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f,questions seriously.

Some people are decidedly (lull-nerved—
almost insensible to nerve shock. is mes-
sage is not directed to these unfortunates.
They are unfortunates indeed, for to be dull-
nerved means to be dull-brained ; immune to
ex;wtion and insensible to the higher things in
life.

This message is mainly to people who are
said to have “high-strung nerves.” In these
people the nerves are so delicately balanced
and so sensitive that any shock or severe
physical or mental strain deranges the nerv-
ous system and may finally result in a com-
plete nervous breakdown.

My Personal Experience

I have devoted my entire life to the study
of Health. During the last thirty years I
have given personal instruction by cor-
respondence to about 125,000 pupils. No
other man in the world has had so wide an
experience in similar work. My deductions can
be summed up in the following few. words:

Health is mainly a matter of watching your
nerves. % .

You can eat all kinds of unwholesome mix=
tures of food.

You can abstaln from regular exercise.

You can break other health laws—yet go
on for many years without serlous conse=
quences.

But abuse the nerves by intense worry,
dissipation, and other forms of nerve strain,
and down will go your vital forces, no matter
how strong you are.

The Strenuous Lif)c

1
Our modern strenuous life compels nerve
strain. The vital

*First—An cxtended course of per-

to People with

. by Paul Von Boeckmann

mportant Message

ensitive Nerves

First Stage: Nervousness, restlessness,
sleeplessness, lack of energy, poor cir-
culation, and other minor symptoms of
low vitality.

Second Stage: Nervous indigestion,
belching, sour stomach, gas in bowels,
shallow breathing, decline in power of
the reproductive functions, high or low
blood pressure, hot or cold flashes,
heart palpitation, mental uneasiness,
irritability, undue worry, despondency,
self-consciousness, etc.

Third Stage: As nerve weakness ad-
vances, the symptoms mentioned before
become more severe. It is then the
more severe mental symptoms appear,
namely: fears, melancholia, dizziness,
loss of memory, hallucinations, suicidal
thoughts, and finally INSANITY.

If only a few of the symptoms men-
tioned here apply to you, especially
those indicating mental uneasiness, you
may be certain that your nerves are
weak and deranged. TFight this weak-
ness as you would fight for your life.
Conquer it or it will conquer you.

Strengthen Your Nerves

I submit two plans for the building
up of our nervous and vital forces:

sonal instruction by correspondence
under my personal direction. Informa-
tion sent free upon application.

Second—Rcad my book on the care of the
nerves—how to prevent nerve strain. Re-
ducing the strain upon the nerves is the most

important factor in

question is: v
R |Do You Know—

Have YOU
NERVES stood the
strain? HAVE | bower and Character?

THEY?
' fact, your whole life
Are you a neuras=
thenic or a near=
neurasthenic?

If your health and
vital forces are not
what they should be,
to what ex‘ent are
your nerves at fault?

Ask yourself these Do You Know—

Symptoms of
Nerve Weakness

Nerve weakness is
not like an acute
disease in that it does
not strike suddenly.

loss of Nerve Force?

That it is Nerve Force that gives you Mental
That your Nerves govern your entire hody, in
That when your Nerves become weak, every

muscle and organ becomes correspondingly wenk?

That mental straing, especinlly worry, fear,
aralyze the Nerves that
bowelr ?

and relf-conscionsness,
control the stomach an

That Nerve Strain will wreck your Health more
rapidly than any other abuse?

How to develop your Nerve Force?
How to RELAX and COALM your Nerves?

How to counternct Worry, Fear, Anger, Jealousy
and similar nerve cmotions?

How to_avold Nerve Tension, Nervousness and

Read this hook on the Care of the Nerves, where
all these fmportant points are fully explnined.

the building up of
Nerve Force. This
is the keynote of the
book I am offering
you. The book con-
tains sixty-four pages
and is illustrated. The
cost is only 25¢ (coin
or small denomina-
tion stamps).

This book is not an
advertisement of any
courses of instruction
I may have to offer
which is proved by
the fact that it is on
file in many public
libraries, and at the
National Medical
Library, at Washing-
ton, D. C.

Over a million copies
have been sold, a
record never Dbefore
reached by any other

It fastens itself upon
its victim mildly, but
it grows and grows until it becomes the
most horrible of all diseases, ending often
in suicide or in insanity.

Nerve weakness may be described as
existing in three stages and is manifested by
the following symptoms:

book on health.
Defeating Old Age

As is well known. nothing makes people pre-
maturely old and decrepit so much as does
nerve strain. The nearest approach to the
fountain of youth is to care for the nerves.
I have carefully analyzed the health habits

PAUL voN BOECKMANN

This photograph, taken very recently, shows him at
the age of S5i—the acme of Strength, Vitality and

Nerve Force

of many very old people and in every case
their condition was due to having tranquil
nerves. My own remarkable condition, at an
age when most men are decrepit, is ample
evidence of the soundness of my theory.

Your Children’s Nerves

The aforementioned book is of inesti-
mable value to parents., Proper care of a
child's nerves is as important as his mental
training, for education is of little wvalue
unless backed by sound nerves. k

Nervous parents are likely to beget nerv-
ous children. The information contained in
this book will give a parent a thorough
understanding of the dangers that threaten a
child’s nerves and how to counteract them,
so that the child can become immune to
nerve strain and become strong and healthy.

Fill in the attached coupon today—NOW.
The book will be a revelation to you.

Paul von Boeckmann, Studio 1474,
| Celiini Bldg., 48 W. 4sth St.,
I New York City.

Dear Sir: Please send me your book_on

Nerve Culture subject to guarantee. En-
closed (ind 25c.
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Caught in a Rut

I wonder I put up with it as long as I did! Every
day was filled with nothing but deadly routine
and monotonous detail. No freedom or indepen-
dence. No chance to get out and meet people,
travel, nor have interesting experiences. 1 was
just like a cog in a big machine with poor pros-
pem of ever being anything more.

Long, Tlresome Hours

Every hour of the day I was under tomebody s
supervision. The TIME-CLOCK

Low_Pay

Paid just “enough to keep going—but never

laid in wait for me—a monumeant to unfulﬁlled
hopes and dying ambition. Four times a day,
promptly on the dot, it hurled its sileat chal-
enge at my self-respect, reminding me how un-
important I was and how little I really COUN-
TED in the business and social world!

gh to enjoy any of the GOOD things of life
every man DESERVES for his famlly -ndrhlm-
self. Always izing and

Always wondering what I would do ll' I were
laid off or lost my job. Always uncertain and
* apprehensive of the future.

Desperate

Happened to get a look at the payroll one day
and was astonished to sce what big salaries went
to the sales force. Found that salesman Brown
made $200 a week—and Jenkins $275! Would
have given my right arm to make money that
fast, but never dreamed I had any “gift'’ for
salesmanship.

A Ray of Light

Stumbled across an nrtlcle on salesmanshlp ina

that ev Was surprised to dis-
cover that salesmen were made and not “born"’
as I had foolishly believed. Read about a former
cowpuncher, Wm. Shore of California, making
$525 in one week after learning the ins-and-outs
of scientific saiesmanship. Decided that if HE
could do it, so could I!

The Turning Point

My first nep was to wnte for a certain little
book which a fi jus has called
“The MOST AMAZING BOOK EVER PRIN.
TED'. It wasn't a very bid book, but it cer-
tainly opened my eyes to things I had never
dreamed of—and proved the turning point of
my entire career!

What I Discovered

Between the pages of this
remarkable volume, I dis-
covered hundreds of little
known facts and secrets
that revealed the REAL
TRUTH about the science
of selling! It wasn't a bit as
I had imagined. I found
Y, out that it was governed by
2\ simple rules and laws that
almost ANY man can mas-
ter as chsily as he learned the alphabet. 1 even
learned how to go about gettlng into this “high-
est paid of all professions’’. I found out exactly
how Mark ‘Barichievich of San Francisco was
enabled to quit his $8 a week job asa restaurant.
worker and start making $125 a week as a
salesman; and how C. W. Birmingham of Day-
ton, Ohio, jumped from $15 a week to $7500 a
year—these and hundreds of others! It cer-
tainly was a revelation!

Employment Service

Furthermore, 1 discovered that the National
Salesmen's Trammz Association, which pub-
lished the book, also operates a most effective
employment servicel Last year thg received
requests from all over the U. S. and Canada for
more than 50,000 salesmen trained by their
method. Thls service is FREE to both members
and yers and th ds have d posi-
tions this way!

Making Good At Last!

It didn't take me long to decide to cast.my lot
with N. S. T. A.—and after a few weeks I had
mastered -the secrets of Modern Salesmanship
during spare ume without losing a day or a
dollar from m ;ob When I was ready, Mr.
Gr 1 pr found me over a
dozen good o enings to choose from—and 1
lelect!ed one which paid me over $70 a week to
start

‘Was It Worth It?

Today my nlnry. is $4800 greater than ever
‘before! No more pusiching time-clocks or worry-
ing over dimes and quarters! NOW my services
are in REAL DEMAND with bigger prospects
for the future than I ever dared HOPE for back
in thoee days when I was just another *name*’
o a pay-rolll

Get Your Copy Free

Right now the book—*Modern Salesmanship*’
—which banished all my fears and troubles and
showed me how to get started on the road to

and i dence—will be mailed as a
gift to any amb-t:ous man, absolutely FREE.
And since there is no. obligation, why not see for
yourself what amazing facts it contains! Just
mail the coupon now—for there is no better way

in the world to invest a 2-cent stamp! 1 KNOWI

. Mail It Today!

Simpl{{ﬁu this out and mail to
the National Salesmen's Train-
ng Association, Dept. A-111,
\ N S. T. A. Bldg., Chicago, Iil.
Your free cop: Py of*“Modemn
Salesmanship’’ will be sent
you by return mail. - _
Do M1
1Mlinors . I
a free
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WHY IS A HUNCH? A
novel and clever discussion of
the old problem of Hunches—
what they are, where they come
from and what to do with them.
By Charles F. Eldredge.

A TALK WITH HAVE-
LOCK ELLIS. Kenneth Swezey,
one of Psychology’s favorite
wrilers, reports a recent conver-
sation with England’s great
Humanist and Psychologrist,
outlining freshly his wholesome
philosophy of Life.

THE CITY CULVER BUILT.
The stirring story of Harry
Culver, President of the Na-
tional Association of Real Estate
Boards, giving his principles of
business Psychology and the in-
cidents of his city-building
career.

I AM NOT A VAMP! The
true story of the life of a Movie
Actress, showing how circum-
stances forced her to take un-
congenial réles and how she
compelled the managers to let
her act the character she is. By
Carmel Myers, in an interview
with Hazel Hailey.
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Analysis of personality types
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by the great European Psycho-
analyst, Jung. A scholarly
article by Wilfrid Lay.
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A Remarkab_le. Personal Offer
To All Who Seek Happiness

WE HAVE something for you. You will
find it of breathless interest. The coupon
below brings it to you entirely free without
any obligation or cost.

To every reader of Psychology who promptly

returns the coupon to us we will send the
fundamental working principles of Christian
Psychology in a wonderful and startling 6000~
word lecture, entitled “The Kingdom of God,”

by Judge Daniel A. Simmons, the world famous

psychologist, lecturer, teacher and jurist. It
is a vitally important message to all who seek
happiness. \

It explains in plain words the simple but
remarkable. truths of Christian Psychology
—the most interesting and valuable work of
Judge Simmons’ entire lifetime.

Christian Psychology is a simple, scien-
tific system of Christian thought and life which
gives Christianity the power of godliness as
well as the form, and puts into it the living,
vibrant force which brings prosperity, love,
achievement, health, happiness, peace and more
abundant life.

Christian Psychology is not a religion nor
a sect, but a movement within the churches,
loyal to their ministry, and based squarely
. upon the teachings of Jesus as verified, ex-
plained and practically applied by modern
scientific Psychology.

For the past two years Christian Psychol-
ogy has been accomplishing seeming miracles
in the lives of a great many students. They
have reported marvelous increases of income
and personal efficiency, almost unbelievable
healings of stubborn diseases, phenomenal
achievements in business, social and professional
life, exceedingly happy solutions of vexing love
and domestic relation problems and the attain-
ment of a wonderful state of peace and self-
understanding which makes every hour of life
a pleasure and joy.

Now, after two years of actual tests of
Christian Psychology in the lives of more than
2,500 human beings, Judge Simmons is eager
to have as many others as possible send in
the coupon for his free lecture to see for them-
selves how easily, quickly Christian Psychol-
ogy brings every happiness.

“What things soever ye desire, when ye pray, believe

that ye receive them, and ye shall have them,” said Jesus
of Nazareth, the world’s greatest Teacher.

) Hn'n who said ‘““Freely ye have received, freely

Judge Daniel A. Szmmons, Pcychologut,
Jurist, Author, Lecturer, Teacher

Do you desire splendid happiness, great
business or artistic achievement, honest
wealth, unusual personal charm, glorious
health, sincere respect and affection, and
truest love?

All these things readily can be obtained
through Christian Psychology, not some-
time 1n the distant future, but now/ And
we say this to you upon our reputation as
world-known authors and teachers of psy-
chology, as the founders of the Realization
System of Practical Psychology with its
thousands of students in every part of the
world, verified by a great mass of written
documents from our students.

Sent Absolutely FREE!

The 6,000-word lecture, which the coupon brings
you free, is sent as a work of loving personal service
on our part, rendered in the name and spirit of

give.”

We sincerely believe you will ever afterward
count the day when you sent for the free lecture
as the greatest day of your life. Send for your copy

of the lecture today. Sign the coupon and send it
m the very next mml

The American Institate of Psychology

301 Law Exchange Bldg., Jacksonville, Fla.

FREE LECTURE COUPON

THE AMERICAN INSTITUTE OF PSYCHOLOGY
301 Law Exchange Bldg., Jacksonville, Fla.
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Here is YOUR
{igh School
Education/ &

Let these fifteen books fill your spare time
with pleasure and entertainment as they
prepare you easily and quickly in your own
home for bigger pay, broader culture, and

)

both social and business success.

DID you miss your chance to go to high
school? You need no longer be handi-
capped! Now you can have your high
school education—in your spare time at
home. An amazingly easy, new plan has
been developed—as simple as a-b-c, as fas-
cinating as a game! No tedious study—
no laborious lessons! Just a few minutes
of pleasant reading a day. Every high
school subject is covered in the most en-
tertaining and effective way—By Ques-
tions and Answers.

In little time, with little effort, you can
acquire the equivalent of a FOUR-YEAR
High School Training—a training fulfill-
ing the requirements of the State Board
of Regents and the College Entrance Ex-
amination Board.

TheSurest Way to Earn More Money

Without a high school education you
cannot hope to get far in life. The bétter
position, the bigger salaries, are barred
from you. Why chain yourself to a low-
pay, blind-alley job, when a few minutes
of pleasant reading a day will open the
door to BIG opportunities ?

A high school education is the surest
way to increase your earning power. It
gives you culture, enables you to meet and
know educated, worth-while people.

How often have you said, “I wish I had
gone to high school”? Now your wish is
answered. Now, with less effort than you
ever thought possible, you can learn every
subject taught in high school—learn it just
as it is taught in the: classroom—by the
question and answer method. These fif-
teen handy volumes, the famous “Blue
Books,” quickly give you a

-stors, each one teaching you in

ries of ques-
tions and an-
swers. This
is the oldest
teaching
method - i ]
known—and recognized today as the most
effective. It is the simplest, most inter-
esting, livest way to acquire knowledge.
With these fifteen books in your hands, you
have at your command fifteen expert instruc-
our own home
exactly as if you were attending a modern
million-dollar high school.  Approximately 625
days' attendance, or 3,840 hours, required for a
four-year high school diploma, are condensed
into these compact, convenient, comprehensive
volumes. You save time and money.

Certificate Awarded

By answering the cxamination questions that
supnlement these books, you can qualify for a
High School Certificate. This Certificate stamps
you as an educated man or woman. It Is in-
valuable to you in applying for a position or
gaining advancement with your present firm.

Greatest Bargain in Brain Power
Ever Offered!

Never before has there been such a bargain in
education. Never before has it been-possible to
obtain a high school education in so easy and
rapid a way, and at so little cost. The price of
these fifteen handy volumes, cmbracinq a com-
plete hl%h school education, is actually less than
{ou probably fritter away in spending money
n a couple of weeks. By taking advantage of
this sensational offer, your hi;irh school educa-
tion costs you a total of only $19.85, payable on
easy monthly terms.

FREE EXAMINATION .
Send No Money

command of English History, St Tonriait how tar 1t in ¢ HIGH SCHOOL HOME STUDY
- Literature, and all the other SUBJECTS COVERED to atquire high School trafn- & SURRRY Tewk. i
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12,000 High School American History Then decide.  You tnke & Gentlemen: Toumay send me, for FREE
TeachersUse These Books. | Arithmetic assume no obligation by # Books, contalnlng the equivalont of s
Elementary Algebra malling the coupon. You & four-year High School Education. With
o e ¥ Y on. Within
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practical books—use them in [odern History e page. 2
their school work. Students Literature HIGH SCHOOL 4 O Name. ..o "
preparing for college en- Economics HOME STUDY ¥
trance find them invaluable. Latin , BUREAU ]
. Each book covers one sub- . .H-El.lﬁll;sh Grammar Dept. 41 J o Mddrems....... "
ject—boiled . down; presented Spelling 31 Union Square ’
in a delightfully easy se- New York City Y oWl o iR ase 1S ...State........ at
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Cah You Answer
These Questions?

‘Who was Marie Antoinette?

How can a man be elected
President though he re-
celves a million votes less
than his opponent?

Why is the sky blue?

Is this sentence correct? H

doesn’t feel good. 3

‘Who was Homer ?

By what rule of economics
does Charlie Chaplin earn
more money than President
Coolidge ? ’

Who said, “Give me liberty or
give me death”? -

‘Which freezes quickest—
water, mercury, alcohol?

Do fish sleep?

What is a pentameter?

Who wrote Virginibus Puer-
isque? e

What natlon first divided
time into months, weeks
hours, minutes and seconds

Where was the Pantheon? _

Why is glass transparent?
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Cientiﬁc Mind ’B’aining

Wrill you accept this book with our comPlit'nents —a book that some of the
most eminent people in the wotld advise you to read—a book that has al-

ready shown over 650,000 people how to develop, by means of simple

ERE is a book the value of which cannot

be measured in terms of money. The

. simple ideas which it outlines have been

endorsed enthusiastically by many of the most

notable individuals in the world—statesmen,

royal personages, great military and naval com-

manders, captains of industry, eminent judges,

famous writers whose names are known every-

where, scientists and publicists of the highest
standing.

It is a book which has changed the current of
life—toward definite success and greater accom-
p]lshment—-of over six hundred thousand in-
dividuals in every corner of the civilized world!

Why Most Men Fail in Life

Scientific mind training—what is it?

Psychologists have long known that our mental
faculties—the senses, observation, attention,
memory, imagination, concentration, reasoning,
mll-power, and others—are susceptible to train-
ing, just like any muscle in the body. The degree
to which they are developed in us is determined,
in fact, by the extent to which we use these
faculties.

If we don’t use them; if we don't develcp in
any of these mental directions—these precious
faculties, upon which our whole career depends,
become (like unused muscles) weak, flabby,
powerless, and ineffectual.

Few of us ever realize this fact, and as a result,
most of us are not even half-alive; we are not
one-tenth alive; the immense powers we possess
lie within us—dormant, unused and atrophied!

The average man doesn't see or hear a fraction
of what goes on around him; his senses are com-
pletely dulled, by lack of use; he doesn’'t know
how to reason properly, because he has never
developed that faculty; his powers of attention
are completely untrained. His memory is like a
sieve. He is altogether lacking in any power of
sustained concentration. When his mind is not
a complete blank, it flits from one inchoate idea
to another. Finally, he has no Will-Power at all,
for seldom in his life has he used this god-given

exercises, great mental powers which lay dormant or weak within ;hem.

