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Showing how metal chips and slivers
caused by ordinary openers look under
the magnifying glass. Surely, no longer
will anyone want to feed these metal par-
ticles to their families now that Science
provides the much safer NU-DAY MAG-
NETIC Can Opener!

What a profit
chance for you!
Now that the danger of metal slivers
from ordinary can openers has been

AGENTS

revealed, no housewife will continue
to Jwynullze the health of her fam-
ily! Nothing gnes the same
DOUBLE protection against danger
as the NU-DAY. Think what this
means to you in BIG MONEY!
More than 25 million homes, hotels,
restaurants, hospitals, etc., wazth to
buy! No competition, F'\sy profits
everywhere! And wait until you see
what a great demonstration the NU-
DAY makes possible! Women gasp
when vou prove to them how this
great discovery helps them to free-
dom from worry. No wonder they
s,r'\h it right out of your hands to
enjoy its greater safety! No wonder
even inexperienced folks pocket as
high as $3 and more in an hour, full
or spare time! Rush coupon for de-
tails and smashing \’0 RISK TEST
OFFER today sure!

Please use coupon or mention PSYCHOLOGY MAGAZINE

into foods.

all,

'NOW..A BRAND NEW

"S10P

EATING METAL CHIPS
AND SLIVERS IN FOOD’

Every time you open a can with the ordinary can opener,
you expose your family to dangers to health. Tests show
ordinary can openers shave off metal slivers which drop
Experience also shows infections from cuts
caused by mishaps in opening cans.
ing new type of can opener, built to help safeguard the
nation against these possible dangers to health. The NU-
DAY opens cans easily, quickly, automatically and, above
much more safely. Coupon below brings full details
and liberal No-Risk Test Offer.

Now comes an amaz-

Rush it today!

MAGNETIC INVENTION

That is SAFE .. Automatic!

ECESSITY is the mother of inven-
tion! The can opener prescribed by
Science is here! Radically new in prin-
ciple and design—miles ahead of ordi-
nary types—the NU-DAY MAGNET-
IC Can Opener at last assures better
health and greater safety!

If this invention offered only protec-
tion against metal slivers, it would merit
a rousing welcome in every home! No
other can opener at any price can give
you this same freedom from worry. For
its new MAGNETIC principle is pro-
tected. And look at its many other
great features! Hangs on wall—slips
in and out of wall bracket. Holds cans
for you. A few easy turns of the han-
dle and tops of cans are cut OUT—
clean, smooth. Opens round,
oval cans. Ends finger cuts,

Removes bottle caps, too.
Yet priced within

slick,
square or
infections.
Guaranteed 5 years.

the easy reach of all!

NO-RISK TEST OFFER!
Simply Mail Coupon Now!

when you

Tremendous Untouched Profits!

No wonder housewives go wild when
they see the NU-DAY! Its knock-
out demonstration amazes women—they
buy on sight. For nothing else can give
them the same greater ¢ dfety and sav-
ings in time, work, food and money.
Evcrv home urgently needs the NU-
DAY now that it has been proved that
ordinary can openers hold these dan-
gers of metal slivers and cuts and infec-
tions. No woman will knowingly jeop-
ardize her family’s health or her own!
The market has been sw ept clean—providing a
steady profit chance for smart folks that comes
once in lifetime! Unlimited market! Nation-
wide demand! No competition! Rush coupon
for facts and liberal No-Risk Test Offer that
brings big money in full or spare time! Hurry!
Scientific Products, Inc., Dept. P-217,
4311 Warne Ave., St. Louis, Mo.

___________________ B
| SCIENTIFIC PRODUCTS, Inc., Dept. P-217,

4311 Warne Ave., St. Louis, Mo. '
| “Rush full details of the NU-DAY and liberal No-Risk |
!Tes( Offer, without obligation. '
I Name |
| |
I Address !
| |
l City State |
| [ Check here if interested in only one for your home |
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‘What Really GoesOnin a

sational movement,
woods to romp *

of hating clothes,

“Among the Nudists' = i
star Dﬁlar Booukss—ls 'ml!’kfbrary
han

W wi
lect from the list below.

bs:“d F Eo EXAMINA“""ON Ia -
Star Dollar Book! iy

.« «and 62 other Best
Sellers (Formerly $2.50 to $5.00)

[WHAT do you really think or KNOW about
Nudism? Are you shocked? . . . Or do you
simply laugh at the stories circulating about
Or do you agree that it is high time
you knew what is actually behind this sen-
which is suddenly send-
ing thousands of men and women into the
‘in the altogether’’?

If you think that Nudism is just a matter
you’re wrong.
it i1s a stunt indulged in only by exhibition-
ists—get the true facts!

Now a young man and woman tell the in-
timate story of how they unexpectedly went to
live among the Nudists—or how they ‘‘took
the plunge’’ — of the
ment they endured at first—their strange re-

social entertainments—
and the strange changes

NUDIST COlONY?

that took place in their ideas

““Among the Nudists’’ is an outspoken descrip-
tion of what really goes on behind the fences of
the Nudist colonies—told by

If you think

intense embarrass-

actions to living in a world f'm ol 22,50 10°85.00 best- below—for FREL his § acts
where clothes were taboo—the u 11;{,0‘;‘; akc oure:m"b:" X:;, decide to keep rac“ﬂueaungny Drevfa?gm
curiosity  of  others—their ‘“Y °"B of the books, you are boun ave money— Also

for each of the > ONE DOLLAR. see
games, dances, interests, and (“Among the Nudists” for example. was $3.500  But No. 161 below

you at once.

touched by artist’s paint or censor’s patch, show f
you the activities in these out-of-the-way camps. |]

Here is the true story of why so many thou- [
sands of men and women are eager to go around
without a stitch on them. Here are the reasons
why this ‘“‘escape’
Germans and French is gaining such an amaz- |
ing foothold in America today.

Do You Wan tto SEE this Book—FREE? |

You do not have to buy ‘““Among the Nud-
ists’* to examine it, scan its interesting pages.
We will gladl,

age yolume—an

u can decide about that after you actually have the
ks in your hand.

you wish to see on 5 Days'
coupon without money—and they will be sent to

of morality.

two people who ls Nud

And 22 actual photographs,

of the more unconventional |

Ho
pitse g ot e

aend you this amazing 247-
any others you mn wish from the

MON 'r"
rzu. E NUDISTS!
fr. st} QU ERANKLY! ST ]

Bimply ™ select the volumes
Approval—send the

NAPOLEON—Emil Ludwig. | and Morgan. “Key” method used

Which Do You Want?

l THE CARE AND HAN-
DLING OF DOGS—J. L.
Leonard, D. V. M. How to select,
mate, train, rear 159 breeds. Cara
of puppies. Diets, baths, exercise,
housebreaking — obedaence, with
chxldren, ew. Complete quick in-
dex, 3 Formerly $2.50
4 GEORGE 'SAND: The Search
For Love—Marie Jenny Howe,
Biography of the extraordinary wom-
an who smoked cigars, loved Cho-
pin, lived too soon. Formerly $5.00
A BOOK OF OPERAS—Henry

o E. Krehbiel. Former price $2.50
0 UNDERSTANDING HU-
RE — Alfred

Adler. Prof. oI Psychology. Univ.
oI annm;, offers key to our actions,
ughts and sins.  Formerly $2.50

3' CLEOPATRA— Claude
Ferval. Story of most allur-

ing and fascinating woman in all
hutory. Her u'.y conql;%r;g
5' IN BRIGHTEST AFRICA
—Carl E. Akeley. Ho kxlled a.

leomrd bnre—h

17 TORY OF RELIGION
—Chnrle. Francis Potter.
Tells true story of all faiths.
Former price $5.00
19 THE OUTLINE OF HIS-
* TORY—H. G. Wells. This
masterpiece of all time now com-
plete in one volume. New and re-
vised. Includes maps, charts, illus-
trations. dmzrams, etu. 1,200 pages.
Unab: ruI ormer_price $5.00
TRO N OMY FOR
EVERYBODY — Prof. S.
Nerwnomb. New edition, complete-
Formerly 82.60
24 AMONG THE NUDISTS—
Frances and Mason Merrill.
Frank ti Nudism

by 500,000 readers!
F price $4.00

ormer
36 BIRD NEIGHBORS—
e Neltje Blanchan. Friendly

acquaintance wil 150 songsters, | by world-
t.n].lers ﬁghters Gives qunck iden- f{; mous
Formerly $5.00 | authors.
37 TOBIOGRAPHY OF | 1,177pages;
BENVENUTO CELLINI — | ynabridg
Tunnlated by J. A, Symonds. Formerly '
Amazing artist, lover, duelist. New £3.00
edlﬂo_l;' llIust ted, unexpurgated. 62. MY LIFE—Isadora Duncan.
43 > OIiY OF THE Frank autobiography of great,
WORLD S LITERATURE'— eccentric da?cer, Fwi(.hout retl;ence
or apology.’ 5.00
THE STORY OF MANKIND THE ROYAL ROAD TO
46' —Hendrik Willem van Loon. 65 CE—Richard Hal-

Famous_ history of world with 188
iuustmtmns in authors umque

9 KEEPING MENTALLY FIT
* —Joseph Jastrow. Psychol-
ogy guide for average reader.

Inburton. Reckless young roman-
ticxst in glamorous corners of the

Formerly
67 HENRY THE VIIITH—
* Francis Hackett. Brilliant
story of lusty royal bluebeard nnd

price 83.50 | hi Former 3.00
50, SIX YEARS TR AT 6’5“":—5’{ IN CIVILIZATION—
MALAY JUNGLE—Carveth Calverton and hmal-

Wells. Sheerest, humort

in astonishing animal and native life.

Formerly $3.00

53 FAMOUS TRIALS OF HIS-
TORY—Lord Blrkenhe-d.

ormerly $4.00
UNDERSTANDING THE

int; by Have-

Ioclx Ellis. 30 authorities take
taboos outofsex. Formerly $5.00
70 LAST HOME OF
MYSTERY——E Alexander
Powell. Amazing adventures in

mysterious Nepal. Daring dmclo-
54' STOCK MARKET—Allison | sures of social customs sbockmz
Cragg. Simple yet thorough ex- lleoua depra

4

72. AUGH ‘A DAY KEEPS
THE DOCTOR AWA

Irvin S. Cobb. Inexhaustible fund
of funny stories for longest, loudest
laughs, Formerly $2.50
74 WILDE, HIS LIFE

« AND CONFESSIONS
Frank Harris. Genius who died in
poverty and shame because of name-

ess vice en d

y $3.76

planation of stock market operation
and brokers. Guide for bothlayman
and expenenced merly $2. 50
55 TH CONQUEST OF FEA
s —Basil King. Has helped
100,000 to conquer fear, of illness,
loss of income or nbnormalny.
merly $2.00
57 MEET GENERAL GRANT—
Woodward. Finest

to

has raised. Intimate experiences of
young American_man and woman
who tned _it. Tells truth about
effects
on modesty health and emotions.

22 unchanged photos. F 2
THE NATURE OF THE
WORLD AND OF MAN
Edited by H.-H. Newman. Biog-
raphy of Universe. Stars, earth,
bacteria, plants, reptiles, mammals,
Man. 562 pages, 136 illustrations.
Formerly 36.00
29 A SECOND BOOK OF OP-
Henry E. Krehblel.

bi rant, cl picture
of waI War yet wntten

ormerly $5.00

58 LEGION OF THE DAK'INED

s —Bennett J. Doty. Amaz-

ing inside story of French Foreign
Legion by an escaped member.

Formerly $3.00

60 THE CONQUEST OF HAP-

PINESS—Bertrand Russell.

Strips shams from “sin,
living. Formerly $3.00

* fear,love,

61 THE OMNIBUS OF CRIME
* —Dorothy L. Sayers. 62 thrill-
ing stories of mystery, crime, horror,

and pitied now,
76 POWER AND SECRET OF
THE JESUITS—Rene
Fulop-Miller. history _of
powerful society through the In-
quisition to today. Formerly $5.00
77 RUEEN ELIZABETH—
atharine Anthony. Amaz-
ing era of Virgin Queen who built
an empire, died of heartbreak.

Formerly 84.00
5 GENGHIS KHAN—Harold
Lamb. Terror of wivilization,

e known world.
Formerly $3.50

conquered half

The more modern mson
and Delilah, Paglmcri Butterﬁy

88 Thrilling rise and fall of lover,
warrior, Emperor of all Europe.
One of the great books of modern

Formerl,
89

HOW TO LIVE —
Bennet. Eminent author
charmingly records his rules, im-
presexon.s. philosophy of successful
living Former price $5.60
90 ABRAHAM LINCOLN——
* Lord Charnwood. Best
known. most nuthontatxve bloE-

Tap! 3.00
99 TI-IE DOCTOR LOOKS AT
LOVE AND LIFE — Joseph
Collins, M.D. Dangers and results
of sex ignorance. Formerly 83.00
102. PEARL DIVER—Berge and
Lanier. True adventure

beneath the sea. Exciting fights
with tiger sharks, gmnt octopi, ete.

price $4.00
103 THE BUSINESS ENCY-
CLOPEDIA. Important
facts, tables, statistics, laws, for
office and home. ormerly $5.00
107 MY STORY—Mary Rob-
* erts Rinehart. Story of
life more thrilling than her own
novels. ormerly $2.60
108 RASPUTIN THE HOLY
.VIL—Rene . Fulop-Mil-
ler. Mnd monk who hypnotized
Czarina; turned relmontoseductmn
merly $5.00
110 MEMOIRS OF CASA-
NOVA. Masterly lover of
many, he broke Iew hearts. Un-
expurga ed ed t
111 OF MAN: THE
STORY OF JESUS—Emil
Ludwig. Powerfully beautiful bnogé
3.

raphy. F v $3.
112- INDIA: LAND OF THE
BLACK PAGODA—Lowell
Thomas. Luxury, squalor—sanc-
tity, sensuality—wisdom, ignorance

.00

11& THE HUMAN BOD@—

Logan Clendening, M. D.

Stop worrying about yourself! The

truth about weight, diet, habits

“nerves,” “heart trouble,” debunked
of fads.” 102 startling pictures.

Formerly 85.00

120 IDA BAILEY ALLEN’S

* MODERN COOK BOOK.

2,500 tested recipes, special menus,

diets; over 1,000 pp. Was 82.50

124, STRATEGY 1IN HAN-
« DLING PEOPLE — Webb
- . .
GARDEN CITY PUBLISHING
Dept. 5611, en City,

by succes:ful men to sway others,
reach nm ition. Formerl
1 9 ANDARD BO
BRITISH AND AMERI-
CAN VERSE—Preface by Chris-
topher Morley. Popular, compre-
hensive anthology of classical and
modern poetry. Indexed, 240 poets,
588 poems, 800 pages.
130 GREAT MEN OF SCI-
* ENCE—Grove Wilson. 28
absorbing biographies of immortals
like Newton, Pasteur, Darwin.

ormerly f\foo
133 THE STORY OF MONEY
e —Norman Angell. Clearly
explains gold standard, paper money,
banks, stocks, Federal Reserve. m-
ﬁauon, ete.
134 THE WHITE KING OF
* LA GONAVE—Wirkus and
Dudley. Amazing story of ser-
geant of 8. Marines who was
crowned, with Voodoo rites, empemr
of a black rennbhc.
135 LAUGHS FOR
. MANY DAYS—Irvin S.
Cobb. 365 prescriptions to drive
away blues. Inimitably told by

“America’s Beloved Humorist.”
Former price $2.50
136 BY WAY OF CAPE HORN
s —By A. J. Villiers. Excit~
ing storm-tossed trip from Australia

to England in the last full-rigger ship
of the old Cape Homers.

23.60
137 THE DOCTOR LOOKS AT
LIFE AND DEATH—By

Joseph Collins, M. D. Extremely
frank discussion of birth control,
indulgence, mental and physmal
disturbances. Formerly 83.00
142 OF HUMAN BONDAGE——
e W. Somerset Maugham.
Perhaps the greatest autobiographi-
cal novel of our century. Arichread-
ing experience. Former price $2.50
153 SCIENCE OF EATING—
Alfred W. McCann. Great

book by internationally recognized
food authority now in its 60th thou-
sand! Tells How to Insure Vigor,
Strength and Health in Infancy,
Youth and Age. Formerly $3.00
161 ON GOING NAKED—Jan
* Gay. Adventures of a
young American woman who turned
from private to public practice of
nakedness. Amusing, instructive.
Over 50 illus. Formerly $2.00

H N N N .
COMPANY,

e $2.
30, HOW TO WRITE LETTERS
* —Mary O. Crowther. m-
plete guide .to person&l busmess
letter writing.
MARRIAGE AND MORALS

31 Use the coupon.
* —Bertrand Russell. Straight

us without money. Booku W|ll

SEND NO MONE

Mark the volumes you want.

5 DAYS’ FREE
EXAMINATION

Mail coupon to

be sent ON APPROVAL. Pay

are we

thinking in sex ethics. Formerly $3.00 nothing In

33 FAERY LANDS OF THE
* SOUTH SEAS—Hall and
Nordhoff. After living native for
two years, authors preserve spell of
most romantic corner of earth.

ormerly $4.00
35.

THE NEW BOOK OF ETI-
Famous guide to social usage bought

EXAMINATION OFFER.
Then send us only $1 plus 10c

forget the matter.
limited—don’t delay.
pany, Dept. 5611, Garden City,

QUETTE—Lillian Eichler.

Please .use coupon or mention PSYCHOLOGY

that STAR "DOLLAR BOOKS. offer
value for $1 than you can realize without -ctulllE
seeing for yourself, that we are makin
Examine
-tag for each title
L’u keep. If you do not admit that this
ok value you ever saw return the volumes an
The editions of mnn{l titles are
Garden City Publis!

ou a greater

this FRE!
or 5 days.

is the biggest

ing Com-
N. Y.

N. Y.
Please send me the STAR DOLLAR BOOKS encircled below. I will
either send you within 5 days $1 plus 10c postage for each volume or I
will return the ks without being obligated in any way. (Encircle
numbers of books you want.)
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THIS ISSUE

In this issue, we welcome back, G.
Arthur Gayer, Ph.D., as Associate Edi-
tor of PSYCHOLOGY. Dr. Gayer’s inspira-
tional trend of thought, his wide train-
ing and knowledge gained through many
years of practical experience constitute
a wvaluable background for what Dr.
Gayer offers PSYCHOLOGY readers.

The Columbia University professor,
Walter B. Pitkin, who tosses off best
sellers several times a year and whose
amazing energy has given him the mnick
name, ‘“Human Dynamo” reveals some
of the secrets of making the most of
one’s powers.

That remarkable series, “Ten Great
Ideas of Ultimate Religion,” by William
Charles O’Donnell, Ph.D., comes to an
end in this issue. In the wvery mear
future, Dr. O’Donnell will offer Psy-
CHOLOGY readers a mew series of timely,
vital articles.

The story of a man who has intrigued
the imagination of thousands is included
in “The Free Thaatre, A Dream That
Is Coming True” . . . The brilliant
young author, Harold Kathman, con-
tributes two sparkling short-shorts . . .
Ada Patterson, Elberta Wilson, Emil
Gocker, Thomas Carter Dodd, Grover C.
Hall and others.

IN DECEMBER

That splendid new feature, “Psy-
chology in Review,” roams the psycho-
logical fields of the country and gives us
8ome of the latest findings. .

Following his article, “Sex Psychol-
ogy—the Dawn of a '‘New Day,” by
Lawrence Brown, Ph.D., requests for
another article by him have multiplied.
He continues the theme in ‘“Personal
Power in the New Age.”

The psychology of crime will be dis-
cussed by the nationally known homicide
detective, Captain Con. W. Willemse
who has slapped into Sing Sing, Danne-
more and Auburn, a long line of notori-
ous gunmen killers.

A beautiful woman who also is ex-
tremely clever has put her ideas into
concrete application. Hundreds of drab,
colorless individuals have learned from
her how to make the most of themselves
and their lives. The story of her
“Charm School” makes interesting read-
ng. . . . Many other original features.

I. W. Ullman, President; Frank Z. Temerson, Vice-President and Business Manager; Phil Painter, Vice President; Charles H. Desgrey,
Advertising Manazer Irene Kenuey Circulation Manager. . - < E
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t-Belly

isnt a pretty name--

—thousands don’t worry about it any more.
They’ve found a new and very simple way to
rid themselves of all surplus Abdominal Fat—
and the Constipation, Indigestion, and general
Sluggishness that so often go with it.

—S e ;
LARGE WAISTLINE
HELD HEALTH PERIL

Middle-Aged Man Who Keeps
His Small Lives Longer, Goy-
ernment Bureau Says.

FIGURES SHOW DIRECT LINK

Overweight People Have Worst
of It in Mortality Tables
Covering 15 Causes.

WASHINGTON, Aug. 2¢ (P .—
The man who keeps his waistline
small when he reaches middle age
is the most likely to win the race
for health, is the conclusion drawn
from a new study of the relation of
weight to physical defects just pub-
lished by the Public Health Service.

“By the time that middle age is
reached, these figures indicate, it is
a definite advantage to be under
the average weight for height,”
says the report.

It also shotvs ''a great excess of
mortality among overweight per-
sons, whatever the age, and also an
excess among young adult under-
weight persons.”

The conclusions are drawn from
records of more than 3,000 men
from 1909 to 1928, showing the ratio l‘

=0

of actual deaths to expected mar-
tality, acgordlng to different weight
groups..

Overweight people have the worst
of it in an analysis of the death
rate from fifteen causes among
men classified as twenty-five pounds
or more underweight; *'standard
lives” or ‘normal” men, and those
fifty pounds or more overwenght

FROM THE N. Y. TIMES, AUG. 25, 1933

OW, for the first time, a simple method for

the’ single and specific purpose of reducing

the waistline! NOT for general reduction—
but for the exclusive use of those with surplus
fat and sagging muscles in this vital center of
bodily health. This new way to banish the un-
sightly “bay-window’ is creating a sensation. Men
tell how they have rid themselves of 2 to 18 inches
of unwanted waistline fat.

Even where drugs, cruel diets and exhausting
exercise have failed, this new method is paring off
unsightly fat, and restormg the youthfuf physical
vigor that returns with normal slenderness. When
cases like the one shown above are being dupli-
cated time after time, it is no wonder that so
many thousands of men have decided “there must
be something in it.”

Constipation and
Indigestion Go Quickly

This method involves none of the risk of drugs,
none of the punishment of starvation diets, or
strenuous exercises. In fact, one important part
of it is the discovery of a new body-
movement, which can be done without
exertion or loss of time right at your
desk—unnoticed !

here is no ridiculous flailing around
with arms and legs, as prescribed in so
many other ‘reducing” treatments. Every
step is concentrated on the one point
you wish to reduce—your abdomen!
And, because of this concentrated effect
at this vital part, conditions of Constipa-
tion, Indigestion, Flatulence or daytime
Drowsiness go quickly too!

“The Culture of the Abdomen”

Dr. R. Tait McKenzie of the Uni-
versity of Pennsylvania, and Sir Wil-
liam Arbuthnot Lane, the renowned Lon-
don specialist, are but two of the many 2
noted authorities who highly endorse Thises
“The Culture of the Abdomen”—the ganno
famous book that fully explains this
astonishingly safe, easy way to reduce

your waistline.

Dr. Lane says, “This book, so care-
fully compiled, will be of the greatest seryice to
the public. The author describes, in the simplest
and the clearest manner, how it is open to every-
body to be vigorous and healthy. His methods
are excellent in their simplicity, and are most
effectual. To my own certain knowledge he has
treated qmte a large number of people most suc-
cessfully.”

1t is said of H. G. Wells, the great author, that
this book gave him ‘“a new lease on life.” An
another world-famous writer, whose name is also
known wherever books are read, said: “I know a
middle-aged man who suffered for thirty years
from ill-health. He was a regular dys peptlc
One day he bought, ‘The Culture of the Abdomen.’
The suggestions glven in the book pied but

-year old man
w hold his HAT
een his PRES-
ENT_waistline and
his FORMER one!

seven minutes per day of this man’s time. In
three months he had lost thirty pounds. His
dyspepsia had vanished. I can vouch for the case.
For the man was myself!”

“The Culture of the Abdomen”—clearly written,
right to the point, and completely illustrated with
photographs—is GUARANTEED to regain for
you a slim and strong waist. It has proved it can
banish the general physical sluggishness which
waistline fat so often causes, and to restore youth-
ful alertness, exhilaration and poise. It is GUAR-
ANTEED to do this for you, just as it has done
for so many others, on the following very liberal
offer—without risk or obligation on your part:

SEND NO MONEY
5 DAYS’ FREE EXAMINATION

Send no money with this coupon. Don’t pay
any money to the postman. We will send you
“The Culfure of the Abdomen” at once, on ap-
proval. Read and examine the book for 5 days.
If for any reason you then decide to return it,
simply do so and forget the matter. But
if you feel that this remarkable new
method will reduce your waistline and
end such troubles as Constipation, Indi-
gestion and Gas, as it is doing for so
many others then send us only $1.95 plus
tfh?l few cents fog postage as payment in
ull.

Think what a flat, strong-muscled,
youthful abdomen would mean to your
appearance, your health, your general
physical energy and activity, Distended,
sagging folds of fat make many men
look, feel, and act years older than they
real!y arel The official government sur-
vey (as quoted here from the New York
Times) clearly points out the dangers of
waistline fat. This research shows that
“Overweight people have the worst of it
in an analysis of the death rate from
15 _causes”!

Now it’s easy to ‘‘do something about
it” at once. Merely mail coupon—without
money—now. NELSON DOUBLEDAY,
INC., Dept. 9911, Garden City, N. Y.

NELSON DOUBLEDAY, INC.,
Dept. 9911, Garden City, N. Y.
Please send me in plain wrapper, for FREE EXAMINATION,
Thn Culture of the Abdomen,” telling how to reduee my waistline
new way, without drugs, hareh diets, or axhnu-nnﬁ exercise. I(
wlthln 5 days after receiving book I decide to return it to you.
shall do so -nd the trial will cost me nothing. If T decide to keep
the‘book, I will send you within five days $1.95, plus few cents
postage.

Name
Address

City. State.

Indicate here if enclosing $1.95 WITH -eeupon,
thus saving postage charge. Same 5-Day Return
Privilegze Guarantee applies, of course.

Please use couper or mention PSYCHOLOGY MAGAZINE when you write advertisers
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Health+Happiness+Prosperity

Marvelous Revelations

of Hidden Powers

O MAN or woman can afford to miss this mar-

velous revelation of hidden powers. It points

the way to complete self mastery. It reveals your

hidden powers through the discovery of which you

can be supreme. Perfect health, happiness and
success are offered you.

Priceless knowledge is given freely to you. You
can learn how to help yourself and others. You
can save hundreds of dollars in medical bills by
learning how to get and stay well.

You can do more for your children, than by giv-
ing them thousands of dollars, by learning to un-
derstand them, how to avoid the psychic murder
practiced by hundreds of well-meaning, but unin-
formed, parents; how to build up powers of health,
leadership, ability, courage, power, personality,
prosperity into your children’s subconscious mind.

Destructive habits can be broken at will through
the technique herein unfolded.

Sex can be understood, controlled and wisely
used.

The key to happiness, health and personal power
is held out to you. Take it and unlock the treasure
chest of hidden riches.

You do not have to “have faith!” Just send for
these seven little volumes. You are the judge and
jury. If you are not convinced that this is the
most amazing message that has come your way,
you may return the set at our expense.

Read What Others Say—

“Your course is worth a million dollars.” . . .
“It is the supreme inspiration of my life.” . . .
“This is the beginning of a new and happier life
for me.” . . . “This course has done what a dozen
doctors failed to do.” . . . “Cured shortness of
breath which baffled the doctors.” . .. “Has made
life more beaut.iful and worth while.”

“Your course saved my life. I was discharged
from army hospitals as incurable with tuberculosts,
stomach trouble, shell shock, and total despondency.
I am now 100% well and happy.”

“For twenty years I was the abject slave of the
tobacco habit. Since taking your course, I am su-
preme master of myself and have not smoked or
wanted to.”

“I hold a responsible position in the Federal
Treasury Office. Collections have increased 100 %
n my department since taking this course.”

“Every one in the world should have this knowl-
edge. It would revolutionize all of life, bringing
about universal happiness, health and prosperity.
It reveals one’s hidden powers and changes all life

for the better.”
YOU—

CAN FREE YOURSELF OF FEAR—W ORRY —HABIT
—ENVIRONMENT—LIMIT ATION—F AILU RE weuulpp

\\% H
FRE Be}elr?tLEgﬂinga‘l;zr!

HE COMPLETE KEY to the achievement of

the best things in life is now offered to you
FREE! A thorough, scholarly, practical course of
fourteen lessons disclosing the laws of self mas-
tery and more efficient living!

This great MASTER COURSE combines the
best of all courses and all teachings. It takes you
step by step through the entire revelation of self
mastery, self healing, self transformation.

Are you meeting with full success in life? This
course shows you the infallible laws of success.

Do you enjoy glorious, exuberant health? You
may, if you will, study the laws of health herein
revealed.

Is perfect, radiant happiness yours? There is a
super way of life wherein you may be always
hapgry, having the power to live above those fac-
tors and conditions that depress, discourage and
defeat those who do not know the way.

Does your personality attract others to you, so that you
are popular with all, a leader in every endeavor? This
course reveals the way to overcome every sense of inferior-
ity and limitation. It shows you how to rise to supreme
heights of personal and social power. It reveals your hid-
den forces and powers. IT AWAKENS THE SLEEPING
GIANT WITHIN. It tells you how to climb to the realiza-
tion of your loftiest aspirations. It reveals the complete
laws of self mastery and the mastery of any hostile factor

in life.
No Idle Theories

The COMPLETE KEY to life’s supreme prizes is herein
offered to you. No idle theories, but sound, practical, in-
vincible laws of life whereby thousands have climbed to
superb heights of joy and exuberant being. Here are un-
folded in simple, forceful language the principles whereby
you may rise to complete self mastery, throw off fear, self-
consciousness, inferiority, worry, disease, failure. Health,
happiness, and splendid prosperity are yours, if you will
avail yourself of this great opportunity.

Clip the Coupon—RIGHT NOW!

This great, inspirational basic course in the New Psy-
chology will be sent you absolutely free with a two-year
subseription to PSYCHOLOGY. You need attach only
one dollar to the coupon below and then send one dollar
a month for the four following months to pay for the sub-
scription in full. OR, GET 10% DEDUCTED FOR CASH,
by remitting $4.50 with your coupon!

INSPIRATIONAL PUBLICATIONS, Inc.
1450 Broadway New York, N. Y.

I Inspirational Publications, Inc., 11-33 |
1450 Broadway, New York, N. Y.

I Please enter my name for two years’ subscription to PSYCHOLOGY and send me |
l a free set of Fourteen Lesson Course. I enclose herewith one dollar and will send

one dollar per month for the next four months to pay for the subscription. [J |
OR, I enclose check or money order for $4.50 after deducting my cash discount
of ten per cent.

Subscriptions to Canada—50c per year extra postage; To Foreign Countries—
$1.00 extra per year

e e e e e e s s s s e i s G s s S s s 8
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You Are Invited to Accept a

FREE MEMBERSHIP :». 17,

DouBLEDAY ONE DOLLAR Boox CLUB!

Get a book that was published at $2
to $3.50, like this, each month,
for only $1

HAVE you heard of this new
way to save from $1 to $2.50 or
more on a good book every month?

If you would like to obtain
books at half price or less you too
will be interested in the Double-
day One Dollar Book Club. There
is no enrollment fee. There are
no dues. You are not obliged to
buy a book every month. You
do not have to agree to buy any
particular number of books. You
simply are offered a real saving on
outstanding volumes—worth read-
ing and owning—when you wish
to buy them!

“WILLIAM PITT,” by P. W.
Wilson, is only one of the many
fascinating books to which Club

Members have been entitled in
recent months. - Carefully chosen
for interest, permanent value, and
literary excellence, the Club’s
monthly selections include $2 to
$3.50 books of fiction, biography,
travel, adventure, history. Not
‘“‘cheap reprints,” but ORIGINAL
EBRITIONS or editions identical
with the original. And each one
you take costs only ONE DOL-
LAR! If you do decide to take one
book each month, you save from
$12 to $30 a year on your reading.

If you are building a library; if
you welcome a logical way to
genuine savings—then read how
you can now enjoy the benefits of
this proved plan.

Join —Without Cost— the Book Lovers Who
Are Saving Money This New Way

The books selected by the Club
are exceplional titles—in many cases
BEST SELLERS, for among them
you will find outstanding books to
please every reading taste—novels,
biographies, tales of adventure by
land or sea, books of essays or of
history, books in every class of
literature. The authors are most
certain to appeal to the majority of
our members. In past months these
have included John Drinkwater, H.
G. Wells, W. Somerset Maugham,
Clemence Dane, V. Sackville West,
Harold Lamb, Robert Hichens and
William McFee. Surely they mean
reading pleasure and reading profit!
However, you do not have to accept
the Club’s selection. Your own
tastes are free to choose from the
Club’s lists,
to  substi-
tute, to re-
turn just as

Why It Will

FREE Enroliment—FREE SERVICE

The Doubleday One Dollar Book
Club asks no enrollment fees or
membership dues. You pay nothing
for the service of having outstanding
books recommended to you—books
you really want to read!

Each book is individual. There
is no ‘‘standard binding.”” “WIL-
LIAM PITT,” for example, is
printed on fine antique paper,

deckle-edge with stained page tops;
bound in lustrous black cloth, taste-
fully stamped in gold, and with a
two-color jacket.

YouTAKE OnlyasMany Booksas You WANT

Remember, you do not have to
accept the Club Selection. You may
select an alternative book or you
may decide not to take a book that
month at all. You may even drop
yvour membership entirely any time
you want to!l

During the year, there will be 12
monthly selections and 200 to 300
alternative books—good books, every
one of them. YOU are the one to
decide how many of them you wish.
And you know in advance that each
book will cost ONLY A DOLLAR!

number of books.
You SAVE S§I to

$2.50 or more on
every book you do
take.

The_ books offered
are BEST SELLERS
—or books whose
permanent value and
enjoyability make
them well worth
reading and owning.

You may read and
examine EVERY
book before you de-
cide whether you
wish to keep it.

You take NO RISK
in learning full de-
tails by sending the
coupon NOW.

PAY You to Send |  you e
the co“pon NOW! thing you
It costs you NOTH- can't help
ING to join. doing is
You pay NO month- to SAVE
ly or yearly ‘‘dues’. MONEY
You do not have to every time
take a book each you do buy
wit;'v:t:lo unless you 2 book!
You do not have to
buy any particular

See for Yoursell—AT OUR RISK—How Delighted You

Will Be with this Common-Sense Plan
You Need Send No Money with this Coupon

We invite you to try membership in the Doubleday
One Dollar Book Club. Unless you are more than
pleased with ““William Pitt,”’ the trial will cost you
nothing. And it will place you under no obligation.

Send the coupon to us now without money. We will send
you “WILLIAM PITT” postage prepaid. Fxamine and
read it. If you like it—keep it and we will bill you at the
special Club price of $1 plus the small postage charge of 10c,
Each month, then, you will have the privilege of examining
the monthly selection before you remit for it. But if
“WILLIAM PITT"” (or any other book, later on) does not
appeal to you—return it and you pay nothing. Could any-
thing be simpler, or fairer? You take no risk. Mail the
coupon now. Address: DOUBLEDAY ONE DOLLAR
BOOK CLUB, Dept. 9911, Garden City, N. Y.

IDENTICAL WITH
ORIGINAL EDITION

Size 5% by 8%
inches, over 850
pages, large read-
able type, on high
grade book paper.
Tinted top, hand-
some cloth binding
and two-color wrap-
per. Published at
$3.00.

At 23 he refused the
Premiership of Brit-
ain. At 24 he ac-
cepted. No wonder
a poem of the day
exclaimed:

“A sight to make sur-
rounding nations stare—

A kingdom trusted to a
schoolboy’s care!”

What an ‘
amazing
character!

he most
precocious genius in all the
annals of British states-
manship.

Up to now, no biogr-?‘hy
of his astounding life has
been both authentic and
thrilling. Now the story of
William Pitt, the Younger,
is told with breathless fas—
cination. Who was this
man? Why did he tower
so gigantically over his
friends, so decisively over
his enemies?

The 23-year-old
“Schoolboy’’ Who

to be Prime Min-
ister of England!

REFUSED

What dramatic signal
flashed his ascendancy to the
premiership? What was the

stake

his all against

the scornfully
sensuous

Catherine the

Great of Rus-

sia? What
happened "

when he, un-

skilled in military tactics,
ruthlessly drew swords wit

ith a dissolute tyrant
despoiling far-off India, what
id he engineer to subdue
the opposition? How did this
comparative child make fools
of vigorous leaders old
enough to be his sire? What
vice probably cut short his
life in its prime?

