember, you won’t
drop off the old habit without substitut-
ing something for it; that (bad) habit
having become a part of your mental
process, you can’t remove it and leave
an entire void. Things we can judicious-
ly relegate to the realm of habit, make
life easier for us. How awkward it

would be, for instance, if we had to

exercise the same conscious watchful-
ness all the time in driving an auto-
mobile that we were obliged to in the
beginning.

There are hundreds of acts we can
do better by leaving them to our subcon-
scious—which really means habit. It
is quite possible to do such things as play
music we have memorized, at the same
time carrying on a conversation. But
in the beginning, we found it necessary
to concentrate and use all conscious ef-
fort at our command to play the music
alone. -So, giving earnest attention—
concentrating if you will—in the early
stages of trying to form what might be
called a replacing habit, is more or less
necessary, but the action becomes easier
each time, remember, and undoubtedly,

| the effort pays big dividends.

A change’
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.How the Amazing Science of

PLASTIC
SURGERY

EN- ugliness
into Beauty

A BEAUTIFUL NE

FEATURES REMODELED

YOUTHFUL BUSTLINE

Whether a badly-shaped nose, an unsightly
mole or birthmark, aging pouches around the
eyes, unsha'pely breasts or glaring scars—
there is hardly a single bodily disfigurement
or blemish that Plastic Surgery has not cor-
rected. Above are only a few of the 180
astounding, “before and after” photos which
illustrate “As Others See You—THE STORY
OF PLASTIC SURGERY,” by the noted Phila-
delphia Plastic Surgeon, Dr. Henry J. Schire-
son. In plain language, he tells how easy
itis to have a beautiful nose, a youthtful face,
a new, “young bustline,” a face and body
free of blemishes, scars, excessive wrinkles
and other disfigurements. This book will open
the eyes of anyone who has suffered the sac-
rifice of business and social opportunities
because of ugly features, a prematurely aged
face or disfigured body. For the amazing,
up-to-date truth about Plastic Surgery, read—

AS OTHERS SEE YOU

- Fhe fﬁf
| PLASTI X
By Dr. Henry J. Schireson

Eminent Philadelphia Plastic Surgeon

l The MACAULAY COMPANY, Puhlhhon. I
Dept. 47,386 Fourth Ave., New York City

Gentlcmon. Please send me a copy of “As Oth
qs * by llen J. Schireson, M.D. At the end

of dm 1 wili clther mnlt $3.00, plus few cents
postage, or return the hook. .

Name.
i Address .
'HECK HEREB if you prefer to enelose full pay-
l Eo:?t now, thereby %avh'l,u SAME l

delivery. fee. (
MONEY-BACK GUARANTEE.)
Wl G D G EE ER W R .

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers: .

»
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FIND OUT IF YOU CAN SUCCEED!
NEW SCIENTIFIC ANALYSIS—FREE!
KNOW just how well-

equipped you are for
success in life. You
may be needlessly dis-
couraged — knowing
your chances will give
you confidence, FREE
test based on accepted
7 pﬁnclples of psychol-
7. measures your po-
= tentmlitlel. Pre-requi-
- site to proved home-
training course that teaches you to create
money-making new ideas and develop winning
penam.llty. 156 ACTION exercises—I

not mere

reading. Send .for test today—absolutely free

—no obligation. Dept.
-CHUR!

OLT: TUTE,
P. 0. Box 2191, Philadelphia, Pa.

90 DAYS’ TRIAL
It you mneed

LOWEST uaeth. but. do
PRICES spend m noh
L METHOD IS WHAT
YOU WANT. MY MONEY BACK GUARANTEE gives

look 1 have th‘ou-

OD IS FOUNDED
S N NEY

wbrlta TODAY for FREE BookAleIt‘ and Material.

R. CLEVE DENT. LABORATORY
Dept. 29-T, 503-06 Missourl Ave., E.. St Louls, il

STOP TOBACCO?

DO YOU
WANT TO

Emme, form
:'o for free booklet telling ot“?ﬁ-

jord

able, eas to relieve,
the‘:':rlvlnyg;:l’:ymen have. 3
Newell Pharmacal Co. K

Dept. 15, Clayton, Mo.

GET ACQUAINTED CLUB

If you want a ‘“‘wife,” “husband,”

or “sweet-

heart,” tell us your age, descnflt:on of your
“idul,” and by return mail you will receive seal-
ed culars of one of the oldest, most modern

Clubs in America, representing many weathy edu-
cuated members.
R. E. SIMPSON,

Box 1251 Denver, Colo.

***************m*

“LUCKY” COUPON

-Worth $2.00
Good 30 Days

This coupon, good for thirty days,
will entitle you to a reduction of TWO
DOLLARS from the regular rate of
five dollars for a straight two-year
subscription to PSYCHOLOGY Maga-
zine (no premiums). Pin your check
or money order for only three dollars
to this coupon and you will receive
the next twenty-four issues of PSY-
CHOLOGY mailed to your doorstep.