Here is a book which has
influenced the lives—for the

better—of hundreds of thou-
sands of people.

faculty. As a result, he is putty in the hands of
clear-thinking people who do know what they
want. - . .

The lives of such people can be metamor-
phosed, by scientific training of their mental
faculties. They think they are “failures;” they
are usually despondent, discouraged, self-con-
scious. The trouble is simply that one or more
important mental faculties are completely un-
developed in them.

When they strengthen themselves where they
are ‘wcak they qmckly become, in their own
words, “new people.”

Astonishing Results Obtained

This scientific mind training is done through
simple, moderate, fascinating ‘‘mental exercises,’”
under the direction of a staff of expert psychol-
ogists. The system is known as Pelmanism, after
the man who twenty-five years ago, in England,
originated it.

The book illustrated here, “‘Scientific Mind
Training,” tells in detail about this remarkable
system, illuminating the scientific theory behind
it, and giving innumerable concrete examples of
the astonishing results that have been obtained
—by hundreds of :housands of people—through
practising these simple and sensible exercises.

Send for a copy of this book, if you are in-
terested. See what others testify about this
remarkable system—not only people of the
highest distinction and note, but men and
women like you, in your circumstances, with
your problems and difficulties.

Please understand that sending for this book
does not obligate you to take up Pelmanism.
Nor will you be bothered by salesmen. It will be
left to your considered judgment, after reading
the facts and the testimony about Pelmanism,
whether you can afford to lose the benefit of such
an invaluable training. Send for a copy now,
before you forget. Address The Pelman Institute
of America, 71 West 45th St., Suite 681, New
York. Offices in London, Paris, Stockholm,
Delhi, Durban and Melbourne.

GY

)

A Few Out of Hundreds of Prominent Pelmanists

Sir Harry Lauder
| Famous Comediam

H. R. H. Prince Charles

[ of Sweden —— = s »
> The Pelman Institute of America
> 71 W. 45th St., Suite 681, New York City
#_- [) I want you to show me what Pelmanism
1 3 has actually done 1'ur'ovcrl 053,000 people.
3 Please send me your free book, “Scientific
’f ﬂ - %) Mind Training.” This places me under no
\ obligation whatever.
|
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'SLEEP WITHOUT ‘DRUGS’

'SAYS EMINENT SPECIALIST

Former Battle Creek Sanitarium Physician States Amazing
Flaxolyn Discovery Relieves Constipation Condition Naturally
and Brings Sound, Restful Sleep by Perfecting Digestion

Thousands of people who formerly suffered nights of sleep-

lessness and days of agonizing stomach distress due to con- Follows
stipation—now feel fit, eat with keen appetites, and sleep ';::Clm
serenely since taking Nature’s own formula, Dr. Luntz’s ings of
Herbal Flaxolyn, ) ' Great Rev.
*  According to Dr. A. W. Herr, formerly physician at the Sf(b:csigg"

Battle Creek Sanitarium, “Flaxolyn relieves in a natural way
that dreaded condition called constipation. In many cases
-where auto-intoxication prevented sleep, the use of Flaxolyn
has been the means of so cleansing the colon that
natural sleep is now the usual thing and life has taken
on a different—a brighter—outlook for these people.
That is the unique feature of Flaxolyn—it is a re-
markable .

“TONIC LAXATIVE, NOT A DRUG”

Hundreds of other doctors and health sanatoriums all :
over the world have used Flaxolyn in the treatment : : el
of such symptoms-as dizzy spells, liver disorders, in-
digestion, sleepless nights, kidney and bladder troubles,
and have already written in praise of Flaxolyn.

. Dr..George Starr White (M.D., LL.D,, F.R.S.A,,
London) tells how “Flaxolyn helps to eliminate the
irritants from the intestinal and urinary tracts, and by
so doing makes possible quick, sound, restful sleep.”

The following from Dr. Benedict
Lust (M.D, N.D.), of New York,
the well-known editor of “Nature’s
Path,” speaks for itself:

“I have been using Flaxolyn in my
treatment of a number of my patients
at the Butler Sanitarium. I consider

Los Angeles Minister Says ‘Flaxolyn it a most modern and natural adjunct

Saved My Stomach and Health.”

After 15 Years Suffering

Dr. Middlekauff writes as follows: “Some years ago when T
was in personal need of Gastro-Intestinal help, I used your
Flaxolyn with most excellent results, I am enclosing $10 for . g :
a_quantity of Flaxolyn to help my patients, as 1 am now a . Dlies with:the teachings and tenets of
Naturopathic _physician. I am a retired Baptist minister, I such teachers as the great Father
broke down in health completely 15 years la_go, but 3:1 Nature- Kneipp and other authorities for nat-

cure lines . A

help of F,a,‘:,’,‘,,,)‘"f"h;';g ural ﬂealmg.. I advise every drugless
gotten bacl; my health. I believer to give Dr. Luntz’s Flaxolyn
am sure of helping man i ial.”
people with Flaxolyn be}: a fair trial.
cause it pays proper at-
tention to S'POR‘IACH
NEEDS—which_ordinary
laxatives do not.”

Dr. Middlekauft’s experi-
ence with Herbal Flaxolyn has
been more than duplicated by

the process of elimination of irritants
from the system. It helps bring the
body back to-its normal stage. It is
certainly a natural remedy and com-

Renewed Energy,
New Grip on Life

A box containing many treat-

e mecir Tame Al " ments costs but $1, and may be the
Gas Quickly Relieved =~ means of starting you on the joy-

Nothing could be greater tes-  OUS road to health.
timony to the effectiveness of ’ .
Herbal Flaxolyn . than . this Don'’t wait. If you suffer from
statement of Dr. J. A. Royer : g
D, ME), of Montrssl,  Stomach distress constantly, if
Dr. Royer says: “Iwasre-  tOXIC poisons and constipation are
cently called into the home of

a lady patient and found that causing poor blood, weakened con-
she suffered from an acute at-

tack of gastritis. Instantly 1 dition, loss of sleep and vitali
gavo her & Flaxolyn herb pgw- d 2 P ty,
der. This trestment I re- act at once.

peated in 15 minutes and .

again fn 30 minutes, In one Start takmg Flaxolyn. It does
hour the patient was recover- . I

ing rapidly and surprisingly,  not gripe because it is natural. You
The following day when I 2 H

called, she had spent & good ~ Will feel the tonic change at once.
normat You will enjoy renewed vigor, a
dorsed by the Londn mnew grip on life. Full treatment

hysieal nnm'n.uumon’ of sent post-paid on receipt of $1.

Dr. Iﬂd.glahuﬂ of Los Al'l'zolu. himself

benefit ,
a, o byﬁl:dnrn_o

Olympla, Washington,

DR. H. H. LUNTZ (M.D., D.0.), Dept. P=J,

and find it a great help in assisting -

FLAXOLYN
“ OPEN FORMULA”

Nota Secret—Nothing to Hide
Says Dr. H. H. Luntz (M.D.,
D.0.), Stomach Specialist.

1. BAKED FLAXSEED-—Relaxes
congestion;- acts as astringent.

2. VEGETABLE CHARCOAL—
Aids digestion, sweetens the stom-
ach, overcomes acid and_gas, puri-
fies undigested, fermenting food.

3. JUNIPER BERRIES—Cleanse,
gixr&f , stimulate kidneys and
adder.

4. AFRICAN GINGER ROOTS—
Quicken flow of vital digestive
Juices,

5. DANDELION ROOTS—Purify
the liver and blood.

6. CARDAMON SEEDS—Act on
the stomach lining. Aromatic tonic.

7. CHINESE RHUBARB-—Invig-
orates the stomach and the liver.

8. SPANISH LICORICE ROOTS
—Remove mucous that may be
clogging and poisoning the diges-
tive organs.

9. CULVER ROOTS—Stimulate

natural bile-flow and so purify the
liver.

10. GENTIAN ROOTS — Create a
healthy, normal appetite.

1I. BELGIAN VALERIAN
ROOTS—Tone the nerves and in-
duce the restful sleep of health.

122.CALIFORNIA BARK-
Cleanses the colon and removes
foreign matter from the intestines.

Great Chicago Health
Institute Lauds
Flaxolyn for Constipation

Dr. Victor Hugo Lindlahr
and ‘his associates who operate
the remarkable Lindlahr Sani-
tarium in Elmhurst, Ill,, and in
addition the Lindlahr College
of Natural Therapeutics and
the Lindlahr Pure Food Shop
in Chicago have given to Dr.
Luntz’s Herbal Flaxolyn the
highest possible approval by
recommending and endorsing
it throughout their famous
health organization.

They declare it the natural

way to overcome constipation.

Send Coupon NOW-—Become Your Normal Self

ealth roble:
ITHOUT

1170 St. Johns Piace, Brooklyn, N. Y. 1
Pl nd me........ cartons of Flaxolyn, postage prepaid. I am enclosing $.......... cssesens
($1 3? cierton;n to cover all costs. Alsb include FRIEE—'.‘H RULES OF iI%ALTH." :
REMEMBER- ]
Name........ G HEs e § SOSNIERE SRR s 4G el SR Dr. Luntz will t
to help you wi‘tz |
" xo ur diet and 1
Address...... eiaietezere]almivie SRl & eminnines s pasebebe Hee sieah b akmen e a Saesmrain :
]

City...oon. b6 SRR e S s o . State. oo .o ounn

w
CHAt_RGE. l“_frlite
questions plainly,, _I
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The Amazing Success

f “Bill” Dakai
Ol D1l dK1n
Poot. Un'educ;ted. 57 years old. Worked 39 years in steel mill. ~

Now prosperous Real Estate Specialist. Owns his own home. Owns his
own business. Making mote money than he ever thought possible.

-‘astounded.

‘W' A, I'm sick and tired of hard
work and poor pay. I'm go-
ing to be a Real Estate

Specialist and put myself on Easy

street.”

So spoke Wm. F. Dakin, 57 years
old, of Buffalo, New York.

If her husband had said he was
going to be an acrobat or an aviator,
Mrs. Dakin could have been no more
“Why, Bill,” she ex-
claimed, “you’re crazy; you know no

more about real estate than a cat.” -

“I know it,” said Bill, “but I've just
read in this magazine about how I
can learn the business and make big
money, and I'm going to try it.”

And try it, Bill Dakin did. And
with results that astonished even
himself.

After eight hours of hard work
in the steel mill, Bill spent his eve-
nings building up his real estate busi-
ness. In his first four months he
made $890, and his earnings steadily
increased until he made $1,125 in one
month—every cent of it earned in his
spare moments after supper.

Then Bill Dakin quit the steel mill for good. Now
he has an office of his own. Owns his own busi-
ness. Is happier and more prosperous than he ever
hoped to be. In a recent letter to a friend he says:

“I took up real estate because I was
getting too old for my regular work in the
steel mill. Although I had no education,
no money and no business qualifications, I
changed my life from that cf a steel worker
to a Real Estate Broker. And I was pleased
a few days ago_on filing a schedule at my
bank to have them class me as worth $18,000
to $20,000, in cash, property and a subdi-
vision of 31 lots that I own and am build-
fng on. When I started I did not even

$1,000 Reward!

Here’s the proof that this is the
biggest money-making opportunity
of all: ONE THOUSAND DOLLARS
IN GOLD will be paid to anyone
who shows us any other business
course of any kind that has helped
as many men and women make as
much money in as short a time as
our remarkably successful Real Es-
tate Course.

_American Business Builders, Inc.

‘By Willis Oliver

The little picture at the top shows Bill Dakin

starting for work in the steel mill. The other

picture shows him a few months later, In his

own office, at the head of his own business as
a Real Estate Specialist

have a home of my own or a cent of
money in the bank.”

Isn't that a record to be proud of? And yet Bill
says he has done no more than any other man
can do if he will only try. .

Are you like Bill Dakin, sick and tired of hard
work and poor pay? Do you want to be your
own boss—own your own business—make more
money than you ever made before?

Then lose no time in signing and mailing the
coupon at the bottom of this page and learn all
about the remarkable real estate plan that brought
such splendid success to Bill Dakin and which
can do the same for you.

A Successful System

With a brand-new idea—and less than $5 capital—
the originator of this successful system for handling
real estate made over $100,000 in less than five years.
That he aroused the real estate world is proven
by such press comments as: “‘He is the Napoleon
of Real Estate.”’—Baltimore Herald. “What any
one can teach him about his work is not worth
knowing."'—Hotel World. ‘His methods are as
correct as they are modem.'—Detroit Free Press,
etc., etc. This man started in his spare time with-
out training or experience. He discarded the moss-
covered methods of the past and developed a sys-
tem of handling real estate that is amazingly simple
and remarkably successful. Investigate this money-
making system at once. Write for full informa-
tion today. Let us send you the interesting his-
tory of this man and his method. Let us show
you the big profit possibilities in this new kind
of real estate business for you.

The Best Business

The real estate business is one of the bess from
every standpoint. Here are a few of its many

- Wardrop,

advantages: (1? It is as permanent as the earth
itself. (2) It is more healthful than any indoor
occupation. (3) It does not require years of study,
like medicine, pharmacy, dentistry, architecture,
law, etc. (4) The business is practically unlimited.
There are ten million properties on the market at
all times. (5) Beginners receive the same rate of
compensation as old-timers. (6) It offers big money
to the ambitious. Single deals paying $1,000 tq
$5,000 in commissions are not uncommon. (7) You
can get started at once—in your spare time—with
little or no capital. Do you know any other busi-
ness that offers you all these advantages? Isn't it
just the kind of a business you have been looking
for? Mail the coupon now and learn all about
%O}lé’ money-making opportunity in this big, rich
cld.

'What Others Say

Read the following brief extracts from a few of
the many letters received from followers of this
successful, scientific system:

“It seems like a dream to make so much money—

,133 in less than 3 months. I couldn't have done
t in all this world without your help.”—Anthony
C. Maurell, Paterson, N, J. (Former Barber).
‘“Have made $300 profit and another possible sale
this week.""—Hobart Thomas, Nanticoke, Pa. (For-
mer Laborer). ‘‘Since mastering your Course, I've
made $1,287.50 in commissions in less than three
months in m spare time.”—John Bischoff, King-
ston, N. Y. (Former Waiter). *$335 has been my
average earmnings every month, and it is only mr
spare-time earnings.”’—Robert Abell, Aurora, Ill.
(Former Painter). “I am pleased to report that I
negotiated my first sale last week, my profit on the
transaction was $6,000.""—W. E. Shoop, Bloomsburg,
Pa. (Former Weaver). ‘‘The commi!

closed today is $1,230.""—Mrs. L. L. Warren,
Angeles, Calif. (Former Housewife). “So far
my share of the commissions has averaged about
$500 a month, or three times my earnings for eight
years' hard work in the factory here.”’—Ralph K.
Framingham, Mass. (Former

ssion on the

actory
Worker).

We haven't room for any more such letters here,
but if you want to read more sign and mafl the
coupon. We'll send you the most convincing evi-
dence of success you ever read.

Full Information Free

It costs you only a minute and a postage stamp
to get full information about this wonder-working
real estate system. So don't delay. Now is the
time to get started. The next five years will be
banner years in real estate. Remember, you can get
started right at home—in your spare time—without
capital or experience. Send the coupon at once.
Let us tell you all about this quick, easy system
for becoming a Real Estate Specialist—what others
are doing with it—and what you—jyourself—can do.
Don't wait. We guarantee you will find this the
most interesting, inspiring and practical money-
making opportunity that ever came your way.
American Business Builders, Inc.,, Dept. FA-10, 18
East 18 St.,, New York.

Use This Coupon

AMERICAN BUSINESS BUILDERS, Inc,
(Authorized Capital $500,000.00)
Dept. FA-10, 18 E. 18 St,, N. Y. C.

Send me—without cost or obligation—full par-
ticulars about your new System for Becoming a
Real Estate Specialist—the history of the man
who originated the system and made $100,000
in five years—the stories of how others are suc-
tccd:rmd complete proof of bow 1 can
succ

oletil
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An astounding message that

PsycBOLOGY

Send 10 cents -

with the coupon

“electrified the world

—and stirred men’s

AFTER a trying day spent in the vain
endeavor to persuade comatose “help”
to become “radioactive,” Hubbard sat
down to supper discouraged and exas-
perated. The problem of making men act
for themselves weighed heavily upon him.
What to do?

In the course of a little argument over
the teacups, his boy, Bert, made a sugges-
tion. The hero, he insisted, is the man who
goes alone and gets there! For instance,
that chap Rowan! When we declared war
on Spain, he found his way into the moun-
tain fastnesses of Cuba with a message
from the President of the United States
to the insurgent leader, General Garcia.

It came 1o Hubbard like a flash! Yes,
the boy was right. The hero is the man
who sets off by himself and reaches his
destination. He got up -from the table,
went to his desk, and in a single hour
wrote “A Message to Garcia.”

The March Philistine was on the
presses,; and room was made for the “Mes-
sage,” but its author thought so little of it
that he ushered it into the world without
even a title!l

Within a week of its first obscure ap-
pearance, orders for extra Philistines in
lots of hundreds, even thousands, began to
roll in.

“What is stirring up the cosmic dust?”
Hubbard asked.

“That stuff about Garcia,” he was told.

Hot from the Heart!

“A literary trifle,” it was modestly
dubbed by its author, Elbert Hubbard,
famous Sage of East Aurora.

But his. A< Message ito: Garcia”| préved: " This innocent “literary

e

to be one ofdthdse innocent trifles that are'’'itself into myriads of lives.

loaded withk TNT!

souls as no other fiery message ever written

A sincere outburst—“The thing leaped
hot from my heart!”—it fired men’s souls
as nothing in print had ever done before!

George H. Daniels of the New York
Central Railroad wired for a hundred
thousand copies, and later issued two or
three editions of half a million each!

Prince Hilakof, Director of Russian
Railways, saw the little book on a visit
to this country and carried it back to
Russia, where it was translated and dis-
tributed on a vast scale.

40 Million Copies Issued!

On the wings of fame “A Message to
Garcia” swept around the world. In Ger-
many, France, Spain, Turkey, Hindustan,
China, Japan and many other countries, it
was translated and distributed by millions.

Since its original appearance more than’

forty million copies have come from the
press! A larger circulation- than any
literary venture ever attained during the
lifetime of its author in all history!

The thing is deathless, timeless, a little
classic! Its message will be needed as
long as society exists. People will read
it always because it is an inspiring epic
of heroism and because it grips the
imagination and fires the heart of every
person who opens its covers!

Everybody Should Read It!

There is something in “A Message to
Garcia” that appeals to every age, class
and condition of humanity. Something
that rouses, stimulates, inspires—gives
men and women a new understanding of
themselves and their possibilities. '
trifle” has built
It has been
the-cause of heroic actions without num-

ber.
of readers.

It says something absolutely vital to
every man and woman, boy and girl. It
tells you how to live your life to the
utmost, how to carry YOUR message to
Garcial

Yours for Only 10 Cents

Elbert Hubbard is gone now, and the
appreciation of his genius grows steadily.

. A new edition of ‘A Message to Garcia” has
just been prepared. In addition to the immortal
message, it contains Elbert Hubbard’s own ac-
count of how it came to be written, half-tone
portraits of Hubbard himself and of the man
who actually did carry the message to Garcia
during the Spanish-American War. ~This attrac-
tive brochure is further embellished with several
of Hubbard’s brilliant, characteristic mottoes and
epigrams—joyous, inspiring summonses to live
more fully and more happily.

All this is_yours for only 10 cents! Just 10
cents for a literary masterpiece that has lifted
thousands of men and women out of the ruts of
inertia, failure and despair.

Simply mail the coufon with ten cents in
stamps or coin, and Elbert Hubbard’'s famous
‘A Message to Garcia’ will be sent you- by mail
at once. But the edition is limited.  So do it
NO Mail coupon today to Wm. H. Wise &
Co., Roycroft Distributors, Dept. 151, 50 West
47¢h St, N. Y. C.

Wm. H. Wise & Co,,

Roycroft Distributors,

Dept. 161, 50 West 47th Street,
New York City.