He wrote England’s history
in blood, in poison, and in
the honey of veiled diplo-
macy. Almost unbelievable
coups of intrigue and
triumphs of brilliant
strategy were woven into his
spectacular career. How?
Read this book. Know this
man. You will search all
a more unique

history for
story!

DOUBLEDAY ONE DOLLAR BOOK CLUB

Dept. 9911, Garden City, N. Y.

Please enroll me free as a Club Member and send me each month the
Monthily Bulletin and the book selected, commencing with WILLIAM
PITT. 1 will examine each Book Selection for three days and if I decide
to keep it, I will send you the Club price of $1.00 plus the small postage
charge of ten cents. If 1 do not like it, I will return it to you, in which
case 1 am to have the privilege of choosing alternative book, if I wish,
from the list in the Bulletin. I am not obligated as a Club Member in

any way except to pay for the books which I decide to keep. I am to be
free to discontinue membership at any time I wish.

NAMO. oo vveeeeseransseessssssstsosssssassssssssssssssssssasssscs sesesane
Street and NO...vvevsseerrsessssssesssassssssssermssssssasanes tesersasone
CtY.eeeeeronssssocssoassssasssncsssssnsssnncns Stateececceces Ve e eeenRee
OCCUPAtION. oo vvvrenrerasssssssansasssrssassesssscssssns sesessssscesensen
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Are You

The New Era Challenges!

Prepared’

date course in everyday workable psychol-

ogy has been prepared at great expense and
is now available to you at a price se low you cannot
afford to be without it.

This course in Practical Applied Psychology is
not a professor’s discourse with a lot of technical
classroom talk that needs an explanation when you
get through with it. This course is THE REAL
THING, worth many times the ridiculously low
price. You get sound principles of Psychology ex-
plained in a simple and fascinating way—and you
are shewn how YOU ecan apply these scientific prin-
ciples in your everyday life to gain added
HEALTH, HAPPINESS, SUCCESS.

v Vv Vv

YOU can profit tremendously from this course.
In fact, there are very few people who couldn't.
It is packed full of scientifically sound psychology
presented with great clarity. There is no exagger-
ation in saying that from even one of the lessons
alone’ you are very likely to get enough practical
benefit to pay back, literally, many times what you
pay for the whole course.

en we say that the course itself is likel

MANY of you will need help. A new up-to-

pay you back many times over, we mean just t at ',

For example, there’s the lesson on “How to In-
crease Your Selling Ability.” It doesn’t make any
difference whether or not you are engaged in sell-
ing, as a profession. Whatever you are doing or
plan to do, you must sell, whether you realize it or
not! You are selling all the time—and probably
not doing yourself justice at all. You’re constantly
selling your personality, your idea, your argu-
ments, your ability—or your idea of your ability.

Few people even realize this, while many others
are extremely poor “salesmen’ because they don’t
know how to present themselves and their ideas in
an effective way. They are handicapped by fear,
that awful bogey of the human race! The Lesson
on “How to INCREASE Your Selling Ability” is,
in itself, a gold mine of valuable, practiecal infor-
mation and advice that have actual dollars-and-
cents value.

v v v

And that’s only one of the lessons!
v v w

Then there’s the lesson on “How to Get Along
with Others!”—a subject about which no one can
ever know too much! Yet it is a subject about

which the majority of people know next to nothing!
How many people even imagine that there is a
science of getting on with those around them? But
there is! And it is one of the most valuable things
in the world. Study the people who are around you
every day, and those whom you have just met cas-
ually. What a mess lots of them make in their
dealings with others!

AND YOU! Do you feel perfectly satisfied with
your way of dealing with others? In the Lesson
on “How to Get Along with Others” you have a
rare treat in store—fascinating reading and seund,
accurate advice on how to make your personal and
your business life more successful by dealing more
successfully with the human factor!

v Vv Vv

How many people think of Imagination as a possession that can be
made an asset of great value? How many realize that imagination is,
or can be made, one of the most practical of the mental faculties? How
many—even if they believed this possible—could proceed to develop the
kind of praetical, constructive imagination that puts certain men and
women way out ahad of their iellows? An astounding number of people
think of imaginati bel ing principally to poets and day-dreamers!
And some of those same people wonder why they never get anywhere!

Yes, the 1 on i ination is another reservoir of information and
suggestions that you will find highly practical and helpful.

The rest of the lessons in the course are just as practical and just as
valuable. Right in the Intreduction itself you are given sound psycholog-
ical principlee of study—suggestions and advice which a great many
school and college students would give much to know. The principles
given you in the Introduction will enable you to study the course with
the utmost efficiency. But, more than that, these principles of study
can be applied, to decided advantage, in many practical problems.

‘We might go on and on talking about what this course offers you. We
have given you considerable detail about some of the individual lessons—
enough to indicate the practical worth of the course now within your

reach.
A Preliminary Lesson—FREE

Quit marking time! Send TODAY for the FREE pre-
liminary lesson of this new dynamic course. There is no
further obligation.

NEW ERA INSTITUTE,
2010 Continental Bldg., Broadway at 41st St.,
New York, N. Y.

Mail This Coupon—TODAY!

————_——————.—.—.—_——————___._.__.

New Era Institute
2010 Continental Bldg.
Broadway at 41st St., New York, N. Y.

You may send me the Preliminary Lesson of the new course in

|

|

|

|
Applied Psychology. I understand I am assuming no obligation |
in making this request. |
|

|

|

|

|

|

Name

Address

e |

5,000-Word Preliminary Lesson—FREE!

Ploase use coupen or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Nervous and Mental Breakdowns!

They tell you . .

only imaginary . . .

The Psychology of Your

Fears

ERVOUS and Mental Breakdowns are

primarily due to FEAR. These
FEARS are due to your possessing a sen-
sitive, emotional, impressionable nature.
Such people are known as introverts. No
one who has never experienced such a state
can conceive of the suffering and torture
which is possible. These FEARS become
very real and intense in character—to the
point perhaps of one becoming panicky
and even hysterical. You feel “trapped”
and know not which way to turn. Your
relatives tell you it is all foolishness, your
physician tells you—‘“to forget it,” and you
are ashamed to tell your friends of your
trouble for fear they may think you queer.
Thus you suffer in patience and wonder
what the end is to be. Deeper and deeper
into the mental mire you sink and in-
wardly cry—“Oh, what shall I do?”

What Your Imagination

Can DO

You are told your FEARS are not REAL,
but yet you suffer quite as much from
them as though they were real. You do
not understand the condition, therefore
your mind is full of doubt. If a good friend
told you that a dear one had been killed in
an automobile accident you would suffer
keenly and pass through some very pro-
nounced physical reactions, even though
that friend were mistaken about its being
your dear one. You believed him, and that
was enough. In a like manner you believe
these fears you have are likely to culminate
into realities, and believing it causes keen
reactions. Through constantly holding
these fears you generate a very real poison
in your body, with a definite chemical
change, which produces an auto intoxica-
tion. This means a lowered vitality, func-
tional inaction, and supersensitive nerves—
all of which forms fertile soil for the
growth of very real disorders. Every fear
has its reaction on the Sympathetic Nerv-
ous System and is a shock which is felt
throughout your entire being.

Your Fears as a

Neurasthenic

Neurasthenia is a child of FEAR. It is
due to your sensitive, emotional nature get-
ting the upper hand and dominating YOU,
instead of your controlling and directing
it. Frequent indulgence in these fears
form fixed HABITS which trap you.
Some of the more common fears are: Fear
of insanity, fear of suicide, fear of injuring
a loved one, fear of crowds and closed
places, fear of being alone, fear that some-
thing might happen to you, fear of death,
fear of disease, fear of germs or dirt, fear
that people may recognize your trouble
fear that you might lose control of your-
self and make a scene. You find it prac-
tically impossible to forgct yourself and
vou assume an overserious and overanxious
attitude toward most everything. You lose
interest even in life, and each morning you
get up to—“just another day.” Where the
fears and feelings are acute the nerves
become extremely sensitive and weak and
you have peculxar sensations, such as un-
certainty in locomotion, a slight dizziness,

C. FRANKLIN LEAVITT, M. D.

Dr. Leavitt has been he_llplng people make
adjustments for THIRTY-FOUR years;
ten years in the practice of Medicine and
Surgery, and the past twenty-four years ex-
clusively devoted to Psychology and Physi-
cal Culture. He has made several trips
abroad and is thorough, scientific and prac-
tical in all his work. He is the author of
several books which have had a wide sale,
a writer for magazines, and conducts a
Psychological Department in one of our
leading magazines. Each month, for about
eighteen years, he has carrying his
message to Physical Culture readers, and
thousands have profited by it.

nervous indigestion, etc., which seem quite
alarming to you. Remember, worry alone,
which is a form of fear, can upset your
nervous system completely.

You Ask—*“Is My
Mind Weak?”

No, only those with active, “going” minds
experience these breakdowns. It is merely
due to lack of understanding and repressed
emotions which have accumulated to such
an extent that you are like an overloaded
boiler—just about ready to burst. This
good mind of yours has become introspec-
tive, that is all. But to just continue to
drift of course will mean more and more
acute suffering. Such a nature as yours is
capable of carrying you to great heights.
The truly successful have just such a type
of mind. You are out of adjustment, that
is all. The depressing reactions you are
experiencing are NATURAL reactions for
the life you have been living. Things are
according to LAW. It is a matter of
“reaping what we sow.” You lack UN-
DERSTANDING, TRAINING and DE-
VELOPMENT.

You Are Wasting
Your Energies

RIGHT thinking and living along with
proper mental and physical training and
development, will set that delicate and
wonderful machinery of yours working
FOR you instead of against you, and will
bring HARMONY. You have tremendous
power, the SAME power that others have
used to win success and happiness. Your
confidence has been badly shaken and you
are now on a negative plane of life, with
your life’s batteries short-circuited and
low. All this CAN be changed completely,
and has been in thousands of cases.

““Your troubles are
FORGET THEM!”

A Personal, Individual,
Human Service Is Offered
You by Dr. Leaviit

Dr. Leavitt is able to bring you all that
your case requires through an intimate,
individual correspondence sérvice. Letters
are written for YOU, taking up YOUR
individual needs. Quite the same instruc-
tion is furnished that you would receive
were you calling on Dr. Leavitt in person.
His BEST correspondence work is PER-
SONAL. Not the imitation typewritten
letters, or printed lessons that the usual
course consists of. Your letters are deliv-
ered direct to HIS desk and opened by
HIM. He will gladly answer any letter
directed to him— WITHOUT COST.
You can write him fully and freely, regard-
ing the most intimate things in your life,
without hesitation, for your confidences will
be sacredly guarded. His work is not of
the highly commercialized type. He will
be glad to advise you what he believes is
best in your case. Personal consultations
at his office he makes a charge for.

Read What 25 Cents Will

Bring You

Dr. Leavitt's book— SELF MASTERY
THROUGH UNDERSTANDING — has
been sold the world over. Over 200,000
copies have thus far been mailed. It is a
most complete 100-page book on the sub-
ject of Mental and Nervous disturbances,
and is pronounced priceless by thousands.
It will teach you about yourself and YOUR
powers and show you just how you have
drifted into the unnatural state you are
expressing today. Hundreds have found
a NEW LIFE just through reading this
book. It will tell you about that GIANT
WITHIN YOU and of the effects of
HABIT. This book, and a Preliminary
Psychological Analysis will be sent to you
upon receipt of 25 cents in stamps or coin.

A Questionnaire will be mailed to you so
that a complete history of your case may
be secured. You will then receive an
Analysis WITHOUT ANY OBLIGA-
TION WHATSOEVER. Send for this
book TODAY for this is a very REAL
OPPORTUNITY that you will not want
to miss. FILL OUT THE COUPON
BELOW.

FREE ANALYSIS COUPON

C. FRANKLIN LEAVITT,
Room 1516-K, 58 E. Washlngton Street
Chicago, Illinois

Enclosed please find 25 CENTS to cover cost of
SELF MASTERY THROUGH UNDERSTAND-
ING and Preliminary Psychological Analysis. It is
understood that this will in NO WAY obligate me.

Name

Address

City

State
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' lhe LAY
LAUGE

. ..and Bravery
Billie—Papa, what is a psychic bid?
Papa—Ordering hash in a strange

boarding house.—Pathfinder.

* * *

Cautious
Mrs. Rosebury—Did you listen to
that broadcast of “Gotterdammerung”
last Saturday?
Mrs. Martin—No, I don’t like those
programs with so much profanity in

them.
* * *

Hard Lines
Politician—Congratulate me, dear,
I got the nomination!
His Wife—Honestly!
Politician—Why bring that up?
* * *

Retort Evasive

For the third time she said to her
little son, “Run quickly and wash your
hands for dinner.” He looked over his
hands and then returned the verdict:
“Mother, they aren’t really dirty—just
kinda blurred.”—Public Opinion.

* * *

Mixing the Orders

Office Manager—‘‘Betty,
want to be harsh, but— ”

Stenographer—“Well,
wrong?”’

Office Manager—*I just want to ask
you not to write your young man dur-
ing business hours. Letters are apt to
get mixed. Reilly & O’Neill report we
have sent them a shipment of love and
kisses instead of the axle grease they
ordered.””—Stimulator.

* * *

I don’t

what’s

Forewarned
Little Algernon (to old lady who has
just arrived, and whom he has never
seen before): “So you’re my grand-
mother, are you?”

Old Lady: “Yes, on your father’s
side.”
Algernon: “Well, you’re on the

wrong side; I’ll tell you that right
now.”—Texas Weekly.
* * *
Vision
She was only the optician’s daughter
—two glasses and she made a spec-
tacle of herself.—Base Facts.

. . or Looking!
Country Constable: ‘“Pardon, miss,
but swimming is not allowed in this
lake.”
City Flapper: “Why didn’t you tell
me before I undressed?”’

Constable: “Well, there ain’t no
law against undressin’.”—Saniwaxer.
* * *
Enough

Restaurant Patron—Waiter, do you
call this an oyster stew? The oyster
in this stew isn’t big enough to flavor
it.

Waiter—Well, suh; dat oystah was
not put into flavor it, sah. He’s jes’
supposed to christen it.

* * *

Tsk, Tsk . ..

Lady: “Will you give ten cents to
help the Old Ladies’ Home?”

Junge: “What, are they out again?”
—Exchange.
* * *
Bewildered

“Have I had my afternoon nap yet,
dear?”

“Certainly, dear; you just woke up.”

“I thought so, but I wasn’t certain
whether I'd been asleep or just

dreamed it.”
* * *

Try, Try Again

A young lady was on a sight-seeing
tour in Detroit recently. Going out
Jefferson Ave. on a sight-seeing bus,
the driver was calling out places of in-
terest.

Driver—On the right we have the
Dodge Home.

Lady—John Dodge?

Driver—No, Horace Dodge.

Continuing out Jefferson.

Driver—On the right we have the
Ford Home.

Lady—Henry Ford?

Driver—No, Edsel Ford.

Still farther out Jefferson.

Driver—On the left we have Christ
Church.

At this point an interested passenger
tapped the lady on the shoulder saying:
“Go ahead, Lady, you can’t be wrong
all the time.”—B. & H. “Movies.”

* * *

Special Plate Needed
Phone Operator—‘“It costs eighty-
five cents to talk to Orange.”
Salesman—*“Can’t you make a spec-
ial rate for just listening? I want to
call my wife.”—Good Hardware.

3=

A Guarantee Plus
Customer—“Do you give a guaran-
tee with this hair restorer?”
Salesman—*“Guarantee, sir?
we give a comb!”—Exchange.

Why,

* * *

Little Hope

Sandy—Say, man, when is Annie
McTavish goin’ to let you marry her?

Andy—It’s very uncertain, man.
Some fool gave her a big box of letter
paper with her name printed on it. She
won’t get married till it’s all used up,
an’ she writes very few letters on ac-
count of the postage.

* * *

Resigned

“So your wife is going in for pol-
itics, eh?” said the neighbor.

“Yes,” sighed the meek one, “she’s
gone down town now to get a new hat
to throw into the ring.”

* * *

A Suggestion
Customer—I don’t like the looks of
that haddock.
Fishmonger—Well, madam, if it’s
looks you’re after, why don’t you buy
a goldfish?

* * *

Imagine!

Mrs. Newlywed—Dear, I wish you
would bring me home six more mouse-
traps.

Mr. Newlywed—Why, darling, I
bought half a dozen a week ago.

Mrs. Newlywed—I know it, dear, but
they all have mice in them!

* * *

Martin Talks
“What sort of a man is Martin?”
“Well, if you see two men talking at
the street corner and one of them is
yawning his head off, the other is prob-

ably Martin.”
* * *

This Generation Acts

Little Girl: “Mother, you know
that valuable old vase you said had
been handed down from generation to
generation?”

Mother: “Yes, dear.”

Little Girl: “Well, this generation
has dropped it.”
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Man Can Now Use Strange Inner Power

Revealed by New World Teacher

Yogi Alpha, internationally known
Psychologist and Philosopher and ac-
claimed New World Teacher, is bring-
ing Health, Happiness and Financial
Success to Thousands by his Startling
Revelations that:

—it is easier to succeed than it is to fail.

—hard work will never bring you success. It is far easier to
progress and realize your wishes when you don’t use a great deal
of conscious effort.

—there is an Inner Power within every one so dynamic and
forceful that it can carry you on to complete happiness, health
and financial success almost over night.

—a correct understanding of this Inner Power can bring you
a more perfect and beautiful body, and give you an attractive
and magnetic personality.

—all of the great teachers and prophets of the past have
consciously or unconsciously used a strange power within them-
selves to aid them in their wonderful works and so-called miracles.

—a correct understanding of this mighty power can enable you
to duplicate the feats of any great teacher that has ever lived.

—the world itself, and all of the laws of the universe depend
upon Mind for their existence, and a proper understanding of the
laws of Mind will enable any individual to create the things he

YOGI ALPHA

Internationally known Psychologist,
Philosopher and Metaphysician, Presi-
dent Y. A. Psychology League; Editor

“Psychic Digest”, America’s newest
Psychology magazine; Founder of
“Psycho-Logic”, acclaimed a new world
teaching.

needs or wishes, whatever they may be.

The story of a new and revolutionary teaching which
reveals a strange inner power so dynamic and forceful that
it can carry man to complete happiness, health and finan-
cial success almost overnight is told in a remarkable 5000-
word Lecture “Key to Your Inner Power—the Seven Steps
to Success”’—recently compiled by Yogi Alpha, interna-
tionally known psychologist and philosopher.

He tells of his discovery that all the laws of the uni-
verse can be controlled because the laws themselves de-
pend upon the great universal mind for their existence;
that every mind is part of this universal mind, and if you
learn to use this dynamic energy it can bring complete ful-
fillment of your most cherished ambitions, WITHOUT

PHYSICAL EFFORT.

Yogi Alpha further proves that this power is not limited
to a fortunate few, but is latent in every human being,
regardless of training, education or environment.

This secret Key is so simple to understand and apply that
it is amazing no one has found it before.

If you have wondered why many dream of success and
happiness, without fulfillment, why they struggle and toil
through the deadly monotony of daily grind for the few
who seem to get ALL the good things of life, you will
receive the answer in “Key to Your Inner Power”. And,
if YOU have had visions of wonderful achievement,

READ WHAT OTHERS

of New Found Health, Happiness and Success

“I now know greater

peace” of mind, more a sense of power”. F. geles.

enced, of security and Maj. M. B., Los An-

glimpses of riches you could almost reach, he will show
you that these visions are PROOF that they are possible.
for you to attain; that these riches are part of your
INNER POWER that can be quickly tapped if you are
given the KEY.

. The author offers for a limited time to send this amaz-
ing Lecture FREE of cost or obligation to all sincere
readers of “Psychology” magazine who wish to begin life
ANEW. It explains how you may receive this new and
revolutionary teaching in the privacy of your own home,
and reveals t.he astounding secrét, which mastered, can
enable you within the next few months to increase your
earning power, attract new friends and make your visions
of achievement, health and happiness come true.

Mail the coupon TODAY for your free copy of this un-
usual Lecture which can unlock the
reservoir of vast riches within YOU.

FREE vLecture

"KEY TO YOUR
INNER POWER"

SAY. iEmem ., o 0 F

I YOGI ALPHA |

| Psycho-Logic Institute

| Box 98, Dept. L-1, San Diego, California. |
|

| Please send me your FREE Lecture, “Key to
Your Inner Power” which reveals the secret
of health, happiness and financial success and l
explains how I may receive this new and

| revolutionary teaching in the privacy of my |

' own home. |

assurance, greater faith A. C., Los Angeles. Nime .

in myself. Through the “I saw a marvelous R g I
wisdom and enlighten- “Am in much better change in the fourth Addr |
ment of the Lessons, I health and mind and day, and I received a ' s i
am envisioning a vista, throwing off the burden job that morning”. C. l |
never before experi- I have been carrying.” B., San Francisco. 1:“_’ __________ S_t':______d

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write sdvertisers
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THANKSGIVING

by JAMES EDWARD HUNGERFORD

THERE’S a HAPPY kind o’ feeling
Comes into our hearts a-stealing,
At this magic time o’ year;
Kind o’ starts the blood a-stirring;
Sort o’ sets the pulses purring,
’Till we feel chockfull o CHEER!
And the REASON?
It’s the season—
It’s because THANKSGIVING’S here!

THERE’S a sparkle in the weather;
Folks are feeling in high feather;
There’s a SMILE on ev’ry lip!
Riles and trials, and “frets” and trou-
bles
All evaporate like bubbles;
Life is full o’ jest and quip!
We're revealing
How we’re FEELING—
Full o’ “pep” and “perk” and ZIP!

THERE are odors from the kitchen,
Tantalizing and bewitchin’,
Made to tempt the sons o’ men;
Stealing through the oven portal,
That just aggravate a mortal,
Be he EIGHTY years, or TEN!
Older, younger,
In his HUNGER—
He is just a CHILD again!

'THERE is something mighty
THRILLING;
Soul-inspiring and heart-filling,
When the “HOME-FOLKS” congre-
gate!
And the past, with annals tragic,
Seems to fade away like MAGIC—
Blotted out by hand o’ Fate!
Life is LIVING
On THANKSGIVING !—
Welcome, stranger—pass your plate!

Charles Farrel—Fox Films
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Thanksgiving Thoughts

A Chat With the Editor

by WALTER WHITELEY HUBBARD

TO SOME of us, Thanksgiving will mean
choice seats at one of the big football games,
a hearty and elaborate dinner afterwards,
and possibly a theatre party or bridge and
dance in the evening to top off the holiday.

To others, all too numerous, it will mean
wandering the streets seeking alms for the
support of the family, or falling into line for
the long wait until a community “dinner” is
served by a municipal lodging house or one
of the charity organizations.

But to the average American who is neith-
er overly rich nor distressingly poor Thanks-
giving day has a real significance; a potent
meaning.

Three hundred and thirteen years ago our
Puritan ancestors fought through a cold and
bitter Fall and Winter in a land that was
strange and unfriendly to them. Cut off,
almost entirely—at least by a matter of
months at a time, from sources of supplies
and communication with their mother country,
a band of faithful and determined men and
women, by. their heroic courage and devotion,
laid one of the great cornerstones for the
foundation of what was destined to be the
world’s greatest republic.

Now the important thing about the Pilgrim
fathers was that theirs was not a conquest of
arms nor commerce. No vast armada swept
the shores of Cape Cod Bay clear of enemy
vessels; no massed action of armed troops
preceded the occupation of what was later to
be the eastern part of Massachusetts. No
organized trade commissions nor consular
sales forces were mustered to assure peace
and prosperity to the settlers.

Theirs was a victory which only the student
of psychology can perfectly under-
stand. It was a triumph of vision,
of hope, of faith, of determination
and, last but not least, steadfast
courage.

Inspired, partially at least, by a
love of adventure, a love of free-
dom, and the desire to find peace
and happiness in a land in which
their religious and political beliefs
could find expression unhampered,
this tiny band of Puritans set sail

for the unknown continent far to the west.
Rather than bear the ills they had, they were
willing to fly to terrors they knew not of,—to
reverse the soliloquy of Hamlet.

Such divinely inspired courage was bound
to leave its hallmark in the making of this
nation, because it represented the type of
courage which hangs on with a bulldog-like
grip through the floods of calamity and the
fires of adversity.

Albert Payson Terhune once said that
“Courage consists in hanging on one minute
longer.”

Mr. Terhune’s definition should prove an
inspiration to many thousands, if not millions
of us, during these hours of emerging from
darkness to the dawn of a new day. We have
just cause for thanks that we possess within
us, each one of us, that same brand of cour-
age if we will but command it.

An almighty and inscrutable Providence
has seen to it that we all have within us those
same virtues and worthy attributes of mind
and soul with which our Pilgrim fathers were
blessed. Whether we draw upon this power
or not is up to us.

Certain it is that if we do make full use of
our mental, physical and spiritual resources
we shall reap a bountiful measure of health,
happiness and success.

Charles Schlag, in writing on prosperity,
stated:

“Our real prosperity is of God, no matter
through which channel it may come into mani-
festation. Acceptance of this fundamental
truth will bring to our realization the abun-
dance of God’s bounty. It will direct us in
the proper mental attitude, to build on a solid
rock foundation of sufficiency in
every need.

“The full meaning of prosperity
must not be limited to mere outer
possessions. . . . Therefore, let each
and all of us daily acknowledge
God as the source of our prosper-
ity.”

It is not a bad thought for the
entire year.

At least, we can do so during
this 1933 Thanksgiving season.
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Cash in on Failures!

Build Success With Confidence

by DR. WOLF ADLER

0UR failures can be blessings in disguise.

They may teach us lessons we did not know
before. We can gain by them, especially if
we are making an honest effort to develop our
personality and to increase our effectiveness.

From the viewpoint of the practical psy-
chologist, the line is altogether too thin that
divides failure and success.

In the struggle for existence, man’s drive is
toward a twofold objective: he seeks the at-
tainment of personal happiness and he desires
economic security for himself and his family.
In this vital drive he depends upon his own
character, his personal initiative, his environ-
ment, and his reactions to the social scene in
which he finds himself. Sometimes those re-
actions are in the line of success. Sometimes
they give to the individual a bitter and un-
nerving sense of failure; the consciousness of
falling from a higher level of achievement to
a lower level definitely affects his morale.

lT IS just here that we can step into our own
problems as practical psychologists. In ana-
lyzing the phenomena of his failure, let a man
ask himself whether he is motivated, in the
main, by negative emotions or by positive
emotions. Is he influenced by such negative
elements as fear, worry, anxiety, envy, jeal-
ousy, criticism of others, intolerance, resent-
ment? Or is he governed and guided by love
and loyalty, by confidence in others, by faith
in himself?

Don’t blame others for your failures. Fo-
cus your inquiry upon yourself. Stand before
a mirror and talk it all out with yourself.
Look yourself squarely in the face. Ask your-
self honestly, “Am I negative or positive?”

If you find that you are negative—and
there is a mighty big chance that you are—
apply the remedy. Definitely resolve to
change the direction of your thoughts. Tell
yourself that you are going to be negative no
longer and that in future you are going to
think along positive and constructive lines.
In fact, don’t leave it to the future. Begin
right now. You will be astonished at the pow-
erful mental awakening you feel.

This simple experiment in concentration
and autosuggestion is a very helpful means of
molding your thoughts into something new
and constructive. Faithfully and persistently
applied, it will help you to overcome the nega-
tive habits of thought which you have so fool-
ishly established in your mind. It will re-
place them with positive and constructive
thoughts. Your great objective must be to
build up your shattered self-confidence. A
self-confident outlook is what you must estab-
lish if you are to succeed, to conquer, and to
be happy.

WHEN the sense of failure seems to be
dominating you, you must fight back. You
must not retreat from the world about you.
If you do so, you automatically shut yourself
away from life’s realities and explicitly con-
fess your utter defeat. You must remain in
your world. You must be friendly with those
around you. You must develop new friend-
ships. You must become interested in others.
You must cut away every feeling of isolation.
You are not isolated. You are a member of
a social group, an intimate of the great human
family. You will soon be surprised at the
result. Your interest in others is not slow to
pay dividends in their friendly attitudes to-
ward you. Your biggest dividend will be your
ever-increasing feeling that you belong. You
have a definite place in social life. You are
one of the crowd.

The science of psychology has shown, as a
demonstrable fact, that our somatic and vis-
ceral structures react according to the quality
and extent of their external and internal stim-
uli. This is to say that your thoughts have a
tendency to produce appropriate activities in
your body, just as your environment produces
habits and other definite modes of activity in
your general behavior. For example, nega-
tive emotions, especially fear and anger, ex-
hibit a tendency to stimulate an over-secre-
tion of adrenaline, a poison of the most viru-
lent type.

Positive emotions, on the other hand, pro-
duce healthy conditions in the body. Con-
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structive thoughts, hammered in by repeated
affirmations, tend to build up a healthy body
and an alert mind. Ideas of your own full
worth, mental portraits of yourself as a bril-
liant success, definite imaginings of the place
in life you want to fill—all these are construc-
tive thoughts that tend to create in you a new
alertness, a settled poise, a profound self-con-
fidence.

Remember that, of all the negative emo-
tions, fear is the most harmful and destruc-
tive. The world is unhappily too full of peo-
ple who are afraid. They fear they are fail-
ures. They fear that they cannot be anything
else than failures. In fear and trembling they
set forth each morning to face a day that is
full of terrifying dangers for them. They
live and move and have their being in a self-
created atmosphere of failure. In their evalu-
ation of themselves, they stress their faults
and emphasize their weaknesses. They see,
both outside them and inside them, nothing
but gloom and misery. Is it any wonder that
they are failures? Is it any wonder that they
build up, by this line of thought, mental aber-
rations and neuroses within their own being?

SO, WHEN you do your daily psychological
drill before the mirror in the morning, take
notice that one of your principal tasks is to
cast out the demon of fear. In a phrase that
has become famous, the only thing we have to
fear is fear itself. Fear poisons the mind. It
poisons the body also. It is a known fact that
men have actually died from fear. It is not
so well known, but is nevertheless true, that
countless men are sick from fear—sick in
their body as well as in their mind.

Instead of allowing the emotion of fear to
poison both your mind and your body, go
direct to the cause. Ask yourself why you
are afraid. If it is because of a set-back in
business, what of that? Other men have suf-
fered business reverses and have staged a
comeback. Why shouldn’t you be able to do
the same? After all, the other fellow had
just the same sort of a mind that you have.
Only, he employed his mental powers to build
himself up, to be ready for the opportunity
when it came. There is nothing, except your
own self, to prevent you from doing the same
as he did.

In putting these psychological lessons into
daily practice, there is just one warning that
should be given. Remember, we don’t go it
alone. We are not isolated. Although we are
individuals, we live in a social setting. In
developing self-confidence we must take this
social factor into account. In teaching us how

In business, in social life—wherever you go—
you must mingle with the great human family.

to live, applied psychology takes stock of the
fact of environment.

Therefore, in our daily effort to establish
self-confidence we must learn to push our new
feeling of reliance out into our social sur-
roundings. We must develop our self-confi-
dence into social confidence. We must radiate
it, so that it illumines family, friends, fellow-
countrymen, all hu- (Continued on page 63)



16

Psychology

“Double Your Efficiency!”

Says WALTER B. PITKIN, “Human Dynamo®

In Interview With Grace M. Keeffe

.6

OUBLE your efficiency!” says Walter
B. Pitkin, Columbia University professor,
author of best sellers, New Jersey farmer
and jack of all trades.

“You can do this if you put your energy
to proper use. For energy is the key to all
achievement.”

It would be hard to find a person more
fitted to discuss this subject of human energy
than Mr. Pitkin. At fifty-five he combines
the enthusiasms of a romping youngster, the
energy of a crack athlete, and the experience
of a hundred ordinary men. He is rapidly
gaining fame as the champion ‘“human
dynamo’’ of this country.

Mr. Pitkin has served in every capacity
from junk dealer in Paris to professor of
logic at Columbia. He has engaged in ev-
ery activity from raising ducks to writing
editorials for one of America’s foremost
newspapers. He has visited more nooks and
corners of this country than Ringling Broth-
ers’ circus. He probably knows more people
than Mr. James A. Farley has met since the
fourth of March. And he has a store of
knowledge that would stump the world’s
worst ‘“ask-me-another” pest.

It is said that he has read through the
Encyclopedia Britannica and can talk in-
telligently on nine out of every ten topics listed
there. And journalism students at Colum-
bia aren’t slow in taking advantage of his
knowledge. ‘“Ask Pitkin! That man knows
everything!”’ has become sort of a byword
among them.

Mr. Pitkin is a long, lean, loose-limbed
man, with graying hair and a contagious
smile. Students may ‘shrink in their boots”
when he “bawls them out” for writing the
“world’s worst editorial.” His acid eriticism
is a death-bolt to their adolescent compla-
cency. But their humiliation doesn’t last

forever. The constructive criticism he has-
tens to add inspires their confidence and im-
pels them to greater effort. .

As I talked to Mr. Pitkin in his office the
other afternoon, he unconsciously toyed with
a stack of wire baskets at one corner of his
desk. Every one of those baskets contains
the material for a book that he is working
on or planning in his mind. And at pres-
ent he is turning them out at the rate of
three or four a year.

“Very few persons know how to walk
upstairs without a needless waste of en-
ergy,” Mr. Pitkin told me. “Even fewer
know how to rest, to relax. If they did,
they could save themselves a tremendous
amount of nervous wear and tear.

‘“People conserve their energies,” he went
on, “if they follow the simple rule of never
driving the engine when there is something
wrong with it. The highest performance
comes only when every part of that engine
is perfectly fitted to every other, and all
materials in the parts are suited exactly to
the service demanded of them.

“This axiom of engineering is not ac-
cepted and practiced by one man in ten
thousand. That’s why so few people use
their power plants to full capacity. That’s
why, too, this country is fast becoming an
over-stocked madhouse.

“Every year, more suicides, more mur-
ders, more broken minds to be packed off to
asylums; more people with frazzled nerves
seeking escape in narcotics; more men and
women past fifty dying of degenerative
diseases, such as heart failure, cancer, and
bursting blood vessels; more neurotics, more
neurasthenics, more chronic worriers.

“And all because people do not know
how to use their energies!”

Up to now, Mr. Pitkin indicated, we have

Few persons know how to rest, to relax. If they did, they could save them-

selves a tremendous amount of nervous wear and tear. . . . . People conserve

their energies if they follow the simple engineering axiom of mever driving
the engine when there is something wrong with it. . ..
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been too prone to consider ourselves more
or less as “spiritual” beings. We haven’t
given a thought to the electrotechnical de-
terminants of our personality.

“Ewvery human being,” he said, “is born
with a certain amount of available energy
and with a certain tendency to burn it up at
a fixed rate. In fact, living is a continuous
change of energies.

“We take in certain forms of energy in
our food, drink, and air. We make these
over into new forms and store them in the
liver, the blood, and various tissues. When-
ever we do anything—Dbe it dreaming or run-
ning a race—we tap these energies and
change them all over again, first into new
electrotechnical patterns and then into mo-
tions of the body.

“All living thus combines at least four
major techniques of energizing: storing up
energies for immediate and future consump-
tion; tapping these when needed; stopping
energy flow when necessary; and patterning
many flows simultaneously and in well-timed
sequences, for the execution of plans. In
short, we are concerned with food, work,
rest and versatility.

“Food is our primary source of fuel. The
kind and the amount we consume profoundly
affect our power plants. Most of us waste
and deplete our energies every day through
bad diet alone. Practically eighty-eight per
cent of the industrial workers of this coun-
try are seriously hampered in this respect.

“The diet of many Americans is far too
high in protein content, that is, in meat,
poultry, eggs, fish, peas, beans, etc. High
protein content over-energizes you. As you
store up protein reserves, you become slug-
gish and gain weight.

“By proper choice: of food, you literally
double your physical endurance. Chickens,
a cow, a vegetable garden, and a few fruit
trees for every American family might pro-
duce a race of super-men.

“The best worker,” Mr. Pitkin told me,
“is the one who uses the least possible en-
ergy.

“Dodge all the work you can,” he advises,
“without interfering with your success and
happiness. In working toward your goal,
make each act net the greatest possible
results.

‘“When prolonged, heavy, or tedious labor
must be done, do as little as possible your-
self. But apply the same rule to all others
who aid you. Allow them to arrange their
subordinate tasks so that each person exerts
himself the least without harmfully delay-

Walter B. Pitkin

ing or spoiling the results.

“To tap your energies best, you must make
all things around you serve your purposes.”

On the question of exercise, Mr. Pitkin is
not so positive.

“Some people,” he told me, “need a great
deal, others none at all. Many of the
world’s most strenuous workers have never
taken any, while others have testified to a
doubling of their powers through physical
culture.

