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For the First Finie in America

ll»(>ill UlllMI
Englan«l9s Favorite Mystery Writer

Author of THE TERROR!

You will remember this scene from the breath-taking photoplay— 
THE TERROR, produced by Warner Brothers, starring May McAvoy. 
The stage play by the same name has been the talk of London for 
over two years.

HieDOOR1 

I with I 
SEVEN J 
LOCKS

N
OW you can have four of the 
most thrilling books ever 
written sent to you on ap­

proval. You can learn in your own 
home, without risking a penny, just 
why this man has taken Great 
Britain by storm.

One out of every four books sold 
in the British Empire is a book by 
EDGAR WALLACE. His articles 
fill the daily papers and the mag­
azines of London. His dramas, mys­
teries and musical comedies crowd 
the theatres to capacity night after 
night. All England is Wallace mad!

No other writer ever leaped to 
first rank in public favor as rapidly 
as Edgar Wallace has. Almost un­
known three years ago; today he is 

cause only Wallace has the eerie 
power to make your flesh creep— 
your blood chill—your hair stand 
on end—at the gruesome and terrific 
situations his magic pen portrays. 
For mystery—horror—action—ro­
mance ; for a thrill a minute, a shock 
on every page, you must read Edgar 
Wallace.

Every other writer of mystery 
and horror yarns pales into insig­
nificance beside this man who can 
not witness his own moving pictures 
because they are so gruesome. Mid­
night shrieks echoing down cob­
webbed corridors. The clank of 
chains in mysterious secret passages. 
Sudden shots coming from nowhere, 
the silent assassin’s knife getting in 

its gruesome work under the noses 
of Scotland Yard’s keenest detec­
tives. That is Edgar Wallace.

And now for the first time in 
America you can get the greatest of 
these masterpieces of mystery and 
horror in a uniform binding, on fine . 
book paper. Experts of crime and 
mystery fiction have picked out 
these four titles as typical, repre­
sentative Wallace works. Four full 
length novels, four big volumes, over 
1200 pages of thrills, crime, mystery, 
and hair-raising adventure. Beau­
tifully bound in red ana black cloth, 
clearly printed on fine white paper. 
Here is your opportunity to know 
Edgar Wallace at his best, at abso­
lutely no risk of loss to yourself.

one of which has been running over 
two years. Every book he has pub­
lished in America has immediately 
joined the best sellers. WHY ? Be-

1
DOUBLEDAY-DORAN & CO., Dept. Wal-992 
GARDEN CITY, N. Y.

Gentlemen: You may sond mo for a week’s FREE 
inspection the four volumes of Edgar Wallace, 
handsomely bound in red and black cloth. I will 
either return the books at your expense or send 
you $4.90 in full payment within a week.
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Name..................................................................................

Address................................................................................

City.......................................... State................................

II OI K KUK
We want to send you these splen­

did books for a week’s FREE 
reading and inspection.

The Girl from Scotland Yard 
The Terrible People 
A King by Night
The Door with Seven Locks

These four books come to you 
without the slightest obligation to 
keep them unless you want to. Send 
no money. Pay the postman noth­
ing. Simply fill out and mail the 
coupon below. Keep and read these 
fascinating stories a full week. In 
no other way can you realize the 

beauty of these volumes or appre­
ciate the thrills they contain.

4 Volumes Only $4.90
Then if you decide that you want 

to keep them for many future eve­
nings of entertainment, thrills and 
enjoyment, send only $4.90 in full 
payment for the entire four books. 
Otherwise return the books entirely 
at our expense. But act quickly. 
This special introductory offer is 
made to give you the opportunity to 
know England’s favorite writer. 
Mail the coupon now!

DOUBLEDAY-DORAN & CO.,
Dept. Wal-992 Garden City, N. Y.
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The Most Amazing Offer 
Ever Made

700% INCREASE 
an compared to $1,000 a year 
previously ia what N.S.T. A. 
helped F. J. Walsh, Spring­
field, Mass., to earn. A former 
clerk now a star salesman.

To Men Who Mirnt to 
Earn More Money

$7500 A YEAR
la what C. W. Birmingham of 
Dayton, O., reported. Some 
yean ago he was workingin a 
shop for $26 a week. N. hLT. A. 
helped him succeed.

$8080 INCREASE
When I started the N. S. T. A. 
course, I was making $160 a 
month. Today my Balary runs 
into 5 figures.—R. B. Hansen, 
Akron, Ohio.

$4800 INCREASE 
in what N. S. T. A. brought to 
F. B. Englehardt .Chat tanooga. 
Tenn. He calls '’The Secrets or 
Modern Dynamic Salesman­
ship" the key to hie success.

Give You a Definite, 
Guaranteed Addition tolourIncome

... OrThis Training Costs You Nothing

T
HOUSANDS of men all over the 
country are living examples of how this 
plan works. I could fill this page with 
their names. R. B. Hansen of Akron* Ohio 

is one case. Not long ago he was a foreman 
in the rubber-curing room of a big factory 
at a salary of $160 a month. Today his 
salary actually exceeds $10,000 a year. 
Another man, Wm. Shore of Neenach, Cali­
fornia now makes as high as $525 a week. 
O. D. Oliver of Norman, Oklahoma jumped 
his earnings from $200 a month to more 
than $800a month. I could go on indefinitely, 
reciting case after case. But I want to bring 
this message right down to you.’

Training in the World’s 
Highest Paid Profession

Let’s get right down to your individual case. 
You want to earn more money—for the 
better things in life. A comfortable home, a 
snappy car, membership in a good club, 
good clothes,advantagesforyourlovedones. 
These may be some of the things you have 
in mind. All right. You are the type of man 
this message is intended for. Now get this 
—read it carefully. ,

There is one profession that is uniformly 
higher paid than all others—that has more 
men in it earning $5,000, $7,000, $10,000 a 
year and up than any other. You know what 
profession that is—it is salesmanship. Now 
fortunately, scientific salesmanship is prob­
ably the easiest of all professions to learn 
—when it is taught right. You may be one 
of the skeptical kind. You may have be­
lieved that salesmen were“born .not made. 
You may think that the ability to sell be­
longs to others, not to you. It may be

As president of a million dollar con- 
cem—the oldest and largest institution 
of its kind in the world—I now have 
the pleasure to present to ambitious 
men a new, thoroughly tested and prac­
tical salary-increasing plan. Revolution­
ary in nature, unprecedented in its 
daring, this plan comes to you under 
an amazing Double Money-Back Bond 
that you will earn a definite, fixed sum 
over and above your present wages— 
or it costs you nothing.

®y Charles Michel
President

NOW Sent FREE /U
natural for you to think this and // 
that is just why we are today making 
an offer so sensational that it is be­
ing commented on by business men 
in every section of the country.
1/you are really in earnest about ward­

ing to increase your income—I will give you a 
positive, Double Money-Back Bond that if you 
do not add a definite, fixed sum to your in­
come within three months after completing 
the printed portion of this training—the cost 
to you is absolutely nothing. Space on this 
page does not permit the detailed explana­
tion of how this new plan works—how it 
actually pays you while learning—how it 
entitles you to the services of an employ­
ment department that is today placing men 
in jobs that pay $4,000 to $12,000 a year.

These details are all explained in a re­
markable little book called “The Secrets of 
Modem Dynamic Salesmanship.” This book 
comes to you absolutely free, without ob­
ligation. The men who have increased their 
earnings directly as a result of reading this 
book are numbered in the thousands. It has 
raised more men’s pay than all the pull and 
luck in the world.

Just Read This Free Book
Your copy of “The Secrets of Modem Dynam­
ic Salesmanship” is waiting for you. It is 
probably themostilluminating human docu­
ment you have ever read. It may prove the 

turning point in your life just as it has 
for thousands of others. It is a book 

that deals with opportunities, sala­
ries. success—the things 
that every real man is in­

terested in most. Mail the cou- 
>on now for your free copy.

7 27 CHARLES MICHEL, President 
/ / N.S.T. A., Dept.B-111.

* ■ Z 21 W. Elm St., Chicago, ZUinob

' P Where Shall We Send 

Your Copy FREE?

1 Charles Michel,
I ~
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___________ __________ , N. S.T. A. 1 
Dept. B-!11« 21 Elm St., Chscsgo, HL I
Please send me free anfl without obligation your new J 

book “The Secrets of Modern Dynamic Salesman- I 
ship." Also full details of tbe training that comes to | 
me under the guarantee that it costa me nothing unless ■ 
it brings a defini to addition to my income. g

Nome...

Address.

City.__ Slat»__
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wanted oranges—lots of them; 
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CHRIS^a^PSYCHOLOGY
■ X.

Leads Men andWomen
io ihe Kingdom of God 
and adds unto them ihe 

l^jfThmgs and Conditions 
Is 1 necessary to their Happi- 
/ > ¿5 ness, as Jesus promised. 
/ / It teaches them io pray 
^for the things they want 

• in such a way as to get
them,as Jesus said they should.

nineteen hundred years theFor 
world has sought a-better understand­
ing of the teachings of Jesus, which 
would enable men and women to have 
the more abundant life and happiness 
which He promised.

He said to some of His followers 
(Mark 11:24): “What things soever 
ye desire, when ye pray, believe thaUye 
receive them, and ye shall have them.” 
It is a promise that anyone may get any­
thing he wants, by praying for it—that 
is, by praying for it in a certain way.

Again Jesus said to certain followers 
who were worrying about their phys­
ical and financial affairs (Luke 12:31) : 
“But rather seek ye the kingdom of 
God; and all these things shall be 
added unto you.” There can be no 
doubt about what this promise means 
—especially if we read the context be­
ginning at verse 22. It clearly and 
simply means that if one can find the 
kingdom of God, his physical and 
financial problems will solve them­
selves—that there will be “added” 
unto him the things necessary to his 
happiness.

The tragedy of it is that these 
promises are not generally fulfilled in 
the lives and affairs of Christian 
people. Millions have diligently 
sought the Kingdom of God for years 
without finding it—without having 
anything much added to them. They 
have prayed earnestly for things and 
conditions they desired, without get­
ting them. Millions of these good 
people, in the churches and out of 
them, are cramped and hampered 

by poverty, limitations, lack, sick­
ness, worry and disappointment.

But there is nothing wrong with 
these promises of Jesus. The trouble 
is that men and women have failed to 
understand and use them .correctly. 
They have thought the Kingdom of 
God is a place or condition outside of 
themselves, whereas Jesus said (Luke 
17:21): “The Kingdom of God is 
within you.” They have understood 
Him to say, in reference to praying for 
the things they want: “Believe that 
ye shall receive them,” and that is not 
what He said, nor will such belief get 
what Jesus promised they should.

CHRISTIAN PSYCHOLOGY 
now comes forward with a great flood 
of the white light of simple scientific 
truth. Under the illumination of this 
light men and women are finding the 
Kingdom of God and having added 
unto them the things necessary* to their 
happiness—they are learning how to 
pray for the things and conditions they 
want in such a way as to get them, as 
Jesus promised they should.

CHRISTIAN PSYCHOLOGY 
is a .simple scientific system of Chris­
tian life and thought which gives 
Christianity the power of godliness as 
well as the form, and puts into it the 
living, vibrant force which brings pros­
perity, love, achievement, health, hap­
piness, peace, and more abundant life. 
It is not a religion, nor a sect, but a 
movement within the churches, loyal to 
their work and ministry*, and based 
squarely upon the teachings of Jesus as 
verified, explained, simplified, and 
practically* applied by* modern scientific 
Psychology*.

CHRISTIAN PSYCHOLOGY 
is given to the world by Judge Daniel 
A. Simmons, whose gifts to the world 

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

are already so rich and full. He is 
widely known as a psychologist, author, 
teacher and lecturer. He is now, and 
for more than fifteen years has been, 
one of the judges of the highest trial 
court in his state. He is the founder 
of The American Institute of Psychol­
ogy, with its thousands of students all 
over the world, and highly prizes the 
great mass of marvelously happy 
achievements that these students have 
reported as results of his teachings.

CHRISTIAN PSYCHOLOGY 
is Judge Simmons’ crowning work—a 
work in which the Christ-light shines 
forth as the true light of the world, 
leading men and women on to higher, 
nobler, happier and more abundant life. 
He has set forth its fundamental principles 
in a marvelous, soul-thrilling lecture of 
6,000 words entitled “The Kingdom of 
God,” in which he tells just what the King­
dom of God is, where it is, and how to 
set out to find it and enjoy its rich rewards. 
A manuscript copy of “The Kingdom of 
God” will be

Sent Free and Complete 
to anybne who will fill out and return to 
us the coupon printed below. The sending 
of this remarkable lecture is a work of lov­
ing personal service, rendered in the name 
and spirit of Him who said, “Freely ye 
have received, freely give.” Fill out and 
mail the coupon now. Let nothing crowd 
it from your mind.

THE AMERICAN INSTITUTE OF PSYCHOLOGY 
302 Law Exchange Bldg. Jacksonville, Fla.

J The American Institute of Psychology
■ 3Q2 Law Exchange Bldg., Jacksonville, Fla.
I Please send me entirely free and without 
I any obligation, complete copy of Judge Sim- 
I mons* soul-thrilling 6.000 word lecture, “The 
I Kingdom of God,*’ explaining the funda* 
I mental principles of Christian Psychology, 
I the new knowledge that leads to a happier, 
I more abundant life.

I Name.........................

I Street..................... ..

I City State
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TTÌìe most 

lied-about man 
ivho ever lived

THOMAS

PAINE
THE GREAT LIBERATOR. 

OF MANKIND 
By 

ELBERT HUBBARD

Send

100
for this exciting 

account of the life of

THOMAS 
PAINE

ENCLOSE THIS COUPON

W
HY was Thomas Paine so hated? Why did 
governments hire character assassins to write 
outrageous nonsense about him? Why did 

bigots and bureaucrats pour out torrents of muddy 
vituperation whenever his name was mentioned?

Because he exposed them. Because he was a fear­
less fighter who could not be “bought,” whose re­
ligion it was to do good for the common man, and 
whose activities were devoted to destroying high- 
priced grafters and exploiters.

He caused three revolutions: our American Revo­
lution, the French Revolution, and a slow-but-sure 
British Revolution!

More lies have been told about Thomas Paine than 
about any other great man in the world’s history. 
The lies are a smoke-screen to keep the truth from 
you. Discover this man for yourself—you will be 
astounded! His ideas are at work in the world 
today, making it a better place for you to live in !

Read the Truth About His Life
When you read the thrilling truth about Thomas 

Paine you will be prepared to judge him by the 
friends he had, rather than by the lies that were told 
against him. Washington was his friend. Napoleon 
toasted him with enthusiasm. Jefferson was his 
affectionate pupil. Monroe was devoted to him.

Thomas Paine National Historical Association, 
Dept 152, 50 West 47th Street, New York City.

Please send me the story of Thomas Paine by 
Elbert Hubbard. I am enclosing 10c for this 
fascinating little Roy croft Book.

Name......................................................................

Address..................................................................

J City..........;..............................State...........

He became a part of Lincoln! He was one of 
Woodrow Wilson’s favorite authors. And Thomas 
A. Edison has been reading him since he was 13! 
Their endorsement of Thomas Paine should silence 
calumny, and bring recognition at last to the “great 
liberator of the human race.”

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers»
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If You Have These Five Habits
You Can GetWhatYou Want

Check Upon Yourself Nou)

I

Do You Keep Your 
Body in Tune

—getting brisk exercise, a 
shower and shave; going 
clear-headed to business 
each morning.

□ Yes □ No

II

Do You Know How 
to Cooperate —- and 

Do It?
—meeting demands of busi­
ness. family, and friends 
cheerfully and efficiently.

III

Do You Tackle Work 
Briskly—with 

Zest?
—with your work planned, 
starting energetically at 
once.

□ Yes

Do You Always Face 
Facts ?

—realizing, without alibis. 
exactly where you stand, in 
business and social life.

□ Yes □ No

□ Yes □ No

Do You Make Im­
provements ?

—finding new and better 
ways to do your work.

□ Yes □ No

Th e old
Failure i

4-VT
HE old idea that the Success or 
Failure of an individual is dependent 
upon the kind of a personality he 

receives from his parents has been exploded.
Mystery and superstitions have been 

swept away. Psychologists have proven 
that **a man's personality is only the sum 
total of his habits of action," A person can 
cultivate his qualifications for success! He 
can make his personality more winning, 
more commanding, more efficient.

Psychologists do not stop with saying that 
you can do it. They actually show you 
HOW to acquire a new and more “success­
ful” mind in exchange for one that was 
prone to failure.

This is done by diagnosing and charting 
your mental habits—both the habits which 
hold you back and those which push you for­
ward, Then the psychologist prescribes in­
teresting and enjoyable mental exercises 
which replace the faulty habits with helpful 
traits.

Character Building Illustrated

This example shows how the absence of only 
one of the five “key habits” noted above 
kept an extremely intelligent young man in 
a state of chronic failure. Finally a psy­
chologist helped him. Then he began to 
succeed. Here is the experience of this 
voung man who, in fairness, we will cal! 
“Walter Winter.”

Walter was an only child. In childhood 
his mother made all his decisions for him, 
tried to save him every unpleasant experi­
ence. He formed the habit of thinking him­
self a very superior person, and expected 
others to think so too.

But when he grew up and went into the 
business world his bumps began to come. 
No one coddled him. No one seemed to 
recognize his cleverness.

To bolster up his own self-esteem, Walter 
began to take refuge in day-dreaming. He 
pictured himself as a Lindbergh, carried in 
triumph through the crowds—or as a highly 
successful speculator in Wall Street—or as a 
wonderful leader in any field that interested 
him at the moment. With his mind so occu­
pied with daydreams, it was no wonder that

By B. C. McCulloch
President, The Pelman Institute of America 

he couldn't stay in a position more than a 
few weeks. And every time he was fired he 
pretended that his fine qualities were not 
appreciated. Like many people you prob­
ably know, he seemed totally unable to face 
the facts in his own case.

Walter was really just settling down to be 
a chronic failure when he happened to learn 
about the Pel man Institute of America, the 
organization of university-trained psycholo­
gists which is using the new science of the 
mind to help so many thousands to greater 
success. By this time even Walter’s self- 
esteem could no longer hide from him that 
something was wrong with HIMSELF! He 
put himself in the hands of the Pelman 
specialists—answered all their questions 
honestly—and followed the program of 
pleasant mental exercises they laid out for 
him, and which he found to be more like 
playing a game.

Under their direction he gained the ability 
to face facts. He stopped his day-dreaming, 
realized his mental faults, and corrected 
them. He got a good position, held it, and 
is now far along the road to making a very 
real success of his life.

Thousands of Minds Made Over
There is no space here to relate more of the 
remarkable results gained by the interesting 
system of psychological re-education which is 
called Pelmanism. Through a period of over 
twenty-five years it has readjusted and re­
juvenated the minds of over 650.000 indi­
viduals, in every walk of life, in even* comer 
of the globe. These persons range in rank 
from members of royal families and statesmen 
to clerks and day-laborers. Among them are 
many internationally famous names like T. P. 
O’Connor, ‘‘Father of the House of Commons”; 
Jerome K. Jerome, the great novelist; our own 
Judge Ben B. Lindsey; Frank P. Walsh, former 
Chairman of the War Labor Board; and Sir 
Harry Lauder—to mention only a few at 
random.

They have all. prominent or obscure, come 
to Pelmanism because it offered them real help 
in adjusting their minds for greater efficiency, 
success and joy in life. Pelmanism is. of course. 

Please use coupon or mention PSYCHOLtX.Y MAGAZINE wh. n you writ-

successful in doing this simply because it em­
bodies nothing but the soundest principles of 
psychology, worked into a simple system that 
can be understood and used by anyone. It is, 
above all things, practical. It is not a mere 
course of study. It is a system for scientifically 
bringing into effective use a definite portion of 
reserve mind power which lies dormant in the 
average person, who, psychologists say, uses 
but 10% of his mind power. The results, 
therefore, of the mental effectiveness which 
Pelmanism brings about are increased earnings, 
greater success in every undertaking, a larger 
interest in life and your daily part in it, and a 
more engaging, purposeful, forceful person­
ality.

Free Booklet Explains the Seeming 

Miracles of Pelmanism

If you feel that Pelmanism may be helpful to 
you, you will be interested to read the experi­
ences of others, some of which may more nearly 
parallel your own than does the case of Walter 
Winter. The brochure called “ Scientific Mind 
Training” gives many almost incredible stories 
of improvement in will power, memory, con­
centration, observation, attention, reasoning 
power.

If you wish to have a copy, send the coupon 
below or write a letter. Your request will 
involve you in no obligation. It will be left to 
your considered judgment, after reading some 
of the revelations in this book, whether you 
can afford to lose the benefit of such a training 
for vourself. Address THE PELM AN IN­
STITUTE OF AMERICA, 71 West 45th St.. 
Dept. F-682, New York City. Offices in 
London, Paris, Stockholm, Delhi, Durban and 
Melbourne,

THE PELMAN INSTITUTE OF AMERICA 
71 West 45th St., Dept. F 682, New York City

I want you to show me what Pelmanism has actu­
ally done lor over 650.000 people. Please send nir 
your free book. “Scientific Mind-Training.” This 
places me under no obligation whatever.

Name

Address
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,000 MilesThis
Amazing Little Device Buys

MeaNewTire...FREE”
“HpHE money I save on gasoline

A more than keeps me in new 
tires. Figure it out ... I was 
using gas at a rate that cost me 
$46 to drive 3,000 miles. Now I’m 
getting better than 26 miles per 
gallon. It saves $23 to $25 every 
3,000 miles—more than the price of 
a new tire.”

No matter what make of car you 
drive, the Stransky Vaporizer is un­
conditionally guaranteed to give 
you more miles per gallon or it 
costs you nothing. As a matter of 
fact, it is not uncommon for the 
Stransky Vaporizer to greatly in­
crease gasoline mileage!

Note These Records
Forty-three miles per gallon from 

a Chevrolet, reported by M. E. 
Miller. Forty miles on one gallon 
in a Ford, reported by F. S._ Car­
roll, Michigan. Forty .miles per 
gallon in a Dodge from Browns­
ville, Tex., to Tampico, Mex., re­
ported by T. L. Brown.

Three Million Owners
Records like these are reported 

in every mail for every make and 
model car . . . from 72 different 
countries .. . the world over. More 
than three million Stransky Vapor­
izers have been installed.

43.8 Miles Per Gallon
Mr. M. E. Miller, Kansas City, writes: 

“I have subjected the Vaporizer to a 
severe and thorough test. After Installing 
one on a Chevrolet, I found I was obtain­
ing 43.8 miles to a gallon. The actual 
test surpasses your claim.”

FITS ANY CAR IN 5 MINUTES
Any one can install this device in 5 minutes. 

Simply loosen one connection to the intake mani­
fold with a wrench. You can do the rest with 
your fingers.

Easily Installed
No bigger than a dollar coin—no 

more expensive than a good wrench— 
no more trouble to attach than a fan 
belt! Attaches to the intake manifold 
of any car in five minutes. Any one 
can do it.

Less Gasoline— 
More Power

The Vaporizer mixes air with your 
gasoline after it leaves the carburetor. 
Vaporizes the gasoline more thoroughly. 
Under this ideal condition you get more 
compression out of less gasoline and a 
more complete explosion. Both power, 
pick-up and speed are noticeably in­
creased. Starting is not interfered with, 
as the Vaporizer automatically shuts 
itself off when the motor is idle.

Make This Test
Test the Stransky Vaporizer on your 

car—and expect results that will amaze 
you! Increase your mileage—forget 
carbon trouble, sluggish motor and 
fouled spark plugs from over-rich mix­
ture—and save enough on your gaso­
line to more than keep you in tires. 
These results are guaranteed or the test 
costs you nothing.

Mail the coupon below for full de­
tails, guarantee, and amazing trial offer, 
which is even more remarkable than we 
can tell you here. There is no obliga­
tion whatever.

J. A. STRANSKY MFG. CO.
B-1690 Stransky Block 

PUKWANA, SOUTH DAKOTA

$4 an Hour for Salesmen,
Agents and Spare Time Workers

Men are making wonderful earnings showing the Stransky Vaporizer to 
car owners in Bpare time and full time. Sells fast under our guarantee. 
Foster made $357 in two weeks. G. F. Fuller earned $114 in 5 days. 
Eberlein sold 23 Vaporizers in 35 minutes! J. W. Cronk actually earned $51 
in an hour. You should be able to earn at least $3 every hour you put in. 
We offer demonstrators one Vaporizer FREE, under our unusual offer. Get 
full details. Simply mall coupon at once.

Please use coupon or inentlbu PSYCHOLOGY MAGAZINE when you write advertisers.

J. A. Stransky Mfg. Co.. B-1690, Stransky Block, 
Pukwana, So. Dakota.

Without obligation send me full details' of your free trial 
offer.

Name...............................................................................................................

Address.................  •.............................

City......................................♦.............................State............. ....................
□ Check here for Distributor’s Sample Offer and the selling 
plan. I
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Wanted—Your Services
As a Real Estate Specialist

Make big Money. I made $100,000 in less than 5 years; Learn 
how I did it. Use my successful system. Begin at home—in your 

spare time. Make money my way. Start now. Free book tells how.

Are you in. the same hole I was in?
Are you stuck in the rut of hard work 

and poor pay?
Are you dissatisfied with your job, 

your income or your prospects?
Are you having a struggle to make 

both ends meet? .
Are you putting up with the crumbs of 

life while others are getting all the cake?
Then you are the man I want to talk 

to. •
Listen!
When I made up my mind to get 

started in the real estate business, in my 
spare time, I was receiving a salary of 
$100 a month.

I was doing work I was not fitted for 
and which I thoroughly disliked.

I was living in a gloomy boarding 
house, wearing cheap clothes, striving to 
keep out of debt, and getting mighty few 
of the good things of life. ,

In less than two years after I started 
to specialize in real estate, I was making 
nearly one thousand dollars a month. 
And in less than five years I cleaned up 
a net profit of over one hundred thousand 
dollars.

To get the whole story of my success 
in real estate,' and how you, too, can suc­
ceed, write at once for my free book 
“How to Become a Real Estate Special­
ist.” It contains my history and your 
opportunity.

Follow in My Footsteps
If you want to learn the secret of my suc­

cess—if you want to use my money-making 
methods—if you want to follow in my foot­
steps—this is your chance. And now is the 
time to get started.

I have studied real estate conditions in this 
country very carefully, and my investigations 
convince me that the next ten years are going 
to be banner years for real estate.

Furthermore, my experience satisfies me 
that there is no better business to get Into. 
It is more healthful than most indoor jobs— 
you can start in spare time—you can begin 
with little or no capital—it does not require 
years of study like medicine, pharmacy, 
dentistry, law, engineering, electricity, archi­
tecture, etc.—the beginner is paid the same 
rate of commission as old-timers—the business 
Is practically unlimited—it is estimated that 
there are thirty million properties in the 
country and that ten million of them are 
always on the market—it is a permanent busi­

ness, not affected by fads or fashion—it is 
constantly growing as population increases—it 
puts you in touch with the best people—it is a 
dignified, pleasant and worthy occupation with 
great possibilities for big profits.

If you want to make big money as a Real 
Estate Specialist—if you want to use my

Put Your Name Before the World 

amazingly efficient system—let me hear from 
you at once. I will send you—without cost or 
obligation—my free book, which fully explains 
how you can get started—in your spare time— 
just as I did—in a new kind of real estate 
business that is as far ahead of the old moss- 
covered methods of the average real estate 
agent as the automobile is ahead of the ox 
cart of our forefathers.

What Others Are Doing

As positive proof of the success of my 
modern methods, read the following brief ex­
tracts from some of the letters that come to 
me from those who are using my scientific 
system—following in my footsteps—making 
money my way: ~

“It may astound some to know that I have 
made between $8,000 and $10,000 over a three- 

month period, which may be directly attrib­
uted to your splendid Real Estate System.” 
—A. W. Fosgreen, New York.

“One year ago my husband died, leaving 
me as the breadwinner for a daughter and 
mother. Have paid all my bills and have 
supported my family, thanks to your wonder­
ful instructions which showed me the way.’ 
—Mrs. C. L. Reeves, Ohio.

“I was a Ford salesman earning $300 a 
month. Your Real Estate System increased 
my earning power 200%. I now own a Chrysler 
Sedan, up-to-date office equipment and have 
increased my bank account.”—Alfred J. Ben­
nett, Mich.

“Your system is wonderful. Without giving 
up my job as stationary engineer I made 
$900 in three months in my spare ’time.”— 
Matthew J. Btolics, Penna.

“I have sold many thousand dollars* worth 
of Real Estate and have deals pending that 
will go beyond the $300,000 mark. Owe all 
my success to your comprehensive System.”— 
Carrie Marshall, Miss.

There isn’t room enough here lor any more 
such letters, but send for my free book, “How 
to Become a Real Estate Specialist.” It is 
filled with stories of success. And it makes 
plain how you—too—can use my money-mak­
ing methods to build a profitable independent 
business of your own—just as others are doing.

Act Promptly
Investigate this splendid business oppor­

tunity at once. Learn how easy it is to follow 
my methods and get big money for your 
services as a Real Estate Specialist

The business needs you. It offers rich re­
wards for trained men.

So, mail the coupon now—before you lay this 
magazine aside—and receive, without cost or 
obligation, a copy of my new book, “How to 
Become a Real Estate Specialist” From It 
you will learn how you can use my successful 
system to make money my way—how you can 
get started right at home—in your spare time 
—without capital or experience—and establish 
yourself as a Real Estate Specialist in a high­
grade. money-making business of your own.

Be prompt! Your opportunity is here and 
now. “Wise men act while sluggards sleep.” 
Write your name and address on the coupon 
and mail it at once to American Business 
Builders, Inc., Dept F.B. 10, 18 East 18 Street. 
New York. You will then have the satisfac­
tion of knowing that you have opened the 
way to a profitable business career for your­
self as a Real Estate Specialist.

$1,000 Reward
Here’s the proof that this is the biggest money-making 

opportunity of all: ONE THOUSAND DOLLARS IN 
GOLD will Be paid to anyone who shows us any other 
business course of any kind that has helped as many 
men and women make as much money in as short a time 
as our remarkably successful Real Estate Course.

American Business Builders» Inc.

President, American Business Builders, Inc.
(Authorized Capital $500,000.00)

Dept. F.B. 10, IS East IS Street, New York

Send me—without cost or obligation—your free illustrated 
book. “How to Become a Real Estate Specialist."

Name

Address

City. .......................state............
Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.



8 Ps y c h o l o g y

Memory Courses Needed!
Then, there is the absent-minded 

professor who started to tell the story 
of the absent-minded professor and 
forgot what it was!

—College Humor

* * *

The New Freedom
Mother (socially inclined)—I’ve 

picked out a husband for you.
Daughter—Very well, but I tell you 

emphatically that when it comes to buy­
ing the wedding dress, I’ll select the 
material myself.

—Texas Ranger

♦ ♦ ♦

Euphilia—Would you marry for 
money?

Soronia—I don’t know—but I have a 
sacred wish that Cupid would shoot 
me with a Pierce-Arrow.

—Columbia Jester

♦ * *

Who Brought That Up?
Teacher—Who was king of France 

during the Revolution?
Confused Student—Louis the Thir­

teenth—no, the Fifteenth—no, the 
Fourteenth—no, the—well, anyhow, he 
was in his teens.

—Yale Record
* ♦ *

“Wheah you-all Ipn?”
“Looking foah work.”
“Man! Man! Youah cu’osity’s 

gonna git you into trouble yit.”
—Drexerd

♦ * ♦

The Volstead Act
The following letter appears in 

Globecraft, the editor of which spied 
in it The Old Timer.

To the Editor:

You seem to take a good deal of 
delight in telling other people how 

to live and perhaps that is your busi­
ness, but it seems to me that you 
exceed your duty when you arrogate 
to yourself the right to inform all 
of those who may happen to enjoy 
an occasional drink of “Scotch” on 
occasions.

I have been presented a fine bottle 
of Scotch ivhiskey for Christmas and 
it is before me as I sit at my type­
writer and indite this letter to you. 
Jt bears the label of Sandy Mac­
Donald—a good, fair, well-bodied 
liquor which I am assured teas 
bought before the war and has been 
in my friend’s cellar ever since. 
What right has any form of Law to 
make me a criminal if I partake of 
this gift as it was intended that I 
do by the giver?

I claim that any such law is an 
invasion of my personal liberty. I 
notice that you have referred often 
in your excellent column to the so- 
called Bill of Rights which secures 
to all men and women certain in­
alienable rights to their personal 
liberty, which, as you say, are not 
inconsistent with the rights of 
others. How do you reconcile your 
statements?

I have just tasted of this bottle of 
liquor, I will confide to you, and I 
cannot see where or how I am in­
vading the rights of any other per­
son on earth. I find it excellent. It 
warms my stomach; it inspires my 
thought. I cannot feel, Mr. Editor, 
that I have wronged the community 
or added to the lawlessness of the 
general society in so doing. It 
makes me tired to be classed as a 
criminal for any such occasion, and 
I notify you that before long there 
will be a revolt against the sort of 
stuff that you are writing.

Just to show my independence of 
such truck as you are writing, I have 
taken another drink of the aforesaid 
most jubilant Sandy MacDonald, 

and I will say to you that it is about 
as smooth a drink as a criminal ever 
put into his system. The second 
drink, which I shall soon follow by a 
third, makes me more certain that 
those who feel their systems require 
stimulant, should band together, 
organize, and start a campaign to 
floor this Volstead business, if it can 
be done.

Now, Mr. Editor, I am no bum 
and you can’t make me a bum. I 
like a little drink now and then and 
I have taken a third or maybe it is 
a fourth and I am more than ever 
convincew that any man that doen’t 
is a big idiot. You say that this 
evabion of the law is producing a 
sta6e of affairs in our Grear nand 
Glorious Country. You are wronh. 
This ciuntry is jess as good as it 
ever was and ivas a great deal better 
and I will leabe it to you f iit 
wasn8t, when we had free rum.

I wan8t to say to you that this . 
Secitch is all right. A lot of it 
wouldn’t do us harm. When we 
ened stimulany we need it. My 
grandafyer was brougr up on rum. 
They had it in the housd all the 
time. They dranj it freely and even 
the ministew drank it when he came 
to our housa. It8s a pretty kinf of 
a cointry when a garndson is better 
than his gundfaher. I can drink 
this sort of Scutcg all day and not 
be no worse a citoxen than I ivas be­
fóte. I could drink this whole quaet 
audd neger quiber an etelash.
Bue whay 1 wneat o f yiou is to • 
remund yiu oner agaiaian abd 
agnain thqt you arw dead wronh ib 
comsfenaing evert bony whu drinls 
as a bouhm. We ain’t criulals.

I will sat inxlosing, thqt i wisg 
yiu a2meRrT Chriliywax” an 
%haooy New Yrare”

Rexcevtfillu Yioytdx o8Bd%j 
Swr^-i/iT.

WILLIE B. FELLER.

Digitized by Google
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the VOICE 
30.000 PEOPLE 
least 1OO per centat

C\/*QT many years ago i 
<Z V came from Europe .

’with a scientific 
method of voice culture that 
was quite new to America. I 
found in this country a great 
confusion of theories as to 
voice, but I knew that my 
method was based on sound, 
scientific FACT. It was the 
result of three generations of 
research in my family. It had 
been proved by years of suc­
cess training opera singers in 
the music capitals of Europe.

I guarantee to improve your fâzce TOO ffjo
On coming to this country, 
I might have followed the 
usual custom of giving per­
sonal instruction to a limited 
few—at the high prices usually 
commanded by European 
masters of voice. But I had a 
different ambition. I wanted ' 
to give the benefits of my life­
work to thousands of people, 
instead of the few score 1 
could train in person.

I believed that my method 
was such that it could be 
taught as well by correspond­
ence as in person. I decided to 
experiment. I secured a few 
pupils in distant cities. I gave 
them mysimple,silent, physical 
exercises by letter and picture. 

Imagine my delight when I
' found that they pro­

gressed far beyond 
my fondest dreams.

Perfect Voice 
Institute 

1922 Sunnyside Ave., 
Studio 56-52. Chicago, Ill. 

PERFECT VOICE INSTITUTE
1922 Sunnyside Ave., Studio 56-52» Chicago, HL

Gentlemen: Send at once, free and without obligation, your 
beautifully illustrated book “Physical Voice Culture" and full 
information regarding your home study method of voice build­
ing. It is understood that I do not have to pay a cent for this 
book, either now or later, and that I do not have to return it

Name —.

Address

City^.

a

State.

_ jitized by
Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

I restored lost voices. I built 
voices where many other 
methods failed. I brought joy 
to singers and speakers who 
could not afford to leave their 
homes and study with the 
costly teachers in the big cities. 
The Perfect Voice Institute 
grew and thrived. Now, after 
ten years, I can point with 
pride to over 30,000 happy 
men and women who have 
studied with me and realized 
their ambitions through my 
training. Everyone of these

30,000 pupils have been taken 
under the astounding Guaran­
tee I now offer you. “I will 
improve your voice 100% or 
refund your tuition.” Never 
before did a voice teacher dare 
offer such a guarantee. Nor 
would I dare offer it if I used 
the usual “scale singing” 
method of voice building.
If you are ambitious to build a 
beautiful, strong, clear voice, 
either for singing or speaking, 
you MUST be interested. Send 
me the coupon below, and I 
will gladly send you my inspir­
ing book, “Physical Voice 
Culture.” It is free—yours to 
keep, without obligation of any 
sort. I can do for you what I 
have done for these many 
thousands of others. Take this 

opportunity of making 
the firststep toward the 
Voiceyou‘velongedfor. 

Eugene Feuchdnger, A. M. 
Director

a

s

i
a
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"Now I Understand
I
I

Why We Never Have Anything
• * 1 t 1 1 ' A > ______ 4.- it was your big chance and you never opened your mouth

“'E'OR weeks you’ve been talking about
* ‘getting up your nerve’ to go in and 

tell Mr. Hutchins about your plan for mar­
keting the new floor polish. And then last 
night between dances when he deliberately 
came over to you and said, ‘Well, Barnard, 
I think we’ve got a winner in this new floor 
polish,’ you sort of wilted up and gulped, 
‘Yes, I think it’s all right.’

“I could have cried—I 
was so mad. It would 
have been so easy for you 
to answer, ‘Mr. Hutchins, 
I’ve got an idea I’d like to 
tell you about—I’ve been 
giving a lot of study to this 
proposition and I think 
I’ve worked out a plan 
you’d be interested in.’

“That was your big 
chance—your opportunity 
to show him you had 
brains—and you hardly 
opened your mouth! Now 
I understand why you 
never get promoted— 
why we never have any­
thing! You’re actually 
afraid of your own voice—• 
you are the smartest man 
in that organization—but
no one would ever know it. You can’t put 
your ideas across—can’t stand up for your 
rights—you just let them use you for a door 
mat. Here we are still living in a dingy little 
four-room flat while all our old crowd have 
lovely homes out in the country. z

“And last night after you hail gone to 
sleep I lay awake for hours and figured it 
all out. The only trouble with you is that 
you have no ability to express yourself— _ . _ . __________

* Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

to say the right thing at the right moment. 
Just the other day Alice Vaughn was telling 
me that Jack used to be troubled the same 
way—and then he began training with the 
North American Institute of Chicago—at 
home in his spare time. It took only about 
twenty minutes a day and in no time at all he 
was able to give little talks at club meetings.

What 20 Minutes a Day 
Will Show You

How to talk before your elub or lodge 
How to propose and respond to toasts 
How to address board meetings 
How to make a political speech ' 
How to tell entertaining stories 
How to make after-dinner speeches 
How to converse interestingly 
How to write letters 
How to sell more goods 
How to train your memory 
How to enlarge your vocabulary 
How to develop self-confidence 
How to acquire a winning personality 
How to strengthen your will-power and 

ambition
How to become a clear, accurate thinker 
How to develop your power of concen­

tration
How to be master of any situation

In the last year he’s had 
three promotions—all due, 
he says, to his ability to 
talk with ease and vigor.

“Now, don’t you think 
you ought to look into 
this new training—I bet 
that if you’d get started 
right away you could be 
the biggest man in the 
office in another year— 
the opportunity is there, 
and you have the stuff in 
you-—all you need is to 
bring it out. Once you 
learn how to talk—once 
you can carry on a decent 
conversation without be­
coming scared to death— 
1*11 wager you’ll just about set 
the world on fire—you’ll be 
made for life. I*m going to send 
for their free booklet, How to 
Work Wonders with Words—

Right from the start you will find that it is becoming 
easier and easier to express yourself. Thousands have 
proved that by spending only 20 minutes a day in the 
privacy of their own homes they can acquire the ability 
to speak so easily and effectively that they are actually 
surprised at the great improvement in themselves.

Send for This Amazing Booklet
This new method of training is fully described in a 

very interesting and informative booklet which is now 
being sent to everyone mailing the coupon below. Thia 
booklet is called, How to Work Wonders with 
Words. In it you are told how this new easy method 
will enable you to conquer stage fright, self-conscious­
ness, timidity, bashfulness and fear. Not only men 
who have made millions but thousands of others have 
sent for this booklet and are unstinting in their praise 
of it. You are told how you can bring out and develop 
your priceless “hidden knack'*—the natural gift 
within you—which can win for you advancement in 
position and salary, popularity, social standing, power 
and real success. You can obtain your copy abso. 
lutely free by sending the coupon 
now.

Now Sent 
FREE

and we*ll have lots of fun reading it together."
♦ ♦ * ♦

No matter what work you are now doing or what 
may be ycsir station in life; no matter how timid and 
self-conscious you now are when called upon to speak, 
you can bring out quickly your natural ability and 
become a wonderful speaker. Now, through an 
amazing home study training, you can quickly shape 
yourself into an outstanding, influential talker able 
to dominate one man or five thousand.

. In 20 Minutes a Day
This new method is so delightfully simple and 

easy that you cannot fail to progress rapidly.

North American Institute
3601 Michigan Ave., Dept. 5892, Chicago, Ill. 

R
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. my copy of your inspiring booklet, How to |
| Work Wonders with Words, and full infor- j

■ ‘ ........“ ‘ I

NORTH AMERICAN INSTITUTE 
3601 Michigan Ave., Dept. 5892, Chicago

Please send me FREE and without obligation

Work Wonders with Words, and full infor- ■ 
mation regarding your Course in Effective | 
Speaking. -
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ise Money 
Business

You can now get Paramount Plans for Producing 
Cash Capital on 10 days’ examination. Send for 
them today. They don’t cost you a penny unless 
they show you how to raise the money you need.

OW much capital do you need— 
$1,000—$10,000—$1,000,000?

Well, it doesn’t matter. The Para­
mount Plans have raised millions of dollars, 
in varying amounts from one hundred to 
one million dollars, for all kinds of business.

It doesn’t matter what your business is— 
where it is—or how much money you want 
to raise—the Paramount Plans can do for 
you just what they have done for others— 
show you exactly how to get the money you 
need for any legitimate business use.

The Work of Experts

The ten complete financial, campaigns 
comprising the Paramount Plans are the 
work of five of the greatest financial and 
mail-sales experts in this country—men 
who receive fees of from $1,000 to $5,000 
for preparing a financing campaign. Three 
of these plans are the work of that well- 
known financing and sales specialist, Ernest 
F. Gardner, whose financial campaigns have 
raised millions of dollars for many kinds of 
business projects in almost every State of 
the Union. For preparing these three re­
markable mail-sales plans Mr. Gardner re­
ceived fees aggregating thousands of dollars. 
And they were cheap at that, for they did 
the work—they raised the capital—quickly 
and economically. So, you see when you get 
and use the Paramount Plans you are being 
guided by experts—men of experience— 
men who know what they are talking about. 
Examine these plans now. They have 
helped others raise millions. See what they 
can do for you.

Ten Plans—All Winners

These ten plans were selected from many, 
because they are ten of the most successful 
financing campaigns prepared by five ac­
knowledged experts—plans which are the 
result of their many years’ experience—

Er nes t  F. Gar dner  
Matter Mail-Saletman

plans which are proved-out and time-tested. 
So, these ten financial campaigns—complete 
from A to Z—which comprise -the Para­
mount Plans—are the cream of a large col­
lection. Here is the list of these ten plans 
which you can get right now for ten days’ 
free examination:

1. A simple plan that has raised 
from $500 to $5,000 for enterprises of 
all kinds.

2. A plan that raised money at a 
cost of less than 2 per cent.

3. A plan that sold $100,000 of 7 per 
cent preferred stock, by mail.

4. A plan that financed an industrial 
company at a cost of 10 per cent.

5. A mail-sales plan that raised 
$250,000 for a publishing company.

6. A plan that raised $50,000 for an 
oil company.

7. A plan for financing a big real 
estate project.

8. A plan that raised $1,000,000 for 
a motion picture company, entirely by 
mail.

9. A plan that raised thousands of 
dollars for a mining company.

10. A mail-order plan that raised 
$30,000 by the sale of 8 per cent bonds.

Send No Money Now

Don’t send any money with the special 
offer coupon below. Just sign and mail it 
at once. You will then receive the entire 
collection of ten plans by return mail. 
When they arrive, pay the postman only $5, 
which means an average of only 50c per plan 
(each of which has brought in thousands of 
dollars worth of capital). Look these plans 
over carefully for ten days. See for yourself 
how you can use them to help you success­
fully finance any business enterprise in 
which you are interested. Then if you do 
not feel that these plans are worth many 
times the amount you have paid, return 
them to us and the amount you have paid 
to us will immediately be refunded without 
question or quibble of any kind.

Remember, these ten remarkable plans— 
every one of them—“brought home the 
bacon.” They got what they went after. 
They raised the money. And they will show 
you how to raise it.

No man in need of capital for any business 
purpose—or who ever expects to need 
money—can afford to miss this opportunity. 
So, mail the coupon now. Remember, these 
plans cost you nothing if you do not decide 
they are worth many times their cost on this 
special offer. American Business Builders, 
Inc., Dept. PB-10, 18 East 18 Street, New 
York, N. Y.

What Users Say
<rYour plans enabled me to raise $2,000 which I 

needed. Anybody can obtain good results from this 
, simplified system.”—A. N. R., Hull, Canada. "Put

your plans to the test twice, and both times they 
worked like a charm.”—B. W., Antlers, Oklahoma. 

f 4<Your plan for sale of preferred stock raised over
$100,000 for our company at a very reasonable cost.” 

t —£ C. M., Jackson Heights, N. Y. "Used your plan
< with good success, having secured a partner who has

invested with me in a business that promises good 
returns.”—C. D. M., Morganstown, N. J. "I used 
your plans to start a small business and got a partner 
with $500.”—C. P. M., FaU River, Mass.

$
I City..............................................

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

AMERICAN BUSINESS BUILDERS, INC., 
Dept. PB-10, 18 East 18 St^ New York, N. Y.

Please send me the Paramount Plans for Producing Cash Capital. 
I will deposit $5 with the postman when they arrive. If, after examining 
them thoroughly for ten days, I fed that they are not worth many 
times their cost, I win return them to you and you are to refund to 
me the full amount I have paid to you, without question or any 
explanation of any kind.

Name............................................................ . ..................................................

Address.............................................................................................................
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Ideas to Dollars
The Pauline Cleaver Way

Here’s how

1— INTRODUCTION.
2— Taking Real Estate Snapshots
3— Washing Dogs
4— Grandmother Caring for Small Children
5— A General Exchange Bureau
6— The Doll’s Dressmaking Establishment
7— Miss Jenny’s Artificial Flowers
8— Managing Children’s Parties
9— Three College Girls’ Studio Home

10— Ann’s Beauty Parlor
11— Home Dyeing
12— A Boy’s Second Hand Magazine Busi­

ness
13— A Little Fellow’s “Past-time Boxes”
14— An Elderly Lady Prepares Special Diet 

Foods
15— Useful Convenience Tables
16— Special Boxes
17— A Widow Makes Infants’ Clothes
18— A Blouse Shop in the Home
19— Sofa Pillows and Pin Cushions
20— Maternity Robes and House Gowns
21— Looms and Special Sport Bags
22— Pinkie’s Pantry
23— Pinkie’s Sister—A Manager of Artists
24— French Hats Made to Order
25— Blanche’s Home and Designing Parlors
26— The Gold Dress “Hit”
27— Tommie’s Riding School
28— Girl’s Club House
29— Once a Rag Picker
30— Cupped Sweets
31— Bread from a Farmhouse
32— Painted Photographs
33— Popcorn Balls
34— A Country Girl’s Lamp-Cleaning Busi­

ness
35— Mush and Hominy Cakes
36— The White Gate Coffee House
37— The Little Housekeeper’s Apron
38— Have You Style?
39— Guinea Pigs
40— Lampshades
41— Old-Fashioned Cooking
42— School Boy’s Orchestra Pays
43— Peanuts and a Small Plot
44— The Handy Woman
45— Artistic Flowers from Atlanta
46— Making Caps and Aprons
47— Mrs. Cobb’s Discovered Ability
48— Money to Help Parents
49— Unusual Bookplates Pay
50— Flower Pots for Every Spot
51— Two Boys with an Old Ford
52— A Circulating Book Shop
53— Artistic Mail Boxes
54— Washing the Outside of Houses
55— A Girl—a Ford—A Vacuum Cleaner 

and Brushes Galore
56— A Small Boy Helps Increase the Family 

Income
Please use coupon

Fun-

57— A Plucky Ex-Soldier Finds New Work
58— After Infantile Paralysis
59— A New Idea for Framing
60— Character Plus Dollars
61— Five Children Club Together
62— Candies for Pleasure Resorts
63— Baby Laundry
64— Pin Money—or More
65— Health Cookery
66— A Plucky Mother-in-law
67— Fancy Costumes
68— Bazaar for the Holidays
69— A Little Theatre
70— A College Boy Writes “Word 

Tiies”
71— Kiddies’ Frocks
72— Health Exercises
73— A Busy Thrifty Woman
74— An Interest for Old Age
75— Unique Stationery—Cartoon-like
76— Water Sports and Health
77— A Modern Young Lady
78— Two College Boys
79— Louise Remade
80— Special Patterns
81— Employment Bureaus of New Ideas
82— Paper Letter Files
83— Dancing Exercises
84— Girls’ Club Home
85— From a Wheel Chair
86— Grandpa’s New Lease of Life
87— For Bird Lovers
88— Chair Bags
89— Mats and Table Pieces
90— Dressed Dolls for Models of Children’s 

Clothes
91— Beach Boxes and Toys
92— Decorative Scrapbaskets
93— A Visiting Nurse
94— Sewing Cases
95— Mary’s Old-Fashioned Garden
96— Children’s Towels and Bathrobes
97— The Prosperity League
98— Desk Pads
99— Sand Boxes and Play Pools

100—The Magic of Power

I
I
I
l
I
I
I
I
I

I

I 
I 
I
I
I
1
I
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Psychology Publishing Co., Inc., 2-29 
17 West 60th Street, New York, N. Y.

Enclosed find my check (or money order) 
for two dollars for a copy of Pauline 
Cleaver’s new book, “You Too Can Make 
Money.”

Name..........................................................

Street

State

WEAF and WOR

All over the country thousands who 
have listened in on Pauline Cleaver’s 
fifteen-minute afternoon talks over 
WEAF and WOR have started on 
an idea-to-dollars hunt, with the re­
sult that Mrs. Cleaver now finds her 
daily mail flooded with really thrill­
ing true stories of how dollars have 
been made to sprout in the most 
barren and unexpected corners.

The woman with a thousand money­
making ideas at her finger-tips, who 
sold one—her Baby Beauty Cap idea 
— for sevtn thousand dollars, and who 
has won countless big money prizes 
for slogans and trade-names, has 
taken one hundred of her best ideas 
and has put them into a wonderful 
book which is a perfect answer to the 
echoes coming in from all points of 
the compass to the tune of “What 
Can I Do to Make Money?"

Perhaps you often get a good money­
making idea but lose it or let it get 
cold. You lack the gumption to give 
your idea a chance. Before you get 
far into this book, you’ll realize that 
you are a self-starter after all. You’ll 
be amazed at the way you go right 
to it and set yourself up in the dollar- 
making business.

If you’ve never had a single money­
making idea in your life, and “YOU 
TOO CAN MAKE MONEY,” by 
Pauline Cleaver, fails to give you at 
least one idea that will substantially 
increase your income when put to 
work, we guarantee to refund the 
price of the book. Price $2.00

PSYCHOLOGY PUBLISHING CO., Inc.
17 West 60th St., New York, N. Y. 

w ri t vertise rs* kjoogie
! City

or mention PSYCHOLOGY MAGAZINE when you
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If you are well read —you can answer

these 25 questions
January
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La FEW BOOKS ARE nETTER t h an man y , an d a  
P LITTLE TIME CIVEN TO A FAITHFUL STUDY OF THE

FEW WILL BE ENOUGH TO QUICKEN THOUGHT AND 
■ ENRICH THE MIND—Ch ax mc «

I
New Daily Reading Guide
Here are reading selections from 
The Harvard Classics appro- 
priately assigned for every day 

in the year. Each can be read jn about 15 min­
utes with leisurely enjoyment. By diligent regular 
reading of these carefully selected gems from the 
world's masterpieces, even the busy man or woman 
can easily and pleasantly accumulate a fund of 
genuine information.

1. Who discovered the circulation of the 
' blood?

2. What great poet was Cromwell’s
secretary?

3. Who wrote “Two Years Before the
Mast”?

4. Who was Aristotle’s most celebrated
pupil?

5. Who was the outstanding dramatist
of the Elizabethan Age?

6. What is the Malthusian population
principle?

7. What famous American writer was
expelled from West Point?

8. Who discovered smallpox inocula­
tion?

x 9. What is the significance of the Ides 
of March?

10. What great American pioneer and 
thinker refused to remove his hat 
before a King?

2
 Index to 76,000 Subjects
Here is an absolutely unique 
feature. Key Volume 50 of waw
the Five-Foot Shelf. It is the

only volume of its kind in existence and gives instant 
access to the best thoughts of the wisest men on all 
topics of vital human interest running through the 
ages. Long days of search would not bring to hand 
the wealth of material and guidance that can be 
obtained in a few minutes from this source.

11. What were the “Spectator” papers?
12. What was the Holy Grail?
13. What is the title of the most famous

collection of harem stories?
14. What is the source of the quotation

“ Is this a dagger which I see before 
me?”

15. What is Stonehenge?
16. Complete the quotation “If winter

comes,” and give its source.
17. What was the Epicurean philosophy

of moral conduct?
18. The Autobiography of what famous

Renaissance artist is an outstanding 
frank revelation of a dissolute 
age?

19. What early biographer wrote vividly
of the lives of famous Greeks and 
Romans?

20. What woman is sup­
posed to have been 
Dante’s inspiration 
for The Divine 
Comedy?

What were “The 
Sonnets from the 
Portuguese”?

Who was Siddhartha 
Gautama?

Who was called “the 
Father of History”? 

For what was William 
Caxton famous?

What astronomer first 
proved that the 
earth revolves 
around the sun?

21

22.

23.

24.

25.

The correct answers ap­
pear at the foot of this 
page.

WHAT are the few great books really worth 
reading? How shall the busy man or 
woman find them? This problem has been 

wonderfully solved for you by Dr. Eliot from 
his lifetime of reading, study and teaching. He 
has made it possible for you, by reading little, 
still to be well-read.
His influence on America cannot be calculated, 
but that it was prodigious must be admitted 
when one considers the thousands of men who 
passed under his eye and hand in the 40 years 
he was President of Harvard. But that he 
reached far beyond the Cambridge walls may 
be seen in thousands of home libraries through­
out the land. Many denied any other guidance 
have obtained direction and counsel through— 

Pleasure, self-satisfaction, entertainment and 
at the same time the delight of mental growth 
—these are the ideas behind The Harvard 
Classics. In all the world there is no other such 
grouping of the few imperishable writings 
which picture the whole progress of civiliza­
tion. Send for the free booklet which gives 
Dr. Eliot’s own plan of. reading and tells how 
he has put into the Five-Foot Shelf “the essen­
tials of a liberal education.” Since 1875, P. F. 
Collier and Son Company has published good 
books and furthers the cause of good reading by 
offering you the plan which enables you to pay 
for the books while you are enjoying them. 
You owe it to yourself to act promptly.

Dr, Eliot’s MAIL THE COUPON NOW!

FIVE-FOOT SHELF OF BOOKS
The Harvard Classics

Answers to above questions: i-Harvey; 2-Milton; 3-Dana; 4-AI- 
exander the Great; 5-Shakespeare; ¿-Population tends to outrun 
subsistence; 7-Poe; 8-Jenner; 9-March 15, Caesar assassinated 
in fulfillment of soothsayer's warning; 10-Penn; Il-English jour­
nal published by Addison and Steele; 12-Jesus’ cup at the Last 
Supper; 13-The Arabian Nights; 14-Macbeth; 15-Architectural 
stones of prehistoric origin in England; 16-“----- can spring be far
behind,” Shelley, “Ode to the West Wind”; 17-Eat, drink and be 
merry, for tomorrow we die; 18-Cellini; 19-Plutarch; 20-Beatrice; 
21-Love sonnets of Elizabeth Barrett to Robert Browning; 22- 
Buddha; 23—Herodotus; 24-First English printer; 25-Copemicus.

The publishers cannot undertake to send the booklet free to children. 
Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advirifiUte6^

P. F. COLLIER & SON COMPANY

250 Park Avenue, New York City

By mail, free, send me the booklet that tells all 
about the most famous library in the world, de­
scribing Dr. Eliot’s Five-Foot Shelf of Books 
(The Harvard Classics), and containing the plan
of reading recommended by Dr. Eliot. Also, please advise 
how I may secure the books by small monthly payments.

Mr. )
Name Mrs. >...........................................................................

MiSS ) 7O0Ï-HQQ-L

Address.......................................................................................



HOBART BRADSTREET, THE MAN WHO DEFIES AGE

Can You Guess 
This Man’s Age?

See if You Can Tell Within 25 Years; - 
the Author Couldn’t; But He Stuck 
With Hobart Bradstreet Until He Re- ' 
vealed His Method of Staying Young

USED to pride myself on 
guessing people’s ages. 
That was before I met 
Hobart Bradstreet, whose 
age I missed by a quarter­

century. But before I tell you how 
old he really is, let me say this:

My meeting-up with Bradstreet I 
count the luckiest day of my life. For 
while we often hear how our minds 
and bodies are about 50% efficient— 
and at times feel it to be the truth— 
he knows why. Furthermore, he knows 
how to overcome it—in five minutes— 
and he showed me how.

This man offers no such bromides as 
setting-up exercises, deep-breathing, or 
any of those things you know at the 
outset you'll never do. He uses a prin­
ciple that is the foundation of all 
chiropractic, naprapathy, mechano­
therapy, and even osteopathy. Only he 
does-not touch a hand to you; it isn’t 
necessary. *

The reader will grant Bradstreet’s 
method of staying young worth know­
ing and using, when told the secret.

And here is the secret: he keeps his 
spine in trim.

Any man or woman who thinks 
Spine-Motion doesn’t make a.differ­
ence should try it! It is easy enough. 
I’ll tell you how. First, though, you 
may be curious to learn why a healthy 
spine puts one in an entirely new class 
physically. The spinal column is a 
series of tiny bones, between which 
are pads or cushions of cartilage. 
Nothing in the ordinary activities of 
us humans stretches the spine. So it 
“settles”'day by day, until those dnce 
soft and resilient pads become thin as 
a safety-razor blade—and just about 
as hard. One’s spine (the most won­
derfully designed shock-absorber 
known) is then an unyielding column 
that transmits every shock straight to 
the base of the brain.

Do you wonder folks have backaches 
and headaches ? That one’s nerves 
pound toward the end of a hard day ? 
Or that a nervous system may peri­
odically go to pieces ? For every nerve 
in one’s body connects with the spine, 
which is a sort of central switchboard. 
When the “insulation,” or cartilage, 
wears-down and flattens-out, the 
nerves are exposed, or even impinged 
—and there is trouble on the line.

Now, for proof that subluxation of 
the spine causes most of the ills and 
ailments which spell “age” in men or 
women. Flex your spine—“shake it 
out” and they will disappear. You 
should feel the difference in ten min­

utes. At least, I 
did. It’s no trick 
to secure com­
plete spinal tax­
ation as Brad­
street does it 
But like every-» 
thing else, one 
must know how. 
No amount of 
violent exercise 
will do it; not 
even chopping 
wood. As for 
walking, or 
golfing, your 
spine settles 
down firmer 
with each step.

Mr. Bradstreet has evolved from his 
25-year experience with spinal mechan­
ics a simple, boiled-down formula of 
just five movements. Neither takes 
more than one minute, so it means but 
five minutes a day. But those move­
ments ! I never experienced such com­
pound exhilaration before. I was a 
good subject for the test, for I went 
into it with a dull headache. At the 
end of the second movement I thought 
I could actually feel my blood circu­
lating. The third movement in this re­
markable Spin e -Mo t io n  series brought 
an amazing feeling of exhilaration. 
One motion seemed to open and shut 
my backbone like a jack-knife.

I asked about constipation. He 
gave me another motion—a peculiar, 
writhing and twisting movement— 
and fifteen minutes later came a com­
plete evacuation! _

Hobart Bradstreet frankly gives 
the full credit for his conspicuous 
success to these simple secrets of 
Spin e -Mo t io n . He has traveled about 
for years, conditioning those whose 
means permitted a specialist at their 
beck and call. I met him at the Roy- 
croft Inn, at East Aurora. But Brad­
street, young as he looks and feels, 
thinks he has chased around the coun­
try long enough. He has been pre­
vailed upon to put his Spin e -Mo t io n  
method in form that makes it now 
generally available.

I know what these remarkable me­
chanics of the spine have done for me. 
I have checked up at least twenty- 
five other cases. With all sincerity I 
believe nothing in the whole realm of 
medicine or specialism can quicker 
re-make, rejuvenate and restore one. 
I wish you could see Bradstreet him­
self. He is arrogantly healthy; he 
doesn’t seem to have any nerves. Yet 
he puffs incessantly at a black cigar 
that would floor some men, drinks 

two cups of coffee at every meal, 
and I don’t believe he averages seven 
hours sleep. It shows what a sound 
nerve-mechanism will do. He says a 
man’s power can and should be un­
abated up to the age of 60, in every 
sense, and I have had some 'astonish­
ing testimony on that score.

Would you like to try this remark­
able method of “coming back”? Or, 
if young, and apparently normal in 
your action and feelings, do you want 
to see your energies just about 
doubled? It is easy. No “apparatus” 
is required. Just Bradstreet’s few, 
simple instructions, made doubly clear 
by his photographic poses of the five 
positions. Results come amazingly 
quick. In less than a week you should 
have new health, new appetite, new 
desire, and new capacities; you’ll 
feel years lifted off mind and body. 
This man’s method can be tested with­
out risk. If you feel enormously 
benefited, everything is yours to keep 
and you have paid for it all the 
enormous sum of $3.00! Knowing 
something of the fees this man has 
been accustomed to receiving, I hope 
his naming $3.00 to the general pub­
lic will have full appreciation.

The $3.00 which pays for everything is 
not sent in advance, nor do you make any 
deposit or payment on delivery. Try how 
it feels to have a full-length spine, and 
you’ll henceforth pity men and women 
whose nerves are in a vise!

Ho ba r t  Br a d s t r e e t , In c ., Suite 7729 
506 S. Wabash Ave., Chicago, Ill.

I will try your Spine-Motion without 
risk if you will provide necessary instrüc- ' 
tions. Send eveiything postpaid, without 
charge or obligation, and I will try it five 
days. If I find Spine-Motion highly bene­
ficial I can remit just $3 in full payment: 
otherwise I will return the material and 
will owe you nothing.

Name ...................................................................

Address ...............................................................

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write.advertisers.
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tlOK U 0EUVT6, you mean, Sir?
- and the waiters smile at Bob's mistake 

made Betty “feel like two cents”

B
OB and Betty had their big chance. 

Bob’s boss had invited them to a 
Company affair at the Country Club.

“Here,” Bob thought, “for the first time 
we are able to mix with these people so­
cially. These connections • are invaluable. 
They’ll help me in business, and through 
them we’ll meet other interesting people.”

At first everything went swimmingly— 
Bob was “going strong.” Betty was proud 
□f him. Then they sat down to dinner— 
and Bob made one of those “little” mis­
takes that people sometimes joke about, 
but which really are so costly.

Bob ordered hors oeuvre. He felt sure 
he knew the right way to pronounce it. 
The waiter repeated it—pronouncing it cor­
rectly. Bob flushed, and Betty, as she 
noted the waiter’s half-hidden smile and 
the astonished stares of other guests, felt 
that ’ she had never before been so em­
barrassed.

But let Bob finish this story:
“That affair opened my eyes to the vital 

importance of correct pronunciation. My 
embarrassing mistake led me to wonder 
what others I was making. So I made 
this test: I took a list of words, including 
cuisine, culinary, ennui, bona fide, reper­
toire, and even such simple, every-day 
words as suite, address, decade, adult. I 
was surprised at the number of words I 
either did not know how to pronounce, or 
felt sure of and yet pronounced wrongly. 
Dozens of words incorrectly pronounced, 
each at some time an obstacle in my path 
to successl I resolved to remove this bar 
to my own advancement

“I turned to one of the greatest living 
authorities on the English language— 
Sherwin Cody. He has developed an 
amazing new method to give the HABIT 
of correct pronunciation. Through the use 
of special Phonograph Records and a set 
of printed Self-Correcting Lessons, he 
teaches by ear as well as by eye—the only 

Please use coop

logical and effective way. Sitting in a 
comfortable chair, with the. particular les­
son in my hand, I just listened to Mr. 
Cody’s voice correctly pronouncing the 
many words I unconsciously mispro­
nounced.

