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Blame Yourself

- If This Message Do

essage Doesnt Bring You
A Big Salary Increase!- - -

Take any ten men in blind-alley jobs at low pay. Analyze each case.” You'll find that -
every one of them has had a golden opportunity. They either have failed to.recognize it, - -
or else they lacked the courage to follow it up.” 'Now comes your chance. If this page
doesn’t bring you a big increase in salary—quick!—you have no one to blame bu

yourself.

ET’S be specific. What do you want in
life? You want more money than
you're getting. You want your own

home, a car, membership in a good club.

You want to wear good clothes, educate your.

children and put away enough money to
make you independent. If you are like other
men, you want to be your own boss in a

sition that grows every day in interesting

ascination. gou want to travel, see the

world, and meet the wide-awake people who
are doing things. .

All right, I'll tell you a quick, easy way
to accomplish all this. If you don’t take it,
you are the only loser. You are the only
one who will have to face the accusing finger
of the man you might have been. If you do
take it, you'll thank me the rest of your life
for putting this information into your hands.
For now it is possible for you to ?mckly en-
joy bigger earnings, and have all the joys
mn life that your bigger self demands. If
this was a guess I couldn’t print it. I know
it to be a certainty. It is proved by the
cases of thousands of other men who have
done the same thing. Listen.

J. A. Ferland of Quebec, Canada, was a
railroad conductor when this chance was of-
fered to him. He took it—and not lon
after he finished his course he found himsel
District Sales Manager for an insurance
company at twice his former pay, as a start.
Chas. H. Barth of Philadelphia was, as he
himself said, “a failure financially,” making
$50 a month when he saw and seized his
opportunity. Today he is making $6,000 a
year. J. H. Huppert got tired of starving
along at $23 a week as a plumber’s helper,

By CHARLES MICHEL

and when this wonderful chance came along
he used it so well that in the first three
months after he finished his course he made
two years’ pay at his old job. I could name
thousands of .other. examples.

These -men started from scratch—without

any experience or training of any kind. None~

of them had ever sold anything in their lives;
in fact, most of them believed the old super-
stition that a salesman must be “born.” Yet
we took them, and in a short time made
master salesmen of ‘them. Then our Free
Employment Department which receives calls
for over 50.000 salesmen annually, helped
them to select the right jobs and they were
off with a flying start to the success they
had dreamed of.

We showed these men the way to success.
We are doing the same thing right now for
bundreds of others. And we can do exactly
the same for you. If this million-dollar or-
fanization had raised the salaries of only a
ew men you might say it was luck. But
we've been doing it for twenty-two years,
day in and day out. Where many salesmen
spent years at slim pickings and hard knocks
our members are learning. in their h

- it - through

read it before he started on the road to suc-

- cess.- It tells you how you can make big

money—raise your pay 100%, once you are
in possession of the:secrets -of Salesmanship
—how “you can quickly learn these secrets,
and achieve quick and permanent success.

I want to send you that book—free and with-
out obligation. Read .
decid Aera FREE
ecide for yourself.

And remember this MBOOK
one thing: This is
your bi‘g' opportunity.
If you don’t realize a
big salary increase
from this message
you have no one to
blame but - yourself.
Send me the coupon
before you turn this
page; seize this op-
portunity while it is
still before your eyes.
NATIONAL SALESMEN'S TRAINING ASSOCIATION

Dept. K-112, N. S. T. A. Bldg.
CHICAGO, ILLINOIS

without any interruption in their earnings.
They learn the secrets of success in a few
months—secrets which they can turn into
immediate cash !—that others acquire only
after long experience.

There’s a remarkable little book called
“The Secrets of Modern Dynamic Salesman-
ship” for ambitious men. It tells how and
why thousands of men with no previous ex-

rience have succeeded in salesmanship.

very one of the men I've named to you

flatloul Salesmen’s Tralning Asseciation I
Dept. K-112, N. S. T. A. Bldg.. Chicage, Il I

Without Nl! or obligation to me please send me

your free Serrets of Modern Dynamiec Kales-

l manship,”” with deialls of your Free Employment l
Service other features of N. 8 T. A. mcmber-
ship. l

l Name.ooteioeiotccrcsccsscccctccncsesavonncananas l

I AdUress.cciccececiecoccsctscncsonccctsrcscccnnnns l

' Cityeeansee ssecscssssesssceoBlate...... EETTTTTTN .o 1

g Afe...o.iiaaol Occupation.... ....... eesnecanacan J

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers:

g
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interesting to locate the Prettiest
Girl in your town—but far more
interesting and important to locate
the Happiest Person! There are no
restrictions about this contest. Any-
one can enter. Nor are there any
limitations about the ways in which
your Happiest Person found his
Happiness. Nor does it make any
difference whether this Happiest
Person is man, woman, boy, or girl.

We want to get a lot of authentic
American data about this business
of Happiness.

Look Around You!

Which one of your neighbors
strikes you as the Happiest Person
you know? Ask him—or her—
what brought the Happiness. Then
tell the story simply for the readers
of PSYCHOLOGY. Dont write
more than 2,000 words. The manu-
scripts must reach us on or before
December 31.

The writer of the best report will
receive a Prize of ONE HUNDRED
DOLLARS and an additional check
for the manuscript at our regular
rates for publication.

Even if you don’t win the Prize,
your story may be accepted for pub-
lication at regular rates.

Fuller details of contest in Sep-
tember issue of PSYCHOLOGY.

Address all manuscripts to

EDITOR. PSYCHOLOGY, 101
West 31st St.,, New York City.

Arthur H. Howland, h{nnuglng Editor; G.

Arthur Gayer, Associate Editor; Kaye Wheeler, Assistant Editor; Walter W.

Hubbard, Art Editor; Charles . Desgrey, Advertising Manager; Joseph S, Sproul, Circulation Manager; James F. McCarthy,
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Christian Psychology

A simple scientific system of Christian thought and life which gives Christianity
the power of godliness as well as the form,and puts into it the living vibrant force
which brings prosperity, love, achievement, health, happiness, peace and more
abundant life. Not a religion, nor a sect, but a movement within the churches
loyal to their work and ministry, and based squarely upon the teachings of Jesus
as verified, explained and practically applied by modern scientific Psychology.

I have been engaged in psychological work
for many years—not exclusively, for I am now
and for more than fifteen years have been, one
of the judges of the highest trial court in my
state; but my spare time has been largely de-
voted to the study and application of the prin-
ciples of the new psychology, not only in my
own life and affairs, but in the lives and affairs
of thousands of other people all over the world
whom it has been my great privilege to know in
the relationship of teacher and pupil. These
pupils have reported a great many marvelous
achievements as the result of their study and
application, including miraculous healings of
stubborn diseases, large increases of income
and personal efficiency, phenomenal achieve-
ments in business and social and professional
life, notable successes of plans that had thereto-
fore failed, the coming into possession of things
that had long been desired but never obtained,
changes of unhappy conditions and unpleasant
environments, and the attainment of a wonder-
ful state of peace and self-understanding which
makes every hour of life a pleasure and every
future day a joyously happy prospect.

Through all these years of study, and work,
and teaching, and writing books and magazine
articles, and evolving new and simpler means
of applying the liberating truth in human lives
and affairs, I have come to realize that so-called
modern psychology is not modern at all, but
that its true authorship runs back nineteen
hundred years to the peaceful hills and dales and
crowded marts of Judea, and to the Man Christ
Jesus, the Greatest Teacher the world has ever
known. Having made this discovery, I have learned
that the promises of Jesus may literally be fulfilled in
human lives—that men and women may get the things
for which they pray just as He said they could, pro-
vided they will pray in the manner He prescribed;
and that if one will seek first the kingdom of God and
His righteousness, all necessary physical things will
be “added” to him, just as Jesus promised. I have
found the kingdom of God just where Jesus said it
was, and have had the great good fortune to bring
many others into the kingdom and its great rewards.

Within the kingdom there is joy and success and
health and love and peace and happiness beyond de-
scription. And the kingdom is not far to seek: it ‘is
“at hand,” just as John the Baptist said it was, and
not in some far off place. It is but a step from the
sordid things and idle thoughts of everyday life to
the throneroom and the presence of the Great King,
whom to know is everything that makes life worth
living.

And so it is that I have come into a work that
seems to me to be larger and more important than
any work I have ever done before—the work of lead-
ing men and women, through simple and thoroughly
tested scientific means, into the kingdom of God and
its incomparable riches of more abundant life, health,
success, achicvement, love, service, peace and happi-
ness.  And as a part of this work I have written a
manuscript booklet entitled “The Kingdom of God,”
which tells just what and where the kingdom is, and
how to begin the search for it. It is a personal and
intimate message of faith and hope and courage and
love, and is

Sent Absolutely Free

to all who feel that they are ready for it. The
American Institute of Psychology, with which I am
connected, will be glad to send a copy of it to you,
dear reader of this page, if you will merely fill out
and send to them the coupon printed below.

Daxier A. SiyMoxNs.

The American Institute of Psychology
308 Law Exchange Bldg. Jacksonville, Florida

THE AMERICAN INSTITUTE OF PSYCHOLOGY,
308 Law Exchange Bldg.,
Jacksonville.

I would be pleased to receive a copy of Judge Simmons’
message, “The Kingdom of God,” which I understand you
will send free and postpaid and without any obligation on
my part.

--..------.---q

Please use coupo>n or mention PSYCHOLOGY MAGAZINE when you write advertisérs.

L]
FREE LECTURE COUPON |



5 Dancing

FREE

do this step

N O matter -how poorly you dance

now—even if you’ve mever
been on a dance floor in your
life—if you .can .do the simple'step pic-
tured at the right, I’ll give youfiveof my
famous dancing lessons absolutely free:
Thmk what that means! My new
method of teaching dancing is so
- simple and easy to understand that you
can master any of the latest steps in
one evening—uwithout music, pariner,
or teacher.

For I have discoyered that all mod-
ern dancmg is based upon five funda-
- menial movements. The step pictured
here is one of the basic movements. The

. other four are Just as simple. Once
you have mastered theése key steps you
can ‘learn to do any dance—no matter
how complicated it may appear—in
almost no time.

Don’t Be a Wallflower

" There's no excuse ‘now for playmg wallflower—no excuse
now for passing up good times because you can’t dance!
As soon-as you receive the lessons you can learn the fun-
damental steps—in just a few hours. Then the very next
time dancing starts, you can surprise your friends by step-
ping right on the floor with the best dancers in your set—
and. with as much ease and assurance as if you had been
dancmg for years!

How to Be Popular

You’ll never regreiﬁ being an accomplished dancer! Think
what it means to be popular, sought after, sure of a good
time wherever you go!

And dancing is great fun—wonderful exercise. It takes
your mind off your worries and cares. Keeps you happy and
healthy—always on your toes and full of pep. Develops
poise and self-confidence—enables you to make. friends
easily—and often opens the door to important business and
social contacts.

And it’s so easy now to be a good dancer, able to do all
the newest, smartest steps.

My new method makes learning to dance just as simple

PsYcHOLOGY

as taking one step after another. Noth-
ing is omitted—nothing taken for
granted. You start right at the begin-
ning and -go through the entire field of
social dancing. You learn to master
every step from the simple waltz to the
newest, smartest dances and all their
' variations.

Five Lessons Free

I have already taught over 400,000
men and women how to dance at home
without musie, partner, or teacher. And
I'm so sure that you, too, can become a
good dancer and get your full share of fun and popularity
through my amazingly easy method that I'm willing to
send you five lessons from my remarkable course, without
charge.

Simply send the coupon with 10c¢ to cover cost of printing

and mailing, and these valuable lessons will be forwarded
at once. Also a free copy of my new booklet, “The Short
Cut to.Popularity.” Don’t wait—you owe it to yourself to
clip and mail the coupon NOW. ARTHUR MURRAY,
Studio 941, 7 East 43rd St., New York.

o e e e e e e e e e e

| ARTHUR MURRAY
| Studio 941, 7 East 43rd Street, New York City

|

|

I T prove that I can learn to dance at home you may :

| send the FIVE FREE LESSONS. I enclose 10¢” (stamps

| or coin) to pay for postage, printing, etc. You are to {
I
|
|
1

~

| include free “The Short Cut to Popularity.”

Name....oooervnvnnnnnn e Cetrsereteieiei i,

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers:
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Day-’Dreamer

Il he ever wake up?

made up of rosy visions. ..

L

'8 himself in a manager's office—as the president

—with a $20,000 salary—perhaps even as a |’

Rolls Royce, a rakish yacht and a swell country
est:

randeur is in his day dreams. He lives in the
gol 'E OF TOMORROW—and it never comes.

ing with the opportunifies that surround him
TO

ve his present job. ‘He is always ‘‘going to find

a ; abilities will be appreciated.” But he NEVER
D .

. lespair of his employers, for they know that he
RE ABILITY. He can plan with intelligence, he has
ori; imagination. If he could only concentrate on
?od f TOMORROW, he might have all the prosper-

ty

is a STICK OF .DYNAMITE—any‘thing to
wa ach him to get results from his abilities NOW.
rive himself a rousing jolt, he will complain
‘mo it bei “a.pgreciated"—and grad ‘‘peter
out 3—A JOB COWARD—a cog in a business

ma :
rays be somebody else’s servant, instead of master

ofh iny.

he get into such a mental state? Because he uses
onl ‘E-TENTH of his mental energies in doing the vital
thi mt. Psychologists have proved that most of us use
NI IS of our brain power in day-dreaming, fortune-
wit :88 time-killing. We are nearly all victims of the

vic.__. .. _ of living far below our God-given endowments!

It doesn’t help to learn that certain of your mental abilities
have become THROUGH DISUSE, just as unused
muscles do. Nobody knows better than you (if you are honest
with yourself) that there must be a ‘‘screw loose somewhere.”’
‘The proof of it is that you have failed to reach the high mark you
ONCE set for yourself.

You admit it. What you want to know is, WHAT CAN BE
DONE ABOUT IT?

There is one very simple thing that you CAN do—now. You
can find out what Pelmanism has done for 650,000-men and women,
some of whom were facing THE VERY SAME DISSATISFAC-
TION with their attainments that you are feeling. Pelmanism
developed the mental powers they lacked—it replaced procras-
tination with ‘‘do it now”’ efficiency; it put concentration in the

lace of mind-wandering; it substituted self-confidence for self-
You will learn how Pelmanism has often awakened
abilities which the individuals did not DREAM they possessed!

|Mf§_@@@’ ro 17'

General Sir Frederick Maurice, Director of Military
Operations, Imperial General Staft

Adniira] Lord Beresford, &.C.B., G.C.V.0,

Sir Harry Lauder, Comedian

W. L. George, Author

Baroness Orczy, Author

Prince Charles of Sweden

—and hundreds of others of eqnal prominence.

A remarkable book called ‘‘Scientific Mind-Training'’ has
been written about Pelmanism. IT CAN BE OBTAINED FREE.
Yet thousands omople who read this announcement and who
NEED this book not send for it. ‘‘It’s no use,” they will say.
“It will do me no good,” they will tell themselves. ‘‘It's all
tommyrot,’’ others will say.

But if they will use their HEADS, th:ly will realize that
people cannot be HELPED by tommyrot and that there MUST
be something in Pelmanism, when it has such a record with
660,000 different individuals, and when it is endorsed by the kind
of people listed above,

If you are made of the stuff that isn't content to keep on
‘‘putting off”’ all' the good things of life—if you have a spark
of INDEPENDENCE left in your soul, write for this free
book. It tells you what Pelmanism is, WHAT IT HAS DONE
FOR OTHERS, and what it can do for you.

The first principle of YOUR success is to do something radical
in your life. You cannot make ;ust an ordinary move, for you will
soon again sink into the mire of discouragement. Let Pelmanism
help you FIND YOURSELF. Don’t put it off. Mail the coupon
below now—now, while your resolve to DO SOME (¢ ]
ABOUT YOURSELF is strong.

THE PELMAN INSTITUTE OF AMERICA

71 West 45th Street Dept. 688 New York City

Offices in London, Paris, Stockholm
Delhi, Durban and Melbotirne

Since Pelmanism is the science of applied psychology, it
brings SELF-REALIZATION to all classes and conditions of men
and women—prominent and famous as well as obscure and un-
known. And among the better known persons who use and advo-
cate it are:

T. P. 0’Connor, ‘‘The Father of the House of Commons’’

General Sir Robert Baden Powell, Founder of the Boy
Scout Movement :

Judge Ben B. Lindsey, Founder of the Juvenile Court,

Frank P. Walsh, Former Chairman of the National War
Labor Board

Jerome K, Jerome, Novelist

The Pelman Institute of America
71 ‘West 45th Street, Dept. 688
New York City

Imgggou to show me what Pelmanism has actmllydom for
over 650,000 people. Please send me your free book, ‘‘Scientific
Mind Training.”” This places me under no obligation whatever.
Name
Address
City. State____

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

Fh
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A CHALLENGE TO

Stomach Sufferers

America’s Leading ‘‘Nature ‘ ! ,
Food’’ Health Specialists Tell ,

How You Can Quickly Per- F]_AXOLYN

fect Digestion, Attain Sound

1
Sleep and Healthy Bowel Ac— 1 € » |
tion—Without Drugs. ; OPEN FORMI_JLA
No matter how long nor how - Nt
badly you have been troubled : g‘;: asfecre;D Nothing to
with stomach disturbances, y e Says Dr. Harris H.
heartburn, bad breath and r‘; Luntz (M.D., D.O.,) Noted
other disorders due to consti- o Stomach Specialist.
pation, you will happily see an
immegiatﬁ imp}:‘ovhement i:} : -
your health with the use o 1. .Baked Fl d—Rel L
Dr. Luntz's Herbal Flaxolyn : gestion; acts as astringent.

discovery.
Ty 2. Vegetable Charcoal—Aids di-

This is the verdict not only of o 2 B etens the stomach,
thousands of former stomach i overcomes acids and gas, purifies
sufferers, but of physicians and undigested, fermenting food.
{ma‘lith leaders throughout the 3. Juniper Berries — Cleanse,’
and. . . purify, stimulate kidneys and
Health food dorgani:zlatxi)ns bladder. )
everywhere endorse axolyn. 4 At ai R

Dr.  Maxwell's establishments, Suick can Ginger | 3°;:_; —
Kunz, and Berhalter in Chi- Tices, o W igestive
cago; Kubie, Reidel, Lush, and ]
Lust in New York; Garlits in i Dll(\id;ll(i’:a’Rootl—Punfythe
Trenton, N. J.; Floridal I}e:ggh ver an

Products Co.; Natura s 6. Card A

and Products Co. of Los An- § Cardamon Seeds—Act on the

geles, and many others lavd 7. Chiness Rhubarb — Invi
7 . inese 31 — -
Flaxolyn. ates the stomach and the liv:r‘?g“

¢¢A New Outlook On

8. Spanish Licorice Roots—Re-

Life” move mucus that may be clog-
Dr. George Starr White of Los ging :nd poisoning the digestive
Angeles, (M. D., LL. D., F. R. rgan
S. A., London) says: The health 9. Culver Roots—Stimulate nat-
brought by Flaxolyn ina natural K;aelr bileflow and so purify the
way gives the patient a new out- L
. e

- look on life.” . Dr. White is a 10. Cantian Roots — Create a
lw%mg specialist and health healthy, normal appetite.
author.

Hundreds of other doctors who 11. Belgian Valerian Roots —
hav&:l I:lsl;d sl-‘laxolyn in the treatment To:.‘feul the nerves and induce the
of such symptoms as dizzy spells, res sleep of health.
liver disorders, indigestion, sleepless
nights, kid:‘ley :pld blatiider tr_oublesf b :}21 c‘lm"“iﬁ Bark — c}“r:isa
have already tten in_ praise O 3 i . r. Victor Hugo Lindiahr e colon . and removes foreign
Herbal - Flaxolyn. Dr. L. Dupre, 2:‘;:?2:5;:“’?0&!:,?2;::::? ,;’ﬁcl“,tf and his associates who op- matter from the intestines.

Orange, Texas, says: “Every -box < « "  erate the remarkable Lind-
that I have distributed has given :n"'::::l‘“l';?]'ar:;;:‘{:‘ .l':"::“:::lly e, lahr Sanitarium in Elm-

the best of satisfaction.” ”» hurst, Ill., and in addition

Since taking Flaxolyn, hundreds stomach and colon. %\l‘ne ul‘:;.lindlahr College o Don’ . N
of local folks no longer ;illffel' from The following from Dr. Benedict Lust th? Lind‘ll;}l‘:-mpgﬂgfs and on’t wait.  Start taking
weakened, run-down condition—con (M. D., N. D.), of New York, the well- g ' & "CHicao0 have given Flaxolyn. It does not gripe

stant headaches—and above all poor known cditor of ‘‘Nature’s Path,” speaks . .

apetite, muddy blood and sluggish  for itself: 'i‘.?axlgl';n Ltlﬁ:tﬁig?\;{”bai! because it is a natural food.
bow! “] have been using Flaxolyn in my ble approval by recom- You will feel the tonic change
treatment of a number of my patients mending and endorsing it ot R

ot the 'Butler Sanitarium. I consider it  throughout their famous 2t OnCe. You will enjoy re-
a most modern and natural adjunct and  health organization d vi .

find i{ a_great help in assisting the proc- They declare it the nat newed vigor, a new gnp on
ess of elimination of imritants from the  BeY QECRTE o 0 con.  life. Large box of many treat-.

- system. It is certainly a natural remedy gy 7
VICe and complies with the teachings and tenets ~ Stipation: ments, one dollar postpaid.
D.‘et . of the great Father Kneipp and other au-

:lhori{.ies fboxii natural h{ealixf)g. II‘advfse clvcrv
drugless believer to give Dr. Luntz's Flaxo- - Send  Coupon NOW—Become Your Normal Selt l
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DR. H. H. LUNTZ (M. D., D. O.), Dept. P-8 l
1170 St. Johns Place, Brooklyn, N. Y. .

Please send me........v... cartons of Flaxolyn, post B id. I am enclosing $....... R
(81 per carton) to cover all costs. Also include FREE—"14 R ES OF HEALTH."” et
EMEMBE
Name.. ... P R TR T SN help you with your
diet and health prob-
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“Crazy Scheme’

7

9

> Me Independent

earn the secret of my success. Be a Real Estate

pecialist.

Start at home in spare time.

Use

my successful system. Free Book shows how.

(19 scheme,” said
. 2 old-time real
esta

with this “crazy
sche a net profit of
$10 han five years—
eno : independent for
life.

S 1ere you live, or
wha doing, or what
you t age may be, if
you 1 all about my
“cre you want to do

as . " to make big

mor ne—in - your
spai n at once for
a f :autiful, new,
illus contains the
bigg -making busi-
nest ever heard of.
Us ‘Making Method

A" | in real estate, I

tur: on all the ancient,
thre -covered methods of
the ied a simple, scien-

tific system of my.own which is as

far to the old-time methods
as | is superior to the old-
styl JOX.

Y le education—no real
esta . ence, no money, no pull,

I started a new kind of real estate
business which met with overwhelm-
ing success.