“Don’t worry if you find your flow of
energy uneven,” he says. ‘“Unless you are a
freak, you have your ups and downs. When
up, your mind is keen and fast; your muscles
nimble and slow to weary; and your inter-
est in things vivid. When down, you are
either sluggish or restless; you dislike hav-
ing to think hard; you bungle simple tasks;
and you may show bad temper.

“Remember this! Work always increases
the aptitude to work provided you follow your
own natural lines of interest and ability.
And that brings us to the problem of a plan
of life. For power (Continued on page 48)
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Law and Human Nature

An Interview With ““Angel Gabriel”

by ADA PATTERSON

WE had been talking—Olive Stott
Gabriel and I—of human nature, current
events and the new administration.

“lI think,” remarked this foremost of
women lawyers ‘“that President Roosevelt’s
administration can be regarded as a triumph
of applied psychology.

“He says he does not know whether this
measure or that will be successful but he
wants to try it until a better plan is found.
He knows he doesn’t know it all. He asks
opinions and advice, sifts them and de-
termines what he will do.

“The majority of citizens of the United

Olive Stott Gabriel

States are proving their understanding of
him. They trust his honesty and fairness.
Knowing that he is trying to find the best
solution of present problems, they are be-
hind him, saying, ‘Go on. Try. We are
with you because we know you are seeking
the right way.” ”

Alert, thoroughly familiar with the ebb
and tide of national and international events,
this modern Portia, president of the National
Association of Women Lawyers, represents
more than five thousand of her sex in this
country.

That is one reason why, when Alfred
Smith, former governor of New York, was
being made Doctor of Laws by admiring
Harvard, she was receiving the same degree
from the Chicago Law School. So popular
is she at the bar and in her club, social and
business contacts, that friends, as fond of
her as irreverent, have conferred upon her,
the nickname, “Angel Gabriel.”

About her desk, on the seventeenth floor
of a New York office building, flows
throughout her office hours a stream of
puzzled, anxious, distressed or despairing
humanity. A cheering, inspiring desk. The
sunlight that pours through a southern win-
dow focusses upon a yellow blotter—sun-
light that has generously greeted in passing,
three flowering plants on the window sill.

There is an inspiring note here too, for on
its walls hang inscribed photographs of per-
sons who have achieved, or are achieving,
much—Ex-Vice-President Curtis, reared in
the tepee of Kaw Indians; U. S. Senator
Wagner, who went barefoot and sold news-
papers and lemon drops at the entrance to
Central Park; Judge Florence Allen of Ohio,
who said: “I shall never condemn anyone,
even in thought, until I have looked into his
face”; Judge Genevieve Cline, who tries
customs cases in New York.

It might be a continuous stream of misery
that flows around the desk but the woman
who sits behind it refuses to send any unit
of it out of the room in wretched mood.
Because she has faith in human nature. She
has an immovable conviction that it is better
than it seems. (Continued on page 52)
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Master. or Master’s Man?

We Build What We Will

by G. ARTHUR GAYER. Ph.D.

“What a piece of work is man! How noble
in reason! How infinite in faculty!—in form
and moving how expressive and admirable!—
in action how like an angel! In apprehension
how like a god!”

SUCH are the words of a poet whose wis-
dom has rung through the centuries.

Many persons find it hard to adapt them-
selves to nobler standards of thinking, be-
cause the old standards were mistakenly
low. True religion tells no man to under-
estimate his own innate value, or to be satis-
fied with hardship, poverty
and failure.

our friends and the world; whether people
will admire and respect, or loathe and de-
spise us—this, and much more, is in our
own hands.

The size of our fortune may be more or
less of an accident, but the size of the man
which we will fashion out of our own life
rests absolutely with us.

ANY normal and intelligent man can re-
make his life, even amid the ruins of his
business and prospects—rise a superb figure
even when everything material has been
swept from under his feet.

But no one can make the

Opposed to the utterly
untrue conception of man’s
nothingnessis the new
and inspirational psychology
which teaches that the spirit
of man is the highest expres-
sion of the Infinite of which
we have knowledge. By in-
voking the divine powers
resident within man, all that
humanity desires may be ac-
complished.

Every human being nor-

bun g

life. .

It is within ever
power to make of bis life
a masterpiece or a mere
daub. . . . Whichever it
proves to be, it will be
in the gallery of
.. It will be ex-
bibited to the world as
the embodiment or the
evidence of what such a
life stood for.

most of himself until he has
looked upon his life as a
magnificent possibility, the
material for a structure
which, to mar or neglect,
would be a tragedy.

The object of our life
should be not merely a liv-
ing-getting. Nay, self-real-
ization, self-expression, self-
growth, self-enlargement—
the calling out of the real
man or woman, the exercis-

man’s

mally is gifted by the Crea-
tor with faculties and pow-
ers, in one form or another, that will enable
life to be made into a masterpiece.

THE wisest scholars maintain that every
man can plan his life on a higher scale if he
so chooses; that he can build character,
create personality, perform work, win repu-
tation, honor and reward.

The psychic and occult student knows
that there is in the inmost self of every man
a divine or cosmic energy which he can sum-
mon to work his will.

It is within every man’s power to make
of his life a masterpiece or a mere daub.
And whichever it proves to be, it will be
hung in the gallery of life. It will be ex-
hibited to the world as the embodiment or
the evidence of what such a life stood for.

The sort of man we will make of ourselves
—how we will be regarded by our family,

ing of all one’s powers of
body, mind and spirit—this
is the real meaning of life’s activities.

The real value of a man is not his bank
and his check account, but the kind and
amount of good he has done.

THE man or woman who adds even one
new thought to the good and welfare of his
or her generation becomes that generation’s
benefactor. Hence man’s personality and
character are not to be measured by his ma-
terial advantages.

The motto of many employers and em-
ployees seems to be, “God for all, and the
devil for the hindmost.”” Another is, “Do
others before they do you.”

Any employer or employee who is not
willing to practice the Golden Rule, “Do
unto others as you wish them to do unto
you,” will never be a master man.

The employee (Continued on page 49)
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The Free Theatre

A Dream That Is Coming True

by WALTER R. SCHMIDT and E. FIELD

A FREE theatre!

Drama free to the masses—as literature is
free through the public libraries, as art is
free through the great museums of the coun-
try—

This is the dream of a man, Butler Daven-
port, and he has worked—and suffered—
through years, to bring this dream to frui-
tion.

And he’s succeeding. The idea, scoffed at,
maligned, attacked, both in and out of the
profession, is constantly gaining substance,
dignity, a place in the sun, even with those
who once shouted, “Ridiculous, impossible,
absurd! This man, Davenport, is a foolish
dreamer!”

BUT the way has been almost unbelievably
thorny. Interests which felt that the free
theatre idea, widespread, would hurt them,
have attacked under cover. Those who did
not understand and with the skepticism en-
gendered by ignorance chose to attach un-
worthy motives to the idealist—these have
thrust and parried with strength and venom.

But he’s kept on—ever since that day,
many years ago, when the dream of a free
theatre, where the poor could mingle with the
rich, could learn of life and enjoy the recital
of its moods through dramatic art, came to
him.

He was a tiny boy then—a child walking
with his mother past a toy shop. She offered
to buy any plaything displayed, but the boy
had caught sight of a pasteboard theatre. The
sight thrilled him almost beyond words.
“@Give me that,” he pleaded. Something, that
miniature stage suggested, which made every-
thing else seem insignificant.

He has never changed. This loyalty to the
things of the theatre, and to the people who
would partake and learn of it, has only grown
with the years.

BUTLER Davenport’s dream which in-
cludes the purposes of the free theatre is:
1. The mental and moral improvement of
men, women and children through the theatre
and the play.
2. Encouraging the arts in relationship to

life, and enriching lives through appreciation
of these arts.

3. To inspire to finer things in life, as was
done through the theatres centuries ago by
the Greeks (who felt that the theatre was a
necessity and not a luzury).

4. To encourage the art of acting, and the
cultivation of it in the young, or those who
are talented. To improve the speech, enun-
ciation and diction of our people, both Amer-
ican and foreign born.

5. To present the finest plays of the past
and present—plays depicting life, by dram-
atists of America and Europe.

6. To establish a University of the The-
atre, wherein the young players of America
may learn and exercise the rudiments of the
art of acting, such as movement, speech, fa-
cial expression, and so that, through such
instruction and actual practice on the stage,
they may become genuine artists.

“America has had no such University,”
Davenport has repeatedly remarked. “The
theatre has never been aided nor endowed as
have libraries, museums for paintings, or-
chestras, opera and research foundations.”

“When the Free Theatre finally takes its
place—and it will—it is not too much to pre-
dict that its establishment will mark the be-
ginning of a new cultural era throughout the
whole country—an awakening of those sleep-
ing, spiritual forces stored and repressed in
mankind.”

But to return to the boy of the ideals. At
fifteen, he was an actor and a director—head
of his town’s dramatic society. Here he
shifted actors about as he had shifted his
paper figures years before.

Later, from the balcony of the old Daly’s,
he eagerly watched rehearsals, observed the
making and painting of scenery, the experi-
menting with lights, the thousand and one
details that go into the background of the
player. He saw Booth, Barrett, Modjeska,
Bernhardt, Salvini, Sonenthal, Eleanora Duse.
Watched and studied them—that was his
education.

Years followed, and for a time he had to
turn away from the theatre, but he didn’t
forget it, nor his dream. He observed and
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tried to understand those with whom he
rubbed elbows. Those years gave him a re-
markable understanding of human psychol-
ogy. “My experiences at that time have
helped me to lend realism to every character
I have come across in a script, from long-
shoreman to bank president,” he remarks.

He was writing plays in those days and
never for a moment did he lose sight of his
objective—the free theatre, where the doors
would swing open to those, whether in ermine
wrap or ragged garment, who would absorb
understanding and culture through the me-
dium of dramatic art.

HE began to make his dream come true
in the country hills back of Stamford, Con-
necticut, where, with his own hands, and the
help of a dear friend, he built a tiny theatre,
seating 150. He called it the Bramhall Play-
House. Two seasons there, with actors, im-
bued with his enthusiasm, but as summer
closed his mind was seeking the next step.
One morning, he was awakened by an ad-
monition which indeed seemed as vivid as a
voice, “Go to New York. Advertise for a
small house for a theatre.”

Unquestioningly he followed this
“hunch,” found the location in New York
which seemed the right one, and after pay-
ing the necessary sum on the lease he had
exactly $3.17. “I worked hard so I wouldn’t
have time to dwell on how frightening the
situation seemed,” he reminiscences.

Money he had to have, of course, and part
of his never flagging energies has always had
to be put into raising money that the Free
Theatre might go on—that those who other-
wise would never know or enjoy the World
of Make Believe and thereby take courage
and mental sustenance from it—could have its
benefits.

Unsolicited gifts from people who com-
prise the audience, occasional gifts from peo-
ple of wealth who, inspired by Davenport’s
enthusiasm, have themselves seen the worth
and meaning of his idea—these have been the
usual avenues through which the Free The-
atre has been sustained. Back of these mate-
rial aids though, always has been the great
flow of faith in the project—almost a tangible
thing.

Many have been the experiences—some of
them almost uncanny—which have marked
the ups and downs of the only free theatre in
the world.

Once, after a performance, “Difference in
Gods”—which, by the way, Davenport had
staged against so-called expert advice—a man
and woman came behind the scenes to talk

Butler Davenport

Illustrated by MacGregor Gibb

with Davenport. The woman was greatly
agitated, finally saying she could not talk over
what she had meant to, and the couple left
asking the actor-manager to visit them at
their hotel next day.

The request fell rather disturbingly on Dav-
enport’s mind. With all the cares that natu-
rally fell to his lot in supplying the whole
background of a theatre—being producer,
manager, actor, even janitor at times, when
the exchequer was especially low—an added
terrible trouble had descended because the
theatre was about to be sold. But Davenport
has always obeyed “hunches.” He went to see
the couple, was told that in the unfolding of
the play they had seen the solution to a tre-
mendous life problem and were desirous of
expressing gratitude by giving to the Free
Theatre.

“Would $10,000 help?”’ they asked rather
diffidently. Their hearer almost fainted but
managed to summon strength to accept the
check, whose realness he could scarcely com-
prehend until the money was really deposited
as the sum paid for ownership of the pictur-
esque little play house on East Twenty Sev-
enth Street, New (Continued on page 59)
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Life’s Bargain Counter

Does the Law of Compensation Work?

by ELBERTA WILSON

ARE you among the many who are trying
to get something for little or nothing? I
hope not, for it cannot be done. Those who
have persisted in their efforts eventually find
themselves stranded on ‘life’s bargain
counter.” _ ~

Perhaps you will say: “Oh yes, it can be
done and I have been successful so often
that I have it down to a system.” This may
seem to be true, for no doubt you have driv-
en many hard bargains, and purchased many
good articles at prices far below their real
value. But what has been happening to
you while you have been doing it? Your
mind has been filled with thoughts of pinch-
ing and lack until you have drawn yourself
into poverty conditions. Bargain hunting
seems to be a real necessity.

For every hard bargain we drive, the law
of compensation evens things up, and we
experience a corresponding loss somewhere
in our affairs. Study the faces of those you
meet, and you will be able to separate the
ones who feel truly prosperous from those
who feel the necessity of bargain hunting.
This is not always determined by their gen-
eral appearance, or their possessions, but
by the expression which thought has so
indelibly stamped on their faces and their
actions.

As I sat in a car outside a grocery store
one morning, I watched a woman making a
few purchases. As she methodically han-

dled and unconsciously weighed almost ev-
ery apple in the box from which she was

selecting about a dozen, I could not help but
note the pinching thought registered in her
face as her fingers continued to pinch the
apples. I wondered if her body could relax
enough to allow her to enjoy the fruit when
she ate it. Pinching thoughts shut off sup-
ply both in the inner as well as the outer
expression of life, and much of the money
that is saved through pinching economy goes
to pay the doctor.

Study those who are prosperous. They
have not all acquired their possessions by
taking advantage of their fellow-men. You
will find the majority of them pay very little
attention to the evidence of lack with which
they come in contact. They are not really
hard-hearted, but they have consciously, or
unconsciously, developed a prosperous con-
sciousness—Ilack does not register with
them.

We all have certain obligations to our
fellow-man. No one can live to himself
alone, much as he might desire to do so.
The same Intelligence is directing us all and
we are not required to wallow in the sloughs
of poverty and despondency with anyone—
if we do so, we harm both the wallower and
ourselves. Our duty to others consists in
helping them to help themselves.

It seems difficult for people to realize that
every thought externalizes itself; that we,
including our environment, are the result
of our habitual thought, and that we are
influenced, to a certain degree, by the
thought atmosphere around us. The degree
in which we are affected is determined by
the magnetic quality of our own dominant
thoughts.

If you listen to an average conversation,
you will notice, that regardless of the sub-
ject under discussion, people usually dwell
upon the unpleasant side of it—storms,
losses, the so-called bad luck of their friends
and physical disorders—and, if anyone at-
tempts to divert their attention toward some-
thing pleasant, they soon lose interest. Yet
these same people all desire to succeed along
one line or another. They are really kind-
hearted and like to see others successful and
happy, too. They have never fully realized
the power inherent in their thoughts and
words. They do not know that they are
guilty of helping to create and to prolong
the conditions they so greatly deplore.

We would think (Continued on page 47)

W e all have certain obligations to our fellow-man. No one
can live to bimself alone, much as be might desire to do so
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You Need Action!

Don’t Sit On the Sidelines of Life

by ELSIE KING MORELAND

THERE’S power in action. There’s power
in doing something. You can talk about hav-
ing faith and courage, and both of these are
necessary, but it’s action that gets results.
And results are what we’re concerned about
to-day.

When you buy a ticket to a football game
you’re not especially interested in the crowd,
and in most instances you are not partial as to
who wins or loses. You want to see a touch-
down made, or an end break away from the
line of scrimmage and snatch a forward pass,
thrown with bullet-like precision, to record a
substantial gain for his side. Action is what
you’ve paid your money for.

A ring side seat is no good until the whistle
blows and somebody is knocked through the
ropes. Action is what you’re there to see.

Put your ball on the tee. It may be a swell
day and you may feel fine. But if you don’t
swing that old club—if you don’t get into ac-
tion—you won’t get on the green.

Every game is just so much action. So is
the Game of Life. Sitting on the side lines
won’t get you anywhere. If you want to win
—if you want the joy, the thrill, the results—
you've got to get in the game yourself and do
something.

You may know how to write a book, paint
a picture, sing a song, build a bridge or sell
hardware, but if there’s no action—if you
don’t make a start—your knowledge is value-
less.

Take a look at nature all around you. No
unemployment there. Nature works all the
time and doesn’t fuss about conditions either.
Who ever heard of an oak
tree refusing to grow be-
cause it didn’t like its posi-
tion in the forest. The rose
doesn’t bother about its
place in the garden—it just
keeps on blooming. The
grass grows just as green
by a cabin door as it does
on the White House lawn.
And nature gets results.

And when the tree and
the rose and the grass stop
growing—stop doing some-

thing—they die. So do you. You may not
know it, but you’re dead just the same.

Watch a little stream. How joyously and
how clear it runs, as long as it keeps moving.
Throw a log across it and see how quickly it
becomes muddy—filled with dead leaves and
trash of all kinds.

Inaction—idleness—is a log thrown across
your mind. It too becomes muddy, filled with
dead ideas and trash—fear, doubt, worry,
gloom. Get busy, and see how clear it be-
comes, how quickly faith and confidence and
rich, new ideas pour in.

Do something. Do anything. And don’t
be so particular. A young engineer lost his
job and went to work immediately driving a
truck. In a short while he was offered a bet-
ter position than the one he had lost.

I know another man who hasn’t worked for
two years. He’s waiting for something in his
line to turn up. He doesn’t believe in the
power of action. He doesn’t know you’ve got
to do something while you wait.

Next year you may have found your right
place—your chosen work. Conditions will be
better. But in the meantime the nearest job
is your opportunity. It may be something
you don’t want to do—something you don’t
like. But it means action, anyway, and that’s
what you need.

Roger Babson, the noted statistician, was
asked by a young man to help him get a job.
Mr. Babson sent him a prayer to be made
three times a day, part of which follows:

“May I remember that I am just as sure
to get rewarded if I make myself useful as
I am sure of being punished
for my sins. May I no
longer refuse to work be-
cause I am not paid. Until
I get a job, may I spend my
time doing something for
somebody, somewhere,
somehow. The pay doesn’t

bother me. I know that
will come, O God, if I de-
serve it.”

If you’re unemployed,
try it. And don’t just make
(Continued on page 54)
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Personalities =

Here and There
by “G.

TWO successes in one, and both in five
years’ time.

That is the enviable record of Walt Disney
and his merry little partner in fame—Mickey
Mouse.

Mickey just celebrated his fifth birthday
with a party that stretched round the world—
and with presents enough to fill a good-sized
room. For he is probably the best-loved per-
sonality in the world today—more
famous even than the Prince of
Wales.

And—something strange in such
a partnership—Walt Disney doesn’t
begrudge him his popular-
ity. He is perfectly con-
tent to bask in Mickey
Mouse’s reflected glory.

In New York on
a short vacation a
few weeks ago, he
expressed the con-
viction that he is
the luckiest person
in the world. For
he is now realizing
the three great am-
bitions of his youth.

“I always wanted to be
an actor, a stage director,
and an artist,” he said.
“Today I am combining these
three careers in one.”

KEaBlL~

youngster, all he could think of
was drawing. He covered his
school books, his writing pads,
even his examination papers with funny pic-
tures of people and animals. His teachers
used to throw up their hands in despair. He
had the thickest little head they ever came
across, they swore. They couldn’t even pound

arithmetic or grammar into it. )
But Walt went merrily on his way, worrying

little about the poor marks he received. He
knew what he wanted to do. And grammar
wouldn’t help him to do it.

By the time he was seventeen, he was earn-
ing a little money drawing amusing animal

Walter Disney—and Mickey Mouse

M. K~

sketches for a barber in Kansas City, Missouri,
where he lived. This man appreciated the
advertising value of the drawings and set
them up in his shop windows to attract cus-
tomers.

With the few dollars he derived from this
source, Walt rented a dingy room above a
smelly garage and fitted it up as a “studio.”
There he made the acquaintance of Mickey.

One evening as he was bending over
his drawing board, two little mice
scampered across his table. Amused
at their capers, he began to make
friends with them. And presently
they were serving as his models.

For hours they would sit on his
drawing board, while he worked, comb-
ing their whiskers and licking their
chops intrue
mouse fashion.
And Walt would
weave them into
human situations
and make them tell
funny human
stories.

A short time
thereafter, Walt
set out for Holly-
wood with forty
dollars in his pock-
et. In the spring
of 1928, movie
fans the world
over began to sit
up and take notice
of a new comedy
character. Before long they were splitting
their sides with laughter.

Fortunately for Mickey, he came just at the
time that the whole world needed him most.
Before he was a year old, the bottom dropped
out of the stock market and the depression
was upon us. But Mickey’s jolly cheer and
happiness made the dark days easier for
countless millions. He helped them to forget
their troubles in laughter.

When people laugh at Mickey Mouse, it is
because he is so human. That is, in fact, the
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secret of his popularity. As he skips about
on the screen, folks identify themselves with
him and experience his joys and sorrows.
They have a warm spot for the jolly, little
gentleman who works and plays, who lives and
loves as they do. He is, in short, a “regular
guy”’ enjoying life in the regular way.

ARE you a fair-weather idealist?

I’'m reminded of this question by a discus-
sion I heard the other evening at a dinner gath-
ering.

Dr. Harry Emerson Fosdick, the fa-
mous pastor of the beautiful Riverside
Church in New York City, was the
speaker. His subject was “International
Relationships,” but it developed into a
discourse on ideals.

Dr. Fosdick, as you probably know, is
an ardent pacifist.
He would go to
Leavenworth, he
vows, before he
would contribute
to the support of
another war. So it
is only natural that
he was taken aback
by Dr. Albert Ein-
stein’s recent dec-
laration that Bel-
gium should go in
for militarism.

He hasn’t yet
decided, he says,
whether or not to
remove Einstein’s
bushy-headed image from its niche above the
portal of the church. In fact, he can’t make
up his mind that Einstein actually said what
the newspapers reported. And until he has a
chance to hear the noted scientist’s personal
version of the incident, he’s willing to give him
the benefit of the doubt. For he is confident
that Dr. Einstein is more than a fair-weather
idealist.

Illustrated by f p
Leonard Kissell /

In urging his listeners to stick to their ideals
through fair weather and foul, Dr. Fosdick
told this little anecdote:

Down in Alabama, some months ago, a col-
ored congregation was preparing for its annual
strawberry festival and the social committee
of the church put up a sign to announce the
affair. It read:

Annual Strawberry Festival
Next Friday Evening

6:30 P. M. Tickets 25 Cents

Pbhila. Jack O’Brien

P. S. This year, on account of the
depression, prunes will be served.

The fair-weather idealist, Dr. Fosdick con-
cluded, is satisfied with prunes. But not so the
man who battles for his ideals. The darkest
clouds will not discourage him. He will en-
dure until the sun breaks through again—
bringing strawberries in abundance.
6‘YO U must
make life hard for
yourself if you
would keep that
schoolgirl figure,”
says Phila. Jack
O’Brien.

“If you want to
stay young, physi-
cally or mentally,
you’ll have to do it
with the sweat of
your brow. You
won’t find youth
while sitting down
on the job. Life is
full of conflict. If
you fight and win,
you’ll not only be
younger and
stronger, but hap-
pier.”

O’Brien, whose
legal name is Jo-
seph Hagan, is
world’s light-
weight champion
of yesteryear. Today, at fifty-six, he has the
strong, youthful figure of a man of thirty-five,
with ruddy cheeks and clear blue eyes that
twinkle “Irishly.” With the quick, abrupt man-
ners of the athlete, he combines the poise and
grace of the cultured gentleman.

His gymnasium on upper Broadway is the
Mecca of hundreds of fat women of New York.
You can see them filing in at all hours of the
day—ready to work like truck loaders to roll
away the fat they have accumulated through
too luxurious living.

“Easy living and over-eating—they are the
twin banes of our civilization,” Dr. O’Brien
told me. They’re the cause of nine-tenths of
all disease—and fat is a disease.

“It comes from excessive eating—and how
few realize that they are eating excessively—
and leading a sedentary life. The stomach
does not make sufficient gastric juice to grind
the food and keep the alimentary canal open.
As a result, the fat (Continued on page 57)
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“l Willed To Do This™

by HAROLD KATHMAN

HER real name is Princess Alexandra
Dina Barclay de Tolly Weymar Semijradow.
She came to the United States three years
ago, not as a princess befitting her rank, but
in the steerage clutching in her hand her
entire fortune, $20.

She could speak no English, only Russian
and French. Her qualifications for a posi-
tion were zero. She had no idea of a type-
writer, a switchboard, a ledger, or a sales
portfolio. She had been raised as a Russian
Princess, and Russian Princesses were not
supposed to know about those things. But
there she was, in New York during 1930,
with people moaning ‘depression” all
around her, starting out to make a living.

Was there such a job, where one need not
speak, or know how to do anything? There
was . .. hat-check girl. So, she haunted the
Russian restaurants and night clubs until
she convinced one proprietor that no one
could handle hats and wraps better than
she. The pay was small, and tips were
scarce.

Princess Alexandra Dina Barclay, etc.,
etc., became simply Miss Dina de Tolly
studying English in a two-by-four furnished
room. She bothered the night club owner
until he allowed her to be a cigarette-girl.

“So I Stayed™

MEMORIES of “The Boys of Company
B,” “The Garden of Allah,” “At Yale,”
“Captain Alverez” ... one night stands on
the road . . . from Canada to New Orleans,
from Spokane to Jacksonville . . . the ’90’s
and early 1900’s . . . year after year. That
was Paul Gilmore’s life for thirty years. He
played every town in the United States with
a population of 10,000 or more. Some of
you may remember sitting spell-bound, for-
getting the paper-bag of hard candies you
held, as he thundered through his swash-
buckling parts. Those were the days! And
those were the days that Paul Gilmore
wrung $250,000 out of that hectic life. He

Her progress in English became rapid, and
the pay was better. She took a cheaper
furnished room, and saved still more.

One day, she went to one of the highest
priced dancing teachers and made a deal. She
would pay all she could, and work in the
studio during the day to pay the rest. Then
began hours of back-breaking exercises,
limbering a body that had never been forced
to exert itself before. Month after month
she worked until dawn selling cigarettes,
caught a few hours of sleep and reported at
the dance studio for a full day’s work. She
denied herself friends, good times, theatres,
everything because she had an idea.

Today, you can see her, a featured dancer
in a very smart club in Greenwich Village,
New York, but this is not the end. She has
a studio apartment now, she still takes danc-
ing lessons, still studies English.

With hardly a trace of accent, she will
tell you, “I have willed to do this. I feel it
here!” she touches her breast, “And I am
going on, not to be a dancer, but to be an
actress. I am studying now to that end.
Someday I will get there. These last three
years have been the happiest of my whole
life. Being a princess is nothing, when one
can work, plan, and accomplish!”’

retired then, at the age of 56. Bought a
mansion in Florida and decided that he was
going to take it easy.

Let him tell the story: “I saw the Florida
boom coming, invested most of my money
in real estate and ran it up to $2,000,000.
I didn’t see the end coming, and I drove
away from there with an automobile and
$40, all that I saved. I was sixty years old,
and felt a hundred and sixty. I think that
was the darkest moment of my life. Natur-
ally I turned to the stage, as it was all that
I had ever known. But the theatrical game,
especially in New York was in the doldrums.
‘The road’ was non- (Continued on page 50)
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Can a Wife Understand?

The Story of a Triangle

by A HUSBAND

THE question is often raised, “Can a man
love two women?”’ I didn’t think so. Now
I do.

I married when I was very young. We had
eloped, and for many years we lived in perfect
contentment. My wife was a wonderful house-
keeper, looking after my interests in every
way, and thoroughly devoted to me.

We had no children. We never missed them
—our lives were so full. Finally we settled
down to the usual routine of married people.
And thus we lived until I was thirty-five
years old.

At that time it was found necessary to have
an operation performed on my
wife. Then a strange thing
happened.

There was a subtle but un-
mistakeably change in mental
and physical attitude. I still
loved my wife and she loved
me, but we were like sister
and brother.

Outwardly, life went on
about the same. We got along beautifully to-
gether, but something was missing. The zest,
something vital, had gone out of the relation-
ship. This, at least, was the way I felt about
it. My wife never indicated that she missed
any quality that had been ours, and never ex-
pressed dissatisfaction with any part of our
lives.

But I was struggling. Life was becoming
absolutely meaningless. Vague thoughts, de-
sires, temptations began to loom disturbingly.
No one seemed to notice anything different
about me. My wife and I did the usual things
—played cards with friends, went to the
movies, visited friends.

People pointed to us as an ideal couple.
Here we were, living together for fifteen years,
and yet seemingly as devoted as though we
had been newly wed. And I was content with
my wife. She was like a beloved sister. There
was no jealousy. We never had any spats—
as lovers are apt to have. In fact, we went
along like a couple of well-fed, well-stabled
truck horses.

After five years of this I met a woman. She
came into the office one day to discuss with me

a business proposition she thought I might
help her with.

“You have such good judgment and I know
you are honest,” she said, when I asked her
why she came to me.

I listened to what she had to say. In fact,
I did something I hadn’t done in fifteen years
of married life. I phoned my wife that I
would not be home for dinner. Then I took
this lady out to dine.

“To talk about the proposition,” I told her.
But I lied, even then, to myself. For I was so
impressed by this girl, so stimulated by her
quick mentality, her aliveness, and the feel-
ing that she awakened in me, I
could hardly bear to let her go.

Before the evening was over
we were mutually interested
in the proposition—and in
each other. I asked her to
have lunch with me the next
day—to further discuss our
business.

All the next morning, my
pulses raced. I looked at my watch. “Would
one o’clock never come?” But when it came—
and she came—I trembled like a schoolboy.
And felt like one, too.

I was so eager to do something that would
bring me in closer contact with her that I
promised I would go ahead with her plans. I
would take up her idea and work it out. She
insisted upon a business contract, wherein I
was to get fifty per cent of the profits in the
venture. Yet gladly would I have served her
gratitously.

Iwasinlove. Terribly inlove. And it was
not entirely a sex attraction, either. I was
sure now that the weary incompleteness of my
life was due to the fact that I had never met
this woman before.

Yet I loved my wife, too. Just the same as
I always had. I wouldn’t have hurt her for
the world. Indeed, I went home to her, more
tenderly solicitous for her welfare than ever
before.

She remarked how well I was looking. My
friends commented upon my boyishness, and
my joyous spirits. They thought the enthu-
siasm I carried with me was because of the
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new business venture in which I was engaged.
But I knew better. I also knew now that I
must make good. Nothing could daunt me
now. I was filled with ambition, hopes and
joys.

Then, of all wonders, I found my love was
returned. I learned that my lady loved me,
and had, from our very first meeting. I then
explained my position to her.

“Darling, it isn’t fair to you—I'll get a
divorce, if you say so.”

“No,” she said quietly. “I’ve thought it
all out. Your wife loves you. Without you
she would be a lost soul. She has her home,
built around you and your friends. Her very
existence is bound up in this relation. I could
never be happy, knowing I had brought sorrow
to another woman. And besides, she looks
after you, and I am not a domestic woman. I
could never fill that place. I love to be in
business.”

“But,” I protested. “I love you. I respect
you. And what would the world say— ?”

“The world need never know,” she returned.
“We can be faithful to our love, our ideals.”
This way might not be the way for others.
But for us, I could see no other way out. I
agreed to try the suggestion.

This went on for some time, but when I
made excuses to my wife for my absence
from home I felt guilty. It was as though
I were deceiving my best friend. Not that
my wife was lonely—for she had her friends,
and her books—but it made a difference in me.

So, one night, I told my wife the truth. I
told her that I loved her, and was happy with
her in our home. But that I also loved my
lady, and that she loved me.

My wife listened quietly. Then after a
while, she said, “My dear, I understand. I
have realized for a long time that this would
come some day. I am glad that you have
been honest with me. If you want your free-
dom, you can have it.”

Suddenly, I felt a great emptiness. With-
out my wife—my dear friend—Ilife would be
unbearable.

“No, no, dear. I don’t want you to go out
of my life. Why, our home—our life together
—1is a part of me!”

“I believe you, dear,” my wife said gently.

“Why can’t we go on the same way? Because
I can’t entirely fill your life—is that any rea-
son why I should deprive you of that part
which I can give you?—and you can give me?”

“You mean——?”

“Let’s go on as we always have—good
friends and comrades. I love you, and want
you to be happy.”

“And you? Will you be happy?”’

“Of course. I have my home, and you.”

Gratefully, I acquiesced, my mental relief
reflected itself in my business. There was a
decided upward turn toward success.

And now we are making so much money in
our new business—my lady and I—that I can
now give my wife all the things she has always
wanted. She likes to travel, and has made
several European trips. Also she has visited
practically every point of interest in our own
country. I have taken nothing out of her life.
Indeed, I have added a great deal to it that
she might otherwise never have enjoyed.

My lady is happy, because she has not
broken up another’s life. She knows she has
my love—a different kind of love than I give
my wife, and is content. She is ever an in-
spiration to me—leading me upward to greater
things—not only in a business way, but in
spiritual and mental ways of which I had
never before conceived.

My lady lives alone. She has her friends,
and I am most careful that no word of gossip
can harm her. For I would not have her in-
jured for the world.

And so I think I can honestly say that life
has become complete for me. I would, of
course, rather be married to my lady—if
things were different. But as long as they
are not—we are doing the best for us—and
for my wife.

And each is gaining from the arrangement.
I love my wife. I love my dear lady. And
they love me, too. And after all, happiness
is the greatest thing we can have in life—
and we all three have this. Am I queer when
I think that, taken all in all, my wife is gifted
with an understanding and sympathy unusual
among women?

Is it any wonder that my affection for her
is now deeper and sweeter than ever it was
before?

Can a man love two women? The author of this article—a husband—Dbelieves this possible. Do

you? We shall be glad to hear from our readers. A prize of $20 will be given for the letter

(under 350 words) which in the opinion of the editors, best answers this question. Address
Contest Editor, Psychology, 1450 Broadway, New York, N. Y.
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Psychology in Review

Gleanings From New Idea Fields

by MARIAN MONTAGUE

BABY AND CHIMPANZEE

A TRUE “Tarzan” story—that’s what
you’ll find in the conclusions of W. N. Kel-
logg, associate professor of psychology at
Indiana University.

Professor Kellogg and his wife adopted a
young chimpanzee named Gua and raised
her as a human child. Like their
small son, she was dressed in
rompers, made to sit in a
high chair at meal time, and
fed with a spoon.

When Gua came to live
with the Kelloggs, she
was seven and a half
months old ; their baby
was ten months. The

two became fast friends and congenial play-

mates. They even exchanged many of their
natural aptitudes.

Gua, for instance, walked upright,
laughed in human fashion, responded to
praise and endearment, and grew very fond
of her adopted father. The baby, on the
other hand, acquired several animal traits
and became remarkably skilled at climbing
trees.

Professor Kellogg undertook the experi-
ment to gauge the relative importance of
heredity and environment in the life of the
individual. The result was a decided tri-
umph for environment.

“A SPIRITUAL REVOLUTION”

HUNDREDS of millions of blind mice in
search of a new fairy tale!

That is what Hendrik Van Loon, the fa-
mous historian and philosopher, sees as he
looks out upon the world scene today.

“The old fairy tales that carried us along
for so many centuries,” he says in a recent
pamphlet, ‘“are dead. Even time-honored
democracy is sinking rapidly into oblivion.
We are in the midst of a great spiritual rev-
olution, grasping desperately for new
ideals.”

One result of the present upheaval, Mr.
Van Loon believes, will be a shifting of em-
phasis from the material to the spiritual
values of life.

“In the future,” he says, “we are not go-
ing to find happiness in economic security,
but in the beautiful things that security will
make possible. In other words, we shall de-
vote ourselves to ‘living’ rather than to

’”

‘making a living’.

COLLEGE GIRLS AND ROMANCE

THE “beautiful but dumb” girl is losing out
in the matrimonial race. This announce-
ment comes to us from the psychology de-
partment of Iowa State College. Out where
the corn grows high, it seems, the highbrow
maiden finds it easier to obtain a mate.
Intelligence ratings of 126 couples whose
engagements were announced in the college
newspaper last year show that the men
tended to choose girls of equal or superior
mental ability. And there were more en-
gagements among students of high intelli-
gence than among those of lower ratings.
But don’t be afraid, girls. The men aren’t
turning their backs on beauty. Instead, the
co-eds are recovering the lost art of combin-
ing beau-
ty and
the culti-
vation of
social
graces
with in-
tellectual accomplishment. The pendulum is
swinging away from the mannishness of
feminism to the femininity of romanticism.