“It was just like having Mr. Cody with me 
all the time to point out my mistakes, to tell me 
the right way. And I did not have to drudge 
through tiresome rules and exercises. I just 
listened and learned.

“With this new mastepr of words, I speak more 
effectively in conversation, in a business con­
ference, when selling, or at a social affair.. I have 
new self-confidence, helping me in my daily work 
to accomplish more, to earn more money. I now 
deal with the firm’s ebiggest customers—all be­
cause I talk more convincingly. I grope for words 
no longer. I put my thoughts across with a punch. 
I know how to say what I want to say.

•*1 have removed the biggest obstacle from the 
path to success, both business and social. I never 
could have done it without Mr. Cody’s remark­
able method.”

Mispronunciation Quickly 
Corrected

Now you can remove this handicap. Sherwin 
Cody has made this mastery of words as easy 
as reading this magazine, as simple as listening 
to your phonograph. His fascinating new method 
includes three features: First, a set of six elec­
trically recorded Phonograph Records of his. own 
voice (three standard ten-inch, double-faced discs). 
Second, twenty-five printed 100% Self-Correcting 
Lessons, which supplement the records and com­
prehensively cover the principles of correct. pro­
nunciation. Third, six Record Cards containing 
the full text of each record. In this pleasant 
modem way—in just 15 or 20 minutes a day— 
.Sherwin Cody replaces the unconscious habit of 
mispronouncing words with the habit of correct 
speech.

Culinary, you read and you put on Record No. 
3 and hear Sherwin Cody say it with precisely 
the right accent and. vocal inflection. Finale, 
hade, decorous, exquisite, you read on the same 
lesson sheet, first marking each word as you now 
pronounce it. Then compare your pronunciation 
with that of Sherwin Cody! In this way vou con­
centrate solely on your mistakes—learn what they 
are and how to correct them. You don’t spend 
dreary hours reciting rules and memorizing long 
lists of words. And this is not a correspondence* 
course with lesson sheets to send in for correction. 
You go as slowly as you like—spend only as much 
time as you choose. Nothing could be simpler, 
and no other method could be more effective. From 

1 or mention PSYCHOLOGY MAGAZINE when you 1

the very first evening you begin to acouire the 
vocabulapr and correct pronunciaticm that help 
you, socially and in business.

Discover YOUR Errors,—-Make 
This Free Tests

Until you know what errors you are making 
you are endangering your whole business and social 
advancement. Make this free, test—send for 
Sherwin Cody’s complete method, including the six 
10-inch phonograph records. Borrow it for SEVEN 
DAYS. Go over the 25 individual, self-correcting 
lessons, checking your present pronunciation of the 
several hundrea words given. Then play the rec­
ords again and again and note how quickly you 
learn to pronounce correctly.

Send No Money
You need send no money if you act at once on 

this special introductory offer. The complete 
method will be sent to you, all postage charges 
prepaid, and then you can discover for yourself 
your strong and your weak points and judge the 
value to you of Sherwin Cody’s method.

The coupon below, mailed at once, gives you this 
seven days’ free trial. If you aren’t delighted 
with the big improvement you show in just seven 
days, if you cannot see how this new ’‘word 
power” will be worth many times the small intro­
ductory price of the method, simply return the 
books and records within the seven-day period and 
your trial will cost you nothing. Otherwise you 
may send only $3.85 as first payment and just 
two monthly payments of $4 each.

With, so much at stake—your whole business 
and social advancement involved—can you afford 
not to take advantage of this liberal offer? Mail 
the coupon now. Sherwin Cody School of English, 
Inc., P-342, Searle Building, Rochester, N. Y.
|--------------- — —-

1 Sherwin Cody School of English, Inc., 
| P-342, Searle Building, Rochester, N. Y.

I Please rend me Sherwin Cody’s Complete Course io 
Pronunciation for seven days' free trial, comprising •

I ten-inch Phonograph Records (3 standard double-faced 
discs) and 6 Record cards with the full text of each

I record printed thereon, and also the 25 printed 100f*
Self-Correcting Lessons. If I am not completely satis- 

• fled with results, I will return the Method within the 
I seven days. But if I want to keep it I will send you a

first payment of only $3.95 and two monthly payments 
I of $4 each, the total cost under this special Introductory 
■ offer.I
| Name........................................................................................

1 Address.........................................................................................

il ’by GoOglC...
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Leadership — Independence — 
Happiness—Health

H
OW would you like to pos­

sess the Complete Key 
to Life’s Supreme Prizes ?

Possess an actual key, no idle 
theories, but sound, practical, 
invincible laws of life whereby 
thousands have climbed to su­
perb heights of joyous and ex­
uberant being? To have 
unfolded to you the principles 
whereby you may rise to com­
plete self-mastery — throw off 
fear, self-consciousness, inferi­
ority, worry, disease, failure? 
In a word, to “cash in” on your 
unrealized abilities ?

You Who Earnestly Want— 

Independence — Freedom from 
fear, limitation and lack; a 
rugged sense of self-reliance; 
the power to direct big affairs; 
the joy of being your own boss 
—creating, directing and profit­
ing thru the exercise of your own 
organizing and directive genius. 
Happiness—The true joy of liv­
ing, thru harmony, love, chil­
dren, a home, plenty, service, 
friendship, appreciation, ad­
vancement and achievement, 
and all that goes to make a man 
■completely and constantly happy. 
Leadership—The zest of guid­
ing the action of others, the 
realization of mastery over self 
and others; admiration by oth­
ers who look up to you and 
await your advice or command; 
the thrilling personality of the 
winner that attracts others to 
you unerringly as the sun draws 
the water of summer rains.
Health—The/oy of vibrant, per­
fect health, blood surging thru 
the veins carrying tingling life, 
zest, and power to every cell; 
freedom from the tragedy of body 
limitation, pain and lack of 
strength to stand every test; 
and power to lead on to victory 
thru rugged, all-conquering 
health.

Here Is What You’ve Been 
Looking For

Fourteen simple, forceful les­
sons have been prepared by 
Henry Knight Miller, teaching 
you how to use the principles of 
psychology to solve every life 
problem.

Dr. Miller, by means of the 
lecture platform, this written 
course and PSYCHOLOGY 
Magazine, has taught millions of 
students in every 
land how to ad­
vance themselves 
to Complete Self­
Mastery, Health, 
Happiness and 
Success. Thou­
sands have paid 
high enrollment 
fees for these 
same lessons 
which, now pro­
duced in seven 
sturdy little vol­
umes, are offered 
to readers of 
PSYCHOLOGY 
as a FREE pre­
mium with a two- 
year subscription 
to PSYCHOL­
OGY Magazine at 
$5.98 for 24 beau­
tifully illustrated 
issues!

A Splendid 
Combination— 
Psychology Mag­
azine and Henry Knight Mil­
ler's 14-Lesson Course in Prac­
tical Psychology!

¡"^PSYCHOLOGY PUBLISHING COMPANY, Ine.

I 17 West 60th Street, New York, N. Y. M-2-29 |

I I enclose $5.98 for two full years’ subscription I 
I to PSYCHOLOGY. Send me the FREE Pre- | 
I mium—Henry Knight Miller’s Fourteen Lesson > 
: Course in Practical Psychology. I understand J 
I you will refund the $5.98 and cancel the sub- I 
| scription if I am not pleased with the course. j 

I I
I Namei......................................................................... 1

Money? »h-ro°“i
life struggling and striving to 
make ends meet, and frequently 
“broke.” Poverty can 6oon be 
turned into riches. You can 
have all the money you want!

TTniriA? Men and women uumc. by the lhoU8and8 
cramped in hall bed-rooms, and 
in uncongenial surroundings, 
can soon own a home of their 
own and live a life of joyous 
freedom.

Luxury?
comforts of life when you can 
easily enjoy comfort, luxury 
and ease? The best things in 
life are yours to command. 
Why not get and enjoy them.

Are you tied 
' down to an un­

congenial job with no future 
ahead of you? Quick and 
rich advancement is yours to 
command—a better job, bigger 
pay, rapid progress, or a busi­
ness of your own.

Love? T,he world. “ fnU 
of men and women 

with aching hearts, denied the 
companionship and affection 
of the opposite sex. Your ideal 
mate awaits you. You can easily 
find him or her and revel in 
the joys and thrills of loyal 
affection and love.

| Address....................................................................... |

| Foreign orders: Two dollars additional to cover |
j postage. |

Please use coupon or mention PSYCHOLOGY MAGAZINE when you

An Idea of Its Scope
These great master lessons tell you 
how to Get and Stay Well — Prevent 
Colds, Sore Throat, Influenza — 
Breathe Scientifically — Cure Consti­
pation — Prevent and Cure Tuber­
culosis — Build a Perfect Body — 
Eat for Health and Strength — Reduce 
or Increase Weight — Keep Youthful
— Cure Insomnia — Develop Genius
— Improve Powers of Observation — 
Mold an Indomitable Will — Think 
Correctly — Get What You Want — 
Change Your Life at Will —Develop

Perfect Memory — 
Improve Power of 
Imagination — 
Work the Law of 
Attraction — Make 
Your Dreams Come 
True — Use the Sub­
conscious Mind — 
Break Undesirable 
Habits — Overcome 
Depression — Use 
Your Mystic Powers 
— Cure Yourself and 
Others — Use Sug­
gestion and Auto­
Suggestion — Use the 
Psychological Mo­
ment— Profit 
through Visualiza­
tion — Use the Si­
lence — Outgrow 
Limitations — Rise 
to Heights of Power 
— Use the Principles 
of Psycho-analysis— 
Locate Complexes — 
Restore Inner Har­
mony — Attain Suc­
cess — Be Always 
Happy — Overcome 
All Negative Emotion 
— Banish Fear, Wor­
ry, Hate — Cure 
Jealousy — Use the 

God-Poise Within — Build a Tri­
umphant Life — Use the Principles 
of Salesmanship.

Yes! Independence— 

Happiness—Leadership— 

Health
The realization of your highest dreams will 

come to you NATURALLY, EASILY, once you 
have made the profound wisdom contained in 
the fourteen beautifully simple lessons of this 
Master Course your own personal knowledge. 
Send this coupon today.

Psychology Publishing Company, Inc. 
17 Wert 60th Street New York, N. Y.

write advertisers.
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iioo22 a We e k
For Taking Pictures
TFe Furnish Camera and Teach Yoa How

Would you like to be a movie 
Cameraman? It is thrilling, fas­
cinating work, and the pay is big.

Men and women everywhere! 
Make big money in spare or 
full time. Read about today’s 
golden opportunities in Pro­
fessional Photography. Read 
how you can get started in any 
branch of this fascinating work 
without previous experience.

A studio of your own, or a good-paying 
position! You can earn a handsome in­
come any where as a Portrait Photographer.

The work of the 
Photographer is 
filled with inter­
esting variety. 
Mail the coupon 
and see how easi­
ly you can get 
into this wonder­
ful profession.

M
AKE money in your 

time—step inl~   , 
rive nori tin

Motion Picture 
Operating and 

Projection
Would you like to be­
come a Motion Picture 
Operator? Salaries are 
high and hours short. 
Motion Picture Houses 
and Vaudeville The­
atres offer attractive 
positions. Other op­
portunities, too. Send 
for full information 
explaining how you 
can learn in spare time 
at home. Also remark­
able offer of Free Pro­
jector to give you 
practical training.

Turnspare 
_ . __  into an attrac-

— ’ — tive position—or start 
your own business. 
Which of these opportunities do 
you want? Which of the hun­
dreds of wonderful openings in 
Professional Photography will you 
fill?
Even though you have never 
taken a picture before, you can 
quickly qualify. You can earn a 
splendid income as a Portrait 
Photographer, a Commençai and 
Advertising Photographer, a Mo­
tion Picture Photographer, a 
News Photographer. Choose the 
work you like best ; here is your 
chance to combine real pleasure 
with profit.

Pick Your Place
How would you like to be on the staff of one of 
the big motion picture companies—the man be­
hind the camera who “shoots” the scenes? The 
Cameraman is the very keystone of the whole 
motion picture industry. Every picture made 
depends upon his skill. No wonder he is 
paid from $50 to $250 a week and even as high 
as $500 a week. Could you imagine a more 
profitable or interesting career?
Or will you take your place in Advertising 
Photography, one of the fastest growing and 
most profitable fields, where you can earn a 
handsome income making photographic illustra­
tions for the thousands of advertisements that 
appear in the magazines and newspapers? 
Do you want to become a Portrait Photographer, 
with an artistic studio for your workshop, and 
the celebrities of society, the stage, civic and 
commercial life for the subjects of your camera ? 
Do you like excitement, thrills, activity ? Then 
News Photography wants you to photograph the 
interesting events of the day for the rest of the 
world to see.
Do you like scientific subjects, natural history, 
travel, outdoor life? Photography offers you 
just the occupation you want.
How would you like to have a business in Com­
mercial Photo Finishing? You can start it 
right in your own neighborhood, in your spare 
time if you desire. More and more amateurs 
are taking up photography, producing a tre­
mendous volume of film, which they will pay 
you to develop and print.

NEW YORK INSTITUTE OF
10 West 33rd St., Dept. 75, New York, N. Y.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write

Spare Hours into 
Dollars

Wherever you live, all around 
you are opportunities to make 
money with your camera. You 
can do it in your spare time. 

' Enjoy an extra income from one 
of the most fascinating hobbies 
in the world.
Opportunities! Opportunities! 
Opportunities! Waiting for you, 
calling for you, holding out golden 
rewards for you. Never were 
there so many, such big jobs 'in 
Photography.

Learn at Home or in Our Studios
Trained Photographers are in demand every­
where. Now is the time to fit yourself for 
this great, fast growing profession. You can 
learn at home in your spare time, or you can 
get your training in our famous New York 
Studios.

CAMERA GIVEN
Your choice of professional Motion Picture 
Camera or professional View Camera. Mail 
coupon for full details of amazing offer.

EMPLOYMENT SERVICE
As soon as you are ready for a position, our 
Employment Service is at your disposal, free. 
It is in touch with the big studios everywhere. 
It is constantly placing men and women in fine 
positions. Hurry, and get ready for YOUR 
opportunity.

BIG BOOK T7DJ7I7
and JOB CHART JT1X1LJC«

VW............Get the facts TODAY 
about Professional 
Photography. See what 
others are doing, and 
what it offers YOU. A 
handsome illustrated 
book and list of posi­
tions will be sent to 
you without cost or 
obligation. Simply 
mail the coupon or 
write at once.

PHOTOGRAPHY

What others 
are doing

"I have just looked over 
the figures of my first 
year’s business and can 
feel nothing but gratifica­
tion! Thero Is every In­
dication that this time 
next year I shall reach 
the $10,000.00 mark. I 
consider that the day I 
enrolled at the Institute 
vas a turning point In 
my career" — MICHAEL 
SHUTER, Brooklyn, N.Y.

"Before finishing my 
course I made enough 
with my camera In tno 
picture business to buy 
myself an automobile 1 
Now I drive my own oar 
and have made pictures 
fer almost every family 
In this community."— 
ELBERT HUTSELL, 
Sanford, Tenn.

"It gives me great pleas­
ure to thank your em­
ployment department for 
placing me In my present 
place of employment. 
There Io a chance for 
promotion In which I ex­
pect to make groat head­
way."—C. A. HARRI­
SON, New York City.

"I have made a connec­
tion as Cameraman with 
the Universal Pictures 
Corporation, one of the 
largest producers of Me­
tlon Pictures. I am hav­
ing the best time of my 
life and getting paid well 
for It too! $78.00 a week 
Isn’t so bad for a starter, 
Is Itr'—W. B. HOL­
COMBE. Brooklyn. Now 
York.

MAIL THIS COUPON
New York Institute of Photography

Dept. 75
10 West 33rd St., New York, N. Y.

Name.

Address.

City.................................... State................................

□ Check here if interested in Motion Picture 
Operating and Projection.

dvertisers. by \ J
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. Courtesy of Compagnia Italiana Turismo, Inc.
The Basilica of St. Mark’s, in Venice, showing the Four Horses. Photograph by Edward Alinari.

S
EEK beauty in a night storm at sea. The deafen­
ing thunder rumbles. Crashing waves crush and 
crump and tumble, like liquid mountains gone sud­

denly mad with terror and travail. Your ship is for 
the world like a child’s toy tossing on the wind-whipped 
waves of a mill pond. Forked white flames flashing 
fire trail each other over the shimmery sky. Sights 
and sounds of the unleashed fury of the elements 
deafen and delight you with the utter abandon and 
magnificence of their tumultuous terror. Do you see 
beauty in the storm at sea?

Lower Manhattan at twilight! Pause suspended in 
the mists there on Brooklyn Bridge between bending 
sky and the dark rushing waters below. Feast your 
eyes on the magic fairyland of myriad lights and 
shadows sweeping up from the lowlands of water’s edge 
to the mountain heights of skyscrapers; conscious that 
no king in all his glory ever made merry with such 
superbly splendid artifice.

It is night time on the great Sahara. You stand 
there surrounded with a shoreless sea of sand. You 
look into the star-set vault of heaven. Twinkling stars 
gaze down upon you with warmth and intimacy. You 

can all but reach up and pluck them out of their blue, 
brilliant palaces. Does the Sahara speak beauty to 
your soul?

Soft music strums over still waters. The silence is 
broken only by music and the occasional splash of the 
gondolier’s pole. Magic lights are spilled over the 
silvery stretch of water and abutting buildings. The 
wake of moonlight on the water makes a walkway to 
heaven. Venice by night! Does not this Soothing 
scene play on your heartstrings?

What of the humble ones who can never stir away 
from their own doorsteps? Are the beauty places of 
the world denied them? No one has ever found awe. 
and wonder and majesty at sea who did not seal 
these jewels in his heart before leaving home. The. 
Sahara never gives up her secret sources of delight to 
anyone who does not seek her out with gift offerings 
of appreciation from afar. The Venetian goddess oj 
Beauty never smiles upon .you unless you come bear­
ing beauty within. '

Travel to the ends of the earth and the only beauty 
you will ever find already feigns in the silent places of 
your soul. •

Digitized by Gooole
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she doesrit 
knotty Lt—Jjut 

FAULTY 
LUBRICATION 

isto'jblame
T\por Mother! She is not overworked 

in spite of her household duties. 
JL And she isn’t actually sick. But she 
is just too tired out for anything and even 
little Betty gets on her nerves. She’s a 
wretched wreck. What on earth is wrong I 

The chances are ninety-nine out of 
one hundred that the trouble can be laid 
to faulty lubrication. It is a fact that 
the great majority of people—men, 
women and children—are suffering from 
this unnatural condition. And the most 
dreadful part of it all is that few recog­
nize this subtle menace—until chronic 
constipation sets in.

Act Before It Is Too Late
You yourself may be suffering from 

faulty lubrication without knowing it. 
At first the symptoms are not acute, but 
they are distinct warnings and should be 
heeded. Too often they are neglected or 
attributed to other causes.

But if allowed to continue, faulty lu­
brication causes serious trouble. First 
comes constipation which soon becomes 
chronic, then as the system becomes 
poisoned, sick headaches, dullness of 
mind, mental irritability and depression, 
hardening of the arteries, Bright’s dis­
ease, apoplexy and even paralysis are 
apt to follow. When the mechanism of 
the body through which the poisons are 
destroyed and eliminated breaks down, 
it can no longer accomplish its purpose. 
But a properly and naturally lubricated 
system will not break down—and now 
yoti can provide lubrication, nature’s 
way, and at the same time enjoy nature’s 
richest, tastiest and most healthful food.

A Delicious New Food Thad 
Insures Proper Lubrication

Now you can really eat your way to 
health, and enjoy every mouthful. 
Science has discovered a way to prepare 
Nature’s most delightful and healthful 
food—the Pecan nut—in such a way that 
it is easily digested by everyone. And 
the result is Pecano—The Miracle Food.

Pecano is a delicious nut meal made by 
pulverizing big, ripe pecan kernels so 
powdery-fine that it actually melts in 
your mouth. You don’t have to chew it 
—you could not chew it any finer, even if 
you wanted to. In Pecano you get all 
the deliciousness of rich, luscious Georgia 
pecans; all the energy-producing nutri­
ment of the richest nut grown; and all 
the natural nut oil in which pecans 
abound to provide ample lubrication for 
the entire human system.

Health and Energy in Every Morsel
Every atom of Pecano is packed full 

of energy and health-building nourish­
ment.

Pecano contains 68% natural nut oil 
which supplies abundant energy and 
perfect lubrication. Because it is pulver­

ized so finely, all of the oil is released 
and all of the nut is digested. As a 
result, Pecano when eaten regularly, 
effectively relieves and prevents consti­
pation.

The energy value of Pecano is four 
times greater than the choicest cuts of 
meat. The proteins in Pecano are 
complete proteins containing the same 
food elements as are found in meat, 
eggs, milk, cheese and other animal 
products—but in a much purer, sweeter 
form. Pecano is rich in iron, lime, 
organic mineral salts and vitamins. ’

A Wholesome Food for the Whole 
Family

Because Pecano is so easily digestible and be­
cause it is so delicious to the taste—everyone 
relishes the rare, rich flavor of pecans—it makes 
a perfect food for everyone. Even little children 
thrive on Pecano and it is a positive means of 
preventing malnutrition.

There are hundreds of ways to serve Pecano. 
Pecano may be eaten separately from a small 
dish with a teaspoon. It makes a delightful gar­
nish for salads, fruits and vegetables. It adds 
zest and deliciousness to ice cream, pies, pud­
dings and other desserts. And there are so 
many ways to use it in cooked dishes that you’ll 
never tire of this remarkable health food.

Try This Miracle Food Nowl
Mere words cannot describe the delicate, indi­

vidual flavor of Pecano. You must actually taste 
it to appreciate how wonderfully diifterent it is 
from anything you have ever eaten before. The 
more you eat, the more you will want. And the 
more you eat thé more energy you are storing 
up and the more pure, natural lubricant you are 
providing to regulate your entire system. Send 
one dollar today for a trial size (8 oz.) package 
of Pecano. With each order is included a copy 
of MThe Miracle Food.” an instructive book de­
scribing the remarkable properties of Pecano. 
Thousands are regaining health by eating 
Pecano. Thousands are. keeping fit with this 
new Miracle Food. Until you try Pecano you 
are missing one of the most delightful treats 
you ever experienced. Use and mail coupon 
TODAY.

Opportunity for Local Representatives

Men and women can build up a profitable business dis­
tributing Pecano in their communities during spare time. 
An easy, pleasant, dignified way to increase your income 
Write for details.

Pecano Manufacturing Co^ Dept» PS-29,
Manheim, Penna., U. S. A.

Enclosed please find One Dollar for which send me an 
S-ounce package of Pecano postpaid. Also send me your 
book, “THE MIRACLE FOOD.”

Address

Name

City ............................... State..............................
——------------------------------------------------
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Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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By (Sclward (Parle 

?\irinton

E
VERYBODY owns a three-story house. The 

property is more real than real estate, more 
valuable than a city block, more interesting than 

a royal mansion. It is the owner’s mental residence.
All the treasures of life are hid away in this abode. 

Health, wealth, talent, power, fame, love, immortality, 
every other fine possession or creation of a human 
being, may be always found as an actual or a potential 
feature of his mental structure. From the recesses of 
this palatial dwelling comes everything worth having.

But, strange to say, hardly anybody knows that a 
three-story house of the mind belongs to him.. The 
average person doesn’t claim, use or enjoy his property. 
Heir to a splendid estate, he never suspects how rich 
he is because of it, or what he might do with it.

The process of regarding our three minds as the 
house wherein we dwell is not a poetic fancy but a 
scientific performance. To know who and what and 
where and how we are, we must get a close view and 
comprehensive understanding of our mental habitation.

Drawing by Henry Wight

Some psychologists look upon our three minds as 
three sections of one mind. But this classification does 
not seem adequate or clear, since the three minds differ 
so widely in approach, function, outcome, as to be held 
quite distinct for purposes of study and experiment. 
Like three stories of a house, they form a unit as a 
whole but remain separate floors on separate levels.

A good modern home consists of' basement, living­
rooms, and tower. Anybody can see at a glance how 
each floor is unlike the other floors, yet each is closely 
connected with the others. Let us observe the arrange­
ment of the house, which corresponds to that of our 
mental abode in ways that should be interesting and 
profitable to consider.

The basement supplies the foundation. Its walls 
give support and safety to the whole structure. Its 
contents include the furnace, the heat, light and water 
pipes, that serve to make the house healthful and com­
fortable. Stores of food, such as canned fruits and 
fresh vegetables, are often kept (Continued on page 96)

' Digitiz by V-
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THE GLAND FOOD
4

Nature9« Astounding Triumph Over Illness and Age!

Around a jungle campfire an old Hindu priest first told the SECRET OF NEW LIFE.

A New World Is Open for the Siek and Weak!
Nature offers you Health, Strength, Beauty and life

WRITE NOW FOR FREE BOOKLET

A STARTLING DISCOVERY

The ancient land of India gives up one 
of its many healing secrets—a life-giving 
plant substance, the magic Lukutate. 
From the wide sweep of the Oriental 
deserts to the dim jungles of the Malayan 
Archipelago, natives whispered of the 
Secret of New Life. After dangerous ex­
plorations and adventures, Science brings 

Vour door the freedom and joy of 
NEW HEALTH.

you sick? Arc you thin? Are 
anemic, nervous, tired, run- 

sick of life? Then your glands 
?rc «icA. They are crying for help, 
enH By the proper working of the
k~3°crine glands, the power house of the 
we JC* we Bve anc* grow. Through these 

t>uild new,body cells, throw off the 
Pp^^ns of fatigue, make up wasted vi- 

and respond to hurry calls for 
and physical force. Thus, Mother 

V(7^XXre puts roses in your cheek, gives 
the sparkling eyes and1 radiant 

that comes from perfect health 
ançx new energy.

The problem we face is .that of 
feeding these glands when they begin 
to starve, either through age, disease, 
or abuse. Now Science has discovered 
this gland food in LUKUTATE. Na­
ture gives us the richest vitamin 
content—the greatest body food. 
That is LUKUTATE.

Dr. Emil Carthaus, eminent authority 
on Malayan Archipelago botony, says: 
“After my long years of experience with 
these Indian fruits, I deem it logical that 
Lukutate can act as a rejuvenating agent 
on the human body. Its miraculous effect 
is due to the high content of Vitamin 
Albumen/’ This is confirmed by Dr. C. 
Mohnicke, of the Dutch Colonial Army.

Baron Von Gagern of Germany, a 
world famous explorer and hunter, says: 
“I have met and spoken to natives of 
India 130 years old, who have told me of 
the astonishing effects of the Lukutate 
fruits.”

Alfred Russell Wallace, co-founder .of 
the theory of natural selection, calls 
these, “God’s fruits of the Earth” and 
“King of all fruits.”

Mail the coupon NOW for a Free 
descriptive booklet. It tells the amazing 
story of Lukutate—its discovery—its re­
action on the human body, and the re­
markable results of actual experiments. 
Lukutate is sweeping Europe in a tre­
mendous wave of enthusiasm. We intro­
duce it now to America. Let us tell you 
about it, FREE.

r------------n 
i I
J Lukutate Corporation of America, 1
j Dept. E, {

I 250 Fourth Avenue, N. Y. C. I

I Gentlemen: g

■ Please send me Free of charge your de- J
J scriptive booklet. "Lukutate.” This places ■J me under no obligation. J
I I
■ Name............................................................ J
I I
J Street........................................ J
I I
J City............................................Stale........... ■

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertiseWûy Vj
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A Chat With the Editor
Henry Knight Miller
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O
UR childhood fancy was delighted with 
the story of the youth of humble origin 
who was granted by his sovereign the 

boon of being King for a day!
Most popular of recent concert songs is a 

melody written about the heroic idea of being 
King for a day, setting forth the fleeting glories 
of kingship thru the brief duration of one 
splendid day.

But every day can be regal and every man 
can be a king. We are born to kingship, not to 
be slaves, but to rule. No proud monarch waving 
jeweled scepter from golden throne was ever 
called to more noble kingship than the most ob­
scure toiler, artisan, housewife, youth or maiden.

The kingdom over which we are called to rule 
is the kingdom of the soul. More subjects await 
orders from our throne room than the proudest 
empire of earth has ever boasted. For the body 
is composed of billions of tiny cells. Each one 
is an individuality. According to the latest 
scientific data, each is a self-knowing, thinking, 
responding entity.

I
N the average person this vast empire of in­
dividuals is in a state of partial anarchy. 

Because there is no strong monarch on the 
throne, the subjects do not always react to the 

common good. They are then simply under the 
sway of primitive instincts: self-preservation, 
hunger, sensation, motion, reproduction.

But the New Psychology reveals that each 
man can reach the throne-room of his being, 
the subconscious center of selfhood, and from 
thence orders of health, happiness, self-control 

and achievement can be relayed to every cell.
When a man learns this technique of self­

control he becomes King of his own life. Every 
cell in his body may be brought under the sway 
of his will and induced to do his bidding. When 
this truth fully dawns upon the consciousness of 
the race, life upon this planet will take on an 
entirely new aspect. In the midst of earth’s life, 
we will walk as Gods. Amid the scenes of 
former penury, sickness, limitation and lack, we 
will exert, as kings, a regal sway.

HE amoeba, simplest form of life, a one- 
celled organism, living in stagnant water, 

has been sufficiently studied to prove that it is a 
sentient and knowing being, living under the 
sway of instinct and rudimentary intelligence. 
It moves from place to place in quest of food. 
It eats certain foods and rejects others. In the 
presence of an enemy it knows how to protect 
itself. Following the universal instinct of re­
production, it multiplies.

The body is made up of millions of one-celled 
organisms. While joined in a community of 
cooperative interest, these cells give every evi­
dence of retaining their innate capacities of 
responding, feeling, hunger and reproduction.

Does it seem fantastic to say that the same 
infinitely complex series of telegraphic wires, 
call them nerves if you prefer, which at present 
carry instinctive commands to the individual 
cells can be brought under control to carry any 
intelligent command from general headquarters 
of the king, to create health, life, happiness and 
general activity and well-being?

22
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the simplest possible demonstration. Re­
cently the writer was lecturing at Portland, 
Maine. In charge of my arrangements was a 
young man who has risen from the ranks of the 
East Side Newsboy as have so many other suc­
cessful men. He came into my room one day, 
his face flushed, his eyes bloodshot and said, “I 
have the worst headache I have ever had in my 
life. I think I’ll go get some aspirin.” I bade 
him sit down, relax, and then stroked his head 
a few times to aid the suggestive treatment and 
said gently but firmly, “All pain is passing, it is 
going, going, going. Your head is feeling better, 
the congestion is breaking up, you are getting 
better, better, better. The pain is now miles 
away. You are feeling the restful thrill of per­
fect health. Now get up, take a deep breath, 
rub your hands together, and you will be all 
right.”

He arose, felt of his head in amazement, said 
the pain was all gone and cried out, incredulous, 
“Why I thought this applied Psychology was all 
the bunk.” What really happened was that I 
reached his subconscious with healing sugges­
tions. His subconscious sent orders to the cells 
to conform with the suggestions I was giving. 
The cells obeyed those orders from headquarters, 
rejected the congestion and tension which had 
caused the headache, and the headache was cured 
in one minute.

From this simplest of all demonstrations, which 
I I have used successfully on scores of people, 

up thru all of the more complicated cases work­
ing the healing of disease, breaking bad habits, 
destroying negative emotions of fear and hate— 
the activating principle is doubtless the same. 
The sleeping king in the soul is aroused to give 
forth self-redemptive orders to the subject cells 
and desired results follow. In advanced cases 
of sickness or mental and emotional disorder, the 
cure may not follow so quickly, but if we can 
but learn the way. I should hesitate to fix limita­
tions upon the power of the great self-king in 
directing the myriad subject cells.

Sa v e d  By  t h e  Vie w  o f  Wh a t  He  Mig h t  Be

E
VEN the slight conception of these great 
truths has brought transformation to hun­

dreds of thousands. A vast number of testimonial 

letters from all over the world reveal the extent 
to which students of the New Psychology are 
passing from serfdom to Kingship; from sick, 
ailing, impoverished and inadequate lives to 
triumphant and victorious being.

A young man came forward at the close of a 
lecture at Pittsburgh last winter and said to 
me, “When I bought my first copy of your 
magazine, I had just fifty cents to my name. I 
was a tramp. I had no self-confidence nor faith 
in the future of my life. Clothed in rags. I 
tramped from town to town, an outcast. Today 
I have a fine position, dress well, as you will 
notice, am paying for and furnishing a lovely 
little home, and am about to marry the beautiful 
daughter of the leading citizen of my town. I 
have come over a hundred miles to tell you how 
grateful I am to you and your transforming 
message. It has made a new man of me.”

What happened is that this young man, suffer­
ing from a haunting sense of inferiority in which 
every cell joined, suddenly beheld himself as he 
might be. In place of sending out impressions 
of weakness, impotence and inferiority to the 
subject cells, the general headquarters Hashed a 
clarion call to conquest and victory. Every cell 
doubtless was refreshened, invigorated, and 
charged with dynamic energy. A new man went 
forth to face life’s battle and proved invincible.

if
it:

Tr iu mph a n t  Ru l e r s h ip

W
HAT happens in the Kingdom of the Soul 
is well illustrated by what is happening in 

Italy today. However much we may object to 
certain despotic methods, none can question that 
Mussolini has awakened the soul of Italy, and 
stirred the unambitious, shiftless masses with 
the heroic spirit of Ancient Rome. Never in our 
time or perhaps in all time has the psychology 
of an entire nation been so mightily transformed 
as has Italy’s under its present strong ruler.

What Mussolini has done to transform the 
consciousness of Italian citizens from sluggish, 
unaspiring indifference to dynamic and rugged 
determination to do. be and achieve, every man, 
as King in the empire of his own being, can do if 
he will learn the way and apply himself to the 
glorious task of triumphant rulership.

To the man who has become King over him-

A '
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self, every instinct, emotion and thought tends 
to come under subjection to his iron and un­
bending will. A wise monarch will not attempt 
to repress his unruly instincts, feelings and 
imagination by sheer force of will. This is a 
disastrous procedure. The mutinous subjects 
will be held in check, whirling seas of inverted 
energy, only awaiting a chance moment when 
the ruler is off guard to rush forth in frenzied 
orgy of uncontrolled and perverted action. This 
explains the tragedy of the man of exemplary 
reputation who suddenly commits some heinous 
offense, or the Sunday School youth, or Bible 
school teacher, who suddenly becomes a murder­
ous fiend. If such cataclysmic rebellion does 
not occur the energies required for continued 
repression so deplete the reservoir of power 
needed for triumphant being that life becomes 
dull, flabby and uneventful. Or else the in­
verted energies escape in some disguised form 
and the individual becomes neurotic, and un­
healthy.

No t  Re pr e s s io n , Bu t  Dir e c t io n

re­
re-

HE wise monarch will therefore use 
direction and reeducation rather than 

pression. Instincts will be bravely faced and 
exercised with due moderation in channels so­
cially acceptable or at least where their exercise 
can cause no injury or unhappiness to any one 
involved. Where such release is impossible they 
will be bravely faced, tolerantly understood, and 
redirected or sublimated into useful and creative 
accomplishment.

The emotions of fear, worry, anger, jealousy 
will be brought frankly forth, rationalized, and 
the attention shifted from those conditions or 
persons causing such negative emotions to a new 
set of conditions or individuals which will call 
forth a normal response of pleasure, happiness 
and courage. Thus can every emotion be 
brought under sway and each man can reign

.»visi

supreme as King in the citadel of his own emo­
tional life.

He who learns to master himself may also 
aspire to leadership over others. Men instinc­
tively feel the power of leadership in a man who 
has conquered himself and are drawn to him 
irresistibly.

Cr e a t e a  Ne w  En v ir o n me n t

N
OT only over others can this kingship be 
demonstrated, provided it be, of course, a 

beneficent and kindly kingship, but even over 
external conditions a considerable control may be 
exerted. A startling fact that few realize is that 
man is not nearly so much conditioned by his 
environment as his environment is conditioned 
by, and in a sense is a reflection of, himself. 
That man who is King masters his environment 
and compels it to do his pleasure. If you do not 
like your surroundings change them into a 
new set of objective conditions more in tune 
with your expanding and evolving selfhood.

No man need be the cringing slave of a fixed 
set of external conditions. So surely as man has 
been for centuries exerting his sway over objec­
tive conditions and harnessing up the colossal 
forces of nature to do his bidding and minister 
to his enrichment, so can each man largely de­
termine what his environment shall be. In that 
hour when the individual recognizes that he is 
superior to his surroundings and can command 
them to serve his purposes, he becomes King over 
all he surveys and the emancipation of his own 
soul is at once decreed.

King for a Day! Be not content with so 
limited a reign. All are called to Kingship. 
You can be a King—not for a day, but for ever 
and a day. Claim your regal rights. Occupy 
the throne which was intended for you since the 
beginning of time. Allow nothing to deter you. 
Permit no rebels to thwart you. Be King today 
and forever in the Empire of your own Soul.
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Ro b e r t  Co l l ie r

B
ACK in pre-historic days, the medicine man was 
wont to keep the devils of disease from his tribe 
with charms and incantations and amulets worn 

about the neck. When, in spite of all these, the devils 
crept in, he drove them out with weird yells and the 
beating of tom toms.

Yet sickness and pestilence kept coming back, so the 
medicine man made his charms stronger and stronger, 
adding bitter herbs and nauseous concoctions to make 
the habitat of the devils more uncomfortable for them.

Then came Moses with his Sanitary Code, and it is 
recorded that for long terms of years physicians were 
unknown among the Israelites, and “there was no sick 
or feeble man among them.”

B
UT man. is prone to excesses, and mere sanitary 

codes are not satisfying after excess. He wants 
an antidote stronger than the poison he took. He wants 

the help of some outside force co ward off the punish­
ment he knows is his just due. So he hies him to a 
physician.

And what does the physician do for him? Gives 
him pills made of nauseous drugs or of milk and 
sugar—it doesn’t matter much which. The thing that 
counts is that the physician takes the responsibility 
for his cure off the man’s shoulders and loads it on to 
his own, and to the extent that the man has confidence 
in him and his remedies he will cure him.

E
NTHUSIASTIC students of the new psychology 
point with pride to the thousands of cures their 

methods have wrought, and freely predict the time 
when physicians will be extinct as the dodo. That 
time mav come, but it will be when human nature is

out Doctors
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a lot different from now. It will be when wateli re­
pairers are no longer wanted, and only makers of new 
watches are left. It will be when automobile mechanics 
can no longer find work, and only builders of new 
cars are in demand. It will be when the day of tink- 
erers is past, and only producers of new and perfect 
products are left. Until then the intelligent doctor 
has a necessary place amongst us.

Y
OU see, there are two entirely different planes of 
life. Behind each of us is a Spirit of Life, with 
infinite life at its command, but only one of us thru 

which to express itself. ,
This Spirit of Life enters into your parents and 

comes forth in the form of a babe. That babe grows, 
matures, is you—with back of you a Spirit of Life, 
expressing itself thru you, to the extent that yon 
will permit it.

Something goes wrong with your body—you are sick 
or have an accident. If you are a follower of the new 
psychology, you disclaim this imperfect picture, regard 
it as none of yours and call upon the Spirit of Life 
to refill your perfect image with life. And to the 
extent that you have faith in that Spirit of Life, he 
does it.

I
F, however, you are one of the average run of mor­
tals, instead of sending to the factory for new parts, 

you tinker with those you have. You call in a physi­
cian or surgeon, who works over your damaged parts, 
patches them together or lubricates them, and leaves 
you with a second-rate machine, liable to require the 
services of the mechanic most any time.

It is what Judge Troward would call the difference 
between working upon the plane of primary causation, 
or of secondary. In the one case you take your body­
machine direct to the maker for new parts or a new 
machine. In the other, you get a mechanic to tinker 
with the machine you have.

But as long as it takes so much more mental effort 
to go direct to the maker, the tinkerer’s job is sure. 
As long as human nature is what it is, there will be 
plenty of jobs for auto-mechanics., And for body­
mechanics, too.

Digitized by e



26 Ps y c h o l o g y

an wh0

j Brush­
porters who

The (Story 

<u nconscious

of an

(.rime

-V--
■ x -

Illustrations by

Fred Reinert

Ch a pt e r  I

OHN MACE dismissed his taxi, 
ing aside the red-capped 
crowded forward, he hurried, bag in hand, thru 

the revolving doors of the great station.
He found himself face to face with a close-packed 

steady flowing stream of humanity that swept down the 
Grand Concourse toward the exits—chiefly commuting 
workers entering the city to take up the day’s task. 
Instinctively Mace drew aside close to the wall, and, 
breasting the current, made his way slowly in the direc­
tion of the waiting-room. To him it was an impressive 
sight, this army of toilers, leaderless and without ban­
ners, stepping bravely to unheard music, at the inner 
prompting of duty. The older faces were for the most

Young

part patient and 
passive, but groups of bright­
faced girls were laughing and chatting gayly, 
men, pipe in mouth, chaffed each other boisterously as 
they hurried along. Youth, triumphing over dull 
routine, claimed its meed of pleasure.

Mace himself held no brief against life that sunny 
morning. His sound rest, after many nights of sleep­
lessness, had greatly refreshed him. He felt better 
than he had for months. Still chuckling inwardly over 
his successful getaway from the hotel, he felt no qualms 
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By dCouis
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Screened from 
view by the 
palms, Eage a 
c o u Id sec 
Mace's every 

movement.

• • over the un­
paid bill left behind.

* The purposeful movement of 
the crowd woke an echo in his heart. He too

had his work to do, and the dearest woman the world 
held to work for. The past with its irretrievable sor­
rows was beyond mending. But happiness, hidden in 
the mists ahead, might still be won.

Mace turned into the great waiting-room of the 
Grand Central terminal and stood for a moment ab­
sorbed in the scene. Shafts of sunlight pierced the dim, 
airy spaces of the mighty vault,® and checquered the 
marble floor. Crowds kept pouring in thru the gates 
leading from the train sheds. Moving at first in com­

pact mass, they soon disintegrated into smaller groups 

and were lost in the dense, swirling throng. The warm 
air hummed with the subdued murmur of voices and 
the tread of feet. Everywhere was cheerfulness, color, 
directed energy, efficiency. It stirred his blood.

He had failed to notice a quietly dressed figure, 
lounging by the doorway, scrutinizing the passers 
intently. As Mace brushed by him carelessly, the man 
straightened up with a little nod, as if of satisfaction, 
took a pair of horn-rimmed spectacles with smoked 
lenses from his pocket and adjusted them. When Mace 
moved on toward the information desk the watcher 
followed slowly and stood within hearing.

“A Chicago timetable, please!”
Why Mace had asked for the timetable, he himself
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As he passed into the hall and down the stairway he was

¡scarcely knew. Some vague impulse moved him. to 
turn to the proper page and run his eye along the list 
of hours for departing Chicago trains.

Suddenly the type blurred. Thoughts confused and 
insistent were knocking at the door of his mind.

"Why was he there? The station was the last place 
in the world he wanted to be. He hadn’t any idea of 
going back to Chicago. Certainly not—he had just 
come from there—run away—no, not run away, just 
left because he wanted to. Suppose they started to 
search for him from the sanitarium. Well, he had 
tricked them neatly. That unpaid hotel bill couldn’t 
make trouble, could it ? Oh no, he’d take care of that. 

But Helen—what of her? They’d notify her. She 
would be worrying.

His earlier morning mood of cheerfulness had van­
ished abruptly. The thought of his wife now brought 
no challenge to courage and hope for the future. He 
was gripped by the distressful fear that she was suffer­
ing because of him. Oh, he must not think of her! He 
knew he would weaken.

Involuntarily he shuddered—a symbol of casting 
from him some awful thing looming in the shadows of 
his mind, a fixed ide«, that kept coming back and back, 
again and again. He felt his knees giving way. He 
bowed over the counter, his heartbeat fluttering.
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clutching a revolver in his fingers.

By an intense effort Mace managed to gather himself 
together and look around.

Apparently, nobody was paying any attention to 
him. The information clerks were busy. A man with 
hom-rimmed smoked glasses was standing a short 
distance off, his back half turned.

“What a man I am!” Mace said to himself. “Nobody 
is looking at me.” '

He hadn’t had his breakfast. No wonder he felt 
groggy. A cup of coffee would make all the difference. 
The station cafe would do, he thought. It would be 
quickest. There was something pressing he must do. 
Oh, yes, he knew what it was. He had come to New 

York to consult a specialist, a nerve special­
ist. Some big man who could free him from 
this hideous octopus that was entwining its 
tentacles into the very substance of his 
brain. Oh, he must get help somewhere, re­
lief from this maddening pressure of 
thought. New York had the finest doctors 
in the world. He’d find the right man that 
very day and wire Helen—she wouldn’t have 
long to worry !

This last thought comforted him, thé ner­
vous tension relaxed. As he seated himself 
in the restaurant and took the menu from 
the smiling waiter, he found that his sense 
of well-being had somehow returned. He 
was extremely hungry. With exaggerated 
buoyancy and decision he ordered a hearty 
meal, and when it came, fell to with a feel­
ing of positive elation.

When the man with the smoked glasses 
saw that Maee was safely occupied for some 
time, he hurried to the nearest telephone 
booth.

“Give me Spring 9000, Missing Persons 
Bureau. Hello, that you, Jim? This is 
Eagen. I’ve just located your man—John 
Mace. He’s having breakfast at the Grand 
Central restaurant.”

“Good,” came Jim’s voice. “Don’t let him 
get away—we’ve got a warrant, here for him, 
jumping hotel bill. If he attempts to take 
a train, arrest him.” '

“On what?”
“Oh, any old charge. Trump up some­

thing. Just heard from McNulty, Chicago, 
Mace is well connected. They want him held 
here for some kind of examination. Bug 
house, I guess. We won’t use the warrant 
unless we have to. Watch your step !” 

“All right—-so long.”
The detective pocketed his smoked glasses 

and hurried back to his post outside the 
restaurant.

Screened from view from the inside by 
some decorative palms, Eagen could see 
Mace’s every movement. His breakfast 

seemed half over and he was buried in a newspaper. 
As Eagen watched his man, he realized that Mace was 

bending close to the print, staring at it strangely.
“Gee, I must find out what’s wrong with that paper.” 
He entered the restaurant and walked slowly behind 

Mace’s chair, getting one good look at the page Mace 
was still holding rigidly before him. Then the detec­
tive made his way to an aisle, and out by a door at the 
far end.

Before he again took up his position behind the palms 
Eagen bought a Herald and turned to Page 6.

“He was reading the middle, near the top,” he said 
to himself. “Ah, here we have it—‘Arrival of 
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buyers’?’ He ran his eye down a column of the names 
of buyers in the different trades.

Pausing to look into the restaurant again, he saw 
Mace paying his check and noted that he was leaving 
a good part of his breakfast untouched.

“Some name there gave that fellow a jolt,” he mused, 
folding the paper for safe-keeping, preparatory to tak­
ing the trail after Mace.

Had the name of William Myrick which topped the 
column meant anything to Eagen, a catastrophe might 
have been prevented.

Mace looked disturbed and was knitting his brows in 
deep absorption as he passed Eagen. Nevertheless he 
walked with decision and made straight for the smok­
ing room, Eagen at his heels.

There he sought an unoccupied corner and, with a 
furtive look around, he opened his valise and took out 
something which he slipped deftly into his right-hand 
pocket. Then, closing the grip, he got up and walked 
out quickly, carrying it as before.

Eagen’s next task was to find out what Mace had put 
into his pocket. There was little difficulty about that. 
He resorted to an old trick, just as Mace turned into 
the waiting-room and mingled with the crowd.

“I beg your pardon,” he said, jostling against Mace’s 
right side as if by accident. At the same time he raised 
his left arm so as to shield his own face from observa­
tion. But Mace only scowled and pushed on without 
speaking or looking up.

“It’s a revolver,” decided Eagen. “This is getting 
interesting.”

CHAPTER II

A Detective Sympathizes

“TT feels mighty good to sit down,” said Eagen, as he 
A lighted his pipe and stretched himself on the sofa.
“I’d give half of all I expect to earn for the rest of 

my life if I could relax like that,” replied Mace, punc­
tuating his words with nervous puffs of his cigar, as he 
strode up and down the room.

The two men had struck up a personal acquaintance.
Eagen had been trailing Mace since morning. Had 

he chosen to make an arrest, he could have avoided the 
fatigue of following his quarry on what seemed to be 
a restless, tireless quest of distraction—down to the 
Battery, into the Aquarium, along the East Side, up 
Fifth Avenue, into the Public Library and finally into 
the Museum of Art at Eighty-fifth Street. He had, 
however, resolved early in the day that he would handle 
this case differently from the usual run because, some­
how, he felt Mace deserved the utmost consideration.

His opportunity came for a change of tactics when 
Mace subsided on a bench in front of Rosa Bonlieur’s 
masterpiece, the “Horse-Fair.” This was the psycho­
logical moment for Eagen and he put his plan into 
action without delay.

“It doesn’t seem possible a woman could have 
painted that!” Some one was apparently thinking out 
loud.

At the sound Mace faced about to find a man stand­

ing just behind him, his arms folded, studying the pic­
ture with deep interest.

Mace was not startled. The speaker had a vaguely 
familiar look, but presented no actual resemblance to 
anyone he knew. Whatever it was, it attracted his 
dazed and tired mind toward the stranger, and when 
he took a seat on the bench beside him Mace felt an 
impulse of friendliness and was glad to divert his 
thoughts by having someone to talk to.

This started the acquaintance of the two men. By 
evening they had dined together and were on terms of 
good fellowship. Nevertheless, Mace remained guarded 
and reticent about himself, while Eagen was still w 
watching his opportunity to extract, by tactful ques­
tioning, some definite information.

Following the advice of his new-found friend, Mace 
had taken rooms at the Metropolis. The detective had 
gone up with him. Mace’s state of intense nervous rest­
lessness was very evident. It was plain too that he 
clung to Eagen’s companionship.

“Well,” went on Eagen after a moment’s reflection, 
“up here on this quiet top floor you ought to be able to 
relax and get a real sleep.”

“Sleep ? If I should sleep, Heaven knows what might 
happen!” He bit his lip, cheeking himself abruptly, 
then added by way of explanation, “I’m living on my 
nerves.”

“That doesn’t seem very wise. Been to a doctor?” 
“Just what I’m here for. I arrived from Chicago 

yesterday for that very purpose.” -
“You have some one in mind then?” asked Eagen.
“No. I wandered all over the city this morning. 

The sights distracted me. I felt better.”
Eagen was persuaded that his man was at least abso­

lutely honest.
“I’m afraid your taking up with me prevented a visit 

this afternoon. Sorry.”
“Not at all, not at all,” protested Mace eagerly. 

“You’ve done me a lot of good.”
“Mighty glad of that. But don’t you think a good 

sleep would be in order now? Then consult someone 
first thing tomorrow ?”

Without replying, Mace walked to the window and 
looked out.

“How many stories are we up anyway ?”
“Eighteen, I think.”
“There wouldn’t be much left of a man if he fell out, 

I suppose?”
“Just enough to tell the tale,” laughed Eagen. Could 

it be that his companion had thoughts of suicide?
Mace wheeled around with a shudder and again took 

up his restless pacing.
“Poor chap. I wish I could help him,” thought 

Eagen. “I’m glad they left it to me about serving that 
warrant. I think he’ll be safe enough till morning, tho. 
His people will get here tomorrow—he needs a doctor 
more than anything?’

“Do you know any New York doctors?” he ventured.
“No, I don’t” answered Mace, drawing up a chair as

tho interested.
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Cutting Your
Ima g in a t io n

By (Sthel 

¿Caros

“How’s this for 
a report, Mr. 
Chief A I - 

chemist?”

Illustrations by Fritz Rex

“TT TITH all thy getting, get imagina- 
w/V/ tion,” counsel the Wise Ones. 
” ’ “But where, oh where, can we get 

imagination?” wail the Aspiring Ones.
Now imagination is a department of that 

great workshop we call the mind. It is 
able to turn out no end of wonderful 
products. But it must be furnished with 
ample and appropriate raw materials. And 
the little alchemists who conduct the work­
shop must be kept on the job.

William James begins his chapter on 
this subject in this way: “Imagination. 
What it is: Sensations once expressed, 
modify the nervous organisms, so that copies of them 
arise in the mind after the original stimulus is gone. 
No mental copy, however, can arise in the mind, of 
any kind of sensation which has never been directly 
excited from without.”

In other words, the Chief Alchemist in the Imagina­
tion laboratory cannot produce unless he is given some 
materials “from without.” So we will have to find out 
who is lying down on the job.

Silas S. Neff in his book, Power Thru Perfected Ideas, 
says:

Imagination begins where observation ends. . . . The degree 
of perfection of ideas or ideals formed by imagination depends 
upon the degree of perfection of those gained by observation. 

The number of ideas resulting from imagination is determined 
by the number received by observation. In other words, the 
great power of construction and creative imagination depends 
upon great power of observation. Relatively considered, the 
really important function of observation or perception is to 
supply material for the products of imagination.

Ah, now we have run down the guilty ones. Who is 
responsible for this function of observation ? Wake up 
and get on your job, Seven Senses. Sight. Hearing. 
Smell. Taste. Touch. Temperature. Muscular. Take 
a few lessons in Efficiency. See if you cannot improve 
the quality of the materials you are taking into the 
laboratoiy. There isn’t any magic way to acquire a 
vivid imagination. It is impossible for the mind, won-
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'Well, it is cylindrical in form, 
Small in size.

in eireum-

derful as it is, to turn out finished products that will 
bring in nice fat checks, when it has to make them out 
of insufficient and inferior materials. All mental effort 
created out of vague impressions is a misapplication 
of energy. The result is mediocrity or utter failure.

“Come hither, Sense of Sight. Tell me all you can 
about this object. What is it ?”

“A pencil.”
“Fine! What else can you tell me ?”
“There are several colors. Green. Brass color metal 

cap for the red eraser. Wood color where 
the paint has been cut off. Black lead. 
Gold lettering.”

“Great! I guess the Chief Alchemist 
can’t kick about not getting a good idea 
of the colors. What other impressions 
can we take to him?”

«•

pointed at one end.
6% inches long. 1 inch
ference.”

“Now let us be sure 
miss anything. Take 
good look.”

“It is lying motionless on a 
desk, a distance of about twelve 
inches from, and in a north­
westerly direction from the 
typewriter.”

“Shake, little pal. 
The boss ought to 
give you a raise on 
that report. Let’s 
remember in the 
future, to take in all 
there is to see.”

“Hearing! Let’s 
hear from you.”

“Nothing to 
port.”

“Nothing?”
“Well, there would 

be a sound if the pencil 
were struck against some­
thing.”

“That’s better. Next ?”
“Smells sort of woody.”
“Tastes ditto.”
“Now, Touch, get all your nerves 

busy, and tell us what you find.”
“It’s smooth, and about the same 

perature as the room.”
“Now put your muscles to work, and see 

if there isn’t something more to tell us.”
“Hm-m. Weighs about one ounce.

Hard. No pushing resistance. Bending resistance.”
Now that these vivid impressions have been carried 

into the Chief Alchemist’s laboratory, let us hear what 
he has to say:

“That mental picture is just about perfect. But we 

and not 
another

“How Can I get fat checks from a 
report like this?"

must exhaust this subject of the pencil. Ideas which 
surround a subject are like links of a chain, and the 
weakness or strength of an article or story lie in the 
ideas accumulated around a subject. If there are only" 
a few links in the chain they are more than likely to 
be weak, indefinite, and not original. Every aspect of 
a subject must be grasped. The pencil must be studied 
from every conceivable angle, so that there will be a- 
great many links to our chain,; and every link will be 
a firm, strong, vivid impression. In the. difference be­

tween vague impressions and vivid 
impressions lies the turning point 
from inferiority to superiority.” 

Having delivered this speech, the 
Chief Alchemist called in some other 
helpers, and in due time they brought 
in reports something like this: “I 
went out into the forest where cedar 
trees grow. Watched the growth of 
the great tree which furnished the 
wood for this little pencil. Years and 
years ago, a tiny shoot pushed its way 
thru the soil. Up and up it grew, 
ever reaching toward the sun, until it 
became a giant cedar. Proudly it 
stood thru summer’s heat and winter’s 
cold. ‘Upon its bosom snow had lain. 
It intimately lived with rain.’ Birds, 
nested among its branches. In time 
it was cut down. Floated down the 

river in a raft with other trees. 
Went to the saw mill. . . . ” And 
so on until it was ready to be 
made into a pencil.

Another helper told about his 
visit to the tropics to gather the 

rubber; and how it was pre­
pared for the eraser on the 
pencil. Another gave a 
graphic description of his ex­
periences deep down in tlie 
earth where he mined the tin. 
The one who went to far-off 
Siberia for the graphite told a 
thrilling tale about his trip. 
Next they prepared the paint. 

Then they described the as­
sembling of the materials in 
the factory. The whirr and 
buzz of the machinery. The 
busy hands that worked so 
swiftly and deftly. The odor 
of cedar. Finally they saw 
the finished pencils packed 
and shipped.

One energetic little fellow followed a pencil to see the 
people into whose hands it fell. Noted the uses to 
which it was put. The value and importance of the 
work it did. And so on.

“Now, Mr. Chief Alchemist, how about.it? Have 
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we brought vivid impressions of that pencil ?” 
“Well, I always have had impressions of pencils. But 

I’ll see that little green one if I live a hundred years. 
What’s more, I can make others see it. Vivid impres­
sions bear the same relation to a vivid imagination that 
powder bears to a bullet. A bullet is a harmless, inno­
cent tiling in itself. It’s the power behind it that makes 
it effective. And it’s vivid impressions behind 
the imagination that make it effective. The 
person who wants to improve his imagination 
should practice observation as a musician 
practices the scales, or a typist practices 
‘qwert’ and ‘poiuy’ on the typewriter. When 
reading a newspaper or a story, all the senses 
should be put to work to take complete mental 
pictures to the laboratory.

“I know what I am talking about. I had 
been asleep almost as long as Rip Van Winkle 
was, when somebody got busy and awakened 
my helpers and me. 1 don’t want to boast, 
but we are beginning to produce. We haven’t 
quite reached the degree of perfection of the 
South American rastreador, or trailer, that 
John Burroughs tells about in his book, 
Signs and Seasons. He could give Sherlock 
Holmes some pointers. ‘This man’s eye, ac­
cording to accounts of travelers,’ says Bur­
roughs, ‘is keener than a hound’s scent. . . . 
His perceptions are said to be so keen that 
the displacement of a leaf or pebble, or the bending 
down of a spear of grass, or the removal of a little dust 
from the fence are enough to give him the clew. He 
sees the half-obliterated footprints of a thief in the 
sand, and carries the impression in his eye till a year 
afterward, when he again detects the same footprint in 
the suburbs of a city, and the culprit is tracked home 
and caught.’ ”

Just as an artist combines two colors to make a new 
one, so the Chief Alchemist takes a bit of this vivid 
impression, and a bit of another one, and produces a 
brand new idea.

Warren Hilton in his Applied Psychology says: 
“Creative Imagination takes the elements of the past

After some vivid impressions.

as reproduced by memory and rearranges them. It 
forms new combinations out of the past; forms new 
combinations of ideas, emotions, and their accompany­
ing impulses. ... It combines these elements into 
new and original mental pictures, the creations of the 
inventive mind.”

Now, after much compounding, and many mystical 
processes, the Chief Alchemist has a new idea. He 
dances with joy. Little vibrations begin to hop, skip 
and jump down the spine. There is a quivery sensa­
tion around the heart. The head buzzes as the Chief 
and his assistants work feverishly to put the new ideas 
into shape. Seize your pen, or sit down at your type­
writer. The whole mental force is busy pouring this 
brand new concoction down thru your fingers out onto 
the paper. The energy and excitement of the little 
workers in your mind are contagious. Your whole body 
throbs with elation. Thrills! A whole fountain of 
them! And then comes the check!

And the way to success in any field is along that 
same path—a Trained Imagination, making full and 
accurate reports to the Brain, which, in its turn, directs 
the activities that bring RESULTS.

Begin now to observe. Open your eyes. Open your 
brain. See things, and think about what they are and 
what they mean. Get their relations—to you and to 

others. Connect them up with other 
things you have observed. Then 
construct uew combinations thru your 
imagination. Thus you will enlarge 
yourself and enlarge your world.
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W. ¿J/dieelock
President of “Poor Pfchard” 

^Discusses Ad v e r t is in g  
as a (Career

<T three o’clock on a cold winter’s morning a 
Z\ slender young man stamped about at the corner 

X ^.of Seventh and Chestnut, Philadelphia, impa­
tiently waiting for the street car that had just swung 
into view several blocks away. As he waited there a 
biting north wind sent shivers thru his body. The roar 
of racing presses was in his ears and freshly type-set 
galley proofs were still dancing before his tired eyes.

The young man had the grand title of “Libel 
Editor” for the Philadelphia Press. From six P. M. 
until two-thirty A. M. he had been straining his eyes 
to see that no libels went to press with the paper. 
Comforting thoughts of home and a warm bed were 
gradually winning his mind away from the din and 
turmoil of the press room. The car came to a stop and 
he had one foot on the steps of it when he suddenly 
remembered that there was an unmailed letter on his 
desk. He had to do some quick thinking and make a 
decision with similar speed. Whether to go back, get 
that letter, mail it and then wait another long hour for 
the next car—that was the question. A tired body cry­
ing for rest said, “Forget the letter. It can wait. To­
morrow will do just as well.” An ambitious spirit and 
an alert mind said, “Go back. Get the letter. Mail it. 
You have put time and thought into writing it. It may 
be valuable to you if mailed tonight. It will likely be 
useless to you if you wait.”

The President of Poor Richard, the Advertising Club 
of Philadelphia, sat opposite me in a Pullman diner. 
He leaned back slightly in his chair. Rolling fields and 
forests tinged with the flames of autumn were gliding 
by outside. The waiter laid the check on the table. A 
couple opposite got up and left the car. The steward 
stood by attentively. But there was a far away look in 
the youngish sea-blue eyes of Louis W. Wheelock. He 
was oblivious to all that was going on about him. He 
was looking back thru a period of twenty years, watch­
ing with curious, and—it seemed to me—impersonal 
interest the action of that young man on the corner of 
Seventh and Chestnut at three o’clock on a certain cold 
winter’s morning.

“The decision to go back for that letter was definitely 
the turning point in my life,” Mr. Wheelock said 
simply, as if he attached little importance to the inci­

dent. “For while the letter was addressed to a ‘blind’ 
advertisement I got a note in a few days to call on Mr. 
Jarvis Wood, then a partner of N. W. Ayer and Son. 
Mr. Wood decided to give me a chance as a copy-writer 
and that is how I came to be an advertising man. Like 
most young men I had wandered from job to job up to 
this point. I had done some reporting, tried selling 
and found I was not cut out for a salesman, and was an 
assistant editor on the Philadelphia Press when I de­
cided to try my hand at writing advertising copy. And 
I want to say here that I think every young man’s most 
difficult problem in life is to find the job that he likes 
best and the job that likes him equally well. Once he 
gets the task on which he can gladly concentrate all of 
his interest and all of his energy he has found himself— 
and success is apt to follow.

“My ten years with Ayer and Son were crowded with 
happy experiences. I wrote the first copy that ran on 
Vneeda biscuits. And I have had to write many letters 
denying the coining of that famous word. Because I 
wrote some of the copy on the account I got credit for 
coining the word. But Henry N. McKinney, one of 
the Ayer partners, was really the author of Vneeda.

“Then I decided to go in business for myself as an 
Advertising Counselor. At the end of a year Mr. Wood, 
of Ayer and Son, sent for me. ‘Wheelock,’ he said 
when I called on him, ‘we didn’t know, of course, what 
your attitude would be toward Ayer and Son in your 
new venture. So we have been watching you pretty 
closely. I am glad to say we are satisfied with your 
ethics. We are going to throw some business your way. 
From then on I cooperated with Ayer and Son on 
several important accounts. Incidentally, they called 
me in on the Stephen F. Whitman and Son account. 
This assumed such size and importance that at the end 
of two years I closed my own business, bought into the 
Whitman Company, became their Director of Advertis­
ing, and have been on the job there ever since.

The Vice-President of Stephen F. Whitman and Son 
arose from the table, offered me a cigar, and insisted 
on opening the doors of a number of cars for me as he 
led the way into the Pullman smoker.

“So you are not sorry you became an advertising 
man?” I queried as we sat down again. A foolish 
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In an Interview

with

Robert (Angler

question to ask a man 
who personally directs 
the expenditure of six 
hundred thousand dol­
lars a year on advertis­
ing; a man who enjoys 
advising with the two 
hundred students of ad­

- vertising at the Price 
School of Advertising, 
under the auspices of 
Poor Pichará; a man 
whose son, Louis W. 
Wheelock, Junior, is 
Secretary of F. Wallis 
Armstrong, one of the 
great advertising agen­
cies; a man who thinks 
that a successful adver­
tising man should have 
interests and knowledge 
running the whole 
range of the fine and ap­
plied arts; a man who 

i 
i

was on his way to Washington to fill an appointment 
with the German Ambassador to invite his Excellency 
to speak at a Poor Richard Banquet; a man who will 
represent the Philadelphia Advertising Club at the 
Convention of the Advertising Clubs of the world in 
Berlin next August. A foolish question, indeed, to ask 
Louis W. Wheelock. He saw the question for what it 
was and remained silent.