If you want to follow the trail I
blazed—if you want to use my amaz-

- ingly successful system—write for

my free book now. It tells how I
won success, how I have helped other
men and women succeed, how you,
too, can succeed, how you can have
a high-class business of your own

MAIL COUPON

FOR FREE BOOK

A well known cartoonist’s conception of .
my idea

and make more money than you ever
made before in your whole life.

A Remarkable Business

The real estate business—run my
way—is a wonderful business. It
is as permanent as Mother Earth
itself. And it is constantly increas-
ing as our great country grows. It
does not require years of study like

" most other trades, businesses or pro-

And it pays big profits to
Users

fessions.
ambitious men and women.

" of my methods report earnings of

$1,000, $2,000, $5,000—and more—
on single deals; as much as the or-
dinary man or woman gets for
months and years of hard work.
And the business is practically un-
limited. Ten million properties are

‘always for rent, sale or exchange.

And you can start with little or no
capital—right at home—in your
spare time. I did. So did others.
So can you. My free book tells

. you how.

What Others Say

Read the following record of re-
sults achieved by a few users of my
remarkable system.

" Anthony C. Maurell, New Jersey (for-
mer barber), reports earnings of more
than $4,133 his first three months in my
kind of a real cstate business. Mrs. Kate
Luke (65-year-old widow) says she has
averaged $200 a week for the past 6
months. W. E. Shoop, Pennsylvania (for-
mer weaver), earned $6,000 in one deal.
A. D. Perkins, Connecticut (former wood-
worker), reports earnings of $1,252 in
one month. Randolph, North

- Carolina (former grocery clerk), reports

3. sales in 2 weeks that paid him $510.
W. C. Campbell, Kansas (former drug-
gist), made real estate sales amounting
to $22,875 in one day. .

These are a few samples of the suc-
cesses you will learn about in my free
book. Get it. Read it. Follow its in-
structions. Make big money my way.

Send For Free Book

My free book, “How to become a
Real Estate Specialist,” is filled with
astounding facts about my kind of a real
estate business. It tells what I have done
—what others are doing—what you can
do in this big field of opportunity.

Mail coupon at once and get all of this
valuable, money-making information free.
For although this book costs you nothing,

. it may be worth more to you—in actual

dollars and cents—than any other book
irmfhave read. So, mail coupon now and
earn all about the “crazy scheme” that
made me independent for life. Address
President, American Business Builders,
Inc., Dept. H-10, 205 -East 42nd Street,
New York.

[m———— e —m e

President, American Business Builders, Inc.
(Established 1917, Capital $500,000)
Dept. H-10, 205 East 42nd Street, New York

Please send me—without cost or obligation—your new, illustrated book.
telling how you will help me make big money in real estate.

........................................................

Please use coupon or mentlon PSYCHOLOGY MAGAZINE when sou write advertisers.



Plety and Pie

“Some adJectwes, said ‘a school
teacher, “are made from nouns, such
as dangerous, meaning full of danger,
and “hazardous, full of hazard. Can
any boy give me another example"”

Yes, sir,” replied a fat boy, “Pious,
full of pie!”.

—Exchange
* %* *

) Profit Sharing
- «Dear father,” wrote the college
student, “would it be presumptuous for
me to ask for $5 of the money you re-
ceived in ‘Bright Sayings of the Baby’
contests when I was a child?”
% * %
Space to Let
(As the Metropoluse Sees It)
By Berton Braley

Out Where the open spaces stretch
The men are men—no “ifs” about it.

And who am I, poor city wretch,
Even to doubt it?

~And I'll add something else again,

The open air has pep and vim in,

‘The men (see second line) are men,
The women—women !

i like them, and I'll go so far
As to inform the world I love ’em.

The kick I make is this: there are
Not many of ’em.

The men are men, but they are few,
‘The women, women—even fewer.

And spaces with no folks in view

I can’t endure. )

True, mountain peaks are very great,
And_stars are grand to gaze at, only

Mountains and stars, I wish to state,

Are lonely. :
Wide open spaces are all right
For steers and cows and such to lope
in,

But when there’s nothing else in sight

They’re much too open.
In other words, I have a yen

For human speech and human faces

I find, in brief, that men are men
And spaces—spaces! ; ]
—College Humor

Ninette’s Buttercup
All winter I was thinking up

* How I could be a buttercup:

1 thought how I would catch the rain
And spill it out and cdtch again;

I thought how I would hold the sun
Until his afternoon was done.

_Way last winter I began

To plot a plot and plan a plan,

To brew my magic secretly .

And think what flowers 1 wouldn’t be.

And then I knew when spring had come

I’d leave my little earth-brown home,

And push my wishes up and up

Until I was a.buttercup! Mim1
—Conning Tower in the

New York World

* k k

Crooked Dough

Polly—Really, we wouldn’t be driv-
ing to California, if Uncle John hadn’t
cleaned up that fortune in crooked
dough.

Kate—What was
counterfeiter?

Polly—Oh, no,
turer.

he, anyway, a

a pretzel manufac-

—Reserve Red Cat
* * *

I Hate Men

I hate the men who make love to me
clumsily, who crumple my clothes
and disturb my pet coiffure. ’

I hate the men who make love to me
bashfully, who stammer and turn
that unpleasant shade of red when
they speak.

I hate the men who make love to me
confidently, the sophisticated ones,
who “know all about women.”

I hate the men who make love to me
gallantly, the courtly ones who write
notes and send flowers and make
pretty speeches from a distance.

I hate the men who make love to me
persistently, the thick-skinned ones
it’s simply impossible for a girl to
insult.

But most of all I hate the men who
don’t make love to me anyway.

—Frances Mellor Gregory, in_The

""" New York Magazine Program’

the boss home to dinner.

PsycHOLOGY

His Helpful

“Are you willing to :
are dependent on your
public career?”

“Perfectly w1llmg,” answered Sena-
tor Sorghum. “I have no ear for
music, and I am compelled to depend
on Marla to nudge me 50 that I will
be among the first to stand up when
the band plays ‘The Star Spangled
Banner.””

you
your

—Washington Star
* % *
It Didn’t Work

Andy—What’s that piece of cord tied
around your finger for?

Mutt—My wife put it there so I
would be reminded to mail her letter.

Andy—Did you mail it?

Mutt—No; she forgot to give it to
me. : .
—Pittsburgh Post-Gazette

i * * % -

“There is nothing like laughter, not
empty-headed laughter, but the intelli-
gent, wholesome, kindly-hearted va-
riety, to keep people young and fresh
and fit for business and the obligations
of living.”

* % %

Her Preparedness
Hubby (at . phone)—I'm bringing
Be sure to
have something extra nice, won’t you?
Wife—Yes, indeed! I'll run right
downtown now and get that new pink
gown.
—Exchange
* X %
One Thing at a Time
“I wish to marry your daughter,
sir.”
“Do you drink, young man?”
“Thanks a lot, but let’s settle this
other thirg first.”
—Fim Fun
* & %
Latecomer—Is the seat next to you
reserved?
Humorist—Oh, very. It hasn't
uttered a word since I’ve been here!
—The Newspaper Carrier Boy
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' Afraid osMy Own Voice

" ButI Learned to Dominate

Others Almost Overnight

UDDENLY the boss turned to me and
ueried, “Well, Conroy, what’s your opin-
ion?” They all listened politely for me to
speak_and in the silence I heard my thin,
wavering voice stammering and sputterin;
a few vague phrases, Like a flash Stoddai
interrupted me and launched on a brilliant
description of his plan. All sat spellbound
as he talked — my views

my bashfulness, my lack of poise and inability
to express myself.

In 20 Minutes a Day

And then suddenly I discovered a new easy
method which made me a powerful speaker
almost overnight. I learned how to bend
others to my will, how to dominate one man

or an audience of thou-

were forgotten—and yet I
had been studying the
roblem for months and
was prepared to suggest
a sound, practical plan

What 20 Minutes a Day
Will Show You

How to talk before your club or lodge

sands. Soon I had won sal-
ary increases, promotion,
popularity, power. Today
I always have a ready flow
of speech at my command.

which I knew would solve | How to propose and respond to toasts .
all our difficulties. How to add ingy I am able to rise to any
How to make a political speech occasion, to meet any emer-

And that was the way
it always was — I was
always being given op-

How to tell entertaining stories
How to make after-dinner speeches
How to converse interestingly

gency with just the right words.
And I accomplished all this by
developing the natural power

.y How to write letters -
portunities to show my | How tosell more goods Zf.e."if:f"m tivated b b);o Jewr
ability and always failing §°‘” to train your memory by simply spending 20 minutes
miserably, I was bashful, ow to enlarge your vocabulary a day in the privacy of my own

How to develop self-confidence

timid, and nervous — I | Howtoacquire a winning personality :“‘,’{,‘j‘:;(_“ this onu fascinating
never knew how to cx- HW‘:’ meﬂ your will-power e s o o

press myself, how to put
my ideas across. In fact,
I was actually afraid of
my own voice! Constantl
I saw others with less abil-

How to become a clear, accurate
thinker

How to develop your power of con-
centration

How to be the master of any situation

‘There is no magic, no_trick
no mystery about becoming a
ul and convincing talker.

%u. t00. can congrer timidity,
sta fright, sclf-consciousness
and bashfulness, winning ad-

ity, less experience than I

being promoted over my head—simply be-
cause thgy had the knack of forceful speech,
self-confidence and personality—the very qual-
ities I lacked.

In social life, too, I was a total loss—I
was the “left-over”—the one who sat
back and watched the others have a good
time. I seemed doomed to be an all around
faflure unless I could conquer my timidity,

t in salary, popu-
larity, social tuntﬁ;g. and
success. Today business demands for the big, im-
portant, high-salaried jobs, men who can dominate
others—men who can make others do as they wish.
It is the power of forceful, convincing speech that
causes one man to jump from obscurity to the
presidency of a great corporation; another from a
small, unimportant territory to a sales-manager’s
desk; another from the rank and file of political
workers to a post of national importance; a timid
retiring, self-conscious man to change almost over-
night into a popular and much-applauded after-dinner
speaker. Th ds have plished just

through this simple, easy, yet effec-
" g !
tive training.

Send for This Amazing Book

This new method of training is fully described in a
very interesting and informative booklet which is now
being sent to everyone mailing the coupon. This
book is called How fo IWork Wonders with IWords. In
it you are shown how to con?uer stage fright, sclf-
consciousness, timidty, bashfulness and fear—those
things that keep you silent while men of lesser
ability get what they want by the sheer power of
convincing speech. Not only men who have made
millions, int thousands have sent for this book—and
are unstinting in their praise of it. You are told how
to bring out and develop your priceless “hidden
knack—the natural gift within you—which will win
for you advancement in position and salary, popu-
larity, social standing, power and real success. You
can obtain your copy absolutely free by the
coupon.

Now
Sent
FREE

NORTH AMERICAN INSTITUTE
3601 Michigan Ave., Dept. 583-C Chicago, Ill.

— e —— e Gmme G = ey

NORTH AMERICAN INSTITUTE
3601 Mlchiﬁan Ave,, Dept. §85-C
Chi 1 is

Please send me FREE and without obligation

my copy of your inspirin book, How s0 Work
1 Honders writh .
your Course in Effective king.

l Name....coveneecaccssenccassseocncsnscncccccce

|
erith Words, and full informatioa regarding !
l
|

I Address.......cceevecaccncce
City..... .......................Stat:.........-.J

Please use coupon or mention' PSYCHOLOGY MAGAZINE when you write advertisers.
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i.eadership —Independence —
Happiness — Health

OW would you like to pos-
H sess the Complete Key
to Life’s Supreme Prizes?
Possess an actual key, no idle
theories, but sound, practical,
invincible laws of life whereby
thousands have climbed to su-
perb heights of joyous and ex-
uberant being? To have
unfolded to you the principles
whereby you may rise to com-
plete self-mastery — throw off
fear, self-consciousness, inferi-
ority, worry, disease, failure?
In a word, to “cash in” on your
unrealized abilities ?

You Who Earnestly Want—

. Independence — Freedom from

fear, limitation and lack; a
rugged sense of self-reliance;
the power to direct big affairs;
the joy of being your own boss
—creating, directing and profit-
ing thru the exercise of your own
organizing and directive gemius.

Happiness—The true joy of liv-
ing, thru harmony, love, chil-
dren, a home, plenty, service,
friendship, appreciation, ad-
vancement and achievement,
and all that goes to make a man
completely and constantly happy.

Leadership—The zest of guid-
ing the action of others, the
realization of mastery over self
and others; admiration by oth-
ers who look up to you and
await your advice or command;
the thrilling personality of the
winner that attracts others to
you unerringly as the sun draws
the water of summer rains.

Health—The joy of vibrant, per-
fect health, blood surging thru
the veins carrying tingling life,
zest, and power to every cell;
freedom from the tragedy of body
limitation, pain and lack of
strength to stand every test;
and power to lead on to victory
thru rugged, all-conquering

health.

Pleaée use coupon or mention PSYCHOL!

Here Is What You’ve Been
Looking For

Fourteen simple, forceful les-
sons have been prepared by
Henry Knight Miller, teaching
you how to use the principles of
psychology to solve every life
problem.

Dr. Miller, by means of the
lecture platform, this written
Course and PSYCHOLOGY
Magazine, has taught millions of
students in every
land how to ad-

An Idea of Its Scope

These great master lessons tell you
how to Get and Stay Well — Prevent
Colds, Sore Throat, Influenza —
Breathe Scientifically — Cure Consti-
pation — Prevent and Cure Tuber-
culosis — Build a Perfect Body —
Eat for Health and Strength — Reduce
or Increase Weight — Keep Youthful
— Cure Insomnia — Develop Genius
— Improve Powers of Observation —
Mold ‘an Indomitable Will — Think
Correctly — Get What You Want —
Change Your Life at Will —Develop
Perfect Memory —
Improve Power of
Imagination—

vance themselves
to Complete Self-
Mastery, Health,
Happiness and
Success. Thou-
sands have paid
high enrollment
fees for these
same lessons
which, now pro-
duced in seven
sturdy little vol-
umes, are offered
to readers of
PSYCHOLOGY
as a FREE pre-
mium with a two-
year subscription
to PSYCHOL-
OGY Magazineat
$5.98 for 24 beau-
tifully illustrated
issues!

A SPLENDID
COMBINATION—

9 There’s no need
Money. to go through

life struggling and striving to
make ends meet, and frequently
“broke.” Poverty can soon be

turned into riches. You can
have all the money you want!

9 Men and women
Home’ by the thousands,
cramped in hall bed-rooms, and
in uncongenial surroundings,
can soon own a home of their
own and live a life of joyous
freedom.

92 Why put up
Luxury. . with the dis-
comforts of life when you can
easily enjoy comfort, luxury
and ease? The best things in
life are yours to command.
Why not get and enjoy them?

92 Are you tied
Success. down to an un-
congenial job with no future
ahead of you? Quick and
rich advancement is yours to
command—a better job, bigger
pay, rapid progress, or a busi-
ness of your own.

9 The world is full
LOVC. of men and women
with aching hearts, denied the
companionship . and _ affection
of the opposite sex. Your ideal
mate awaits you, You can easily
find him or her and revel in
the joys and thrills of loyal
affection and love.

Psychology *Mag-

azine and Henry Knight Mil-
ler’s 14-Lesson Course in Prac-

God-Poise Wit

Work the Law of
Attraction — Make
Your Dreams Come
True — Use the Sub-
conscious Mind —
Break Undesirable
Habits — Overcome
Depression—Use
Your Mystic Powers
— Cure Yourself and
Others — Use Sug-
gestion and Auto-
Suggestion — Use the
Psychological Mo-
ment—Profit
through Visualiza-
tion — Use the Si-
lence—Outgrow
Limitations — Rise
to Heights of Power
— Use the Principles

of Psycho-analysis—-

Locate Complexes —
Restore Inner Har-
mony — Attain Suc-
cess — Be Always
Happy — Overcome
All Negative Emotion
— Banish Fear, Wor-
ry, Hate — Cure
Jealousy — Use the

hin — Build a Tri-
umphant Life — Use the Principles
of Salesmanship.

tical Psychology!
I P SYCHOLOGY PUBLISHING COMPANY, Ine. 1
| 101 West 31at Street, New York, N. Y. M-8-29 |

I enclose $5.98 for two full years' subscription l

1
| to PSYCHOLOGY. Send me the FREE Pre- |

mium—Henry Knight Miller's Fourteen Lesson ]
Course in Practical Psychology. I understand
| you will refund the $5.98 and cancel the sub- |
| scription if I am not pleased with the course. 1

| 1
!
1
L Address. .....oovuiiiiiinititiiniiaiiaiiaens 1

| Foreign orders: Two dollars additional to cover |
postage. |

Cut this coupon now and it will bring
to you by return mail the complete key
to Life’s supreme prizes. In a few short

-weeks you will know how to use this key

so deftly that you will begin at once to
“cash in’’ on your unrealized abilities,
to begin to get at last the things you
can now only long for! Before many
months you will be showing others how
it is done.

Psychology Publishing Company, Inc.
101_West 3lst Street New York, N. Y.

OGY MAGAZINE when you write advertisers:
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| Ain't Life Wonderful!

CIENCE now advises discarding steel
springs, barbarous leg straps, and other

_harness that press against the rupture and

thus prevent nature from healing it. A new
sensible method has been perfected after ex-
perience of more than 50,000 cases, called
Magic Dot—entirely different from any other
way. Instead of “pressing” it “seals” rup-
ture, and of course, allows users to run,
jump, bend and cough in safety.

By Mason

port they have forgotten they are wearing
it. But don’t buy it yet.

Ruptured? See It First!

By a special arrangement you can now
have it sent to your home. Don't send a
penny or order it now. Just mail the cou-
pon for full description of “Magic Dot”
and details of this unusual offer. Act now
for quick relief. Write your name an‘

address on the coupon and mail

Rupture Help Breathes Air
With this 1/25th oz. device is

FREE SAMPLE

it today!

NEW SCIENCE INSTITUTE
2360 Clay St, Steubenville, Ohio

a new kind of pad, air-porous

and washable. It actually “breathes” air
and cannot slip off the rupture—a feature,
you'll frankly admit, that is lacking in your
present appliance. In fact, it is so superior
and different that it is praised by physicians
as “an entirely new departure.” Users re-

-1
NEW SCIENCE INSTITUTE, l
2360 Clay St., Steubenvlile, Ohio
Please send me free your {llustrated book, umple of Alrtex I
material that “‘breathes,”” and (ull detsils of the amazing pew l
to button rupture. Include also your offer which permits
me to see.the New Science System without cost or obligation I

NAMO .ocveccieccnceneserssncassascoracasccsssasscasscsccsas l

AQAreSS .ovcveevrecrenncncsacncstsscectctscsns-ansonarnsns - '
..................................... 0. .cccoceacccnce

‘(nlltz sure to write or print very plainly.) '

L J

Please use coupon or mention PSYCHOLOGY MAGAZINE when (you) write advertisers.
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“I love to hear the thunder of the waves.” Photos by Canadian National Railways

The &Yeashore

(A Sonnet)
.By virginia Ailler

This is Miss Miller’s first published verse. She is twelve years old, a first-year pupil
in Mountain Lakes (N. J.) High School, and daughter of Dr. Henry Knight Miller.

LOVE to hear the thunder of the waves, I like to sit and watch the ships,

And to explore along the rocky shores, Some seem so far away.
And find the sea-weed covered caves, The sea-gulls come and take their dips,
And walk upon their sandy floors. =~ And then they fly away.
I think it’s fun to hunt for colored shells, Sometimes when I wake up in time,

And also to make little wells S I sit and watch the sun
Upon the beach. . . On its upward climb.
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PECANO

. IDEAL SUMMER FOOD

1 ons More
Heavier
wif They
'‘CANO
cereal—Dad
w time—What
a often wives,
it | the best
h milies, find
tt . frustrated.
t
thtful and
'3 1! Many
tt istic about
it ng letters
te benefits - re-
o CANO, the
“ of letters
f1 »usands from
jt of whom order
fi regularly.
nd for an in-
t \NO. Coupon
b w teaspoonfuls
o: cream, salad,
f1 vegetables or
ct ‘her.
ference in the
P these dishes!
Y >raised by the
f: > of the family
w :
iy Builder
1 fresh fruits- and
v all the body-build-
ir iaterial you need,
ai its a meal.
arkets are heavily
lac ooling foods, fresh
fr half a cantaloupe
fil. tablespoonfuls  of
Pl » hot weather nutri-
tion ! -ipe tempting berries

sprinkled with PECANO—Delicious! A
lettuce leaf, sliced tomatoes, covered with
two tablespoonfuls of PECANO—a com-
plete and completely satisfying meal.
Mildly laxative—creating a cool, com-
fortable, clear-eyed, buoyant feeling of

Pecano Manufacturing Co.
Manheim, Penna., U. S. A.

I ®m

Thousands of Mothers Are
Finding Their Children Now
Enjoy Dishes They For-

merly Detested

efficiency instead of the sweaty discom-
fort that follows the eating of heavy
foods.

The energy value of PECANO is four
times greater than the choicest cuts of
meat. Its proteins are complete, the same
proteins as are found in. eggs, meat, milk,
cheese, and other animal products, but
in a much purer, sweeter form.

PECANO—a natural food—
. lubricates entire system

PECANO is an entirely new kind of
nut meal, nut in a form never possible
to serve until the PECANO process was
invented. It is made entirely from the
choicest, ripe nut kernels, pulverized
powdery fine so that it literally melts in
your mouth. This, for the first time,
makes nuts entirely digestible even by
infants and the aged, and doctors recom-
mend nuts in this new form for both.
You don’t have to chew it, you couldn’t
chew it any finer if you wanted to.

PECANO contains 68% natural nut
oil, in a form in which it is readily assim-
ilated by the body. This supplies amaz-
ing abundance of physical energy, pep,
vitality—and perfect lubrication which re-
lieves and prevents the ravages of con-
stipation.. .

Flavor—Exquisite!

But it is the flavor, the exquisitely de-
licious taste of PECANO that tempts
every member of the family. The miracle
of its great influence on the family's
health is achieved through its goodness,
for every member of the family wants
it. Prove this in your own home! Send
$1 today, with coupon below, for intro-
ductory package of PECANO (8 ounces).
With it you will receive, FREE, clabo-
rately illustrated booklet on “The Miracle
Food” containing valuable scientific in-
formation on how to keep fit, young, and
full of vitality. Mail coupon and $1 now.

Real Opportunity for Local Representatives

Men and women with spare time can build up profitable
business introducing and distributing PECANO. Custom-
ers repeat constantly after discovering how much good
it does them. Write for details, Pecano recipe book, etc.

-
| PECANO MANUFACTURING CO,
| Dept. P. S. 8-9

| Manheim, Penna., U. S. A.

Gentlemen: Enclosed please find $1 for which |
send me, postpaid, your 8-ounce introductory pack- |
age of Pecano, with free copy of “The Miracle |
F ."

