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Caught in a Rut

1 wonder I put up with it as long as I did! Every
‘day was filled with nothing but deadly routine
and monotonous detail. No freedom or indepen-
dence. No chance to get out and meet people,
travel, nor have interesting experiences. I was
just like a cog in a big machine with poor pros-
pects of ever being anything more.

Desperate

Happen'e'd"to’ get a look at the payroll one day
and was astonished to see what big salaries went
to the sales force. Found that salesman Brown
made $200 a week—and Jenkins $275! Would
have given my right arm to make money that
fast, but never dreamed 1 had any “gift’’ for
salesmanship.

, Pay $4800
This Amazing

- supervision. The TIME-CLOCK

What I Discovered

Between the pages of this.
‘remarkable volume, I dis-
‘covered hundreds of little
known facts and secrets
that revealed the REAL

TRUTH about the science
of selling! It wasn't a bit as
had imagined. I found

out that it was governed by

\ simple rules and laws that
almost ANY man can mas-
ter as chsily as he learned the alphabet. I even
le-med how to go about zettmg into this “high-
ph of all professions’’. 1 found out exactly
ark Barichievich of San Francisco was
enabled to quit his $8 a week job asarestaurant-
worker and start making $125 a- week as a
salesman; and how C. W, Birmingham of Day-
ton, Ohio, jumped from $15 a week to $7500 a
year—these and hundreds of others! It cer-
tainly was a revelation!

‘Was It Worth It?

‘rodw my ‘salary is 34800 greater than ever

before! No more punching time-clocks or worry-

ing over dimes and quarters! NOW my services
~ are in REAL DEMAND with bigger prospects

for the future than I ever dared HOPE for back

in those days when I was just another “name’’,
~ ot a pay-rolll

r Reading

BookWhich Is Now FREE/

Baaed on the combined expenencel of F. B. Englchardt, Chattanooga, Tenn., A, Fa

R Thompaop. Sioux City, Iowa, B

Long, Tiresome Hours

Every hour of the day I was under :omebody s

. F. Boilon, Columbus, Ohio, and many others..

Low Pay

Paid just enough to keep going—but never

laid in wait for me—a monument to unfulfilled
hopes and dying ambition. Four times a day,
promptly on the dot, it hurled its silent chal-
lenge at my self-respect, reminding me how un.
important I was and how little I really COUN-
TED in the business and social world1

A Ray of Light

Stumbled across an article on salesmanship in a

that e . Was surprised to dis-
cover that salesmen were made and not “born’’
as I had foolishly believed. Read about a former
cowpuncher, ‘Wm. Shore of California, making
$525 in one week after learning the ins-and-outs
of scientific salesmanship. Decided that if HE

could do it, so could It

FREE Employment Service

Furthermorei‘ I discovered that the National

ion, which pub-
lished the book, also o] tes a most effective
employment servicel st year they received
requests from all over the U. S. and Cnmda for
more than 50,000 salesmen trained by their
method. This service is FREE to both members
and employers and th ds have secured posi-
tions this way!

gh to enjoy any of the GOOD things of life
every man DESERVES for his famnly and hun-
self. Always izing and p

Always wondering what I would do xf I were
laid off or lost my job. Always uncertain and
apprehensive of the future.

The Turning Point

My first step was to wnte for a certain little
book which a f has called
“The MOST AMAZING BOOK EVER PRIN.
TED’. It wasn't a very big book, but it cer.
tainly opened my eyes to things I had never
dreamed of—and proved the tuming point of
my entire carecer!

Making Good At Last!

It dndn't take me long to decide to cast lot
with N.'S. T. A.—and after a few week tn}yhnd
mastered the tllecretn ?:‘l;o Modl:rn Salesmanship

uring spare time, wil ut losing a day or a
dollar from my old job. When I was ready, the
Employment Manager found me over a dozen
good openings to choose from—and I selected
one which paid me over $70 a week to start!

]

Get Your Copy Free
Right now this book. “The Secrets of Modemn
Dyn which showed these

::: 23' to -t::tne%e on th:d road ::R success
independence, mailed as a to

ambitious man—absolutely free and w:tb::x{
obligation. Why not see for what
amasing poy-nung secrets it contains? There
is no better way to alc

P
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CHRIST™ *** PSYCHOLOGY

. For nineteen hundred years the
world has sought a better understand-
ing of the teachings of Jesus, which
would enable men and women to have
the more abundant life and happiness
which He promised.

He said to some of His followers
[((Mark 11:24) : “What things soever
ye desire, when ye pray, believe that ye
receive them, and ye shall have them.”
It is a promise that anyone may get any-
thing he wants, by praying for it—that
is, by praying for it in a certain way.

Again Jesus said to certain followers
who were worrying about their phys-
ical and financial affairs (Luke 12:31):
“But rather seek ye the kingdom of
God; and all these things shall be
added unto you.” There can be no
doubt about what this promise means
—especially if we read the context be-
ginning at verse 22, It clearly and
simply means that if one can find the
kingdom of God, his physical and
financial problems will solve them-
selves—that there’ will be “added”
unto him the things necessary to his
happiness.
| The tragedy of it is that these
promises are not generally fulfilled in
the lives and affairs of Christian
‘people.  Millions have diligently
sought the Kingdom of God for years
without finding it—without having
anything much added to them. They
have prayed earnestly for things and
conditions they desired, without get-
ting them. Millions of these good
people, in the churches and out of
them, are cramped and hampered

L eads Men andWomen
to the Kingdom of God
.and adds unto them the

Ql
25
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by poverty, limitations, lack, sick-

ness, worry_and disappointment.
But there is nothing wrong with
these promises of Jesus. The trouble
is that men and women have failed to
understand and use them correctly.
They have thought the Kingdom of
God is a place or condition outside of
themselves, whereas Jesus said (Luke
17:21): “The Kingdom of God is
within you.” ‘They have understood
Him to say, in reference to praying for
the things they want: “Believe that
ye shall receive them,” and that is not
what He said, nor will such belief get
what Jesus promised they should.

CHRISTIAN PSYCHOLOGY
now comes forward with a great flood
of the white light of simple scientific
truth. Under the illumination of this
light men and women are finding the
Kingdom of God and having added
unto them the things necessary to their
happiness—they are learning how to
pray for the things and conditions they
want in such a way as to get them, as
Jesus promised they should.

CHRISTIAN PSYCHOLOGY
is a simple scientific system of Chris-
tian life and thought which gives
Christianity the power of godliness as
well as the form, and puts into it the
living, vibrant force which brings pros-
perity, love, achievement, health, hap-
piness, peace, and more abundant life.
It is not a religion, nor a sect, but a
movement within the churches, loyal to
their work and ministry, and based
squarely upon the teachings of Jesus as
verified, explained, simplified, and
practically applied by modern scientific
Psychology.

CHRISTIAN PSYCHOLOGY
is given to the world by Judge Daniel
A. Simmons, whose gifts to the world

Things and Conditions
necessary to their Happi
ness,as Jesus promised.
It feaches them1o pray
for the things they want
in such awayas 1o get

_— them,asJesus said they should.

are already so rich and full. He is
widely known as a.psychologist, author,
teacher and lectuser. He is now, and
for more than™ fifteen years has been,
one of the judges of the highest trial
court in his state. He is the founder
of The American Institute of Psychol-
ogy, with its thousands of students all
over the world, and highly’ prizes the
great mass of marvelously happy
achievements that these students have
reported as results of his teachings.

CHRISTIAN PSYCHOLOGY
is Judge Simmons’ crowning work—a
work in which the Christ-light shines
forth as the true light of the world,
leading men and women on to higher,
nobler, happier and more abundant life.
He has set forth its fundamental principles
in a marvelous, soul-thrilling lecture of
6,000 words entitled “The Kingdom of
God,” in which he tells just what the King-
dom of God is, where it is, and how to
set out to find it and enjoy its rich rewards.
A manuscript copy of “The Kingdom of
God” will be

Sent Free and Complete

to anyone who will fill out and return to
us the coupon printed below. The sending
of this remarkable lecture is a work of lov-
ing personal service, rendered jn the name
and spirit of Him who said, “Freely ye
have received, freely give.” Fill out and
mail the coupon moew, Let nothing crowd
it from your mind.

THE AMERICAN INSTITUTE OF PSYCHOLOGY
310 Law Exchange Bidg. Jacksoaville, Fla.

r--.---------------------.-.
The American Institute of loj
8 310 Law Exchanee Bide, Jobeoanty, Fla .
mPlabs]g stc.nd me efett"d’ fteef afdd‘wit.gp\lt s
y cbligation, complete y O
§ mons’ soal-thrilling 6,000 word lecture, “The 5
- the funda- g

i ining
mental inciples *of ristian P logy,
=the nevmknowleql e that leads to :’?ﬁ%’g. =

g more abundant life. N
]

= Name....cceineentccrenrcncarcccnarscnnne E
= Street. .. cccceccoccccctsccctasccacacen eee B
- SUN State..cnennnnnns :
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I have had very Iittle ulllnc w.
experience, but sold, in less than
five hours yesterday, 16 can open-
ers and 16 sharpeners. They are
SOME machines!—A. Gray, Md.

MAKES $18.00 FIRST DAY
‘Received my -first 24 Speedos
yesterday; the ontire lot is now
dellvered and more sold.
all my years of selling I
never saw anything that
met with such universal
approval—w. R.
Duncan, Montana.

Let These Twin o
Inventions Hand You \

])ouble Profits.:«

Men, here’s a proposition that’s mazinfly simple. Yet the profit possi-
bilities are nothing short of startling! For now, an old, well-known
manufacturer offers you direct, TWO unique, patented lnvcntlono. Items
used every day in every home. Yet so revolutionary th: rosiﬁvely
lell on :igl:t! So just read the facts below. Then mail coupon

OUTFIT and FREE TEST OFFERS,-

EVERY man who has cut his eye teeth  thing that cuts. Even scissors are ground
in the selling game knows this: The to a perfect cutting bevell. Every woman
big clean-ups are always madé by men who  sees instantly that here is an end to the
get in on the ground floor with something waste and drudgery of dull knives and
new and sensational, Think, then, what a tools. That’s why agents everywhere report
doubly sensational chance .1terally to_coin as much as $10 and $12 in a single hour
money is now yours! For here are offered  with Speedo sharpener alone!

Works Like a Charm

_ turn crank., Top

Just insert can in holder and
i3 cut com-
pletely out inside the rim of
can.  Juices can’t spill out,
So simple a child can nponto
with perfect safety.

Food Pours Right Out For Speedo holds the can—strips the top  this proposition at a glance—xf you are that y
No fuss or muss. All food out—flips up the lid—all in a couple of  kind of a man. I want to send you Tmen
pours right out of can without seconds! And men, it's inexpensivel No FREE OUTFIT and FREE S% sc! trick
scraping or ‘‘spooning.”  Even wonder women simply go wild over it. = OFFERS. I want to show you what ml bxg or Test
1 frozen in the can slip And no wonder 4 out of 5 buy on a 10-sec- ' money means, Mail the coupon y. bl ﬂd:i
out eastly. ond demonstration. get set to test the fastest, dizziest proﬁt o '
. . " makers of your life, Write me this minutel - sh
The “Magic Groove” Sharpener
Women never saw anything even re- il T —— -—
motely like this other “twin” invention, the c.m_.' States Mig. Co. |
Spee lo sharpener Just demonstrate the 4500 Mary Ave., St. Leu
“magic groove” prmcxple and watch their |
eyes pop open with amazement. Now any- nu,h me_details of you EE |
one can put a keen, smooth edge on every- ¢ ; y TEST OFFER. I
I NEMO eecesecccedoocassoanssees . }
No Jaswd Edge CENTRAL STATES | o coeeseeesssssniio |
. Snte:do “e&.\u dhel top I;udt I l
jmooth, slick and clean. nds
o o, S MANUFACTURING CO. D e i o8 i s |
edges. & Dept. M-1083, 4500 Mary Avenue, ST. LOUIS, MO« l._——_—__._———————_———-l

you two unique patented devices—pro-
nounced by experts everywhere to be abso-
lutely revolutionary — Approved by Good
Housekeeping Institute, Modern Priscilla,
etc.—and real necessities in every home in
the land. In your wildest dreams, could
you ever conjure up such an amazing op-
portunity for quick, easy profits?

A Real Million-Dollar Can Opener

Imagine a little aut tic can op
machine, that opens any can, round, square
or oval, simply at the turn of a crank.
Cuts the entire top off, slick, smooth and
clean! No more stabbmg and hacking with
old-style can openers. No more fingers
cut and infected on jagged tin-can edges.

Exclusive Territories—
Generous Co-operation

This company has been in business over
20 years. Speecdos are made entirely in our
own big factones, under exclusive patents.
Each item is backed by a printed guarantee
of 5 years’ perfect service. We give you
absolute protection in_ exclusive territory.
Over 100% profit! We train you from A

Z, and supply you with 'a complete
se.llmg outfit FREE.

Mail the Coupon TODAY

Any ambitious man with just ordinary
common sense can see the possibilities of

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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The Man with |

the
“Gras shopper Mmd

'OU know this man as well as you know YOURSELF. His
" mind nibbles at EVERYTHIN G and masters NOTHING.

At home in the evening he tunes in the radio—gets tired of
it—then glances through'a MAGAZINE—can’t get interested.
Finally, unable to CONCENTRATE on anything, he either goes
to the MOVIES or FALLS ASLEEP in his chair.

At the OFFICE he always takes up the EASIEST thing first,
puts it down when it gets HARD, and starts something else.

JUMPS from ONE THING TO ANOTHER all the time!

There are thousands-of these PEOPLE WITH GRASS-
HOPPER MINDS in the world. In fact they are.the very people
who do the world’s MOST TIRESOME TASKS—and get but a
PITTANCE for their work.

They do the world’s CLERICAL WORK, and routine
drudgery. Day after day, week after week, month after month,
year after year—ENDLESSLY—they HANG ON to the jobs
that are smallest-sa.laned, longest-houred, least interesting, and
poorest-futured!

If YOU have a ‘‘grasshopper mind’’ you know that this is
TRUE. And you know WHY it is true. Even the BLAZING
8UN can’t burn a hole in a little piece of TISSUE PAPER unless
its rays are focussed and concentrated ON ONE SPOT!

A BRAIN THAT BALKS at sticking to ONE THING FOR
MORE THAN A FEW MINUTES surely cannot be depended
upon to get you anywhere in your YEARS of lite!

-~ The TRAGEDY of it all is this: you know that RIGHT
NOW you are merely jumping HERE AND THERE. Yet you
also know that you have WITHIN YOU the intelligence, the
earnestness, and the abihty that can take you right to the high
place you want to reach in lifel

What is WRONG? WHAT’'S holding you back?

Just one fact—one SCIENTIFIC fact. That is all. And when
you know what it IS, then you can easily learn how to apply it;
make it carry you STEADILY, POSITIVELY, AND DIRECTLY
to prosperity and independence.

That fact is one which has been PROVEN and stated by the
world’s foremost scientists and psychologists. You are only ONE-
TENTH as successful as you COULD be! Why? BECAUSE, as
8cience szxys, you are using only ONE-TENTH of your real
BRAIN-POWERI!

TEN per cent of his brain is all the AVERAGE person

uses. He is paid for ONE-TENTH of what he really possesses |.

becanse that is all he actually USES. The remainder lies dormant.
The longer it is unused, the harder it becomes to use it. For the
mind is like a muscle. It grows in power through exercise and use.
It weakens and deteriorates with idleness.

‘What can you DO about it? That is the question you are
asking yourself. Here is a suggestion.

Spend 2¢ for a postage stamp. Send in the coupon below for
& copy of ‘‘Scientific Mind Training.'’ There is no further obliga-
tion whatever. You need not spend another penny.

This little book will tell you the secret of self-confidence, of a
strong will, of a powerful memory, of unflagging concentration.
It tells you how to acquire directive powers, how to train your
imagination (the greatest force in the world), how to make quick,
accurate decisions, how to reason logically—in short, how to m&ke

POV S, =

your brain an instrument of all-around POWER. It tells you
how to banish the negative qualities like forgetfulness, brain fag,
inertia, indecision, self-consciousness, lack of ideas, mind wan-
dering, lack of system, procrastination, timidity.

. Men like Judge Ben B. Lindsey, Sir Harry Lauder, Prince
Charles of Sweden, Jerome K. Jerome, the famous novelist; Frank
P. Walsh, Chairman of the National War Labor Board, and hun-
dreds of others equally famous, praise the simple method of
increasing brain power and thought power described in this free
book. OVER 700,000 OTHERS PRAISE IT.

You have only TWO CENTS to lose by writing for your
copy. You may GAIN thousands of dollars, peace of mind, hap-
piness, independence! ’

Thousands who read this announcement will DO NOTHING
about it. The effort and the will needed to send for this book—
which is FREE—may be lacking. How can these people EVER
gain what they hope for, crave for? They are the skeptics, the
doubters, the ‘‘show me"’ wiseacres.

Other thousands will say, “‘I can lose only TWO CENTS.
I may GAIN a great deal by reading ‘Scientific Mind Training.’
I will send for it NOW. It promises too much for me to RISK
MISSING.”

- 'The thousands who are open minded—who are willing to learn
something to their advantage—will ACT on their impulse to
send the coupon. They will be better, stronger minded for having
TAKEN SOME ACTION about their lives, even if they do noth-
ing more than to READ a booklet about the inner workings of the
mind. For your own sake—and for the sake of your loved ones,
don't continue to GAMBLE that your future will be bright
whether or not you DO anything about it! Mail the coupon today
—NOW.

THE PELMAN INSTITUTE OF AMERICA
Suite 6810, 71 West 45th Street, New York City

Offices in London, Paris, Stockholm, Delhi, -
Durban and Melbourne

The Pelman Institute of America
Suite6810, 71 West 45th Street,
New York City

Please send me without obligation your free booklet,
““Scientific Mind Training.’’ This does not pheo me under any
obligation and no salesman is to call on me.

Name.
Address

City

State

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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i.eaders'hip —Independence —
Happmess — Health

OW would you like to pos-
H sess the Complete Key
to Life’s Supreme Prizes?
Possess an actual key, no idle
theories, but sound, practical,
invincible laws of life whereby
thousands have climbed to su-
perb heights of joyous and ex-
uberant being? To have
unfolded to you the principles
whereby you may rise to com-
plete self-mastery — throw off
fear, self-consciousness, inferi-
ority, worry, disease, failure?
In a word, to “cash in’ on your
unrealized abilities ?

You Who Earnestly Want—

Independence — Freedom from
fear, limitation and lack; a
rugged sense of self-reliance;
the power to direct big affairs;
the joy of being your own boss
—creating, directing and profit-
ing thru the exercise of your own
orgamizing and directive gemius.

Happiness—The true joy of liv-
ing, thru harmony, love, chil-
dren, a home, plenty, service,
friendship, appreciation, ad-
vancement and achievement,
and all that goes to make a man
completely and constantly happy.

Leadership—The zest of guid-
ing the action of others, the
realization of mastery over self
and others; admiration by oth-
ers who look up to you and
await your advice or command;
the thrilling personality of the
winner that attracts others to
you unerringly as the sun draws
the water of summer rains.

Health—The joy of vibrant, per-
fect health, blood surging thru
the veins carrying tingling life,
zest, and power to every cell;
freedom from the tragedy of body
limitation, pain and lack of
strength to stand every test;
and power to lead on to victory

thru rugged, all-conquering
health.

Here Is What You’ve Been
Looking For

Fourteen simple, forceful les-
sons have been prepared by
Henry Knight Miller, teaching
you how to use the principles of
psychology to solve every life
problem.

Dr. Miller, by means of the
lecture platform, this written
Course and PSYCHOLOGY
Magazine, has taught millions of
students in every
land how to ad-

vance themselves Money?

There’s no need

An Idea of Its Scope

These great master lessons tell you
how to Get and Stay Well — Prevent
Colds, Sore Throat, Influenza —
Breathe Scientifically — Cure Consti-
pation — Prevent and Cure Tuber-
culosis — Build a Perfect Body —
Eat for Health and Strength — Reduce
or Increase Weight — Keep Youthful
— Cure Insomnia — Develop Gentus
— Improve Powers of Observation —
Mold an Indomitable Will — Think
Correctly — Get What You Want —
Change Your Life at Will —Develop
Perfect Memory —
Improve Power of
Imagination—
Work the Law of

to Complete Self-
Mastery, Health,
Happiness and
Success. Thou-
sands have paid
high enrollment
fees for these
same lessons
which, now pro-
duced in seven
sturdy little vol-
umes, are offered
to readers of
PSYCHOLOGY
as a FREE pre-
mium with a two-
year subscription
to PSYCHOL-
OGY Magazine at
$5.98 for 24 beau-
tifully illustrated
issues!

A SPLENDID

to go through
life etruggling and striving to
make ends meet, and frequently
“broke.” Poverty can soon be

turned into riches. You can
have all the money you want!

2 Men and women
Home' by the thousands,
cramped in hall bed-rooms, and
in uncongenial surroundings,
can soon own a home of their
own and live a life of joyous
freedom.

92 Why put up
Luxury. with the dis-
comforts of life when you can
easily enjoy comfort, luxury
and ease? The best things in
life are yours to command.
Why not get and enjoy them?

92 Are you tied
Success. down to an un-
congenial job with no future
ahead of you? Quick and
rich advancement is yours to
command—a better job, bigger
pay, rapid progress, or a busi-
nees of your own.

92 The world ie full
LOVC. of men and women
with aching hearts, denied the
companionship and affection
of the opposite sex. Your ideal
mate awaits you. You can easily
find him or her and revel in
the joys and thrills of loyal
affection and love.

Attraction — Make
Your Dreams Come
True — Use the Sub-
conscious Mind
Break Undesirable
Habits — Overcome
Depression— Use
Your Mystic Powers
— Cure Yourself and
Others — Use Sug-
gestion and Auto-
Suggestion — Use the
Psychological Mo-
ment—Profit
through Visualiza-
tion — Use the Si-
lence—OQutgrow
Limitations — Rise
to Heights of Power
— Use the Principles
of Psycho-analysis—
Locate Complexes —
Restore Inner Har-
mony — Attain Suc-
cess — Be Always
Happy — Overcome
All Negative Emotion

COMBINATION—

— Banish Fear, Wor-

Psychology Mag-

azine and Henry Knight Mil-
ler’s 14-Lesson Course in Prac-
tical Psychology!

:T’SYCHOLOGY PUBLISHING COMPANY, Inc. -1

101 West 31st Street, New York, N. Y. M-10-29 |

I enclose $5.98 for two full years’ subscription l
| to PSYCHOLOGY. Send me the FREE Pre- |
mium—Henry Knight Miller’s Fourteen Lesson |
Course in Practical Psychology. I understand
you will refund the $5.98 and cancel the sub-

] scription if I am not pleased with the course. 1
| |
| Name. oiuieiiirrinriiatesresssnciancennenns |
! 1
! 1
] Address. ....oiuiiiaiiiiiiiii e 1
| Foreign orders: Two dollars additional to cover |
. '._ postage. 1

ry, Hate — Cure
Jealousy — Use the
God-Poise Within — Build a Tri-
umphant Life — Use the Principles
of Salesmanship.

Cut this coupon now and it will bring
to you by return mail the complete key
to Life’s supreme prizes. In a few short
weeks you will know how to use this key
so deftly that you will begin at once to
“cash in’’ on your unrealized abilities,
to begin to get at last the things you
can now only long for! Before many
months you will be showing others how
it is done.

Psychology Publishing Company, Inc.
101" West 31st Street New York, N. Y.

Please use coupon or mention PSYCHOLOGY MAGAZINE when’ you ) write advertisers.
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How $5 Grew to $100, OOO

In This Amazing Business

Let me send you my free book. It tells how, starting with a $5 bill, I
made $100,000 in less than 5 years as a real estate specialist. I had no
experience, little education, was in poor health, and had no influence. But
I did have a system of my own which worked! And it is working today for
many others who are making more money than they ever dreamed they
would! My book tells their stories, too. Mail the coupon for your free copy

idea. My friends laughed and
said “it’s a fool idea.”

But I was doing work I was not
fitted for and which I thoroughly dis-
liked, so I decided to “take a chance,”
especmlly since I had nothing to lose.

I was living in a gloomy boarding
house, wearing cheap clothes, striving
to keep out of debt, and getting
mighty few of the good things of life.

In less than two years after I started
to specialize in real estate, I was mak-
ing nearly omne thousand dollars a
month. And in less than five years I
cleaned up a net profit of over one hun-
dred thousand dollars.

You, too, can make big money MY
WAY. You can start in your own
home, in your spare time. I don’t care
how old or how young you are or how
discouraged you may be. I don’t care
how little education or influence you
may have. I don’t care how little busi-
ness experience you may have had.
You can make big money if you follow
my methods—and when I say big
money I MEAN it.

I STARTED with $5—and an

Amazing Earnings

The first step is for you to write for
my free book.

Read my own story. Then read how
W. E. Shoop, a former weaver, made
$6,000 on his first sale; how Mrs. Eva-
lynn Balster, a widowed schoolteacher,
made $5,500 commission on her first
sale ; how Eugene Walfrath, formerly in
the clothmg business, cleared $17,000
on one deal; how Thomas E. Mone,
Jr., a former insurance man, made
$40,000 in 2 years, using my method.

Mail Coupon

How Chas. F.- Worthen, formerly a
salesman, made $8,500 in 17 weeks lg
following my method. How H.
Stewart earned $14,400 in commissions
in 6 months. How Earl Beam earned
$910 in his spare time after supper in a
few months with my system. How
Anthony C. Maurell made $4,133 in 3
months. How Al West made $3,200 in
15 days. How A. D. Perkins, formerly
in the furniture business, made $2,556
in 2% months. How F. B. Bennett
made $435 on his first day. They all
did it in this amazing business, using
my methods.

My free book tells all about these
wonderful successes. It tells how when
I started in real estate I tossed over-

-
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board all the hit-or-miss, haphazard,
rule-of-thumb methods of the past and
put into operation my system which is
superior to the old way as the modern
ocean liner is superior to the old sailing
vessel.

A Wonderful Business

Real estate—conducted my way—is a
great business. It is as permanent as
the earth itself. It is getting bigger
and bigger as the country grows. It
doesn’t require years of study to learn
like most other businesses and profes-
sions. It offers enormous earnings to
ambitious men and women. Users of
my system report earnings of $1,000—
$5,000—$10,000—on single deals—as
much as the average man gets for
months and years of hard work. And
the business is practically unlimited.
Ten million properties are now on the
market for rent, sale or exchange. And
you can start without capital or experi-
ence—right at home—in your spare
time. I did. So did others. So can
you. My free book tells you how.

Get Free Book Now

My big, new illustrated book is filled
with fascinating facts about my kind of
a real estate business—what I did—
what others are doing—what you can do.

Mail coupon right now and get this
valuable, money-making information
free. It doesn’t cost you a nickel to find
out what this book can do for you. So,
act at once. You will never forgive
yourself if you turn your back on this
unusual chance to win big business suc-
cess. Address PRESIDENT, Ameri-
can Business Builders, Inc., Dept.
K-10, 205 East 42 Street, New York.

r-----------------------------------------‘
: President, American Business Builders, Inc.
(Established 1917—Capital $500,000)

Dept. K-10, 205 East 42 St., New York, N. Y.

Mail me your free book telling how you made $100,000
a new kind of real estate business—how others are
ing big money and how I can do the same.
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Darned Clever, These Statesmen

An interesting point in parliamentary
discussion has been raised at the rep-
arations conference. Is it possible to in-
sult a Frenchman by calling him ridicu-
lous and grotesque? According to Mr.
Philip Snowden, the British representa-
tive, it is not.

With the British people these words
are meaningless, claims Mr. Snowden,
and no one in the empire is offended
when he is publicly stamped ridiculous
and grotesque. In fact, it is just a sim-
ple, native way of telling a man he is
ridiculous and grotesque.

Carefully this quaint English custom
was.explained to Mons. Henri Cheron,
the French representative, and to his
credit it must be said he was able to
grasp the distinction immediately. Very
likely he had heard that old Western
bartoom classic of who called the pic-
colo player a piccolo player.—Joe Wil-
liams in N. Y. Evening Telegram.

* k%

* Low Wages

A farmer, in great need of extra
hands at haying time, finally asked Si
Warren, who was accounted the town
fool, if he could help him out.

'“‘:W‘h'a't’ll‘ye pay?”’ asked Si. -

“I’ll pay what you’re worth,” an-
swered the farmer.

Si seratched his head a minute, then
announced decisively, “I'll be darned if
I'll work for that!”

—The Kablegram

* *x ¥

Catering to Tourists

The tourists climbed to the top of the
famous Echoing Mountain. There they
saw an old man sitting on a rock, a long
telescope in his hands. Every few min-
utes he would let out a series of loud
whoops.

The puzzled tourists looked and lis-
tened for some time. Then one of them
asked, “Why do you keep looking thru
your telescope and then yelling as if
you were hurt?”

The old man answered, impatiently:
“If you talk to me you’ll distract my at-

tention and I’ll losq my job.
echo for this here hill!”
—The Kablegram

I’'m the

* k%

To Show His Paces
“Miss Dense, allow me to present
Professor Smith.”
“Oh, professor, please do something
absent-minded!”
—Alabama Rammer-Jammer

* ¥ ¥

General Overhaul
A dentist says that he had an absent-
minded motorist in his chair the other
day. “Will you take gas?” he asked.
“Yeah,” replied the patient, “and
you’d better look at the oil, too.”
—Boston Transcript

* k%

Low Bridge
She—Is it dangerous to drive with
one hand?
He—You bet. More than one fellow

has run into a church doing it.
—Cornell Widow

*  * %k

Never Quiet
“Is your sister still in Atlanta?”
“Say, that girl ain’t still anywhere.”
—Ga. Tech. Yellow Jacket

* k%

Sad Confession

Landlady—I think you had better
board elsewhere.
Boarder—Yes, I often had.
Landlady—Often had what?
Boarder—Had better board else-
where. —M. I. T. Voo Doo

* k%
A modern girl is one who can meet

the wolf at the door and come out with
a fur coat. —Phi Delta Theta

PsyoroLoGy

&

Seesaw

I've never seen a cord of wood,
- I hope I never saw one;
But I can tell you—this is good— -
I'd rather see than saw one.
—Annapolis Log
* % %

Dumb Dora is so dumb she thinks “no
kidding” is a slogan for birth control.
—Mzichigan Gargoyle
* % %

The Thought’s the Thing
‘WO men met in the street one day.
“Hullo, Bill,” said one, “I haven’t
seen you for weeks! But what’s wrong?
You’re lookin’ seedy. Been ill?”

The other passed his hand across his
brow. “No, I ain’t been ill,” he replied;
“it’s work what’s doin’ the harm—work
from eight in the mornin’ till six at
night, and only one hour off. Thmk of

t'”

“Awful!” agreed the ﬁrst
long have you been there?”

“I ain’t been there yet,” explained
Bill, gloomily; “begin tomorrow.”

—The Kablegram
* % *

f‘And how

‘Honesty
. The cashier of a small movie house
was selling tickets as a pal looked on.
A ‘customer bought a quarter ticket,
threw down a half dollar and walked
away, leaving his change.
“Does that often-happen?” asked the
cashier’s friend.
“Very often,” replied the ticket seller.
“What do you do in a case like that?”
“QOh,” says the man in the wicket, “I
always rap on the window with a
sponge.” —The Kablegram
x ok x

Force of Habit
Editor (saying grace)—We thank

"Thee for Thy bountiful blessings, but

beg to state that they are unavailable
for our present needs.
‘—College  Humor
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“Mr. Creel has
work. His splendid

motions”

ewis

\ .‘;,,( heartily

“The Key to
Success”
(Writes Mrs. B.
o the xew
“Prepara e
to ::ccesa. Backed by
Lewis Training 1 have
settled into my position
as Housekeeper and am
delighted with my
work.””

more _and
Training.”

wice”
(Writes Mrs.
Vivienne Scott)
¢“Thank you for 8ecur-
ing for me the Housc-
keeper’
hotel.
hotel jodb and I enjoy
the work very much.

ey Leot Tre,
ace
u&w ralsed twice.”

“The Lewis Schools
Can Be Justly Proud”

(Writes Gen. J. Leslie Kincaid,
the Employer)

In every tay demon-
strated Ais thorough training in hotel
record resulted in
our assigning him Manager of our new

60-Room hotel in Oharlesion, W. Va.”

“I Received Seven Pro-

(Says Roger S, Creel,
the Employee)
“Thru the knowledgo
received from the
L I re-
ceived seven promoiions
to my present position
a8 Manager,
lendid  salary.
endorse
methods of training.”

“I Realize the Value of
Lewis Training”
(Says D. M. Zirkle)

«r have accepted
position cs Alanc
this Hotel.

“Have Had My Salary Raised
. T

ger  of
realize
more  every
day the value of Lewis

Zewis Hotel

Training
Schools

1
your

the

~——

~ LEWIS HOTEL TRAINING. SCHOOLS
Room BS-2225

The Original and Only School of Its Kind in the World
Member National Home Study Council

Mail Coupon Today For FREE BOOK

Please use coupon or mention PSYC

In One Year These Four Men
and Women Won Their Way to
a Well-Paid Position—So Can
YOU!

FEW years ago Roger Creel, Mrs. B. L.

Collins, D. M. Zirkle and Mrs. Vivienne Scott
knew absolutely mothing about hotel work. Earning
less than half the salary they were entitled to, dis-
gusted with their humdrum positions, all four de-
cided to start anew in the wonderful, uncrowded
hotel and _institutional field.

Today Mrs. Collins is Housekeeper of an American
Hotel Chain hostelry in Martinsburg, W. Va.—
Mrs. Scott was placed in the same position in an-
other American Chain hotel in Alexandria, Va.
They earn splendid salaries—have positions of im-
portance—enjoy their work.

Roger Creel and D. M. Zirkle are now Managers
of hotels operated by the same chain. Obtaining
their first hotel positions thru the Lewis National
Employment Bureau, Mr. Creel and Mr. Zirkle
have rapidly mounted upward to their present posi-
tions. An income many times their former salaries
—fascinating work—and endless opportunities have
been the rewards of that momentous decision they
made a few years ago.

YOU Can Get One of These 151,446
W ell-Paid Positions

Your chances to succeed in the fascinating, well-
paid hotel and institutional field are even greater
than those of Roger Creel, Mrs. Collins, D. M.
Zirkle and Mrs. Scott. For today the greatest
building “boom” in the hotel industry’s history has
caused an unprecedented demand for trained ex-
ecutives. It has been conservatively estimated that
there are 70,036 executive positions paying $2,500
to $10,000 a year open annually in hotels and clubs
alome. Add to that the 81,410 executive positions
open in restaurants and cafeterias and you will
readily realize why the Lewis National Employ-
ment Bureau is literally swamped with requests for
trained workers—why Lewis Graduates are occu-
pyling well-paid positions in the finest hotels every-
where.

Free Book Gives Details

Without cost or obligation let us tell you
how YOU can quickly qualify for a
well-paid hotel position—in your spare
time. Previous experience unnecessary.
We put you in touch with positions.
_Mail coupon NOW for interesting
FREE book, “YOUR BIG OPPOR-
'].T‘UNITY,” which gives full informa-
tion.

Free

Washington, D. C.

Lewis Hotel Training Schools,
Room BS-2225, Washington, D. C.

Please send me, without obligation, the
“YOUR BIG OPPOR-
TUNITY.”

NaAMe. coceoscscsscssacsccosccssscsccscss
AddresS..eceecccenscscssssssccssccccssses

§ City.oeeneeenninniea Stateecteeeennes

e o oo S0 U S S US WP WS W D W 2o & @ =
HOLOGY MAGAZINE when/ you write advertisers,

General J. Leslie Kin-
caid, President of the
American Hotels Corp.
this corpora-

in
Va.

Below, their hotel_ in

The hotel in Alexan-
dris, Vs., of which Mrs.
Scott was placed as
Housekeeper snd D. M.
Zirkle sppointed Man-
sger.

OPPORTUNITY {COUPON

L



A Letter a Day—

Ella Wheeler Wilcox Wishes the
Whole Suffering World to
Read My Book

My Dear Dr. Leavitt:—I want to tell
you how valuable and important I think
your book “MENTAL AND PHYSICAL
EASE AND SUPREMACY"” is. 1 wish
the whole complaining world could be
given a chapter of this book to commit
to memory each week, until the whole
contents were ed. I am sorry that
the editors to whom all my work is
contracted are not broad enough to per-
mit me to express in print my appre-
ciation of so valuable a work as yours.
If my words are of any value to you,
your publishers will make me happy by
using them in circular form.

Very sincerely yours,
Ella Wheeler Wilcox.

Teaches How to Train Our

Forces for Health and
Advancement

This is a work of very high order
dealing with the causes that govern
conditions and clearly setting forth prin-
ciples controlling our realization of life
and its truth. It deals conscientiously
with the metaphysics of being, giving
directions for control of the mental and
. a course of illustrated physical exercises.
It teaches how to train our forces for
health and advancement. Bound in de
luxe cloth, stamped in gold and white.
Price $2.00, postpaid.—The Progressive
Teacher, of Nasnville, Tenn.

“JIt Is Full of Facts—Not
TReories”

After an _introduction concerning the
question of Self-Healing the author adopts
the letter form of treatment for the presen-
tation of the important subject of self-
help. There are forty-two letters dealing
mainly with positive facts rather than
theories, and being kept well within the
lines of demonstrable truth. The book
contains a large number of artistic illus-
trations of physical exercises, and several
fine anatomical charts; there are almost
{?0 Eages.——Naturopath Magazine of New

ork.

A Proof That It Really Gives
) Material Aid

Dear Dr. Leavitt:—I have just finished
reading your book, “MENTAL. AND
PHYSICAL EASE AND SUPREM-
ACY.” I have never known a time when
words seemed so small and insufficient
just to say that I thank you. Thank you
seems 8o small.
Sincerely yours,
Mrs. Bert King.
Please use

Keeps You atop the World

A series of letters between the covers of a beautifully
bound book, entitled

The Laws of Self Development

(formerly *Mental and Physical Ease and
Supremacy’’

. by
C. FRANKLIN LEAVITT, M.D.:

Comprises the most complete and comprehensive work on
How to Psycho-Analyze Yourself

How to Scientifically Apply Auto-
Suggestion

How to Remould Yourself
How to Be a True Success

A book that not only tells WHAT TO DO to gain
and maintain mental and physical efficiency, but tells
you also HOW TO DO IT.

THE LETTERS

INTRODUCTION—The Question of Self-Healing—Some
Valuable Data—Cures at a Distance.
LETTER I—A More Direct Word—Other Than Psychic

Means Sometimes Required.

LETTER II—The Mystery of Cure—Medical Fallacies
—The Healing Entities—The Healing Mys-
teries.

LeTTER III—The Basis of Cure—Deductions Regard-
,ing Cure.

LETTER IV—The Rationale of Cure—The Curative
Energies—Influencing the Unconscious—The
Special Field for Leavitt-Science.

LETTER V—Nature and Cause of Diseases—The Au-
thor's Methods — Hereditary Influences — A
Glance at Disease Development—Emotional
Causes of Disease — Extrinsic Causes of
Disease.