Please send me at once by mail a copy of
Elbert Hubbard’s famous |‘A Message to Garcia.”
Ten cents (stamps or coin) payment in full is
enclosed.

Name. .o 65 covns g
Address....cccevnnes 00 CoTi or 000 ArchnnrioT
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It has uplifted and refreshed millions '
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A Challenge
"Made Me
Popular!

'DARE dance with her—Wall-
That was the challenge

“flower!” A
they flung at me!

My sporting blood boiled!
right, I accept!” I responded. And

I started across the floor.

NEVER was much of a dancer. And the fact is
I had danced very little during the last few years.
But when our club gave this affair I couldn’t very
well stay away. And now, at least I should have been
sitting contentedly on the “sidelines’
fellows hadn’t made that sarcastic remark. -

Show them you can
dance as well as they!” my pride whispered. And I

“Show them you can do it!

would !

But halfway across the hall my
courage died. I was nearly paralyzed
with fright. There she was, wait-
ing expectantly—Marion Blake, an
exquisite dancer—graceful, poised,
at ease. Suppose she should refuse?
Suppose she should leave me in the
center of the floor? Oh, wouldn’t
the fellows chuckle then!

The Unexpected Happens

“I'm—I'm sorry’—I stammered.
(‘I guess__-_,’

“Why, of course, I'll be glad to
dance!” she interrupted. And be-
fore I realized it we were swallowed
up in the dancing throng.

What a terrible ordeal it was for
me! And twice as bad for her. I
stumbled through the steps. I trod
on her toes. I tried desperately to
keep in time with the music. Yes,
my dancing was inexcusable—hope-
lessly out-of-date.

Suddenly she suggested that we
go into the drawing room and sit
out the rest of the number. I blushed
furiously. “Now it’s coming!” I
thought. “Now she is going to tell
me what she thinks of my nerve.”

But I was in for the surprise of
my life. “Jim,” she began softly,
“I"ll be frank. You're not the best
dancer in the world. But youre
certainly not the worst. What you
need is ‘brushing up’ on the latest
steps. Why don’t you get in touch
with Arthur Murray?”

—if only the

“All

“Arthur Murray!
ray!” Irepeated. “He teaches danc-
ing by mail. You can’t learn that
way!”

“No?” and Marion arched her eye-
brows. “The truth is, that’s exactly
the way I learned—even though no
one does suspect it!”

Naturally, I was astounded, but
the next evening I found one of
Arthur Murray’s ads and clipped the
coupon. Then I mailed it, asking for
his free booklet and five free lessons.
If Marion could become a wonder-
ful dancer that way it was certainly
worth investigation—especially since
I didn’t risk a penny.

I Find the Secret!

The booklet and the five free les-
sons came promptly. What a revela-
tion! They showed me how many
mistakes I had been making in danc-
ing—how many clumsy blunders I
had been guilty of. I had been

- holding my partner wrong—leading

wrong—pivoting wrong—doing the
simplest steps incorrectly. And as
for the modern style of dancing—I
was utterly ignorant of it.

I started practising the lessons. In a
few evenings I had learned the modern
Waltz—the modern Fox Trot, and many
delightful variations of the wery latest
steps. And all without music, partner, or
teacher!

I Turn the Tables -

A week later I attended a dance. The
old crowd was there. “Why, here he is

Arthur Mur--

I was nearly paralysed with fright. Suppose she should re-
. . fuse? Suppose she should leave me in the center of the floor?

again!” they chorused. “Give him the
cigars!| He earned them!” "Imagine how
surprised they were when I walked right
up to Marion for the first dance! And
they stood open-mouthed as I glided
around the floor with easel!

Now I never miss a party or a dance.
Girls are delighted to- dance with me. I
laugh when I think how scared I was that
terrible evening—for everywhere I go I
am welcomed as a faultless and accom-
plished dancer!

Will YOU Accept
These 5 FREE Lessons?

No matter how poorly you dance now
—no matter if you've never even been on
a dance floor in your life—Arthur Mur-
ray’s method makes you a finished dancer
in 10 days, or you don't have to pay a
penny. To prove it, he is willing to send
you five lessons from his remarkable
course absolutely free! Just mail coupon
(with 10c to cover cost of printing and
mailing) and these valuable lessons will
be forwarded at once. Also a free copy of
his new book, “The Short Cut to Popu-
larity.”

Don’t wait. You owe it to yourself to
clip and mail this coupon NOW ! Arthur
Murray, Studio 860, 7 East 43rd Street,
New York City.

[oom———————— —

Arthur Murray, Studio 880
7 East 43rd Street, New York City

. To prove that I can learn to dance at home
in_ten days you may send the FIVE FREE
LESS()f " I enclose 10c (stamps o\r coin)
to pay for the postage, printing, etc. "ou are
to I:clude free “The Short Cut to Popularity.”

i NAME . wvoiss rusmamssossnssmesssbisesnieis o

Address. ..coe-isescnocaionans Sedes it eTe
CitPecnis cnnnnssmsiosos a5 Ctateé...ee.... -
See how easy it is to learn the Arthur
Murray way!
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She Says She is'l.onesomely
Waiting, But He Knows the Truth

DWRITING CANVOT BE DISGUISED/

What is it in_the handwriting of above_letter
that denotes this woman as fickle and unfaithful?

e . %
A porg /A
A voung lady of estimable character was eniaged
to ‘the man who wrote the specimen of hand-
writing ‘shown here. He was a handsome, bright,
entertaining chap, a glib talker and extremely

sociable. Can you tell from his hnndwnting
why she felt ab{iged to cancel the engagement?

’éd/"""' ‘#’O‘n
S dloie v s

A Ncw York firm advertised for a good road
salesman. Two men applied for the position by
létter. One was a “crook” and thief and the
other was thoroughly reliable, and as capable ‘a

. salesman. The firm selected one of the two men,

because of his appearance. After three months
service, the firm discovered treachery, dishonesty
and dissolute habits in their choice.  Which of
the two men would you have selected, judging
them by their handwriting?

. be disguised/

This young lady’s letter reads sweetly cnoﬁgh-—but her fiancé
knows graphology! He has studied her handwriting and knoaws'

that she is deceiving him. The engagement will be broken off
Handwriting is an accurate reflection of character. It canno#

As everyone knows, palmistry, phrenology, astrology and
cards are of no real value in themselves, in fortune telling. They

are uncertain and unproven.

Handwriting, however, is the mind on paper!

To one who.

knows a few simple facts it reveals the truth as well as if a full,

honest confession were made.’

TRY THIS TEST
jEa—

a2 Lw |

il Fonlt le B
MMM
Trreetie fo The. Yo

Z%\cérk,(___

The three specimens of handwriting shown above
- were clipped from the original letters of appli-
cants for a position of trust. One is a crook
and thief; another is insane; the third is an in-
telligent and capable person who was engaged
and is regarded favorably. sWhich one would
you .engafe, if they all applied by letter for a
position of trust?

EASY TO KNOW THE TRUTH
ABOUT FRIEND OR ENEMY

“Character Analysis from Handwriting” teaches
the sci of applied graphology. The 300 ex-
amf‘)les, rules, tables and alphabetical index
make it easy for anyone to learn this amazing
new science. After 10 minutes’ reading you
can begin to know the truth about geogle
f]rogn [the way they oross their “t's” and dot
their “i’s, .

EASY TO UNDERSTAND

This handy volume (200 pages, 6x9, cloth bound,
iold stamped), by the world-renowned expert,

Ibert J. Smith, 1s described by literary critics
as “the most thorough and authentic—yet, the
simplest and most easily-understood book on
graphology ever published.”

EARN MONEY ANALYZING
CHARACTER

Employers want the truth. Lovers, husbands,
lawﬁ'ers, business men, mothers—ct'ery one has a
problem that yon can solve and for which you
can earn a fee if you know the simple science
of graphology.

SEND NAME AND ADDRESS

“Character Analysis from Handwriting” never
before has sold at less than $2.60. Now, to give
cveryone the benefit of this marvelous work, the
publishers have reduced the price, on this limited
edition to only $1.98. Send no money. Send
only name and address on this coupon:

;‘----i--------------’-------

[ ]

8 ALBERT J. SMITH

1 20 West 47th St., New York, N. Y.

: Send me ‘‘Character Analysis from Hand-
g writing” T will pay postman $1.98 plus
H stage. If not satishied I will return book.
g You will refund my money.

|

1
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eechléss..When a Few Words

Would Have Made Me!

But now I can face the largest audience
without a trace of stage fright.

HE annual banquet of our Associa-

I tion—the biggest men in the indus-

try present—and without a word of
warning the Chairman_called on me to
speak—and my mind went blank!

I half rose from my seat, bowed awk-
wardly and mumbled, “I'm afraid you’ll
have to excuse me today,” and dropped
back in my chair.

ural gift for public speaking. With the aid
of a splendid new method, I rapidly devel-
oped this gift, until, in a ridiculously short
time, I was able to face giant audiences—
without a trace of stage-fright.

Today I am one of the biggest men in
our industry. Scarcely a meeting or ban-
quet is held without me being asked to

speak. My real ability,

Speechless—when a few

which was hidden so long

words would have made
me! The opportunity I
had been waiting for all
my life—and I had
thrown it away! If I
could have made a simple
little speech—giving my
opinion of trade condi-
tions in a concise, witty,
interesting way, I know
I would have been made
for life!

Always I had been a vic-
tim of paralyzing stage
fright. Because of my
timidity, my diffidence, I
was just a nobody, with
ne knack of impressing
others—of putting my-

What 20 Minutes a_ Day
Will Show You

How to talk before your elub or ledge

Hew te address beard meotings

Hew te propose and respond to toasts

How to make a pelitical speoch

How to tell entertaining stories

How to make after-dinner speeches

How te converse Interestingly

Heow te write better letters

Hew te sell more goods

Hew te train your memery

Hew te enlarge your vecabulery

How te evercome stage fright

Hew to develop self-confidence

How te acquire a winning persenality

Hew te strengthen your will-pewer and
ambitien

Hew to b a clear,

Heow te develop your pewer of concen-

tration
Hew te be the master of any situatiea

ta think.

by stage fright, is now
recognized by cveryone. I am
asked to conferences, lunch-
cons and banquets as a popu-
lar after-dinner speaker. This
amaszing training bhas made
me into a self-confident, ag-
gressive talker—an easy, ver-
satile conversationalist — al-
most overnight.
. L] .

No matter what work you
are now doing nor what may
be your station in life; no
matter how timid and eelf-
conscious you now are when
ealled upon to speak, you can
quickly bring out your natu-
ral ability and become a pow-
erful speaker. Now, through
an amazing new training, you
car quickly shape yourself
into an outstanding influen-
tial speaker, able to dominate
one man or five thousand.

self across. No matter how hard I worked,
it all went for nothing—I could never win
the big positions, the important offices, sim-
Ply because I was tongue-tied in public.

And then like magic I discovered how
to overcome my stage fright—and I was
amazed to learn that I actually had a nat-

In 20 Minutes a Day

‘This new method is o delightfully simple and easy
that you cannot fail to progress rapldly. Richt
from the start you will find that it is becoming
earier and easier to express yourself. Thousands
have proved that by spending only 20 minutes a
day in the privacy of their own homes they can
acquire the ablility to speak so easily and quiekly

that they are amaved at the great improvement
in themselves.

Send for this Amazing Booklet

This new method of tralning is fully described
in a very interesting and informative booklet
which is now being sent to everyone mailing the
coupon below., This booklet is called, How 2o
Work Wondcrs with Words. In it you are told
how this pew, casy method will enable you to
conquer stage fright, self-consciousness, timidity,
bashfulnesrs and fear. Not only men who have
made milllons, but thourands of others have sent
for this booklet and are unstinting in their praise
of it. You are told how you can bring ont and
develop your priceless “’hidden knack'*—the natural
gift within you—which will win for you advance-
ment in position and salary, popularity, eocial
standing, power and real success. You can obtain
your copy absolutely free by sending the ceupon.

NORTH AMERICAN INSTITUTE
3601 Michigan Ave., Dept. 5891, Chicago

= = = e e e e o = — -

Nerth Amorican lastitute
1 3601 Michigan Avenne, Dept. S891, Chicage i
Please send me FREE and without oblization my I
cepy of your inspiring booklet, How te Work Woemders

with Words, and full Information regarding your I
Course in F.ffective Speaking.
1 NamO.cocccoccccrcccccsssassoscs ecsense escesesssace !
§ AdAress.ccosieassossssonsosensses cessccsse cesssces |

Clty.ceeecioseacnnccnccnsdeodnen State...... Secassca.
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Succeed

The whole world is open to the trained electrician.
Get away from the humdrum existence in a small,
dull, hopeless job, where you spend your life wait-
ing for §§.00 raises. Getout of the rut. Electricity
opens the way for you. Learntobe anelectrician (not
by correspondence but on actual electrical machin-
ery) and go anywhere you wish. Youwill ﬁm(l)gosx-
tions open to you inany city atsalariesof $50.00 and
$60.00 and up in electrical factories, power plants,
streetrailway companies, railroads, contractors, ete.

Don’t Be Held Down

Can you wonder why thousands of Coyne Graduates
aregrateful to me? Look atClyde P, Hartwhogot a position pay-
ing over $100 per week, Clarence Ackland, a farmer boy draws
$60 a week right back in his own small village. I can pointout
thousands of others. There is always a8 demand for trained men
=to rapid promotion and big pay. )

t0 $200 & week forits uates, It'salltold in MY

of “Big Pay Facts.”” today. This does not obligate
you—:a d:{t r?:ht now! e ot a Cagrrup:ndmgc Sch
o Electrical School
H.C.Lewis,Pres.,Est. 1899

500 8. Paulina St., Dept. 19-93 « Chicago

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

Wil HelpYou to|:

3 Quicklyin a
Bi¢ Paying Jo

You can have unlimited rewards and Big Pay possibilities—carry-
ing salaries ranging from $60 a week and up! Rightnow big electrical jobs are
going begging, Coyne Electrical Experts with
12 weeks’ training are in demand—and the
need for new fellows like you grows every day.

'Get Into

' MAIL COUPON AT RIGHT ~ QUICK

That brings you my big book free and complete information. It costs
me$1.00—it costs younothing, Learn why Coyne training is endorsed by
80 many large electrical concerns—what its reputation of 80 years’
standing means to the electrical field, and best of all, why the word

Coyne opens thedoor quick to real jobs that lead to %ﬂEei ?)10 3&0

PsycHOLOGY

J ELECTRICITY

Where Experts Make $60 to $200 a WeekR |

You Learn-By-Doing

Books At Coyne, Elec-
Not tricity will fas-
cinate you.Youworkonreal plant
sized machinery—notdu es or
:ﬁl. Buton the samekind of ma-

nery you will work on when

&&dmmmmnﬂh

I will Train You

by Actual Work

/N

YOU CAN MAKE GOOD,TOO

Never mind—don’t hesitate because you lack expe-

rience—oradvanced education. They bar no one atCoyne, Coyne

accepts you because you want big pay. Coyne trains you to

Eet it quick. Coyne fits you for big jobs after graduation and
elps you for life at your work in the field.

Earn WhileYou Learn

If you should need part time work, I'll assist you in
ng it. Then, in 12 brief weeks in the t roaring shops of
yne, I'll train you as you never dreamed you could be trained.

My Latest Methods Will Fascinate You

Idon’tmakeyou amere ‘‘paper’’ electrician. Itrain
you by practice on our mammoth outlay of actual equipment.
train youin housewiring by having you do it exactly as it is done

, outside—not just by readi boutit. The D

) plies toarma-
ture winding, power plant operating, motor installations, auto-
motive work and hundreds of electrical jobs. That’s why wecan
train you to become an ELECTRICAL EXPERT.

Send for FREE BooR

F-_------_-—-_--

H. C. LEWIS, President

COYNE ELECTRICAL SCHOOL, Dept. 19-93
500 S. Paulina St., Chicago, Il

Dear Mr. Lewis: Without obligation send me your big free
catalog and all details of Free EmfloymentService. o
and Automotive Courses that are included and how many

‘earn while learning." I understand I will not be bothered
by any salesman,

- Address. .....o...

PR R R R

.......State......u...
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For Taking Pictures
We Furnish Camera and Teach You How

full time.

fessional

Would yon
Cameraman?

The work of the
Photographer is
flled with inter-
esting variety.
Mail the coupon
and sec how easi-
ly you cam get
into this wonder-
ful profession.

cinating work, and the pay is big.

like

Men and women everywhere!
Make big money in spare or
Read about today’s
golden opportunities

Photography.
how you can get started in any
branch of this fascinating work
without ~ previous

in Pro-
Read

experience.

iz : =

It is thrilling, fas-

AKE money in your spare
time—step into an attrac-
tive position—or start

your own business.

Which of these opportunities do
you want? Which of the hun-
dreds of wonderful openinfs in
Elzi(%fessional Photography will y

Would
come a

and

Motion Picture
Operating and
Projection

ou like to be-

otion Picture
Operator ? Salaries are
hours short.
Motion Picture Houses
Vaudeville The-

high and

ou atres offer attractive

Turn Spare Hours into -
Dollars

Wherever you live, all around
you are opportunities to make
money with your camera. You
can do it in your spare time.
Enjoy an extra income from one

positions. Other op- P A
! ortunities, too. Send of the most fascinating hobbies
Even though you have never lfl’c:ir full ',information in the world.

taken a picture before, you can
quickly qualify. You can earn a
splendid income as a Portrait
Photographer, a Commerical and
Advertising Photographer, a Mo-
tion Picture Photographer, a

explaining how Y‘:u
can learn in spare time
at home. Also remark-
able offer of Free Pro-
jector to

ive you
practical trnfninz.

Opportunities! Opportunities!
Opportunities! Waiting for you,
calling for you, holding out golden
rewards for you. Never were
there so many, such big jobs in

News Photographer. Choose the
work you like best; here is your
chance to combine real pleasure
with profit.

Pick Your Place

How would you like to be on the staff of one of
the big motion picture companies—the man be-
hind the camera who “shoots” the scenes? The

eraman is the very keystone of the whole
motion picture industry. Every picture made
depends upon his skill. No wonder he is

: pa?d from $50 to $250 a week and even as high

as $500 a week. Could you imagine a more
profitable or interesting career?
Or will you take your place in Advertising
Photography, one of the fastest growing and
most profitable fields, where you can earn a
handsome income making Photographic illustra-
tions for the thousands of advertisements that
appear in the magazines and newspapers?
Do you want to become a Portrait Photographer.
with an artistic studio for your workshop, and
the celebrities of society, the stage, civic and
commercial life for the subjects of your camera ?
Do you.like excitement, thrills, activity? Then
News Photography wants you to photograph the
interesting events of the day for the rest of the
world to see. ) i
Do you like scientific subjects, natural history,
travel, outdoor life? Photography offers you
just the occupation you want.

ow would you like to have a business in Com-
mercial Photo Finishing? You can start it
right in your own neighborhood, in your spare
time if you desire. More and more amateurs
are taking, up pbotography, producing a tre-
mendous volume of flm, which they will pay
you to develop and print.

NEW YORK INSTITUTE OF PHOTOGRAPHY
10 West 33rd St,, Dept. 75, New York, N. Y.

Photography.

Learn at Home or in Our Studios

Trained Photographers are in demand every-
where. Now 1s the time to fit yourself for
this great, fast growing profession. You can
learn at home in your spare time, or you can
getdyour training in our famous New York
tudios.

CAMERA GIVEN

Your choice of professional Motion Picture
Camera or professional View Camera. Mail
coupon for full details of amazing offer.

EMPLOYMENT SERVICE Titheut

As soon as you are ready for a position, our
Employment Service is at your disposal, free.
It is in touch with the big studios everywhere.

A studio of your own, or a good-paying
position! You can earn a 1
comeanywhereasa Portrait Photographer.

ndsome in-

What others
are doing

- "1 have just looked ever
I

the figures of my first
ear's business and ean
‘ul nothing but gratifica-

I
my -elmr" MralﬁtAElll:
SHUTER, Brookiyn, N.Y.