METHODS TO PREVENT BREAKDOWN

“TO BE or not to be”’—that is the question.
And every year, 22,000 persons in this coun-
try decide it in the negative.

San Francisco has the highest suicide rate
of all American cities; Lowell, Mass., the
lowest.

May is the peak month for self-de-
struction. It reaches a low in the bleak
month of December.

Firearms are the most common means of
ending one’s earthly troubles.

Older persons kill themselves in larger
proportions than younger ones, men more
than women, (Continued on page 63)
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Mental Health=

For Our Children

by EMMA GARY WALLACE

IT IS just as important that our children
shall have mental health as physical health.
In fact, the child without mental health is
much less likely to enjoy physical health—
and to be successful and happy in the present
and the future.

During the past few years, we have seen a
great reduction in infant mortality and much
has been done to stamp out the diseases of
childhood and youth. Defects and improper
feeding have been approached from a scien-
tific angle with great resulting benefit to the
children of the nation.

This work is by no means finished, but we
are glad to know that it is well started.
There should be no slackening along this line
of endeavor, but certainly mental health
should go hand in hand with physical health
in the training of the child from birth.

Mental health expresses itself in behavior.
Good behavior indicates good mental health.
Bad behavior signifies sub-normal mental
health and should be looked upon with con-
cern. Good health, as far as the body is con-
cerned, is nature’s way of expressing satis-
faction with nutrition, proper body function-
ing, and a normal development of the phy-
sique. Good behavior is equally an expression
of mental health or the normal development
of personality.

Thoughtful parents are coming to realize
this more and more, and to understand that
a spoiled baby has started off on the wrong
foot, and in the natural course of events will
develop into a spoiled child and a mentally un-
stable adult.

The young child is exceedingly sensitive—

intuitively sensitive, it seems. The babe at
its mother’s breast will draw back at signs of
distress or grief from her. Its lips will quiv-
er, its eyes fill with tears, and it will lose in-
terest in the food which it was about to take
with relish. A child will early show displeas-
ure toward anyone who would injure someone
it loves, and thoughtless people sometimes
consider it a game to pretend to be about to
treat someone roughly in order to see what
the baby will do.

A young child soon becomes accustomed to
and imitative of a fault-finding atmosphere
and lack of cheerful kindliness. And as might
be expected develops along the pathway of
petulance, angry insistence on having its own
way, temper tantrums, and sulkiness. Bad
behavior, we’ll all admit, and an evidence of
poor mental health.

Too much emphasis cannot be placed upon
wise and sympathetic management during the
infancy of the little one. Take the matter of
attention, for example. The infant soon learns
that lusty screaming will bring a light, an
attendant, and welcome coddling. By associ-
ation of ideas, the baby soon learns that to be
the center of attention is pleasant, and that
he can get this attention and what he wants,
very easily. So we have the beginning of a
self-willed, selfish, and disagreeable tempera-
ment—a spoiled baby forsooth.

Such a child continues throughout life to
resort to various devices by means of which it
can attract attention to itself. It does not
reason this out consciously, but submerged in
the developing personality is that desire for

“Mental bealth expresses it-
self in bebavior. Good be-
havior indicates pood men-
tal bealth. Bad bebavior
signifies sub-normal mental
bealth and should be
looked upon with con-
cern.’

“As the child grows older,
there should be confidence
between the child and its
arents. Tell me in whom
your child confides, and I
will tell you who is the
reatest influence in bis
tfe”
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attention which will cause it to reach out and
get it willy-nilly. If it can get it by fair
means—all right. If it must get such atten-
tion by disagreeable means, that only makes
the desire go deeper.

It has been repeatedly remarked by those
who have to do intimately with our prison
populations, that one of the things which gives
them as a rule, the greatest pleasure and sat-
isfaction, is to be the center of newspaper
attention—headlines, and to be featured as
desperate—a bad, bad man or a killer. They
have succeeded in attracting attention to
themselves. Without doubt, these were spoiled
babies long ago.

As the child grows older, there should be
mutual confidence systematically cultivated
between the child and its parents. Said a wise
man, “Tell me in whom your child confides,
and I will tell you who is the greatest influ-
ence in that child’s life.”

All too often the parent expects the impos-
sible—that the child will automatically rise to
his level of understanding when, by every
right, the parent should expect and learn how
to stand upon the same mental platform that
the child is on.

One of the surest ways to gain and keep the
child’s confidence is a very simple one—by
means of a daily heart-to-heart talk or ex-
change of confidence with the growing boy or
girl. Usually bed-time is the most convenient
for this, and the suggestions left at this time
are not subject to other influences for a time
at least. These intimate periods should not
be lightly pushed aside, for in reality they are
mental clinics.

At this mental clinic, the parent should
train himself to shut out other interests as far
as possible for this short time, and by some
leading remark or request for information, to
get the child to talk.

Mother makes her small son comfortable
and sits down by his side, at the same time
saying pleasantly, “I was upstairs this after-
noon, and I heard you and Bobby Brown hav-
ing a dispute. What was the trouble?”

Johnny, knowing that he will not be blamed
or criticized but will receive sympathy, has
no object in holding the truth back or prevar-
icating. He knows that sympathy awaits him,
and a measure of loving approval and the
center of the stage through understanding, so
he proceeds with his story and usually man-
ages to make out a good case for himself.
Why shouldn’t he? He is looking at the scrap
with Bobby Brown from his own viewpoint,
just as you or I would do.

“Bobby an’ I were playing with my new

snow shovel an’ sled. We were making a
snow house an’ we had taken the old alarm
clock out that you gave me. But twice I
caught Bobby turning the hand of the clock
back so he could have the shovel longer. He
said he didn’t—then we fighted!”

“Who struck the first blow?”

“Bobby hitted me first.”

“It is one thing to defend ourselves when
we are attacked, and another to start the
quarrel,” commented mother.

Johnny has had a truth brought home to
him which he accepts because it is agreeable
—in this case.

“And,” goes on Mother, evidently cham-
pioning her small son’s cause, “I am disap-
pointed that Bobby would try to cheat by
turning the hand of the clock back just so he
could keep the shovel a little longer. Probably
he is ashamed now when he thinks it over.”

Johnny hasn’t been criticized, but at this
point he criticized himself.

“An’ I turned the clock back too,” he ad-
mits, “but I didn’t do it first.”

“And how do you feel about that part of it
now?” asks his mother, taking one little,
plump hand in her own.

Johnny knows whatever he says will be
understood, so he is quite free to draw upon
previous conclusions which he and his mother
have reached, and says,

“I didn’t want Bobby to brag about how
much more he’d done on the house than I did,
an’ that’s why I setted the clock back too, but
I guess I oughtn’t to have done it.”

“You are quite right,” nods his mother in
complete agreement.” I am so glad that my
little Johnny is getting to be a big boy who
can think things out for himself!”

Johnny experiences a pleasant glow and re-
solves in his own small mind that in future he
will so conduct himself that he will merit his
mother’s approbation.

Real fellowship between a child and its par-
ents is only possible where there is a basic
foundation of sympathy, confidence, and mut-
ual understanding, and without such fellow-
ship parents and children are bound to drift
apart as the years go on. And so during that
time when the children and those who have
given them birth, should be of great comfort
and support to each other, this blessed fellow-
ship is all too often lacking.

The work of the parent in establishing men-
tal health for the child, has to do with build-
ing up the right habits and the laying of sound
character foundations. And all this needs to
be done in an atmosphere of cheerful co-oper-
ation and confidence and good fellowship.



Psycholoﬁg_y

Life Must Be Radiant!

by EMIL

“T

HE supreme prayer of my heart,”
wrote the Sage of East Aurora, “is not to be
learned, rich, famous, powerful, but simply
to be radiant. I desire to radiate health,
cheerfulness and courage. I wish to live
without hate, jealousy, envy or fear.”

And true to his radiant convictions, El-
bert Hubbard proceeded to live out his
career as gloriously, as splendidly, as su-
perbly as possible. There were no stingy,
puerile, inadequate moments in his life.
There were no disappointments and regrets
to hamper him. He was intent only on pour-
ing out the vast abundance of his mental
heritage upon a poverty-stricken people,
greedy to absorb his brilliant thoughts.

According to Bertrand Russell, ‘“a man
should be able to achieve happiness, pro-
vided that his passions and interests are di-
rected outward, not inward. It should be
our aim to acquire those affections and those
interests which will prevent our thoughts
from dwelling perpetually upon ourselves.
It is not the nature of most men to be happy
in a prison and the passions which shut us
up in ourselves constitute one of the worst
kinds of prisons.”

Locked up in these self-made prisons,
which we ourselves inhabit, rests an incredi-
ble fund of riches. But we are afraid to tap
this abundance; we are afraid to demon-
strate the possibilities we possess.

MOST of us feel shackled by -circum-
stances or crushed under the ruthless heel
of fate. Mentally we create our own defi-
ciencies by denying to ourselves the potent
gifts which we already possess.

We all want happiness. That is axio-
matic. But the happiness we seek is a dis-
tortion and an insult. Like a kitten, we
want to be petted by life. We flatter our-
selves that this caress constitutes our happi-
ness. We want thrills, adventures, kisses,
sweetmeats, compliments, honeyed atten-
tions and call these things the
fruits of ‘happiness.

Self-delusion!  Happiness
is in us at all times. It crowns
each and every moment of
time and space. Blindly we
seek to grasp happiness—and

GOCKER

it vanishes! Eagerly we seek to give out, to
radiate happiness—and lo! we have caught
it at last!

As divine sparks thrown from the Crea-
tor’s Mind, we are not creatures of depriva-
tion and want, of worry and doubt and dis-
tress. We are really self-sufficient, all in
all! But we don’t believe this in actual fact.
With the disastrous result that we fasten
mental claws upon our abundance and shut
out all further supply from reaching us.

The crux of it all is: Faith! Then action!
Swift, compelling action!

And all action must be outward action. It
must retain no thought of self-gratification.
All effort must be directed away from us for
the greatest good of God and our fellow-
men.

Abolish the thoughts: “What do I get
out of it?” “Where do I come in?” “I must
look out for my own interests first.” “Others
can wait.”

The parable of the Good Samaritan
showed the clever lawyer, who sought to
justify himself in Christ’s eyes, just what
was the law. “Thou shalt love the Lord thy
God with thy whole heart, with thy whole
soul, with thy whole mind and with all thy
strength; and thy neighbor as thyself.”

THERE is no deviation from this divinely
natural order. Unless we radiate outward
the full wealth of our souls, we are indeed
paupers in truth! Unless we can feel full-
ness and completeness and abundance to
such a degree that we strive with all our
power to share this wealth with others, then
we are living shallow, incomplete, ineffec-
tual lives. We must radiate, give, pour out

unceasingly!

The idea of a great philosopher that “you
keep young as long as you keep giving out,”
is not only sound logic but rare philosophy
as well.
stroys.

Thought of self corrupts and de-
But let our best thoughts touch the
lives of others in order to help
them and we are instantly
transformed. OQur bodies
tingle with the rush of new
energy. Our pulses bound.
Our features glow, our eyes
take (Continued on page 50)
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Fragments of Life

“The time has come, "the Walrus said,
““To talk of many things:

OF shoes and ships and sealing wax.
OFf cabbages and kings=""

BUILDERS

oNE built upon the shifting sands
Of selfishness and hate and greed,
And when the storm of testing came
His dwelling was a wreck indeed.

Another built upon the rock

Of noble thought for world-wide good,

And though wild tempests waved without

His house—an unscathed fortress stood!
Lida Keck Wiggins.

A NEw DAYy

; THIS morning, I watched the sun rise.

At first, a red gold tinted the east. Gradu-
ally the bright arc widened, until it was a
flaming fire.

Then in a blaze of silent glory, the sun
appeared. A new day was launched—a day
filled with a thousand possibilities.

I thought of the lean years through which
we have just passed. For months, there has
been an ever widening arc of light that
presages a new dawn. Bright linings have
been showing, more or less faintly around
dark clouds.

Higher and higher rises the sun of pros-
perity. Before we fairly realize it, light
again will flood our world bringing new and
bright opportunities.

In the business world, in every profession,
it is the man or woman who is awake, wait-
ing for the sunrise, who will reap. Are you
awake? Are you ready for the new day?
The sun is surely rising!

Ethel Lawrence.

SHE AND HE

HE and She plumped down next to me in
the subway. She was out of sorts.

“I know I’ll be bored to death. Sitting in
the balcony during a matinee!”

“But, dear,” He said ingratiatingly, “This
is a hit show, and seats are hard to get. You
know I got the best I could.” She set her
mouth, disdaining to answer. At the next
station another He and She came into the

car, trailing several little He’s and She’s.
They were poorly clad, but washed and
combed to a startling freshness. They ar-
ranged themselves on the other side of me.

“Ma, is this train going to take us to
Coney Island?”

‘(Yes.!l

“An’ kin we go in swimmin’?”’

“Will you buy us ice-cream cones?”

“Sh-sh-sh, you musn’t make so much noise.
Yes.”

He smiled. She smiled, too. He placed
a labor-thickened palm over her reddish
hand and gave it an affectionate squeeze.
She leaned toward him.

Harold Kathman.

WHEN YER PUZZLED

WHEN yver puzzled and ya don’t know
which way ta leap
When things ’re poppin’ all around ya
And ya can’t seem to think
Jest go out on the porch or some quiet spot
Hist up yer feet and light up yer pipe, er
whittle
'Till ya clarify yer mind!
Humphrey C. Wandsworth.

Your OWN CRITIC

CAN improvement of oneself come from
without?

There will always be difference of opinion
about this, but surely deep and lasting im-
provement must come from within—from a
true concept of self.

Our store house of power lies within our
own mind. Our God-given propeller for
body and soul is in our right thinking. Not
by dwelling on the faults of others can we
attain that reasonable state of mind which
will be, in our daily lives, of real benefit.
We must have determination to improve our
own faulty thoughts and actions.

As human beings, we have the gift of dis-
tinguishing right from wrong, but it is notori-
ously easier to observe wrong in others than
to see what we ourselves commit. This
criticism of others, (Continued on page 58)
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Why You Are Misunderstood

When You Talk

by 0. G. VAN CAMPEN

HOW often have you heard a person say,
“I know what I mean, but I can’t put it into
words!”

Perhaps you are one of those who believe
that this inability to express yourself is due
to a too limited vocabulary. Suppose you
consider what psychology has discovered to
be your real trouble.

Speech is not simply a matter of using
words. It is a matter first of ideas. With-
out an idea in mind there is no need for
words. It is because we wish to convey some
idea to another that we talk at all.

The idea must first be clearly focused in

the mind. Then, and then only, will the -

words which you have commonly associated
with the idea, spring to your tongue’s end.
When you can see your idea in your mind’s
eye as clearly as you can see a chair in front
of you, you will have little difficulty in say-
ing what you mean.

One psychologist has said in effect, that
the spoken word is nothing more or less than
an oralized or spoken idea; that ideas and
words are fundamentally one and the same.

In the light of these fundamental truths,
I am justified in saying, that the person who
says he cannot express himself, really doesn’t
know what he wants to express. Words
do not flow when ideas are blurred or out of
focus. People generally are having more
trouble with their mental focusing apparatus
than with their vocabulary. They are being
misunderstood because they really do not
know themselves just what they want to say.

We have slipped into that rut wherein we
are prone to say regarding so many things
that this or that is “good enough” and we
have assumed just this attitude toward our
speech.

We spend much time, thought, and hard
work in learning how to dress our bodies
carefully, in acquiring a system of prescribed
etiquette, in developing certain
approved habits of conduect.
But, in the main, our voices
continue to be raw produects so
far as our conscious control of
them goes.

All too frequently, the de-

lightful impression made by a charming
coiffure and a careful toilet is set at naught
by a disagreeable, high pitched or raucous
voice. When will men and women learn
that more depends upon how we say a thing,
than upon what we say?

The great majority of people have spoiled
their voices by allowing them to be con-
trolled by the emotions, desires, likes, and
aversions, instead of using the voice as we
use the right hand, as an instrument of
service.

To much cannot be said about the control
of the emotions. As a general rule, people
are carried away by an emotion almost be-
fore they know it. This is particularly true
in the matter of talk. The impulsive, excit-
able person is so eager to talk—so anxious
to impress the listener—so on fire with the
importance of the thing he has to say, that
he speaks before he is ready, before his idea
is clear, or before his words have been care-
fully chosen.

We should make this matter of correct
speech as important as the care of the body,
the selection of clothing, or our standards of
etiquette. We must desire above all else to
say the right thing at the right time. We
must use a given word because we feel that
no other word will fit the place.

Our known vocabulary, is, of course, much
larger than our used vocabulary. This is
due, largely to the fact that our daily talk
does not call for many of the words we
know. If more people could use, accurately
and in the right time and place, the words
they already know, their speech would be
quite acceptable. The trouble is that the
word does not come to the tongue’s end
when it is needed because it has not been
properly associated with the idea in mind.
We must learn to reduce words to sensations,
to states of mind and to attitudes. We must
learn to “get the feel” of words.

For example; feel the differ-
ence in sensation values be-
tween the word, rough and the
word jagged. Imagine your-
self rubbing the end of your
finger (Continued on page 65)
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I Want a Husband!

A Business Woman and a Delicate Subject

ANONYMOUS

Once in a while, PSYCHOLOGY receives an
article like this, an article which is really a
letter and an appeal. We should be glad to
have our readers answer the author.

YES, I want a husband. I want some man
to love me, to build a home with me, to be the
father of my children, and to grow old with
me. I want something of what my mother
had, and her mother before her. And I don’t
see much chance of getting it, unless business
women are given a new deal.

I am a business woman. Twenty-seven
years of age, with a college background and
a good record as a brokerage executive.
Eight years ago I began my business career
in the relatively humble post of a stenog-
rapher in a bank. Today I am in charge of
the woman’s department in a large Stock
Exchange house.

From the viewpoint of all my associates,
both women and men, I have been unusually
successful. I am one of the very few who
forged ahead during the past four years.
They would tell you in my office that I live
for my work and that I am a proof of what
a woman can achieve in business if she de-
votes all her energies to the task of achieving
success. But they would not tell you, because
they do not even suspect, what I am going to
tell you now.

THE truth is that I am in a state of rebel-
lion against the toils that enmesh me. I hate
what people call my success. I hate the iso-
lation of it, the utter loneliness, the strangely
sexless estimate in which men seem to hold
me. I know many men, but I know them only
in a business way. I never meet them so-
cially. I have a feeling that they would drop
dead with surprise and astonishment if they
suddenly discovered that I am really a human
entity, an ordinary woman of everyday flesh
and blood.

Of course, I have close and intimate friends.
But they are all women. I have a few old
college chums who are in business like myself.
My masseuse, who comes to my apartment

three times per week, is perhaps the closest
friend I have. My maid, who has been with
me for seven years and who has shared all
the thrill of my success, is as dear to me as an
elder sister. But I can talk to neither of these
dear women about what I want above every-
thing else. They have a certain ideal of me,
a certain mental picture of me, a decided pride
in the thought that one lone woman could
have reached the heights I have successfully
scaled. Sometimes they find me nervous and
upset. They think that it is just the strain of
the office work.

I never suspected the truth of what was
wrong with me till I visited my doctor last
spring. He spent nearly forty-five minutes
on a general examination. He tested my re-
flexes, examined my teeth and my eyes and
my tonsils, ran over me with his stethoscope,
tied the cardiograph band on my arm, esti-
mated my blood pressure, and did all the other
things that one submits to in a general ex-
amination. During the whole process he said
never a word. Then he gave his verdict, with
a laconic finality that shocked me. He said:
“Why don’t you get married?”

IT WOULD have been far easier if he had
advised a holiday or if he had told me
that I was over-worked. Either of these ver-
dicts would have been quite welcome and
quite intelligible. Or if he had given me a
new diet or had put me on a course of drugs;
even, if he had prescribed exercise, a thing
that I have had very little of during the past
eight years. But he was too honest for that
sort of professional camouflage. I left his
office as dazed and benumbed as if I had fallen
from a great height and was just coming to
my senses.

Now I knew why my nights were some-
times horrors of insomnia, why my nerves
were sometimes so taut that I feared they
would snap, why the rush of business seemed
to be the only anaesthetic that could ease the
pain in my life. Now I knew why my appar-
ent success did not satisfy me. I had missed
something that women have a natural right
to, namely, a man’s love and all that goes
with it. (Continued on page 61)
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Ultimate Religion=

Last of the Ten Great Ideas

by WILLIAM CHARLES O’DONNELL. Ph.D.

WITH the cultivation of character as
the supreme purpose of life, man’s presence
on the earth is nobly vindicated.

Standards of behavior are to be related to
cosmic contacts. A sound foundation is re-
quired for the development of a sound
morality.

Cosmic Religionists will have little relish
for the enactment of petty rules of conduct
that signify a purely conventional righteous-
ness. Needless censorship, senseless gossip
and promiscuous inhibition will go the way
of thumbscrews and witch baiting.

Of this we may be certain, that the higher
our intellectual attainments the greater will
be the latitude in thought and action ac-
corded to each individual. Prudery is pro-
vincial, pusilanimous. The fear of criticism
and dread of censure are but poor founda-
tion material for any superstructure of
righteousness.

THESE concessions are not to be construed
as implying indifference to ethical principles
or to moral rectitude in conduct. Righteous-
ness exalteth nations and men. But righte-
ousness is not a thing of restrictions and
repressions. He who lives in the light of
Great Ideas will discover the secret of the
fullness of life, the fascinations of a morality
centered not in rules but in realization.

Our discussion has brought us to the
realization of ourselves as members of a
limitless order of creation, inseparate—re-
lated by birth to the whole inscrutable
scheme of things. We are personalities
identified with a Supreme Personality whose
activities range the whole extent of the

cosmic plan. We are not animals without
aptitudes. We are not machines without
sensibilities. We are souls experiencing kin-
ship with the Soul of the universe.

This knowledge of ourselves, like our
knowledge of the rest of creation, is becom-
ing ever more definite. Psychology has taken
its place as an honored member of the fam-
ily of the sciences.

Just as our advancing knowledge of the
spheres explored by astronomy has given
us a truer appraisal of the riches of the
heavens, so our acquaintance with the find-
ings of psychology gives us a clearer sense
of moral values. Behaviorism bases its cred-
ibility, not on an ancient codification called
commandments, but on higher authority, on
the awareness of that inseparable bond that
makes us one with all the spaces, and with
all the ages.

THE conclusion is compelled by the logic
of the situation. The acknowledgment of a
relationship imposes a corresponding obliga-
tion just as the privileges of citizenship en-
tail responsibilities on the part of citizens,
or family kinship involves filial response.

Obligation is synonymous with duty. Duty
properly performed -constitutes good be-
havior that reflects in its every deed the in-
tegrity and beauty of character. And the
word duty is to be glorified to the extent
that it ceases to mean the driving of a bar-
gain, to give by close calculation that which

. we think we owe, but the giving of all that

we have to the cause of human progress and
world betterment. By this standard let our
moral worth be measured.

The religion toward which the religions of the world are moving . . . The religion
that is-to supplant historic creeds, a religion fully accredited by reason and common
sense, validated by science, advancing with the march of human progress, consistent
with man's intellectual processes and bis emotional requirements . . .

Ultimate religion will be a vital force in the hearts of men and a unifying factor in
the life of the world. It will mark the defeat of irreligion in its banishment of super-
stition, which through the ages, has masqueraded as religion.
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The Idea of Character

It is still but a question of consistency and
logic to maintain that in a moral universe
every normal rational being should rec-
ognize a threefold obligation: First, the
obligation one owes to one’s self; second,
the obligation one owes to other selves;
third, the obligation one owes to the respon-
sible source of all life, without which there
would be no self and no others.

To one’s self is owing the highest possible
development of all the faculties that make
men healthier, happier and more useful. To
others we owe the fullest measure of inter-
est and helpfulness. To the power and wis-
dom that brought us into being we owe
gratitude and reverence. The mind that
knows not the meaning of reverence is as the
harp with broken strings.

CHARACTER can be predicted only of the
creating personality and the created person.
Character in man is the jeweled crown of
moral capacity, the full flowering and har-
monious blending of all the life-qualities that
conspire to nobility and charm. Character
is the goal of evolution, the chief glory of
the earthly pilgrimage. Thus, the mortal
robes himself in the vesture of immortality
realizing his own heaven, constituting his
own reward, vindicating his own worth.
Verily, in character we behold the climax
of the cosmic plan. Creation comprises
more than a sky full of stars, it comprises the
worshipping soul and perfectable character
in man.

We have no way of judging character save
by conduct. He only is gentle whose be-
havior is gentle. He only is just who deals
justly with his fellow man. He only is pure
whose habits are clean. In the fulfillment
of the cosmic program, therefore, human
behavior is of tremendous significance. It
is an outstanding fact in history, a determin-
ing factor in human destiny.

We have thus a scientific basis for moral
behavior. For those of us capable of straight
thinking, there is and always will be a right
and a wrong. In the realm of morals the
right is to be recognized as the
supreme rule or conduct, the
wrong ever to be shunned as
fatal to the survival of char-
acter. The discrimination be-
tween a right and a wrong
was not originated by a mirac-
ulous decalogue coming out
of the clouds.

There is a deeper law written not on tab-
lets of stone, but wrought into the very fibre
of human consciousness. This is “the moral
law within” which so filled the philosopher
Kant with wonder equal to that awakened
by the contemplation of “the starry heavens
above.” This law and these heavens belong
to the same universe, are parts of the same
system, bespeak the same wisdom and
artistry. We have still much to learn about
both.

Among the varied endowments of the soul
none is of more immediate value than, what
is commonly termed, the voice of conscience.
We understand conscience to consist of some-
thing more than the mere sense of a distinc-
tion between right and wrong. Conscience
discriminates between what is right and
what is wrong and registers a sentiment in
favor of what is thus indicated to be right.
To follow the dictates of conscience is to
steer straight toward the protecting port of
character.

CONSCIENCE obeyed produces that inner
witness to personal worthiness which is the
source of truest happiness and most abiding
satisfaction. The cultivation and enlighten-
ment of conscience is therefore of vital im-
portance in the life of individuals and in the
life of the world. No absolute rule of con-
duct equally binding on all men has been
announced. What one man’s conscience com-
mends, another’s may condemn. There is,
however, a considerable realm of moral
choice wherein there is practical and uni-
versal agreement.

Certain qualities could be listed which
would be recognized as virtues the world
over. And the fact remains—so fundamental
as to take its place among cosmic certitudes
—that the man who bends his behavior to
the behests of an enlightened conscience
gets the most out of life for himself, and, in
his social contacts, is verily a city set upon a
hill. In lives thus lived we learn how to live
and become acquainted with the capacities
and captivations of character.

To this knowledge of the
sublimity of the soul—the
significance of behavior, the
universality of conscience, the
consummate value of char-
acter, supplemented by les-
sons drawn from human his-
tory, the maxims of great

(Continued on page 60)
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“Down. But Not Out™

Veterans in Camp in New York City

by MAURICE TURET

3

NO such thing as defeat.”

This was the verdict given to us by the
snappy young man on guard duty at the
entrance to Camp Thomas Paine, the cozy
little settlement on the western bank of New
York’s Riverside Drive where War veterans
are thriving on communal effort and united
action.

“It’s just a matter of making the best of it.
We started this camp over a year ago, when
the boys were evicted from
Washington. Now, we got over
a hundred vets in camp. All
are down of course, but they
are not out. No sirree! Not
out, I should say, not by a long
shot.”

His smile radiated warmth
and good cheer. His strong
American face was tanned to a
nut-brown hue. He held him-
self erect, with his shoulders
thrown well back. It was hard
to believe that this man, only a short time
ago, had been a wanderer from town to town
in quest of the bare necessaries of life.

“We got plenty to eat and we got a roof
over our heads. That’s something we didn’t
have two years ago. Of course, it’s not just
the best plan in the world, but we keep the
wolf from the door. So it could be worse.
Yes, sir, and don’t we guys here know just

So we began to build up a conversation
with him. We asked about the way the camp
was run, about its difficulties, about its
achievements. He talked about it with en-
thusiasm but he felt that he was not in a
position to do the honors properly. After a
little while, he suggested that we should see
Commander Clark, who is the officer in
charge.

With the sentry’s gesture of invitation we
crossed the line of the gateway and entered
the main grounds of the Camp. Our first
shock was to see the well-kept gardens, the
little patches of flowers, the trim miniature
lawns that surrounded some of the huts.
Somehow, those huts, which had actually
been made from all sorts of scraps of wood,

looked to us like tiny cottages in a riverside
village. They had the air of belonging, of
being just part of the natural picture.

The men, as we saw, were not idling. They
were all engaged in work of some kind. It
was routine work, for the most part. Each
man seemed to have his definite job.

A short distance in from the gate, we were
informed by an imposing sign of the location
of the Commander’s quarters. It is not a
conspicuous building. It is,
rather, the humblest shack on
the grounds. But in some mys-
terious way it seemed to sug-
gest authority and order. Per-
haps the explanation of that
effect is to be found in the pre-
vailing attitude of respect
which the veterans maintain to-
wards that particular hut.

At the Commander’s hut we
were welcomed by an adjutant
of sorts. He was a massive man
of middle age. His bold masculine features
mellowed into a smile as he extended to us
the courtesies of a host. We did not need
to be told that he was Irish.

“Commander Clark is not here this after-
noon. He goes out once every two weeks
to see somebody about supplies. Anything
Ican do for you? Anything you want to know
about the Camp?”’

He busied himself with chairs; they were
of the bridge-table variety but made for use
rather than for ornament. When we were
all seated, he turned to me for a question.

“How do you select a commander?” I
asked.

“By popular vote, nobody being barred
from nomination.”

“And how often do you select a com-
mander ?”’

“Well, let’s see.” He was obviously puz-
zled how to answer that one. But he was
evidently a man who talked easily. So we
had the answer very soon.

“You see, as long as the Commander’s
good at maintaining discipline and keeping
the place in swell shape, we don’t complain.
You can see how (Continued on page 49)



November, 1933

Don’t Be 2a Turncoat!

Pare 11

Hail the Age of Mind Sovereignty

by GROVER C. HALL

THERE is nothing phenomenal about the
physical structure of man. The thing
that distinguishes him and gives him dig-
nity and power, is intelligence.

Because of it, he achieves pride and moral
courage; he becomes significant and decent;
he acquires charm and grace. The graces
of the human mind must inevitably perish in
isolation, and intelligence will tend to revert
to type. For only a certain measure of
native shrewdness is required to survive in
a state of nature—if there is no famine.

In the jungle, man is deprived of protec-
tion from nature unrefined and uncontrolled.
Pests and disease beset him. They weaken
and beat him down. They sap his physical
and spiritual vitality. They compromise his
honor, by removing him from temptation
and thus leaving undecided the issue, “What
shall a man do with his soul?”” The mettle
of the soul is not tested in peace, but in war
—war, not with vicious bacteria, beasts and
oppressive heat, not with torrential rains,
but in conflict with creatures of his kind,
above all, war for and with ideas.

Souls strive at a common fountain.

HOWEVER much physical courage it may
require to cope with the elemental forces
of nature, the fact remains that the con-
quest of nature is not an end, but a means
to an end.

Conquering nature is merely something
that man has to stop and do to get where
he is going. To denounce the accumulated
fruits of human intelligence and flee to the
forest, not to achieve another useful con-
quest, but to hide, is not a rational or admir-
able thing to do. Indeed it is no more ad-
mirable than the conduct of those of his
cousins who stay at home, and whine about
novel experiences. It is merely to take
flight from reality, after the manner of the
neurasthenic, and to confess a sense of in-
adequacy on the one hand, and a juvenile
rebellion against discipline, on the other.

Anxious folks, who distrust the inevitable
consequences of unhampered mental activ-
ity, have been with us always. They have

been the well meaning obstructionists, they
have been the cynics and the smart alecs of
every age. They have sucked the nectar
from all the flowers they could find, but
denied that nectar-bearing flowers could
grow again, after their death.

They have mocked and jeered at the ma-
chine age in a series of appalling documents.
They have sought to frighten a whole peo-
ple with horrendous tales of the evils pre-
sumed to be inherent in a system that has
afforded profitable employment to the
masses for the first time in the life of man,
and given hope to millions of our fellows
who never before in the long history of the
race had experienced the sweetness that is
hope.

Fancy the perspective of these deep
thinkers who in the first panic following an
unprecedented boom, shake their heads in
despair of their age and say, “Machines are
more than we can bear. See what misery
they have brought upon us. We shall now
go into permanent decline.”

F OR as far back as there is any record,
poverty has been the rule, riches the excep-
tion. This is still true, but it was not until
our own time here, and in Europe, that the
living standards of the poor were raised,
and the average man given a break. In our
own country popular living standards had
achieved new and unheard-of heights, until
October, 1929. Then the force of two dis-
asters fell upon us, and almost frightened
us out of our wits.

The cumulative economic effects of the
World War were at last felt by us, and at
the same time we experienced the natural
reaction that follows every economic ex-
treme. Because the thing came after our
wise men had said it would not come, and
because it has remained with us longer than
our wise men said it would, many of us
seem to have assumed that there is some-
thing fundamentally bad about an age of
efficiency in the production and distribution
of necessities and luxuries.

Our sad essayists have blamed the poor
little flywheel for (Continued on page 55)
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Marital Happiness

What Are Your Secrets?

The Prize-Winning Letter =and Others

In August PSYCHOLOGY, Mary Pickford dis-
cussed for our readers what she considered
to be some of the secrets of married happi-
ness. We asked our readers to tell what
secret they had discovered, offering a prize
of $15 for the best answer.

Elizabeth L. Matthews, Donovan, Illinois,
sent in the prize-winning letter and honorable
mention 18 due Gertrude McKay, Brooklyn,
N. Y., Gip Akin, Albuquerque, New Mexico,
Mrs. Edith Robson, Sioux City, Iowa. Many
other excellent letters received will be pub-
lished in a later issue.

THE secrets of marital happiness? There
are none.

For the wife or husband who truly wishes
to go on happily with his life partner, the
sign posts leading to the road marked
‘“Harmony” are easily found.

These sign posts are not shrouded in
clouds of mystery. They are not denied the
humblest seeker. Their inscriptions can be
read by the most uninitiate if he will make
the effort to look for them.

Men and women are human beings. They
are that—with a touch of the Divine, maybe
—whether they are married or unmarried.
A ceremony chanted by the clergy cannot
change that.

As human beings, they are responsive to
identical influences, the same kindnesses, the
same rebuffs.

A woman—the normal woman—wants to
be loved. She wants to be appreciated. She
wants to feel that she is important to the
one who walks by her side. This is equally
true of man—all men. Of course they don’t
indicate their innermost selves in anything
like the same fashion, but don’t be fooled
by the outer.

Be wise. Know that “Do unto others as
you wish to be done by’ includes the finest
recipe for married happiness that has ever
been discovered.

Elizabeth L. Matthews,
Donovan, Illinois.

WE have been married three years, almost
to a day, and our marriage bids fair to being
a happy union until death do us part.

If it had all been simple, if there had been

no obstacles to surmount, no differences in
temperament to adjust, I could not write this
letter, for I could have no assurance that our
paradise would last. As it is, it has stood
the test of hurricanes and storms and I feel
its foundation is as solid as the bedrock of
New York.

Although our backgrounds were radically
different—my husband’s and mine—both of
us were blessed by having very wise and
very unselfish mothers, who taught us the
common sense which is a necessity to suc-
cessful wedlock. When we found each other,
which was the precise moment we fell in
love, there were no exclamations, no warn-
ing fingers, no signs of disapproval, but only
understanding and encouragement. The
result was a short engagement, terminating
in a marriage of two young people, regarded
by their families as adults, capable of mak-
ing their own home without any interference.

* * *

For this intelligent attitude, we must al-
ways be grateful to our families, and because
we so enjoyed their confidence and best
wishes we did not go running back to them
with our difficulties when they cropped up
during our first year of marriage. To this
day, no one but ourselves knows how very
close we came during that year to separa-
tion.

We had heard other married couples say,
“The first year is always the hardest,” with-
out attaching any significance to the state-
ment, but we soon learned the truth in it.

My husband began expressing views and
opinions which startled and piqued me be-
cause they were contrary to my own beliefs.
And, even when they were of the least im-
portance, I seized the opportunity to debate
them. These word battles sometimes
wrecked whole evenings, ending in tears
and bitterness.

The trouble lay in the fact that we were
unable to discuss a subject impersonally. If
my husband praised nudism in some of its
theories, I was certain that I should some
day find him lying on the lawn in his birth-
day clothes. And, similarly, if I applauded
the achievements of a certain aviatrix, my
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husband suspected me of secretly spending
my afternoons in the flying field taking
lessons.