—

|

|

|

| Food |

(. |

1 Name ..cvevieriniienianeneennn ceereneaaenaeans 1

I Address ............ cereenenee teeneereeeea, =

TGty coveeeiieiieiiaannnnn.. State ............ ]
- - —_

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertise
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‘The Battle GIOrz'ous

A Chat with the Editor
Henry Km}glzt Miller

I IFE is a battle. But it may be a battle glorious.
In the thick of the fray, amid the din of bitter
struggle there is zest, romance, adventure. Some

go down to defeat. Many become cowards and refuse

to fight. They lay down their arms and supinely sur-
render, mere groveling slaves of adverse circumstances.

Others there are who refuse to admit defeat. In the

darkest hour they shout a defiant battle ery and press

forward stout-hearted, invincible, to victory.

Let us consider some aspects of life’s dramatic
struggle. From the earliest dawn of man’s existence
on this planet he has had to struggle against hostile
forces of nature. Desperate indeed was the struggle
for existence to primitive man. Ferocious beasts
preyed upon him. Food was not easy to obtain. Storm
and tempest lashed their destruetive fury. The burning
heat of summer and the freezing cold of winter assailed
him. Diseases he failed to comprehend racked his body
with pain and led to his untimely death.

Nature BotH Kinp AND CRUEL

ITTLE by little with the advance of culture and in-
ventive ingenuity the battle against nature has
become less severe. But it still exists. Nature is not
always a beneficent mother. The same soil that yields
delicacies for our table yields also fatal poisons. There
is not only sunshine but devastating tempest. Iire not
only warms our homes, cooks our foods and drives the
wheels of industry: it ravages whole forests and
destroys entire communities. We are ministered to by
countless agencies that promote our bodily health but
we are also assailed by myriad hostile organisms, germs,
parasites that seek our very life. Electricity creates
wealth such as would baffle the imagination of Croesus;
it also hurls fiery darts from the angry clouds spread-
ing death and destruction.

And so we must battle the very forces of nature if
we are to survive. But it is a battle glorious. Only
the coward beholding the apparent odds against him
shrinks from the fight and resigns to the inevitable.
The brave man fights on, his head “bloody but
unbowed !”

Then there is the battle against certain aspects of
the ego. Men have conquered empires but gone down to
ultimate defeat before their unconquered selves.
Alexander conquered most of the known world but died
in his early thirties, defeated by his uncontrolled self.
Napoleon not content with being supreme master of
France and dictator to most of Europe was defeated

because of his inordinate and uncontrolled ambition.
Byron wrote poetry which will live forever but died an
old man in his middle thirties because he failed to win
the victory in the battle to control himself. And other
millions have failed and fallen because they neglected
to do battle with their own weakness, hypocrisy,
cowardice or other fatal faults.

While Napoleon lost because of an exaggerated sense
of ego, untold millions fail because of a sense of in-
feriority. No man can win the battle of life so long as
he permits this fatal malady to hold him in its deaden-
ing and enervating grip. If a man lacks self-confidence
who will have confidence in him? Lacking faith in
himself, none will believe in him.

Man must become aware of his cosmic relationship.
Whatever the creative and sustaining principle of life
which we call God, man is one with this divine presence
and power. In whatever ways God is revealed, the
truest revelation is in human personality. There is in
the humblest man a divine spark that will not die. In
a real sense we are one with the divine, and if a man
be the revealing place of the divine how can he think
himself low, mean and inferior. We are all as
Maeterlinek says, “Gods in ruins.” It behooves us to
rebuild the broken places and create in ourselves
worthy temples for the presence and transforming
power of divinity. :

Consider the lowly origin of most of our racial
leaders and heroes. No man need be ashamed of his
birth or parentage. We answer not for life’s begin-
nings but for the end of the battle. Fight on. You are
destined to win. Ilave faith in yourself, in the essen-
tial rightness of things, in the ultimate outecome of the
battle, and victory should crown your efforts. If you
do not win all for which you hope, at least you can die
fighting with a shout of defiance and the ery of victory
as onc¢ who has at least conquered himself,

BALANCE IDEALISM WITH PRACTICALITY

S man must battle his environment and bend it to
minister to his needs, and fight all within that
might inhibit his victory, so in a sense he must struggle
against other men. We hear much of brotherly love,
forbearance, cooperation and service. All of this is
noble idealism. We would not detract a word from
the philosophy of brotherly love. But we are living in
a world of stern reality where many ideals have not yet
been realized. When all men are honest, kind and co-
operative the fabulous millennium will indeed have
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dawned. Until then we must balance our idealism with
practicality. We must battle to hold that which is
rightly our own and to extend our possessions to such
an extent as shall be a reward for honest service ren-
dered. This is no easy task. It calls for wisdom, care,
persistent application, inventive imagination. But
there is untold wealth the reserves of which have hardly
been tapped. There is plenty for all. But only those
alert in the battle share in the treasures for which we
struggle in the arena of competitive industry. We
must fight on, undaunted by apparent failure. In the
hour of seeming defeat many a brave soul has won life’s
greatest victory. :

Not only must a man battle other individuals but to
a certain degree he must struggle against the repressive
dictates of the social order. All great leaders of racial
history have been to some extent rebels against the re-
lentless dictates of the mob. In dull unthinking sub-
mission to the accepted standards there can be no
progress. Every forward movement from Moses and
Jesus to Lincoln and Darwin has followed as a conse-
quence of some brave soul breaking with accepted but
imperfeet social institutions. Since we are all benefici-
aries of the social order we must to some extent respect
the opinions and conventions of others. But we must
also bravely battle to preserve our own individuality
and be true to our own deepest ideals and standards.
We must do nothing which shall infringe upon the
rights and well-being of others, but we must not sur-
render to the dictates of the rabble and permit others
to do our thinking for us and preseribe the mode and
manner of our lives. The ethics of the future will be a
brave, sincere effort thru experimentation, the trial-
and-error method, if you will, to find the better way.
Life as now constituted is far from perfect. Many of
the social institutions are crumbling because of the
dead weight of their inherent inadequacy. Shall we
grovel like slaves and erumble with them, or shall we
battle to build a nobleffairer and happier world?

Another monster against which we must Wagegent-
less war is discouragement. The youth start® lifé’s
battle with a glow of zestful optimism. IIe dreams of
noble achievement. He beholds the world at his feet,
but launching offensive after offensive his forces are
driven back, often with heavy losses. IHis visions fail
to materialize. Friends prove false. Allies turn traitor.
Castles of imagination erumble to dust and ashes. Ie
struggles on until discouragement, like a devastating
fever, assails him. In the hour of his surrender to this
enemy he is lost.

Vicrory AT THE MIDNIGHT HoUR

HAT of the great victors in life’s warfare? Did

they find the way easy, or did they struggle with
aching backs, blistered hands and hearts all but broken
until in the very midnight hour of their struggle. the
tide turned, enemies fled, and victory crowned their
efforts?

What of Columbus, opposed by all the learned
doctors, turned down by one court after another. until
finally he secured the backing of Isabella, organized his
expedition, and after weeks of mutiny and doubt upon
the part of his entire erew saw his dreams come true.
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Then there was Arkwright, born of poor and illit-
erate parents who insisted that he become a penny
barber. His wife broke up his first model of the
spinning machine and later burned other models in-
sisting that he go back to his razor. His townsmen rose
in a murderous mob against him and he fled for his
life. Yet he carried on and became father of the in-
dustrial revolution and of all modern machinery.

GLORY IN . OPPOSITION

CHARLES GOODYEAR went thru the depths of
poverty to perfeect his invention for the use of
rubber. His family suffered from hunger, his neigh-
bors persecuted and called him ecrazy, but he per-
severed and made the world his debtor. And so of
nearly every great benefactor of the race. In penury
and hardship they have fought their solitary way to
vietory and power.

And there in the far distant past is a quiet sufferer
on a cross. He came that men might have life and
they would have none of him. He defied the standards
of his day and the defenders of the organized order
nailed him to a tree. He fought against insuperable
odds and seemed to have lost. Yet the obscure Galilean
reached out from apparent defeat to triumph over the
world. He changed the course of history. His ideals
still march on far ahead of racial attainment like a
golden dawn driving away the lingering sentinels of
night.

Several factors will help in life’s battle to earry us
on to victory. First we need an intelligent appraisal
of the nature and tacties of the myriad enemies we face
and the equipment with which we may hope to van-
quish the opposition. We have mentioned just a few of
the enemies we must face. There are many others.
Study them and their methods of fighting. Make a list,
a long list, of the forces and factors in the objective
world and in the subjective world of inner reality.
Then list the equipment with which you hope to
win. There is faith, self-confidence, courage, loyalty,
love, observation, imagination, determination, eclear
thinking, a sense of humor, self-control, a sense of
perspective and many other factors which you need
to study thoroly, cultivate, develop and wisely use in
your battle glorious.

We need also to cultivate a sense of joyous zest in
the glory of combat. Do not whine and wail that the
way is hard, the night long, reinforcements few,
friends faithless and vietory long delayed. Rejoice at
opposition. The boxer pays a sparring mate to fight
against him day after day in order to make him strong.
Those who oppose us bring out the rugged resources of
our being. They make us strong. They equip us for
battle and prepare us for victory. Glory in the fight,
Rejoice in hardship. Enjoy the struggle. Refuse to
recognize defeat. In the hodr when hope scems to be
bleeding and dead, victory may await you just over
the summit,

Believe in your ultimate success. You may never
materialize all for which you fight, but your quiet
confidence of vietory will touch with dignity your every
effort and crown with divinity and essential success the
cumulative story of your endeavors.
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The House

MRg. ABBOTT

RCHITECT, decorator, manufacturer, advertis-
A ing man, super-salesman, banker, real estate
- operator and executive, are all titles to which
A: Theodore Abbott could legitimately lay claim. Be-
cause of the diversity of his interests and accomplish-
ments, it would be erroneous to conclude that he is a
Jack-of-all-trades and expert at none. In some of these
roles he has demonstrated extraordinary ability. In
any of them he stacks up considerably above the
average. Many of his friends tell him he would have
made an even greater success in the advertising
business. : :
In the great game of American business, A. Theodore
Abbott is like a boy in a toy shop. He inherited a
talent for making money. Tho he values even a penny
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of Abb: -

for its true worth, the £
has always been and -
ondary consideratio e
game of making it 5.
‘When a child he was -
five cents a week g
- money with instruet 0
--save as- much of it L
-He mansged, by syst r,
to lay by an average s
each weeck. :
His present financ g
was built up on these n
his twenty-five cents
But his desire f¢ d
other things dear to a
boy clashed with 1-
stead of breaking 5,
or lowering the p¢ y
‘each week, or stit _ 3,
young Abbott set about y

his income—not its outgo.

Sitting opposite him the other
day in the Union League Club of
Philadelphia, I asked him to re-
view some of the outstanding ad-
ventures of his remarkable busi-
ness career, to tell me something
about his boyhood, his hobbies, his
philosophy of life, ambition and
suceess.

“My hol%y 2 he repeated after
me. And came back with his an-
swer without a second’s hesitation.
“Tackling a tough job and putting
it over.” His many accomplish-
ments indicate how very true this
is. .
President of both A. Theodore

Abbott & Company and the Abbott
Manufacturing Company, also
President of Asbury Gables, an all-
the-year-round English village type of development
near Asbury Park; director and executive committee

member of the Bank of Philadelphia and Trust"

Company and originator of the Kapock House—these
positions are but an index to his abundant energy and
varied activities. Aside from an occasional game of

golf, tackling a tough job and putting it over really 4s

his hobby.
His business career, he told me, began in very early
boyhood. He put in his spare time early mornings and

Saturdays, selling papers and doing odd jobs for the

corner grocer, to earn the extra money.
Fancy the horror of his family a short time after-

wards when master Theodore appeared on a street’

corner in fashionable Philadelphia near his home with

S 1
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holstery department of Gimbel Brothers. In every
department store there is perfectly good merchandise
that does not sell readily enough to make the turn-over
profitable to the store. On such merchandise there is
put a code mark which means to the clerk, ‘“Please
move.” The clerk gets twenty-five cents or some other
sort of bonus for each article sold. When Abbott saw
quite a lot of merchandise so marked he sensed an op-
portunity to make extra money and help the store also.
At the end of the first week the volume of his sales was
satisfactory, altho he had sold nothing but “Please
move”’ articles! The manager of the department took
him severely to task for selling goods no one else could!

Perhaps you are convinced that no one could sell you
the gold dome on City Hall or shares in the Brooklyn
Bridge. Wait until you meet Abbott before you make
up your mind on this point. But if he did sell you
either of these gold bricks you could count on it that
somehow he would make them paying investments. He
is never in finer fettle than when attacking the impos-
sible. On more than one occasion he has spent almost
a continuous month of nights on sleeping ears, putting
over a national selling plan that perhaps several people
had failed on. He has little time and no patience with
the man who is afraid of new ideas; who dreads a break
with traditional ways of doing things. He is a living
terror to laziness and inefficiency.

He frequently makes promises with himself to play
more. dJust so often
he breaks such prom-
ises, excepting in the
evenings. These are
at the command of
Mrs. Abbott.  She
disposes of them how
she will. Mr. Abbott
does mnot think that
any man is a success,
regardless of his mil-
lions, unless he makes
a success of his home
and family.

“I know men who
have made large
sums of money,” he
says, “but I call them
failures. They have
made their money at the expense of unhappy homes.
No amount of money is worth the price of a broken
home, an unhappy wife and children.”

“Back of most successful men,” he continued ani-
matedly, ‘“you will find a woman. That is historically
true. Right here in Philadelphia is an outstanding
example. Cyrus H. K. Curtis admits that the idea of
the Ladies’ Home Journal was conceived by DMrs.
Curtis. And it was on the success of the Ladies’ Home
Journal that the Curtis millions were founded.”

His feelings are very strong on the matter of a home.
Mr. Abbott does not think that any man has a right
to marry until he is able to support a family and has a
few thousand dollars put by. “Young marriages are
too often failures. Such marriages often spoil the
chances of both the girl and the boy. Early marriage
frequently ties a young man down with obligations be-
yond his earning capacity. This is bad for both him-
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Walls

By Elinor Lennen

IVE me wide walls to build my house of life—

The north should be of love, against the winds of fate,
The south of tolerance, that I may outreach hate,
The east of faith, that rises clear and new each day,
The west of hope, that even dies a glorious way.
The floor beneath my feet shall be humility,
My roof, the very sky itself, infinity.

Give me wide walls to build my house of life!l
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self and his young wife. Eduecation and a definite start
in business should precede even a thought of marriage.
A wise girl will insist on her fiance meeting these
conditions. The economic side of marriage should be
solved before the ceremony. For love is often a very
fragile flower if it is not planted in the deep soil of
good economics.

“Deciding to work for strangers rather than for
relatives for a real business education was the way I
built my business foundation,” Mr. Abbott continued,
with such feeling as would suggest that he thinks young
men should get from under the family business guid-
ance to find the fullest opportunity for expressing their
own personalities and making their marks in the world.

When young Abbott finished school he had the op-
portunity to go with his father in his wholesale fabric
business and shortly have an interest in the firm. He
chose, however, to go his own way as well as earn it,
and learn from strangers of what he was made. So he
found the job he wanted and went after it—at three
dollars and a half a week. This was a nondescript
place in the interior decorating firm of J. E. O’Brien
and Company. This job appealed to him because it
offered a practical outlet for the blending of his artis-
tic and commercial instinets. As a brown-eyed lad of
seventeen, surcharged with energy, Abbott needed no
supervision. In his new position he found plenty of
things to do and did them without being told.

There was a fine
old wash-basin in the
basement of the
building that had
once been good to
look upon. But due
to the neglect of the
colored porter it had
lost its luster. In fact
it was downright
dirty. But every one
had been too busy to
do more than occa-
sionally protest. So
one day Abbott, sup-
plied with brushes
and cleaning com-
pounds, took off his
coat, rolled up his
sleeves and went after that wash-basin with the vim of
the Gold Dust twins.

“Who cleaned the wash-basin?” was as live a ques-
tion around the O’Brien establishment for the next few
days as was the query in the nursery rhyme as to the
demise of cock robin.

“I eleaned the wash-basin, with my pail and water,”
young Theodore was finally forced to confess.

“Well,” Mr. Abbott went on, “the cleaning of that
wash-basin was the making of me. After that Mr.
O’Brien took almost a fatherly interest in me. After
that, in fact, my rise was very rapid. In five months I
was paymaster and in charge of all funds. I made
even the heads of the firm account for every penny they
took out of the cash box. This vexed them a lot at first,
but they came around to admitting that was the way
the finances of a conecern ought to be handled.

“But had I gone on cleaning (Continued on page 60)
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“The troudble with you, Galland,
is that you sce nothing but the
dificulties.”

way of a man named Brown. In leading up to

the description of “Bitterly” he narrated a
number of incidents that, when ecarefully analyzed,
make a fairly vivid picture of two distinct kinds of
salesmanship, resulting from two correspondingly
different points of view.

Brown was a tea salesman traveling thru Western
Canada selling Ceylon teas. His company imported
directly to its Winnipeg warehouse from which the
West Canada shipments were made.

At Regina, the capital of Saskatchewan, he secured
a number of orders which would have been a satis-
factory quota were it not that in the most important
transaction of the day he lost the order. He had

THE story of “Bitterly” came to my attention by

11terly

19

) A Story of

Two Kinds of

Salesmanship
By

Elmer €&. gerris

. Professor of Salesmanship,
New York University

——re—

succeeded in getting a hearing from
this buyer and interested him. He
convinced him that the quality of
the goods was right and that his
prices were reasonable. The
order was fairly his, and
would have been the best
order of the day, but when
he attempted to close the
sale, the buyer got away
from him. It was one of
 those cases where the
salesman somehow
lacked the final ‘“‘put-
over-punch.”
That evening, after
-—_ writing up his orders,
Brown felt restless and
defeated. Why was it
that he had failed to get
that big order? He lighted a
cigar and went out on the
street. This city of Regina
was a lively town. The streets
were well lighted and the side-
walks crowded. As he moved
along his attention was drawn
to a group of men across the way gathered in front of
a show wagon. A wall of canvas encircled the back of
the wagon and a torch-light flickered at each end.
There were two occupants of the wagon, one a black-
face comedian wearing a battered silk hat and holding
a banjo in his hand, the other a tall, thin man with a
heavy shock of black hair and piercing black eyes. He
stepped forward to the edge of the wagon.

“Gentlemen,” he cried, “you will now be entertained
with a banjo solo by the Professor.”

The “Professor” proved to be a skilful player. The
crowd increased rapidly, and scarcely had the musie
stopped when the other man stepped forward and
began to talk. He had a patent medicine to sell.
Brown paused and listened. The man seemed to be a
convinecing talker and intensely in earnest.

The speaker proceeded to describe in detail that
“dull pain in the back,” those “flashes of dizziness,”

!
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and that “tired feeling,” all of which he claimed were
symptoms of some impending malady. His description
was so graphic that the tea salesman began to feel some
of those symptoms himself. He drew nearer the wagon.
The medicine vendor now proceeded to enumerate the
particular roots and herbs which constituted the in-
gredients of his product. He described their great
medieinal value.. He told in vivid detail about the dis-
covery of this compound, and read testimonial letters.
He stressed his generous motives in permitting the
public to obtain this panacea at the low price of one
dollar per bottle. His voice was vibrant with intensity
of feeling. Brown drew nearer to the wagon. He was
curious to see how the man would close this sale.

The erowd was now pressing about the wagon. The
speaker suddenly seized a bottle and thrust it into the
hand of a man near the wagon. “Thank you,” said he,
holding out his hand expectantly. The man automatic-
ally drew a dollar from his pocket and handed it up.
This broke the ice. The speaker seized other bottles
and rapidly handed them out. “Now, gentlemen, don’t
crowd—don’t erowd,” he cried. “Every man will have
a chance to get his bottle I’ meanwhile passmg out the
bottles swiftly.

After a time there came a slight lull The speaker
paused-—an expression of pained surprise upon his
face. He leaned over toward the crowd. ‘“Good
heavens, men,” he cried, “are you going to permit one
dollar to stand between you and perfect health?”’ The
crowd surged forward again and handed up their
dollars for bottles of “perfect health’” until the supply
was exhausted.

Brown walked slowly back to the hotel and, seating -

himself alone in a corner of the lobby, thought things
over. “Supposing that his medicine is a good one and
worth a dollar,” mused he, “still that fellow is in
vaudeville, while you are in legitimate. Your company
is a good one; your tea buyer is among the best in

Chicago; your goods are right and your prices are-

strietly in line and yet that medicine salesman seems
to have twice as much confidence and enthusiasm as
you have. He has something inside of him that you
need. We’d better think about that.”

A week later Brown was on the train reading a cur-
rent periodical. His attention was attracted to a char-
acter-sketch about a certain high-salaried mining
engineer, who had made a remarkable record of
achievement. The writer of the sketch described an
interview which he had obtained with one of the execu-
tives of the mining company employing the engineer.
“What would you say is the chief characteristic of this
man that makes him such a success?” he had asked.
The executive seratched his head reflectively. “You
are asking a hard question,” said he. “It is difficult to
analyze a personality, but probably his main quality is
a certain mental trait. He always thinks in affirmative
terms. Ilis mind seems to be charged with those faects
and details that make for a successful outcome. e
always sees himself going thru with it. That, in my
opinion, is one of the reasons why he is such a live one.”

As Brown read this he recalled that street scene in
Regina. “This is a good explanation of that medicine
man,” thought he.

It happened that a few days later he attended a pop-
ular lecture delivered by a professor from one of the
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_ “I'll send you a big sample -

univérsities. In this leeture the professor discussed the
force of fixed mental attitudes. The substance of his
argument was this: that every definite idea which be-
comes fixed in the mind generates certain forces which
tend to produce corresponding results. If, for instance,
a man’s mind becomes charged with favorable facts and
details with reference to himself, his work, and his en-
vironment, this attitude of mind will generate forces
out of which will spring resourcefulness, persistence,
and enthusiasm. If, on the other hand, one’s mind be- |
comes charged with negatlon, i. e., with those facts
and details that make for weakness, inefficiency or
failure, this mental attitude will generate doubt, worry,
and anxiety, which in their very nature tend to non-
action. Logically, then, the habit of mental negation
leads to defeat while that of mental affirmation leads
to success. The professor contended that here was to
be found one of the secrets of will-power, which in its
essence is largely a matter of affirmative thinking.
‘When Brown listened to this, his mind reverted to
the medicine salesman and the mining engineer. Ilere
was a scientific explanation of that certein something
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successful salesmen, to get at their points of view, and
discovered that almost without exception they were
men of affirmative habits of mind. Not that they ig-
nored the difficulties, obstacles or hard things; they
carefully measured them. But their habitual estimate
or judgment was based upon those facts and details
that were favorable: In other words, they thought in
affirmative terms.