“Before  finishing m
course | made X
w| my camera In the
pleture business to buy

an  automeblile!
Now | drive my own car
and have made pletures
for almest every faml
in this _community.’—
ELBERY HUTSELL,
Sanferd, Tonn.

“It glves me .
i 'lo e great pleas

r em-
loyment department fer
placing me in' my pressst

ace  of employmont.
here Is a chance for
premotion in which | ex-
pect to make great head-
way.”—C. A. HARR
SON, New Yerk City.
‘I have made a conmec-
tlen as Cameraman with
Pletures

of Mo-

8

It is constantly placing men and women in fine or it toe a week
positions, Hurry, and get ready for YOUR L 5 starter,
opportunity. COMBE, , New

wesos s FREE,

Get the facts TODAY
about Professional
Photography. See what
others are doing, and
what it offers YOU. A
handsome illustrated
book and list of posi-
tions will be sent to
you without cost or
obligation. Simply
mail the coupon or
write at once.

Pleasce use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisera.

Name..eeersosveresessas

K
Q.
E‘
.
H
H
H
H
.
H

Cityieecenceaanecnananens

3 O Check here if interested 4n Motion Picture
= Operating and Projection.

MAIL THIS COUPON
New York Institute of Photography
Dept. 7.
10 West 33rd St, New York, N. Y.
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What Do

You Thilnk

PsvcHOLOGY

» % JOURSELF?

Robert Engler

ELL what you think of yourself and no one will
need ask what other men think of you. It is a
law of nature that men will think of you what
you honestly think of yourself. The inner thought be-
comes the outward man. Some men think themselves
stronger than this law. But nature usually triumphs.
From your youth you have heard it said that as a
man thinketh in his heart so is he. You have also, per-
haps, heard this called.religious tomfoolery. But re-
search of modern psychology proves this to be a fact
scientifically founded. Carrying the thought a step
further, as a man thinketh in his-heart so he becomes.
Beware of thoughts. What you think today you will
be tomorrow. You have within you the power of a
god to -think yourself unto heaven. You have also
within you the power of a demon to think.yourself into
a living hell. :
' Think that your best friend will die tomorrow.
Think that you will lose all your earthly possessions.

Think that your remaining friends will desert you.
Think, that poverty-stricken and in rags, you will die
in the. gutter. Can you conceive of a worse hell than
these thoughts erush down upon you? The power of
thought is a Demon of Despair. He should be bound
with mental hoops of steel.

To be happy think happy thoughts. To be successful
think thoughts of success. To do large and generous
things think large and generous thoughts.

Think that tomorrow you will inherit a million dol-
lars. Think that you will realize your fondest earthly
dreams. Think that you will roam to Rome. Think -
that you may.sit atop the Alps, dangling your feet over
miles of sheer space. Think that the one dearest to you
travels hand in hand with you. Picture yourself sail-
ing the seven seas. Look out upon a streteh of un-
harried years before you. Think that sunny days and
starlit nights guide you along a happy way that leads
on into a blessed-beyond. The power of thought is an
Angel of light and merecy. Lend the Angel wings to
bear you 1\1eavenward.
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IN firing Jones, the Boss doesn’t know
it but he’s letting the firm losea man
who could be one of its very best. Jones
doesn’t know, either, why Something
has always held him back—made him
listless—dulled the keen edge of his
brain and ability. For the insidious
part about faulty lubrication is that only
a few of its victims realize when it has
a hold on them.

““Average’’ Present-Day
Mode of Living Causes It

Few people realize that at least 9 out
of every 10 people are being handicapped
by faulty lubrication in greater or
lesser degree. And it isn’t their own
fault at all. It is the average present-
day mode of living. Up just in time to
get to the office; foods of exactly the
same sort that were eaten back in the
days when everybody lived a more
active outdoor life; crouching inactively
over a desk or counter more than half
of our waking hours; evenings at home
before the radio or spent in other
equally inactive pursuits. No wonder
the poison-destroying mechanism of
the body breaks down under the pres-
sure! No wonder the condition gradually
grows worse instead of better when tem-
porary relief is sought instead of perman-
ent removal of the cause!

You’ll ENJOY Every Mouthful!

America’s oldest food, the aristo-

- cratic, delicious pecan nut—in a new
form that makes it one of modern
civilization’s greatest discoveries!

By a remarkable new in-

Pecano!

Pecano Manufacturing Co., Manheim

A A7
- =he doesn't know it-but 4
‘ Fa }llt)f
Lubrication
- Is fo Blame

vention, the nut which is richest in
delicious, flavory oil (the pecan nut
contains 68%, natural nut oil) is literally
pulverized. It is powdered so finely
that it needs no chewing, actually melts
in your mouth—releases every single
particle of the oil for instant lubrication
of your entire system. Proper and
natural lubrication instead of temporary
medicated lubrication—Nature's own
way of eliminating the system’s poisons
and the symptoms which follow this
form of poisoning as soon as it becomes
chronic: sick headaches, mental dullness;
depression, irritability, hardening of the
arteries, and the other signs of vanishing
Kouth and a system gradually breaking
own.

Eat It Any One Of Many Ways

Eat three tablespoonfuls of Pecano in one
form or another every day! Eat it in the
marvelous tasty form in which it comes
from the can, or eat it with other foods, as
you prefer. It is splendid \with fruit salad
and 1n a thousand other ways—no matter
in what form it is eaten, it provides ample,
perfectly natural, and permanent lubrnica-
tion for the whole system.

Amazing Energy Food

The energy value of Pecano is four times
greater than that of the choicest cuts of
meat—greater than that of any other food.
Its proteins are complete proteins, containing,
in Nature’s purest, sweetest form, the same
food elements that are found in eggs, meat,
milk, cheese, etc.

Eat Pecano instead of one of the protein
dishes you now eat, or in addition to these
dishes, as you prefer—in either case you
will notice its beneficial effects almost
instantly.

Send $1 today for introductory package of
Pecano (8 ounces). With it you will
receive, Free, a new booklet on ‘“The
Miracle Food,"" containing the most valuable
scientific information on your health and
on how to keep fit, young and full of vitality.
Use coupon below and mail it now, with a
dollar. Increasing thousands are learning
this easy and pleasant way to keep cone
stantly in their prime—don't let others
oustrip you! Mail coupon below, NOW

LocalRepresent;ztivea’ Oppértum’ty

Men or women with s

time can build up a profitable

=y

The
T WY ApRACLE
FooD

= ]
, Penna., U.S.A. | IS,

business .'l.\tl.d‘l_ldl:. an
Write for details, recipes for delicious
r———--_-------—-v———--—-__-
5 PECANO MANUFACTURING CO., Dept.PS. 1-9 =
Manheim, Penna., U. S.

Genlemen: ;:ncloseds please ﬁngogl for which ‘s::d
me, postpaid, your 8-ounce introductory pac!
of Pepéa,ngm with free copy of ‘‘The Miracle Foo<f3

City.....

distributing Pecano in own
eon-tand‘ rep: thelr ord
'ecano dishes, otc.

Pleare use coupen or mention PSYCHOLOGY MAGAZINE when you write advertisers!



e\

""'l
l..\t

A Chat With the Editor

Henry Knight Miller

Rationalization of JLife

situations rationally. His behavior is

largely conditioned by emotion, habit,
prejudice and custom. It is only an occasional
individual who trains himself to face each situa-
tion frankly and rationalize it. We here use
“rationalize” in its broader sense rather than in
the restricted usage accorded by academic psy-
chologists. To the latter, thru the error of some
early writer whom all later scholars have fol-
lowed like sheep, “rationalize’” means, in techni-
cal usage, to seek irrational escape from an un-
pleasant situation, a flight thru fantasy from
reality.

‘We prefer to use the English language in its
obvious meaning and let ‘‘rationalize” signify
what the word clearly connotes: making a situa-
tional rational, subjecting it to the discipline of
reason.

How much of your life is conditioned by rea-
son? Let us take stock. You are Protestant or
Catholic, Republican or Democrat, a woman-
hater, a disliker of children. Why?

’ I \HE average person fails to react to life’s

WHY ARE You WHAT You ARE?P

OUR religion and politics are doubtless de-

termined primarily by accident of birth. If
your parents had belonged to the opposite faith
or party you doubtless would have followed suit.
Probably your adherence to neither would stand
the test of critical reason. You would have to
admit, if pressed too hard, that your loyalty is
largely conditioned by sentiment, emotion and
habit. Millions on both sides voted in the recent
election whose opinions on the issues involved
coincided with the position of the party against
which they voted. Their vote was dictated by
“party loyalty,” i.e. habit, ecmotion and senti-
ment rather than reason.

Why are you a woman-hater? It will prob-
ably be found that in early adolescence there
was some woman who disappointed you. Reason
would convince you that because one woman was
unkind or untrue it does not follow that all
women are to be hated. Your attitude is con-
ditioned by emotion, fixed by habit, rather than
reason.

MoraLITY AND REASON

S not the cause of your dislike of children a

subconscious emotional resentment at the
thought that you had been doomed to bachelor-
hood by your own attitude toward women. You
realize you can have no children of your own and
therefore unconsciously are annoyed at the chil-
dren of men more fortunate.

These are just a few examples of ten thousand
situations in which our behavior is conditioned
otherwise than by reason.

Primitive morality had little to do with
reason. In savage tribes it consisted entirely of
a set of tribal customs and taboos. In certain
tribes it was immoral for a widow to marry. In
others she must marry her husband’s eldest
brother. Some tribes punished with death sexual
indiscretion upon the part of an unmarried
female but looked with indulgence upon in-
fidelity after her marriage. In other tribes the
reverse was the law. The penalty of tribe ven-
geance fell only upon the unfaithful wife. In
some tribes the man was allowed more than one
wife, but for the woman to have more than one
husband would be revolting and immoral. In
others the woman had, and still has, more than
one husband, but the male with more than one
wife would be banished as immoral.

In some cases stealing is punishable by death.
In others stealing is considered a mark of
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cleverness, but to eat from a dish the chief had
used would be cause for instant death. In other
tribes murder is not considered an offense, but to
offend the tribal gods or spirits in any of an in-
numerable number of ways would mean expul-
sion or other severe penalties.

Conventional morality of civilization has
largely consisted of similar adherence to external
standards, prejudices and taboos. Blind sub-
servience to certain dictated standards has
entitled a man or woman to being classed as
moral, while the individual who has dared to
defy the mob standards in an effort to think out
some more sincere and rational standard for his
own life has been called immoral. But one
school of ethies has substituted reason for tradi-
tion, i. e., the Utilitarian. This school considers
an act right or wrong thru considering its conse-
quences. If any certain act results in happiness
for all concerned it is right. If it results in more
unhappiness either for the individual or for
others, then it is wrong. At least this school has
the virtue of forcing men to use their reason, to
weigh and balance between conflicting interests
and, if they are intellectually honest, to choose
in terms not only of their own welfare but that
of all others concerned. According to conven-
tional standards a Utilitarian may be more moral
or less moral. At any rate his behavior is diec-
tated not by fear or prejudice but by judgment.
He is not a cringing slave to external standards
but a freeman who dares to face life and act
upon what seems right and good. If he does not
love the good as he sees it, and follow truth,
Justice and merey he is no true disciple of Utili-
tarian ideals.

RemoviNG “CoMPLEXES”

VERY situation of life is subject to rationali-
&« zation. This is the object of psycho-analysis.
The subconscious is explored with a view to lo-
cating buried complexes, experiences with un-
pleasant associations and unconscious repres-
sions, with a view to bringing all submerged
negative conditions into the field of consciousness
where they can be subjected to the light of
reason, their inverted energies released, and the
patient harmoniously adjusted to life.
Much of what the psycho-analyst does for his
patient the student of psychology can, thru in-

thru forming the habit of facing every situation
rationally, prevent formation of the complexes
which create the neurotie.

A man once came to me who had previously
lost a million dollars over night and had been
left with two hundred thousand dollars of debt.
Many a man in such a situation has killed him-
self or given up the struggle and become a
vagrant. But this man, aided by his study of
psychology, faced the situation and rationalized
it. He said: “I am still young. I am a compe-
‘tent specialist in my field. This failure was due
to factors for the most part beyond my control.
‘Whatever part was my fault, I can profit by my
mistakes and build henceforth on a more sure
foundation.” And that man climbed to an
important position in the industrial world.

Way D I FanL?

ACE every situation bravely. Subject it to

the white light of rational investigation.
‘Why did I fail? If the fault was mine, just how
can I correct my shortcomings so as to be more
successful hereafter? If the fault was in no way
mine, how can the external conditions be
mastered so they will work for, rather than
against me? It must be recognized that the same
law which will destroy those who fail to conform
to it, aids those who work in harmony with it.
Life on this planet would be impossible without
the law of gravity, but those who ignore that law
meet certain death and destruction.

A man came to me recently who had been
guilty of a slight wrong. The next day he and
his cousin were caught in a torrent and the
cousin drowned. This man was an ardent but
unintelligent churchman. and conceived the idea
that God had brought this disaster upon him as
a punishment for his wrongdoing. He became
obsessed with this idea and his reason was in
danger. IIe did not stop to rationalize the situa-
tion. A God who would murder an innocent
man who had done no wrong. because of a minor
error upon the part of another man. would be a
monster of intolerable injustice. He would be
not God, but Devil. Hence since belief in the
goodness and justice of God is the cornerstone of
all Christian dogma, there could have been no
connection between these two events. and the
mind of the religious fanatic should be freed

telligent application, do for himself. He can, from this ncurotic self-condemnation by the
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simple process of rationalization. But he pre-
ferred to react emotionally, and seemed to get a
morbid delight out of his irrational spasms of
self-condemnation as do the fanatics who torture
themselves with horrible forms of self-mutilation
in India and elsewhere.

EmorioNAL Spasms Hurt NoNE
BuT YOURSELF

OU are called down by the boss for chronie

carelessness in your work and told you must
do better or lose your job. You react emotion-
ally. You spend days in fruitless repetition of
cutting retorts you might have made but had
neither the courage nor presence of mind to
utter. By a flight of fancy you escape the
rational contemplation of reality and save your
sense of injured self-esteem by picturing your-
self squelching the boss. “If you knew as much
about this business as I do you would not talk
that way. While you are loafing in Newport and
Palm Beach we poor devils are slaving here to
make money for you to waste. A man gets no
thanks for what he does for you. And besides,
look at the stupid bungler you put over us as
superintendent. Put a man who knows some-
thing in his place and things will go better. No
wonder there are communists, socialists and an-
archists. You are making them. It is all your
fault, and that of others like you.” At night you
dream of exercising with a punching bag which
looks like your boss’s head. You attend radical
meetings and hear the abuses of capitalists con-
demned and dream of an economic Utopia. You
become sullen and even more inefficient in your
work, and are finally discharged. It never occurs
to you that you are at fault. Everyone is against
you. There is no justice. A good man is not
appreciated. But your emotional spasms do not
get you anywhere. They do not put money in
the bank, food in the pantry, nor a car in your
garage.

If you had acted rationally instead of emo-
tionally to the boss’s call-down you would have
said, “He is right; I have been careless. A busi-
ness cannot prosper if the work is not properly

done. I will be careful, do my best, keep my
mind on the work, and let the boss know that
there is one man who is really conscientious,
honest, accurate and loyal.” Your work would
then have been a joy. You would have been an
asset to the company, and promotion would
doubtless have rewarded your efforts. There is
always room at the top for the man who thinks
and does his daily task with a sense of enthusias-
tic loyalty and faithful intelligence.

I know a man whose wife left him for another
man whom he could have hired for an office boy.
He had accepted the wife-robber as a friend,
loved and trusted. The weakness of his wife’s
love, the treachery of his supposed friend, over-
whelmed him. He reacted emotionally, became
morbid, tried to drown his sorrows in drink,
neglected his work, hated life, cursed God and
died. ‘

Another man rationalized a similar ecircum-
stance. He refused to become emotional. Per-
haps it was all for the best. His marriage had
been a mistake in the first place, he reasoned. If
his wife no longer loved him, why should he
waste his precious years with a woman faithless
to love? If she loved another man and he her,
why should he stand in the- way of their gamble
for happiness? And besides, there are hundreds
of thousands of lovely girls who would gladly
reciprocate his love and perhaps lead him to
heights of happiness such as he had never before
known. So why not face the situation rationally
rather than emotionally ?

THE WAY T0 VICTORY

HATEVER your present problem, my

friend, if you will face it bravely and
rationalize it, there is a bright side, a solution, a
way out, which leadeth to victory. Most of life’s
misery and failure is due to meeting life’s prob-
lems with negative emotionalism. Make your
mind, imagination, will, sense of humor, supreme
over your emotions. Look every situation
straight in the face. Think it thru. Laugh at
it. Behold the rational solution. Face the fu-
ture. Give the battle ery of victory, and life
triumphant will be yours.
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OR many years we have been taught to look upon
life as a battle, and ourselves as fighters therein.
‘We have carried this idea into our religion and
our commerce. On Sunday we go to church and sing:
“Fight the Good Fight with All Thy Might!’ and on
Monday go out to make our customers buy what we
have to sell, whether they need or want it or not. We
fight to live longer, fight for wealth, fight for position,
fight disease, fight cold, fight heat,

fight this,

- PUBLIC LIBRARY

431222 A

ASTOR, LENOX AND
TILDEN FOUNDATIONS

igha 19:9\1.

To Becéme the
Thinker and

the Builder
of the Future

that and the other thing!

An interesting thing
about the fighter is that he
always gets ““licked!”’
Somewhere down the jour-
ney of life he meets other
fighters, younger, stronger.
cleverer, harder-hitting.
He always gets licked. For
years he may maintain his
ascendency as a fighter,
but in the end he must knuckle down to a
greater than himself. The whole tenor of
the fighter’s life is destructive, and finally
he sucecumbs to the same weapon he used.
He must either buy himself off by some
kind of compromise with other fighters or
go under.

The newer psychology is teaching a better plan, one
which for want of a better name we may call active non-
resistance. This recognizes that for the present we
may have to fight sometimes—but it is gradually taking
the emphasis from the idea of belligerency and destrue-
tiveness, and putting it in a better quarter—on under-
standing and constructiveness.

A while ago the best salesman was the one who sold
the most goods—regardless! There remain a few sales-
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systems that still try to operate on that basis. But
“the wiser salesman is he who sees that his own. welfare .

is inextricably bound up in the welfare of his custom- ,"

ers, and that to sell goods to a man who does not need
and cannot use them, is of the nature of suicide, be-
cause it must redound to his own undoing.  He cannot
keep on doing it; there can be very little répeat business
on such a basis. Yet up until yesterday we knew no
better way. The -thing was to unload the goods, and
men lay awake nights devising clever schemes for bril-
liant salesmen to “put over” on their prospects. De-
“structiveness, pure and simple!.

A man told mé one day that the picture of Christ he
liked best was the one in which he picked up a rope’s
end and drove the folk out of the Temple because they
had brought their business into it. Out of the whole
wonderful record of the life of him who came bringing
peace and good-will to men, he could only see the single,
isolated case of righteous: indignation !

‘Who shall say the price the world has paid and must
still pay for hugging to its bosom this idea of com-
bativeness? How slow and tedious a thing it is to turn
from such an ingrained characteristic as this to the
better way!

There is a better way. A few men have always . known
it, but today there is such a searchl_ng for it, such a
turning away from old and outworn and no longer
good-enough methods as never beforé was known. Men
are learning to go to the fountain-head of all supply
instead of organizing campaigns to take what they
want from others. The fighter—who is a fighter only—
has fallen upon evil days!

It may be true, as we-are sometimes warned, that
fundamentally human nature is as it has always been.
At any rate, then, we are coming to put more stress;

The fighter is always vanquished.

PsycHOLOGY -

and to devote more attention to things constructive and
positive than to those destructive and negative, than
our fathers did. We pray less that God may be pleased
to save our souls, and we contribute more of time and
money to the end that the hospital for erippled chil-
dren may not be handicapped in its operation. There
is a'lot less of hell-fire, and a lot more of the God who
is love.