LETTER VI—The Three Mental Attributes—Loss of
Balance Between Will, Intellect and Feeling—
Examples of This Unbalance in Certain Dis-
orders — Hysteria — Neurasthenia — A
Health Guaranty.

LerTeR VII—Direct Personal Influence of the Phy-
sician—Unction—Persuasion.

LeTTER VIII—Education of the Physician—Environ-

ment — Self-Mastery — Mental Attitude

Toward Sex. :

LeETTER IX — Inspiration by the Physician — The
Stimuli.

LeTTER X—Suggestion by the Physician—Hypnotism
—Suggestion Without Hypnosis.

LerTER XI—Command by the Physician—The Ques-
tion of Self-Help—Another Glance at Jesus’
Method.

LETTER XII — Psychoanalysis by the Physician —
Theories and Methods—Suggestion Produces
the Effect—Freud’s Dream Theories. ’

LETTER XIII—Telepathy in the Treatment of Distant
Patients — Unrecognized Telepathy—Curative

. Telepathy — Telepathic Curative Methods.

LETTER XIV—AIl Cures Are Self Cures.

LETTER XV—Self-Reeducation.

NOTE: Regular price $2.00, but only 60 cents when sub-
scribing to Psychology magazine. Both for $3.60

THE LAWS OF SELF DEVELOPMENT is bound
in beautiful de luxe cloth and stamped in gold. It
contains 390 pages, of which thirty are full-page half-
tone illustrations from original photographs, and six
are charts of two and three colors. This book will be
mailed to you upon receipt of $2.10. Or, send $38.60
to include a year’s subscription to PSYCHOLOGY as
well as the book. Money never better spent!

Psychology Publishing Co., Inc.
101 West 31st St., New York, N. Y.

PsyoroLoGY

C. FRANKLIN LEAVITT, M. D.

Author of

The Laws of Self Development

(formerly ““Mental and Physical -
e and Supremacy'’)

After searching through the hun-

dreds of books dealing with psycho-

logical and metaphysical subjects I
found none that could be of definite
value to those who wrote me for a
guide to SELF-HELP. Among the
excellent works of my contempo-
raries I have failed to find just the
combination of ideas necessary, in
my opinion, to lead to complete
development.

My method of treatment is abso-
lutely successful and my experience
with thousands of cases during the
past eighteen years has been the
test. This book is the result of these
years of observation and study. IT
IS NOT MADE UP OF VAGUE
THEORIES, BUT FULL OF
TRUTHS.

In it T have combined mental
and physical instruction, so if faith-
fully and perseveringly followed
each individual may regain and
maintain a harmonious state of
strength. :

Here is an opportunity for those
who, through financial reasons, are
unable to secure my personal treat-
ment. However, as this book—a
series of letters—is written for
YOU, it will give you an inspiration
that will enable YOU to interpret
your needs and teach yourself how
to direct and control your energies.

C. Franklin Leavitt

101 West

"1 Paycholog:{ Publishing Co., Inc., .
1 1

st St., New York, N. Y. |
LS-10-29

| Please send me a copy of Dr. C.
| Franklin Leavit’s book, THE LAWS |
OF SELF DEVELOPMENT. I en- 1
close (check or money order) for $2.00
plus 10c for postage. $3.60 to |
cover the book.and a full year's 1
1 subscription to PSYCHOLOGY.

................. sereccarscancnns

: (Address) 1
................................ .1
1 (City and State) 1

¢ If the magazine is to go to a foreign coun
add $1.00 for postage il

coupon or mention PSYCHOLOGY MAGAZINE)when you.write ‘advertisers.
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Dont Pay Me a Cent

11

IfICantGive You .
a Magnetic Personality
~5 Days FREE Proof!

O matter how lacking you are

in qualities of leadership, no
matter how colorless, timid; unsue-
cessful and discouraged you may be,
I offer you free proof that you can
acquire the secrets of magnetic per-
sonality that have transformed the
lives of thousands.

You’ll acquire the magnetic se-
secrets of poise that banish self-con-
sciousness, of charm that makes one
popular, of personal power that in-
fluences the minds of others.

You'll acquire the magnetic se-
crets that have shown thousands how
to become fascinating forces in social
life, powerful and commanding
figures in their professions. These
secrets will show you how you can
become more popular, more pros-
pefous, more gloriously successful
than you ever dreamed possible!

Let me send you the proof—abso-
lutely free! If within 5 days you
do not experience a change in per-
sonality that enables you to make
new friends with ease, if you do not
find yourself already taking the first
steps to social popularity, business
success and personal leadership—
just say so. Tell me
that Shaftesbury’s fa-
mous secrets of per-
sonal magnetism can’t
do every single thing
that is claimed for
them and you won't
Oowe me one penny!

What Is Personal

Magnetism?

You have it—
everyone has it—but
not one persom in a
thousand knows how
to use it. Personal
magnetism is not a
fad or a theory. It
is simply you, your-
self —your manner—
your personal force,

released and magni-
fied a hundredfold in
an amazingly clear-as
erystal, scientifiec
way ! More necessary
than good looks. More
valuable than money.
For without personal
magnetism a sales-

/‘umm.....m.......-....u...u--u...u...m.um...uu-uuum,\

SPECIAL
BARGAIN
Thousands of

these volumes
sold from

$3.00 to $5.00

longed to be—so fas-
cinating that people
seem drawn to you
as steel is drawn to a
magnet!

Now Only $1.98 -
With Special Free

GuU AuULILGLY Veatas e

You have it. Everyone has
it. But do you usc it?

man is handcuffed.
‘Without it a busi-
ness man has little
chance to succeed. No
actor, orator, states-
man can long hold his
audience without this
supremely influential
forece.

Now Only

$7.98

(Plus a few cents delivery
charges)

Examination Privilege

Here is your opportunity
to own the complete and
authentic “Instantaneous
Personal Magnetism” for
almost half the price of the
original edition.

Hundreds of thousands
‘gladly paid $5.00 and
more to learn the secrets
of personal magnetism de-
scribed in this great book.
More than 300,000 copies of
this famous book were

Personal magnet-

ism! How easy to release it! How
wonderful its results! No long
study or inconvenience. Not the

slightest self-denial. Just a simple,
clear, age-old principle, that taps the
vast thought and power resources
within you, releases the full sweep of
your magnetic potentialities and
makes you almost a new person from
what you were before!

Personal magnetism is not hypno-
tism. Hypnotism
deadens. Magnetism
awakens, inspires, up-
lifts. Personal mag-
netism is not electrie-
ity. Itislikeelectricity
in one way—whileyou
cannot see it, you can
observe its startling
effects. For the mo-
ment you release your
personal magnetism
you seem to feel a
new surge of power
within you. You find
it easy to overcome
fear. You gain self-
confidence. You learn
how to become the
confident, dominant,
successful personality
you have always

urchased at .the price of
3.00. And now you can
secure this same fascinating course in “In-
;tlagéaneous Personal Magnetism’ for only

Only $1.98 for these sound principies of de-
veloping new money-making power! Only
$1.98 for this proved method of acquiring
new poise and confidence! Surely everyone
interested in achieving the things he wants
most in life—in developing a magnetic, suc-
cess-compelling personality — will want to
possess the astounding secrets of ‘Instan-
taneous Personal Magnetism.”

But remember! This is a limited offer, and
we urge you to act Now. Let us send you
“Instantaneous Personal Magnetism’ at the
sgeclnl low price of $1.98. As you realize,
this just about paf's for the cost of printlnf,
advertising and d ble

00-page book. Bound

burgundz with the title
remarkable volume Is a
addition to any library.

But you will be the sole judge of this won-
derful ‘value. Mail the coupon. “Instanta-
neous Personal Magnetism' will be sent at
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“Don’t Knock!”

By
Ga rl Dreher

N INDIVIDUAL emerging from the mass must always expect a certain amount of snarling and
carping from those he leaves below him. No doubt when Venus rose from the waves the crabs
and fishes made unfavorable comments on her figure, good taste, and morals. Probably the

most charitable crustacean predicted that she would catch her death of pneumonia.

The adage, “Every knock is a boost,” is an unmelodious statement of an absolute truth. Dis-
paragement is admiration with a reverse twist. It is the homage inferiority involuntarily pays to its
betters. It is an ineffectual attempt to bring a superior man down to the cabbage level. It is the poorest
and most common of weapons, used by the wall-flowers at the country club against the pretty girl
who grabs off all the nice men, by the dumb-bells against the shrewd and enterprising, by the small
calibres against the big guns everywhere.

Disparagement must not be confused with criticism. Criticism is a legitimate attack on a pro-
cedure, a policy, institution, or individual. There are many abuses in the world, and it is the part of a
man to attack them. The oily fellow who goes thru life praising everything and never lifting his hand
against anything is palpably either a fool or a hypocrite. The poet sitting on a sunny Italian hillside
may really have believed that all’s right with the world, but that was before eggs went up to ninety
cents a dozen. But disparagement is another matter. It is, simply—as the world’s people would
put it—envy shooting off its mouth.

There is more idle detraction and social nagging in small towns than in the cities, not because the
inhabitants of the little communities are fundamentally different from the metropolitans, but because,
in general, they get less diversion. Carping is often the resort of people who lead drab and uninteresting
lives. If their days were busy and full of zest they would have no time to run down their neighbors.
And then, people know each other more intimately in Gopher Prairie, and the inclination to backbite
being present, there as elsewhere, finds a readier outlet.

The instinct of good sportsmanship is always against disparagement. The world admires a good
loser. A smile and few words are one’s greatest ornaments in defeat. No one has to stay defeated.
Everyone is inferior in some respects, but no one need be inferior in every respect. If you are fat and
ugly, write beautiful love poems and deny yourself to photographers. Are you afraid of cats and dogs?
Invent a new type of steel bridge to show your manliness. Is your business ruined? Run for Congress.
The world is wide, and every man’s principal enemy is behind his own shirtfront.
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DO you know what few great master-
pieces are really worth reading?

As patriot, sage and teacher Confu-
cius ranks among the foremost men the
world has ever known. You will find his
imperishable sayings in Dr. Eliot’s Five-
Foot Shelf of Books. The “Sayings of
Confucius” reflect the moral and political
conduct of his ancient day. They also
picture the whole dramatic, yes, tragic
career, of -this intellectual giant of many
centuries ago. .

Confucius said: “Not to be known should

not grieve you, grieve that ye know not
men.” The easiest and pleasantest way
to read the drama of history is through
the eyes and lives of the leading actors.

As Dr. Eliot points out: “It is precisely
this encounter with the mental states of
other generations which enlarges the out-
look and sympathies of the cultured man,
and persuades him of the upward tendency
of the human race. The best acquisition
of a cultivated man is a liberal frame of
mind or way of thinking; but there must
be added to_that possession acquaintance
with the prodigious store of recorded dis-

coveries, experiences and reflections which
humanity in its intermittent and irregular
progress from barbarism to civilization has
acquired and laid up.” Reading is an
essential part of every human life, and
good books make the best reading. Since
1875, P. F. Collier & Son Company has
not only published good books, but has
brought them within reach of all by the
Collier plan, which enables you to pay for
the books while you are enjoying them.

FIFTEEN MINUTES A DAY

Every forward-thinking man and woman
should know at least something about these
famous “Harvard Classics.” A handsome
free book has been published that tells all
about them. It explains how, from his life-
time of reading, study and teaching, Dr.
Eliot chose the masterpieces of all time;
and how he has so arranged them with
Footnotes, Indexes and Reading Courses
that anyone may get from them the broad
knowledge, the cultural viewpoint that
every university strives to give. Sample
pages of the Daily Reading Guide are
incorporated to show the delightful method
of fifteen minutes a day reading.

In addition to the priceless writings them-
selves the Five-Foot Shelf contains special
features of great importance. These are:
Daily Reading Guide
365 reading selections from The Harvard
lassics are here appropriately assigned,
one for every day in the year. Each selec-
tion can be read by the average person
in about 15 minutes with leisurely enjoy-
ment. The Guide is attractively illus-
trated and each assignment is introduced
by interesting comments on the author,
the subjects or the chief characters.

Easy Reading Courses

In the fiftieth volume Dr. Eliot, out of
his wide experience as a teacher, pre-
scribes eleven reading courses. In these
he explains the purpose and plan of
each course, and Lﬁives you an exact list
of the titles, with the order in which
you should read them, ant just where
you will find them in the set.

Index to 76,000 Subjects

Here is an absolutely unique feature, the
Index Volume of the Five-Foot Shelf. It
is the only volume of its kind in existence;
a year of expert work was spent on it.
It gives instant access to the most worth-
while things that have been written on
practically any subject. To the busy man
or woman this Index renders a service
that cannot be computed in terms of
dollars and cents.

Mail this coupon for this FREE book

Dr. Eliot’s
Five-Foot Shelf
of Books

(The Harvard Classics)

[ — e m e m

P. F. Collier & Son Company

250 Park Avenue, New York City

By mail, free, send me the booklet telling all about
the most famous library in the world, describing
Dr. Eliot's Five-Foot Shelf of Books (The Harvard
Classics). containing the plan of reading recom-
mended by Dr. Eliot. Also please advise how I may
secure the books by small monthly payments.

Name Mrs.

Mr.
Mrs. 2 ..................................................

Address. oo ooinenneeireanenaniacannans P R

Please use coupon or mentlon PSYCHOLOGY MAGAZINE when you write advertisera
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ﬁeatment

A Chat with the Editor
Henry Km;glzt Miier

healers lacking medical training have produced
amazing cures.

The carcer of Jesus as a healer is made comprehen-
sible, and no forced faith is needed to believe in His
healing “miracles” because they have been reproduced
by thousands of healers down to the present day.

Thru the Middle Ages we learn of innumerable cures
at Catholic shrines. These are still being witnessed at
the Lourdes and other far-famed shrines.

Dr. John R. Newman in America and Europe in the
middle Nineteenth Century is credited with 250,000
cures. His close colleagues, men of unquestioned integ-
rity and sincerity, estimate that the patients personally
cured after visiting the clinic of Emile Coue at Nancy
numbered at least 40,000.

Thru the Emanuel Movement, fathered by the
Episcopal Church, thousands of remarkable cures have
been reported.

Leaders of many fanatical religious sects such as that
of Dowie, the Millerites, and Holy Rollers, have effected
unquestioned cures of great magnitude.

Other scores of thousands have found healing thru
the ministration of such movements as Christian
Science, New Thought, Theosophy and Yogism.

IN every age where orthodox medicine has failed,

Stupy AND Use THE Law

O allege that the creeds and dogmas of any of the

above movements must be true because of their
healings is manifestly absurd. Since each contradicts
the other in one or many points, clearly all cannot be
true, and since all have produced precisely the same
healing phenomena none is demonstrated as true be-
cause of these healings.

As a matter of fact the religious and metaphysical
dogmas characteristic of these various cults have little
or nothing to do with the curative results. These are
due to the unconscious use of a psychological principle,
namely suggestion or auto-suggestion. No one need
leave his own faith for another in order to gain health,
tranquillity and happiness. One may remain in his own
church or no church and gain all of these benefits by
studying and using the laws of suggestion and auto-
suggestion. It is the psychological element in all of
these faiths which is responsible for the therapeutic
results obtained.

We will go still further and say that the prineipal
factor in the many healings achieved by all schools of
therapy—allopathy, homeopathy, osteopathy, chiroprac-
tic, naturopathy, hydropathy or any other, is sugges-

tion or auto-suggestion. We do not mean to infer that
any one of these schools is without value. Our position
has always been that if a person becomes seriously ill
he should send for a doctor. There are certain drugs
and manipulations which have a stimulating effect
upon the vital organs and inner curative forces so as
to_ facilitate the cure. There are important hygienic
regimes, which any doctor can preseribe, that are doubt-
less much more beneficial than medicine.

Out of 22,000 drugs known to medical science there
are only three or four specifics. In the vast majority
of eases the best that drugs or manipulations can do is
to stimulate the healing forces that are resident within
the body. All healing in this sense is self-healing. And
more potent than the prescription is the suggestion of
the doctor that the medicine will relieve the adverse
condition and the faith (auto-suggestion) of the patient
that a cure will follow. I have known sick folks to
feel relieved as soon as the doctor was called for. I
would not advocate that the physician dispense with
medicine. It is at present a necessary means for im-
pressing the patient with the auto-suggestive faith that
he will get well. People do not want suggestions from
a doctor. They want a bottle of medicine, and if they
do not get it they will lose confidence in the doctor. I
merely urge that the medicine be at least harmless and
that the prescription be accompanied by positive sug-
gestion of quick recovery and subsequent health.

Every well informed physician is aware of the in-
fluence of suggestion in healing. Not to use the prin-
ciple to the utmost is to fail in the full performance of
his professional duty. The more largely he uses it, the
more remarkable will be his cures and in consequence
the larger his practice and fame. Similarly the physi-
cian who, ignorant of the laws of suggestion, constantly
gives out negative suggestions that make the patient
worse and in many cases are a chief cause of death, is a
menace to society.

EveN Orcanic Cases YIELD

HILE the effectiveness of suggestion in functional
cases has long been admitted by progressive physi-
cians, there has been a general impression that it had no
poteney in organic cases. Emile Coue found after ex-
tensive investigation that not only functional but or-
ganie cases yielded to suggestive treatment. His find-
ings were corroborated by Bonjour of Lousanne,
Baudouin and numerous other investigators of unques-
tioned scientifie standing.
In the Swiss canton of Vaud the peasants, as a means
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of amusement, according to Baudouin, cause warts to
appear on their hands by gazing at a star and touching
the desired spot or spots with a wet finger-tip. The
confident expectation that warts will appear seems suffi-
cient thru the unconscious auto-suggestion invoked to
produce the warts. One out of numerous equally
simple cures is to rub the warts with a piece of bacon
rind which is then placed beneath a stone on damp
ground. When the rind rots the warts disappear. Of
course there is no virtue in the procedure other than
the auto-suggestive element.

Baudouin in his admirable Suggestion and Auto-
suggestion cites numerous convincing cases of unques-
tioned organic modifications and cures thru suggestion.

Practitioners of hypnotic suggestion have amassed
indisputable evidence of cures of organic as well as
psychic cases. From this it would appear that it is
difficult to set any limitations as to the effectiveness of
suggestive therapy.

No less startling are the results obtained in mental
and moral cases. Remarkable results are persistently
obtained in cases of neurasthenia, obsession, melan-
cholia, cleptomania, sexual irregularity, alcoholism,
and drug addiction. Cases without number have yielded
to skillfully administered suggestion and auto-sugges-
tion.

In last month’s article in PsycaHoLoGY we discussed
at length the principles and practice of auto-suggestion
—that is, suggestion administered to oneself without the
aid of an operator. In a sense all suggestion is auto-
suggestion. In hetero-suggestion, that is suggestion
given by one person to another, the operator is simply
imparting ideas to the subject which bear fruit in pro-
portion as they are transposed into auto-suggestions.

WE ARe WHAT WE THINK

UTO-SUGGESTION, whether reflective or spon-
taneous, plays a part of paramount importance in
every human activity and interest. This is because our
behavior, emotions and even our reason, are primarily
conditioned and controlled by the subconseious mind
and auto-suggestion is the principal means of contact-
" ing and re-educating the subconscious. Thus those who
think in terms of weakness, failure, inferiority, de-
spondency and lack, so influence the inner or ideo-motor
forces as to lead unfailingly to the manifestation of
conditions corresponding to their negative thoughts,
which in time become negatiye auto-suggestions.

Upon the other hand thoughts of courage, hope, faith,
self-confidence, strength, success and happiness become
auto-suggestions which, entering the subeonscious. tend
to organize all of the inner forces to aid in the achieve-
ment of these desirable ends. Here we find the secien-
tific verification of the ancient adage, “as a man
thinketh in his heart so is he.”

Charles Baudouin, the eminent Genevan professor.
who has contributed the most scientific and scholarly
work on this subject, takes the position that every
suggestion must become an auto-suggestion before it
can bear fruit. Suggestion has no potency in itself,
except as it becomes an auto-suggestion.

We are inclined to question this position. In his en-
thusiasm about the work of Emile Coue we believe the
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great scholar in this instance has displayed a bias in
favor of auto-suggestion not altogether justified by the
facts.

Psycho-analysis has uncovered myriads of complexes
in the subconscious minds of individuals which are the
fruits of some suggestion given in childhood, never
consciously accepted and long since forgotten, which
nevertheless largely influence the behavior of after life.
These suggestions could not have been transposed into
auto-suggestion.

VARIETIES OF SUGGESTION

IKEWISE hypnotists have given innumerable sug-
gestions to hypnotized subjects of which the
patients had no conscious recollection and yet which
have profoundly influenced subsequent behavior. Here
again there is no auto-suggestive element involved.

Nevertheless we gladly agree that auto-suggestion is
by far the most important means of influencing the sub-
conscious, and that the tendency is to translate all
impressive suggestions into auto-suggestions and when
so translated the suggestion becomes infinitely more
potent.

If auto-suggestion is the first and most important
form of suggestion, what are some of the other im-
portant kinds? Winbigler in his excellent book Sug-
gestion lists fifteen kinds. A few will here suffice.

There is hypnotic suggestion, in which an operator
places the patient in a hypnotic or semi-hypnotic
(somnolent) state and, with the subject’s conscious
mind in complete or partial abeyvance, gives his sngges-
tions direct to the patient’s subeconscious.

This method of suggestive treatment was first rescued
from the bogs of superstition, occultism and mysticism
by Liebault and later his equally famous pupil Bern-
heim, in the latter part of the Nineteenth Century.
Freud’s founding of the method of psycho-analysis was
an outgrowth of observations on hypnotized patients.
Coue’s school of auto-suggestion had its roots in the
same method which he studied in the Naney school,
under these two great masters. Thru hypnosis remark-
able cures were effected. The method had quite a vogue
among medical men both in Europe and in this country.
While it is now giving way to simple suggestion and
auto-suggestion, remarkable cures are still being per-
formed by psycho-therapists using this form of sugges-
tion. Doectors Fox and Gayer, associated with the staff
of this magazine, both are constantly securing results
which border on the “miraculous” in both funectional
and organic cases.

Then closely allied to hypnotic suggestion is nar-
cotie suggestion. While Dr. John D. Quackenbos ranked
as one of the foremost specialists in hypnotie therapy
“in America, in his latter practice he used the method of
putting the patient to sleep by administering drugs.
then giving the healing suggestions. Individuals under
the influence of alcohol or other narcotics are very
receptive to suggestions,

There also is telepathic suggestion. Telepathy is now
one of the clearly demonstrated facts of life. Only
thru sheer dogmatism and the ignoring of voeluminous
and well authenticated evidence can anyone doubt its
existence. We can help and constructively aid others
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without speaking a word, and even at a distance, if we
have the power to send thought messages and the sub-
Jject is receptive to such telepathic suggestions.

Then there is sleep suggestion. During ordinary
sleep, suggestions may be given the sleeper in a quiet,
soothing voice so as not to produce an awakening. This
method is marvelously effective with children in help-
ing them overcome undesirable habits or tendencies.
But it is also helpful to adults. The subconseious never
sleeps and is always receptive to suggestion.

CURep oF THE DRINK CRAVING

SOME years ago we published an article in Psy-
CHOLOGY on Sleep Suggestion. One of our readers
took the magazine to a neighbor whose husband was
a confirmed periodical drunkard. Every two or three
weeks he would go on a debauch lasting for days during
which he would be continuously intoxicated. The wife
started at once to give him suggestions during his sleep.
“You will lose your eraving for alecohol. Drinks will
prove distasteful. When your friends urge you to
drink you will decline. You are cured of your desire
for drink. You are strong-willed, powerful, vietorious.”

The man went on only one spree after treatment
started and we received an unsolicited statement from
an attorney attesting to this man’s perfect recovery
after six months of abstinence. Think of the marvelous
possibilities of such a method in treating any form of
delinquency or physical, mental, or social maladjust-
ment.

But we are here concerned primarily with direct
induced suggestion given verbally by an operator to a
subject in full aceord and cooperating with the opera-
tor’s aims.

The ideal conditions for suggestive treatment are

complete quiet, perfect relaxation, receptivity and

faith upon the subjeet’s part and quiet confidence, sym-
pathetic, well modulated voice, positive, dynamic at-
titude, patience and perseverance upon the part of the
operator.

‘We are not here describing any of the various
methods of hypnotic suggestion, tho it is highly desir-
able that the patient be brought into a semi-hypnotic or
somnolent state. Such a state of repose and passivity
will heighten the effect of suggestion given.

The patient may recline in an easy chair where com-
plete freedom from bhodily tension may be secured. The
operator should stand in the rear and suggest that the
subjeet close the eyes and completely relax. In case of
a headache gentle massage of the forehead and at the
base of the brain will aid to focus the suggestions while
they are being given. In cases of neuritis or other pain
the parts affected may be gently stroked during the sug-
gestions which might be as follows: “The pain is pass-
ing. It is going, going, going. You are feeling better.
You will soon be completely well. Every organ and
function of your body is funectioning perfeetly just
now. Congestion is breaking up. Perfect circulation
of the blood is taking place. You are getting better.
Now relax completely and think of nothing but ‘The
pain is passing. I am getting better. I shall soon be
completely well. Perfect health.”” Then permit a few
moments of complete silence, followed by a cheerful
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“Now get up, rub your hands, take a deep breath—Now
—Don’t you feel better ¥’ The answer will be invari-
ably “yes.” Should the subject say “no” assure him
that he will shortly begin to improve, and urge him to
practice faithfully the auto-suggestions given in all
confidence of complete healing.

Another method more closely resembling that of
hypnotism is the following. Ask the patient to lie on
the back on a couch. Have him fasten his gaze on a
given small bright object, relax utterly and let his mind
become as nearly as possible a vacuum. Tell him in a
low monotone that he is slipping into a passive condi-
tion in which he will accept your suggestions utterly.
Say “Now your eyelids are becoming heavy. Your eyes
are closing. You cannot open them for the moment.
Just think, ‘I can’t open them, I can’t, I can’t, I can’t.’
Try to open them but keep thinking, ‘I can’t,’ Now you
see you can’t, but you will instantly when I tell you to.”
By this time the patient should be in a favorable con-
dition for reception of suggestions, and you proceed.
Some few patients may become instantly hypnotized by
this method. Others will enter hypnotic sleep after
several “sittings.” But for the vast majority it will
create either a somnolent stage of semi-hypnosis, or
merely a condition of relaxation, passivity and re-
ceptivity to suggestion.

We do not claim that suggestion will cure every case,
but we do claim that it will relieve most cases and cure
a large percentage.

Don’t Discarp THE Doctor

NEITHER are we proposing that suggestive treat-
ment be used by unskilled practitioners in lieu of
calling a doctor. In many cases of simple indisposi-
tion where a doctor would not be summoned anyway
we recommend the use of these methods. In more seri-
ous illness a physician should always be summoned.
But even in such cases suggestive treatment will assist
the medical treatment and hasten the cure. The ideal
arrangement would be for every physician to have an
assistant well trained in suggestive therapy who could
follow his visits and under the doctor’s supervision
augment the physical treatment with suggestive
therapy.

Of course in an infinite number of mental and emo-
tional states no doctor is required. In these the sug-
gestive practitioner alone can help. These are such
cases as timidity, worry, fear, jealousy, bad temper,
hate, inferiority, lving, dejection, ete. Every parent
should in such cases be a suggestive practitioner mould-
ing with constructive suggestion the plastic spirits of
their children into a lasting and noble idealism which

will guide them thru life.

One last word. Always keep your suggestions posi-
tive. Avoid any negatives. Do not stress the bad ex-
cept in assuring the subject that all undesirable condi-
tions are passing. Emphasize affirmatives. Do not
tarry on sickness. Affirm perfect health. Avoid the
use of the negatives no and not. Try to phrase each
suggestion so as not to use either. Be positive, con-
structive, cheerful. Radiate faith, confidence and kind-
liness, and you will become a constructive and enno-
bling foree to many.
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“I think it would be a good thing for Tom if his wife would go to Europe(every summer.”

every young couple they drive on the rocks, it

seems, the Joneses pull another proud pair out of
hock, placing them on a pedestal of power and
pecuniary solidarity. )

“Thank goodness, my brother’s wife is going to
Europe this summer,” said the jubilant president of a
large corporation. IHis brother.had a subordinate job
in the branch office at Dayton.

“But, Mr. Titus, I thought your brother was just
married last year. It was my im-
pression, too, that he was none too
well off financially.”

“That’s just it. That’s it ex-
actly. She’ll get over there and
spend a lot more money than the
tour ticket calls for. Then Tom
will'make me or somebody else give
him a better job. I honestly think
it would be a good thing for Tom
if she would go to Europe every
summer.”

“John and Doris, some friends
and neighbors of ours, recently had
a streak of luck,” a young chap
confided to me not long ago in con-
versation on a Pullman smoker.
““He bought Doris a sporty Parman
80 and they started building them-
selves a new home not long after-
wards. In the midst of their pros-

THE Joneses are bettering their reputation. For

perity my wife and I got to talking it over one night
after we had gone to bed. Now my wife is a college

-woman and always uses faultless English. But what

she said to me that night, freely translated, was about
as follows:
“*“You are a fine piece of cheese to let that boob John

Powers feed you his dust. I thought I was marrying a

real guy when I got you. But I was always warned to
expect a lot of disillusionments after the first flush of
married life wore off’.

“Well, sir, that was just two
months ago. Today I am returning
from Buffalo and in my pocket I
have a contract to open a New York
office for the Bittinger people. I
am getting twice the salary I ever
made ih my life, with a commission
arrangement to boot. Yesterday I
telegraphed the Parman people to
deliver one of those sport 80 models
to my wife. This noon I wired Ann
to meet me at the Grand Central
station in it. She'll probably be
needing another fur coat this
winter, too.” )

“So you are keeping up with the
Joneses, ch, young man{¢”’

“You bet. And speaking of the
Joneses, I can say in all earmest-
ness: Thank God for them—and
long may they live!”

I~
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urnace Thilosophy

An Interview with

e Augustus ﬂ Landwehr
By ﬁzel N anley

idea. Today it is the biggest business of its kind

in the world. The inventor of this furnace, John
P. Kolla, started work in the great De Wendel iron
mines and blast furnaces for thirty cents a day. He
came to America at twenty, learned the foundry busi-
ness, and at forty-five perfected the invention on a new
type of warm-air furnace.

When Augustus H. Landwehr, the power behind the
growth of the Holland Furnace Company, married Mr.
Kolla’s daughter in 1906, the furnace inventions were
completed and Landwehr received a “warm’ welcome
into the Kolla family. Now he is forty-eight, and his
achievement as directing genius of the Holland Fur-
nace Company is one of the noteworthy successes of the
business world.

Just to see Landwehr is to be impressed with his
personality. Bubbling over with energy, always ready
for action, he knows how to make warm friends without
the use of the furnace which he makes and sells.

“Men are made thru ambi-
tion, ability, and leadership,”
according to the ideas of
Landwehr. He has applied
these ideas to his business and

IN 1906, the Holland Furnace Company was but an

"—’E'!l!llllllllilllllIllIlllHIli!HlHll|l||l|||||\II!IIIIIIHIIIIIIIIII|!I]||!!|ll!lm[llulll!l!l!lll|llli|lll|IIH(Z]]IHIIIIIHII!IIHlllllI.’ill!llllllll[ﬂllllll_l'—-:

not a matter of what position we occupy, nor how we
got where we are, but are we, ourselves, growing or
dying today? We can’t stand still. Are we building
men who push us up, or the kind that tear us down ?”’

The record of Landwehr’s furnace company speaks
for itself. There are 525 factory branches, employing
about fifteen hundred salesmen, and more salesmen
are in training and additional branches are being built.

Mr. Landwehr took over the selling end of the busi-
ness by the “door-bell” method, after they had tried the
plan used by other furnace manufacturers to market
their product. Selling furnaces thru dealers did not
give satisfaction because the dealers were not expert in
installing them.

“From experience, I know that no successful busi-
ness can be built with a product that fails to render
satisfaction,” Mr. Landwehr told me. “That is why,
after having followed the crowd and meeting with little
success, I decided we would have to strike out and
develop our own plan in order to get the results we

: wanted. The need to satisfy
customers was not all that led
to this decision. We wanted
to go after business aggres-
sively and intensively, and

the business has become the
leader of its kind.

“Each one of us is the
captain of his own erew,” he
explained to me. “Because
of one man’s position, another
man looks to him for guid-
ance and initiative. An ex-
ecutive is respected by his
men, and any leader must be
the kind of man he wants his
men to be.

“To build the men that
build the business we take
credit for, we must begin
with ‘Number One’. Are we
cach the man we might have
been up to now? That’s the
all important question. It is

“Gus” Landwehr Says:

“It’s not so much that & man s,
known by the company he keeps as
that a company is known by the men
it keeps.”

“You can always tell a real man by
the amount of jammang he can stand
—and stay sweet.”

“What a man is his sales arel”

“It 1sn’t the size of the town but the
size of the man that determines his
success.”

“Help any man, and he respects
you; but help a real man to help him-
self, and e will bless you for lLife.”’

“My policy has always been to take
the ordinary man and by teaching
ham concentration and specialization
enable him to do the extraordinary.”

BRI e

we found that dealers could
not always be deperrded upon
to use as much energy as we
would use. So we adopted
the plan of carrying the mes-
sage direct to the consumer,
making installations our-
selves, and covering each
sale with a guarantee as
strong as our business.”

Out in Holland, Michigan,
Landwehr is known to all his
associates by his first name,
and I had the same question
asked me half a dozen times
by representative business
leaders, before I had been in
town two hours —““Have you
met ‘Gus’ Landwehr$”
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Several times I heard the story of “Gus” starting as
an office boy when his employer hesitated about hiring
him because he seemed “too good for the job.” But
Landwehr wanted to learn the business, and he wanted
t0 master it from the ground up, so he insisted that he
begin at the bottom. Later, when he was earning
thousands .a year in the sales end of the business, he
realized that in order to become an executive and owner
of the business as he intended to do, he must also
master finances. In order to do this, he quit again to
take a job in the accounting department at a salary
of $150 per month. The characteristic, recognized as
the Landwehr thoroness, is exhibited in every phase
of the Holland
Furnace Com-
pany manage-
ment, from the
manufactured
product to the
training of the
salesmen, and
the records and
charts by means
of which he con-
trols the busi-

ness.
“This  busi-
ness of ours,

growing as it
has in the past
twenty years,
during which
time we sold
over $100,000,-
000 of one prod-
uct, will not
look big to me
unless we can
duplicate that
record in the
next five years,”
Landwehr said.

“What has
already been ac-
complished i s
due entirely to
the efforts of
our own trained
men. The man
on our sales
force who does
a big and grow-
ing business is
one who uses a
card index. In this index he lists every home in his

- territory and other details relating to these homes

with a view of installing furnaces there. At first
I thought we could hire trained furnace salesmen from
other manufacturers, but I soon learned my mistake,
and we started a campaign of man-building.

“The biggest thing in the world is in our hands as
business men and salesmen; to sell the peoples of all
the world the idea that business and prosperity depend
on constructive thoughts and deeds. Life is a fifty-
fifty proposition. If we have our share of trouble, we

Augustus H. Landwehr, president of the Holland Furnace Company, under whose;

direction the company has doubled its business every other year since 1906—until

now it boasts 525 factories, 1,500 salesmen and a record of $100,000,000 worth of
products sold.
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are usually worth double compared to the man who has
not had his share—the same troubles that build the
strong man break the weakling. You can always tell
a real man by the amount of jamming he ecan stand
and still stay sweet. If we do our level best, then,
whatever comes to us is best for us. We may not see
it at the time, but when we look back we find it is the
hard things we went thru that made each one of us
the man he is.

“Business depends upon sales, regardless of the kind
of business it may be, and the sales depend upon the
‘man’ in ‘salesmanship,’ for I can tell you as a man from
Missouri, who has been shown, that what the man is
the sales usually
are. Good man,
good sales; poor
man, poor sales;
bad man, bad
sales—it all de-
pends on the
man at the
front — pro-
vided, of course,
he has a prod-
net of stand-
ard service to
sell.

“There are
five things es-
sential to a sue-
cessful manu-
facturing busi-
ness; a standard
product for
which there is
need; efficient
production s o
that the product
may be sold at
an attractive
price; manage-
ment that has
ability, vision,
reliability, cour-
age, and an un-
derstanding of
the Golden
Rule; advertis-
ing of the right
kind, and sales-
men who have
enthusiasm, the
intelligence and
the merve to
keep on fighting when things come hard.”

Salesmen for the Holland Furnace Company cannot
complain of the pattern set before them for example,
and they do not. Hundreds of these men travel across
the United States each year just to hear their company
president deliver his message of inspirational psy-
chology. As a result, they return to their fields of
labor, benefited, inspired, and refreshed for action.

‘““We rarely hire a man who has had previous experi-
ence with any other furnace manufacturer,” Mr.
Landwehr continued, “but we are constantly finding in
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the most unexpected places men who are capable of
becoming salesmen, and once we get them to accept the
right mental attitude, they often do wonders. We
have several former ministers among our salesmen, a
couple of former judges, some ex-bookkeepers, an
interior decorator, and so on.

“Often we take men from our own factories. The
very first man I hired when we started on our new
basis had been a flour salesman, but he and I sold four
furnaces in Grand Rapids the first day he was on
the job.

“In our business every man profits in the measure
in which he produces. I believe that a company is
known by the men it keeps, and we rarely lose a man
except by death—or some unusual occurrence. Four
years ago we published the picture of fifty salesmen
who had been with us from two to fifteen years. Our
men, no matter where we get them, or what kind of
job they have held before,
must serve an apprenticeship
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give Essentials

There are five things essential to a
successful manufacturing business:
(1) A standard product for which

men whom we have already
trained as practical house-
heating engineers. You must
know your product before
you can feel enthusiastic
about it. If a man is un-
willing to go thru an appren-
ticeship as we demand, he is
licked before he starts so far
as our business is concerned.”

A few years ago, the num-
ber of student salesmen for
the Holland Company was
found to be increasing
rapidly. It was then that
Landwehr built a hotel for
them, the Warm Friend
Tavern, which is one of the
most attractive small town
hotels in the country. Here
one learns much of Land- )
wehr’s man-building system. These men and their
interests are near to his heart, and he lets them know
of his anxiety and hopes for them. There is also a
school for the girls who serve as assistants to salesmen
and sales managers.

Mr. Landwehr
methods and has found them all that he dreamed.
explains his idea this way:

“A few find opportunity at every turn, and others
claim it knocks but onee and passes them by. Oppor-
tunities are very much the same for most people.

“The ideal man we all want must have an open mind
and a clear one; he must have health, knowledge—and
intelligence to use it—a pleasing positive personality,
and a reliable character. He must have eyes to see
and ears to hear, a heart to feel, and his work must be
to him a real mission. He must possess action, deter-
mination and endurance. Such men are not without
Jobs. The world is looking for them. We must build
our own, and it can be done.

“The safest way to get our supply of salesmen is to
go into the highways and byways and find men who
have the making of success in them and train them

there is need.

price.

has tried out his man-building
He

(2) Efficient production so that the
product may be sold at an attractive

(3) Management that has ability,
viston, reliability, courage, and an un-
derstanding of the Golden Rule.