These silly little differences were likely to
evidence themselves at the most unexpected
moments, and many times I have gone to a
party red eyed, because we had not agreed
at eight o’clock.

However, we never carried a quarrel into
the second day. We made it a rule to always
kiss and make up before going to sleep.
Nevertheless, we realized that the frequency
with which these storms were occurring
could only culminate one way. Something
had to be done and I think my husband
stumbled upon the solution quite by ac-
cident one night.

We were with a group of friends, and it
escapes me just what the point of discussion
was, but I remember distinctly that my
husband was voluble on a subject
he and I had only recently cov-
ered. I listened intently, and
to my surprise he was pre-
senting my side of the argu-
ment as his very own. Sud-
denly, he caught the mis-
chievous smile on my face
and realized what he was do-
ing. Much to the amazement
of the party, he stopped short,
laughed heartily, and then walked
across the room to where I was seated
and publicly kissed me. I reciprocated,
knowing that we had reached an under-
standing. After that, we learned to gen-
eralize in our discussions, to accept the best
in each other’s point of view, and to argue
intelligently and not vehemently.

Now, one of our chief pleasures is to read
an article of a controversial nature, subse-
quently analyzing it for flaws and virtues.
I yield to his opinions when he is right, and
he yields to mine when I am right.

Likewise, during that first year we learned
to yield on many other matters where we
were at variance.

There was the question of our friends. At
first, I went ungraciously and reluctantly to
the homes of his friends, and he suffered
acute indigestion at the mere mention of an
invitation from one of my girl friends. Whom
to invite to our own parties was always a
source of dissension. On this score, we fin-
ally had a heart-to-heart talk. Certain of his
friends and certain of mine were tried and
true, and as such, indispensable. This group
we invited more and more often, seeking
their virtues and disregarding their faults,
while those who were mere shallow ac-

quaintances—hangovers of giddy, single
days—we gradually ceased entertaining.
Since then, we have met some very fine
couples, with whom we have a real basis
for friendship, and whom we both like and
admire.

Some mistakes we sidestepped even from
the beginning. For example, that important
item of money, which causes many such
chaos. We never question one or the other
on his purchases. Each fully trusts the other
to spend wisely.

All the little attentions dear to a woman’s
heart, too, are mine, and always have been.
Occasional flowers from the corner vender,
my favorite perfume when the atomizer is
nearly empty, candy when my weight per-
mits it, and always courtesy and affection.
I remember him, too, when I see a tie to

blend with his new gray suit, or a sale
on fine black hosiery.
Oh, there are countless other
ingredients I could name to aid
the flavor of matrimony, but
I have already written to
such length that I fear I am
automatically barred from
the contest. I hope I have
said something to help some
happy young couple through
that first hectic year. After that,
the sailing is smooth.
Gertrude McKay,
115 Montague St., Brooklyn, N. Y.

FOR thirty-one years wife and I have gone
hand in hand along LIFE’S journey. It has
not been entirely a Primrose Path nor has
it been a Rough Mountainous Trail. We
know that life, to be worth living, has to be
composed of both sunshine and showers.
Too much of either is not good.

We believe that the golden key unlocking
the door of true happiness has these three
words, LOVE, UNDERSTANDING and
COOPERATION stamped deeply upon it.
These qualities make for success in any mar-
riage. Without them no marriage can be a
success. Real love covers all imperfections.
No hardship, sacrifice nor disappointment is
strong enough to destroy it—as many can
attest.

Cooperation is as necessary as understand-
ing. To know and understand a person is
worth very little, unless there is coopera-
tion. Therefore, the three essentials of a
happy marriage are Love, which comes from
a natural instinct. Understanding, is en-
couraged by love and grows with acquaint-
anceship. Coopera- (Continued on page 54)
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In the Psychologist’s Office

Discussion of Actual Cases

by DR. D.

lT OFTEN happens—even when the need
is critical—that parents hesitate to consult
a psychologist.

They are very apt to say, “After all, I'm
the child’s mother—(or father, as the case
may be). Surely I understand and can do
more with my own child than anyone else
can.”

Very often, I have won the parents by this
little analogy: I say, “Hold your hand about
two feet from your eyes and tell me what you
see.” TUsually they answer reluctantly and
with some misgiving—as though they sus-
pected me of trying to put them at a disad-
vantage. “A hand with five fingers and little
mounds.”

Then I say, “Hold your hand about three
inches from your face and tell me what you
see.” They, of course, no longer see the con-
formation of the hand with all its lines, but
only a blur of shadows. This is a perfect
parallel between the parent’s relation to the
child’s problem and the way the psychologist
looks at it.

Parents are too close to their children to
view situations objectively. They are emo-
tionally involved in the relationship and their
vision is blurred and obscured by their feel-
ings. The psychologist is not involved emo-
tionally. He sees the problem objectively.
He gets a real perspective.

Then there is another factor. The child
prefers to confide his mistakes, his weak-
nesses, his worries, his dreams, his aspira-
tions to a stranger—a person whom he can
see a few hours each week and the rest of the
time forget. If the child confides in his par-
ents, he is apt to be reminded of his problems
either by the parents themselves or by asso-
ciation. He is prone to live in fear that some-
thing may be said that will remind him of
his difficulties or his other problems.

“WELL, I’ve lost my job. What can I do
about it?”

“Well, what have you done about it?” I
asked, making a note of his resentful mood,
his sloppy appearance and excessive weight.

N. CONE

He responded with an explosion against his
former employer.

From what he said I pieced together this
sort of a procedure: Each morning this young
man went out looking for a new job, always
unsuccessfully and he came home each day
sulking and growing more and more sullen.

He spent the rest of the time restlessly
moving about or lounging and reading. In
six weeks he had taken on twenty extra
pounds and was beginning to look flabby. I
asked how he had managed to live during this
time.

“Oh, I used my savings and borrowed from
relatives—and now my savings are gone and
my relatives are tired of me.”

I looked him straight in the eye and said,

“As you look now, only a crazy employer
would hire you.”

He looked as shocked and startled as though
I had exploded a bomb under his chair—
which was exactly the effect I wanted to pro-
duce. Then I said to him,

“Now let’s look into this situation together,
go over it step by step. You lost your posi-
tion, as you say, without an adequate reason.
No doubt that is so—and you have been con-
sumed ever since by an inner rage that things
are this way. But that’s not going to help
you out. You got mad—so mad that you did
not try to find out why you were dismissed.
You just blew up and went away with a ter-
rific resentment.

“This resentment you are still carrying with
you. Of course this feeling is really against
your former employer—but every time you
go into an office to be interviewed for a pros-
pective position, the sight of the new boss
calls up this deep resentment and feeling of
rage and injustice that you have never ade-
quately drained off. Surely you must realize
how this influences your whole manner, your
responses, your facial expression and gives
the wrong attitude to the entire problem. You
have beaten yourself before you start.

“After repeated unsuccessful attempts to
find a position, you formed a pattern in your
mind of what the next interview would be
like. You practically conditioned the em-
ployer to refuse your (Continued on page 59)
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Your Job and You

by CORDELIA MAKARIUS

Vocational problems are discussed by Miss Makarius in this department each
month. If you wish a personal reply write ber, care of Psychology Magazine.

MAKING HOBBIES PAY

SOMETIMES days of adversity bring out
all the latent powers that lie in an individual.

Each of us should view any knock as a
boost and as a challenge to us to show our
versatility. Sometimes even a beloved hobby
can be made to bring in an income.

Take, for instance, a woman I know. She
lives in a small community. She as well as
other mothers in the neighborhood were
concerned that their children were going to
a nearby town for amusement, usually to
dance. The dance halls were somewhat
questionable. Every mother, of course, wants
her child to have a good time—but under
the proper supervision. Mrs. B., my friend,
gave much time to finding a substitute and a
more wholesome atmosphere than was attract-
ing her own and other mothers’ youngsters.

Finally she evolved a scheme. She had a
large barn which she decorated attractively.
She had her piano moved out there and then
she bought a radio on the time payment
basis. She agreed to furnish some light re-
freshments and to permit dancing until
eleven in the evening, charging but twenty
five cents per person. It was but a short
time until she had her radio paid for and
everybody within miles was coming to her
barn dances. She acted as chaperone—a
charming and tactful one, and her problem,
as well as the problems of the other mothers,
was solved.

“A GOOD GRANDMOTHER”

ANOTHER person who evolved a job was a
little old lady whom a friend of mine knows.
She was left alone and destitute.

Did she sit back and bemoan her fate?
She did not. She advertised herself as a
“good grandmother” and offered to come
for an hour or a week to “take care of chil-
dren and be a good grandmother to them.”
She soon was very busy—and very happy
with her work. An opportunity grew out

of this to have a comfortable, permanent
home being a grandmother to a little boy
who had never known one. Before his new
grandmother arrived on the scene he had been
quite broken-hearted because he could not
boast of a grandmother like the other little
boys. So the old lady is happy, the little
boy is happy, and his parents are equally de-
lighted with the arrangement.

A UNIQUE JoB

MRs. Katherine Bleeker Meigs has a job
quite out of the ordinary. She has charge
of the personal service department of one
of the large telegraph companies. It is her
job to supply any request that may come
in which may be the finding of a maid, an
apartment, buying a wardrobe for someone
out of town, to getting theatre tickets and
finding out for someone the height of the
highest building in New York.

I am told that this job was one she evolved
and developed for herself, so you see, if you
are versatile enough, and willing to work
and to supply something that no one else is
supplying in your territory, you surely can
make money and be happy.

This statement applies to men as well as
women. In fact, it usually seems easier for
men to accomplish something different and
unique than it is for women.

Today I am going to give you a letter from
Mr. H. It is along the line of making the
best of your opportunities. He writes:

Dear Miss Makarius:

Am thirty-three, single, carpenter, pattern-
maker. Experience has been in locomotive
shops, shipyards and most of it has been in
the building industry, including home, in-
dustrial and commercial construction. Would
have taken a course in engineering but a few
b;de breaks on the financial side prevented
this.

I do not like to work in anyone’s organiza-
tion, drifting from one outfit to another, rest-
ing in the hope that I might discover the right
niche. Not satisfied with artisan’s pay. Have
been without income for the past year. My
secret ambition, how- (Continued on page 62)



44 Psychology

Your Face Your Fortune!

Traits Unconsciously Revealed

by WILLIAM E. BENTON

Neat month, Mr. Benton will analyze sev-
eral well known faces, telling you what fea-
tures indicate the dominant traits of character
of each individual.

3

EVERY living thing reveals by its size,
form and color just what it is, its species
and its own individual character as
a member of that species.

Insects, fish, reptiles, birds
and mammals all instantly
recognize their own spe-
cies and resent the intru-
sion in their midst of
alien types but in the
human race the distinc-
tion of the different
races is often the cause
of warfare and perse-
cution.

So not only is your face
your fortune, but the con-
tours of your features or
even your color may make
the difference twixt a happy
life or a tragic one depend-
ing on the particular place in
which you try your fortunes.

We are all just as different
mentally as we appear physically.

There are no arbitrary precon-
ceived standards set up regarding what
features should mean. Everything is arrived
at, as in all the sciences, by the law of
averages.

If there had never been any method of char-
acter reading evolved, we could paint a true
likeness of a typical all-round athlete, by mak-
ing a composite picture—superimposing the
negatives of several of the world’s most fa-
mous athletes. The resultant print would not
be the picture of any particular athlete but
the outstanding feature would be a strong
somewhat outthrust chin, whether Bill Tilden
and Babe Dietricson were included in the
composite picture or not.

From this, you will correctly infer that
courage, initiative or intestinal fortitude have
their strongest index in a strong well formed
jaw bone or chin.

Should you be commissioned to depict a
great scientist, the same method would yield
the composite picture with a very well formed,
finally chiseled, rather large nose and some-
what high forehead.

Naturally as all living things seek happi-

ness in their own complete unhampered
self expression, the athlete will seek
games as naturally as the duck
seeks water and will find
fame and fortune in pro-

portion to his ability.
The typical scientist or
investigator finds happi-
ness in countless tabu-
lated experiments that
would bore the athletic
type of person to dis-
traction.

“Your face is your for-

tune” does not mean that
all those with beautiful
faces shall lead beautiful
lives and those with homely

faces uninteresting lives.
History has proven that
beauty seeks beautiful sur-
roundings as surely as people
with the more angular or rugged
features seek strenuous adventure.
They are both seeking happiness to
be arrived at by routes as different as

their features have indicated.

Our five physical senses are our only con-
tacts with the physical world have as definite
nerve tracts and terminals in our brains as
they have exterior indexes in the main fea-
tures of our faces, eyes, nose, mouth, ears,
chin, ete.

Our eyes indicate the type of things that
give us greatest happiness or good fortune.
The mouth is a splendid index of our tastes,
not only in food, but in everything. Our ears
show our sense of harmony and musical ap-
preciation.

Note what beautifully formed shell-like
ears you find on the world’s best musicians of
the past and present and you can be sure that
ears of that type, even on a baby, give prom-
ise of good fortune in (Continued on page 57)
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Aimee Hits New York!

She Preaches in Vaudeville

by HAROLD KATHMAN

l TALKED with Aimee Semple McPherson
Hutton the other day—back stage in a New
York theatre, where she was doing four-a-
day in vaudeville?

Shocked? Aimee explained her appear-
ances in the show house very simply. “I can
reach very many persons here—persons who
would otherwise never hear any truths of
the Gospel.”

Well, a good many thousands heard her
—that is sure. Many cheered, some jeered,
but I was intent upon doing neither. I
wanted to find out éxactly what Aimee offers
the man or woman who is disgusted or tired,
mentally or physically.

N BELIEVE 1 did find out.

So many facets in this woman’s life wink
seductively to the writer — her notorious
desert kidnaping episode, the Four Square
Gospel in different parts of the world, the
Temple, her volatile marriage, her evangel-
ism in this Broadway movie palace sand-
wiched between the Four Radio Aces and a
Cuban Fan Dance. . . .

All these, and more, tempt one to blast
wordy opinions. But I concentrated on a
single idea, believing that her statements
might be interesting to the readers of
PSYCHOLOGY.

In order to understand, perhaps, it is im-
perative that we realize what Aimee means
when she talks of the Four Square Gospel.
First, the Bible is taken literally. The first
chapter of Genesis—to the followers of this
creed—is the exact and literal story of crea-
tion. FAITH, therefore, is the keynote of
Aimee’s evangelism, and the inspiring fire
inflaming her flocks.

But it isn’t faith in oneself. The capa-
bilities, the possibilities of the individual
amount to little in her scheme of things. The
you-ness of you is lost. All eyes are turned
upward.

It is quite obvious that Aimee plays mas-
terfully on the strings of human emotion.
There is no fundamental difference—that I
can see—between her approach, her meth-

od, the result of her services and those of a
negro revival.

This woman naturally would approach
the problem, of the person bereft of all con-
fidence in himself and the world, with an
emotional solution. She can, and has led
people from the worst doldrums in a few
hours. True, she led them into a hysterical,
teary-eyed state—but a different state of
mind had been established—they at least
were not disgusted with life when she left
them. What happens after she goes, isn’t
told. If they find that the injection is the
kind of elixir they like—then, presumably,
at least, they will come back for more.

GATHERINGS of people in formal clothes
have reacted in much the same way as the
heterogeneous crowd in Tom Noonan’s China-
town Mission acted under her spell the night
before I heard her. So have the natives of
the Philippines and those of European coun-
tries responded to her voice, her magnetism.
Aimee has first-hand information as to the
immediate result of her advice.

First, comes her well-known watch and
watchmaker story. “If a person has a time-
piece which is not functioning properly, he
doesn’t take it to a blacksmith for repairs,”
she says. ‘“He takes it to a watch repair-
man. This man knows all about a watch.
He can make one himself.”

A person who is at the nadir of his spirit,
who feels that he has no reason for continu-
ing this life, loses sight of the Four Square
Gospel, she declares:

Jesus Christ is
The Savior

The Baptiser

The Healer

The Coming King.

He is omnipotent, the creator to whom
the person in need of repairs should go with
his soul. This theme is elaborated on by
Aimee, vivified, with an increasing tempo.
The person is lifted out of himself by faith,
raised to the heights from which his prob-
lems can be solved by the Almighty.

This is putting (Continued on page 65)
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Outwit the Flu!

by DR. J. DOUGLAS THOMPSON

NOT S0 many years ago a tiny germ
known as the Bacillus Influenza, which must
be magnified more than eighteen hundred
times its actual size in order to be noticeable
under the most powerful of microscopes, rav-
aged the bodies of hundreds of thousands
of men, millions of times its actual size.

No one will ever forget those two terrible
years, 1917 and 1918. What improper diet
and food combinations can do in causing dis-
ease, sickness and death, would take many
words to tell you. Scientific research has
found, that it is the wrong diet and food
combinations that are actually the cause of
most illness. Yet, it is a simple matter to

the other members of the family and creates
fear of catching the disease. Stay in bed
until your fever has subsided and your tem-
perature has returned to normal, 98.6.

CLEANSE YOUR BobDY

The third thing to do is to drink plenty of
cool water. This flushes the body of the
poisons by way of the kidneys, making it
more possible for them to do their work.
Water should be flavored with the juice of
two to three lemons in each quart, and the
person afflicted should use not less than two
quarts per day, sipping it slowly through a
glass straw or being fed it by tablespoonsful.

Right thinking and right eating will keep you from getting the flu or any other
disease ... .. Don'’t let fear use up your reserve vitality, weaken your mental poise

eat properly of the right food combinations.

A great many people feel, even yet, when
diet and food combinations are mentioned,
that they are going to have nothing but
bread and water, and that all the good things
are going to be taken away. This, of course,
is entirely wrong. The only changes required
are in the way in which these foods are com-
bined.

DoN’T BECOME FRIGHTENED

Right thinking and right eating will keep
you from getting the flu or any other disease.
But if something slips and you find yourself
a victim, these are the steps to take.

Do not get excited. Use a little psychol-
ogy on yourself. Be calm and cool, and so
preserve your vitality. Fear uses up your
reserve vitality, degenerates your red blood
cells, weakens your mental poise and stam-
ina, and leaves a fertile field for poisons to

collect in your system.

GET PLENTY OF REST

The second thing is to go to bed imme-
diately and stay there. This is not only im-
portant for the person suffering from this
disease, but also as a preventative to the
rest of one’s family and friends. The more
one is up and about, coughing and sneezing
and touching everything about the house,
the more one weakens the mental reserve of

Never drink or gulp it rapidly. The purpose
of this is to alkalinize the blood stream
which is acid, because it is loaded with
toxemic material, the waste poisons of the
body.

DoON’T FEAR A WEAK HEART

The fourth thing to do is to place two or
three large pillows under your head and the
upper part of your body while reclining in
bed. This makes it easier to breathe, lessening
the burden of work of your lungs, and in-
creasing the quantity of oxygen brought to
your blood stream. One cannot live without
oxygen, because the accumulation of carbon
dioxide, due to the waste retention in the
body, would bring about suffocation and the
cessation of life. That is why your blood is
blue in color in the veins which carry the
waste material from the various parts of the
body to the lungs for purification. While
your arteries, which convey the rich, red
nutrition to all parts of the body, carry the
red blood, all the poisons having been elim-
inated by the frech oxygen.

KEEP KIDNEYS FUNCTIONING
The fifth thing to do is place a hot water
bag or an electric pad at your feet. This
helps to bring your blood supply down toward
the kidneys so that the poisons may be de-
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posited from the blood stream into
the kidneys and thus be eliminated
from the body.

LEMONADE, PART oF CURE

The sixth thing is to drink two
glasses of hot water with the juice of
one lemon in each glass, every night
just before going to sleep. This in-
creases the diuretic propensities, thus
eliminating the waste retentions that
would otherwise poison the system.

SLEEP BETWEEN BLANKETS

The seventh thing, is to take the lin-
ens off your bed and replace them with
blanket sheets, and gown the body with
either woolen pajamas or a woolen
nightgown.

This procedure causes the absorp-
tion of the perspiration which is due to
the increased temperature, throwing
off the poisons by way of the pores
of the skin and preventing you from
re-inoculating yourself by a chill.

Hotr Foor BATH

The eighth thing, is to take a foot
bath every night, keeping your feet
in hot water—as hot as you can pos-
sibly tolerate it—for fifteen minutes.
Then dry them thoroughly with a
rough Turkish towel and get back into
bed.

DoN’t STurr Your Bopy

During the first few days of influ-
enza you will have little, if any, ap-
petite. Therefore, a small quantity of
food goes a long way. The best thing
to resort to when running a fever is
cool fruit juice. Orange, pineapple,
grapefruit, or tomato juice, are the
most useful in overcoming your condi-
tion in a shorter period of time than
any other food known.,

Thousands of people have dug their
way to an early grave by attempting
to feed their bodies while fighting a
fever. In reality they were feeding the
fever and starving their bodies.

The use of two to four glasses of
cool orange juice at breakfast, with a
like quantity for luncheon and dinner
will be quite sufficient to satisfy the
appetite of any patient suffering from
influenza. Be sure to have the patient
sip it slowly or feed it to him a spoon-
ful at a time, for in this manner all
the nourishment that it contains is se-
cured by the sufferer.

ORANGE JUICE
After the patient’s fever has sub-
sided for two consecutive days, then
the fruit juice fast may be broken,
and the use of such foods as cream

soups, made from milk and vegetables,
a very small quantity of fresh fruit
salads with mayonnaise dressing, and
steamed vegetables, is permitted from
that time. As the patient’s health
gradually returns to that of normal,
his diet may be selected from any one
of the authentic menus of well-known
dieticians.

After you know what to eat at each
meal of the day, follow a suitable
group of exercises to strengthen the
lungs, thus resisting future infections
and building up the vitality and stam-
ina of the body. You will create for
yourself a successful and prosperous
life—with longevity as Nature’s gift
for your good sense. Limit the quan-
tity of meat, fish, poultry and game
from this time on, to not more than
an every-other-day serving. Discon-
tinue the use of white bread and sub-
stitute whole wheat bread. Use as an
evening cocktail on retiring, one glass
of orange juice with the yolk of raw
egg beaten into it. This is not only a
splendid health-builder, as it is rich in
iron, sodium, calcium, phosphorus and
silicon . . . the five essential elements
necessary to build up your health.

(Contents fully copyrighted, 1933)

Life’s Bargain Counter

anyone very foolish, who, desiring to
raise a certain kind of a crop, would
sow any and every kind of a seed. Yet
we who desire only the best in life
for ourselves and our dear ones do
this very thing. We fill our minds
with all kinds of seeds—thoughts of
lack and failure, disease and catas-
trophies—and then wonder why, when
we labor so faithfully that permanent
success never comes to us. We find
it hard to realize that thought always
precedes action, and being magnetic,
it attracts to itself whatever is neces-
sary to clothe it in physical form.
Everything radiates its own quality
and attracts that which is akin. Read
this over several times and then med-
itate upon it. I am sure you will un-
derstand the truth in this statement.
You do not have to go any further
than your own consciousness to prove
it.

The only real difference in people
engaged in the same kind of work is
a difference in their consciousness.
Tom Brown, who has developed a posi-
tive, inspirational consciousness, be-
comes a valuable employee. While his
neighbor, Fred Williams, who is nega-
tive, remains mechanical and mediocre.
Both can become valuable, but it might
require more effort on the part of
Williams.

Remember, you cannot attract abun-

(Continued from page 22)

dance by filling your mind with lack
and the necessity of bargain hunting.
Occasionally we meet someone who,
seemingly, disproves this Law, but it
is in seeming only. They may be what
the world terms successful, but in
reality, are they? Having plenty of
money and all that it can purchase is
a narrow estimate of success. Many
who are successful financially, are to-
tal failures in every other way.

True success and true prosperity
cover a much wider field than the ac-
cumulation of money and property.
True thrift is not pinching economy.
One who purchases wisely is willing to
pay a fair price for what he desires to
obtain. He realizes that his momen-
tary gain, when he secures a so-called
bargain, must mean a corresponding
loss somewhere else, and this loss will
eventually reach him and react upon
his affairs.

Suppose one wishes to become an
artist. He may accumulate plenty of
money and have many admirers, but
unless he attains his greatest desire
by developing his latent talent and
becomes an artist, he is not success-
ful. Success means succeeding in the
thing we most desire to do.

Everyone has within himself the
ability to succeed in the realization of
his most dominant desire. The way
may be rough and arduous—it usually

is, as worthwhile things seldom come
easily—but the power to succeed is
there and the “I Can” man will event-
ually bring it into evidence. The hu-
man mind cannot desire anything
without having the inherent power
back of it. It is the Power knocking
at your consciousness that arouses the
desire.

Knowing that every thought results
in a tangible effect, the progressive
man is learning to discipline his
thoughts, and allows only those to re-
main which will manifest his desires.
He makes himself receptive and at-
tracts other thoughts of like character,
and these will constantly advance him.

Several years ago I wished to ac-
complish a certain result, but seemed
unable to figure out the method. I
went about seeking advice from every-
one whom I thought should know
something about it. While they had
done the same thing, it had been done
in a make-shift manner, so, I deter-
mined to do this thing and do it as it
should be done. One night after a
day of futile effort, I retired with a
stronger determination than ever to
succeed. In the morning when 1
awoke, the method flashed into my
mind instantly, and without waiting
to make my toilet, I tested it and found
it to be what I had so vainly sought.

Where did it come from? I have my
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own idea which I have proven to be
correct, what is yours?

Another time I wished to secure a
certain effect in china painting. Any-
one who knows anything about this
art knows that there are certain
shades of red which will not mix and
remain red, as some have a gold basis
while others have an iron ome. 1
mixed and tested colors innumerable
times and learned much that proved of
value to me later on, but my problem
remained unsolved. A rush of orders
compelled me to give up my experi-
menting, and one evening when I was
stacking my kiln I could not place a
certain piece where it would receive
the right degree of heat to perfect it.
It was a special order and had to be
fired without delay, so I put it in the
only available place, knowing it would
result in under-firing.

I gave it extra attention when re-

painting it, and the right place for
second firing. When it came out, I
found I had secured the result I had
worked so hard to achieve. What di-
rected me to arrange my kiln so there
was no place for the article excepting
where it would be under-fired the first
time? As there is no such a thing as
chance—all is in accord with law—
something beyond my human com-
prehension directed me to do that
which solved my problem.

Weeding is always a laborious pro-
cess, but the more thoroughly it is
done, both in the mental and physical
realms, the easier future efforts be-
come. In no other way can we free
ourselves from a bargain counter con-
sciousness.

As one gets a vision of the true
purpose of life and learns to obey the
promptings which come from within
for self-mastery and the good of oth-

ers, he learns to rise above the limita-
tions he has imposed upon himself and
the bargain counter ceases to be an
attraction. When he knows there is
an abundance to supply every legiti-
mate desire, he has come into his own.
The human mind cannot ask a ques-
tion that it cannot answer, because the
power to answer the question prompted
it. The questioner is closer to the
answer than anyone else, for his inter-
est is greater. You ean do many
things when you believe you can.
‘“Heaven is not gained by a single
bound,” nor can anything else, which
is worthwhile. If we desire to win in
any line of endeavor, we must pay the
standard price. Most of the human
derelicts we meet on the Path of Life
belong to the class who are striving
to get something for little, or noth-
ing. As a result, they have become
stranded on “life’s bargain counter.”

“Double Your Efficiency”

without design is mere chaos and fu-
tility.

“To tap your energies most effec-
tively,” Mr. Pitkin emphasized, ‘“you
must first learn what you want to get
out of life. You can learn this only
through long and careful study of
things and people, including yourself.
Do not expect to reach clean conclu-
sions early in life; for you are chang-
ing in mind and body throughout the
first third of your years, and each
change shifts the scene and your own
perspectives. Rare is the man who
finds himself without going through
a long period of hard, clear thinking
about his interests and his opportu-
nities.

“Do not be in the slightest degree
disheartened if, up to your thirtieth
year, you cannot make up your mind
exactly as what you most keenly de-
sire. Test and try many attractive
projects, as long as you remain uncer-
tain.”

These ideas fit in with Mr. Pitkin’s
strong aversion to specialization. It
is the bane of modern society, he be-
lieves. And he repeatedly advises his
students to “carry their eggs in many
baskets,” as the old saying goes.

“Training for a specific job may
lose its value over night,” he told me.
“A new machine may come from some
engineer’s brain and in a twinkling
render absolutely useless the dexter-
ities of thousands of men. What are
they going to do, if they cannot adapt
themselves to some other line of work?

“As a result of technological prog-
ress, most vocational education is
doomed to become a series of mag-
nificent futilities. This is well illus-

(Continued from page 17)

trated in the building industry. Car-
penters, masons, bricklayers, and
house painters are already becoming
obsolete, while tomorrow’s technique
of factory-made dwellings is bringing
in new occupations and minimum dex-
terities.

“Versatility,” Mr. Pitkin stated em-
phatically, “is the real purpose of edu-
cation and should be ninety per cent
of its aim. The individual must be
trained to cope with the changing de-
mands and conditions of life. The
faster the world changes, the more im-
portant versatility and adaptability be-
come. Only in a static civilization can
a man afford to pin himself to one
place.

“Any intelligent youngster can de-
velop in a dozen different directions,
and later, as a man, there is no rea-
son why he should not be seven or
eight different things simultaneously.”

Some time ago, Mr. Pitkin drew up
a list of the various trades and pro-
fessions in which he could make his
living if forced to do so. All told,
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Generosity

MAKE a great deal more of your right
to praise the good than of your
right to blame the bad. Never let a
brave and serious struggle after truth and
goodness, however weak it may be, pass
unrecognized. Do not be chaty of ap-
preciation.  Hearts are unconsciously
hungry for it. —Phillips Brooks.
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there were close to one hundred. The
occupations ranged from carpenter
to statistician. As it is, he farms,
teaches, writes, lectures, invents, com-
poses music, draws cartoons, and ad-
vises people in all sorts of work. Re-
cently he undertook the management
of one thousand acres of farm land on
the eastern shore of Maryland.

“Intelligent versatility,” Mr. Pitkin
repeated, ‘“means conservation of en-
ergy.

“Cast about for new activities that
will make life more enjoyable and
more profitable. Some of these will
be pure play. Others pure esthetic
enjoyment. Others a pleasant potter-
ing. And still others broadening and
deepening of your larger interests.

“Always have on hand many proj-
ects at which you can work when the
spirit moves, or when you need a
change. Variety multiplies your pow-
ers.

“Do any single thing to the exclu-
sion of everything else and you soon
do that thing badly. Boredom over-
whelms you. The more intelligent and
energetic you are, the worse you are
bored. You try to escape the irksome
task by wriggling, yawning, looking
around and day dreaming. All this
is a leakage of energy running to waste
for lack of a proper outlet. To make
the most of your energies, you must
tap them through the greatest possible
variety of outlets.

“Weariness in mind and body,” Mr.
Pitkin told me, “is a result of what
we call one-sided conduct. In fact,
fatigue is a protest against monotony.
For menotony is the local exhaustion
of some mnerve tract which, as it loses
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its own tiny fund of energy, induces
disturbances throughout the body.
“Fatigue is like sleepiness and fall-
ing asleep. It is a preservative mecha-
nism—sometimes a restorative, too. It
is a protest against monotonous func-
tioning which is a danger in the or-
dinary environment. In a world that
shifts and changes every moment, the

this place is run. Well, that tells you
what sort of a chief Commander Clark
is. We elected him a year ago, when
we came here first, and we ain’t both-
ered with an election since then. But
of course if Commander Clark got a
job outside he would have to go. That’s
one of the principles of our constitu-
tion. When a vet gets an outside job,
out he goes. We have plenty of fellows
outside on the waiting list.”

‘“Have you a set of rules?”

“Sure. This is a military camp, see?
Well, we got to have rules here just as
in any military camp in the world. But
the rules are not many. Only a few
things we rigidly forbid—drunkenness,
for instance.”

“What happens to a man who gets
drunk?”’

‘“He loses his hut. He is through
with the camp. And there is never a
second chance.”

“The first offense?”
prise.

“Sure. We don’t hold with warnings.
No army man does.”

I asked in sur-

creature that rebels against monotony
briskly thereby increases its own
chances of survival.”

Speaking of middle age and after,
Mr. Pitkin said:

“The only man of mature years I
am sorry for is the fellow who can’t
find a thing in the world that he wants
to do. But for the rest of us, life after

“Doswrn But Not Out!”

(Continued from page 38)

“Has any man been expelled for
the offense mentioned?”

“No, not as yet. The men prize their
homes too highly.”

‘““Have you any method of routine?”

“Yes. Three groups. First, the
Kitchen Police, the Cook Detail, the
Wood and Ice Group. The K. P. do all
the fatigue work around the kitchen.
There are three really expert cooks.
The Wood and Ice men are responsible
for getting the wood and ice into the
camp. In addition to the work of these
three groups, there is the matter of
guard-duty. Every man in the camp
takes his turn at that. Like to look
around and see what we have, would
you?”

The adjutant proceeded to show us
the various huts. One relatively gor-
geous hut stood out from the others.
The explanation of this unique hut is
to be found in the fact that in every
camp there is always at least one man
who is incurably restless; the veterans
have discovered that this one man,
whoever he is, has to be given free

youth is past always can be full of new
riches.”

And he pointed to a stack of letters
that have come to him from people all
over the United States thanking him
for the help and encouragement he has
given them through his cheering phi-
losophy often voiced that “life begins
at forty.”

rein to have an outlet from some
psychological urge.

In Camp Thomas Paine, the psycho-
logical outlet is evident in the case of
the veteran who spends all his spare
moments in decorating his hut. All
sorts of ornaments are suspended from
the walls within the hut, and all shades
of colors are emblazoned on the out-
side walls. Looking at the general lay-
out of the camp, you would be inclined
to say that this particular hut was the
real dyed-in-the-wool edifice of the
settlement.

Our guide introduced us to any men
we met in the course of our walk. The
men are all happy. No sulkers, no
grouchers, no sore-heads. They are
certainly happier than some of their
high-brow neighbors who live on the
other side of the Drive. The reason
of this is not too difficult to find. The
veterans have found out something of
the meaning of life and they have
learned what it means to conquer de-
feat. Today they are better men be-
cause of that experience.

Master, or Master’s Man?

who would advance to employer must
do his duty in sympathy with the
work of the man who engages his
services. Must faithfully attend to his
labors and accomplish his task ex-
cellently.

Every time a man neglects his work
or shirks his obligations his value falls
like mere “Wild Cat” stock in Wall
Street. Every time he commits a sin
of omission or commission against
himself or another, he gets farther
and farther away from the possibil-
ity of becoming a master man. There
is always a lower depth of self-degra-
dation to which one can fall. The
descent is easy. Finally, he realizes
that he is no longer in the game, and
that he will always exist by the suffer-
ance of others superior to himself.

YOU may take it for granted that
the man who simply does what he
merely has to do, will always be a

(Continued from page 19)

master’s henchman. On the other
hand, he who trains himself to
do whatever he finds to do—even if it
is more than he was hired to do—that
man is on the way to mastership.
There are many degrees between be-
ing master or master’s man, but the
former is always in control of the sit-
uation.

While most of us desire to climb to
the position of master man, few of us
are willing to pay the price required
to climb along the narrow path to the
heights of mastership. And that is the
reason why the majority of mankind
will always remain among the ‘“never
has beens” and never will be” folks.
That is why most people just barely
make both ends meet.

In ignorance of their own powers
and capacities, many will not take the
trouble to study the elements of in-
spirational psychology, which would
enable them to understand and to ap-
ply their untried talents and abilities.

They have strength but they do not
exert their mental muscles. They have
hidden resources and energies but they
are not aware of their existence.
Nothing can daunt or retard those hap-
Py persons who have become cognizant
of their potential forces and who use
them for good purposes.

In every line of human endeavor,
the preliminary study and develop-
ment of our natural gifts is essential
to promotion, so that we may be pre-
pared to meet Mistress Fortune when-
ever she knocks at our door.

The study of psychology with the
application of its principles is the most
important instrument in the advance-
ment of man’s mental, physical, ma-
terial and spiritual welfare.

The study of psychology enables us
to eliminate the traits or tendencies
which point toward failure, and to
cultivate the qualities which lead to-
ward success.

The complete student of psychology
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has schooled himself in constructive
thinking, creative concentration, pro-
ductive visualization and fruitful ac-
tion.

If the investigator were to inquire,
and could have a concrete answer
from the vast host of people who have
earnestly, sincerely and intelligently
studied the higher psychology, the
answer would be: “It is because we
have come to know the power within
ourselves, and have learned to apply
it in all the needs of our lives.”

Any man or woman who will take

Life Must Be Radiant

on fire, our voices deepen, our souls
pour forth in unvoiced song.

Thus our lives respond to the best
that wells up from our souls. There
is no stopping this irrepressible flood
of manifestation, of expansion, of
inner illumination. It lifts us up from
the gutter and we walk like the true
“image and likeness” of Him Who
made us.