Is it hard to believe this? Is there doubt about the
working of the better way? It is going on all around us
today. People are learning constructive thinking,
after which constructive doing follows as naturally as
day follows night. Life can be a grinding struggle or
fight, or an intelligent, persistent effort toward the
things desired—as we will.

In the very nature of things the latter method stands

-immeasurably above the other, both as a method and

as a result-getter. Many a man has realized his ambi-
tion only when he has stopped fighting for it, and
learned to open himself wide for the entrance of that
for which he had thought he must strive and battle,
tooth and nail, giving and receiving blow and thrust.

Not the easiest lesson to learn—to “‘stand still and see -

the wonders. . . .”

A gallant figure, the Fighter, with dented armor and
torn colors. A Figure of the Past! He stands for the
primitive in man. His place will be taken by one with-
out sword or armor or
shield, a far mightier fig-
ure—The Thinker, the R
Builder. :
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What Are You Going
to Do with the y\@W YEAR?

o’ I \HE old door of 1928 is about to close. The new
door of 1929 is about to open. If it has “Oppor-
tunity”’ written on one side, it has “Responsibility”

written on the other side. Pausing to lament over the
opportunities and privileges of the past will be in-
jurious to the interests and values of the future.

The thing to do is to try for another opportunity,
for there are as many fish in the sea as were ever
caught. There are no birds in the last year’s nest, but
every spring there are new members of the feathered
tribe. The philosophy of psychology is, “the best is
yet to be.”

The future is the heritage of the man of faith, for, as
Tolstoy says, “Faith is the force of life.” After all, we
have but made the foothills, and the distant peaks chal-
lenge and beckon. The coming year is a gift to opti-
mists, pioneers, road-makers and pathfinders. We are
to “rise on stepping-stones of our dead selves to higher
things.”

When the Romans chose the double-faced Janus as
the guardian of that day, because he watched over the
beginnings of everything, they chose an apt symbol.

Even the most light-hearted must reflect at such
times, and the effect of reflection is usually salutary.
The want of reflection is characteristic of many, and
it is well that there sometimes comes a break in the
busy affairs of life.

There is no year to be lost. It was said of a certain
Frenchman that “he lost an hour every morning, and
then spent the rest of the day trying to catch up with
it.” It is folly to persuade ourselves that we have
more years than we need. We have not one second too
much—but we have enough to - fulfill a purpose.
*“Millions of money for a moment of time,” eried Queen
Elizabeth, at the last, after sixty years on the throne.

Happy are they who realize the importance of time
before it is too late, and resolve to put out of life all
that robs it of its value and usefulness, its permanence,
stability and power.

But we cannot afford to look over the past year for
any other purpose than to forget and to profit by the
mistakes that we have made. Qur faces should be set

By
G. Arthur Gayer

forward. Some are so exultingly satisfied with the past
year that they are continually looking back over it
rather than looking forward to pursue other and more
important tasks. We can no more afford to look back-
ward than a farmer can as he plows his furrow.

What we need for 1929 is a New Purpose. A
purposeless life is as a boat without a rudder. We
cannot expeet to go where we should go if we have no
aim in view. Every one should be guided by a purpose.
The broader this life purpose is, the better. Some have
no other desire for their lives than pleasure. However
honorable that may be, let us not put that as our life
purpose.

A certain modern rich man put his life purpose in
these words, “I have as the general purpose of my life
to be of service to the world, and under that purpose
I want to love and care for my family, love and live be-
fore the world so as to help and never hinder its prog-
ress and betterment, and only incidentally make money
for personal expenses and gifts to others less fortunate.”
If we had a purpose like this, perhaps the world would

- remember that we had lived and would miss us when

we were gone.

Let us plan to go on in mental, moral and physical
life to better things in the year that is before us. Leav-
ing the rudimentary principles of psychology, let us go
on to perfection. That does not mean that we are to
forsake or to forget these first principles, but that we
are to leave them as a plant leaves its roots, piercing
the earth-crust, growing upward to blossoming and
fruit-bearing. We are to leave the rudiments of psy-
chology just as an educated person leaves his A B (s,
passing on from the alphabet to its uses and practical
application.

Every thinker regrets that his progress has been so
slow. Especially as the old year closes does this thought
bear down upon him. But somchow we feel that the
New Year gives opportunity for a new start,

Every January is the world made new.
year is new opportunity.

Our new

(Continucd on paye i7)
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NSURANCE statisties show
I that there are over three
million people on America’s
sick list all the time. Naturally
millions do not report their ill-
ness unless very sick. There is
no way of knowing just how
- many people are more or less in-
capacitated in one way or an-
other. A recent canvass of a
number of prominent physicians
revealed the deplorable fact that
not more than seven per cent going up and down the
streets in any city, evidence signs of perfect health.
All of these doctors admitted that it -vould be difficult
to find more than two persons out of every hundred
without some trace of physical, mental or emotional
debility.

Has medicine helped or hindered the progress of the
human race toward health and longer life? Smallpox,
typhoid, diphtheria, yellow-fever and a score of other
contagious diseases are well-nigh banished. That fact
is taken for granted. No argument is necessary to
prove the value of preventive measures where the ques-
tions of sanitation and cleanliness enter. But the ques-
tion of vital importance to all the world is this, does
medicine cure anybody? Does it help or hinder in the
healing processes? .

The facts that millions are sick, always sick ; that the
hospitals are full to overflowing; that every doctor ca-
pable of getting any noteworthy results and bold enough
to let his ability be known, has all he can do; the fact
that there are seyeral opposing medieal theories of
healing and divers schools of healing, all getting about
equal results or lack of results—proves, or should prove
to all thinking people——that there is something vitally
lacking and fundamentally wrong in the science and
practice of modern medicine.

The United States Government prevents by law the
advertising of nostrums and drugs that “cure.” The
American Medical Association would at once take
action against any physician belonging to that body

and of help.

Three mallion Awmericans are on the
sick list all the time.
seven per cent have perfect health—

Dy, Kelley sounds a note of warning,

It is as easy to get the habit of health
as the habit of sickness.

Healthy minds make healthy bodies.
Healthy men, women and clildren make
a Healthy Nation!

PsycHOLOGY

Million Gy ick

Be Cured—

If They Will Have a Common-
Sense Attitude Towards Health

who was foolish enough to claim -
that he had a medicine that
would cure anything. Drugs do
not cure. Drugs may be used as
palliatives to relieve distress; to
disinfect, purify, cleanse. The
same as soap and water helps to
wash the dirt from hands or
face. Surgery may remove a
foreign growth or other: strict-
ures from the body, but surgery
does not heal. No surgeon of
the day would expose his intelligence and veracity to
question by boasting that his surgery cured anybody.

The laity should realize that it is nature, and nature
only, that does the healing. We may help nature by
removing impurities, by setting the broken bone, by
binding the wound. We may assist by setting the
mind at ease, making the patient comfortable, hopeful
and happy. Hewever, there are certain demands
made by nature on the individual which must be met,
or the patient will not get well. Everyone in quest of
health, or who values health, should learn these require-
ments as a matter of health insurance.

Health is the most valuable thing in the world. Few
who are well realize this fact. Not until one is sick
does one appreciate the blessing and value of health.
But when sickness overtakes us, a howl goes up. “What
have I done to warrant this punishment?’ ‘“Why
should God forsake me thus?”’ ‘““What dose of pills will
set me right overnight

The problem of health can be easily solved once its
value is fully realized.

Health is the natural, normal result of right thinking
and right living. No one need be sick. All can be
well. Sickness is not something that is thrust on us by
the gods or the devil, or by germs or other dire influ-
ences outside of ourselves. Sickness, disease, ill-health,
pain and suffering result as a logical and natural conse-
quent of wrong thinking and wrong living. There is no
other cause of ill-health, sickness or disease.

A recent psychological re- (Continued on page 40)

Not more than
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< Mind That Made
Yvory J oap

In an I'nterview with

:7. george ﬁederick

Col. William Cooper Procter Qutlines

His Theory of Industrial
and Commercial Psychology

r I N\HERE is a phrase
which, if live
American busi-

ness. men had a chance
to vote on, they would
unanimously select as
the greatest ‘“bromide”
in American . economic
life. It is—"“My business
1s different.’”’ Alert
American men want to
turn the hose on any
man who utters it—or
fry him in oil. Their
teeth grind whenever
they hear it, for all the
“stick-in-the-muds,” the
stand-patters and ob-
structionists in the path
of progress have used it
for generations as their
pitiful shield against
new ideas and change.
Fortunately a great
number. of these “guar-
dians of good-enough”
have been shaken from
their perches by the
after-war business
pressure.

The new day calls for
men who do what has
never been done before; who break down the traditions
and the barriers surrounding business, and who per-
sist in finding a way to do what they see should be
done, even if their own closest advisers cannot see a
pathway. These men set new marks for industry,

CoL. WiLLIAM CoOPER PROCTER

blaze new trails of prog-
ress and change our
whole outlook and atti-
tude toward business.

Such a man is Col.
William Cooper Procter,
head of the famous firm
of Procter and Gamble,
makers of Ivory Soap
and “Crisco.” He is the
new American type of
employer who is giving
America a name thruout
the world as a maker of
good relations and
mutual welfare between
capital and labor. No
man except Henry Ford
has done more striking
things to change the
old day of labor into the
new. And, make no
mistake, this is a feat re-
quiring real economic
statesmanship, for it is
fraught with many pit-
falls and difficulties.

Anyone who has it
can give money away,
but only an economic
genius can evolve new
principles and make
them work in an everyday program.

You can’t tell Col. Procter from his own workmen,
ofttimes. In fact, more than once he has been mistaken
for a chauffeur or workman. And why not?! He was
no sooner out of Princeton, in 1885, when he went into




the factory his father founded in 1837 and began to
work as a soap boiler. Nor was it the mere “democratic
gesture” which many rich men’s sons make for a few
weeks. He was out to learn the soap business from the
bottom up, and no nonsense. Old workmen there recall
with chuckles how young Procter sat up all night
watching his first kettle of soap. Nor did he step out of
his work-clothes at noon and drive a fast-racing car to
a luxurious club for lunch. He squatted on the floor
with the other workmen and ate a cold lunch brought
from his home.
Col. Procter from the start took his job with athletic
zest. IHe made his work and his play one with the
 workmen, and put in more hours than any of them—
twelve to sixteen hours daily, ofttimes—and then sat at
home absorbing more soap-making wisdom from his
father, William A. Procter. On the company’s athletic
field he astonished the workers with his puzawess at
games, learned at college. At football, tennis, baseball,
he was a whirlwind, and in ball-throwing they say he
neared the world record. Today, at golf, he is a fiend
for speed. Half a dozen years ago he astounded friends
on a course by playing
ninety-one holes in a day "

n
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starting back after midnight over the same snow-
blocked route. Gov. Cox often relates the incident with
wonder at such a man.

Col. Procter, it is thus clear, is a Spartan who drills
himself with the military precision he loves; and like
the military men of fame he admires, he takes care to
learn from his mistakes. The most remarkable business
developments which he has put in force are those which
have come out of his post-war experience. Suddenly,
almost overnight, a terrific drop in values came, prob-
ably the most devastating shift in prices that America
has ever known. Hit, like many other large firms, by
the swift drop in prices after the war, and suffering an
inventory loss of a great many millions of dollars, Col.
Procter did a vast deal of fundamental thinking, as he
saw so many of his millions vanish. He determined to
do the impossible: to iron out the seasonal fluctuation
in employment and the speculative situation on which
it was based. He announced that he would guarantee
his workmen a forty-cight week per year employment ;
an absolutely revolutionary thing. Always during all
the ages that capital has employed labor, no workman
knew when he would be
laid off. Living on a

—twenty-five miles of
walking! “He doesn’t
walk, he runs!’ say the
caddies, ruefully.

The only man I recall
like him is T. Coleman
duPont. What a pair of
super-Americans these
men are! Ever in motion,
ever straining forward to
some new accomplish-
ment, these perfect proto-
types of American “men
of action” have each in
their way made Ameri-
can industrial history.
They erack precedent con-
temptuously, like an egg-
shell, and are mnever
finished. They astound
the staid business world
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%ridge onghts

By Arthur Stringer

LACK on the rain-swept harbor hung the night,
But thru the darkness, lamp by valiant lamp,
We saw the spectral glow where ran the bridge,
From gloom-encompassed mainland on to dim
Imagined mainland even more remote.
The lordly bridge of granite and of steel
We could not see, but light by serried light
We knew it lived and arched the emptiness.

And so it is with each faint gleam that man
Has known and nursed. Companioned by its kind,
There, light by light, across the frustrate tides ago.
And o'er the undeciphered gloom they swing.

The towers of granite and the paths of steel

Our eyes have not beheld; but still we know

That out from mainland unto mainland swings
And stands and waits some Undiscovered Bridge.

narrow margin of subsis-
tence, workmen have re-
signed themselves to shut-
downs on the one hand
and night shifts on the
other hand.

“The tops of the peaks
of our business curve
have been shoveled down
to fill up the valleys,”
says Col. Procter, “and
the sales curves show only
a few hills and declivities
instead of the mountains
and gorges of a few years
It started with an
idea that came to me one
day, that since people use
soap steadily thruout the
year, there was no reason
why we should not manu-

with their jousts with
change. Col. Procter has
almost an obsession for outdoors. He won't wear an
overcoat or a hat, and he persistently drives an open
car, winter, summer, rain or shine. Onece, driving up
to a garage on a cold day, someone said, “Look at hat
poor man in an open car without an overcoat !”

“Ha ha!” laughed the garage owner. ‘““That man
could buy quite a few overcoats if he wanted to; quite
a few!”

At another time in the dead of winter, when snows
were blocking the railways, Col. Procter responded to
a call for a national defense conference sent out by ex-
Governor Cox, driving an open car with difficulty thru
the drifts for a hundred miles; and then unconcernedly

facture steadily. Hitherto
we had to hire and fire
extra help in large numbers at various times of the
year. This was very expensive practice for us, and
made for great uncertainty among employees. I wanted
to abolish short weeks, short hours, plant shutdown, or
overtime—all, I discovered, due to speculative buying
by middlemen. If grain went down, fats followed, and
retailers and jobbers would give us orders pell-mell.
Then we would work overtime. If prices went up, it
worked in the opposite way. Before our new plan went
into efteect we had been shut down a total of three
months—and lost some of our regular experienced
employees.

“We now guarantee forty- (Continued on page 65)
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A QS‘ tory of Organization
: Nlorale

R. ATWOOD screamed and bellowed and
M roared. He was a wild cat, a mad bull, a lion.
He paced the floor of his private office with
soundless steps and feline lurches; he growled and
screeched and glared. He changed his species sud-
denly, to grow horns and paw the floor with devastating
hoofs. Apoplexy was only a step away. And then, with
amazing rapidity, he was transfigured again and, roar-
ing and baring his claws, he pounced upon Monty
Minor’s self-esteem and tore it to shreds.

Self-esteem! There it lay, an ignominious wreck—
for all who wished to see. Divided pitilessly into its
elemental parts it lay—poor scraps of jauntiness, of
assurance, of dignity. )

“You're a prig, a base hypocrite, a coward. Some-
times I think you are not even human.”

Illustrations by James H. Conlon

And why was the Chief behaving so? Oh, Monty
had done something or other that he ought not to have
done. You know how it goes. Some executives make
allowance for the human limitations of good salesmen,
and others—well, others do not.

Mr. Atwood said a great deal. He was the Boss, the
Lion. Monty said nothing. He was the Mouse. Surely,
some misadventure in Monty’s early life was respon-
sible for the inferiority complex which gripped him in
the presence of his chief. A suitable case, this, for
psychoanalysis. But the Chief was not a psychoan-
alyst. Unfortunately.

“Don’t go in looking as if you expected trouble,”
Monty’s wife had said to him as he left the house that
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morning. (What a mind reader she was, anyway!)
“And if he hands you any, return it!”

But then, Monty’s wife never had seen the Chief in
action.

““Ask him for a raise,” she had called after her hurry-
ing husband.

Ask him for a raise! The sentence mocked him all
the way to the station. Nothing was more impossible,
more foolish or ridiculous.

“Now, if you think,” the Chief was saying, “that you
can remain on the payrolls of this company when
you———” ‘

It was the Lion again. Claws bare. Monty wished
that he could shake off this fantastic habit of comparing
Mr. Atwood to animals. That was the trouble with
him, he told himself—he was always dreaming, imagin-
ing things. But look at the man! Why, he was actu-
ally about to spring!

The fascinating little scene was interrupted, however,
by Mr. Atwood’s secretary, who entered at that auspi-
cious moment.

“Mr. Lemberg wishes to see you in his office im-
mediately, sir.”

The Chief departed with alacrity—almost trotting
behind his secretary—and smoothed his fur as he went.

So! The Lion was not king, after all. Some one
could command him. Let’s see, who—? Why, the
Elephant, of course, Monty decided; for he knew his
Kipling.

He walked to the window and looked down at the
street. Everything was crawling, ingratiating, he re-
marked. People and trolleys and busses. His numbed
senses wakened and his long-silenced indignation be-
came articulate. It was always like this after an
encounter with the Chief, when he had escaped from
the erushing personality of the man. He struck the
window sill with his fist and spoke aloud, addressing his
absent persecutor in the consciousness of righteous
wrath. He said things that he had rehearsed many
times in similar black moments, and other things which
were a new inspiration. IHe spoke well and to the
point, and when he had finished he began a restatement
of his case—with many improvements and pertinent
embellishments.

“If I could predict the workings of your highly-
technical brain,” Monty said with haughtiness and ad-
mirable irony, “I might be able at all times to meet
your expectations.”

That was a good one. He paused to reflect upon the
large sound of it, and, being so pleasantly occupied,
was entirely unaware of the quiet entrance of the Chief.

“Really, Mr. Atwood,” Monty continued, “I have
listened to all the abuse from you that my self-respect
can tolerate.”

Mr. Atwood opened his mouth but said nothing. The
Lion gazed speechlessly at the astonishing back of the
Mouse.
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“I have respected your age and your position,” the
Mouse informed him, “and I have endeavored to follow
your policy in all matters. But what rewards has this
brought me? Your friendship? Your appreciation?
Your understanding? Certainly not! You expeect
your salesmen to be superhuman, clairvoyant. You
overlook nothing, however trivial. You are the most
unconscionable tyrant I’ve ever had the misfortune to
know. You're a prig, a base hypocrite, a coward.
Sometimes I think you are not even human!”’

The effort was rather exhausting to Monty, but he
must finish. The Chief still stood beside the door,
silent, tense, with a white circle forming about his
mouth.

‘What Monty said next was a speech of his most secret
fantasies. IIe had never before uttered it aloud and
certainly never intended that it should reach the ears
of any living man.

“In fact,” Monty Minor concluded with frigid im-
pressiveness, “I have decided, after careful considera-
tion, that the best thing for me to do is to sever my
connections with this company.”

Mr. Atwood moistened his lips; he made ready to
speak. But the words evaded him, and a blankness
came as if, at that instant, a fuse had blown out in his
head. The only sound he could make was a curious,
semi-human gulp that reminded Monty Minor of the
hippopotamus, trying to swallow a pailful of raw beef
in his tank at the zoo.

The young man’s sensations as he heard the noise and
turned to face the cause of it do not lend themselves to
casy deseription. '

He calculated the distance between himself and the
door; figured he could make it—and did so before his
gulping chief had managed to regain his breath.

* * *

Monty took his hat from its peg on the hat-tree near
his desk—and slid quietly home.

* * *

In spite of everthing a new blithesomeness, amount-
ing almost to abandon, took possession of him.

“I'm glad I did it,” he told his wife. “It’s out of my
system now, and when he fires me I’ll get another job,
and in the new place I won’t stand for a thing.”

The new job filled Monty’s dreams with a mixture of
pleasure and anxiety. Of course he would be able to
find one!