(4) Advertising of the right kind.

(5) Salesmen who have enthusiasm,
wntelligence, and the nerve to fight
when things come hard.

A. H. Landwehr
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for the work. Help any man and he respects you, but
help a real man to help himself up the ladder of success
and he will bless you for life. That’s why my policy
has always been to take the ordinary man, and by
teaching him concentration and specialization to enable
him to do the extraordinary. That’s what pays, and
he stays, for his profit and ours. Human nature is
like that, and the philosophy is not new.

“Distance tests the strength of a horse and time
tests the worth of a man. If you are worthy to hold
your position, you must hold your best men, keep them
growing, and add to their ranks.

“Tt is said that an army fights on its stomach, and it
is just as true that a salesman fights on his belief.
That belief must in many cases be placed there, and
there is always a way to instill it. Faith in his own
ability, faith in himself, faith in his produect, in his
organization, in his fellow-man. That is all he needs.

“The attitude of ‘I Can’ is
a fifty-per-cent winner before
the man starts out, and if is
up to us to instill this faith
in our men before we let them
go out. If any man fails it is
fifty per cent our fault—in
selection, in instruction or in
handling the man. In our
business we accept fifty per
cent of losses on this sup-
position.

“ ‘A lady or gentleman will
not offend me and no one else
can,” is an axiom for a new
man to know and to remem-
ber. It will help him hold
his temper, which would
poison his blood and disposi-
tion if it should break loose.
A man needs temper to be
= worth anything; if he has it

under control it is worth a
lot.

“There are no two men alike. A psycho-analyst
may tell you what a man is fit to do, but to get him to
do it is another matter.

“Life is an accomplishment, the doing of one big
thing after another. The difference between a winner
and a loser lies in the degree of interest each takes in
the task at hand, and in the spirit or attitude in which
the job is tackled. Watch winners anywhere, at work
or at play, and you will find they are wholly interested
in what they do at the time. They may not live any
longer in years, but they enjoy every minute while
here, and to them every minute is worth something.

“Life is all a matter of what we are and what we are
doing here. The world owes no man a living who is
not willing to collect it in payment for service
rendered. Opportunity calls for physical fitness,
mental alertness, spiritual awakeness to capture, to
multiply, and to appreciate the blessings we receive
and to pay for them in corresponding service.

“Opportunity is all about us. In the appreciation
we can show a brother worker, in the commendation of
work well done, in the unexpected kindness we may
do here and there, the little (Continued on page 61)
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“I can’t promounce that word—and so I couldw't get the rest
of the lesson.”

Another ‘““Red Pepper’ Jones Sales Talk
By Gilbert Price

‘ N 7E all liked Red Pepper Jones. He was our star
salesman so far as orders were concerned and
he was a brilliant and shining light at the

Monday morning conferences.

Tall, angular, homely, he would slap his elongated
legs and declare, “I tell you, salesmanship is seventy
per cent. legs and I've got ’em!”

“And big feet,” volunteered the cub salesman hesi-
tatingly.

“You’re right boy,” he replied. “They can stand
the gaff of a hard day’s work.”

“It takes legs and feet to carry you all right, Red,”
interposed the Boss, “but the rfest of you fellows must
not forget that brains are necessary for the job to which
legs and feet carry a man, and Red Pepper’s name
wouldn’t be at the top of our list if it were not that he
has wits and knows how to use them, but sometimes
using your wits as best you can doesn’t help you any.”

“I suppose a fellow is just plain dumb in that case,”
ventured the cub salesman again.

“Not necessarily,” spoke up Red. ‘A man may be
ignorant and not dumb, but he doesn’t need to be fool-

ish. It isn’t necessary for us to know everything before
we try something. I learned a good lesson when I was
a youngster. We had company at our house and my
mother sent me down to the grocery store.

“Get a half dozen eggs,” she said, and on the way
back, stop at the Browns with this note.

“I did the errand, stopping at the Browns as she
said. Mrs. Brown was just finishing a batch of cookies.
Like Tagalong, I was very fond of cookies and so I
stayed until the first batch came out of the oven. I
stayed longer than I intended to. When I reached
home my mother was quite excited.

“You were a very naughty boy to stay so long at the
Browns,” she said, “I had intended to have ice cream
for dessert. It is too late now.”

“Ice Cream! Whew! how I liked ice cream! I
stopped at the Browns and stayed long enough to get
the cookies, but I missed the ice cream. I have never for-
gotten the incident and as I grew older I realized its
significance. It’s often necessary to stop, sometimes on
purpose to look and listen, then other times against our
will. But it is never necessary to stay. We are too

£~
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prone to allow something that temporarily appeals to
us to hold us up. As a result, we miss something that
is much more important. Or perhaps, we approach
what seems to be an insurmountable obstacle and let it
divert us.

“We shouldn’t let anything become a stumbling-
block upon which our whole future is wrecked. We are
all seeking perfection. At the same time, we must
realize that if we are too insistent upon becoming per-
fect in every detail before going on to the next thing,
we will never get anywhere. Few pupils would ever
graduate if it were necessary for them to be one hun-
dred per cent. perfect in everything. Most of us have
been satisfied with a passing mark.

: “I remember another incident that made a great im-
, pression on me. It was a busy day in the school
room. Everyone of the forty youngsters had been try-
‘ ing to get the attention of the teacher all morning. I
; was among them. I was studying my reading lesson
' out of the old Barnes Fourth Reader. I came to a
‘i word upon which I stuck. I held up my hand until it
1 was tired. Everybody else received attention but me.
i The time to recite was approaching. At the last min-
, ute, he came to my seat.
' “I was so disappointed and
discouraged that I burst into
: tears. I wouldn’t have my
lesson that day because the
teacher had failed to pro-
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nounce one word for me. I was hopelessly stuck.
“What is the matter#’ he asked kindly.
“I can’t pronounce that there word,” I blubbered,

. “and so I couldn’t get the rest of my lesson.”

“Never mind, let’s forget all about it. You shouldn’t
have stopped there. Why didn’t you call it something
and go on?”

The misery of that day has stayed with me, and
so has the remark of my old kind teacher. What a
tragedy is enacted whenever someone holds up Life
until he has learned to pronounce one word.

“Human progress has been developed by practicing
this principle I am emphasizing. If Steinmetz, Edison
and Bell had waited for Doctor Milikan to isolate the
electron before they applied the principle of electricity
to practical use in the home and shop, we would not be
enjoying the benefits of the electric light, the telephone
and all the many conveniences that have helped to take
the drudgery out of the housewife’s work and make life
more easy and pleasurable to all of us.

“No doctor can explain all of the processes of nature.
He can’t diagnose every condition accurately. He
does not know the cure for cancer. He cannot save life
every time. But he can alleviate pain and many times
he can assist nature to effect a cure. He recognizes his
limitations, but he doesn’t allow them to deter him from
doing the best that he can with the knowledge that he
possesses and the means at his disposal. He does not
refuse to do anything until he is able to do everything.
He does not consider it necessary to know it all before
he makes use of what he does know. That is why so
much progress has been made in the science of medicine.

“As a matter of fact, those who do excel have not
reached the peak of their accomplishment without tast- -
ing failure. Many times they have had to leave some
question unanswered, some (Continued on page 54)
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Second of a Series of Remi-
niscences—MW ith Instructions

in the Use of Self-Suggestion

of duggestion

By G. Arthur

on my experiences as a mental and psychic
specialist, so they are,
biographical.

It has been my privilege for many years to show the
world the great value of mental suggestion in healing
the sick, in overcoming evil tendencies and injurious
habits in young and old, and in awakening dormant
faculties and talents of whose existence the majority of
the owners never dreamed.

‘When I first practiced the art of mental suggestion
and engaged in psychic and occult experimentation,
these subjects were in their infaney compared with
what has been learned during the past forty years, and
there is still room for improvement.

In connection with the deeper and more remarkable
manifestations of human power, it is interesting to note
that before the English Society for Psychical Research
was organized, it was a risky thing for any public man
to express a belief in oceultism. The “scientific” world
regarded any one as a fool or a knave who dared to step
beyond the frontier of mundane experience. But
these times are slowly changing. On the whole, the
materialistic school is still hiding behind its purely
mental and physical yardstick. In the eyes of the dyed
in the wool materialist, such phenomena as clairvoy-
ance, clairaudience, telepathy, ete., are still the “stuft
that dreams are made of”’. But the solid front of the
scientific world against speculation in this realm is
broken. An ever-increasing number of reputable scien-
tists, including not only psychologists but philosophers
and statesmen, are taking a leading part in psychic and
occult research.

The important thing is that psychie and occult
phenomena prove the claims of therapeutic, educational
and reformative psychology.

In this article I propose to give, among other things.
a brief outline of the technique of self or auto-sugges-
tion, so that those of my readers who have no access to a
reliable teacher or healer, may have the benefit of my
long and varied experience in this line of work.

It must be emphasized, however. that very few
people are capable, at first, of employing auto-sugges-
tion to the best possible advantage. In faet, it requires
a considerable degree of knowledge and experience to
utilize these measures to really profitable purposes.

As already referred to in my first article on the

I N my present article I am drawing somewhat freely

in that sense, auto-

Gayer, Ph. D.

“Miracles of .Suggestion”, there are not two minds,
conscious and subeonscious respectively, but two aspects
of one mind. There is an objective and a subjective
part, the latter being subservient to the former, tho
not limited by it.

The conscious mind is the medium thru which the
powers of the subconseious mind are reached and con-
trolled.

The subconscious foreces respond to man’s needs in
proportion to the degree of faith and will in which it
receives conseious orders.

A confident and persistent mandate from the con-
scious to the subeonscious mind to support us in what-
ever we wish to do or be, helps us to obtain the ends we
have in view.

Mental or psychic suggestion, therefore, is the
principal means by which we lay hold of the infinite
powers of the subconscious. Its supreme purpose is to
reveal, unfold and apply the sovereign potency within
man.

I know from many experiences with myself and
others that any man who implicitly believes in the
secret resources inherent within himself, and who has
absolute confidence in the Infinite Intelligence and
Power which are an inseparable part of his whole being,
receives from these sources according to the measure of
his “faith and works”. Such a man may connect with
forces of knowledge and power which will make him
the master of any circumstance.

From a general point of view, mental suggestion may
be said to dominate people the world over. The highest
and the lowest are all under the sway of one or another
form of suggestion. IIumanity does not know to what
extent it is controlled, for weal or woe, by this universal
power.

This dictator rules men and women alike. They are
blind followers and do not realize to what extent they
serve. They even arrive at the point of believing that
the opinions and decisions are of their own making;
for they do not distinguish that which is imposed by
suggestion, confusing their desires with its orders.

That mental suggestion is a universal instrument is
a self-evident fact. It has been practiced, consciously
or unconsciously, in all times and for every purpose,

This is particularly true of the various branches of
the healing art. from the physical, mental and moral
points of view. Continued on page 69)
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“AMIacoward? Have I lost my courage? Will
A I show the white feather?”

Conway Laird was lost among the labyrinths
of a searching self-analysis. As he walked along the
beautiful shore line that makes Laguna a paradise for
artists, he was entirely unconscious of the beauties of
sun and sea. He was much too busy with the problem
that had haunted him for two years or more.

True enough, no one had ever questioned his courage.
But that was before the accident which had robbed him
of so many things. It seemed to him now that he
dated everything back to that accident. Things either
happened so long before, or so many months after it.
At any rate, he was questioning himself.

In appearance, there seemed to be nothing wrong
with him. His tall muscular figure was well developed,
and his thirty-five years seemed to sit lightly enough
upon his broad shoulders. A heavy coat of tan added
to his general look of health and well being. But Laird
knew.

Have vou seen an oak apple which seems to hang
sturdy and secure from the branch of a live oak tree?
Solid looking, its dull gray surfaces seemingly immune
to wind and weather.

You touch it with your finger and behold! Your
finger has penetrated into the very core, and a dry,
powdery dust fluffs into the air, thus proving to you
the fallacy of judging anything, animate or inanimate,
from its appearance.

Conway Laird was thinking of oak apples and
comparing them to him-
self, as he tramped along
the hard-packed sand, ob-
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saddle, and had sung to the stars with joy in his heart.

He had sung to his public with a vibrant voice,
whose overtones told of experience and understanding
that had not allowed bitterness to mar the sweetness of
his spirit.

He had run and danced, and worked with an en-
thusiasm that seemed tireless. But that was before the
accident. Most often now he sat in the places of the
old folk who were content to waich life, instead of being
an active part of it.

Four years ago, and yet it seemed but yesterday, that
blow wheh had cut him down in his prime. Half eon-
sciously, his mind re-enacted that terrible experience
nightly. Ie closed his eyes and mentally reviewed the
scene.

He was driving a heavy closed car along the highway
that leads from Santa Barbara to Los Angeles. He
reveled in the beauty of the sea along the Channel
drive, and the tall, well-cared-for evergreen trees in the
big estates of those fortunate people who had money
enough to live in New York and keep such places for
an occasional run-away visit from the noise and con-
fusion of the great city.

He liked to handle a good car, and the motor purred
pleasantly, adding a sense of power perfectly controlled.
Thru Montecito and past Sandy Land, he tooled the big
car around the curves with a sure touch that spoke of
long practice. One did not have to hold on to the sides
of the car when Laird was at the wheel. He straight-
ened out the curves of the flying highway.

His mind was like that
too. He had a way of
bringing a solution to

livious to his surround-
ings.

He made a fetish of
perfection, and he was
blessed with that quality
of mind and spirit which
appreciates. Nothing was
casual to him, and he
never was bored. Life
was interesting and al-
ways had been.

In retrospection, he
looked back upon his life,
and thought of the things
in which he had excelled.
Mountain trails he had
climbed all day without
fatigue. A five-mile swim
was only a pleasurable
exercise. IHe had spent
days and nights in the

The editors of PSYCHOLOGY Magazine
wrote Mr. Martin asking him if this were a
true story—so genuine did it sound. We take
the privilege of quoting from his answer:

I have your letter asking if this is a true
story. Itis true. Itis about myself. For that
reason | wrote it in fiction form. The swim-
ming incident took place last summer at
Laguna Beach, California. That was nothing,
except what it proved to me.

It took me so long to get the bitterness out
of my heart, flopping around the streets and
odd corners for four long years; but that part
I overcame. | am happy now because I am
feeling fine, and I can’t use pity, and other
folks need sympathy. Me, I'm just one of the
luckiest fellows in the world, and I have been
applying my knowledge of psychology to at-
tain that condition and to keep it.
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some perplexing problem
that straightened out all
the curves and eliminated
the detours, and endeared
him to his many friends.
He mused pleasantly
on the joy of being alive
as the car purred
smoothly along, and he
watched the open road
ahead. In the distance
he noted a car approach-
ing at a rapid rate of
speed and, as he watched,
he saw it swerve from
side to side as tho the
driver was intoxicated.
Altho the road was
wide, he pulled fifteen
feet off to the side of the
pavement and stopped his
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motor. On ‘came the
rushing car, still swerv-
ing wildly. Fifty feet
away it made a sudden
wild swoop, then a half
cirele, and caromed
into his car with a
terrific crash.

Laird shuddered as

He was hurled against
the side of his ecar
which over-turned, and
knew no more until he
regained consciousness
two days later in the
hospital.

As his senses cleared,
he did not know where
he suffered most. His
head was swathed in band-
ages. That was a basal
fracture of the skull. His

. back and body seemed held

in a vise. That was a plaster
cast for the benefit of three
fractured vertebrae. His
legs and hips throbbed, and
one leg was tilted up, with
a weight tied to it. That
was for a broken hip. Also
multiple bruises and contusions, not really important.

For a moment he thought he was back in base hos-
pital in France, where he had stopped an unlucky
number of shrapnel, thirteen exactly. But the watch-
ful nurse had dispelled that error of time and place.

“Feel better?”” she asked.

“Just fine,” he lied, and passed again into uncon-
sciousness.

He remembered the seven long months of hospital
inactivity, and the verdict of the doctors that he would
never work again. Queer how often the doctors were
wrong that way, he thought.

It was not so bad, the hospital. As he looked back,
he could remember that he had rather enjoyed just
lying there, resting quietly, and after the first six weeks
the pain had subsided.

He was a pitiful ficure when released Bent nearly
double, trying to propel himself on erutches, but walk-
ing, actually walking. The .hospital bills had been
enormous, and to pay them he had signed a compromise
with the insurance company. They paid him his salary
for the time he was injured, and all attendant expenses
incurred.

On one point he was a trifle bitter, The man who had

\

caused the accident was eighty-four years old, nearly
thru with life. Laird smiled wryly. In fact had al-
ready lived fourteen years beyond his allotted span of
three-score years and ten.

The old chap had admitted that he had become
drowsy, and had dozed behind the steering wheel.
Laird recalled that he had never visited him in the
hospital, altho the old fellow had not even received a
sceratch himself.

“The insurance companies,” he had said, “were to
protect such men as he, from such men as Laird.”

This being due to the fact that his estate was valued
at two million dollars, and he did not propose giving
any of it to paupers like Laird, who sat in their cars
waiting for some wealthy man to run into them. Or so
he said.

Having a liking for solitude, Laird had bought a
little place in the woods and had started to build a
cabin. Four months he had worked on it, and when it
was nearly completed, he was surprised one morning to
find that his back was straight and all his musecles firm
and hardened. He had forgotten Self in the joy of
creating.

The twilight hours were best. As the shadows began
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the right-hand side, and that would push out one bad
thought at the left-hand side.

And if T keep on pushing in good thoughts, soon I
will have all the bad thoughts pushed out. Thus he
began to play his mental game with the box of cubes
ever in his mind. )

One day he felt a pain in the back of his neck, ac-
companied by a terrific headache. When it seemed he
could endure it no longer, he mercifully lost conscious-
ness and fell to the floor. From that time on, he seldom
put thru a day without one of these spells which he
called “flops”.

A lump formed at the base of the brain, and excite-
ment or over-fatigue was sure to cause a rush of blood,
and down he would go. Sometimes it was embarrassing.

To wake up in a lot of strange hospitals when he was
in the city or have ‘people think he was intoxicated.
Ah well, he would keep on playing the game of cubes.

The doctors made a careful examination and diag-

nosis. They found a blood clot had developed at the
base of the brain, caused by the skull fracture, and
irritated by the injury to the spine. They advised a
two-year rest, without worry of any kind. Had insisted
on it in faect, if he were to regain his health.

As he sat with eyes closed, Laird smiled grimly. A
two-year rest without worry, just when he was thinking
of getting back to the business of earning a living. He
wondered what he could use in place of money. He
had sold the cabin for one-fifth of its value and had
used the money to live on. (Continued on page 62)
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Students and faculty of the

J%ountaln 1

The GStory of the Birth of a Ne_,w Phase of
ﬂtman U nderstanding

Alabama, during July of this year which de-

veloped such proportions and promise that
those who seemed to have been responsible for the event
itself were themselves astonished. This Summer School
of Psychology was far more than a school. To those
who shared in the month’s adventure it seemed that
something was being created that was incalculably
greater than any individual or group of individuals
who helped to bring the school into existence. It was
a university, a sociological experiment, most of all an
inspirational adventure that from moment to moment
constantly bordered on that mysterious realm that men
call religion.

From twenty-six states and six foreign countries
there gathered three score earnest men and women
intent on exploring the higher and deeper realms of
mind with the determination to find truths that could
be applied to the tasks of life. With them were
gathered a group of equally earnest teachers ready to
share with their students the results of their researches
and experiences, and from night to night came men of
the highest rank in their special lines of research to add
their message to the work of the regular staff.

Alpine Lodge on Lookout Mountain near Mentone,
Alabama, had been engaged for the school, and the
auxiliary buildings, with groups of tents, sheltered the
overflow of students. Most of the classes were held on
the commodious porch at the rear of the lodge, where

\

Q-N event took place atop Lookout Mountain, in

sounded day and night the music of the little cascades
of the thickly-wooded glen in which- the camp and
school were located. Hard lessons from early in the
morning till late at night; sunrise exercises and swims;
song and laughter from morning to night, lovely ac-
companiment to the hard work of the lessons and
lectures; romps and rides and hikes and feasts at
neighboring farmhouses; merry-making in the big
dining room where table vied with table to provide
mealtime fun for all the groups, singing and dancing
on nights when there were no special lectures, uplifting
devotional exercises on Sunday mornings—these were
among the outstanding features of the month.

As nearly as one can sense the collective impression

* of students, teachers, proprietors of the episode it seems

that there was a sense that something was being born
that might be found to be of immense significance to
the future history of mankind. It was a new sort of -
grouping of human beings. From many creeds, from
many walks of life, these secking souls had come, de-
termined to dig deeper and reach higher in the search
for truth. It does not seem too much to say that to
some it appeared that new foundations were being laid
for a new order of humanity, a new order based on
clearer conception of what are the fundamentals of
human life itself. Most of all it was evident that some-
thing was bemg sensed that may take the place of out-
worn “creeds” but will give men and women something
of the illumination and power that accompanied the

- el




- Psvchology

. OcToBER, 1929

Assembled in July in camp at Lookout Mountain, Alabama.
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ﬂ %Wland

As @eveloped at the 1929 (Session of the
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faith and practice of old dogmas and old rituals.
Of -all the astonishing items of the whole surprising
adventure nothing was more surprising than that so
many men and women of so widely differing views of
life could live, study, and toil in such close association
day after day without clashes and confusion. Out of
the divergences grew unity; out of the earnest search-
ings for truth there grew from hour to hour, and was
manifested even on the countenances of those who at-
tended, a curious but undeniable kind of LIGHT.

The great McDougall himself, dean of American"

psychologists, made his way by motor, with his wife
and three sons, to Alpine Lodge, coming from his
present post at Duke University, in North Carolina,
which he has occupied since leaving Harvard Uni-
versity where he succeeded the illustrious William
James and Hugo Munsterberg as head of the depart-
ment of Psychology. Before the great-fireplace in the
lobby of Alpine Lodge, he talked to the students and
their teachers, outlining the progress of the science of
psychology and insisting that the modernistic tendency

to make man a machine is already beginning to fade

out.

Donald A. Laird, of Colgate; chief New World ex-
pert in the psychology of industry, also spent two days
and nights at the camp, delivering two lectures to the
school, describing the experiments. of himself and his
assistants in the search for new facts on the conservation
and utilization of the energies of the mind of man.

Durant Drake, of Vassar, the authoritative voice of
the new conception of ethies, which is that man himself
has the authority to formulate his own codes of conduct,
labored arduously thruout the entire month, delivering
two lectures daily, on ethics and religion, to the intent
minds who had come to that far distant mountain top
in their search for further light on the Way of
Truth. :

Mehran K. Thomson, of the Michigan State Normal
College, author of “The Springs of Human Action”
also lectured twice daily, eonducting a course in aca-
demic psychology and another on motivation.

It is impossible to put into cold, black letters any-
thing that can give a hint of the warmth and the illu-
mination that glowed in the class rooms of these two
outstanding figures in the academic world. They
taught; they led the minds of their hearers; but more
than all they fanned that mysterious passion for Truth,
the sort of truth that heals and fructifies the human
spirit. And from day to day the students not only
found the thirst for truth growing but received satisfy-
ing answers to their own perplexing problems.

Henry Knight Miller, founder and editor of
PsycHOLOGY magazine and founder, organizer and
dean of the school, was present for the first two wecks
of the session, and, beginning Friday evening of the
first week and concluding the following Friday, gave
his entire course in Practical Psychology, on most of the
evenings delivering two lectures.

£~
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Seated (left to right) Durant Drake, Henry Enight Miller, Mehran K. Thomson. Standing (left 1
Howland, Ferdinand Dunkley, Henry Gaines Hawn (special lecturer), Miss Beck (art), Lawrence
Thomas J. Simmonds, Rev. Daisy Barr, Dr. Alfred J. Foz.

In the month of miracles nothing was more genuinely
surprising than that the students, after sitting in
classes all day, from eight till five, could reassemble
gaily -at eight o’clock, and with a brief intermission
listen attentlvely and enthusiastically to two more
lectures.
~ Dr. Miller’s rare gifts of oratory, his dranratic power
in putting over his dynamic message, the fervent opti-
mism of his appeal, kept hearts and minds aglow in
spite of tired nerves.and bodies. ~

Dr. Miller included in his lectures a number of

calisthenic and breathing exercises, and the sight from

the balcony above of this group of students going thru
their drills under his direction was one never to be for-
gotten. Swaying and whirling arms and bodies in
unison one observed—a former Governor of the state of
Alabama and his distinguished wife; an industrial and
banking leader of the state of Texas; a college presi-
dent; a famous Texas physician; an eighty-year-old
business man and his gracious wife, ten years younger;
some of the distinguished teachers and lecturers of the
. school—all joining with the rank and file of the stu-
dents in the happy effort to master the secrets of perfect
coordination of mind and body for the more

efficient doing of the w¢—'- - -

One of the big climax
session was the reviev
Dr. Miller of the histo:
and growth of Psy-
CHOLOGY magazine,
which was recognized
by all as the active
agent in bringing
the school into
being. At the close
of this review Dr.
Miller outlined some of
the future plans and pro;
ects of the magazine ¢
invited the members of
the audience to share ir
the financial burdens
and corresponding

. I

Sunrise class in body-building, directed by Miss Milthack, on the
rocks below the cascades.

profits of the Psychology Publishing cc
result of this invitation several thousan
subscribed by students and teachers to tt
of the company.

Dr. Alfred J. Fox, known and loved
magazine is read, was present during
weeks of the session and not only d
lectures but ministered to the health of
students for whom the search for health w
motives leading them to the school.

'And, speaking of miracles, tho this inke
time being the progress of the marrative
itself, one of the happiest events of the
appears to be the complete eure of Col
proprietor of Alpine Lodge, from a ser:
colonel had been told by a number
surgeons that a serious operation woul
relieve him of the severe pain he had 1
months, which had greatly weakened
dition and was preying cruelly on minc
had refused to undergo the operati
that he would in the end make a ¢
complete restoration to health by the
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health. He was emphatic in his declaration
that thm Dr, Fox’s hypnotic treatment his
. been cured.
Dr. Miller was scarcely aware,
t the schedule of special lectures,
forming a sequence that would
| . rtling climax of enlightenment

body of students. But, whether

. or circumstance, the last
wrer was Judge Daniel A.
of Florida. He slipped into camp

ng, and from the instant of his ar--

n before his identity was generally

; ie became the centre of earnest
| that gathered round him, sensing
| ere was some mystical power in the
man which they hoped could be communi-

cated to them. He seemed to say little; he

was a marvellous listener, but when he did

speak his hearers attended with a sort of
concentration which showed that the deep

places of life and thought were being

sounded. When the time arrived for his

formal lecture the sense that his message had

unique significance was prevalent. It was

a thing that eannot be put into words. One

listened with something of the emotion with

which one views a majestic landscape, or a

.‘ piled mass of gold and crimson clouds at
sunset, or the incalculable procession of the
: stars thru the infinite sky. The judge can

- DonaLp A. LAIrRD
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scarcely be classed as a great orator; many academic
psychologists might challenge some of his formulae;
economists might say that his message fails to emphasize
some of the basie facts of sociology. But for all that
there is a profundity, a grasp of the cosmic sense of
things that causes his audiences and those with whom
he converses directly to feel that he has touched
with uncanny skill and power the “‘secret places of the
heart,” bringing light and peace, a sense of under-
standing and hope and power.

Of all the world’s most tactful “mixers” Judge
Simmons was adjudged by the camp to be supreme.
His face was wreathed in continual smiles. He was
never too busy or too tired to talk. He could laugh and
make merry with the gayest youngsters of the camp as
well as confer with the most staid among the faculty or
students. But hour after hour he made his presence
felt as a great, healthful, illuminating spirit that
seemed to be the chief factor in bringing the mar-
vellous month to its marvellous end.

It is difficult to think of anything more beautiful
than the light that'breaks forth on human countenances
when a burden has been lifted, a problem solved, a
doubt or fear removed. And during the last days of
the camp this beautiful miracle was constantly repeat-
ing itself. And the consensus of opinion seemed to be
that the camp evangelist who (Continued on page 57)
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But the Wise Man Shapes Them into SUCCI

Levi P. Morton failed atl forty, then made

a fortune, and became Vice President of

the U. S. For good measure, when he

was inaugurated in 1889, he got a
sleighride.

HETHER it be a
machine or a man,
failure is a great teacher

—if you can get the true story,
how and why it happened.
If you study failures for your

own advantage, you’ll find that some
of the costliest mistakes have been
made already—failure has even been

standardized along certain lines.

There is in the first place the
very common and deadly failure
of over-extension.

A merchant succeeds in a
small store. Needing more room,
he takes the store next door and
cuts a door; then the store on
the other side, and the second
and third stores on each side,
until he may have a rambling
establishment covering half the
block, with floors on different
levels, and all sorts of corners
and cubbyholes. Eventually,
confident in his success, he will
want to put up a fine modern

It’'s all right

to fight the
worms that
destroy
tobacco leaves
—but at least
one man went
broke by
fighting them
too hard.

If you plan a
business ven-
ture in New
York’s East
Side, study
the folks there

—and their.

ways.

Mista
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S
’ James I
Photos .
Keystone
building. " And then rs
and more brokers begi m
closely. For unless he 1e
standardized failure ¢ n-
“sion, too much of his : e
withdrawn from selling ze
profit, and sunk in buil is
devoid of profit to hir 1e
replace an inconver e-
trap hotch-potch i-

ings with a spacious modern
building? Yes, but not
with his own money—
let that keep on work-
ing in merchandise,
and persuade invest-
ment capital to erect
his building and
become his landlord.
Here’s a typiecal
over - extension
story:
It was discovered
that, if a cheese-cloth
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to work, and doesn’t want any test or criticism. This
looked like a grand way to get more freight for the rail-
road in a certain city where it had keen competition. A
rival road had practically cornered one class of freight
by equipping its terminal with automatic handling de-
vices. The stuff was perishable, and the machinery not
only hustled it right out of the cars to the consignees,
but enabled the latter to sell in the terminal.

“Let’s put in better equipment and get some of that
traffie,”” was the big idea. It went thru, a lot of money
was invested in equipment—and the road got no freight
at all. For its rival simply asked shippers and con-
signees, “Do you want your business split up between
two markets, instead of keeping it in one that attracts
all the buyers?”’ And the question answered itself.

One of the most amusing leaps of this kind that I
ever heard about was made by Sol Bloom, who inter-
ested Felix Isman in building a grand stand for a big
parade in New York. Both should have known better,
for Mr. Bloom had built the Midway for the Chicago
World’s Fair, while Mr. Isman thoroly knew the town.
Yet between them, for lack of inquiry, they put their
grand stand on a street thru which the parade did not
pass!

Chain store executives are
famous for their careful investi-
gation in opening new stores,
counting the number of people
who pass a given corner. Yet
they make mistakes, too.

One of the big chains planted
a restaurant on New York’s
East Side some years ago, and it
failed completely. The reasons
could have been ascertained by
studying East Side people.
There were the Italians—they
like their own kinds of food,
whereas the chain restaurants
serve American dishes. And
the Jews either wanted “kosher’
food, or if they ate American
dishes, wouldn’t lapse from
orthodoxy where they could be seen! Then, East Siders
are accustomed to eating a dozen small snacks thru the
day instead of our hearty three meals, and numerous
small food establishments served them at prices no
restaurant could meet. The baker who sold bread and
cakes, for instance, could serve a sandwich for three
cents and make a penny profit on it, where a restaurant
could not serve one for less than a dime.

“Yet that failure was worth making,” says the
market research man who told me this story. “It was
something somebody was bound to try sooner or later,
and has kept others from that particular failure.
Moreover, the time will come when such restaurants
will succeed on the East Side, because it is constantly
changing. The thing this failure ought to teach is,
don’t let it keep you out when the time comes to go in.”

According to Bradstreet, most business failures are
due to personal shortcomings—inexperience, incompe-
tence, unwise granting of credit, and so forth, while
the causes outside oneself, such as business depression,
are only as about one in four. During boom times the
personal failures rise, while in business depression, men
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By Elinor Lennen

BARTERED in the market
Where things are bought and

Life thought it gave me copper,
I knew I purchased gold.

I learned it is one’s choosing
That makes the difference.
When others buy adversity,

I take experience.

B T e G e
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are swept into bankruptecy by forces beyond their
control, yet the personal equation always leads.

Bradstreet speaks only of actual bankruptey, but 1
have found that the personal failure is most common in
business—the failure that doesn’t wreck the enterprise,
and the failure of the round peg in the square hole.
You must have seen this yourself.

For instance, haven’t you run across the fellow who
comes down with several brand new ideas every morn-
ing? Some are bad, some good, and a very few are the
kind that men succeed with—but not this sort of chap.
For his newest idea is constantly replacing the old.
‘When it comes to ideas, the plodder who is so unimagi-
native that a single idea lasts him a lifetime—and usu-
ally an old idea at that, if it is basic—is far more likely
to succeed. For he takes that single idea and plugs
with it, believes in it himself, makes others believe in it,
dreams it, expounds it, defends it, won’t be separated
from it. Mr. Too-Many-Ideas can easily wreck a busi-
ness, but with a plodder for partner or boss he is often
highly successful.

Then, there is the specialist who tackles the executive
job. The salesman failing in management, either of his
own or someone else’s business,
is most common.

The other day there was
pointed out to me a man who,
in the past dozen years, has
started several mnovel enter-
prises. Without a single excep-
tion they were successful—yet he
himself is not a success. His ex-
perience has been largely in sell-
ing. He is imaginative and in-
ventive. You can trust him to
originate a good business idea,
sell it to other people, raise
capital, get the enterprise going.
But he is not fit to run it after
that, and invariably an execu-
tive must be brought in. And
specialists all the way from ad-
vertising managers to zoologists
have failed where a man with the all-around ability of
the exccutive would have succeeded.

Wonderful fellows, the specialists! The salesman,
putting his proposition before you point by point so
that you not merely get it, but become enthusiastic;
the research man, taking you into his laboratory and
making inanimate things do vivacious stunts; the en-
gineer, harnessing power, stopping a waste, building in
the wilderness. But there is another wonderful fellow
who knows enough of each specialty to guide all the
specialists, who forecasts the future, lays out the poli-
cies, deals with the bankers, directors, stockholders,
politicians, and expresses a whole night’s thinking in a
decisive “Yep” or “Nope.” He is the executive, and
when the speeialist succeeds in management it is be-
cause he masters its principles and becomes an execu-
tive himself. I've seen it done. But it isn’t very
common.

Here’s something worth remembering about personal
failure—something the executive who studies and
places men to get results nearly always takes into
account : (Continued on page 54)
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The Story of
S elen Q70wler and Her e Aguatic Gardem

By Anna

EVENTY-FIVE varieties of water-lilies, blooming
in thirty ponds on the estate of Mrs. Helen
Fowler at Kenilworth, near Washington, D. C,,

make a unique business venture, which has proved
lucrative beyond her most sanguine expectations. Mrs.
Fowler is one of those rare individuals who have the
faculty of taking the present set of circumstances and
50 manipulating them that there is constant increase
of beauty and of fortune. She inherited the business
from her father, William B. Shaw, who beginning the
culture of water lilies as a hobby, developed it scientifi-
cally and commercially until at the time of his death
his work had been widely recognized and his produets

L. White

were in demand from many sections of the country.

Under Mrs. Fowler’s capable direction the estate has
been improved, expanded, developed until now her
water lily farm is the largest in the world, and her
beautiful products are known and admired wherever
flowers are loved and enjoyed.

In these “aquatic gardens” are blooms of every color
and tint of the rainbow. Crimson, pink, blue, violet,
yellow and white—the petals send forth their beauty
and fragrance, enchanting visitors by their loveliness
and carrying their beauty to near and distant pur-
chasers.

‘With the lilies, Mrs. Fowler raises other aquatic and
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" sub-aquatic plants. She has imported both the Egyp-

tian and the Japanese lotus, and also the Egyptian
F-=——">" A'sng the margins of the pools grow the
3 ‘h and little plants such as the pitcher
little plant which serves as a natural fly
a sweet fluid which attracts the flies and
in the cup of the plant where they are
ard—pomtmg httle hau's.,
covered = " -
2 a greer
weed, a
is food :
g are also
different -
plants tc
ums.. So
itie . plant
1 -for the
ponds in
aquatie
stocked
pickerel
inds of
, Mrs,
ained,
in any
rder to
10squito

e season

as three

to four

ies a day

l, and at

the season,

shingto:

teessively hc
as' six thousanc
e been gath
soms must be
3 sun is high,
many a summer ‘morn
Fowler and her assist:
their boats as early as ]
four, as all the flowers must be
gathered before nine o’clock.
~ It would seem that merely
the gathering and assorting of
the flowers would be enough for one person to manage
but this is only a part of the business of the gardens.
Mrs. Fowler is not only a student and scientist but a
business woman, and she has made a thoro study of
the distribution side of her product. Her lilies are
sold by the florists in Washington, New York, Phila-
delphia, and other large cities, and she is constantly on
the alert not only in finding and developing new
varieties of plants, but on marketing them, and on
finding improved methods of packing and shipping.
Besides selling the flowers, a large part of the business
is in selling the roots and bulbs. Many thousands of
these are sold each season to all parts of the world, and
the market for them is increasing as the interest in
water lily culture grows.

Mrs. Fowler has carried forward the special work
begun by her father in developing new varicties of

where on some

One of the ponds of the Aquatic Gardens,
days
_thou,sand blqoms are gathered.
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lilies by the process of hybridization. One of her fa-
vorite blooms is the Nymphaea Rose Arey, a prolific
bloomer which flowers from the middle of May until
September. The blossom is a dainty coral pink color
and is about five or six inches across. One of the
most beautiful of the lilies is the Nymphaea Mrs.
Richmond, a hardy plant which has the longest bloom-
ing season of a.ny of the lilies. The flower is a
“““ - rose color, which would
nd glow to any garden.
er has not confined her
lerely to hybridization.
1s traveled and brought
with, her rare varieties
lilies and other plants.
e spent some time in
'rinidad and in British
Guiana and other parts
of South Amerieca,
studying the flowers.
One variety of lily
which she has intro-
duced is the Viectoria
Regia, Var. Trickeri,
a very large plant
and an interesting
night bloomer. One
of these plants will
cover as much as
thirty square feet and
the leaves measure six
feet across. In-Guiana
and the tropics, where
the plant is indigenous,
the heat is sufficient, so
hat the blossom will
ange from cream white
red all in one night, but
ae vicinity of Washing-
is change takes place on
ieparate evenings. The
1iing of its bloom the
cream white, the. second
a pale pink, and the
third, a red.

Mrs. Fowler says that no
flowers are any easier to raise
than water lilies. In making
suggestions for the installation of a pool, Mrs. Fowler
said :

“Quiet water, plenty of sunshine and rich soil are
needed for the growing of water lilies. The richer the
soil, the finer the flower. For enriching the soil al-
most any ordinary.fertilizer is satisfactory.

“Of course, if one is fortunate enough to have a
natural pond in the garden, the matter of raising the
lilies is simple. In a natural pond the roots must be
firmly planted in the soil at the bottom, and to keep
them from floating up, stones may be placed on them,
if necessary. The plants will take care of themselves
if protected from water fowl until they are firmly
rooted.