DON’T PASS THIS BY—IT

MAY NOT COME AGAIN!

s e - — ———— — —

PSYCHOLOGY
381 FOURTH AVE., NEW YORK
12-38

Name ' N
Address
Add $1.00 Per Year Foreign Postage.
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in the past. . ..

ately go over the difficulties which arise

between conflicting interests within our
own borders, we will be in a better
position to understand and arbitrate the
quarrels which lead to wars among
other nations. She has analyzed many
peace plans and as a result has come to
conclusions to which she refers as mere-
ly “a method of trying to deal with our
difficulties a litt}c better than we have

“Qur real ultimate objective must be
a change in human nature,” she says
“for I have yet to see a peace plan which
is really practical and which has been
thought through in every detail . . . the
first step towards achieving this end is
self-discipline and self-control. The
second is a certain amount of imagina-
tion which will enable us to understand
situations in which other people find
themselves. . . .

“That should be the way in human
progress—a peaceful, quiet way prog-
ress. We cannot follow this way, how-
ever, until human nature becomes less
interested in self . . . and realizes that
physical forces must be harnessed and
controlled by disciplined mental and
spiritual forces. . . . Those who set
themselves the task of making their
communities into places in which the
average human being may obtain a
share, not only of greater physical well-
being, but of wider mental and spirt-
ual existence, will lead an active and
adventurous life to reach their goal.”

H. C. Kinsey and Company, Inc.

I Focused My
Attention and
Discovered Power
" (Continued from page 31)

I find that I look forward to each new
day. New accomplishments, new tasks
to master, new happmess to enjoy

Very seldom do I give thought to my
physical feelings, for I just don’t have
time to think about them. I’m much
too busy concentrating on things that
are bringing my happiness. I know that
I have fbund a remedy for my “mental
illness” (that’s what it really was) and
1 am sincere in my belief that there
are many others who would profit by
training themselves to concentrate.

I do not mean that I believe this a
cure for a multitude of ailments, nor
yet a method by which you can skip over
several rungs on the ladders of success
and happiness but, I do maintain that it
will put your efforts into a specific chan-
nel of thought that. will constitute a
decided pull over the longer and more
difficult steps . . . and, it doesn’t require
any extra time. Any normal person
who can think at all, can concentrate.
1t’s worth a try, and if you stick to it,
I' feel sure you will be a surprised and
pleased individual.
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'The
Charming Woman

NATURE meant woman to

rule by charm. But the charm

that rules is not superficial—

it is not a matter of mere

mannerisms and surface ac-

complishments, of “glamour.”

Neither does it require great

physical beauty or a brilliant

* mind. Rather it springs from

a source deep within each in-

dividual and the vitality of that

source is dependent upon one’s

relation to nature. The woman who is not in

tune with nature lives an unhappy, meaning-

less, frustrated life. The woman who is at-

tuned to nature’s rhythm and moves with it is
charming.

If you have not the power to charm I can
show you how, by attuning your life to nature’s
rhythm and moving with it, you may become
charming. I can ghow you how,. by following
nature’s way, you may gain the position of
influence and power that was meant for you
when you were born a woman.

Send me your name and address and I will
be pleased to mail you a description of my
course, The Charming Woman, with
the introductory chapter, Charm.

ISOBEL ANDREWS
Loveland - - - - - Colorado

CHARACTER

By STANWOOD COBB

Author of “Discovering the Genius
Within You,” etc.

, .
CHARACTER is a clear-cut pattern for success-
ful living. A scientific and spiritual charting
of the uses and values character. Not a
word is d. An im and noble philos-
ophy of life compressed within 150 pages.

Beautifully printed, with urut«l blue-tinged
edges, bound in extra color, tuturd cloth,
gold stamped. An unusual gift

Vitalize your daily living-—-cttmct muu:nbx
embracing these cosmic truths tersely set f
by one of America’s leading educators!

Price, $1.50 at bookstores or mailed postpaid.
Reduced rates for Christmas club orders given
on request.

SPECIAL INTRODUCTORY OFFER—
Good until December 15. e will mail
you @ copv of CHARACTER oatpmd for
$1.25 and if after examination you do not
want to keep it we will refund your money.

AVALON PRESS,
DEPT. P, BOX 4026, WASHINGTON, D. C.

BECOME A DOCTOR OF

BIO-PSYCHOLOGY

Lecturer  Counsellor ~ Metaphysician

Profession. Health. Science. Personality growth,
Degrees. Home study. State chartered institutions.
Scientific preparation through the understanding
of Bio-Psychology, Bio-Psycho-Dynamic Educa-
tions, Bio-Psycho-Dynamic Sciences, Bio-Psycho-
Dynamic Religions, Bio-Psycho-Dynamic Philos-
ophies. Write, stating interest Dept. C. TAYLOR
SCHOOL OF BIO-PSYCHOLOGY or TAYLOR
UNIVERSITY OF BIO-PSYCHO - DYNAMIC
SCIENCES, Chattanooga, Tennessee, U. 8. A.

—"“"COLORS—

BREATH & CREATIVE FORCES.” 50 Chapts.
104 pgs. COLORS in Nature, their Basic Princi-
ples and Uses. Color PSYCHOLOGY, Colors for
Health, ete. author Dr. E. J. ‘“Rainbow”
Stevens is considered the world’s leading author-
ity on colors for many years. Price: insured,
deluxe ed. $1.00 or Plain 66c. Remit any form
Rainbow Pub., Dept. P, 242 Powell, San Francisco,
Calif. Inquire re book “True Color-Therapy.”

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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