* % ¥

But life is a strange adventure. Perhaps the reason
we love it so much is that it holds such delightful im-
probabilities. The next morning’s mail brought a note
in the Lion’s own, emphatic handwriting:

Dear Minor:

Didn’t know it was in you. Would you consider staying

on at twenty-five dollars more?
G. R. Atwood

Ry —C =
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Movie

of the

By
Alary Gatherine (Speer

‘Brain

Description of Dr. Paviov’s Great
Psychological Film

apt to visualize a land of contra-

dictions—infinite turmoil, the
endless noise of confused minds,
the death-like silence of the
steppes, of people whose hearts
are aflame, of people dying
of monotony. We wonder
how any work could . live
and grow steadily toward
a definite end in a
country of constant
change. But Dr. Ivan
P. Pavlov’s much-dis-
cussed motion picture,
The Mechanics of the
Brain, is full proof that
Russia is making her
concrete contribution to
science.

Professor Ivan P.
Pavlov, Director of Phy-
siological Laboratories in
the Russian Academy of
Sciences and the Institute of
Experimental Medicine, the
greatest living physiologist, has
worked for twenty-eight uninter-
rupted years in his laboratory in
Petrograd. His work has been the
objective study of the conditioned re-
flex. The néw film, The Mechanics of
the Brain, clarifies in a remarkable
way the work of this modern master-scientist.

The living organism from the time of birth makes
numerous and inevitable reactions toward its environ-
ment, some of which are known as reflexes. Professor
Pavlov’s picture illustrates this point in the intro-
ductory reels. A huge crocodile snaps at proffered
food. a sea-lion stretches his sleek body in order to

. THINKING of Russia we are very

Dr. Ivax P. PavLov

reach a much-désired fish, a clumsy ele-
phant daintily takes food from an
interested observer, and a Russian
child seeks and finds its mother’s
breast. Animal and child alike
respond to the desire for food.
Dr. Pavlov tells us that
there are other types of re-
flexes, aside from those
with which we are so fa-
miliar, the knee reflex,
pupillary reflex, and
others of that type. One
he calls the “freedom
reflex.” This was first
called to his attention
in confining dogs in his
laboratory for experi-
mental purposes. The
animal, tho quite com-
fortable and free to move
about a step or two, after
a short time became very
much excited and struggled
to get out of the laboratory
apparatus. The dog’s behavior
was the expression of a special
freedom reflex and he simply could
not remain quiet when held. This
freedom reflex is a very important
reaction of living beings. Some wild
animals have this reflex to such a
degree that when placed in ecaptivity
they refuse to eat, and ultimately sicken and die.
Another example of the reflex is the “what-is-it !”’ or
investigatory reflex. It is one that brings immediate
response in man and animals to the slightest change in
the world about them. In man this reflex has been de-
veloped to a high degree, its highest form being
inquisitiveness, from which (Continued on page 66)
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grew old, called his three sons about him and ‘-

ONCE there lived a great king, who, when he

showed them the painting of a beautiful
maiden. She was clothed in simple white garments,
but she was very, very beautiful, and the three princes
were at once enthralled.

““Who is she?”’ they cried eagerly.

“She is called Happiness,” the old king told them.
“He who finds her and brings her back here to be his
bride, shall be married with great ceremony and shall
rule over the kingdom.”.

“Where does she live? Where shall we look for her
they demanded. '

“That I cannot tell you
seek: her.”

The three brothers gathered together their things
and made ready for the journey. Before they departed,
the king called them once more before him.

“My sons,” he said, “I had nearly forgotten these
herbs. This wallet I have here was given me by my
mother. For twenty years it has lain neglected in the
palace cellar: It contains herbs called Deeds of Kind-
ness. They will bring joy to whomever you give them,
will ease pain and drive away sorrow.”

.The eldest son laughed, “What do I want with those
_ old things? They cannot help me to find Happiness. I
have plenty of money and jewels
with me.’

The second son scoffed at them

"“Those dusty, old herbs cannot
get me Happiness. I shall win
her with my brains.”
. But the youngest son said with
a smile, “I cannot sece how these
little brown herbs.can lead me to
Happiness, but I will take them
with me to give to people along
the road Who are in pain
and sorrow.’ .

Then they set out® As
they rode away from the
palace gates, they saw a
beggar-maid, sitting by the
roadside, wearing a brown
cloak and a big hood that

You must go forth and

hid her face. They stopped and asked her who she was.

“Some people call me Contentment,” she said shyly,
“I am a very humble sort of person.”

The two elder brothers rode on. ‘“We must hurry,”
they said, “if we want to find Happiness. We have no
time to waste with a girl like that.”

The youngest son, however, stopped and asked her
why she sat there by the roadside.

“I am just- resting a little, and enjoying the sun-
shine. What have you in that wallet?”” she asked.

“Herbs,” he told her, “just little brown herbs called |

Deeds of Kindness.
Let me give you one.’

She thanked him and then asked where he was going.

“I am going into the World to search for Happiness.
Perhaps you can tell me where to look for her. She
must live a long way from here.”

“She may not live as far away as you think,” said the
beggar-maid. ‘“You may even meet her along this
road.” - : ‘

“Well, I had better-be moving. If you are going my
way would you like to ride on my horse? For it is more
pleasant to travel in company than alone.”

So they journeyed along the road together; he walk-
ing, she riding his horse. Presently they came to an’ old

cripple who asked for money.

“I will give you some money,””
the young man said; “and also
some of my herbs, for they drive
away sorrow and pain, and bring
joy to all who take them.” -~

Then he asked him where he
had come from, and the cripple
told him from the City of Life. -

“Do you know of a maiden
there called Happiness?’ in-
quired the prince.

The ecripple S&ld he had

They belonged to my gra.ndmother.

that name,

Afterwards they met
other people along the road,
and to all who were in need,
the prince gave money and
some of his herbs. They all

never heard of anybody of

. p—
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The youngest son stopped and asked her why she sat there by the roadside
told him that they had come from the City of Life,
where was much pain and sadness.
anybody there named Happiness.

to cure pain and drive away sadness. Perhaps after
wards I can look for Happiness, if my brothers have
not already found her.”

They did not know

“T will go there,” cried the young man, “and give
away these wonderful herbs. They seem the very thing

After many vears the eldest (Continued on page 70)
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A Study of the NMind
of William Ernest H. enley

By Marian L. Gill

Edinburgh Infirmary, where Henley suffered the pangs that brougﬁt forth “Invictus.”’

e I-'\HE brave words of Invic-
tus have rung thruout the
English-speaking world,

sounding to weary souls every-

where their clear call of high
courage, of undefeated and un-
defeatable fortitude.

They are no weakling’s vaunt
of defiance, but the heart-cry of
a man whose whole existence had
been a gallant fight against dis-
astrous odds, a man who downed
all obstacles and burned all

barriers away, a man of so mag- .

netic and forceful a personality

-that he remains a source of inspiration to all those who

come after him.

Brave words they are, the heart -throbs of a fearless
fighter, a man who was acquainted with grief and defied

It 4s quite likely that if the readers of
PsycHOLOGY were asked to vote for their
favorite English poem, Henley’s master-
piece would receive an overwhelming
majority. The spiritual aid practical
values of this poem to the world are in-
estimable. We are sure that all our
readers will feel a sense of personal
gratitude to Miss Gill for compiling this
vivid narrative of the incomparable
spirit, who, in spite of every conceivable
privation and difficulty, won and main-
tained the triumph that breathes in the
deathless lines of “Invictus.”’

‘TeE EDITORS.

famous critie.

pain; a man who fought with

his back to the wall the inroads.

of a dread disease; the words
are no idle boast; they tell the
true story of a hero who at the
end of his game fight for life
stood, unbeaten, the triumphant
master of his fate, upon the self-

hewn rock of high achievement '

in art.
William Ernest Henley, the
author of Inwictus, was born at

Gloucester, England, on August .

23, 1849. His father was a
book-seller; his mother, Emma

Morgan, was descended from dJoseph Warton, the

© William was a pupil of the Crypt Grammar School,
an ancient foundation, dating from the sixteenth

'

|




century. In 1860, Thomas Edward Brown, parson and
poet, was appointed head-master of this school. Ienley
in his essay on T. E. B. pays his old schoolmaster this
tribute:

“Brown opened to me ways of thought and speech
that discovered me the beginnings, the true materials of
myself. He was singularly kind to me at a moment
when I needed kindness even more than I needed en-
couragement.” g

Henley certainly needed kindness, for when he was
in his twelfth year he was suddenly attacked by that
tuberculous disease which tortured him at intervals
thruout his life. Iad the unfortunate boy been born
fifty years later he could probably have been speedily
cured, but at that time the proper treatment for his
disease was not known. Henley’s parents were poor,
and could do little to relieve him, and unrelieved,
William became crippled, and seemed condemned to a
life of inaction. Debarred from active physical exer-
cise, the active mind of the suffering boy became con-
centrated upon his studies and his books.

At eighteen, Henley passed the Oxford local exami-
nations as senior candidate,
but his disease had com-

Lister, and in 1873, racked with disease and pitifully
poor, he set out. It was a painful journey, and Henley
made it alone. He had not sufficient money to pay the
expenses of a traveling companion, and could hardly
have persuaded anyone to go with him, had he been any
richer, for the home doctors had condemned his case as
hopeless.

When he at length arrived at Edinburgh he was des-
perate; only the unquenchable glow of his fiery spirit
sustained him. In Eunter Patient we see him:

A small, strange child, so aged, yet so young,

Precedes me gravely to the waiting room.

I limp behind, my confidence all gone.

The gray-haired soldier porter waves me on,

And on I crawl; and still my spirits fail. . . .
And pityingly we are with him, “Waiting” :

Here, on a bench a skeleton would writhe from,
Angry and sore, I wait to be admitted.

Wait—till my heart is lead upon my stomach—
Bcehold me waiting—waiting for the knife . . .

Yet here, in the Old Edinburgh Infirmary, William
was to write verses which would bring him fame, and
to make friends who would influence his whole life; his
hours of pain there brought forth Invictus.

When Henley at last
saw Lister, and Lister

pelled the amputation of
one of his feet, and he was
forced to live at home.
With but one foot, and
with a badly crippled arm,
the boy’s brave spirit never
faltered, and he patiently
and uncomplainingly con-
tinued his studies as best he
could. But worse was to
come.

The disease made fur-
ther inroads, and the
doctors told William that
in order to save his life it
would be necessary to am-
putate his other foot.
Struggling against fate,
IIenley inquired concern-
ing a new treatment for
his disease, which he had
heard was being given at
Edinburgh.

gnvictus

UT of the night that covers me,
Black as the Pit from pole to pole,
I thank whatever gods may be
For my unconquerable soul.

In- the fell clutch of circumstance

I have not winced nor cried aloud.
Under the bludgeonings of chance

My head is bloody, but unbowed.

Beyond this place of wrath and tears
Looms but the horror of the shade,

And yet the menace of the years
Finds, and shall find me, unafraid.

It matters not how strait the gate,

How charged with punishments the scroll,
I am the master of my fate;

I am the captain of my soul.

WILLIAM ERNEST HENLEY

asked Henley why he had
come to him, Henley re-
plied that it was because
the rest of the medical
profession had told him
that Lister was incompe-
tent, and could do nothing
to help him. To this Lister
made no reply, but he
saved Henley’s foot.
Henley was Lister’s
patient in the Infirmary
for twenty months. Dur-
ing that time the pain-
racked sufferer taught
himself Spanish, German.
and Italian, made himself
a master of French. and
wrote the astonishing and
poignant rhythms, now fa-
mous, In Hospital. which
in many ways are unique
in the field of Literature.

The home doctors ridi-
culed him and his sugges-
tions. Better for him to lose both his feet, said they,
than to lose his life seeking vain remedies, and they
spoke with great contempt and many jeers of Professor
Joseph (afterwards Lord) Lister, who had just begun
his new antiseptic treatments at Edinburgh.

However, Henley, despite the doctors’ warnings,
filled with a combative spirit of defiance to fate, char-
acteristically determined to save his remaining foot, if
it were possible, and also characteristically decided that
Lister was the man who could save it.

ITe made up his mind to go to Edinburgh to see

Ienley had a rare sense
of the pictorial quality of
words, a rave faculty of identifying mood. emotion, and
visible things. Ile does not say things about life, his
verse is in itself a living thing, and in his starkly real-
istie lines in which he sought to grasp the Spirit be-
hind the wveil, the “overword.” he leads us to the
eonfines of the regions of the soul. to the very borders
of the hereafter.
The poct believed that there are some crude and
passionate emotions of the human soul which ean best
be expressed in what he called “unrhymed rhythms.”

and altho he later became a - Coutinucd ou page 69)
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Nothing can be

done about it ex- Illustrations
cept to throw the
talker out. by

Morgan Dennis
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and as helpless,as a dipso-
maniac when the drink
craving strikes.- He is, in
fact, suffering from mania—
talkamania. I use the pronoun
he because it is customary and
not to denote sex, for usually he

ALKATIVENESS is a
nervous disease.

It breaks out in

words just as measles break

out in spots. Some people | gk crry is a she. Tho not always. Oh, no;

have acute attacks and some ‘ not always. ; :

are chronics. i Attempts to overcome the impulse
An addiet is utterly help- at such times are seldom sucecessful.

less when the fit seizes him. It is likely to come on in The unfortunate breaks out in whispers. Some of
the theatre or at a lecture or a concert or any other them tell long stories which everyone around hears as
place where the folks around want to be quiet. Nothing  ‘“‘ssshw-sh-shw-shw’’ sounds, while others come out
can be done about it, except to throw the talker out. strong on their t-work and scatter around them a “‘ttt-

. The poor creature is helpless in the grip of the disease ttt-tt-t” sound. Whispering is far more painful to by-
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An Analysis of the
Not Altogether
Feminine Malady
of Loquacity

sitters than out-and-out talk-
ing, but it must be recognized
as an attempt to suppress
loquaciousness. Other addiets
who have not yet lost all self-
control fight back words, but burst 6ut in uncontrollable
coughing spells or get relief by blowing their noses
boisterously. :

Here is a story that is not in the least amusing, but
it may be good for us to hear it. A woman in a western
city talked herself into murdering a man. She had
been seduced by an older man who was married and
was a friend of her father. One hesitates.to call it a
love affair, for from it sprang no beautiful emotions
even for a little time; only ugly feelings, reproaches,
jealousy, fear, guilt, bullying, and venemous hatred.
It seems to have contained no affection, ecstacy, nor

Long stories which everyone in the neighborhood hears as
“ssshw-shi-shic.”
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kindliness; yet it bound the two as closely as could a
wedding ceremony.

Every time the girl broke away the man got her
back. Finally she kept away from him for over a year
and decisively engaged herself to a man to whom she
had been tacitly affianced since childhood. Just before
the wedding the older man telephoned the girl to come
to his office that he might beg her forgiveness for the
wrong he had done her. When she met him he re-
proached her for disloyalty and tried to persuade her
to break off the marriage. She went on with the mar-
riage but she was frantically unhappy and very soon
she began to talk with the most extraordi-
nary indiscretion.

On her wedding trip she told her young
husband the whole story, regardless of his
suffering, simply because she wanted to talk
about her former lover. They returned
home and she related the tale to her elderly
father. The father found relief from his
distress by the surprising method of found-
ing a society for rescuing fallen women.
All the society did was to talk. Sometimes
there would be forty people meecting in his
drawing-room, talking, in turns, about sin.

This seemed to comfort the aged father,
but it didn’t satisfy the hysterical woman.
She got into such a state that she talked to
casual acquaintances. She told the matter
to an elderly waiter in a hotel and met him
often simply to discuss her sufferings. She
told the story to a strange man sitting be-
side her in a train and he said that the
villain ought to be shot. They met again
to talk about the matter. She had utterly
no interest in these men except that she
could talk to them and thus relieve to some
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~ extent her terrible suffering. And after some months
she killed her former lover.

She didn’t, I feel, kill the man because she had talked
about murder. Rather, she struggled to relieve her
delirious anguish thru preposterous loquacity. When
this failed she had refuge in monstrous action. Hamlet
acted somewhat the same way.

Many of us relieve our feelings by talking to our-
selves. The reason that people talk to themselves on
the street so much is because that is often the only
place where they are alone. They find their privacy
among the throngs.

Dogs are famous listeners because they answer emo-
tionally instead of intelligently. Some women talk
.when they are too tired to keep the latch on their
tongues, very much as people talk when they are drunk.
Others talk because they are too lazy to think. Their
worries come out in a continuous stream. Lack of
money, getting the ashes out of the cellar, money,
weather, incompetent help, money and besides these,
money. The malady of speech is widespread.

The disease is encouraged in children by admiring
parents. A plump, delectable little girl went on a trip
to New York with her father, some fifty years ago.
Upon their return home, father opened the front door,
pushed the chubby one inside, and proudly announced
to the onrushing family :

“She talked all the way to New York, all the time
we were there, and all the way back!”

The family pounced and kissed and loved the chatter-
box, and the shrewd little soul deduced that talking
must be an accomplishment. Fifty years later she is
talking still. She has never lost her cunning little way.

It brings her attention yet, tho she is sometimes
puzzled that the grandchildren are cross with her. She
has a sweet disposition and when they goodness-gra-
cious-grandmother her and say they can’t study when
she talks so much, she laughs and tells them how she

A tragedy or an
accident 18 wuncon-
sciously a delight
to a bored family.
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talked all the way to New York and back when she was

only five. If they are so cross that.she has to stop talk-

ing, she develops a cough or the sniffles. There is no
doing anything with her. She will be noticed.

“Spilling the beans,” is usually caused by the desire
to make oneself interesting. One gets attention and is
temporarily important as is an actor, an orator, or a
singer. It is delightful to be the center of a circle of
wide eyes and gaping ears. By this method even a very
stupid person can awaken interest, while a eclever per-
son can hold a cirele entranced. It is no wonder one
so often feels it one’s “duty” to tell what would better
be left untold. -

Gossip is an intensely satisfying form of talk, for it
not only attracts attention to the narrator, but relieves
the emotions of the listeners. Starved emotions leap
hungrily at a bit of scandal to worry and ghaw and
suck the blood out of it. A tragedy or an accident is
unconsciously a delight to a bored family. "A family
feud is a complete drama ; every member of the family
has freedom of the stage and the audience has as many
lines as the actors.

It was holiday excitenient to a family of my acquain-
tance when Jane (and she a married woman), fell in
love with her cousin Malcolm (and him a married
man). The entire connection has made the affair its
personal business. Aunt Sara (who has dropped the
final “h” in her name and reads novels) is inclined to
divorces all round. Aunt Maude (who has hated her
own husband for twenty years) doesn’t see why Jane
should want to change.
delirium tremens) is horriblyshocked at Jane. Jane’s
husband is absolutely silent, which causes long discus-
sions. There is a great deal to be said on Jane’s side,
on Maleolm’s side, and on Maleolm’s wife’s side. It is
all said. _ .

We get lots of satisfaction out of other folks’ emo-
tional affairs by disapproving of them. Disparagement
originates very often in. jealousy.
Sneers spring from envy. Much ap-
parent sympathy is really covert en-
joyment of others’ misfortunes. A
censorious attitude indicates that we
are uncomfortable in our own right-
eousness.

Since emotion is the basis of speech,
women would be likely to
talk more than men be-
cause ‘they have fewer
other outlets for their
feelings.

Not many women
fight or get drunk
or swear or Yyell,
altho they have the
same emotions as
men.

They must get

their easement thru
Vrroease avees— their tongues.

Uncle.Sim (three attacks of
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"Mind

Restored

Another Case of Apparently

Miraculous Healing Thru Suggestion

By
A H FHowland

’ I NHE story of a mind awakened and rebuilt and a
darkened home restored to happiness is the most
startling incident in the recent labor of Dr.

Alfred J. Fox, with whose work the readers of

PsycHoLogY have long been familiar.

Having kept in close personal touch with Dr. Fox for

a number of years, I have frequently discussed with

him the various cases of his practice in New York, and

the long list of baffling and mysterious maladies which
evidently yield to the power of mental suggestion under
hypnosis. Until recently I had never come into contact
with a case of epilepsy which had yielded to this method,
and was greatly interested when the doctor told me
that he had been dealing with one of these cases which
had shown developments surprising even to him. The
remarkable features of the case were that the person
being treated had apparently suffered an almost com-

plete mental disintegration and had been restored al- -

most instantaneously at the first treatment.