“Great minds have purposes,” said
Washington Irving, “others have
wishes. Little minds are tamed and
subdued by misfortunes; but great
minds rise above them.”

A dominant purpose draws us on-
ward. That purpose is to make the
most of our lives and how can we do
this unless we pour out upon the world
the best of our abilities, our inner
qualities, our deep affections? If we
continue to maintain desires of per-
sonal gain and personal satisfaction,
we not only impoverish our own lives,
but we frustrate the divine plan.

Most disappointments in life are
effected through introverted love. We

love, and expect love in return. We
give, and expect gifts. We do, and
expect payment for our deeds. We

gauge all effort on what that effort will
return to us in profit or gain. We do

existent. Everyone had a lot of advice
to give, and the tenor of it was ‘Go
somewhere else.’

“I couldn’t go anywhere else.
stayed.”

Mr. Gilmore found an old box-fac-
tory that had been turned into a tiny
theatre on one of the twisting narrow
streets of Greenwich Village. It was
vacant. He moved in, and spent his

So I

up the study of inspirational psychol-
ogy, in relation to his or her mental,
physical and spiritual welfare, will soon
be alive to the fact that there is prac-
tically no limit to the possibilities of
life.

It is true that we cannot all be
merchant kings. We may never walk
in the path of Shakespeare, or tread
in the steps of Edison, or shine in the
light of what we call great men and
women. But we can interpret our
own abilities and possibilities to their
utmost limits. Darwin says that ‘“the

(Continued from page 32)

nothing from a purely unselfish motive.

No wonder we often bow our heads
with grief and keen regret! Can we
abandon ourselves to destiny so com-
pletely without restraint, with so much
of impersonal love that we are willing
to sacrifice for the love we bear man-
kind?

Can we reach into our hearts and
give forth love to the point where we
only can exclaim, ‘“Father, forgive

é

Penpectiye
By EDWARD BULWER.

HEN some one sortow, that is yet

reparable, gets hold of your mind
like 2 monomania—when you think, be-
cause heaven has denied you this or that,
on which you had set your heart, that all
your life must be a blank—oh! then diet
yourself well on biography—the biog-
raphy of good and great men. See how
little space one sorrow really makes in
a life! See scarce a page, perhaps, given
tosome grief similar to your own: and
how triumphantly the life sails on be-
yond it!

“So I Stayed*

(Continued from page 26)

last few dollars to print passes. These
passes would entitle the holder to a
seat on the payment of a small “tax.”
Paul Gilmore walked himself leg-
weary giving out these passes. He
took tickets at the door, ran back stage,
worked the lights, played a part, set
and re-set the stage, and was janitor.
Sixty years old!

He has gathered a group of ama-

latent capacities with which most men
are endowed are so great that inherent
ability is less important than zeal and
determination, or in other words,
the energy with which that ability is
used.”

It is the duty of all of us to live up
to the best that is within us. We are
not mere accidents of so-called fate.
Goodness or badness, health or sick-
ness, happiness or misery, success or
failure are matters of our own volition.
We all possess the power to live up to
our total inheritance.

them, for they know not what they
do!”

Manifestly, our destinies are bound
to the Will of the Universal. That
Will is to draw us closer to Him. We
can do that only if we draw closer to
this only as we carry out a worthy,
unselfed ideal of life, which is to live
radiantly. The talents of our head,
our heart and our hand must be given
full expression.

Being a part of a complete creation,
we should feel no lack, no incomplete-
ness. We are full to the brim. There-
fore, we must give forth—if we would
receive more. Holding what we have
leaves in us no room for anything ad-
ditional. Like the scriptural character
who buried his single talent for fear
he would lose that and have nothing.

“The man who truly loves God,”
Spinoza reminds us, “must never de-
mand that God love him in return.”
We have been given all.

Let us respond, then!
Dante suggests, ‘“work as Nature
works—in fire.”” Loving life, let us
give to life our greatest capacity, our
fullest utterance, our deepest affection.
Let us seek mever to retain in selfish
preference. Life’s sand must run free-
ly through our fingers!

Let us, as

teurs about him. They play every
night, winter and summer. He’s mak-
ing a living while “big-shot” producers
on Broadway are going bankrupt.

“You know,” he says with a smile,
“I don’t think I would have enjoyed
just sitting around doing nothing. As
for those two million, I'm glad I'm rid
of them. I worried myself sick when 1
had ’em.”
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What Can We Do for You?

Conducted by C. Franklin Leavitt, M. D.

Dr. Leavitt has won thou-
sands of friends in the United
States and Canada thru the
help he has extended them in
times of illness and anxiety.

He has the advantage over
non-medical psychologists, in
that he is a thoroly trained
doctor of medicine, with many
years of successful experi-
ences.

He has, too, the rare facul-
ty of wunderstanding human
nature. He knows the secret,
hidden motives that drive
people, and in these, he dis-
cerns the roots of their dis-
eases and terrors, their dis-
appointments, their failures.

QUESTION:—V. 0. S. writes:

The depression brought into my
family life a far greater tragedy than
financial embarrassment, and I am
wondering if you cannot be of assist-
ance to me? At the beginning of the
depression my husband’s wages were
reduced and this caused him much
worry and he began to strive to offset
this through the use of liquor.

Little by little he added to what he
drank until his health was impaired and
he was a changed man. Now when he
overindulges it causes a state border-
ing on D.T.’s and has sometimes landed
him in a hospital. He will not listen
to my pleading for him to stop. I am
becoming desperate. I realize that
things cannot go on this way. Surely
there is some way to put an end to this
horrible thing. Can’t you tell me a
way out?

ANSWER:

If your husband will pay no atten-
tion to you, or to the physicians who
have from time to time attended him
and have undoubtedly told him where
this would lead to, I feel sure that he
is not ready for any help that I can
give him. A habit cannot be removed
without complete cooperation of the
sufferer. He must desire to be freed.

It is first this—a question of earnest
desire, then a gradual building up of
confidence and will power to a point
where they will equal the strength of
his desire. When this is accomplished
very real things will happen. Many
are of the opinion that such an one
can be treated without his knowledge
and thus be restored to a healthy,
happy state. Such a course is un-
scientific and those who claim to be
able to do this are either mistaken or
frauds.

Your hope lies in appealing to his
reason and causing him to reach a

point where he clearly sees what is
ahead of him and desires to avoid it
to the extent of materially assisting
the one who undertakes to help him.
I fully understand your trying situa-
tion and you have my deepest sym-
pathy.

QUESTION —G. P. writes:

I have always had a fear of death.
When I was a child I remember asking
my father if we all died and when he
answered in the affirmative I had a
terrible crying spell and an intense
fright regarding death. It has stayed
with me to this day. I was very stub-
born and strong willed as a child and
took pleasure in frightening my par-
ents by hiding until they believed
something must have happened to me.
I enjoyed treating them this way!
What kind of a nature do you suppose
I possess, and do you think there is
any hope of my losing this dreadful
fear of death?

ANSWER:

Death is neither to be dreaded or
feared if we just have the right atti-
tude toward it. To begin with it is a
part of a plan—call it Nature if you
wish. Life is progressive and things,
including the human, never really die.
It is merely a change in form and a
step forward.

If you were working for a certain
firm and you thought to yourself,—
“now one of these days the boss may
come in and tell me that I am to be
advanced in position and salary,” do
you think that would be something to
fear? Of course not. Well death is
quite the same for only the physical
dies and life goes on. So-called death
is actually a step forward in this pro-
gressive form of development.

If you will just see this right, my

By locating the trouble, and
showing people how to remove
the disturbing “complexes,”
Dr. Leavitt is able to guide
them into paths that lead to
radiant mental and physical
health.

In this department, the doc-
tor will continue dealing with
the perplexing personal prob-
lems that come to him thru
direct correspondence.

If you have problems, he
can help you, and if you wish
to consult him in a very per-
sonal way thru correspond-
ence, be assured that your
confidence will be sacredly
guarded. The Editors.

friend, your fears will all vanish. And
as to this peculiarity you had in child-
hood I would say that it was more for
the purpose of calling attention to
yourself, perhaps due to some infer-
iority complex, than for any other
reason. You thought through being
stubborn, and making your folks seek
you, that you were putting yourself in
somewhat of an exalted situation.
This appealed to your ego. You are
a sensitive type and it will be neces-
sary (and it is possible) for you to
gain command over that nature.

QUESTION —A. F. writes:

I have the feeling within me that I
have the ability for greater and bigger
work than I am doing, but there is
constantly a doubt in my mind which
seems to hold me back. I am ambi-
tious, my desires are strong and I
really want to be something worth
while. When I get up before a public
gathering to make a speech fear over-
powers me and I make a mess of it. If
I could just express my true inner self
I know thdt I could make good. Have
you any suggestions to offer?

ANSWER:

You are one who makes elaborate
plans as to just what he will do and
the heights he will reach, and you
really desire these things, too; but
through not being strong enough to go
right in the face of fear and doubt
when you believe you are right, you
permit them to. hold these good
thoughts forever in a ‘“dream-state.”

You lack faith in yourself and in
your ability to make good and not
until your faith is built up to a point
where it matches the strength of your
desires, will you be able to materialize
these desires in a big way. You are
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making these fears greater than you
are through your wrong attitude, and
looking up to them. Realize that fear
has only the power that you give to it.
Put yourself in a positive position in
your thoughts. Look upon fears as
conquerable and beneath you. You
will find they will appear quite differ-
ent. I believe you can succeed, and
will if you just make some changes
in your viewpoint of self and life.

QUESTION: I. F. O. writes:

My greatest trouble is nervousness
in driving a car in heavy traffic. If
I attempt it I get so nervous that my
stomach feels as though it was tied
up in a knot and I am at such a time
troubled with intestinal pressure. Is
there any way that I can rid myself
of this troublesome handicap?

ANSWER:

You do not state just what makes
you nervous—whether it is due to irri-
tation through the delay and impati-
ence, or a form of fear. The former
would indicate lack of control and
patience, and the latter lack of con-
fidence.

Whatever the reason may be you
will have to rise above it through de-
velopment along the lines of weakness.
And we can develop in but one way,
and that is, through use. This means
that you will have to meet this situa-
tion time after time, exerting what
strength you can to be calm and pa-
tient, and realizing that what others
can do, you can do. Don’t feel upset
over the impatience others may show,
but in a cool, controlled, confident
manner just go ahead and do what
you are supposed to do with all the
indifference you can command. Being
nervous over it undoubtedly means
that you avoid such driving as much
as possible, and seeking lines of least
resistance always brings added weak-
ness. Try to be brave and learn to
be controlled even in the most trying
situations. Practice makes perfect.

QUESTION:—C. J. writes:

About a year ago I hurt my back,
presumably through overlifting. 1
haven’t been to anyone about it for
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There is no finer profession than
one which compels us to build
faith into the minds of men. In

business faith is needed quite as
much as money.
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fear that they may tell me that I am
permanently disabled, that I will never
again be able to indulge in athletic
sports, which I dearly loved until this
happened, or, that I may even not be
in a position to ever marry. These
thoughts have hounded me and I have
worried constantly until I am almost

a wreck. Do you think that my ap-

prehension is unreasonable? Naturally
through this fear, I have limited my
physical efforts very materially.

ANSWER:

I think you have made a very grave
mistake through not visiting a physican
or an osteopath, for it is more than
likely that your trouble is rather simple
in character and that you can be re-
stored to your former physical
strength. What a lot of wvaluable
energy you have wasted through this
misapprehension! Stop it. Why worry
before you really know whether you
have anything real to worry about? I
feel sure you will be pleasantly sur-
prised if you will follow my sugges-
tion. :

QUESTION: R. V. C. writes:

I have been sick for years, not down
in bed, but carrying about a body
which aches and pains more or less all
of the time. Even my mouth, teeth
and gums get sore. Doctors tell me
there is no organic reason for it, but
still I have not been able to get over
it. There is a great deal of soreness
and tension through my neck, my mus-
cles in spots feel sore and lame, my
abdomen becomes distended and I have
pains at times, presumably from gas,
and life just doesn’t seem worth while.
Does this description picture anything
to you?

ANSWER:
Your trouble is undoubtedly due to

some form of toxemia. Possibly due
to food poisoning, perhaps from nerv-
ousness and the tension which follows
it, perhaps from nervous indigestion,
or, possibly from an auto-intoxication
arising from poor elimination. I can-
not definitely state just what is wrong
without having more of a history of
your case, but it is possibly something
quite simple and that through meet-
ing it in just the right way it would
soon disappear. If you care to, you
may write me a more complete de-
scription and I will answer you in a
more satisfactory manner.

QUESTION: B. N. G. writes:

I have had a pain in the region of
my heart for months. It started with
a short, stabbing pain and I became
frightened, thinking that I might drop
dead most any moment. I have been
to four physicians and each one has
told me that I have a perfectly good
heart and that it is due entirely to
nervousness. But I still fear I have
some form of heart trouble. I fear
collapse, if not death. I want to be-
lieve what these physicians have told
me but I fear they are just trying to
comfort me through not telling me the
truth. Do you feel that I should be-
lieve their statements?

ANSWER:

Don’t you realize that these phy-
sicians would have nothing to gain by
telling you an untruth regarding your
trouble? A reliable physician would
tell you that you had heart trouble,
but possibly would be kind enough to
try to soften it a little so as not to
frighten you too badly. Under such
circumstances he would try to help
you through cautioning you not to
indulge in strenuous physical exer-
cise, to rest quite a bit, and give you
a prescription that he believed might
assist the heart some in its work. He
would not make light of it. An un-
reliable physician would undoubtedly
tell you very plainly that you had a
bad heart, for in doing so he would
see an opportunity to get a good case
for himself. I feel certain that you
can believe these physicians and that
you are suffering from a form of
neurasthenia and not an organic heart
disease. You have nothing to fear.

Law and Human Nature

After the stream has flowed out of
the office, down the elevator and into
the wider current of Fifth Avenue she
sits at the island of judgment desk and
ponders the riddles of human conduct
that she has been asked to solve.

A tall woman with gentle blue eyes
that penetrate but forgive, of serene
face framed in the smart—in her case
—mnatural silver hair, strong features.

(Continued from page 18)

Softened by the fullness of lace at her
throat and wrists, she is like one of
John Galsworthy’s characters, of whom
an admiring relative said: “My aunt
never mourns. She does something.”
At the close of a day of consultations
I asked her whether she had decided
what to do in all the cases I had
seen.

“Most of them. In other cases I

shall know after further study of
them.”

‘“What are your conclusions—after
twenty years of practice of the law—
about human nature?”

“It isn’t perfect,” she laughed soft-
ly. “But it is in process of being per-
fected. Greed remains in it. A vast,
sometimes an overwhelming degree of
it. There are days, weeks, when every-



It’s poor economy

to try to get along without
the new BRITANNICA

TS poor economy not
to give yourself and
vour family every chance.

It’s poor economy to
try to get along without
sufficient food, rest, sun-
shine, knowledge—in-
deed, without any and
every advantage you can
enjoy.

Men and women of ex-
perience know that it’s
poor economy to ignore
these facts.

But Britannica owners
and wusers know something
else besides,—that t’s poor
economy, also, to try to get
along without the Britannica.

The Britannica Can Be
Your Education

The new Britannica is an
education for the man and
woman whohavenot been ableto go to
high schoolor college, and who need to
keep pace with what is going on about
them; for the child who needs author-
itative information at hand to help
with his lessons; for the graduate of
college who realizes the necessity of
keeping informed.

The new Britannica is a safe guide
for the mother and the father in the
home in the practical affairs of good
housekeeping. The Britannica holdsthe
essential elementsof allbusinessknowl-
edge and brings to the business man,
the financier, the manufacturer sound

information on his business and every
other subject pertinent to his success.
It’s poor economy to do without such
priceless advantages. It is shrewd econ-
omy to make sure of them by owning
the Britannica.

Buy Now and Save Dollars

Now as never before is the time to buy
the Britannica. Considering its com-
pleteness, authority and beauty, it
18 the least expensive encyclopaedia
available.

We do not know how long it will be
possible to sell the Britannica at the

Britannica Owners
Know Its
Advantages
H. G. Wells

In “The Work, Wealth and
Happiness of Mankind.”

“My debt to the new Ency-
clopaedia Britannica is manifest,
and is acknowledged at a score
of points.”

M. R. Davis

Sheridan, Wyoming

“In all the range of merchan-
dise offered throughout Amer-
ica, I do not believe there is
another value that can compare
vqith’that given by the Britan-
nica.”

George C. Warner

Glen Ellyn, Illinois

“A regular college education
has been denied me, but I find
its equivalent in these remark-
able books.”

Frank Oberst

Forestdale, New York

“I believe this to be the most
profitable investment any home
could make.”

S. B. Parsons

Inglewood, California i

“A  university course 1M%4
volumes.” o

present low figure. The latest Four-
teenth Edition is today an investment
of extraordinary advantage for your-
self and your family.

$5 Down and $5 a Month

Almost everyone can afford to
buy the Britannica immediately.
As little as $5 down will bring
the set to your home. An econom-
ical time payment plan over a
short period is arranged for your
convenience. Send for particu-
lars now—today!

S —MAIL THE COUPON NOW

END TODAY FOR FREE BOOKLET

Fill out the coupon and drop it in the
mail today. We will send you by return
mail a large booklet free, rich in color
plates, maps and sample pages, and
containing a full description of the 24
volumes of the Britannica, its 3,500
contributors, the 15,000 illustrations, many in color,

and its 500 maps. You will learn about the low prices.

Mail the coupon. No obligation.

CITY. vovvvnnen

ENCYCLOPAEDIA BRITANNICA, INC.
342 Madison Avenue, New York City

3-Psych. M-K1

Please send me, by return mail, without obligation,
your new illustrated booklet with color plates and maps
from the latest Britannica, together with low price offer
representing a saving of many dollars.
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CATARRH, “FLU”

(Use also as a preventive and Tonic)
HAY FEVER, COLDS, ETC.

(Used extensively by Singers, Actors, Speakers)
STEVENS BALSAM POCKET “SANITARIUM”
Ozone - baldam - in-
haling, for local and
constitutional use, in
all Respiratory, Diges-
tive and Weak Heart
and Blood affections.
Also used as a Breath
and Voice Controller.
For “Flu,” GAS-
TRITIS — ASTHMA—
Catarrh, Headaches,
and nose, ear,
throat, chest & stomach
troubles. 8 Int’'l gold
highest awarded med-
als, on our—*Stevens Bal-
sam Pocket Sanitarium”
>for Nature’s relieving
method. Inexpensive anu
delightful; Also clears and
tones up voice, sweetens
breath. Removes stopped-
up nose, “Frog - in - the -
Throat,” Hawking, Spit.
ting, Snoring, Bad Breath
+ Poor Breathing, Indiges-
5 tion, Sneezing, Mucus,
Y < Coughs, Sinus Troubles.
:: Balsam a-plenty and di-
A rections included. Near
No Failures Reported 100,000 sold. You will be
Nature Can't Fail satisfied. No failures re-
e ported. Never out of or-
der. Always ready at a second’s notice. Keep
in Purse, Pocket, under Pillow. We have con-
siderately cut the price to $2.00 prepaid; in-
sured. (Was $6.560.) Ord’d, used & praised
by Royalty. P. A. Vaughn, Chico, Cal. ord’d 6
“Sanitariums” for his family. A. Tichenor,
poet, “Your Pocket Sanitarium, cured my
catarrh, etc. Worda inadequate to describe
the benefit derived.” For a limited time $2.00.
Remit any method, $2.00 (don’t delay) to
E. J. STEV NS, M.Sc., D.Sc.
242 Powell St., Dept. Psy., SanFrancisco, Calif.,U.S.A.

How to Work Wonders with Your

SUBCONSCIOUS
MIND

Give me just 60 minutes
and I'll show you how to
unlock the floodgates of
that vast reservoir of
mental power—your Sub-
conscious Mind. Test its
effect on your busness,
social and everyday life.

By DAVID V. BUSH

VAST reservoir of mental
energy! A huge store-
house of brain power! That’s the Subconscious
Mind. You've got it. Your friends have it.
Everyone has it. But not one in a thousand
knows how to use it.

In 60 minutes I can show you exactly how to
awaken your subconscious mind—how to harness it
—how to make it work for you—how to make it
solve problems—how to make it remember things
—how to use its vast creative powers to boost your
success and double your money-making ability.

In my book, ‘‘Functions of the Subconscious
Mind,”” T tell just what the Subconscious Mind is
—just how to reach it—just how to control it—
just how to get the most out of it. It’s simple

as A. B. C.
ONLY 50 CENTS

Write today for this amazing book of more than
100 pages. ‘‘Function of the Subconscious Mind.”’
Send only 50 cents in full payment. If you are
not delighted, return the book within 5 days and
your money will be instantly refunded.
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DAVID V. BUSH

DAVID V. BUSH, Publisher
Dept. T-5611, Mehoopany, Pennsylvania

THE DEFOREST
AUDIPHONE

D EAFQ Sent on ten days’ FREE trial

wm help you heu clearly and distinctly. Easily con-
he earpiece is the tinlest and lightest ever
produced Flts in either ear perfectly. Efficient, Power-
ful. Very moderately priced. Send for it today.
HEARING DEVICES COMPANY, Inc.
2430 Times Building, 42nd St. & Bway., N. Y. C.

Regular $5 Course Only sl
A complete, amasingly simpli-

fied and practieal $5 course (exautly
as given in our Resident School) to in-
orease and broaden your voeabulary.
Results immedinte. Mailed post-
paid lor‘ll D‘Aon {.blck guarantes.

IAGAR. Ni
212 B.L.E. Bidg. Cleveland, 0.

How to get the
VOCABULARY

you want WITHOUT
using a DICTIONARY

one who comes through that doorway
seems to be saying, ‘money, I want
money.” A will brings in its wake
clamor for money. As in the Ella
Wendell case, Miss Wendell lived her
good, unobtrusive life in the quiet man-
ner of her choice. When she died, a
multitude of alleged heirs arose to
claim her fortune. That is a common-
place to practitioners of the law.

“Many come to me for what they
call justice when what they want is
revenge. They want somebody to be
punished. But these qualities, the de-
structive, can be eliminated by the
slow, admittedly slow, process of en-
lightenment through education.

“Yes, the law is a good profession
for either the man or woman who de-
velops judicial qualities and is willing
to work. Failure in the practice of law
is due to laziness or the lack of prin-

ciples. It pays, as honesty pays. The
profession still is an honorable one.
But unworthy persons who enter it may
seem to disgrace it. They cannot de-
grade its principles. The law seeks
the highest good for all.

“Every lawyer may die rich in the
sense of having promoted understand-
ing and fair dealing among human-
kind. He or she should be a psycholo-
gist. Psychology should be applied in
the most practical manner. I was glad
to receive my degree from a college in
Illinois because that is the state in
which Lincoln grew and studied and
learned what is good and what is less
fine in human nature. He was a great
psychologist. He knew that he was
surrounded by men who disliked him
and were seeking base ends. But he
trusted the best in them and invoked
its aid.”

You Need Action!

(Continued from page 23)

the prayer. Do what it says. Results
will follow, don’t worry about that.

A man who had been in the peni-
tentiary applied to Henry Ford for a
job. When he started to tell his story,
Mr. Ford said, “Never mind, I don’t
care about the past. Start where you
stand.” It was action Mr. Ford wanted.
Not the man’s history.

That goes for you, too. No one cares
about your past—your mistakes or fail-
ures. It’s what you’re doing with the
present that counts. So come on. Don’t
wait for something better, or a more
opportune time. Stop worrying about
the past or the future.

Start where you stand. Right now
it’s action you need!

Marital Happiness

(Continued from page 41)

tion comes from common sense reason-
ing. Even business relations have to
have it to succeed.

To round out a successful married
life, there must be mutual interest.
Both male and female must have a
common interest, a goal to strive for.
There is nothing on earth that will
draw a couple as closely together as a
child that has been born into the
world through the mutual pain, an-
ticipation and -expectancy of a young
couple. It is one of the basic prin-
ciples that bind hearts together.

Wife and I have never at any time
in our many years of married life used
the word “my children.” It has in-
variably been ‘“our children.” And it
has been that way about everything
else.

The word “mine” has grown obso-
lete as far as we are concerned. We
have shared life’s blessings as well as
sorrows. We have never, for a mo-
ment, thought singly of anything that
we do or are interested in. It has al-
ways been our custom to consult each
other about the most insignificant
things as well as the important ones.

Cooperation has been a watchword
with us. All the money that we make
is “our” money. Everything that we
buy is talked over and agreed upon be-
fore it is bought. She even consults
me about her dresses and the clothes
that the children wear! A bother to
me? Never! I don’t know—it might
be that it tickles my pride to be con-
sulted thus, but really I believe it’s
the spirit of cooperation that we have
always practiced.

I have never by word or act caught
her, in the smallest way, belittling me
to her friends! She has always held
up for me—at times when it brought
a blush of shame to my cheeks—
whether I was right or wrong.

Now, listen; this, I believe is the
real test of success in marriage.
NEVER QUARREL! There never
were two persons who had identical
ideas about everything. It is inevit-
able that there are some things that a
couple can not agree upon. What of
it? It’s as simple as breathing. The
things that you can’t agree upon,
don’t, for a moment, allow to come
to the fore. Be big enough to allow
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your mate the privilege of individual
beliefs.

As the years roll by, with a couple
interested in the same things, having
a common goal that they have battled
and suffered for, they will gradually
become as one!

These are some of the “secrets” of
marital happiness!

Gip Akin,
631 So. Broadway,
Albuquerque, New Mexico.

TO ACCOMPLISH marital happiness
I firmly believe that before marriage
the contracting parties should reach
an understanding of what is expected
of the other. Let me suggest here a
few topics?

1. FINANCE. What part and por-
tion of the husband’s income will the
wife control and to what use is she to
put this part of the income? Is there
to be a joint account from which each
may use for personal expenses? If
both are earners then just what portion
is each to contribute to the upkeep of
the home?

2. SEX. This should be under-
stood by each. It will be the most
difficult of all the topics to discuss,
yet the one that may be the quickest
to lead them to the divorce court.
Each should understand the other’s
stand on this all important question.
Then both should be in accord as to
whether there should be children or
not, and what is' to be done if their
desires should not be realized.

3. FREEDOM. What each regards
as constituting personal freedom in
the marriage relationship should be
discussed. The matter of vacations,
nights out, passing fancies or passing
romances would be better discussed.

4. UNDERSTANDING. To have a
good understanding of the other’s re-
actions to the many questions involved
in the above points will help very
much. They are not secrets, but mat-
ters which every young couple should
discuss and understand before taking
the all-important step.

Mrs. Edith S. Robson,
4281 Isabella St.,
Sioux City, Iowa.

Don’t Be a Turncoat
(Continued from page 39)

all our woes, and pronounced the
doom of a new and perplexing civil-
ization, whose birth some of us yet
living witnessed, and the end of whose
first phase all of us have lately seen.
These sad essayists aforesaid, I fear,
can see only what is closest to them—
the darker side of the todays with
which all of us are now struggling.
They fail to see all the miserable yes-
terdays that afflicted the masses of
the people the round world over be-

MAGNETIC
HEALING

Are You Interested in
Healing the Sick?

Would you like to know how to stop nearly
all pain, cure Headache, Fever, Boils, Blood
Poison, Abscesses, Appendicitis, Piles, Gall
Bladder Troubles and all kinds of Female
Troubles, etc.?

If so, why not investigate the MYSTERIOUS
POWER, for convenience called MAGNETISM
—that ancient and MYSTERIOUS LAW that
has been used in all ages for healing ?

Twenty-five years of constant office practice
as a physician has enabled me to affirm the
wonderful power of Magnetism to heal disease
when all other methods have failed.

You must realize that I cannot tell you much
about this great law in so small a space; but
in urging you to investigate Magnetism we are
not asking you to study something that is un-
scientific nor unindorsed by science.

National Scientist Indorses Magnetism

Do you know the Literary Digest of July 23rd
of this year published a report of an article
read in June before the “American Society for
the Advancement of Science” on the subject of
“Human Radiations,” by Prof. Otto Rahn, a
nationally known Bacteriologist of Cornell Uni-
versity ?

In this article Prof. Rahn declared that there
is a law emanating from the human body and
that he had been able to kill germs with it in a
short time.

He called these emanations ‘“Human Radia-
tions”—the world has known of them for all
ages and called them Magnetism.

Personal Experiences

I have known of these radiations for 25 years
and used them in healing diseases. Many have
laughed and ridiculed, some declared it all men-
tal, while others declared it the work of the
devil. Not until Prof. Rahn gave to the world
his experiences have I found so great a support
for my contentions. He made his experiments
and then had the courage of his convictions to
go before the highest scientific assembly in the
United States and make known his discovery of
the laws of Magnetism and its wonderful power.

Cancer Removed

I am at this time treating a sore, of 12 years
standing, on the face of a man 75 years old. He
has tried all remedies ever offered, including X-
ray for six months and 100 Ra-DIO Ray treat-
ments. It was the size of a 25 cent piece and
very deep, and was of late rapidly spreading,

the eye being seriously affected. Two weeks
treatment with Magnetism and it is well, not
leaving even a scar.

Methodist pastor writes: I have just saved
my boy who was suffering with a high fever
and violent headaches for 8 hours as a result
of an attack of intestinal flu. One treatment
removed all.

One of his members called him to see his
wife who had been declared almost hopeless
at a consultation of 8 physicians in the morn-
ing. He gave her three treatments and she was
entirely well.

Another student of Magnetism reports that
he has never failed in any case of headaches
or appendicitis.

Great Clinic—Birth Mark Removed

Another pastor writes that he had opened a
clinic and had treated 80 major and three times
as many minor diseases without a single fail-
ure. He also reports removing a large birth
mark from their baby’s face.

A Chiropractor writes: I have doubled my
volume of work and increased my results 100%
since learning the use of Magnetism.

It's the Common People's Remedy

MAGNETISM is the ONLY LAW that belongs to the
common people for healing—it 1is universal-—can be
applied by anyone—is quick and effective—puts a doctor
in every home—enables you to do something that no
other system can do. Burns can be treated and cured
at once, removing all pain and suffering. In blood
poisoning, it works as quickly. I have never seen a
case of blood poisoning where one treatment has not re-
moved all suffering and put the patient out of danger.
THIS CANNOT BE SAID OF ANY OTHER SYSTEM
OF HEALING.

Valuable In Acute Cases

Its amazing power is seen in the treating of Typhold,
Pneumonia, bilious and all other fevers.

Possibly there is no place where Magnetism is more
effective than in cases of infected or inflamed eyes—
tonsil b d teeth—headach b i gall blad-
ders—inflamed ovaries—prostate gland—asthma—paralysis
—liver troubles and other chronic ailments.

Home Treatment

We are not urging you to study something insignifi-
cant, but one of the greatest laws ever given to man
for his personal use. Mothers can treat their children—
parents can treat each other—friends can treat each
other—acute illness can be overcome and chronic ailments
prevented,

There is no other law known to man that will do as
much to restore health and aid in maintaining it. Why
not learn the scientific principles of this great law and
become independent of sickness and poverty? IT CURES
WHERE OTHERS FAIL,

Valuable Book Written

‘“Magnetism, Its History, Origin and Use” is a book
I have written after using this law for 25 years in a
steady office practice as a physician. This Book is a
revelation to all seeking health, giving you astonishing
facts that have never been published. It’s an eye opener.
This book has started many on a new road to health
and happiness. It will teach you how to treat Blood
poison, Burns, Bruises, Tonsilitis, Headaches, Diarrhea,
Ptomaine poisoning, etc.

Mr. Geo. V. writes: ‘I thank you from the cenfer of
my heart for your book and personal correspondence.’’

r. C._E; Penn. writes: ‘‘Since receiving your
book on Magnetism I have had great success in treating
several cases of infections of the eyes—two of blood pois-
oning—one of pains around the heart—one of grip, re-
lieving the chills and a severe headache in 45 minutes—
and one case of infection in both hands.”

Dr. H. F, B. writes: I received your book and de-
cid~d to try your Magnetic Healing system on a woman
suffering with neuralgia and an abscess in the head and
ear. For over two weeks an M. D. had tried, and
failed, to bring any relief. I was then invited to take
the case and applied Magnetism. You can’t imagine
my surprise when all pain stopped within ten minutes
and thirty minutes later she was sleeping soundly. the
first time in ten days. My chest expanded about six
inches when I saw that Magnetism did what the M. D.
nor myself could not do, even though I had three years
in a nationally known drugless college at a cost of
$5.000.00.

What is the value of this character of

knowledge ?
It Will Make You Master of Pain
Let me send it to you for
Only 25 Cents (Foreign Orders 35 Cents)
Money refunded if not satisfied. No C. O. D. orders filled

DR. E. L. SWICK

Ridpath Hotel—B Spokane, Wash.

sities of life.

asking?
seeking ?

faomcoed\ Getting EverythingYouWant

There are some in the world who get all they want, and
there are also others who cannot even get the bare neces-
What is the reason? Is this justice? Is it
due to “Luck,” “Good” or “Bad”?
ANYTHING HE DESIRES—but he must know and use
Nature’s (God’s) Laws.
“Seek and ye shall find.”
Do we know HOW to ask?
Do we know WHERE to seek?
come familiar with Nature’s Laws and get the things you want? Send for our
FREE LECTURE which is a veritable gold mine of authentic information in
Esotericism. Address: Fount of Esoteric Lore, Desk D, Suite 838-9, American '
B. & M. Bldg., 127 North Dearborn Street, Chicago, Illinois, U. S. A.

MAN CAN HAVE

“Ask and it shall be given you.”
Should we receive without
Can we find without
Why not be-
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THE ALL-ROUND

BUSINESS

MAN NOW

FACES HIS BIG CHANCE

HIS MESSAGE 1s address-
Ted to men who want to
profit by the upswing in business.

Out of every hundred men
who read this—men now earn-
ing from $3,000 to $10,000 a
year—a few, a very few, will get
large salary increases in the next
two years.

Not everybody will make
money in the business revival.
That is the particular point
about business conditions today
that is most important for you
to remember. Not everybody wrll
make money.

Who is going to make money?

Certainly not the man content
to plod along in his present posi-
tion and wait for a rosy future.
Right now business (and that
means your company) is begin-
ning to reach out for men with
new ideas. What does business
expect? Just this: Men with ex-
perience, vision, and the business
training that makes them bigger
than their present jobs. Men
whose business knowledge is up
to date. Men who can accept
bigger responsibilities, and lead
—not follow some one else’s
worn-out ideas. In the shuffle of
the next two years some men
will step ahead fast—on merit.

How can a man get this broad

executive training and the
confidence it brings? Must
he wait for the slow, painful
growthbuilt onbitter experience?

No.For 25yearstheAlexander
Hamilton Institute has been
teaching the very things that
have helped more than 400,000
men forge ahead financially.

To men who are sick of stand-
ing still financially, men deter-
mined to do something about it,
we offer a copy of a little book.
It is called “What a Business
Man Must Know Today.” It is
for men who should be earning
much more money, but somehow
lack the self-confidence to step
out and get it. It explains some
of the changes that are taking
place today. It tells how you
can equip yourself to take your
place in the new business struc-
ture with confidence and in-
creased earning power.

This booklet is for men of se-
rious purpose only. It will take
half an hour to read, and it is
free. Frankly, it is difficult for
us to understand how any man
who intends to make himself in-
dependent in the next five years
can afford not to read it. Send
for your copy today. It will
come to you by mail, without
obligation.

ALEXANDER HAMILTON INSTITUTE

To the ALexanper HamiuroN INsTITUTE, 718 Astor Place, New York, N. Y.
(In Canada, address Alexander Hamilton Institute, Ltd., C. P. R. Building, Toronto.)
Send me “What a Business Man Must Know Today,” which I may keep without charge.

fore the bright dawn of the twentieth
century. They see all the gay tomor-
rows through a glass darkly, only be-
cause today is an unhappy time.

So much for one aspect of the bad
thinking which characterizes so much
of our current writing.

Many persons, misled by the circum-
stance that the sheer novelty of mod-
ern civilization has not worn off, jump
to the conclusion that there is some-
thing inherently evil in that civiliza-
tion, something intolerable to sensitive
persons. This, however, is scarcely
surprising.

The scientific age whose dawning
actually represented the first funda-
mental departure in the mental pro-
cesses of man, naturally has not had
time to prepare all its beneficiaries,
psychologically for the adventure of
living at such a time. For in a com-
munity that is largely the creature of
the scientific spirit, there is such a
bewildering variety of demands upon
intelligence that many people crack
under the strain. In their fright they
have the impulse to flee back to the
caves and hide themselves while the
thunder roars.

But there is neither virtue nor hope
in retreat. In the first place, if all
who are weary of the struggle fled
back to the forests, most of them
would quickly starve, for at this late
day, no large proportion of the race
can find a living in a state of nature.