“What do you think is the one outstanding quality 
needed in winning success in the advertising business ?” 
I then asked to break one of those little silences that
sometimes steal into even the most animated conversa­
tions.

“I feel I know exactly what that quality is, but it is 
most difficult to put into words. For want of a better 
term I’ll call it common sense—a rather uncommon 
article, by the way. I am not a college man, ineiden-

Louis W. Wh e e l o c k

tally, tho I had a good private-school training in both 
character and learning. But I didn’t have the money 
nor the opportunity to go to college. So I have seen 
men with better education and more talent, and it 
seemed to me, infinitely more ability, fall by the 
wayside.

“Now the thing that has impressed me about some 
men that have had all sorts of facts and figures and 
stacks of data was that they were helpless when it 
came to applying their information to actual problems. 
Getting facts and figures is a comparatively easy thing 
for anyone with average intelligence. But the ability
to apply findings in such a way that a profitable result 
will follow is more rare. So I think the practical ap­
plication of facts is the one outstanding necessity in 
winning success in advertising or any other business.

“In passing, let me say I (Continued on page 86)
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Other ¿Men Who

By Charles 

Eldredge

M
ANY, years ago in the dead 
solitude of the Rocky Moun­
tains of Colorado, a pick-and- 

shovel gold-seeker climbed on a boulder 
to rest and think, and nurse his old 
black pipe.

-Tramping miners were plentiful in 
those days, a little gold had been found 
in Colorado, and many prospectors 
drifted in to try their luck. They built 
cabins, or put up tents, but often then’ 
lodging was the poor shelter of the 
trees and their board the paltry 
charity of the wilderness.

Some of these fortune hunters stayed 
a year or two, but the most of them 
after a few months, grew tired of the 
exile and hardships, cursed their ill- 
luqk and the lifeless, homeless solitude,
and disappeared. -

It was the Fourth of July and, of course, the sun was 
piteously hot, but, following the midsummer rule of 
Colorado, merciful clouds drifted along, wreathed the 
saw teeth of the grim range and sent their cool shadows 
sweeping down the mountain sides. The stiff breeze 
of the altitudes added its comfort, so that this miner

■ >

Illustrations by H. Winfield Scott

got some degree of consolation from his rest and his 
pipe, if he could not get any from his thoughts.

Looking straight at the thing, or glancing at the facts 
from detail to detail, the man found no crumb of conso­
lation in the recollection that he had spent nine years 
among the crags and canyons, panning and shoveling,
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There—impaled on the point of the pick, teas a nugget of gold.

picking and scratching and clawing, in search of pay­

dirt and quartz-croppings, only to meet disappointment 

at every turn.

He said to himself: “I have had my fill, enough and 

a-plenty. There’s gold here, but it’s not for me. I’m 

done.”

Then loosing the double-jointed profanity of the 

gulch, he cursed his misfortune and the wilderness of 

rocks and pines, and shouldering his pick, trudged 

down the mountain.

After coming out of the heart of the forest into the

sun-painted valley, but still in the slough of despond, 

he stopped short and in the excess of his misery, raised
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Victor McLaglen, film star, with his own and neighbor’s children on his lawn at Hollywood.

“ iVLEASE tell me what’s the matter with me,” 
was one of the startling requests made of me by 
a parent the other day. Mind you, there was 

No Faultfinding, No Excusing, No Blaming, No ques­
tion about, “What shall I do about that child?”— 
but what should he do about himself? True, he waited 
until a crisis arose to spur him on to really try to under­
stand, his child and his job as a father, but at least he 
did take action before it was too late. I know him and 
know his child and told him some pretty bitter truths 
(instead of a few sweet lies) and, wonder of all won­
ders, he thanked me and meant it! He had learned to 
be impersonal about personalities—a quality the best 
of us have untold difficulties in acquiring.

This man is not alone in his desire to understand his 
children, to get back to the causes of what made them 
what they are and correct these causes. Many more are 
joining the small army of parents who are awakening to 

the fact that love and instinct will not serve them as 
sufficient guides in helping their children develop to 
meet the conditions of this day and age. I know hun­
dreds myself, know their intimate personal problems, 
know the efforts they put forth to solve them, and have 
learned that there is one vital limiting influence which 
retards their application of all the fine and helpful 
facts they read and think about when they study child 
management.

Fresh in my mind is the case of a father and mother 
whose child is extremely nervous. They have searched 
high and low from this specialist to that in efforts to 
locate the reason for this condition. All the money, 
time and effort have been spent in vain, for the cause 
lies right in their own home, within themselves. They 
are kind, sincere and lovable people but their method of 

- handling their children is based on domination. They do 
not know it, but they treat them as inferiors. They be- 

Digitized by Google



39Fe b r u a r y , 1929

little them. They require them to constantly adjust 
themselves to the mental plane, customs, traditions, 
fancy and whims of their adult minds. They cause 
them to repress their natural childish instincts. They 
provide no normal outlet for the emotional impulses 
which their children must be permitted to express. 
Nature has to compensate and release this energy some 
way, so she has created some external habit of nervous­
ness. This force, the children’s energy, must be al­
lowed to materialize itself somehow. If no constructive 
channel is provided, a destructive one will present 
itself.

The one child who is most nervous has already ac­
quired almost a total dependency upon the parent. He 
has not been allowed to think and reason for himself. 
He has been dominated into following certain rules and 
regulations without understanding the why of them. 
These parents are honestly searching for a solution to 
their problem.

In another case there are two parents who will talk 
by the hour about their children, a twelve-year old 
son in particular. They will discuss his progress in 
this, his failure in that, his needs and how to fill them. 
I have known them to seek information about how to 
train and develop their children from physicians of 
every school of medicine, from psychologists, from 
ministers, from school teachers and what-not, and re­
gardless of all the data they have gathered, they 
continuously hop from one source to another for more. 
They do want to help their children, but it is the same 
old story of looking for every cause they can find which 
will deal with external effects and leave them out of 
the picture.

Their attitude toward their job is characterized by 
indulgence. The little boy is weak physically, so they 
promptly see to it that he is saved all the exercise and 
physical activity which would stimulate his body to 
normal growth. He cannot contact other boys on an 
equal basis, so they make sure he does not become 
“upset” by having to play with them. They let him 
escape thru reading books and playing solo games, 
robbing him of every opportunity to meet all the neces­
sary experiences for development which make up a 
normal child’s life. Every incident of this child’s day 
is governed by what satisfies his mother’s sentiment.

I know this woman to be sincere, honest and truly 
in love with her children. She has. however, not 
learned how to express that love. It is a paradoxical 
thing that tho she would make every sacrifice for these 
children, she is still expressing love of self in her han­
dling of them.

Now Mother Nature abhors the artificial hot-house 
plant. When removed from its circumstantial mother 
uts house) it cannot stand up against the elements of 
life which demand that it either meet and overcome 
them or die. So it is with these children. They cannot 
fight the battles of life—their parents have done it for 
them. They cannot protect and shield themselves. 
They are dependents. They will be incompetent. They 
are on the way to becoming nothing less than human 

parasites. They are the products of mothers and 
father’s who take what we call “Love” for granted, who 
are in the grip of the poets, the fictionists and the 
songsters who happily paint love as a purely emotional 
or weakly sentimental thing. They do not know that 
true love of the spirit can only find its finest expression 
insofar as it goes thru the tempering processes of 
reason.

Why is it that these parents try hard to gain helpful 
knowledge of how to train their children properly, and 
even if they gain some understanding of it, almost com­
pletely fail in using it ? Surely some parents must 
know how to overcome the confusion, the bewilderment, 
the blind groping for a way out. Many do know how. 
They are the ones who are blessed with the natural 
ability to divorce sentiment from reason, yet bring 
them together again at the right time in the right place. 
The rest of us who do not have this super-power must 
learn how. There is no other way to realize on our 
hopes for our children.

The harmful forces of domination and indulgence 
are but by-products, in turn, of one great governing 
cause which is at the root of all parent-and-cliild 
problems. If it is evaded we cannot expect to succeed 
in our efforts. If we will frankly face it we shall go 
far towards bridging the great gap which stands be­
tween our personal knowledge of child-training prin­

ciples and our child-training practice.

We all know that how we feel about what we think 
governs our actions. What our fundamental attitude 
is toward our children (whether we are conscious of 
adopting it or not) will surely indicate how we will 
deal with them.

There is no great secret about this master cause I 
have mentioned, unless its mystery lies in the fact that 
we never happened to think about it. It merely con­
cerns the simple little matter of what and how you feel 
about your children. It is a mental and moral afflictioi 
which is not necessarily peculiar to parents. We all 
have a little of it, but in the case of parents it is a 
particularly dangerous thing, for it affects a little child, 
who is individually and collectively the greatest 
potential force in the world.

I have a special pet name for this affliction: it is 
“POSSESSIVITIS.”

The most interesting thing about this Possessivitis 
germ is that once we recognize its existence, we all 
think the other fellow has it and. of course, cannot sec 
it in ourselves.

To be afflicted with it means that we permit our emo­
tions to run away with us thru the false pride of posses­
sion. We might call it a parontal-ownership-coniplex.

It is an easy thing to discover just how little or how 
much of this false pride we possess. The only difficulty 
is that since it takes us down so many notches in our 
sense of self-importance, we naturally have a tendency 
to get away from any and all consideration of it.

The symptoms of Possessivitis are numerous and re­
veal themselves to us even’ day in every situation which 
arises with our children. When we isolate them we 
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cannot help seeing how it influences our every act.
The only solution for this Possessivitis-Coniplex lies 

in our ability for self-detachment and self-defacement 
—the impersonal point of view.

Our guiding motto or slogan has to be, What our 
Children Are, We Have Made Them! We are solely 
responsible for what they will be. Our sincerity in 

this new attitude can only be measured and has its only 
value when reduced to terms of decisive action.

Here is a good way to discover just how badly your 
children may unknowingly be affected by your funda­
mental attitude towards them.

Ask yourself these questions but remember not to 
give yourself any benefit of the doubt:

fifteen Questions for Barents

9.
tions 
him) 
way?

1 Do I think 1 have done the finest and most wonderful 
• thing in the world by bringing my child into it? 

Have I ever given a thought to the fact that creation and 
recreation, production and reproduction, form but a simple, 
common, universal law of life found everywhere in nature 
—and that I have merely complied with this law as Nature 
intended I should?

Have I ever reflected that my child doesn’t really be­
long to me at all, but to all mankind? Do I know 

that I am quite insignificant in comparison with my job? 
Can I take the impersonal view that I am merely the instru­
ment, the medium, the agent thru whose hands a soul passes 
for such guidance and culture as it needs?

3 Did I ever recognize the truth that the mere fact
• that I possess a child is no indication nor guarantee 

in itself that I also have the ability to train it? Do I know 
all there is to know about my child and his needs? Can 
anyone tell me anything about my child? Just what have 
I done to understand him better? How many books, articles 
and the like on child training can my library boast of?

4 Do I require my child to adjust himself to my whims,
• fancy, convenience? Do I measure his acts, his be­

havior purely from adult standards? Have I ever thought 
that it was my job to adapt myself to his physical, moral, 
mental, social and vocational needs (in addition to the 
common necessities of clothing, shelter, food and the like) ?

5 Do I try to re-live my life, my desires, my dead hopes
• and ambitions thru my child, regardless of his own 

individuality?

6 Do I try to see my belter traits reflected in my child’s
• conduct? Do I attribute his faults to throwbacks of 

disliked aunts, uncles, grandparents and so on? What other 
ways do I shift responsibility away from myself as a means 
of avoiding what my conscience tells me?

Do I use my child as an outlet for showering affection 
as a release for my own suppressed or thwarted emo- 
and love life? What am I giving him (or doing to 
in return for his serving me as a handy foil in this

10
Do I try to compensate for some inferiority of 
my own and gratify my Ego by assuming the atti­

tude of domination over my child?

Il Do 1 glory in self-sympathy and misapplied self» 
sacrifice? Did I ever realize that every time I 

indulge my child I am in reality indulging myself, merely 
satisfying my own sentimentally distorted parental impulses 
to over-pet, over-fondie, over-caress a thing I own—as a sop 
to my vanity? What harm am I doing when I try to over­
protect and over-shield my child? Are the psychologists 
right when they tell me I am developing a Parent­
Dependency-Complex in him? And that the motive back of 
my efforts to keep the child dependent upon me is a sub­
conscious one to retain his love thru forcing him to need 
me, rather than inspiring him to self-reliance?

1 Are most of my efforts (unconsciously, of course)
to advance my child’s record and reputation in 

school, social life and the like really based (in the final an­
alysis) on an underlying motive of reflecting my own impor­
tance thru his achievements? Is he being used by me as 
an instrument by which I may become publicized in my 
community, amongst my relatives, neighbors, associates, 
friends? Is he a sort of personal publicity agent for me? 

. When I become chagrined over his failures in the com­
petition of his little world, is it because this wounds my 
vanity as his parent? When I blame him is it because he 
causes personal annoyance to me and my name? Are my 
excuses for his behavior really indirect and subtle excuses 
for myself? In other words, am I following the sugges­
tions of my senses rather than the dictates of my reason?

13.
indicate

As I read over these questions did I adopt a de­
fensive and defiant attitude? Wbat does this 
to me?

7 About this matter of a child’s “duty” to his parents.
• Do I consider him in debt to me for bringing him 

here? Did I ever think that the obligation is entirely on 
my side toward him?

If any or all these things do not apply to me, can 
I not hold a conference with myself and use them 

to suggest some way in which 
ownership attitude?

14
I may be expressing the

Q Did 1 ever consider that my child has “rights” rela­
tively as important as my own? Also that he is due 

as much “respect” as I usually worry, fret, fuss, scold and 
command him into giving me—not necessarily because I am 
deserving of it, but just because I am his parent—his master 
—his boss? Do I treat him as my inferior? How often 
do I belittle him?

Does not the relentless 
leave any loophole for

(Answer: This fellow says he is sorry to give you a bad 
half-hour, but he can’t go back on liis pledge to his 
friends—The Children. Also this thirty minute analysis 
may bring you a lifetime of good.)

15 fellow
even a

who is writing this 
temporary escape?

Digitized by Google
£



Fe b r u a r y , 1929 41

The

O)tory
of
H. H.
Culver

Harry H. Culver, founder of Culver City, California. President National 
Association of Beal Estate Boards.

By
Hazel Manley

HEN the National Association of Real Estate 
Boards convened at Louisville, Ky., in June, 
Harry H. Culver, of Culver City, California, 

was elected president of the organization by acclama­
tion.

“Culver is more than a multi-millionaire, and he 
made his fortune because he knew the art of selling 
real estate,” a delegate at the convention stated, who 
placed his name in nomination.

“Selling real estate is selling beauty and permanence 
to a world whose legacy from the pioneers was ugliness 
and impermanence,” Air. Culver told his hearers.

Less than fifteen years ago Culver hit the trail west. 
When he reached Los Angeles his capital was low, but 
his courage was high, and he knew how to sell acreage. 
With no more than this for his capital, he dreamed of 
building a city in a barley field midway between Los 
Angeles and the Pacific Ocean. Today, the rose of 
Culver City is breaking forth into its full bloom, and 
Air. Culver’s dream of a beautiful towui nestling in the

Jfre Built 

" (?ity

Id e a
bosom of LriBallona Valley at the foot of the Baldwin 

Hills has become a reality.
“The opportunity was there, but the sailing 
was rough,” Air. Culver told me. “Many said 

it couldn’t be done, of course, but I came 
all the way from Missouri, and naturally 

had to be shown the reason why. I 
had full confidence that I could sell 
real estate, and I was willing to 
back that confidence with the ap­
plication necessary to put it over.

“Prior to coming to Los Angeles. 
I had lived out in Omaha and made 
a couple of thousand dollars in the 
real estate business. So I immedi-
ately went into the business of sell­
ing land in lots of an acre or more 
in the vicinity of Los Angeles. For 

four years I kept at this work and became generally 
known as a fair land agent. However, I had accu­
mulated no money.

“To my mind Los Angeles had one disadvantage, 
and that was the fact that it was located several miles 
from the ocean. At that time new cities had sprung 
up along the ocean front because people believed Los 
Angeles was too far away from the Pacific. Between 
the Beach cities and Los Angeles stretched many miles 
of vacant property, most of it being farm lands in 
cultivation.

“As I studied the prospects of future growth, I 
found one locality that to me possessed the possibility 
of a wonderful future. To the south of it stretched a 
range of high hills, and to its north were the mountains. 
The land was level and well drained. It was easy to 
picture the future. Such a location, combined with 
the natural beauties of the surrounding hills made a 
strong argument for my dream city.

“It was a hard fight with debt and hard times to get
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Culver City 
'branch of the 
Pacific South­
west Trust and 
Savings Bank.

Cecil De Mille (seated), the guest-of-honor, listening to Mr. Culver, master-of-ceremonies, at the opening of the Ince 
Studios at Culver City.

the city under way. But 
any man who will con­
sider his salesmanship 
a business, and who 
will put every 
ounce of energy 
and ambition 
into it, will soon 
find that he is 
operating a 
going concern 
with big 

dividends in sight. A real salesman is positive that he 
is in the one occupation in the world where any man 
can get the quickest results. He knows that a con­
stantly developing future is ahead of him—because the 
greater the efforts he puts in, the greater will be his 
reward.

“After my brain was a-whirl with the idea of a city 
half way between Los Angeles and the ocean, I made 
a plan that was so speculative that it required all the 
courage I could muster at the time to offer it. But the 
idea had to be sold, and it was with this idea that I 
went to the owners of the property. The price for the 

land I wanted was $375,000, and the sum I had to offer 
as a cash payment was less than one thousand in cash.

I’ll admit it required all my nerve to suggest they 
take all the small cash I had to offer as a first pay­

ment and allow me to cover the remainder of the 
amount with mortgages which were to be written 

in such a way as to be cleared off piece by piece 
as the individual lots were sold. It was like 
buying a $4,000 automobile with a cash pay­
ment of $75. It was up to me to sell the idea 
to the owners that they were safe, and after 
a two-liour session, they accepted my prop? 
osition. I shall never forget how I stepped 
on the gas going home. .

“In that barley field I erected all kinds 
of magnificent buildings and I forgot all

about the speed laws during my ride home that night. 
Soon the time came when I was forced to remember the 
high cost of gasoline and everything else. The 
European war was on and the country got panicky. 
It took real brass to suggest buying real estate to any­
body, and I had my precious barley field and a debt of 
$368,000 on my hands.

“The money I had counted on from receipts of the 
sales to meet my obligations did not show up,, for the 
very good reason that there had been no sales. I had 
arranged with an investment company to finance the 
building of my homes, and the company hit the wall.
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This is the barley field where Harry Culver first erected Culver City in his mind.

The bankers held a session and it was their quick 
decision to dosé me out.

“It was up to me then to sell myself, and that is 
both the hardest and the easiest sale that any salesman 
is ever expected to make. Any man who sells any­
thing, whether he be a novice or an old-timer, soon 
realizes that it is the goods, not the wrappings that 
count. A practiced approach is merely a handsome 
wrapping for yourself, and any experienced buyer can 
see thru it. I kept this thought in mind when I talked 
with those men, and I talked as I had never talked 
before.

“Selling the idea that I had not been responsible for 
ithe hard times was easy, but when I begged for more 
time, it was a different matter. Among other things, 
I told the bankers if they broke me it would do me no 
good and be of no 
value to them, while 
if they made me the 
time might come 
when they would be 
glad to have me on 
their Board of 
Directors.”

The time did come, 
and Mr. Culver re­
spectfully refused to 
sit on that board. At 
the expiration of the 
sixty days granted, 
Culver had made a 
sale. The man who 
bought was from Mis- 
souri, and Culver 
claims this particular 
sale to be the most 
gratifying he ever 
put across because 

Headquarters of Culver City Pacific Building and Loan 
Association, the capital of which has expanded in ten years 

from $3,000 to $1,300,000.

he sold the fellow something that could not be shown. 
He related this experience with a note of pride.

“My chief plan for getting customers was to hold 
excursions to the property. I furnished the transpor­
tation and the sales talk to the man who made the 
journey. Our first grand excursion brought out a 
whole family from Missouri. When the prospect told 
me he was a hardware merchant, I naturally suggested 
that he erect a hardware store on the lot I was offering. 
The ^Missouri man looked all around the barley field 
and said to me with a grin, ‘I don’t see any prospects 
that need hardware.’ He floored me for a moment, but 
I thought of the $4,000 cash he was going to invest, 
and I came up with the best sales talk I could manage. 
If any man ever did make an effort to make another 
see thru his eyes, I made that effort to him. I con­

vinced him that the 
future held the hard- 
ware buyers in 
Culver City and he 
gave me his $4,000 
for a deed to the 
property. I saw to 
it that his hardware 
store was the first 
commercial enter­
prise established in 
Culver City.”

Air. Culver believes 
that you must play 
the game of salesman­
ship with the cards 
face up, and that you 
must have confidence 
not only in the prod- 
duct you offer, but in 
yourself. (Continued 

on page 70)
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I
T is immeasurably 
easier to get into a 
rut than it is to get 

out of one. It requires 
less effort to travel the 
tracks we ourselves have

(¿¡all to

leadership

Illustrations by Alex Kurfiss
grooved, or which have '
been made for us by others, than to put on a little extra power, 
add a bit of initiative, suffer a jolt or two and get a grip on new 

ground.

To follow is easier than to lead; and self-discontent causes un­
welcome pangs of conscience. Too much self-satisfaction is an 
affliction readily embraced. The cry of “Let us alone: we’re 
quite comfortable as we are,” is the cry of mediocrity, and the 
principle, or lack of principle, which it implies leads ultimately 
to failure.

Between two given points a straight line is the shortest dis­
tance ; but in going from one point to the other men are prone 
to follow the easier path, even tho it leads them a mile or two 
out of the way, and even tho it is a path made by a deer, a hog 
or a calf. They prefer to travel the old ruts rather than make 
new and straighter paths.

Excessive self-satisfaction has been the ruination of many a 
character. Content to leave things as they are, never helped to 
make things what they should be, either for the individual or for 
the world at large.

Dissatisfaction has been one of the most powerful factors in 
promoting the world’s progress and the progress of the indi­
vidual. It has been a bigger factor, indeed, than necessity. 
China has been an exemplification of this. There has long been 
a necessity there for good highways, railroads, modern methods 
of agriculture, modem methods of manufacture, modem methods 
of government. Mark you, the necessity was there, but the 
potent factor of dissatisfaction had not developed to that point 
where it could bring its force to bear for the good and welfare 
of the yellow race; the Chinese were desirous of being let alone to 
tread in the old, old mt. Now they’re struggling to get out of 

that rut, and they’re finding it a mighty 
hard straggle, for the rut was worn very 
deep.

There is only one true content, and that 
is the content which arises from the knowl­

edge that one is doing his level best to get 
out of the rut of the commonplace. It is 
no crime to be poor, it is no crime to be

e

The esquire, pre­
paring for knight­
hood, passed a full 
night "before the 
church altar, 
meditating upon 
the responsi­
bilities of his new 

rank.
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ignorant; but to be willing to remain in ignorance or 
poverty, that is most reprehensible, especially in these 
days when opportunity lies to our very hand and we 
pan better our condition if we will—and if we will 
hard enough.

To be satisfied with small accomplishments may not 
be a sign of degeneracy, but it certainly is not a sign of 
virile manhood. It is a sign of the rut-roller.
’ Galileo refused to follow in the rut of the ancient 
astronomers and astrologers; Columbus refused to re­
main in the rut of superstition regarding the ogres and 
devils dwelling in the unexplored Atlantic; the 
English knights at Runnymede refused to remain 
pressed down in the rut of tyranny and extortion; 
Luther, Darwin, Newton, the Wright brothers—all 
struck out from the rut of the accepted and marched 
on new ground, forward leaders in world advancement. 
They refused to follow in the groove of the common­
place, and became pioneers of new paths of exploration.

The world is filled with self-complacent, self-satisfied 
mediocrities who are content to jog along in the rut of 
circumstance; but it also has leaders who, like leaven, 
can permeate the mass of human dough and make it 
rise to a more wholesome condition.

The world needs more leaders. If you are a fighting 
man, you may attain to the distinction of leadership 
if you are willing to put forth thought and energy 
enough to get yourself out of the rut of indifference.

Leadership! Does the thought appeal to you ? Isn’t 
it an ambition worth following, the desire to become a 
leader of your fellow-men—or a leader amongst them ? 
To be a leader in advanced thought, to be a leader in 
advanced business methocis, to be a leader in those 
advanced politics which embrace “the righteousness 
which exalteth a nation,” to be a leader in your art, in

. ' 45 

your science, in your calling or profession—is it not, 
for you, “a consummation devoutly to be wished”? 

Get out of the rut. Don’t be content to run in a 
groove. Strive to be a leader instead of resting content 
to be a follower.

Of course not all of us can be leaders; but we all may 
aspire to leadership. And by that very aspiration are 
we lifted out of the rut of the commonplace.

. But'this, too, you must learn if you would become a 
leader of men in any calling or profession, in any 
movement, political, religious or commercial—you must 
learn to be human, to have eyes to see, ears to hear and 
a heart to understand and sympathize with your fellow­
men. Without this humanness you will make little 
progress in leadership. Think over the long roll of 
names in our own country’s list of truly great men and 
you will see that the quality of human understanding 
was one of their chief characteristics. The most truly 
great man is the most approachable. False pride has 
no place in the character of the leader.

Then this also you must consider, and consider most 
seriously: Not you but the thing for which you stand 
is the matter of most consequence. The leader must 
sink himself in the high motive which inspires him. 
The more thoroly you can do this, the more whole­
heartedly you make yourself the servant of your Great 
Desire, bringing all the fine traits of Character we have 
mentioned under the dominance of that Great Desire, 
the bigger and better leader you will become.

The rewards of successful leadership are well wopth 
the cost; and we would not call pecuniary gain one of 
the principal rewards, altlio it frequently is a con­
comitant of leadership. Successful leadership brings 
with it a mental and spiritual exaltation which gives 
a higher reward than could be (Continued on page 63)

The Chinese wanted to be let alone to tread the old, old ruts.
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S
UCCESS in business is merely a matter of healthy- 

mindedness, and has little relation to the amount 
of one’s initial capital or the size of his income. 

Many who attain to large earning capacity and large 
incomes at length fail and flounder, with illness, misery 
and disillusionment as their final dividends. Many, 
persons who live within a very modest budget finally 
manage to guide themselves into a zone of calm, poise 
and contentment.

Business success is primarily not in the purse but in 
the personality. Failure is usually not a money 
shortage but a mind shortage. Not “bloomin’ luck,” 
but blighting luxury, an unbalanced schedule of living, 
a discoverable and curable illness of both mind and 
body, is usually revealed by the analysis of the person 
who fails to get ahead in his business.

First, take an inventory of yourself and try to find

out what is holding you back. Wrong thinking is usu­
ally the basic difficulty in the case of poor business 
management. Are you thinking of failure more than 
success? Are you describing to your mate or your 
business associates just how and why you fail, when 
you ought to be explaining to all these just how and 
why you are going to succeed? Is there within your 
secret, subconscious mind a long-standing inferiority 
complex which argues definitely against the idea of 
success ? •

“John, you will never amount to much, in business, 
because you' cannot stick to anything.” This secret 
thought was still holding a certain man back at the age 
of forty. When he was fifteen an older brother had 
thrust this “failure complex” into his plastic nerves, 
and there it had stuck for a quarter of a century.

But on John’s fortieth birthday something happened.
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Business uccess
Illustrations by J. H. Conlon

The boyhood hurt flashed back—and flashed out.

This same older brother went broke and came to him 
for advice and help. John saw then what he should 
have seen twenty-five years ago—that he had just as 
good equipment for success as his brother; that he 
could “stick” and could succeed. He had been making 
good in a half-hearted way. Now, as in a flash of 
lightning, he saw that within himself were all the ele­
ments needed for success. He helped his brother, of 
course. But the new light and the new faith about 
himself gave him energy for a new burst of-business 
activity which made his fortune.

Second, is your whole life well balanced, so that you 
have some participation in the great human interests 
of work, leisure, sociability, worship? You will find it 
greatly to your advantage in a financial way, to see that 
you have something to do with each of these four chief 
agencies of self-development and human satisfaction. 

Have you a minimum of eight hours of congenial em­
ployment? Devote another eight hours to leisure and 
social affairs, but make all this constructive and more 
or less educational. Eight hours is entirely too much 
for mere fun and pleasure seeking. Unless a part of 
this is given to study and self-improvement, you de­
serve to fail, and you will.

Third, is your business life itself properly balanced ? 
Do you recognize the four factors in a successful busi­
ness career; namely—to earn, to spend, to save, to give ? 
Too many wear their lives out earning while they lark 
the virtue of spending judiciously or saving systemat­
ically. Far too many fail to realize that a certain sum 
of money thoughtfully given to some good cause, is 
indirectly a business investment. Even a greater num­
ber—the majority of business failures, indeed, are too 
much engrossed with the idea (Continued on page 6S)
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<7/01 at Is
Your

By Wilfrid Lay

Type?
An ^Analysis of Jung's Personality Types

I
T was at the end of the tenth year of the mar­
ried life of Hugh and Jessie Brown. After dinner, 
when the dessert had been eaten, Hugh had started 

on his coifee, lighted his cigar and settled himself 
comfortably for a post-prandial meditation.. Or pos­
sibly it was the finishing of his evening newspaper, the 
reading of which on the train back from the city had 
been interrupted by a conversation with Jim Sparks, 
his next-door neighbor.

Jessie got up and, in a nervous hurried manner, 
. began to take the things off 

the table into the kitchen.
Of course there was no 

servant. Hugh’s salary was

Courtesy of Fox Films
Hugh most distinctly did not want to go to the movies.

There are 256 possible com­
binations of psychological 
types. Of these only 16 can 
understand each other per­
fectly. But perhaps you 
prefer a wife—or husband 
that does not agree with you.

This article will help you 
to decide whether you are an 
“intro” or “extro”—and give 
you some practical hints for 
getting along happily ivitli 
your wife—or husban \

about enough 
to pay off on 
the ear and on 
the house, the 
car coming 
first, the house 
next, because 
they had put a 
second mort­
gage on the 
house in order 
to get the pay­
ment down o d  
the ear and 
buy a new 

rug which the living room sorely needed.
“Why” Hugh snapped, “must you chase off these 

things in such a hurry? Can’t you rest a bit after 
dinner and let it sink in ? What makes you hurry and 
strain and tire yourself all out and not be sweet as you 
used to be ?” .

“I thought you wanted to go to the movies tonight. 
There is a good picture.”

“What made you think I wanted to go to the 
movies ?”

This cold question irritated Jessie 
thru and thru. ■

She did not know he wanted to go to 
the movies. She wanted him to take 
her. She put it in that way to him, 
suggestively. So strong were her 
patterns of action, so carefully and 
definitely thought-out were her plans 
of her day’s work and of every hour, 
that when she put into her pro­
gram an evening with Hugh at the 
movies, she had no doubt whatever 
about his wanting to go. His 
question was like a stone wall 
against which she had unexpect­
edly bumped her head.

He followed her into the kitchen, 
after she had cleared the/dining 
table, and had begun her labors at 
the sink, his cigar, which she
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loathed, lolling out of his mouth. Her plan for the 
evening was upset. She realized for the first time that 
he did not want to take her to the show.

Like many a wife, she was a feeling-intuitive woman, 
married to a sensation-thinking type man. Her intui­
tive faculty it was that gave her the ability to form the 
patterns of her day and its evening. The fact that she 
was an introvert (while he was an extrovert), gave her 
plans definiteness. Everything outlined by her in the 
morning before she arose was pictured in relation to 
her own feeling, and thru the day she had carried out 
each detail of it with her suggestive questions, such as, 
to Hugh: “Aren’t you going to wear your raincoat ?” 
He had not thought it worth while, but complied in an 
easy-going acceptance, to please her. He had found 
that if he persisted in not wanting his raincoat, there 
would either be hard feelings, or unmistakable and 
deep disappointment expressed by Jessie, at the time, 
or that later, the subject of rain and raincoats would 
have been brought up for lengthy discussion.

In s t in c t  v s . Re a s o n

HE had also suggested, with a feeling that non­
compliance with her suggestions would entail 

seriously distressing emotions, that Barbara should take 
her lunch to school, and not return at noon as usual.

She liad put in a long day of work on the house and, 
at a high tension, had sat down in the afternoon, before 
getting the dinner, and finished a fine piece of hooked 
rug for Marjorie’s birthday. She had planned, and 
with great effort and merciless pushing of herself, 
carried out, an endless series of things, and—here she 
was up against a blank wall.

Hugh did not want to go to a show. He quite evi­
dently did not want to leave the house at all, where she 
had worked until she was positively sick of it. He 
wanted her to sit down in the living room before the fire 
and just be agreeable, or even silent, while he read a 
book.

He should have married a really domestic woman, 
who wanted not only to work in the house all day, but 
to sit by the fire and darn socks all the evening. She 
didn’t. She couldn’t. She wouldn’t. She would go 
out. even next door to the Sparks’, and leave Hugh to 
his stuffy fire. When they married, ten years before, 
they were both young, and enmeshed in the influences 
of the pairing instinct, so deeply in love with each 
other that they thought they were absolutely so con­
genial they could never find a difference of opinion or 
a deviation of one’s desire from the other’s.

All young people in the early days are likely to be 
that way. It prevents them from seeing the differences 
in psychological types, that exist down deep under the 
pairing instinct—differences that have to be known 
and realized, if the young people are to make a true 
mating out of the pairing.

But in 256 possible combinations of psychological 
types only sixteen are able to understand each other 
perfectly, speak the same language, as it were, have the 
same growth of feeling, the same thinking development, 

the same sympathetic perception of the external world 
(which at the instinctive pairing phase, narrows down 
to a very small, restricted world, each being the other’s 
world). In them, that is. in only these sixteen complete 
correspondences, are found the same degree also of the 
other function, intuition.

Possibly this is what made Heine say that there are ¿1 
thousand ways a woman can make a man miserable and 
only one way in which she cau make him happy.

The average man, too, is likely to be more extrovert 
than the average woman.

Thus come the variations in type, purely psycholog­
ical reactions to self and to the world, from the foui 
functions taken two at a time (2x4=8), and the two 
attitudes of extroversion and introversion (8x2=16), 
thus producing the sixteen types of men and the six­
teen types of women, all noticeably different, out of 
which come the 256 (=16x16) combinations of man 
and woman psychology, as they face each other across 
the dinner table—or the breakfast table.

If complete understanding (in so far as a man can 
understand a woman and vice versa, which is anothei 
question)—if complete psychological correspondence is 
a desideratum in marriage, this is the only way it 
occurs naturally and without effort. Of course the 
desirability of complete correspondence is a debatable 
point. Some people naturally seek their opposites, and 
in the 256 combinations there are all degrees of oppo­
sition from one and two opposing functions with the 
same attitude to two opposing functions and opposite 
attitude.

If a man picks out a wife after reading Count 
Keyserling’s Bool: of Marriage. he will here, in these 
256 combinations, find opportunity to choose the 
greatest strength of that “tragic tension” between two 
polarities.

If young people were conscious of these differences in 
psychological types, they could, if they desired to do 
so, make a conscious choice of their life partners.

The fact that the choice of a mate is made usually at 
a time when the youthful pairing instinct is so strong 
that psychological types count as almost nothing, is 
what gives point to Judge Lindsey’s contention that 
young people who have made the almost inevitable 
mistake of being governed by instinct rather than 
reason, should not be held too rigidly to a continuance 
of their practically unconscious relationship.

Fu n c t io n  a n d  At t it u d e

I
N this article I shall give a preliminary definition of 
what is meant by function and attitude.

Attitude first. Different people have* a different way 

of looking at the world of external reality. Some accept 

it and readily adapt to it. They are the extroverts. 

Hugh Brown is an extrovert. To others the world and 

the people in it present more than the ordinary amount 

of difficulty. They do not easily adapt themselves to 

external conditions. Jessie Brown and her kind an* 

introverts. They have the greater siibj*(tir< factor. 

They instinctively see. not the ('outinntd on page 7?) 
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In an interview with Hazel Hailey

I
I

No longer a vamp. 
Carmel Myers tak­
ing care of mother 
(Vera Gordon), in 

“Four Walls.”

“You are the 
typical Ameri­
can girl," say 
the managers 
to Miss Myers 
now.
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N
O doubt the average girl thinks that if she were 
to be asked to give up her own personality and 
become Helen of Troy, she would leap at the 

chance.
Or Dido. Or Cleopatra, or any of the famous 

charmers of history who drew men to them as the flame 
draws the moth, who lived in and for their passions, 
sure of their beauty’s empire over the hearts of men, 
and thru them, of the world.

“I suppose it must seem rather gorgeous, to those 
who have never tried it,” mused Carmel Myers, famous 
screen seductress, as she sat, big-eyed and childish, in 
a blue satin négligée, on a small straight-backed chair 
in her apartment.

The room was full of divans, of squashy big chairs of 
all kinds, but these she declined with a shake of the 
head.

“I know there are softer chairs, but I’d rather sit 
here,” she laughed. “This little chair is emblematic of 
all I feel most strongly about just now. I want so 
much to get away from the ‘divan drama* that I can 
hardly bring myself to sit on one of them.

“Do I sound a little mad? I’m not. Let me ex­
plain.” Swinging a bare white foot in its satin 
mule, she took a breath and began : 
“For several years I have been someone 
other than myself. A sort of female 
Jekyll and Hyde, so far as my 
screen parts and my real per­
sonality are concerned. 
Most of my acting has

been done on chaise­
lounges and the cloth­
ing industry would 
have gone to the 
wall if it had de­
pended on me 
for support. 
Men and wo­
men I met— 
some of them 
my friends, 
who should 
have known 
better — 
have felt it 
incumbent 
upon them
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—And 
Have 
Compelled 
the 
¿Managers 
to Let Me 
¿Prove It• * '
to make . ‘wise­
cracks’; about 
vampires whenever 
I appeared. 
Women have taken 
their husbands out 
of the room when 
I came in.

“All because the 
first part I ever 
played in pictures 
was a ‘pictorial* 
one, and I became 
branded as a type. 
Now I have been 
a screen vampire

M P !

The pose which made the managers make Carmel a vampire.

Carmel Myers and Nils Asther in 
her newest picture, “Dream of 

Love.”

until the producers and the public alike have forgotten 
that I can be anything else.

“All this time my friends of my own age have been 
just the American girls they 

were born to be, and that I am, 
too, off the screen. And I 

have envied them, while, 
I suppose, some of 

them were envying

“Probably

Miss Myers as Zaya, 
in “Tell It to the 

Marines.”

Digitized by VjOOQie

the average girl thinks it would 

be fun to be one of those women 

who slink and slither and lure 

all day long (by the way, who 

are they and where are they? I 
have been acting them, but I 
have never seen one), and to 
watch men groveling at your 

bare, bejeweled feet.

“Oh, it isn’t such fun. I have 

been Cleopatra and the rest of 

the sirens, temptresses who 

blinded men’s eyes with their 

beauty; lovely ‘depredacious’ 

ladies who never had to wonder 

whether the telephone would 
ring Saturday night or if George 

might be taking that blonde stenographer out to lunch. 
“And oh, I am so tired of them, so nauseated with 

them, so ready to throw away the plumes and the dia-
dems, the sandals and bracelets and bangles and all the 
rest of it, and be just an American girl again.

“Host of all I want to purge myself of their passions, 
to which I have had to give house at the same time that 
I wore their clothes, talked their talk and lived their 
loves and hates and greeds. ’

“Very little that is high and beautiful and passionate 
in the truest sense falls to the lot of the screen ‘other 

woman.’ Ugly desire, selfish, conscience­
less motives, unrestrained hatred 

and envy and avarice, these 
(Continued on page 89)
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Else ¿Does!

Cheer Up! ITou Don’t 3tfave to J^eel Ill 

Just Because (Someone

I
MITATION plays a very important part in the 

molding of our future lives. We are all bom 
imitators and, with the possible exception of some 

one thing we may be interested in, have very little 
originality. Even those we look upon as the brightest 
minds spend a great deal of time reading the theories 
and experiences of others, and absorb a major part of 
their ideas from such reading. Such forms of imitation 
should be encouraged, for it tends toward self-better­
ment.

But there is a form of imitation which might be 
called sympathetic imitation, that has a great bearing 
on our physical and mental well-being. This is most 
pronounced in those who are naturally rather sensitive, 
impressionable and sympathetic.

Multitudes of well attested facts show the sympa­
thetic connection between mind and mind; and sympathy 
between the mind and the nervous and muscular system.

In all cases of Sympathetic Imitation, there is al­
ways more than one person concerned; and in general 
it exists in the highest degree when the number of per­
sons is considerable. Some one or more of these indi­
viduals is strongly agitated by some internal emotion, 
desire or passion; and this inward agitation is ex­
pressed by the countenance, gesture, or other external 
sign. There is also a communication of such agitation 
to the minds of others; they experience similar emo­
tions, desires and passions. And these impressions are 
manifested in expression by similar outward signs.

In few words, when we are under the influence of 
this form of imitation, we both act and feel as others. 
We usually speak of this condition as being “suggest­

ible.”

These outward manifestations happen not only in 
consequence of what we witness in others, but in virtue 
of an implanted or natural principle. In its ordinary 
action this is generally understood, but I doubt if the 
average reader understands to what extent his life is 
molded by this Sympathetic Imitation.

Abundance of instances, many of them frequent and 
familiar, show the existence of this Sympathetic Imit/v

Says C. Franklin Leavitt, M. D.

tion; in other words, there is a human feeling and in 
the signs of these feelings a power of contagious com­
munication by which they often spread themselves 
rapidly from one to another. Whenever we see in the 
countenance of another individual any sudden change 
of expression, more especially such a change as is ex­
pressive of any particular passion or emotion, our own 
countenance has a tendency to assimilate itself to his. 
Everyone is conscious of this when looking at a person 
under the influence of laughter or in a deep melancholy. 
Something too of the same kind takes place in that 
spasm of the muscles of the jaw which we experience 
in yawning; an action which is well known to be fre­
quently excited by the contagious power of example.

Let a small child start to cry and it is not long before 
his playmates are indulging in the same thing. Watch 
a crowd gazing at a tight-rope walker going thru his 
stunts at a dizzy height. They seem not only to be 
filled with the same anxiety, which we may suppose to 
exist in the rope walker himself; but they naturally 
writhe, twist and balance their own bodies as they see 
him do. When we see a stroke aimed and just ready 
to fall upon the leg or arm of another person, we natur­
ally shrink, and slightly draw back our leg or arm, with 
a sort of prophetic or anticipative imitation of the per­
son on whom the blow is about to be inflicted. Watch 
crowds at sporting events; such as wrestling, boxing, 
basket-ball, baseball, etc., and you will find them, as 
the expression goes, pulling for one side or the other 
and twisting their bodies into every possible shape. 
And watch the changing expressions on their faces. 
Watch the crowd viewing a movie picture when some 
real crisis has been worked up to, hear the deep sighs 
of relief when at last the hero has escaped. During 
such intense scenes you will find much nervous cough­
ing among the audience and signs of tenseness.

The stage hypnotist understands this sympathetic 
action, for he carries with him a certain number of 
subjects whom he hypnotizes (Continued on page 80)
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Says Pauline Cleaver

M
ANY of my readers ask for a guide by which to 
measure their preparedness for success, before 
receiving my explicit directions for them or their 

especial circumstances, talents or gifts. I have made this 
chart and, finding it helpfpl to my radio listeners, am hav­
ing it published here for your use. Study it carefully. As 
soon as you know the “Qualities” you will see how easily 
the chart may be recalled and ever be with you as your own 
head, feet and arms. The ten fingers are your ever-constant 
reminders. As you fall asleep—there you are with your 
head, feet and ten fingers ready to recall to your memory 
your success qualities. Again on awakening you have it. 
Soon you will not need this outline. But for the present 
study it—know it. Look up many times the definitions to 
the qualities. Get a note book and do it now- Make a copy 
of this Cleaver-Chart. Copy every word. On the next page 
write out definitions. Think these over every day. Before

Mr s . Emma  Do l v in

Before you read further think in your own way what I 
may mean by these qualities. Ask yourself if you have 
each, as you name it. Criticise your present qualities. How 
much training do you need in this direction? Remember, 
no matter what you resolve to do, you will need repetition, 
faithfulness and daily persistence.

You may be a bunch of habits which you wish to change, 
and in place have success-habits. The new habits you will 
form thru studying this article and this chart as we go 
along must be—will be—successful habits. In time, success­
habits will become second nature to you, they will be part

you use this one week I am sure you 
will write me how very much you 
have improved. Try it!

I am giving you this skeleton 
frame-work because it will not only 
help you to re­
member, but it 
will put things 
in the proper 
place for a 
working 
memory.

The ten 
Qualities on 
the hands we 
shall follow 
more closely

Self-study
\

Observation \

Imagination

The Proper Spirit

Concentration Qualities that Build

Present 
Assets

Know]- Plan for 
Future

of you. When we build success­
habits into our daily lives—then 
shall we reap their rewards.

As you ride on the train 
take out the

Ambition

Initiative

Courage

or cars— 
study it 
yourself, 
I know 
fingers?”

for Pergonal Success Common Sense 
and Health

Persistence

chart and 
Ask 
“Do 
my
“Am I improv­
ing this or 
that quality?” 
“How much do 
I know about 
myself? Do I 
use my imagi­
nation? Is my 
ob s ervation

in our articles to come. In every article, from this one 
on, we shall refer to this Cleaver-Chart, so keep it al­
ways in front of you. As I tell you actual stories, too, 
of others, we shall classify them according to the great 
advancement they show in certain of these Qualities. 
The articles in the order I shall write them correspond 
to the numbers on the fingers:

1—Self-Study. 2—Observation. 3—Imagination. 
4—Concentration. 5—The Proper Spirit. 6— 
Initiative. 7—Ambition. 8—Courage. 9— 
Common Sense and Health. 10—Per­
sistence.

keen? Am I less fearful and more courageous? Is my 
confidence growing? Am I holding the proper spirit 
towards all things and all people? Are my negative 
moods possessing me? Am I originating new and 
better ways to do things? What does initiative mean? 
Am I keeping up to the mark? Am I aspiring to do 
only excellent work? Am I desiring only the best?”

Remember, success is nothing if it does not make you

Base Foundation 
Confidence

permanently better and finer—a character worth­
while.

Years ago I wrote a little book under the 
nom de plume of M. P. Oliver. It is now 

out of print. (Continued on page 83) 
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or Masters
By

(x^yrthur (yayer

^fow to Pscape from the 

Psychology of the £lave

What a piece of work is man! How noble in Teason! How 
infinite in faculty! In form and moving how expressive and 
admirable! In action how like an angel! In apprehension 
bow like a god!

S
UCH are the words of a poet whose wisdom and 
ability to interpret life and character are admired 
thruout the world. They have rung true these 

past three hundred years.
Many good people find it hard to adapt themselves 

to a nobler standard of thinking, because the old stan­
dard was mistakenly low. True religion tells no one 
to be satisfied with hardship, poverty and failure.

Opposed to the utterly untrue conception of man’s 
nothingness is the New Psychology which teaches that 
the spirit of man is the highest expression of the In­
finite that we have knowledge of. By invoking the 
divine powers resident within man, all that humanity 
desires may be accomplished in due time.

Every man or woman normally is gifted by the 
Creator with faculties and powers, in one form or 
another, that will enable life to be made into a master­
piece.

The wisest scholars maintain that every man can 
plan his life on a higher scale if he so chooses; that 
every man may be worthily crowned if he is so inclined; 
that he can build character, create personality, perform 
work, win reputation, attain success, and leave a monu­
ment to his children and to the world.

There is in the innermost self of every man a divine 
energy which he can summon to work his will. It is 
within one’s power to make of his life a masterpiece or 
a mere daub. And whichever it proves to be, it will be 
hung in the gallery of life. It will be exhibited to the 
world as the embodiment, as the evidence of what such 
a life stood for.

I know from a fifty years’ experience with many 
students and patients that there are greater and deeper 
powers in the subconscious and superconscious depths 
of man than are dreamed of in the philosophy of the 
whole human race.

The ruling passion of all intelligent men and women 
is to make the best of their lives; not necessarily tc 
make a million dollars, but to make the best of their 
talents and opportunities, to make the most of their 
lives despite unfavoring circumstances.

It is the duty of all of us to live up to the best that 
is within us. We are not accidents of so-called fate. 
Badness or goodness, sickness or health, misery or 
happiness, failure or success, poverty or abundance are 
matters of our own volition. We all possess the power 
to develop our talents and abilities to their utmost limit, 
and we have but to believe in it and to call upon it to 
make us master of any situation. It is the god within 
ourselves who says: “Even before you call I will 
answer.”

The history of mankind shows that there is nc limit 
to human ability and human achievement, if the will 
to work and achieve is strong enough. My experience 
with the lowest and most vicious of humanity shows 
that in every man and woman, whether high or low, 
there is, and always will be, a power—call it what you 
please—that is capable of transforming life from the 
lowest depths to the uttermost heights.

A person’s career is not only an exhibit to the world, 
a contribution to civilization, but it is also an exhibit to 
the all-wise Director of human life. What have we 
done with the talents given us, how have we invested 
them and what returns have we out of life? On our 
final report to our Cosmic Father, we must be judged.

The sort of man you will make of yourself—“Master 
or Master’s Man”—how you will be regarded by your 
family, your friends and the world; whether people will 
admire and respect or despise you—this, and much 
more, is in your own hands.

The size of your fortune may be more or less an 
accident, but the size of the man which you will fashion 
out of the warp and woof of your own life rests abso­
lutely with you. A man can remake his life even amid 
the ruins of his business and (Continued on page 84)
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V T.he
Qjerious Side 

0/® road way
With Some References to 
Less Weighty Themes in 
the Theatre

Win g s Ov e r  Eu r o pe

N
OTING the occasional-chatter of the 
and feeling 
infominfinr

audience 
I and feeling murderous disdain for the puppet 

■*“ ’ interruptions of the actor-politicians of the 
cast, one approaches the task of. reviewing Robert 
Nichols and Maurice Browne’s play, Wings Over 
Europe, with distinct awe. If it were possible for the 
Theatre Guild to make and enforce a rule for complete 

silence in the theatre (except 
  for the restful laughs that 

lessen the terrific ten- 
/_________________ x. sion of the piece) and
/ \ a further rule that

/ jfe. \ everybody who sees
the play should 
not say or write 
anything about 
{Continued on 

next page)

/
%

Jane Cowl in "The Jealous 
Moon.” {Left) Katharine 
Cornell in "The Age of In- 

nocence.”

1

(Oval) Frank Conroy 
in “Wings Over 
Europe.” (Below) 
Feggy Wood and Ken­
neth MacKenna in “A 
Flay Without a Name.”
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it for at least a week, there might be 
a chance that someone would receive 
enlightenment enough to comment 
upon it without being either ridiculous 
or blasphemous.

’It is safe to say it is the most ex­
travagantly daring piece ever put on 
the stage. Would anyone believe that 
stagecraft could produce a scene in 
which the members of the British 
Cabinet sit at 10 Downing Street for 
fourteen minutes waiting for the ex­
plosion which is to blow the world back 
into star dust, watching from the win­
dow a young man who has in his 
pocket-watch the mechanism that is to 
produce the disaster?

Francis Lightfoot, in the person of 
Alexander Kirkland, is the nephew of 
the Prime Minister, and has at last 
solved the riddle of the atom. He has 
the secret for releasing the energy of 
the atom and of making any changes 
he wishes in atomic structure. He has 
been confident that if he offers his for­
mula to the British Cabinet that body 
will proceed with him to release man­
kind from its bondage to matter, win­
ning at last its complete freedom for 
the pursuit of beauty and happiness.

The politicians refuse, attempt to 
arrest him, are warned that any man 
who molests him will be instantly de­
stroyed, and finally, when he sees the 
futility of further entreaty, are told 
that he will destroy the world in order 
that Nature may have the chance of 
beginning all over again her task of 
evolving a worthy race.

Let’s keep quiet for a month or two 
and think it over.

A Pl a y  Wit h o u t  a  Na me
R. AUSTIN STRONG, who is 
favorably remembered as the 

author of the Seventh Heaven, John 
Golden’s brilliant success of some years 
ago, is responsible for a most interest­
ing and unique drama now appearing 
at the Booth Theatre, under the cap­
tion, A Play Without a Name. It is 
an effort to show the, workings of the 
mind from within, looking out.

It has been tritely said-that there is 
nothing new under the sun, but in this 
instance Mr. Strong has attempted 
something entirely different and unique 
in the history of spoken drama.

In the first act, we seem to be attend­
ing the ordinary conventional drama: 
a young couple struggling with poverty, 
burning the midnight oil over corre- 

. spondence courses, the husband fighting 
an apparently losing battle for an 
important appointment. There is in­
troduced into the situation a vivacious, 
appealing young woman, a friend of 
other days, who lures the young hus­
band away from his stern path of years 
of self-denial. Then suddenly the lights 
go out, and with the rhythmic beating 
of an Indian tom-tom a picture of the 

human brain currents of thought and 
emotional energy flashes on the curtain. 
When it rises we see ourselves within 
the human cranium. Bits of the first 
scene are repeated from back-stage and 
the inner thoughts and impulses of the 
hero are revealed.

It is a tense, dramatic, amazing 
medium and constitutes one of the 
year’s greatest moments in the New 
York Theatre.

In the second act the same pro­
cedure is followed. The first scene is 
the continuation of the temptation of 
the young man. The second scene is 
General Headquarters, as the mind is 
called in this scene.

We feel that the author has failed to 
treat this second episode adequately, 
and the play weakens in this and the 
concluding scene. We are happy to 
learn that he has made several re­
visions. Nevertheless, it is a great 
psychological drama. Its importance 
is emphasized by the simplicity of the 
story and the daring mechanism for 
dramatizing the thoughts, emotions, 

Alexander Kirkland, in “Wings Over 
Europe.”

primitive impulses, inhibitions and 
ideals in the human psyche. With a, 
bit of strengthening The Play Without 
a Name will be one of the important 
dramas of the year.

Th e Je a l o u s Mo o n

Th e JEALOUS MOON, in which
Jane Cowl is starring so pictur­

esquely at the Majestic Theatre, tells 
anew the old Pierrot-Columbine-Harle­
quin story. Tells it not so piquantly 
as to exhilarate and excite, but tells it 
with glowing atmosphere and excellent 
acting. Jane Cowl and Theodore 
Charles are responsible for the phan­
tasy and Jo Mielziner for the entranc­
ing settings.

Perfect love, even when mixed with a

Ps y c h o l o g y  

bit of infidelity and hardship, overbal­
ances constancy, luxury and position. 
It’s the old theme, rehashed in a highly 
imaginative dish, but worn a bit 
threadbare by the many moons which 
have revolved since its inception.

Miss Cowl is ably supported by the 
entire cast; Philip Merivale is the un­
restrained Pierrot. Sir Guy Standing 
plays Harlequin.

Th e Ag e o f In n o c e n c e

A
 CONVINCING picture of the

Seventies is The Age of Inno­
cence at the Empire Theatre, Margaret 
Ayres Barnes’ dramatization of Edith 
Wharton’s novel of the same name, 
which offers an excellent vehicle for 
the dramatic power of Katharine 
Cornell.

Of course, problems which offered 
themselves excellently for drama in 
those days carry little weight today. 
“There is a tradition in our family that 
no one has ever been divorced and we. 
will not permit it,” declares one aged 
lady. “Everyone knows that any suc­
cessful marriage is a lifetime of self­
sacrifice,” murmurs another lady of 
those days.

We are inclined to question such 
standards today and feel more in sym­
pathy with the son of the man who 
was forced to make a “noble” sacrifice. 
“You know, Dad, our generation chucks 
everything for something we want 
much quicker than you did in your 
generation.”

Society is learning that sacrifices, at 
great personal cost, may only postpone 
solutions of problems, and' in many 
cases merely serve to hurt a great 
number of persons, instead of only one.

But so fine an actress is Katharine 
Cornell, so well supported by Rollo 
Peters and the rest of the cast, that the 
play is well worthwhile as a glimpse 
into the by-gone days.

Th e Wil d  Du c k
ALTHO emotion is decidedly out 

of vogue and conventional mor­
ality is no longer a matter of dra­
matic intensity, we have by no means 
passed beyond appreciation of the 
classics, which depend, bread and bone, 
upon these two things. Night after 
night, capacity audiences go to see The 
Wild Duck, by Henrik Ibsen. More­
over, they do more than sit thru it—an 
attitude commonly noticed at many 
revivals. They enjoy it and they re­
member it the next day—which, un­
doubtedly, is proof of the dramatic 
pudding.

The Dzick is a complex drama 
of love and hate, of wrongs and retri­
bution, of innocent suffering and un­
availing sacrifice. And, most, import­
ant of all, it creates characters with 

(Continued on page 109] 
Digitized byVaOOQ 1C



Fe b r u a r y , 1929 57

The Gambler
He gambles that a "lucky break” will 
come to him in the course of time

M
OST men live in the HOPE that their “lucky break” will 
come TOMORROW or NEXT WEEK or NEXT YEAR.

They gamble that FATE, some day, some way, will make 
them rich! They risk their whole lives on what may COME to 
them in the course of TIME.

This is a WORSE form of GAMBLING than gambling for 
MONEY with a card sharp or a “three shell game” expert.

Gambling on what TIME and FATE have in store for you 
is more costly than any other form of gambling known.

You lose MORE than money. You lose your SELF­
RESPECT. You lose the self-respect of those abbut you.

And as each year passes your CHANCE, to amount to any­
thing becomes slimmer and slimmer. '

You get discouraged. You begin to feel that fate is AGAINST 
you. You complain secretly about your ill luck. Perhaps you hide 
your shortcomings behind a whole flock of easy EXCUSES.

But the hard, cold world doesn’t care about you.

You’ve got to look out for YOURSELF.

Time alone cannot help you. If it could, EVERY man over 
70 would be rich.

You cannot COUNT on luck or fate or circumstances. If you 
could, EVERYBODY would get rich at some time or other.

Your life is too precious to waste away WAITING for “some­
thing to turn up.”

There’s ONE SURE WAY—yes, ONLY one sure way—to 
get what you want out of life.

Nothing can help you but your own BRAIN. Make your brain 
just a little bit more effective and you will MULTIPLY your 
earning power.

There is NO LIMIT to what the human brain can accomplish. 
Scientists and psychologists tell us we use only about TEN PER 
CENT of our brain power. Ninety per cent is unused. It lies 
dormant The longer it is unused, the harder it becomes for us 
to use it For the mind is like a muscle. It grows in power 
through exercise and use. It weakens and deteriorates with 
idleness..

What can you DO about it? That is the question you are 
asking yourself. Here is a suggestion.Spend 2c for a postage stamp. Send in the coupon below for 
a copy of “Scientific Mind Training.” There is no further obliga­
tion whatever. You need not spend another penny.

Read this little book. It has opened the eyes of hundreds of 
thousands of other individuals who had the same problems you 
have. Over 650,000 people, in all parts of the world, and in all 
walks of life have followed the advice given in this booklet Lords 
and servants, princes and laborers, captains of industry and clerks, 
bookkeepers and bankers, men AND WOMEN of all types and 
of all ages have read this book and have changed their whole 
scheme of existence as a result

This little book will tell you the secret of self-confidence, of 
a strong will, of a powerful memory, of unflagging concentration. 
It tells you how to acquire directive powers, how to train your 
imaginatinn (the greatest force in the world), how to make quick, 
accurate decisions, how to reason logically—in short, how to make 
your brain an instrument of all-arouna POWER. It tells you how 
to banish the negative qualities like forgetfulness, brain fag,

Please use coupon or mention PSYCHOLOGY

inertia, indecision, self-consciousness, lack of ideas, mind wander­
ing, lack of system, procrastination, timidity.

Men like Judge Ben B. Lindsey, Sir Harry Lauder, Prince 
Charles of Sweden, Jerome K. Jerome, the famous novelist; Frank 
P. Walsh, Chairman of the National War Labor Board, and hun­
dreds of others equally famous, praise the simple method of 
increasing brain power and thought power described in this free 
book. OVER 650,000 OTHERS PRAISE IT.

You have only TWO CENTS to lose by writing for your copy. 
You may GAIN thousands of dollars, peace of mind, happiness, 
independence! .

Thousands who read this announcement will DO NOTHING 
about it. The effort and the will needed to send for this book— 
which is FREE—may be lacking. How can these people EVER 
gain what they hope for, crave for? They are the skeptics, the 
doubters, the “show me” wiseacres.

Other thousands will say, “I can lose only TWO CENTS. I 
may GAIN a great deal by reading ’Scientific Mind Training.’ 
I will send for it NOW. It promises too much for me to RISK 
MISSING.”

The thousands who are open minded—who are willing to 
learn something to their advantage—will ACT on their impulse 
to send the coupon. They will be better, stronger minded for 
having TAKEN SOME ACTION about their lives, even if they 
do nothing more than to READ a booklet about the inner workings 
of the mind. For your own sake—and fbr the sake of your loved 
ones, don’t continue to GAMBLE that your future will be bright 
whether or not you DO anything about it! Mail the coupon today 
—NOW.

THE PELMAN INSTITUTE OF AMERICA 
Suite R-682, 71 West 45th Street, New York City 

Offices in London, Paris, Stockholm, 
Delhi, Durban and Melbourne

The Pelman Institute of America 
Suite R-682, 71 West 45th Street, 
New York City

Please send me without obligation your free booklet, 
“Scientific Mind Training.*9 This does not place me under any 
obligation and no salesman is to call on me.

Name—---------------------------- ----------- >— ----------------------------- -

Address.

City------------------

MAGAZINE when you write a<lverti*crs.iZG
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Sf- Are you By J.
eyjcquainted Jffidd“k

with lourself?

I
N order to establish contact between spiritual 
things and things physical, you need a suitable 
registering medium, and that medium is your 

body.
It is only within recent years that men have learned 

that the brain does not do all of our thinking. In fact 
it does actually but a very small part of it. The brain 
is occupied primarily with the affairs of the passing 
moment, and in adjusting 
and coordinating these frag­
ments with our general life 
purpose. It forms our judg­
ments and renders our de­
cisions in so far as it has 
developed such capacity as 
the result of our limited ex­
perience tally. But there 
are tremendous forces sur­
rounding, and within us, 
powers of transcendent im­
portance as we come better 
to understand them, of which 
our conscious mind seems to 
have only the haziest kind of 
a conception. *

True, the conscious mind 
can be trained into the art of 
becoming aware of, and 
adapting these forces to ends, 
but even then its discriminations and decisions are only 
made on the basis of its past experience with the same 
or similar phenomena. That is why our “judgments” 
are so often faulty and unwise, as viewed in the light 
of subsequent developments. Our judgment is de­
pendent upon our experience, and our experience is 
pitifully limited, therefore our judgment is necessarily 
limited also. Hence the troubles and sorrows that 
beset and sorely afflict us all, individually and col­
lectively, are due in every instance to but one factor— 
poor judgment.

Now why do we speak of the brain-nervous system, 
as being the system of our conscious phase of mind? 
The answer is, to distinguish it from our “Uncon­
scious,” or “out-of-thought” phase of mind, more 
popularly known as our subconscious. This is the truly

Mr. Haddock is taking Ps y c h o l o g y | 
readers thru an interesting and valu- | 
able course of lessons under the gen- j 
er al head—“Your Own Amazing | 
Self,” He finds it necessary to repeat | 
some of the points made in his first J 
series. New readers and old will be | 
glad to note these points in the | 
further development of his theme. |

It will also be seen that many of | 
the statements herein are somewhat |
controversial. Ps y c h o l o g y is a j
forum of psychological discussion, |
and authors of proper standing are j 
freely allowed to present their points j 
of view and the results of their own | 
studies, experiences and observations. |

Th e  Ed it o r s . |

¿More About the ¿Mechanisms 
°f (Conscious and 
Subconscious tMfind

important phase of all our mental activity, because 
practically all of our other activities are regulated by 

it. Some authorities aver 
that it makes up fully ninety­
eight per cent of our entire 
being. But this to me is un­
warranted ; the fact is that we 
cannot assign to it any defi­
nite fractional value. It is 
enough to know that it is the 
overwhelmingly dominant 
part of our life. The con­
scious mind does not think 
every time the heart beats; 
the subconscious does. The 
brain does not concern itself 
with the blinking of our eyes; 
the subconscious does. All of 
our bodily functions—breath­
ing, swallowing, blood circu­
lation, assimilation, elimina­
tion, metabolism—in brief all 
of our vital physical activities 

go on without the slightest attention from our conscious 
mind. But not so with the subconscious. It remains 
“on the job” all the time. It not only gives direction 
to such activities, but it also supervises the process. It 
is the phase of our personality that is always thinking. 
The subconscious never stops, never grows weary, neyer 
sleeps, never gets sick, and never dies.

Not only does it exercise constant supervision over 
our vital forces and over our involuntary nerves and 
muscles—in short, over the activities of the entire body 
during the major part of our lives—but it is also the 
basis of all our instincts, or “feelings.” Our moods 
and emotions come welling up out of our subconscious, . 
in many instances leaving our conscious literally gasp­
ing with astonishment over the why and wherefore of 
their appearance. Our (Continued on page 90) 
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YOU& CAN BE WELL. 
HAPPY AND

Need These 
Fascinating 

Manuscripts.
They are

FREE
They will change 

YOUR life as they 
have changed thou­
sands of others.