Some days after Brown returned from this trip, he
was sitting in the office of his sales-manager at Chicago
one morning when the mail was brought in and de-
posited on the desk. )

“I have a problem on hand,” the manager said as he
glanced at the first letter. “A problem of salesmen as
usual. Here is a letter from Galland and here is one
from Jackson. I would wager a box of cigars that I
can tell you in advance what will be the substance of
each of these letters. You may remember that three
years ago we took on these two men at the same time.
They are of about the same age and of equal intelli-
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gence. Both are well appearing chaps. We gave
NaNanA 6 ~mAanA dLammitaser 3 wwwhiakh A had a fair trade
out upon a hard

eded in getting

ran to notice that

ouch. He would

, business condi-

rice competition,

't even held the

already had. He

is—in fact, he is

round. dJackson

ypposite. He was

hard’ conditions

» start, and lost

for us during

irst six months,

he seemed to like

game. ' He al-

1ys acted as if he

xpected to win..

His orders were
small but in
his letters he
would point
out plenty of
reasons why
we were go-
ing to get
the business.
He has been
making head-
way right
along. His
sales this
year will
show a mnice
or all of us.
r before I open
vo letters, I will
1 that Galland’s
7ill have a nega-
nt. I’ll even bet
find the word
7’ in it. He uses
that word so much that
some of us here in the home office sometimes call him
that. It’s a nickname that fits him. There will be
grouches and alibis in Galland’s letter. Jackson’s will
be the other thing. Let’s see.”

Ie opened the first letter and began to read:

The weather has been pretty bad down this way and mer-
chants are all complaining about dull business. It looks as if the
boll-weevil were going to practieally destroy the cotton crop in
this section. You will notice that I made Mr. Flanders an al-

lowance on his bill. He complained bitterly about that last
shipment of Oolong.

“What did I tell you. There’s his pet word. Always
somebody is complaining ‘bitterly’, and I notice that
whenever a customer makes a kick, Galland jumps to
the conclusion that the company has been putting some-
thing over on him. He always indulges a presumption
against the company. Now, as you know, we take good
care of our customers, and treat them right, but you
see what Galland’s attitude is.” He continued reading:

(Continued on page 72)
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James Mclntosh, 109, of Kamloops, B. C., and Charles “Dad” Quick, 107, of Vancouver, at the Harding
Stanley Park, Vancouver. Mr. McIntosh prefers a pipe, while Mr. Quick likes a cigar.
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100 Years

By Frank E. Do_rchester

: ECENT research has brought me into contact
R with centenarians of the present day. In

Ontario there are probably a hundred men and
women. who are one hundred years of age, or more, and
probably more than ten thousand in the United States
and Canada.

In a Sunday article in the Province, of Vancouver,
George Harrison Gibbons gave account of a number of
centenarians. He referred to priests and teachers of
the Himalayas with indisputable claims to ages from
150 to 170. He then continues:

Our most primitive peoples farthest removed from ecivilization
and therefore least affected by its benefits (%) produce very
old and wise men. Of the twenty odd thousand individuals mak-
ing up the aboriginal population of British Columbia in 1916
the writer, in the course of governmental investigations touching
their lives and conditions, found no fewer than seventeen reputed
centenarians, the most venerable of these, Old Moses, of the

was out with a challenge to meet any Canadian light-
heavyweight in a six-round mill. 8. Lockhart, of
Warkworth, claimed to have been cured of cancer that
gave him considerable pain at 98. And W. H. Cluff,
ex-city auditor, was a candidate for the Oshawa mayor-
alty in his 91st year. .

. Mrs. DeBeck, of New Westminster, in the coast
provinge, cast her first vote on her 104th birthday an-
niversary; she lived to be 107. Charles (“Dad”)
Quick, of Vancouver, in his 108th year, still works at
his trade. While “Dad” is, perhaps, the best known
centenarian of Western Canada, he is not senior even
of the white race in the Pacific province, that honor,
so far as known, belonging to James MecIntosh, spend-
ing the tranquil winter of his life as an inmate of the
Kamloops Home, altho he is still straight and active

Kelsemahts, on the west coast of Vancouver Island, claiming: and would be taken even by a good judge of ages for

128 yecars.

~0Of Ontario centenarians may be named at randon
Mrs. Sarah Maxwell, Richmond Hill, 118; Mrs. Mary
Rogers, of Linden Valley, near Lindsay; Mrs. Robert
MecElroy, First Concession, Goulbron Township; Rev.
T. M. Jeffries, Oakville, the world’s oldest Methodist
minister ; Peter Brant, Deseronto, and Captain Richard
Clark, of Port Hope. Robert Berry, of Qakville, at 92,

““not more than eighty at most. This veteran was among
those present at “Dad” Quick’s last birthday party, .

and was then photographed as the first and youngest-

appearing member of a centenarian quartet, the other -

members being Solomon Muteh, of Burnaby and W.
H. Higgins, of Marpole, each 100.

Vancouver Island Indian tribes are especially favored
as to longevity. = Old Moses, of Kelsemaht, according to

Sy A o
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Teal Records of ?{ejzl People
Who JHold to Life for
(9ne Hundred 2Years—

and_Like It

Rev. Father Dandurand,
of St. Boniface, Man., last
celebrated the mass when in
his 103rd year. Andrew
York, of Roscoe, Sullivan
county, New York, at 101,
paid his first visit to a
dentist, Dr. Derby, of Ellen-
ville, to have a tooth pulled.
Count Creppi, a Roman
Senator of today, celebrated
his 103rd birthday and his
recovery from an attack of
pneumonia by receiving a
group of newspapermen, to

whom he gave his own

recipe for longevity. Julie

1 1s born

! frofore Startling Facts

1 essed to :

] Kalispel There are thousands of men and

P) aly wife, women 100 years old and over in the

( Cowichan United States and Canada.

t d on the The Scriptures do not state that

P ‘een years man’s allotted life is threescore and

a “111 and ten.

1 ” of the Tobacco and alcohol, of course in

1 ited with moderation, seem to have no life-short-
s ening effect, since many centenarians.

}? 107, while both drink and smoke.

I el, of Port

< is own slow Of all rules for long life the surest is:

I computation DON'T WORRY!

v s age as 121—

“ red an’ twent’-

f mile Mary,”

f to Prince George, has seen 110 summers

8 :ome and go. As a matter of fact Mrs.

1 of Vancouver, is 115 years of age.

A m from St. Louis, April 17, 1928, reads:
¢Mrs. Myram Sparks Bannister celebrated her 111th
birthday March 19. She was born in Sidmouth, Devon,
‘England, in 1817.”

An item from the Vancouver Sun, August 12, 1928,
states: ‘“James McCain, 115, died yesterday at his
home near Dora, Ark. An orphan at nine years, he
roamed the seas as a sailor for more than fifty years
before settling in the Ozarks. Altho he attended
school only a short time dur- '
ing his lifetime - —-*-
nine languages.”

Another new:
jtem from the
Province, of
September 4, re-
fers to Tadija
Moustasiteh, of
Herzegovina,
stating that he
was born in
1773 and is stil
hale and hearty a
155. It is assertec
that he fought for _ ____ ___._
in 1804. His youngest son died
recently at the juvenile age of
103. the club’s baby,

“Dad” Quick culs the .cake on his 107th birth-
day. From left to right: James McIntosh, 109 ;
Charles Quick, 107; Solomon Mutch, 101, and
W. H. Higgins, only 100.

Ann Walter, of West
Chester, Pa., at 106, still
gratified at every opportunity her liking for hot mince
pie. With the recent birth of a baby daughter to Mrs.
Harry Klinner, 2330 Washington Avenue, New York
City, five generations of her family are living, the
baby’s great-great-grandmother being now 108. Mrs.
Sarah Brown, of Aurqra, Ill., in her 114th year, at-
tended a party from which she did not get home till five
o’clock in the morning, with an announced determina-
tion to “sleep in” the following day. Mrs. Sarah Kirby,
of Union, S. C, was 112 on January 22; Mrs. Mary
Ann Porter, of Dwight, I1l., was 110 in February ; Mrs.
Richard Hinocher, when she died last year at Witten-
berg, Wise., was 120.
™-+-:-- Healey, of Ukiah,
s 119; Mrs. Mary
Quinn, of Chicago,
is 115; Abraham
Kittle, Detroit,

is 114.
Bringing this
fragmentary list
still further up
to date, as this
article goes to
press, newspapers
are commenting on
the arrival of the
—ee— -— _.. 7 York City’s politi-
- cal life at the hundredth mile-
stone of life. This is John R.
Voorhis, president of the New
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York City Board of Elections and Grand Sachem of
the Tammany Society, who was to be 100 years old on
July 27th, still holding actively the double honor of
his munieipal position and his Tammany rank.

As nearly as I can check up on these varied reports
I have found that the prime factor in long life is free-
dom from worry. The next important point is that
in each case activity of general character has been the
rule. Another point has been moderation; the use of
anything in reason, but not abuse. In all these cases,
as far as I have been able to ascertain, diet was not a
conscious consideration. Yet it is evident that, un-
knowingly perhaps, these persons have not been ad-
dicted to overuse of denatured foods. They may have
partaken of many time-saving foods, such as bottled or
even canned products, and even white flour for that
matter, but variety has contributed elements in one
food which may have been missed in an undenatured
food. Nevertheless, un-
denatured foods have

PsycroLogY

of him, and said he had smoked until he was 102.
Now do not think because I mention the faet that so
many of these old people indulge in a smoke or a drink
that I suggest that this contributes to longevity. I do
not. On the other hand I am convinced that moderate
indulgence has no effect in shortening life.
~ Nevertheless, when in training for any strenuous
athletic event any but very moderate indulgence is not
conducive to long-windedness. Heavy smoking is un-
wise, especially the continued inhalation of cigarettes,
as these certainly tend to throat irritation, which is not
a favorable matter for those with predisposition to
throat or lung trouble. As to drinking, what I mean
by a moderate drinker is one who takes perhaps a glass
of beer with lunch or dinmer, or a tot at, night before
going to bed. In faet, I really believe that certain
types may be benefited, especially if well on in years.
But do not misread this. I mean genuinely moderate,
not indulgence to the
point of fogginess, as is

not been caten heavily,
in proportion to more
natural diet.

Strange to say, many
supposed factors deadly
to health, such as smok-
ing and even alcoholic
liquor, have been used
with a fair degree of
moderation. In making
my inquiries I have
avoided bias on my part,
and simply state what I
have found.

I have a long list of
ancients who lived dur-
ing the middle cen-
turies, such as Thomas
Parr, 150, whose main
drink was ale.

The idea that one
must not do this or that,
such as moderate drink-
ing or smoking, seems
to have no basis in fact,
no matter how much the
reformer contradicts.
The usual reformer is
not moderate himself
and seldom judges or

Forever inviolate;

Outside the canyon gate.

My harp be never still;

@reams
By Cyrus C. Johnson

H! Give me a house by a running stream
At the end of a winding way.
Give me the hills; let me keep my dream
And weave it anew in the morning gleam,
In the flush of each summer day.

Give me a home like the wild things know,

Where the honey bees hum at noon;

Let me sing with the pines when the west winds blow
A song to the blue where the white clouds go

As mating ring-doves croon.

And the hills will keep my dreams of old
And | will weave new dreams of gold,
And the past will fade as a tale untold
My altar fires will never die,

In my house in the hills ‘neath a friendly sky
I will watch and wait as the years pass by

Till I slip o’er the Western Hill.

S0 common.

The real truth is that
the secret of long life
lies in the factors al-
ready stated—Non-
worry, exerecise (or ae-
tivity) good food, mod-
eration.

I find the following in
a recent article from a
British newspaper:

Lord Desart, who was di-
rector of public prosecutions
from 1894 to 1908, discussed
recently the reason for the
fact that there are fifty-four
peers of eighty or more.
He said: “I am not eighty
till next month, and I
should not like to express
any decided opinion as to
the reasons for longevity. I
think, however, that Lord
Sydenham is right when he
said that hard work is con-
ducive to long life. The
whole question is difficult.
Heredity may or may not
have something to do with
it.”

Lord Muir-MacKenzie,
who is 83, is an example of
a peer who has combined
hard work with athletic ex-
creise. He was captain of
Charterhouse at cricket and

looks at a matter with-
out bias one way or an-
other. Immoderation in anything is dangerous.
James Melntosh, of Kamloops, B. C., already re-
ferred to, is, at the age of 109, quite upstanding and
active, smokes, has no qualms about liquid refreshment
within reason. Photographs of “Dad” Quick, 108, with
few exceptions show him with a good cigar. Mr.
MecIntosh seems to prefer a pipe. A Mr. Wickshire, of
Notts, England, on being asked what were his habits,
seemed nonplussed, but admitted to a strong cup of
tea every morning, cakes and pastries occasionally,
beer for lunch, bread and cheese, and approximately
ten shillings’ worth of tobacco a month. Mr. Fred
Stevenson, of Winnepeg, was 104 when I first learned

football, has been a keen
racquets and golf player, and
for thirty-five ycars tas
permanent principal sceretary to the Lord Chancellor and Clerk
of the Crown in Chancery.

The foregoing news item is particularly interesting,
as the reader will note that Lord Muir-MacKenzie went
in for all-round sports, which would contribute to
balanced muscular action, a much better factor in
longevity than unbalanced use of muscles, which
ensues from unbalanced athletic specializing or occupa-
tions. Strong musecles, with weak opposers, are pro-
lific causes of mechanical frietion.

Fads will never extend life. Common sense will.

Seeking the secrets of longevity a correspondent
from Boston  interviewed)(Continued on page 58)
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Wor‘e than a

\(uisance

wstes Energy, Rcta}’ds

Vork and Lessens

Earnings
; ? of elevated trains, grinding of trolley
heir tracks, shrill toots of automobile
screech of brakes, lumbering vibration
of ks, piercing din of steel riveters, rumble
of or of typewriters and adding machines,

with now and then the dull roar of an airplane thrown
in—this, to our ears, is the city of today, a jumble of
blasting and disconcerting sounds. Noise, noise, noise!
Does noise bother you? Does it hurt you? Does it
reduce your efficiency ¢ ‘
The scientists, who are beginning to give their atten-
tion to this accompaniment of our modern civilization,
tell us that it does. ‘“Oh, but I’ve got used to it now,”
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Dr. LAIRD

In an Interview with
Eleanor Boykin

you say. But you deceive yourself; it affects you just be no conscious reaction to them whatever.”

the same, the psychologists say. .

Noise, according to this authority, is a demon who -

Dr. Donald A. Laird, director of the Psychological carries on his mischievous work even when you are
Laboratory of Colgate University, has been conducting asleep. Dr. Laird’s discoveries have shown that the
experiments in the effects of noise for two years. His grating wheels of a passing trolley-car or honk of an
experiments have proved that “the ear and the lower automobile horn will instantly raise your blood pressure
nerve centers are stimulated by noises, altho there may even tho you do not wake up.

Dr. Laird’s laboratory assistants measuring the energy burned up by
working under noisy conditions. The canvas bag contains air exhaled
from lungs of the workers tested.

“We have perfected apparatus for measuring
the tension of all body muscles,” Dr. Laird ex-
plains. “The apparatus is so sensitive that
merely moving a finger will be accurately indi-
cated. We have been gathering data with this
instrumentation from persons sleeping. We
have found that merely walking on tiptoe past a
sleeper’s bed will greatly increase the tension of
his muscles, altho it does not waken him. It is
easy to imagine what an elevated train or heavy
truck passing within earshot will do in compari-
son with this slight noise of walking on tiptoe!”

Among Dr. Laird’s first experiments were
those to test the effect of noise on efficiency.
Mediocre and champion typists were used as sub-
jects in the Colgate Laboratory. They were re-
quired to type at top speed under alternating
fairly quiet and noisy conditions. During both
periods, they wore breathing masks so that all
air exhaled could be collected and later analyzed
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Even rats don't like noise. At least they thrive better in quietness. This
is a Colgate apparatus for trying it out on the rodent.

to determine the amount of energy consumed.

The results showed. that typing speed was five per
cent greater when the room was only fifteen per cent
quieter. An expert typist with a speed of 150 words
a minute wrote a letter twelve seconds quicker when she
was not disturbed by the reverberations of a moise
machine which reproduced the sounds heard in an
average office, even to the telephone bell and traffic
horns.

It was also discovered that the typists used up
twenty-five per cent more bodily energy in a noisy room
than in one relatively quiet. This was revealed from
the chemical analyses made every fifteen minutes of the
air exhaled by each subject. This increased consump-
tion of energy Dr. Laird ascribes not only to the fact
that typists, surrounded by noise, pound the keys of
their machine harder but also to the fact that noisy
conditions produce a general tenseness of the museles
which . is fatiguing and saps bodily energy unneces-

sarily. A relaxed muscle has more resistance than a-

tense one.

The expert typist referred to lost two-tenths of one
per cent of her bodily weight during ninety minutes of
typing in the noisy phase and only half that much in
the same length of time under quieter conditions. This
indicates how much more of a strain noise produces
upon the worker than work without it.

‘While there were no appreciable differences in the
effect upon men and upon women in the experiments, it
was evident that the better typists were more affected
by the noise than the less capable ones. Dr. Laird’s con-
clusion is that the speedier typists work nearer the
physiological limit and therefore break more easily
under the disturbing influence of noise.

If we may judge by Dr. Laird’s experiments, mental
work is' cut down even more than repetitive manual
work by the amount of noise of the average office or in-
dustrial plant. His statement is, “The noise of our

‘laboratory cut into the rigorous mental work, such as

executives think they do, by thirty per cent.”
It has been established that some people suffer more

PsycHOLOGY

from noises than others. It also appears that
some noises have more devastating effects
upon every one than do others. One of Dr.
Laird’s objectives at present is to find out
which kinds and amounts of noises are the
worst. “To date, we have no positive conclu-
sions on this point,” he says, “tho it is gen-
erally agreed that intermittent noises are
the worst. We all know the irritation we
feel when a door is slammed suddenly or the
office boy turns the electric fan on and off.
The badness of such noises probably con-
sists in the abrupt changes in the bodily
adjustments.

“Our human organism is marvelously
adaptable and can adapt itself to new condi-
tions, but it takes time. If suddenly our
climate were changed to that of the Panama
Canal Zone or of the Arctic regioms, we
should suffer ill effects. It would probably
require several generations to bring about a
biological adjustment to the change. Does
it not seem possible that in adapting them-
selves to the increased noises in office, street,
and factory, human beings may also suffer ill effects?”

These ill effects, Dr. Laird thinks, do not lie in injury
to our ears or auditory nerves. At least not unless the
noises are overwhelmingly loud and continuous, as in
a boiler factory.

“The biological harm in noises appears to lie in the
fact that they are a natural stimulus to the fear re-
action. Every-day experiences illustrate this. There
is the shiver that runs up your spine when you hear

" the creak of a rusty hinge or the squeak of a file, the

involuntary jump you give when you hear the report of
a pistol or the blast of a dynamite explosion or a clap
of thunder. Not every noise may cause this fear re-
action, but intense and intermittent noises commonly
do.

“In the cat, the fear reaction is shown by the hair
‘standing on end,” as we say. This change is brought
about by the contraction of tiny involuntary musecles
at the base of the hair. A similar involuntary musele
contraction takes place in (Continued on page 56)

This typist is not being smothered. ‘The biy tube catches the
air she breathes out, to-be measured for loss of energy, while
alternating noise and stlence (modify her speed.
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When

I Was

a

’ I \ODAY I came thru the vestibule of my suite of
offices upon a subsiding wave of complaint from
the office boys of my firm.

“I’m tired of this.”

“It’s all work and no fun.”

“They’ve kept me runnin’ errands until I got blisters
on my feet, for six months, and I ain’t had no raise.”

“That’s so. Me too. I’'m going to quit. I’m looking
for a soft job and easy money.”

I pretended not to hear. But I knew the voice of the
last speaker and I flung a glance at him seeing him for
the first time with completeness. A boy with fine eyes
that are a little bold. Regular features. A mouth that
would be handsome were it not marred by discontent.

A pallor that I had attributed to cigarette-smoking
but, I realized for the first time, might be the blueish
whiteness caused by undernourishment. A thin body
that may be so thin for the same reason. Jim’s face
flushed under my glance then blanched. The fear of
the boss is the beginning of panie in an office.

Jim need not have been frightened beeause I over-
heard his common office-boy plaint. The boyish rebel-
lion in his face had stirred something long inactive in
me. It was pity. The boy had opened the caverns of
memory. Out of that cavern came a boy like him.
Overgrown. Undernourished. Sullen. ITopeless. By
Jjuvenile measure, desperate. A pale. brooding boy that
was fast becoming defiant. A small human being in the
first stage of antisocialism. That boy was I. When I
was a gangster.

It is not easy to believe. I am the head of a firm of
engincers, with an international reputation, and more
persons on our payroll than I just now can count. I
live on the finest avenue in our ecity. I married a
lovely girl. the daughter of onc of the state’s leading
citizens.  We have three children who, we think. are
the finest on earth. I am a trustee in a church and on
the board of governors of three clubs. [ enjoy the
esteem of my community and I believe that T deserve it.
There is no weight, no stain, upon my conscience. 1
have led what folk call “an upright life.”

Yet I was a gangster.

Because Jim’s flaming face reminded me of that I
have dined downtown and have come back to the oftice,
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The Story of a
Look-out Who
Escaped — and
Became a MAN

As told to
Ada Patterson

Gangster

where, alone so far as I know, I am writing this story,
on the forty-fifth story of a skyseraper. I am writing
it for Jim and all the other brooding, dissatisfied Jims
who crave “soft jobs and easy money.”

I was fifteen, and, like Jim, an office boy. I had
finished the grade school and could go no further be-
cause of family circumstances. My home was the kind

. called “poor.” My mother was a fine woman, weakened

in body and in spirit, by poverty and a too large family.

I was the oldest of seven children. My father—
probably the least said about him the better. He was
a ne’er-do-well. One of the kind of men who don’t get
on because they don’t try hard enough. Ill-health, too,
was a handicap. Perhaps he did the best he could, but
the best of some persons is very poor.

I was office boy and messenger for a paper-box
factory. It scemed to me a prosaic business. Like Jim
I had worked in the factory for six months and had had
no recognition of my value as measured by a ‘“‘raise.”
I was surrounded by and did the bidding of persons
who secemed to me to have no thought save about hoxes.
No matter what happened. they never looked up from
their work. In sullen moments 1 wondered how they
would behave if I should turn on the fire alarm. |
hated the shabby old building, near Brooklyn Bridge.
in which the boxes were made. 1 disliked the persons
who made them. Which included the “boss’ who drove
to business from his home on Long Island. in a shining
blue limousine.

I hated it all as only an unhappy boy can hate. Why
did nothing ever happen in the factory except work
and payv-day! Why could not things move with a rush
and a roar as they did in the motion pictures that 1
spent the ten cents allowed for my lunch to see! My
life was a question-mark barbed with bitter rebellion.

One nicht things began to happen. Things “differ-
ent.” as I had wished. Thines tar from the box factory.