“When there is no natural pond, the simplest method
is to build a cement pool. The pool should be at least
two feet deep, with sides (Continued on page 75)
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“Y N the sweat of thy face shalt thou eat bread.”
(Genesis 3:19) Yes, this quotation is from the
Bible; but just the same it’s wrong—the idea

that work is a curse. We are taught from childhood

that work was a curse pronounced upon Adam and all
his seed. Most of the people around us look upon work
as something to be avoided as much as possible, or they
consider it a duty that must be borne with fortitude.

PSYcHOLOGY

Surely it is a gratifying ez-

pansion of the ego to con-

trol that giant arm, to make

it pick up a thousand pounds

of cement and deposit it in
the right place

Illustrated
By.
-J. H. Conlon

Lrsist-

Vorle,
“our / 0b

Newcomb

And being mental sheep, we think with the herd. Like
the Old Black Crow, we would work if we could find
any pleasure in it.

But work well done can give a satisfaction that is
deeper and more lasting than any mere amusement.
In many of our so-called pleasures, is it not “thinking
makes it s0”? Why is it so much more fascinating to
hold a mashie or a niblick than it is to manipulate a
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hoe? Is tramping over the links in the hot sun any
more fun than walking up and down a bean row? Do
you suppose any golfer ever found as much pleasure in

_chasing a ball as Liuther Burbank found in cultivating

his plants and watching their marvelous development
under his care?

Operating a steel crane with precision and exactness
ought to be as thrilling as sending a billiard ball into
the pocket. Surely it is a gratifying expansion of the
ego to control that giant arm, to make it pick up a
thousand pounds of brick or cement and deposit it in
just the right place. To strive each time to get the
response a little quicker, to make the crane perform
more deftly and neatly must give the operator a keen

- satisfaction.

Is there any kind of work that is more rigorous or
more dangerous than football? And yet, with what zest
and enthusiasm our boys rush into the game, how eager
they are to be chosen for the team, how hard they work
to gain the coveted position. And why? It is purely
because of the mental attitude of the society in which
they move. They may become heroes, they perform
amid the shrieking plaudits of the crowd, the frenzy of
the onlookers spurs them to their utmost effort. Even
broken bones can be enjoyed under such circumstances.
‘What student body has not been told that the game is
won from the bleachers?

And the same thing holds true in other lines. All
the fanfare of war, the dress parades, the decorations,
the stripes, the emblems and honors and medals, the
laudation of heroes, the songs and banners and salutes
are but devices for psychologizing the people, for work-
ing them into such a frame of mind that -
they will be willing to make the supreme
sacrifice upon the battlefield.

If so much can be done to make war seem
attractive and admirable, it can also be
done for work. It is not enough for an
individual here and there to get the idea
that work can be the most fascinating _.
thing in life. In order to make it really
suceessful, it must be accepted by the whole
social order. Even the most independent and
isolated thinker is influenced by the thoughts
and feelings of the world about him. It is a
problem for both the individual and for society.

Military life has long been extolled in paint-
ing, in song and story. Now there seems to be a
new trend in literature and art. It is to see the
romanee in industry, to glorify the worker and
point out his heroic qualities, to give the world
a sympathetic understanding of his life and the
conditions which surround him. This will go far
toward making work seem attractive and honorable.
Instead of trying to re-nig on work, trying to get by on
some soft graft, we ought to turn our attention toward
making work more agreeable, the environment of the
worker more pleasant and the remuneration adequate.
Give praise and adulation for useful services performed
—give it with enthusiasm, not coldly, half-heartedly.
Man is remolding the universe more nearly to his
heart’s desire. Let each one feel that he is hammer-
ing away, doing his bit toward this end. This, in a
sketchy way, is the social program.

What can the individual do to find joy in his work,
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to make it the centre of his interest? First, he should
choose a thing for which he has a natural liking and
for which he is physically, mentally, and nervously
fitted. Do not let chance put you in a position you dis-
like and stay there like a bump on a log. Do not do
something that goes against the grain just because it
is considered more respectable, tho you should not, of
course, have a feeling of shame about your work or

consider it beneath you. If you have a restless, roving [

disposition and like to be out of doors, drive a truck,
be a scissors-grinder or a hurdy-gurdy man; do not try
to be a bookkeeper. Decide on the thing you want to
be and fight your way to it at any cost. If you are
irrevocably fixed at a certain job, then make the best
of it. Find out all the interesting things about your
work, study the history of it, its importance and rela-
tion to the rest of life. Try to discover new and better
methods of doing your work. The first thing you
know you will find you are beginning to like it and you
will probably be amazed to find out how much there is
to know about your job, even tho it is washing dishes or
sweeping the street.

Another erroneous idea we have is that it is not good
form to “talk shop.” This rule was evolved during the
Middle Ages when the business of the nobility was
hunting, fighting and the tournament. Merchants and
business men belonged to a lower class, but a few of the
wealthier ones were edging into society. If two or three
of them met at some function, undoubtedly the tend-

ency was to get together and begin talking

shop. But this did not interest the lords

and ladies. So they made a rule that in
polite society you should
speak only of the things in
which lords and ladies are
interested. Buton whatsub-
ject is a person better fitted
to discourse than on the
work he is doing? We like
to hear people .tell about
their work when they can
tell it with vividness and
imagination.

The ideal condition is to

that we go to it gladly and

of our own aceord, that

when we are engaged in it,

we are unconscious

of the passage of

time. We ought to

feel drawn to it, not

} driven or forced to

it, from above or

without. The best

work is never done

under aslave-driver.

In the present

maelstrom of con-

flicting forces the

world is asking, “What must I do to be saved?” And

the answer is, get together on some kind of a program

for making this world the sort of place we want it to be,

for each one of us to make work—constructive, useful
work—our chief interest, our supreme pleasure.

Even broken bones can be
enjoyed under such cir-
cumstances.

have work so absorbing.
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qualities in a boy but create or stimulate intelligence
even in those who seemed dull-witted. Experience
proved, at least to Mr. Starr, that he could not create
intelligence. Apparently it had to be there from the
beginning.

“As a matter of fact,” he said, “the problem of the
dull-witted bad boy has not interested me sufficiently
to result in my giving it much time and attention. My
facilities were limited and since I had to decline at
least five out of six applicants anyway, I quickly
adopted the course of choosing the brightest, especially
those who showed qualities indieating leadership.”

However, one must not misinterpret this remark to
mean that only charming and handsome young Robin
Hoods found their way into the Commonwealth. No
small number of
them were relieved
of their clothes im-
mediately upon ar-
rival because it was
advisable to burn
the clothes, shave
the youngsters’
heads and give them
baths flavored with
appropriate chemi-
cals.

One grimy young
man of about eight
turbulent summers
brought with him
such a strong odor
of tobaceo that Mr.
Starr asked in the
course of the intro-
ductory interview:
“Do you smoke?”

“Of course,” was
the hearty man-to-
man reply.

“How long have
you been-smoking %’
was the next ques-
tion.

“Since 1 was a
kid,” and the eight-
year-old young man
crossed his legs com-
fortably, ready to
proceed with the
interview.

“I believe,” said Mr. Starr, “that the product of a
vicious environment is not permanently stamped in
childhood because if the boy is bright he is more of a
problem to himself than he is to the community. He
knows that something is wrong even if he doesn’t
clearly understand just what it is, and many of the
boys are under no misapprehensions whatever about
primary causes. They know just as well as I do what
started them on the wrong track. Because of the ease
with which so many of them can diagnose their own
cases I take the position that I am not a re-former but
simply a former of good habits that grow into solid
character. The bad boy cannot with accuracy be said
to have been formed. He doesn’t fit, consequently he

Froyp STARR
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is struggling and therefore plastie. It is much easier,
given a chance, to be a good boy than a bad bov. Un-

less that were true this work her ly
succeed.”

Among the boys I saw durl 1e
Commonwealth was an angel-fac n
his early teens. His father was in d
his mother had become such a conf at
she often slept all day, making 1 1e
little boy to be fed. Facing this s is
wits and discovered a remedy. The d
get food, as he saw the situation, w d
since that course involved risk he w r-
come the danger. After carefully i 1e
began operations by stealing a long g

knots a-
venie: 30
that . b
up a 1e
rope 1e
exert
Th is
rope 1e
top h
pole 0
one of s-
arms it
would n
near tl r
garret - a
grocery le
had su is
shop a1 d
that a 1-
~ ated as 18
would 1 d
and the d
be broken h-
out much f
early d y.
Climbing down the
rope he T e
window, d
a trap d 1-
mitted 1e
grocery V.
Since 'y
little it
he miyg n-
tinued e-
dations as
without discovery, but his disposition was s¢ ot
until he had enlisted a whole gang of - ie
followers was he arrested.

“When I heard of the case,” said Mr. ™ “L
wanted that boy, and I went after him. If at
down by his mother’s bed to starve I do 1e
would have interested me very much, but is
tender years who could evolve a scheme as
that has good stuff in him. Here in the Co h
he is a great favorite and a plumed knight : g
the spirit of the institution. His natur: ip
has been turned into new channels.”

Another of the boys I met, also in his e S,

had been an accomplished (Continued on _._,. -3)
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Courage!

Practical Points and Tests
for the Gonquest of ﬁar

By Patrick McKinnon

«r I \HERE is only one universal passion—fear,”
said Napoleon. Fear is not a mere nuisance; it
is a dangerous disease. Millions of us humans

long to free ourselves from the oncoming of this

scourge. Listen! Fear is the indigestion that follows

a diet on the fancy bread of idleness. The breaking of

fear’s shackles is achieved by a positive joyous launch-

ing-out upon arduous tasks in the service of our fellows.

Are there any stimuli, any tonics we may safely take

to tempt us to this new, wholesome diet? Yes!

Have you got a terrible fear of appearing small, of
being taken down a peg, of being beaten at every game
of bridge you play? These are among the numerous
signs of an inferiority complex. You wouldn’t allow
anyone to accuse you of cowardice. But that’s just
what it is. Play the game!

Another class of fear victims are those who dread
darkness, being alone, being shut in or crossing open
spaces. These phobias are due probably to unwise acts
perhaps performed in the “teens,” and buried as un-
pleasant, guilty memories in the sub-conscious. Con-
science makes cowards of us all. The cure is to rake up
the past a bit, think how much more sense you have now
than you had then, and have a good laugh at your
Youthful folly. In bad cases a personal talk with a
competent psychologist will improve matters greatly.

A man who was embarrassed by haunting fears
every time he was due to speak in public asked my
advice recently. I outlined a system by which his fears
could be overcome. He interrupted me, “Oh, I could
never do that. I haven’t got the nerve. Don’t you see
I'm not built as other fellows are. I believe it’s heredi-
tary.” And so he rattled on, giving himself one nega-
tive suggestion after another.

Fear must be fought with positive suggestions of
faith, hope and love. Of course, it’s a job to cut out
negative, depressing thoughts, when the habit has been
rooted, and replace them by positive ideas of courage
and confidence. But it’s a worth while job.

Fear always originates in loss of mental control.
There is always fear where there is a hurry. You can
cultivate courage at every minute of the day. How?
By practising deliberation of speech, of walk. of
writing, of eating. Exercise deliberation in everything
You undertake for one week at least, and check up the
effect on your poise and courage.

The atmosphere of selfishness encourages fear. Look

how many things the man wrapt up in himself has to
fear. Contrast him with the patriot, whose motto is,
“I die that my country may live.” The latter can fear
nothing that touches him personally. Perfect love
casteth out fear.

And don’t take yourself too seriously. Humor is a
splendid antidote to fear, and there is a humorous side
to your fears. As soon as the spook becomes funny, it
ceases to be a spook. Brave men have fears, but they
laugh at them.

Bring the artillery of your powerful latent forces
to bear upon your arch-enemy. Do this thru auto-
suggestion. You are perhaps a born fighter. Personify
fear, then give him a right cross, followed by a stunning
upper-cut.

Have you got pride, self-assertion? Imagine that
your friends are saying, “He’s a real brick.” Then
prove it to them. You have a sweetheart or a child?
Be a hero for their sakes. You are a constructor, of
course? We all are. Whatever you are building,
whether a career or only a shack, will you allow skulk-
ing Fear to shatter your construction?

Our basic instinet is self-preservation. Self-preser-
vation, the host of fear, can give it the right-about face.
Turn the tables on the monster. Fear will ruin our
dreams of health, happiness, success. Fear, which lent
wings to our primitive ancestors fleeing from wild
beasts and wild men, has become a reptile and a back-
biter. Remember the thing you fear is not so bad as
the fear itself. Let your only fear be to be afraid
of fear.

As a practical stimulation to Courage go thru the
following list of questions, answering them in your
own mind:

GIVE YOURSELF THESE TESTS

1. Have you any fear which you know to be groundless or can
associate with some early childish phantasy?

2. Do you indulge in the habit of negative auto-suggestion,
or self-depreciation and self-pity?

3. Are you nervous, lacking self-coatrol, always racing against
time?

4. Do vou work and love enough?

S. Have you tried to awaken the courage that certainly lies
latent in you?
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Next try this splendid exercise:

A Bitr oF HOME-WORK

1. Make a list on paper of all the
childish fears which beset you before
adolescence, and another list opposite of
fears which have arisen during adult
years. Try to connect the two lists, and
thus show yourself how absurd and
groundless most of your fears are. You
will then understand yourself better.
That’s the first step to courage.

2. Write out every motto, proverb or
quotation you know dealing with courage,
confidence, endurance and hope.

3. Write a letter to some acquaintance,
preferably one who has got on your
nerves. Let this be an exercise in deliber-

ation. Write deliberately, and think delib-
erately. Try to assume a mood of chari-
tableness. Note the effect on your mental
control.

4. Do at least one action every day for
some loved one, that calls for an exercise
of courage, that makes you take a stand.

5. Repeat the courage auto-suggestions
below every night and morning and fre-
quently thru the day. Do this with firm
resolution.

Repeat these courage auto-sugges-

tions:

Now FOR VICTORY!

1. Day by day and on every occasion

PSYCHOLOGY r

I'm becoming more and more courageous.

2. I'll screw my courage to the stick-
ing-place, and I'll succeed.

3. I'm developing the courage never
to submit or yield when I am right.

4. The tomorrow I feared yesterday-did
not come.

5. I continually build positive courage-
thoughts.

6. Courage is my most valuable asset in
my quest for health, happiness and success.

7. For the sake of my own preserva.
tion, for my loved ones, for my work's
sake, and for my pride in manhood 1
henceforth resolve to be courageous.

Who Is the Happy Neighbor?

You Know?
All the searchings of all worlds and of all
ages are summed up in the search for Happiness.
Even those who insist that the way to find Happiness
is not to look for it acknowledge that Happiness is
what they are after.

HAVE you decided who is the Happiest Person

man at the factory’s gate. Find that happy neighbor.

It will do you yourself a lot of good to start out to
look for the Happiest Person You Know. dJust the
mental and muscular activity involved in the search for
the Happy Person will stimulate you in the search for
your own Happiness. And you will also get some prac-
tical hints for finding it yourself. You will realize : “If

And the Buddhists and others who say that the way

of wisdom is to kill desire are
acknowledging the same thing.
‘Want nothing—and you feel
pretty much the same as if you
had everything. The Western
World abominates this sort of
philosophy, but must recognize
it as one of the programs of this
same universal search for Hap-
piness.

Somcone in your house, on
your street, in your town—has
found that for which all are
seeking.

Tell us about it.

It may be the man who sweeps
the street before your door; it
may be the woman who scrubs

the floor of your office; it may be the American boy or

Do you want to win a Hun-
dred Dollar Prize?

And incidentally help your-
self and many thousands of
other people to find—*“What
all the world’s a-seeking”?

Look about you and decide

who is THE HAPPIEST
PERSON IN YOUR
TOWN.

Find out how he, or she, has
found Happiness, and tell the
readers of PsycHoLoGY about
it!

this person found Happiness, I, too, can find it.

Happiest Person.

And
if he found it in this way I will
try the same way myself.”

Further, whatever you may
find and tell about this success-
ful search will help others to find
and keep the Way.

To stimulate this inquiry and
to help spread the facts about
Happiness Attained, PsycHOL-
oGY magazine offers a prize of
ONE HUNDRED DOLLARS
for the best Happiness Report.

It must be a true report, the
statement of an actual case, the
case of someone you yourself
know.

Don’t write more than 2,000
words. Send a picture of your

The manuseripts must reach Psy-

the Greek man who blacks your shoes; it may be the con-
ductor on your train or the engincer in the cab of the
locomotive that pulls it; it may be your mother-in-law;
it may be the teller at your bank, or the bank’s presi-
dent, or the manager of your local factory, or the watch-

croLoGY office on or before December 31. Please write
clearly.

Address all manuseripts to

Editor, PsycHoLogy, 101 West 31st Street, New
York City.
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From [ )eath to oc)fe

T he True QYtory of a

‘ReBuILT TERSONALITY

HIS is a true story of a young
. woman who broke physically

and mentally and struggled for
twenty months against odds that
would have crushed most men and
women, sending them for the rest of
their days to sanatoriums or asylums.
Suffice it to say that I was born into a
good middle-class family, that I have had
my share of day-dreams and romances
and that I did not marry; chiefly because
the other three had married and I felt it
my duty to stay at home and give my
time and companionship to Her.

During my four years in the university
my interests were varied and I wavered :
between wanting a career in literature,
science and psychology. Accident made
me a-newspaper woman, and by the time L

By
Della
Austrian

impatient to be
back in New
York at my
work, and I
went as soon as
I could make

I was twenty I was foreign correspondent

for a paper. For eight years I did special Sunday
features, served as science and club editor, wrote
articles on love, beauty, housekeeping and what not.
I went abroad frequently but when I was in Paris I
divided my time between my newspaper work and
studying at the Sorbonne. I stress this point to show
that when I was young, altho I worked hard, my work
was varied and interesting.

After the war, during which I entered all the activi-
ties open to women who couldn’t go across, I settled
down in New York to free lance writing. I was success-
ful with a number of short stories, many articles and a
book of memoirs, but my ambition was to do a play for
Broadway. I worked and planned as have thousands
of other struggling young playwrights, and success was
always just around the corner.

Then about five years ago I suddenly had a sensation
of pulling up and down my back. When I lay down to
rest it came like a tidal wave. When I went home to
the West I saw our family physician who made light of
my complaint, saying I was tired and needed a good
rest. But another doctor whom I saw on the advice of
a friend diagnosed an inward goitre and attempted to
cure it. The result was that I parted with a great deal
of money and had my heart permanently weakened by
the thyroid mixture I was given.

A thyroid specialist diagnosed a “nervous break-
down” from wrong treatment, and I lay flat on my
back for thirteen weeks. When I was able to be up
again I was, of course, extremely weak, but I was

the trip. I made
every effort to strengthen myself by getting fresh air,
doing stretching exercises and drinking hot milk before
retiring, and as I grew stronger my output of work
increased. I spent my afternoons at one of the fore-
most universities working for my master’s degree.
Much to my surprise I took my examinations at the end
of the term and passed them creditably, and my thesis
was well received.
At Bad Nauheim, where I went twice with my mother,
T had the attention of one of Germany’s foremost heart
specialists. He admitted that my heart had been
weakened during my long illness, but assured me that
it would be built up by diet, baths and exercise. He
said the worst was over, and altho I still felt the pulling
up my spine to the heart I did improve under his care.
I was rather discouraged by these continued aches, but
after leaving Bad Nauheim I tried to forget them in the
interests of Geneva and Paris. .
Some twenty months ago we left Germany after our
last visit, and my birthday in September found us in
Paris. Our hotel accommodations were very unsatis-
factory, and the difficulty of trying to arrange for
something better, combined with shopping, left me very
tired our first day. My head ached and my throat was
sore, and altho our rooms were not satisfactory we
decided to make the best of the situation. Mother went
down to dinner but I stayed in my room, and in a short
time I was very weak and dizzy. I suddenly found
myself talking out loud In a montonous voice, saying
over and over: “I might kill myself, but I won’t; I

£~
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might kill mother, but I won’t.” I was frightened and
hurried into bed. I fainted, and wakened hours later
in a chill. I jumped out of bed with a start, but I had
difficulty in getting to mother’s room for the floor
seemed to be moving in one direction and I in another.

I could not tell mother what I had been saying aloud,
but I told her I was frightened and ill. She got out
her small medicine chest, treated me for a cold and told
me I must have been dreaming bad dreams. Next
morning I was tired and I coughed, but when I had been
in bed with headaches and the cold for two weeks
mother ingisted on my taking drives into the Bois. I
was weak, however, and obsessed with fear. ‘I was
constantly afraid that I might take something that was
not mine, or harm someone.

‘We came home as soon as we could, planning to see
a doctor and go to California, but I collapsed in New
York. The physician there
said I had “flu” in its

PsycHOLOGY

in the February winds until my arms were numb with
cold.

And still my fear of hurting someone or myself, or
of taking something not mine, pursued me. My nurse
and I read the Bible together each day and a practi-
tioner came in and prayed with me and talked three
times a week, to no avail. By spring the bromides had
weakened my heart so that the pulse could hardly be
felt. Finally a Heidelberg professor who was staying
in our hotel ventured a treatment for two days—but the
second night of his medicine I seemed to be sinking and
losing consciousness, and we again sent for our family
physician who was now over his anger.

He. substituted a tonic for the bromides I had been
taking, but immediately my fears sprang up like a
forest fire ; they had been with me all the time but drugs
had numbed my consciousness somewhat. I was afraid
now to go on the street
alone, afraid of hurting

worst form, and he gave
me digitalis for my weak-
ened heart. My brain
throbbed so that gradually
the power to visualize
people and objects left me.
I could not imagine colors
nor even remember how
mother looked when she
was not with me. During
the day the furniture
seemed to move about be-
fore my eyes. I awakened
at night seeing figures of
men laughing at me in the
mirror.

The doctor who treated
me until after Christmas
believed that I would im-
prove rapidly in the sunny
climate of California tho
I had been very ill again.

‘When mother and I got
as far as Chicago I saw our
family physician and a
well known neurologist. I
told them about my fears,
and they agreed that I had
had the “flu” and that the
fears had been created by
my delirium. I went about

U TR

ﬂe Q/{ncient oC)esson

By W. T. Withrow

T isn't defeat that shames a man,

If he can say, when it's done,

That he gave to the fight, the best he had,
Tho the other fellow won;
For it’s no disgrace to lose a fight,
Provided you kept your grit;
Provided you know, as you take the count,
That it wasn't because you quit.

And the man who stays to the bitter end,
Tho heelose the fight to-day,

Will rise again, and again contend

For the crown, in another fray;

The man who keeps his face to the front
Tho often and sorely hit,

Will emerge at last, as the man who won—
Because he would never quit!

Herein is the lesson of ancient years,
Brought down from the long-gone day
When man first conquered his ancient fears,
As he sallied forth to the fray;

The grit to stick is the price of life,

And those who came up from the pit

Of savagery, won the long, hard climb
Because they would never quit!

someone—especially child-
ren or mother.

In June I went to spend
the summer in a famous
sanatorium in New York
state. It combined the
beauty of a fashionable
hotel and the baths and
medical treatments of the
German baths. I went
with my nurse and found
everything in comfort and
beauty. My chief relaxa-
tion was to rest my eyes on
the tall trees and to listen
to the croaking of the bull
frogs!

The doctor at this sana-
torium took great interest
in my case. He explained
that it would not be easy
to cure me, as the break-
down had been coming on
slowly but surely for five
years or more. Heart and
nerves would have to be
built up by an average
amount of walking, special
exercises and diet. The
curative value of the baths
was just as great as the

LTI T

with my sister and saw my
friends, but I was weak
" and continually fear-ridden—the same fears that had
haunted me in Paris.

In the coldest part of February I was ordered west
or south, and at first I was willing, but suddenly I had
a streak of perversity due to a lessening effect of the
bromides I was taking and I refused to move from
Chicago. The doctor was exasperated with me and said
he would waste no time on such stubbornness, so we
sought another neurologist. He had the same opinion
of my case, and said that when my health was built up
the fears that tormented me would go. He gave me a
tonic and bromide and insisted on some diversion every
day. My nurse and I used to walk along the lake front

Nauheim baths in Ger-
many, and in a few weeks
I was stronger and could walk a mile without being
exhausted.

But still my fears persisted. I would not go to the
dining room because, altho all objects suggested them-
selves as weapons to me, knives, forks and all sharp
things especially terrified me. After some time my
nurse persuaded me to eat with the others, but it took
a long time for me to use my silver without fear.

In the fall we went back to Chicago and again I saw
my neurologist of the winter before. He admitted that
he had not realized how badly drugged I had been nor
the seriousness of my condition. He did not promise a
cure but agreed to try again, (Continued on page 68)
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peak French, German, Spanish
or Italian in a Short Time

p——
—
=

EARNING to speak,

more fluently than those

read and write a
foreign language may
seem the most difficult
of tasks.

You may feel that it
is impossible for you to

Every Pelman

Agreement

Language Course is taught under the absolute
t that if, after completing it, you are not entirely

satisfied with your ab:l'n‘n' b:o read, speak and understand the

q

who have studied it for
years in the toilsome
“grammar first” way.

This is no exaggeration.
In England, where this
wonderful new method was
originated, tens of thou-
sands of people have found

4

learn except after
years of hard study,
which you do not care
to undertake,

ge, your

(Signed) B. C. McCuLLoCH,

Presgident, The Pelman Language Institute, New York Oity

that it makes foreign lan-
guages astonishingly easy
to learn. In America this
success was at once dupli-
cated. This is by far the

Yet here is an agree-
ment that, not only can you learn
French, Spanish, German or Italian,
in YOUR OWN HOME, by MAIL
—but that you can learn it wvery
quickly.

The trouble with every other method of
teaching foreign languages is that your
mind is cluttered up with a mass of trans-
lations, rules, exceptions to rules, gram-
mar, and dozens of other intricate details.

The Pelman method is so different, so
much simpler, so much more PRACTICAL
that there is no basis of comparison.

A Striking New Idea

Here is the revolutionary mew principle
of the Pelman method in a few words:
In English, French, German, Spanish and
Italinn there is a great body of words
(reaching up into the thousands) which
arc practically identical in all these
tongues.

If you were asked to read a French,
German, Spanish or Italian newspaper,
you would probably give up without mak-
ing the attempt. Yet, as a matter of fact,
you already know a very large number of
the words you would meet with. You would
recognize most of them “at sight.” Others
You would be able to guess correctly from
the way they fit in with the words you know.

Really, instead of being totally ignorant

of these four languages, you already have
an excellent start toward learning ome or
all of them!

It is this i1:markable fact that lies at
the basis of the wonderful success that has
come to the Pelman Language Courses,
wherever they have been tried.

Learn as Children Do

Just like a child learning to speak, you
do not bother at first about grammar. In-
stead, you learn from the very first les-
son how to use the language itself. When
you can speak, read and understand others
readily, then—and then only—you get the
knowledge of grammar you need in a nevw,
simple way.

Suppose, for example, that you have de-
cided to learn French. (The Pelman
method works just as simply with other
languages.) When you open the first les-
son of the Pelman method you will be
surprised to see not a single word of ex-
planation in English. But you soon realize
that no English is necessary. You find
that you already know enough French
words to start—and you can easily dis-
cover the meaning of the unfamiliar
French words by the way they “fit in”
with the ones you recognize at sight.

By means of this revolutionary system,
within eight to twelve weeks you will find
yourself able to speak a foreign language

most practical and sensible
way to learn French, Spanish, German and

Italian.
Send for Free Book

A free book, yours for the asking, shows
you what a real cultural benefit, what a
wonderful means for pleasure, it is to have
another language at your command. This
book actually shows you that you can read,
at sight, a page of the language you decide
to learn. It shows why it is possible to
make the agreement that you will learn
either French, Spanish, German or Italian
within a short time, to your satisfaction,
or it will cost you nothing. To send for
this book places you under no obligation.
No salesman will call on you. Mail the
coupon at once.

THE PELMAN LANGUAGE INSTITUTE
Suite L-6810, 71 West 45th St.,, New York City
Offices in London, Paris, Stockholm, Delhi,

Durban’ and Alclbourne

A - D - - - . S = D D S S G S 0N N 6
: THE PELMAN LANGUAGE INSTITUTE
8 Suite L-6810, 71 West 45th St., New York City

: Please send me full information about
H :'he Pelman System of Language Instruc-
on.

B NAMC.ceitevnecnccncccssascsasnnrsanes

[
BAddress....coovveencanconas eessssonane

]
21117200 1 111 1 T
1

I am Interested in
% O French [JSpanish [JGerman [JItalian H

Pleasc use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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PsycHOLOGY

Uhat Can We Do For You?

Conducted by C. Franklin Leavitt, M. D.

UESTION:—XK. F. K. writes from
Q India—

I am twenty-four years of age and
engaged to a girl I have known since
boyhood days. We love each other
dearly. Her brother, who has recently
gone to England to pursue a higher
education, is very dear to her. My
fiancée, at present, is living with her
parents at a distance of nearly 800
miles from this place, and we write
each other often. She writes to me
that frequently she finds her brother,
now in England, in her dreams. She
states in her letters that she wants me
badly in her dreams, but that fully half
the time her brother appears to her in
place of me, which gives her little con-
solation. I would like to know from
you, dear doctor, what psychological
meaning can be put on dreams like
these? I shall be grateful for your
honest opinion.

ANSWER:—

I think that such a dream as you re-
late has no special meaning. Thinking
as much as she has of her brother, and
having known him much longer than
she has you, it is quite natural that her
subconscious mind is filled with
thoughts of him. Thinking of him has
become more of a habit than thinking
about you, as she has indulged in
thoughts of him for a longer period.
It does not mean that she cares less
for you. Just forget all about it for it
means really nothing out of the way.

UESTION:—M. M. K. writes—

I should like to have you help me in
my present difficulty if you will. My
trouble seems to become more compli-
cated every day, until I hardly know
which way to turn. My husband is a
heavy drinker and the habit seems to
grow on him more and more right
along. He doesn’t care to stop, it seems.
Is there some way that I could ad-
minister medicine to him secretly? I
have seen different advertisements in
magazines regarding medicine to put in
coffee. Do you believe this would help
him? He is likely to lose his job and
I surely don’t know what we would
do then. We have two small children,
and this is a terrible environment in
which to bring them up. I have thought
of divorcing him and sending my chil-
dren to boarding school. I really am
beside myself to know what to do. I
feel myself slipping every day and I
am so nervous. People all have a bad
opinion of us but I try my best to do
what is right, but it does not seem to
help. My husband does not care for
me, I know that. He calls me all man-
ner of names. He says I am crazy, and
I am afraid I will go insane if I con-
tinue in this way. I would rather die
than go insane. If I could only get

away, but my oldest child is five years
and the baby is five months, so it seems
impossible to do that. Would you think
it advisable to get a separate mainten-
ance from my husband? I thought I
might put the older child in boarding
school and later, when the younger one
was a little older, do the same with her.
I shall be grateful for any advice you
may give me.

ANSWER:—

Some time ago I was severely criti-
cized for suggesting that a couple who
were very unhappy and the wife abused,
separate. My critic thought that sug-
gestion would soon change everything
and that such a separation should not
be thought of. But I still maintain
that when two people find it impossible
to live together happily it is far better
to separate. Yes, children do compli-
cate such a procedure, but I believe
children have a better chance without
a father than to be constantly in an
environment of discord and fear. Your
two children are sure to grow up with a
strong element of fear in their natures
if they have a drunken father to live
with year after year. Many of the
cases I have in my private practice
are the results of some form of embar-
rassment in the early home life. It
is my opinion that the average woman
is too true and faithful to think of sep-
aration until she has tried almost
everything else.

I cannot tell you to separate or get
a divorce, but can only place before you
the possible results if you remain where
you are. The decision naturally must
be up to you. I personally would not
continue to live in such an atmosphere.
In deciding you must take all things
into consideration, your health, the
future of your children, etc. It is quite
possible if you left this man, and he
did care for you, that a temporary
separation would wake him up to what
he was sacrificing for drink.

I have never known of any good re-
sults coming from the use of drugs.
It is my opinion that even the old forms
of drink cure were really psychological
in their effects. A man who drinks
faces a mental rather than a physical
conflict. He first must really wish to
stop, and then little by little add to
his determination will power and faith
until they grow to a degree which will
insure victory. And when a man has
once determined to break a habit, and
sets himself resolutely to the task, he
usually succeeds. It is the half-hearted
desire and determination that fails.

-

QUESTION:—B. P. E. writes—

I have had a backache for a long
time now and physicians find no physi-
cal trouble of a nature that would
cause it. I have had my teeth and
tonsils examined for possible infection,
have been thru a rigid clinical examina-
tion, but still no cause has been found.
The young man I am going with
suggests that it might be high-heeled
shoes, but this hardly seems probable,
for I am more comfortable in such
shoes than in shoes with lower heels.
Still, without admitting it to this young
man, I have had trouble with my feet,
such as a swelling and some pain on the
large joint of the great toe, and a
general tenderness. Do you honestly
believe that it could be the shoes?

ANSWER:—

From what you say I feel quite sure
that most of your trouble is due to the
high heels. Of course, girls think they
must be in style. Some wish to add to
their height thru wearing higher heeled
shoes, and others have really convinced
themselves that they are comfortable
and just can’t wear low-heeled shoes.
This latter is merely a matter of habit.
After wearing high heels for several
years you develop a certain pitch to
the body and some of the muscles have
become shortened so that when you
put on low heels they actually feel un-
comfortable. But there is no argument
as to which is best. The low heels are
certainly the proper shoes to wear if
you wish to consider it from a health
standpoint. I feel sure that the irri-
tation at the joint you mention is due
to your foot being forced down into
the shoes and thus you are bearing
part of the strain of walking on the
affected joint. It also causes you to
use the joint in an unnatural manner.
Try the low heels for a few months and
see what happens.

QUESTION:—C. E. S. writes—

I am thirty years old and have been
told that my blood pressure is far too
high for my age. Does this mean that
I have hardening of the arteries? If
I have does that mean my life will nec-
essarily be short? Is there anything
that one can do to help reduce the pres-
sure and soften the arteries?

ANSWER:—

One can have a high blood pressure
without having hardening of the
arteries. It is not at all likely that you
have at your age.

(Continued on page 78)
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YOUR
- SHIP
= ISIN!

——

Simple Laws of Life Will Anchor You to a

Permanent Success

Have you searched the sea of daily events for your ship—your ship of OPPOR-
TUNITY, SUCCESS and HAPPINESS? - Have you been just drifting from year
to year——hoplng against hope that some day, some way, YOUR SHIP would

COME IN?
Within You

Within you is a vast power, a dynamic energy, a supreme intelligence that is a
means to the overcoming of your daily obstacles. Just as the ocean tides move
great vessels, this Divine influence of your inner self can sweep you on to your
goal, and over the horizon of misfortune to the harbor of prosperity. Your ship
of success is in—WITHIN YOU. A simple principle applied every day puts into
operation your inner faculties. It is worth a try. Learn to use this power of
your mind and inner self.

Rosicrucian Teachings

The teachings of the Rosicrucians mentioned for centuries by all of the great
writers of various times have helped sincere students to make miracles out of
their personal affairs. If you can give a few minutes each day to the study and
application of principles that will bring you untold happiness, then you are ready
to receive this most profound knowledge of life that has come down through the
ages.

Worite a personal letter (not a postcard) and ask for a copy of the private' free

book called “THE LIGHT OF EGYPT,"” which will explain the wonderful aid
extended by the Rosicrucian Brotherhood. No books will be offered for sale.

Address your letter carefully as follows:

LIBRARIAN L T. O.
Amqrc Temple Rosicrucian Park =~ 777 San Jose, Calif.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisera,

N BUT — Are You
Just: Drifting? ,_
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Y ou, Too, Can Make < Money!

Says Pauline Cleaver

Mrs. Cleaver, known to radio audiences thru her varied programs, and particularly in connection with
the expert economic counsel she has given her thousands of listeners about ways of increasing their
incomes, which is also the subject of a book she has written, You, Too, Can Make Money, will be glad

to give her attention to any inquiries sent by mail.

Address:

101 West 31st Street, New York City.

HoLipay SHop IN THE HOME
WO sisters just informed me that
they were going to start what they

had named a “Holiday Shop.” This
shop is to be opened two weeks before
this coming Thanksgiving. So, the an-
nouncements will tell only of Thanks-
giving gifts, favors and other bits—
such as cards, etc. Before each season
some suitable and suggestive idea will
be placed in front to attract passers.
For example, for Thanksgiving a real
live turkey is to be put in a very fancy
coop. The coop, tho ordinary, will be
gorgeously painted in modernistic
coloring. Little tinker bells will be
tied to the top of the coop, so as to en-
tice the turkey to peck at them, making
a tinkling sound to stop the curious
ones. Of course, then, the sign will
surely be read. The sign will have
Thanksgiving suggestions, and at the
end, “Watch this space for the coming
seasonal suggestions.” Who, having
seen the musical, bell-tinkling Thanks-
giving turkey, will not wish to make a
special trip to see what Christmas and
other seasons will express? Of course
when one gets this far, he must step
in, and see the many things for sale,
from ten cents, up. When one strolls
into a shop and sees a table display
where each article is only ten cents,
he will surely buy something from
this table—and most probably more
expensive things, also, from the other
well-selected gifts. We know, too,
these girls will select their stock with
thought and care—otherwise how
could they have conceived so odd and
unique an idea as the above?

Soap ror BatH Tovs
YOUNG woman from the West
wrote me that she had been sell-

ing soap and toilet articles, from door
to door (she owned a Ford car), but
that she wanted to take on a new line.
What coyld 1 suggest?

As she mentioned she could continue
with her old customers, and that she
had a long list of persons willing to
buy only from her, she did not wish to
give up her soap selling. But, she was
finding it monotonous. I suggested that
she write her soap dealers (since soap
was her best selling article) and in-
quire if they would make her some
special soap, according to some little
clay models, which I had modelled for

her. They were glad to receive the
suggestion. As many of her customers
had children, I said she should have toy
soap. These were moulded in the
shapes of toy dogs, cats, and dolls—all
kinds of odd things. These were packed,
three in a box, with the girl’s own name
and address on the box, with a dainty
card and verse appropriate for the
child’s mind. The mothers now report to
her that the children beg to take extra
baths, in order to have fun with this
unusual soap. Just another little
thought—but it worked, removed the
monotony of plain soap selling, put the

" girl’s name “on the map” and brought

dollars in return.

GranbpMA’s HaNDY MANDY

OW here is something a woman of

nearly seventy did. Mrs. Shep-
perd was quite a student, in spite of
her years. She had three grandsons.
One, her special favorite, and the one
she felt was not sufficiently understood
by his mother, she wanted to help. Her
income was barely enough to pay her
own board and keep. But Grandmother
had been reading my articles, so she at
last sat her self down to write for a
special letter of help—for her special
purpose. I sent her my regular ques-
tionnaire, and it came back with a
special delivecy stamp. Of course,
noticing this, I made every effort to
give the dear old lady the very best of
my thought—and submitted more than
one idea. She accepted the first one,
and now reports successfully. Her
letter tells the story perfectly. Read it.
My dear Mrs. Cleaver:

First let me say, I think your work
is doing just the good this old world
needs. If I had known of you years
ago, I know I would now be a rich old
lady. I tell everyone to write you.
But you must know how funny folks
are about writing. They have to see
things for themselves. I am not like
that. I had a hunch, or whatever you
call it, that you could help me, when I
read your last article, and I’ve done ex-
actly what you told me. My dear little
Stephen is now so happy out in the
country with his aunt, and I am the
happiest woman on earth because I can
pay for his board for three months.