They explain what 
Prof. James of Har­
vard called “The 
greatest discovery 
ever made.”

Draw on Powers Within You
Your conscious mind, however clever, is 

as a “baby” beside the giant subconscious 
mind which would do your bidding if you 
knew how to command it. When terrified 
or otherwise aroused, we sometimes un­
consciously release this Giant and after­
wards are amazed at the superhuman feats 
which we did when excited.

Successful men are successful because 
they have found out how to make this all­
powerful mind work for them.. Every 
genius has made this same discovery. 
Artists become great only when they acquire 
this ability. Poets and noted writers do 
not know where their ideas coriie from— 
they know how to reach this marvelous 
mind and it can tune in on undreamed 
sources of power and knowledge for what­
ever it needs. When prayer w answered, 
it is because this mind sent out a call for 
help. . .

You have the same astonishing mind in 
you. It could give you glorious health if 
given a chance. During the night, when 
your conscious mind sleeps, it directs your 
heart beat, breathing, etc., so efficiently that 
you feel better by morning. Why not let 
it do a complete job all day, too, every day 
and have Health?

Why not learn how to use this mind 
yourself as successful men do, and realize 
your dreams ten times as rapidly as you 
have heretofore! Don’t be content with 
one-tenth of what you would be really 
capable of if you were at your best.

You will be thankful to your dying day 
if you seize this opportunity to find out 
what this mind of yours can do. Send for 
these two free manuscripts, which get right 
down to facts, and begin telling you what 
to do to test for yourself the unbelievable, 
but true, promise of Applied Psychology.

If YOU
are discouraged—not getting anywhere 

or have failed so far in life 
or wish to reach a little higher 
or want better health, pep and vitality 
or want more money 
or are unhappy (any reason) 
or just want more joy from life. 

Why not find out without cost?

^SUCCESSFUL
H.G. WELLS

says:
“The hope of the world 
is Applied Psychology”

Sickness, unhappiness and 
poverty will end when all men 
and women know and apply 
what it teaches. It shows you 
how to avoid past mistakes, how 
to get health, happiness and 
success in the future.

THEY ARE FREE

yet read this:
“I received more benefit from your 

two free manuscript lessons than from 
the entire..........course of lessons” (in
Applied Psychology).
It is almost impossible to talk about this 

subject of Applied Psychology without say­
ing things which truly sound incredible. 
Do not take our word for it. Read every 
article in this wonderful magazine. Read 
all the advertisements. They are all tell­
ing about the astonishing way men and 
women can mutiply their successes and 
increase their health and zest for life, when 
they learn all the encouraging and helpful 
laws and instructions for efficient living 
which have been gathered in this new 
Science of Life—“How to live at your 
best.”

We do not pretend to have any monopoly 
on this information. But we do claim 
that the two manuscript lessons we offer 
to send you will begin with the A, B, C’s 
of the subject and explain to you, step by 
step in simple clear language what it is all 
about. They, of course, do not attempt to 
cover the whole field of Applied Psy­
chology, but you will be amazed at the 
possibilities which they will open up before 
you. Without reading another thing, you 
ought to be able to begin transforming 
your life.

Don’t, don’t, read article after article, 
magazine after magazine, seeing what 
others are doing, but remain on the side­
lines yourself. Dig right in. Get the 
actual instructions. Carry them out faith­
fully and taste the joy of it all yourself. 
Find out yourself what it is all about. Very 
well, right now is the time for your defi­
nite act—the investment of one two-cent 
stamp!

JUST MAIL COUPON!

Sen*
free

PARTIAL CONTENTS
(merely a hint)

—How to go about getting what YOU 
want and making your dreams come true. 
—How to control and direct your emo­
tions.
-"THE GREAT DISCOVERY” which 
is remaking many lives.
—The underlying mistake behind 90% 
of your failures.
—The three-fold secret of living a com­
plete life.
—The truth about sexual dissipations. 
—A simple change which will make you 
a power in your community.
—How to form habits and make them 
work automatically for your good. 
—Four human-interest experiences 
which indicate the possibilities for you 
in the League's work.
—How fear, worry, etc., cause disease 
and may be banished.

1 r— The “heart” of all Applied Psy-^ f 
chology, etc., etc.

THESE TWO LESSONS 
SUPPLY “THAT SOMETHING“

J. V. C., Hamilton, Ont. (name on 
request), writes:

“I got my money’s worth from the 
first two lessons. I have read a great 
deal about psychology and always felt 
there was an indefinite something lack­
ing in what I read. Your course has 
supplied that indefinite something. I 
thank you for the benefits I have de­
rived.”

Remember, these two lessons are 
FREE.
“THE GREAT DISCOVERY” explains 

the very foundation on which Applied 
Psychology is all built. “THE SECRET 
OF LIFE” starts you getting RESULTS in 
your own life at once.

ftUU»
HAPPINESS

SELF-IMPROVEMENT LEAGUE OF AMERICA
Suite 179-A, 75 Westland Avenue 
Boston, Mass.
Gentlemen : *

You mav send me without c« ft your two manuscripts. "THE GREAT 
DISCOVERY.” and "THE SECRET OF LIFE" and tell me how 
I can make 1929 the happiest year of my life.

Name...........................................................................................................................................

Street

City State

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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•¿^fanners,
and

By Henry Gaines

Morals—“""

I
 CAN go the man one better who said, “I would like to 

write the songs of a nation, no matter who made its 
laws,” for I would rather help to form and correct the 

manners of a people than its morals.
A man’s morals may be kept more or less to himself, and 

one could prefer that, for his own sake, they may be of the 
best; but he projects his manners, and they displease or 
offend.

The habits which manifest personality, often trivial of 
themselves, and not at all involving the moral code, are 
often the most powerful influences in the making or mar­
ring a career. How soon we gain or lose the reputation of 
being dependable and prompt, or the reverse, in keeping 
appointments, even in so small a matter as agreeing to 
’phone at a certain time; reliable, or not, in delivering a 
message or mailing a letter; thoughtful or thoughtless 
about the convenience and pleasure of others.

Then in our social life, how a hostess dreads a guest who 

tilts a chair and straddles it; who flips cigarette ashes on 
a tiled hearth, or floor, or into a vase. Were it not such a 
commonplace thing, it would be an impertinence to call at­
tention to eating with the mouth open, ox* making noises 
while masticating. How unwelcome is the guest who stays 
“until all hours,” or who makes self his sole topic of con­
versation. What a bore is he who is too deliberate in 
speech, or who goes into great detail in his story-telling; 
such as, “I am sure it was on Monday night, for etc., etc., 
etc.; no, when I come to think of it, it was on Wednesday 
night, for, etc., etc., etc.” You feel like saying, “Oh shut 
up, and compromise on Tuesday night!” What a dreadful 
habit it is to interrupt other talkers, without so much as “I 
beg your pardon.”

There is a standard set by polite usage the world over for 
conduct in all situations, and it is my privilege and yours 
to learn these rulings and to make them, thru habit, a part 
of that composite thing called Personality.

This is a P rayer before I (ßleep
By E.B.W.

T
HIS is a prayer before I sleep,
With a lay-me-down and a soul-to-keep. 

I haven’t prayed in a long time.
But this is a prayer for small things only 
To a jealous God from a man that’s lonely: 
Remembered things of my life I’ll weave in, 
Ask of the God I half believe in—
Giver of grass and the wind that blows it 
And the man that mows it.

This is a prayer.

Keep most carefully alive in me
Something of the expectancy
That is somehow likeliest to be

In a child waking,
A day breaking,
A robin singing,
Or a telephone ringing.

Give me again the strange thrill 
Of a boy climbing a Maine hill,

Topping the rise,
Coming on the farmer’s band of sheep:
Give me the terrible surprise
Of their raised heads, theii’ startled eyes.

Once I shot a sparrow dead
(Hit him in the head).
Give me again the tears I shed.

And once, in a ship, in a frozen sea,
I glimpsed a thing that was really me.
In at the death
Let me draw the same courageous breath

I drew the day I looked on Unalaska.

Swallows dip low before a rain,
I’ve seen them time and time again.
Grant me anew the little pain

That I used to know
When they flew so.

Guard the most difficult part of me
That has fattened me not, but has left me free.

Now grant me, and may I keep forevex* 
Unharmed, the memory of those ways
Walking with love, hand on her shoulder, 

Happily together.

Never allow me to forget
That which was once a kiss

And is now a phrase.

That is the prayer, and now I’ll sleep, 
With a lay-me-down and soul-to-keep.

I haven’t prayed in a long time.

Courtesy of The Conning Tower (F. P. A.), Xew York World.

Digitized by Google



61Fe b r u a r y , 1929 - ’ ’

IF YOU HAVE EVER WANTED TO LEARN
FRENCH SPANISH OR GERMAN

Every Pelman Language Course is taught 
under the absolute guarantee that if, after 
completing it, you are not entirely satisfied 
with your ability to read, speak and under­
stand the language your tuition will be re-
funded instantly upon demand.

L (Signed)
b . c. Mc Cu l l o c h ,ML President, The Pciman

Language Institute, 
New York City.
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ITH the . Pelman method of 
teaching foreign languages, it 
is perfectly possible — yes, 
easy—to learn French, German, 

Italian or- Spanish without a teacher, 
entirely by mail.

Even the pronunciation and accent 
are learned rapidly and correctly by 
means of a remarkable new device. 
You learn to speak fluently, read 
easily, and understand readily—with­
in a short time.

A Striking New Idea
Here is the revolutionary new 

principle of the Pelman 
Method, in a few words: 
In English, French, Ger­
man, Italian, Spanish 
and some other Euro­
pean languages there is 
a great body of words 
(reaching up into the 
thousands) which are 
practically identical in all 
these tongues.

If you were asked to 
read a French, German, 
Italian, or Spanish news­
paper, you would prob­
ably give up without 
making the attempt. Yet, 
as a matter of fact, you 
already know a very 
large number of the 
words you would meet 
with. You would recog­
nize most of them “at 
sight.” r . 
guess correctly from the way they 
“fit in” with the words you know.

Really, instead of being totally 
ignorant of these languages, you

already have an ex­
cellent start toward 
learning one or all 
of them!

It is this remark­
able fact that lies at 
the basis of the
wonderful success that has come to 
the Pelman Language . Courses, 
wherever they have been tried.

Learn As Children Do
Just like a child learning to speak, 

you do not bother at first about gram­
mar. Instead, you learn from the 

very first lesson how to 
use the language itself. 
When you can speak, 
read and understand 
others readily, then—and 
then only—you get the 
knowledge of grammar 
you need in a new, sim­
ple way.

Suppose, for example, 
that you have decided to 
learn French. (The Pel- 
man method works just 
as simply with other 
languages.) When you 
open the first lesson of 
the Pelman method, you 
will be surprised to see 
not a single word of ex­
planation in English. 
But you soon realize that 
no English is necessary. 
You find that you al- 

Others you would be able to ready know enough French words to 
start—and you can easily discover 
the meaning of the unfamiliar French 
words by the way they “fit in” with 
the ones you recognize at sight.

Thousands of 
Letters 

Like These 
“I have managed 

during the past 
FEW MONTHS to 
obtain a better 
knowledge of collo­
quial French than I 
acquired in THREE 
YEARS at school.”

W, D. Cooper. 
“I have spoken 

with Spanish friends 
and made myself 
understood, and 
have understood 
them also, and then 
only about half-way 
through the first 
part.”

F. Cutlerbuck.
UI am extremely 

gratified at my prog­
ress. To me it is 
simply amazing.”

E. E. Griffin.

AGREEMENT
‘Rea«/ This

revolutionary system,

I am interested in I
t ] French [1^ Spanish [] German [ ] Italian 

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertiser*.

By means of this 1 ___ „ ___ _
within a short time you will find yourself 
able to speak a foreign language more flu­
ently than those who have studied it for 
years in the toilsome “grammar first” way.

This is no exaggeration. In England, 
where this wonderful new method was 
originated, tens of thousands of people 
have found that it makes foreign lan­
guages astonishingly easy to learn. In 
America, this success was at once dupli­
cated. This is by far the most practical 
and sensible way to learn French, Spanish, 
German and Italian.

Send For Free Book
A free book, yours for the asking, shows 

you what a real cultural benefit, what a 
wonderful means for pleasure, it is to have 
another language at your command. This 
book actually shows you that you can read, 
at sight, a page of the language you decide 
to learn. It shows why it is possible to 
make the agreement that you will learn 
either French, Spanish, Italian or German 
within a short time to your satisfaction, 
or it will cost you nothing. To send for 
this book places you under no obligation. 
No salesman will call upon you. Mail 
the coupon at once.

The Pelman Language Institute T
71 W. 45th St.. Suite L-S82, New York City 
Offices in London, Paris, Stockholm, Delhi, 

Durban, Melbourne

The Pelman Language Institute 
Suite L-682, 71 W. 45th Street
New York City

Please send me fnll information about the Pel- 
man System of Language Instruction,

Name.................................................................................

.4 ddrf «*

City State.
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Ç) The

q ) alesman’s
Discussion and Counsel on Practical Problems 

of Salesmanship

Conducted by Lawrence W. Rogers
Author of “The Psychology of Life and Success.” “Concentration,” etc.

Lecturer upon Sales Promotion and Personality Development Before Local and National 
Business Firms. Special Lecturer in Salesmanship at the College of the City of New York

D
ID you get your map yet?”

“What map?”
“The map that the ‘Star’ is 

giving out.”
“No, I didn’t get any map,” inter­

rupted the surprised business execu­
tive, trying to conceal an air of having 
missed something. “What’s the joke?”

“No joke at all,” answered the sales­
man who had thus addressed him. 
“You get this map—I leave it in your 
office right now—and you can hang it 
on the wall facing your desk, if you 
like. Up there (pointing), would be a 
good place. It is yours. It has your 
State on one side and the United 
States on the other.

“You also get the 4 Star’ for one 
year—delivered to your door each 
week for fifty-two weeks, and the------
magazine for twelve monthly issues, 
also delivered. The whole deal costs 
you the price of one evening paper per 
week, only three cents, and for only 
one year!”

The salesman passed him a receipt 
for one dollar and fifty-six cents.

“All right. Put me down. I’ll take 
a shot at it. The map is worth that 
amount!” The sudden buyer reached 
in his pocket and “shelled out.”

He had his map, a receipt guarantee­
ing the delivery of two publications for 
one year, and the salesman was gone.

“Well, this is a hot one,” he muttered 
to an associate. 44 Twenty minutes ago 
I was deeply engrossed in the troubles 
of my own selling organization and the 
thought of buying anything from any­
body was farthest from my mind. That 
fellow blew in, got my attention, and 
almost before I knew it, I fell for his 
line and gave him an order. He sure 
knows how to make an approach.

441 wish our salesmen would apply 
the same art to their jobs,” he further 
philosophized. “With our larger-priced 
and more stable business commodity, 
they would make more money in short 
order. Trouble is they don’t use their 
noodles. They don’t pay enough atten­

tion to this important matter of mak­
ing contacts.”

It quite generally goes without say­
ing, in most selling shop talk, that a 
salesman may know all about his 
merchandise and be able to describe it 
in an interesting manner, and still fail 
to succeed. Unless he has discovered, 
or worked out a way to attract the at­
tention of others in his offering, to 
actually get men and women to listen 
to what he has to say, his efforts are 
not so apt to prove productive.

While most sales experts contend 
the approach to be a large part of the 
sale and agree that it is up to all am­
bitious salesmen to pay thoro attention 
to the study of it, it is also a fact that 
no personage has yet graced the busi­
ness horizon with a never-failing 
formula for making favorable first 
contacts with prospective customers. 
It would appear rather beyond the 
realm of probabilities that there will 
ever be found a stereotyped approach 
pattern that can work in all cases.

Each selling proposition requires a 
special adaptation to buying motives 
peculiar to itself. The particular com­
bination of words and phrases used to 
get attention in a new radio set might 
fail miserably if applied to the sale 
of an automobile.

At the same time, certain attention­
getting psychological factors may be 
observed and applied to the sale of any­
thing, from a loaf of bread to a sulky 
plow. And better still, the alert sales­
man may read object lessons from them 
in the book of business doings all 
around him, if he will school himself 
to observe. A few of these will be sub­
mitted in the hope that the reader may 
find a helpful idea or suggestion to 
adapt to his selling needs.

First, Intensity. The approach must 
be striking and stimulating to the 
prospect in one way or another. In 
newspaper, magazine, circular or bill­
board salesmanship, the element of 
intensity may be seen often in the use 

of the fewest words possible set in 
large, bold-faced type, that flashes it­
self upon the sense of sight and creates 
a dominating mental impression.

In personal contacts, the salesman 
may develop intensity by checking up 
on his method of approach, until he 
hits upon the best thing to say first, 
and gets it couched in the terms most 
apt to arouse favorable reactions in 
the prospective buyer’s mind. He can, 
with great profit, study the psychology 
of human motives.

Second, Extensity. In the same 
measure, it is also true that white 
space is equally important. 44Large 
space,” says a famous psychologist, 
“diminishes the number of counter at­
tractions, and impresses by mere mag­
nitude.” A reverse application of this 
influence may be seen in the frequent 
crowding a matter in the various 
printed sales appeals until the entire 
effect of extensity is lost. Brevity is 
not only the proverbial soul of wit, but 
one of the secrets of successful sales 
presentation, when applied conjointly 
with these elements of intensity and 
extensity.

If you speak too rapidly to the 
prospect, or have the careless habit of 
mumbling, or running your words to­
gether when you talk, your thought is 
almost hopelessly blurred and does not 
stand out in his mind. Your speech 
must be vital, alive.

The intelligent use of the pause in 
talking, is a vocal application of ex­
tensity. It gives what you say a 
chance to “sink in.”

Third. Curiosity. There must be a 
certain amount of appeal to this im­
pulse of inquisitiveness running thru 
your whole method of approach. 
Curiosity can not be cured. It is native 
in humans. It remains, and probably 
should remain, a factor in mental life 
to spur one on to broader knowledge, 
greater progress.

The salesman who does not recognize 
(Continued on page 99)

Digitized by Google



Fe b r u a r y , 1929 63

Frankly,
This is a Test!

^¿our Opportunity
i” ’ ~□w tJusepiL v

Without Risking a Penny!
You and everyone 

else who reads for 
pleasure want 
stories of action 
—adventure— 
romance. You 
want to tingle to 
the thrill of 
strange lands 
and uncharted 
seas—of perils 
and courage^-* 
of love and high 
adventure in 
the far corners 
of the earth. Of 
course! Everyone does! And 
you recognize and appreciate 
a rare book bargain when you 
run across it. That’s why we 
are making this experiment.

We want to send you four of 
Conrad’s greatest books for a 
week’s trial reading, en­
tirely at our ex­
pense and 
risk. We

don’t want you to 
send us a penny. 
We don’t ask you 
for any promise to 
purchase the books. 
All we ask you is to 
keep them for a 
week, read them, 

examine them and 
then judge them both 
as entertaining read­
ing and as a great 
bargain in books.

Those four books have 
been chosen because of 
their value as enthralling 
blood stirring fiction—be­

cause they truly typify the entire works 
of one of the greatest writers of ro­
mance the world has known. The 
four volumes are from the famous 
“Malay Edition,” one of the most beau­
tiful editions of Conrad ever published.

Youth 

Typhoon

The Rover

The Nigger 
of the «‘NarciMua” 

They are bound in beautiful sea blue 
doth and handsomely decorated with 
original wood cuts. Each volume is 
the regular, standard $2.00 edition.

When You Decide 
to Keep Them 

YOU PAY ONLY 
$5.00

Read these splendid adventure yarns 
for a full week. Fall under the spell 
of palm fringed lagoons, of golden mer­
maids with hibiscus flowers in their 
hair. Penetrate the steaming jungles 
of Central Africa. Round the Horn 
in the sodden, dripping fo’castles of the 
famous clipper ships. Then if you want 
to keep these priceless stories for many 
future evenings of solid reading enjoy­
ment send only $5.00 for the entire set 
of four volumes. That’s all. Only 
$5.00 for the biggest $8.00 worth of 
fine books and thrilling reading you 
ever saw. Or if you are one of those 
rare people who do not respond to Con­
rad’s magic, simply return the books at 
our expense. The transaction will have 
cost you nothing. But act at once. 
This remarkable offer is just an experi­
ment for a limited time only, to intro­
duce this great writer to the thousands 
of readers who have never known him 
before. Mail the coupon today.

Doubleday, Doran & Co., DeptCF.9S 
Garden City, N. Y.

DOUBLEDAY, DORAN & CO.,
Dept. C.F.-992,
Garden City, N. Y.
You may send me the four volume “Malay 
Edition” of Joseph Conrad. At the end of 
a week I will either return the books at 
your expense or send you $5.00 in full 
payment

Name................................................................

Address

Please use coupon or mention PSYCHOLOGY MAGAZINE when yon write advertiser«.
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TFhat Can We ®o For You?
I

Conducted by C. Franklin Leavitt, M.D.

^^UESTION:—E. B. writes—

Am I what might be termed an “old- 
fashioned mother” when I object to 
my daughter taking a drink occasion­
ally and smoking cigarettes, or have I 
a just reason for doing so? She is an 
intelligent, lovable girl, desirous of 
fitting herself for the best in life, but 
tells me that we are living in a differ­
ent age from the one we mothers lived 
in and that she does not wish to make 
herself conspicuous by refusing to do 
as the others do. Her associates are 
of a high-class type. She is a soloist 
in one of the prominent churches in 
the city and aspires to work on the 
concert stage. She loves little children 
and is looking forward to the day when 
she will be a mother of children born 
right and trained right. She abhors 
taking drugs of any kind in a medical 
way, but overlooks the fact that stimu­
lants and narcotics have a deadly 
effect upon the vital organs when taken 
in a social way. She is just embark­
ing upon this new career so I am send­
ing in this S. O. S. call to you.

ANSWER:—

You, of course, have your daughter’s 
best wishes in mind and are convinced 
that she is doing wrong in following 
the life she is now taking up. In a 
way you are right. Cigarettes can do 
her no good, and can do her harm; an 
occasional drink wouldn’t be really 
harmful, provided she could use and 
not abuse this privilege; but there is 
the danger of forming strong habits 
which would be very weakening. 
Certain temperaments smoke all thru 
life without any apparent harm, while 
it is poison to others.

I can see your daughter’s side of it, 
however, and it is a fact that the girls 
of today have quite a different problem 
to face than they did when you were a 
girl. A large percentage of the girls 
from the very best families smoke and 
indulge occasionally in drinking, and 
the girl with the old-fashioned ideas 
does not fit in, and therefore would not 
be popular. Thus, were she to follow 
the straight and narrow path, her life 
would be materially handicapped.

To offset these seeming temptations 
that surround the girl of today is the 
fact that the girl who mixes is far 
better prepared to meet the tempta­
tions, thru the larger understanding of 
life that she possesses, than the old- 
fashioned girl would be. The fact that 
most of them seem to come thru it all 
right is good evidence that it is not 
materially harming their future. The 

young man today is also viewing every­
thing in quite a different light and 
does not look down upon a girl who has 
been rather “gay” as the young man 
of some years ago did. So it seems to 
even itself up.

I believe the thing for you to do is 
to try to keep your daughter from 
carrying these things to too great 
length, rather than trying to completely 
eliminate them from her life. Accept 
the things which seem necessary and 
instead of condemning and criticizing 
and using forms of punishment, try to 
be a real pal to your daughter and 
gain her confidence to the extent of 
her making a confident of you. In this 
way you will be in possession of the 
real facts in your daughter’s life and 
be in a position to make suggestions. 
She is quite likely to do these things 
you think are wrong, and if you assume 
the attitude you have she will likely 
become a liar in order to save herself 
a lecture. Study her situation care­
fully, not from your experiences in 
childhood, but rather from the condi­
tions which exist today.

Q
UESTION:—“An Inquirer” 
writes:—

Will you please set me right about a 
certain matter which confuses me? I 
have visited four different physicians, 
all of whom have told me that I am 
suffering from neurasthenia and the 
effects of sensitive nerves. They have 
all prescribed a certain drug for me, 
but have all stated that I must change 
my thoughts and must develop control 
if I am to get out of this state. But 
here is the thing which has puzzled 
me: two of them told me that cold 
baths would help me, while the other 
two told me not to take them. Which 
am I to believe? What is your 
opinion?

ANSWER:—

I have prescribed cold baths, or 
warm baths followed by a cold shower 
or an immersion, for years, in literally 
thousands of cases. I have never 
witnessed anything but good results 
from its use, except in cases where the 
resistance is lowered to such an extent 
that the shower or bath is not fol­
lowed by a proper reaction. If there 
is a little redness following the cold 
water, or if you have a feeling of 
stimulation and not one of weakness 
following its use, you may use it with­
out fear. I have found it good in cases 
where the blood pressure is low or 

where the metabolic rate is low; also 
in diabetes, obesity, general nervous­
ness and constipation. It is a very real 
tonic in most cases and can add materi­
ally to the help that must be given to 
cases of a certain type, in conjunction 
with other usual measures of cure or 
relief.

Qu e s t io n :—j . h . s . writes:—

Six years ago I suffered a nervous 
breakdown from which I am gradually 
recovering; until now I have been able 
to make a living at my chosen field of 
endeavor, salesmanship. One great 
difficulty is handicapping my success, 
however, and that is a very poor mem­
ory. I have the greatest trouble in 
remembering names, dates, prices, 
statements I have just previously 
made, and find it almost impossible to 
relate an accurate account of an event 
contained in yesterday’s paper. What 
would you suggest?

ANSWER:—

Your trouble is due entirely to lack 
of confidence. You are constantly 
confronted, thru habit, with doubts 
and fears regarding your ability to 
call to your mind the facts you wish. 
It means that you are unable to forget 
self. Your mind at the time you are 
trying to recall something, or relate 
something you have read, is confused 
by the effects of these fears, doubts, 
thoughts of self and possible embar­
rassment. To build up a good memory 
it will be necessary for you to reach 
a state where you can eliminate self 
from the picture and have confidence 
in your power of expression and 
memory. When this point has been 
reached you will be able to strengthen 
your memory thru use. To depend on 
notes is weakening to your memory. 
Commit something to memory each day 
and thus give your power of memory 
exercise. The more you seek lines of 
least resistance by depending on notes, 
the weaker your memory will become. 
When you have established confidence 
you will find everything quite different. 

^^UESTION:—B. E. C. writes:—

What do you advise for overcoming 
self-consciousness? JDo you think it 
would be right for a person so afflicted 
to force himself to mingle with other 
people regardless of whatever amount 
of nervousness and embarrassment he 
may have to suffer? Long suffering 
from self-consciousness has made me 

(Continued on page 101)
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10,000 Sets to Be Sold for $2.98

HIGH SCHOOL EDUCATIONAL COURSE

SAVE $7.00!
When these 10,000 sets 
are gone at $2.98, this 
course, in larger, more 
expensive binding, will 
cost $10 per set!

BECAUSE this set of 60 Edu­
cational volumes, embody­

ing the essentials of a High 
School Course, has made such a 
tremendous impression, show­
ing that there arc millions of 
people anxious to have this use­
ful and important series of 
lessons—we have decided to 
issue the material soon in two 
large clothbound volumes, to
sellfor $10.00 per set. These two large volumes, 
at $5 each, will contain everything that the 60 
smaller volumes now contain—not a word will 
be omitted!

However, we are giving the public a final 
chance to secure this material in these 60 pocket- 
sized books for only $2.98, postage prepaid. 
This offer is good as long as 10,000 sets last; we 
have placed 10,000 of these 60-volume sets aside

Grab This Chance to Get These Books for $2.98!
GRAB this chance now! Gel this set of books 

so you can fill in the embarrassing gaps in 
your knowledge. Here, in 60 handy volumes, 

you can get the essentials of a High School edu­
cation for only $2.98. This is positively all you 
pay—if you use the special blank below.

A “high school education” means a thorough 
grounding in those fundamentals of modern 
knowledge which enable a person to be the most 
efficient in the everyday activities of his work 
and of his contact with others. When it is re­
quired that a person be equipped with a High 
School education, it is meant that such a person 
have a substantia! background of English, 
History, General Literature, some Languages, 
Commercial Subjects, Mathematics. Science, 
and the Arts. This course gives you these.

Read the list of titles included in this set (at 
the right) carefully. Remember that $2.98 is the

Can you answer these 
questions?

1. Who said ‘’Where ignorance is blLs. ’tis 
folly to bo wise"?

2. What is meant by "squaring the circle ’?
3. What have the following name> in c-ummon: 

Van Buren. Tyler, Polk. Fillmore. Pierce?
4. What are the four forms of English com­

position?
5. What Is psychology?
6. Who were Donatello, Cellini. Bologna, 

Rodin?
7. What is the Milky Way?
S. Who was Delilah?
9. What famous speech begins: "Friends. 

Romans, countrymen, lend me your ears”?
10. What do the following mean: (a) "Sprcchen 

Ue deutsch"; lb) "Parlcz-vous francais"; 
(r) "liabla Usted Espanol" ?

11. How far does u falling hotly drop in the first 
second after starting from rest?

12. What does "ibid.** mean?
13. Who was the Roman god of war?
14. What are the three orders of Greek archi­

tecture ?
1.’. What chiefly caused the Civil War?

All of these questions and hundreds of others 
are understandably answered in this 60-volume 
EDUCATIONAL COURSE, which you can get 
tor only $2.98. payment in full.

to meet this demand. After 
these 10,000 sets are gone, the 
2-volume. more sumptuous edi­
tion will be the only one avail­
able—al $10 per set. Therefore, 
by using the blank-bclow imme­
diately. you can get all of this 
material for only $2.98, full pay­
ment. thereby saving $7 over 
what the cost of this course 
soon will be!

Don’t let this opportunity slip away. Sil down 
and mail the convenient order blank. Read the 
list of books you gel—surely they are worth $2.98! 
There are 825,000 words of splendid text; 3,488 
pages on good book paper. The size of each vol­
ume is 3*4x5 inches—:it fits the pocket! The 
books arc bound in substantial covers. The type 
is clear and easy to read. The books run to 
64 pages each.

full payment for al! of these books. When you 
pay $2.98 the books become yours—there are no 
strings whatever attached to this astounding 
offer. All you have to do is use the blank to 
assure you of getting one of the 10,000 60- 
volume sets that are to be sold at this astonish­
ingly low price.

This price of $2.98 is possible because of mass 
production. These books are filling a wide­
spread need, fell among people everywhere. and 
tne price is within the reach of all. Many people 
get the books merely to have them handy for 
reference. For purposes of home study, or 
handy reference, the books cannot be surpassed 
at this price. One volume alone often proves to 
be worth the price of the entire set: and every 
volume is of interest and value to everyone, 
no matter what his present state of education 
may be.

Easy to Understand
Textbooks are often dry reading, but these 60 

books have been written so that they arc easy 
to understand. Moreover, they are interesting 
from beginning to end. With these books you 
can be your own teacher (no instructor other 
than yourself is necessary), learning as you 
read. With application and diligence you will 
find these books a source of delight and definite 
benefit. For $2.98. payment in full, you cer­
tainly will be amazed at the worth of this set.

10 Extra Volumes!
When first advertised, this set contained only 

50 volumes for $2.98. We have now added 10 
extra volumes — included in the list at the 
right—at no extra cost. For $2.98 you now get 
60 different books, postage fully prepaid to your 
address, no matter where you live. All 10.000 
of the sets to be sold al $2.98 include these extra 
10 volumes. Order yours today!

A Bargain of Bargains
It may sound incredible, but it is true that 

$2.98 is all you pay for this complete set of 60 
different books. Such value for the money has 
never been available before, and when these 
10.000 sets are gone even this offer will be with­
drawn Do not hesitate. Act now. Clip the 
blank and send it without delay!

Here are the 60 Volumes 
A High School Education 

(825,000Words—3,488 Pages)
ENGLISH (Grammar)

1. Common Faults in English.
2. Spelling Self-Taught.
3. Grammar Self-Taught.
4. Punctuation Self-Taught.
5. Words Often Mispronounced.
6. How to Improve Your Conversation»
7. How to Improve Your Vocabulary.
8. How to Write Letters.
9. How to Prepare Manuscripts.

10. How to Argue Logically.

HISTORY

11. Outline of U. S. History.
12. History of American Revolution.
13. History of U. S. Civil War.
14. Lives of the Presidents.
15. Current Events: Debate on U. S. Dry Law.

LITERATURE (General)

16. Facts About the Classics.
17. 100 Best Books to Read.
18. How to Enjoy Reading.

THE ARTS

19. Painting and Painters.
20. Sculpture and Sculptors.
21. Music and Musicians.
22. Dictionary Musical Terms.
23. Story of Architecture.

LANGUAGES (Foreign)

24. Latin Self-Taught.
25. French Self-Taught.
26. Spanish Self-Taught.
27. German Self-Taught.

BUSINESS (Commercial)

28. Outline of Economic! (Wealth).
29. How Wall Street Works.
30. U. S. Commercial Geography.
31. Handbook of Commercial Law.
32. How to Write Business Letters.
33. Typewriting Self-Taught.
34. How to Write Telegrams.

SCIENCE

35. Chemistry Self-Taught.
36. Physics Self-Taught.
37. Astronomy Self-Taught.
38. Psychology Self-Taught.
39. Riddle of Human Behavior.
40. Evolution Made Plain.
41. Great Men of Science.
42. Zoology Self-Taught,
43. Manual Training: Elements of Woodworking.

MATHEMATICS

44. Plane Geometry Self-Taught.
45. Curiosities of Mathematics.
46. Arithmetic: Part 1.
47. Arithmetic: Part 2.

REFERENCE MANUALS

48. Familiar Quotations.
49. Shakespeare's Famous Lines.
50. Dictionary Classical Mythology.
51. Dictionary Biblical Allusions.
52. Dictionary Foreign Words.
53. Dictionary of Authors.
54. Dictionary Geographical Names.

GENERAL HELPS

55. How to Get a Liberal Education.
56. Secret of Self-Development.
57. Comments on Humanity and Life.
58. How to Study.

QUIZZES Tests)

59. 600 Questions and Answers.
60. 400 Questions and Answers.

ALL FOR 62.98 POSTPAID!

Send No Money 
Just Mail Blank

We nay the postage to your address 
on this set of books 'Che price of 
$2.98 includes everything except 
the small C. O. D. fee (just seven 
cents), which goes to the I . S 

post office. All packing and carriage charges are fully paid. You can avoid
,m\ possible delay in getting your books (C. O. D. packages are handled 
more slow I v en route than regular mail» by remitting $2.98 with your order— 
inst send check, money order, or cash. Satisfaction is assured. However, send 
no monev unless you wish. You can pay the postman on delivers if you prefer. 
But mail the blank without delay!

HALDEMAN-JULIUS PUBLICATIONS
Dept. H-201, Girard, Kansas

Please use coupon or mention PSYCHOLOGY

■ Use this Convenient Order Blank
i Haldeman-Julius Publications
■ Dept. H-201, Girard, Kansas
• Send me at once the 60-volume EDUCATIONAL COURSE. Unless 
I my check is enclosed herewith. 1 agree to pay the postman $2.98
■ (plus 7c C. O. D. fee. which goes to the post office', on delivery. It is. 
I understood that I am to make no further payments whatever, and 
I that you are to pay the postage to my address.
■ Name...................................................................................................
1 Address .................... ............................
2 City ................... State........................
I -Vo/e.- No C. O. D. orders can be <tent to Canada or foreign connine
I these must remit in advance bv international postal monfy-^prT -r «»' 
a draft on any U S bank

MAGAZINE uben \ O'i v.rste :»<! wriis- rs.
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Th e  En c y c l o pe d ia  o f  Ps y c h o l o g y , 
edited by Samuel H. McKean. 
Brussels. Elmer Sidney Prather, 
$10.00.

A
 BEAUTIFUL book, in which are 

compiled thirty-eight masterful 
essays on psychological subjects, 

is issued in Brussels, by Elmer S. 
Prather, the well-known American 
writer and teacher, under the title, The 
Encyclopedia of Psychology. One can 
endorse everything about the book ex­
cept the title, which should really be a 
“Symposium.”

The subjects are, however, excellently 
chosen, and the writers represent sig­
nificant schools of thought, the whole 
forming a comprehensive view of the 
entire field of psychological research.

Most of the contributors are Euro­
peans, many of them recent research 
workers and teachers at Cambridge and 
other . leading European universities. 
America is well represented, some of 
the names being those most familiar 
and admired among readers of Ps y ­
c h o l o g y . Dr. Henry Knight Miller 
contributes a chapter on the Conquest 
of Fear, in which in his customary 
vivid and convincing manner he out­
lines the causes and cure of this arch 
enemy of the human spirit. Dr. 
William A. McKeever furnishes a 
chapter on Anger, Its Use and Abuse, 
and Claude W. Chamberlain one on 
Suggestion in Mental Healing. Another 
contributor well known to Ps y c h o l o g y  
readers is Professor Henry Chellew, of 
the University of London, who con­
tributes the chapter on Mental Distrac­

tion.
One of the most helpful chapters in 

the book is that by Professor D. F. 
Fraser-Harris, of the University 
of Glasgow, on Habit, Conscious and 
Unconscious, in which he analyzes the 
grip of “inertia” on both individual and 
races, which prevents them from mov­
ing forward to new and more whole­
some ideas and ideals. Mr- Sydney 
Balister, a recent graduate of Cam­
bridge, provides an outline of the 
development of “Intelligence Tests.” 
Eleanor A. Allen writes on Happiness; 
Adolph L. Fierst, on Human Desires; 
Professor John Laird, on Introspection;

John W. Greene, on Jealousy; Dr. 
Erwin Popper, on Melancholy.

Isabel Burnett writes on Natural 
Instincts and Normal Desires; Dr. 
D. S. Von Mohrenschildt, on Sex At­
traction and Sex Education; Professor 
Thomas P. Bailey, on Love, Marriage 
and Parenthood.

In addition to Dr. Chamberlain’s 
chapter, Dr. Bernard Hollander writes 
on Treatment by Suggestion and Auto­
suggestion, and Emmett Gowan on 
Mind as the Guardian of Health.

Excellent chapters are The Reason­
able Action of the Individual Mind, by 
Dr. Karl Pira, and The Achievement of 
Personality, by Professor J. G. Mc­
Kenzie.

Ex pl o r in g Yo u r  Min d w it h t h e  
Ps y c h o l o g is t s . By Albert Ed­

ward Wiggdm. 407 pp. Indian­

apolis. The Bobbs-Merrili Com­

pany. $2.50.

ALBERT EDWARD WIGGAM has 
XX interviewed eleven leading psy­
chologists and given us a glimpse 
into a particularly important section of 
the mind of each in his latest book, 
Exploring Your Mind with the Psy­
chologists. Mr. Wiggam has written 
the opinions of these prominent men in 
a popular style well adapted to the lay­
man. He prefaces each chapter with a 
short biographical sketch and a photo­
graph. By the use of numerous charts 
and outlines he manages to make the 
book entertaining as well as instruc­
tive.

Mr. Wiggam does not paint a vivid 
portrait of these psychologists, nor 
does he discuss their opinions on vari­
ous subjects. He discusses with each a 
problem that is important to the aver­
age man and combines these inter­
views into a well-rounded book.

Edward Lee Thorndike, professor of 
psychology at Teachers’ College, Co­
lumbia University, has the first chapter 
in the book. Mr. Wiggam refers to one 
of Professor Thorndike’s books in 
which he shows “that it is never too late 
to begin and that if you want to learn 
a thing, now is the time to learn it, no 
matter whether you are fifteen or 
twenty-five or fifty. He completely ex­

plodes the notion that you can’t teach 
an old dog new tricks; and he submits 
abundant evidence to prove that you 
can learn just about anything you want 
to at any time of life.”

Professor Thorndike was asked his 
opinion of the different kinds of intelli­
gence. “For instance,” asked Mr. 
Wiggam, “if a man is high in abstract 
intelligence is he likely to be low in 
mechanical intelligence? If he is high 
in mechanical or artistic intelligence is 
he likely to be a dumb-head in arith­
metic or language or fields that require 
abstract reasoning? In other words, 
is there any support to the very pop­
ular theory, voiced in Emerson’s Essay 
on Compensation, namely that nature 
compensates a great commander or 
musician by making him weak morally 
or physically, and the like?”

“On the whole,” answered Professor 
Thorndike, “we may say that every in­
vestigation has tended to support the 
conclusion that the desirable things in 
men tend to be linked together. A 
very able person usually has common 
sense, gets on with other folk, and his 
talents work for human benefit instead 

(Continued on page 105)

Ou r  Min d s a n d Ou r  Mo t iv e s . A ' 
Dictionary of Human Behavior. 
By Paul D. Hug on. New York. 
G. P. Putnam9s Sons, $3.00.

S
TUDENTS of psychology owe a debt 
of genuine gratitude to Mr. Paul 

D. Hugon and the house of Putnam for 
the compilation and publication of this 
excellent handbook. In the conflicting 
and sometimes bewildering currents of 
psychological research and pronounce­
ment, simple statements of definition 
and birdseye views of the history of 
varying schools of thought are price­
less. It is almost incredible that Mr.
Hugon can have kept himself so unbi­
assed in this comprehensive work. 
One would fancy that any writer who 
could deal so understandingly with 
theosophy, occultism, Christian Science 
and New Thought would bear down a 
little hard on Freud and Watson. As
a matter of fact the treatment of Be­
haviorism is rather too scanty, tho in 
the section on Response the basic prin­
ciple of this school is clearly stated.

, (Continued on page 104)
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cried Bob as I sat down at the piano
BOB was always putting his foot into 

things.
I was spending my vacation with him 

when I met his cousin, Helen. Instantly all 
other girls faded out of my life. It was love 
at first sight. But unfortunately she didn’t 
seem to feel the same way about me.

Like all young lovers, I confided my 
troubles to the nearest willing ear. It hap­
pened to be Bob’s.

“You’ve got nothing to worry about,” he 
insisted when I finished my tale of woe. 
“Just leave it to me. All you need is a little 
publicity.. . .“

Right then and there I knew I should 
have kept my mouth shut.

The very next day he announced that he’d 
just had a long talk with Helen and, accord­
ing to him, “put me over big.”

“Boy! What I didn’t tell her about you 
is nobody’s business!” he exulted. “When 
I got through with my little song and dance 
about what a whiz you are at the office, I 
pulled my trump card . . . and believe me, 
it boosted your stock sky high!”

“What was it?”
“Well, you see, she’s crazy about music. 

So I conveniently forgot that you can’t 
play a note, and told her you are an accom­
plished pianist I”

“But Bob . .
“Not another ’word! I’ve got you sitting 

pretty, now. If by any chance you’re asked 
to play—just say that you’ve strained your 
wrist playing tennis. I’m some little fixer, 
eh, what?”

That very night we were all invited to the 
Carews* party. On the way over, I sensed 
a big difference in Helen—a difference that 
made my heart beat fast with a new hope. 
Perhaps, after all, Bob was a good fixer.

A little later in the evening we were all 
gathered around the piano, listening to the 
rather indifferent performance of one of the 
guests.

I Am Asked to Play the Piano
“I’m just dying to hear you play!” cried 

Helen. “I’ve heard so much about your 
talent! Won’t you play something for us?”

“Yes!” “Yes!” “Please!” came from 
all sides.

With a smile I bowed low . . . and replied 
that it would l>e a pleasure /

Glancing up I «saw Bob’s grin change to 
amazement. This was not part of the plan! 
Calmly ignoring his frantic signals I walked 
over to the piano.

Quick as a flash Bob followed me. “For 
the love of Pete get away from that piano,” 
he whispered excitedly. “Don’t make a 
monkey of yourself. If Helen ever hears 
you play she’ll think everything else I told 
her is bunk, too!”

Turning to the guests in an effort to save 
his own skin, Bob announced, “ Perhaps we 
should wait until some other time. You 
see, his wrist was slightly sprained in tennis 
this afternoon, and . . .”

“Oh, that’s nothing!” I broke in, and as 
he looked at me dumfounded, I sat down 
at the piano.

Without any further hesitation, and with 
a secret smile at the surprise I had up my 
sleeve, I began the first notes of Irving 
Berlin’s famous “Russian Lullaby”! The 
tantalizing, irresistible strains seemed to throw a 
spell over the guests. One by one they quietly 
moved nearer the piano until soon I was completely 
surrounded by rapt listeners.

Bob was so stupefied that all he could do was to 
stand there in open-meuthed amazement.

On and on I played—losing myself in my music. 
I forgot Bob’s astonishment—forgot the glow of 
admiration in Helen’s eyes—forgot everything but 
the beautiful melodies that always opened a new 
world for my enchantment. Swept away by’ the 
sheer magic of Berlin’s genius. I was unaware of the 
silent tribute that followed my playing until thun­
derous applause shook the room.

That brought me to myself with a start. For the 
rest of the evening I w*as the lion of the party.

Bob could hardly restrain his curiosity’ until we 
were safely’ home.

“Boy! You sure stopped that party’ deadl” he 
exclaimed. “You could have knocked me over with 
a feather when I heard you actually’ playing! Why 
didn’t you tell me you knew how?”

"You never asked whether I knew how to play/* 
I countered.

"Of course not! Last summer you didn't know 
Please use coupon or mention PSYCHOLOGY MAGAZINE when yon write advertisers SC

one note from another—how was I to guess you’d 
blossomed into an accomplished pianist overnight?"

"Not overnight, exactly 1” I smiled. "Although it 
almost seemed that way! Remember that Free 
Demonstration Lesson in music I sent for? ** .

"You don’t mean the'one that was supposed to 
show you how to play without a teacher, do you? ”

“The same! All the fellows said it was a fool 
stunt and that I was crazy to send for it. Well, it 
happened to be the best bit of luck that ever came 
my way! I didn’t say anything about it because I 
didn’t want every one laughing at me when I sent 
for the course. That course certainly is wonderful!’’

"So you really are an ‘accomplished’ pianist! The 
joke’s on me, all right 1’’
• "Oh, I wouldn’t say’ ‘accomplished’, I laughed. 
“But enough of a pianist to get a lot more fun out 
of life than I used to!’’

You, too, Can Learn to Play 

Without a Teacher
The above story is typical. You, too, can learn 

to play your favorite instrument by this remark­
able "at home’’ method that has helped almost half 
a million people all over the world to increased 
pleasure and financial gain. You don’t have to 
know the slightest thing about music. First you 
are told what to do—then a picture shows you how 
to do it—then you do it yourself and hear it. No 
private teacher could make it any clearer.

You learn at home in your spare time. You 
study when you please—and as much or as little as 
you please. There are no tiresome scales—no 
laborious exercises. You play simple, familiar 
melodies by note right from the start.

Free Book and 

Demonstration Lesson

PICK TOUR 
INSTRUMENT

Violin 
Clarinet 
Flute 
Saxophone 
Harp 
Mandolin 
’Cello 

_______  Steel Guitar 
Sight Singing 

Piano Accordion 
Voice and 

Speech Culture 
Drums and Trap* 
Automatic Finger 

Control 
Banjo (Plectrum, 5- 

S tring or Tenor)

Piano 
Organ 
Ukulele 
Comet 
Trombone 
Piccolo 
Guitar 
Hawaiian

Our wonderful illustrated Free Book and our Free 
Demonstration Lesson explains all about this remark­
able method. They prove just how any one can 
learn to play his favorite instrument in almost no 
time and for just a 
fraction of what old, 
slow methods cost.

If you really want 
to learn to play—if 
new friends, good 
times, social popu­
larity and increased 
income appeal to 
you—take this op­
portunity to make 
your dreams come 
true- Now! Sign 
the coupon and send 
it before it’s too late. 
Instruments sup­
plied when needed, 
cash or credit. U. 
S. School of Music, 
3852 Brunswick 
Bldg., New York 
City.

U. S. SCHOOL OF MUSIC 
3852 Brunswick Bldg., New York City.

Please send me your free book, “Music Lessons in 
Your Own Home," with introduction by Dr. Frank 
Crane, Free Demonstration Lesson and particulars of 
your easy payment plan. I am Interested in the fol­
lowing course:

Have you above Instrument?

Name.

Address

City .. ioo“..
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Get Out of That Rut!
(Continued from page 45)

measured in dollars and cents; and the 
thrill of being in the midst of the toil 
of life, enlarges a man’s soul. Then, 
too, there is the reward of human love 
and loyalty which the leader receives 
from his followers, one of the greatest 
rewards a man can aspire to.

“Cromwell, I charge thee, fling away 
ambition,” was a warning given by one 
whose principal ambition had been self- 
aggrandizement. And ambition of such 
a kind is not worthy of emulation. 
Wolsey’s ambition was for himself, not 
for others; he strove for himself, not 
for a good cause. And he fell, like 
Lucifer, “never to rise again.”

No man should be without an ambi­
tion, no man should be willing to stay 
in the rut, no man should rest content 
with what he has done.

Let a “divine discontent” take posses­
sion of you; let it urge you to better 
and nobler and richer accomplishments; 
let it advance you to leadership and the 
companionship of great souls; let it 
lift you from the rut of mediocrity and 
self-satisfaction.

The world calls for leaders. Be one.
But before treading the higher paths 

you’ll have to prepare yourself, just as 
did those who aspired to knighthood in 
those days when such honors were 

earned, not purchased. The boy who 
aspired to be a knight became first of 
all a page to some noble lord or lady. 
In that position he learned courtesy, 
gentleness of bearing, culture and re­
finement—and the value of Service; 
and these things are every bit as es­
sential in the character of a leader to­
day as they were in days gone by, and 
they always will be essentials in the 
personality of the truly great. The 
young page, too, was taught to take 
good physical care of himself, to make 
his body strong, yet supple; and cer­
tainly the value of a healthy body can­
not be overestimated. Then, when the 
page became a young man of sixteen, 
he was made an esquire, a personal at­
tendant on his master. And still 
courtesy and gentle bearing were re­
quired of him. But now his life became 
more and more strenuous, hardening 
him for the battle. He learned to 
wield his heavy war-weapons, he was 
trained to fortitude under suffering, 
he had to become accustomed to carry­
ing weighty armour, he had to learn to 
run and to swim; and one of his haz­
ardous duties was to display and guard 
in all battles the banneret of the knight 
whom he served. He was taught 
Loyalty, even unto death.

For six or seven years, or perhaps 
longer, he served as a squire, and, if he 
had displayed the courtesy, fortitude 
and loyalty necessary he was then 
given the accolade of knighthood, was 
struck thrice upon the shoulder with 
the flat of a sword and exhorted to be 
a true knight. But in the ceremony of 
knighthood where the accolade was not 
given on the battlefield, this rise to 
nobility was preceded by a vigil of 
arms, the esquire passing a full night 
before the church altar, meditating 
over the responsibilities which his new 
rank would incur, and praying for 
strength and power to acquit himself 
right manfully in his new estate of 
leadership; praying for courage that 
would not evade responsibilities, but 
that rather would go forward cheer­
fully to meet them; praying for forti­
tude that would support him in trials 
and afflictions, in wounds and perhaps 
in defeat.

Could there be a better preparation 
for the high calling of leadership than 
the foregoing? The essential traits in 
the character of the leader are the 
same yesterday, today, and for ever— 
service, good health, courage, fortitude, 
courtesy, loyalty, singleness of purpose, 
and skill.

How to Create Business Success
of spending. Set out to make your 
life full and complete in all these four 
financial issues and you will thus ac­
quire the maximum of pleasure and 
satisfaction from your business.

Give yourself a searching but gen­
erous analysis as to your present em­
ployment. Does it fit you? Are you 
reasonably devoted to it? Does it hold 
out any prospect of promotion? Is 
there potential growth in it? Are you 
playing fair with the organization and 
the management under which you are 
employed? Are you working at one 
business and all the while wishing you 
were engaged in some other?

Be slow to condemn your present 
employment. It is a very common fault 
for a young person to imagine that his 
job is worse or more difficult than that 
of many of his associates, and he falls 
into the fatal habit of speaking ill of 
what he is doing for a livelihood. 
Very soon, after he has repeated for a 
few times the negative statements 
about his business, he begins to believe 
them true, and—down he goes.

If you want your business to pro­
duce revenue for you, you must first 
re-create it mentally. Praise it men-

(Continued from page 47)

tally. Give it secretly your blessing. 
Say that you like it, think that you 
like it—and you will. After that has 
been accomplished, after you and your 
work have been brought into harmoni­
ous relations, you may depend on it 
increasingly to produce the income re­
quired for your living. Failure and 
success are both latent within your 
mind. Which one will you call out and 
give the place of supremacy?

Since work and employment are now 
so highly specialized, it is practically 
impossible for one to find a place which 
altogether fits his mind and emotions. 
Therefore, he must needs make his 
mind and emotions fit the job; that is, 
he can and must learn to like his 
appointed place. The foregoing 
method of directing your mind will do 
this very important thing for you. 
Try it.

Many can earn, but few can spend; 
that is, spend sensibly. Make a plan, 
a budget. You know about what you 
are earning. Now, how can you make 
it serve your needs? Cut it into parts, 
assign these parts and make them foot 
the bills. Watch for the possible leaks. 
It is usually the little things that break 

the budget. Hold out a dime here, a 
quarter there, a dollar on the next deal 
and two dollars on your amusement 
budget alone—perhaps. See how much 
fun you can have at something that 
costs little or nothing. Extravagant 
amusement is generally cheapening in 
the end. It cheapens your personality, 
weakens your self-dependence. Try 
staying home certain nights in the 
week. Get acquainted there, and learn 
to enjoy yourself with less spending, 
or none whatever for a few evenings. 
You will learn to enjoy the novel idea.

Become a careful shopper and a 
judicious bargain-hunter. Get the use 
out of the stuff you buy, and waste 
nothing. See that your profit does not 
go into the rag-man’s cart or the gar­
bage can. You can really learn to 
enjoy being careful about your expendi­
tures. You will find it a pleasure to 
clean up that old suit and wear it a 
while longer. You will enjoy that new 
dress, made out of an old one, if you 
put thought and love and sincerity into 
its make-up. Patch, mend, repair, sal­
vage—these should be wrought into the 
self-mastery of every goodly life and 
every successful career. Affirm in sub-
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DOWN 
THROUGH 
THE AGES!

SECRET 
LAWS 
OF LIFE

Create Modem 
Miracles in Your 
Affairs

In the ancient days of Egypt, Greece and Rome, as today, there were those WHO AL­
WAYS SUCCEEDED in the FACE OF DESPAIR. They stood out of the 
mass, not by their knowledge of the laws of the land, but because of their knowledge of 
the laws of life.

THREE AIMS OF LIFE
There are three paramount aims we struggle for in life. Most of us have some idea of what they are, but few 
ever accomplish them. The three aims are:

PRESERVATION:—To keep our body and mind healthy.
AMBITION:—To be successful. To gain some of the luxuries that are placed here for man’s disposal.
LOVE:—The goodwill of our fellowman, the respect of our friends, and the affection of those close to us. 

Every MAN and WOMAN wants and needs these. To struggle along in darkness and learn through life’s hard 
knocks, gains experience too late sometimes. Troubles and problems arise quickly; they must be overcome at once. 
Some practical principle may solve your personal problem.

KNOWING HOW
There is a definite system of DIVINE LAWS established that governs every human action and deed. Miracles 
are but the result of putting into practice some known principle of the cosmic and producing a harmonious result. 
Why suffer intolerable conditions, why throw yourself upon chance and be blown around like chaff in the wind?

ROSICRUCIAN TEACHINGS
The teachings of the Rosicrucians mentioned for centuries by all of the great writers of various times have 
helped sincere students to make miracles out of their personal affairs. If you can give a few minutes each day 
to the study and application of principles that will bring you untold happiness, then you are ready to receive 
this most profound knowledge of life that has come down through the ages.
Write a personal letter (not postcard) and ask for a copy of the private free book called •The Light of Egypt,” 
which will explain the wonderful aid extended by the Rosicrucian Brotherhood. No books will be offered for sale. 
Address your letter carefully as follows:

LIBRARIAN, M. P.
ROSICRUCIAN PARK
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stance the following, while sitting alone 
and relaxed. Repeat till it becomes a 
part of your subconsciousness:

I am now learning to spend my in­
come judiciously. I am checking up on 
certain habits of waste and am practic­
ing conservation in the use of all pur­
chased materials. I am not mercenary 
or close-handed, but merely thoughtful 
and poised. I am careful of small ex­
penditures, and avoid the unnecessary 
excess of dimes, quarters and dollars 
in the purchase of incidentals. I am 
finding out how to obtain enjoyment 
and recreation from pastimes of little 
or no expense. This new habit of being 
careful about the use of my money is 
becoming an interesting part of my 
daily life. It has given me another 
idea as to my superiority. I rejoice in 
my spiritual strength.

Having entered more fully into the 
joy of your daily work or business, 
with practiced ideals as to its possibili­
ties of helpfulness and service, you 
have turned your thought construc­
tively to the matter of spending. You 
have been led to see, let us say, that 
spending is a sort of disease if it is 
done only for the sake of its thrills, 
that it is a wholesome and helpful 
aspect of one’s business career only 
when regarded as a part of an entire, 
healthy and organized personality. 
Indeed, you are learning that the one 
big problem of your life is to bring 
yourself into a unity; that is, to make 
every part of you serve harmoniously 
with all the other parts.

Then, how do you save? If you have 
not done so, begin at once to lay aside 
a small amount weekly in a savings 
account. Start now. Cut off some ex­
cess, some non-essential, as suggested 
above, and hide the value of it in your 
bank. As soon as you have as much as 
fifteen or twenty dollars ahead, take up 
an interest-bearing investment. For 
every $5.00 per month you thus invest 
you may expect the return of $1,000 in 
a period of little more than ten years.

There is no virtue in saving merely 
to have and to hold money. It is what 
you can do with money saved that 

matters. What it will do to and for 
you. It is the sense of independence 
and self-respect. It is the idea of hav­
ing something to supplement later in 
life your decreasing salary. It is the 
power and influence you may thereby 
gain in relations with your family and 
those who may be dependent on you. 
It is the purpose of relieving you of 
anxiety and nerve shocks later in life. 
It is the ideal of a larger and more 
complete human existence. It is the 
sense of belonging to the normal hu­
man family and thus being the best 
and highest possible expression of 
God’s handiwork and image. Only the 
balanced life is the happy, wholesome 
life, and the management of your 
money is a large factor in that whole­
ness.

Consult a number of authorities on 
saving and get a resumé of their 
opinion. While you are studying this 
matter try to avoid the man who wants 
to sell you something. Ask those who 
have succeeded in saving, those who 
themselves have bought securities and 
made successful investments on a small 
scale. Sum up the arguments of these, 
and then take the form of saving which 
most appeals to you.

As one who has watched the wheels 
of business and of investments go 
round for a generation of time, permit 
me to advise you strongly to leave 
gambling and speculation entirely 
alone. Any investment that promises 
above six to eight percent on your 
money is dangerous and has some kind 
of snare in it. It may look easy, but 
you are the one who will prove easy. 
Be above the idea of gambling, of get­
ting something for nothing, of having 
without earning. Read the Book of 
Proverbs.

Finally, attempt to rise above mone­
tary anxiety. Not money, but the love 
of money, is the root of all evil. But 
by the love of money is perhaps meant 
the anxious worry, the selfish greed, 
the wretched striving for glitter and
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show, the envious struggle for place 
and preferment supposed to go with 
wealth, the vain seeking of a place in 
the reception line of the rich and ap­
parently rich. Now to the student of 
Truth and higher attainment, all these 
things are but empty husks.

Get ahead, save money, practice 
thrift, live with your wealth, but never 
for it. Rejoice in modest possessions 
and thank God for a contented mind. 
Poverty is ignorance, is lack of the 
knowledge that Spirit, not materials, 
produces wealth. It is the creative spirit 
in you and in all goodly, well-balanced 
souls that brings forth abundance.

If you really deserve riches you must 
learn to- give them away. Wealth is 
first in the mind; it is a voice out of 
the subconsciousness; it is a generous 
attitude toward life and The Maker of 
Life; it is an idea of being a part of 
the Great Common Humanity; it is an 
ideal of sympathy and fellowship with 
the masses; it is the thought of being 
a contributor to the good of society; it 
is a law of conformity to the great, 
universal truths of being.

I have known many a man to save 
his wealth and keep his soul intact by 
learning how to be generous. Your 
wealth may be to some extent measured 
in terms of money. But wealth is 
primarily your character, your attitude 
of mind, your wholeness of spirit, your 
personality, your brave, earnest soul, 
hungry for the things of The Spirit 
and fed upon the durable satisfactions.

Make this affirmation daily:

To earn, to spend, to save, to give— 
these are the business factors which 
are now entering harmoniously into 
my occupational life. I am being re­
arranged within and re-adjusted to the 
business world without. Thus I rise 
above the trouble, the turmoil, and the 
nerve shocks which seem all the while 
to destroy the peace and the wellbeing 
of the masses. After I have done every 
reasonable thing, as above outlined, to 
make for business success, I trust the 
balance to The Great Supernal Law of 
Supply and Abundance.

The City Culver Built
(Continued from page J^3)

“A salesman must sell himself and 
keep himself sold, for the confidence of 
customers is the only sound foundation 
upon which a selling career can be 
built.

“You must see with your prospect’s 
eyes and you must enable the prospect 
to see with your eyes. A promoter, 
like myself, sells nothing more tangible 
than an idea. But he sells that, and he 
presents it in such a way that others 
see it as a reality.

“The first thing I always tried to do 
was to get the prospect’s viewpoint. 
After finding how he thinks, a genuine 
salesman will start thinking the same 

way. He will put himself in his pros­
pect’s place and analyze the proposi­
tion. Then he will determine what 
angles of the proposition interest him.

“After getting the prospect’s view­
point, the rest is easy. The prospect 
is then educated with the idea and in­
spired with its possibilities. Real sales­
men do not resort to ‘hokum’—they 
talk the language of the prospect and 
try to show him the practical side of 
the idea.

“Salesmanship is much the same, 
whatever you are selling, and prospects 
do not differ widely. Whether it be a 
farmer whose land is needed, a me­

chanic with an idea that is in demand, 
or a banker, or business man whose 
financial support is essential, a man 
must sell himself—first, for without 
confidence in a salesman’s ability and 
faith in his integrity, a prospect will 
not listen to the proposition. After a 
salesman has won his prospect’s con­
fidence, the merit of the scheme must 
do the rest.”

It was several years before Mr. 
Culver paid off the last note and in­
terest thereon. Then he made a little 
money for himself, a little more, and 
much more, until he is rated today as 
a multi-millionaire. And where once
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A Challenge 
Made Me 
Popular!

“ 1 BOX of cigars says you don’t 
DARE dance with her—Wall­

flower!” That was the challenge 
they flung at me!

My sporting blood boiled! “All 
right, I accept!” I responded. And 
I started across the floor.

I
NEVER was much of a dancer. And the fact is 
I had danced very little during the last few years. 
But when our club gave this affair I couldn’t very 
well stay away. And now, at least I should have been 

sitting contentedly on the “sidelines”—if only the 
fellows hadn’t made that sarcastic remark.

“Show them you can do it! Show them you can 
dance as well as they!” my pride whispered. And I 
would!

I was nearly paralysed with fright. . Suppose she should re­
fuse? Suppose she should leave me in the center of the floor?

But halfway across the hall my 
courage died. I was nearly paralyzed 
with fright. There she was, wait­
ing expectantly—Marion Blake, an 
exquisite dancer—graceful, poised, 
at ease. Suppose she should refuse? 
Suppose she should leave me in the 
center of the floor? Oh, wouldn’t 
the fellows chuckle then!

The Unexpected Happens

“I’m—I’m sorry”—I stammered. 
“I guess------”

“Why, of course, I’ll be glad to 
dance!” she interrupted. And be­
fore I realized it we were swallowed 
up in the dancing throng.

What a terrible ordeal it was for 
me! And twice as bad for her. I 
stumbled through the steps. I trod 
on her toes. I tried desperately to 
keep in time with the music. Yes, 
my dancing was inexcusable—hope­
lessly out-of-date.

Suddenly she suggested that wé 
go into the drawing room and sit 
out the rest of the number. I blushed 
furiously. “Now it’s coming!” I 
thought. “Now she is going to tell 
me what she thinks of my nerve.”

But I was in for the surprise of 
my life. “Jim,” she began softly, 
“I’ll be frank. You’re not the best 
dancer in the world. But you’re 
certainly not the worst. What you 
need is ‘brushing up’ on the latest 
steps. Why don’t you get in touch 
with Arthur Murray?”

“Arthur Murray! Arthur Mur­
ray!” I repeated. “He teaches danc­
ing by mail. You can’t learn that 
way!”

“No ?” and Marion arched her eye­
brows. “The truth is, that’s exactly 
the way I learned—even though no 
one does suspect it!”

Naturally, I was astounded, but 
the next evening I found one of 
Arthur Murray’s ads and clipped the 
coupon. Then I mailed it. asking for 
his free booklet and five free lessons. 
If Marion could become a wonder­
ful dancer that way it was certainly 
worth investigation—especially since 
I didn’t risk a penny.

I Find the Secret!
The booklet and the five free les­

sons came promptly. What a revela­
tion! They showed me how many 
mistakes I had been making in danc­
ing—how many clumsy blunders I 
had been guilty of. I had been 
holding my partner wrong—leading 
wrong—pivoting wrong—doing the 
simplest steps incorrectly. And as 
for the modem style of dancing—I 
was utterly ignorant of it.