I was walkine home. as was my habit, 1o save carfare.
I was tired. my feet were taking me drageinely for |
was not anxious to go home, It was only heeanse
mother would worry if T did not that T made my home-
ward way every evenine. [ should rather have slepe
in one of the green squares that a speaker at the
mission told us to visit whenever we felt heavy-heartd.
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“I’'m carrying more than that. Come on in. I’'ll pay
for both of us.”

I followed him into the Bowery bakery. I felt my
shoulders rising and squaring, my chest expanding. I
was proud to be seen, even by strangers, with such a
companion. He was a little more than of medium
height, and stocky build. His shoulders were wide. His
features were regular, his complexion dark. The short-
ness of his hair did not hide the deep ripple in it, at
the forehead and above his prominent ears. Ile was
sending me a friendly glance out of dark, deepset eyes.
But what I noticed that sent the thrill of pride coursing
thru my veins, a kind of prickly heat of delight, was
that he was the best-dressed man I had seen. A dark
blue, well-fitting suit. A spotless, glistening white
shirt-front and perfeetly fitting collar. A four-in-hand
tie, of a mingling of soft red and yellows. A gray felt
hat. A spring overcoat. A gray silk scarf worn be-
neath the coat. Shoes of finest leather, soft as my
mother’s pair of very old kid gloves. A scrubbed,
brushed, dustless look.

“Let’s have some of the
custard cakes. Shall we?”

“I nodded.

“And a cup of coffee?”” I
nodded again.

“With lots of cream and
sugar in it, you bet.”

I nodded again and this
time I must have smiled. I
tilted my shoulders sidewise
as he did. I tossed my
shabby hat on the chair be-
side his new one. One, two,
three cakes I devoured, and
my stomach cried for more.
The man ate as many, but
with less apparent relish.
Some crumbs and crust re-
mained on his plate.

“You can eat some more,
can’t you kid?”

I shook my head.

“Of course you can.
‘Waiter, another plate of the
cakes. And a couple more
cups of coffee.”

I ate two more cakes. The
man just played with his
fork.

“Did you enjoy them?
Ilit the right spot, didn’t
they? Fine. Have anything
clse? Sure? Well, then we’d better be going.” Ile
paid the check and left a half dollar on the table. “Did
you forget your change 2"’ I timidly asked.

“No” he laughed. “That’s just a little tip I left for
the waiter.”

I walked out, thru the aisles between the tables, after
the fascinating stranger. I strutted a little and swayed
my shoulders as he did. I tried to smile, like him, a
twisting smile that pulled his lips down on the right.
At the dooer I said in a voice weakened by shyness:

“Thank you, sir. Ever and ever so much.”

“Not a bit, kid. I lost the bet. You were hungrier

Faith urges on.

Your coming feet.
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The ‘Uictory Rgad

By Jeanette Lawrence

OT what we get, but what we give;
Not how we die, but how we live;
Not what we reap of life and zest,
But how we meet and stand each test.

No darkling bar

Can hide from you your guiding star.
Not smoothest road, but mountain peak
Affords the glory that you seek.

Ambition into will must blend.

Success awaits just round the bend.

The winding path leads to the height,
Where morning’s flush dispels the night.

The new day's offerings await

Nor time nor fate—
If you but look with forward eyes—
Can rob you of your chance to rise.

The roughest sea, with foam-tipped crest,
On some far sunland sweeps to rest.
Firm-footed climb the rugged way

That leads on to the gladder day.

NI S R A AR A i
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than I was. I surrender. Where do you live?”

I gave him the number of a tenement on East Fifth
Street near the river, and the Second Avenue “El.”

“That’s not far. I haven’t anything to do for the
next half hour or so. I'll walk over there with you.”

Again I strutted proudly beside him.

“What is your name?”

I told him, even to the pretentious middle name,
which my mother had taken from an English novel she
had borrowed from the branch circulating library.
She had told me so and had sighed and said: “I have
not had any time to read since you were born, and your
little brothers and sisters began coming to stay with
us.” 1T told the good-looking stranger this, and more.
What my father did when he worked, as a longshore-
man, how seldom he worked, and how my mother
slaved. When he asked me how much my father earned,
and how much rent we paid, I humbly told him. I was
humble and grateful for his interest.

“Got a job?” he asked abruptly.

I told him about the box
factory.

“Like it?” he asked.

“I hate it,” I answered in
imitation of his monosyllabie
terseness.

“Why ?”

I poured forth my loath-
ing for the box office and all
the persons concerned with
it. He turned upon me a
sharp, swift look and his
crooked smile was the more
twisted.

“You’ve been working
there for six months and
haven’t had a raise yet?
Seems as tho they ought to
do better for a bright fellow
like you.”

We reached the door of
the old brown tenement.
My new friend sent one of
his swift glances into the
dark hall, and up the dusk
of the narrow stairway.

“Where do you live?”

“Up five stories and at
the back.”

“Tough elimb when a
fellow’s been working hard
all day.” His voice dripped
sympathy. ‘“Maybe I can
find a way for you to better yourself. Would you like
‘that?”

“0, sir; will you come up and talk to my mother
about it?”

““Not tonight. I have to be on the other side of town
in a few minutes. Meantime, don’t say anything to
your mother—or any of your folks. It will be better
to surprise them with your good luck. Good night.”

He offered me his hand and held mine in a loose
clasp.

A slight return of the twisted smile, and he hurried
down the miserable street: ~(Continued on page 62)

I
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gesthetic lambastings of machine-made America.

The United States, the land of machines, has
no soul. For it is clear to be seen that the machine is
soulless, therefore its creature is minus the divine
spark. Let us admit the charge of our mechanieal
origin. Shall we now hang our heads and shamefacedly
slink into the shadows? As any of our dear cousins
would readily admit, that sort of conduct in us would
be most un-American.

Sit beside Lindbergh as his plane speeds out over the
trackless waste of silent waters. On thru the darkness
of uncharted air with nothing between you and death
but the faithful purr of a whirling motor. Has the
thing a soul? This machine that holds you aloft from
sure and sudden death? This mechanical magic that
flings you thru space from New York to Paris in thirty-
three hours as if you were riding the crest of a eyclone.
Has this thing a soul? Is it not significant that
Lindbergh personifies it with the affectionate “we”?

OUR European cousins continue with their

ITas the machine that made America o soul?

Has machine-made America a soul {

All the ghosts of the ancient great shout “YES” in
tumultuous tones. “My soul is in the machine,” says
Aristotle. And ours, too, chorus Copernicus and
Galileo. Michael Faraday ecalls from his spectral
haunts, “I blew into the dynamo the breath of life.
My soul lives on in things electrical everywhere.”
James Watt, Sir Isaac Newton, Roger Bacon, Robert
Fulton and a host of other immortals live on in their
contributions to the mechanical civilization now culmi-
nating here in America.

So in our machine-made country the souls of the in-
ventive great of every land sweep on in majestic strides
to the final lifting of all drudgery from the drooping
shoulders of burden-laden man.

And it is fitting that men at home and in places
far distant should rejoice in the soul of America—
and in the machine that made America the burden-
lifter among nations.

Fa
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An Analysis of Jung’s Theory of the
Racial Unconscious

did not even name it. His pioneer work in it

was done as a speeialist in trying to use the un-
conscious factor in the cure of mental diseases. He
found and proclaimed the sexual element in it, which
is not, however, by any means the only important factor.
He showed also that a person’s dreams can be used as
the surest indicator of the general drift of the UUncon-
scious. He has made the most brilliant and thoro-
going scientific study of the dream in modern times.

Adler broke with Freud in not aceepting the sexual
urge as the strongest in humanity, saying the strongest
urge was the egotistical will to power. Both Freud and
Adler looked only at the personal history of the indi-
vidual from birth onward as containing the causes of
the nervous disorder. Nothing earlier than infancy
interested either of these men, nothing more than the
individual’s own past, and its relationship to the domi-
nant figures in the child’s environment—mother, father,
sister, brother (or their surrogates), on the one hand;
and the accident of physical constitution on the other.
They believed that the tracing back of the present
trouble to past misfortunes, strictly within the individ-
ual’s own experience, would cure the disorder, if it
were curable.

Jung broke with Freud on the question of the scope
of the Unconscious. Jung said that there were ele-
ments in it that could not be explained on the supposi-
tion of its being a purely personal individual thing.
Jung made a distinction between the personal and the
“collective” Unconsecious. The personal Unconscious
is what is forgotten or repressed from mental life, or
what was experienced, but not consciously. Below the
personal Unconseious is a level of unconscious material
which is inherited in the protoplasm of the brain and
nervous system.

The big factors in the collective Unconscious, which
Frend would not aceept as a reality, are what Jung
calls “archetypes”* or “primordial images.” They are
not inherited idcas, but forms of inherited experience,
dim and indistinct in themselves, and represented in
dreams by heroie figures, huge or terrible animals, and
accompanied always by a sense of their being tremen-
dously important for the life of the dreamer. They are
discoverable not only in dreams but also in the broad
outlines of man’s reaction to his environment.

Freud stuck to strictly scientific medical psychologi-
cal facts. Jung forged ahead into the unknown, out-
side of the marrow cirecumscribed area of “science” as
understood by Freud. Jung suffered no little obloquy

I \REUD did not discover the Unconscious. He

* Archetype—an original pattern, or model, which is imitated, or copied.

for his daring, but in his present books** he says he can
go no farther.

In them he reduces God to an archetype. He admits
that this primordial image exists in all peoples; but it
is merely a racial psychological fact. It, the archetype,
exists, but that is no scientific proof for the existence
of any real God which it represents. But he does not
imply that man needs a scientific proof of God’s
existence.

Jung in my judgment is the greatest of the analysts.
I do not say “psycho-analysts,” which is a term given
up by Jung to the Freudians. He calls his own activi-
ties analytical psychology. He speaks of the methods
of Freud and Adler as being “causal” and “‘reductive.”
That is, each seeks to find the immediate mental cause
of the disorder (mental or physical) in the present
psychology of the individual, then the cause behind
that, then the others leading back to earliest infanecy.

Jung deseribes his own view as “final” in the sense of
“discovering purposes,” and “constructive’” in the aim
to show the patient, out of the patient’s own Uncon-
scious, how best he may put together the disassembled
parts of his psyvehe, after they have been analyzed, laid
apart and examined separately from all possible points
of view.

This is surely an advance. I remember wondering,
in the early days of my own study of psychoanalysis,
whether it is really true that when a man sees all the
pictures he can of his own Unconscious, and illumines
them with the light of his consciousness, everything in
the human mind does become healthy, and if not, why
it does not! That, I am convinced now, was because
there was not enough creative element in the procedure,
not enough synthetic factor, not enough prospect for
the future. It is a relief, to be sure, to believe, when
you see the un-moral and the immoral in your own Un-
conscious, that you are no worse than your meighbor.
You become also more tolerant. But it does not give
you any plans for the future. It simply reduces you,
and everyone else, if you take them to pieces the same
way, to the same level of incoordination.

Jung does better, and, in addition, he says, in these
books, some fascinatingly interesting things about the
Anima and the Animus, the Persona and the Mana per-
sonality, all of which help in the explanation of one’s
relation to the soul and to the world.

The striking thing about the Animus and the Anima
is, according to Jung, that the soul of a man is feminine

** Contributions to Analytical Psychology. New York: Harcourt, Brace,
3.

Two Essays on Analytical Psychology. New York: Dodd, Mead, 1928.
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compensation idea,

there are always

two interpretations of the dream, and of every clement
of it. The Freudians have devoted themselves to the
elucidation of the dream as representing the relation
of the dreamer to the external world and its happen-
ings. If you dream of a person or even an animal, the
Freudians’ explanations are based on what real person
or animal may have played an important part in your
" own past life. That is the objective interpretation of
the dream.

But Jung peints out that the very same incidents
in the dream, no matter what important external events
they may be eventually related to, are at the same time
(as parts of your past) selected parts, and, moreover,
parts of you. If you dream of a dog you are part dog;
if you dream of a lion, part of you, to say the least, is
leonine. Carl Sandburg sings: “I have a hog in me.”

Now the totally unanalyzed man never understands
that what he sees has this subjective value, even tho he
may have heard that the beauty is in the eye of the be-
holder. Reading Jung’s books is a wholesome proceed-
ing, because they explain so clearly this principle of
“projection.” Everything in the Unconscious is pro-
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in my hearing: ‘“The mind of a savage is not in his
head; it is in the jungle.” If you are unduly exercised
about the meanness or injustice of some other person,
it simply means that your mind registers that amount
of injustice, or you would not see it at all. It means,
too, that, in the last analysts, the injustice is in you be-
cause you see it in the other fellow. This may seem an
extreme case; but I am inclined to think that a future
Christianity will be founded on it. It does not fit pain
or disease, because they are purely subjective, in that
you do not attempt to say that because you have a
toothache, all the world must be having a toothache.
Such things are not projected, but the idea of projec-
tion is extremely illuminating in the ordinary percep-
tions of life and in the interpretation of dreams.

Now the projection of the Anima is full of impor-
tance for a man’s love life. He has, let us say, in his
soul, a tender, soft, yielding, effeminate factor, his ideal
of what a woman should be. Still it is hts ideal—a part
of his own mental make-up. When he sees the appro-
priate young woman, he does not see her as she s, at
all. He sees his Anima, to (Continued on page 56)



When Edison was working on rubber he would not
even talk about anything eclse.

Practical Suggestions
for Rousing and
Directing the
Creative Impulse

By
Erving Newton
Peterson, Ph. D.

that progress of all kinds is chiefly
the result of an abundant supply of
original ideas. g . '

It is a weakness of human nature to believe -
that these new ideas “just happen,” that they
ease into the world in a very haphazard way. It
is true that sometimes these ideas come easily and,
seemingly, by accident, but this is more of an
exception than is commonly realized.

There is a way, a best way to go about getting
original ideas just as there is a best way to learn
to play the piano or to make a certain type of shoe.

New ideas do not just happen. Thére is noth-
ing accidental in your mental products: the ideas you
produce are the result of definite laws of brain action.
‘When these laws are known it is only a matter of apply-
ing them, and valuable mental creations will result. °

We may all become more original, more fruitful and
productive of new ideas if only we learn the technique

YOU need but look about you to see

Luther Burbank was not
content to “make two blades
of grass grow where one
grew before”; he insisted on
creating new Kkinds of vege-
tation that the world had

PsycroLoay

Ursing

Ideas

and methods involved in their

development. Creative and

original minds in every

age have had, in a high

degree, the faculty of

secenting fruitful

methods as well as

fruitful fields of ac-

tivity for their

special talents. But

psychology has

now arrived at a

stage where such

groping is mnot

necessary. The

trails have been

blazed that make

true self-expres-

sion, self-realiza-

tion and self-de-

velopment a duty

and a privilege

. instead of a rare

and startling
achievement.

One of the most re-

assuring facts ' coming

out of modern research

is that gemius may be de-

veloped, that we may build

our own brains, guide our own

hitherto undreamt-of freedom.

New ideas cannot be built
except on the basis of old ones.
Yet, to too many people the
simple appropriation of the
new idea of someone else is
considered a sign of originality. It would be if the
application were unique. For example, it was a new

never seen before.

.idea to. manufacture Kodaks in various bright colors.

For another camera company to do the same thing
would -be pure imitation. But for an alarm-clock
manufacturer to take a cue and; start making models

destinies and. live lives of -

L e
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whish Tamd +hamgelves to unique ‘coler effects might
ered an original idea, with a value far
on to the mental acumen required for

necessary to stress the very great im-
v ideas in all fields. Woolworth’s idea
importance of a dime made him many
1aire. The convoy idea for protecting
: from the submarines saved the Allies
3 certain defeat at the hands of the
. The field of mechanical invention offers
examples of the value of new ideas, such as
3, the steam turbine and. the talking, mov-
Another fertile field is the field of plant
in which Luther Burbank was pre-
idea always came first and the new

in the mold of the idea.
no use just sitting around waiting for

roducts to turn up. They are the -

. planning, and seldom appear where
been properly set.
ite step in the development of new
on. If, for a moment, we compare the
factory, we find that just as a factory
little if its receiving department never
functioned very inefficiently, just so the
function un-
—unless it re-
ent quantity
impressions.
hich “erupt”
s show some
the materials
ir minds are
example, a man
: long and earn-
the stars is not
volve thru this
1able method for
a disease germ.
There must be some more or
less evident relationship be-
tween the stimulating ideas
and the ideas which we ex-
pect to develop.

Among the many modes
of stimulation are books,
magazines, newspapers, lec-
tures and travel. To be
highly original it is often
advisable to make a definite
break with ane’s past. This
is often known as “getting
out of the rut.” By start-
ing over again, so to speak,
we are often able to throw
off a great deal of mental
dead weight. This opens
wide the ports for new stim-
ulation, since too much at-
tention to the past seems to
dim the vision for the
future. It has been said
that the reason the Greeks
were so highly original was

Coué announced to the world new formulas for applying
the power of Imagination to the ncedsiiof-Life.
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that they had no burden of classiec languages and litera-

.tures to clutter their minds and anchor them to

outworn traditions.

In seeking stimulation it is sometlmes advisable to
select a “highly charged’’ environment. Get as much
contact as possible with people who have similar
interests. Also get in touch with institutions and com-
munities which seem to offer the proper coloring of
interests. A simple example of this is fitting yourself
with some sort of a library along the lines in which
you intend to produce ideas, where various books, peri-
odicals, pamphlets, and clippings will be amassed in a
systematic manner. If such a library is started with
one shelf it will gradually grow with your increasing
grasp of your field of interest.

- Along with this idea of selecting “highly charged”
elements in our environment, is the selection of a group
of highly stimulating topics, phrases, subjects, ete.,
which might also serve very well as an index to a file
with the same headings. It will be found that by slowly
scanning the list each day, adding new topies from time
to time and, in general, keeping the ‘file up to date,
much stimulation of fruitful thought will take place.

Another important way of obtaining increased stim-
ulation is increasing the sensitivity of the mind so that
it will record and receive much that is now missed.
By careful practice the
mind can be made to attend
to details in the environ-
ment which to the untrained
do not seem to exist.

It is obvious that the
methods of stimulation have
not been exhausted by the
foregoing catalog. Such
factors as the emotions,
glands, economic pressure,
social need, variability of
the climate, ete.,, all have
their effect on stimulation
and sensitivity to stimula-
tion. Anyone who has read
this discussion of the rdle of
stimulation in the produc-
tion will have no difficulty
in finding the right kind of
stimulation for the type of
original ideas he wishes to
produce. He will also un-
derstand why, for example,
Edison buried himself for
weeks among libraries of
material on the production
of rubber and why he did
not want to even speak to
anybody during that time
unless he could tell him
something new about rubber.

After stimulation the next
most important step is
that known as incubation.
This is a passive process but
it is no less important on
that , account. Incubation
may in this respect be com-
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pared with sleep. Both are passive in appearance only.
‘While sleeping you are doing some of the most im-
portant work you do, if not the most important; you
are actively rebuilding your vitality and storing up
energy. Similarly, the period of incubation which is
required for ideas to develop has important and in-
dispensable functions; the dregs are cleared away,
mental outlook is eclarified and the newly received im-
pressions are being grafted to the older mass of impres-
sions in a fashion which betokens renewed mental
vitality and increase of mental energy.

Speaking again of comparison with a factory, this
process of incubation might be compared with the sea-
soning and ripening that many materials must under-
go before the actual process of manufacturing takes
place. Materials coming into a factory must be sorted,
arranged, put thru preliminary processes, such as
tempering and seasoning and so on, before the essential
transformations take place. Just so, in the mind, the
new impressions must age a little, become better ar-
ranged and seasoned until the mind accepts them as
familiar and acdceptable materials.

Time and favorable conditions are necessary for the
germination of the humblest seed; the plateau, or pe-
riod of apparent lack of progress, is the usual circum-
stance of the so-called curves of learning; and a high
and rich type of reverie has been a distinguishing mark
 of original minds thruout the
history of thought. -

Ideas, during this nebulous
and preliminary stage, are being
constantly sorted and rear-
ranged. This may go on without
our conscious supervision, but is
greatly aided by a little deter-
mination to enrich the contents
of our daily reverie. Idle day-
dreaming, mind-wandering and
wool-gathering may produce a
few original ideas, but cannot
possibly take the place of that
playful mental manipulation of
significant mental content.
Interests should be focused so
that meaningful material is
chiefly the subject of one’s
broodings thruout the day.

One man, as he works, may
have a sort of obligato accom-
paniment to it in which some popular tune is constantly
going thru his consciousness. Another, doing the same
sort of work, might have an accompanying reverie deal-
ing with certain insignificant incidents of his past life.
A third, who has more regard for mental by-produects,
might well be found mulling over the possibilities of
completing a certain invention, or sorting over leads for
a new type of home architecture.

We have all noticed that problems are often much
nearer solution after we have “slept on them” and that
after a good vacation everything seems to appear dif-
ferent. It should be a regular part of your procedure
in the development of new ideas to allow for the fruits
of time. When problems are not readily solved at first,
they may be laid away with the confidence that you
will see them in a different light when you come to

E s s it

Inspiration
By Elinor Lennen

O not question whence it came,
Only, warm you by its flame.

Do not prison it with law,
Rather, serve with zealous awe.

Do not wonder where it goes,
Follow by the light it throws.

Do not grieve when it is spent,
Marvel that the spark was lent.
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consider them again. The problem then may solve it-
self almost without your help.

Another important phase in the development of new
ideas is that of formulation. This is the stage in which
you gather all your resources in an intense effort to
bring the new idea to a definite head. This intense and
creative stage calls for reasoning and abstraction.
Some people experience a sort of brain-storm when
they are in this phase of the process. Others are simply
inspired—that is, warmed up to, integrated with and in
tune with the task. v

Comparing the development of ideas with manu-
facturing, the formulation phase corresponds to man-
ufacturing proper: it is the distinetly creative phase of
the process.

Omne great help is to consider the problem from a
partial standpoint. If the whole problem seems to be
too large or intricate, concentrate your attention on a
small part or a single aspect of the problem, always, of
course, attempting to pick the most significant elements.
Another suggestion is to use the principle of variation
of attack, combined with a large number of attempts
and the selection for further development of those leads
which seem worthy of such treatment. .

1t is often the case that the greater tife amount of
material which is consigned to the waste basket, the
more valuable the final product is. Flexibility of re-
sponse is a valuable trait in the
thinker and one should always
be alert to mew and unusual
methods of attack. These meth-
ods usually result from injecting
a rather playful, manipulatory
attitude into the work at certain
stages.

For example, the reasoner
says that he will for the moment
consider the problem solved and
then consider the consequences;
that he will assume the problem
unsolvable and try to prove that
it is unsolvable; that certain
natural laws do not operate the
way people have thought; and
so on. Playful manipulation
£ has solved thousands of serious
= problems and will continue to

solve thousands more. I have

Jjust now been speaking of prob-
lems; the same line of reasoning holds for musical
composition, the writing of poetry and fiction, invents
ing new machines, new plants and new animals—in
fact it holds for the whole field of developing new
ideas in general.