In the second place, it is useless to
rebel. Manifest Destiny, the shib-
boleth of ambitious empires, is much
more surely the beacon light of man
in his character as a civilized being.
Some unidentified force makes man
think. He can no more avoid it than
he can avoid taking meat and drink.
It is part of his nature. Having
thought, he created the world we now
see, with all its intricate ramifica-
tions, and all its splendors.

What must he think about? He
must give his mind to the problem of
poverty, which but a little while ago
he had come closer than he knew to
solving; he must give his mind to the
problems of ill health, which undoubt-
edly he can and will ultimately solve;
he must give his talent to the prob-
lem of the frustrated mind; he must
think out and work out the problem
of the continued breeding of the un-
fit; he must think out and work out
the problems of impoliteness and un-
ethical conduct; he must give his mind
to the problem of expanding personal-
ity to its potential limits.

Man must learn to trust his mind,
as he has not trusted it before. It is
all that he knows he has. He must
cease to fear and distrust it. It is
worthy of his full confidence.

Man must realize that now in this
new dawning, the day of physical ad-
venture is over. Today, physical
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heroism is an anachronism, admir-
able, but not important, not vital.

The day of physical primacy is at
an end. The sovereignty of the mind
is at hand—in my humble opinion, for
the first time in the tortuous history
of the race.

Who doubts this, who fears to sa-
lute the new king, who contends
against him, conspires against him, or
in any way ventures to obstruct his
course, 18 a quitter and a turncoat.

Worse, he is a poor judge of the
beautiful and the magnificent!

Your Face Your Fortune
(Continued from page 44)

music.

“Your Nose Knows” was a well
known phrase in a cigarette advertise-
ment, but did you ever notice how
many “nosey,” investigating, exploring
persons have large noses and that in
the primates below man the nose is
strongly absent?

We might go on indefinitely with in-
numerable examples but an analysis,
feature by feature, of one of the
world’s best known personalities should
be more convincing.

The subconscious minds of all, both
great and small, build on the matrixes
of their heredity just exactly the type
of mind and body best fitted to happily
express the soul that looks out through
their eyes.

Three years ago I was asked by a
certain New York paper to analyze the
features and probable fortune of
Franklin Delano Roosevelt. That ar-
ticle ended as follows: “If the time
ever comes when the issues are clearly
drawn between the vested interests of
America, versus the common people,
then Franklin Delano Roosevelt is the
ideal personality to lead the people to
victory.”

An analysis of the face of President
Franklin Delano Roosevelt, reveals the
following characteristics:

FOREHEAD
Wonderful index of memory, reason
and constructiveness. Literally and
figuratively broadminded one who puts
logic and reason ahead of mere book
learning. It is the brow of an active
motive achieving soul, more than a
dreamer.
EYEs
The deep-set clear smiling eyes are
the windows of a sympathetic, clear-
seeing soul that sees not only the outer
shell of things but senses the inner
meaning of all forms with uncanny ac-
curacy.
Nose
The nose of a leader, a pioneer, a
cosmic adjustor of the lives of others.
It has taken mankind millions of years

" to evolve the high type of mind such

noses indicate.
Liprs
The full flexible lips and large gen-
erous mouth are indexes of a most ex-
pressive, proud and convincing person-
ality. He has gone through terrible
pain, mental and physical suffering yet
there is no repression, coarseness or
hardness shown.
CHIN
The chin of a champion, strong and
athletic, yet deep and gently curving
in every outline. A leader, not a driver
of men.

Personalities
(Continued from page 25)

collects on the curves of the intestines,
and, before you know it, you have
rolled up an extra fifty or sixty pounds.

“And it’s no joke when you have to
carry that extra load around with you
day in and day out.

“If people would only watch their
diet and take plenty of physical exer-
cise, they could retain their youthful
figures indefinitely or regain them if
they have lost them.

“But when I say ‘watch your diet,” I
don’t mean for them to follow the ex-
ample of one little woman who came to
me. I told her to go on a chop diet—
that meant two small chops a day. A
couple of weeks later she came back
complaining that she had gained eight
pounds.

“I asked her if she had followed the
chop diet. ‘Oh indeed, yes, Mr.

O’Brien,’ she said. When I asked her
to go more into detail, she explained:

“‘Well, you told me to eat chops, so
I did—four for breakfast and four for
supper.’ ”’

O’Brien is a bit of a psychologist.
Several times, at least, in stressful mo-
ments of his life, he has brought psy-
chological reaction into successful play.

One night, some twenty-eight years
ago—December 20, 1905, to be exact—
he won the boxing championship from
Bob Fitzsimmons. A bit of informa-
tion he had received the day before
helped him to victory.

O’Brien had an uncle who lived in
Timaru, New Zealand. The uncle
wrote to wish his nephew luck and
added the prophecy that Fitzsimmons
couldn’t win.

“Tell Bob for me,” the old gentleman

Sells to Magazines

“After the good foun
dation the N. I. A. has
given me, I should have
enough backbone to get
out now and make some
use of my training. And
I am, in a way. I have
sold ten children’s sto-
ries and two short arti-
cles to magazines.”

Mrs. E. Gladys Stone,

R.R.6, Muscatine, Towa

How do you KNOW
you can’t WRITE?

Have you ever tried?

Have you ever attempted even the least
bit of training, under competent guidance?

Or have you been sitting back, as it is so
easy to do, waiting for the day to come
some time when you will awaken, all of a
sudden, to the discovery, “I am a writer”?

If the latter course is the one of your
choosing, you probably never will write.
Lawyers must be law clerks. Doctors must
be internes. Engineers must be drafts-
men. We all know that, in our times, the
egg does come before the chicken.

It is seldom that anyone becomes a
writer until he (or she) has been writing
for some time. That is why so many
authors and writers spring up out of the
newspaper business. The day-to-day ne-
cessity of writing—of gathering material
about which to write—develops their tal-
ent, their insight, their background and
their confidence as nothing else could.

That is why the Newspaper Institute of
America bases its writing instruction on
journalism—continuous writing—the train-
ing that has produced so many successful
authors.

Learn to write by writing

NEWSPAPER Institute training is based
on the New York Copy-Desk Method.
[t starts and keeps you writing in your
own home, on your own time. Week by
week you receive actual assignments, just
as if you were right at work on a great
metropolitan daily. Your writing is indi-
vidually corrected and constructively criti-
cized. Under such practical, seasoned guid-
ance, you will find that (instead of vainly
trying to copy someone else’s writing
tricks) you are rapidly developing your own
distinctive, self-flavored style—undergoing
an experience that has a thrill to it and
which at the same time develops in you the
power to make your feelings articulate.

Many people who should be writing become
awestruck by fabulous stories about millionaire
authors and therefore give little thought to the
$25, 860 and $100 or more that can often be
earned for material that takes little time to
write—stories, articles on business, fads, travels,
sports, recipes, etc.—things that can easily be
turned out in leisure hours, and often on the
impulse of the moment.

How you start

We have prepared a unique Writing Aptitude
Test. This tells you whether you possess the
fundamental qualities necessary to successful
writing—acute observation, dramatic
instinet, creative imagination, etec.
You’ll enjoy taking this test. The cou-
pon will bring it, without obligation.
Newspaper Institute of America, 1776
Broadway, New York.

Newspaper Institute of America
1776 Broadway, New York

Send me, without cost or obligation, your
| Writing Aptitude Test and further informa-

tion about writing for profit as promised in
I Psychology, November.

| Mr.
| Mrs.
Miss

| Address

(All correspondence confidential.
| 27K368 men will call on you.)
)
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|

No sales-
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WHAT IS THE WORLD

GETTING READY FOR?

Prosperity . . Peace or Chaos??
ALMA CRAWFORD GRANING, America’s
sensational astrologer, whose future predic-
tions have become world famous, predicts
the coming events of 1934!

Sensational! Startling Unbelievable!
A new book just off the press. Contains the
predictions, month by month for 1984, Or-
der now. Price, $1.00. Address ALMA
CRAWFORD GRANING, Dept. A, 743 So.
Ardmore Ave., Los Angeles, Callfornla

\ / can show you how fo use

/Hidden Mystic Povers

/o influence ofhers -Win Happiness and Success

Let me show you the strange secret of using your inner
Power through the amazing principle of Psycho-Dynamies!
In 3 weeks—you may master these hidden mystic powers
—start toward health, happiness and success! I will tell
you: How to banish failure—How to overcome shyness,
fear—How to overcome natural handicaps—Ways to build
health, banish sickness—Secrets of marriage—Unlimited

Energy—and 28 other startling revelatkms Others say:
““‘Actually living in a new world now!""—* ‘Husband now
enm)lng home life!”—*"“Have collected money due me for

years!”’—“My former shyness is gone!’’
Why grope blindly any longer? Let me show you how I
can help you, quickly-easily. Send for the fascinating
story of ‘‘The Mystic Power Unveiled”’—IT’S ABSO-
LUTELY FREE—Address The Ment-Ray Co., Dept. C-1,
.;10. llolly\vood Bl\d Hollywood, Calif,

HOW TO USE A

MIGHTY POWER

SCIENCE OF MIND
Something Different

Thru this mighty power
Thousands of men and women
have gained health, happmexs
and prosperity. I want to im-
part this knowledge to you. No
matter who you are, or what
your problems, DR. THEO WHITE WILL GIVE
YOU A NEW DEAL IN THE COSMIC WAY.
This work is confined to serious adults in
search of TRUTH. Send your full name and
birth date in your own hand writing. 1 will
send you a FREE copy of my BOOK “MIND
POWER” and a Cosmic Psycho Reading. This
is worth your while and should guide you to true surrvss
and happinéss. White Institute of Sciences, Dent 88C,
762 South Serrano Avenue, Los Angeles, Calif

SEX (27 RESULTS

(Its Uses)
CONDUCT (Its Control) ™ “sex Magnetism
etc.

LOVE, JOYS AND DANGER SIGNS,
Why pay

80 page book. Full instructions for both sexes.
several dollars? 50c stps. (De Luxe edition illus’d $1.00.)

We Sell A Health-Sex Diet Book—50 cts.
“BODY BUILDING, FUNCTION OF SEX”

3rd Text book of this set is Sane. Sensible. Scientific. Dynamic. Vital,
Paychic. Bound brochure 15¢ or with Color Manikin 25¢.

DR. STEVENS, Ph. D., M. Sc.

242Powell St.(Dep. P), San Francisco, Calif., U.S.

said, “that he will have no luck because,
although he has been making loads of
money and living in every comfort, he
has never sent his poor old parents a
cent and they have been living off the
dole.”

Perhaps O’Brien never intended to
mention this to Fitzsimmons, but at a
critical moment in the fight when the
champion had O’Brien flat on his back,
the message flashed through O’Brien’s
brain.

“Bob,” he thundered at the threaten-
ing face above him, “where is Timaru,
New Zealand?”

Fitzsimmons, surprised, thoroughly
taken off his guard, faltered, lost his
advantage, and from that time on, the
fight was a walkover for O’Brien.
“There’s a lesson in that,” O’Brien
ruminates whenever he tells the story.
“There’s power in concentration. When
it’s scattered—well, Fitzsimmons lost,
didn’t he?”

Mr. O’Brien is intensely interested
in taking the savagery out of sports.

He believes that boxing, especially, can
be made much safer. “When this is
done, more boys will become actively
interested in this form of athletics,”
he says.

At present he is working on a hel-
met designed to protect boxers at the
temples and other easily injured parts
of the head.

“The human skull is thinnest at the
temples,” he explained to me, “and
blows landed there may bring about
small concussions of the brain. Also,
repeated punches over the eyes may re-
sult in partial or total blindness. The
so-called rabbit punch, delivered at the
base of the skull, causes paralysis.”

By wearing the helmet, all these
risks could be averted. “And in pro-
fessional bouts the onlookers wouldn’t
be deprived of the knockouts they so
dearly love,” O’Brien remarked. “Be-
cause the chin, the jaw and the body
would still be open for the knockout
wallop.”

Fragments of Life

(Continued from page 33)

however, never constitutes a means of
improvement.

So—be your own severest critic!

Surely this work of trying to im-
prove yourself will keep you too em-
ployed to give time to finding fault
with others. Should we all be critical
only of ourselves, there would be little
need for professional reformers, who,
after all, are scarcely justified in feel-
ing better than the rest of us.

To put the matter in a nutshell: we
all have enough to do if we devote time
to improving—OQURSELVES.

J. M. Nimhauser.

THE OTHER SIDE

JANICE and Aunt Mary were off for
a visit to the “big city.”

For the first hour of the journey,
Janice sat quietly, enjoying the thrill
of the moving train and the many
strange faces about her. Then she be-
gan to notice the view from the car
window.

“What ugly houses!” she exclaimed.
They were passing through a mining
town, and the dreary miner’s shacks
brought a shock of pity to the child.
She drew back into her seat and turned
her eyes away.

After awhile, Janice noticed that all
the seats on the side of the car oppo-
site were nearly filled, while her side
was half empty.

She changed her seat. “I want to
see what all those people are look-
ing at.”

She squeezed herself in between a
big man and a suitcase. With breath-

less amazement Janice watched the
wonderful panorama unfolding before
her. She turned to the kindly stranger
who was watching her with interest,
and said:

“This is wonderful! Just think, if I
hadn’t come over here on this side, I
would see nothing but those dreadful
miner’s houses!”

“Yes, we can see only one side of
life at a time,” he reminded her. “It’s
up to us to choose what we want to
dwell upon, be a part of.”

Elizabeth Reid.

“ONLY A FOOLER”

'GOH, look at that wave!” exclaimed
the child, terrified. He clutched the
rope tenaciously then leaped into the
fragrant, salty air, only to descend
with an enthusiastic rejoinder, “That
wave sure fooled me! It looked big
way out there. But it was only a
fooler.”

Aren’t we all kids out on the sea?
Waves loom up in the distance as
gigantic mounts. We let our emotions
befog our sense of reason—just like
the little boy in the water—and we
become numb and terrified at an im-
minent situation. Coming events cast
omineus shadows upon us, inciting us
into orgies of chaos and unrest.

Looking back at these same events,
one is at a total loss to discern the
reason for the initial fidgeting. In
fact the more we mull over them the
more ridiculously funny it seems.
Surely, we must have been dullards to
lie awake nights fretting and worrying
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about these puny moles. And we
thought they were mountains!

We are children out on sea, timid
at the approach of the next wave.

Why worry about the impending
roller? Get into the swim and forget
about the waves. They’ll break—
whether you worry or not!

Maurice R. Turet.

A PSYCHOLOGICAL HINT

PERHAPS the busiest man in New
York City was the president of a large
bank; telegrams, cables, vital decisions,
huge responsibilities were his perpetual
diet.

Something queer came out in an in-

terview he gave to newspaper report-
ers. He said he sat for half an hour
in his office every afternoon and did
nothing—lay down on a couch and for-
got such a thing as a bank existed.
He said it was all that kept him going.

Psychologists have found that a
human being cannot forever be on
duty, and be mentally fit. To lie down
at a given time with the thought, “For
half an hour my problems and troubles
will slide from me and let me rest and
recover my strength.”

Such autosuggestion has a marked
effect on the sincere person. He will
go back into life refreshed.

Dr. Robert J. Cone.

The Free Theatre

(Continued from page 21)

York City.

At another critical time in the finan-
cial history of this theatre for the
people, an auction date had been set
and Davenport’s dream seemed about
to evaporate because the theatre was
to go under the hammer. Years now,
he had labored, scouring all available
sources for plays, re-writing, adapting,
finding actors—good ones—who would
give of their talent for the people;
directing, taking parts himself, bear-
ing all the terrific material burden of
keeping the theatre going.

Now it was to be sold a mort-
gage had been foreclosed. As morning
came on, he fell into a light doze, only
to awaken with a man’s name—a man
to whom he had never spoken—upon
his lips. Never questioning this
“hunch,” he grabbed the phone called
the man’s home, and within two hours,
the man, a wealthy business executive,
had heard outpoured the story of the
theatre’s needs, purposes, the impend-
ing disaster.

For some reason—he himself said he
never could explain it—the wealthy
man was so deeply impressed that, lay-
ing aside all activities of his own, he
attended the auction, was the highest
bidder, and again the theatre was able
to give to the poor in purse as well as
to the poor in heart, courage and
beauty. Again, the founder, the ideal-
ist, the indomitable actor-producer, was
able to go on with his dream.

Again and again, Davenport has
heard strange and moving stories that
tell what the Free Theatre has meant
to some groping soul. A tall woman
with a face only described by the word
“bleak” he had repeatedly seen in the
audience during a certain week’s show.
One evening she waited to tell him
something.

“For fifteen years I have had nothing
but work—hard work—" she said. “I
have never been inside a place of en-
tertainment—not even a movie. When
I heard of this—of a theatre where I
could walk through the doors and be
welcome—well, I couldn’t believe it.
I've come every evening this week to
make myself realize that it’s true. That
there are plays—good plays—for those
who have no money to pay.”

Heartened by such experiences, But-
ler Davenport carries on. It is his
fondest dream, now that he has shown
the way, that others will follow in the
footsteps that lead to a Free Theatre.

With the Free Theatre in New
York, he feels that he has started a
movement—indeed, established it—that
is making, and will continue to make
theatrical history. It is slow work, it
takes time, but it is his firm conviction
that eventually there will be a Free
Theatre in every big city in the United
States.

“People are waking up. It is im-
portant that they should. The Free
Theatre will go on,” he says simply.

In the Psychologist’s Office

(Continued from page 42)

request for a job. Your own emotional
attitude was largely to blame.

“After all, if you go into an office,
thinking ‘There’s not a chance of my
being taken,” if you see yourself being
turned down before you go in, you
couldn’t hope to look like the sort of

man the employer wanted. Your walk,
your expression, your posture—will
tell the story of ‘failure’ to the em-
ployer.”

This view of the situation awakened
the young man and he went into train-
ing for a new job as one goes in train-

Do You Make

these Mistakes

in ENGLISH?

Sherwin Cody’s remarkable invention has

enabled more than 70,000 people to cor-

rect their mistakes in English. Only 15

minutes a day required to improve your
speech and writing.

ANY persons say
“Did you hear
from him today?”

They should say, “Have
you heard from him to-

Some spell “calen-
‘calender” or ‘“calan-
der.” Still others say ‘“be-
tween you and I”” instead of
“between you and me.” It
is astonishing how often
“who” is used for “whom,”
and how frequently the
simplest words are mispronounced. Few know
whether to spell certain words with one or
two “c’s” or “m’s” or “r’s,” or with “ie”
or “ei.” Most persons use only common
words—colorless, flat, ordinary. Their speech
and their letters are lifeless, monotonous, hum-
drum.

Every time they talk or write they show
themselves lacking in the essential points of
English.

Wonderful New Invention

For many years Mr. Cody studied the prob-
lem of creating instinctive habits of using
good English. After countless experiments
he finally invented a simple method by which
you can acquire a better command of the
English language in only 15 minutes a day.
Now you can stop making the mistakes which
have been hurting you. Mr. Cody’s students
have secured more improvement in five weeks
than previously had been obtained by other
pupils in two years|

Learn by Habit—Not by Rules

Under old methods rules are memorized,
but correct habits are not formed. Finally the
rules themselves are forgotten. The new
Sherwin Cody method provides for the forma-
tion of correct habits by calling to your at-
tention constantly only the mistakes you your-
self make.

One of the wonderful things about Mr.
Cody’s course is the speed with which these
habit-forming practice drills can be carried
out. You can write the answers to fifty ques-
tions in 15 minutes and correct your work in
5 minutes more. The drudgery and work of
copying have been ended by Mr. Cody! You
concentrate always on your own mistakes
until it becomes “second nature” to speak and
write correctly.

FREE—Book On English

A new book explaining Mr. Cody’s re-
markable method is ready. If you are ever
embarrassed by mistakes in grammar, spelling,
punctuation, pronunciation, or if you can not
instantly command the exact words with
which to express your ideas, this new free
book, “How You Can Master Good English
—in 15 Minutes a Day,” will prove a revela-
tion to you. Send the coupon or a letter or
postal card for it now. SHERWIN CODY
SCHOOL OF ENGLISH, 3411 Searle Build-
ing, Rochester, N. Y

SHERWIN CODY

SHERWIN CODY SCHOOL OF ENGLISH
3411 Searle Building, Rochester, N. Y.

Please send me your free book, “How You
gan ”Master Good English—in 15 Minutes a
ay.

Name

Address =

This valuable book can not be sent to children
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READ YOUR OWN

LIFE CYCLES

Know the reasons for your past successes and
failures. Chart your future wit}} mathematical
precision. It will help guide you to sueccess.
Know the answers to your most intimate
problems.

HEALTH FINANCE MARRIAGE
Know by mathematical deduction the charac-
ter of wife, husband, associates, children. Know
how to proceed during these difficult times.
Others are profiting from this service. Write
for

FREE INSTRUCTIONS

including form on which you may ask any
confidential question regarding personal prob-
lems confronting you.

" ACT PROMPTLY! Write Today to the
PYTHAGORIAN BROTHERHOOD
Box484-M SANTAMONICA,CALIF.

MARVELOUS NEW DISCOVERY

HEALTH—HAPPINESS—PEACE—JOY—SUCCESS
WM. SIMA famous PSYCHOLOGIST and
teacher now offers HONEST SINCERE
people who really desire HEALTH, HAP-
PINESS, PEACE, JOY, and TRUE SUC-
CESS his complete instructions for only
$1.00. This AMAZING WORK is for every-
one regardless of education or position. It
will start you enjoying HEALTH, HAP-
PINESS, PEACE, JOY and TRUE SUC-
CESS, RIGHT NOW, TODAY. No hard
study or mental work necessary. It is eas-
ily understood, applied, and practiced. Your
every WISH and DESIRE can now be
reached. Why wait any longer. Let me
show you the way to HAPPY DAYS.
Write me today.

WM. SIMA,  PRAIRIE DU CHIEN, WISCONSIN

MONEY EARNED AT HOME

Anyone can make money telling for-
tunes. Personal Instruction necessary
for efficiency. Send for particulars.
Address—N. M. Estey, Aptos, Cali-

fornia.

STOP Your Rupture

Why worry, suffer with that rup-

Learn about my perfecbed '
iy Worries!
Cnshlonl which bind and draw

the broken parts together as
ou would a broken limb. No obnoxious springs or pads.
o salves or plasters. Sent on trial to prove it. Beware of
hmtintiom feve: -o}diln stolie:l Wrilte today for full infor-
mation sent free in plain, sealed envelope.
M. C. BROOKS, 604-) State St., Marshall, Mich-

WHAT'S LIFE FOR?

What’s it all about? You want to
know. Learn about yourself and
friends through Numerology—a book
—*“Light On Your Path” will give you
Happiness and Knowledge. Send 50
cents to Adrienne Peabody, 320 East
42nd St., New York City.

ing to make a team. Of course he
answered advertisements and gave time
to hunting work, but all the rest of
the time was spent constructively. He
took brisk walks and kept his mind
active.

After a time he came back to see
me looking less dejected and beaten.
A purposeful and alert look had come
into his face, and he reported that
employers reacted differently toward
him.  Although general conditions
were still very bad, he finally got his
chance.

Now, he might have kept right on
saying “Things are terrible and the
outlook is hopeless.” The reality of
the situation is this. He wouldn’t
have gotten the job at all, even if there
were one available—with his attitude.
That’s 0% of a chance. Now if he
changed his attitude, he would be
ready when opportunity arrived—per-
haps just 15% of a chance. Which is
better, 0 or 15%? Not a guarantee,
but a choice of no chance or a small
one.

William James says, “The worse our
difficulties are, the more we should re-
lax—the harder we should try to keep
ourselves from becoming involved in
our emotional disturbances.”

Ultimate Religion

(Continued from page 87)

teachers, the sharing of experiences
and the interchange of ideas—we must
look for safe guidance along the up-
ward path of improvability. Man can-
not honorably delegate to others the
duty of doing his thinking for him.

It has been characteristic of earlier
periods of development to set up po-
tentialities endowed with authority
over the minds and morals of a be-
nighted mortality, and expressive of a
divine will in matters of behavior, be-
lief and worship. From this form of
superstition and tyranny man has in
large part been delivered. Fetish,
medicine man, prophet, priest, apostle,
seer, messiah, council, church, bible,
pontiff, nor any other individual or
institution, book or prelate, can substi-
tute for the Almighty who speaks not
in the language of men but in every
pulsation of His vibrant universe.
Straight to the understanding and
heart of receptive seekers comes the
message from the heart of whom they
seek. This message does not come as
autocratic commands, restrictive rules
and codifications.

It is revelatory of its own vastness,
of the infinitudes of time and space,
of the energy that knows no weariness,
of the harmony that coordinates every
part into a perfected whole, of the
beauty that shines from world to world,
of the mystery of the organisms that
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evolve into higher forms, of the mighty
purpose that proclaims the endowments
of personality, of the kinship that
identifies itself with the life of the
soul—a revelation that possesses the
soul in wonder, awe and reverence. In
this reaction of the life that is called
human to the life that is super-human,
in the thrill, the satisfaction, the glad-
ness that arise from the sense of grati-
tude awakened, and in the conscious-
ness of a reciprocal responsibility, rests
the true authority for man’s belief and
behavior. Upon this foundation, as
upon a rock of granite, the jewelled
superstructure of character is to be
reared.

To renounce the age-old idea of
delegated authority in religion is by
no means to renounce religion. Cosmic
Religion does not depend on dogmas,
creeds, altars, churches, ceremonials
and encyclicals, but is a form of
thought and a habit of life based on
a ‘“‘cosmic religious sense.” The object
of this discussion is to present a plan
of thought and study by means of
which the cosmic sense will be devel-
oped and made to function in terms of
a vital, universal, and self-perpetuat-
ing religion. Minds trained to familiar-
ity with the Ten Great Ideas will be
prepared to enter into the larger re-
alizations of Cosmic Religion.

In many lives, evil seems to pre-
dominate over good. Behavior runs
to startling extremes. Man’s lower
nature expresses itself in hates, lust,
vindictiveness and murder. The higher
nature registers exalted sentiments
culminating in the noble passion of
love. Love in its purest and highest
form is an unselfish outflowing of help-
ful interest in all created things and in
creation itself. In love, life is har-
monized with the creative personality
and finds its appointed paradise in re-
flecting the thought of the Infinite.

All crime is the outgrowth of un-
reason. Crimes are committed in the
erroneous belief that they will result
in some advantage to the perpetrator
or will right real or fancied wrongs
through revenge. Right thinking at
the right time would banish crime. The
great human problem for the coming
ages will be to find the way to lift be-
nighted men by the right use of their
restored reasoning powers out of a
state of ignorance, error, immorality
and unmorality to a higher plane of
life where conscience is respected and
where endeavors are directed to wor-
thy ends.

A scientific program for making a
better world and a better race will be
a concomitant of the religion of the
future.

I Want a Husband!

(Continued from page 35)

But, at the time it meant little more
than a new problem. All my life I
had been able to solve the problems
that come and go in the course of the
business day. Well, I would solve
this one. I would get a husband. It
ought to be easy enough. If the little
stenographers and the secretaries and
cashiers could have boy-friends, it
should be easy for me.

But it was not easy. You see, I did
not know how to go about it. I had
not the faintest idea of how to attract
a man. I know that I am always un-
usually well-groomed. I dress well.
I know how to talk. But I scon found
out that there was a whole feminine
philosophy of which I was painfu'ly
ignorant. In the matter of getting her
man, the fifteen-dollar-a-week girl at
the switchboard knows things I never
dreamed of.

Little by little it became apparent
to me that I lacked something that
other women have, some trick of ex-
pression, some mental attitude per-
haps, some womanly technique. I
found that, the moment I dropped
from the business plane to the per-
sonal level in talking with men, I was
utterly out of my depth.

No man would believe that I would

be interested in such frivolities as
night-clubs. Once or twice I really
rushed a man into bringing me to a
show on Broadway. Each time the
unfortunate male was watching his
step during every moment of the eve-
ning. He could never forget that I
was a big business woman. He could
never see me as a girl who was long-
ing for even such a little thing as a
hand-clasp.

Since my flapper days at college no
man has ever wanted to kiss me. As a
matter of faet, no man would have
dared. I seem to have encased myself
in a suit of armor, to have surrounded
myself with an air of business effi-
ciency, to have made myself so much
a business factor that I have lost all
human value. At the office the elderly
men are my equals, and the young
marriageable men are very much my
juniors. OQutside the office I have no
opportunity of meeting men at all.

What am I to do? What would you
do, smug, happy wife who reads this,
or contemptuously smiling male, or
critical, well balanced psychologist?
What would you do? What can you
advise me to do?

Am I a fool to be reaching—fran-
tically—for what I now think life has
unfairly denied me? Am I so consti-

The 97-1b.
eakling

By CHARLES ATLAS

Holder of the title: “The World’s Most Perfectly

Developed Man,”” won in open competition in the

only national and international contests held dur-
ing the past 15 years

HEY used to think there wasn’t much hope for

me. I weighed only 97 pounds. I was a sickly
scarecrow. Then I discovered Dynamic Tension. 1t
gave me the body that twice won the title, ‘‘The
World’s Most Perfectly Developed Man.”” Now I
make you this amazing offer: At my own risk I'll
give you PROOF in just 7 days that my same
method can make you over into a NEW MAN of
giant power and energy!

No *“ifs’”’—‘‘and”’—or ‘‘maybes.”” Just tell me
where you want handsome, steel-like muscles. Are
you fat and flabby? Or skinny and gawky? Are
you short-winded, pepless? Do you hold back and
let others walk off with the prettiest girls, the
best jobs? @Give me just 7 days! 1 can PROVE
that Dynamic Tension—without any pills, or un-
natural dieting or apparatus that may strain your
heart or other vital
organs—can make you
a healthy, confident,
powerful HE-MAN! In
just a few minutes a
day!

Send for
FREE Book!

Mail coupon or a
postal card NOW for
my illustrated book,
‘“‘Everlasting Health
and Strength.” Tells
all about Dynamic

Tension. Shows ac- Mxﬁf"":%':pzﬁ'ag"‘:': today.
tual photos. It's a 9Py of my new book.
valuable book! And Str‘é?l'!x:lslf!?glt":;;w and

it’s FREE. Send for

your copy today. Ad- 1 have developed my B
dress me personally. 'al?a‘r? ce °'%§§m%°.§§’.
Charles Atlas, Deapt. ml:,ayr; mnei' ys.el:\:i nYour
60-11, 133 East 23rd ame
Street, New York n!‘é’c:.‘.'gzﬁ"»&'uf'ﬁ" od:.;
City. to me personally.

S (R (S O [ (S0 S A S (" (e =
CHARLES ATLAS, Dept. 60-11
133 East 23rd Street, New York City

I want the proof that your system of Dynamic¢ Tension
will make a New Man of me—give me a healthy, husky

bedy and big muscle development. Send me your free
book ‘‘Everlasting Health and Strength.””

Name

(Please print or write plainly)

Address

State.
© 1933 C. A. Ltd.

City.

Please use coupen or mention PSYCHOLOGY MAGAZINE when you write advertisers,



62

Psychology

IN 7he SHADOW of The EMPIRE STATE BUILDING

&5 Refined, quiet, )
Lkl homelike $7 weekly =
up, with bath $8, $9,
$10. Suites as low as

$15 Weekly.

$1.50 daily
J. E. Martire, Mgr.

T 3N BT EE Kk

)=
0

1
t

6&’3.‘ e & ..-.‘

ABERDEEN

17 WEST 32.ZSTREET /.HY(.

¢ YORK STOP AT A
§ MIGHTY GOOD HOTEL,
§ WHERE YOU WILL FIND
THE GOOD OLD FASHIONED
COURTEOUS SERVICE.

. SINGLE $1.50 to $5.00
RATES: DOUBLE §2.00 to $6.00 &
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President Manager

tuted, would you judge by what I have
told you, that I should try to make up
my mind to let well enough alone?

You see I am asking questions,
questions. That’s because I cannot see
for myself, because I am unbelievably
confused, because I must have an an-
swer, a genuine one, an intelligent
one—

Your Job and You

(Continued from page 43)

ever is to become a successful business
man but do mot possess knowledge on
how to attract money to carry on the
experimental work on the ideas I wish
to carry through.

I feel that my ambition is receding
rapidly as I have not met with one suc-
cess so far. I am wvery fond of all
kinds of mechanics and things of a
scientific nature. Had I been born with
a silver spoon I would have without a
doubt accomplished some of the things
I desire in the line of invention. Any
light you may shed on the situation will
certainly be appreciated.

Success WITHIN YOURSELF

MY answer to this young man as to
any others who feel the way that he
does is this:

I want to chide you a bit for re-
linquishing some of your ideas. You
are a young man. You have a great
deal of practical training that should
fit you for an inventor. And with a
little more mechanical knowledge you
ought to go far.

But you are not going about it the
right way.

There are correspondence courses in
engineering as well as night courses.
You can take advantage of these. You
have admitted to a year of unemploy-
ment. Could you not have used some
of this time on experiments? One
doesn’t have to be born with a silver
spoon to work out one’s destiny. Look
at Steinmetz, Edison, Ford—many suc-
cessful men who started with no money
and not a great deal of education, two
of them with physical handicaps, in
addition.

But they worked -everlastingly at
their ideas. They let nothing discour-
age them. What they didn’t have they
went out and learned and earned to
get it.

You have success within yourself
but shifting from one job to another,
sitting back and blaming lack of educa-
tion or opportunity, won’t do it.
Change WISHING into DOING and
you’ll positively see “luck’” change for
you. Fact.

But this is not only my message to
Mr. H. but to everyone of you who
are discouraged and think that Fate
has dealt you a wrong hand. Oppor-

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers
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tunity does not knock once. It knocks
many times. It is continually knock-
ing at your door in one shape or an-
other. If you are sitting by the fire-
side, pouting and self pitying because
you weren’t left a million dollars to
get what you want—you won’t hear
old man Opportunity and you’ll think
he hasn’t passed your way.

Charles Schwab, the head of the big
steel firm, started out as an iron
puddler, a lowly, hard and dangerous
job. Instances of successful men and
women are too numerous and too
familiar to catalogue here—men and

women who started with nothing—but
whose names are world renowned.

We never would have had a Lincoln
if he had decided that an uneducated
backwoodsman’s job alone was his be-
cause he had no opportunities for other
things. He went out after an educa-
tion and he got it—as well as im-
mortality.

Brace up—you who are discouraged.
Get the determination and will power
to do. Nothing can stop the person
who is out to reach a certain destina-
tion and sticks to his purpose, come
what will.

Psychology In Review

(Continued from page 29)

whites more than Negroes, and city
dwellers more than people living in
the country.

These interesting and significant
facts are gleaned from a study of
suicide—“To Be Or Not To Be”’—by
Dr. Louis I. Dublin, third vice-presi-
dent of the Metropolitan Life Insur-
ance Company, and Bessie Bunzel, a
research assistant in the same institu-
tion.

“Wise guidance at a moment of
crisis may often forestall sel}-destruc-
tive impulses,” the authors tell us.
“But that is not enough. We must
ameliorate our social order and remove
one of the prime causes of suicide—
economic maladjustment,

“It is necessary to increase the hap-
piness, efficiency, and social adequacy
of the people as a whole. The most
vital need of society is to devise meth-
ods of preventing mental and spiritual
breakdown.”

“Our Duty TO STAY YOUNG”

GGI
T IS our duty to stay young,” says
Dr. Robert Hugh Rose.

First, we should determine the food
that suits us best. Then, eat too little
of it rather than too much.

The secret of prolonged youth, the
doctor maintains, is hidden in a mod-
erate diet. Most men and women wear
themselves out simply by over-eating.

Dr. Rose is supported by Professor
H. C. Sherman of Columbia University,

who is recognized as the world author-
ity on foods and nutrition.

“In the modern science of nutri-
tion,” Professor Sherman says, ‘‘we
have found Ponce de Leon’s legendary
fountain of youth.

“A properly balanced diet would
prolong life by fully ten per cent of
the allotted span. It would also post-
pone the coming of old age so that a
man at 65 and more still would be in
full mental and physical vigor.”

Milk, eggs, fruits, and vegetables,
according to Prof. Sherman, are the
youth-preserving foods.

CULTIVATE YOUR ABILITIES

“IF YOU wish a happy, contented,
and useful later life,” says Professor
W. R. Miles, psychologist of Yale Uni-
versity, “cultivate your best abilities
and practice the things in which you
are interested.”

Prof. Miles has just completed a
study of the skills, interests and mental
attitudes toward life of 2,000 persons
ranging in age from twenty to eighty.
The more adequately prepared man of
seventy and even of eighty, he finds,
does not need to fear the onset of
genuine old age, with its great decline
in physical power and even the troubles
of ill health. If he has stocked his
mind during his mature years, he can
draw up on this accumulated knowl-
edge and experience and still play a
satisfying role as counselor to the
younger generation.