I made the pin-and-needle cases, and
sent them to the office men, as you
wrote me, and oh, Mrs. Cleaver you
should read the lovely letters one of the
nice men, a very rich man, too, wrote
me about them. He sent me an. order
for twelve more. Wasn’t that wonder-

Pauline Cleaver, PsycHoLocY Magazine,

ful? All of my friends are sending me
their scraps, and I can use every one
of them. Now I am covering the
broken bottles, putting hair in-
cushions on, with the gold lace edge,
as you said your Grandmother made,
and the Antique Shop in —— is taking
all I can make for them. That alone
will keep me busy. They say these
quaint old things look just right in
rooms with old fashioned furniture. I
just love this work, and I am so happy
that my grandchild can get the fresh
country air and be out of doors. He
has gained six pounds, and drinks fresh
milk all the time.

I wish I could see you. God bless
you. Keep up your good work. I
imagine you have the face of an angel
to be doing such wonderful work.
Excuse the spelling, my hands aren’t
used to forming letters, tho I really
can spell, they just look queer. Heaps
of love for you. Yours very truly,

I value this letter, and only wish
more of my friends would give expres-
sion to their thoughts as dear Mrs. —
did.

FroM DREsSING-RooM CARETAKER
T0 MAKE-UP SHoP
WOMAN who had for years been
in charge of the working girls’
dressing room for a large establish-
ment finally found, due to her son’s ill-
ness, that she could not conveniently
leave home. She gave up her salaried
position, and moved to a ground apart-
ment, where a display sign could be
read by passers-by. Also, the girls
with whom she had worked, promised
to remember her, and did so, telling
their friends about the Make-up Shop.
The woman carried a stock of fancy
wooden boxes, divided into convenient
compartments, which held the toilet ar-
ticles necessary for make-up. Little
absorbent paper napkins, to remove
cold creams, and every useful addition
to the usual make-up boxes were prop-
erly placed in these substantial boxes.
Some of the boxes were painted to suit
all tastes. Others were simple and
less expensive. Of course the odd
articles were sold, independently of the
boxes. Each customer was asked to
enter her name and address in a Guest
Book. Other names were added, as
given, to whom cards and notices were
mailed. In the corner of the room was
a home-made but beautifully artistic
dressing table, with drapes and mir-
rors, made by the semi-invalid son.
(Continued on page 73)
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 Shaves

‘Same Blade!

—and Still Going Strong

HINK of it] 365 keen, cool shaves a

year—and not one penny .for blades
during the whole time! That's what an
amazing new shaving invention did for J.
‘W. Starksbury of Oklahoma! And W. D.
Carroll of Pennsylvania got two solid
years of slick shaves out of an old blade
that was just about worn out to begin
with! No wonder experts everywhere are

simpl%' astonished !

KRISS-KROSS—the remarkable invention that
makes such long-distance shave records possible—
deserves to be called much more than a stropper.
Rather it is a_super-stropper or blade rej' 1]

But that’s not all. KRISS-KROSS embodies
still another feature that has hitherto baffled me-
chanical reproduction. It strogs from heavy to
light. It's absolutely uncanny the way the strokes
grow lighter and lighter until an adjustable, auto-
matic jig flies up and notifies you that your blade
is ready—rcady with the kecnest cutting edge that
steel can take!

NO MORE BLADES TO BUY!

No wonder that this super-stropper prolongs the

GET FREE OFFER!

Send for full information on these surprising
new inventions today. KRISS-KROSS products
are never sold in stores. You deal direct with me
or my authorized representative. Write for illus-
trated description and full details of free razor
blade offer. It's even more remarkable than I
can tell you in this short space. Clip the coupon
now. Mail it today.

life of any make blade—single or double edge—for
weeks, months and years! Think what it means!
No more bother about remembering to buy new
blades! No more ‘‘raking” with dull ones! Eleven

Almost literally, it makes a new blade out of an
old one every day—makes hundreds of keen, quick
shaves blossom where only one grew before. Until
you've seen KRISS-KROSS—fitted its sturdy,
nickeled smoothness into the palm of your hand
and tested its uncanny ingenuity, you'll never
know how really t 1 this a t is!

MAGIC DIAGONAL STROKE

KRISS-KROSS employs the diagonal stroke,
same as a barber uses. Never before has anyone

with KRISS-KROSS and your blade has
the slickest, keenest edge that ever said *“Good
Morning” to your chin. It solves your blade prob-
lem for all time. Keen, velvet-smooth shaves for-
ever. And think of the economy!

NEW-TYPE RAZOR BLADE
FREE!

. To introduce KRISS-KROSS stropper, we are
including this month free samples of a revolution
in razor blade construction. Made to fit your

AGENTS-$30 A DAY

Make bii money with KRISS-KROSS. Giv-
ing away FREE razor blades boosts your profits
amazingly. H. King made $66 in one day. N.
C. Paige made $104 in 3 days. Others aversge
$350 and up to $750 a month! SPARE-TIME
workers, OFFICE and FACTORY men make
$6-$12 extra a day showing KRISS-KROSS
to friends and fellow employes. Get detsils at
once. Check bottom of coupon and mail it
tonight!

PR S S G W S T G S G S— D S — C— — —
aptured the secrets of successfully reproducing present razor. Guaranteed to last longer d T
fh{s stroke automatically. Eight “lucky leather  shave better than any other. Expect a neg\v sl?:anv- | gklfsﬁﬁl}?S%‘stl;l’%l:\Tlglj |
grooves” do the trick in 11 seconds with a preci- ing sensation—KRISS-KROSS blades are made | s"Lo M endleton Ave. |
sion it takes a master barber years to attain. of a unique steel, made a new and better way. 1 t. Louis, Mo.
Send me details of KRISS-KROSS Strop- |
' per. Also send free sample of your new type
9 ] razor blade for ................ ... Razor.
dé | (Fill in your make of razor.) =
qu0 KMSS ]KR@SS e T '
JAddress ..o :
. K
|l
KRISS-KROSS CORP., Dept. P’614, 1418 Pendleton Ave., St. Louis, Mo. 1 ((:“;' Check here for” 'a'gfn'f;? ‘money-making :
World’s_Largest Manufacturers of Mechanical Stroppers plan, full time or spare bours.
Caxnadian Address: Canadian Kriss-Kross Co., 30 Wellington Street, East, Toronto 2, Canada — e i IA\Y4 l

« « = v Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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ERTRUDE E. BARTLETT, of

Ridgewood, N. J., writes:

. Whatever could be the motive
of Dr. A. A. Roback’s antagonism to
PsycHOLoGY and its editors? It seems
very extraordinary that a man of his
seeming culture and experience should
go out.of his way to place himself in
so serious a position. Whatever made
him do it? I think you have given a
good logical retort and synopsis of your
particular field in psychology.

I have been thinking, since I read
your July editorial, of the actual laws
of psychology of which I read in your
magazine.

Now what have I learned?

(A) I have acquired a distinct taste

for mental research and the study of

motives in myself and others.

(B) I have learned to know that hap-
piness is an attitude, that people who
are really happy are that way rather
in spite of circumstances than because
of them. And hand in hand with that
knowledge has gone the observation on
my part that so-called ideal conditions
seldom breed lasting happiness. We
must actually experience Hell to enjoy
Heaven. .

(C) I have learned to recognize and
expect reactions. Then when they
come I am not swept away by them.
If I have been working overtime, spar-
ing myself not at all to accomplish
some end, I expect to be weary after-
wards. I recognize the “blues” that
follow for just what they are, and
knowing that they, too, must pass, I
give them small importance.

(D) I have learned to recognize fear
and not misname it. I have learned to
challenge it.
rather take my medicine, whatever it
is, than lie awake and worry about it.

(E) I have learned to hallow friend-
ship—pure, unadulterated friendship.
I think I always placed a high value on
mutual esteem and confidence, but to-
day I know that it is the greatest value
in life, the richest experience, the
deepest incentive, the basis of most
other happinesses. Stronger than love
or sex appeal, it is the basis of all true
and lasting marriage. It forgives, be-
lieves, understands, needs and nour-
ishes. It is compound of faith, esteem,
pitg, admiration, uaderstanding, joy
and sympathy.

.(F) I have learned to recognize self-
pity and to despise it. I know now that
suffering is the common lot of all but
that it can be largely allayed by a
right mental attitude.

(G) I have learned to laugh. Life is
not so serious a thing as I was taught
to believe. Why rush about like a lot
of ants suddenly uncovered in an ant-
hill? I am still ambitious. I still hope
and’ strive—strive to the end of my
strength. But—1I do not still expect to
break all the rules and come thru
victorious.

Today I think I would °

= think "~

(H) I have learned to know work
for just what it is—a pleasant way to
pass the time away—those fourscore
years and ten or more. Work has in-
troduced me to many true friends, and
added to my self-respect.

(I) Finally I have learned to enjoy
living—just existing in the present
moment, the sun warming me, the
breeze fanning me, the birds singing
near.

“To live content with humble means”
is to live sanely, happily, humanly and
hogefully.

SYCHOLOGY today is a marvel for
six years’ growth and you have good
reason to be proud as you scan its
pages.

ONE Issue WortH $15.00

Mrs. Irma Patterson, Los Angeles,
Calif., writes:

J'UST one year ago today the whole
world seemed to crumble about me,
the worst of which was that I was
carried to the hospital in a very serious
condition with little chance of recovery.
I smiled thru some horrible weeks and
recovered from the operation suffi-
ciently to go back to Texas. While I was
in the hospital the branch office of the
insurance company which employed me
was closed out, taking the work away
which had been my life. Well the past
year has been one long agonized night-
mare, and it was only thru PSYCHOLOGY
and the inspiration from its wonderful
writers that I was able to fight back
up again. When I was sinking into the
blackest depths of despair I would
grab an issue of PSYCHOLOGY and get
enough strength to make another day.
I have one issue I wouldn’t take $15.00
for. I have read it dozens of times. I
took it up to the president of the insur-
ance company to read and told him how
I valued the April issue, so he sug-
gested having it insured.

I am going on up—and nothing can
stop me now, and, oh, how grateful I
am to each of your staff for his part in
helping me to find-myself! I am now
studying with Dr. Leavitt, who is a con-
stant help and inspiration. Henry
Knight Miller’s Practical Psychology
books are being read by many of my
friends who are also being helped.

May God guide.you and bless you in
your wonderful work.

My goal I am working toward now is
to be able to attend your Psychology
Summer School sometime.

HeLes PeorLE T0 LIVE
SUCCESSFULLY

J. J. Schneider of Redwood Falls,
Minn., writes:

I HAVE just received your wonderful
books: Be a Prize Winner, Life
Triumphant, and How to Attract Pros-

perity. These are all fine books worthy

PsycHOLOGY
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of a wide circ bit
- disappointed i five
dollars for n 'SY~
CHOLOGY Maga the
three books. 1 1in,
and I thank yo ible
to me.

God bless yc ch-
ing humaniti fa
happy, healthy, eep
right on, Brother the
knowledge that his
world a succe are
coming.

I hope your ted
into various fo ‘or-
getting the Ge on-

ent comes from vas
graduated from ere
in 1873. Brothe¢ in
one of the fine: to
man or woman.

WE ALL |

T. Hine, of B da,
writes:

HAVE been a re: ga-

zine for some ti say
that I get more 1 ion
from its pages than : Ise.
However, we are all iis-
takes, and this is 7ou
have done in your N

I refer to your : Jed
Hendricks Woke Up His Vir.
Herbert. After reac” re-
fully, I came to tl hat
about the only thin to
make ten billboards nly
one did before. In « lis-
figured the landscap 1en

lamented the fact i or

church windows we T a
message for proma of
someone’s wares.

No mention was made o . to
the community such as t ng,

swimming pool, municipal ... ...rse
or even a tourist’s hut. ’

Your picture on page oes
him justice, a typical 'er,
foreverlasting chewing ar,
thinking up new sch ich
quick.

“And what gainet he
loseth his soul. . . .’

The other article I 3 po-
crites, Gangsters, Clc i

I cannot see how to
serve any useful ) ich
stuff. You have 1 of
writers, such as Mr dr.
Haddock, so let’s
work,

Your article on n nd
there are unlimited on
nature, science, art, ast

for the sake of Vo...., —... ....tal
balance.

Thanking you_ for your past achieve-
menlic:s, and looking toward future good
work. -
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Dr. Miller’s answer:

I THANK you for your frankness and
the interest in PSYCHOLOGY which is
made manifest by the fact of your
writing.

I readily confess that your criticism
of the story of Mr. Herbert is well-
founded, that the waking up of the
town in question would have been much
more convincing had some strong pro-
gram of community service been set
forth.

We have printed several articles of
the latter type, however, and Mr.
Herbert’s article appeared to us of
interest in that it showed how thru
even so doubtful an expedience as the
larger use of bill-boards, an era of
prosperity was brought to a heretofore
sluggish town.

I quite agree with you that bill-
boards are an unquestionable disfigure-
ment of God’s great out-of-doors, and
would rejoice to see the day hasten
when such disfiguration would be pro-
hibited by universal law.

With reference to theatre reviews,
we find that, while many of our readers
are entirely disinterested, the theatre
is to some extent a pulse to contem-
porary interest and popular psycholog-
ical attitude, and many of our readers,
even far removed from Broadway, are
interested to keep in touch, thru this
medium, with the current productions.

S. J. Thigpen, Chicago, Ill., writes:

I AM a reader of PsycHoLoGY. The
magazine is in every way satisfac-
tory. It is a good companion and I
would feel lonesome without it. It
makes the evenings shorter and very
pleasant around the fireside.

1 have Dr. Miller’s course in Practi-
cal Psychology which I am studying
along with the magazine. I am very
proud to own these lessons.

I thank you for the prompt shipment.

W. Moyes,
writes :

I HAVE just returned from Brant-
ford and found PsYCHOLOGY await-
ing me.

It was very kind of you to send on
the two copies as I would have been
disappointed had I missed them.

Such is the popularity of your mag-
azine that it is difficult to get a copy,
as I am told that no sooner is an issue
in than it is sold out. Unless you are
on the spot, you stand a thin chance.

Mr. C. H. Osbourne of Kansas City,
Kans., writes:

HAVE a few questions I would like

to ask you.

Do you think human nature is funda-
mentally selfish, as a whole? That is,
can the average human be content to
let the other fellow suffer all sorts of
adversity as long as he or she is well
situated? Can he really enjoy his
material comforts, conveniences and
possessions knowing that next door, or
a block away, there is, or may be, some-
one in utmost need of aid, someone
whose soul is darkened with the gloom
of despair?

(Continued on page 76)

of Toronto, Canada,
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an INTERNAL Bath?

By M. PHILIP STEPHENSON

HIS may secem a strange question.

I But if you want to magnify your

energy—sharpen your brain to razor
edge—put a glorious sparkle in your eye—
pull yourself up to a health level where you
can laugh at disease and glory in vitality
—you're going to read this message to the
last line.

I speak from experience. It was a mes-
sage just such as this that dynamited me
out of the slough of dullness and wretched
health into the sunlit atmosphere of happi-
ness, vitality and vigor. To me, and no
doubt to you, an Internal Bath was some-
thing that had never come within my
sphere of knowledge.

So I tore off a coupon similar to the one
shown below. I wanted to find out what it
was all about. And back came a booklet.
This booklet was named “Why We Should
Bathe Internally.” It was just choked
with common sense and faets.

What Is an Internal Bath?

This was my first shock. Vaguely I had
an idea that an internal bath was an
enema. Or by a stretch of the imagina-
tion, a new-fangled laxative. In both cases
I was wrong. A real, genuine, true internal
bath is no more like an enema than a kite
is like an airplane. The only similarity is
the employment of water in each case.
And so far as laxatives are concerned, I
learned one thing—to abstain from them
completely.

A bona fide internal bath is the adminis-
tration into the intestinal tract of pure,
warm water, Tyrrellized by a marvelous
cleansing toniec. The appliance that holds
the liquid and injeets it is the J. B. L.
Cascade, the invention of that eminent
physician, Dr. Charles A. Tyrrell, who per-
fected it to save his own life, Now here’s
where the genuine internal bath differs
radically from the enema.

The lower intestine, called by the great
Professor Foges of Vienna “the most
prolific source of disease,” is five feet long
and shaped like an inverted U—thus (1.
The enema cleanses but a third of this
“horseshoe”—or to the first bend.

The J. B. L. Cascade treatment cleanses
it the entire length—and is the only ap-
pliance that does. You have only to read
that booklet “Why We Should Bathe In-
ternally” to fully understand how the
Cascade alone can do this. There is ab-
solutely no pain or discomfort.

Why Take an Internal Bath?

Here is why: The intestinal tract is the
waste canal of the body. Due to our soft
foods, lack of vigorous exercise and highly
artificial civilization, nine out of ten per-

sons suffer from intestinal stasis (delay).
The passage of waste is entirely too slow.
Result: Germs and poisons breed in this
waste and enter the blood through the
blood vessels in the intestinal walls.

These poisons are extremely insidious.
The headaches you get—the skin blemishes
—the fatigue—the mental sluggishness—
the susceptibility to colds—and countless
other ills are directly due to the presence
of these poisons in your system. They are
the generic causes of premature old age,
rheumatism, high blood pressure and many
serious maladies.

Thus it is imperative that your system
be free of these poisons. And the only
sure and effective means is internal bath-
ing. In fifteen minutes it flushes the in-
testinal tract of all impurities. And each
treatment strengthens the intestinal mus-
cles so the passage of waste is hastened.

Immediate Benefits

Taken just before retiring, you will sleep
like a child. You will rise with a vigor
that is bubbling over. Your whole attitude
toward life will be changed. All clouds
will be laden with silver. You will feel
rejuvenated—remade. That is not my ex-
perience alone, but that of 900,000 men
and women who faithfully practice this
wonderful inner cleanliness. Just one in-
ternal bath a week to regain and hold
glorious, vibrant health! To toss off the
mantle of old age—nervousness—and dull
care] To fortify you against epidemics,
colds, ete.

Is that fifteen minutes worth whilef

Send for This Booklet

It is entirely FREE. And I am abso-
lutely convinced that you will agree you
never used a two-cent stamp to better ad-
vantage. There are letters from many who
achieved results that scem miraculous. As
an eye-opener on health, this booklet is
worth many, many times the price of that
two-cent stamp. Use the convenient
coupon below or address Tyrrell’s Hygienic
Institute, Inc., Dept. 2010, 152 West 65th
Street, New York City—Now.

Tear Off and Mail at Once.
Tyrrell’s Hygienic Institute, Inc.
152 West 65th Street, Dept. 2010
New York, N. Y.

Send me, without cost or obligation, your illustrated
booklet on intestinal {ils and the proper use of the famous
Internal Bath—''Why We Sheould Bathe Internally.”

Shows you how to release yourself
from the habit-hold of inertia and un-
awareness. The author shows you how
to make your life exactly what you want

“BE A PRIZE WINNER”
By Lon J. Haddock

More Than a Book

Price Two Dollars
Psychology Pub. Co., Inc., 101 W. 31st St., New York, N. Y.

it to be. His method is to make you
acquainted with a new person—yourscif
—and the untapped or bharely tapped
source of your own personal power.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Call It Something and Go On

problem unsolved, and tackle the next
job. To have insisted upon first finding
the right answer to each tough situa-
tion would have held them up and made
them miserable failures.

“There are many things that we
can’t understand till we have passed
them. Looking back we get the per-
spective that makes it possible for us
to understand. We can only thoroly
understand some things by going on
and considering them in the light of
what happens after.

“The leaves of the book of life are
turned for us very rapidly. Time does
not wait; we are given but little oppor-
tunity to study each lesson. They are
never re-leaved for us to review. How-
ever, when you find on them a problem
the answer to which you are not able
to determine, go on, the answers are al-
ways at the end of the book.

“Too often we concern ourselves with
matters that are beyond our control.
A rainy day, a spell of illness, a bit of
what we call ‘bad luck’, should never
be allowed to upset us. We have no
right to worry over things we can’t
correct. There is a great deal in this
life that has been taken out of our
hands for our own good and comfort.
Life would be a burden if we had to
order the shining of the sun, the fall-
ing of the rain, the beating of our
hearts and the multitude of precise de-
tails, which Nature has undertaken to
look after for us. We ought to be glad
that if we plough up the ground, plant
the seed, Something Else will attend
to the operations by which the germ
life will develop, burst the shell of the
seed, and find its way thru the soil to
the light. If we will keep the weeds
out, Something Else will make the
plant grow and see that it selects
what it needs from the soil to develop
into plant and flower and fruit. The
man who has no harvest to gather usu-
ally is the man who has refused to do
his part. The man who is unfit to en-
joy the harvest is the fellow who wor-
ried so much over the things that were

(Continued from page 22)

beyond his control, that he became
physically unfit. The wise man cheer-
fully and faithfully plays his part of
the game and leaves the rest to Some-
thing Else.

“We’ve been taught that one of the
most important steps toward perfection
is to acquire wisdom. That’s very true
but we must understand that wisdom
is not the amount of knowledge we
possess, it’s the use we make of what
we know. There are many men who
have been highly educated and know
something about a great many things
but it has never helped them to get
anywhere. They have not turned their
knowledge into wisdom. They are im-
mense reservoirs that have been filled,
but never tapped.

“And there’s no place where that’s
truer than in the selling field. Some
college graduates have been big flops.
Men who have never finished grade
school have been top-notch salesmen.
The best salesman I ever knew mur-
dered the king’s English but that man
did not let his lack of education prevent
him from being a successful salesman.

“Men have overcome physical handi-
caps and in spite of them have outdis-
tanced their competitors who were more
fortunate physically. There are greater
handicaps than physical disabilities or
lack of education. The salesman who
sold me my automobile this spring has
two wooden legs but he sells more cars
than any other man in his organization.
And I'll bet he’s happier, too, and has a
more contented family than most of
the other fellows in his outfit.

“A good salesman doesn’t have to be
top-notch in every phase of his work.
Some men make a dandy approach, are
great on their description but weak on
closing. Other men make a very poor
approach, are slow of speech in their
sales talk, but are able to get the name
on the dotted line.

“To be a perfect salesman is the
dream of every man in the field, but the
best of them stumble along getting the
details, making many mistakes, falling

down miserably at times before they
are uniformly successful. If they had
stopped at any particular point and in-
sisted upon perfecting themselves there
they never would have arrived. :

“The same principle holds true in the
daily canvass. The best of men are
unable to land every order. The failure
stops with his first refusal. The suc-
cessful salesman would be in the same
class if he indulged in the same practice.

“The ideal of every sales-manager is
a perfect selling force, a group of sales-
men all of whom are “top-notch.” Yet
his records will show that the bulk of
his business does not come from the
extraordinarily good salesmen. His
firm would have to close its door if it
depended solely upon the business pro-
duced by the “star men.” It is that
bigger group of persistent pluggers
that comprises the backbone of the
average business and out of which the
‘star men’ develop.

“The man you see at the top reached
it over the same road that you are
traveling, and it took time. The bones
of the failures that you see beside the
road are those of the men who refused
to go on.

“One lost sale does not prove the
futility of your effort nor your weak-
ness as a salesman. One bad day does
not necessarily mean a profitless week.
If you keep going you will arrive.

“Will I succeed? Will I gain my de-
sired end? Will the future be an im-
provement over the past? Will I be
sorry or will I be glad? Will I be rich
or will I be poor? I do not wait to
find the answer to these questions be-
fore I undertake the task in front of
me. If I do, then I will surely be a
miserable failure, for there is no one
who can tell me the answers. To wait
until I am sure I am right means to
keep on waiting. And then I will not
know because there is only one way
for me to find out the answers and that
is to enter upon the experience, do the
best that I can, ‘Call it something AND
Go ON!""”

Everybody Makes Mistakes

The man may be all right, but his
family wrong. Friend wife wants more
money, envies people who are better
off. A mother-in-law can make home
a private hell, tho mothers-in-law are
rated highly by people who trace per-
sonal shortcomings into the home.

In the yard of a New England fac-
tory that makes cartridges, there are
several little earth huts with sheet-iron
roofs. In each hut, a man works alone,
making fulminate of mercury, a high ex-

(Continued from page 34)

plosive. Accidents will happen, but the
only time recently in which one of those
huts blew up, killing a man, it was
found that his home life had become a
Hades.

Men who know, say that it is a fairly
simple matter to change home condi-
tions where people are young—a tact-
ful, sympathetic employer talks with
Friend Wife, and complications
straighten out. But with middle-aged
people things are more complicated—

there may be, for example, entangle-
ments with other men or women.

About the queerest case of family
trouble I ever heard of was that of a
young fellow who found himself out of
a job, in hard times, with a wife and
newly-arrived baby. He was out of a
job because the sheriff had closed the
place where he worked.

He sat down and thought things
over. Twenty-eight years old he had
put{ himself thru Dartmouth, by work-
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ing as a head waiter, a book store clerk,
and an editor. His first job had been
in the advertising department of a
factory where men grew gray without
advancement. That was followed by a
salesman’s job, permanently pegged at
twenty-five dollars a week. Then he
traveled for a wholesale house so
venerable that most of its customers
were dead—and that had been followed
by the job the sheriff seized. What was
wrong? Suddenly he remembered that
every job he had ever held had been
landed for him thru the influence of
some relative. His folks seemed to
have great “pull” with concerns totter-
ing on their last legs.

Following the advice of a friend, he
wrote to a particular man in each of
two dozen of the largest and livest busi-
ness concerns in Boston. Ten answered,
five invited him to come for a personal
talk, and one hired him for work that
gave him an all-around grasp of busi-
ness. Today he is president of an
important manufacturing corporation.

Failures of foresight!

There may still be a few ghosts of
saloons haunting your town, symbols of
the most gigantic failure of foresight
in our generation. Men in the liquor
business were so certain that prohibi-
tion could never come! So certain that
their obsolete methods of distribution
need not be improved, when the busi-
ness world was cleaning up all around
them! It is my personal belief that,
had the distribution of liquor been
modernized like the distribution of dry
goods—taken out of politics and made
decent, the industry might have sur-
vived and the booze question settled on
a better basis than the present state
of affairs.

The other day, a worried business
man came to a New York market spe-
cialist, seeking his advice. Head of a
concern that deals in barley, he had
sold it for years to brewers, and re-
fused to believe that the demand for a
staple thing like barley would ever

change. On that account he neglected |

to create other outlets while prohibi-
tion was coming, and the market expert
frankly told him that it was now too
late.

Times change, and unless business
methods change with them, there is
failure—business concerns have their
youth, middle age, senility and death,
unless rejuvenated. Whether people
can be rejuvenated by monkey glands
or elixirs is doubtful—the age-old
search is still on. But business organi-
zations can be, by the promotion of
juniors—the whole theory of the cor-
poration is perpetuity.

Many an astounding success has been
made by going contrary to the estab-
lished order of business. Henry Ford
has just done it again with his continu-
ous method of making plate glass, ab-

solute folly to the folks who had been |
Please use coupon or mention PSYCHOLOGY MAGAZINE when you write ad\ ertisers
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Gordon Must Have Struck It Rich

“Fred, do you see what I do?”

“You mean that diamond Gordon’s wife is wearing? Say, I saw
it the moment they came in, and I want to ask you—where does ke
get all that cash? I heard he was coming up at the Boley Company

ut I didn’t know he was president yet!”

“Yes, Fred, Gordon’s getting on. We'll have to admxt he’s got
the edge on a Jot of us who went to school with him.”

Now, Bob Gordon had the edge, but -
he also had a secret—at least so far ® YOU Can
as Mrs. Gordon’s solitaire was con- Onn- g
cerned. No, he didn’t buy it on time

magazine one night he read “Now you

payments either
Turning the pages of his favorite
can own diamonds—60% of market Sent

—unpaid loans”, and he was curious. FR.EB

This looked like an opportunity to Exam.

save real money on fine diamonds. ination 1 10 large
He had always wanted to get Helen a finer oan firmge

solitaire t.hanys i:fagelgnent ring he’d of 'ol °°'n';'=’42.°¢"n‘-'5§:&‘1'..

given her five years before; so without say- $1,000, 000%0)'5 nd—nted over

ing a word to anyone he sent to_the wor d monds at 8 m.m'g.-:,'}_fm yon dia-

famous firm of diamond bankers, Jos. DeRoy thgon‘.fm"' not all joang aro ol values.

& Sofns, of cﬂm‘mrgl&dlr:n to(\l' t}leu' latthst . u'-," to match :“’mm

ist of un| oans an onds romo er lege, th examination freg 'itmhuutobm%:’”“"‘

al cash transacti he
m‘; an o ing value—nol kgns For &?‘e‘tailed L‘Ct Fp

He found in this amazing list diamonds as . Radiearo, 1ot Unpaid ¥oans
low as $60 a caral! mﬁ%ﬂﬁ?ﬁ y ""';,:5,,%
He learned that the DeRoy firm guaran. of Unpal ou Suaran 3
teed weights, qualities, and loan value- Emum. e, Squetoosty

So he sent for Helen’s solitaire for FREE erencea,
examination. _Yes, that's the way DeRoy Unpaiq Loans~Low write at cace,
sends everything—for free inspection ﬁrst. as
and they tell you to try to match their dia. £
monds a¢ 6vV% more! H

You too, should send for the latest DeRoy =
list now! Why pay full prices for diamonds 2 d Sema,
when it costs you nothing to mvamgate? 3 N

‘The announcement Bob Gordon saw isre- 3 M\\
printed on this page, at the right. There’'s § 4dd:
a convenient coupon which will bring you £

e full information. Mail this coupon now *

—no obli txon—but do it today as the
number of unpaid loan lists are limi!

;
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Here’s a wonderful way to get it
Our beautifully illustrated book tells how. It tellsall

about our ncw methods of art decoration, art treatment and
how anybody can learn without Emvlous training or experience.
lthcgntams pageka(ter page of andsomx lfolor xlllu:tnhom g(
what you can make and supplies are sent by
ou can make good FREE us with the mxtrucuons
g&ney and tl.us book is o5t ﬁam‘l mil."So“e made
the first wee me society
learn and thoproﬂtun mthm women have taken up this work
in almost any other business. You gOTCH Nre 1A1CN A0 thisHOTL

can neobo‘mdlnlnnhhedm '::{ leasure or lt‘.t.h.

m tful home
Youdon’chnbhowhowtodnv ine. wr’“""“{g’“ﬂﬂ
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Robert Collier, prominent New York
psychologist, has put into book form the 7

Keys to Success. These secrets show how
to make more money; improve health;
remedy business and domestic trouble; ac-
_quire charm,-grace and beauty—how to get
the things you want!

The Formula of Success

Hundreds write Mr. Collier thanking
him for the amazing new power that has
lifted them out of the rut. One merely
needs to read the easy chapters such as
“The Magic Secret,” “The First Law of
Gain,” “The Gift of the Magi,” “Open
Sesame” and “The Formula of Success”
to begin to have this new power everyone
is talking about.

Robert Colliet’s Discovery
Robert Collier has dlscovemd that it s meeleu‘ary
ﬁf:m ml eal'a m To Uu Wilfw‘le:ﬁ“i n:!c’f

No diet or exercise or bo\‘.heraome study. Easy
of these valuable guides will show you the way.

Modern Miracles

ety Sl nd bk tench Yo b £ P
e ou thot .
s o gl sng o s ot g

‘The set me
artcraft binding; 643 pages; 24 chapters, fully, Ingexed

wi Regular price
complete ¥1 gs—our price while this edition lasts s » «
only $2.85. .

Amazing Results To
Thousands

“Doubled my husband’s salary’—writes C. S. N. of
Indianapolis. xSlnne ving your books I have made
over 81& . M. D., Caplto . ‘AM}
tical method f happiness n earth,’” Ed. Business Maga-
zine, New York. **The Secref. of The Ages’ gives me a
power vaster than nature,” W. H. H., Huntington, W. Va.

SEND NO MONEY
ha.vepaxd $7.85 for this set, but now to close

out the last we are
this valuable series for only $2.85. Send only this con-

back! T your

Robert Collier, Inc.,
597 Fifth Ave., New York, N. Y.

send me “The Secret of The Ages™ 7 vols. com-
gxl;’te (regular $7. 8311( edition), 1 wm pay postman $2.85

al. My m to_be refunded
gromptly I retum books at any tlme within the next
ths as unsatisfactory.
Name...
Addrea
11

producing it by a process which, Mr.
Ford declares, has not been improved
in fifty years.

‘But that way also lies failure—per-
haps oftener than success. Not so long
ago, Ford himself changed his mind
about advertising. For years, he
maintained that the “Tin Lizzy” joke
and his own publicity value sold cars.
But now competition has forced him
to advertise like other manufacturers,
and admit that paid advertising is a
necessary element in quantity pro-
duction.

Let the farmer be the illustration for
this kind of failure: )

Some years ago living costs began to
rise, particularly food prices. People
began to investigate. They found that
the hogs, for which a farmer got ten
cents a pound, live weight, became
forty-cent ham and bacon when _the
housewife bought in the city. Who was
making all that profit along the line?
Why not cut out all the middlemen and
let the farmer sell direct to the house-
wife?

“Eliminate the middleman—direct
from producer to consumer!” was the
cry, and it is a fallacy that often brings
failure in the distribution of other
products.

A fallacy for this reason: The
farmer cannot turn his hogs into ham
and bacon as cheaply as a packing
house doing it on an enormous scale. He
cannot make as good a product, nor as
uniform. He wastes things the packers
save. Transportation costs him more
than is the case when ham and bacon
move thru the regular distribution
channels at carload rates. Therefore,
neither farmer nor consumer saved
anything, while in actual practice the
consumer often got a mighty poor ham
—and the farmer got his proportion of
dead beats in such trading.

Eliminating the middleman is a
fallacy, because he renders a service
cheaper than anybody else—if he didn’t

"he’d be eliminated. in a minute. For the

farmer, success lies in cooperating with
the middleman—practically every great
cooperative marketing movement, like
those of the California and Florida
citrus growers, not only sells thru the
fruit merchants, but spends money in
advertising and salesmanship to in-
crease their business by increasing the
consumer demand. -

What David Harum said about a rea-
sonable number of fleas being good for
a dog, applies to failure. They are a
by-product of growth for the concern
and the individual. New paths must be
constantly taken. Never strike out in
a new direction and you will not fail—
but neither can you succeed.

“We learn wisdom from failure
much more than from success,” said old
Samuel Smiles. “We often discover
what will do by finding out what will
not do; and probably he who never

PsycHOLOGY
made a mistake never made a dis-

covery.”

Let’s scotch two 4%i-~~ ~—3d-1- ha.
lieved about failu :

There is the nc and
forty go together low
has reached this red-
ing, his chances

Rubbish!

Last year the New Tub
had a lunch for r are
presidents of corpora red

and twenty of them _of

five hundred member: ou-
sand employes unde ion.
Each man wrote a sh his
life in questionnaire v in
three stated that he ody
in the business world rty.

And the notion ths 10W
that nine men out of am-
bark in business fail.

Statistics show no
~ Whoever started tt its
travels, started a lall tis-
ties! Mystic word! ta
lie is “statistics,” and ted
forever in articles, - oks
and speeches. Contras it,
brand it as a myth, t. off
in every way, but it ind
travel, because it is

Dun’s credit agenc: [ to
kill this myth with : but
the false ones are al ad.

Here’s what the 1 W
The number of business rly
is, on the average, less 1a
hundred. Durlng perioc ind
depressxon it rises, but y—
to about 1.25. And fe to
grow fewer as banking, ns-
portation, communicatior her
facilities for doing busines .

Nor is even failure syn rith
“down-and-out,” -for some iest
business stories are of me ud-
denly smashed by circumst hin
or without their control, few

years later called their . to-
gether at a dinner, each f der
his plate a check for the unt
owed by his host when the <.usu vame,
with interest.

Probably the best-know: hat
kind is about Levi P. Mort esi-
dent of the United Stateswm son,
who when nearly forty v ner
in the dry goods firm ‘on,
Grinnell & Co., which usi-
ness in 1861, later settl rith
its creditors. Mr. 1} ted
again, and a few years ave
a full settlement and £ his
creditors.

Success is sought, and 1 red.

Success is applauded, ure
shunned.

Success has its literatu ail-
ure is hushed up.

Yet I believe that ulti ure

will be as closely studiea as success,
for it is the greater teacher.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write adventisers.
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Mountaimn-top Psychology

(Continued from page 31)

had more to do than any other single
individual in spreading this light was
the quiet Florida judge, who convinces
everyone who gets within his reach
that he has taken firm hold on some
vital elements of that Truth that makes
men Free.

Another of -the special lecturers was
Dr. Ferguson, of Birmingham, who
has made remarkable discoveries con-
firming the possibility of increasing
the quota of white corpuscles in the
blood and thus coping with and con-
quering the most malignant diseases.
Drs. Ferguson and Fox announced that
they are planning to enter into a joint
experiment to determine whether it
may not be possible to produce this
same effect of multiplying the white
blood corpuscles and thus curing dis-
ease by suggestion thru hypnosis. It
is planned to carry on these experi-
ments during the coming winter, and
their results will be announced from
time to time in PSYCHOLOGY magazine.

Dr. Henry Gaines Hawn, dean of
America’s dramatic readers and fore-
most teacher of the spoken voice, de-
livered two of the evening lectures,
thrilling his audiences with his read-
ings and making clear the cardinal
principles of voice production and also
of correct pronunciation of English.
Dr. Hawn is an outstanding psycholo-
gist as well as voice teacher and is
insistent in teaching that proper tones
are produced chiefly, if not solely, by
proper thought control.

Colonel Howard delivered two eve-
ning ‘lectures, one on Mussolini, whom
he characterized as the “most practical
psychologist of today,” since he has
changed the psychology of an entire
nation; the other on his own novel
“Peggy Ware,” telling the story of his
experiences that led to and accom-
panied the writing of the book.

Dr. Thomas J. Simmonds, president
of Brenau College for Women at
Gainesville, Georgia, while enrolled as
a student in the school, gave daily
lessons in the Bible, gathering together
a small group of earnest souls intent
on further mastery of the Book that
has done so much to mould the thought
of mankind. In addition to his work

“in his own and the other classes, Dr.

Simmonds found time to enter inti-
mately and heartily into the life of the
camp and school, taking part merrily in
its diversions and captivating everyone
by the rare and beautiful sweetness of
his mind and character.

The writer gave a course of daily
lessons in psycho-analysis, outlining
the developments in this field, and sug-
gesting practical methods of self-
analysis; also a two-weeks’ course of

lectures in the psychology of sex. In
addition to this class work he held
daily personal consultations with stu-
dents and after Dr. Miller’s return to
New York acted as presiding executive
of the school.