I started practising the lessons. In a 
few evenings I had learned the modem 
Waltz—the modem Fox Trot, and many 
delightful variations of the very latest 
steps. And all without music, partner, or 
teacher!

I'Turn the Tables 
A week later I attended a dance. The 

old crowd was there. “Why, here he is DJ I 
Please use coupon or mention PSYCHOLOGY MAGAZINE when you write

again!” they chorused. “Give him the 
cigars 1 He earned them I” Imagine how 
surprised they were when I walked right 
up to Marion for the first dance 1 And 
they stood open-mouthed as I glided 
around the floor with ease I

Now I never miss a party or a dance. 
Girls are delighted to dance with me. I 
laugh when I think how scared I was that 
terrible evening—for everywhere I go I 
am welcomed as a faultless and accom­
plished dancer!

Will YOU Accept 
These 5 FREE Lessons?

No matter how poorly you dance now 
—no matter if you’ve never even been on 
a dance floor in your life—Arthur Mur­
ray’s method makes you a finished dancer 
in 10 days, or you don’t have to pay a 
penny. To prove it, he is willing to send 
you five lessons from his remarkable 
course absolutely free I Just mail coupon 
(with 10c to cover cost of printing and 
mailing) and these valuable lessons will 
be forwarded at once. Also a free copy of 
his new book, “The Short Cut to Popu­
larity.”

Don’t wait. You owe it to yourself to 
clip and mail this coupon NOW! Arthur 
Murray, Studio 862, 7 East 43rd Street, 
New York City.

Arthur Murray, Studio 862
7 East 43rd Street, New York City

To prove that I can learn to dance at home 
in ten days you may send the FIVE FREE 
LESSONS. I enclose 10c (stamps or coin) 
to pay for the postage, printing, etc. You are 
to include free ‘The Short Cut to Popularity.”

■ Name...........................................................................

Address..................................................................... 

J
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the dust of the country roads enveloped 
every passing vehicle, broad highways 
now carry the throbbing lanes of com­
mercial and pleasure traffic; and where 
fifteen years ago only scattered ranch 
houses broke the sweep across the 
floor of the valley there is row on row 
of happy homes circling a thriving 
business district in the midst of which 
towers the new Culver Building. Prom­
inent among the many industries 
centered there are several of the great 
motion picture plants of the southwest, 
including the huge Goldwyn Studio, 
now heralded the largest in the world.

Culver applied his principles of sales 
psychology when he induced Mr. Ince 
to locate his studios in Culver City. 
Culver met Ince in Los Angeles one 
day and asked him to locate a studio 
in Culver City. The producer stated 
that he would never own another 
studio, but might be interested in rent­
ing one.

“Very well,” Culver said. “I will 
finance one to the amount of $150,000, 
if you will take a five-year lease at 
$18,000 per year. The deal was closed. 
Culver insisted that he receive the first 
six months’ and the last year’s rental 
in advance.

“Mr. Ince gave me $27,000 advance 
rental on the five years’ lease,” said 
Mr. Culver. “I bought the ground with 
the $27,000. It had come to my atten­
tion that the Ince family had pur­
chased heavily of United States bonds. 
I called to see Mrs. Ince and exchanged 
a first mortgage of $60,000 on the 
studio (which I intended to build) for 
$60,000 of her United States bonds, by 
showing her she could make six per 
cent instead of four per cent. In pur­
chasing material for building, I used 
the bonds as cash. The lowest building 
contractor was required to take a 
second mortgage of $30,000 for his work 
and I assisted him in using this as 
collateral for a ninety per cent loan 
which covered his labor payroll. The 
owner of some property adjoining ac­
cepted a third mortgage on the pro­
posed studio as part payment on his 
holdings, and these I took over and 
sub-divided. The three mortgages rep­
resented $132,000, so I only had 
$18,000 to raise. I went to Mr. Ince 
and asked him to loan that amount on 
a fourth mortgage, offering to put up 

as additional collateral a fourth year’s 
rental on the lease, which he knew was 
good because his name was on it. We 
then started the erection of the studio. 
Within thirty days after its comple­
tion, I showed Mr. Ince that he had 
$105,000 in it, and if he put in $45,000 
more he would own it, and he did.”

It was a long way round, and the 
prospect did not want to buy a studio, 
but Culver sold him one anyway.

“But the best plans in the world,” 
said Mr. Culver, “will fail without hard 
work. The man who accomplishes 
things must hustle. Imagination is 
important, and by that I do not merely 
mean day-dreaming, but the ability to 
analyze and consider the possibilities 
in a field of endeavor. Work without 
imagination would lack interest, and a 
man must be able to see the possibility 
of his undertaking before he is offered 
the opportunity to attain the goal of 
his imagination.

“And tact must not be forgotten. A 
man with the ability to make friends 
can be picked for sales training. He 
must also possess initiative, courage 
and ambition. With these essential 
assets as stock in trade, he will learn 
for himself the odds and ends of the 
game and the many means and ways 
of application.

“State of mind is not to be overlooked 
by the beginner who would make a suc­
cessful sales record. By that I ‘mean 
the personal feeling of the salesman 
himself, for whatever it is, the pros­
pect will glimpse it.

“To sell himself, a salesman must 
forget himself. Just think frankly and 
honestly about what you want to do 
and what you can do, talk plainly and 
leave the rest up to the buyer. Lots of 
times we hear the argument ‘these 
goods will sell themselves.’ Very few 
products will do that, but even if they 
possess that merit they will not sell 
both themselves and a salesman with­
out personality. Of course the buyer 
wants goods and not personality, but 
he is usually a busy man and some 
have been even irritable to salesmen. 
Talking is all right, if you know what 
to say, but a salesman must train him­
self to quit talking at the opportune 
moment. He must not wear the pros­
pect out, and by all means not antag­
onize him.

“It has been said that every success­
ful man must be a salesman. I believe 
that is true, but sales experience often 
follows a different course. It is true 
that many prominent financiers were 
not actual salesmen—that is, they did 
not go out selling manufactured prod­
ucts or property. But they sold ideas. 
Many a concern has been tided over a 
financial crisis because the owner knew 
how to sell to the bankers the idea that 
there would be no risk in making him 
a loan. This was my experience when 
the bankers were about to close out my 
development at Culver City.”

Mr. Culver possesses the manners of 
a Chesterfield. He is yet a jtoung man, 
appearing even younger than his forty­
seven years. Early in life he started 
his selling career by soliciting news­
paper subscriptions to pay his way thru 
college. After going to the Philippine 
Islands on a railroad job, Culver be­
came a newspaper correspondent. “I 
had to do something,” he stated. “The 
concern was stranded, so I asked the 
Managing Editor of the Manila Times 
for a job as a reporter. I had some 
trouble selling him the idea that I could 
get the news. When he told me to see 
what I could do, I turned in enough 
stuff for two editions, but when the 
paper was off the press, not a single 
word of it appeared, and how the editor 
bawled me out!”

But in due time Culver became one 
of the ablest correspondents on the 
Island. In this capacity he became a 
friend of William H. Taft, who at that 
time was Governor of the Philippines. 
It was thru the influence of Taft that 
Culver was appointed special agent of 
the Treasury Department, the job he 
resigned to go West and start in busi­
ness for himself. Daring as the ex­
periment appeared, Culver was willing 
to risk it, even when his best friends 
expressed doubtful results.

“I had learned that ideas were 
marketed,” he told me, “and was de­
termined that I would try my hand at 
the business. After all, a salesman’s 
guide is his own head. Of course, he 
may be handicapped by various things, 
and these should be looked for and 
avoided. Regardless of how low may 
be his capital, every man has in his 
power the essentials that will make 
him the equal of anyone living.”

A
with an oath and all his strength, drove 
it into the ground. “There!” said he. 
“Stay till some fool pulls you out!”

He had not gone far until some im­
pulse turned him back to reclaim his 
pick. He jerked it out of the ground 
and there, impaled on its point, was a 
nugget of gold.

$20,000,000 Hunch
(Continued from page 37)

Dazed and dumb, shaking as with the 
ague, the man contemplated his sudden 
wealth. When his mind got straight­
ened out and his faculties returned, he 
staked out his claim, and as it was the 
Fourth day of July he naturally named 
the property “Independent Mine.” 
After taking out enough gold to make 

him the richest man in Colorado, he 
sold his mine to an English Syndicate 
for twenty million dollars.

This is, in part, the story of the man 
who put Cripple Creek on the map, told 
as he himself told it to me. The man’s 
name is Stratton, Winfield Scott 
Stratton, “Lucky” Stratton, but you
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... see what this strange book, has done for others /

“Worth $10,000
So far-reaching has been the influ­

ence of this singular book—“In­
stantaneous Personal Magnetism'* 
by Shaftesbury—that it has led 
countless thousands to success be­
yond their fondest hopes. For 
example. J. P., Inglewood, Calif., 
writes: “I would not.part with it 
for $10,000 if I could not get 
another!"

, Becomes Manager
Not only personal popularity, but 

financial success as well, comes 
automatically to those who master 
Shaftesbury’s secrets of Magnetic 
Power, After he started using the 
subtle force described below, L. G., 
Sacramento, Calif., wrote: "I have 
been advanced to manager of our 
new store!"

Royal Recognition
Shaftesbury’s secrets of Magnetic 

Power, whispered into the ears of 
world-famous personages, are said 
actually to have altered the course 
of international affairs! Queen Vic­
toria, as well as Gladstone, Cardinal 
Gibbons and two Presidents of the 
United States, listened eagerly to 
this " Man of Mystery." *

“Success At Last!”
Magnetic Power—as revealed by 

Shaftesbury—has been the starting 
point of more than one brilliant 
career. For example, Madame Gar­
rigue of the Metropolitan Opera 
House, writes: “I would not sell the 
insight it gave me for $1,000*’ . . . 
and L. M. Slater of Omaha writes: 
“ I never dreamed such - changes 

could be possible! ”

Ill loan you
these secrets of

MAGNETIC POWER
for 5 days EREE

H
ERE is one of the most remarkable offers 
ever presented to the American Public— 
an opportunity to BORROW, without 

cost or risk, a book so singular that formerly only 
people who could pay $25 to $50 were able to 

secure secrets that it contains.
A strange book!—perhaps the strangest that 

ever saw the light of day! A book so uncanny 
that it often alters the whole course of its readers’ 
lives and gives them Magnetic Personality 
almost instantaneously.

Folks are rarely the same after scanning its 
glowing pages! Suddenly and unaccountably, 
they waken to a vital new power surging within 
them. A power that attracts friends as a magnet 
attracts steel—a power that revitalizes the body 
with electrical health and enables them to forge 
ahead in any business or profession with double 
speed—a power that can sweep away all obstacles 
and bring the most priceless gifts that life may 
bestow.

A Thrilling Experience Awaits You!
When you receive your copy of H Instantaneous 

Personal Magnetism” by the world-famous Ed­
mund Shaftesbury—now loaned to you for 5 days 
FREE—make this test! Shut yourself off in a 
room away from everyone else! Then commence 
to read! Almost from the first page you become 
aware of a subtle “something” you cannot call 
by name. An indescribable feeling stirs within 
you—a feeling that transforms weakness into 
strength, nervousness into courage, and failure 
into SUCCESS!

Yet that is only the beginning! In the days 
that follow, you are conscious of being guided by 
a powerful, unseen force you never knew you 
possessed. Mysteriously, you have quickly be­
come more attractive in the eyes of everyone you 
know. You find them looking at you in a new 
light—regarding you with new importance.

People who never seemed drawn to you before suddenly 
seek out your society and become eager to talk with you. 
Instead of being arrayed against you, the world becomes 
anxious to help you and see you succeed. This way you 
actually draw power from others—for even the wealthy 
and influential are as clay in the hands of one who has 
mastered the inner secrets of Magnetic Power and Per­
sonality.

But the most surprising thing is the fact that even your 
closest friends cannot fathom the change that has come 
over you. They see you forging ahead, dominating situation 
after situation, winning out with clock-like regularity. 
They marvel—utterly baffled—while YOU, secure in the 
possession of your newly acquired power, sit back and 
smile to yourself at their bewilderment! Just picture your­
self in such a situation! It is an experience that comes 
once in a lifetime!

Fascinating Beyond Words
The first half hour you spend with " Instantaneous Per­

sonal Magnetism " will open your eyes to things you have 
probably never dreamed of—for Shaftesbury has consented 
to disclose hundreds of discoveries never put in print 
before. Step by step, he reveals HOW to develop Magnetic 
Personality; HOW to use certain Oriental Secrets; HOW 
to read people’s feelings by watching their lips; HOW to 
control others by a glance; HOW to attract the opposite 
Sex; HOW to end awkwardness and timidity; HOW to use 
Magnetic Healing—these and a hundred equally vital 
matters. And best of all, he explains everything in such a 
simple way that you unconsciously start using his secrets 
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you write advertisers.

at once, without effort or exertion!

Limited Offer—Act NOW!
Right now—under a special LOAN offer 

—you can read and absorb the full benefits 
of Shaftesbury's marvelous discoveries for 5 
days absolutely FREE. Merely mail the 
coupon below without one penny and well 
send you a copy of this remarkable 400-page 
volume, extra large size, gold embossed and 
handsomely bound in rich burgundy cloth. 
When it arrives, delve into its vital pages. 
See exactly what a new world it opens up. 
Then if you are not amazed and delighted 
at (the end of 5 days, return it and pay 
us nothing. Otherwise keep it as your own 
and remit special price of only $3 in full 
payment. You risk nothing, so act at once. 
Mail the coupon NOW! Ralston University 
Press, Dept. 70-B, Meriden. Conn.

Please use coupon or mention PSYCHOLOGY MAGAZINE when

Ralston University Press, 
Dept. 70-B, Meriden, Conn.

AH right—I’ll be the judge. You may send me 
the volume “Instantaneous Personal Magnetism** 
for 5 days’ FREE EXAMINATION in my home. 
Within the 5 days I will either remit the special 
low price of only S3 in full payment, or return it 
without cost or obligation.

Name

Address
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____ ___ I 
¿satisfied and book | 

_________ I

City........................................................  State................
Special cash price $2.00 if payment accompanies 

coupon. This saves heavy bookkeeping and clerical 
expense. Money refunded if dissatisfied ‘ ‘ '
Is returned within five days.
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know that already, if you know any- 
think about the history of the gold of 
Colorado.

Stratton spent nine years searching 
for gold, but could not find it. Then, 
with a whoop of disgust, he sent his 
pick to the hilt in the center of the 
richest single find of gold in the world. 
Was it a coincidence, do you think, that 
he was impelled to go back? No—it 
was something deeper than that.

The late Elbert Hubbard said: “In 
1890 in Buffalo, New York, a man I 
came to know quite well, got an idea or 
a hunch. He says: ‘It came to me like 
a slap on the back—suddenly and with­
out warning; instantly I saw it 
stretching out into the future with 
wealth and plenty lining its pathway; 
as a stroke of lightning illumines the 
midnight sky. I remember exactly 
where I stood when the idea possessed 
me, and I recall the time of day. I 
stood like Lot’s wife. The next instant 
I jumped for pencil and pad. I out­
lined my plan. The idea has made a 
dozen men rich beyond the dream of 
avarice. It is piling up wealth at the 
rate of several million dollars a year, 
and is still expanding.’ ”

Robert Louis Stevenson had written 
much, but it had brought him neither 
fame or fortune. One night he lay on 
his back in bed, and in mental stress. 
He drifted into the Land of Dreams, 
and there saw the drama of Dr. Jekyll 
and Mr. Hyde. He got up and out­
lined his vision, completed the story in 
a few days, and immediately jumped to 
fame and fortune.

At the last Democratic National 
Convention, those who were there or 
listened-in over their radios, heard sung 
and played almost every day The Side­
walks of New York. The song was 

written thirty years ago by Charles B. 
Lawler. Millions of copies have been 
sold. Some song, to have survived 
thirty years!

The Literary Digest quotes Mr. 
Lawler’s statement of how the inspira­
tion, or idea, or hunch, for this song 
came suddenly upon him while he lay 
in bed, and how he woke up his wife 
and told her he had made a hit. He 
got up quickly and wrote down the 
name and some of the words, and the 
next day he put the music to them. 
And so the greatest of all vaudeville 
songs—the song used to help nominate 
a President, the song that goes singing 
itself thru the minds of millions as 
East Side, West Side, all Around the 
Town, came like a flash of summer 
lightning.

I am reminded of the poet Richard 
Le Gallienne, who went across the 
street to the butcher’s to get five cents 
worth of liver for his cat. While he 
was waiting for the meat, the first line 
of a poem flashed across his mind. He 
clutched at his head. Could he hold it? 
I mean the thought. He didn’t think 
he could, so he jumped for the door and 
went across the street at top speed, and 
upstairs two steps at a time. The 
butcher was struck with amazement, 
thought the man was crazy. But the 
poet had only received a hunch, a tip, 
a revelation, that he must get on paper 
before it went back into the realm from 
which it came, and it might not return.

Musicians, artists, writers, depend 
upon “hunches” for their success. All 
great inventors are subject to hunches. 
The automobile, the flying machine, the 
radio, everything worth while in the 
field of invention, came, we have reason 
to presume, as a hunch, an inspiration. 
In matters of business, the importance 

of the hunch is well known.
A noted philosopher, trying to ex­

plain this phenomenon, said: “Man, 
standing in the center of the universe, 
has a thousand forces rushing in to 
report themselves to the sensitive soul­
center—the receptive mind.”

All events of life take place accord­
ing to the law of cause and effect; the 
unfailing, unchangeable, everlasting 
law of cause and effect. Nature is a 
unity and every part of it stands in a 
definite relation to the whole.

Nature makes the raw material, and 
Nature, thru man, makes the raw 
material into things. Nature thinks 
out her problems. This must be so, be­
cause everything shows sequence, con­
tinuity and law.

No hypothesis begins to explain the 
phenomena of Nature, save only that 
vast presumption that back of change, 
growth, transition and decay, throbs a 
universal intelligence.

All progress, all achievements, all 
instincts of the future, bring man into 
sympathy with the universal intelli­
gence and make of him an instrument 
thru which unspoken thought and 
throbbing silence blossom into speech.

Nature never gave man a desire that 
she did not provide for its fulfillment. 
If you do not reach the goal of your 
aspirations, it is because the desire is 
not insistent, there is something lack­
ing in will and effort.

Every man who has made his mark 
in the world has been taunted with 
failure. The trouble with most people 
is that they start in pursuit of a thing, 
but turn back before they get it. If 
you are persistent you will reach the 
receptive state of mind in which the 
light of the Hunch will show you the 
rvay to success.

The Man Who Slept
(Continued from page 30)

“It’s nerves, isn’t it?”
“Exactly—nerves!”
“I’ve heard of a Dr. Embury in that 

line. They say he’s a shark.”
“Where does he hang out?”
“Madison Avenue, somewhere in the 

'Fifties.”
“I’ll see him in the morning sure,” 

said Mace with determination.
“You ought to—really,” urged the 

detective.
“I will.”
Mace spoke with such earnestness 

that Eagen hadn’t a doubt left in his 
mind that the promise would be carried 
out.

“Well, that’s settled,” he thought. 
“How about suicide? I’d better sound 
him.” This time he resolved to take 
the bull by the horns.

“You know, Mr. Mace,” he began,

“you’re not a very inquisitive person.”
“No, I don’t think I am,” replied the 

other in a surprised tone.
“I’ve spent a good many hours with 

you, and we’ve talked about all kinds 
of things, yet you don’t seem much 
bothered as to who I am.”

“Well, you said you were on a con­
fidential job for the government—that 
was enough for me. I’m used to sizing 
up strangers on sight every day in a 
business way. I guess you’ll tell me 
more about yourself when you get 
ready.”

“But you won’t mind my being a 
little inquisitive about you, will you? 
Not inquisitive so much as interested.”

“That depends—maybe not,” an­
swered Mace forcing a smile. “Shoot! 
What do you want to know about me?”

“Well, I know your nerves are in 

bad shape—you told me that yourself— 
and your remark about the window 
struck me—look here, you’re not 
thinking of self-destruction are you?” 
Eagen sat upright and looked Mace 
full in the face.

“No, my God, no!” almost shouted 
Mace, squaring his shoulders with an 
emphatic gesture of denial. “Only a 
coward would do that. Why man, I’ve 
a wife waiting for me at home. For 
her I’ll fight this thing to the bitter 
end!”

“Put it there, old chap,” said Eagen 
with emotion, grasping the other’s 
hand.

Tears stood in Mace’s eyes. He 
couldn’t speak, but the look he gave 
Eagen was full of gratitude. That 
handclasp cemented the friendship be­
tween the two. It was Eagen’s silent 

Dy
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french/

And Why Not—When You Can Learn So Easily ?

N
O one asks you if you speak
French any more. It is 
understood that everyone who 

really matters has mastered this 
graceful accomplishment. French 
phrases. are used in conversations 
here just as they are abroad. You 
hear them daily—and if you cannot 
answer them in French you lose 
countenance—perhaps with the 
people who mean the most to you, 
in your social set or in business.

No doubt you would already be 
using French if you knew how easily 
and cheaply you could learn it. Ten 
minutes a day for a very short time 
is enough to give you a fund of con­
versational French with the true 
Parisienne accent.

No Tiresome Rules
The Hugo Language Institute of

HWJCAIS ANGLAIS

ANGLAIS-FRANÇAIS

FREE!
Magnificent 

English-French 
Dictionary 

This Francais-An­
glais and English- 
French dictionary, ar­
ranged by Ch. Cestre, 
Professeur a la Fa- 
culte des Lettres de 
Paris, is yours, abso­
lutely free, with your 
French course. 350 
pages, 25,000 words. 
Dork green, semi-flex­
ible, seal-grained 
cover. Quaint gold let­
tering, red page edges 
and a unique coq d or 
on cover. Mail the 
coupon now.

Europe has perfected an easy new 
method which gives you French in 
the same simple way that a baby is 
taught to talk. That is—you learn 
French by actually TALKING it!

The tedious school room method 
with its tiresome rules of syntax and 
grammar and almost endless lists of 
“irregular’’ verbs has been dis­
carded! The Hugo method gives 
you French that you can begin to 
use from the very first lesson.

You can begin at once in the 
privacy of your own home, at your 
leisure to learn French, as it has 
been taught abroad for many years.

The Famous Hugo Method 

Now Only $9.85 
on Monthly Terms

Now, there is no excuse for not 
knowing French. You pay only a 
few cents a day, in convenient 
monthly payments—as you learn— 
AFTER you have seen the course 
and know what it can do for you.

The entire course of 24 lessons 
costs only $9.85, payable on the 
convenient terms of only $2.00 a 
month. And you do not pay your 
first instalment of $1.85 until you 
have proved to your own satisfac­
tion that the course will enable you 
to speak French correctly. The 

Address......................................................................................

City............................  SUU..........................................
Instead of the French Course send me a 24 lesson 
Tluco Course far the language checked below: 
OgWffced bV D Italian C'T?

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

25,000 word French-English, 
English-French Dictionary is free 
with your course.

Try It One Week Free
Begin learning French at home by 

the Hugo method at our expense. 
Look over all of the 24 lessons before 
you pay a penny. Accept one week’s 
free instruction. So that you can 
absolutely convince yourself that 
you will learn to speak French correctly 
and fluently, we will send you the complete 
course for seven days’ free examination.« 
The coupon brings you every one of the 
24 fascinating lessons. The Hugo system 
must not be confused with any makeshift 
French “course” calculated to astonish 
French waiters; it is a carefully arranged 
scientific system of instruction GUARAN­
TEED to give you a working knowledge 
of ’French.

Doubleday, Doran & Company, Inc., 
American Representatives of Hugo’s Language Institute 

Garden City, Dept F-992, New York 
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Doubleday, Doran A Company, Inc. 
Dept. F-992, Garden City, New York 
Gentlemen: I am interested In learning to speak 
Frenrh by the easy IIuro method. Kindly send ma 
the Hugo "FYench-At-Slght" Course In 24 lessens 
for my free examination. Within 7 days I will either 
return the course or send you $1.85 at that time and 
$2.00 each month thereafter for 4 months. I am 
also to receive a 25.000-word Imported dictionary 
without additional cost.

Name.
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pledge to assist this man to the utmost 
of his power.

CHAPTER III

Eagen Blunders

I
T was shortly after twelve-thirty 
when Eagen left Mace’s rooms. 

Later, he recalled this fact distinctly 
because he had glanced at his watch as 
he stood for the elevator, thinking rue­
fully of some work he had still to do 
before retiring and of how exhausted 
he felt from his strenuous day.

Walking thru the hotel lobby, sudden 
misgivings overtook him. Was it safe 
to leave Mace alone for the night? It 
being impossible for him to feel at ease 
until he had threshed this question out, 
the detective dropped into a chair near 
the desk, took out his notebook, and set 
himself to reviewing carefully his 
memoranda of the case.

John Mace of Chicago had registered 
at the Royal Hotel late the preceding 
evening. The newcomer had aroused 
suspicion by his agitated manner and 
strange requests. He had demanded a 
noisy room and had asked to be called 
up by telephone every half hour during 
the night. The house detective had 
been instructed to keep an eye on his 
room. Mace had answered the first 
call promptly but had failed to answer 
the second. Thereupon the detective 
had opened his door and found the oc­
cupant unconscious on the floor. The 
hotel doctor had put the guest to bed 
with a nurse in charge. The lattei* had 
reported that Mace had slept till seven 
A. M. On waking he had seemed 
greatly surprised at finding her there 
and especially that he had slept so long. 
He had asked numerous questions on 
this point. Having left her charge to 
dress, he had seized the chance to walk 
out of the hotel unnoticed. The hotel 
bill was left unpaid.

The Royal had called up Police 
Headquarters and Mace was identified 
as wanted by the Missing Persons 
Bureau. It was said that he had es­
caped from Stoneybrook Sanitarium, 
near Chicago, and was believed to have 
taken train to New York. Eagen had 
been at once put on the job of trailing 
him.

Then followed a detailed description 
of Mace’s dress and appearance which 
had enabled Eagen to spot him at the 
station.

Eagen Thinks Jt Over

E
AGEN pulled his hat down over his 
eyes and gave himself up to deep 

thought. His profession had made him 
a good judge of character and Mace 
had won his sympathy and liking. He 
was willing to bank on his trust­
worthiness. “But nerves are tricky 
things,” he thought, “and Mace is a 
sick man.”

“He loves his wife, that’s dead sure,” 

mused Eagen. “Poor chap, how he 
looked when I suggested suicide. I’ll 
bet he’s safe on that score. Besides, 
why should he have taken all those 
precautions at the Royal if he meant 
to take his own life? I wonder why he 
fainted. Been skipping his meals, I 
guess. He seemed to enjoy his dinner 
tonight. He was mighty good company 
—but jolly one minute and down-in- 
the-mouth the next.

“Now, that revolver. . . . Well, 
nervous people often have vague fears, 
without knowing what they’re really 
afraid of. Looks to me like some sort 
of a persecution bug . . . but he’s not 
very suspicious. Never seemed to occur 
to him I might be trailing him—he 
seems to me perfectly safe to leave. . . . 
Yes, safe . . . but pretty much on the 
edge. If I arrested him, I’m sure it 
would push him over. I’d hate to do 
that.”

His thoughts took another tack. “I 
wonder if I did right to give him that 
drink. I thought it would make him 
sleep—he did say he’d go to bed at 
once, and I believe he will. I’m going 
to take a chance.”

The whiskey Eagen had shared with 
Mace was getting in its work, blurring 
his mental picture of the situation. He 
was desperately tired and his eyes were 
nearly closed. Round and round in 
circles went his hazy thoughts, “Mace 
is a good chap . . . he’s all right . . . 
a good fellow—said he’d go to bed— 
I’ll look him up in the morning. 
Jove ... I must be moving or I’ll fall 
asleep.”

He heaved himself out of the chair 
and stopped at the desk to get a light. 
He nodded to the clerk, whom he knew, 
and would have paused for a moment’s 
chat had he been disengaged. At the 
moment that official was taking a small 
lacquered box from the hands of a 
short, bent old man with white hair, 
and Eagen overheard him say:

“Certainly, Mr. Myrick, I’ll lock the 
box up for you. It will be absolutely 
safe. Good night.”

As the old man turned toward the 
elevator Eagen had passed out of the 
revolving doors into the street.

D
URING the half hour that Eagen 
was squaring his conscience down­
stairs, Mace was growing more and 

more wrought up on the eighteenth 
floor.

The city lights and Eagen’s friendly 
companionship had, for the time being, 
helped him to forget the horrible dread 
that overshadowed his life for weeks 
past. But now he was alone again— 
alone with his thoughts.

He began pacing the floor up and 
down, up and down, perhaps a hundred 
times. For an hour he kept at it. The 
incessant walking was making him dog 
tired.

Fear of falling asleep was not upper-
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most just then. The thought of 
William Myrick was in possession of 
his mind. What strange turn of fate 
had brought his ancient enemy to New 
York at this time? For months he had 
so scrupulously avoided Myrick that he 
had often skipped important jewelry 
sales—even to his business detriment. 
He would not risk reawakening the 
past by sight of the man who had 
nearly wrecked him financially, who 
had been the cause of all the worry and 
strain which had undermined Helen’s 
health at a critical time. Poor Helen! 
poor darling! how she had suffered! 
How the hopes of both had been 
shattered when their baby was born 
dead!

An intense longing for his wife’s lov­
ing arms filled his heart. He was 
overpowered by a despairing feeling 
of loneliness, a sense of impending 
tragedy.

Mace had stopped at the window and 
was gazing out, speeding a wireless 
message of love into the vast, luminous 
spaces of the sky. Snow was begin­
ning to fall. The first feathery flakes 
were making their wavering course 
downwards, disappearing into the 
mellow haze of the lighted street far 
below.

“Helen, Helen,” he sobbed, “why are 
you not here?” He leaned against the 
window-pane and buried his head on 
his arms.

Presently Mace turned quickly. A 
sound had startled him. Someone was 
fumbling at the door, trying to insert 
a key.

A Midnight Intruder

I
N a flash Mace had crossed to the 
switch at the left of the door jamb, 

turning out the light, and had taken 
his stand at the opposite side.

“When they open the door, I shall be 
behind it,” he thought. He drew his 
revolver and waited.

The noise at the lock increased. The 
intruder was growing impatient. Once 
he shook the knob.

After a pause, which seemed an 
eternity to Mace, the door opened and 
someone entered the room.

“Tcht tcht tch!” was all Mace could 
hear. Then the lights suddenly went 
up, the door was flung to, and Mace 
found himself face to face with William 
Myrick.

“So it’s you, is it?” growled Mace, 
taking a deliberate step forward.

The old man seemed dumbfounded. 
He recoiled with a look of terror.

“What are you doing in my room?” 
cried Mace.

“John Mace! John Mace!” muttered 
Myrick. He leaned heavily forward on 
his cane for support.

Myrick was plainly not only startled 
but thoroly frightened. With a feeling 
of contempt Mace slipped the revolver 
back in his pockety Thisy miserable,
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cowering figure roused in him no de­
sire for vengeance.

“I want to know what you are doing 
in my room,” insisted Mace.

“I’m in the wrong room,” said 
Myrick humbly. *

“I know that.”
■ “The elevator boy evidently let me 
out at the wrong floor,” explained 
Myrick. He had begun to regain his 
composure.

“Then you didn’t force your way in 
on purpose?” Mace felt a malicious 
pleasure in the other’s discomfiture.

“Certainly not, sir. I have rooms 
like these just below. The boy let me 
out at the wrong floor.”

“Always ready with your glib 
tongue,” sneered Mace.

“What do you mean?”
{ “I mean that you’re a dirty liar and 
always have been?’ Mace’s voice was 
growing louder, more: menacing.

“I think you’ve been drinking, young 
man!”

“That’s none of your damned busi­
ness.”

“It’s a mistake, I told you,” pro­
tested Myrick mildly, making a move 
as if to open the door.

“Here, wait a minute,” shouted Mace 
backing against the door to intercept 
the old man. “You sha’n’t get off so 
easily.”

“What. . . . What?” stammered 
Myrick, taken aback.

“You knew I had this room. But 
you thought I was out. You came up 
here for some devilment. Confess it, 
you. ...”

He did not finish the sentence for the 
old man had already raised his cane to 
strike. Had the attack reached its 
mark it would have cut Mace squarely 
across the face. As it was, he dodged, 
receiving a glancing blow on the side 
of his forehead. But before he could 
strike again Mace managed to wrench 
the cane from Myrick, broke it over 
his knee, and threw the pieces across 
the room.

“If you didn’t have one foot in the 
grave already I’d choke you to death, 
you damned scoundrel.” At which 
Mace jerked open the door and shouted, 
“Now get out!”

Myrick, without another word, bowed 
his head and shuffled out of the room.

Mace slammed the door and dropped 
into a chair. An unfinished drink of 
whiskey was on the table at his side. 
He reached for it—gulped it down con­
vulsively. Again taking the revolver 
out of his pocket he looked at it in­
tently. .

“Why didn’t I shoot the old villain?” 
he said aloud.

Mace fell asleep that night.
His all-day wanderings about New 

York streets, the excitement of his 
bout with Myrick, the drinks with 
Hagen—all had combined to drain his 
last ounce of resistance, to sap his will-
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power completely. As an unavoidable 
consequence nature then proceeded on 
her inexorable course. She put him to 
sleep!

Awake and in the saddle, Mace would 
have bartered his very soul to forestall 
such a calamity. Had he not been 
struggling for weeks, by every means 
his imagination could devise, to avoid 
sleeping? No one knew better than he 
why he dreaded to lose control of his 
faculties. No one knew better the 
mounting subconscious urge for ven­

geance which he had tried so pluckily 
to fight down. Now nature asserted 
itself at a time which, psychologically, 
could not have been more disastrous. 
He had again met Myrick; the funda­
mental savagery of brute man—the 
impulse to kill—had again surged ir­
resistibly upward! With consciousness, 
which sits ever with hand upon the 
throttle, lulled to sleep, all higher ideals 
of Christian forgiveness were over­
whelmed and ingulfed by a mighty 
wave of vengeful lust.

The last thoughts that passed thru 
Mace’s mind before sleep overtook him 
in the chair in which he sat meditating 
were these: “Myrick is alone in New 
York! He is sleeping directly beneath 
me. Why didn’t I kill him? Was I 
afraid?”

. Mace slept for about an hour. Then 
he got up, and, with deliberate step, 
went to the door. As he opened it and 
passed into the hall he was clutching a 
revolver in his fingers.

(To be Continued)

What Is Your Type?
actual world as much as they see their 
peculiarly colored view of it. If it is 
borne in on them that the world is not 
exactly as they see it, the introverts 
are pained. On the contrary the extra­
verts are pleased to demonstrate that, 
if the world is not as represented either 
by themselves or by other people to 
them, they can still conquer it by 
changing themselves and their re­
actions to it. It does not have to 
change. The extravert does not really 
care whether or not he has to adapt to 
it. He rather likes to show his adapta­
bility, the exercise of which gives him 
a sense of superiority over the world. 
In other words, in comparison with the 
introvert, the extravert undervalues 
the world.

Now let us make a distinction, for 
the purpose of comparison, between the 
world and the soul—the non-ego and 
the ego, or, better, the environment and 
the psyche.

The introvert has the more firmly 
fixed or set psyche. It is as if the two 
squared influences, heredity and en­
vironment, the perpendicular and the 
horizontal influences, respectively (al­
ways at war, in a sense), found rein­
forcement, heredity in the introvert, 
environment in the extravert. The ex­
travert is the one with whom environ­
ment has, so to speak, an easy job. 
With the introvert, on the contrary, 
environment has a hard job and hered­
ity an easy one.

Particularly is this the case in 
modern times, when thru the extraor­
dinary development of material prog­
ress and scientific attainment, environ­
ment is so much more complicated than 
it ever was before in the history of the 
world.

Jung points out that the extravert is 
like those animals (of lower order!) — 
for example, fish—whose adaptation to 
environment is so successfully accom­
plished by multitudinous procreation. 
The species lives by fecundity, millions 
of individuals perishing in comparison 
with the few that survive to continue 
the species. On the other hand the 
higher forms of animals are like the

(Contimied from pcge 

introverts because they reproduce less 
abundantly, and are individually more 
conservative of life, avoiding by in­
stinctive watchfulness the dangers into 
which the extravert plunges. This 
looks, to be sure, like a greater adapta­
bility on the part of the introvert; but 
it is really not, because I am now 
speaking of one species of animal in 
contrast with another, not of individual 
as against individual. Jung, in this 
connection, quotes William Blake as 
saying: “There are two classes of
men, the prolific, and the devouring.” 

Few people in this country know 
Jung or his master-work Psychological 
Types, why he broke away from Freud, 
why he stands today the superior of 
any intellect that has peered into man’s 
unconscious, past, present and future.

His psychology of types is based 
upon the simplest possible divisions of 
function and attitude, how your mind 
itself works and how it is related to 
the not-mind or world of external 
reality.

Here is the whole list again: 
Functions: Thinking, Sensation,

Feeling, Intuition.
Attitudes: Extravert, Introvert.
These four functions and these two 

attitudes are the basis of this classifi­
cation of humanity into sixteen psy­
chological types.

You may say that a man is primarily 
a thinker. Everyone understands what 
you mean by that. But not everyone 
will realize that, in developing his 
thinking function, he has done so at 
the expense of his feeling function.

The gist of Jung’s philosophy may 
be stated somewhat as follows:

The conscious development of a func­
tion is compensated for by a necessary 
lack of conscious development of the 
other functions.

Yet there may be two consciously 
developed functions, one rational, one 
irrational, either of which may be the 
superior conscious function, the other 
the inferior conscious function.

The extravert is thus a good mixer, 
but not so likely as the introvert to 
cause radical changes in his environ­

ment. Strange as it may appear at 
first blush, it is not the extravert who 
changes the external world so much as 
it changes him. The real changes come 
from the internal patterns of the in­
trovert. The extravert appears always 
to be doing things. Not so! His ex­
treme adaptability makes it that things 
are always doing him. In spite of all 
the proud accomplishments of modern 
science, they are the effect of nature 
on man, not the effect of man on nature. 
How much of nature has man, with all 
his recently acquired knowledge, been 
able to change? He has not changed 
one single law, nor can he. In the 
Middle Ages the cheap scientists of 
that day sought for the philosopher’s 
stone with which they might transmute 
the baser metals into gold. Then they 
thought they would be able to change 
nature’s laws. Now they know better 
than to try to do that, and if ever lead 
is changed into gold, it will be because 
man, i. e., the extravert side of him, has 
learned how to adapt himself to nature 
so as to use her laws for doing what 
she does, not he.

Now a word about each of the four 
functions. Thinking, particularly the 
extravert kind of thinking, is just that 
intellectual adaptation to things as they 
exist, which I have mentioned in the 
preceding paragraph. Introvert think­
ing, on the other hand, is different in 
that it has for its object not the ex­
ternal world but the internal world— 
the soul.

It is a difficult thing to grasp, in­
tellectually even—this inner world, this 
life of the soul as an object. The ordi­
nary extravert just naturally shrinks 
from any attempt to comprehend it. 
He does not think it is real. He classes 
in one group, as queer notions, all the 
subjective factors of thinking, percep­
tion and other functions. Yet he will 
admit that there is a subjective factor. 
But he is unwilling to give it much 
value as reality. He thinks he cannot 
do things with it. It is only a colored 
light that plays about real things, a 
light supplied, if you will, by the 
thinker himself, but unimportant.
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He cannot believe that the subjective 
factor in any function is really more 
important than the objective. He has 
to be constantly reminded that it is the 
dreams, internal visions, imaginations 
of men that have foreshadowed and 
dimly outlined the manner in which he 
himself makes his adaptations to the 
world of nature.

But the introvert-thinking type is 
keenly aware of just this great value 
of the subjective factor in every 
thought process; and, particularly .if 
he accepts the modern theory of the 
unconscious, he knows the source of the 
material which 4s the object of intro­
verted thinking. It is the introverted 
thinker who takes the apparent triviali­
ties of the dream, the odd fancy, the 
strange vision and the phantasy life in 
general, and gives them a value which 
no extrovert thinker could attribute to 
them.

Thinking, whether its object (or con­
tent) is external or internal experience, 

’ may be defined as the coordination of 
such experience into harmonious group­
ings, such that the mind can handle 
them with more appreciable results.

Sensation is, broadly speaking, any 
kind of perception, objective or sub­
jective. The man whose sensation 
function is highly developed, differen­
tiated, as Jung calls it, is one who is 
an accurate observer, whether of ex­
ternal or internal mental life, whether 
of world or soul. Motivated by feeling 
or intuition, the thinking sensation 
type of man has succeeded in accom­
plishing most of the performances for 
which the modern occidental world is 
distinguished. In modern times extro­
version prevails over introversion, also 
more in Western than Eastern civiliza­
tion. The United States is the most 
extroverted sensation-thinking (or 
thinking-sensation) group of people in 
the world, and we pay the penalty for 
it—the penalty of extreme materialism : 
it never completely and permanently 
satisfies the Soul of Man.

Intuition is a function described as 
the unconscious perception of condi­
tions and relations, thus being distin­
guished from sensation, which is the 
perception of things, apart from the 
relations between them. The ordinary 
man has a “hunch” about how some­
thing will turn out. This is a combined 
unconscious perception of both circum­
stances and relations between condi­
tions such that the process, whereby 
the “hunch” is derived, is not in con­
sciousness. Only the notion itself ap­
pears, like the check from the cash 
register, the person receiving it, or 
grinding it out, having no clear idea as 
to how all the machinery inside was 
geared up so as to produce it-

The extrovert-intuitive type has 
hunches about how the “cat will jump,” 
and in business life is one who appar­
ently does no work, but nevertheless
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makes a good deal of money. A 
gambler is one who has a perpetual 
hunch, some of which turns out as ex­
pected, some not. His unconscious 
perception may sometimes be accurate, 
sometimes not.

The introvert-intuitive is commonly 
known as dreamer, visionary or seer, 
according as he has no following, or 
has one.

Feeling is a function that has for its 
object personal values rather than ex­
ternal facts. The same external fact 
may have an entirely different personal 
value for a thinking type individual 
and a feeling type individual. The 
thinker sees mostly its objective rela­
tions, the feeling type individual sees 
mostly its personal values, both to him­
self and to other persons.

Both feeling and thinking are called 
rational functions because the mode of 
their functioning is a product of the 
evolution of the human mind, and has 
a certain peculiarly human pattern to 
it, not imposed today but inherited from 
yesterday. Our arithmetical notation 
on a basis of ten digits, our Christian 
(and, in the Orient, the Moslem, Bud­
dhist and other) religious reactions to 
life, death and love are examples of 
thinking and feeling in various spheres. 
They have a sort of hereditary organic 
formation, different from arbitrariness. 

■■ .On the other hand, sensation and in­
tuition are governed by no such human 
evolutionary principles. Both the ex­
ternal world (however much its ani­
mate and inanimate life have been 
subject to the laws of evolution) 
and the internal world of the soul 
(as an object of perception) are, 
to the human mind, governed by no 
such systematic and organic patterns. 
To the observer, sensations and intui­
tions are just occurrences, over which 
he has no control whatever—at least no 
such expectancy as he has in matters 
of feeling and thinking. One confi­
dently expects two and two to make 

four, and that outrageous injustice will 
cause resentment. But no such ac­
countability appears in the functioning 
of sensation and intuition.

Considering these differences, both 
in the manner of functioning of the 
four: Thinking, Sensation, Feeling and 
Intuition, and the different objects of 
the two attitudes: Extrovert and In­
trovert, and considering how these 
sixteen types of men and sixteen types 
of women may be assorted into pairs 
of the most varying kinds, is it any 
wonder that people find difficulties and 
misunderstandings in the marital situa­
tion, particularly after the days of 
instinctive pairing have been succeeded 
by the phase of mental development 
when each individual reaches his maxi­
mum of differentiation in the 'develop­
ment of his superior and inferior 
conscious function?

Hugh Brown, our example, had 
worked at his profession of electrical 
engineer now for fifteen years, attain­
ing some distinction, and had in this 
period not only worked out of his early 
pairing-instinct phase but had, in stick­
ing to his extremely rational mode of 
thinking, refined that end of him, and, 
it must be confessed, considerably 
coarsened what feeling he had had 
when he married Jessie.

On the other hand she, in her com­
paratively sheltered life, had been able, 
and disposed by nature, to refine her 
feeling responses to her surroundings, 
and to give her moderately comfortable 
home an air of tasteful arrangement 
of furnishings, appealing to the eye 
and showing that there was an idea 
dominating the home, an idea gov­
erned by feeling for the effect which 
mere visual appearances should have 
on the observer.

She felt that all these little delicacies 
of arrangement were lost on Hugh. So 
when she saw Hugh lounging into the 
kitchen with his cigar lolling out of 
his mouth, and thought of how the 

hangings in the living room and dining 
room would smell of that cigar and of 
its successors of that evening, she was 
not in a very agreeable mood.

So, when he said “Can’t I dry the 
dishes for you?” she flew at him about 
his cigars, and how unpleasant a habit 
cigar-smoking was, not to say expen­
sive. His offer to help her did not 
mean anything to her.

She was hurt at his cold question 
about how she knew he wanted to go out.

“No, thank you,” she said, “I’ve 
plenty of time to do all the work, now 
that we are not going out.”

She looked out of the window and 
saw Jim and Ellen Sparks driving up 
the road in their new sedan, evidently 
heading for the picture show.

“Why can’t we have some recreation, 
like other people? There go Jim and 
Ellen. He’s always taking her out. 
She never has to ask him.”

“Well, come on, let’s go. I’ll help 
with these, and we can jump into the 
car and go too.”

“I don’t want to go, when I have to 
ask you. It takes all the pleasure out 
of it, if you go unwillingly.”

Hugh thought he was quite willing.
“I’d have asked you long ago, if I’d 

known you set so much store by it.”
“But you never know. You have to 

be told all the time. There is no spon­
taneity in you. Other husbands I know 
of, don’t have to be reminded to take 
their wives out once in a while. No, I 
won’t go now. • The whole thing is 
spoiled. I shouldn’t enjoy a minute of 
it. Anyhow it’s too late.”

Thus Jessie Brown, the introvert in­
tuitive-feeling type of the average kind 
—not very highly developed in feeling, 
because a higher development would 
have shown her that her feelings were 
isolatingly selfish.

Jim and Ellen were different. They 
were both fortunately of the same type 
—the sensation-feeling type, but that 
is another picture.

Are You an Imitator?
(Continued from page 52)

before he attempts to hypnotize those 
he has called onto the stage from the 
audience. Let a hypnotist plant several 
of these easy subjects in an audience 
and start with them and he can go thru 
the audience and hypnotize a large per­
centage of those present.

I have a very sensitive subject as a 
patient right now whose worst trouble 
is his suggestibility when in the 
presence of others. He tries to change 
himself to conform with each type of 
person he is with, even to the extent of 
striving to imitate their own peculiar 
speech, inflection, manner, etc. Thus 
he is never his own real self, but al­
ways an imitator. This has created a 

confusion in his life which has made 
him most conscious of himself and very 
depressed and unhappy.

But Sympathetic Imitation has a 
more far-reaching effect than these 
simple forms I have illustrated. I 
have given you these common examples 
so that you will be better prepared to 
accept the truth connected with the 
more harmful forms of imitation or 
suggestibility. Take, for example, the 
world-wide epidemic of influenza which 
swept the different countries of the 
world a few years ago, causing such 
havoc and loss of life. You perhaps 
remember of reading of the many 
theories put forth for its presence. It 

is my opinion that the widespread epi­
demic of any disease is carried to a 
great extent thru Sympathetic Imita­
tion. I do not deny the existence of 
germs in such cases, but it is the fear, 
the mental picture people carry about 
with them, that causes individuals to 
have a lowered resistance and thus be­
come easy prey for the particular form 
of germ life.

Let us take the disease called cancer. 
This is looked upon as an incurable ail­
ment, most terrible in destructiveness 
and latter pain, and therefore it is 
quite easy for one to draw on his Sym­
pathetic Imagination to the point of 
believing that each little lump or un- 
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.usual small growth may be the deadly 
disease. In consequence literally 
.millions are ‘‘suffering” from cancer 
which does not exist and making them­
selves fertile soil for it if certain other 
essentials to its growth happen to form.

Just recently the Medical Profession 
has put out a propaganda of “Visit the 
doctor whenever any little lump may 
appear.” This is backed by a lot of 
fear talk, stating how cancer is on the 
increase and the percentage of people 
who die from it each year. If physi­
cians knew the effect such propaganda 
has on the minds of the laity in gen­
eral I am sure they would not have the 
heart to enter into any such practice. 
I shall be charitable and believe that it 
is done without knowing the depressing 
effect i^ produces, and not from the 
standpoint of clever advertising.

Just now we read a statement in 
the daily papers to the effect that ex­
perts at Washington have recently 
cured cancer in some rats they have 
been experimenting with, thru the use 
of a certain form of electricity. I hope 
this is true, and if it is, you will see 
cancer diminish very rapidly, because 
it will relieve the minds of people and 
thus make them less fertile soil for its 
growth. Take away the psychological 
side of these dreaded diseases and you 
have done much toward stopping their 
growth in an epidemic form.

At a certain poor farm the following 
incident took place: A girl, under an 
impression of terror, fell into a convul­
sive fit, which returned in regular 
paroxysms. One of the by-standers, 
intent upon assisting her, was seized 
with a similar fit, which also recurred 
at intervals. On the day following, 
another was attacked; then a third 
and a fourth; in short, almost all of 
the children, both boys and girls, were 
inflicted with these convulsions. No 
sooner was one seized, than the sight 
brought on the paroxysms in almost 
all the rest at the same time. Under 
these distressing circumstances, the 
physicians administered all the power­
ful anti-epileptic medicines known to 
science, but in vain. They then called 
in consultation a physician of broad 
experience, and while this “wise man” 
was inquiring into the matter one of 
the children was seized with a fit, 
whereupon several others were at­
tacked with a species of epileptic con­
vulsion. It presently occurred to this 
sagacious physician that, as the best 
medicines had been skillfully adminis­
tered, and as the propagation of the 
disease from one to another appeared 
to depend on the imagination, by pre­
venting this vivid picture of the 
convulsion thru segregation, the disease 
might be fought, thus preventing suffer­
ing and, possibly, even death. This plan 
worked out perfectly.

We find numerous authentic examples 
of Sympathetic Imitation in some de-

Miss Emma B. Dearborn
Internationally known educator and au­
thority on shorthand. After teaching 
conventional systems for eighteen years 
at Columbia University, Simmons Col­
lege, University of California, Rochester 
Business Institute, etc., Miss Dearborn 
originated 8pmd w s it in o to meet the 
overwhelming demand for a natural, 
easy-to-learn, thoroughly practical, scien­
tific system of.shorthand.

Thru SpEKDWarriNO Miss Dearborn has 
helped thousands of men and women win 
better positions—earn more money than 
ever before in their lives. What they 
have done—YOU can do!

Win Success Thru 
Speedwriting

Ethel Willard Eddie. So. Manchester, 
Conn.: **1 learned Speedwriting while 
working eight hours a day in an office, 
and managing my home with four minor 
children, with no help. I am now em­
ployed as secretary to Dr. E. Myles 
Standish at an increase of S325.00 a year 
in salary.”

Welton H. Rozier, St. Louis, Mo.: "I 
find Speedwriting of infinite benefit in my 
work, particularly in briefing cases and in 
taking notes of important testimony. To 
a lawyer it is invaluable.”

Millicent Taylor, Wilmette. Ill: “With 
only half the Speedwriting Course finished 
I have been able to take dictation as fast 
as an expert stenographer in a Conven­
tional Shorthand System. Feature 
writers, like myself, will find Speedwriting 
a means of taking more accurate accounts 
of interviews, etc.”

Arthur L. Holyoke, Los Angeles. Calif.: 
* *1 certainly am glad that I answered your 
Speedwriting advertisement. Six weeks 
after enrolling I finished the Course and 
within a month had obtained a position 
kt a 50% salary increase. Since then, 
during the past ten months. I have re­
ceived two further salary increases. I 
am certainly a Speed writing booster.”

Address
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Everyone Can Write It in Plain 
A-B-C’s
«^fHY didn’t someone think of "it before?” you’ll say 

when you see this new kind of shorthand—so simple, 
so easy, so natural that anyone can learn its principle in one 
evening. Now, at last, shorthand is within easy reach of 
everyone—executives, professional-men and women, clergy­
men, students. Even experienced stenographers are abandon- 
ing*‘other systems for this new, accurate, natural, speedy 
method.

Write Shorthand in a Few Weeks
With just a few minutes’ daily practice you can quickly learn 
to write shorthand! Right this minute you know the principle 
of this amazing new method—you use it in your daily speech. 
No need to spend months mastering a whole “foreign language” 
of signs, symbols, dots and dashes. In this new system you 
use just the ordinary letters of the alphabet, scientifically 
condensed according to your natural habits of speech.

is tiie invention of Miss Emma B. Dearborn, eminent 
authority on shorthand, who has taught almost all 
systems for eighteen years. She saw how unsatis­
factory ordinary systems of shorthand frequently 
are—now few students master them. Clearly a 
new system was needed that would eliminate the 
disadvantages of the old systems, the tedious 
months of study, the memory-straining difficulties, 
the inAccuracies of transcription. JEraeuftoca find Spttd- 
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creasing efficiency.
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Spndwriting was the result—the only scientific 
system of shorthand written in the plain letters of 
the English language, either with pencil or on the
typewriter. This wonderful new method was immediately hailed with delight. 
It is endorsed by educators and has been approved as a correspondence course by 
New YorkStatc Board of Regents.

Valuable to Everyone
Students, teachers, stenographers, professional men, business executives everywhere 
have welcomed Spttdwritmg as the only natural, accurate, practical shorthand 
that can be learned in a few hours of study.

One man writes: *T have been a writer of conventional shorthand for twenty years, 
and have taught it to others. With this background, I feel that I can speak with 
tome measure of assurance when I say that for ease and pleasure in learning, for 
possibility of speed quickly acquired and for legibility, Spndvnria^ so far excels 
any shorthand system now in use that there is no comparison between them.”

Coupon Brings Full Details—FREE!
Mail the coupon for interesting free booklet on Spndvritng, the Natural Short­
hand. See how easily you can learn this new method. Whether you are an experi­
enced stenographer or a beginner, whether you need Speedwriting in your business 
or as a means of increasing your own personal efficiency of assuring yourself of a 
better job a latgtr iacatar—you should get the facts about this amazing new 
system—the shorthand of the future. Mail coupon for FREE BOOK now.

Speedwriting, Inc.,
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New York City, N. Y.
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Throw Off Those
FEARS

Have you some unreason­
able fears in your life that 
limit you and make you un­
happy? You were not bom 
with such fears and they can 
be eliminated from your life. 
The HABIT OF FEAR has 
you trapped. Through a 
Psychological and Physical 
training of a new and un­
usual nature, a NEW LIFE 
can be opened to you.

New discoveries—a new un­
derstanding of man's mental 
processes—makes the adjust­
ments, once seemingly impossible, now sure. 
Confidence, Poise, Positiveness and Courage 
CAN NOW BE YOURS. This will mean Men­
tal Freedom, Happiness and greater success in 
life. You possess wonderful powers and you 
can express them in an astonishing way. if 
you just use them according to law.

I have written a 100-page book, SELF­
MASTERY THROUGH UNDERSTANDING, 
just for YOU, if you are a victim of any form 
of unreasonable fear or the feeling of inferior­
ity. This book is the result of Twenty Years 
of active service in fighting FEAR. It is pro­
nounced by hundreds as priceless. I will send 
this book and give you a Preliminary Psycho­
logical Analysis of your case, on receipt of

25 CENTS
C. FRANKLIN LEAVITT, M.D. 
Suite 1516-B 58 E. Washington Street

Chicago, III.

The EYE
♦ ailments"I pQ abuses 

necessities
by one who has attended every known eye disease 

“STORIES 'ST

CLINIC”
by E. C. Lierman

For eleven years Mrs. Lierman has been the assistant 
to Dr. William H. Bates, ophthalmologist and dis­
coverer of the cure of Imperfect sight without glasses. 
The descriptions in this book are taken from actual 
cases in the clinic and cover all general ailments and 
several rare cases. This book affords you a liberal 
education in clear and intelligible language.

APPROVAL OFFER ¡Useuor’h‘” 
had eye trouble don't fall to read this book which wiU 
be sent you on a free trial without obligation. Fill 
in and mail the coupon to-day.

The Central Fixation Publishing Co. S-10
383 Madison Avenue, New York

Gentlemen: Please send me a copy of “Stories from the 
Clinic.” I will give the postman $2.80 plus postage 
when it arrives. If not convinced of its value within 
five days, I will return the book and you will refund 
my money without question.

Name....................................................................................

Address......................................... . ..................................................

City................................................. State........................... .

THE HINDU-YOGI

SCIENCE OF BREATH 
by Yogi Ramacharaka

The complete and practical manual 
of the great Oriental System of 
Physical Mental, Psychical and 
Spiritual Development by the Intel­
ligent Control of the Breath as 
demonstrated by the Masters and 
Adepts of India.

Price, $1.00 net.
For sale at all leading bookstores 
or direct from the publishers.

Write Today for Free Catalog 
of our publications on Yogi Philoso­
phy. Oriental Occultism. Hermetic 
Philosophy, Qabalism The Occult 
Arts, Practical Psychology, Sex En­
lightenment, and Kindred subjects.

Yogi Publication Society
802 N. Clark St.. [Chicago. Ill. 

voutly religious people. There are 
several instances recorded of old devout 
monks, whose only associations were 
the stone walls of their room, the cruci­
fix above their stone tables, and their 
Bibles or prayer books, who, thru 
thought association and Sympathetic 
Imagination, had an infiltration of 
blood in the palms of their hands, 
where the nails were supposed to have 
penetrated Christ’s hands; and sim­
ilar stigmata in the side where the 
sword was thrust. A very devout nun 
in Italy for several years before her 
death made the statement that when 
she died there would be found a cross 
of blood on her heart. And this was 
verified following her death in the 
presence of a number of surgeons. 
While I was attending Medical College 
there was a student in my class so 
imaginative that he developed the 
symptoms of each disease as, one by 
one, they were taken up by our pro­
fessor.

Chorea, commonly known at St. Vitus 
dance, has affected other children in 
schoolrooms to such an extent that 
most school boards have ruled that no 
child suffering from it can attend 
school. I know of a family who had 
several children, one of whom developed 
St. Vitus dance. It was but a short 
time before the other children were 
similarly affected thru Sympathetic 
Imitation. Records show that large 
districts have been sympathetically af­
fected by this disease, beginning with a 
true case of Chorea in one child.

I come in contact with hundreds who 
are suffering only from the effects of 
Sympathetic Imitation. They have 
witnessed a death from some certain 
disease, and this has made such a 
strong impression on their minds that 
they soon, thru using their imaginative 
powers, believe themselves to be suffer­
ing from a similar disorder. Perhaps 
they have only read some article de­
scribing a horrible death from cancer, 
tuberculosis, epilepsy, or any other of a 
score of diseases, and the impression 
has been so marked that the picture 
formed at the time is with them almost 
constantly and they soon begin to actu­
ally believe they are similarly affected.

Just now I have a patient whose 
sister-in-law told her that the spirits 
of the departed are present in a room 
where their photographs stand or hang. 
She soon began to have strange sensa­
tions which she attributed to the spirits 
of departed relatives and she de­
manded that all pictures of dead people 
be removed from the house. Even two 
or three group pictures of people she 
did not know had to go, for she 
imagined that some of these were 
probably dead and would affect her. 
One day she saw a picture of Christ 
and at once attached to it the thought 
of death, and now she must even hide 
herself away from the picture of one 

Much of this work of construction 
destruction goes on thru the effects 
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who is supposed to be all goodness and 
love. However, little by little she is 
losing these unnatural thoughts and I 
am sure will soon be free.

As I relate some of these instances 
of Sympathetic Imitation I presume 
many of you say to yourselves—“How 
ridiculous; I am sure I could never de­
velop such unreasonable thoughts.” 
But many of you have thoughts and 
are expressing weaknesses which are 
quite as ridiculous as these. Each one 
who comes to me thinks that his or her 
case is most unusual, and when I re­
late some of my cases will say—“I am 
sure if my trouble were like that I could 
easily throw it off, for it is such a 
foolish thought that person has.” Each 
one thinks that he could throw off the 
weaknesses of the other one, but that 
his case is different. But in cases of 
Sympathetic Imitation, it is all one and 
the same thing, the differences of 
symptoms representing merely the dif­
ference in the maladies observed.

Thoughts are things, constituting a 
real force, which when set in action can 
easily manifest itself in physical ways 
corresponding to the nature of the 
thought. There are those who fail to 
realize that actual physical, suffering 
can come from mere imagination. I 
do not mean that you imagine your 
suffering; that the pain or discomfort 
does not exist, but what causes the 
suffering is imagination, a picture of 
some fear, or possibly only a lack of 
confidence that has permitted you to 
drift into your present depressed state 
thru a lack of natural mental stimula­
tion.

Every cell in your body (and there 
are millions of them) feels the effects 
of your thoughts. Where the thoughts 
are of a depressing character, these 
little workshops close their doors and 
work only part time. Where the 
thoughts are of a stimulating, elevat­
ing, encouraging nature, the cells will­
ingly work overtime for you if such 
work is called for. The bodily resis­
tance is high when the cells are in a 
stimulated state. It is lowered by 
thoughts of a depressing type. People 
who fall prey to disorder are either 
abusing themselves thru some form of 
intemperance, or are failing to carry to 
the body the stimulation it requires to 
keep up bodily tone and vitality.

Each cell in your body apparently 
possesses a certain amount of mind­
power. It is impossible to state just 
where the mental ends and the physical 
begins; they are so closely interwoven. 
You can therefore see how a mental 
picture of some terrible thing, such as 
the thought of possible cancer or some 
other form of disease, or even worry 
over business affairs, could tear your 
physical body, thru its network of 
nerves, all to pieces.
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habits we have developed. We are 
sometimes not fully conscious of our 
own mental state. We are told by 
others that we are over-serious, but can 
hardly believe it since habit has made 
it so much a part of our nature. It is 
rather difficult for one to analyze him­
self, for he cannot see all his faults. 
But if there is mental or physical de­
pression within you, you may be sure 
that there is something of an unnatural 
character back of it, something that in 
most cases can be easily corrected. Un­
happiness, lack of success, unnatural­
ness in any form, is the result of some 
underlying mental or physical condi­
tion. This unnatural state is simply 
the effect. The thing for you to do is 
to seek out the cause and strive to re­
move it. Don't just think of the effect 
itself. That has been one of the chief 
mistakes medicine has made in the past.

Remember that being very impres­
sionable and suggestible means being 
too sensitive. Such people are sensitive 
by nature, and thru lack of understand­
ing have drifted into a state where this
sensitiveness is dominating their lives. somely creative influence on others.

You, Too, Can Make Money
(Continued from page 53)

sufficient number are interested in this 
study of money we shall discuss it in 
following articles.

I want to tell you the story of a small 
boy about eleven years old, then, an­
other of a woman over sixty. Both of 
these persons, so far apart in age, knew 
the value of money and what it could 
do for them. Each in their separate 
ways thought about getting the money 
necessary for their needs.

The little chap wrote a well-known 
paint company for a catalogue on home 
painting. He did this to get ideas for 
painting some toy houses that he had 
built. He was so successful in this 
undertaking that a number of his boy 
friends were engaged to help him.

Before the Christmas and Spring 
seasons, his work and orders piled up. 
He worked in his spare time. For one 
toy-house he received fifteen dollars. 
The materials cost little, and he loved 
the work. It was constructive.

After making quite a local success of 
these houses, this 
different firms on 
and soon learned 
imitative effects
Soon he and a few of his most con­
genial workers formed a little company 
and made these for large dealers.

Mrs. Emma Dolvin, of 532 Ponce 
de Leon Ave., Atlanta, Georgia, has 
won financial independence by the 
paper flowers she has made for Atlanta 
enterprises for the last twenty years. 
Her start was of the smallest.

During her first marriage, when she

In it I used this chart which I made up 
for talks to sales-girls. Now I find it 
more applicable than ever. I fortu­
nately found the one book I had filed 
away, and in my new book, on YOU, 
TOO, CAN MAKE MONEY, which 
soon will be ready for you, I am again 
using this chart, defining the qualities 
and giving details as to how they may 
be cultivated, trained, and daily used. 
There will be a hundred success stories 
of real people who have used the ideas 
I have given out in my newspaper 
articles, magazine stories, radio talks 
and lectures to club women.

One of my readers asked me if I 
knew the origin of the word money. 
Once I gave a lecture on dollars in New 
York City, and at that time I looked up 
the full meaning of the word. The 
word, money, comes from Moneta, one 
of the names of the goddess Juno. 
Therefore, we may say from several 
angles, it is of divine origin. For the 
mysteries, the gods and goddesses were 
of the old religious teachings. Also, 
Roman currency was coined in the 
temple of Juno-Moneto.

Many people, at all times, have 
written of money. Some as far back as 
Aristotle. Much is said about money, 
but the wise, as I believe Arthur Bris­
bane once put it, only try to get enough 
to insure independence, freedom from 
slavery, and then think of other things!