Cash In On Failures!

(Continued from page 15)

manity. Thus only may we hope to
attain the full measure of happiness.

So learn from your failures by talk-
ing it over with yourself in the mirror
every morning. Analyze the problem
that looks to you like failure. See
what caused it. See what mental effect

it has on you.

Direct your mental reaction along
a constructive line. Make your failures
pay you dividends in greater self-knowl-
edge, in stronger self-control, in a wider
and deeper appreciation of all the
powers within your mind.

How you can
get into
Broadcasting

BROA:DCASTING offers remarkable
: opportunities to talented men and
women—if they are trained in Broad-
- casting technique. It isn’t necessary
- to be a ‘‘star” to make good money in
Broadcasting. There are huridreds of
people in Broadcasting work who are
practically unknown—yet they easily
make $3000 to $5000 a year while,
‘ course, the ‘‘stars”” often make
$15,000 to $50,000 a year.
- An amazing new method of prac-
tical training, developed by Floyd
Gibbons, one of America’s out-
stanciiln{g l:)rloadclsteéa. dnt-u hl;:;:d
amous Radso People for big pay Broadcasting A
ude If you have a good speaking voice, can
B aster: sing, act, write, direct or sell, the
Floyd Gibbons School will train you—right in your own
home in your spare time—for the job you want.

Get your share of tho millions advertisers spend in
Broadcasting every year. Our free k, ‘“How to
Find Your Place in Broadeasting’’ tells you the whole
fascinating story of the F Course—hy
to prepare for a good position in Broadcasting—and how
to turn your hidden talents into money. Here 1s your
chance to fill an important role in one of the most glam-
orous, powerful industries in the world. Send the coupon
today for free book.

FLOYD GIBBON:

Floyd Gibbons School of Broadcasting,

2000 (4th St. N. W., Dept. 3P43, Washington, D. C.
Without obligation send me your free booklet ‘‘How

to Find Your Place in Broadcasting’’ and full particulars

of your home study Course.

Name.

Ag
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NO MUCUS

HEAD CLEAR

Only blood built from fruit acid can dissolve
mucus or ‘“‘paste” in your system.

Mucus may be secreted in various organs,
causing symptoms, according to location, but the
source is the same—fermentation, chiefly from
butter, cheese, cream, fat, oil, salt, etc., in excess.

Juice from grapefruit, without sugar, also
tomato juice, berries, some oranges, apples, etc.,
when used as freely as water, combined with
suitable brain and nerve foods, enable your blood
to dissolve mucus and remove acidity.

‘‘Brain-Nerve Nourishing Meal’’ FREE

“The One Cause of Disease’” FREE

“EAT MEAT for a Successful Life.”” Author drank
no water for 30 years, teaches to overcome constipation,
colds, headaches, etc. 60 pages, 16 pictures. Send 4
dimes or stamps.

BRINKLER INSTITUTE, Dept. 27TM
458 Ocean Drive, Miami Beach, Fla.

DON'T COMMIT SUICIDE!

Find out what is wrong with you.
Are you sexually impotent or men-
tally disturbed by unreasonable su-
perstitions, fears, doubts, bashful-
ness, inferiority complex, alcoholism,
drug addiction, phobias, habits, ete.?
HYPNOTIC SUGGESTION success-
fully used in alleviating these and
other mental and nervous disorders
by psychiatrist of twenty-five years
experience in France, England and
America. By appointment only.

THOMAS L. GARRETT
33 West 51st Street New York City

LET US COLLECT YOUR
DELINQUENT ACCOUNTS

No matter how many agencies have tried and
failed to collect your delinquent accounts,
don’t give up. rite us for proof and ref-
erences. Bond given if required. Satisfac-
tion guaranteed.

Creditors Protective Service, Dept. N
25 East 26th Street, New York, N. Y.

Bend posteard for our free catalogue.
Thousands of bargains. Address:

LITTLE BLUE BOOK CO., Catalogue
Dept., Desk 138,  GIRARD, KAN.
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You should know—

The Laws of Self Development!

To Gain Mental and Physical Supremacy

f
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| The L

| Self Dev elopment
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Ella Wheeler Wilcox Wished the
Whole Suffering World to
Read This Book

My Dear Dr. Leavitt:—I want to tell you
how valuable and important I think your
book “THE LAWS OF SELF DEVELOP-
MENT” is. I wish the whole complainin
world could be given a chapter of this bool
to commit to memory each week, until the
whole contents were ascribed. I am sorry
that the editors to whom all my work is
contracted are not broad enough to permit
me to express in print my appreciation of so
valuable a work as yours. If my words are
of any value to you, your publishers will
make me happy by using them in circular
form.

Very sincerely yours,
Ella Wheeler Wilcox.

Teaches How to Train Our Forces
for Health and Advancement

_This is a work of very high order dealing
with the causes that govern conditions and
clearly setting forth principles controlling
our realization of life and its truth. It deals
conscientiously with the metaphysics of be-
ing, giving directions for control of the
mental and a course of illustrated physical
exercises. It teaches how to train our forces
for health and advancement. Bound in de
luxe cloth, stamped in gold and white.
Price $2.00, stpaid.—The Progressive
Teacher, of Nashville, Tenn.

““It is Full of Facts—Not
Theories”’

_ After an introduction concerning the ques-

tion of Self-Healing the author adopts the
letter form of treatment for the presentation
of the important subject of self-g’elp. There
are forty-two letters dealing mainly with
positive facts rather than theories, and be-
ing kept well within the lines of demon-
strable truth. The book contains a large
number of artistic illustrations of physical
exercises, and several fine anatomical charts;
there are almost 400 pages.—Naturopath
Magazine of New York.

A Proof That it Really Gives
Material Aid

Dear Dr. Leavitt:—I have just finished
reading your book, “THE LAWS OF SELF
DEVELOPMENT.” 1 have never known a
time when words seemed so small and in-
sufficient just to say that I thank you.
Thank you seems so small.

Sincerely yours,
Mrs. Bert King.

A Book for All Those Wishing
to Add to Their Mental
and Physical Strength.

HIS book deals in CAUSE as well
as EFFECT. Shows you just how dis-
order and unhappiness begin. And shows
you the way to overcome these obstacles.
It gives you definite formulas for com-
bating these evils and has suggestions
covering the different phases of mental
and physical inharmony. It shows you
how to get into intimate touch with your
subconscious mind. It opens up to you
the working of the “inner man” so that
you may use your powers in building up
habits of a constructive and creative na-
ture. It helps you open the doors to that
Giant within you and thus a bigger and
broader expression follows. It deals with
most of the intimate problems of life on
both the mental and physical planes.

The construction of the brain and nerv-
ous system are taken up in a most com-
plete way. Colored charts show you the
minute mechanism of the nervous system
and descriptive matter tells you just how
these nerves of yours develop disorder.
There are scientific breathing exercises
and charts showing the best form of
physical exercise.

It unfolds to you the wonders of the
body and mind so that you are able to
clearly see JUST what you should do in
order to overcome weaknesses and mis-
ery. Mental and Nervous breakdowns
are fully discussed, as well as hundreds
of other things you must regard as im-
portant. It will help you to meet the
inroads that mental strain and nerve ten-
sion bring. It shows you how Success
can be yours through complying with
LAW. The entire book is based on
LAW, both Psychological and Physical;
and these interesting subjects are placed
before you in both an alluring and very
helpful way.

True understanding is the foundation
of all success, whether it is Health, Hap-
piness or Financial gain that represents
success to you.

If you will spend a few minutes a day
in really trying to help yourself you will
be surprised at the gains you will make
in a comparativelv short time. YOU
REALLY CANNOT AFFORD TO
BE WITHOUT THIS BOOK. It is
quite different from any book you have
ever read.

THE LAWS OF SELF DEVELOP-
MENT is now in its Fifteenth Edition.
This will show you what a wonderful
reception it has met at the hands of suf-
fering humanity. Bound in beautiful
de luxe cloth and stamped in gold, it
contains 390 pages, of which thirty
are full-page halftene illustrations
from original photographs, and six
are charts of two and three colors.
This book will be mailed to you uvon
receipt of $2.00. Or, send $3.60 to
cover a vear’s subscription to PSY-
CHOLOGY and the book. A marvel-

ous combination!

INSPIRATIONAL PUBLICATIONS, Inc.
1450 Broadway, New York, N. Y.

Partial Contents

INTRODUCTION—The Question of Self-Healing—
Some Valuable Data—Cures at a Distance.

LerterR I—A mere Direct Word—Other Than
Psychic Means Sometimes Required.

Lerter II—The Mystery of Cure—Medical
Fallacies—The Healing Entities—The Heal-
ing Mysteries.

Lerrer III—The Basis of Cure—Deductions
Regarding Cure.

Lerrer IV—The Rationale of Cure—The Cura-
tive Energies—Influencing the Unconscious
—The Special Field for Leavitt-Science.

Lerrer V—Nature and Cause of Diseases—The
Author’s Methods—Hereditary Influences—
A Glance at Disease Development—Emo-
tional Causes of Disease—Extrinsic Causes
of Disease.

Lerter VI—The Three Mental Attributes—
Loss of Balance Between Will, Intellect and
Feeling—Examples of This 'Unbalance in
Certain Disorders—Hysteria—Neurasthenia
—A Health Guaranty.

LerTtEr VII—Direct Personal Influence of the
Physician—Unction—Persuasion.

Lerrer VIII—Education ef the Physician—En-
vironment—Self-Mastery—Mental Attitude
Toward Sex.

Lerrer IX—Inspiration by the Physician—The
Stimuli.

LETTER X—Suggostion by the Physician—
Hypnotism—Suggestion Without Hypnosis.

Lerter XI—Command by the Physician—The
uestion of Self-Help—Another Glance at
esus’ Method.

Lerter XII—Psychoanalysis by the Physician—
es and Methods—Suggesti Pro-
duces the Effect—Freud’s Dream Theories.

Lerter XIII—Telepa in the Treatment of
Distant Patients—Unrecognized Telepathy—
Curative Telepathy—Telepathic Curative
Metheds.

Lerter XIV—AIll Cures Are Self Cures.
Lerrer XV—Self-Reeducation.

NOTE: Thereare27 more letters, but
lack of space prohibits listing them.
You should not miss any of them.

Inspirational Publicatiens, Inc.,
1450 Broadway, New York, N. Y.

Please send me a cepy of Dr. C. Franklin
Leavitt’s book, THE LAWS OF SELF DE-
VELQPMENT. I enclese (check er memey
order) for $2.00. Or $3.60, to cever the
book and a full year’s subscription to PSY-
CHOLOGY.

(Address)

| (City and State)

| 1f the magazine is to ge to a foreign ceuntry,

|
|
|
I
|
|
|
|
|
(Name) :
|
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|
|
add $1.00 fer postage. !
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The typical American girl

Look for
Dorothy Jordon
on the
November Cover

Would YOU be interested in employment in the

st or West Coast studios as an “extra,” a
“bit player,” a featured player—or possibly a
star ? Does the lure of Hollywood appeal to you,
and do you feel qualified ?

If so, you ought to be a regular reader of
“MOVIES” (monthly.) It is the ONLY screen
magazine in the world which regularly devotes
several pages solely for the benefit of young
men and young women anxious to try -the stage
or “movies” as a career.

It publishes the inside information so often
withheld; the “tricks of the trade,” and will
give you an idea of just what chances you have
to succeed in the cinema capital. To those sin-
cerely interested in playing parts in films,
“MOVIES” magazine offers you—

FREE PHOTOS

In nearly every State we have a staff pho-
tographer to make test photographs of those
who are honestly interested in a career on the
stage or screen; regardless of your age or sex.
The list appears in the September-October issue
of the magazine; with information as to how
you might get a start on the path which may
lead to work in the “movies.”

No fees; no charges; no obligations whatever !
Every issue has a department called “The Cast-
ing Office”; that information is vitally inter-
esting to YOU. It is NOT an employment
agency, but it can help you!

Editorial Features

How the best pictures are directed, as told by
the greatest movie directors themselves; articles
by such well known writers as Anita Delglyn,
A. R. Roberts, I. W. Ullman, Tom Tyler, Mary
A. Roberts, Dr. Abbuh Wretlaw, Julia Gwin,
and a host of others. Special exclusive fashion
pages edited by Claire J. Spieker,—the very last
word in what women are wearing in Paris, New
York and Hollywood.

Ten Cents a Copy!

If you care to subscribe for a year, clip the
coupon below and mail in just $1.00. If you
wish your photograph published and entered in
the files for possible film work, just buy a copy
gf t}lzse magazine from your newsdealers for
etai

Remember,—no charges! No obligations on
your part. You need not pay for your own
photograph if you feel you can’t quite afford it;
we’'ll make one for you free!... And if you are
not interested personally, clip this advertise-
ment and show it to a friend of yours.

== == o= = — CLIP COUPON TODAY! — — — — —

ALAVANIA PUBLICATIONS, Inec.

1450 Broadway; Suite 2010

New York, N. Y.

Enclesed find check,

(Foreign $2.00.)
MOVIES" monthly.

stamps, er money order for $1.00.
Send me the next 10 issues of

Name

Address

Aimee Hits Nesw York

(Continued from page 45)

the matter rather baldly, but in es-
sence it is her panacea offered us for
our worldly ills. Someone has said,
“Have faith in something, anything.
Just have faith. . . .” Undoubtedly,
all of Aimee’s followers would agree
that FAITH is the mover of moun-
tains in our present life. Without it
we are lost.

But there was a question in my
mind as I listened to Aimee, a ques-
tion as to whether the submersion of
the individual, for the sake of release,
is beneficial to that individual. Tens
of thousands of Aimee Semple Mec-
pherson’s followers would, of course,
patently contradict such a hypothesis.

However, as Aimee was taking her
last bow before a New York audience
(yes, ladies, she is pretty—very) I
began formulating questions for her to
answer. They went something like
this:

“Wouldn’t it be better if these peo-
ple who flock to you for help were to
think of the Spirit, not as an infusion
manifest only under certain set condi-
tions, but as an all-pervading Force,
of which they were distinct parts?

“Shouldn’t they be assured that
within themselves—within their own
reasoning—Ilies surcease from sorrow
and disturbing conditions? Shouldn’t
they realize that the Force to which
they are trying to turn is within—"

But Aimee, white cloak over her
famous flowing robe, was passing
through the wings, about to leave. I
rushed forward. “Wouldn’t it be bet-
ter—" I started to say. Her smile was
most charming, but she held up a de-
precating hand.

“I am sorry. I have to rush. My
secretary will answer all questions—"’

Well, anyway, Aimee, I heard you
preaching your “Gospel” from a New
York stage and whatever people may
say about you—whatever criticism
might be hurled—they, at least, must
admit, you have the courage of your
convictions.

Why You Are Mis=
understood
(Continued from page 34)

over the surface of a file, and you have
the sensation value of the word rough.
Now visualize the sharp “teeth” of a
saw and imagine yourself rubbing the
end of your finger over these sharp
points, and you have the sensation
value of the word, jagged. You soon
realize that rough things irritate and
jagged things, tear. You will find, if
you actually apply this simple exam-

The WONDERWORKING
PSYCHO-PHONE

e

Suggestion During Sleep Puts the
Giant Within You to Work and
Gets You Money, Health, or Any
Other Heart’s Desire.

READ WHAT PEOPLE WHO USE IT SAY:

“It is positively uncanny the way this
thing works”—“Last month my hus-
band made four times as much as he
ever made in good times”—*“It has en-
abled me to meet every problem since
I got it”—“I have had wonderful re-
sults”—*“Things are working out as I
planned”—“I am having marvelous
demonstrations from the PSYCHO-
PHONE”—“I have had wonderful suc-
cess with the PSYCHO-PHONE”—“My
husband regained his health through
the use of the healing record on the
PSYCHO-PHONE,” ete.

For more than six years now the
PSYCHO-PHONE has produced wonder-
ful results for thousands of other people.
It can help you too!

Send for free book MIND POWER and
let us show you how the PSYCHO-
PHONE can help you to accomplish your
particular desire or need.

PSYCHO-PHONE CO., Inc.
103 Lafayette Street New York City

mature readers and collectors of

Amatory Curiosa

ofallraces « orientaland occidental

Send at once for interesting free

catalogue of privately printed

books in De Luxe Limited Editions

on Scientific Sexvalia, Anthropo-

logical Esoterica, Unexpurgcted

Love Classics Exotically Illustrated

All FALSTAFF scien-
tific and anthropo-
logical books on the
Sexval and Love Re-
lations of Mankind
are enthralling, highly
informative docu-
‘ments, by authorities of
international repute.
That is why the FAL-
STAFF list of subscrib-
ers reads like a Who's
Who of America's
Sophisticated Intel-
lectual Aristocracy.

F AFF PRESS o 230 5th AVE., N.Y.

Dept. 1P

Kindly send me your free catalogue of rare
Amatory Curiosa:

Sir John Falstaff, Knight

Name ..
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Psychology

BE POPULAR
For the First Time
Hypnotism in One Complete Lesson
By RUDOLPH VENEER

Anyone can now master this strange
mysterious power in a few hours and
control the thoughts and actions of
others. Give Parlor and Stage exhibi-
tions. The true facts briefly ex-
plained. No unnecessary studying.
Written so you can understand it.
SEND YOUR ORDER NOW
Price $1.00 Postpaid. Satisfaction Guaranteed
New Dawn Publishing Co., Dept. P

120 West 21st Street,, New York, N. Y.

Five Keys to Prosperity
and Success Free

You may enter the Mail Order Business making $100 per
week or more full time, or as part time make $100 per
month or more at your own home without experience, cap-
ital or interference with your present vocation. Five Keys
to Prosperity and Success Free together with full informa-
tion upon request, without obligation. A business oppor-
tunity of a lifetime. Write today.

E. L. Anderson, Box 252,

Anita, lowa
20 Personal Christmas l
Cards and Folders

Attractive Anortment Beautiful Engraved Designs with
sentiments, e Lined to match, Your full
name printed on ench card in classy type. As a special
introduction we will send this complete assortment to you
for $1.00 postpaid. Worth much more. Remit with order,
satisfaction guaranteed.

WRITE NAMES PLAINLY
Vogue Stationery Shop?
5434 Cologne Ave., St. Louis,"Mo.

earn

Advertising

e money in advertising. Pre, cki;
&lmo. Also earn while you lum.pﬁzg::rie:;u;mmx iy
ew easy mathogv Nothing else like it. Send at once ior

free bookl
particulars; No obligatiees® 1 Advertising”’, and full

Page-Davis School of Adverti
3601 Michigan Ave., Dept. 5898 :]ehlc.nlgt.\g. U. S. A,

FREE "5’ RUPTURE

A factor in tteatment that has proven
amazingly effective. Patentably di ferent
from trusses. No sttaps, bucklesor springs
attached. Easy to ap%y—mex ensive.
Plapao Co., 20 Stuart Building, St. Louis,
Mo., is sending FREE Plapao to all who

write now.
STUDY
FOR THE DEGREE

of Doctor of Psychology (Ps.D.) Doctor of
Metaphysica (Ms.D.) or Doctor of Divinity
(D.D.) by correspondence in the quiet of your
own home. rite for further information.

The College of Divine Metaphysics, Inc.
2811 N. Illinois St. Indianapolis, Ind.

“THE SCIENCE OF

SEX-ATTRACTION”

NEW! CLEAN! TRUE!
Tells definitely how to attract the opposite sex.
Single and married of both sex use it. Happi-
ness is within reach when you know this tech-
nique based on fact, lJaw, and human experience.

Order Todayl! Price $1.00
M. Franklin, Box 500, St. Charles, lowa

OIL BURNER $17:32

The Steiner Heavy Duty.

Guaranteed b6  years.
Complete with regulator and
safety valve. Ready to install
in any stove or furnace. Burns
furnace oil. Operates as cheap as
coal. Never needs cleaning or atten-
tion. Write for circular Y,
STEINER PRODUCTS CORP.,
5751 Easton Ave. St. Louis, Mo., U. S. A.

STOP SMOKING IN 48 HOURS

New di y by Vi Physici His method is sim-
ple but positive. No medicine, no diet, no exercises. It
costs §1.00. Write for free facts.

CLIFTON J. LAMB, DIRECTOR
Broad Street, Meriden, Conn.

ple, you will never misuse either of
these two words. And so it is with all
of the words in the English language.
When once the sensation values con-
tained in the word meanings are clearly
perceived, one is quite apt to use them
in their proper places.

Whenever we talk we should con-
sider it as an important matter and
give it our full attention. We should
try to make our talk alive and our
voices expressive. Let us discard the
monotonous tone and the repressed
manner, and instead, let us use the
imagination more, feel more deeply
what we say, express that individuality
and personal magnetism which is pos-
sible to every individual.

“They Say™

PSYcHOLOGY magazine is the family
book here. It fills many wants, lifts
us out of ruts and makes the word
“hope” always start with a capital H.

Marguerite Whitney,
King Edward Court,
Jacksonville, Fla.

I am most grateful to a friend for
giving me a copy of PSYCHOLOGY this
spring. It seemed to contain just the
inspiration that I needed. Since then
I anxiously await every issue.

Mrs. Mabel Grauer,
Marcus, Iowa.

STATEMENT OF THE OWNERSHIP, MANAGEMENT,
CIRCULATION, ETC., REQUIRED BY THE ACT
OF CONGRESS OF AUGUST 24, 1912

Of PSYCHOLOGY (Sub-title Health, Happiness, Suc-
cess) published Monthly at New York, New, York for
Oct. 1, 1933.
State of New York }ss
County of New York g

Before me, a Commissioner of Deeds, in and for the
State and county aforesaid, personally appeared Frank Z.
Temerson, who, having been duly sworn according to law,
deposes and says that he is the Business Manager of
PSYCHOLOGY and that the following is, to the best of
his knowledge and belief, a true statement of the owner-
ship, management (and if a daily paper, the circulation),
ete., of the aforesaid publication for the date shown in the
above caption, required by the Act of August 24, 1912,
embodied in section 411, Postal Laws and Regulations,
printed on the reverse of this form, to wit:

That the names and addresses of the publisher,
editor, managing ‘editor, and business managers are:
Publisher, Inspirational Publications, Inc., 1450 Broad-
way, New York, N. Y.; Editor, Walter W. Hubbard, 1450
Broadway, New York, N. Y.; Managing Editor, Eldora
Field, 1450 Broadway, New York, N. Y.; Business Man-
ager, Frank Z, Temerson, 1450 Broadway, New York,

2. That the owner is: (If owned by a corporation, its
name and address must be stated and also immediately
thereunder the names and addresses of stockholders owning
or holding one per cent or more of total amount of stock.
If not owned by a corporation, the names and addresses of
the individual owners must be given. If owned by a firm,
company, or other unincorporated concern, its name and
address, as well as those of each individual member, must
be given.) Insplraﬂonal Publications, Inc., 1450 Broad-
way, New York, N. Y.; I. W. Ullman, 1450 Broadway,
New Yerk, N. Y‘: Frank Z. Temerson, 1450 Broadway,
New York, N. Y.; Walter W. Hubbard, 1450 Broadway,
New York, N. Y.

3. That the known bondholders, mortgagees, and other
security holders owning or holding 1 per cent or more of
total amount of bonds, mortgages, or other securities are:
(If there are none, so state.) None.

That the two paragraphs next above, giving the
names of the owners, stockholders, and security holders, if
any, contain not only the list of stockholders and security
holders as they appear upon the books of the company but
also, in cases where the stockholder or security holder
appears upon the books of the company as trustee or in
any other fiduciary relation, the name of the person or
corporation for whom such trustee is acting, is given; alse
that the said two °"paragraphs contain statements embrac-
ing afflant’s full knowledge and belief as to the eircum-
stances and conditions under which stockholders and
security holders who do not appear upon the books of the
company as trustees, hold stock and securities in a capac-
ity other than that of a bona fide owner; and this afflant
has no reason to believe that any other person, association,
or corporation has any interest direct or indirect in the
said stock, bonds, or other securities than as so stated

by him
F. Z. TEMERSON,
Business Manager.
Sworn to and subscribed before me this 4th day of

October, 1933.
REGINA BRIER,
Commissioner of De
(My commission expires Oct. 11, 1934.)

CLASSIFIED ADYVS.

EDUCATIONAL

USED CORRESPONDENCE COURSES and educational
books sold or rented. Inexpemsive. Money-back agree-
ment. Catalog listing 3000 bargains—FREE. (Courses
Bought.) Lee Mountain, Pisgah, Alabama.

Hypnotism: Clear, concise, easy lessons, practical gulde
to everything in psychology. Ask Fernando, Dept. E,
Springfield, Mass.

HEALTH
The Van Valen Sanatorium, Yonkers, N. Y. Psycho-
Therapeutic treatment for mental, nervous, functional

disorders and addictions.
care with or without treatment.

Also receive patients needing
Booklet upon request.

PERSONAL

BASNFUL—TIMID—SELF CONSCIOUS? Send 10¢ for
KLET describing how to quickly and surely over-

come these disorders. AMAZING RESULTS. Dr. Char-

lemagne, 4611 Maple Way, Seattle, Washington.

MAKE NEW FRIENDS. CALIFORNIA LETTER CLUB

MEMBERS everywhere. Private or general membership.

P. 0. Box 3642, San Francisco.

Horoscope for 1934, by Enrico the Great. Five important

questions answered all for $1.00. Send birth date. Box

238, Long Beach, Calif.

TWELVE YEAR (1934-1936) ASTROLOGICAL FORE-

CAST $1.00. Give Birthdate. Key to Numerology $1.00.

Devi Nadiranee, 5830 Kenmore, Chicago.

LARGE BIRTHDATE FORECAST FOR 1933 AND

1934 with five questions answered for $1.00. Mme.

Mary La Verne, Cyclone Racer Pier, Long Beach, Calif.

AGENTS WANTED
MAKE YOUR OWN PRODUCTS. EMPLOY AGENTS

yourself. Toilet articles, soap, extracts. We furnish
everything. Valuable book free. National Secientific
Laboratories, 1954 W. Broad, Richmond, Va.

Become a doctor of

BIO-PSYCHOLOGY

Bio-Psycho-Analyst Ortho-Geneticist

Authorised by Diploma from high-grade Chutcrod Institution. All
through William Marcus
Taylor. Lecture. Teach, Counsel, Analyse. ionda t treatment for
mental and physieal ills. ~ For partioulars write Taylor School of Bio-
Psychology, Inc., Dept. C., Chattanooga, Tenn.

TOBACCO HABIT

BANISHED

FOR THOUSANDS OF MEN
QUICK, SURE, LASTING RESULTS

In most cases T
hbweo completely in a very fewdays. An abeolntely
safe, d and th tm No
matter how long the habit, orlnwhat form used all crav-
ing for h t, inex-

t is used ding to simple directions.
The tre: t ha.s helped tt ands and should help you.
Your money r d without t or ion if not

satisfied. Write for free explanatory booklet and proof

of what Tobacco Redeemer has done for men addicted

to the tobacco habit. Send post card or letter today.
NEWELL PHARMACAL CO.

Dept. 714 Clayton Station  St. Louis, Mo.

il
il
2 i

Lucky Coupon
Worth $2.00
Good 30 Days

This coupon, good for thirty days,
will entitle you to a reduction of
TWO DOLLARS from the regular
rate of five dollars for a straight
two-year  subscription to PSY-
CHOLOGY Magazine (no premiums).
Pin your check or money order for
only three dollars to this coupon
and you will receive the next
twenty-four issues of PSYCHOLOGY
mailed to your doorstep.

DON’T PASS THIS BY—IT
MAY NOT COME AGAIN!
PSYCHOLOGY 11-33

1450 Broadway, New York
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Name.

Address

Add $1.00 PER YEAR Foreign post-
age; 50c PER YEAR Canadian.
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Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers
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Enrich Your Life Thru "Knowing
These Books Lead the Way

10.

11.

12.

13.

—Order by Number— Price

“Fourteen Lesson Course in Practical
Psychology”’ $2.00

Henry Knight Miller
A complete course teaching how to apply the principles of psy-
chology to the problems met in everyday life. This is the course
which the author has given to crowded halls and to enrolled
classes at substantial fees. It comprises seven handy volumes at
the back of which there is to be found a convenient self-ques-
tioner.

“Life Begins at Forty” $1.50
Walter B. Pitkin

A national best seller by a professor of Columbia University.

After 40 life really begins. You who are crossing forty are the

luckiest generation ever.

“Public Speaking Simplified” $1.00

C. W. Chamberlain, Ph.D. (plus 10c postage)
Effective public speaking can help you win life’s biggest prizes—
honor, fame, achievement, progress. Shows the psychological law
for the overcoming of fear and self-consciousness, the two greatest
obstacles to effective speech.

“Psychology Simplified” $1.00

C. W. Chamberlain, Ph.D. (plus 10c postage)
Knowledge of your mind and how it works is the most important
knowledge you can possess. This book shows you in practical
ways how to understand yourself and others, and how to make
the most of your life as a result of this understanding.

“Great Haddon” 215

Aryan Kelton
Depicts the great drama and catastrophe that caused the spiritual
awakening of the American people. Author of “Dagmar” and
“The Power of the Universe” has written a true thriller that
grips to the end.

“Time to Live” $1.50

Gove Hambidge (plus 10c postage)
An infectious book of the pleasures of gardening, of country
living, of games and sports and handicrafts; shows how the wise
employment of leisure can help to bring us back to fuller living,
more generous friendships, more equitable marriages, and a
happier existence generally.

“Inflation” $1.50

Donald B. Woodward (plus 10c postage)
The first book written for the layman to discuss this much mooted
question of inflation in all its aspects. Written in a clear, inter-
esting, authoritative manner, the author tells just what inflation
is, how it works and what it means to the individual.

“You, Too, Can Make Money” $2.00

Pauline Cleaver
One hundred true stories of ideas that have been put to work and
have removed financial worry from the lives of those who con-
ceived them. There is nothing marvelous or mysterious about
any of these ideas; they are just the kind that might come to you.

Life Triumphant $2.50
By Henry K. Miller

Here it is! Twenty-three selected titles all in one blue-and-gold

covered volume. A most beautiful gift, or a treasure for your

own library.

“How to Get What You Want”
(30 Days Only) 75¢

Orison Swett Marden (formerly $2.00)
—That is what mankind has been trying to learn ever since the
creation. There is always a best way to get what you want.
Dr. Marden reveals this by apt story and illustration.

“Heading for Victory” (30 Days Only) 75c¢

Orison Swett Marden (formerly $2.00)
Training for Masterfulness or Backing Up the Brain—How to
Measure Your Ability—Until A Better Man Comes Along—
Foundation of Success—Timidity and Sensitiveness—To Be
Great, Concentrate. 18 Other dynamie chapters.

“Self Mastery Through Conscious
Auto-suggestion” Leather $1.00

Emile Coue

Proving that our actions spring not from our Will, but from our
Imagination. Self Mastery Through Conscious Auto-suggestion
.« Thoughts and Precepts—Observations on What Auto-suggestion
Can Do—Education As It Ought To Be—A Survey of the
*‘Seances” at M. Emile Coue—Letters from Patients Treated by
the Coue Method—The Miracle Within—Notes on the Journey of
M. Coue to Paris in October, 1919—Everything for Everyone!
Formerly $2.956

“The Chemistry of Foods” $1.00

Irene Case Namur (formerly $3.00)
A study of the chemical substances produced by the energy of
life, telling what each chemical does for the human body, and in-
cluding lists of foods containing the vital chemicals necessary for
a perfect body and mind.

—Order by Number— Price
14. “Be a Prize Winner” Now $1.00

Lon J. Haddock, A Call to Radiant and Zestful Living.
Man The Thinker—You and Your Consciousness—Beginning
Mental Growth—Don’t Alibi—How Men Are Made—How to Direct
the Energy of the Subconscious—How We Got Our Mind—Man
and His Habits—Thought Habits—Cultivate Your Thought Power
—Tuning Up for Victory—What is Personality—A Chapter on
Looks—What To Read and Why. Formerly $2.00.

15. “Live and Grow Young” Now $1.00
Arthur Edward Stilwell
Do you Desire to Prolong Your Life? This book is the key to
youth. It shows the way to health and happiness. It destroys
the mesmeric belief that three score years and ten are the allotted
span of life. “Live and Grow Young,” will help you immeasur-
ably. Formerly $2.00.

.
16. How To Use Your Mind $1.75
By Harry D. Kitson, M. D.
Studying without a plan is like groping in a fog. A reading of
this book will dispel the fogs of mental confusion and make direct
productive thinking a pleasure. It is an investment in grey
matter, the soil of achievement.

- .
17. That Mind of Yours $1.75
By Daniel Bell Leary, Ph.D.

Ask yourself these questions. What are my complexes? Are
they an asset or a liability? How are my emotional reactions?
Do I see myself as others see me? Am I getting the most out
of life? Are my emotional brakes jammed? How much do 1
know about myself? Am I Subnormal? Switch to beneficial
thinking with the help of this book.

18. Hypnotism—Its History, Theory and
Practice $3.00

By Bramwell
This is the famous five dollar edition, printed from the original
plates—affording an opportunity for the many who have been
seeking a reliable work for use of the layman.

19. “Suggestion—Its Laws and Application” $2.50
Dr. Chas. F. Winbigler
Sets forth the principles and practice of Psychotherapeutics and
covers every phase of the great Law of Suggestion and its ap-
plication to physital, mental and spiritual problems. A veritable
gamut on the subject.

20. Self Healing Thru Autosuggestion $1.25
Dr. Chas. F. Winbigler
A valuable book by a reliable physician, teaching how to rid your-
self of sickness, fear and worry, no matter what the cause. Ban-
ish forever insomnia, constipation, headache, nervousness,
anger, self-consciousness.

21. “Practical Psychology” $2.00
Frank Channing Haddock

An Advanced Manual in the Science of Mental Development of

particular value toe those who already have studied Henry K

Miller’s fourteen lessons as a ground work. Teaches how to use

one hundred per cent of your brain instead of the customary ten

per cent.
22. “A Primer of Money” $2.00
Donald B. Woodward (plus 10c postage)

Explains the origin, growth, development and present operation
of money systems, and makes clear many questions being asked
today by intelligent men and women who seek a basic understand-
ing of economics, especially applicable to the present situation.

Inspirational Publications, Inc.
1450 Broadway New York, N. Y.

] Inspirational Publications, Inc., 11-33
| 1450 Broadway,
New York, N. Y.

|
| Please ship me at once the following books. No................
I
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Attach your check or money order.
1 0 On all orders totaling $5.00 or more, 4
H 0 you may deduct ten per cent.

Ordera going to foreign countries requirs 20 ¢ extra per book




Face the facts about yourself. Do
you realize that you are using but ten
per cent of your capabilities? Being
alert and diligently applying yourself
to your daily affairs is not an indica-
tion that you are using all YOUR
MENTAL POWERS. Beyond the
border of your "thinking conscious-
ness'' there lies a tremendous intelli-
gence. |t governs the involuntary
actions of your body. You don't need
to think about breathing, nor remem-
ber to keep your heart and lungs
functioning or your blood coursing
through your veins. Why? Because
within every little cell of your whole
being from the tips of your toes to
the top of your head, there is a
vibrating, pulsating intelligence.

You know it exists; you have had
the experience of an occasional flash
of intuition, the hunch or inspiration

LET THIS GIFT BOOK
REVEAL THE POSSIBILITIES
OF YOUR MIND POWER

that has cleared up your deepest
problems. Whence did this sp.z:r‘i> of
knowledge come if not from the inner
realm of your mind?

If you are like thousands of other
men and women, you will not be satis-
fied until you know how to direct this
rower of mind. Instead of merely
etting your brain struggle with the
problems of life you can LEARN TO
USE this reservoir of mind power with
its stupendous possibilities for PER-
SONAL ACHIEVEMENT. Why let
your greatest qift remain unused?
Master it and you master your life.
This same mysterious, mental power is

FRIAR J.G.R.

PP he Truth
About Your Self/

what the ancients used in performing
miracles.

| invite you to write for the gift
copy of "The Wisdom of the Sages."
This sealed book contains A REAL
MESSAGE FOR YOU. It tells how the
Rosicrucians can put you in touch with
a method for using the latent forces
of your mind. This strange knowledge
which has been suppressed in the past
is offered to you if you are seefing
A FULLER AND MORE ABUND-
ANT LIFE. Naturally, every sensible
person realizes that these funda-
mental laws of mind and nature are
not contained within the few pages
of this book, but that IT WILL RE-
VEAL how in the privacy of your own
home these astounding, helpful truths
of life may be unfolded to you. There-
fore | say, today, now, write for this
free booz. Address:

ROSICRUCIAN BROTHERHOOD

SAN JOSE

(AMORC)

CALIFORNIA
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The World's Largest Metaphysical Movement Devoted to the Advancement of Man
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