Emphasizing the downright practi-
cality of the whole session there was a
course of daily lectures in the psy-
chology of business by Professor
Lawrence W. Rogers, of the College of
the City of New York. Professor
Rogers has long been a favorite lecturer
and writer for business groups and
while his daily lectures were distinctly
practical and rigorously attended by
those ‘students who are already actively
engaged in business or planning to
enter a business career, he, too, car-
ried forward the intensely inspirational
note of the entire school, pointing out
from day to day the humanitarian and
cultural elements of business life, and
adding to the scientific and practical
points of his instruction in industrial
and commercial matters many earnest
points for the development of character
and culture.

Miss Sophie Milthack, instruetor in
the Mensendieck Method of Body-Build-
ing, was in charge of the physical cul-
ture work of the school and held classes
daily, down on the broad rocks near
the cascades, as well as giving private
lessons during the day.

Dr. Daisy Barr, for many years a
leading pastor of the Friends churches
of Indiana, was also a student. On the
first Sunday of the camp she was asked
to preach for the group who gathered
on the porch in the open air of the July
morning. Song and sermon mingled
with the music of the lovely cascades
below, and at the end of the service her
audience was so delighted that Dr. Barr
was formally asked to become the
school pastor, and accepting the invita-
tion preached on the following Sundays
also. :

Professor Ferdinand Dunkley, for-
merly professor of music at the
Alabama College for Women and now
organist of a leading congregation at
New Orleans, who has written many
favorite musical compositions both
sacred and secular, conducted classes
in music and gave private instruction
to a number of pupils as well as being
in general charge of the music of camp
and school.

Among the most thoroly delightful
items of the month were the more or
less informal evening programs ar-
ranged for the nights for which no
regular lectures were scheduled. A
few choice spirits were the leaders in
these events, chief among them Mr.
Robert Beggs, of Gadsden, Alabama,

He thinks he
is speaking

Correct English/

Can you find his FIVEmistakes?

IF YOU were introduced to an attractive,
prosperous-looking man or woman who
constantly made crude mistakes in gram-
mar and pronunciation, what would you
think? You could not help thinking that
this person was sadly lacking in education;
you would feel that he, or she, belonged on
a lower social level.

And yet, unless you have made the cor-
rectness of your own speech a habit, you
never can be sure that you are not uncon-
sciously ‘making errors which may cause
others to lower their estimates of your
education and refinement.

You may not make such glarini errors as [ ain’t,
you was, and between you and I, but perhaps you
commit other mistakes which offend the ears of
}h?sle who know, and cause them to judge you un-

airly.

Perhaps you sometimes use wvho for whom, or
twould for should. Are you always sure whether
to spell words with one or two *c's” or “m’s” or
“r's,” or with “ei” or “ie”? Do you ever say,
“1 d,:i it already” or, “He don't mean what he

e What Can You Do?

For many years Sherwin Cody studied the problem of
ereating the habit of using good English. After countless
experiments, he finally invented & simple method by which
you can acquire a better command of the English language
in only 15 minutes & day.

Under old methods rules are memorized. but correct
habits are not formed. Soon t rules themaelves are
forpotten. The new Sherwin Cody method provides, on
the contrary. for the formnation of correct habits by con-
stantly calling attention only to the mistakes you make
—ard then showing you the right way. so that corrert
Enclish soon becomes ‘“second nature.”*  Already over
50.0:)0 people have used this method with the most marked
results.

Free Book On English

A new book explaining Mr. Cody’s invention is ready.
If you are ever embarrassed by mistakes In grammar,
spellinz. punctuation, pronunciation, or if your vorabulary
1s limited. this new free book. *‘How to Speak and Write
Masterly English,” will prove a revelation to you. Send
the coupnn or & letter or postal card for it now.
SHERWIN CODY SCHOOL OF ENGLISH, 3410 Rearle
Butlding. Rochester, N. Y.

SHERWIN CODY SCHOOL OF ENGLISH,
3410 Searle Building, Rochester, N. Y.

Please send me your free book, “How to Speak and
Write Masterly English.**
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a gifted young actor, author and busi-
ness man who staged a delightful gypsy
fantasy, arranged a jolly “Baby party,”
concocted stunts for the relief and edi-
fication of overworked brains, and in
many ways made himself an asset to
the life of camp and school.

Another camp favorite was Mrs.
Claude Brown, of Ohio, a well-known
dramatic. reader of the Chautauqua
stage, who gave readings on a number
of occasions and particularly charmed
the school community with her render-
ing of Lulu Vollmer’s play, Sun-up.
Miss Lois Walker, a voice pupil of Pro-
fessor Dunkley’s, contributed to the de-
lights of entertainment programs with
her songs, giving a number of Mr.
Dunkley’s own compositions, and on one
occasion singing music he had written
in his studio at the camp for a poem
written by Mr. Beggs during the ses-
sion of the school.

Many others gave generously of time
and skill to provide merriment for their
fellow students and their teacbers. In
particular the tent colony of young men
students, with songs, musical instru-
ments and good cheer aided immeasur-
ably in keeping up the spirits of all.

Night by night residents of the sur-
rounding neighborhoods drifted into
camp, some of them being the conven-
tional summer residents from adjacent

large cities, but many of them the
hardy mountaineers. On one Sunday
morning they came in force, and re-
galed themselves and the school with
one of their unique “sings”, for which
the section is noted. Brawny men and
sturdy women united in pouring forth
weird, old-fashioned melodies with curi-
ous harmonization, still using the old
“Sacred Harp,” which has been the
song book of that part of the United
States for generations. Two of their
number at a time led the musiec, beat-
ing time in the precise manner of the
early days. A number of young girls
and one small boy of nine or ten took
turns at being leaders. Between the
singing of the morning and afternoon
at the lodge the visitors were treated
to an old-fashioned barbecue—fried
chicken with all manner of “fixings”
out in the open air under the trees
across the road.

On one of the last evenings of the
school session the camp was, by invita-
tion, invaded by between two and three
hundred young farmers from the outly-
ing regions who had gathered in the
glen for their annual encampment as
members of the “Four H’s”, the splen-
did organization which is instructing
and stimulating the young farmers of
the nation to more scientific and pro-
ductive methods of agriculture. The
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lodge was for the time being turned
over to the boys, who filled the down-
stairs seats and crowded the balcony
where there was standing room only,
while they listened to a program spe-
cially prepared in their honor. On the
next day the school was invited down
the glen to a barbecue dinner with the
boys and their instructors.

One thing was more distinctly clear
than any other as the month’s adven-
ture came to a close. This was that
something had been started that cannot
be stopped. The Summer School of
Psychology will go on; possibly both a
Winter and a Summer school. Just
when and where the next session will be
held is not known at present. Possibly
a winter session will be arranged at
some point in Florida and the next
summer session will doubtless be lo-
cated in New England, the Adiron-
dacks, Northern Michigan, or some
other appropriate place.

But something has been created that
has life and vigor, and will long con-
tinue: A new kind of Truth-seeking; a
new understanding of human life and
human relationships; a new kind of
human sympathy and friendship and
united searchings for high experience
and wide service; a new and confident
hope for the ultimate well being of
mankind.

Good Boys for Bad

automobile thief. He scarcely remem-
bers when he learned to drive; more-
over, all gear shifts were alike to his
nimble fingers. Exercising this talent
on other people’s property finally
landed him in the courthouse; in fact,
it landed him there more than once.
On one of the later occasions he was
caught on the road by the sheriff who
yanked him out of a stolen car and
heaved him into his own, preparatory
to conducting him to jail. But before
the sheriff could follow the prisoner
into his car the boy bounced upright,
slammed the door, stepped on the gas
and was off. Knowing that the sheriff’s
automobile would be recognized by a
great many persons he abandoned it
a few miles further on and stole an-
other. However, he was eventually
caught.

“That was another boy I wanted,”
said Mr. Starr. “I judged that he must
have pretty good stuff in him. And he
has. I’'m not at all uneasy about his
future.”

There was a very amusing episode
at the courthouse when Mr. Starr ar-
ranged to have this boy placed in his
charge. While he was signing papers
and arranging details with the judge he
told the boy to go out and sit in his
automobile and wait for him. News-
papermen and court attendants fairly

(Continued from page 42)

howled with laughter and one of them
said: “There goes another automobile!”’
But the boy waited. The sheriff’s auto-
mobile he considered fair game BUT NOT
ONE BELONGING TO A FRIEND. '

The Starr Commonwealth for Boys
looks more like an expensive private
school than an institution. In the main
building there are Oriental rugs on the
floors, a few oil paintings and several
excellent prints of well known master-
pieces on the walls. The furniture com-
prises many beautiful pieces of early
American chairs and tables. The boys
live in various brick dormitories, each
providing for about fifteen. On the
ground floors are the dining rooms and
large reading and lounging rooms in
which are leather-upholstered furni-
ture and enormous fireplaces. In the
cellars are the showers and upstairs
the beds. The boys of each cottage are
held responsible for its order and clean-
liness. I looked at beds so perfectly
made that the taut white spreads sug-
gested a new drum. Also there were
kitchen tables scrubbed to the white-
ness of beautiful linen. The boys of
each cottage have their own system for
putting away their tableware. Thus in
one cottage the handle of every cup in
the cupboard must be turned west
while in another all are turned east.
Just why these little details mean so

much to boys, I do not understand, but
anyone who is familiar with the life on
board a ship, either thru experience or
reading, knows that pride and the love
of order find expression in these ap-
parently small matters.

“We teach them order as a means of
teaching them character,” was Mr.
Starr’s comment. “The trouble with a
boy who has bad habits is primarily
that he hasn’t enough good habits.
Good habits lead to sturdy character.
So when we teach a boy how to make
a bed, and to feel pride in the accom-
plishment, he has learned a great deal
more than just that.”

All of the tableware is of excellent
quality, the linen is real linen, the silver
is real silver, and the china is in keep-
ing with this standard. The clothing
provided for the boys is also of good
quality and not uniform as to pattern.

“It has not been easy to overcome
ancient ideas about what an institu-
tion should be,” Mr. Starr remarked.
“And,” he added, “I can understand
the point of view of those who object
that many boys with unblemished rec-
ords do not fare as well as these, but
after all results are what we want and
results are worth something to the
whole community. Bare walls and
floors and a stilted, stiff, or gloomy
institutional atmosphere would severely
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cripple my work. We must have beau-
tiful surroundings; they need not be
elaborate, and you can see that they
are not, but the unobtrusive insinua-
tion of beauty in simplicity ofters silent
cooperation with all of the other work.
As for the expense, a great deal of the
most beautiful furniture I have cost
me far less thar I would have had to
pay for new pieces. Good linen wears
like iron, and so does good silver.
There are many mistaken notions about
economy.”

Surrounding the various cottages are
expansive lawns, a few flower gar-
dens, and quite a number of beautiful
trees. The forty acres slope gradually
toward a lake at the lower end. This
lake affords both fishing and swimming.
There is a garden large enough to be
designated a truck farm and this pro-
vides a considerable portion of all the
food consummed by the Commonwealth.
There is not an ugly spot on the entire
forty acres; every view is at least
pleasant.

Outlining the motives which led him
to launch this redemptive work, Mr.
Starr said:

“Mine was an orthodox Christian
home, consequently Christian idealism
colored very strongly my approach
toward a scientific view of the prob-
lems I was later to tackle. And it still
does. I have tried continually to keep
abreast of scientific advances in psy-
chology and, in fact, all that might be
of value in dealing with children, but
1 do not believe I was ever able to ac-
cept any suggestion of pessimism with
regard to the so-called bad boy. You
can set that down to an unalterable
faith in the Christian point of view
absorbed in childhood or to an innately
powerful optimism. No matter what
the source, that optimism remained un-
curbed thruout the long period when
those who believed most strongly in the
overwhelming force of heredity seemed
to speak with the greatest authority.
Now, I observe, there is a rising faith
in the power of environment. On the
whole, I think everyone will agree that
psychology is an emerging science, still
far from rock foundations. I found
nothing to shake my faith in my own
ideas.

“Qf course,” as I have said, “work
forms one of our basic principles. We
used to do all of our own laundry
work, baking, cooking, gardening, can-
ning, and in short, all of the work
about the place. With some expert as-
sistance we still do. It was impossible
to use modern labor-saving equipment
even if I had been financially able to
purchase it. I remember particularly
one Monday morning in the early days
of the Commonwealth when I was to
speak before a body of men who might,
if I made a favorable impression, con-
tribute something to the support of the
work, consequently I was fairly tingl-

ing with anxiety to make good, but I
had to get up at five o’clock that morn-
ing and do the week’s washing and the
week’s baking before I could get away
to make my speech at the noon lunch-
eon. I was pretty tired before that
oratorical effort and I am not sure that
it was entirely successful. Time and
the work itself have had to do most of
the speaking for the Commonwealth
but I can honestly say that I have en-
joyed every day of it and that my plea-
sure in the work grows with the years.”

Another example of Floyd Starr’s
keen understanding of youth was dis-
closed in connection with a fight be-
tween two of the boys.

“It had been brewing for a long
time,” he told me, “and one day as I
was coming up from the garden I
found it in progress. Before the com-
batants saw me I yelled to the other
boys who were within hailing distance:
‘Come on, boys. We're having a fight.
Form a circle. Let’s see the fun.’ And
then I said to the two who were fight-
ing: C“All right, go to it. The rest of
us will see that there’s fair play.
Well, that took the poison out of the
encounter and they felt rather proud
of themselves. Little boys can’t hurt
each other enough to bother about. A
bloody nose generally ends a fight at
once and that small damage is more
than worth what it accomplishes in
working off the pent-up irritation. We
don’t have many fights but almost every
one we do have results in a firm friend-
ship between the two battlers. In fact,
they often begin their new friendship
before the day is over. Fighting seems
to be one of the natural means for small
boys to strike up an acquaintance with
each other.”

At times, however, there are battles
between a bully and someone he has
selected for oppression. These meet
with sharp rebukes in which the youth-
ful citizens of the Commonwealth show
considerable emotion. They have vari-
ous councils which confer with Mr.
Starr on many problems of administra-
tion as well as discipline. Only a few
gestures are made toward self-govern-
ment but Mr. Starr finds the advice of
these councils especially valuable in de-
vising punishments.

“It sometimes happens,” he told me,
“that a boy who, in his previous en-
vironment, had been beaten so often
that he no longer minds it very much,
can be reduced to abject apologies by
nothing more serious than no dessert
for a week. Others are sufficiently
punished by being stripped of some
honor or privilege gained by good be-
havior, skill, or cleverness. Corporal
punishment is an extreme last resort.
And under no circumstances is work
cver a punishment. Work is always an
honor, a reward and a proud respon-
sibility. Thus you can see that with
corporal punishment and work both
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THE ABC’S OF
SUGGESTION
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THAT’S just it—the ABC’s of
suggestion! Every sound of
the spoken word suggests a
letter or combination of let-
ters of the alphabet. The
ABC’s of suggestion are the
basis of the NEW shorthand,
the shorthand of tomorrow—
properly called SPEED-
WRITING.

JUST as the spoken word
“YOU” suggests the letter
“yu”’, so the other major
sounds of the English lan-
guage, when scientifically
classifled and grouped, can
be ciearly indicated by a
suggestive ietter.

IT HAS been done! The nat-
ural shorthand is here! So
simpie 2 chiid can learn to
writeit as easiiy aslonghand.

RAPID? Yes! quick as
thought. And once you know
the principles, you never
forget them.

THE oniy shorthand that
can be written on a type-
writer with amazing speed.
Written with pen, pencil, or
typewriter, SPEEDWRITING
is readable by any Speed-
writer years after itis written,

A FEW hours of home study
and you wili be a proficient
shorthand writer—rapid and
accurate. SPEEDWRITING
will help you in your work
—wherever notes are neces-
sary, especiaily at coliege.

YOU can qualify for an ex-
pert stenographic position,
if you want to, in less time
than you can qualify for any
other activity that wiil pay
you nearly as weli—and no
other empioyment offers
men and women more pieas-
ant conditions or greater
opportunity.
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Send this coupon N o w !

without obligation
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More and Happier Years . . . The Nature
and Significance of Constipation . . . Germ-
Life in the Intestines . .. Encouraging
Good Germs to Supplant Bad Germs . . .
. Flatulence ... Acidosis . .. Heartburn
« « « Three Myths: Liver Disease, Stomach
Trouble and Biliousness . . . Bad Breath
and Body Odors—Their Meaning and Cor-
rection . . . The Treatment for Hemorrhoids
P | Ner « « « Consti-
pation and Its Effects on the Sexual Func-
tions . . . Constipation and Skin Troubles
« « o« Constipation and the Prostate .. .
Personal auty Depends on Correct
Elimination . . . Dangers of Fasting . . .
New Drugless Way to Cause Bowel Action
"« « » Headache—Chronic and Occasional . . .
Rheumatism and hritis . . . Colitis and
Other Results of Constipation . . . Is the
Enema a Friend? s_Exercise Worth
While? . . . Exercises That Benefit, Especial-
g.ln Constipation . . . The Tec‘lnique of
fecation . . . . Internal Visceral Auto
Massage . . . Relief by Lubrication . . . The
Cure by Relaxation and Milk Diet . . . Why

ias

THERE is an_easy, rational and helpful
way of directing the behavior of your in-
testinal system, and thus- becoming the
master of your health. Put-your intestines
under control, and gain a life of longer yecars
and .l;appyweil-benqg. Relieve the strain upon
all \your vital orgains—heart, li idneys,
lungs.and brain—by making your intestines
, do. t‘tiheir» daily duty of assimilation and elim-
ination. . o

ver,

A large‘percéntgge of the American people,
young, middle-aged and elderly, suffer from
constipation, occasional or chronic, and very
frequently in entire ignorance of this cause
of their troubles. From this almost universal
diseasec many other discases result. Constipa-
tion is in fact a great destroyer, whose toll
of breakdowns and suffering, inefficiency
and tragedy no man can measure.

Dr. Stemmerman’s new book is the result
of thirty years of intensive study and prac-
tical experience., It is scientifically correct,
by the best modern medical precepts and au-

- thorities. It is comprehensive, casily under-
stood and downright interesting. You nced
this book, if you choose to win more abund-
ant virility and long life.

You owe yourself a knowledge of the latest
plish ts of dern in the
treatment of that most prevalent disease,
constipation. *‘Intestinal Management’” con-
tains, for young and old, man or woman,
valuable information rcsgrdnpg constipation.
This information is ordinarily not readily
available to the average person, nor is it to
e found in such clear language as used by

Dr.' Stemmerman.

A Simple Test of the
Intestinal Functions

After luncheon chew and swallow about six or-
dinary charcoal tablets, obtainable at any drug-
store. Next morning note the color of the evac-
uation. If the color inclines toward black, AND
IF THE BLACKNESS HAS .DIS‘APP!‘_’ARED
BY FOLLOWING DAY, climination is good
If blackness still shows, then your elimination is
delayed and faulty. Try this easy test and it
may point out the cause of your headaches, dizzi-
-ness and those dull and dreary days that lower

our resistance and efficiency (from “Intestinal

anagement,” page 26).

A Sympathetic Discussion of a
VITAL QUESTION

Some of This Book’s Valuable Chapters and the Subjects
Handled by Dr. Stemmerman in His Personal Teachings

Dr: Stemmerman’s Great New Book

INTESTINAL MANAGEMENT

Will Bring You Longer and Happier Life

Are Drugs in Dis-
favor? . . . Reviewing
Some Drugs Used in
Constipation...Yeast
~—A Great Hoax . . .
Furnishing the Body
With Heat, Energy
and Repair. . . Baking
Powder, the Sinner
.« e \V’ukcning the
Staff of Life . . « So~
“Health

« « « Food
Idiosyncrasies . . .
Shall We Eat Fruits
and Vegetables? . . .
We Survey Certain
E&oj.ﬁ «« The Bse;no-
» Necessary Soup

o o « Spinach, Let-
tuce, Liver and other
Pleasantries . . .
Food for It‘hc Aged

.o ° t of Constipati

It is vitally interesting and extremely im-
portant, to you, to understand the facts re-
garding the ultimate evil effects of neglected
or improperly treated constipation.

On the other hand, it is comforting to know

that Dr. Stemmerman has perfected . easy,

r but positively effective methods for

quickly relieving the disagrceable symptoms

of constipation and for permanently causing
is real disease to disappear.

“INTESTINAL MANAGEMENT” ac-
tually shows the means of acquiring real h:g-
piness, increased business efficiency and all the
practical, material advantages, as well as
spiritual uplift, which naturally follow the ac-
quisition of good health. Dr. Stemmerman’s
book shows how good health and a clear
brain come promptly to a toxin-free and
normally acting bodily mechanism.

We have l:‘]:’rglparecl. for free distribution,
WRITTEN,
NDABLE  BRO-
CH “INTESTINAL
MANAGEMENT.,” For example, it contains
THREE COMPLETE CHAP EhS, namel
“‘Insomnia,” *‘Is Exercise Worth While?” an
“Shall We Eat Fruits and Vegetables?”’ from
‘“Intestinal Management.” ~All this is in
addition to a full review of Dr. Stemmerman’s
ﬁreat new book which is now being used by
undreds of people throughout this country
as a complete guide to health,

If you are truly intercsted in cl?aining and
retaining health, send the attached coupon
without delay; clip it NOW before you mis-
lay or forget it.

ARDEN PUBLISHERS, Dept. 170
Highland Park,
Los Angeles, California.

Send your brochure without cost or obligation

Name..ooieearasosoaranenns segesseases setensenes

(Write very plainly)

Address . iecececnacescccnsrcccssscscsssisecns
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stricken from the lists I need consider-
able shrewdness to invent punishments;

well, most of this shr-—---- *- “act,
all of it, is supplied b; un-
cils. They know ea b
intimately.

“However, I must 1 one
occasion when they a red.

It was in connection A

big boy with an inclir ully
had picked a fight wi ller
one who was no matc pite

of the fact that he nd-

able spirit. I was av tent’
this fight occurred a un-
cil decided that there :lay
about trial and pu hey
hailed the offender and
went into session. T ver-
whelming and not mu rent
on the trial. By far cult
problem was to devi ish-
ment. They discuss + of
stripping this youn ious
honors but decided sude
" toward that would 1 stoi-
cal. Next they cons but
he didn’t seem to h: able
spots there either. sted

that he liked to play they

might throw him off T a
period. That made asy.
But he was one of t} yers
and they had some | 1ing
on so they decided : urse
on the ground that nish
every other member of it as
much as it would the « erl
learned that they swe nore

than two hours of a hot try-
ing to think of something to do to this
fellow. Finally they gave up in despair
and the whole council hurled him across
the council table and paddled him to a
brilliant carmine glow. I don’t think
he minded the pain very much; he’d
been. beaten long before we ‘ever saw
him; but the humiliating experience of
having a whole roomfull of his asso-
ciates decide that he needed a licking
reduced him to tears. And that was
the end of his misguided ambition to
seek distinction by being a bully.”

In the matter of enforcing the
schedules of the establishment, Mr.
Starr has a very simple system. He
accepts each boy as a man and by
reasoning with him exacts his promise
to do whatever he wishes the boy to do.
Thus if the youngster fails or refuses,
his offense is not the failure but the
broken promise. And that is far more
understandable to a boy than the mys-
teries of a strange régime.

thru with them?” I asked. And the

question brought more - swer
for it depends upon tl cir-
cumstances of the L are
adopted. Others .are ! the

homes from which they ______, ___ _>me-
times the home itself was not to blame

for the boy’s delinquency, or perhaps
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only slightly so. Others are placed in
positions where they will be self-
supporting. Albion, Michigan, is not
very far from Detroit, and some of the

larger automobile factories maintain -

training schools where a boy can earn
a living while he learns if he brings
with him sufficient training of the right
sort to gain admittance.

“How can you tell,” I asked, “when
a boy is ready for graduation?”

For that question there was no pre-
cise answer. Sometimes the boys re-
spond so quickly that they are dis-
missed within three months of the time
they enter. A few have remained as
long as two years. Also there have
been a few instances of boys being
brought back after having been gradu-
ated. “I don’t pretend to be a wizard,”
Mr. Starr explained, “and I sometimes
make a mistake, but if I do I stand
ready to rectify it.”

Still I prodded with questions for
some clew to his means for determining
that a boy was able to stand alone, and
finally he thought of a specific case.

“This boy,” he said, “was a thief and
a liar.” The two offenses, of course, go
together but he seemed to be more than
usually confirmed in both habits. An
important point of my system is to
trust the boys; put them on their word
of honor and then trust them.
can’t build character without giving it
exercise. Well, in the case of this boy
that system got a pretty severe trial
because his sense of honor was ex-
tremely weak and I probably disclosed
my knowledge of the fact in spite of
myself. Boys have very keen percep-
tion. We went along in this way for
months, my system not working as well
as I would like, and yet making some
progress in spite of my own imperfec-
tions and his. Eventually he came to
me one day where there was a sum of
money to be taken to the bank. It was,
to be exact, $1,000. I hesitated for a
fraction of a second but that was long
enough to arouse his spirit and he fired
out what was on his mind.

You-

v

“<You don’t trust me,” he said. “You
play like you trust me but I see how
you pretend. Way down inside, you
don’t really trust me. I want to take
that money to the bank.! )

“Well, he convinced me right then
and there. You see, he is a member of
a community here and it was getting
on his nerves not to be singled out once
in a while for distinctive tasks involv-
ing my confidence. He had reached a
point where - it was necessary to his
pride of manhood to have such trust.
And that’s about all there is to what I
try to-do for the boys. Immediately
every fear I had was gone and I turned
the money over.to him. I am ashamed
to say, “however, that this new-born
trust wobbled more than a little bit
during the course of the afternoon
because he was gone about two and a
half hours and it ought not to have
taken him more than forty-five minutes
to make the trip. By the time he re-
turned I really was beginning to won-
der whether we’d ever see that $1,000
again. However, when he came in
everything was cleared up in an in-
stant. He had gone straight to the
bank but on his return he had stumbled
on a bird nest close to the roadside and
the mother bird had played cripple to
lead him away. You probably know
that many birds will do that trick to
protect their nests. This little fellow
had never seen anything like that be-
fore so he had chased that bird for
nearly two hours, confidently expecting
to grab it every minute. But there
was another point about that delay
that interested me: he was finally so
sure of himself and of my confidence
in him that he hadn’t worried about
what I would think of his long absence.
Little things such as this indicate what
progress a boy is making.”

Floyd Starr and his Commonwealth
revive one’s faith in human nature and
one’s hope for the future.

Fourteen years. Four hundred boys.
Six failures. No wonder the state of
Michigan is pleased.

Furnace Philosophy

(Continued from page 20)

courtesies we extend, the gladness we
add to a new undertaking, the ever-
helping heart and mind that under-
stands others—in such ways can we
make life worth while for ourselves and
for others.

“In reality, opportunity and life are
a reflection of what we are and what
we are doing here. The secret of a life
worth living is the finding of our
talents and the using of them with
faith and enthusiasm, without stint
and without measure. Then, and only
then, may we hope to succeed to the
fullest.”

Mr. Landwehr believes it is the men

or women who worry about their work
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‘should
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This new, delicious Pettijohn’s
contains but conceals the
roughage you need

ULL headaches, irritability, intestinal auto
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who suffer from “the great, unnecessary
handicap”?

Perhaps you've believed, as so many have,
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of the wheat which always increases the effec-
tiveness of bran. You get deliciously softened
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est digestive tract. You get whole bran in whole
wheat, just as nature intended you to have it,

Since Pettijohn’s is the whole grain, you have,
too, the vitamins “A,” “B” and “E” to protect
health. Rich, whole wheat proteins to build
muscle and tissues. And the precious minerals,
iron, lime and phosphorus.

And this is but half of the story. More im-
portant than all is the fact that Pettijohn’s is
so temptingly delicious that people everywhere’
love to eat it.

Here’s the health breakfast for you, then, that
you can’t resist. A steaming, flavory, dish of
golden whole wheat flakes. Here's a quick
breakfast, too, for Pettijohn’s is made to cook
in “toastand coffee time.”

Buy a box of Pettijohn's today for breakfast

and who fret all the while who go to | tomorrow. Prove to yourself how {appetizing

pieces.

“Men do not get nervous prostration
pushing their business—it is when
business pushes or worries them that
their lack of courage, faith or gump-
tion, breaks them. They are the fel-
lows who, thru fear, fail to invest their
all in the task at hand. Sometimes you
see men and women plodding along who
perhaps think they are living longer
because they never exert their full
ability for fear of failure, or because

they are afraid they might waste some- | Truth
Quaker

thing for the benefit of others.
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bran can be, if it’s served as nature made it,

whole bran in whole wheat. Try cooking half

Pettijohn’s and half Quaker Oats together. It’s

delicious and unusual. Or, if you like changes

for breakfast, try Pettijohn’s cooked in milk,
[ J
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“It is easy to see why others win or
lose, but to see our own faults we need
self-analysis and action. The one im-
portant thing in life is that we wake up
and be alert if we would really live
abundantly, to our fullest capacity.

“We have a great many successful
men in our organization. One of our
representatives, down in Covington,
Kentucky, was a prize-fighter before
coming with us, and he is still fighting’
His 1928 bonus amounted to over seven
thousand dollars. We have another
salesman who came out with a bonus of
over six thousand last year in a town
of twelve thousand population in a
country of sparsely settled farms that
you wouldn’t look at in other states.
This proves it isn’t the size of the town,
it’s the size of the man.”

Landwehr himself is the best ex-
ample of that statement. He was born
on a Missouri farm and at fifteen years
learned the trade of a stone mason. At
seventeen he attended business college,
graduating fourth in the class of more
than one thousand. That same year he
became a five-dollar-a-week office boy
with a St. Louis publishing house, and
within fourteen months was sent to
Akron to take charge of the publica-
tions there, in the same réle of office

. PsycHOLOGY

boy. A few months later, young
Landwehr had charge of half a dozen

older men. A year later 1e a
sales-manager for anoth: 1ing
house, organized a force nen,
and sold so many books firm

declared a 200 per cent « He
was working in this caps 1 he
started marketing the Ho 1ace
from the little factory in Holland,
Michigan. Since then the business has
multiplied between four and five hun-
dred times, and Mr. Landwehr has
shared his profits with fellow citizens-
of Holland, besides aiding many worth-
while new ideas of merit, and finding
time to head other organizations.

On an occasion not long ago, Mr.
Landwehr told his men in training:

“Life is a chain that we weave for
ourselves, link by link, of the friends
we make, of the way we live, let live,
and give. To give of ourselves and all
that we have; to do for others before
we expect to get the reward; to live
so that others shall be the happier for
having known us—Ilet that be our pur-
pose and our work. Let us carry thru
with a concentration, a consecration of
everything we have and are today to
the purpose of winning the high re-
wards of tomorrow.”

“Answered”’

(Continued from page 27)

He had tried to work, but lost job
after job because of those cussed flops.
Of course they were not important, but
other folks seemed to be afraid of him.
They would soon go away.

A year, two years went by, with him
gradually getting worse instead of
better. Who cared? He could not re-
member that any one had been par-
ticularly interested, but then, he had
covered up as much as possible. His
pride would not permit him to acknowl-
edge that he was a has-been, a semi-
invalid.

The doctors had again insisted that
he rest a year, in which time they
thought the blood clot would dissolve.
Otherwise, some over-exertion would
cause a cerebral hemorrhage, which
would be his ticket across the Border.

Well, what difference? His troubles
would be over. Anything but a poverty
that made him dependent on the bounty
of others. But somehow he could not
give up. Some spark of hope kept tell-
ing him that Fate would relent some
day and give him a fresh break.

He smiled as he thought of some of
the positions he had held during that
time. Doorman at a theatre where once
he had been a headliner. Caddy on the
golf links where he had often played
the course in par. Counter waiter in a
restaurant, clerk in a hotel; salesman,
ranch hand, and what have you to do?

He had finally broken again, and was

half way into his last five-dollar bill
when Ted Dunlap found him. Ted was
an old pal of soldier days, but like
Laird, for him the war was over. Like
so many others who had seen combat
service, they seldom spoke of it.

“How are things going?” asked
Dunlap.
“Not so good,” said Laird. “I'd just

like to crawl away somewhere for a
month or so, and enjoy a whole lot of
letting alone.”

“Well, why not come down to the
beach with me,” said Ted. “I have a
little place at Laguna, and if you will
do the cooking, I will furnish the grub.”

“Sergeant, you’ve enlisted a good
cook,” said Laird. “I can cook any-
thing that comes out of a can.”

And thus it was that on this morning
he found himself tramping along the
sands. He opened his eyes with a start.
Dreaming again; reviewing painful
scenes which were better forgotten.

“I am better,” he said aloud. “I am
strong and healthy!” Then he repeated
his daily prayer. “Subconscious Mind,
I command you to give me Strength
and Courage.”

There! That was the secret, and he
did not care who knew it. He would
win, he would beat this thing. He felt
it, and you cannot stop a man who
knows what he is doing.

He retraced his steps to the cottage
to prepare dunch. He had been here a

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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month now, and the rest and salt air
had made him feel like a different man.

One day was much like another at
Laguna, and the simple routine of liv-
ing was having a curative effect upon
Laird. Nothing had to be done except
the essential duties such as preparing
meals and making the beds. Respon-
sibilities were few, and even these could
be sidetracked if one were not in the
mood to be bothered.

There was no big business in the
little town, and no very important
people who had to be catered to.
Artists, writers and musical folk frat-
ernized, and were not so select and
aloof as were the more moneyed people
in the metropolitan beach towns.

Most of the inhabitants were sub-
stantially comfortable, but not vulgarly
wealthy.  Splendid people without
snobbery. They seemed to judge a man
for what he was, rather than for what
he had.

One found time to appreciate the un-
hurried laziness with which the old
folks made time pass pleasantly. Most
of them had really done things out in
the busy world, and were now learning
to relax. It seemed as tho they studied
the art of making trivial things seem
important, and dismissing, as relatively
unimportant, the competitive accom-
plishments of Progress.

For the first time in his life, Laird
was in concord with them. What had
the years of hustle and achievement
brought him, except a tired feeling he
could not shake off? But when he re-
laxed he felt fine.

It was great to eat regularly, and
sleep well in a comfortable bed, and
after a while he would go back into the
selling game again.

“Now look here, fellow, never mind
thinking about business. The biggest
thing you have to do for a while is to
loaf gracefully, and keep a pushin’
those little old cubes into the old mind,
and push the bad ones out.” Thus he
checked himself.

Going out into the garden, he busied
himself weeding the ground between the
rows of old-fashioned flowers. Holly-
hocks and snap dragons, lark spur and
bachelors-buttons. Which was his idea
of loafing gracefully.

Best of all he liked the huge bed of
heliotrope. The fragrant odor, espe-
cially when one was watering, seemed to
take him back again to some forgotten
place where he knew he must have been
very happy. Maybe he had lived be-
fore. It seemed to him that often he
had seen things before, in places he had
never been.

He was not in love. Who would want
to be bothered with an old wreck who
hit the ground with a flop every so
often? And yet, that heliotrope now.
It sure made him feel like he wanted
to be in love. He found himself resting
on the hoe dreaming. He was tired,

inside and out. All he wanted was a
quiet place in the sun, and a whole lot
of letting alone.

As he washed the dishes, he thought

"back to other days when he had been

young and strong, and successful. Mak-
ing money had been easy then, and he
had never known fatigue. He brought
himself to, with a jerk.

“Aren’t you ashamed of yourself?”
he chided himself. “Talking about
being old, and a Has-been!”

He felt disgusted with himself, and
changing quickly to a bathing suit, he
ran down the path on the hillside and
came out on the beach.

His broad muscular shoulders and
bronzed skin attracted attention, and
the cut-away bathing shirt allowing the
muscles to play freely.

As he came up to a group of friends
who were lying on the sand, he knew
they had been discussing him. The
conversation had ceased abruptly, and
all eyes were turned upon him.

“Con, you look fine today,” said Bob
Ewing. “The sun is making a new
man of you.”

“I am feeling fine,” said Laird.

He stretched out on his back, raised
his legs backward over his head, and
snapped quickly to his feet by an up-
thrust of the arms as his legs went
down.

“Mind your back!” warned Ewing.

But Laird needed no warning. A
quick pain had told him that his fool-
ishness had again injured the spine,
which never would be strong again. He
stretched out in the sun, and soon the
blood flooded to his head and he lost
consciousness.

Ewing bent over him, and finding the
lump on the back of Laird’s neck, be-
gan to massage it gently.

“It’s a damn shame,” he said. “The
old man who crashed into him could do
so much if he would only make it pos-
sible for Con to rest for a year.”

“Is he wealthy?” asked Jack Collister.

“Worth two million,” replied Ewing.
“And he probably will always have it,
because he won’t turn loose of a dollar.”

“Why doesn’t Laird sue?” asked
Collister.

“He had to sign off in order to pay
his hospital and doctor bills,” explained
Ewing. “This blood clot developed six
months after he was released. Laird
has no legal claim against the old
miser, but he has tried to make him
realize a moral obligation, without suc-
cess.”

Laird groaned, and his mouth
twitched. Then his eyes opened, and he
tried to sit up. Ewing restrained him.

“Quite all right, thanks,” said Laird.

“Wait a minute, Con, until you are a
bit stronger,” said Collister, but Laird
had again lapsed into unconsciousness.

“Excitement, or over fatigue, brings
on these spells, and he knows that some
day, if he does too much, it will develop
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Writing for
Publication

ANY people who should be writing
never even try it because they ‘just
can’t picture themselves making “big
money.” They become awe-struck by fabu-
lous stories about millionaire authors and
therefore give little thought to the fact that
$25, $50 and $100 or more can often be
earned for material that takes little time to
write—stories, articles on home or business
minagement, fads, travels, sports, recipes, etc.
—things that can easily be turned out in
leisure hours, and often on the impulse of the
moment,

Almost every month you hear of some new
author of whom it is said: “He used to be
a newspaper man.” Training in newspaper
methods has come to be a passport to literary
opportunity.

That is why the Newspaper Institute of
America bases its writing instruction on jour-
nalism—continuous writing—the training that
has produced so many successful authors.

Here you have a course of home study, pre-
pared and taught by active New York news-
paper_editors, which gives you real writing
experience of the kind gained by metropolitan
newspaper workers to add to your natural
ability.

Newspaper men teach you

Newspaper Institute training is based on the
New York Copy-Desk Method. It starts and
keeps you writing in your own home, on your
own time. Week by week you receive actual
assignments, just as if you were right at
work on_a great metropolitan daily. Your
writing is individually corrected and con-
structively criticized. A group of men with
182 years of newspaper experience behind
them are responsible for this instruction. Un-
der such sympathetic guidance, you will find
that (instead of vainly trying to copy some
one else’s writing tricks) you are rapidly de-
veloping your own distinctive, self-flavored
style—undergoing an experience that has a
thrill to it and which at the same time de-
velops in you the power to make your feelings
articulate. You learn to write by writing—
acquiring the same experience to which so
many well-known writers of short stories,
novels, magazine articles, etc., attribute their
success.

writer?