Recognizing epilepsy as one of the most distressing
and hopelessly baffling ailments from which humankind
suffers, I asked the privilege of interviewing personally
the patient of whom Dr. Fox had spoken. He con-
sented to this, and on the afternoon of November 3, I
met in his office on West 87th Street, Manhattan, the
patient and her t.usband. I found them both still in a
state of happy and almost incredulous bewilderment
at the miracle that had taken place.

Mrs. J., is the wice of a contractor and builder in a
prosperous suburb of New York. She is a native of
Switzerland and her husband of Sweden. They had
lived in the United States for about thirty years and
are at present nearing the age of sixty.

Eighteen years ago their first and only child was
born, now a young man enrolled as a student in a
metropolitan college. The lateness of life of the
woman’s first experience of childbirth, coupled with the
facts of an unusually sensitive physical, mental and
r.e: vous organism, and the further fact of a particularly
painful delivery—resulted in a mental collapse. Epi-
lepsy developed, her condition growing rapidly worse
until she became almost entirely incapacitated. The
seizures became more frequent and wmore severe. Her
mind was mor~ and more clouded. She was unable to
attend to ner household duties. The little household
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was crushed under the weight of a calamity from which
there seemed to be no relief.

Saddest of all—and it was difficult, as I looked into
her sweet, illuminated countenance, to realize the fact
of this part of the story—the patient’s disposition be-
came bitter, resentful, ugly.

“They thought I was hateful,” she told me, her bright
gentle eyes looking the astonishment she felt that her
real nature could ever have been so far concealed and
falsified. “They tell me I was cross and ugly—but it is
all like a bad dream.”

The light on both their faces was beautiful to see.
The honest, faithful husband had received his wife back
after the long years of heart-break. They both told of
the amazement of the boy and other relatives when the
sudden transformation occurred. Mrs. J. had ecalled her
sister by telephone after that first visit to the doctor’s
office, and smiled now as she recalled her sister’s in-
credulous delight at the new voice and the new mental
clarity. .

“I have my home back again,” Mrs. J. told me. “I
wish you would come out and see it. All these years I
couldn’t look after it.. The work was not done. The
place was in disorder. It was terrible, but I could not
help it. Now all is different and we are so happy !”

At the time of this writing it has been a month since
the miracle occurred. The seizures have completely
stopped, altho up to the time of her first visit to Dr.
Fox she had suffered from one to a half dozen attacks
almost daily. Her mind is restored; her nerves
steadied ; her native sweetness of disposition returned,
her zest in life, the desire and ability to work regained.

It is a miracle indeed.

I asked Dr. Fox to give me some facts about the
curse of epilepsy and to venture some scientific explana-
tion of his unprecedented success in dealing with it,
particularly in this baffling case, which had defied the
best efforts of many practitioners and many methods.

He said:

“For a number of years in practising medicine, 1
have resorted to the employment of hypnotic sugges-
tion in conjunction with other modes of treatment with
patients whose symptoms failed to yield to the usual
methods of medical practitioners. And while at first
I regarded the procedure (Continued on page 63)



36 :

- By C. Franklin Leavitt, M. D.

Practical gacts |
abour Life’s
Richest Experience

Illustrated by Fred Reinert

v

W OVE is capable of as many definitions as there are
L degrees of human development and grades of
human conseiousness. My idea of love is an in-
fluence, a foree- potent and indestructible, immutable
as life itself. It is just as much a reality as mind, life
and electricity are realities.
" It manifests itself on different. planes, thru varying
degrees of human capacity and understanding. It
cannot have any finer manifestation than the quality of
the medium will permit. Working thru a nature that
is gross or intensely materialistic, it exhibits itself as
nothing higher than an appetite or a passion for posses-
sion. .

Manifesting thru a nature finer yet not spiritually
awakened, it may show itself as an intoxication of the
mind and the sénses. Thru a yet higher order of being
it may manifest as an exhilaration of soul and spirit—
a glimpse of heaven. But whatever name we give it, it
is always and everywhere love.

We designate it as physical attraction, chemical
affinity, spiritual affinity, and the like. It is always
just as high a love as the medium is capable of express-
ing. The more manifold the channels-of love’s ex-
pression, the more vivid and beautiful the experience.
The broader and deeper one’s thinking and living, the
vaster the area touched by the divine passion, and the
more wonderful love, the miracle-worker, proves to be.

From a purely psychological standpoint, love is an
emotion, a more intense form of affection. Love would
be termed a Benevolent Affection. The affection of
love, like the other affections, is a complex state of
mind, embracing, first, a pleasant emotion in view of
the object; and, second, a desire of good toward that
" object. Hence there will always be found in the object
some quality, either some excellence in form, or in the
relations sustained, or in the intellect, or in the moral
traits, or in all combined, which is capable of exciting
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a pleasurable emotion. This emotion is the basis of the
subsequent desire; but it is the striect and indissoluble
combination of the two that constitutes the affection
proper.

Leove is to be tested always by its effeet upon the will,
and thru the will upon conduct. Protestations are of
small value unless backed up by becoming conduect.

I know a brother who exhibits, at intervals, the
warmest affection for his sister, and who has repeatedly
declared, in seeming devotion, that she might always
depend on his moral and financial aid, accompanying
his assurances with warm kisses. And yet that brother,
under the dominance of a selfish wife, allows his sister
to live in unrelieved want and to meet the rebuffs of a
cruel world without more than occasional parsimonious
aid. I know a wife who assumes every look and culti-
vates every expression of love toward a most worthy
husband, who at the same time, neglects his comforts,
annoys him with her complaints, and heaps upon his
industrious and self-sacrificing devotion most out-
rageous burdens, physical and financial.

Love at its highest is a commanding emotion. It
dominates the will, turning it into channels leading in
the direction of its object. It holds the thought and
purpose of its subject contributory to the welfare and
happiness of its object, not for moments of unusual en-
thusiasm awakened by passing events, but as the steady
purpose of an aroused life. The husband who loves his

e e
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wife, the suitor who loves his fiancée, does not find it
difficult to meet the requirements of true devotion, but
is animated by his tender emotion to put forth un-
wearied energy and gladly to sacrifice personal comfort
that he may minister to the joy of the one who fills the
eye of his aroused idealism.

I would empty thy chalice of heart-ache and pain
Would freshen thy desert with flowers and rain,
Would draw out the bitter and pour in the sweet,
And remove every thorn from the way of thy feet;
Would sing in the gladness of summer and bloom,
And sing out the sadness of winter and gloom,

‘Would lessen thy load by enlarging thy life,

I would sing back repose, and would sing away strife.

Even the altruistic sentiment, which is a manifesta-
tion of love shorn of its personal element, discloses a
similar readiness to sacrifice self for the aid and com-
fort of others. It is an impulse to give out one’s wealth
of effort and possession that others may shame in the
joys conferred by right thinking and living.

There are multiform perversions of love sentiment.

It is seen in protesting lips and forgetful minds; in

spasmodic expression, in colossal egoism, in narrow
thought, in jealousies, in mixed, overtopping and
counteracting emotions. It finds expression in those
who cannot endure the thought of joy coming to the
object of their emotion when its source is not in them.
It prompts to most unbecoming and eruel action and
animates him who would destroy that which he is not

The suitor who truly loves does not find it difficult to meet the requirements of devotion.

4o b o8

privileged to enjoy according to his selfish inclinations.

In every stage of man’s development unselfish love
plays a most important part. It is the basis of all eon-
tentment within one’s own soul, of all happiness in
family life, of all friendship in the social world, of all
patriotism in the national relation, of all right under-
standing of world-order and of all religious contempla-
tion. It is the ruling emotion of life, and, in normal
expression, lifts one into supernal being and god-like
action.

The first commandment of love is: “Thou shalt not
bind me with fetters!’ Love pines away when placed
in captivity. You cannot teach it to be happy in a
prison, no matter how much you gild the bars. You
cannot keep it from chafing at its bonds, no matter how
pleasant they may be made.

Love must be free. One must have a sense of liberty.
If you free love, you bind it; if you bind love, you free
it. The doors should be open so that love may go and
come as it pleases. Thus it is that those who scem to
hold love the most lightly and most carelessly really
hold it most securely, while those who have fettered it
and chained it in with affection are surest of having it
slip out the door or window, no matter how securely

‘barred they seem.

It is well known that sweethearts outside of the mar-
riage state are often more (Continued on page 80)
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hese Men Folmd Time

Chaliapin was a boot-

maker’s apprentice.

(Below) O. Henry

clerked in a drug

store for five
years.

This is the little- wistful

wish that trembles on
tired lips, that writes itself with
whimpering pens. If we had
more time we should have
written sooner, we should have
carried a friendly handful of
flowers to that sick one before it
was too late, we should—oh,
doubtless we should have ac-
complished something great, a
deathless poem, perhaps, or a -
masterpiece in paint or clay.
But, we just haven’t had time.
‘We haven’t been lucky, like some of the others,
who have had time to do the things they dreamed,
who have soared to celebrity, to riches, to hap-
piness, because time favored them. . . .

But it’s strange, when you think of it, that
those favored ones had days the same length as
ours, after all. There’s something peculiar about
that, and it rather takes the glamour from our
little alibi. Why, at this moment, perhaps, when
we are fretting because we haven’t more time,
someone is creating a glorious symphony, some-
one is designing a mechanical object destined to

. be the wonder of the world! ~

“IF I only had more time!”

_then a lawyer.

Florenzo Tasso,
concert singer,
was a
who sang first
for his fellow-
workers., Today,
e is preparing for
an operatio début.

L7fow’ to (Qount the < Ninutes

_ With only twenty-four hours a day a store-
keeper, who failed in business and who had to
clerk in another’s store, became a surveyor and
That lawyer became a president, 1
and the name Abraham Lincoln is and will always
be revered the earth over. Some men have
become presidents and yet their names are only L)
vague memories today, while Lincoln’s personality ) '
is still vivid, his character still lives. Why? Be-
cause Lincoln always “had time.” Shouldering -
the nation’s heaviest responsibilities, burdened
with vast and countless duties, i
he never lacked time to listen e
with kindly and helpful under-
standing to the humble plea of
another man or a woman, black
or white, to comfort a weeping
child, to feed a pitiful stray dog.
Yes, Lincoln had time, tho each
of his days contained not. an-
other hour more than each of
ours.

Every man’s, every woman’s,
year ticks off the same number
of seconds. No living person
may honestly plead the excuse

/
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miner

' Photosby Keystone View
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" Why Can’t Jou? @;;2::6

and N ake the N inutes (Dount

of lack of time as a reason for failure to accom- Robert Dot"af, ship-
- v s ing magnate, wa

plish. No matter what your job is, if you haYe goo,z,s 'hglper. (B ;_"

higher dreams and ambitions you can and will low) F. W. Wool-

o e . worth
find the way to make them materialize, if you are fa‘;:n lb:;jasbu‘:

made of the right stuff. If you lack courage, de-  built a tower-
ing fortune.

termination, imagination, ambition, you may not
forge ahead, but don’t blame poor old Time. He
is a democratic guest, he visits the pauper and
the millionaire with equal anticipation. Why
not? The millionaire in all likelihood has been a
pauper, the pauper may yet become a millionaire !
Let’s consider your job and
see if there is any logical reason
for it to take all your time, to
make it impossible for you to
become the greater person you
sometimes vision, that lies in- *
side begging for release. Are
you a machinist? So was Henry
Ford. Are you a telephone
operator? George Bernard
Shaw once held a similar posi-
tion. Practically every industry,
craft, business, profession or
common field of labor in the
world has been a step—not «a

George East-
man rose from

a humbdle clerk-
ship to be the
Kodak Prince
and renowned as
) a great Humani-
Photosby Keystone View . tarian and Educator.

stop—for at least one person
who knew how to make time
count.

Many persons tell them-
selves, and their friends, that
they could write fiction “if
they had time.” But they
haven’t. They are clerks,
laborers, or something else
that puts such thoughts for-
ever in the category of idle
desires. Hated duties usurp
the precious hours. That is,
frankly, all bosh. Read the
biographies of famous writers;
truck drivers, factory workers,
stokers, soldiers, salesmen, and on up and down,
the lists of workers who have made greatness come
to them thru their pens. William Shakespeare
for years was apprenticed against his will to the
local butcher, delivering orders from door to door,
an occupation very distasteful to his sensitive
nature. O. Henry clerked for five years in a drug
store.

Or, perhaps you dream of singing? Remember
that Caruso was a worker in a factory, and also a
receiving clerk and accountant, before his glorious
voice was heard around the world. Chaliapin
was a bootmaker’s ap- (Continued on page 79)
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the (o'reator Within

The creative instinet, tho it may slumber, is as

well-grounded as acquisitiveness or curiosity.
This instinet, like all others, however, may be aroused at
an early age, and may dominate the personality pat-
terns (engrams). In some persons the instinct of
pugnacity is dominant and colors the personality; in
others, the instinet of self-suppression (negative ego)
dominates, and produces the self-effacing, self-sacrific-
ing types with whom everyone is familiar.

Most of us in our youth have had the urge to paint,
draw, write, compose music, invent a useful device, or
deliver an oration which would hold almost breathless
an audience of our fellows. And there are cases where
the creative instinet has been aroused at a late age and
has carried the possessor to fame.

How may this instinct of creation be aroused?

Even the person who wants to write an article about
matters of which he is well-informed finds often that
the writing is not so simple as he had expected. It is
far different from dictating a letter, and the first words
and phrases that leap to consciousness, the first data re-
called, are not necessarily the most appropriate, nor do
they necessarily express the ideas which the author
would set down on paper. To move, persuade, convince
and cntertain readers is an art, and all arts depend for
successful practise upon the creator within the prac-
titioner. .

The instinet of self-expression is one of the ego in-
stincts. This is the Self group, with such manifesta-
tions as self-assertion (positive ego), self-suppression
(negative ego), self-esteem, and that betrayer of men,
self-pity.

The man who would be a creator, therefore, must be
a man of ego. This is not to imply that writers, for
instance, must be self-conceited ; it merely means that
creative people are all egoists at heart. The manifesta-
tions of ego are various and not necessarily obtrusive or
offensive. But a goodly share of sclf-confidence, self-
esteem, and self-assertion are essential to success in
this ego-centric world, and artists of any kind are
especially under the necessity of cultivating the crea-
tive ego. As a matter of fact, there are many humorous
and interesting tales about writers and artists which
illustrate phases of their abundant egos.

’ I N\HERE is a creative man within every one of us.

The creator is always within, not outside the self.

But the person who says, “I could write a better
story than that one I just read,” or “I could draw a
better picture for that magazine cover,” is not invari-
ably exhibiting the creative ego. He may mercly be
compensating for the innate feeling of inferiority which
his low-grade intelligence and limited aptitudes forces
upon his consciousness. In truth, self-consciousness
and self-pity are nearly always the marks of some in-
feriority, and it is a pertinent fact that many criminals
—sworn enemies of society—are acutely self-conscious,
complex-ridden, self-pitying people. So, in our pursuit
of the creative ego, we do not want to develop these
traits which are inimical to true success and happiness.

As is now well-recognized, the power of suggestion as
a stimulus to the creative forces within cannot be
over-valued. We are all influenced in motive and be-
havior by external suggestion, yet it probably plays
much less part in most suecessful lives than does auto-
suggestion. For the suggestion from within arises from
the depth of our own personality and has about it
something in keeping with the peculiar creative pat-
terns within the self.

Of internal (auto) suggestion there are two types:
conscious auto-suggestion, such as the Coué method, and
unconscious auto-suggestion—the most potent of all
stimuli for a dormant creator who needs to be aroused.

Conscious auto-suggestion has value; it is necessary
in the early stages of our effort to arouse the creator.
Its chief function is to develop self-confidence. The
person, for example, who wants to write an article but
finds it too hard—apparently—needs a conscious effort

to offset his discouragement. Methods will be suggested

presently.

The unconscious auto-suggestion which leaps into the
mind on the fringe of consciousness, at moments and
from sources least expected, is that which is the pur-
pose of this article to explain, since it is the one sure
excitant of the drowsing creator.

This internal suggestion may, indeed, reach conscious-
ness; sometimes we are aware of it in a momentary
flash, and then it sinks back into the thin substratum
just below consciousness. But in any event it seldom
fails to do its work. When we are conscious, not of it,
but of the urge to create which ((‘ontinued on page 60)
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“Incentives come from the soul's self;
The rest avails not.”
Browning

N the last analysis it may be the soul itself that
I brings healing balm to hurt minds and toxined
bodies. Indeed, we like to think of the courage
of some of the souls we have met—many of them housed
in bodies most decrepit. And some there are who have
been sore-tried, those who have shuddered away from
the most desolate of all desolate sounds on earth—the
"dull thud of clod on coffin. Theirs is a dignification of
grief that cries aloud for help.

Yet there is help—help and healing balm for them
in nature, the wise Consoler and Comforter. Under the
immensity of the glittering vault of night, by the cease-
less surge of the restless ocean, under the green arch

- of the forest glade, on the white desert of the snow-
clad field, or prone on the brown bosom of old Mother
Earth—recharging the wasted dynamos of life with her
‘strength-giving magnetism—from all these there comes
finally that peace that passeth understanding.

And know also, that one cannot flee rcal trouble.
One must learn to live with sorrow, bitterness or loss,
and the worry they entail, before these can ever be
forgotten. This does not mean that we must make a
fetish of our trouble, dragging it around, as the mur-
derer of old dragged the corpse of his victim. It means
looking the sorrow, the shock, or the bereavement
frankly in the face, until the stern lineaments soften

Courtesy Canadian National Railways

into benignancy, and the repellant features take on the
tender smile of an old friend.

Then also, there is the healing satisfaction of work.
To keep busy—in the open air—if possible. But, in
any event, to occupy mind and body in the task that
must be done. And helpfulness also. To live a life of
service, to give one’s self unselfishly to humanity, that
the sum total of suffering in the world may be de-
creased. It all brings its reward in quiet nerves and
self-forgetfulness. s
. CeLL REPLACEMENT

HE constructive influence of auto-suggestion can

never be too strongly stressed. Results bordering
on the miraculous are almost of every week recurrence
in the experience of competent psychologists.

There is one influence of auto-suggestion, however,
that seems most important, and yet has not been
sufficiently emphasized in the literature. This is the
funection of cell replacement. With the recognition of
the importance of this function suggestive treatment
takes on additional value and dignity.

Remember that our bodies are composed wholly of
cells,.and that these cells are constantly breaking down.
being eliminated as waste, and being replaced by new
cells. In some cases, as for instance in the linings of
the digestive tract, the cells are replaced very fre.
quently, perhaps several times a day. In other cases
the process is much slower, in the bones, for instance;

W
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in the case of the teeth, perhaps not at all (at least for
the enamel).

Broken-down cells are usually replaced about as be-
fore, but probably never exactly the same. This is a
fact not generally recognized. A scar marks the spot
where replacement occurred, as near to previous condi-
tions as could be brought about. All growth, from
infancy to youth, from youth to maturity, from
maturity to age, reveals that the cells have been re-
placed a bit differently—nearly the same, but not quite.
If they were to be replaced exactly the same, no face
would ever become wrinkled and no bosom shrunken, no
bones brittle, no cheeks hollow, no hair gray.

The changes in the human face reveal this change to
our vision. But exactly the same changes also occur in
our internal organs. Thus, for instance, when one has
tuberculosis, the lung cells that break down are not
being replaced as they should be, by strong and healthy
cells of the same character.

Now this process of cell replacement, like the auto-
matic functions, is quite definitely under the control
of the unconscious mind. And orders can be given to
the unconscious mind which can be obeyed. Of course
there are limits to this. The discovery of these limits
is the discovery of the limitations of suggestive treat-
ment.