Think a bit about money—actual 
money. What comes into your mind? 
Write and tell me. I should be happy 
to know your thoughts. Then if a 

Sensitiveness can be created into a real 
asset instead of a liability. Those who 
have made a real success of their lives 
have been rather sensitive and emo­
tional, but they have been master of 
these powers and directed them instead 
of being directed by them. Some people 
become slaves to feelings, sensations, 
emotions. This is reversing the normal 
process. These powers that so often 
get people into trouble can, if under­
stood, be used just as constructively as 
any other power that exists. Elec­
tricity may be destructive in its action 
when in the hands of one who is igno­
rant of its use, while the expert directs 
it in ways which give us our wonderful 
lights, turn wheels in our factories, run 
our street cars for us, and perform 
many other most wonderfully creative 
operations.

I know of no better investment to be 
made than to spend sufficient time to 
understand oneself and to develop those 
inner powers that make the individual 
self-reliant, not unduly swayed by out­
ward influences but exerting a whole-

chap next wrote to 
interior decorations 
to bring out clever 
in the toy-houses.

Do You Make 
these Mistakes 

in ENGLISH?
Sherwin Cody's remarkable invention has 
enabled more than 50,000 people to cor­
rect their mistakes in English. Only 15 
minutes a day required to improve your 

speech and writing.

M
ANY persons say 
“Did you hear from 
him today?” They 

should say, ‘‘Have you 
heard from him today?” 
Some spell calendar “calen­
der” or “calander.” Still 
others say “between you 
and I” instead of ‘‘between 
you and me.” It is aston­
ishing how often,“who” is 
used for “ whom,” and how 
frequently the simplest 
words are mispronounced. 
Few know whether to spell 
certain words with one, or 
two “c’s" or “m’s" or “r’s,” 
or with “ie” or “ei.” Most
persons use only common words—colorless, flat, ordinary. 
Their speech and their letters are lifeless, monotonous« 
humdrum. .

Every time you talk, every time you write, you show 
what you are. When you use the wrong word. when you 
mispronounce a word, when you punctuate, incorrectly, 
when you use flat, ordinary words, you handicap yourself 
enormously. A striking command of English enables you 
to present your ideas clearly, forcefully, convincingly. It 
your language is incorrect it hurts you more than you will 
ever know, for people are too polite to tell you about your 
mistakes.

Wonderful New Invention
For many years Mr. Cody studied the problem of 

creating instinctive habits of using good English. After 
countless experiments he finally invented a simple method 
by which you can acquire a better command of the English 
language in only 15 minutes a day. Now you can stop 
making the mistakes which have been hurting you. Mr. 
Cody's students have secured more improvement in five 
weeks than previously had been obtained by other pupils 
in two years!

Learn by Habit—Not by Rules
Under old methods rules are memorised, but correct 

habits are not formed. Finally the rules themselves are 
forgotten. The new Sherwin Cody method provides for 
the formation of correct habits by calling to your attention 
constantly only the mistake* you yourteif makt—^nd then 
showing you the right way, without asking you to mem­
orize any rules. t

One of the wonderful things about Mr. Cody's course 
is the speed with which these habit-forming practice drills 
can be carried out. You can write the answers to fifty 
questions in 15 minutes and correct your work in 5 minutes 
more. The drudgery and work of copying have been 
ended by Mr. Cody! You concentrate always on your 
own mistakes until it becomes “second nature” to speak 
and write correctly.

FREE BOOK ON ENGLISH
A command of polished and effective English denotes 

education and culture. It wins friends and makes a favor­
able impression upon those with whom you come in con­
tact. In business as well as in social life correct English 
gives you added advantages and better opportunities, 
while poor English handicaps you more than you now 
realize. And now, in only 15 minutes a day—in your own 
home—you actually can see yourself improve by using 
the 100% self-correcting method. ( 
a A new book explaining Mr. Cody’s remarkable method 
is ready. If you are ever embarrassed by mistakes in 
grammar, spelling, punctuation, pronunaation, or if you 
can not instantly command the exact words with which 
to express your ideas, this new free book. “How to Speak 
and Write Masterly English," will prove a revelation to 
you. Send tbecoupon or a letter or postal card for it 
now. SHERWIN CODY SCHOOL OF ENGLISH, 
349 Searle Building, Rochester, N. Y.

. .
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was Mrs. Nelson, with her husband and 
their eight children, the family was 
among the first financially in Macon, 
Georgia. Mrs. Nelson was a social 
leader. The fortune Mr. Nelson left her 
at his death ceased at her second mar­
riage.

After her divorce from Mr. Dolvin 
she was left almost penniless. Instead 
of making too frequent appeals to her 
married children, who were well sit­
uated to assist, Mrs. Dolvin became an 
expert in doing things. She had faith 
in her own fingers and enjoyed making 
beautiful things out of paper, because 
of the pleasure in her own achievement 
and in the joy of doing for others.

The idea came to her that she could 
earn her own living thru this medium. 
She wrote dainty notes to the society 
women of Atlanta, where she was liv­
ing. She reminded them of some of her 
work. Many notes were sent by a 
colored woman with samples of the 
flowers. The colored agent was paid a 
commission on orders.

And the orders came in to such an 
extent that Mrs. Dolvin had to teach 
several others to assist her. Besides 
the flowers, which could be bought 
singly or in dozens for all kinds of dec­
orations, Mrs. Dolvin made Mrs. 
Preston Arkwright, one of Atlanta’s 
most charming society leaders, into a 
perfect rose for the Piedmont Driving 
Club. Mrs. Harry Atkinson became a 
morning-glory in the hands of this 
fairy godmother of the Ball. The 
“magic touch” was under her wand— 
the wand in this case being scissors and 
apt fingers.

Several years ago in an automobile 

parade the floats she had decorated for 
dealers and merchants were decidedly 
the most praised. Wisteria hung and 
trailed in long graceful bunches. The 
windshields and hoods were fittingly 
covered with flowers and color to har­
monize.

“The fascinating part of it all,” says 
this clever woman, “is to see your ideas 
come to life as you think and work with 
the paper-wire, wax and ply the scis­
sors ! Look at this golden-rod; is it not 
like the real? I always make my 
flowers in proper season, and use only 
the natural ones as models. Also I 
scent them with appropriate sachets.”

Mrs. Dolvin’s rooms are charmingly 
arranged as an indoor sun-flower 
garden. If you are traveling in 
Georgia do pay her a visit and refresh 
your own ideas on money-making with 
paper. Her last creation, is an especial 
rose that she has named for our hero, 
Col. Lindbergh. Mrs. Dolvin sent 
Lindbergh, when in Atlanta, a lovely 
bouquet of these roses.

Once a negro minister wanted to 
illustrate the “burning bush.” Some­
one hold him of Mrs. Dolvin. The next 
Sunday’s sermon was concretely 
handled, as no burning bush has ever 
been done before in the history of 
Revelation.

Mrs. Dolvin claims as her greatest 
assets pluck, courage, stick-to-it-ive­
ness and love—love of the work and 
love for things that it takes money to 
buy. She now sends out work by young 
boys on commission. She keeps vases 
in shops where they book orders on 
commission. She telephones her own 
customers, and often sends written re­

minders. She even has a special mail­
order bouquet for the “guest’s room,” 
which she sends anywhere for one 
dollar. This brings inquiries and larger 
orders.

Certainly it would pay any young 
girl or woman to try this work. Too, 
it is most artistic when properly done. 
There are “flowers and flowers.” Mrs. 
Dolvin’s flowers carry a constructive 
message. She makes favors for parties. 
Once, for a baby’s christening, she had 
darling little paper cribs with the 
paper-pictured babe smiling under a 
coverlette. For a surprise party she 
made a huge paper bag tied with brown 
paper bows, and in this, when torn open 
at the proper moment for surprising, 
was a most appropriate gift for each 
guest.

She has established a reputation for 
finding “just the thing” for all affairs, 
when one can no longer do this for him­
self. They run to this talented god­
mother for help and concrete sugges­
tions. So far she has never been 
“stumped.” She probably would give a 
prize to the first person putting her to 
a task in her line of work which she 
could not satisfactorily do. Is that 
something? And she is no longer 
young. But she believes in herself and 
her work. If more of us did this, 
Uncle Sam would not have so many 
pensions to hand out, and rich relatives 
would not have so many feeble ones to 
care for. We all too well know the ail­
ing, complaining old lady, who thinks 
herself above work because—well, just 
“because she has always had every­
thing.”

Mrs. Dolvin’s way is better.

Master Man or Master’s Man
(Continued from page 54)

prospects—rise a superb figure even 
when everything material has been 
swept away from under his feet.

No one can make the most of himself 
until he has looked upon his life as a 
magnificent possibility, the material of 
a structure, which to mar or neglect 
would be a tragedy.

The object of our life should not be 
merely a living-getting. This was a 
mere incidental in the Creator’s plan. 
Nay, self-realization, self-expression, 
self-growth, self-enlargement—the call­
ing out of the real man or the woman, 
the exercising of all one’s powers of 
mind, body and soul—this is the real 
meaning of life’s activities.

If all our planning and striving 
means nothing but the selfish accumu­
lation and hoarding of wealth and 
power and the pleasure we can get out 
of them, then it were better if we had 
never lived.

The real value of a man or a woman 
is not a large check account, but the 

kind and amount of good he or she has 
done. The man or woman who adds 
even one new thought to the good and 
welfare of his or her generation be­
comes that generation’s benefactor. 
Hence Man’s personality is not to be 
measured by his material advantages.

Nor is his standing in the community 
to be judged by his religious profession 
and show of piety. The vital question 
is what has he accomplished for others? 
Not how much has he got! What has 
he done to make life brighter and 
better for his fellow-men? Not how 
much has he managed to squeeze out 
of them for his private benefit.

The motto of many employers and 
employees seems to be, “Every man for 
himself, and the Devil take the hind­
most.” Another is: “Do others before 
they do you.”

Any employer or employee who is 
not willing to practice the Golden Rule 
—“Do unto others as you wish them to 
do unto you,” will never be a Master.

While most of us desire to climb to 
the position of Master Man, few of us 
are willing to pay the price required to 
climb along the narrow path to the 
heights of mastership. And that is the 
reason why the majority of mankind 
will always remain among the “never- 
has-been’s” and the “never-will-be’s.”

In ignorance of their own powers, 
many will not take the trouble to study 
the elements of mental science, which 
would enable them to understand and 
to apply their untried capacities and 
abilities. They have strength but do 
not exert their mental muscles. They 
merely exist, inert, unprogressive. But 
nothing can daunt or retard those 
happy and fortunate persons who have 
become cognizant of their potential 
talents.

There is nothing so much to one’s 
advantage as to come face to face with 
a crisis that will test one’s mettle and 
bring his reserve forces to the front. 
Many a dullard who has been suddenly 
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6tirred into wakefulness and action, 
finds that the timber of the Master 
Man is in him.

In every line of human endeavor, the 
preliminary development of our gifts 
is helpful to promotion, so that we may 
be prepared to meet opportunity when­
ever it knocks at our door. Thus pre­
pared, he is ready to benefit, for he 
has the necessary qualifications, such 
as knowledge, experience, wisdom, 
honesty, industry, courage, persever­
ance and endurance, in liberal measure.

The complete, robust and wise 
Master Man has schooled himself in 
constructive thinking, creative concen­
tration, and productive visualization. 
He has perfected himself in fine quali­
ties and accomplishments. And it is 
this self-schooling that gives him 
personality.

The man who has reached a position 
of power is never conceited, but is al­
ways ready and eager to improve 
himself. His joy is in getting ac­
quainted with new truths, solving new 
problems, overcoming life’s obstacles, 
utilizing labor-saving inventions, ap­
plying easier and quicker methods, and 
doing everything within his power to 
perfect himself and his affairs.

We are, indeed, not machines moved 
automatically, but self-directed entities, 
with power to will our own • destinies 
and to control our own lives. Fate does 
not exist for will and decision, as long 
as there is a leg to stand on. Were 
there no power of freedom of will 
within us we should never feel that 
sense of exaltation and triumph which 
we invariably experience whenever we 
have succeeded in winning a moral 
victory.

History is full of men and women of 
the same flesh and blood as you and I, 
whose lives offer abundant proof that 
whatever you really desire to be or to 
do, can be accomplished by firm and 
steadfast resolution and the use of will 
power. The Divine Author of our being 
gives us no hopes or dreams that can­
not come true within measure.

The difference between the Master 
and the Master’s Man, is the difference 
between willing and wishing. All over 
our land today there are hundreds and 
thousands of men and women who have 
left to rot and go to waste and ruin in­
calculable powers and abilities, simply 
because they have never gotten beyond 
the wishing stage. For no wish is 
worthwhile unless it is backed up by a
high ambition.

The sturdy desire to make your life 
a masterpiece unlocks the store-house 
of your spiritual energies and fires you 
with indomitable force.

Faith in self is another great quality 
of a master man or woman. Know 
that whatever you want to attain or to 
become, depends upon your faith 
your own abilities and powers 
achieve.

GOODBYE OLD 
EYE CRUTCHES

Thousands Now Have Perfect Vision and Improved Appear­
ance After Laboring for Years Under the “Eyeglass Delusion”

Myopia (Near-Sight), Astigmatism, Eye Strain, Hypermetropia (Far­
Sight) Positively Go by an Amazing New Course of Home Treatments

W
HAT are glasses but a confession of an 
eye weakness that can be overcome by the 
simplest sort of treatment right in your 

own home?
There isn't one chance in a milion, probably, 

that you were born with weak eyes. They 
became weak, most likely. Then you were fitted 
to glasses “to strengthen your eyes,” or “to cor­
rect an imperfect condition,” or “to relieve the 
strain.” •

But what happened? Your eyes got used to 
glasses—and now you THINK you can’t give 
them up, despite the fact that your glasses may 
be doing you more harm than good, and that 
they impair your appearance as well as your 
health.

If the muscles in your arms are weak, you 
exercise to strengthen them. If your vision is 
weak, you can now exercise your eyes, while 
you are sitting in a chair in your home, or even 
while riding in a train, or during other leisure 
moments.

The Centro-Vision Institute Method is not an 
experiment. It has been established for over 
fifteen years, and has produced 
some of the most remarkable ex­
amples of eyesight correction.

You may be skeptical. It chal­
lenges belief to say you can 
throw away your glasses and do 
so with comfort and within a 
very short time. Listen, then to 
these typical cases out of thou­
sands on record. Every one 
subject to your verification— 
every one open for the inves­
tigation of any doctor.

Actual Experiences
An ambulance driver lived in 

daily dread of the day when his 
sight would be so bad his job 
would be gone. For years he 
had worn very heavy glasses 
and his eyes were constantly get­
ting worse. 10 feet away from 
the test card, the best he could 
see were letters one whole inch 
high. Within a single day his 
vision improved so that he could 
read letters only a quarter of an 
inch high.

A middle-aged woman awoke 
one morning and found that she 
could not see the hands of her clock, so blurred 
was her vision. She called on an oculist and was 
told she would have to wear glasses the rest of 
her life. Six months later she had to have 
stronger lenses. Then she started the treatment 

IMPROVED 
APPEARANCE
How often have you heard 

“She would really look pretty If 
she didn't wear glasM»,’’ or 
“It's a shame such a good-look­
ing man has to wear those 
hledous glasses."

Glasses not only transfigure 
i'our face when you are wear- 
ng them but In addition cause 

you to wrinkle up your face 
Into a knot when you are try­
ing to see without them. What 
would you give to be rid of 
these awful - looking contrap­
tions? It Is easily worth $12— 
a fraction of the cost of a now 
suit or a now dress—to Improve 
your appearance this month. 
Thanks to the Centro-Vision In­
stitute Method you can now 
throw your eye-glasses Into the 
ash heap where they belong— 
and have perfect vision.

Eye Chart and Sun Glass Given Free with This Course While Supply Lasts 

Centro-Vision Institute, 108 Greenwich Street, New York City

Gentlemen:
Enclosed is $2 as first payment for »your Course which will enable me to correct any eye weakness 

and throw away my glasses, or you will refund the money herewith. If I do not find a marked 
improvement within 5 days after having received the first lesson. I will cancel the Course. If your 
firomises for eye improvement are true. I will continue the Course and you are to send the remaining 
essons in two installments—($5 each on delivery)—making a total of $12 Special Introductory Price.

Name

Please use

in 
to Address.................................................................................................................................................................................

Mail at Once to Centro-Vision Institute, Dept. P, 108 Greenwich St., New York City

which is now being offered to you, and in six 
weeks her eyesight was completely corrected, and 
she has never worn glasses since.

If space permitted, case after case could be 
related, revealing even more astonishing examples 
of the results obtained by young and old. These 
cases cover every type of eye trouble—from the 
common eyestrain of children to the presbyopia 
of old age.

Throw away your glasses forever, yet feel 
better, see better and look better. Follow the 
six simple lessons of the Centro-Vision Institute.

Eye Chart and Sun Glass Free If 
You Act at Once

You can get acquainted with the Centro­
Vision Method and satisfy yourself without risk 
on your part. Just follow these directions: Send 
$2 for the first trial lesson and the “Before and 
After” Test Sheets. If you do not feel that in five 
days you have obtained a definite improvement in 
your eye-sight, return the Chart with your lesson 

and get the $2 back at once with­
out question. This certainly is 
fair enough as all readers of 
Ps y c h o l o g y  agree. The “Before 
and After” examination alone is 
worth $2.

You Take No Risk
When you do find that your 

eyes are really getting better 
just as we say, and you are 
making progress within five short 
days, the next two lessons will 
be sent you within a week and 
the remaining three lessons will 
be sent you 30 days later.

On delivery of these two pack­
ages pay the postman $5.

This totals $12—$2 for the 
first lesson—$5 each for the 
second and third lesson pack­
ages, and only after you have 
personally judged that the course 
is worth this do you pay this 
amount.

So many people who have ob­
tained the benefits of this course 
have paid as high as $1,000 for 
the treatments and have gone out 
of their ways to get it—we are 

confident you will appreciate this special low 
price for a truly remarkably home course. While 
the supply lasts, we will give free with every 
course a professional eye-testing chart and sun­
glass if you act promptly.

coupon or mention PSYCHOLOGY MAGAZINE wb**n you write advertisers.
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The Psychology of

FEAR
Science has unraveled the 

knotty problems which the 
hundreds of forms of unrea­
sonable FEAR formerly pre­
sented. Thousands are now 
freeing themselves from 
Worry, Apprehension, Self 
Consciousness—and the at­
tendant nervousness—through 
following out certain definite 
laws of Psychological and 
Physical training.

Confidence, Poise, Positive­
ness and Personality can be yours, and thus 
the habits which bring unhappiness and a 
limited life completely destroyed. This means 
YOU—no matter how firmly fixed your habits 
of depression may be.

I have written a 100-page book covering the 
results of my experiences of the past 21 years 
in this work. This book will open your eyes 
to certain truths about yourself that will be 
the first step toward a NEW LIFE. To those 
who purchase this book I will give a FREE 
Preliminary Psychological Analysis of their 
case. The cost of the book Is but

25 CENTS

C. FRANKLIN LEAVITT, M. D. 
Suite 1516-C S8 E. Washington Street 

Chicago, III.

Stop Getting 
Up Nights

Bladder Weakness Quickly Corrected 
by'Recent Scientific Discovery 

for Old and Young

Free 50 Cent Package
What a wonderful comfort to sleep all 

night and not get up once from bladder 
weakness.

The scientific discovery upon which 
Kellogg’s Brown Tablets are based, is to 
quickly stop the frequent impulses to uri­
nate and the recurring desire at night. 
Successes have been had with thousands of 
men of eighty and ninety years.

Every man, young and old, should try this 
wonderful treatment and end nights of un­
told misery.

Send your name and address today, with 
six cents in stamps to help pay postage and 
packing for a free 50c trial box of Kellogg’s 
Brown Tablets, to Frank J. Kellogg Co., 
2998 Hoffmaster Block, Battle Creek, Mich.

NEW VISION FOR OLD
For Sight—Health 
— Beauty — Per­
sonality-Success— 

Re-Vitalize Your 
Eyes and See 

Without Glasses.

CONSCIOUS CO­
ORDINATION

Latest achievement of science
Dr. Earl Ward Pearce, eminent psychologist and 
authority on Eyesight and Health, who Is helping 
thousands, has written an enheartening, illuminating 
message for you. It's free. Limited edition. Send 
for your copy of “New Vision for Old” now—today.

DR. EARL WARD PEARCE, Dept. 6
1247 W. 36th Place Los Angeles, Calif.

A great many people mistake faith 
for hope. The difference between the 
two is the difference between trust and 
expectation. Faith is trust, hope is ex­
pectation. Faith is the great leader in 
every achievement. It opens the gate­
way which leads to the path of our 
possibilities.

It is the man who dreams dreams 
and sees visions; who persists in 
seeing his ideals, who disregards the 
discouragement of others, who is not 
frightened by obstacles and difficulties; 
who has implicit faith in his ability to 
remove all barriers in his way; who 
clings to his confidence in victory, that 
is crowned with the wreath of the 
Master Man.

The Master Man is the man who is 
firmly anchored in faith that the world 
is on the side of righteous effort. Such 
a man says with Shakespeare: “I dare 
do all that may become a man.” Life 
thus will be one triumphal march to 
the goal of his ambition.

Turn the searchlight of your mind 
inward. Do some keen, unsparing in­
trospection. Apply the X-ray of reason 
and self-preservation to yourself. Be 
your own judge. Hunt for the weak 
spots in your make-up. Don’t try 
yourself with self-pity and self-toler­
ance. Don’t allow self-conceit to stand 
between your plus and minus self.

Make up your mind that if you are 
a failure in life’s game the fault lies in 
yourself. Try to discover your own 
faults and pluck them out by the roots. 
Do it with a clear mind, a stout heart 
and a determined will, and in due time 
you will be entitled to mastership.

Perhaps the greatest obstacle in the 
pathway of mastership is Fear. Giv­
ing way to fear and worry is one of 
the most expensive luxuries that we 
can indulge in. The amount of foolish 
mental dissipation given to these nega­
tive conditions is an amazing and 
startling fact! Do you not realize that 

Louis W. Wheelock
(Continued from page 35)

The point that the above remarks 
brought up in my mind was so inter­
esting that I must digress here a mo­
ment. Mr. Wheelock seemed to feel 
that his getting the position with N. 
W. Ayer and Son was largely a matter 
of luck. Now it does not strike me that 
there was any luck at all in deciding to 
pass up that hour of sleep and spend 
the hour in disagreeable waiting for 
another trolley. That determination 
to decide and do the things that must 
be decided and done now without 
quibble as to personal inconvenience 
and selfish interest of the moment; and 
tomorrow decide and do those things 
that must be decided and done then, 
that, it seems to me, is the quality of

don’t think there is any unfailing for­
mula for success. Young people are 
often very much imposed upon by being 
told just how to succeed in this way and 
that. They try the method, fail and 
then attribute failure to themselves 
rather than the method. I have known 
men who applied all the accepted rules 
of success. They worked harder than 
I have, I am sure. They studied, they 
toiled, they dreamed. Yet they failed. 
And I fcannot bring myself to believe 
that their failure was due to anything 
innate with them or anything that they 
left undone. They just didn’t get the 
breaks. Luck was against them. I 
think there is an element of luck in 
©very worth-while success.” 

fear and worry are two of the greatest 
obstacles to man’s health, happiness 
and success? They are the parents of 
such legitimate offsprings as disease, 
misery, failure and poverty. No one’s 
mind can work at any kind of efficiency 
in an atmosphere of fear and worry. 
No one can be at his best mentally, 
physically or spiritually when his mind 
is burdened with these poisonous ele­
ments.

Thought currents are as real as elec­
tric currents and far more dangerous. 
Electric currents may kill the body, 
but thought currents can kill self- 
respect and all that is good and noble 
in the soul.

Some day the Devil of Fear, the 
Beelzebub of Ignorance and the Satan 
of Superstition will disappear in a roar 
of laughter. It is absolutely possible 
to overcome all fear and to rise grandly 
above the circumstances that threaten 
to destroy us. Fear is simply the ab­
sence of faith, and in order to become 
master men and master women, we 
have but to exchange one for the other.

The Master Man is he who does his 
share to build up the power of the race. 
Each man, if he uses worthily and 
to their full capacity the powers which 
the Creator has bestowed upon him for 
his own use and for the benefit of 
society, is a Master Man, whether he 
serves in a kitchen or in a palace. 
“Trust thyself,” says Emerson. “Every 
heart vibrates to that iron string.” 
That is the secret of the power of a 
Master Man. The great men of the 
ages who relied upon their own ca­
pacities and powers are the men who 
have accomplished most for the good 
of mankind.

It is your master men and women 
whose strength is in mind and heart. 
These sit on the throne of the ages, 
and sway the majorities to their will. 
These are those who lead humanity to 
loftier and nobler achievements. 

Please use coupon or .mention PSYCHOLOGY MAGAZINE when you write advertisers.
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character that has colored 
effective the actions of Mr. 
career all along the line.

“Does advertising offer 
career to young people?
didn’t think so I would have advised my 
son to go into some other business. As 
a matter of fact my boy made up his 
own mind without any urging or pres­
sure from me. When he told me his 
decision I was glad. One of the unfor­
tunate things about the advertising 
business is that it has been too much 
advertised as a quick and easy highway 
to success. The report gets around 
that over a billion dollars a year are 
spent in advertising—as a matter of 
fact so much money is spent for adver­
tising that cannot be tabulated that the 
actual amount is greatly in excess of 
a billion dollars a year. Anyway, this 
report gets around and a lot of young 
people get excited and try to get into 
the advertising business much in the 
same fashion that people once swarmed 
into the Klondike in search of gold. 
There is indeed much gold in the busi­
ness but it takes persistent digging, 
much perspiration and a little inspira­
tion to get hold of it. The young man 
or young woman xvho isn't a student 
should keep out of advertising. The 
boy or girl who gets on in advertising 
must be a student of both people and 
books. A combination of the two is 
the ideal. This business moves so fast 
that a man who was a great success in 
advertising and merchandising—two 
subjects that must go hand in hand— 
ten years ago is a complete failure to­
day unless he has kept step with the 
liquid economic conditions that some­
times change with the tides.

“Advertising offers big rewards to 
the few who are willing to keep step 
with its double-quick march. A com­
petent advertising man ought to know 
a little about everything under the sun 
and everything under the sun about 
some one subject. In short, he ought to 
learn something about the whole gen­
eral field of advertising and then 
specialize in the branch that most suits 
his taste and talents.

“Occasionally I look in on the stu­
dents of advertising at Poor Richard. 
I tell them that unless they know every­
thing that can be known about the 
product they will sometime be respon­
sible for advertising—everything about 
it from the raw material on thru the 
factory and until it finally gets into the 
hands of the consumer—they do not 
know all they ought to know about it. 
Unless the Advertising Manager di­
rects, and in a large measure dominates, 
the policies of his company by the 
sheer force of his knowledge of the 
product and its methods of distribu­
tion, he does not live up to his full 
obligation and opportunity. The 
package, the media of advertising, 
channels of distribution, even the man­

ner in which the sales-girl greets the 
final consumer, all these things are of 
the utmost importance to the success of 
the company and therefore to the 
Advertising Manager. We assume, of 
course, that all these industrious young 
people studying advertising will some­
time be Advertising Managers.

“One beauty about the advertising 
business is that nothing you ever learn 
is in vain. Sometime or other you will 
find a place to use that bit of informa­
tion, that picture or that copy idea that 
you picked up away back. As an illus­
tration of what I mean, W. G. St. Clair, 
who has written the Steinway piano 
copy for years, was a musician. He 
possessed the happy faculty of know­
ing music and being able to write inter­
estingly about it.”

As Mr. Wheelock was saying the 
above, a pack of pirates and sea views 
were parading thru my mind. His 
hobby is sailing a sea-going yawl 
with his own hands. The pirates, 
treasure chests and other symbols of 
the sea which you find lending colorful 
atmosphere to the Whitman Advertis­
ing copy, no doubt got into the picture 
thru Mr. Wheelock’s leisure hours spent 
frolicking on the long, easy swells of 
the bounding deep or beating against 
the short, hard waves of Delaware Bay. 
The vigorous activity required to sail 
a boat in heavy seas is one of the things 
that has kept him young in both looks 
and feelings. Clean cut and modishly 
dressed, Mr. Wheelock could pass for 
forty despite the fact that he has a son 
who is thirty. Another thing that con­
tributes to his youthfulness is his belief 
in the curative value of sunlight. He 
cannot understand people, for example, 
who ride on the shady side of the train 
when they have the privilege of sitting 
in a flood of healing sunlight on the 
opposite side.

“The way to keep young is to keep 
active and keep your mind occupied 
with forethoughts, not recollections,” 
he says. “Platitude tho it be, a man is 
actually just about as young as he 
thinks. It sickens me to hear men of 
forty complaining that they can no 
longer do this and can’t do that any 
more. Making old men of themselves 
at forty! Why, a man at forty ought 
to be just about ready to begin to live.

“What does keeping young have to 
do with the advertising business? It’s 
of prime importance. For a strong, 
even husky body is about the only kind 
that can stand the pace of modem 
business.”

As an illustration of present-day 
speed, the only way Mr. Wheelock could 
give me time for this interview within 
the next two weeks was to have me 
travel with him on a fast train be­
tween Philadelphia and Baltimore. 
After his appointment with the Ger­
man Ambassador at five he was 
scheduled to see friends he had not

The URGE 

irresistible— 

the URGE to write

HAVE you ever asked yourself why you 
feel that persistent urge to write—why 

you can't escape it? Is it desire for glory? 
Or money? Or is it fundamentally some­
thing else? . . .

Have you ever thought that it might be 
an instinctive yearning to find a sympathetic 
audience—an understanding brother with 
whom you may share your inmost thoughts? 
Too often the men and women with whom 
you are thrown into closest contact fail to 
give you this sympathetic comprehension— 
they are busy with their own concerns and 
ambitions. And you find yourself longing 
to turn from their indifference to a warmer, 
friendlier world.

Whatever you do, don’t try to stifle this 
urge. Don't let a discouraging sense of 
inferiority hold you back. You don't know 
-—and no one else knows—what your pos­
sibilities are until you have given them a 
fair chance to express themselves. You 
owe it to yourself to make a real effort. If 
you do not, you will go through life feeling 
f rustra ted—-disappointed—embittered.

L. A. Emerton, Jack­
son Street, Hanover, 
Pa., is but one of many 
men and women trained 
by the Newspaper In­
stitute of America to 
make their gift for 
writing pay prompt 
dividends. He writes: 

“My first big thrill 
came last month. An

acceptance slip! The check that followed 
was not large but I got a real kick out of it 
just the same, for it proved that I can write 
printable stuff.”

Perhaps this is what you 
have been looking for

Hundreds of men and women who feel that they 
have something to say have come to the Newspaper 
Institute of America lo learn how to say it.

“The feature of N. I. A. instruction that has been of 
the greatest value to me.” one student writes, “is the 
discipline. I needed to have my vague literary am­
bitions focused on a definite objective. I needed one 
outside >1 fluence which would make me stick at it— 
which would keep my interest at the boiling point. 
Your specific assignments mailed to me each week 
solved both these difficulties. I enjoyed covering 
those assignments—they made me feel a9 if I were 
the star reporter on an important newspaper. 
Finally, the knowledge that every word I wTote was 
going to come under the critical eyes of the editors 
at your copy desk made me exert myself to the 
utmost. After one month of writing under their 
supervision, I felt that I had learned more than in 
an entire year of Advanced English Composition at 
college.”

This test will help you 
make up your mind

It is a Writing Aptitude Test—cleverly framed to 
separate people with natural talent that can be de­
veloped from those who will not get anywhere no 
matter how hard they try. This test will tell you 
much about yourself—and about us. It is yours for 
the asking. Just.mail the coupon. NEWSPAPER 
INSTITUTE OF AMERICA, 1776 Broadway, Naw 
York.

[ 
I 
I 
I

Newspaper Institute of America |

1776 Broadway, NewJYork 1
Send me without cost or obligation, »•our Writing I 
Aptitude Test and further information about writing I 
for Profit, as promised in Psychology—February. I 
Mr. ) I

Miss y

Address........................................ < 

(All correspondence confidential. No salesmen will 
27B299 call on you).

---------------------------- -------  ------  ------ , ■

Please use. coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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I Was Ashamed Before
My Vast Audience

__  astounded America

But It Ended My Stoutness
My first and only attack of stage fright showed 

me the way to banish excess fat—forever!

M
Y heart beat fast! In 15 minutes I was 

going to face a vast audience! In 15 
minutes I was going to speak in Car­

negie Hall, New York—the most famous lec­
ture platform in America! One of the largest 
crowds that had ever assembled in that great 
hall was waiting for me.

Why did my heart beat fast? Why did I 
hesitate to face my vast audience? I was a 
seasoned speaker. I had lectured for years. 
I had spoken before thousands of people in the 
greatest auditoriums in the United States. 
Why should I feel afraid?

The answer was simple. That very afternoon 
I had received a critical letter from one of my 
followers. Here’s what the letter said:

“Why is it you ate so fat?” my critic 
wrote. “You—David V. B ush—America’s 
greatest authority on right living. You 

- tell others how to live—what to eat—how 
to care for themselves mentally and physi­
cally. And yet you do nothing about your 
own stoutness.”

This letter stung me like a lash! My 
methods of right living had proved wonder­
fully beneficial to thousands of men and women. 
They had proved beneficial in my own case. 
Yet there was one thing I had been unable to 
conquer—my stoutness.

Vain Efforts to Reduce
For year« I had tried to reduce. I had tried fast­

ing, dieting, exercises, and mechanical appliances— 
everything I could think of. Nothing seemed to help. 
I remained as scout as ever.

I couldn’t figure out the cause of my stoutness.
I was not a heavy eater, but to look at my rotund 

figure, anyone would think I ate too much. Such 
was not the case. I ate moderately—lived tem­
perately and took a normal amount of exercise.

- A Startling Discovery
That night after the lecture a comforting thought 

came to me. It was this: All the reducing methods 
which I had tried were other people’s inventions. 
I had never tackled the problem myself. I had never 
tried to invent a reducing method of my own.

For weeks I studied. For weeks I tried to find the 
secret. Finally, I came to the conclusion that there 
was only one logical way to get rid of fat. Then I 
began to experiment on myself. '

Imagine my astonishmentl Imagine my delight! 
In 24 hours I lost 2 pounds! During the next 24 
hours I lost 3 pounds more! Day after day I con­
tinued.my new method of reducing. Day after day 
I continued to watch my weight. And day after 
day I continued to lose excess pounds.

I felt better than I had felt In years. 1 felt vigorous 
—vital—overflowing with energy. I slept soundly. 
My appetite increased. I lost that sluggish feeling 
that fat brings. My mind grew crystal clear. I 
was able to go through a long, hard day without the 
slightest fatigue. Needless to say, I continued my 
amazing reducing treatment. In three weeks I was 
back-to normal weight! To say. that I was pleased 
would be putting it mildly. I was overjoyed.

Nature’s Method of Reducing. 
It Works or It Costs Nothing!

I want to tell you all about this amazing method 
of reducing which I have discovered. It is simply 
wonderful. I am delighted with it. My friends are 
delighted with it. . Everyone who hears about it 
becomes enthusiastic.

I don’t care how stout you are. I don’t care how 
many times you have tried to reduce and failed. 
My amazing new method will make your excess fat 
melt away like magic—give you a normal, youthful 
figure—make you slim, buoyant, energetic, as Nature 
intended you to be, or the treatment won’t cost you 
a single penny!

No starving—no exercising, no drugs—no external 
agencies—no mechanical appliances. You simply 
follow my instructions for a few days until your 
excess pounds disappear—until the scales tell you 
that you weigh'exactly what you should.

This method is so simple that anyone, even a child, 
can understand how it works and why it works. It 
is so logical, so reasonable, so sensible that the 
moment you hear about it you will know instantly 
that it works.

Send No Money
Merely send me your name and address. When the 

postman brings you my complete instructions, “How 
to Reduce,” simply pay him the special, low price 
of only $2.98 plus a few cents postage. If at the end 
of two weeks you are not completely satisfied—if you 
do not lose weight rapidly and easily—then simply 
tell me so and your money will be instantly refunded. 
You risk nothing. WRITE TODAY. DAVID V. 
BUSH, Dept. H-U562, 225 N. Michigan Blvd., 
Chicago, Ill.

DAVID V. BUSH, Dept. H-U562, 
225 N. Michigan Blvd., Chicago, III.

Please send me your complete method, “How to 
Reduce.” I will pay the postman $2.98 plus a few 
cents postage. I understand that if I am not com­
pletely satisfied at the end of two weeks, I may 
return treatment and you will refund my money 
at once.

Name.................................................... ....................................... ..

Address...........................................................................................

City...................................................... State...................
Sometimes C. O. D. packages are delayed. To get 

quickest action send cash.witn order. If cash accom­
panies order, we will pay the postage. 

been able to call on for months. They 
were to have dinner together and then 
he was catching an early train back to 
Philadelphia, ready for the next day’s 
crowded program. So the world moves 
on with ever increasing velocity and 
only the healthy body can stand up 
under the strain.

Mr. Wheelock took another puff of his 
cigar, looked out at the autumn land­
scape racing by, and continued his 
interpretation of a good advertising 
man. *

“Your perfect advertising, man would 
be a blending of a painstaking engineer 
and a Barnum. He would be a fact­
finder and a showman. You know, 
Barnum was a great man. He was one 
of the first and most successful adver­
tising men this country ever produced. 
Reading Barnum’s . Recollections will 
make any advertising man a better one; 
A good advertising executive must 
really be a Public Relations Specialist. 
He must be able to sense public swings 
in sentiment quickly, and be adaptable 
enough to plan his campaign accord­
ingly. Often he will be astute enough 
to anticipate and even mould public 
wants.”

“What do you think of the future of 
advertising, Mr. Wheelock?” I next 
asked. *

“Why, I think the volume and impor­
tance of advertising will increase • every 
year,” he replied. “Large appropria­
tions are so necessary now, however, to 
make any dent on the national and 
international markets that I think there 
will and must be more mergers of com­
peting companies to meet the impera­
tive demands of larger advertising 
budgets.”

Without a moment’s hesitation Mr. 
Wheelock answered my next query as 
to whether there was any great develop­
ment just ahead in the field of adver­
tising. “Undoubtedly,” he said. “Large 
appropriations for airplane advertising 
are just around the corner. And some 
young man has a fortune awaiting him 
who will prepare himself to tell this 
new and thriving industry how and 
where to spend its advertising dollars 
to best advantage.”

“Why, my conception of success,” 
Mr. Wheelock responded to my next 
question, “is to make enough money to 
put yourself and family beyond any 
worries on that subject. While I don’t 
think money is the ultimate aim of 
success, I do think it is one of the neces­
sary symbols. My ideas on this subject 
coincide with those of Roosevelt. Inci­
dentally, there was the greatest adver­
tising man of them all. Teddy felt that 
after a man had put himself and his 
family in comfortable circumstances, 
he owed his time and talent and money 
to his community, country and fellows. 
That is a definition of success that is 
hard to improve upon. Certainly the 
mere piling up of dollars is not success.”

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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The train was now nearing Balti­
more and I felt there was but time for 
one more question. “How would you 
suggest, Mr. Wheelock, that a young 
man or woman go about the job of 
breaking into the advertising busi­
ness?” -

“There are many different routes 
leading into so large a field. I should 
suggest that young people wishing to 
get started in advertising pick out first 
the particular branch of the business 
they would most like. Department 
stores, newspapers, manufacturing 
companies, magazines, advertising 
agencies, bill-posting companies, car­
card people and the specialty advertis­
ing concerns all offer various kinds of 
work. Whether they wish to write, 
sell or do executive work must next be 
decided upon. After that I would sug­
gest an advertising campaign about 
one’s self. Every individual furnishes 
plenty of material for copy. After 
pasting a large photograph of one’s self 
into the front of a portfolio the next 
page of this personal advertising 
campaign should contain a general 
resume of education, previous connec­
tions, and, of greater importance, why 

I’m Not a Vamp!
(Continued from page 51)

are hers. She has very little oppor­
tunity to show spiritual values; phy­
sical gratification is all she is interested 
in.

“I sometimes wonder whether you 
can defend yourself from this sort of 
thing when you are playing it day after 
day. Mother Nature isn’t fooled. I 
am afraid that strong passions, 
whether real or simulated, may leave 
their mark, tho I clutch tightly to my 
breast my strongest amulet—my sense 
of humor—as I have always done.

“There is another objection I have to 
this type of rôle, not quite so serious 
for myself, but serious artistically. I 
do not think that such parts are partic­
ularly well done on the screen. They 
are untrue, unlifelike. I mean, the 
real woman who sets out to attract a 
man does not do it by throwing herself 
at his head the moment he enters a 
room. Quite the opposite movement, 
withdrawal, is much more attractive, 
and the really clever woman knows it 
and employs it.

“I have often tried to inject a little 
humor into my rôles, to show that I 
really am not taking myself so seri­
ously, believing that such a lightening 
of the part is much more true to life 
than the heavy stuff, unrelievedly tense 
and dramatic, the Theda Bara type of 
thing.

“Alas, on the screen there is not a 
great deal of opportunity for subtlety, 
altho pictures are growing more and 

one thinks one would fit into the partic­
ular position sought. After - this, a 
whole page might be devoted to educa­
tion, another to the first job, and a 
page to each succeeding job. Then the 
campaign should be put together in 
book form, with careful attention to 
typing or writing. If one has any 
ability at drawing, a personal cam­
paign might be made very attractive. 
Otherwise it is preferable to typewrite 
the pages. If one is to devote one’s 
life to advertising why shouldn’t one 
start with a good, clear, carefully 
thought out campaign about one’s self? 
While this may seem rather elaborate, 
it is sure to win attention. And atten­
tion is the first law of successful 
advertising.”

Clasping the hand of Louis W. 
Wheelock, reaching for my hat and 
rushing down the aisle in search of the 
porter and my bags, I reluctantly bid 
farewell to the President of Poor 
Richard. And so ends our little visit 
with one of America’s distinguished 
advertising executives. If our ride on 
the Pullman has been but half as 
pleasant to you as it was to me you are 
glad you have journeyed along with us.

more intelligent every day, and we are 
constantly using a lighter and defter 
brush in portraying all manner of rôles 
than formerly. If you don’t believe 
this, try to see a re-issue of a picture 
made five years ago, say. You will 
smile at yourself for ever having taken 
it seriously!

“And as for those that seven, eight, 
ten years ago we used to choke up and 
weep over, when you see them now they 
are so outrageously funny that all you 
can do is scream.

“You know what makes all this seem 
the more absurd is the fact that I my­
self am so utterly unlike the rôles I 
play. I never have been the sort of 
person to have headlong love affairs, to 
let myself go as some do. Perhaps I 
am not as deep as these people are, at 
any rate, I always manage to take 
everything with a smile, if possible.

“Then, too, my home and the train­
ing I had as a little girl were so dif­
ferent from my picture personality. 
My father, who was a well-known Los 
Angeles rabbi, brought us up in a 
strongly religious atmosphere. We 
lived quietly, I dressed and behaved as 
other girls did, even when I went into 
pictures.

“I have found, tho, that you have to 
use psychology in convincing producers. 
I used to talk till I was breathless, tell­
ing them that I could play sympathetic 
parts with perhaps a sense of comedy, 
and they would listen and say, ‘Yes—

Throw Away Your Glasses 

and See Better

P
RACTICALLY every known eye trouble, 
even partial blindness, has been benefited 
and entirely cured, sirpply by discarding 

glasses and practising a simple new method of eye- 
trainmg discovered by Dr. William H. Bates. Far­
sight, near-sight, astigmatism, cross-eyes, squint, 
cataract—all have been successfully remedied 
without medicine, operation, or optical aids of 
any kind.

Even though you have been told that you will 
never again be able to see satisfactorily without 
glasses, owing to permanent changee in the form of 
the eyeball, it is still possible for you to be cured 
—and see better without your glasses than you 
now do with them.

Mistakes made millions “spectacle slaves"
The use of glasses is based on the theory that 

the lens of the eye changes its shape in focusing 
for near and distant vision. This has, however, 
never been PROVED 1 In fact, after many years 
of practical experience, Dr. Bates proved this gen­
erally accepted view to be FALSE. He demon­
strated, by hundreds of careful scientific experi­
ments and tests, that the eye focuses in an entirely 
different way—by means of its “external mus­
cles.’’ He showed that spectacles, far from aiding 
the vision permanently, actually interfere with the 
natural, perfect sight that almost every eye can 
be trained to have.

After making this remarkable discovery. Dr. 
Bates’ next step was to use it in curing himself of 
defective eyesight which the most eminent ocu­
lists said was incurable. They said that because 
his lenses had hardened, his eyes would never 
again be able to focus. He wore two sets of 
strong glasses, for both reading and distances, and 
could not see clearly without them, yet, by means 
of the method of eye-training he had discovered, 
he was able to discard them and now reads the 
finest print and sees distant details with equal 
distinctness.

Correct errors of vision without spectacles. 
Thousands have discarded glasses through 
simple home treatment. No medicine. No 
apparatus. No danger. Dr. Bates' amazing 
book, giving full Instructions, sent on 5 days' 
FREE TRIAL.

“Perfect Sight 
Without Glasses

Sent to you on approval
This remarkable volume, giving the whole truth 

about defects of vision, their causes, and method 
of cure, as discovered by Dr. Bates, with simple 
instructions for training your own eyes to see 
perfectly without glasses, will be sent for exam­
ination merely upon your request. Read the bo.-k 
and try Dr. Bates' method for five days. If y< u 
are not delighted with the results even in this 
short time, it you are not convinced that you wi 1 
be able to discard your glasses entirely and see 
even better than you do now, return the bo*A 
and your money will be refunded at once.

The Central Fixation Publishing Co. P-13 
383 Madison Avenue
New York

Gentlemen: Plea bo send me a copy of “Per­
fect Sight Without Glasses." I will give the 
postman $3.00 plus postage when It arrives. 
If not convinced of its value within the
I will return the book and you will refund my 
money without question.

Name.......................................................... ....................................

Address..........................................................................................

Cit g................................................8taie..........................

Please use coupon or mention PSYCHOLOGY MAGAZINE when you writ** adverti^r*.
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well—you’ve done this other thing so 
well, perhaps you’d better stick to it.’ 
They are afraid to take chances. They 
hire my services for a picture just as 
they would buy so many pounds of sex­
appeal, just as you would throw so 
much pepper into a sauce, as a sure­
fire ingredient, not caring what my 
artistic development may be.

“I have got to show them—and I am 
showing them. It was to this end that 

I cut off my hair, that I am just finished 
buying myself all the nice clothes I 
want of the kind that other American 
girls wear. Now each producer seems 
to feel that he is the first to notice it— 
4Why, my dear girl,’ they say, 4 You 
should never have been cast for those 
parts, you are divinely intended for 
youthful leading woman roles, you are 
the typical American girl, just as you 
stand!’

“Well, let them think they thought 
of it. It was my dear mother, whom I 
lost recently, who most suffered from 
the kind of thing they made me play, 
and who used to scold me constantly, 
imploring me to see what a wrong idea 
people were beginning to have of me, 
how I was being stamped with a mis­
leading brand that, unless I began rub­
bing it out, might soon be etched too 
deep.”

Are You Acquainted With Yourself?
(Continued from page 58)

instincts in their primitive nature, un­
modified by our reason, are of such 
terrific potency and strength as to 
overwhelm, and ultimately destroy us. 
They rise with the suddenness of light 
and come welling up like a great en­
veloping tide, and were it not for our 
judgment, born of experience, flashing 
its warning to the conscious will to 
“put on the brakes!” our lives would 
be wrecked post-haste upon the jagged 
shore of unbridled passion. For the 
subconscious thinks, but—it has no 
judgment; it has no ethics; no morals. 
It knows no right or wrong. The con­
scious mind, operating thru man’s brain 
under the guidance of his will only, 
defines ethics, morals and rights, or 
wrongs. But remember this latter fact 
does not alter the other, viz., that the 
subconscious possesses tremendous 
power, capable of marvelous good, or of 
terrific harm, to be manifested accord­
ing to the “culture” or training of the 
will of the individual back of it!

The subconscious is also the reposi­
tory, or seat, of memory. Within its 
vast library every record of your past 
experience is stored away. No single 
incident of your life thus far has been 
omitted. It is all there and ready to 
be conjured up, and made available at 
any time it is wanted. By the study 
of definite laws, to be disclosed later, 
you can learn how to draw upon your 
memory for forgotten facts, incidents, 
names, faces, experiences, or associa­
tions of circumstances, that will prove 
invaluable to you.

There is also a phase of our sub­
conscious mentality that has the fac­
ulty for putting us in touch with 
Higher Powers than any we have yet 
known. Thru the subconscious we can 
get in touch, or into rapport, with the 
Cosmic Mind of the universe! Thru it 
we can learn to tap the Infinite! Thru 
the agency of Memory it places us im­
mediately in most intimate touch with 
our entire past, and thru this latter 
phase, or super-conscious, it opens up 
for us the Universe! Nay! more than 
the Universe, it opens up—Infinity! 
Painting, poetry, music, sculpture, art, 
in all its branches, as well as invention, 
discovery, and all other forms of 
genius, come welling out of it. Inspira­

tion and Mental Illumination to en­
large and burnish our general under­
standing, and all the so-called Higher 
Forces of our being, are put into im­
mediate contact and accord with it.

It is necessary to repeat here some 
of the statements made in my previous 
articles. I have already said that the 
brain system is not the only thinking 
system within your body. The subcon­
scious also has a great central organ 
of thought, at least so many physiolo­
gists now maintain, and that organ is 
your Solar Plexus. The Solar Plexus 
is the great bundle of nerves located on 
the diaphragm just at the back of the 
stomach. It is this the pugilist aims 
for when he drives to the “stomach” in 
an attempt to “knock out” his op­
ponent.

Solar means “sun.” Plexus means 
“bundle.” Hence Solar Plexus, “sun­
bundle.” With this kind of a name the 
thing appears to bear some sense. It 
is said to be the great “sun” for flood­
ing the entire nervous organization of 
the body, conscious and subconscious, 
with sunshine and energy. Pariating 
from this center is a network of cables 
and telephone wires (nerves) that du­
plicate almost exactly the brain, or con­
scious system. Main cables pass down 
the back, but in this instance they differ 
from the other system in that they are 
not encased in the backbone. They 
run along outside it. From these main 
cables other lines lead off between the 
recurring segments of the backbone, 
and from thence the system parallels 
closely the other one in every respect. 
These main cables that run down the 
back also pass on up into the “mid­
brain,” and here, as elsewhere thruout 
the body, there are bundles of cross­
fibers interwoven and losing themselves 
to further microscopic identity, as one 
nervous system gradually fades away 
and merges with the other.

Let us review briefly just how you 
got your mind. Your body began when 
a sperm and ovum cell came together 
inside your mother’s body. The germ 
of life infused, or manifested, in those 
united cells brought with it Mind— 
Intelligence! for note now what hap­
pened! The sperm cell was immedi­
ately enveloped in and blended with 

the ovum cell, and at once there began 
a process of “brooding,” or incubation, 
which was to manifest later in the 
birth, by fission, or division, of two new 
cells, and this process once set going 
continued thus thruout the entire de­
velopment of the embryo of your 
present body. The two cells became 
four; the four divided into sixteen; 
and thus it continued, the succeeding 
cells multiplying in geometrical ratio, 
until eventually they lay a spread-out, 
trembly mass of cells within their re­
ceptacle.

But now another remarkable phenom­
enon took place, for the aggregation 
of cells, having reached the limit of 
their development as a spread-out body, 
now suddenly began to double back 
upon themselves in cylindrical fashion, 
until what had originally been their 
outside, or surface, became now the 
inside of the new body. It is not neces­
sary to take time and space in detailing 
the various steps that followed: How 
each succeeding cell ranged itself in 
rhythmic order into tissue, or bone, or 
muscle, or blood; how these as individ­
uals combined into groups to become 
lungs, and liver, and eyes, and limbs, 
and all the other organs of the body, 
internal, and external, and culminating 
in the fully developed pre-natal babe.

Now note what each cell has done! It 
has shown emotion in the urge that has 
impelled it to strive. It has shown sen­
sation, perception and discrimination 
in its adaptability to its environment 
—shrinking from contacts with any 
substances, or influences that menaced 
it, and expanding toward and inviting 
those that favored it. It selects its own 
nourishment, and in just the right 
quantities. It disposes of the excess by 
the processes of elimination. It under­
stands its own processes of growth. It 
mates and procreates its own kind, 
and in every way gives evidence that 
within its own sphere it is relatively as 
intelligent as man. “What!” I can 
hear you ask. “Do you mean to say that 
every cell in my body has a mind of its 
own?” and my answer is to refer you 
to the evidence for your own proof. 
Yes! I believe that every cell in the 
body does have a mind and does exer­
cise a degree of intelligence, r In fact
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it exercises all the intelligence it needs 
for the consummation of its life pur­
pose, and what more intelligence have 
you?

But in addition to this individual 
“cell-mind” that looks after the well­
being of each separate cell, there is also 
built into our bodies a “social,” or col­
lective mind, that looks after the body 
as a whole* Note how each individual 
cell, not satisfied with its own existence 
strives to become a part of the general 
body structure. So strong is this urge 
toward the general welfare of the body 
that the individual cell will gladly sac­
rifice itself to that end whenever neces­
sary. Each cell struggles for its own 
existence, but every cell fights at its 
best only when the welfare of the body 
as a whole is menaced.

Now it was the need for a communi­
cating medium thru which this social 
mind could manifest itself that brought 
about the growth and development of 
the sympathetic nervous system, to 
which I have already referred as the 
system of the subconscious mind. Some 
may be inclined to quibble over the 
order in which I have placed its genesis, 
but let me add that it doesn’t matter 
a particle whether this “thinking sys­
tem” provided itself for the manifesta­
tion of mind, or whether the manifesta­
tion of mind originated and developed 
it. The only point I desire to make 
here is that this system presides over 
the vital forces and the relationship be­
tween the various parts of the body, 
and as such we need to cultivate its ac­
quaintance.

As we come to understand it and 
its marvelous adaptability, instead of 
bemoaning the limitations placed upon 
us by our body we are almost over­
whelmed with wonder and awe. The 
ideas that our body is “holding us 
down,” or that it is interfering in 
any degree with our psychic develop­
ment, or the fuller expression of our 
“subliminal” Self, are all born of igno­
rance and foolishness. The fact is that 
the only way in which we can detect, 
register, feel, manifest, or express any­
thing, on any plane with which we may 
have to do, is thru the medium of our 
body!

When you attempt to exercise control 
of your body, or any part of it, by the 
power of your mind, you are not in­
dulging in a process of “mind over 
matter,” but in reality, you are really 
and definitely asserting the power of 
“mind over mind.” You simply con­
centrate the power of your conscious 
mind to influence the mind in each 
separate cell, or the lesser “collective 
mind” in any organ, nerve system, or 
series of muscles. Your “superior 
mental center” is in your brain, and its 
function has to do not only with itself 
but with looking after the body and the 
entire personality, as a whole. By 
patience, and practise, and persistence, 

this center can be trained to exercise 
such absolute power over your body as 
to bring about any change in it that 
you may reasonably desire.

You can see from what I have al­
ready shown that the natural inherent 
tendency, or disposition, of the body, 
in every cell, is toward health, well­
being, and happiness, and by proper 
application of the laws and methods 
which I shall present later, you can re­
new, regenerate, and make over your 
body, and work marvelous changes in it.

Perhaps no other word connected 
with the science of psychology is heard 
so much today as the term “subcon­
scious.” In fact its very popularity is 
a striking evidence of the almost uni­
versal interest that is now being shown 
in this new-old subject. Go where you 
may in business, or among the profes­
sions; in clubs, cafes, restaurants; at 
school, at home, or abroad, you will 
rarely hear a discussion bordering on 
any phase of philosophy, or human re­
lations, that progresses to its close 
without some mention of the word. So 
universal has it become that the porter 
on the Pullman, the bootblack at his 
stand, and even the * newsboy on the 
street talks more or less glibly of the 
thing under discussion being “in your 
subconscious.”

By some it has been translated into 
a mysterious, incomprehensible, occult 
“something” to be invoked, and flat­
tered, and cajoled into activity, by 
strange rites, ceremonies, and perform­
ances, an immanent, ephemeral, mysti­
fying power beyond the ken of human 
understanding, and whose ways are 
“past finding out.” By others it has 
been developed into a church, a re­
ligion, with its ritual, and require­
ments, and its basis laid in “holding 
the thought” and thinking matter, as 
such, out of existence. By still others 
it is interpreted into a series of stages 
of mind, like elevators running up and 
down from the basement, and even the 
sub-basement, to the garden on the 
roof, keeping the poor, bewildered pas­
senger in a state of constant anxiety 
and misgiving as to whether he should 
get off at the third, or the fourth level; 
go on up to the roof, or remain at peace 
in the basement.

And last of all come the Freudians 
to add to our present overburden, and 
to harrow up our souls by inaugurating 
a perpetual conflict, a veritable “battle­
royal,” between our conscious and our 
subconscious mind, accordingly as they' 
variously interpret it.

Yet out of this widely divergent and 
apparently conflicting mass of attempts 

. to define the subconscious many very 
definite blessings and advantages have 
come, blessings and advantages that 
have made the lives of many of the 
adherents in each of its several bodies 
of interpreters much more satisfactory 
and complete.
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Now all of this serves to emphasize 
a fundamental principle of science. A 
principle of transcendent importance, 
and that is that specific results follow 
where definite laws are invoked. 
Furthermore, the results are not ai­

rways in proportion with the knowledge 
possessed by the individual invoking 
the law. The electric current will re­
spond as quickly to the touch of the 
most ignorant as to the touch of the 
most intelligent. It makes only one 
requirement: the individual must apply 
the law! He must push the button, or 
throw the switch. Hence the argument 
that any special one of these “inter­
pretations” must be right because, 
forsooth, they Get Results, becomes no 
argument at all. Instead of learning 
what the subconscious really is they 
have learned merely to apply a crude 
smattering of the law of Mental Con­
trol. But to say that either one of 
them, in their present inadequate con­
dition, embodies the complete and per­
fect application of the law is like say­
ing that the ability and capacity of the 
child that has learned to “push the 
button” on the wall is the equivalent 
of the intelligence possessed by the 
highly trained electrical engineer. 
Getting results is not enough. We also 
want to acquire intelligence, and this 
can only be done as we keep our minds 
“open,” and free from prejudice, and 
always on the alert for a better way, 
for more knowledge and understanding.

Now let us see if we cannot develop 
a concept of the subconscious that will 

* make it simpler, and more understand­
able. Your subconscious mind is not 
something “outside” yourself. It is 
cumulative, or “built up” within you! 
It is the present composite of all your 
former thinking, feeling and willing. 
In other words it is the cumulative 
tendency, or “disposition,” which you 
have cultivated in every “cell-mind” in 
your body. Your dominant mental at­
titude of the past has been chiefly re­
sponsible for the content of your pres­
ent subconscious. Deliberately, or un­
wittingly, your mental content has been 
permitted to accumulate into whatever 
it now may be. Your instincts, those 
powerful, dynamic, overwhelming urges 
that may be classified roughly as the 
“habits of your ancestors,” and that 
carry inherent within themselves so 
many of the “stock” tendencies and 
predispositions of the race, have 
stamped their identity, and character­
istics into the mind and physical struc­
ture of each individual cell and 
associated group of cells, to just the 
degree that your will has permitted. 
Whatever change or modification of 
the original instinct may have taken 
place has been only to the degree that 
you have brought the judgment and 
reason of your conscious mind and will 
to bear upon it, thru the use of your 
brain. If, as appears to be the case, 

rational con­
are chiefly

subconscious 
It originated

the vast majority of human beings are 
even now in absolute ignorance of the 
very origin, or basis, or nature of their 
instincts, you can readily see that in­
stead of exercising wise, 
trol ov$r them, they 
dominated by them.

Basically then, your 
mind is a “feeling” mind, 
dn feeling, progressing from one fac­
ulty to another in response to the sug­
gestions in the way of emotional excita­
bility that played upon it, and molding 
the character, shape, and general struc­
ture of each body cell in conformity 
therewith. So, in a' very definite sense 
your subconscious mind is the condensed 
history of your entire emotional past, 
pre-natal as well as subsequent. Hence 
you will understand why the subcon­
scious does not exercise judgment. 
Judgment grows out of our reason, and 
reason has developed out of our experi­
ence, here on this physical plane only. 
Reason balances one fact of our ex­
perience against another fact of our 
experience, and arrives at a judgment. 
But the subconscious acts in accordance 
with any particular “feeling,” regard­
less of consequence. Having no judg­
ment it has no morals; no sense of 
right or wrong, but, like the Charge of 
the Light Brigade, its attitude is when 
ordered, “not to reason why, but to 
Do, or Die.” Imagination only is its 
incentive and guide, and to the extent 
that we train our imagination to a 
definite purpose we can release all of 
the terrific powers of the subconscious 
in its attainment.

From the fact that our subconscious 
is cumulative, built in cell by cell into 
our collective “body-mind” or “social­
mind,” and finally aggregating into the 
general “out-of-consciousness” mind 
that governs all of our bodily functions 
and activities, you will readily see how 
it becomes the basis, or “storehouse” of 
our memory. Every event and incident 
of our life, every emotional impulse we 
have ever felt, has. in some way in­
fluenced the structure and disposition 
of our individual body-cells and left its 
impress fixed for all time upon them. 
In order to revive the original “feeling” 
that has affected them in any way all 
that is necessary is to recall, or live 
over that same experience. This is 
brought about by any occurrence that 
is of the same nature as or that even 
suggests the original experience. You 
will see from this that no experience 
of our lives is ever entirely annihilated. 
It is always there in greater or lesser 
degree, depending upon the strength 
of the original feeling “charge” which 
registered it. So when we speak of 
things that “live in memory” we mean 
just that. They never die, but on the 
contrary they live on in potency just 
as long as life remains in.the cell, or 
associated grouping of cells, affected by 
them.
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We Show You How
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enjoy every minute you devote to 
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Beautiful Book FREE
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earn money at home. It will be sent you, abso­
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FIRESIDE INDUSTRIES
Dept. 114-B, Adrian, Mich.

Fireside Industries, Dept. 114-B 
Adrian, Michigan.
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Industries, which explains how I may earn 
money at home. I enclose 2c stamp.
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. This is the physical basis of all of 
Freud’s postulates of complexes, re­
pressions, psychoses, etc., that manifest 
themselves altogether too frequently in 
nervous breakdowns, hysterias,. obses­
sions, manias, and other forms of 
"nervous” disorder.

The fact is there is rarely anything 
wrong with the nerves. I mean by 
that, the nerve tissue is rarely diseased 
even in the most flagrant cases of 
"nervous” trouble. The source of it 
all is in the mind, as is evidenced by the 
startling fact that a cure is always 
effected the moment the mind is put 
under control. The person who is suf­
fering from moods, obsessions, depres­
sions, etc., . more commonly called 
"nerves,” is merely struggling, in most 
cases unknowingly, to fight down for­
merly experienced emotions that live 
on in the subconscious mind instead of 
dragging them out before the white 
light of their reasoning, conscious mind 
and placing a real value on them 
thereby. This is the basis of the whole 
technique of modern curative practise, 
which we shall take up more fully 
under the heading of psychoanalysis. 
It consists in the re-education of the 
various cells of the body in consonance 
with our central life purpose, under the 
wise, purposeful tutelage of our con­
scious mind, thereby establishing a 
harmony of purpose, and a co-ordina­
tion of effort thru a rational exercise 
of mind over mind—the superior, cen-
tral mind of purpose over the inde­
pendent, relatively isolated, unplanning 
mind of the individual cell.

By study and practise we can also 
learn how to call back these former ex­
periences with- all their attendant 
knowledge into the plane of memory, 
thereby making available all of this 
vast store of information upon any 
occasion desired. This fact, alone is 
of transcendant importance, for think 
what a tremendous advantage you 
would possess if at any given time you 
could call up in memory any fact of 
knowledge, any incident, occurrence, 
or experience, you had ever known’ 
And yet if it is definitely "alive” within 
you why should it not be subject to 
your demand at any given time?

Now no living person can do that in 
its entirety, altho there are individuals 
who have developed their memories and 
powers of observation to a remarkable 
degree. But the possibility is there. 
And, moreover, it is definite. No fact 
of our individual experience is quite 
forgotten. This has been demonstrated 
absolutely, in two different ways. First 
by hypnotism, and secondly by the 
diagnosis of nervous ailments, hys­
terias, obsessions, 'manias, moods, de­
pressions, phobias, and other forms of 
nervous breakdowns. These latter 
are now treated by psychoanalysis, 
hypnotism, and suggestion, of which we 
shall have something to say later.

NEW Youth-Giving Belt 
Reduces Waistline - Quickly

Instantly makes you look inches 
thinner and years younger and 
actually massages away fat every 

second while you wear it!

H
ERE’S a new easy way to get rid of that 
bulky, useless, disfiguring fat without any 
effort on your part! A new kind of belt has 

been perfected which actually takes off fat in an 
easy gentle way—just like an expert masseur! The 
moment you put on this new self-massaging belt your 
waist is instantly reduced 2 to 4 inches. e At the same 
time your stomach disorders, constipation, backache 
and shortness of breath generally disappear as the 
sagging internal organs are put back in normal place. 
You are filled with a wonderful new energy, and 
should look and feel 10 to 15 years younger 1

Reduce the Way Athletes Do
The Weil Reducing Belt is made of specially pre­

pared and scientifically fitted rubber. It is so con­
structed that, as you wear it, every breath you take 
and every move you make imparts a constant gentle 
automatic massage to every inch of the abdomen. It 
works for you every second, day and night, and 
reduces much more rapidly than ordinary massage.