How you start

To insure prospective student-members against wasting
their time and money, we have prepared a unique Writing
Aptitude Test. This tells you whether you po:sess the
fundamental qualities necessary to successful writing—
acute ohservation. dramatie instinct, creative imagination,
etc. You'll enjoy taking this test. The coupon
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Your Problems

Can Be Solved—Giving You

Happiness, Health, Prosperity,

and a Mystic Key to a New and
Better Destiny

This Veiled Brotherhood, operating thru
its chartered university, for the benefit
and enlightenment of Humanity, offer you
that Mystic and Occult training under the
guidance of an assigned Master, which
you have always longed for, but never
found.

In every part of the country are sprmg—
ing up Avatars of the New Race. En-
lightened Men and Women are becoming
Masters of Fate, with Power to create
new conditions, Power to change their
Destiny, Power to rise triumphant above
the limiting conditions of “their lives.

You, who have felt that inner urge for
Light, Knowledge and Power; You, who
have sought vainly for that Master you
felt could aid you; You, who have been
sorely disappointed in Yyour search for
Help; to all of you is this invitation
extended. Simply write, asking for Light.

FRIAR VASVANNA
Scribe of the Brotherhood
P.O0.Box 676 Tampa, Florida

Nervous and Mental
Breakdown

‘This trouble, which is so
prevalent in the United
States y, 1s causing
untold suffering and limi-
tation through being little
understood. Tho first course
ts usually to resort to

drugs, then rest cures are
trlod nnd the poor patfent
bad to worse.
Such tmuhlu really repre-
sent a loss of confidence and
control and an inability to
forget one’s self. It usually
represents an active, good type of mind, which
has become introspective. The advice, so fre-
quently given, to discontinue work for a time
18 poor, for it gives one all the more oppor-
tunity to brood and dwell on gelf. Eventually
the patient b 1"* by his
own thoughts of fear.

Dr. Georgo E. Dodson, Professor of Philos-
ophy at Washington University, says: Not
hard work, but Mental flict 1s responsible
for Nervous Breakdowns which affect one out
of every ten persons in the Unlted States.’’
My twenty-three years in lpeclalulnc in such
disorders has shown this to be true.

THIS LITTLE BOOK HAS
HELPED THOUSANDS
1 have written & 100-page book, ‘‘Self
Mastery Through Understanding,” which is
devoted to helpful, interesting and instructive
reading on the subjects of Mental Disorders
and Nerves. It gives you FA It 1s pro-
nounced priceless by many, It has started
umunndx on tho roud towlrd peace, polse and
greater hose who purchase
ittle book nnd Ill ﬂll out the Analysis Blank
shall mail with it, I will give a Preliminary
Psychological naiys 1s _without _ additlonal
charge. WRITE TODAY. The Cost of the
book is 25 CENTS.

C. Franklin Leavitt, M.D.
Suite 1516F, 58 E. Washington Street
Chicago, III.

DEVELOP YOUR
- TALENTS

True stories are told in Pauline Cleaver's

new book, “You, Too, Can Make Money,”

of how a successful and prosperous busi-
ness can often be established at home with-
out capital.

This book contains 100 ways—suggestions
—of how to turn your natural capabilities
into cash. Others have doneit. You can!

Price: $2.00

Psychology Publishing Company, Inc.

101 West 31st Street New York, N. Y.

into a cerebral hemmorrhage,” said
Ewing.

“Damn!” exploded Collister. “You’d

never know there was a thing wrong .

with him from his appearance and ac-
tions.” .

“That’s guts,” said Ewing.
afraid to be afraid.”

He raised a warning hand as Laird
groaned again, and soon he was sitting
up. He put his hands to his throbbing
head, and quickly realized the others
were watching him. Down came his
hands, and he looked casually around
the circle, and smiled at Ewing.

“Gosh, it’s a beautiful day,” he said,
but his voice was weak.

Big Collister swallowed a lump in

“Laird is

his throat. “Cigarette?” he asked
Laird in a husky voice.
“Thanks,” smiled Laird. “Just what

I needed,” but his hand shook as he
tried to light the weed, and Ewing
finally lighted it for him. .

Laird inhaled deeply, and sighed with
content. His face brightened up and a
soft smile played about his mouth.

“Gee, it is great to be alive,” he said.
“Look at those breakers rolling in, and
the deep sea green as they curl. And
the turquoise of the sky. It’s a wonder-
ful old world.”

As Ewing watched the joy of living
play about Laird’s face, he thought of
the conversation he had heard between
two youngsters of twenty, an hour
before.

“I want to go to Lacier Park for the
summer,” young Campbell had said.

“The sorority girls are having a con-
vention there in July,” Tom Blaine
answered.

“It's a swell mob, but the old man
won’t buy me a new car,” complained
Campbell. “And how he thinks I can
get by on a hundred a week is over my
head.”

“Think up a fast one to put over on
him,” advised Blaine. “Just because
our parents are old fashioned, they
think we ought to be too.”

As the two wandered away to devise
some scheme for furthering their plans,
Ewing pondered. over the new genera-
tion. Beautiful high schools, physical
training, social activities. Then college
with its dances and games, and fathers
paid the bills. And these young cubs
were complaining; felt abused.

The green of an ocean wave, the blue
of a sky, the clear sunlight. They were
all in the day to these lads, and only
a part of what they felt they were en-
titled to. They were bored to tears,
these infants, and carried the air of one
who has been everywhere and seen
everything. It simply was not being
done, to appear interested.

Ewing glanced at Laird, and noticed
the intelligent look of interest in his
eyes, as he watched some fishermen
handling a boat, and the keen appre-
ciation of sun and sky and sea. .And

PsycHOLOGY
yet he knew Laird had traveled exten-

sively for fifteen vears. and had
crammed a lifet nto
that period.

“How much a you
have during the

“Fourteen mo: ird.

“Did you find z?”
asked Ewing.

“After the w: ird.
“We were too bu to
see very much.”

“And then you m
in the Orient, I'L i

“Those were t re-
plied Laird. “S of
the world lives.”

“And you still est
in the small thi aid
Ewing.

“Only a fool, or are
bored,” replied Lu ced
you still find life

“It is so,” mused nto
a mood of reverie.

“Let’s all go dov e,”
suggested Collister. old
six.”

“I’d love to,” sa ow
about you, Laird?”

“I have been wan! me
time,” answered La go
along.”

They climbed into ind
Hollister drove thru 1 ind
down the smooth br hat
follows the coast alor

“That is Abalone ted
out. “One of the ots
along here.”

They passed Em \nd
Fisherman’s Cove, - >us
artists were busily ns-

ferring the beauties of eir

canvases. Then a turn zh-
way, around sharp curves ter
brought the big car to a . lip
of the cliff that overlooks ve.

Like a sparkling gem be-
tween huge deposits of ro oot
of the towering cliffs. Th eir
way down a path that ¢ ke-
like along the side of the me
out upon the sun-kissed :

A crowd had already g: en,
women and children, each busy with
their own interests. Son th-
ing, others reading or me
painting, but all havii

The older men sat 3 a
play the Community ro-
ducing. People are it the
smaller towns and ta life
seriously.

Collister was a big ap,
and he ran lightly dc ind
dived into a huge re-
appeared some fifty 1 am
easily beyond the lir arf

was breaking.

As he started to swim in, he felt the
strong pull of the out-washing breakers
and_shouted) a (warning to Laird. But
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Laird thought he was calling him to
come in and, running swiftly, dived
into a huge wave. He paid no atten-
tion to Collister who was swimming
strongly against the tide.

Laird swam lazily out beyond the
breakers, and turning, floated content-
edly on his back. It was good to be
alive. When he turned to swim in, he
noticed that Collister was lying on the

beach again. The shore at this point

was deeply cut by the tide,.and had a
steep, sloping bank which caused the
outgoing waves’ to rush seaward with
the speed of an express train.. ~

Using a strong overhand stroke,
Laird was calmly swimming to shore.
As he came to the- breakers he dived
under, and was surprised at the pull
he ‘encountered. Whipping up . his
stroke, he battled the outgoing tide,
but-it took him tén minutes to gain the’
beach. - : L

He did not want any of the crowd to
think he had battled to get in, but he
was exhausted as he flung himself down
on the sand.

“There’s a bit of an undertow out
there today,” said Collister.

“Yes. I wish those small boys would
stay closer in,” replied Laird.

For half an hour they lay quietly in
the sun, listening to the conversation of
the older men who were still inter-
estedly discussing their plans for the
coming show.

“Of course you will sing for us,
Laird,” said Ewing.

“I shall be glad to,” replied Laird.
He turned uneasily to Hollister.

“Do you believe in psychic phenom-
ena?” he asked.

“Sometimes, but I know so little
about it,” answered Collister.

“Something tells me about things
that are going to happen sometimes,”
said Laird. “I don’t know what it is.
I only know that always the thing
really happens.”

Collister was a junior at college, and
anything new interested him.

“What do you feel now?” he asked.

“You won't laugh?”’ asked Laird.

“I promise,” replied Collister.

“Some one is going to have trouble
out in that water this afternoon,” said
Laird. “I feel it as strongly as if I
could see it.”
~ “I thought usually that people who
were psychic were frail physically,”
said Collister.

“] never felt such things when I was
strong,” admitted Laird.

Collister looked at the brown mus-
cular body of Laird. Laird interpreted
the look and flushed deeply.

“] am an ass,” he apologized. “Of
course I am strong, but I have not the
same endurance since I was hurt. I
just seem to give out easily.”

He had been watching two small boys
as he spoke. They were swimming two
hundred yards from.shore, and he noted
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idly that, altho they were swimming
toward shore, thev seemed to he oetting

farther away.

A strong
eighteen swa
to help with
seemed to b
came to his f

“Let’s go,

“Those boys

Like a flash
and dived head.
When he came
swam with strc

Collister had
little way before
reached the exha
time. Together
boy and pushed
breakers, where
and swam in tow
those bathing in

The plucky
smaller boy up
he was crying 1

As they reac
took the lad by ¢
told him to float on
grasped the lad by
ming strongly, th(

Laird noted the
eyes of the little
encouragingly as

“Buck up, ladd
0. K.” he said.

“I’'m so cold,” saic
chattered, but he ac
at Laird.

“Paddle your han
said Laird. “That
warmer. This isa ¢
every day.”

By this time they
breaker line and were
Suddenly, a huge wave
carried them seawarc
were back where they !

Laird’s breath was c«
gasps, and his limbs :
lead. But he gritted

swam on. As they agai
Collister relinquished h

boy.
“I can’t make it,”

doubt if I can get mys:
swam weakly toward t
The boy screamed in

leave me,” he begged.
leave me!”

“Buck up, buddy,”
take you in like a su
As he spoke, a
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They helped the exnaustea Uoinster
out_of the water as the old chaplain

spoke.
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“The Creator knows his business,”
he said. “There is a young life out
there for which Laird is responsible.
God will give him strength.”

It seemed another proof of psychic
influence, for at that moment the boy
went limp in Laird’s arms. Laird
rested a minute on his back, and his
eyes closed. His lips moved in prayer.

“Lord, give me strength and cour-
age,” he prayed. “I have seen all of
life, but this lad is just starting.”

His body seemed lighter and his
limbs relaxed. The stiffness went out
of his neck, and turning with the boy
in his arms he again started swimming.
He felt a strange peace in his heart
and new strength. seemed to flood his
tired body.

Stroke by stroke he made his way in,
and as he neared the breaker line he
turned on his back and watched the in-
coming waves. At last he saw a huge
one coming, a “grandfather” wave.

Putting both hands under the boy’s

" head he calculated carefully and, as the

huge breaker rushed down on him, he
threw himself on top of it and rode in
on the crest. True enough, he had
made a surf board of himself.

As the wave began to recede, he
threw all his strength into one frantic
effort and battled the pull of the tide.
He held his own, and as it finally
slipped by him a few strong strokes
brought him to shore.

Eager hands seized them, and as they
were leading Laird up the beach an-
other cry startled them.

“Oh! Please help me!”

Laird turned and saw the plucky
girl swimmer who had first aided the
boys. No one had noticed her during
the excitement and she had swum in
alone. Exhausted now, she could not
battle the last pull of the outgoing tide.

Again he ran down the beach and
dived, coming up just opposite the girl.

“Lie on your back and rest awhile,”
he told her.

He supported her with one hand as
she obeyed, and he watched the waves
coming in again as he pulled the girl
with long even strokes. Again he saw
a granddaddy wave, and they rode it in
together. Again he made the struggle
against the outgoing tide and landed
the girl on the beach.

As hands seized and carried her back,
he suddenly went weak and collapsed,
but crawled a few steps up the beach.
Collister and Ewing seized and carried
him back, laying him in the warm dry
sand. He lay quiet a moment, and
then his hand went to the back of his
neck. His face contorted with pain,
and then he relaxed and lay still, merci-
fully unconscious.

For fifteen minutes he remained so,
and then opened his eyes. His head
was in the lap of the girl swimmer, and

the small boy was holding one of his |

hands, regarding him anxiously.

!
i
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Laird smiled at them.
right,” he said.

“Ewing?” he called.

“What is it, old friend?”
Ewing as he bent over Laird

“You remember the question I have
been asking myself for two years?” he
asked in a weak far-away voice.

Ewing nodded. He noticed that far-
away look in Laird’s eyes also.

“You wondered if you were afraid, a
coward,” he said.

A happy smile lighted up the face of
Laird.

“It is Answered,” he said.

Dr. Mason came running down the
path from the cliff above. As he
reached the group, Laird’s hand went
to the back of his head and his lower
lip was held between his clenched teeth.
The veins stood out on his forehead as

“Quite all

asked

PsycHOLOGY

his face turned red, and then with a
sigh of pain he relaxed, with a happy
smile illuminating his face.

“Answered!” he said clearly.

His eyes: closed, and the doctor took
his pulse. At last the doctor stood up.

“A miracle is being performed,” he
said. “That blood clot is dissolving,
and I doubt if Laird will ever be
troubled with another flop. A few days
of rest, and he will be, as he says,
‘Quite all right’.”

The old chaplain raised his hands and
offered up a prayer as all heads were
bowed. Silhouetted against the setting
sun on the cliff top, Ted Dunlap stood
at attention, and as a further proof of
psychic influence, a boy scout in the
distance blew his bugle. Not Taps, but
that glorious invitation to start life all
over again each new day—Reveille!

From Death to Life

(Continued from page 46)

and my nurse and I began our trips to
his office.

This doctor made it plain to me that
while I was under his care I would have
to do all that he asked me to do and not
flinch at anything. He added that he
would never ask me to do anything
that would endanger me in any way.
I promised to cooperate with all my
will.

His first question was what I en-
joyed doing most. Did I find recreation
in sewing? I assured him that I did
not. Then he asked if I liked to write.
I told him that I had once, but that was
before I feared hurting people with
pencils and pens. He laughed at this
and said there was no more danger of
my doing such a thing than of my
throwing the cushions from the settee.

He said I must start writing at once,
first with a pencil, then with a pen and
finally with a typewriter, in order to
gradually overcome my fear of sharp
implements and at the same time to
help me reorganize my work and re-
awaken my interest in writing. He in-
sisted on my reading crime stories and
newspaper accounts of crime, and he
had me rewrite these as tho they were
to be published in another paper. He
brought in the use of the scissors by
having me clip these stories.

Of course I did not want to obey any
of these orders. I was afraid of the
tools I had to use and I feared the
suggestions of the stories of crime. I
rebelled and balked, but the doctor
threatened -to abandon my case if I did
not follow instructions, and my family
would, I knew, force me back to him
if I left him. So little by little I yielded
to this pressure and to the power of his
wisdom. I came gradually to see that
he was right in teaching me that the
easiest way to cure fears is to welcome

them, to face them bravely and to
treat them rather than hide from them.

After I had mastered myself suffici-
ently to rewrite the crime stories I
read, this doctor had me write out my
dreams and my life history in order to
trace my emotional conflicts and sup-
pressions and discover what shocks I
had endured.

It was at this time that I realized
that altho the “flu” had been the climax
of my trouble another deeper illness
had long been below the surface. I was
the product of a wrong adjustment. I
had determined not to marry partly be-
cause I felt that my duty to my mother
demanded that I should be her com-
panion and partly because I had
thought I was not strong enough to
bear children. But I wanted children
and I tried to create dream children to
satisfy this craving, but it was a poor
makeshift.

I also wanted the love of a good hus-
band and I tried to substitute the love
of my mother and brothers and sisters,
not knowing that such substitution is
impossible. Mother had done her best
to compensate me but maternal love is
very different from conjugal love. Be-
sides, there was too much difference in
our ages for us to have interests and
pleasures in common.

The result of this unconscious mal-
adjustment was that for years I was
emotionally starved and did not know
it. I had not known the importance of
all this soon enough, and when I learned
of it I suffered a severe shock that
nearly wrecked me nervously and phy-
sically.

But under the careful direction of an
understanding doctor 1 slowly im-
proved, and after four months he said
I could travel south. I was still a
little ~afraid; and told him my fears
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had not entirely left me but that at
least I could look them in the face. He
said this showed decided progress and
added that my condition had been so
long in developing that it would natur-
ally take time to relieve it. So mother
and I had seven delightful weeks in the
South where I received new impres-
sions of cotton fields and cabins and
Carolina mountains, strengthening my
nerves and my body.

When I had told the doctor that I
wanted to go to New York after the
southern rip he had been doubtful of
the wisdom of my returning to the big
city, but I was sure that it was the
only place I could work in and be
happy. My greatest thrill came when
mother and I landed in Pennslyvania
Station after coming up from Ashe-
ville. I could hardly believe that after
twenty tortured months of suffering
and struggling I was again to pick up
the threads of my life in New York!

I feel that my two years of illness
and strange experiences with myself
were far from wasted. I understand
more of life; I can more easily sym-

- pathize with the conflicting impulses of

cthers; I feel that I am a stronger and
better woman. I have more confidence in
myself than I ever had before, for now
I know that I have faced the truth about
myself, that I understand the reasons
for my illness, and that the fears of
hurting myself or someone else were
not real impulses or fears founded on a
real danger but superstitions growing
up in me in the darkness of my sub-
conscious mind.

I know that a lack of understanding
of real conditions, an unwillingness to
look at life and take stock of one's
needs and wishes, is far more danger-

ous than to accept frankly the facts
and deal -with them as one can. I know
that a suppressed conflict of emotions
is more damaging to oneself and to
others than any open rebellion can be.
And I know that an ascetic life in

which all love is denied save that of
child for parent is an unhealthy life.
I am my mother’s child and I have a

duty to her; but I am a woman, too,
and I have the right to a full and

“abundant life. :

It is no easy matter to return after
such a breakdown as I suffered and
take up my work again in New York,
and yet it seems simple compared with
the discouragements of the past
months. Mother and I took a small
apartment and I furnished it myself.
Then I began to enjoy the normal com-
panionship of men and women which
I had been without so long. I started
to write again seriously, too—stories
and articles, and to my suprise they
sold as they had before my illness.
Now love and work are completing’ my
cure begun by an understanding psy-
chologist who looked beyond physical
symptoms to the underlying nervous
madadjustment.

In spite of knowing my weaknesses
I have faith in myself and altho I
understand the conflicts of others I
still have faith in humanity. It is thru
suffering that we grow, and I believe
in that philosophy expressed in one of
Eugene O’Neil’s plays, The Great God
Brown. “I know I have found HIM!
I hear Him speak! Blessed are they
that weep, for they shall laugh! The
laughter of transfigured birth-pain,
the laughter of Man returns to bless
and play again in innumerable dancing
gales of flame upon the knees of God.”

Miracles of Suggestion

(Continued from page 23)

The miracles of remote antiquity, the
cures of Christian Science, the re-
coveries of New Thought in all its
branches, the marvels of the “twice-
born”, the wonders of remedia medica
and remedia psychica, are almost all
traceable to the singular power of
mental suggestion.

All methods of mental, physical or
spiritual healing are intended to reach

the “spirit” and “power” within.
Whether we refer to this part of man’s
being as “subconscious,” “soul,”

“gpirit,” or ‘vis medicatrix natura,”
makes little difference. We know it is
the only principle for making the mind
and body whole. Every healing science
depends upon this vital force to make
good its claims. In all methods of heal-
ing as well as in surgical operation, the
curative agent is found in the recupera-
tive power of man’s nature.

Altho there is a considerable differ-

ence between these different restorative
methods, there is one which is common
to most of them, namely, the power of
suggestion. By suggestion is here meant
the enforcing influence of an idea.

All are included under “mental heal-
ing”, whether in the guise of a bottle of
nerve tonic or in a subliminal appeal.

In each of these methods of healing
the curative effect is brought about by
the influence of some strong or vivid
idea, of some subtle energy other than
physical, upon the abnormal or morbid
state of the mind and body.

It is the faith of the patient in the
physician or healer that is of most im-
portance in bringing about his cure.
Christ asked one of his patients: “Dost
thou believe that I can make thee
whole?” “Yes, Lord, I do,” said the
patient. “Then thy faith hath made
thee whole,” concluded the Great
Physician.

New Voice Book Discloses
Startbhg Vocts !

TRUTH
about

r . Send today—for 30 day;T
' Jree reading—for the most
remarkable voice book
ever written. This book
has startled the whole
voice world. Written by a
man recognized the world
over as a voice authority
—a man with the courage
to tell the TRUTH about
voice, about the vocal
BwoméFeshsincer Organ and the real basic,
Mastsr'of Voioo fundamental fruths about
" voice training. Advances
astounding new method. Discloses

of dollars to every man and woman ing a
omapelli g ot nealing

mﬁdf&mﬁwm lebook today.
RE 30 Days
Reading

Cerhingleouldnot afford to make you this
liberal 30 days fncmdingoﬂerif[dujnot
KNOW what “The Truth About Voice"

do for YOU. Send for this book today. KNOW
the truth al
SIMPLE

Prof. Eugene Feuchtinger, Studio56-57
B Suite 29, 1810 Wlhon'A"ve.. Chicago, Ill.

i

g:
5
gi
3
figfit
{1
.---EE-.--

h
3
s

an

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.



Y Nand HOW

have at his” ﬁnger Tips all of the facts pertaining to mod-
ern finance, actory é:m duction, business man ement,
sales management, adv m:. account; ts and
all of the factors ls‘o igl o t in modoll-n tl.ll:lmst lets

0ks es, covering the comple!
ﬂeld of Praeglal Business g:gpnted for men who evant
ea who haven’t the time-or the mone; to

80 0 school. wi.ll e sent to you absolutely FREE!

a;;t one gsnny need be paid untijl you have °“§‘,i': eC
OWN 8a -

tion thelr amazing value from tho sun roint of makin
more money. These books are b: information of

great value to rofessmml and busineus men, to depar
ment heads, clerks, eeg rrespondents — in
gac% to anyono in tny my ted ln lolvlnq buslnos.

The Man Who Knows Is The
Man Who Wins

'This is always true; there is no doubt about it. Then
why not take adunug:rgf ou.l-o rg: :ee“oﬂ‘:"r Let
us sen you these books for 1({1 gu our no mon

k them over; test the new sﬂe{; Index whici

mnku vital facts lnstantl{oav ailable, how
is to lmow what know without lonz hours of
grinding study. Note the accuracy of the answers to

every business problem.

Extras You Get NOW!

To every man sending now for th west des
bigger eé:a“we will s%d an extra, .iso%ume c o

1if you do not nd these boo
have ever seen an, here an i u do not mee U nt
the small price and easy rmsmn es them tr doualy
;altuable to any man, you can return hem and

Thousands of pages, beautifully bound in flexible em-

.the secrets of the world’s prominent
Tes! ‘13? non-technical

them
satltﬁod n -onls d «
i tougeo i my7sg 1‘anpa g n $3.00 a month un-

Ss;‘:".xuo THIS COUPON TODAY!

‘Technical Soge
You %ny lan‘dtlno tbet'lgébh? books on cal B Inis-
on
tration on y 3
mm“gu?. c:r ants melm%ow

Employ

's Name.

(( A %reatest ques-
Jﬁ\ tlon that faces Hu-
> manltl:{ today is that
CON-

o """"““-"'" TRO It means
either haphazard overbreedlng, with all
its consequences, or a happy family kept
witbin reasonable limits of income and
ability to care for the number.

The book just published, which goes into
this matter thoroughly and completely, is
\ “THE TRUTH ABOUT BIRTH
CONTROL”
which deals with The Meaning of Birth Control—
The Methods of Birth Control—Periodic Probabilities

of Conception—The Limitations of Offspring—Secien-
tific Birth Control.

Send for your copy today, tomorrow may be too late.
Price $1.75 postpaid; or send 50c deposu. and pay
postman balance, plus postage on dolivery.

HEALTH AND LIFE PUBLICATIONS
Dept. B-577
505 S. Dearborn Street, Chicago, Illinols

“YQU, TOO, CAN MAKE MONEY”
By Pauline Cleaver
100 WAYS OF MAKING MONEY
A useful, fascinating book
Price, $2.00
PSYCHOLOGY
101 W. 31st St. New York, N, Y,

One of my former patients, an
English woman of high standing, was
troubled with chronic rheumatism.
Her hands and limbs were swollen to
three times their natural size and she
endured untold agony. After my
medical associate had examined her, I
gave her a strong mental treatment in
the suggestive state. We had scarcely
left the house when she told her folks
that she felt much better. Within a
week she played the piano. Her cure,
which she ascribed to the fact of hav-
ing great faith in me, proved a per-
manent one. Her faith had made her
whole.

It may be said generally that a
patient will fail to achieve the most
beneficial effect unless the physician’s
or healer’s suggestions possess his con-
scious mind so completely that his sub-
conscious mind will absorb them in
their entirety.

The most powerful and beneficial sug-
gestions are those which tend to es-
tablish a direct and favorable connec-
tion between themselves and the sub-
conscious mind.

It can be seen from this that the
mental suggestionist does not pretend
to recover persons who are sick, but
simply puts them in the way of re-
covering themselves.

The genius of the truly great healer,
therefore, is nothing more nor less than
his superior ability to establish the
necessary connection between his
patient’s mental state and his subcon-
scious reaction or response.

How true it is that there are psychic
and spiritual capacities and powers in
the physician and the patient whereby
a failing vitality may be fanned into
new strength, a sick mind or body re-
stored, and whereby* even an organic
disease may be favorably affected.

By appealing to that part of our
being which ministers to the physical,
mental and spiritual life, we may ful-
fill the prophesy of the Master Healer,
contained in the words: “Ye can do
greater things than these.”

It was he who demonstrated that no
physical function or organ is so far a
vessel of mere flesh and blood as to be
wholly outside of the healing and re-
newing power of the spirit. He showed
that every true invocation of the God-
power within man must bring beneficial
effects in every avenue of his being.

As we attain to a higher realization
of the psychic or spiritual activity and
power within ourselves, we find all, and
more than all, the help we require in
every time of need.

The ascent to the higher planes of
spiritual apprehension helps us to sur-
mount all of life’s greatest problems.
It enables us to enter that realm of our
being wherein lies the vision and power
of Infinite Intelligence.

That mental or psychic suggestion in
its higher form contains strange mys-
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rooted convictions for which it stands.
The sleeper is at no time a mere puppet,
for laboratorial experiments of the
greatest scientists in this field have
proved that, under the most unfavor-
able condition, the sleeper has force and
will. There is something greater in
man than subconscious power, and that
something is wholly on the side of what
many are pleased to call “God”.

We see from this that even hypnotic
suggestion is of no great value if the
patient’s innermost desires and con-
victions are not in agreement with it.

Genuine hypnotic subjects are com-
paratively rare. A great many people
cannot be hypnotized, despite every
effort on the part of the most willing
patient and the most skilful operator.
If the aid given by suggestion depended
on true hypnotism the cures would be
few and far between. But I have dis-
covered several psychic states in which
the conscious and subconscious mind
are peculiarly susceptible to desired
and accepted suggestions.

Hypnotism is a poor name for what
it actually stands for. A far better
name for it would be “Zoogony”, or
“Zoogonesis,” which is used in the
sense of arousing from slumber. This
is excellent Greek, modern as well as
ancient.

Zoogony finds its explanation in the
words contained in Psalms, 17:15: “I
shall be satisfied, when I awake.”
'Awake to what? Why, to the knowledge
and power which are inherent within
every human being.

Now it may be said that nine-tenths
of all our ailments, pains, failures,
fears, worries and difficulties are due to
our wrong subconscious conditions and
subconscious management.

Let us remember in this connection
that the subconscious mind works in
perfect accord with our habitual mental
moods, thoughts, desires and acts. By
the very law of its nature it has no
other choice. The hand at the sub-
conscious wheel happens to be the con-
scious mind, and if that hand does not
work in strict accord with the universal
law of health, happiness and success, it
means disaster.

The subconscious mind is like a block
of marble: our conscious mind the
chisel. We can chip it rudely, so that
nothing emerges but a mutilation, a
caricature, or we can wield the chisel
with such careful skill and delicacy
that the effort is marvelously beautiful,
like the mirror held up to nature, like
the revelation of the “Image of God”.

The subconscious mind may therefore
be made a force for good or evil—
according to our conscious thoughts,
desires and acts. The ideals implanted
in this part of our being constitute the
deciding factors of all our weal and
woe.

A man never makes a fool of his sub-

conscious mind without its whole-
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hearted cooperation. “All right,” it
says, “I am with you. Go to it, old
chap.” I am not speaking here of the
Superconscious Mind. Nor is there any
reference to the so-called “sixth sense”
or the higher intuition.

We see from the foregoing that the
subconscious mind is the greatest
power-house in the world, and what is
needed is a competent mental engineer
to guide it in the right direction. It is
thru right thinking, willing and doing
that the subconscious mind reaches its
highest development. And here is
where the art of self-suggestion plays
its noblest part.

The beauty about this art is that
every one can learn it and use it. It
is the sovereign means by which any
intelligent man can transform himself
into the ideal of what in his best or
superconscious moments he aspires to
be. It offers the shortest, safest and
surest way to the development and un-
foldment of our latent powers and
abilities. Thru the power of self-sug-
gestion the humblest men and women
may learn how truly wonderful they
are, how masterful they may be if they
develop their inner forces and use them
for good and noble purposes.

In order to make the subconscious
mind dynamic, it must be given definite,
not vague or weak djrections. He who
would enter the sacred portals of his
innermost self must first create and
maintain a fixed desire, a confident at-
titude, a hopeful mood, a high and noble
purpose. It is the attitude that takes
in the whole man—body, soul and spirit
—that gives free access to that store-
house of spiritual power which is the
God-given heritage of all mankind.

A self-suggestion to become an auto-
suggestion—that is to become a part of
the subconscious mind—is a sugges-
tion which is a reaching out of the
whole being, impulsively rather than
deliberately, intuitively rather than
rationally, inspirationally rather than
calculatingly. We must ignite and in-
flame, move and enthrall the mind.
Unless our subconscious mind takes
fire and glows with heat, as a result of
our mental and emotional efforts, the
result will not be satisfactory.

To use our hidden powers to the best
advantage we need, first, a real belief
in their actual existence within us; sec-
ond, a fixed desire to use them for our
good; and, third, a practical method of
self-suggestion to accomplish the ob-
ject in view.

Before you engage in this method of
self-help, think earnestly and sincerely
of what you really and truly need. Do
not ask for anything you have no
special use for, or for which you have
no real need or desire. You cannot
put your whole heart and soul into any-
thing in which you are not deeply and
profoundly interested. You may sug-
gest for this, that or the other thing,
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. y Direction of M. Spark

John J. Scofield, Manager

)
In Brooklyn :

STANDISH ARMS
169 Columbia Heights

The Collingwood Hotel

WEST 35th ST., NEW YORK
Between 5th Ave. and Broadway

Your patronage will be ap-
- preciated and receive personal
attention—impossible in the
larger hotels.
Rates are $2.50 for pleasant

rooms without bath,
$3.50 and up with bath.

20 years under the management of
SETH H. MOSELEY
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PROSPERITY—How to
Attract It

By Orison Swett Marden
Price, $2.00
PSYCHOLOGY PUB. CO., 101 W, 31at St., New Yerk, N.Y.

but if you are not in dead earnest about
it, if you do not feel the absolute need
for it, you will fail to convince your
subconscious, and failing in that, you
will not get what you want.

The use of self-suggestion is of no
avail unless some action is systematic-
ally taken to make the suggestion suc-
ceed. Those who engage in suggestion
for health, happiness and success, or
for any other legitimate purpose, and
then sit down and wait, or go on in the
old way, or think that suggestion is
sufficient to produce results, are sure to
fail.

Suggestion for any purpose is in the
nature of mental concentration, mental
affirmation, a steady fixing of attention
and visualization of the things we most
desire.

We must sit quietly and patiently in
a state of utter relaxation and ex-
pectant receptiveness for periods of
fifteen to thirty minutes every day or
several times a day, and never stop
until we have tapped the unexplored
source of vital power and put it to our
use.

In the meantime it is highly im-
portant to think, speak and live as tho
we were already in possession of the
higher and more potent powers of our
nature. It may seem like a form of
acting, but the pretention of today be-
comes the reality of tomorrow.

Self-suggestion, or suggestion of any
kind, must be fixed in the subconscious
mind.  Such fixation is brought about
by intelligent and conscientious repeti-
tion and reiteration. It means thinking
the same thoughts, making the same
suggestions, and pursuing the same
course of action every day until it be-
comes a matter of second nature to us.

As soon as we recognize that the
faithful practice of self-suggestion is
the open sesame to the submerged
powers of our nature, the sooner it will
take on the great importance which it
deserves. These powers, like gold in a
mine, are buried deep below the sur-
face, and can only be revealed by what
appropriately may be called “Faith and
Works”.

You, Too, Can Make
Money

(Continued from page 50)

The mother was happy to remain
with the son. The son was greatly
bettered by feeling he could assist his
mother, and in fact find some useful-
ness in his own life. He, too, found
diverting ways to keep his mind from
dwelling on his own ills—and, this more
than substantially helped the mother.

If other mothers, helping or entirely
supporting a family, would only study
and learn how, they could kill many
birds with the same stone—that_ is

You Can Learn

HYPNOTISM
...orNo Cost

Try FREE 5 Days!

ON'T be unpopular, lonesome or unhappy a min-
ute longer. Now you can make your life what
you want it to be—now you can win admiration,
success and big money—through the strange power
of hypnotism. I'll show you how to use this great
force to help you master every situation or The Five
Day Trial is FREE!

In just a few hours I'll teach you the hidden secrets
of Hypnotism—the methods used by the great opera-
tors—the amazing things you can accomplish once you
understand this mighty power. You can use it to
overcome obstacles, achieve your fondest ambitions
and become MASTER of yourself, friends and ac-
quaintances—either sex. See for yourself how Hyp-
notism can banish fear, worry, and opposition—
improve your memory—increase your earnings—
and force others to give you the good things in life
you deservel

In his startling NEW book, The Science of Hyp-
notism, the world famous hypnotist—Prof. L. E.
Young—reveals the most carefully guarded secrets
of this fascinating subject. He not only explains
the methods of noted hypnotists, step by step—
but tells clearly all about the nine stages of hyp-
notism, the Hypnotic Mirror, Mental Telepathy,
how to select your subjects, magnetic ling,
methods of hypnotizing, how to waken the subject,
how to make money out of hypnotism!

Try 5 Days FREE— Mysteries of
Send No Money l{pnotll:dm
So confident are we that Prof. [Hgow :,' ﬁ”m,d,,

Young and his great book will
quickly teach you the science
of hypnotism, that we will
send you a copy without one
cent in advance! Simply clip
and mail the coupon below.
When the book arrives pay
the postman the special low
price of $2.50 plus few cents
postage. Then test the powers
of Hypnotism S days! If not

d and delighted return
the book and money will be
refunded at oncel Mail the
coupon now.

FRANKLIN PUBLISHING CO.
Dept. M-530
800 N. Clark St.  Chicago

at a Glance
Susceptible Sub-

abits
How to do Dozens
of Hypnotic Feats
of Hypnotism
in Operations

Franklin Publishing Co., Dept. M-530
800 N. Clark St Chicago © :

Please send me your amasiag new book—The Science of Hypno-
Hirm—b: ,J""' Young. When the book arrives Il pe dlhtr-t-
maa oaly $2.50 plus lllmus-ﬂ“.ﬂ.l ye'
book and you are to relund my moaey.
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Increase Your Pay
Within the next few months'

Are yousacrificing the best years of your
lnfe to a routine job, in the thought that you
must stand in line for promotion—that you
can advance only at the shuffling pace of
the rank and file? The man who depends
on length of service for advancement rarely
gets beyond the information desk.

{) throw away your future in a low-
pay job, when you can qualify, in a com-
paratlvely few months, for a high-salaried
position as a business specialist?

Thousands of men with no better start
than you have doubled and tripled their
incomes by home-study business training
under the LaSalle Problem Method. Dur-
ing a period of only six months, 1,248
members of LaSalle Extension Umversnty
reported definite salary-increases as a
result of training under this remarkable
method. The average increase per man was
89 per cent.

If “‘balf as much again’ would look good to you
within the next twelve months, check the trmm“}z
that interests you, sign and mail the coupon N
It will bring you full particulars, together with de-
tails of our conuenunt-pa-‘ymcnc plan; also your
free copy of Ten Years’ Promotion in One.”

*'Get this book," said a prominent Chicago execu-
tive, “‘even if you have to pay five dollars for it.”
We will send it free.

Make your start toward that bigger job TODAY.

== == Find Yourself Through LaSalle! = =

LaSalle Extension University
The World's Largest Busis Training Insti
Dept. 1063-R Chicago

Gentlemen: Send without obligation to me in-
formation regarding course indicated below:
ClBusiness Mmgement OModern Business Corre-
OModern
gnigher Aeeoununcy

Traf!
a Rnnw:y Station Mgm¢t DExpert Bookkeeping
O Railway Accounting UC. P, A, Coaching
0O Law—Degrece of LL.B. OBusiness English

OModern Ponmmhlp
oP 1 M.

OCommercial Law OCommercial Spanish
DOindustrial Management DBﬂecﬁvo Spealdng
OFactory M PY
DOBanking and Fi I:I‘l' 1 b
* OCreditand Collection Correspondence
Name...
Present Position
Address ........
Good Old-Fashioned

EYESIGHT

The NATURAL EYESIGHT SYSTEM saves
sight, rebuilds eyes and makes victory over
glasses possible. Now in use in over 20
countries.

. Alwnys Sold on 30 Days' Approval

The NATURAL EYE NOR-
- { MALIZER is the revolu-

\\I 7’) tionary invention which

makes it easy to use the

Natural Eyesight System in

your_home.

No Drugs or Medicines of

4 Any Kind

Send for FULL and FREE information telling

hgv{‘ thousands have solved their eye problems

at home.

NATURAL EYESIGHT INSTITUTE. INC.
Dep Los Angeles, Calif.

they could work and yet be near their
own little families.

THE INANIMATE ZooO
HE above reminds me of the re-
cent success of one of my young
men students who is working his way
thru his last year at college.

John Dunn came to talk over his new
idea. It was easily recognized as one
that would immediately appeal to
buyers, and most especially in the

locality where Mr. Dunn lived. In fact

John’s idea has so appealed, that a
crippled friend intends to keep John’s
Shop open while John goes back to
school. Here is his idea.