Another helpful principle in the developing of new
ideas is that of abstraction. This results from a sifting
or distilling of our experiences so that certain general
principles stand out in relief. Let us consider a prin-
ciple and see how it was distilled. Such an example is
the principle of the by-pass. This may be seen in radio

I

_cireuits, oil-filtering systems, devices for allowing fish

and boats to get around dams, Freudian sublimation
and also as a stratagem in war as when the Germans
tried to take France thru Belgium. From the various
experiences which one has,(Continued on page 68)
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The CStory of an
' Unconscious 6 rime

T seven A. M. the next
" day Eagen called

- Sylvester on the tele-
phone.

“Please meet us all at the
office of the Commissioner of Police, Police IHead-
quarters, at nine sharp,” the detective said. ‘‘Be sure
and bring Mrs. Mace with you. . . . No, don’t go to
the Criminal Courts Building. We will first meet at
the Commissioner’s office as stated. It is very impor-
tant. Don’t fail. No more details just now.”

And the detective hung up abruptly.

Every principal in the Mace case was at the ap-
pointed place and prompt to the second. The night
watchman of the Metropolis, the night clerk of that
hotel and the one from the Royal, together with the
Hotel Royal doctor and nurse—were all there on time.
About the only one absent was Mrs. Myrick.

Instinctively the persons who had been summoned
ranged themselves in two camps along opposite sides
of the table which ran down the middle of the room—
those for the prosecution on one side, those for the de-
fense on the other. Kilner and Barney headed the
former, while Eagen and Dr. Embury faced them. The
_ prisoner occupied a chair next to the Deputy Commis-
sioner, Dr. Hawkins, between the Commissioner and the
Inspector.

Everyone was wondering, cogitating, and speculat-
ing. No one spoke a word. The silence was impressive.

Presently the Commissioner rose and opened the
proceedings:

“This step of calling you together before the trial of
Mr. Mace is, I believe, without precedent, but certain
circumstances which have developed overnight warrant
my doing so. I refer particularly to the fact that
Deputy Commissioner lHawkins has brought serious
charges against one of our detectives. This man in-
terrupted a scientific experiment, designed to aid the
course of justice, which was being conducted by an
eminent specialist upon the prisoner, Mr. Mace. T have
already investigated these charges and have found the
facts, as stated. to be true.”

Fully a third of those present knew that Barney was
the offender but they did not glance his way.

“It has been my earnest purpose since taking office
to apply as far as practical the newer methods of
science to the detection of erime. The Mace case
presents peculiarities that put it in a class by itself.
1 feel in duty bound to recapitulate certain matters in
order to clarify the situation for the public as well as
for myself. I owe this to Mr. Mace; I apologize to him

By
o@ouis E. %isch, M. D. |

and Dr. Embury for the mis-
conduct already referred to;
and I owe it to my oath to
uphold the law which is the
highest justice our dull sight
can know. Let us have a free and full discussion.
Dr. Embury, begin the examination if you please!”

The specialist thought a moment and then said:

“Thank you, Mr. Commissioner. There are one or
two points that should be brought out in a preliminary
way. First of all, my patient, Mr. Mace, remembers
nothing consciously of what actually oceurred after a
certain hour on the night of the alleged murder. 1T
would like to ask him a few questions in your presence
for purposes of record.”

The Commissioner nodded approval.

“Mr. Mace,” Embury continued, “do you remember
visiting Mr. Myrick’s room the night of his death?”

“I remember nothing,” he replied in a clear voice.

“Did you ever visit the deceased in the hotel?”

“Not that I know of.”

At this point the Commissioner spoke again.

“That Mr. Mace was found in the hall by Philip has
been offered as evidence that Mr. Mace visited Mr.
Myrick. Ilowever, it by no means proves that he actu-
ally did so. especially sinee, when discovered. he was in
a somnambulistic trance.”

“On the other hand,” rejoined Embury, “our hyp-
nosis. which tallies with my analysis of the patient’s
unconscious thoughts, proves that Mr. Mace actually
did visit Mr. Myrick in his room.”

“The sleep-walk may have been a fake.”

Kilner was speaking. He held a paper in his hand
which he seemed to be consulting.

“Philip!” The Commissioner turned to the youth
on the left side of the table. “Philip, what was Mr.
Mace doing when you came upon him in the hall }”

“He was standing at the head of the stairs,” the boy
answered.

“Did it look as tho he had just come up the stairs?”’

“1 couldn’t say so.”

“But from the position in which he stood. would that
have been possible ?”

“Yes. Sir—1 think so.”

“Wax his back toward the stairs or turned away "

“His back? His back was toward the stairs, Sir.”

Inspector Kilner again broke in.

“AMr. Commissioner, 1 hope yvou will notice that hi-
back to the stairs is circumstantial evidence that the
prisoner had been downstairs and was just returning.”

“Certainly I”” The Commissioner smiled.  “That is
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Miss Underhill

“ WOULD give my soul to go up in an airplane!”
said I. And the big manufacturer who owned
one beamed and rejoined: ‘All right.”

I have never transferred my soul to the big manu-
facturer, but I thought it very nice of him to assume it
was such a valuable article. “Be at Curtiss Field to-
morrow morning at eight o’clock,” he finished.

I was there. I always whistle with joy at an early
morning start. I am used to the looming beauty of
rain-soaked trees as the canoe pushes off in the dawn
mist ; to rock peaks in the cold pink light of a mountain
sunrise; to the peaked hut with snowshoes stacked
against its icicle fringed porch. But a flying field, sere
and flat as the wastes of the moon, ringed  with stark
rectangular buildings—a flying field is not picturesque
in any sense that we know. In this muddy wilderness,
there was an overpowering sense of the primitive but
no touch of quaintness or dis-repair. Here man was in
control. Earth was unimportant and what mattered
was man’s handiwork. And the sky!

“It’s cloudy,” said a mechanic of whom I asked my
way. “They may not go up. Stick around.”

I perched on a work-bench. Around me hung fleece-
lined leather suits, air traffic regulations and maps of

Courtesy Giuseppe Belanca

_ “We, in our plane, had rushed out to meet the future, objected to it, and turned back.”
ﬁw Nind and Ngrves

Behave Among the C Jouds

By Ruth Underhill

the earth as seen from the sky. Men plunged past me,
dressed in clothing as rough and impenetrable as the
fur of animals, shouting and razzing each other about
parts of unknown engines. In this jumping-off place,
where the earth met the sky, I felt out of place as I
have only once before in my life—and that was in a
convent. The nuns who ivalked past me then, with
their thoughts intent on some unfamiliar vision, were
the only people I have ever seen as far removed from
our shops and streets and offices as were these men.
The doors of the hangar opened and out trundled our
Stinson monoplane. It was painted bright orange. Its
closed cab, wide in front and tapering toward the rear,
had a strangely living shape, like a whale with wings.

‘Mechanies started the propeller, a giant four-bladed

thing that could flick off your head, if you passed under
it, without pausing in its revolution. It droned away
in the sunshine, warming up. And my manufacturer’s
publicity man came smiling across the field.

“Pilot’s late. We’re going to Cleveland after we
take you for a spin, you know, and he went to find out
about weather conditions.”

“Cleveland! Goodness, how I’d like to go!”

“Come on.” .
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“I have no money for my return fare.”

“I’ll lend you some.”

“Thanks. Delighted.”

“Well, let’s get in.”

‘We entered the closed cab, comfortable and leather-
seated, like a limousine with wings. All the field was
in motion by now. The seagull-bodied planes joggled
along the ground, rose, alighted and joggled off again
like a flock of uneasy dinosaurs. And suddenly this
primitive slime and these primitive looking but ultra-
modern birds were no longer strange. It was the city,
with its silk stockings, thin gloves and newspapers that
looked silly. I was flying to Cleveland.

The pilot elimbed aboard. ‘‘There are head winds.
And snow storms. But I guess it’s all right.”

“Lady’s going to Cleveland.”

Ile grinned. I grinned. We started.

It was like jogging along the field in an automobile.
I was looking at the hangars and the other planes when
it came to me that our chassis must be higher than I
had thought. Why it must be six feet high! We were
rising.

I believe that, for the first few minutes of that ascent,
my very capillaries were as stiff as steel wires. The
queerness of doing something that all your nerves and
muscles believe to be impossible! It is so queer that,
for a few minutes, your
mind refuses to register;
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nique, delights in taking both hands off the wheel to
light a cigarette. Ie removes his gloves; fishes out the
cigarette, fishes out the lighter and snaps it those first
three times which don’t work. Meantime, the car has
glided smoothly toward the ditech. Husband reaches
out a hand, gives the wheel a capable twirl and we re-
gain the center of the road. Business of the lighter
again., Business of going toward the ditch. And
again the capable twirl. This continues until the
cigarette is alight; wives, meantime, to say nothing
and not to touch the wheel!

It was well I had this training, for our pilot, taking
both hands from the wheel, fished out some maps and,
ruffling his hair, began to study them.

“Say, do we go by Easton, Pennsylvania?”’

“Don’t think so.”

“Don’t you—"

There was no ditech here but the plane, instead of
swerving sideways, went down. Kerplunk! Pilot
reaches out a capable hand—or maybe it was a foot—
and up she comes.

“Maybe it’s further north.”

Down goes the plane. 1 clutch my seat and think:
“Six hundred feet is a long way. We’ve only been as
far as from the twentieth floor of the Graybar Building
to the tenth.”

With a nonchalant mo-
tion, we are twirled up-

your eyes don’t see; your
ears don’t hear; your heart,
I am willing to believe,
doesn’t beat. I wish that
queerness had lasted
longer. For pure shock,
pure new experience, there
is nothing to beat it.

I looked around to see a
pretty Long Island village
below me and my com-
panion grinning. ‘“Like
it?”

“It’s the cat’s!”

We were trundling along
pleasantly, five or six
hundred feet up. Trun-
dling seems to me the word .

first flight.

Miss Underhill is a favorite writer of the
magazine-reading public.
. appeared in the Atlantic Monthly, Ladies’
! Home Journal, the Delincator, Designer,
Outlook, etc., and she is the author of a
popular novel, “The White Moth.”
has also made sociological investigations
and reports for the Rockefeller Founda-
tion and other welfare organizations.

This breezy narrative of Miss Under-
hill's first experience in the air will inter-
est alike those who have already been
initiated into the nysteries of the air and
those who are still looking forward to their

ward again. I gulp.
Really, there is comfort in
doing something that is al-
most too strange to be
frightening. 1 ecrane to-
ward the window, just a
little cautious about look-
ing down. I need not be.
After another tip or two,

Her work has

She

watching the landsecape
from this angle seems
quite all right. I am over

my seare in time to see the
New York skyscrapers.
bright gold on one side and
black on the other, like a
Cubist picture.

The ecleanest things in

for the motion was very

like what I have felt when

I rode on top of a hay-wagon piled with hay. Then
one’s seat, tho soft, was always gently shifting. We
children used to sit tense with the idea that the whole
load might slide and land us in the road. It did,
sometimes.

Just as tense did I sit for the first few minutes in
that plane. After all, when we ride in a vehicle, we
are used to having it level: when it tips. we jump.
Even when a boat tips. we see the wave under it and
know when the crest will come. But this cosy, leather-
scated ear would lurch like a hay-load about to topple;
it would stagger like a ship in a storm and suddenly it
would drop like an elevator. This freedom, to be
thoroly enjoyed. takes practice.

Our pilot was a nonchalant young man who seemed
to me to handle a plane much as my husband does a
car. Said husband, being absolutely sure of his tech-

the world are its rain-

washed roofs and its tree-
tops. As the villages flashed along underneath. their
streets looked so straight and their houses so neat, 1
concluded those visitors from Mars that we are always
talking about must have a much better idea of us than
we think. Farms appeared. tiny and bright, with all
their garbage blotted out. Then eities scuttled under-
neath us, firs: one, then another, with green hills and
winding rivers, like the pictures on old decorative maps.
So like pictures, indeed, and o unlike real cities, that |
felt those ancient map-makers must have got their
ideas cither in an airplane or in a vision.

“What’s this place!” said the pilot. looking around
aimably. Down went the plane. “This with the grain
elevator!”

“Glory! They’ve all got grain elevators.”

We circled. searching our way over remote little
towns. standing by gray W(Continued on page 75
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E need only to drive thru the prim parks or
crowded residential sections of a large city to

. realize that walking with an adult attendant

constitutes about the only form of outdoor recreation
for many children. There are playgrounds, some of
them generously and intelligently equipped with stout
climbing and swinging apparatus. But these pre-
seribed structures will eventually pall upon the most
active and imaginative child, and failing other diver-
sion or interests, he tends to become bored with going
out of doors. The most cordial invitation to go out for
a walk with mother or father will often be met with a
frank refusal.

The problem lies in inventing some way of making
these aimless expeditions to get fresh air and sunshine
into real experiences tingling with the spice of research.
There is opportunity here to develop in even a very
young child a contemplative and observational trend
of mind, the advantages of which are not only invalu-
able at any age but cumulative as time goes on.

Experts in child study tell us that experiences in
sense training are invaluable for children ranging in
age from three to five or six.

Why not take the daily walks with this in mind?
Some bright morning as you start out, suggest that
you and your small companion find how many different
colors you can see on the walk. You will be surprised
at the length of interest span—a red fire-box, a green
mail-box, brown leaves on stone, orange trimmings on
an automobile, blue sky, white steam, gray blue or
black smoke, purple advertisements and, oh, thrilling
sight, a red fire-engine bearing down upon us! The
program may be varied by seeing how many times you
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Photo by Wide World

can see one color instead of looking for them all. .
Another day focus your observations upon sounds—

whistles, bells, bird-calls, bands, airplanes, x-
plosions—but one must not anticipate the he
experiment even for the reader. Try di ag
between pleasant sounds, jumpy sounds, at

you must investigate. You may even be
the flat resonance of the hurdy-gurdy «
squeak of the fast-disappearing monkey
Even a walk for smells will be provo«
interest and variety both in the city as
country. Smoke, fresh lumber, hot asj
the-rain smell” which graciously per:
densely populated city block ; oranges,
You will find that your own interest
your surroundings will be stimulated.
One of the most varied and fascinati:
type of sense training is to stimulate
normal interest in how things feel—¢
wind, hot sun, slippery pavement, ¢
gummy asphalt, soft snow and ecrusty s:
out from this type of observation may
esting results in looking for the action
of forees, things that are pushed, other:
or lifted or kept from falling. There
thing from a fluttering leaf to an iron gir
in mid-air. The child will lead you in -
search and once the enthusiasm for obse
tails has been aroused the ramifications’
sions are almost unlimited. »
For very little trampers birds will be a never rainng
source of interest. If your walks must be confined to
the city the emphasis will be on what birdsdo and the
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sounds they make rather than upon the various kinds

of bi ing applies to animals. For those
who vagh to live out of the shadow of
apar opportunities for nature study .
arel connection several walks may be
devo ; of seasonal change.

Ct age from six to ten will be
inter 1ysical geography and geology.-
They differences in rock formations
in de 1. This type of observation will
lead tinent questions. Altho your
fund may be meager, see to it that what
you . Ve

A * want to branch out from here
into ow men lived in his locale before
ther 1 pavements, and you may find
your study of primitive life which will
be e - eoats, berets and rubbers are
hung g of rubbers, do not deprive
even opportunity of learning to en-

joy ¢ . If you are a seasoned hiker

you this admonition that traveling
on f it or even a beating downfall is
a sti the same time relaxing form of
exer riding your outer layers are re-
liabl

A 5! They hide the sky and most of
the : the few drops in front of your nose.
Al are heightened in the rain, sounds are
eithe 1 or magnified, all activities seem to
suffer iting sea change, all of which can be en-

Jjoyed by you and your young observer.

Failing all other interest, we can always fall back
upon picking out objects which man has made, as con-
*trasted with those of all time—roads, railroads, wires,
fences, bridges, docks. It seems wiser to keep the
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emphasis here on the larger’ concrete evidences of man’s
effort rather than upon details, by which the average
modern child is too much hemmed in before he ever
even learns to walk.

If by any chance a hasty review of these suggestions
inspires you to try the scheme, do not make the mistake
of striking an attitude about it. Let your whole ap-
proach be enthusiastic but casual. No child wants
to be told that on this day he must be interested in this
or that. If you start your program slowly you may
find that before you know it a genuine and indestruect-
ible bond of companionship will have been formed,
which will lead you and your son or daughter into all
sorts of heady research together. If we learn to walk

‘with a purpose we learn to walk alone or in company,

and no activity is more satisfactory for either social or
solitary purposes. Once a child has felt the lure of
walking for its own sake, he is by way of becoming “a
person of infinite resource and

sagacity.” The beneficial —
results of these tramps Photo by
will . endure in the N::l.;.:;n.

mind of your child,
enriching his en-
tire future.

Once a child
has felt the
lure of walk-
ing, he is by
way of becom-
ing a person
of resource
and sagacity.

-

OPPortunities for nature study are limitless. W. W. Mendenhall, Indiana Y. M. C. A., instructing boys and girls of'the club camir
at Portland Arch, Indiana.

£
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First of a Series

of Reminiscences—
with Outlines of the
 First Principles

of Mental Healing

sides of his life—mental, physical and
spiritual. It is applicable to health, hap-
piness, success and survival. ‘
Psychology teaches and demonstrates
that the human mind is divisible into two
parts—a consecious or objective mind that

a subconscious or subjective mind, which
deals with the things within.

This subconscious mind is in close rela-
tion to and control of all the bodily organs;
it has extraordinary powers of deduetive

ories of everything that has occurred in the
life of the individual. Further: it is ex-
tremely amenable to influence from with-
out; in fact, to control by suggestion, sug-
gestion being the insinuation of an idea
into the mind by any means, most readily
of course by verbal expression. It is
natural that being amenable to suggestion
from without, it is also amenable to sug-

mind.

and inner faculties work in sympathy with

one another. If we are mentally distressed,

Dr. GAYER

most miraculous is the human mind and its

functions. For thousands of years wise men
have studied the manifestations of this mysterious
entity, yet it is only within comparatively recent years
that its real method of operation has become known
and is being understood. ‘

The science that has disclosed this mystery is known
as Psychology which, from the psycho-physical point of
view, is more than the study of the soul. The real aim
of psychology is to develop and educate man from all

OF all the miraculous things in the world the

the inner consciousness is affected by it;
if the inner consciousness is out of sorts
the body follows suit.

It is now known that many grave physmal and
mental disorders have their definite origin, first, in
wrong modes of thought, and, as a natural and in-
evitable result, in some improper and m,]urlous fune-
tioning power of the subconscious mind.

We know how fear checks the secretions, inhibits
proper circulation of the blood and lymph, interferes
with the normal metabolism or nutrition of the cells
and impairs the elimination of waste produects. All
these influences result-in profound disturbances of the

deals with the things of everyday life, and

reasoning; it is a storehouse for the mem- -

gestion from its corresponding conscious

Experience has proved that our outer

-ty . ik st ¢
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general system. What form the disturbance may take
depends upon the line of least resistance in the organ-
ism—in other words, the weakest link in the physio-
logical chain. This may be the nervous system, it may
be the kidneys, the liver, the digestive system, or such
important and vital functioning organs as the brain
and heart. Grave and even fatal disorders may result
from twisted and distorted thoughts, these “Sweet bells
jangled out of tune,” as Shakespeare speaks.

The dread of contagious disease, for instance, has
been responsible in many cases for the contraction of
the disease and the subsequent death of the patients.
The expression “frightened to death” is thus shown to
be no mere extravagance of speech, but an inexorable
fact. A single instance will serve for thousands that
might be given. An English medical journal reports
the case of a young woman who, in a fit of despondency,
swallowed a liquid which she supposed to be carbolic
acid. She immediately announced to those around her
that she had poisoned herself, and, in spite of the
efforts made to relieve her, soon died. Subsequent
investigation developed the fact that the substance
which she swallowed was not carbolic acid, but in
reality an entirely harmless liquid. We thus see in this
power of self or auto-suggestion, an instrument of
practically unlimited po-
tency, for evil as well as

45

standing the laws that govern and underlie these
miraculous cures.

Vision has been restored to the blind, hearing to the
deaf, return of funection to the paralyzed, sanity to the
mentally distraught, and that peace that passeth
understanding to those sore troubled. In all times and
in all ages shrines have been built and miracles of heal-
ing wrought among those who had faith in the healing
power of the Force resident in the holy place. The
black stone of the Kabala, the bath in the Holy Ganges,
the potent effect of the holy relic enshrined at Lourdes.
St. Anne de Beaupré, as well as the suggestive influence
brought about by belief in the efficacy of mental thera-
peutics and various faith cures, have restored health,
strength and sanity to thousands.

No well-informed person to-day denies the fact of
these recoveries. Even the most materialistic medical
man of modern training now acknowledges the mar-
velous influence of the mind over the body.

The most intelligent and most advanced among the
medical fraternity are making use of this wonderful
power of healing in various ways. We all know that
there are men who carry with them the assurance of
authority and success in their ministrations. The help-
ful effect of their treatment is apparent from the very

moment they enter a sick
room. Possibly, in fune-

tional and nervous condi-

good.

‘Whatever we steadfastly
believe, that we create, both
in the body and in the life.
Whatsoever thought we put
into a thing, provided we
put it in strong enough and
deep enough, that we take
out of it.

As I said before, there are
thousands of cases on record
which illustrate this psy-
chological truth. Asanother
case in point, a certain man
died at the age of fifty-eight
years. He was the last of
six brothers. The special
interest in his death was the
fact that each of his
brothers had died upon
reaching the age of fifty-
eight. e, the last, had be-
lieved that he too would die
at that age. The result was
that he did. He might have
lived much longer but for
his rooted conviction that

Dr. Gayer, former associate of the late
Dr. Quackenbos, has observed at first
hand during the past thirly years, the
ever-increasing belicf in the power of
suggestion by laymen and the medical
profession as well. In a series of articles
in Psycoorocy Magazine he will review
the experiences of a brave and busy life.

Many leading figures of the past three
decades have crossed the path of this
pioneer and dean of the Psychology of
Suggestion, and he will recount numer-
ous personal recollections of these in-
cidents.

Dr. Gayer himself, always happily
active, s a personification of his own
principles. He has proved in his own
career and in his dealings with thou-
sands of patients that there is no more
effective medicine, mo more potent
philosophy, than the psychology of
suggestion,

tions, the curative effect of
their presence alone is
patent, even tho they were
to give no remedy whatso-
ever, or such remedy as in
the hands of one who does
not inspire this confidence
would be absolutely without
effect. Identically the same
and better results are se-
cured every day. in every
city in the ecivilized world,
by men and women skilled
in the knowledge of mental
healing.

I. myself, in an experi-
ence of over forty years,
have seen thousands of these
cures, and have, with the
help of God. been instru-
mental in bringing them
about.

Many of these cases would
be considered miracles of
healing in the olden times.
1 remember well one woman,

his “time had come.” His thoughts ended his life.

It is not too much to say that all so-called miraculous
cures of which we have record, no matter whether they
are attributed to the exercise of religious faith or are
alleged to be effected by means of incantations. or by
the use of some quack medicine, find a sufficient and
satisfactory explanation in the potency of a fixed belief
or a dominating idea.