The Weil Belt is made of the same kind of sci­
entifically treated rubber that is used by hundreds 
of professional athletes and jockeys, because it not 
only reduces quickly but at the same time preserves 
their strength. It is highly endorsed for its healthful 
principles by physicians everywhere. Satisfaction 
guaranteed or your money instantly refunded with­
out question.

As shown below, every move of your body, walk­
ing, climbing stairs—merely breathing as 
—causes the Weil Be’t to massage your a 
Il is working for you every second.
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WEIL*COMPANY 

1042 Hill Street, New Haven, Conn.
Gentlemen: Please send me without obligation 

complete description of the Weil Scientific Reduc­
ing Belt and also your Special 10-Day Trial Offer.
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Gain Health 
From Sunshine

Made to Order in 
Your Own Home
Ten minutes a day with this 
amazing new “sunshine” lamp 
builds health, strength, vitality 
in a natural way. Renews health 
at its source—the blood cells, the 
nerve centers, the internal glands.
Aches, pains and diseases are over­
come. Tired nerves are soothed and re­
vitalized. Tones up entire system, dears 
the »kin, improves beauty, builds resistance to 
disease. Colds relieved and prevented. Anyone 
can use. Endorsed by Doctors and Hospitals. 
New low price, $79.50 complete. Write today 
for FREE folder and easy payment plan.

CINCINNATI AUTOMATIC MACHINE CO. 
Dept. 61 Cincinnati, Ohio

CULTURED SPEECH
mi l h s 1 soumexningnew. 
Learn Cultured Speech and Cor- , 
rect Pronunciation quickly from | 
phonograph records. Also increase I 
your vocabulary this new easy ’ 
way. Be a fluent talker—culti­
vated speech is a social and business 
asset of the first importance. Thisnew 
"learn by listening" method highly recommended 
by leading educators. Recordssent on free trial. Write 
for information and free Self Test. No obligation.

THE PRONUNCIPHONE INSTITUTE 
3601 Michigan Ave„ Dept. 5892, Chicago

Setting-Up 'Exercises 
for Your FACE—
LIFT SAGGING MUSCLES 
REMOVE DOUBLE CHIN

Kathryn Murray". 5 Minute-a-Day Facial Exer- 
eicca, by etrenxlhtninc flabbr. droopinc tnua- 
dea* quickly bani-h crow'» left. double chia, 

aarxin* cheek«. sallow complexion, etc-. 
■ nd restore in a aafe, natural way the 
bloom and animation of youth. No maa- 
■are—no lotion»—no rtr.p.—d o skill re­
quired. Remits guaranteed. IS yearn of 
■uccemful uee. Book frnf Mailed In 
plain envelope. Write today!

KATHRYN MURRAY 
Sute2S3, S Sc Wabash Are, Ostap

SPECIAL TRIAL OFFER
Write at once for full description and de­

tails of the Special 10-Day Trial Offer being 
made, to the Weil Company, 1042 Hill 
Street. New Haven, Conn.

brain glow
BRAVE MEN BECOME COWARDS. Many have told 

tv they had not the courage to turn a door knob of another 
man’s office to seek an interview. The timidity was doe to 
taking UN SUITED FOOD that fermented and poboned 
blood Instead of nourishing BRAIN and NERVES. Could 
a brave man suffering from"chronic fermentation, or diar­
rhea, have courage even to stand upright!

BRILLIANT MEN BECOME IDIOTS. Brilliant men, 
thrown into dungeons, deprived of NERVE food, have in 
a few months, become drivelling idiots, insane. »

STUPID PERSONS BECOME INTELLIGENT. It has 
“ been our privilege to see dull, stupid school

children restored by RIGHT FEEDING to 
normal condition, also the insane to normal 

i condition. The excessive mucus, the swelling 
• and the vacuous stare all disappear when 
' mucus-leas foods are eaten. Under proper 

conditions, neither tonsils nor adenoids need operation.
SUFFERED INDIGESTION BUT DID NOT KNOW.

Tumors, boils, blood clots, etc. appear unexpectedly, th« 
results of WASTE products in the blood from PARTLY 
assimilated food, yet there has been no pain In th* 
stomach. Disease arises from unperceived INDIGES­
TION. Even sleeplessness is due to mild indigestion.

Write us for particulars of Government Bulletins describ­
ing experiments on convicts, hens, cows. etc. Deficient 
feeding produced disease, whereas FULL NUTRITION 
cured —e.g., paralysis, blindness in hens, mice, etc., 
pellagra, beri-beri, skin affections, etc., fn men.

SAVED TEETH,TONSILS AND MEMORY. Pupfl 1865. 
Bwom. *'Pyorrhea specialist advised extraction. After two 
months on Brinkler meals, the five abscesses disappeared 
and dentist fixed all teeth without extractions.

"Tonsils also saved. Sticky film and pimples disappeared. 
Joints reduced. Large lump on wrist, one year, disappeared 
in a few weeks ... Can now memorize music, anu accom­
plish in half an hour more than formerly in two hours.** 

FOUR TIMES THE INCOME."No mucus, voice stronger, 
bead dear, gained 20 lbs., now earn 4 times as much.**

Uocatiotul Booklet. AO emits. BRINKLER SCHOOL 
OF EATING, Dept. Z7Pf 136 Want 72nd St., No t * YerR 

(So t  Catarrh, p. 110)

IMAGINATION IS MORE 
POWERFUL THAN WILL 
a fact actually demonstrated through a simple experiment 
wlJch anyone may make anywhere in a few minute*. 
The demonstration of this law is more convincing than a 
volume of theories or explanations. Once understood, and 
properly applied, this Law may be pul to work for every 
human purpose. You may be using it now in adverse 
way and the results may not be desirable. If property 
understood and rirhtly used this Law will change dark­
ness into light, failure into success. sorrow into serenity, 
disease into health, poverty into wealth. Write me and 
enclose any amount from 10c upward and I will send you 
more than full value in books, etc^and will add this 
Demonstration for goo<* 
mediate acceptance and 
plainly, J. A. Ekhwaldt,

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertiser«.
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Learn to
HYPNOTIZE
5 DAY TRIAL - NO COST 

IF NOT SATISFIED

Gain New Power!

SEE
—How To Hypnotize 

at a Glance
—How To Hypnotize 

By Telephone
—How To Give An 

Entertainment
—How To Make 

Others Obey You
—How To Do Dozens 

of Hypnotic Feats

/"\UIT being just one of the crowd! Stand 
xr out—dominate—make others admire 

and obey you! Learn how to bend people 
to your will; how to develop a winning, mag­
netic personality; how to gain popularity, 
success, big money—by the USE OF HYP­
NOTISM.

In just a few hours, I’ll show you the 
inner secrets of this mysterious force or 
the Five Days’ TRIAL IS FREE! I’ll show you 
how to develop the hidden germ of this magic power 
within yourself. Once you know how, you can use 
it in overcoming obstacles, achieving your fondest 
ambitions and becoming MASTER of yourself, 

•friends and acquaintances—either sex. See for your­
self how Hypnotism can banish fear, worry and oppo­
sition—improve your memory—increase your earn­
ings—and force others to give you the good things 
in life that you desire!

In his startling NEW book “The Science of 
Hypnotism,” the world famous hypnotist—Prof. M. 
Young—reveals the most carefully guarded secrets of 
this fascinating subject and TELLS ALL! He not 
only explains the .methods of noted hypnotists, step 
by step—but tells clearly all about the nine stages of 
hypnotism. The Hypnotic Mirror, Mental Telepathy, 
how to select your subjects, magnetic healing, 
methods of hypnotizing, 
how to awaken the subject, 
how to make money out of 
hypnotism I

Try 5 Days Free 
Send No Money

So confident are we that 
Prof. Young and his great 
book will quickly teach you 
the science of hypnotism, 
that we will send you a copy 
without one cent in advance 1 
Simply, clip and mail the 
coupon below. When the 
book arrives, pay the post­
man the special low price of 
$2.50 plus few cents postage. 
Then test the powers of 
Hypnotism 5 days! If not 
amazed and delighted, re­
turn the book and money 
will be refunded at once I 
Mail the coupon now.

Franklin Pub. Co., Dept. B-50 
800 N. Clark St, Chkua, 111- 

r 

!
■ 
i 
• ! 
! 
I 
i 
i

Franklin Pub. Co., Dept. B 50 
800 N. Clark St., Chicago, Ill.

PleoM send me your amuinc new book—"The Science of 
Hypnothm "—by Prof. Young. When the book arrive». I'll nay 
the poetman onty $2,50 plus poaUge. If I am not satisfied after 
5 days* trial, I may return the book and you are to refund my 
money.

Name.........................................................................................................

Street and No...................  .....................................................

Town................................................................. .. State..................
If you are likely to be out when postman calle, send $2.60 with 

coupon and we‘11 par delivery chargea Customers outside U. B. 
must send cash with order.
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(Continued from page 20) 

in the basement. Certainly a well- 
ordered basement underlies an efficient 
household.

The living-rooms contain the furni­
ture, implements and ornaments chosen 
by the family to render life wholesome, 
attractive and productive. Each mem­
ber of the family occupies a room that 
contains his or her belongings, and ex­
presses the individuality of the owner. 
The basement is a common ground of 
general utility, but the living-rooms are 
embodiments of personal preference 
and distinction.

The tower looms aloft, in a sphere of 
its own. Rising above the stress and 
turmoil of human activities, maintain­
ing a residence of calm, the tower 
offers a clear observatory leading to the 
far spaces of undisturbed serenity. 
Whoever 
seclusion 
promptly 
tower.

Summing up the divisions of a house, 
we reach this conclusion. The function 
of the basement is vital; the function 
of the living-rooms is intellectual, 
social, financial; the function of 
tower is. mainly philosophical 
spiritual.

Our three minds have the same 
responding functions, and locations. 
They were built in the same order, and 
serve us in the same way. Their like­
ness to a house is remarkable.

The subconscious mind is the 
ment of our mental residence, 
cfceding from it, our instincts, 
tions, impulses and emotions give light 
and warmth to our personality, 
fire us with ambition, vitality, 
netism, furnishing our human 
ture with human electricity, 
animation comes largely from the sub­
conscious mind. Health and power 
depend on the right understanding and 
use of it.

The conscious mind is our set of liv­
ing-rooms, equipped as we desire, 
enabling us to work and play, eat and 
sleep, rest and read and enjoy the 
companionship of our friends, in a sat­
isfying way. Our individuality is ex­
pressed in the conscious mind. What­
ever we do or say that betokens 
ourselves must permeate, and radiate 
thru, the conscious mind. Reason, 
action, education, system, cooperation, 
all belong here.

The superconscious mind is our 
peaceful, beautiful tower and observa­
tory, where we gain a clear perspective, 
a cosmic view of earth life and experi­
ence. From this higher outlook all 
troubles and worries vanish, we domi­
nate the horizon. To this tower of 
lofty vision we benignly turn when we 
follow an ideal, or go to church, or HOW an iUCdlf OX gv IV VHUIVU, VI UAV11, ClllUUlBUV

mention PSYCHOLOGY MAGAZINE when you write advertisers. by
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listen to heavenly music, or stand for 
the right, or dwell on the meaning of 
real poetry. The beacon lights of the 
superconscious are imagination, in­
spiration, aspiration, revelation. These 
guiding stars of destiny have led to the 
heights all great men of history.

Now we arrive at a personal ques- ’ 
tion. Which of our minds do we choose 
to frequent most, how well do we 
occupy it, how easily and enjoyably can 
we move to the other 'minds? The 
answer to this question marks our 
progress in the scale of evolution.

The animal feels at home in the sub­
conscious, the civilized man "in the 
conscious, the angel in the supercon­
scious. A- human being fully grown 
would be a combination of perfect 
animal, perfect man, perfect angel, and 
would thus appear master of his whole 
mental habitation. There is no such 
person; if we were grown we shouldn’t 
be on earth, which is merely a kinder­
garten for the soul. But a contempla­
tion of our ideal stature will help us 
reach it.

A normal woman, properly cultured 
and equipped, usually takes possession 
of three mental planes more alertly, 
gracefully and powerfully than the 
average man. She is smarter than he 
—masculine opinion to the contrary 
notwithstanding. She has a deeper 
intuitional and emotional nature, a 
rational outlook as broad as his, a 
spiritual vision clearer and finer than 
his. A man doesn’t generally amount 
to much till he lives as a woman who 
loves him wants him to live and 
achieve.

But in the conscious realm of execu­
tion, prolonged concentration, team 
work and record production the Ameri­
can man excels the American woman. 
She must learn from him how to put 
her ideals into operation.

Our three minds contain, respectively, 
the sum of our past, our present, our 
future. In them our whole span of 
earth life is reflected and forecasted. 
Should they not be well understood?

The subconscious mind is the storage 
room of memory. The conscious mind 
is the scene of today’s activity. The 
superconscious mind is the realm of 
promise for attainment and enjoyment 
of higher, greater, better things to 
come. We should dwell, by turns, in all 
three minds, and know how to do it 
effectually and happily.

Authentic survey of the facts and 
possibilities should include physiology, 

Apsychology and psychotherapy, 
brief outline follows.

The subconscious mind impels 
directs all the vital functions of 
body—respiration, 
tion, elimination,

and 
the 

digestion, assimila- 
circulation, relaxa-
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tion, recuperation. Its action is 
normally perfect, without the least 
attention from us. Our job is to forget 
it/ leave it alone and let it work. 
Nature made it, controls it, and would 
keep it animating our earthly body at 
least a hundred years if we would bu^ 
live so it could function right.

The conscious mind* furnishes equip­
ment and- energy for constructive 
thought and action. It makes us indi­
viduals/’.The more fully we develop 
our personality, the more fully we use 
this objective min'd. The brain has 
more than forty separate faculties and 
traits,’• and-upwards of a billion nerve 
cells. ’ :This combination means almost 
endless powers of receptivity and pro­
ductivity. The leaders of the world 
are all men who have applied intensive 
cultivation to certain portions and 
functions of their brain as a wonderful 
machine to generate force.

The superconscious mind establishes 
connection with a higher plane of 
being, where we are citizens not of 
earth but of cosmos. To be able to rise 
above our limitations, cares, doubts, 
mistakes and disappointments, view 
them clearly and see far beyond them, 
requires a liberal endowment of the 
superconscious mind. The seers and 
saints have had it large. Complete 
vision requires it, tho few mortals 
possess it.

Racial types gravitate naturally 
toward a single sphere of mind. The 
savage or barbarian is a dweller in the 
subconscious, the average busy Ameri­
can a dweller in the conscious, the East 
Indian yogi, or mahatma a dweller in 
the superconscious. Each type evi­
dently needs to learn mastery of the 
other two minds.

Take our own case, for example. We 
Americans have built up the most 
prosperous nation of the world—and 
we pay most per capita for illness and 
insanity. Why should we let stupidity 
accompany prosperity? Wealth can 
afford wisdom.

Nearly all disease, physical or men­
tal, shows blind stupidity on the part of 
somebody—the patient, or his parents, 
or his teachers or doctors, or all of 
them. What produces disease is the 
loss or violation of the natural instinct 
meant to keep us healthy. Wild ani­
mals don’t suffer with epidemics or 
chronic ailments, don’t need hospitals 
and sanitaria. The first clue to health 
is to find how Nature intended us to 
live—then follow the plan. In short, 
ask the subconscious how to eat, drink, 
sleep, dress, breathe, exercise, play, 
rest, be free, enjoy life kept natural 
and therefore enjoyable.

Here is proof that Nature knows. A 
certain health system founded in 
Europe offers patients a variety of in­
stinctive treatments such an animals 
use regularly: sun and air baths, hy­
drotherapy, curative exercises, relaxa-
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Slip the DIRECTOR On—That’s All 
Now you can quickly, easily and surely rid 
yourself of a bulging waistline. Let us prove 
that you can instantly redistribute the excess fat in such 
a way that the pulling-down weight is removed from the 
muscle structure of the stomach and properly placed 
where it is correctly supported, giving you comfort and 
freedom of movement you have not known for years.

reduced from 48 inches to 38 
in 35 days,” says R. E. John- 

O., "just by wearing a 
My stomach is now 

doesn’t sag and I feel fine.”

'HE Director B el t gets at the cause 
I of fat and quickly removes it by its 

gentle, kneading, massaging action on the abdomen, 
which^causes the fat to be dissolved and absorbed. No 

tors recommend it as the natural way to reduce. Stop

inches in 35 days,” says R. E. John­
son of Akron, O., "just by wearing a 
Director Belt. My stomach is now 
firm, doesn’t sag and I feel fine.1“

'HE Director B el t gets at the cause 
I of fat and quickly removes it by its 

gentle, kneading, massaging action on the abdomen, 
which causes the fat to be dissolved and absorbed. No 
more fat can form. Thousandshave proved it and doc­
tors recommend it as the natural way to reduce. Stop 
drugs, exercises and dieting. Try this easy way

The Director is made to
your measure all in one piece. 
There are no buckles, laces or straps 
to bother you It is light and com­
pact and is worn with perfect ease 
and comfort Director lies flat and 
cannot be seen or in any way noticed 
during everyday wea-

Sent on Trial
Let us prove our claims. We’ll send a 
Director for trial. If you don’t get 
results you owe nothing. You don’t 
risk a penny. Write for trial offer, 
doctors* endorsements and letters 
from users. Mail the coupon NOW! 
LAiNDON & WARNER 

332 S. La Salle St., Chicago, III.

VX7ITH the new Gelb Sunshine Health Lamp 
W y0U caQ gett right in your home day or night, 

as much health-giving, true ultra violet rays in 
five minutes as the Sun gives you in forty minutes 
at high noon in June.

Think of it—health at the turn.of an electric 
j switch! Ready to treat the myriad illnesses as 
U recommended by the medical profession— 

by the last word in scientific practice. All 
with a simple carbon arc lamp made by us 

' according to the specifications of the U. S.
Bureau of Standards. And which can be bought 
direct from us at about half the price sold elsewhere 
for inferior quality.
Write today for a valuable booklet, “SUNSHINE,” 
and descriptive literature.

SUNSHINE HEALTH LAMP CO.
Dept. Ps>choiogy 4-A, 2S0 West 54th Streel, New York, N. Y.

S_

MAIL COUPON NOW
LANDON & WARNER
Dept.A-24,332 S. LaSalle, Chicago 
GentlementWitlioutobligatiorionmy part please 
send me details of trial offer and free booklet.

SPEED UP

Name

Don’t Work for Others
Make your own products, toilet, auto, household special­
ties. sell through agents or by maiL 500% profit 1928 
Guide for pharmacists, chemists and manufacturers. Tells 
all. No special skill required. 387 pages, 6x9, cloth 
bound, fine quality paper, large clear type, nearly 3.000 
latest formulas. All kinds that sell for $1 to $10 each 
from chemists. $6 post-paid while they last. Money 
back guarantee. Not sold In stores. Mallko, Inc.. Box 
70, Station O., New York.

The advertisements ir*. PSYCHOLOGY 
are an important avenue in the quest for 
Health! Happiness I and Success! in 
which this magazine is earnestly trying 
to lead you. You will not regret writ­
ing today for information regarding all 
advertisements that appeal to you. This 
will help you, encourage the advertisers 
and benefit PSYCHOLOGY. Do it now.

DO YOU REALLY KNOW WHAT HAPPENS 

WHEN YOU DIE? 
Read the Amazing Facta that Science hai. actually dis­
covered about After-Death and Loved Ones who have gone 
Beyond. (Send lOo stamps to-pay nailing.)
Plonwr Press, Dspt- 2-A/ Hollywood, Calif«

BUNIONS
T end bunions with my new Pedodyne Solvent treatment, 
a Pain stops almost Instantly. Actual reduction of the en­
larged growth b tarts so fast that your next pair of shoes 
may be a size smaller—often two sizes smaller. It’s per­
fectly marvelous, and you can prove it by actual test.

TRY IT AT MY RISK ,
Just send your name and address so that we can arrange 
for you to try Pedodyne on your own bunion and prove 
the quick, sure amazing results. No obligations. Address 

KAY LABORATORIES, Dept. H-xa«
ISO North Wacker Drive Chicago. Illinois

CONS 
IN If 
DATS

DON’T WEAR 
A TRUSS

BE COMFORTABLE— 
Wear the Brooke Appliance, the 
modern scientific Invention which 
gives rupture sufferer« immediate re­
lief. It has no obnoxious springs or 
pads. Automatic Air Cushions bind 
and draw together the broken Dirts. 
No salves or plasters. Durable. Cheap. 
Sent on trial to prove its worth. Be­
ware of imitations. Never sold in stores nor by -agent«. 
Every appliance made to special order and sent direct 
from Marshall. Full information and booklet sent free 
in plain, sealed envelope.
BROOKS APPLIANCE CO., 171A State 1L, Myihafl. Mhh.

Add $50 a week to your income. Place •clf-oell* 
Ing, Boxed NEVEBUN on store counters in* 
sures weekly steady income. Unusual chance to 
become district managers. Write immediately 
for complete plans. Dept. 885.
QUINCY CO., 185 N~ W>b*»h. Chicago

What Do You Want Most?

uso coupon or mention P^YdöÖLÖGY ÌfÀGÀZlNE when'you write advertisers.
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BENGAMIN GAYELORD HAUSER and his famous Chemical Man 

have just returned from Vienna. Ilis unique way of youthifying peo­

ple is the sensation of two continents.

Just think! In seven short days you will not only have 
more pep—but actually look years younger.

No more mysteries about the human body. The Chemical Man has 
discovered his affinity for certain living foods that Hush, cleanse, purify 
and wash away old age deposits.

EAT ALL YOU AVANT—For seven days you will live like a King, 

eating and drinking the highest vibrating youthifying foods to be 
found on earth (about fifty kinds). The more you eat the better. 
Your own blood stream and glands (the true channels of life) will 
become charged with new life.

REJUVENATE ELIMINATE

Old Age deposits—stiffness and aches must disappear because you are 
feeding in concentrated living foods and starving out poisonous acids. 
Just follow “The Eliminative Feeding System” for seven short days 

and you will know what it means to have a young body tinkling with 
new pep and vitality. Thousands will recommend it. The price of 
this complete course is only Three ($3.00) Dollars.

THE NEW SCHOOL PUBLISHERS
820 No. Michigan Blvd., Chicago

Enclosed find $3.00. Please send me Bongamin Gayelord Hauser’s “Eliminative 
Feeding System.”

Name............................................................................................................................................................

Address...................••••••......................................................................    - ..............•...................

■" ■ ; ‘ •Digitize

tion periods, foods fresh from the 
garden and field. No drugs are pre­
scribed. The official record of the 
founders of the system states that 90 
per cent of patients with so-called in­
curable diseases recover, by the adop­
tion of primitive methods of hygienic 
living and the establishment of hopeful 
mental attitudes.

There is, however, another side to 
the picture. When the subconscious is 
out of order, making trouble and needs 
repair, the best approach and highway 
to reconstruction may be thru the 
conscious mind. The principal creators 
of the subconscious are heredity, habit, 
environment, association, occupation. 
We can’t control heredity, but we can 
largely control the other influences, re­
shaping them to embody our ideals.

Every habit should be analyzed with 
regard to its character, and effect on 
us personally, then reorganized if 
necessary. All surroundings should be 
closely examined, to the same intent. 
Each companion we possess is either 
good or bad for us; which, and why? 
How can each be kept good, or else 
avoided? The work we are doing 
should be of a kind to express our 
peculiar native talent, thus allowing us 
opportunity for supreme attainment 
If it isn’t that kind, where can we look 
for the right job with a real future?

The whole matter may be put in a 
single sentence. What helps or hurts 
us is not what happens to us, but how 
we take what happens to us and make 
it over to suit ourselves. The lord of 
destiny commands his three minds, as 
to both entrance and exit.

A marvel of applied psychology is 
the new science of occupational therapy, 
demonstrating the value of good work 
as a remedial agent. Thousands of 
inmates of penitentiaries, reform 
schools and hospitals for nervous and 
mental invalids are being gradually 
changed into normal citizens by self 
expression and self regulation, thru 
systematic, profitable, industry. *A per­
son who seems bad is doing bad work or 
none at all. Help him to turn out good 
work of which he can be proud, and 
you scatter the badness. All parents, 
teachers and ministers should be ex­
perts in the noble craftsmanship of 
occupational therapy.

Oriental philosophy should, however, 
supplement Yankee industry. We 
Americans are a very young race, and 
should heed the wisdom of our elders. 
The far vision of the higher conscious­
ness, possibly the rarest human attri­
bute, emanates most clearly from the 
sages of India. Their poise helps to 
counteract and reduce our speed. Their, 
evaluation of life belongs in our educa­
tion.

What is the final, brief conclusion? 
That almost everybody needs to study 
health culture, efficiency. practice and 
cosmic order, the trinity of science 
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universally heeded for our trinity of 
mind. Why? Because anything worth 
having, * doing or being resolves to 
effective occupation and coordination 
of our three minds. Let us note in­
structive examples.

Fame arrives for the man whose 
work appeals to a general subconscious 
feeling or desire, and is performed with 
scientific procédure and a horizon view 
toward immortal service. He may be 
a poet or a banker, a musician or a 
manufacturer, a preacher or a states­
man, or anything else, if only he be 
a practical psychologist. *

Wealth comes to the man who sup­
plies a great instinctive need of the 
people, in a way attractive and econom­
ical, with an outlook based on high 
principle as regards both customers and 
employees. The typical American multi­
millionaire is a dreamer and a doer. 
His success was mental before it was 
financial. A money maker is regularly 
a mind specialist.

Longevity rewards the person who 
lives in harmony with the natural and 
divine laws of being. A full knowledge 
and observance of these laws would 

The Salesman’s Conference Table
(Continued from page 62)

the importance of this biological ele­
ment in the human make-up, and ap­
peal to it in a constructive way, 
accordingly, is generally the fellow that 
allows himself to become dull and un­
interesting, and correspondingly lack­
ing in the kind of sales contacts that 
prick up the ears of a buying public.

Fourth. Something-for-nothing In~ 
stinct. People want value received. 
They like bargains. The map salesman 
made the most of his opportunity to 
appeal to this natural human trait. 
Department stores appeal to it, year 
in and year out, to speed up sales on 
otherwise slow days.

The art consists in displaying the 
features of your offering to advantage, 
so that the prospect feels his money is 
to be well spent.

The appeal, if adroitly done, is al­
most always effective, in some degree, 
unless insincere, and obviously savor­
ing of bad faith on the part of the 
seller.

In this latter case, it defeats its 
purpose," as the average run of men 
and women, after being once cheated, 
shy away. There must be sound under­
lying values.

Lastly, an approach must create a 
mental image of something to be de­
sired in the mind of the prospect. You 
must stimulate his thought-processes 
away from accustomed ruts, and start 
him thinking along a new tack, at 
least for the moment.

If he has a problem, he must catch, 
thru your suggestions, a glimpse of a 

enable almost anybody to reach the 
satisfying age of ninety years or more. 
Study of the biographies of national 
celebrities of this age will verify the 
statement.

Personality that wins friends by its 
radiation of health, youth, kindliness 
and charm is a composite of fine sensi­
bilities, powerful activities and lofty 
aims. Another demonstration of ap­
plied psychology for everyday use.

Love that makes marriage beautiful 
and real is animated by the primitive 
sex urge and call of mate to mate, but 
supplemented by a saving knowledge 
of eugenics and home economics, then 
crowned with a divine consciousness of 
spiritual oneness. Marriages that fail 
are always lacking in one or more of 
these three essentials. .

Happiness, the boon we all crave, 
is an ideal blend of subconscious, ^con­
scious and superconscious inpour and 
outpour of thought, emotion,. action. 
He alone is ultimately happy who has 
appointed himself sovereign ruler of 
his mental domain. Happiness lies not 
in circumstances but in supremacy over 
circumstances.

possible solution. If he is negative, 
and thinks in terms of failure, it is 
then up to you to give him hope, wake 
him up.

He lives in a little world all his own, 
and your business is to see it, sense it, 
get on the inside of it. The faculty of 
insight and a penetrating sympathy 
will go a long way. Sales appeal and 
the art of approach both begin and end 
in the study of the other fellow’s self­
interests.

Co r r es po n d en c e

R. A. L., W. Va., writes:

Ps y c h o l o g y  Magazine has been very 
attractive to me, and • your services 
seem desirable, so I am presenting my 
views.

Fifteen years ago I gave up a splen­
did traveling sales position with a 
prominent factory to answer a call I 
could not seem to throw off, that of 
being with and personally directing 
and raising two sons, both of whom 
have now gone into pursuits to their 
liking.

From my best self-analysis I seem 
to prefer the traveling sales work; and 
my former success as a leader makes 
me confident of success. My greatest 
liking is selling machinery pertinent 
to the timber manufacturing industry 
or road construction.

I formerly sold portable saw mills 
which I know better than any other 
line. I also sold saws and knives for 
various purposes and files and hack­
saws. Will truly appreciate any help 
you can suggest in making a connec­
tion with a firm making dependable 
goods.

Puts unseen forces to work
for you—making your 

dreams come true
A MAZING reports pour in about a startling new 

invention which helps people achieve theif 
aims and ambitions—while asleep. This discovery, 
the Psychophone, is founded on a scientific prir(- 
ciple. The. most remarkable testimonies, telling oj 
almost unbelievable results,* keep pouring in from 
all over the country. One man writes: “I can’t 
make it out There seems to be something uncanny 
about the whole thing, but I know it has done for 

. me* overnight what the doctors have failed to do 
tin 5 weeks.” .

While you sleep, you gain strength, vigor, vitality, 
masterfulness. In a short time, you‘become a 
new man. Sounds miraculous, doesn’t it?
Yet this is happening right now all over the 
country.

Reaching Your Subconscious! 
The explanation is a simple scientific fact 1 
For years psychologists and psychiatrists have 
known that man’s subconscious mind is most 
readily reached during sleep. The problem has 
been how to reach it; how to bring the great 
forces into play.

Works While You Sleep 
Now science turns sleep into a time for ad­
vancement of your all-powerful subconscious mind. 
Weary from work, you go to bed—you sleep. 
Your conscious mind is at rest Without disturb­
ing you in any way, even without your knowledge, 
PSYCHO PHONE works, strengthening your sub­
conscious mind, shaping it to your desires, aims, 
ambitions. ■

You Get What You Want
Whethbr you want Personality, Health, Success 

'in Business, an Ideal Mate—or have some special 
personal desire^-you have only to say what you 
want—and get it I

You Awake a New Man
When you awake you are refreshed, invigorated. 
You feel a new mastery—a dominant awareneste 
of life. You are healthy, glowing. Timidity, self 
consciousness, lack of money, lack of power, fear 
—all are banished while you sleep. 1

Grasp Your Opportunity!
You can’t afford to risk overlooking this achieve­
ment which may change the entire current of your 
life, taking you out of the shoals of failure int$ 
the deep, forward-looking stream of Success. 1

Mail the Coupon Today i 
Send today for complete information about the 
PSYCHOPHONE and receive your copy of a 
remarkable new book, FREE. You are also in­
vited to write to A. B. Sal iger, inventor, in full 
detail, telling him your plans, your hopes, your 
ambitions and your problems. Your letter will bb 
treated with strictest professional confidence.

THE PSYCHOPHONE COMPANY- 
103 Lafayette Street, New York City
•■■■■■■Amazing Book FREE------ 
The Psychophone Company, Dept. 12 -
102 Lafayette Street, New York City •
Kindly send me. without any obi 1 cat loo on my part, 
details of your revolutionary Invention, the PSYCHO­
PHONE. and my copy of valuable book. FREE.

Name

«
Address..........................................................

City......................................................State. _
ATTACH TOOT LETTER TO THIS COUPON IF TOO CARE TO 

STATE ANY PERSONAL PROBLE'4 OR AMRH1ON. .
jnmconnfi: caupac mnnwwtAnui rK¥GJKlLnfi'R\lIAGAOIVE'wlrw< ynn twalN*• o»hvrfi»r<.



100 Ps y c h o l o g y

KEEP PEPPY WITH PEPPERMINT
Peppermint will 
Brighten your eyes—

- Sweeten your breath— 
Promote healthful and restful sleep—

Give you pep—a clear brain—a sweet stomach— 
And make you feel years younger every day— 

Soverign remedy for colic and indigestion, in baby or 
adult—

If you want to be efficient every moment of the day—Able to concentrate steadily—Ready for action at 
a moment’s notice—Sweet in disposition—Unconscious that you have eaten a meal—Free of gas in 
stomach and bowels—Send for a quart box of our special chemically preserved peppermint, prepaid to 
ÿour address for $1.15, with full instructions how to use it. Also leaflet No. 8, FREE.

Address Mail Desk Y., NATURAL FOODS COMPANY, St. Joseph, Michigan

HOW TO BE HAPPY
A Cheer Up Book To Help You When Discouraged 
Here Is a wonderful book dealing with the Mind, Self-Pity, Self­
Control, How to Realize Your Wishes, Your Desires, Why Worry, 
the Habit of Happiness, Cure for Blues, Cure for Back of Con­
fidence and Indecision, Cure for Timidity and Self-Consciousness, 
Sleep and Relaxation, Deep Breathing, the Philosophy of 
Daughter, and How to Forget Your Troubles. This book presents 
fundamental principles from the point of cheerfulness. It de­
velops within you habits of contentment, decision, will-power 
to banish unpleasant thoughts, whereby you can become a 
reservoir of Power, enabling yon to meet the trials and tribula­
tions of life. “How to Be Happy** Special Price to Psychology 
Readers—only 60c. Order a copy today. Send stumps if yon wish.

PROF. A. F. SEWARD
1508 Boardwalk, Atlantic City, N. J.

Psycho*Analyze Yourself!
Do you know if you are really in love? Have you ever loved two women at the Bame time? Do you know 
why your dreams mean success or failure in life? Are you ever conscience-stricken? Why? Can you 
analyze your dreams? Do you know how your subconscious mind affects your success in life?
Your hidden self and its startling powers are revealed in a splendid 6*volume course by 
Prof. Victor Legaren. Price $3.00. SPECIAL!—With a full yeaPs subscription to 
Ps y c h o l o g y  Magazine only $3.98.
Psychology Publishing Co., Inc. Dept. XX9 17 W. 60th StM New York

Be a

ANSWER: ‘
Your problem simmers itself down .to 

the issue of vocational placement, or 
finding a selling job to your liking. 
You can best achieve your end by going 
to your local chamber of commerce 
secretary and asking him to help you 
locate the wholesale firms that might 
be in the market for your services. 
Lists of these can be found thru the 
various trade associations, names of 
which he should have or be able to get

Then by process of elimination, select 
the most likely ones and make applica­
tion in person, should any of them be 
near you. Otherwise write, stating 
briefly your experience and desires.

I should like, if I may indulge in an 
aside, to commend your having given up 
the road at a crucial moment in the 
life of your boys and staying with 
them until they were up and “gone into 
pursuits to their liking.” You show 
your native talent for leadership in so 
doing. My observation has been that, 
if there is a single tragedy in the life 
of. traveling salesmen, it is to be found 
in those instances where men have to 
be away so much that they can have 
little influence in the lives of their 
children. One such fellow once told me 
that he had a family of grown-up boys 
and girls of whom he was very fond, 
but had been away from so much that 
they regarded him practically as they 
would a stranger. Your having avoided 
this dilemma of the road deserves 
notice, and I believe it has given a 
compensation in added power which 
will reflect itself in your next selling 
connection.

A Proof Without Cost to You.
To convlnc.~you of the merits of our course, of Ite elmplioitv, Its fee- 
otnation and ite positive boon to your future, we will send you our 
introductory course in Psycho-Analysis ABSOLUTELY FREE.
Don’t delay. Write nt once and receive the amas ng facte about 
this wonderful science which will mean so much to you. REMEMBER, 
IT IS FREE. You owe It to yourself to fill in the coupon. Get the 
course—read it—then judge for yourself. DO IT NOWI

Dnnf I? O 510 N. DEARBORN ST. 
AJept. CHICAGO. ILL.

Be a - I „
Real Leader £¿¿3

Stop wishing. Stop wavering. Eliminate that inferiority 
cqmplex—that “kink** of the mind that is keeping you 
from attaining success. You can rise to the TOP— 
head and shoulders above others, once you KNOW THE 

■ VITAL SECRET of your inner self. Let us show you 
how to change your viewpoint—how to gain confidence 
in your ability. How to impress people favorably and 
make them like you. Nothing can stop you once you 
get a new grip on life.

Achieve Success—Win Recognition—Attain 
Happiness.

There Is a place for you in Life, in Business, in Love; 
but you must know yourself to attain it. To know how 
to wipe out your limitations, your weaknesses, your 
handicaps and to enable your real potentialities to assert 
themselves, is to gain the greatest knowledge in the World. 

- THAT KNOWLEDGE WILL SET YOU FREE.
That is Psycho-Analysis: The science which reveals the 
fundamentals of Human Nature. Psycho-Analysis 
ENABLES YOU TO UNDERSTAND THE 
THOUGHTS AND CONTROL THE ACTIONS OF 
OTHERS—gives you a keen understanding of your 
fellow man that you may “mould" him rather than he 
you. It turns failure into 5 UCCESS It turns despair 
into JOY It will make you the man you want to be.

Let Us Help You:
We have reduced Psycho-Analysis to a simple and exact 
science so that anyone can easily understand it. You 
can now have this vital necessity where heretofore such 
study was considered rather for those with advanced 
education—in the vernacular of the day commonly con­
sidered too deep—too "highbrow." .
Our course is simplicity itself. You can now obtain that 
thorough knowledge of how to control others and know 
yourself. .

AMERICAN UNIVERSITY

¿i

I

Only a Limited Edition Available—So Ifafl TKü Toda»COURSE/

AMERICAN UNIVERSITY. Dept. E-2 
610 N. Dearborn St., 
Chicago. Illinoia.

Pleaae «end me by return mail the free oourae in 
Simplified Peycho-Analyaie which you advortlee. I 
enclose 4a. in etomne to cover postage.

G. N., Alabama, writes:

I am selling a line of goods and 
getting along unusually well in so far 
as I can judge my efforts by the results 
of other salesmen I know. Still there 
is a question in my mind that bothers 
me. I have several customers that 
order their goods direct from the house 
without my calling on them at all, and 
seem to be educated to the idea of giv­
ing their business to my house when­
ever their stocks are running low.

My flrm gives me the credit for these 
orders, so I have no kick on that score. 
But I should like to know whether I 
should call on them on my regular trips 
around the territory, or keep away 
from them on the principle of letting 
well enough alone.

ANSWER:
Call on them regularly, by all means. 

Of course you should be brief and not 
give them the idea in any way that you 
are a bore. And in the extreme case, 
which sometimes comes up (tho rarely), 
wherein the customer is prejudiced 
against dealing with salesmen, you. 
should accordingly keep away. But in 
all other instances you ought not to 
lose touch.

While the business is running along
smoothly and re-orders come in without
effort, if you let him forget you, a com-

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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petitive salesman may be getting close 
to him and only biding his time for the 
psychological moment to switch him 
over to his line. Then too, an occa­
sional hasty call from you with a hur­
ried word of encouragement to him, 
when you are in his vicinity, will keep 
the personality of both yourself and 
your house before him and insure 
friendly relations for the future.

J W. L., Indiana, asks:

In making an approach, is it advis­
able to ask a question? I sell a line of 
toilet goods house-to-house, and one of 
the salesmen in the same line uses the 
approach just at this time, “Are you 
sending any Christmas Presents?” 
When the holiday season is over, he 
will devise some other question to ask. 
He thinks it is the strongest way of 
introduction. I have heard it argued 
both for and against, by customers 
themselves, and would like to know if 
it really is the best way to get atten­
tion.

ANSWER:
I think your question is partly an­

swered in the table chat you have just 
read- A question that cuts right into 
a prospective customer’s problem, un­
doubtedly arouses attention quickly. 
Yet a danger lies here in that a ques­
tion may be too direct, and have a re­
verse effect, by offending the prospect, 
and making him feel that you are too 
intimately personal and asking ques­
tions that are none of your business.

Then again, what another salesman 
does successfully may fail utterly if 
you attempt it. If you just try to 
copy another, whether it is the question 
method or not, you are not apt to win 
out.

What Can We Do For You?
(Continued from page 64)

No hard-and-fast rule can be laid 
down to answer your question. The 
best way is for you to construct a half 
dozen different methods of approach, 
try them all out and check up on your 
results. When you find what works 
out best, stick to it.

S. B., New York, writes:

I am in a line of selling in which it is 
frequently necessary to call in the ser­
vices of the sales manager to close the 
business. There are times when I radi­
cally disagree with what he says to the 
prospect and think I could say some­
thing much more effective. What I 
want to know is whether or not it would 
be wise for me, when I feel this way, to 
speak up and take issue with him. If 
I did so, would it interfere with the 
sale?

ANSWER:
Most decidedly it would, in the 

majority of cases. The place for you 
to go to the mat with your sales 
manager about the things you are not 
in accord with, is in his private office. 
Go there and thresh them out. If he is 
a real business executive, he will 
gladly listen to you.

But when you both get in front of a 
customer, then there should be accord. 
Closing a sale is at least a matter of 
concentration. If there is a division of 
opinion, your prospect will be unable 
to make up his mind. If you say one 
thing and the sales manager says an­
other, you are not apt to make a sale. 
There has to be one general, in any­
thing, anywhere, or confusion will re­
sult. It is so in getting an order. One 
of you must take the lead and the other 
back him up.

Xearn at Home

INTERIOR

Make money in professional 
decorating,or beautify home

WHETHER you make Interior Deco­
rating your profession, or take It up 
to beautify your own home, In either case 

you will find learning by this easy home­
study way a joy! No previous experi­
ence necessary. Prominent New York 
Decorators give you personal Instruction; 
and you gain, in a few short months, the 
practical benefit of their many years of 
experience.

Start your preparation now. Then de­
cide which you would like; a dignified 
full or part time occupation: a profitable 
business of your own; an authoritative 
source of Information on how to keep 
your home charmingly artistic and attractive: 
a definite means of Increasing your cultural 
knowledge.

Free Booklet.Tell. All
Our new 32-page illustrated book explains 
In detail the splendid opportunities m In­
terior Decoration, as well as this most suc­
cessful home-study method. Write for your 
copy today. National School of Interior Deco­
ration, Dept. 882, 119 West 57th Street, 
New York City.

National School of Interior Decoration 
Dept. 882, 119 West 57th St., N. Y. C.

You may send me FREE and without 
obligation, a copy of the new book, "What You Should 
Know About Interior Decoration—And Why I"

Name............................................................................

Address............................................................................................

City...................................................state........................
I am Interested In decoration as *a profession □ Home 
Use □ Cultural Value □

After all—
What you really want to know

¡g—
_ win quick business

W terminate others by

nil 1/V Se t  f o r e r f u l  
I ■■ V WW —to be a brilliant out- 

V V «tending person in any 
society

heartily ashamed of myself and des­
perate. I would do anything to over­
come this habit. I can play the piano 
creditably and I often play when some 
of my friends call, but whenever a 
stranger asks me to play I become 
nervous and fumble over the keys. Do 
you think it would be right to break 
away from myself and go to dance 
halls and places like that? I wouldn’t 
care how often I made a fool of myself 
as long as it would teach me to “be 
myself.” I am man enough to go thru 
with it. I’m sure of myself that way, 
but I am not so sure I am going about 
it in the right way. Will you please 
advise me?

ANSWER:—
You will overcome your self-con­

sciousness for you are quite willing to 
pay the price in effort. Most people 
shrink from the things they look upon 
as hard, but which are necessary for 
one to overcome this limiting habit of 
fear. You cannot just think yourself 
out of such a state, any more than you 
can thru thought Jone, learn to drive 

an automobile perfectly the first time 
you stepped into it. Confidence can 
come only thru practice and experience. 
Development has back of it a law 
which requires exercise and use of 
one’s powers.

Yes, get out among people all that 
you can, and in doing so hold the 
thought that you are master and not a 
slave. You will have to ride over feel­
ings and sensations and let reason 
direct your life. Reason will tell you 
that you have just as much right to 
have confidence in yourself as anyone 
else. Reason will tell you that your 
fears are foolish. Reason will tell you 
that you have a right to demand that 
these foolish weaknesses leave and that 
you express your own real self. Go to 
dances, go to social gatherings, play 
the piano before strangers, and express 
your real self in action until the con­
fidence, poise and peace you seek has 
been made yours. Try to forget your­
self in doing these things. Undertake

You've read books and articles telling you you can do 
these things, you can rise to the very top. But in 
this book. Increasing Personal Efficiency,” for the 
first time, a great scientist and psychologist. Prof. 
Laird of Colgate University, tells you HOW. accord­
ing to the scientific rules, tested in psychological 
laboratories! If you are self-conscious, not getting 
ahead, Prof. Laird will explain very simply and 
clearly just how to use the scientific, psychological 
secrets of success, in business, social, private life; 
and give you tests for developing your personality, 
charm, ability. Take advantage of this rh>nce> in a 
lifetime!
Send no money; just use the coupon NOW! 1 r 

FREE EXAMirJATiON'TORM

Harper & Bros., 49 E. 33rd St, New York 
Send me for FREE examination, a copy of INCREAS­
ING PERSONAL EFFICIENCY, ru send 83 in full 
payment in 5 days, or return the book.

Name.......................................................................... .....................

Address.............................................................

Business Connection

Pay 
to end

(Please fill in)

CORNS

Please use coupon or mention PSYCHOLOGY MAGAZINE when you
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Bulldog or Jellyfish 
—Which are You?

Give me five days and I'll prove 
I can give you bulldog courage. 
I'll give you the determination 
and tenacity that crushes all ob­
stacles. I’ll give you tho grit 

. that Is unbeatable*—or the tost 
is FREE!

By DAVID V. BUSH

Most failures are men 
who have jellyfish minds. 
The kind of mind that 
changes—can’t stick to any­
thing—is easily beaten. What 
kind of mind is yours? Do 
you feel that you are not as 
successful as you ought to be ?

For 
Boys 
and 
Girls 
Also 

pain of standing and

I have given new life, new hope, new busi­
ness, social, personal success to thousands who 
had jellyfish minds. And I can show YOU how 
to acquire a bulldog mind just as I have shown 
others. I’ll 'show you the hidden power of 
thought. I’ll give you courage that won't be beaten 
—and can’t be beaten I

Only 25c
David V. Bush knows what he is talking about. 

He hds risen from poverty through hardships 
and misfortunes until today he is America’s fore­
most practical psychologist. t

Like, countless others, you can now easily gain 
bulldog courage—greater success, health, pros­
perity,.. by a careful reading of Dr. Bush’s in­
spiring book “The Hidden Power of Thought.” 
Write for it today. Send only 25c in full pay­
ment. . And if you are not delighted, return it 
within 5 days and your money will instantly and 
gladly be refunded. »

DAVID V. BUSH
Dept.\M-U562, 22S N. Michigan Blvd., Chicago, Ill. 

Wear Free 30 Days 
Save Your Body—Conserve Your

Health and Efficiency First 
“1 would not part with It forglO,000”

' Sowritesan enthusiastic,grate­
ful customer. “Worth more 
than a farm,” says another. In 
like manner testify over 100,000 
people who have worn it.

The Natural 
Body Brace 
Overcomes WEAKNESS 

and ORGANIC AILMENTS 
of WOMEN and MEN. Devel­
ops erect, graceful figure. 
Brings restfolrelief .comfort,abil­
ity to do things, health, strength. 
Does away with the strain and pain of standing and 
walking; replaces and supports misplaced internal organs; 
reduces enlarged abdomen; straightens and strengthens the 
back; corrects Btooping shoulders; develops lungs, chest and 
bust; relieves backache; curvatures, nervousness, ruptures, 
constipation, after effects of Flu. Comfortable, easy to wear. 

Keep Yourself Fit 
blank, etc., and read our very liberal proposition. 
HOWARD C. BASH.Prefc, Natanl Body BracCa. 

510* Baah Building • - SAUNA, KANSAS

Y O GODA 
How to Recharge Your Body, Mind and 
Soul Batteries from Inner Cosmic Energy

** Yogoda’*. is a simple, scientific, resultful 
System for all-around development of body, 
mind and feelings, based on the principles of modem 
science-and of the ancient Hindu sages of India. Circu­
lation, respiration, digestion—■all involuntary body pro­
cesses .can be harmonized and invigorated, and the mind 

. strengthened «and- clarified. “Yogoda" teaches how to 
live, think/ eat, concentrate, meditate, how to recharge 
to contact Cosmic Energy, teaching the Technique to 
vitalize and spiritualize each body-cell, overcome Fatigue 
at will, and Insure Lasting Youth. The basic exercises 
can be practiced by sick or well, sitting or standing, any­
where, .anytime..

Mme. Galli-Curcl, famous singer, says: “Yogoda gives 
Health,* Strength*, Power to Accomplish, Peace and Poise.“ 
Over 20,000 students have used “Yogoda“ to banish their 
physical * ills ’end mental and nervous troubles.

Send- 10c far 70-page descriptive booklet. “Yogoda,” 
and testimonials of famous students. Also send 10c for a 
sample copy ef beautiful, Inspiring EAST-WEST MAGA­
ZINE.

SWAMI YOGANANDA, Dept. P 
3880 San Rafael Avenue, Loa Angeles, Calif.

DO YOU REALLY KNOW WHAT HAPPENS 

WHEN YOU DIE? 
Bead the Amazing Facts that Science has actually dis­
covered about After-Death and Loved Ones who have gone 
Beyond. (Send 10c stamps to pay mailing.)
Pionear Press, Dept. 2-A, Hollywood, Calif. 

„„ ...uazing Facts that Science has actually dis­
covered about After-Death and Loved Ones who have gone

to direct your thoughts away from self 
instead of constantly dwelling on self. 
Be interested in the people about you, 
your environment, the conversation 
others. You can win.

of

Qu e s t io n :—w. p. writes:—

Surely hope you will advise me as 
you have others. I am a young, hap­
pily married woman. Several years 
ago I suffered a nervous breakdown.. 
Realizing that my trouble was caused 
by wrongs habits of thinking and living, 
I determined to make a supreme effort 
of will and throw off “the old man of 
the sea” (mostly extreme insomnia), 
which I finally did. About a year ago 
I became aware of an intense power 
within myself. I felt that I had gained 
such a complete mastery of all phases 
of my life that no situation a cruel fate 
could impose upon me would find me 
unprepared to face it courageously and 
resourcefully. My mind was working 
keenly, logically, and I seemingly im­
pressed all with whom I came in con­
tact as a young woman of intense sin­
cerity and magnetism. And so, feeling 
in such control of myself, I began to 
read again scientific works pertaining 
to our life after death, a subject I had 
been keenly interested in for ten years 
but had been afraid to study, not from 
a fear of death, but rather from a fear 
of the occult. So now I read fearlessly 
many writers on such subjects and felt 
a pitying contempt for those who would 
not face the facts of spiritualism and I 
considered that they were held back 
from a contemplation of this vast sub­
ject by indifference, poor mentality or 
fear. I decided that those who waved 
aside the whole realm of psychic phe­
nomena as “twaddle” didn’t in truth 
know what they did believe in—if any­
thing.

Now, Dr, Leavitt, this is what I am 
anxious about. A month ago I was 
reading quietly one evening when I be­
came conscious of a paralyzing fear of 
the unknown depths of my own self 
and of the unseen forces around me. 
Only the greatest effort of will pre­

Book Reviews—“Shoddy”
(Continued from page 66)

Brummitt does not mean that Meth­
odism is, per se, shoddy. He is himself 
a Methodist, a Methodist par excellence, 
one of the truly excellent personalities 
in the field. After years of splendid 
service as planner, creator and dis­
tributor of tons of Methodist literature, 
particularly, as editor of the Epworth 
Herald, for Methodist young people, he 
is now editor of the Northwestern 
Christian Advocate, the powerful organ 
of Methodism in the Middle West.

But for those who have the privilege 
of knowing Dr. Brummitt intimately, 
the riddle of the book is that he has 
made much of the story the literal 
history of his own life. At first the 
riddle is baffling. It is as tho he is 
making a bitter and heroic confession; 
that he is the shoddy bishop, who tries 
at the end with complete futility to 
undo the wretched failure of his own ~ e

Sh o d d y . A Novel by Dan Brummitt. 
337 pp. Chicago. Willett, Clark 
and Colby, $3.00.

U
NLESS we badly miss our guess

Dr. Brummitt’s book, Shoddy, is 
going down into literary history as one 
of the few really great American 
novels. One is constantly running 
across it, references to it, lectures and 
comments about it. This seems strange, 
since the story is in a very literal and 
limited sense a story about Methodists 
and Methodism. It should not be com­
pared to Elmer Gantry, because it is so 
incomparably better, but whereas Mr. 
Lewis’s book purported to deal with 
Protestant fundamentalism and evan­
gelism in general, Shoddy is a straight, 
vivid picture of Methodism, its doc­
trines, its policies and politics.

One should hasten to add that Dr. 
Please use coupon or mention PSYCHOLOQX-MAGAZINE when you write advertisers.

vented a collapse of'some kind.' Do 
you think I was at the door of . a men­
tal breakdown or on the verge of a 
trance? I have nothing to do with 
mediums (not being in any sense, a 
gullible person) nor nave I experienced 
any phenomena, personally. Should I 
ignore this subject as dangerous. to 
me? Would such an act be weakening 
or simply discretion?

ANSWER:—

You are naturally rather a sensitive, • 
somewhat over-serious type. This 
means that it is easier for you to ex­
perience an overdose of seriousness, 
with bad effects, than one who is less 
sensitive and serious.

When you again took up this study 
you did so with certain fears attached 
to it, and this, thru thought association, 
carried you back to your fears con­
nected with your breakdown. This 
acted as a slight shock to you and 
caused emotion to play on your nerves. 
And such a disturbance in the sensitive 
person can very easily cause a momen­
tary “fading away” feeling, the thought 
that consciousness is passing out. Your 
experience was not bordering on a 
trance, but was merely the action of 
thought playing on your emotion, and 
your emotion on your nerves. It was not 
serious, but one who does not under­
stand it could become quite frightened.

Study only things of a practical, con­
structive nature. Keep away from the 
deeply occult, and don’t make any se­
rious form of study a hobby. It is 
all right to have a philosophy of life, 
but don’t go into the unseen forces to 
too great an extent. Accept certain 
things which appeal to your reason and 
build up a practical and workable phi­
losophy. Turn more to the lighter side 
of life and use your good powers along 
such lines.
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PROLONG YOUR LIFE
Anywhere by Mall Send No Money

How are your Kidneys, Heart, Blood Vessels?
Today more fine looking men and women are 
dying of Heart Disease, Diabetes, Bright's 
Disease, Apoplexy, etc., than ever before. 
Urinalysis reveals presence of disease in 
earliest beginnings. We send special bottle 
for your sample. We give you a complete 
Robinson Report (25 classifications) with 
professional advice. You pay only $2.50 
for service after you receive report; how­
ever, you have privilege of returning report 
without further obligation if you think this 
wonderful service is not worth $2.50. We 
don't «ell medicines or treatments. 15,000 
satisfied clients.

LOUIS G. ROBINSON LABORATORIES 
Analytical Chemistry and Health Reports 

429 Mills Bldg. Est. 1907 Cincinnati, Ohio

CONSTIPATION 
Get our free treatise quoting European, 
British, and American medical authori­
ties, which proves that auto-intoxication 
(self-poisoning) CAUSES 90% OF ALL 
DISEASE. Logical, convincing, authori­
tative. Are you low in energy, lacking 
in self confidence, tired, nervous, pessi­
mistic? Do you have headaches, fre­
quent colds, grippe, tonsilitis, gas, 
digestive troubles, rheumatism, neuritis, 
acute or chronic disease? If so, you 
need

NEURO-DYNAMICS 
Easy spinal movements (NOT exer­
cises) that act on important nerve cen­
ters controlling organs of digestion and 
elimination. Based on osteopathic prin­
ciples of nerve control and certain Yogi 
Moves used for over 3,000 years by East 
Indians to control intestinal action. 
Removes CONSTIPATION and IN­
SOMNIA. Produces strong, steady 
nerves, aggressive self confidence, dy­
namic physical and mental energy.
Also six definite, simple diet rules 
(based on twenty years’ study) that 
produce AMAZING RESULTS first 
week. Write for circulars NOW!
N. D., 317 A Ad-LIN Bldg., Scranton, Pa.

Banish Failure! 
Succeed by Psychology

S
ft Do you envy the success of others? Haven't you 
fl felt the urge of a power within you without 

knowing how to unlock it? Are you an eight 
Al cylinder engine hitting on only four? Stop plod- 
II ding alongt Step Into "high" and win wealth— 
FJ fame—the love of friends I

"The Way That Wins "...tells you how. Shows 
11 you how psychology will make you a commanding 
FA figure—Che envy of your friends.

Send No Money
MJ Simply send In your name and address on the 
[f / margin ef this advertisement and give the post- 

man $3.00 when the book arrives. After five , 
111 days. If you are net completely satisfied with the 
MJ book—-If It falls te show you the way to truo 
[fI loesses return It and we'll refund your money. 
k\l Only a limited supply ef those wonderful books, 
y) Write for one today. Address: Publisher

*dOX*D Belden Dr*» Hollywood, Calif.

life and character. But knowing Dr. 
Brummit, one knows that this is not 
and cannot be true.

Then the real truth dawns. In his 
own person he has vicariously taken 
upon himself the woeful shortcomings 
of Methodist character and custom. 
Every Methodist preacher and Method­
ist official knows that Bishop Bonafede 
is not Dan Brummitt But it is, in 
countless details, Dan Brummitt’s life.

Who, then, is this tricky bishop?
Since Dr. Brummitt has made him 

appear to be himself, every man in the 
denomination who has been or is guilty 
of this sort of shoddy living feels the 
kind of guilt and shame that David felt 
when Nathan pointed his fearless 
finger at him and declared—“Thou art 
the man!”

It is significant that this book ap­
pears when John Wesley is coming into 
public thought again as the Lordts 
Horseman, in Umphrey Lee’s worthy 
book. If there be such a matter as per­
sonal immortality Wesley must find the 
bliss of heaven sadly shadowed by the 
spirit and acts of many of his alleged 
followers. Shoddy is a challenge to 
Methodists to seek the old paths of 
sincerity and truth. Modernistic in 
many of its implications, it implies 
thruout a rigid insistence on the ideal 
of integrity and here strikes and holds 
the timeless note of truth.

George Eliot dealt with the early 
days of Methodism in Adam Bede. That 
book is immortal. Dr. Brummitt gives 
a whole book to present-day Methodism. 
Again we venture the guess that this 
book, too, is destined to be immortal.

ARTHUR H. HOWLAND

Th e Ca v e Ma n ’s Le g a c y . By E.

Hanbury Hankin. 178 pp. New

York. E. P. Dutton & Co., $2.00.

P
ATRIOTISM, loyalty, respect for 
authority, our whole morality: E. 
Hanbury Hankin traces it not to turn­

ing. the cheek to him that smiteth or to 
loving one’s neighbor as oneself or to 
charity or to good table manners, but to 
a more primitive and humble origin. 
Mainly to two instinctive desires which 
were left in the cave-man as he first 
emerged into the communal life. These 
were an instinctive desire to kill a 
stranger and an instinctive desire to 
kill a thief. The first “brotherly love” 
came into being when A and B entered 
into an agreement not to loot one an­
other in order that they might loot C 
with greater efficiency. And the author 
goes further to suggest that this agree­
ment was made successful chiefly be­
cause the two’s natural desire to loot 
one another was sublimated into an 
increased desire to loot C.

If The Cave Man’s Legacy is not 
poetic, it is certainly interesting, and 
even inspiring. In our present model 
civilization we still have biases and

Your 
Fear?

What Is 
Limiting

Is It Self Consciousness? 
Or Worry? Or Appre­
hension? Or lack of Ini­
tiativeness or Confidence? 
Or is it fear of some 
hidden disorder being 
present in you, or of 
your contracting some ter­
rible disease? Most people 
have some limiting FEAR 
in their lives, but when 
these fears are sufficiently 
acute to make you unhappy 
or to limit you unneces­
sarily, it Is high time to 
begin to get rid of them.

Many people suffering from such troubles 
go bo  far as to believe that tuey are differ­
ent from others in make-up and that they 
may even go insane. This is all due to lack 
of proper understanding of yourself, your own 
powers, and just how to use and direct 
them. It is something you dislike to dis­
cuss with your friends and relatives, for you 
know they do not understand and will laugh 
at you and tell you to "forget it." But it 
is a serious thing to YOU and I want you 
to know that there IS A WAY OUT. A new 
life—new possibilities—will open up to you 
If you just attack these mental enemies in 
the right way and get rid of them. AND 
THIS IS POSSIBLE, I ASSURE YOU.

The last twenty years of my life have been 
devoted entirely to helping people rid their 
lives of FEAR. I have written a 100-page 
book that is based on this experience and is 
full of truths that can be of the greatest 
value to YOU. This I shall be pleased to 
mall to you, along with other literature, upon 
receipt of 25 cents.

C. Franklin Leavitt, M. D. 
Sult. 1516-P 58 B. Washington Street 

Chicago, Illinois

Is your greatest 
asset lying idle?

The Tight side ofi your personality—that almost 
indescribable something that is YOU at your 
best. To express it adequately means success— 
happiness. Not to express it is to live only in 
fart—to waste vour life, possibly, pt the wrong 

ind of work—to fail to make the proper im* 
pressions—to give the world a false view of 
yourself and your abilities.
The Palmer Course in English and Self Exprès* 
«ion has helped scores of people in every walk 
of life — college professors, writers, students, 
salesmen, office workers—to live more fully, to 
succeed through self expression. A sympathetic, 
personalized course in successful living.
This is what one student says:
“With the full knowledge of the priceless 
benefit8 derived from this course I wish 
to extend mg instructor and the execu­
tives my grateful appreciation...................
C. deP. D”
Another: “I heartily recommend the course 
to any one desiring greater facility in 
writing—a better command of the lan­
guage and a greater joy in living.... S.S.”

PALMER INSTITUTE OP AUTHORSHIP
CLAYTON HAMILTON... PRESIDENT

Dept. 445-P. Palmer Building, Hollywood. CaliC 
I am interested in: □ English and Self-Expression\
□ Short Story Writing □ Photoplay Writing 

Name.__________________________ _____ ,

Address
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“Occult Science 
In India’* 

And Among the 
Ancients, 

with an account of their 
Mystic Initiation«; thing« 
Brahman initiate« were for­
bidden to reveal; also a 
splendid resumé of Fakir- 
ism. This fine book by Ja- 
colliot provide« some start­
lina report* on psychic mat­
ters.

Handsomely bound in red silk with gold RO fi C 
«lamping; 275 pat«*, •***/i* postpaid V«»*® 
IFnte/or C*tefc>f ’"/C’—Occult Artrolofic+l, Throsopity 

Mysluisu, l/ojoww Boosts, Ncvtllwt. Eic.

MACOY at-Sl-s1““
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I’ll Give You

In 48 Hours—or No Cost!
Are you timid? Bashful? Self- - 
conscious? . Afraid of people? 
Afraid of superiors? Give me 
48 hours and i’ll make you 
bristle with BULLDOG COUR­
AGE—or no cost.

By David V. Bush
Thousands of men and women 

are being held back—mode mis­
erable—^made unhappy. Why? 
Simply because of baabfulnesa 
—self-consciousness, fear of 
criticism, business worries and 
dozens of other fears.

Yet fear is ABSOLUTELY UNNECESSARY. I have 
discovered an amazing method which banishes fear for­
ever! No trouble! No inconvenience. No long waiting 
for results. My method is perfectly simple—perfectly natural 
—perfectly logical. It works almost instantly. Try it. You 
will be astonished! In just a few hours you will find your­
self brimming over with splendid new courage—new daring— 
new self-confidence.

Only SO Cents
Dr. Bush gives you his secrets of real, he-man courage 

in his book, called “Spunk.” It is one of the most startling 
books ever written. You can't read it without a Quickening 
of your pulse—without a surge of red-blooded courage.

This book is declared to be the masterpiece of Dr. Bush, 
who has astounded throngs in America's greatest cities 
and shown thousands the one way to health, prosperity 
and self-confidence. Write for this amazing book today. 
Send only 50 cents in full payment. If you are not delighted, 
return the book within 5 days and your money will be in­
stantly refunded.

DAVID V. BUSH, Publisher
Dept K-U552, 225 N. Mlchlj.n Blvd, Chleag«, III.

^Height Increasing-
Is Report of Hundreds

Results have been re­
markable. Letters from 
all over tell of 8 to 6 
inches gained in a few 
months. They tell of im­
proved health, more pep 
and life, greater effi­
ciency, more joy in liv­
ing because of better 
physical condition. Noth­
ing like our Course. 
Based on sound, proven, 
scientific principles.

No Drugs—No Dope
We have no magic medl* 
cine to sell. Only a sys­
tem of simple exercises 
and special diet, assisted 
by a simple apparatus. 
Takes but a few minutes 
each day. The Glover 
system helps overcome 
the flattening of the ver­

tebrae and the sagging of the supporting mus­
cles. Permits cartilage cushions in spinal col­
umn to expand. Strengthens muscles. Stimu­
lates the nerves. Results have been permanent 
because based on true physiology. Unusually 
successful in under-developed young men and 
women. EA8Y—INEXPENSIVE—CERTAIN 

Write today for FREE Information.
GLOVER INSTITUTE-Dept. A-12 
508 S. Dearborn Street, Chicago. Illinois

Do You Know

How To Live?