With fifteen dollars only as capital,
and a small credit, this clever boy
bought up all of the toy and china dogs,
cats, tigers, elephants, bears, monkeys
etc., he could find. He arranged to
rent a window display and room behind
this for one table in one of the small
stores in his seacoast town. The win-
dow display showed a modernistic
wording of “The Inanimate Zoo.” The
animals were arranged as if acting in
a circus. Can you not see the children
crowding around the window? Also,
colorful cards, here and there on the
floor of the window, called attention to
the value of the animals as gifts. One
half packed, peeping up, from the at-
tractive box, with an amusing card, was
also shown. Sales began the first day.
The idea is spreading and growing, and
the store-keeper is delighted to con-
tinue renting this space, as this also
attracts more customers for his goods.

It is often the simplest ideas like this
that make the biggest hits. Certainly
you have some idea. Pull the ideas out
of your head into the sunlight. Ex-
amine them.
Study your surroundings. What kind
of people are there for you to appeal
to? What do they want? What do
they need? Or, what will amuse them?
It may be simple, if you only think. If
you cannot find yourself, do not give up
—write me, and give me a complete
outline of what you imagine your
troubles to be. Maybe we can together
find your success hit. Surely it is
worth your thought.

For Boys AND BACHELORS

COUNTRY girl of seventeen de-

cided that she could fix up a sew-
ing kit, and divide her time going from
one to another, mending and fixing
up the things for unmarried boys and
men. There was a large club for men,
and this she made her beginning.

"This young girl had every kind of

button, thread and necessity, for sew-
ing and mending. She busied herself
by darning socks and generally tidy-
ing up the single men’s wardrobes.
Her charges were small, but she so en-
larged her usefulness that this work
as a beginning led to an offer, from a
Gentlemen’s Clothier, who felt  her

Know your locality.

PsycHOLOGY'

clientele would follow her. Small be-
ginnings often have surprising endings.

And—and it is not besid n:
this way, this attractiv 1
also ‘found the man of ' 10
soon will wish her to is
wardrobe. -
Fancy Borties oF F
CANDIES

MOTHER and son 0
A spend a winter in t 1.
How could it be done? After s
we solved the problem. T ir

was—candy for children and old folks,
made attractive and beautifully packed
in decorated bottles. These were dis-
played in the front wmdow of the

home, where little elght-l 1S
were built across the wi e
bottles were gathered from e,
of course varying in shape 8.
Hard candies, made largely ¥y
and fruit juices, were place =
and many colored bands ]
were painted on the glass 8.
Some of the larger bottle 0
lovely they were found use r
the candy was eaten) for S,

ete. As both mother and son found this
work fascinating, and new ideas con-
tinued to bob up—they carried quite a
stock of these things to the South.
They now write me that they have a
larger business in Florida than they
had in their Eastern home.

When one wins what he sets out to
do—his work usually becomes so inter-
esting, he seldom discontinues the pay-
ing work, altho the object has been at-
tained. Too, there are so many things
money can give. Then, why not add
to your allowance, or income? It most -
certainly can be done, and pleasantly,
too. Did you ever try it?

Knowing oneself will most certainly
give us a corner—an unusually big
corner, too, in building Success.

A young girl who consulted me
months ago, walked in to report that
she “had found herself” and was now
applying what she found, and “cash-
ing-in” on her qualities. This is all I
wish to do for anyone.

When Anne Rowe came to me a few
months ago, she was a disheartened
society girl. She had just broken her
engagement with the only man she:
then felt she could ever love. He was
soon to marry another. Anne did not
need money; but, she did sorely need a
new and an absorbing interest. She
did not think that was possible. You
can understand how natural that
seemed. But, after analyzing her to
her own approval, she finally bucked
up to court a diversion, to put her mind
to something, so as not to dwell on her
recent love-affair.

Anne’s family were going to Maine
for the summer. The large house had
a garage, with a chauffeur’s room
which was not to be used. Anne, with
her, own hands and efforts, made the -

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Have you noticed lately the number of promi-

nent people, supposedly in good health, taken
away l;{ the Grim Reaper before their time?
Get a eck-ug on your condition. Every man
and woman should have a Robinson Urinalysis

at regular intervals.

PROLONG YOUR LIFE
Thousands of satisfied clients. Everywhere by
mail. onvenient fidential e do not
prescribe medicines; have nothing to sell you.

SEND NO MONEY
Werite  today for special bottle containing
preservative for your samqle. Instructions
on bottle. We give complete report
of 25 classifications together with
suggestions for _ improvement in
health, if needed. If you are satisfied
with the value of our service send
us $2.50; otherwise return report.
Nothing to risk.
LOUIS G. ROBINSON ‘LABORATORIES

Analytical Chemists
4109 Mills Boilding _ Estab. 1907 Cincinnati, Obio

Radium Is Restoring
Health to Thousands

No medicine, drugs or dieting. Just a light,
small, comfortable inexpensive Radio-Active Pad,
worn on the back by day and over the stomach at
night. Sold on trial. You can be sure it is helping
you before you buy it. Over 150,000 sold on this
plan. Thousands have written us that it healed
them of Neuritis, Rheumatism, High Blood Pres-
sure, Constipation, Nervous Prostration, Heart,
Lungs, Liver, Kidney and Bladder trouble, etc.
No matter what you have tried, or what your
trouble may be, try Degnen’s Radio-Active Solar
Pad at our risk. Write today for Trial offer and
descriptive literature. Radium_ Appliance Co., 617
Bradbury Bldg., Los Angeles, Cal.

GET THESE SIX FOR YOUR
PSYCHOLOGY LIBRARY

Self-Healing Thru Autosuggestion
By Dr. Chas. F. Winbigler 1.25

Self Mastery Thru Conscious
Autosuggestion
By E. Coué 1.00

Subconscious Power—Secret of
Achievement

By E. Legaren 3.00
The Call of the Soul
* By E. C. Feyrer 2.85
Be a Prize Winner
By Lon J. Haddock 2.00
You Too Can Make Money
* By Pauline Cleaver 2.00:

% 10 Per Cent. Discount if Order Is
Placed Before October 20
PSYCHOLOGY PUB. CO., INC.

101 West 8lst St., New York

ASHFUL
**Shame on 10 wervous, embarvassed in com-|
e g
R R R oS (B S50 AMTReR BB
“How To Get What You Want,”
By Orison Swett Marden
Price, $2.00
PSYCHOLOGY PUB.YCO,, Inc, 101 W, 315t St., New Yerk, RV,

garage into a Gift ‘Shop for the con-
venience of the summer folk. Anne
visited all of the New York City whole-
sale bead houses, craft shops, card
makers, ete., and filled a trunk of small
odds and ends, that might easily be
sold. There things were placed on
painted tables. A sign was displayed
that could easily be noticed by the
passing motorists. Anne used only
one hundred dollars as a working
capital.

I asked her how she advertised this
little shop. “Oh,” she said, enthusi-
astically, “I think I have discovered
something. Instead of placing an ad
in the local papers, I placed a small
table and a lovely piece of pottery, and
a bit of fresh flowers, daily, under the
sign, on the sidewalk. This attracted
passers, then, their eye caught the
arrows, which led to the Gift Garage
Shop. Why, Mrs. Cleaver, even you
would be surprised to know that just
this last month I’ve made more than
two hundred dollars; have used up
most of my stock, and am here in New
York City now to purchase more. Also,
I've learned how to save cash dis-
counts.”

Of course, I was proud of Miss
Rowe’s success, and more than this her
enthusiasm, and the fact that the young
man’s name was not mentioned. Also
Anne had gained several pounds, and
wore the expression of happiness.
Where will this end? Here is my
prophecy! Anne Rowe will regain her
interest in men, girls and parties; she
will play her usual popular rdle with
the younger set, and soon another
“only man in the world for her” will
put in his appearance. It seldom fails.

Dollars from Water
Lilies
(Continued from page 37)

slightly slanting outward, and grass
should be allowed to grow down to the
edges. of the water, unless the pool is in
a formal, conventional garden, when a
coping may be used. To add to the
beauty and naturalness of the pond,
plants that grow in damp soil should
be planted around the margin.”

With all her many activities, it might
seem that Mrs. Fowler would not have
any “left over” hours, but she is a
woman of splendid executive ability,
and she finds time for at least two more
very important phases of her business.
Each time that she evolves a new
species, the United States Department
of Agriculture is notified and takes a
photograph of it. A description of the
new lily, of course, is sent out to the
different societies and to the trade
papers. All this takes time, and in
addition to this work, Mrs. Fowler is
called upon to write, at various times,

75
Broaden your
outlook on life

Are you getting ahead as fast as you should in business
and your daily life ? Or are your days flat, colorless and
tinged with disappointment 2 If you want to grow more
like the man or woman you would like to be—if you
would throw aside the handicaps that hold you back—
there is a way. For true happiness is gained only through
adequate Self-Expression.

The Palmer Course in English and Self-Expression will
help you to acquire poise and self confidence—will help
you to think more clearly—to develop your personality
—to brighten your entire outlook on life,

Let the Palmer Course help you to learn the true value
of Expression as a meansof happiness, asa

y ppingstonc

to the business or profession or station in life for which
you are best suited. The coupon below will bring you
complete information about this fascinating course in
Self Mastery.

PALMER INSTITUTE OF AUTHORSHIP
CLAYTON HAMILTON. . .PRESIDENT
Dept.445-X,Palmer Building, Hollywood, Calif,

Yam interested in:

O English and
hSelf-Exprel‘;}:ln

O Short Sto ting

B Photoplay Writing Address

) Writers’ Criticism Al correspondence strictl)
Service No salesman will call

Name.

£ demtial.
V

ISIT HARD FOR YOU

TO FORGET
YOURSELF?

Have certain fear thoughts
become such an obsession in
your life that you find it im-
possible to forget yourself,
and in consequence you are

h states of mind CAN BE ADJUBTED. Y.
Todty ket oL B AN BE ADITSTRD, o

4" being
» form of Inferiority Complex. uYou have become TOO eon-
of eelf. It is not eno for one to_tell you your
tha c‘d"
k2
s at

that

Yet. il e in JUST the righ
0U g0 u L]

unhappy ‘H . nn'l'i-

¢ can be changed

25 CENTS

C. FRANKLIN LEAVITT, M.D.
Saite 1516-A 58 E. Washington Street
Chicago, 1L

of inveter-
ate users that have
found it easy toquit with the aid of the Kesley Treatment.

tobaeco
EELEY. 5o

STOPS
Tobacco Hablit
guulymu-nmhm Write today
':h-&nkhlm l::wquuly Free yourself from
THE KEELEY INSTITUTE
C-516 ¥ Dwi {illnols
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" Tells What Kind of Work
You’re Best Fitted for
DISCOVERS UNSUSPECTED TALENTS

OW psychological sclence will help you find the
RIGHT JOB! Every man is good in some things,
poor in others, ‘Test yourself right at home, by this
tried sclentific method, to learn what your own strongest
abilities are and what occupation you ought to be follow-
g.  Success may be awaiting you in some line you've
never consideredl Not at all like a school examination.
Sent absolutely freo to both sexes above age seventeen.
No charge to you unless, after taking test, you wish to
yetain our professional services.
test and explanatory booklet—all free.

-

$ Now York Vocational Institute

p Dept. D-29, 215 East 73d Street

@ New York City

@ Gentlemen: Kindly send me your Fréee Vocational
‘, Test for examination. I understand that I am not
p obligated, either to roturn tbe test or in any other
p Way. -

Name .eievecececacensanes ceenen . 8

: Address ..

Clip coupon below for

RE-VITALIZE YOUR EYES

Have you eye problems?

EARL WARD PEARCE '
—eminent teacher of
Psychology, Mental Sci-
ence, Physical Culture
and Eyesight and Health,
explains his System in
an enheartening message
which he has written
for you. It is called—

New Vision for Old

It is free. Send for your copy—now.

EARL WARD PEARCE, Dept. 27
1247 W. 36th Place, Los Annel’el:. Callf.
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ukinq UNSUITED D that fermented and poisoned
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cured — e, blindness in hens, mico, etc.,
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b G o ——

) o 3 o
'Joint‘u:uneed. urzeéump on wrist, one gm, disr peared

n n few weeks .', .
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OF EATING, Dept. 27X, 136 West 72nd St., New York

$100.00
for telling us

WHO IS THE HAPPIEST PERSON
IN YOUR TOWN!

See Page 44

ur hand; cor-
hree h No _ fafl (?l " %"’“’“"'&3‘.‘: i
three ours, 3. 'ompiel [
FREE. Write C. J. ongﬁt."ffont. 24, St. Louis, Mo.

‘“Wonderful, new device, guldes
gects your sriting in-a fow days.

detailed descriptions of -the results of
her experiments. Her interest in her
work and her knowledge of it have
brought her into prominence among
floriculturists and horticulturists thru-
out the country. She is, therefore,
often called upon to attend meetings
and give addresses on lily culture, and
for these occasions she keeps ready her
case of colored lantern slides.

With raising water lilies and other
aquatic- plants, selling them and the
bulbs,” "lecturing and writing about
them, and helpirig others to beautify
their gardens with them, Mrs. Fowler
‘leads a busy, active life. It is a pleas-
ure to see her in her aquatic gardens—
enthusiastic, interested,
and efficient. She knows her subject
well, so well that she realizes that there
is still more to learn, more to under-
stand, and she is constantly studying
and experimenting. Her secret of ac-
complishment—if secret it be—is en-
thusiasm and thoroness. No slip-shod
work would be acceptable to her for she
is thoro-going in every way, in her
investigations, in her experiments, and
in her results.

Over ‘the Editor’s
Shoulder

(Continued from page 58)

Well, I have met plenty of so-called
men, men who appeared-to be like that.
If they possessed hearts, they were well
able to suppress and thwart the human
functions of that organ.

In your editorials you write about
efficiency, etc. That stuff is a lot of
bunk. I'm telling you this straight
from the shoulder. All that sort of
stuff only detracts from the innate
humanness which is the birthright of
every person.

We are only as efficient as environ-
ment, heredity, training, temperament,
and personality, etc., permit us to be.

The saving virtue, the only “God-
like” thing about any of us poor hu-
mans, is our humanity, our sense of
right, of justice, and of compassion for
the needy. You speak too much of
efficiency and too little of humanity.
This comes from being too well fed, no
doubt. .

Probably you think by now that I'm
a rabid socialist. However, I’m not,
not in the political sense of the word,
only in the humane sense.

I believe in a square deal for every
one, regardless of race, age or social
position, '

Please tell me what you think about
it.

Dr. Miller’s answer:

YOU will find that not all of my edi-

torials deal with efficiency, and the
appeal to human sympathy is fre-
quently evident. Of course our maga-
zine is primarily published in the
interest of self-improvement. It is the
prerogative of other magazines to deal
with the equally important problems of
racial improvement. That is the field

interesting, !
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No craving for tobacco ik
any form after you begin taking
Tobacco Redeemer. Don’t try to
quit the tob habit unaided. It’s often
a losing fight against heavy odds and may
mean a serious shock to the nervous sys-
tem. Let ushelp the tobacco habit to quit
YOU. It will quit you, if you will just take
TobaccoRedecmer: ing todirections.
Itis marvelouslyquick; thoroughly reliable.

Not a Substitute |

I Tobacco Redeemer contains no habit-

forming drugsof any kind. Itisinnosense
@ substitute for tobacco, After finishing
the treatmenty \. t desi
¢o use tobacco again or to continue the use
of the remedy. 1t makes not a particle of
difference how long you have been using
tobacco, how much you use orin what form
gou use it—whether you smoke cigars,
_cigarettes, pipe, chew plug or fine cut ar
use snuff, TobaccoRedeemer will positives
ly remove all craving for tobacco in any
formina very few days. This weabsolutely
guarantee in every case or money refunded.
Write today for our free booklet and
positive proof that Tobacco Redeemer
will quickly free you of the habit,
» NEWELL PHARMACAL COMPANY
Clayton Station -
. Dept. 714 ST. LOUIS, MO. l

have

CHAS. F. WINBIGLER
Pb.M.

Suggestion ~ -
Its Laws and Application or the Principles and
Practice of Psycho-Therapeutics
(Price alone $2.50)
“and

Winbigler's Other Masterpiece—
Self Healing thru Autosuggestion
(Price alone $1.25)
together with
One full year’s subscription to
Psychology Magazine
(Price alone §3.00)
All 3 in a Special Combination at $5.00
(Add $1.00 to Foreign Subdscriptions)
Cut out this advertiscment and mail with remittance to

PSYCHOLOGY PUBLISHING CO., INC.
101 West 31st Street, New York, N. Y.

_IMAGINATION IS MORE-
POWERFUL THAN WILL

a fact actually demonstrated through
periment which
minutes. The dem this

convineing than a volume of theories or explanations.
Once understood, and properly applied, this Law may
be put to work for every human purpose. You may
be using it now in adverse way and the results may
not be desirable. If rightly used this Law will change
darkness into light, fallure into success, sorrow into
serenity, disease into health, pove ;t.y !nlt& wealth.

any ‘rom
will send you more than full value in books.
etc.. and will add this

Demonstaation for good meas-
ure. Address plainly. J. A. Elchwaldt, P109, Drawer
R, Fruitvale .Sta., Oakiand, Calif.

See page 6

Please use coupon or mention PSYCHOLOGY

-

of sociology. My little part in the
business of life is to make men more
efficient as individuals in order that
they may more nobly serve their fel-
lows in the larger relationships of life,
and to this end my efforts have been
rewarded with a gratifying degree of
success. )
A fine, wholesome regard for the
interest and welfare of the other fellow
is a necessary part of every individual’s
own self-development, but it is of no
avail for one to sit constantly in the
shadow bewailing the fate of the un-
fortunate, and letting himself deterio-
rate to the same level as the poor un-
aspiring grub worms who permit the
wheels-of life to run over them without
protest or heroic endeavor to win.
You speak of my probably being well
fed. I am, but it is not because of ex-
ternal factors. No one has ever done
for me what I have been called upon to
do. I have known negative and dis-
heartening external circumstances. I
have been without money, without
material backers, overwhelmingly in

debt, on the verge of bankruptcy, but

1 have demonstrated in my own experi-
ence my theory that man can rise

| superior to those external factors thru

the power of mind and win out in the
battle of life. Having won out, such a
man’s chief interest should be in help-
ing his fellows. My particular part in
this ministration of humanity is to
help inspire some few hundred thou-
sand people each month with the will
to live triumphant lives.

W. N. Miller of Hamilton, Can,
writes:
FROM PsycHoLoGY I have learned:

I can be well, successful and happy.

I have courage, faith and vision to
carry me safely over in all things worth-
while. I have an inflexible determina-
tion and an iron will and the truth of
this affirmation becomes part of my
own being. I am what I wish to be.

Mrs. J. F. Neall, of Alameda, Calif.,
writes:
ANY thanks for the books which
are, I know, worth many times
what I have paid you for them. I also
thank you for your quick service, and
your assurance that my magazine wi
arrive when due.

Rev. H. Miller Herr of Butler,
Penna., writes:
I HAVE read with much interest the

current numbers of PSYCHOLOGY.
There is a question I would like to ask:
What is the psychology of prayer? Wwill
you please inform me, an also advise
if there are any books published that
would throw light on the subject.

Dr. Miller’s answer:
OUR fathers conceived of an absentee
, resident at a great distance
from this earth plane, to, whom we
must address our invocation, and who

17

NEURASTHENIA

of some inf
of the unusual feelings that sen-
sitive nerves create. Fear of
your nerves giving way com-
pletely. Fear of dizziness or a feeling of uncer-
tainty In connection with locomotion. Or you may
have some nerve aches or pains which frighten
you. Fear of insanity or of harming those you love.
Through lack of understanding your symptoms
seem very alarming to you and you become over-
serious to the point of its being impossible for
ourself. At moments you feel that
‘but habit has forced
from which you can
see_no escape. amily physiclan does not
understand your trouble and you are at a loss as
to what is best for you to do. And things gradu-
g0 from bad to worse, NEURASTHENIA IS
CURABLE when understood ai you
proper direction. It 1s a matter of ch
your vlewpolnt so that
yourself and
matter tu] et 8 1
a mental ears
CAN BE REMO

Do you wish to know more about this disorder
and the powers you must call out to c:&qtg ulz
owl-

you
of strength, It takes up many
ou will be interested in, It can be the
ard life of REAL FREEDOM

book
Psychological Analysis without extra
Send for the book TODAY. Its cost is but

25 CENTS
C. FRANKLIN LEAVITT, M.D.
Suite 1516-D 58 E. Washington Street
Chicago, 111

limin
chiarge.

Make Yo
Face A«

Young
As Min

Pl Tell Yo
‘How

For many years I have been telling women
how to look young again by banishing wrinkles,
crow's-feet, flabby skin, hollows and double
chins—and thousands have taken 10 years from
their appearance through my easy method.

Give 5 Minutes a Day
If you will give 5 minutes a day to my won-
derful Facial Exercises, you will quickly chase
away those signs of age and you will keep
them away. .
No need to use massage, creams, lotions, straps or
treatments. No costly visits to beauty parlors.
‘These simple 1ses work ders and 1
that if results do not satisfy they cost you nothing.
Send today for my Free Book which tells Yyou all
about them. Address KATHRYN MURRAY, Inc.,
Suite 1063, 5 S. Wabash Ave., Chicago, Il

For Free Book
KATHRYN MURRAY, INC
Suite 1063, 5 S. Wabash Ave., Chicago, IIL
Send your Free Book.

Name ..cceevecnncse ceesessnsanes eecsccsssnes

Address «..coecccccsoncencncns

csesesasssscessssssssecvcssesoavoveon

thru some mysterious omnipotence

\

Azxxarosa IxsrrIOTR
Depts 88,3411 Sos Michigan Ave., Chicago, Il

MAGAZINE when you write advertisers.
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EDUCATIONAL

Used Correspondence School Courses sold on
repurchase basis. Also rented and exchanged,
Money-back guarantee, Catalog free. (Courses
bought.) Lee Mountain, Pisgah, Alabama,

How to Hypnotize, Professional Secrets ex-
posed, Free information, Dr. Lonk, P-2945 North
Ridgeway, Chlcago.

Learn to Hypnotize by the Cantor Method.
Sure and certain. Learn something with a founda-
t§oin fo it. Instructions Free. Zanda, Kankakee,
Illinois.

HEALTH

The Van Valen Sanatorium, Yonkers, N. Y.
Psycho-Therapeutic treatment for mental, ner-
vous, functional “disorders and addictions, = Also
receiye patients needing care, with or without
treatment. DBooklet upon request.

Nerve exhaustion affects mind, memory, con-
centration, ambition, efficiency. uses  sex
troubles. Improved by Correct Eating. Book 10c.
Vital Diet, 9N, 811 North Fourth, Camden, N. J.

1 Teach ‘“Truth’” and How to Apply for Health
and prosperity. Free will offering. Vora B,
Durand, Spring Valley, Calif.

They call me “Trouble Doctor.” Worry, Slck-
ness banished. Happiness, Prosperity created. Short
study, 25¢; complete, $1.00. Birth date questions,
Orville Fisher, San Francisco, Calif. Box 834.

Elizabeth Carter, experienced practitioner,
teacher, advisor Christian _ Psychology, 2050
Arthur Avenue, Chicago, Ill. Phone Sheldon 5487,

ANALYSIS

David E. Jones, Experienced, successful Prac-
titioner. Practical Psychology. Brings Health,
Happiness and Prosperity. Particulars, 79 Maple
Street, Mansfield, Ohio.

Send two pages

Character Analysis for $1.00.
“Know

handwriting and birth date and hour.
Thyself.”* M. G. Ericson, Stratford, Iowa.

Your Handwriting Is YOU. Reveals your char-
acter, talents, health, etc. Send 8 or 10 lines with
signature, in ink, on unruled paper., Complete
analysis, from 4 to 8000 words, $5. V. Burhans,
Graphologist, Westwood, N. J.

Character Read from Handwriting—traits,
talents. work you are best suited for revealed
through complete, reliable analysis. Ink specimen,
Unmﬁzd paper.  Fee $1.00. Jeanne 8. French,
2125 Superior, Cleveland, Ohio.

Character Read from Handwriting with pen-
and-ink sketch of yourself as artist-character
reader visualizes you. Send handwriting, state
age, weight. Fee 35c. Cameron Lord, 2840 East
1324 $t., Cleveland, Ohio.

‘fruth Thru Testing. Personality diagnosis by
scientific tests, adapted to each individual and
personal prescription consisting of remedial exer-
cixes or drills. Write for free survey test. Mental
IHygiene Institute, Colorado Springs, Colorado.

Elinor English Reads Character from Hand-
writing. French-American method. Vignettes
$1.00. Longer readings $2.00. 52 Vanderbilt
Avenue, Suite 605, New York, N, Y.

PERSONAL

Amazing Results, 5-Lesson Book Harnessing
Life, Postpaid 35c. New Truth, Box 107, Or-
lando, Florida.

Handwriting Analyzed. Character Traits,
talents revealed, Liberal sample reading 15c.
Beryl Major. P. O. Box 749, Chicago, Ill,

Let Me Read Your Character from your hand-
writing. Sample reading 12c. Graphologist,
2309-BU Lawrence, Toledo, Ohio,

Transfer Your Thoughts to Others. Send for
free folder “‘Telepathy or Mental Radio.”’ Florence
L. Hall. Rising Sun.” Maryland.

AGENTS

You can increase your income soliciting sub-
scriptions for PSYCIIOLOGY Magazine. Write for
rates. YCHOLOGY PUBLISHING COMPANY,
Inc., 101 West 31st Strect, New York, N. Y,

Tuct Empl

Make your own ploy agent
yourself. Toilet articles, soap, extracts. We fur-
nish everything. Valuable book FREE. National
Scientific Laboratories, 1973W Broad, Richmond, Va.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

would hear and in his own good judg-
ment answer our prayer.

The psychological view of prayer is
that God is resident primarily within
the human personality.
is in effect a form of auto-suggestion.
We are impressing the image of our
desire upon the subconscious mind, and
the psychic law involved is that which
is firmly impressed on the subconscious
tends to become objectified in external
reality. This is the scientific view of
prayer and such prayer cannot fail to
reach the God power within and bring
forth fruitful reality.

What Can We Do
For You?

(Continued from page 48)

Even where there is a true hardening
of the arteries one may sometimes live
for many, many years. I have known
of people with hardening of the arteries
to live out practically a normal life.

One with high blood pressure, and
especially with hardening of the ar-
teries, should keep away from strong
emotion and excitement and abstain
from all foods of a very stimulating
nature—not too much meat, no tea or
coffee, no alcholic liquors, no tobacco.
The mental life should be as calm and
poised as possible and one must avoid
worry and other forms of fear.

QUESTION:—M. S. writes—

I am a girl of twenty, still in school
studying music. I have been reading
PsyYCHOLOGY for six months and have
really enjoyed the articles, but I need
your help. I love a minister, but he
does not know it. Could you advise
me what to do? I wish to become a
famous musician and I am going at
things in the right way, that is, study-
ing earnestly, hard and faithfully.
Could you give me any further sug-
gestion? You see this minister has
been married but the marriage was an-
nulled. Do you think I have a chance?
I sing in the choir and help all I can
at the church. He doesn’t know I love
him and is very indifferent.

ANSWER:—

I think that you have been rather a
foolish girl to permit yourself to be-
come so deeply in love with someone
that you are not sure cares one bit for
you. You know it takes two to make
a bargain, and unless he cared for you
there wouldn’t be a chance in the world
for you to marry him. I am afraid you
may spoil any chance you may have by
forcing your attention on him. You
can’t make anyone love you: that must
come thru your doing things that de-
velop love in another without force.
I am afraid I cannot be of any real
assistance to you in this case. Just be
nice, don’t bother him or force your
presence on him, and if he cares enough

Each prayer -

PsycHOLOGY

CLASSIFIELD ADVS.

MISCELLANEOUS

Psychology Club Members! Have your club
enrolled on our Psychology Club Register. En-
thusiastic psycholegists all over the country are
seeking to join live, local clubs. Send full informa-
tion to: Psychology Club Register, 101 West 31st
Street, New York, N. Y, R

BUSINESS OPPORTUNITIES

Start a Crispett Shop. Delightful confections;
everybody likes them. Make a lot of money,
Adams reports $364 profits in 2 days. e start
you, Write Long Kakins, 676 High Street,
Springfield, Ohio. Samples 10c.

HEALTH and STRENGTH

Do You Suffer from Constipation, Indigestion,
ulcers, catarrh, headaches, etc.? Send for helpful
illustrated free book. American Health Founda-
g:l% Dept. H, Golden Gate Bldg., San Francisco,

MONEY FORYOU

i Men or women can $25 weekly g
s,

gliu
time -tlimm display card
Light, plunn:ndvork. No canvassing. W.

of Doctor of Psychology (Ps. D.) Doctor of
Metth_vsms (Ms. D.) or Doctor of Divinity
(D. D.) by correspondence in the quiet of your
own home, or by resident class work in Indian-
apolis. Write for further information.

The College of Divine Metaphysics, Inc.

Desk 2, 1443 N. Meridian St., Indianapolis, Ind.

» LET US HELP
CHOOSE YOUR VOCATION

Expert and scientific advice on choosing voca-
tions furnished by mail—by a method requir-
ing years of research to perfect, The system
5‘.’?3'%%‘35’1’ ;«; hilgshzlg prallsod 13 Llet:;ny Maga-
. : also en
educators and business men. orsed by noted
BIRMINGHAM Vv T
248S 11th Ave., Scm?hcA 1ONAL CLlB'l‘r!l?mg(l?:lg.t‘AlPa).

OCCULT—ASTROLOGICAL—
MYSTICISM—MASONIC

Theosophy, Auras and Colors, Numerolo.
Spiritualism, Physiognomy, Phrenology, Palgrz-'
istry, The Tarot—books on strange and rare
FREE book catalogs (state one
wanted.) 1K—Occult; 2K—Astrological; 3K—Ma-

sonic,
MACOY PUB. & MASONIC SUP. CO.

35 W. 32nd St., (Est. 1849) New York City

new method of oil

and prints. Bigdemand. No talent needed.

work for anyone. 335 to $100 3 week and m.

Employment Service. Earn while learning.  We taach
home. Completo artist’s outfitgiven. Writs

for free bouklet today.

NATIONAL ART STUDIOS,
Dept. 37-10, 1008 N, Dearborn, Chicago

NERVES?

MakE
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L]
Are You Alw,
ﬂ‘m’." Td!:u" apells and sex w. .duls
NERVE EXHAUSTION.” Druge, tonice angd mm"&':ﬂ?ﬁ
Eorbaomce. "Sores 20e tor s snerine BoECT Celmness and
RICHARD BLACKSTONE, N»2010 FLATIRON BUILDING, N. Y.

More Startling Than Hypnotism

A new thought discovery. A dynamic force. Al
can develop it. Ambitious people ask for free and
highly interosting information. Modern Supply
Co., Dept. A, 514 Fidelity Bldg.. Cleveland, O.
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COLLEGE COURSES

at Home

on your education. Develop power
tiate and achieve. Earn it to-
ward a Bachelor degree or Teaching
Certificate by correspondenca. Select
from 460 courses in 46 mtﬂ ects, including
English, Mathematies, History, Educa-
tion, Paychology Economies, the
Languages, etc. Write for catalog.

The Univergity of Chicago

425 ELLIS HALL CHICAGO, ILL.

Feel Strong and Well

POUR God-strength thru your body. Let it be a
perfect expression in the flesh of the perfection
within. Let me hellp you drive all sickness away.
I help you markedly or accelpt no money. Daily
half-hour treatments one dollar each. Six treat-
best results.

MATTHEWS DAWSON

28 years’ experience as a healer
Read “How to Visualize Money’—25¢

ments bring

6506 Western Ave., Dept. M, Washington, D. C.

address for booklet

By msames

tion.
PAGE . DAVIS SCHOOL OF ADVERTISING
Dept. 5897, 3601 Miohl Ave., Chi
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Buy Genuine Aspirin!
HOSPITAL SIZE AT WHOLESALE PRICE

One hundred dollar guarantee in each pack-
age says_this aspirin is identical with best
advertised brands sold in drug_ stores. For
family use, nurses, doctors, hospitals, schools,
etc., there is none better. 250 tablets, §-grain,
pure and -fresh, $1.00 postpaid.

LEE LABORATORIES, CE

500 Fifth Avenue New York City

Make money taking pictures. Preparo
S e Al ey meivd, el
NEcessary.

Send .t'zm for m.y book, Opportuni

Photography, and full particulars.
PHY
Oept. s..ﬁ'&m‘ “““‘“éum U.S.A,

$100.00
for telling us
WHO IS THE HAPPIEST PERSON
IN YOUR TOWN! .
See Page 44

Hartel's ChristmasCards ofter twwwnlbtom':ﬁ
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TR
Become a doctor of

Bio-Psychology

and Expert Bio-Psycho-Analyst

Dr. Taylor will personally help you master his new
science of life and mind, perfect your personality, make
socure your own health and business success, and gain
a paying honorable profession. Lecture, teach,

high grade chartered
to cover mailing, cost of
of cotrespondence Course

or free examin

TAYLOR SCHOOL OF Blo.PSYCHoLOGY'. lne.
Department C. Chattaneoga, Tennessee

for you to show it he will do it some
day.

I am glad that you are doing so well
in your music. Let this love of yours
be an inspiration to you to work hard
and make good for his sake, even tho
he may not show that he cares. If you
make good that might open the doors to
a closer friendship thru his admiration
for your musical ability. In striving
for a hard goal it is usually necessary

-for one to have more incentive than

just the personal satisfaction one de-
rives from success. So let this love of
yours stir you to real hard work and
a determination to succeed. I wish you
success.

UESTION:—J. S. B. writes—

There has been an epidemic of

chicken pox in our little community,
and it has been suggested by the

Health Department that we send our
children there for the purpose of being
inoculated with a chicken-pox serum.
Would you advise this?

ANSWER:—

I have answered you by mail but will
briefly state for the benefit of others
that I do not believe in this vaccine. I
have not had definite proof that it is of
real service, and if it is not it can do
harm.

QUESTION:—Z. K. R. writes—

I am considerably overweight and
wish to reduce. Can you suggest a way
that will do me no injury? I have
read many articles where a too rigid
diet has- caused people to be so weak
and sick that hospital care was
necessary.

ANSWER:— -

It is not a good plan to go on a very
rigid diet or to eat too little, for the
body must have a certain amount of
nourishment to continue its work in a
normal way.

My suggestion would be for you to
eliminate from your diet the very
fattening foods, such as pork and fat
meats, sugar, milk and cream, butter,
white bread and pastry, ice cream,
potatoes, ete. Eat, within reason, all
the other foods. And I believe it is
quite necessary for one to take suffi-
cient exercise. If there is too much
flesh in the abdominal region you will
find bending exercises good. Lie on the
floor and place your toes under some
heavy obstacle and then, with the toes
as a lever, rise to a sitting position
without the assistance of your hands.
Stand still and run, simply lifting the
feet from the floor and flexing the legs
as you would in running. This will
help to shake some of the flesh off.
This should not be done by one with a
bad heart.
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Is Your Life Just

A MISTAKE?

of initiative; Worry, Appre-
hension, fear of insanity or disease; fears at-
XY to many things in life which ordina-
rily are not tEo&nc%'. all of which means LACK

OF CONFID!

25¢ Book has Started Thousands

on the Road to Happiness
I have written a 100-page book telling you
wonderful truths about your HIDDEN FORCES.
You will find articles on Fear, Faith, Habits,
It 1s t.hotruult of

ness. The purchase of the book

to a FREB Preliminary Psychological Analysis
of your individual troubles.

C. FRANKLIN LEAVITT, M.D.

Suite 1516-E 58 E. Washington Street
Chicago, IiL
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Take the Weights off
__ yourFeet with

ﬁ diforme Shoes

Pediforme Shoes carry the weight of the body
normally and naturally. Result—Pedipoise.
When there s room for every toe, joint and
bone to articulate in an uncramped manner
your feet feel less the welght that is put
upon them.

That is why people who wear Pediforme Shoes
are not troubled with corns, bunions, cal-
luses, painful arches and other foot 1lls.
There Is a style for every use and member of
the family. Here is a shoe that your phs-
sician will gladly endorse and that thousands
of thoughtful people are wearing with new
comfort.

THE PEDIFORME SHOE COMPANY

36 West 36th St. 29 Washington Place
Now_York East Orange, N. J.

322 Livingston Street
Brooklyn

Write for FREE Book TODAY
This 48-page book shows you how
to be comfortable and train your
feet to do their work uncom-
plainingly. Full instructions on
proper care and exercises for
the feet. Also Illustrates
PEDIFORME Shoes .
women
purpose. Ask for I

Who's Birthday This Month?
See inside of back cover this magazine

for the best gift!
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Your [First
- FRENCH
LESSONS

If you are interested
in acquiring a usable
knowledge of the French
language in the shortest
possible time, mail the
coupon at once!
offer cannot be held
open indefinitely. The
first two lessons will be
free only for the dura-
tion of this Special In-
troductory Ofter. If you
are ac all incerested act
now, It costs nothing.

Free!

ow the famous house of Hugo offers to prove without cost to
N you that you can learn French this easy way in record time.
Now youcan satisfy that craving to KNOW whether or not

the most valuable second language in the world can be mastered in
your leisure at home without a teacher. )

As the American representatives of this great foreign language In-
stitute, we will send absolutely free, for you to keep for all time
without a penny of cost, the first two lessons of Hugo’s FRENCH-
AT-SIGHT complete—ijust as you would receive them if you paid
cash in full for the course.

For years this system of foreign language instruccion has aided
European and American business and professional men. Thousands
have acquired a facile working knowledge of French through this
easy, rapid method. Thousands have paid the original price—much
more than is now asked—for the complete twenty-four lesson course.

Now, for the first time, you can test the first two lessons abso-
lutely free. You can be certain of the meric of this system before you
spend a penny. :

The success and world-wide fame of Hugo’s FRENCH-AT-
SIGHT have been attained because of its naturalness and the ease
of its mastery. Instead of starting your scudy with conjugacions and
tedious rules of grammar, you begin from the firsc page of LESSON
. ONE rto speak perfect, usable French sentences with the proper
native accent,

A knowledge of French has become so much a pare of culcured life
here in America that one need not be planning a trip abroad to sece
many immediate uses for that knowledge. Traveling, of course, it
becomes an utter necessity.

Mail the coupon at once for your free sample lessons of this effi-
. cient short-cut to usable French. Examine them at your leisure, read
a few pages and enjoy the fun of learning without effort, Try the key

to pronurciation—see how many French w
Then, after five days, if you do not wish to
experiment has cost you nothing.

Hugo's Famous FRENC
at the Lowest Price

1f you do wish to finish the rest of the cwen
only $1.85 first payment and $2 per month-
—for four consecutive months. If you prefer
you have seen the sample lessons you can sawv
$8.85 in full payment.

The coupon will bring you the first two l¢
lucely FREE! Mail it tonighe!

DOUBLEDAY DORAN &
Garden Clty Dept. F=9910
DousLepay, Doran & Co., Inc., Dept
Garpen Crty, New York. .

You may send me the first two lessons
AT-SIGHT absolutely free. If 1 decide 1
will send $1.85 within a week and $2
secutive months. If I do not want to cor
keep the first lessons without charge.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers,
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