From the earliest recorded time, miracles of healing
have been performed by the medicine man, oracle,
priest, and in modern years by psychologists. under-

bedfast for twelve years, who after a short course of
treatments by suggestive therapeutics, as the seience of
healing is termed, was completely restored to norma!
functioning. This lady is alive and well today. a livin
miracle of the healing and restoring power of the mind.
Another patient, a boy who had been subject to
epileptic fits from infancy on, after four treatments
was restored to normal powers. He has since married
and is the father of two fine, healthy children, who
have never known a sick day since their birth.
Scores of cases of nervous «Continied on pags | 75)
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of Lessous in
Business Organization

By
Edward Earle “Purinton :

strength of his optimism. Ile makes good for-

tune out of good faith. Ile sees business, and
the world, growing better. Ie turns every loss into
gain. He smiles, whatever happens.

Why? Because he knows that confidence clears a
man’s brain, cools his temper and calms his nerve;
improves sleep, quickens digestion, deepens respiration
and lengthens life; solves problems; lightens eares and
banishes worries; releases
energy, inereases produec-
tion, makes work joyous
and reward sure.

The pessimist is either a
fool or a knave. A man
both intelligent and decent
is an optimist first, last and
all the time. What and
how much you believe de-
cides what and how much
you achieve.

This world wants the
practical optimist now as
never before. It will pay
richly for the optimism
that makes a man do
bigger things in a better
way. Get ready for the
new business era by creat-
ing new confidence, new
ambition, new determina-
tion.

Believe in yourself, the
great powers within you,
the fine possibilities ahead
of you. "

Believe in your work,
your product, the thing you do or make, because you
are doing or making it as well as you possibly can.

Believe in your business friends, whether customers
or dealers, employers or employees, confident that your
confidence in them will serve to inerease theirs in you,
and to make all your relations more pleasant and profit-
able.

Believe in the future of your country and com-
munity, going always forward with the boosters, never
backward with the knockers.

’ I \IE big thing about every big man is the size and

morning!
Try grinning!
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Grin!

By Mary Roberts

HERE isn’t anything in the world that

lasts longer than a grin. I've proved it.
Get your grin started right, and it will
sweep along like an epidemic. It’s so full of
bacilli that five seconds exposure makes
everyone who comes into contact with it
catch it! Throw a pebble into the water,
and the circles continue just till they reach
the shore, and then they break. Throw a
grin into the air, and it makes a circle
round the world, and comes back to you,
paying interest! And it’s an awfully good
antidote for the bad cup of coffee in the

L A R AT TR =

Believe in the natioral advertisers of mnational
products, who have won their success on merit alone,
and are trying to make their concerns the largest be-
cause the best.

Believe in your local merchants, and patronize most
the ones you believe in most.

Believe in the editors of your favorite newspapers
and magazines, knowing they have a mighty hard job
to get the facts straight and interpret them right.

Believe in the kindliness
of your home folks, and let
them understand you ap-
preciate what they are
doing for your comfort
and happiness.

Believe in the good will
of your neighbors, and
make an honest effort to
deserve it.

Believe in the compe-
tency, purpose and devo-
tion of the rulers of our
land, with your sympathy
and support backing them
to the limit.

Get the absolute, eternal
conviction that all will be
well, make it come true by
all the means in your
power, and you will agree
that optimism pays rare
dividends.

The energy the pessimist
wastes in declaiming, the
optimist utilizes in pro-
claiming. To find out which
class you are in and what
your ratings are, note on a piece of paper the number
of times you have commended or condemned during
the day. Each night try to subtract at least ome
grumble and add one boost.

Not all your optimism will be justified. Some in
whom you believe will turn false. Some conditions in
which you believe will disappoint you. Your optimism
must be balanced by keen judgment and common sense.

But in the long run, the optimist wins while the
pessimist draws to himse!f defeat, despair and death.

Ii
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sing That Not Even An Artist Needs st Right Hand
| By William #Hard L awrence .‘

As Told to Beatrice Stevenson

Thanksgiving " Here 1is another Wonder-Story—true in proud possessor of a com-
3 years ago every syllable—of a Craftsman who defied plete oil-color sketching out-
e of my right Fate and went on with the Work Fate at- fit. Oil and water color
ar I went out tempted to Destroy. called me with equal insist-

The thrilling marrative of a Mind that

o ot goeelad o durgonied body to cory ot G e versa
‘ its Will. .
Tv Street, New my thought during all the
Yc my evening ' . difficult years that have
clc wration for a dinner that night. intervened. My mistress is the brush, and illus-
leepy, I flung mvself down for tration has ficured onlv as a ot boiler.
ai On awakening,
thi le was paralyzec
having headac
dr hes. They came
al roke suffered dur
ing American tour. I
ha y trip as four \
mc and recupera- |
tio n years of in-
tex on. It had
be: _ all those years

for me to make money reg-
ularly for some one who was
dangerously ill. For this
reason I had left Marshfield,
Massachusetts, where my
mother had bought and fitted
up for me a studio-cottage.

My mother had always taken
a great interest in my career as ar
artist, altho because of her slend
means she did not at first welcom
non-paying profession for me. Sh
been a widow from my babyhood,
talked the matter over with her
and adviser, Charles E. Hurd, 1
editor of The Boston Transcrip
felt that it would .be a mistake 1
of the uncertainty of a steady i
This was in the early -eightic
American art was very crude.
students who had gone abroad t¢
were only just beginning to floc
here to start the boom that cam
My cousin was right but my boy
thusiasm won the day.

From the age of five, I had bee
ing careful drawings of evei, . uiug
within vision, and at fourteen I was the
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on Personality Building

ELLS do the thinking. They think in three
ways: feeling, action and words. Emotional

habits are habits of visceral muscles and they

are stronger and more primitive than word-habits. -

Complexes are conflicts between feeling habits and
word habits.

Emotional habits dictate the trend of our lives. We
usually are wholly ignorant of the fact that we have
any such habits. Indeed, their power lies in this very
fact. The emotional system is the most faithful servant
we know of. It takes orders when it is young and it
carries them out all the rest of our lives and never asks
why nor how. It knows how to execute orders that
have been given it. The orders take the form of feeling-
habits. Ieeling-habits govern us.

Under the influence of your parents or others you
learned to give your emotional system an order to be
sorry for itself. The order was never cancelled. The
feeling-system proposes to see that it is carried out.
It never misses a chance to secure its own satisfaction.

" That satisfying the emotional cells happened to play
havoe with your happiness in life is a mere detail. The
laws of life do not take happiness into consideration.
The laws work for or against us whether we like it or
not. What we are doing in these lessons is showing you
that these laws are all-powerful in shaping our lives
and that we can make them work for us just as power-
fully as we have let them work against us.

It is just as important to unlearn the old habit as it
is to learn the new when we are dealing with habits of
the emotions. To unlearn an emotional habit we must
first know what it is and then watch for manifestations
of its subtle action. The self-pity habit never sticks
its head up and says, “Do this so you can be sorry for
yourself.”” There comes a mood over you in which you
seem to see the world thru blue glasses, failure, hope-
lessness, and inferiority around you like a ecloud.
There is no reason in this sort of thing. It is the
domination of the feeling-system. It is the emotional
habit, grown strong by many years of use, having its
satisfaction. If you are in earnest in wanting to be
rid of this inferiority thing you will seize these times
and make the most of them. They are real oppor-
tunities.

You have never connected your blue spells with
your inferiority feelings except as results. You are
not discouraged because you feel inferior. You feel
inferior so you can revel in the blues. Next time you
feel the blues coming on, next time you get up with the
hopeless feeling, go into your room alone and stand
before the mirror. If you ean’t be alone in your room
go into the bathroom and lock the door and stand be-
fore the mirror there. Look yourself in the eye and
tallt to your habit as tho it were a real devil :

“I know you and what you have done to me all these
years, and believe me, you and I are at war now and
all the time, and here is where I beat the daylights
out of you.” Make up your own words, any words.
The thing is to recognize and face the issue. Then be-
fore you leave the mirror, grin at yourself. Smile if
you can. If you can’t smile you can grin. Laugh if
you ean. Go thru the motions. Aect the part. Re-
member John Drew. Do not go out of the room with
your gloom. The victory for the day is won or lost
right here and now. SMILE.

Surely, you have troubles. So has everybody else.
Pulling a long face is not going to help any. Smiling
will. You are not going to solve any troubles while
the blues run you, because that is what the blues aim
to keep you from doing. Gloom is what the blues feed
on. Starve them, Stick out your chest, hold your head
up and pull in your chin, brush your coat and make a
smile—and step out. It is the continuous refusal to let
the self-pity rule you that will cure the inferiority
complex.

It is in the little choices that a life is made or marred.
We are the sum of our emotions. Do the little things
that make it impossible to have any but cheerful emo-
tions. Never mind the inferiority complex. You are
not inferior and you will know it as soon as you quit
letting your self-pity have the satisfaction of making
you feel inferior so it can ~o on feeling sorry. '

As you walk along the street or drive the ear to work
in a fog of the blues, or thinking about your troubles,
sing to yourself or out loud, to the tune of The Wearin’
of the Greem, or maybe you know it better as “My
mother was a lady ’cause she couldn’t be a man”—sing :

(Continued on page 70)
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‘Do You Know

JHow 1

POINTED question by a frank
A reader is a clear incentive to

produetive thought. ‘““Why,” he
wished to know, “are very good people
usually very stupid, and very bad
people very smart? By what rule of
ethies ean they be?”

After a moment’s consideration, we replied:
“They aren’t. Stupid goodness isn’t goodness, and
smart badness isn’t smart. What led to your
astonishing conclusion

He quickly answered: ‘“Watching the most gen-
erous and pious men I know utterly neglect to use their
brains, while selfish and unprincipled men of keen
intellect far outran them and outdid them. A con-
seience that is nothing but moral ean perpetrate a lot
of blunders that are inexcusable and hence immoral.
Why don’t conscience and intelligence work together?
Isn’t a scientific conscience possible, and desirable?”’

Most desirable. But hardly pos-
sible till preachers, philosophers
and reformers are scientific, prac-
tical men. Sermonizing must be
followed by analyzing and organ-
izing, else it fails to accomplish its
purpose. Morality without men-
tality is not thinkable—excepting
by people so numbly and dumbly
moral that they haven’t any mind.

It isn’t enough to do good, and
be good. A man’s job is also to
make good. And nobody ever made
good by sitting around solemnly
and gazing eloquently at a high
moral plane. The test of char-
acter is the wise determination to
do everything in the best possible way. Right action is
the height of benefaction.

A clear conscicnece is mentally clear as well as mor-
ally clear. Otherwise the owner, befogged, moves in
the wrong direction or doesn’t move at all. A con-
science isn’t merely a dim glow of beneficence; it is
rather a bright lantern of guidance, to show us where
to find the right road, then how to follow it and get
somewhere.

A practical demonstration of this truth should be
made in every church. Of all human organizations the
church is the best in motive and aim, yet one of the
poorest in method and result. Why? Because the
chureh, altho it has the right evaluation of conscience,

to be.

tions.
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Readers of PsycuoLogy are £
invited to send in answers to
this pointed message from Mr,
Purinton’s pen.
Almost everybody wants to
be kind, but not many know how

Few minds, even of mational
and world experts and leaders,
really understand the principles
of the science of human rela-

Let’s hear your suggestions
for a National Institute of
Altruism. THE EpITORS.

]

PsycHOLOGY

Be KI ND’?

A Discussion of the
eS’cz'ence of Altruism

By

Edward Earle P urinton

does not have the right evolution of it.

The church might well create and establish two new
offices, that of manager and that of associate pastor.
The manager would be an efficiency engineer, the as-
sociate pastor would be a modern psychologist. These
two experts would follow the lead of the preacher, then
get results that the preacher couldn’t get as a preacher.
If a single church couldn’t afford
to pay the salaries of these officers,
a group of churches might easily
combine to retain the joint services
of the new officials. There would
be no peril of denominational con-
flict, as neither efficiency nor psy-
chology has any relationship to
theology. Both have to do with re-
ligion—far removed from theology.

Why shouldn’t churches be as
progressive as banks, railroads,
factories and stores? The largest
and most suceessful of these busi-
ness organizations are both scien-
tifiec and philanthropic. They have
made psychology and efficiency
part of their daily practice, not merely to increase
profits but also to guarantee courteous attention to
customers and kind treatment of employees. Service
pays in a business, and should be made to pay in a
church.

The notable exemplars of a new science of altruism
are the millionaire heads of great American industries.
Their philanthropie system should be studied by every
pastor, teacher, prophet, reformer, welfare worker, up-
lifter, charity dispenser. A fundamental rule of the
biggest leaders of business is the Golden Rule, but
worked out instead of talked about.

These conclusions are a matter not of opinion but of
investigation. We have made (Continued on page 71)
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DOWN
THROUGH
THE AGES!

A

SECRET
LAWS
OF LIFE

A

Create Modern

Miracles in Your
Affairs

F | A

m the ancient days of Egypt, Greece and Rome, as today, there were those WHO AL-
WAYS SUCCEEDED in the FACE OF DESPAIR. They stood out of the
mass, not by their knowledge of the laws of the land, but because of their knowledge of

the laws of life.
THREE AIMS OF LIFE

There are three paramount aims we struggle for in life. Most of us have some idea of what they are, but few
ever accomplish them. The three aims are:

PRESERVATION:—To keep our body and mind healthy.

AMBITION :—To be successful. To gain some of the luxuries that are placed here for man’s disposal.

LOVE:—The goodwill of our fellowman, the respect of our friends, and the affection of those close to us.
Every MAN and WOMAN wants and needs these. To struggle along in darkness and learn through life’s hard
knocks, gains experience too late sometimes. Troubles and problems arise quickly; they must be overcome at once.
Some practical principle may solve your personal problem.

KNOWING HOW

There is a definite system of DIVINE LAWS established that governs every human action and deed. Miracles
are but the result of putting into practice some known principle of the cosmic and producing a harmonious result.
Why suffer intolerable conditions, why throw yourself upon chance and be blown around like chaff in the wind?

ROSICRUCIAN TEACHINGS

The teachings of the Rosicrucians mentioned for centuries by all of the great writers of various times have
helped sincere students to make miracles out of their personal affairs. If you can give a few minutes each day
to the study and a ilication of principles that will bring you untold happiness, then you are ready to receive
this most profound knowledge of life that has come down through the ages.
Write a onal letter (not lgosi:card) and ask for a copy of the private free book called “The Light of Egypt,”
which will explain the wonderful aid extended by the Resicrucian Brotherhood.

Address your letter carefully as follows:

LIBRARIAN, F. L. P.
AMORC TEMPLE ROSICRUCIAN PARK SAN JOSE, CALIF.

Please use coupon or menticn PSYCHOLOGY MAGAZINE when you write advertisers.



‘What Can We ‘Do For You?

PsycHOLOGY

Conducted by C. Franklin Leavitt, M. D.

QUESTION:—A. J. F. writes—

In reading PsycHoLoGY, I under-
stand if I wish to overcome something,
or gain success, health, etc., I should
keep that uppermost in my mind, giv-
ing myself affirmations. Now if I have
more than one desire what am I to do?
I have been holding in mind one desire
when retiring, and another in the
morning. Any information you can
give me will be appreciated.

ANSWER:—

Most people have the wrong concep-
tion of the way thought works. They
believe if they give themselves sug-
gestions that in time the things they
desire will be showered upon them and
dropped into their laps. Thought is not
complete without action, and action is
one of the strongest forms of sugges-
tion we have. Do not go about all day
giving yourself suggestions or affirma-
tions, for that means that your mind
is constantly on self, which is wrong.
Your suggestions should be a word
picture of the kind of a man you wish
to be—the ideal self you have in mind.
In the morning suggest to yourself the
sort of man you intend to be during
that day, the things you believe you
have a right to expect, and then go
out and try to put these suggestions
into action. It will do you no good to
suggest, “I am strong!” and then act
the part of a weakling. Thought is not
complete without action, and if you
wish to materialize a thought you must
show strength in action. Thought is
merely the architectural mental draw-
ing, the plan, and it takes action to
build this into a reality.

Q UESTION :—Ruth writes—

I am very unhappy, but there is a
real reason for it. Perhaps you can
help me thru psychology, as everything
else seems to have failed me. For the
past two years my husband has been
unfaithful to me. I love him dearly
and cannot leave him. But, oh, how I
do grieve over it. We have been mar-
ried eight years, and always were real
pals together until I had proof that he
was trifling. I am considered very at-
tractive, a splendid housekeeper, dress
well and am in my early thirties;
therefore I do not think it could be any
fault of mine. Please tell me, doctor,
what I must do to bring him back. He
is good to me in other ways.

ANSWER:—
Man, thru inheritance and nature, is

not as faithful as woman to his mar-
riage vows. There is a little more of

.

the animal in man. And, strange as
it may seem, a man can really love his
wife dearly and yet go astray. Not
possessing the same moral standards
as woman he more easily gives way to
temptation. I am not trying to shield
a man or condone such practices, but
simply telling you the truth, so that
whatever decision you may come to
will be based on facts.

There are several courses that you
might pursue. Perhaps the one the
average woman of pride and spirit
would follow would be to pack her
things and leave. She, of course, would
be justified in doing so. But there are
many things to take into consideration.
You may have children and thus not
desire a separation. You say you love
him, and love can overlook many
things. And there is the possibility that
this is merely a temporary infatuation,
and he will again turn to you, very re-
pentant, and be perhaps a better hus-
band than he formerly was. We are
supposed to forgive a person if he is
truly sorry, you know. He does not
regard this in the same light that you
do. To him it is merely a “naughty”
adventure, and he tells himself he is
kind to you and that it really isn’t so
terrible.

There are just two things that you
can do, of course: leave him or stay
with him. If you intend to stay with
him I would make up my mind that I
was going to be wonderful to him and
make him love his wife and home. Do
not deny him pleasures that naturally
accompany married life, but try to
show him thru thought and act that
you believe in him, are his pal and he
can count on you. Try to make the
comparison between you and his “lady
friend” be in your favor. If you nag
him, condemn him, act mean to him, he
will then be quite sure to turn to
another.

Of course you are unhappy, and the
things I have outlined will be hard to
do; but if you will set about trying to
make him love you still more you will
find yourself entering upon it as a sort
of game and turning away from de-
pression. Go out among your friends
and try to have forms of recreations
which will offset the unpleasantness in
your life. Try to forget self and set
about saving him if you love him. And
if he does love you I am sure you will
make him ashamed of himself, and he
will again turn to you for all his forms
of pleasure. You must be brave and
have lots of faith.

QUESTION:—D. E. D. writes—

I am a musician, considered good by
local artists, but I find it quite impos-
sible to do solo work in public. Other
musicians have told me that I am
qualified for this work, and several
directors have asked me to do this.
But I just can’t. The very thought of
it brings the blood to my face and
makes me perspire. My life is being
greatly limited thru this affliction. Can
you give me some helpful information?

ANSWER:—

You have formed the habit of being
t0o conscious of yourself. Instead of
putting your heart and soul into your
music and permitting it to be all-
absorbing, you are arguing with fear,
constantly going over what you look
upon as a trying situation with self,
and, tho you perhaps feel qualified, you
have assumed an inferior attitude. In-
stead of having only a good opinion of
yourself, your mind is dwelling on pos-
sible criticism, what others may think
of you, and these thoughts cause a
negativeness which does not permit you
to assume an “I can” attitude. You
are constantly thinking, “I can’t,” and
permitting this thought and feeling to
rule. And as long as you think that
you will be unable to do solo work well.

When Napoleon told the Russians he
intended to cross the Alps in winter
with his army, the Russians told him
it was impossible. Napoleon replied,
“There is no such word in my diction-
ary,” and he went across. But the
Russians, feeling that it was impos-
sible, would not even have attempted
it. You can do solo work if you feel
that you can just ignore your fears.
They are groundless.

Those who possess an artistic nature
are usually sensitive, and this sensi-
tiveness means they are impressionable.
But if you were not sensitive and im-
pressionable you would not be a real
artist. Artists must feel deeply, and
what they feel in connection with their
music or painting they express in their
work, which makes them great. You
have permitted sensitiveness to rule
you. That is not as intended. If you
will master sensitiveness to the extent
of controlling and directing it, you will
then be in possession of a power that
will be constructive. It is a very real
power when intelligently used.

QUESTION:-—G. H. M. writes—

May I ask you a question which sev-
(Continued on page 79)
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You Guess
Man’s Age?

to pride myself on

people’s -ages.
as before I met
Bradstreet, whose
ssed by a quarter-
2 I tell you how
me say this:

with - Bradstreet I

iear how our minds

out 50% efficient—

it to be the truth—

rthermore, he knows

it—in five minutes—
me how.

no such bromides as

s, deep-breathing, or

zs you know at the
do. He uses a prin-
foundation of all
rapathy, mechano-
osteopathy. Only he

a hand to you; it isn’t

will grant Bradstreet’s
‘ing young worth know-
, when told the sgcret.

the secret: ke keeps his

or woman who thinks
doesn’t make a differ-
»it] It is easy enough.
yw. First, though, you
to learn why a healthy
in an entirely new class
1e spinal column is a
bones, between which
cushions of cartilage.
he ordinary activities of
stches the spine. So it
y day, until those once
nt pads become thin as
blade—and just about
; spine (the most won-
gned  shock-absorber
| an unyielding column
svery shock straight to
brain.

' folks have backaches
That one’s nerves
end of a hard day?

system may peri-
For every nerve
with the spine,
-al switchboard.
” or cartilage,
ttens-out,  the
even impinged
on the line.

that subluxation of
nost of the ills and
ell “age” in men or
wuucis, a2aca yudl spin&—“shake it
out” and they will disappear. You
should feel the difference in ten min-

day of my life. For:

Can Tell Within 25 Years;
r Couldn’t; But He Stuck
irt Bradstreet Until He Re-
Method of Staying Young

utes, Atleast,I
did. It’s no trick
to secure com-
plete spinal lax-
ation as Brad-
street does it.
But like every-
thing else, one
must know how.
No amount of
violent exercise
will do hit ; not
even choppin,
wood. As? pfo%
walking, or

golfing, your
spine settles
down firmer

with each step.

Mr. Bradstreet has evolved from his
25-year experience with spinal mechan-
ics a simple, boiled-down formula of
just five movements. Neither takes
more than one minute, so it means but

five minutes a day. But those move-’

ments! I never experienced such com-
pound exhilaration before. I was a
good subject for the test, for I went
into it with a dull headache. At the
end of the second movement I thought
I could actually feel my blood circu-
lating. The third movement in this re-

-markable SPINE-MoTION series brought

an amazing feeling of exhilaration.
One motion seemed to open and shut
my backbone like a jack-knife.

I asked about constipation. He
gave me another motion—a peculiar,
writhing and twisting movement—
and fifteen minutes later came a com-
plete evacuation!