Do you register one hundred per cent 
happiness every day? Do you know 
how to live one day at the time? Do 
you know how to attract all good things 
and how to be well, rich and happy 
every day of every week of every month 
in the year? Do you know how to make 
others happy and glad? I can and will 
teach you how to do all this—and more.

Send thirty cents to
A. M. ALCORN,

840 California Street,

San Francisco, Calif.

SUBSCRIBE! 

barbaric traits—however successfully 
they may be concealed—which it would 
be a sin to attribute to a good god, or 
even to some distant monkey ancestor. 
For instance, consider the virtuous 
church deacon who lingers long at 
breakfast time over the sordid details 
of a sensational murder. He certainly 
would not himself commit murder, but 
in his interest there is the outcropping 
of some ancient instinct, and the psy­
chologist claims that “he finds in a re­
cital of such crimes the vicarious 
enjoyment of committing them.” Now 
no lower animal was ever so brutal 
that he would gloat over the murder 
and torture of his fellows in the man­
ner pictured here. Only by acknowl­
edging a man of unmeasured pugnacity 
in some distant age, can we find a 
source for such feeling. Only by 
studying this man can we account for 
some of the absurdities in our present 
conduct, and devise means for eventu­
ally eliminating them.

Hatred for people who have traits 
different from our own is traceable also 
to this cave man, who felt that every 
stranger was an enemy and who 
learned to detect a stranger by his 
different mannerisms. Our innate, and 
often exaggerated, desire for a ruler, 
our sense of the sanctity of property, 
our attitude toward theft, some of our 
religious customs, and many prejudices 
which we cannot otherwise explain, are 
due to a prehistoric legacy and not to 
deliberate reason. There is hope in 
this, especially as Mr. Hankin points 
out that some of the worst of the traits 
have disappeared in a sort of spontane­
ous atrophy, and that they all may be 
modified and sublimated by thought. 
Some of our most pernicious customs 
have been prolonged by attributing 
them to divine legislation. Knowing 
the error of this, there is the chance of 
effecting a great modification for the 
better.

The author was a late Fellow of St. 
John’s College, Cambridge. He writes 
easily, with authority, and with an 
English conservatism. His book should 
be valuable to the man about town as 
well as the student of sociology.

KENNETH M. SWEZEY

Our Minds and 
Our Motives 

(Continued from page 66)

For a dictionary, the book is singu­
larly human. One feels thruout that, 
underneath the motive of providing 
fact information, the author has had 
the distinct impulse to prepare para­
graphs and pages that will be of dis­
tinct help to the individual reader in 
applying the truths outlined to the real 
business of character-building and the

HYPNOTISM
Would you possess that strange mysterious 

power which charms and fascinates men and 
women, influences their thoughts, controls their 
deslreB and makes you supreme master of every 
situation? Life Is full of alluring possibilities 
for those who master the secrets of hypnotic In­
fluence ; for those who develop their magnetic 
powers. You can learn at home, cure disease 
and bad habits without drugs, win the friendship 
and love of others, Increase your Ineome, gratify 
your ambitions, drive worry and «trouble from 
your mind, improve your memory, overcome 
domestic difficulties, give the most thrilling en­
tertainment ever witnessed and develop a won­
derfully magnetic will power that will enable 
you to overcome all obstacles to your success.

You can hypnotize people Instantaneously— 
quick as a flash—put yourself or anyone else to 
sleep at any hour of the day or night, or banish 
pain and suffering. Our free book telle you the 
secrets of this wonderful science. It explains 
exactly how you can use this power to better your 
condition in life. It is enthusiastically en­
dorsed by ministers of the gospel, lawyers, doc­
tors, business men and society women. It 
benefits everybody. It costs nothing. We give 
It away to advertise our institution. Write for 
it today. (Use a letter with a 5-cent stamp.)

SAGE INSTITUTE
DepL 601-AL, Rue de I'izly, 9, Paris VIII, Franco
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Victory
By Orison Swett Marden

Contents
Training for Masterfulness, or 

Backing Up the Brain—How to 
Measure Your Ability—Until a Bet­
ter Man Comes Along—Foundation 
of Success—Timidity and Sensitive­
ness—How to Overcome.

To Be Great, Concentrate—Make 
Today a Red Letter Day—-Can You 
Finance Yourself? — Are You an 
Original or a Duplicate?—The Qual­
ity Which Opens All Doors—Courtesy.

Why Can’t I Do It?—You Can, 
But Will You?—How to Talk Well 
a Tremendous Asset—Are You a 

-Good Advertisement of Yourself?— 
Put Your Best into Everything—The 
Man With Initiative.

The Climbing Habit—Enthusiasm, 
the Miracle Worker—Choose a Life 
Motto—Keep Sweet—Courage and 
Self-Faith—-Bow to Cultivate Them.

The Will That Finds a Way—Tak­
ing Habit Into Partnership—How 
Much Can You Stand? or, Your 
Glvlng-Up Point—Honesty, the Cor­
nerstone of Character—Worry, the 
Success Killer—How to Cure.

Success as a Tonic—Will It Pay 
to Go to College?—If So, Where?— 
Brevity and Directness—What Other 
People Think of You and Your 
Career—When Discouraged.

What to Do—Think of Yourself as 
You Long to Be.
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No craving for tobacco in 
any form after you begin taking 
Too acco Redeemer. Don’t try to

BANISHED
Let Us Help You
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I _______ _
LNEWELL PHARMACAL COMPANY ■ 

Clayton Station H

l.pt. 71« ST. LOUIS. MO.j

quit the tobacco habit unaided. It's often 
a losing fight against heavy odds and may 
mean a serious shock to the nervous sys­
tem. Let us help the tobacco habit to quit 
YOU. It will quit you, if you will just take 
TobaccoRedeemer according to directions. 
It is marvelously quick; thoroughly reliable. 

Not a Substitute I 
Tobacco Redeemer contains no habit­

forming drugs of any kind. ltisinnosense 
• substitute for tobacco; After finishing 
the treatmentyouhave absolutely no desire 
to use tobacco again or to continue the use 
of the remedy. It makes not a particle of 
difference how long you have been using 
tobqcco, how much you use or in what form 
you use it—whether you smoke cigars, 
cigarettes. pipe, chew plug or fine cut ar 
use snuff, Tobacco Redeemer will positive­
ly remove all craving for tobacco in any 
form in a very few days. This we absolutely 
guarantee in every case or money refunded. 

Write today for our free booklet and 
positive proof that Tobacco Redeemer 
will quickly free you of the habit.

I 
I

I 
I 
I 
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I

attainment of the worth-while ends of 
life.

One finds here and there paragraphs 
that fall a little short of adequacy, but 
on the whole the thing is surprisingly 
well done. The book cannot be too 
strongly recommended for all who wish 
to keep abreast of current psychologi­
cal research.

The value of the book would have 
been greatly enhanced by a cross-index. 
Later editions of the work should be 
made to include this without fail, par­
ticularly since not many of the im­
portant figures in the field of psy­
chology are given separate sections. 
One finds the references to them in the 
paragraphs about their theories. But 
since all the sections are alphabetically 
arranged, the use of the book is made 
delightfully easy.

Exploring Your

Subscribers!
When changing your address, tell us your 
old as well as new location.
When writing in connection with your 
subscription, be sure to mention your 
subscription order number appearing on 
the acknowledgment sent from this office 
and also on the wrapper of every maga­
zine mailed you.
You can also determine your Psychology 
expiration date by referring to your maga­
zine wrapper.

Subscription Dept.,
17 W. 60th St., New York, N. Y.

DO YOU REALLY KNOW WHAT HAPPENS 

WHEN YOU DIE? 
Read the Amazing Facts that Science has actually dis­
covered about After-Death and Loved Ones who have gone 
Beyond. (Send 10c stamps to pay mailing.) . _ 
Pioneer Wess, Dept. 2-A, Hollywood, Calif.

Dr. Stevenson in the 
South

D
R. JULIE La SALLE STEVEN­
SON, teacher and lecturer on the 

psychology of health, youth and beauty, 
is on a tour of the South and Cuba, 
after enthusiastic and successful cam­
paigns in New England cities.

She is making her watchword—“A 
New You!” and hundreds of her pupils 
and followers are rejoicing in revived 
and rebuilt personalities thru her in­
struction and inspiration.

Arrangements are being made to se­
cure Dr. Stevenson’s services for a 
department in Ps y c h o l o g y magazine, 
in which she will give special counsel 
to women readers on matters of health, 
beauty and happiness.

(Continued from page 66) 

of against it. Indeed, we can go so far 
as to say that if you were picking a 
man for some special talent, some par­
ticular kind of a job, and you had no 
way of determining his special fitness, 
your best way would be to select the 
man who had the most general ability, 
and you would very likely get a large 
measure of the special talent you de­
sired.

“I think that the idiot and Shakes­
peare have essentally the same kind of 
minds and that they think by the same 
kind of psychological process. . . . 
The hypothesis I have presented is that 
quality of intellect depends upon 
quantity of connections in the nervous 
system, including of course, chiefly the 
brain. . . . The higher forms of think­
ing merely have a great many more of 
these physiological connections than the 
lower forms, these connections being 
different only in number and not in 
nature.”

Prof. Thorndike believes that psy­
chology is “of help in vocational guid­
ance, in selecting men and women for 
employment and in aiding young 
people with advice about their future 
careers.” But we have this subject 
more fully developed in the next 
chapter, which concerns Dr. Donald A. 
Laird, present head of the departments 
of psychology and education at Colgate 
University.

Dr. Laird discusses at length the ex­
trovert and the introvert, with a per­
sonal inventory of forty-eight test ques­
tions on, “How to Take Stock of Your­
self.” After you know into which class 
you belong you are well along the high­
way of finding out what kind of a job 
you cannot hold; and by a process of 
elimination you can come upon the 
“right job for the right man.” Good 
salesmen are generally extroverts, Dr. 
Laird explains. Further, while he be­
lieves these tests are “excellent mea­
sures of your present mental and emo-

She LIES and 
He

KNOWS 
It

This young lady’s 
letter reads sweet­
ly enough — but 
her fiance knows 
graphology! He 
has studied her 
handwriting and 
knows that she is 
deceiving him. The 
engagement will be 
broken off.

Handwriting is 
the mind on paper! 
To one who knows 
a few simple facts 
it reveals the truth 
as well as if a full, 
honest confession 
were made.

HAND­
WRITING 
CANNOT 
BE DIS­
GUISED

TRY THIS TEST

The three specimens of handwriting shown above 
were clipped from the original letters of applicants 
for a position of trust. One is a crook and thief: 
another is insane; the third is an intelligent and 
capable person who was engaged and is regarded 
favorably. Which one would you engage, if they 
all applied by letter?

EASY TO KNOW THE TRUTH 
“Character Analysis from Handwriting” teaches 
the science of applied graphology. The 300 ex­
amples, rules, tables and alphabetical index make 
it easy for anyone to learn this amazing new 
science. After 10 minutes' reading you can begin 
to know the truth about people from the way they 
cross their “t’s."

EASY TO UNDERSTAND
This handy volume (200 pages. 6x9, cloth bound, 
gold stamped), by the world-renowned expert, 
Albert J. Smith, is described by literary critics 
as “the most thorough and authentic—yet, the 
simplest and most easily -understood book on 
graphology ever published."

EARN MONEY ANALYZING 
CHARACTER

Employers want the truth. Lovers, husbands, 
lawyers, business men, mothers—every one has a 
problem that you can solve and for which you 
can earn a fee if you know graphology.

SEND NAME AND ADDRESS 
“Character Analysis from Handwriting” never 
before has sold at less than $2.60. Now, to give 
everyone the benefit of this marvelous work, the 
publishers have reduced the price, on this limited 
edition to only $1.98. Send no money. Send 
only name and address on this coupon:

ALBERT J. SMITH
20 West 47th St., New York, N. Y.

Send me "Character Anal x sis from Hand­
writing" I will pay postman $1.98 plus postage. 
If not satisfied I will return book. You will re­
fund my money.

Name....................................

Addreis.. -33 “

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Younger at 60 
than at 45

Doctor proves value of his formula on 
himself» Free book gives the facts»

An eminent physician and «won, head of a large hospital 
has completed a development that fa vital to every man or 
woman who recognises the passing of youthful energy and 
wellbeing. It lebased upon years of study of the endocrine 
system, which governs nerves, muscles, organs, and mind. 
The doctor who found this new fountain of youth actually 
proved the truth of his theories upon himself. Today ho is 
full of vigor, and, his mind is keener and more alert than 
ever. He says that at 60 years of age he is really physic­
ally, and mentally younger than he was at 45.
The strange thing about this development io that it is a 
food—not a drug or medicine. It is a scientifically balanced 
ration of endocrine secretions, extracted from the animal 
kingdom. These secretions make up for the deficiencies 
suffered by nine out of ten people past the age of 20.

For Success and Happiness
Eyes, skin, hair: all these are bettered. Keener thinking fa 
a result. Moro bodily energy—enthusiasm for working, and 
living. This formula was originally perfected for profes­
sional, use—and fa widely prescribed by doctors today. 
Amazing new vigor, life ana happiness—results are almost 
unbelievable, until you understand fully what endocrine 
feeding means to health.

Send for Free Book
That fa why you will be interested In the new free book 
about endocrine feeding. It fafor responsible adults only. 
Tells how this discovery followed others, by an eminent 
surgeon, a leader In this field. Tells why endocrine feeding 
performs such wonderful results. Truth cannot hurt you. 
Knowledge cannot fail to help. Send now. Use coupon.

r
—Hor-Mo-Cine.Dwt.5is2, Cincinnati, 0hio>"*|
Without obligation, send me, in plain envelope, your I 

. new free book, giving full particulars about the endo- -i 
I crine food discovery. Also tell me about your trial offer. I
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“Sitting Pretty” 
in 1929 with

$23.75 
Feature Value

Mi-Wool 
155 Fabric* 

TiAored-to-Measm 
Union Label 
Built to $35 

Specifications 
Linings Guaranteed 

Any Model 
Perfect Fit 

"Miliion-dollar"Styio

Experienced 
Tailoring Sales­

men Wanted 
The Fairbanks line for 
Spring, 1929 is bigger 
and better than ever.

on every sale
KTOW you can averagd$32.4O 
1^1 a week in commissions, if 
ion only make one sale a day 1 

lutwhen you can sell suits bunt 
to $35 specifications for only 
$23.75—all wool—tailored - to - 
measure—you can average TWO 
and THREE sales a day. Here's 
your chance to make$65 to $100 
a week—and we can prove it by 
the records of HUNDREDS of 
Fairbanks salesmen.

Go into business for yourself. 
Use our capital and prestige 1 
We'll equip you to meet and 
beat the competition of tailoring 
houses and local stores. We'll 
help you build an established, 
repeating trade, and we'll back 
you with free advertising and 
real co-operation. -

We can place a few 
Beginners

Our line of 155 keen, smartjpat- 
wyAu.,, * «'-»»■— terns SELLS ITSELF. Even
and better than ever, men with no selling or tailoring 
and that's' saying a lot. experience make real money im- 
Gctin touch with usand mediately. Write today,.tell us 
we'll arrange for you to all about yourself—state terri- 
see.it and judge it for tory wanted and if it's open 
yourself. Greatest fab- we ll give you this chance of a 
ric values at $23.75 in lifetime to get into the "big 
all our 42 year's history. 1 eague* * of money-makers.

FAIRBANKS COMPANY 
Deptl- B>5 2300 Wabansla Ave.. Chicago

End Pile Torture
New Internal Treatment Will Do It 

No Suffering—No Delay 
SEND FOR FREE TRIAL 

Try the new Page Combination Treatment 
with internal tablets and all pain and Buffering 
from Itching, Bleeding, Blind or Protruding Piles 
quickly stops. They heal internally—the correct 
way—because this new treatment removes tljeir 
cause. Write today for Free Test Package—it costs 
you nothing; the Page Method will heal your piles. 
Send for free test.

Bldg., Minhall, Mich. 

tional habits, you can change these a 
great deal if you so desire?’

Mr. Wiggam believes that business 
and educational psychology has been 
greatly enriched by the researches of 
Prof. Henry Foster Adams of the De­
partment of Psychology of the Univer­
sity of Michigan. Prof. Adams has 
described the methods he has invented 
and applied successfully for a number 
of years for measuring the traits of 
human personality and character.

“The unexpected discovery came out 
that we judge our friends more accu­
rately on their subjective mental and 
personality characteristics that we can­
not see than we do on the physical 
characteristics that we can see. . . .

“Let us turn to the big world of suc­
cess and failure revealed by a study of 
.Dun’s and Bradstreet’s investigations» 
of manufacturers and business men. 
They state that eighty per cent of all 
failures in business are due to things 
the individual can control. They are 
due to such things as lack of persever­
ance, industry, caution, getting along 
with employees and customers, lack of 
firmness, and those traits of person­
ality and character that the individual 
can develop in himself to a very high 
degree if he only takes hold of himself 
and perseveres.”

Mr. Wiggam devotes a great deal of 
space to Dr. David Mitchell, at present 
professor of educational psychology in 
the New York University Summer 
School. Dr. Mitchell discusses the sub­
ject of fear. Nothing else, he believes, 
is so responsible for failures as fear. 
Fears can be unlearned, and must be, 
before a rational basis of living can be 
acquired. Psychoanalysis, he states, 
can help in the process of unlearning 
fears.

Dr. Mitchell has given us a list of 
fears which are common among normal 
people. “You will likely discover your 
own somewhere in the list. If so, you 
will find this chart for comparing your­
self with other people of the 
greatest value in overcoming 
fear.”

The next two chapters deal
Prof. Lewis Madison Terman and his 
investigations in child psychology and 
those of his assistant, Dr. Catherine 
Cox Miles. He tells about the “IQ” 
tests which were given to hundreds of 
boys and girls in California to dis­
cover gifted children. A list of ques­
tions are given here to enable parents 
and teachers to discover geniuses and 
bright children. It is valuable infor­
mation for those who come in frequent 
contact with children.

. In the pages devoted to Prof. Carl 
Emil Seashore, Mr. Wiggam states, 
“Many a musician in the future will 
doubtless owe the early discovery of his 
own talents to the work of this psychol­
ogist.” Several music charts have 
been developed by Prof. Seashore which 
show whether or not you are or can be 
a musician. *

The next three psychologists inter­
viewed are Dr. J. McKeen Cattell, Dr.

very 
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By Orison Swett Morden

Contents i
Something Touched Him—How to Get 
What You Want—Playing the Glad 
Game—Discouragement and Disease 
—How to Cure It—The- Force That 
Moves Mountains—Faith and Drugs 
— How to Attract Prosperity — 
Thinking All Over — Heart to 
Heart Talks With Yourself— 
Our Partnership With God»

Red Cloth—Price, $2.00

Psychology Publishing Co., Inc.
17 West 60th Street, New York

life's Secrets!
Amazing n ew book, “Safe Couneef.**^.
J net oat, Ulla you the things you want 
know atraUrht from the shoulder. Give* ad­
vice to newly married. Explains 
reproductive organs, Impotence, laws of Sax­
Life, mistakes to avoid, diseases, pregnancy, 
etc. Contains 9 •tartling sections: 1—3jcl»nee 
of Eugenics. 2—Love, 3—Marriage. 4—Chua- 
birth, 5—Family Life. 6—Sexual Science, T— 
Diseases and Disorders, 8—Health sad 
Hygiene. 9—Story of Life. In all, 104 chea­
ters, 77 illustrations. 612 pages. Examine 
at our risk. Mailed In a plain wrapper.

Send No Money
Write for yoor copy today. Don’t send •

FRANKLIN PUBLISHING CO., _ 
426^80^N^larkSL^ChlcajOjU

Become a doctor of

Bio - Psychology
and Expert Bio-Psycho-Analyst

Dr. Taylor will personally help you master his new 
science of life and mind, perfect your personality, make 
secure your own health, and business success and gain 
a paying honorable profession.. Lecture, teach, counsel, 
heal, backed by Diploma from a high grade chartered 
institution. Send 10 cents to cover- mailing,- cost of 
particulars Including book 1- of correspondence ; course 
for free examination. .

TAYLOR SCHOOL. OF BIO-PSYCHOLOGY, IOC. 
Department C, .Chattanooga, Teanessee ,

Want More?
Scores of our readers are succeed­
ing far beyond expectation earning 
extra dollars through the securing 
of subscriptions to PSYCHOLOGY 
Magazine. Liberal Commission'. 
Work when you like—wherever you 
like. Devote one or two evenings, 
each week to this personality de­
veloping occupation which is at the 
same time pleasant and remuner­
ative. Write for full information.

PSYCHOLOGY PUBLISHING CO., Inc., 
17 West 60th Street, New York, N. Y.
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National Success Course 
points the way to a bigger job, better living, 
a bigger bank account. It has helped thou­
sands of ambitious men and women to attain 
Mental, Physical and Financial Success.. It 
will help you I Price cut to % original* price. 
Now $6.00. Psychology Publishing Company, 
Inc., 17 West 60th Street, New York, N. Y.

Please use coupon or. mention PSYCHOLOGY MAGAZINE when you write advertisers.



Muscles of Steel
NERVES OF IRON

Take STRENTHNER morning and. 
night for two weeks and watch your 

s.'J strength grow. Money refunded if 
not delighted with results.
Send only $1 for two weeks* supply

STRENTHNER
PapL D S, Suite 860, Caxton Bidg^ Chicago, 1IL

«ÆË^^ÂCondjeô
Turn your Kitchen into a Candy 
Shop. Candy costs 14c.. sells 
for 60c. a lb. Almost no cash 
capital needed. Make in home, 
sell to stores. Ladles or men. 
Practical money making plan. 
Taught (by mall) by merchant 
35 years* successful experience. 
We furnish tools. Booklet free.

Capitol Candy Sehool, Dept. AK-1406, Washington, D. C.

HOME

STUDY 
FOR THE DEGREE 
of Doctor of Psychology (Ps. B.) Doctor of 
Metaphysics (Ms. D.) or Doctor of Divinity 
(D. D.) by correspondence in the quiet of your 
own home, or by resident class work in Indian­
apolis. Write for further information.

The College of Divine Metaphysics, Inc.
Peak 2, 1443 N. Meridian St., Indianapolis, Ind.

What Do You Want?

Mark A. May and Dr. Hugh Harts­
horne. Dr. Cattell reviews the im­
portant developments in psychological 
research. “Dr. Cattell has the unique 
experience of living thru the whole 
history of experimental psychology, 
and has profoundly influenced its de­
velopment,” says Mr* Wiggam.

Dr. May and Dr. Hartshorne have 
conducted an extensive study of char­
acter education and Mr. Wiggam re­
views it.

The last chapter is devoted to Dr. 
Michael I. Pupin, professor of electro­
mechanics in Columbia University. Dr. 
Pupin outlines his personal faith and 
believes “science will make better 
Christians of all men and women who 
try to understand its simple and beauti­
ful laws, because they are the laws of 
God.”

In mentioning politics Dr. Pupin 
states, “Politicians, as a rule, are not 
trained men like the managers of our 
industries; they are just politicians. 
They know how to pull the wires, but 
you can’t govern the country properly 
by pulling wires.

“I want you to understand clearly 
this great educational influence of 
science. Our great industries, created 
entirely by experimental science, are 
not only developing the wealth but are 
also developing the judgment and 
knowledge of the people about their 
social and political affairs. . . .

“It is this wide diffusion of the 
ownership of our industries, this prac­
tical discipline and education in the 
management of enormous enterprises 
which is building up a true and sound 
democracy. It is giving us a sound, 
stable, wealthy country, and that is the 
necessary forerunner of a great spirit­
ual development. . . . The little man 
who saves his nickels is the man who 
really builds our railroads and the 
industries that make our wonderful life 
possible.”

IS IT HARD FOR YOU

TO FORGET 
YOURSELF?

Have certain fear thoughts * 
become such an obsession in 

. your life that you find It im­
possible to forget yourself, 
and in consequence you are 
unhappy and miserable? Are 
you constantly looking on 
the dark aide of life and 
expecting something terrible 
to happen! This is due to 
your possessing a sensitive 
nature and not being in 
command of it. It la dom­
inating YOU, Instead of you 
dominating IT. It means 
you lack confidence and the proper understand­
ing of yourself and your powers.

Today all aueh atatoe of mind CAN BE ADJUSTED. Your 
viewpoint la faulty through “doubt” balng present Thia la 
a form of Inferiority Complex. You have become TOO con* 
aeiooa of aalf. It la not enough for one to toll you that your 
trouble la imaginative and to FORGET IT, for that io eaaior. 
aaid than done. Yet, if you go about it in JUST the right way 
your limited, unhappy life can be changed. HABIT la st 
work in your case.

I have written a 100 page book, baaed on my experience of 
over Twenty years eerviee to helping people east fear from their 
Ut c c . It haa been a moat interesting experience and has 
made it possible for me to be of the greatest Berries to YOU. 
Thio book io called by many priceless, and la full of truths 
which wfll be of the greatmi Berrios to YOU in YOUR fight, v 
Don't fag to procure thia book. To those who purchase It I 
ff^»\al5iry2ffHOUTOIIAHO,i:- The"kt

25 CENTS

C. FRANKLIN LEAVITT, M. D.
Salto 1516-A 58 E. Washington Street

Chicago, 111.

KAYE WHEELER
Whatever it is we can help you get it. Just 

give us the chance by writing for “Clouds Dis­
pelled.** Absolutely Free. You will be delighted. 
Act today. Write NOW!! The Brotherhood of 
Light, Dept. 1» Box 1525, Loa Angeles, Calif.

Haven't you often wished that you could 
draw cartoons, illustrate some idea, sketch 
some pretty face, etc.? You can do all of 
these things. One of America's most fa­
mous Cartoonists and Illustrators haa 
developed a great, aimpie system for
success in all branches of Commer-A’^SZ 
dal Art. This system haa revolu­
tionized the entire theory of draw-: 
Ing. It means that drawing can be 
as easy for you as writing—much 
simpler than learning shorthand 
bookkeeping or typewriting, we are 
now pladng this original system for 
learning Drawing, Art and Cartooning, 
consisting of 34 lessons with over 500 
Illustrations, within reach of every one. 
If you will devote a few hours each 
week to the Course WE ABSOLUTELY 
GUARANTEE that you will learn to. 
draw and draw well before you have 
half finished the Course. If we fail to 
make this claim good, we will refund 
every cent paid us. By eliminating a 
large office force for answering corre­
spondence, expensive catalogs, etc., we 
are enabled to make a price of 82.98, 
the cheapest price ever known for a 
high - grade, home study course. 
Many have sent us letters similar to that of Rob’t P. Davie 
of Detroit, who wrote: "I can't see how you ask so little 
when others with inferior Courses get from 820 to 860 
for theirs. It is more than 1 expected.” Learn to draw 
It is a big asset, no matter what field you are in.

Send No Money f r ee*» -»> i
o. w

?

13 WEEKS 
IS CENTS

EVERY WEEK 
$1 A YEAR.

follows or accompanies a 
of bad digestion. Not only 
the quality of our food un­
affects the quality of our

Be A Rail w ay Tr af f ic  
In s pec t o r  !

“Food” for Thought
HE relation between thought and 
food is a matter that has received

the attention of both physiological and 
psychological experts for many years. 
The average individual has only to look 
back a few hours or a few days to re­
call that the experience of mental dull­
ness, or mental confusion, or mental 
weakness 
condition 
that, but 
doubtedly
thought, even of our character, and, 
most clearly our disposition. Many a 
happy hour, happy companionship, 
even happy home, is broken and de­
stroyed because someone has eaten the 
wrong kind of food, or the right kind 
at the wrong time.

Food faddists are sometimes a 
nuisance, but many of the experiments 
they are making are giving valuable 
contributions to the science of diatetics. 
The thing to do is to study one’s own 
case. There are individual idiosyn-

1

More Startling Than Hypnotism 
A new thought discovery. A dynamic fare*. AD 
can develop it. Ambitious people ask for free and 
highly interesting information. Madam SsfiSty 
Cfc. Dost. F. G. 514 Fidelity Bldg., Clsvtlasd. 0.
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PAYS »350 » MOO
This Counter Carton Makes the Sales! You 

Collect the Money!
No more long-winded sales talks! No more 
canvassing from house to house! Here’s an 
opportunity that's positively unlimited in Its 
money-making possibilities. Just think! All 
you do is get permission from merchants to 
place this eye-catching carton on their coun­
ters. You don’t ask them to buy anything. 
Almost at once the money starts coming into 
the cash register. And In a day- or so eager 
women have emptied the carton of the last­
package of NEVERUN—the most amazing 
discovery of the age—a discovery that 
resists silk hosiery runs and snags and . 

doubles wearing life. Then you collect
your money—and refill the carton.

The Demand for NEVERUN 
Is Enormous

Never before have you had placed before yon such a genuinely 
easy way to make money—and big money, too. Because 
there’s nothing to stop you from having hundreds of stores all 

earning1 money for you, week in and week out. The high cost of silk hosiery has created a de­
mand for NEVERUN that's astonishing^—but get the facto—full details of our amazing plan. 

We Guarantee Your Profits 
We supply you with testimonials of Famous Stage Stars— woVR
We support you with national advertising- VV9
We supply you with advertising folders—
We furnish you with windo w posters and display cards-
If you are in the selling business to make money, you simply canft afford not toi investigate 
thia unusual chance to make yourself the biggest money perhaps you’ve ever earned. Don’t 
wait! Don’t delay I Write Immediately for full details.

NBVBRUN CORPORATION, Dept. Me»"W No Wabash, Chicago

CHAS. F. WINBIGLER 
Ph.M.

■physical, mental and

I
_“NEVERUa»-

Winbigler’s 
2 Masterpieces

d » ■■
Suggestion, Its Laws and Application 

or The Principles and Practice of 
Psycho-Therapeutics

Covers the entire field of Suggestion—covers 
every phrase of the great Law of Suggestion 
and its application to the problems, manifesta­
tions and helpfulness relating to the whole life- _ . 
spiritual. Under extraordinary phenomena such subjects as Genius, 
Dreams, Telepathy, Marvelous Religious Movements and Revivals, 
Wpnderful Cures, and many other subjects are presented.

. TESTIMONIALS
“It is a veritable gamut on the subject. It covers the whole field of suggestion.99—The 

Nautilus Magazine.
“It is the most complete and best work on the subject."—iDr. J. W. Brougher.
“The most complete, scholarly, interesting and practical book on Suggestion ever written.99— 

H.nry Knight Mill'r. price ^.50

-------- ■ ■ ..

Self-Healing Through Autosuggestion
This book is written primarily from the practical standpoint. It con­
tains in simple language direct methods by which you obtain health, 
happiness and success and self control through the application of 
auto-suggestion, with specific formulae for the self-cure of Insomnia, 
Constipation, Headache, Nervousness, Indecision, etc., etc. . :

! Psychology Publishing Co., Inc. 2-29 ■
■ j«» nr—* anti. v^-b. m v "

Send me .........................................................
■ and a year’s subscription to Ps y c h o l o g y ,
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I Name.....................................................
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Psychology Publishing Co., Inc. 2-29 ■
17 West 60th Street, New York, N. Y. g
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gold

Price $1.25
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Companion Volumes—Blue cloth with gold 
stamping. The two, a valuable addition to 
any psychology library, with a full twelve­
month subscription to Ps y c h o l o g y Maga­
zine, new or renewal, at a special combina­
tion price to cover all—

$5.00
Psychology Publishing Company, Inc.
17 West 60th Street, New York, N. Y. ◄ 
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crasies that only the individual himself 
can know. Often a strong craving for 
a special kind of food is nature’s in­
sistent urge to compel the individual to 
provide his system with what it defi­
nitely needs. Some cravings are, of 
course, artificial.

The safest rule is to get as closely as 
possible back to nature. And various 
personal experiments with the simplest 
natural foods will in a reasonably short 
time show anyone what diet brings the 
happiest results for both mind and 
body. For human beings there is no 
doubt that fruits and nuts—with al­
ways a little more cold water than you 
actually crave form the basis of clean 
and vigorous physical and mental 
health.

As to nuts, it is astonishing that 
civilized people have so far forgotten 
the place of nuts in the daily diet. To 
say nothing of the financial advantages 
of so simple a diet, the brain and body 
benefits are many. Tests show nuts to 
be superior to meat, milk or eggs or 
all of these foods together in producing 
the highest degree of nutritive effici­
ency. Nut protein is the best of all 
sources of tissue-building material.

Some recent experiments made with 
a specially prepared meal form of 
pecan nuts showed startling results. 
The official report of the experiment 
was made by Dr. D. R. Hodgdon, of 
New York University:

In order to make the test as severe 
as possible, 40 of the worst cases of 
malnutrition were first selected from 
the 1,100 pupils in the school (a school 
for subnormal children). From this 
group twelve of the most serious cases 
were chosen for the actual test. These 
children were kept under constant sur­
veillance and their conditions noted at 
regular intervals by special attendants. 
Each received a cupful of Pecano twice 
daily. In ten weeks the average gain 
in weight of the group was sixteen 
pounds.

Today these same children are 
brighter and happier. The stubborn­
ness so evident before has completely 
disappeared. In fact they seem like 
different children altogether.

The tests have proven conclusively 
that mental ability is in direct propor­
tion to bodily nourishment, for these 
children showed a marked improvement 
in their studies during each stage of 
the test. By increasing the body weight 
of underfed children you increase the 
ability to consume and absorb knowl­
edge. '

“The Call of the Soul”
By Dr. Ernest 0. Feyrer

Author, Lecturer and Teacher and President 
of Auto Science Institute

If you feel that you owe it to yourself to probe 
deeper into the beautiful mysteries of your 
soul, read this book. It Is one of the best deal­
ing with psychic phenomena and Man’s rela­
tion to the universe. .

PSYCHOLOGY PUBLISHING CO., INC. 
17 West 60th Street, New York, N. Y.
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to New York and the 

Alantar 
BROADWAY & 71st ST.

Telephone, Endicott 5000
A Masterpiece of Modem Hotel Creation, 
Offering Every Convenience. Six Hun­
dred spacious roomB, each with Bath, 
Shower and Servidor. For exceptional din­
ing The Blue Boom and Bonbonniere.

TARIFF MODERATE 
UNDER KNOTT MANAGEMENT 

Wire at OUR expense 
for reservations I

Is Your Life Just
A MISTAKE?

I say "mistake,” for prac­
tically all of the Worry, Un­
happiness and Limitations 
are "mistakes” due to a 
lack of understanding. Thus 
strong habite have formed 
which make you feel 
"trapped.” These "mistakes” 
have nothing to do with 
your birth. You possess the 
same powers as do others.

Some of the "mistakes** 
are: a feeling of Inferiority 
—self consciousness and lack 
of Initiative; Worry, Appre­
hension, fear of insanity or disease: fears at­
tached to many things in life which ordinar­
ily are not feared; all of which means LACK 
OF CONFIDENCE.

25c Book has Started Thousands 
on the Road to Happiness

I have written a 100-page book telling you 
wonderful truths about your HIDDEN FORCES. 
You will find articles on Fear, Faith, Habite, 
Success, Nerves, etc., etc. It Is the result of 

. my 21 years* constant fight against FEAR, 
which has made thousands of lives so hard 
to bear. Don’t miss it. It wiU be a real 
treat and help start YOU toward real happi­
ness. The purchase of the book entitles you 
to a FREE Preliminary Psychological Analysis 
of your Individual troubles.

C. FRANKLIN LEAVITT, M.D. 
Suite 1516-E 58 E. Washington Street

Chicago, ill.

Share It!
One way of letting your friends share the 
benefits and pleasures that you are deriv­
ing from PSYCHOLOGY is to have us 
send them sample copies with your com­
pliments. Just send in your friends’ 
names—the Subscription Department will 
do the rest. You pay nothing. Your 
name not mentioned, if you wish.

* * *
Many enthusiastic readers are having 
short-term subscriptions entered for their 
friends to get them more thoroughly 
acquainted. One dollar will put a name on 
the subscription list for five months.

PSYCHOLOGY
17 West 60th St. New York, N. Y.

DO YOU REALLY KNOW WHAT HAPPENS 

WHEN YOU DIE? 
Read the A maxi ng Facte that Science hot actually dis- 
evrered about After-Death and Loved Onet who have gene 
Beyond. (Send 10c stamps to pay mailing.)
Houser mil, Dopt. 2-A/ Hollywood, Calif.

Dramatic Reviews
(Continued from page 56) 

eternally human natures, characters 
that live on the stage and in the minds 
of those who have seen the play.

It is not only Henrik Ibsen’s Wild 
Duck. It is Blanche Yurka’s Wild 
Duck. She is, rather than plays Ibsen’s 
Gina, a simple peasant-type woman, 
capable, practical and patient, endur­
ing and wondering at the strange sor­
rows of life, with a potential strength 
of mind and character unrealized and 
unexpressed. Linda Watkins and John 
Daly Murphy as the daughter and the 
old step-father are conspicuous in a 
well-rounded cast.

It is an interesting speculation to 
wonder what Ibsen would do with a 
modern situation—frank affairs before 
and after marriage—or with the mod­
ern woman, economically free and ex­
perimenting with emotional freedom. 
It is interesting, too, to wonder where 
the modern dramatist will find* a sub­
stitute for the dramatic old intensities.

Ma jo r  Ba r b a r a

I
N one of his earlier dramas, Major

Barbara, which the Theatre Guild is 
presenting, George Bernard Shaw pro­
claims, “That the greatest of evils and 
the worst of crimes is poverty, and 
that our first duty—a duty to which 
every other consideration should be 
sacrificed—is not to be poor.”

And to give us an inkling of how 
greatly he abhors this menace he con­
trasts the poverty of the Salvation 
Army “charitables” with the comfort­
able homes of the employees of an am­
munition factory, owned by Andrew 
Undershaft.

Does the Pacifist Shaw believe 
Undershaft made the wiser choice 
“when society offered him the alterna­
tive of poverty or a lucrative trade in 
death and destruction” and that it 
offered him “not a choice between 
opulent villainy and humble virtue, but 
between energetic enterprise and 
cowardly infamy”?

Shaw understands that the problem 
is deeper: it seems to me he is assailing 
the entire economic structure which 
makes it necessary for any man to 
make such a “devil’s and dark-blue 
sea” choice.

The play lacks the sparkle of Shaw’s 
priceless humor and the acting of the 
Guild company is a bit below their 
usual standard. Dudley Digges, Helen 
Westley and Winifred Lenihan are the 

aprincipals. Redington Sharpe did 
good job with the sets.

To n ig h t  a t  Tw e l v e
TWELVE,” 

i, is a three-hour 
laugh. Some of the^New York re- — r
viewers derided it rather mercil<SS^,Z(id bV Jesus” in March Ps y c h o l o g y

To n ig h t  a t
Hudson theatrej

at

BROADWAY AT 73 ST. NEW YORK

Patrons of Prominence 
Choose the Ansonia!

1400 HOMELIKE ROOMS

Very Spacious and Sump­
tuous Furnishings 

RATES WILL SURELY 
PLEASE

Room with Pri­
vate Bath............$3 per day up

For two................$5 per day up

Parlor, Bedroom,
and Bath..............$6 per day up

Restaurants of Exceptional 
Merit!

Wire At Our Expense for 
Reservations

JI
lie is the world’s best known mind­
reader and the highest paid pro­
fessional society and vaudeville ex­
ponent of this fascinating and tnys- ____
tifyingart. There is nothing supernatural about 
the work that has made him a world-famous ce­
lebrity. YOU CAN BECOME A MIND READER 
if you bat'KNOW the few underlying-principles 
and the natural laws that govern Its practice. It 
is an attractive form of entertainment which yoa 
can easily practice FOR PLEASURE OR FRO-
FIT. Quickly !earned---anvtime, anywhere. Be the first to establish 
a reputation in.your neighborhood. Win new popularity. Be in de­
mand at social an sirs. Many hundreds of dollars' worth of sec rate and 
methods are now disclosed that will earn you an enviable reputation as 
a ‘’Man of Mystery.” My book of instructions tells bow. Both the 
easy and more complicated methods are minutely describeulso that 
amFtrtM with average menlaijty can agUnuh Lu friends with nji- 

SEjicf NO MON1Y—-Juat aend year ssma and address. I wfll ship 
the complete illustrated book by return mail witboot a r—"r in ad­
vance. Whea package anivaa hand the postman only two dollara 
(SX.OO). plus delivery charges and thia wonderful inforrnatioa Is

E
mit s . Practice for five days. If It 

de claim

YOU CAN DO
Send 10c for ffluetntsd A**0*”?"4* guarMtaadsojro« m«*» 

Catalogue of over 200 Tricks, g —-
k*uxalee. Jokes. Entertain- P. Y. “CALOSTItO** Bog 7tf 
era' Book», See rota aad Ttana Moore Staflsa

[Suppose. NKW VOaK CITY, He Ve

CHARLES W. WOOD
Writes on *

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Catarrh, Etc.
Chriyyourbloodcontaulingfruit&cidcandis« 
solve any mucus or “paste” in your systenu 

Mucus-Making Foods
In Its passage through the body mucus is secreted fa 

Various organs, causing disease. The effects or symptoms 
are. then named variously according to location, but .the 
aouree of the trouble Is the same— fermentation, chiefly 
zrom butter, cheese, cream, fat, oil, salt, etc., in excess.

100 Names for 1 Disease
Woeus.causes catarrh of the eyes (conjunctivitis),of the 

nose (rhinitis), of the ears (otitis, deafness), of tne bron­
chial tubes (bronchitis, asthma), of the lungs (tuberculosis), 
of the stomach (gastritis), of the appendix (appendicitis), 
of gallbladder (gall stones), of gums (pyorrhea), etc.

Eat for Efficiency
f KURT Juice from grapefruit, without sugar, also

tomato juice, berries, some oranges, apples, 
etc.. when used as freely as water, combined 

[KmflK with suitable brain-and-nerve foods, laxa­
tive vegetables, prepare your blood to dis­
solve mucus, and remove acidity.

< OA clerk wrote: No mucus, voice stronger, head dear as 
a bell, gained 20 lbs., now earn 4 times as much." Educa­
tional boolclot 29 cento. BRINKLKR SCHOOL OF 
EATING, Dept. 27P. 139 West 72nd St., New York. ©

(See Brain Glow, p. 95)

Golla Ninon Goudle 
Personality Expert

PERSONALITY 
AND POWER
Why be defeated any longer?
Why be out of harmony?
You can acquire an amazing 

Personality Instantly: „
Do people recognize you and 

seek to converse with you?
When you enter a crowd, a 

meeting, a party, does your Per­
sonality command immediate at­
tention? „

Do people feel like the crowd 
has arrived when you enter. They 
were waitlns far «omeone, wu it you?

You ean bo thia popular person in a very abort Ud o . Yo u  can build 
a greater Peraonality, and be a bluer aucceaa. My book on “Person­
ality and Power," unfold, many secrete of buildin* Peraonality that 
you ahould know. Peraonality ia Pull, it ia Power. You can be success­
ful and happy, you can be transformed by readin* thia wonderful book. 
It ia the greatest book you over read on Peraonality. Send only S3.

THE PERSONALITY PRESS
130 S. 15th Street 

Richmond, IndianaDept. C.

AGENTS: s14 a Day
Our wonderful new plan will 
put you in the $5,000 class. 350 
High Quality products at low 
prices. Every one a household 
necessity. All fast sellers. Big 
orders In every home. Repeat 
business. Steady income.

New Plan—Big Profits 
We show you new way to 
build permanent business. 
Big profits from the 
start Work spare time 
or full time. No capital 
or experience required. 
Free outfit Free auto­
mobile. Write now.
American Product! Co 
1102 American Building Cincinnati, O<

END SICKNESS
THIS NEW WAY

No medicine, drugs or dieting. Just a light, 
small, comfortable inexpensive Radio-Active Pad, 
worn on the back by day and over the stomach at 
night Sold on free trial. You can be sure it is 
helping you before you buy it. Over 150,000 sold 
on this plan. Thousands have written us.that it 
healed them of Neuritis, Rheumatism, High Blood 
Pressure, Constipation, Nervous Prostration, 
Heart, Lungs, Liver, Kidney and Bladder trouble, 
etc. No matter what you have tried, or what your 
trouble may be, try Degnen’s Radio-Active Solar 
Pad at our risk. Write today for FREE Trial 
offer and descriptive literature. Radium Appli­
ance Co., 773 Bradbury Bldg., Los Angeles, Cal.

’ $28.60—$29.50 and $86.50retail, direct 
to wearer. Biggest values—positively sell 
on sight. Biggest commissions paldin ad­
vance. We attend to delivery and collec­
tions. Now stile outfit of lerge cloth sample»— 
100 stiles — fornfahed FREE. . Write at once. 
SPENCER MEAD COMPANY, Chicago 

Harrison and Throop Sts. 

but one could hardly escape the 
thought that these gentlemen found the 
play a bit too true to life to be comfort­
able. They said things like this don’t 
happen, whereas they must know per­
fectly well that they are happening 
constantly, and in greater volume every 
day.

To be sure Owen Davis has taken 
sundry liberties with the god of Proba­
bility, as in the intricate devices for 
making the young son, Tony Keith, 
sparklingly played by the author’s son, 
Owen Davis, Jr., take on himself the 
fact and burden of his father’s guilt. 
But all in all, the play tells a true 
story. Such hectic scenes as those in 
the Keith living room do take place. 
Enraged wives do run amuck, break up 
parties, spoil friendships,, and some­
times even commit murder. Mrs. 
Keith, in the bristling person of Anne 
Shoemaker, was in the mood for 
murder. She stopped short of that, 
but granting her murderous mood, 
everything else she did is possible.

One should not be too rigid about 
stage tricks. The situation was real. 
The story deals with a number of 
genuine, major human problems of 
mind and body. And not the most itchy 
critic can deny that the play is funny.

Who had made the appointment to 
meet the hale and husky, fifty-year-old 
Lothario, John Keith, aptly played by 
William Roselle, at midnight? His wife 
was sure it was one of her three best 
friends. And went bluntly at the busi­
ness of finding out which one.

, It would be unfair to spoil your 
relish of the play by telling you the 
answer to the riddle. But the play can 
be guaranteed to cure the blues, at 
least for an evening—unless, by any 
unlucky chance, as may have been the 
case with the critics already referred 
to, the boot of the story happens to 
pinch your own foot.

Th e Lit t l e Ac c id e n t
“qr*HE LITTLE ACCIDENT” at the

I Morosco Theatre is one of the 
funniest plays of the season. It is an 
adaptation of Floyd Dell’s novel, The 
Unmarried Father. A young man on the 
eve of his marriage to a young society 
girl is informed that a very sincere and 
intense romance of his with a young 
art student during the closing days of 
his college career has resulted in* an 
offspring. He races to the maternity 
hospital in Chicago, only to find that 
the child is three weeks old, that the 
mother has signed adoption papers, and 
is going to Paris to complete her 
art education. The usual order of 
things is reversed. In this case the 
paternal instinct seems stronger than 

\ those maternal. The outraged young 
man demands his rights as a father, 
and finally kidhaps the baby, ptized by

We see him a week later in a cheap _

CLASSIFIED ADVS.

EDUCATIONAL

Used correspondence school Courses sold on 
repurchase basis. Also rented and exchanged. 
Money-back guarantee. Catalog free. (Courses 
bought.) Lee Mountain. Pisgah, Alabama.
Rare and Choice Books. Occult, Astrology^ 
Philosophy, Psychology, Mysticism,' Rosicrucian, 
Masonry, Theosophy. Write for Catalogue **M.” 
Ralph E. Kraum, Bookseller, 1717 Vista St., Los 
Angeles, Calif.

HEALTH

The Van Valen Sanatorium, Yonkers, N. Y. 
Psycho-Therapeutic treatment for mental, ner­
vous,. functional disorders and addictions. Also 
receive patients needing care, with or without 
treatment. Booklet upon request._______________
Nerve exhaustion affects mind, memory, con­
centration, ambition, efficiency. Causes sex 
troubles. Cured by Correct Eating. Book 10c. 
Vital Diet, 9N, 811 North Fourth. Camden, N. J. 
I Teach "Truth” and How to Apply for Health 
and prosperity. Free will offering. Vota B. 
Durand, Spring Valley, Calif.

MISCELLANEOUS

Mind Controls the Body. Why not control 
your mind, body and affairs by the "LAW OF 
SCIENTIFIC RIGHT THINKING”? Send letter 
explaining your case; stamp; $1.00 "HOUSE OF 
LIGHT,” 182 Woolper Avenue, Cincinnati, Ohio.
Earn $25 Weekly Spare Time, writing for 
Newspapers and Magazines. Experience un­
necessary. Copyright Book, “How to Write 
for Pay" Free. Press Reporting Inst., 1174, 
St Louis, Mo.

Crystal Gazing Globes, all sizes. Otto Wald­
mann, 1450 First • Ave., New York.- -

ANALYSIS

David E. Jones, Experienced, successful Prac­
titioner. Practical Psychology. Brings Health, 
Happiness and Prosperity. Particulars, 79 Maple 
Street. Mansfield, Ohio,_____ •_____________ •
Handwriting Reveals Character. Sixty word 
analysis, twenty-five cents. Write In ink oh un­
ruled paper. Graphologist, 4013 Simpson, Dallas, 
Texas.________________________________________
Character read from Handwriting. Traits, 
through a complete and reliable analysis. Write 
about twenty words in ink, on unruled paper. Fee 
$1.00. Jeanne S. French, 2125 Superior Avenue, 
Cleveland, Ohio.

PERSONAL

Horoscope, two questions answered. Or, four 
questions answered without horoscope. Birth­
date and one dollar. Aida K. Pendleton, Gen. 
P. O. Box 635, New York.
Let me Read Your Character from your hand­
writing. Sample reading 12c. Graphologist, 2309 
Lawrence, Toledo, Ohio.

______________ AGENTS______________  

Don't sell for others. Employ agents your­
self. Make your own Products. Toilet Ar­
ticles, Household Specialties, ■ etc. 500% profit 
Valuable booklet free. National Scientific 
Laboratories, 1973 W. Broad, Richmond, Va. 
Make $50.00 Daily. 400% Profit. Money­
Getter. < Business, professional men buy instantly. 
Newly-patented method for collecting bad debts. 
Sells $5.00—costs $1.00. Brooks, Texas, sold 20 
first day, profit $80.00. Experience unnecessary. 
Send $1.00 today for $5.00 complete outfit 
Territorial rights. Box 596, Hartford, Conn.
$50 to $100 weekly. Men wanted to demon­
strate the "Fastest selling automobile accessory in 
the world”—BRITE-LITE—it’s also a PERPET­
UAL FLASHLIGHT. No batteries to buy. IT 
SELLS ITSELF ON SIGHT. County rights now 
being allotted to live salesmen. Write for demon­
strator and sales information to NATIONAL ELEC­
TRIC CORPORATION, 214 High St., Newark, N. J.

MALE HELP

Big Pay: South American Work. American 
firms pay fare, expenses. South American Service 
Bureau, 14,600 Alma, Detroit, Michigan.

HOW TO ENTERTAIN

Plays, musical comedies nnd revues, minstrels, 
comedy and talking songs, blackface skits, vaude­
ville acts, monologs, dialogs, recitations, enter­
tainments, juvenile plays and songs, musical read­
ings, make-up goods. Catalog free. T. S. Denison 
& Co., 623 South Wabash, Dept. 41, Chicago.

GRAPHOLOGY TAUGHT

Learn the art of reading character from hand­
writing. Complete course by mail in ten lessons. 

. A useful and entertaining study. 'Tuition fee rea­
sonable. Write for details. Jeanne French' School 
of Graphology, 2125 Superior Avenue, dereland,I
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DEVELOP POWER
AT HOME 

toinitiate,persevere, achieve; carry on through 
life your education; earn credit toward a Bach­

elor degree, by using the 450 courses

W&e Wintoeraitp of Chicago
Gives by Correspondence '

Tnauire or check the adv. to show desire and mail to 
325EHlsHall, University of Chicago, Chicago, Ill.

How to Visualize Money
ABUNDANCE Is yours if you will but reach out 

and grasp it. By a psychological law, money 
can be brought to you. The plan outlined in this 
wonderful lesson has been carefully tested and 
found to work. It brought me $5,000 In ten 
days. Trice, 25 cents.

MATTHEWS DAWSON
Dept. P., Chevy Chase, Md.

Foreign Work!
Like to Travel—does Romantic, 
WealthySouth America call you? Unusual 
) Opportunities for young men. American 

Employers payfare and expenses. Big pay 
—write for Free Information and Instructions, 
"How to Apply for Position.” No obligations.
SOUTH AMERICAN SERVICE BUREAU 
14600 Alma Avonue, c Detroit, Mich«

BE IRRESISTIBLE!
WIN FRIENDS, POWER. SUCCESS!

“Mental Influence,” an easy course of 12 intensely 
practical lessons, shows how to cultivate irresistible 
charm and force. Teaches Secrets of Fascination, 
Hypnotism, Personal Magnetism, Psychic Influence, 
Influence at a Distance, Self-Protection, Occult 
Teachings, How to Concentrate, Mental Imaging, 
Black Magic vs White. Improper Use of Power. 
SI.10 complete. Stamps, cash or M. O.
EDUCATOR PRESS, 19 PARK ROW, N.Y. C-.Deri.B-22

WILL “INFINITE SCIENCE” 
AT LAST OPEN THE DOOR to the GREAT 
UNKNOWN? ILLUMINATI COURSE in INFIN­
ITE SCIENCE, the SCIENCE of SCIENCES.

Degree given and Diploma awarded to students. This 
Degree is a legal Certificate of Ordination and Ministerial 
License, authorizing the Graduate to Practice Scientific 
Healing and officiate at ail marriages and Ceremonies, in 
conformity to the laws of the Land.
School of the Brotherhood, Inc.

P. O. Box 1038, Los Angeles, Calif.

g r e a t e s t  THOUGHT DISCOVERY 
Test-by-Scale the great Cosmosal Urge for your 
positive and negative days and years. Thousands 
are learning a new scientific approach to an in­
tellectual universe.
"Mui Intellectual Pressure and the Alpha-Maths 
Vibratory Scale and Calendar,0 20th edition, 
price, $1.00.

MACK STAUFFER^^te

“CONCENTRATION” 
Learn how to keep your mind on one subject 
despite interruptions. Great possibilities 
through thought control. Companion book, 
'/Sow to Conquer Fear/' shows how to avoid 
worry, fear, doubt, anxiety, strain, nervous­
ness, self-consciousness and gain contentment. 
Both wonderful books by F. W. Sears, M. P. 
$1 postpaid, or C. O. D. to any U. S. Post 
Office. You pay postman price plus postage. 
Satisfaction or money back.
CENTRE PUB. CO., 828 7th Ave., X-7, N. Y.

SHORT STORY WRITING
T One pupil won* $2000 prize. Another 
|A pupil earned over $5000 Inspire time.

Hundreds are selling constantly to lead­
ing publisher*.
Particulars of Dr. Eeenweln’e famous forty - 
lesson course in writing and marketing of 
the Short-stoiy and sample copy of THE 
WRITER’S MONTHLY free. Write today. 
The Home Correspondence School 
Dept. 96 Springfield, Mass. 

MONEYFOR YOU

rooming-house in Chicago, rather un­
successfully attempting to play the 
part of nurse-maid to the four-weeks 
old child. Merriment abounds in the 
audience, altho not with papa.

Mother’s maternal passion soon be­
gins to stir, however, and we have a 
happy ending.

Ja r n e g a n

A
 SORDID tale of Hollywood is 
Jarnegan which is being presented 

at the Longacre Theatre. Dramatically 
written it pictures the rise and fall of 
Hollywood stars with settings of alloy 
instead of platinum.

The dazzle is all gone from that 
starry city in California by the time 
the robust and human Jarnegan, played 
by Richard Bennett, scores that place 
where “dreams are lived” in true 
Channing Pollock style.

But Richard Bennett creates a char­
acter—Jarnegan. Rough and human, 
he denounces all of the insincerity of 
the inhabitants of this particular 
section of Hollywood which Mr. Jim 
Tully sees fit to write about. Jarnegan: 
a producer, a creative artist who “has 
done a stretch,” who has been a ditch 
digger, who is a roué and a heavy 
drinker, who knows life from the out-- 
side, from the inside, from the top and 
from the bottom. But he has lived the 
feelings of those environments and 
from the combination of them all has 
sprung a real human being. Assailing 
the other Hollywoodites for their super­
ficiality he delivers his sermon and the 
curtain falls.

Pa r is

T
HE story of Paris, in which Irene 
Bordoni is starring, is built around 
a Parisian actress who falls in love 

with Andrew Sabot, the son of a 
wealthy Puritan family from Boston 
who is in Paris. Andrew’s mother goes 
over to break up the proposed mar­
riage, only to fall victim to the allure­
ment of Paris. She is fascinated by 
the actress’ leading man and forsakes 
her puritanic training for the life of a 
Gay Paree. The son becomes the con­
servative member of the family. 
Interesting complications result ulti­
mately in a decision upon the part of 
the star to marry her leading man 
herself, in preference to Andrew.

Irene Bordoni sings a number of 
ballads as only she can, and Irving 
Aaronson’s “The Commanders,” a 
peppy, jazz orchestra, supplies a pleas­
ant musical feature. The Land of 
Going to Be, sung by Miss Bordoni and 
Mr. Margetson, her leading man, should 
prove to be one of the musical hits of 
the year. It is a wistful and haunting 
waltz melody. The other outstanding 
song is Leifs Fall. In Love, by Cole 
Porter.
MfefMntfUH 'SOTÏWnnn&YlKntfflIKRnvhen) (Write* re.

NEURASTHENIA
Are you a victim of this dis­

order which la becoming so prev­
alent and la so little under­
stood by people? Some of its 
symptoms are: Unreasonable
fear of yourself or of doing 
many of the things natural to 
life. Fear of fainting, fear of 
leaving home or traveling, fear 
of germ life, fear of collapse or 
of some Internal disorder. Fear 
of the unusual feelings that sen­
sitive nerves create. Fear of 
your nerves giving way com­
pletely. Fear of dizziness or a feeling of uncer­
tainty in connection with locomotion. Or you may 
have some nerve aches or pains which frighten 
you. Fear of insanity or of harming those you love.

Through lack of understanding your symptoms 
seem, very alarming to you and you become over- 
serious to the point of its being impossible for 
you to forget yourself. At moments you feel that 
it is all very unreasonable, but habit has forced 
you Into a "mental trap” from which you can 
see no escape. Your family physician does- not 
understand your trouble and you are at & loss as 
to what is best for you to do. And things gradu­
ally go from bad to worse. NEURASTHENIA IS 
CURABLE when understood and, you receive 
proper direction. It Is a matter of changing 
your viewpoint so that you are able to view 
yourself and life from a different angle—it is a 
matter also of training and development of both 
a mental and physical nature. YOUR fears 
CAN BE REMOVED.

Do you “wish to know more about this disorder 
and the powers you must call out to conquer it? 
Would you like to have a more intimate knowl­
edge of JUST what Is wrong? If so, I • have 
written a 100 page book just for YOU. It will 

* furnish you helpful reading and disclose your 
BEAL source of strength. It takes up many 
subjects, you will be interested In. It can be the 
first, step, toward a life of REAL FREEDOM 
and the building up of Peace, Poise and Power. 
To those who purchase the book I offer a Pre­
liminary Psychological Analysis without extra 
charge. Send for the book TODAY. Its cost Is but

2 5 C E N T S

C. FRANKLIN LEAVITT, M. D.
Suite 1516-D 58 E. Washington Street

Chicago, 1IL

'T'HERE is hardly a land in which 
JL men, women and children have not 
found a new freedom from such foot 
ills as coms, bunions, weak ankles and 
arches by adopting this modem, 
n a t u r a l  type of orthopedic footwear. 
Pediforme Shoes develop and sustain 
muscles; allow the foot to spread out 
as if it were barefoot; maintain the 
straight line on inside of foot.
Free from fads and yet always in 
style. Endorsed by leading physicians. 
The PEDIFORME SHOE COMPANY 
36 W. 36th SC 29 Washington Plate 322 Livingston St.

New York East Orange, N. J. Brooklyn, N. T.

Write for FREE Book TODAY! 
This W-page book shows how 
to bo comfortable and train 
your feet to do their work un­
complainingly. Full instruc­
tions on proper care and 
exercise for the feet. Also 
illustrates PEDIFORME Shoes 
for men, women and children 
for every purpose. Ask for 
Book P,

“The Form”

V -■-a'

Developed Quickly
Th 11 Beautiful Wmu  Says:

“I have prove* that aay weeum 
tan have a beautiful host If tee 
will ealy use year arathed. Frleada 
cavy aqr perfect Spare.”

For eighteen year* this method 
has been used successfully—endorsed 
by physician, of national reputation 
—praised literally by thousands who 
bare quickly beautified their forma.

Rend your name and «adkvw for 
thia valuable infonnatterv with actual 
photographic proof—ail sent FREE.

h iTiarf
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Learn my money-making secret—Be a Real Estate 
Specialist—Start at home, in your spare time— 
Use my successful system—Free book shows how.

cc
It ’S a fool idea!” •

That’s whatyiny friends said, when 
I told them abo'ut my idea for starting 
a real estate business “on the side.”

But with that “fool” idea I made 
more than one hundred thousand dol­
lars net profit.

No matter who you are, where you 
are, or what your sex or present occu- “ 
pation, if you want to do what I did 
—if you want to get out of the £25-a- 
week crowd and build up a high-class 
money-making business of your own— 
right at home—in your spare time— 
send at once for my free book, which 
opens wide the door of the biggest 
and best money-making business oppor­
tunity you ever heard of in your whole 
life.

Use My Successful System
When I started in real estate, 1 

tossed overboard all the hit-or-miss, 
haphazard, rule-of-thumb methods of 
the past, and put into operation a 
system of my own which is as superior 
to the old way as the modern mazda1 
lamp is superior to the Tallow candle' 
of our forefathers.

With little education—no experience 
—no influence—and less than five dol­
lars capital—I started in my spare time 
and met with instant success.

If you want to follow in my foot­
steps—if you want to use my amaz­
ingly successful system—send for my 
free book now. It tells how I succeeded 
—how I have helped other men and 
women win big success—how you, too, 
can succeed—how you can have a 
splendid business of your own and 
make more money than you ever made 
before.

A Wonderful Business
Real estate—conducted my way— 

is a great business. It is as permanent 
as the earth itself. It is getting bigger 
and bigger as the country grows. It

doesn’t require years of study to learn, 
like most other, businesses and profes­
sions. It offers enormous earnings to 
ambitious men and women. Users of 
my system are making £1,000—$55,000 
—$510,000 on single deals—as much as 
the average man gets for months and 
years of hard work. And the business 
is practically unlimited. Ten million 
properties are now on the market for 
rent, sale or exchange. And you can 
start with little or no capital—right at 
home—in your spare time. I did. So 
did others. So can you. My free book 
tells you how.

Read These Records
Here are just a few brief extracts 

from the many letters received from 
happy users of my money-making real 
estate system:

“Made $55,500 on first deal after 
getting your system.”—Mrs. Evalynn 
Balster, Chicago. {Former School 
Teacher.) 11 Sold a lot by your methods 
in less than one hour and my commis­
sion was $5800.”—J. A. Furguson, Fort 
Lauderdale, Fla. {Former Dry Cleaner.) 
“ Sold over £100,000 worth of property 
my first year with your methods.”— 
H. D. Van Houten, Passaic, N. J. 
{Former Grocery Clerk.) “Have sold 
thousands of dollars’ worth of property 
your way. Have deals that will go 
beyond the £300,000 mark.”—Carrie 
Marshall, Ocean Springs, Miss. {For­
mer Housekeeper.) “My first day’s 
work in real estate netted me £435. I 
recommend your system to anyone 
wishing to get into a pleasant and profit­
able business.”—F. B. Bennett, San 
Diego, Cal. {Former Planing Mill 
Man.) “Have sold one £5,000 lot and 
3 houses so far, with your system.”— 
Mrs. B. H. Morehouse, Brooklyn, N. Y. 
{Former Housewife.)

These are just a few samples of 
success that you will read about in my 
free book. Get it. Read it. Follow its 
instructions. Make big money my way.

Get Free Book Now

My big, new illustrated book is filled 
with fascinating facts about my kind 
of real estate business—what I did— 
what others are doing—what you can 
do.

Mail coupon right now and get this 
valuable, money-making information 
free. It doesn’t cost you a nickel to 
find out what this book can do for you. 
So act at once. You will never forgive 
yourself if you turn your back on this 
unusual chance to win big business 
success. Address PRESIDENT, Amer­
ican Business Builders, Inc., Dept. 
RB-10,18 East 18th Street, New York.

$1,000 Reward
Here*« the proof that this is the biggest money-making 

opportunity of all: ONE THOUSAND DOLLARS IN 
GOLD will be paid to anyone who shows us any other 
business course of any kind that has helped as many 
men and women make as much money in as short a 
time as our remarkably successful Real Estate Course.

AMERICAN BUSINESS BUILDERS, Inc.

fPRESIDENT, American Busin... Builders, Inc. ; -

I (Authorized Capital, $500,000.00) .
| Dept. RB-10,18 Bast 18th Street, New York, N. Y. j.
! Mail me your free book telling how you made $100,000 in a new kind}of 
I real estate business—how others are making big money—and how I can’do 
I the same. t

I Name...............................

Address..............
Digitized by

or

wŸictÎ von writenr?3vÄfftpets.
.State.