Hobart Bradstreet frankly gives
the full credit for his conspicuous
success to these simple secrets of
SpiNe-MotioN. He has traveled about
for years, conditioning those whose
means permitted a specialist at their
beck and call. I met him at the Roy-
croft Inn, at East Aurora. But Brad-
street, young as he looks and feels,
thinks he has chased around the coun-
try long enough. He has been pre-
vailed upon to put his SPINE-MoTION
method in form that makes it now
generally available.

I know what these remarkable me-
chanics of the spine have done for me.
I have checked up at least twenty-
five other cases. With all sincerity I
believe nothing in the whole realm of
medicine or specialism can quicker
re-make, rejuvenate and restore one.
I wish vou could see Bradstreet him-
self. He is arrogantly healthy; he
doesn’t seem to have any nerves. Yet
he puffs incessantly at a black cigar

that would floor some men, drinks

HOBART BRADSTREET, THE MAN WHO DEFIES AGE

two cups of coffee at every meal,
and I don't believe he averages seven
hours sleep. It shows what a sound
nerve-mechanism will do. He says a
man’s power can and should be un-
abated up to the age of 60, in every
sense, and I have had some astonish-
ing testimony on that score.

Would you like to try this remark-

able method of “coming back”? Or,

if young, and apparently normal in
your action and feelings, do you want
to see your energies just about
doubled? It is easy. No “apparatus”
is required. Just Bradstreet’s few,
simple instructions, made doubly clear
by his photographic poses of the five
positions. Results come amazingly
quick. In less than a week you should
have new health, new appetite, new
desire, and new capacities; you'll
feel years lifted off mind and body.
This man’s method can be tested with-
out risk. If you feel enormously
benefited, everything is yours to keep
and you have paid for it all the
enormous sum of $3.00! Knowing
something of the fees this man has
been accustomed to receiving, I hog
his naming $3.00 to the general pul
lic will have full appreciation.

The $3.00 which pays for everything is
got sg::t in admt;e. nm('l e‘il.o you :'li_ake I::’
sit or on ivery. Try how
itq?eels top?:);?:na full-length spine, and
you'll henceforth _pity men women
whose nerves are in a vise!

Hosart Brapstreer, Inc., Suite 77B9
506 S. Wabash Ave., Chicago, IIl.

I will try rour Spine-Motion without
risk if you will provide necessary instruc-
tions. end i postpaid, without
charge or obli [ try it five
g L i o il b

can remit ) in full payment;
otherwise wil e material and

tion, and I will t.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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2/' ou, Too, Can Make < Money!

Says Pauline Cleaver

Mrs. Cleaver, known to radio audiences thru her varied programs, and particularly in connection with
the expert economic counsel she has given her thousands of listeners about ways of increasing their
incomes, which is also the sub]ect of a book she has written, You, Too, Can Make Money, will be glad

to give her attention to any inquiries sent by mail.

Address:

101 West 31st Street, New York City.

DEAS will be purchased! For the
I best idea in Money Making sent to

me before October the fifteenth,
from a boy or girl under twenty, I will
give ten dollars in gold. The sender of
the second best idea will receive five
dollars. Favorable mention will be
made in this magazine of those who
send in any worthwhile thoughts from
which others may benefit.

I mention an age limit because I do
want to see the young folks give serious
thought to commercializing their hob-
bies and talents. Later we may urge
our older readers to send in their ideas
for a prize.

How do the young readers of this
department think about making money
for themselves?

Moror OUTFITS

CLEVER sister and brother de-
cided they wanted to make some
extra money. These two frequently
went for a day’s picnic with their
friends to near-by beaches. On these
days they always prepared and carried
their lunches. The girl had made
washable covers for her car, and on the
rug rail had hung a number of pockets,
not unlike the old-fashioned shoe
pockets, for the many things needed on
a picnic. This did not take up room as
many boxes would have. Other little
space-saving devices were invented.
People commented, and many attempted
to do a similar thing. The brother sug-
gested that they carry a few extra sets
and sell them on these trips. They
succeeded in taking as many orders as
the girl could make. Maybe this
thought is worth your consideration. -
Some persons only need the slightest
suggestion of something to be done, and
they know immediately how to use the
idea and carry it to a greater success.

OLp BIBLEs

N elderly woman, treasuring her
childhood Bible, made a lovely
cover for it of heavily-embroidered
Chinese silk. It was placed on a small
table in her room where everyone might
see it. It brought so many favorable
comments that the dear old lady, with-
out intending it, found orders piling in.
She declares it could be made into a
real home-business. What do you
think of it?

The Bible covers reminded me of
something a young college girl did.
She bought up all the lovely odds of
embroidered silks and fancy bits, and
covered old-fashioned hand-mirrors and
toilet boxes for girl’s dressers. This
led to orders, and helped the girl con-
siderably with her expenses. Now she
makes many other things. Such addi-
tions are most harmonious and con-
venient for dresser-tops.

Remember, it is not so much what
you do as it is to determine to do some-
thing. Of course, you want to work on
something congenial. But don’t delay.
You can never regain time once lost.
Many persons have discovered, by doing
such things as I write of here each
month, they not only add to their in-
come, but cultivate an initiative and
make congenial friends.

Scrar-Books

ECENTLY a young woman wrote
me that she wanted to get away
from office work on account of her
health. She told me that she was a
first-class stenographer, and could take
dictation easily and efficiently. Also,
she loved making camera pictures and
developing them herself. She added
that she owned her own little car.

I told her the story of a woman in a
similar position, with similar likes, who
changed from an office position to mak-
ing Scrap-Books for notable persons.
There are all kinds of people who en-
joy keeping certain letters, telegrams,
cards (received on special occasions),
wedding announcements, ete. So this
woman, from lovely imported wall-
papers, made book covers. Also in this
way one could choose one’s favorite
colors. Many of her book covers were
made from Chinese golds, rich reds and
blacks. Some were of light blues and
pinks with a silver background. Fine,
parchment-like paper was used for the
inside sheets. Let me describe the one
she sent to me, tho you understand,
there were all kinds and for special
purposes.

The one before me has a lovely gold
and red cover. The paper is pasted
over heavy cardboard. On the inside
there are forty sheets. These are
punched with four round holes and
laced to the cover with a gold ribbon.
On the outside, in water color, is placed
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the name of the owner. On the inside
of the cover is a little paster, with the
name and address of the maker clearly
written on it.

This paster, being a reminder of the
maker, is an “every-ready ad.” On the
second sheet the contents are carefully
lettered in by hand. This is beautifully
and artistically done. On the next page
is a large picture of the owner. This
the woman made herself by enlarging
a camera picture. The full name is
lettered under it. Next is a picture of
the owner when she was a baby. On
the page opposite this is pasted the
newspaper clippings of her birth, and
of a party given for her when she was
four years of age.

On following pages are pictures of
her childhood, and also clippings saved
about many parties and affairs that
she had given and attended. Then
there are three pages devoted to memos
of her travels. Pictures of many
places she visited are beside these. One
page, has telegrams received while
away from home. Several cards that
came with special flowers were also
preserved. And many of her first love-
letters!

How amusing these may be to her
when she is in her sixties! And, psy-
chologically speaking, there is nothing
so good as to recall the first thrills of
love. We should recall often all
pleasures, and strive habitually to for-
get sadness. So the love-letters were
properly placed in the Memo Scrap-
Book. There was a very amusing sheet
of “Resolutions” which was made when
the girl was nine years old. This will
bring a laugh to her more mature
years! The book also contained a bit
of her mother’s hair placed in a small
transparent envelope, and pasted be-
side her mother’s picture; bits of old
lace and other things from her bridal
gown; part of her own baby’s first
dress; clippings, of course, on various
subjects. Now would you not enjoy
such a Scrap-Book? If you now wish
you owned one which told about your
early days, know that there are others
who might enjoy having you make one
for them; or for some other member
of the family. Many mothers will want
to have one made to give the girls on
their wedding day. If this idea pleases
you why not,-when you need some extra
money, try it?
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T™AS TREES

: idea with big pos-
1 know there is now
about cutting down

ou t before the Christ-
m If we knew all that this
me wuld realize it was a great

waste and a great pity. We love the
sentimental side of the Christmas-tree
idea, and we want to keep all that is
sweet and charming about this thought.
Yet, as thoughtful minds always find a
way to hold to the good and forsake the
destructive side of joyous things, let
us give the Christmas Tree a bit of

thought.

Last year a friend sent me, with a
note of explanation, a lovely little tree
(tree in the making), about three feet
tall in a charming earthen pot. The
pot or container was painted a vivid
red. Around the top border of the red
pot she had lettered in green, in a
rather odd attractive style, the words,
“Love, Work, Play, Gifts.” Really you
should have seen this to appreciate how

lovely it was!
usual large tree,

Instead of having the

we put this one of

three feet on the top of a round table,
which we draped in green crépe paper.
The gifts were beautifully wrappec and
placed on the table; the large ones

under the table.

The little tree was

decorated as usual, and we enjoyed the
beauty of it quite as much as any

other.

Now those who wish to make a bit of
extra money could get an idea from
this. It is not too early to begin. Get

(Continued on page 78)
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At 45 he made |

a fresh start...

But his sons have NOW the traini
he postponed so long

THERE isaninspirationfor everyoneinthe
story of Mr. A.T. Hull of Bristol, Virginia.

In the spring of 1918 he was working at
ameagre salary.

Suddenly, at the age of 45, he realized that
he had wasted many of the best years of his
life. As he says: “I woke up to the real
possibilities that life held for me and my
family if I would only prepare myself to take
advantage of them.”

Most men of his age would have occupied
themselves with vain regrets. Instead, Mr.
Hull decided to make up for his years of lost
opportunity. He enrolled with the Inter-
national Accountants Society. It was the
beginning of a new life for him. Upon com-
%letion of the Course, he became Auditor of

mory and Henry College in Emory, Vir-
ginia, at the same time building up a private
practice in public accounting work, His
income tncreased 100%. And finslly in the
;all of l:hm Mr.hHull was one ofualzf;en out of
orty-eight applicants successf: to pass
the examination for Certified Public Account-
ant before the State Board of Accountancy
at Richmond, Virginia.

His sons did not wait
until they were 45

His own success assured, Mr. Hull resolved
that his two sons should not waste the golden
years of opportunity as he had. He urged
them to enrol for the same Course that had
made such a great change in his own life.

They did, and later Mr. Hull wrote us:
“One of my sons has just secured his C.P. A.
certificate from the State of Virginia and
is now practising with me under the firm
name of A. T. Hull and Son. The other is
now taking your Course, and I expect him
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shortly to secure a certificate and attain full
membership in the firm.”

The same opportunity that brought success
to Mr. Hull, and opened the doors of oppor-
tunity to his two sons, is yours for theasking.

For years the opportunity in Accounting
has been wonderful. The Accounting pro-
fession is one of the best paid in the world.
There is need of accountants. There is
ample compensation for accountants and
there is no prospect that the supply will over-
take the demand.

And, besides being profitable, the profes- *
sion of Accounting is fascinating. e ac-
countant is the trusted advisor of the biggest
business men. Because he is at the throttle
of profit control, he is always in the con-
fidence of the owners.

nting
bcco‘l'fhe keyb
to profit

Fortunately, you can learn Accountin%while\
you carry on your business. It will
give you a new viewpoint and the fresh en-
thusiasm for your regular business which
comes of insight into financial programs.
The International Accountants Society has
made that possible. In only a few hours a
week, and at a moderate expense, you can
learn Accounting.

In an advertisement like this we cannot
ho G istfedteu the whole stoag.y Bt&o vl:e hﬁ:;
P an interesting 80-page ca
“How to Learn Accounting,” that does tell.
It gives all the facts about the great and

wing profession of Accounting. It tells
10w you can qualify easily, quickly, inexpen-
sively, and without interfering with your
present work. Send for your copy today.

INTERNATIONAL ACCOUNTANTS SOCIETY, INC.
A Division of the
ALEXANDER HAMILTON INSTITUTE

I— O THE INTERNATIONAL ACCOUNTANTS SOCIETY, INC. j|
1 3411 South Michigan Avenue, Chicago, Illinois 1
l Send me, free, “How To LEARN AccouNTING,” and tell me how |
I I can increase my income as your other students have done. 1
Busi
' Name Po“:iﬁ: '
I (Please write plainly) |
IL Street. City State -l

.
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Noise Is More Than a Nuisance

human beings in the fear reaction.
This results in tightened muscles, al-
tered blood pressure and rate, breath-
ing changes, increased adrenalin thrown
into the blood stream, and digestive
paralysis.

“When these changes are constantly
being reproduced in the body by vicious
noises, they can easily result in a
strained, tense, irritable personality
make-up. Since the vast majority of
people in the United States are being
subjected to increasing noises, due
partly to a greater use of machinery
and partly to newer methods of build-
ing construction, I am entertaining the
theory, unproved as yet, that noise is
changing the American personality
profoundly.”

On top of Dr. Laird’s conclusions as
to the effect of noise upon efficiency
and personality comes the theory of
Dr. Hiram Percy Maxim, lieutenant-
commander in the United States Naval
Reserve, who is working on plans for
silencing riveters, subways, and build-
ing machinery. He maintains that
salaries are also affected by noise. He
says, “Noise in American cities is caus-
ing a twenty per cent loss of efficiency
to the average office worker. The
worker who is earning $20 a week could,
under quiet conditions, earn $25 a week
with no greater expenditure of effort.”

(Continued from page 26)

How are we going to throttle Demon
Noise so as to keep him from taking
his toll from us in salary, efficiency, and
personality?

Well, first of all, we can seek fairly
quiet places to live so that the hours
of freedom from a noisy office may
afford us as much relaxation as pos-
sible.

Then, there are some very simple
things which will help in reducing noise
both in office and house—wearing rub-
ber heels, for instance, oiling a squeaky
hinge, weather-stripping a window that
rattles, muffling the telephone bell with
rubber bands or cloth strips, using a
pad of felt or other sound-killing ma-
terial under typewriters, and fastening
rubber tabs to the legs of typewriter
tables to reduce vibrations.

As much as twenty per cent of out-
side noises can be kept out by a closed
window. Not that Dr. Laird recom-
mends stuffy, non-ventilated rooms, but
he does call attention to the fact that
there are on the market window ven-
tilators especially designed to admit
air while noises are shut out.

The carpeting of floors and corridors
prevents considerable unnecessary
noise and makes possible the absorp-
tion of some of the unavoidable sound.
Rugs absorb sound whereas plaster
walls reflect it better than a mirror re-

flects light. The heavier the pile of the
rugs and the larger their dimensions,
the more effective they are in absorb-
ing noise in a room. Heavy velour or
velvet draperies draw into their folds
some of the floating sounds, and so does
mohair upholstery.

It is to be hoped that in time builders
and manufacturers, realizing the im-
portance of cutting down some of the
noises that now assail our ears, will
construct buildings having sound-ab-
sorbing walls and ceilings and devise
machines with noiseless gears and
chain belts, canvas-tired truck wheels,
street-cars with roller bearings and
aluminum bodies, all of which would
make the world a quieter place to live
in. .
But, meanwhile, those of us who have
no influence in these matters can cut
off many of the smaller noises at their
source, and fortify ourselves against
unpreventable noises by guarding
against the state of extreme fatigue
which makes us more sensitive to irri-
tation from noise. And, best of all, we
can cultivate that peace of mind which
is based on a sound and optimistic
philosophy and insures us, to a certain
extent, against the wear and tear of
discords and inharmonies of which, in
our present civilization, noise is one
manifestation.

Men and Women

which she gives a certain semblance of
reality. A good section of modern fem-
inism is an instinctive reaction, on the
part of womankind, against just this
obligation to play the Anima role.
Hence women take upon themselves
manly actions, manly qualities; they
swim; they do athletic stunts of all
kinds, lest any man take them for that
soft, yielding thing he has in his own
soul. The more masculine he is, the
more feminine, naturally, his ideal.
And those women who do uncon-
sciously fall into the Anima réle, who
play it without knowing it, are (to
their future mutual misery), strength-
ening the man’s own projection. For,
because he sees in her what is really
not in her, but is in his own mind, tho
he does not know it, because he has
found (What could he have found ex-
cept what he was looking for? What
can one look for except what one has
in mind?) because she is really not
what was in his mind, she, either con-
sciously or unconsciously, tries to be
jt. It is better if she do it consciously,
because she will then not be disap-
pointed or surprised by his emotions.

(Continued from page 33)

She will expect less of him and get
more.

The two main characteristics of the
Anima and the Animus (which, of
course, is the name given by Jung to
the relation of the woman to her soul)
are, respectively: an untutored, inartic-
ulate feeling or emotional quality of
mind, and (Animus) a wholly unreas-
oned, but nevertheless obstinately ad-
hered to, thinking. If he could become
conscious of the feeling nature of his
Anima, i. e., his own feminine soul re-
lation, he would regulate it according
to his own norms of feeling; but be-
cause it is only in his Unconscious, and
the real woman is not seen except as
utterly transformed by his projection
of his Anima, like a screen between
them, his feelings (the really feminine
function), remain unregulated, and
come out explosively in quarrels, if not
in gunshots. And similarly with the
woman she has her explosive, and un-
regulated, opinions.

Now the man that has made the
acquaintance of his Unconscious knows
a vast amoun? more than the ordinary
man. If he is weakly constituted

psychically; that is, if he has not a very
good robust and wholesome apprecia-
tion of external reality, as soon as he
makes the acquaintance of the wonder
world of the Unconscious, he thinks he
is Napoleon or Christ. If more strongly
constituted psychically, and yet not
quite as strong as he really should be,
he is filled with the realization that he
has found a great and momentous
secret, which the world needs to know
at once. He becomes, or tries to be-
come, the leader of a sect, great or
small, according to the absolute amount
of his libido. Jung speaks of this
sudden access of knowledge about the
Unconscious as the “inflation .of the
ego.” Of course, many men are con-
ceited and egotistical without that ex-
perience of the Unconscious, which
gives them this inflated ego in the
technical sense.

Jung points out the same conditions
among primitive peoples. They make
a distinction between two kinds of
dreams, ordinary dreams and “big”
dreams. When a savage has a “big”
dream, he cannot keep it to himself.
He tells the whole tribe; he becomes a
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“big” man. A “big” dream is an ex-

peri collective Unconscious.
It i experience, making a
max m his fellows.

T word for this power
sent coming into contact
witl ‘e Unconscious, is
“M. mitive thinks some
peo; 3 have this mana
pow do not. He believes
that a mana person, he ab-
sorl into his own person-
alit g says that if a man
brir a (which is an arche-
typ: tive Unconscious) into
con: is, in a sense, equiv-
aler mana thing. At least

the projection upon a real

wor ed. Therefore such a
mai to absorb the mana of
the nging it into conscious-
nes: : really does, he runs
the : of that “psychic in-
flat: ed above. Therefore
his to become conscious of
the ’ which is the cause of
his 1is Anima with his wife
or and at the same time
avo extreme, that of the in-
flat 1go, which makes him a
bor 1, or insane. This, Jung

remarks, is about like standing on the
edge of a razor, but he also ‘observes
that it is as necessary as it is difficult.

In all cases of marital troubles
Jung’s recommendation would be for
analysis to be resorted to only in the
extreme cases that really need it, and
then only under the guidance of the
most carefully trained and in every
way responsible person; for there is
a very real danger in uselessly and
blindly stirring up the collective Un-
conscious—a danger which many phy-
sicians have met and been unable to
avert, so that not a few persons who
have been “psyched” by well meaning
friends or inexperienced physicians
have been driven not merely to so-
called immorality, but actually to dis-
ease, insanity and suicide.

Jung’s Two Essays is a complete re-
writing of his former Analytical Psy-
chology, and in erudition and charm of
style (well preserved in the translation
of Dr. and Mrs. Baynes) is unquestion-
ably the best authoritative literary ex-
position of these really very compli-
cated problems of psychology and
mental therapeutics.

The Contributions to Analytical Psy-
chology is a collection of essays and
lectures embracing analytical psycho-
logical views on such various topics as
Psychical Energy, Spirit and the Be-
lief in Spirits, Woman in Europe, Mar-
riage as a Psychological Relationship,
Poetic Art, Education. Because the
Unconscious, both personal and collec-
tive, is a factor in the mental make-up
of every man, woman and child, like a
current in the ocean of life on which
we are all floating or trying to swim,

Miss E. B. Dearborn

Internationally known educator
and authority on shorthand.
After teaching conventional sys-
tems for eighteen years at Co-
lumbia University, Simmons
College, University of Califor-
nia, Rochester Business Insti-
tute, etc. Miss Dearborn origi-
nated SPEEDWRITING to
meet the overwhelming demand
for a natural, easy-to-learn,
thoroughl ractical, _scientific
system of shorthand.

Thru SPEEDWRITING, Miss
Dearborn has helped thousands
of men and women win better
positions—earn more money than
ever before in their lives. What
they have done—YOU can do!

Win Success Thru Speedwriting

Marie Turner: *‘Speedwriting helped
me get my present position, at an
increase of 20% in salary. Speed-
writing is the most efficient short-
hand I have ever used. I recom-
mend it to all.’”

Welton H. Rozler: “I find Speed-
writing of infinite benefit in my
work, particularly in briefing cases
and In taking notes of fimportant
testimony. To & lawyer it is in-
valuable.”

Millicent Taylor: ‘“With only half
the Speedwriting Course_ finished I
have been able to take dictatlon as
fast as an expert stenographer iIn
a Conventlonal Shorthand System.
Feature writers, like mysell, will
find Speedwriting a means of tak-
ing more accuratec accounts of inter-
views, ete.””

Everyone Can Write It In Plain
A-B-C’s

“WHY didn’t someone think of it before!” you’ll say
when you see this new kind of shorthand—so simple,
so easy, so natural that anyone can learn its fundamentals
in one evening,

Write Shorthand in a Few Weeks

With just a few minutes’ daily practice you can quickly
learn to write shorthand! Right this minute you know
the principle of this amazing new method—you use it in
your daily speech., No need to spend months mastering
a-whole ‘‘foreign language” of signs, symbols, doty and
dashes. In this new system you use just the ordinary
letters of the alphabet, scientifically condensed according
to your natural habits of speech.

-, -
Speedwriting
Jhe NATURAL SHORTHAND

is the invention of Miss E. B.
Dearborn, eminent authority on
shorthand, who has taught al-
most all systems for -eighteen
years. She saw how unsatisfac-
tory ordinary systems of short-
hand frequently are. Clearly a
new system was needed that would
eliminate the tedious months of
study, the memory-straining diffi-
culties, the inaccuracies of trans-
cription. ing

Specdwriting was the result—the
only scientific system of short. .
hand written either with pencil or on the typewriter.

Valuable to Everyone

Students, teachers, stenographers, professional men, busi-
ness executives everywhere have welcomed Speedwriting as
the only natural, accurate, practical shorthand t<ns1:XMLFault xmlns:ns1="http://cxf.apache.org/bindings/xformat"><ns1:faultstring xmlns:ns1="http://cxf.apache.org/bindings/xformat">java.lang.OutOfMemoryError: Java heap space</ns1:faultstring></ns1:XMLFault>