Not all orders will be obeyed. Cell replacement is
automatic within certain limits—as the natural healing
of a superficial cut shows. DBut there is no hope that
we may ever be able to order the replacement of any
part or organ, and have any legitimate expectations
that such orders will be obeyed. The lizard that has
lost his tail may hope for a new one. But the man
who has lost a finger or a pair of tonsils need, appar-
ently, have no such hope.

HERE are various ways in which our subconscious

orders may be given. We can give orders to our
own unconscious mind, and confidently expect them to
be obeyed. As illustration, take the skater or the dancer.
If they were to vhiek exactly what to do with their feet
they would be lost. The only way they can either skate
or dance, once the art is learned, is to trust to the un-
conscious mind and think of something else.

Perhaps a better illustration would be the musician.
If the musician had to:think with his conscious mind
of the individual notes he would fail miserably. His
success as a player depends upon his ability to throw
the load subconsciously, to “go off and leave it run-
ning,” sure that the unconscious will give proper orders
to his fingers to do the needed work at the right
moment of time without econscious attention from
him. i

In like manner you can, as a general rule (at least in
70 per cent of all persons) order your unconsecious
mind to awake you at a predetermined hour of the
night or morning, and be reasonably sure that such an
order will be obeyed.

You can even order the recalling of a forgotten name,
and have it done while you sleep—for the unconscious

PsycHOLOGY

never sleeps. Some can order the solving of the prob-
lem of which they already possess all the factors,
and feel confident that it will be correctly done during
sleep.

Orders given by oneself, however, are not the most
effective. The most effective orders are those given
by a second party, altho it is safe to say that the more
intense the condition, the more completely will the un-
conscious accept orders.

During the condition known as hypnosis the con-
scious mind is temporarily sidetracked, and ecannot
doubt or question, much less interfere with, or rebel
against the orders which reach the unconscious.

Take the familiar illustration of a man walking a
narrow plank. The man may order himself to walk this
plank, and will have no doubt of his ability to succeed,
while the plank is on the ground. Raise the same plank
high off the ground, and he can give the same orders to
his unconsecious mind to work the legs and preserve the
balance correctly. But he now doubts his ability, and
falls.

Let the man, however, be thoroly hypnotized, and he
will walk the same plank, wherever it may be. For now
his conscious mind is no longer in position to doubt or
question the due carrying out of orders by the un-
conscious, and he does not fall.

Of course, anything else which will “sidetrack’” the
conscious mind will have the same effect. Great excite-
ment frequently produces such a result, or great love,
or even insanity. Soldiers, in the excitement of battle,
suffer ills or shocks of the flesh which, under other cir-
cumstances, would cause a prompt collapse. Yet they
“carry on.”

Under hypnosis wonderful things can be done—with
a lump of ice, or a fingerpoint—or with nothing at all.
Blisters can be caused to rise, bleeding can be con-
trolled—at least to a considerable extent,

Orders to the unconseious may be either general or
special. There is no doubt, however, that specific orders
are much more eftfective. For instance, if a benign
tumor is to be cured by this method, it would be better
to order that the blood, carrying nutriment, be with-
held from the rebel growth—that the rebel cells be ab-
sorbed and eliminated, that the tumor dry up and
disappear. Such orders will be more effective
and their result more permanent than general as-
surances.

PeriLs oF WroNG THINKING
IGIHT thinking builds up. Wrong thinking not
only tears down, but it actually poisons while it is
tearing down,

Recall the disastrous effects in acidifying the secre-
tions, produced by the influence of rage, hate, fear, or
terrible grief. Shakespeare has referred to this where
he makes Lady Macbeth say :

“Come to my woman's breasts

And take my milk for gall,

You murdering Ministers,

Wherever, in your sightless substances
You wait on Nature's mischief.”

Tt is on record that children (Continued on page S4)
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Poften surprise us with a new scientific discovery,
such as, for instance, Freud’s psycho-analysis or
Einstein’s Theory of Relativity. However, from the
time of the discovery of these new milestones towards
the millennium to the point when the new theory finds
universal adoption by the individual in his struggle
with the world of reality is always a long period.

The cause of this delay may be sought in the fact that
most people are in no manner fitted to make them-
selves acquainted with new scientific discoveries, lack-
ing the ability of penetrating the jungle of technical
terms and professional scientific jargon.

Popular treatises on science are as scarce as the
proverbial flying fried chicken. Man’s natural incli-
nation to fear progress and to be alarmed at new ideas,
his superstition, the reactionary forces of conserva-
tism—all these explain how in a world of most modern
discoveries squalor, filth, ignorance and disease still
prevail as in the dark ages of medieval times. Unless a
new discovery does directly and immediately benefit
man he will reject it. The discovery of electricity and

* Especially if she’s anything like Eleanore Boardman.

ROFOUND thinkers of the human race quite

the radio were means for less manual labor and for
better amusement, thus the quick adaptation. But not
so with psycho-analysis or the theory of relativity,
which are making slow progress. '

Then, there is another factor to blame for the slow
strides of science. It takes teachers to explain the ap-
plication of the new prineiples, but teaching, like heal-
ing, is a dangerous matter. Almost every state has laws
prohibiting the teaching of this or that subject unless
the teacher or healer has joined one or the other medical
or educational unions. If I were living in Tennessee I
would be fearful of teaching evolution, for in that sec-
tion the so-called monkey theory is unacceptable.

Some time ago a young friend told me that he was
faced by a problem he eould not solve. He had been
offered a new position in his home town and was un-
decided whether to leave Chicago or to reject the offer
and stay where he was.

“You see,” he said, “I like Chicago awfully well; I
have good friends here; there is plenty of amusement,
opportunity for education, but I must admit I would
feel happier back home !”
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“Why don’t you use the principles of relativity and
by the help of arithmetic solve the puzzle? This is as
easy as the A B C of a school boy !”” I told him.

He stared at me, but after I had explained what I
meant and how this system of mine worked, he at once
asked me to tell him all about it and to put it to the
test in his case.

“You ought to write an article about this system of
yours. I am sure thousands would be glad to avail
themselves of this means to end their indecision at any
particular point!” my friend advised me, and that’s
exactly why I have written this article for PsycroLoGY.

The trick merely requires a little patience in classifi-
cation, judgment and evaluation. If an employer had
the choice of two applicants he would perhaps examine
them in their abilities and the one producing the highest
points would get the job. I was at one time employed
by the U. S. Civil Service Commission which hires
thousands of officials every year. For instance, the
examination for the job as postal clerk is divided into
four subjects : spelling, copying, composition and arith-
metie. This is the classification, which of course varies
with different jobs. A person applying for a job as
typist and stenographer would be examined as to speed,
neatness of typing, ability to read corrections or to
make transcription, while in his case arithmetic would
be of less importance. Judgment tells the post office

employers that an ideal postal clerk must be accurate in

figures, therefore, his arithmetic questions count twice
in points, while the three other subjects are counted
only once. In human life health, climate, salary and
kind of work are more important than the considera-
tion whether or not there is an opera house at the place
of employment, unless the individual is a professional
or amateur musician.

Evaluation is the application of the principles of
relativity in my scheme to overcome indecision of any
kind. It is the specific gravity of a body that accounts
for the difference in volume and weight.

My friend’s dilemma was his inability to decide
whether he should stay in Chicago or aceept a job in
Towa.

First T told him to draw up a list of considerations
concerning his problem. There were the questions of
health, climate, wages, cost of living and the kind of
work. Besides these major considerations there would
have to be an analysis of the lesser propositions, mere
whims, perhaps, but still important enough to count
towards perfect happiness. These are friends, promo-
tion, social opportunities, amusements, educational op-
portunities, leisure time, transportation facilities,
ability to save money, ability to make tours in a scenic
surrounding, musie, of which my friend was very fond,
safety of property, ete.

Of course, the principle amounts to selecting the best
of the two propositions. The one with the highest
points naturally would win. After my friend had
drawn up the first column and given the first five con-
siderations each two points on account of their proper
significance, leaving the other considerations single
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factors, I started to examine him, or rather help him
to examine his case, for it is impossible to do this task
for others, since only the individual who knows his own
idiosyncrasies will be able to give the right sort of
evaluation. A scientist perhaps would not give a red
penny for the fact that there is a dance hall in Pumpkin
Center, Alabama, but the country boy often leaves his
home town for a larger place where he can indulge in
the art of Terpsichore.

Here was our analysis:

Point 1. Health. I asked my friend: “Do you think
your health out in the country would improve?”’ In
fact, he has the emaciated look of a T. B. patient and he
admitted that his health would surely improve by being
out in the country. But how much? For the sake of
brevity we assume an ideal state to be 10 while the op-
posite, or most unfavorable condition would be put
down at 0. We give Chicago, not a health resort but
still not as bad as living in, let us say, the Sahara Desert,
the arbitrary number 3, below the medium 5, and give
Iowa 7; and health being a preferred point, mark them
6 and 14, respectively. This already gives Iowa 8
points in favor.

Climate in this case is very similar and of less im-
portance than if the decision was whether my friend
should stay in Chicago or go to Panama. So we give
the medium number 5, multiplied by 2 equals 10.

Wages, of course, are all important. My friend now
draws a fair salary while in Iowa he would not be so
well off. So we conclude to put Chicago down with 12
and Iowa with 8. ,

The Cost of Living is lower than in Chicago, my
friend tells me, and he ought to know the local condi-
tions, so the matter of finance is again equalized by 8 to
12, thus wiping out the difference in wages.

Next, Work. One versed in the laws of psychology
knows that life’s happiness depends to a great degree
on the kind of work we do and whether we like that
work or not. A man getting paid low wages on the
kind of work he loves will be much happier than a man
being paid high wages for work he does not care for.
In the case of my friend, the matter was in favor of his
Towa proposition, where he would be able to follow his
natural inclination towards art, while in Chicago he
had to do all sorts of work, unpleasant and menial, just
to get by. So we put down Chicago with 4 and Iowa
with 16, for even here the ideal was not reached. Some
people would call nothing ideal save a millionaire’s job
of doing nothing.

Promotion was possible much sooner in Iowa. Thus,
Chicago 8 and Iowa 7.

The minor points, of course, did not cause any head-
aches. We put down under “Opportunity to have
Good Friends,” Chicago 8 and Iowa 6, for naturally
in a big city one has better chances to meet ideal friends
than in a country village, which of course does not al-
ways prove that the quality of friends is higher in the
eity.

Privacy of living meant nothing to my friend who
was a typical extrovert, but (Continued on page 83)
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“More About Golor

‘ N TH ITE
among
- the an-
cients was the
symbol of good-
ness and purity.
It has been pre-
served in this
tradition even to
the present. Be-
cause it reflects
all the color rays
found in nature,
with its thou-
sands of hues,
binding them to-
gether in one
complete whole,
it became asso-
ciated with the
idea of Divinity
—of unity. The
diamond, because
of its crystalline
whiteness and
purity, was
greatly rever-
enced and was
supposed to
possess the virtue
of calming anger
and of binding
the married in
happy union.
Thus it became
the popular stone
for engagement
purposes.

‘White, then, is the symbol of purity, balance, con-
trol, sincerity, simplicity and candor. We have in our
language an expression, ‘“he is white,” indicating that
a person is sincere and trustworthy.

For many years past, white was used as the color (or
lack of color) for the interiors of kitchens, bathrooms,
hospitals and eating places to imply cleanliness. With
the advent of the germ theory came the idea that every-
thing must be sterilized, especially around the sick
room. Since boiling destroyed the germ and as white
clothing and materials could be boiled and it suggested
the acme of cleanliness, it was seized upon. As a result,
a fad for white materials, furniture and interiors swept
the country. In contrast to the unsanitary methods of
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“the good old
days,” a feeling
was general that
unless an object
was white, it
couldn’t be clean.

Popular eating
places, dairy
lunches and
bakeries seized
upon the demand
for cleanliness by
the public and
had their places
of business done
in glossy white
tile. This symbo-
lized to the
patron that food
here was pre-
pared under
faultless, sanitary
conditions. This
was further em-
phasized by the
immaculate,
starched uni-
forms of the
waitresses.
Cleanliness
was the advertis-
ing appeal. A
public slowly
educated to the
idea that filth
and dark corners
bred sickness and
that the handling
of food was a means of transmitting disease, crowded
these eating places to capacity. Sanitation was their
selling talk.

Homes were “done over” in white, particularly bed-
rooms, kitchens, bathrooms and nurseries. Babies were
swathed in white and cradled in white cabs and eribs.
Woodwork was painted white so that it could be washed.

‘We became a nation bent upon abolishing disease by
sanitary methods. Show any man a picture of a white
room, furnished in white, and he will immediately
think it was taken in a hospital.

But at the close of the World War there was a
change. Disinfectants had been discovered that in-
sured absolute cleanliness regardless of color. Dyes

exford BS.
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were perfected that boiling and laundering did not
fade. People came to accept sanitation in food and in
the home as a matter of course and shuddered at “hos-
pital atmospheres” in home and business. There was
an immediate reaction against white. It lost its selling
appeal. People were tired of strife and misery. They
wanted to forget sickness and sanitation. Hospitals
began to decorate the interiors in colors, to banish white
wherever possible. Authorities had learned that bad
reactions, mentally, came from large expanses of white.
The dairy lunches caught the psychology and one fa-
mous eating place in New York, noted for its white,
tiled interior, opened a new place in the most exclusive
avenue in the city, decorating it in beautiful color har-
monies. Painted furniture was installed. The
waitresses were gaily dressed to match the setting.
Restaurants everywhere are abandoning the old-fash-
ioned white interiors. Housewives have found that they
can keep the modern plumbing fixtures just as clean,
if they are eolored, as they could when all plumbing was
white. Hence color invades the kitchen and bathroom.

‘White as a symbol in modern business has but
little selling power of itself. It lends itself to contrast
with black in striking effects—or with vivid colors. In
the summer-time it might be used to advantage to
imitate a background of snow for displaying furs, but
even here it would have more sclling value in contrast
to something else, say a living-room with a fire in the
grate, softly-shaded yellow lamps and the wintry land-
seape seen thru an open door, out of which milady,
clad in luxurious furs, is about to step. Wherever the
idea of simplicity, cleanliness, coldness and purity are
to be conveyed, white may be used as a symbol. White
added to any color makes a tint, reduces its vividness
and makes a quieter color of it.

RED

IGHT does not exist at night without fire, of which
red is the symbol. As fire consumes and burns,
so red signifies danger and destruction. A red tlag was
used by the Romans when they went into battle, signi-
fying that conflict was associated with the spilling of
human blood, and entailed danger. The Spartans, who
concentrated upon bravery and were great warriors,
adopted blood-red as their symbol of combat, and at
death they were buried in winding, red sheets, indica-
tive of bravery. In Grecian paintings, Mars, the god
of war, was always depicted in a red chariot, signifying
bravery. To us red signifies physical power, dynamic
energy, as expressed by health, ambition, sexual love
and temper. Many of our sayings bring to light our
interpretation of the color, as for instance, “IHe saw
red,” “He is a red-blooded man.” Mephistopheles,
garbed in red, tempted Faust.

Red has become associated with danger because this
color is used so extensively for danger signals, due to
the fact that red can be seen at a longer distance than
any other color.

Harsh reds are found among primitive peoples lack-
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ing any degree of culture, but as they become more re-
fined, we find them using a purer, clearer tone of red,
going toward magenta, a pinky red. As red is a very
active and advancing color, a little dash of it in decora-
tion goes a long way. It is very pleasing when used in
combination with cold colors to give animation and
stimulus. But in large masses, it antagonizes by its
over-stimulating effects. It is most pleasing when used
in cerise or American Beauty tones.

Red used in Christmas decorations symbolizes divine
love. Green symbolizes immortality, as the evergreen
symbolizes memory kept alive, which is everlasting.

When activity, bravery, physical courage, stimula-
tion, heat or excitement are to be suggested or depicted,
red may be used as a fitting symbol. It might be used
to advertise sport goods, fire-arms, automobiles, heating
apparatus, devices connected with safety signals,
lanterns, toys, fire-extinguishers, books of adventure,
china, certain food products and as a setting for Christ-
mas wares. Used as a background for vegetables such
as spinach, alligator pears, lettuce, asparagus and all
green foods, it would suggest the blood-building ele-
ments these foods contain, and thus be a fitting symbol,
increasing their sale.

Red is a color symbolizing more masculine activities
than feminine. Therefore it may be used to advantage
in displaying all commodities used by men.

A perfumer introduced a new perfume in a brilliant
red bottle. Altho it is a color that women like, it did
not have a ready sale because it would not harmonize
with the average woman’s boudoir, which as a rule is
done in dainty colors. The perfume would have sold
more readily in a pink bottle.

Pink is a mixture of white with red, the white taking
away the destructive element associated with certain
reds. It is a color that nearly everyone likes because,
no doubt, of its gladdening, cheerful hue that withal is
not over-stimulating. It is a symbol of the highest type
of love and as love is a universal emotion, pink is
naturally universally popular. Pink is etherealized
red, symbolical of love, youth and daintiness. The red
in its make-up gives spirit and vitality to the innocence
and youth symbolic of white. People who are very
optimistic are spoken of as viewing the world thru
“rose-colored glasses.”

Pink is most appropriately used in connection with
display of women’s apparel, toilet goods, lingerie, hats,
dress goods, evening wraps, gowns, jewelry, dress ac-
cessories, furniture for boudoirs, layettes, bath-room ac-
cessories and all delicate articles. In rose color, it is
often used to display men’s and women’s hats and
shoes. It is an appropriate color for book jackets, par-
ticularly books of romance, fairy tales and gift books.
It might also be used as covers for these books.

YELLOW

O the Chinese, yellow symbolized nobility. Many
of the ancients were sun-worshippers, who reasoned
that since the sun gave life (Continued on page 62)
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By
Louis &£ PBisch,
N, D.

T was just after dinner and
‘I we were sitting in the foyer

of the Grand Hotel, Paris.
My hosts were an American
couple in the middle forties.
They had come abroad with their
son and daughter for a summer
holiday. Mildred, age twenty,
had gone upstairs to fetch a wrap
for her mother. Robert, two
years older than his sister, could
be seen leaning against the hotel
desk in earnest conversation with
another youth of about the same
age.

“I want you to look at those
two over there, Doctor,” said the
father, indicating Robert and his
companion. “It’s plain they’re
hatching something. I’ll wager my son’s friend is in-
viting him out tonight to see the sights and the boy
will be over presently to ask permission. What would
a psychiatrist decide in a case like that ?”’

“Comes to that,” interjected the mother before I had
a chance to reply, “what about Mildred? I believe
she’s even more eager to ‘do Paris’ than her brother.
Why—I must tell you this!” she leaned forward and
continued confidentially. ‘“This morning Mildred went
so far as to suggest she and I hire a guide and give my
husband and Robert the slip. Now what do you think
of that?”’

“Sophisticated youth,” I replied.

“I don’t know, I don’t know,” remarked the mother
despairingly.

“But what to do?” said the father. “With our chil-
dren it’s a new problem to solve almost every day.
How on earth can we teach our boys and girls to think
and act straight ¢’

This same question, varied merely in its wording,

‘Boys and (rirls
to Think and
Act STRAIGHT?

Tllustrated by Morgan Dennis

has been put to me dozens and dozens of
times.

Mothers and fathers, in witnessing the
present-day anties and follies of youth, fre-
quently experience sad misgivings concerning
the welfare of their own children. Their
blasé manner, their sneering attitude toward
the primmer standards of an earlier day, their
lack of respect for age, their coldness of
temperament, their materialism, their casual-
ness, the ever-present hunger for fresh thrills,
eccentric clothes and conduct; drinking,
smoking, dancing and amusements exag-
gerated to an absurd degree—jyes, what?

To beguile oneself with the fond hope that
our young men and young women will prob-
ably be able to take care of themselves after
all, or that they will learn to correct their
mistakes before any really serious damage is
done, or that the extravagances of youth have already
reached their peak and the pendulum may be expected
to swing back again soon—all this may calm the con-
science of a few. No thinking, serious-minded father
or mother, however, finds it a very satisfactory anodyne.

Modern youth needs its elders today more than it
ever did. It needs our help, our advice. our guidance,
our sympathetic understanding. These gay young
things who seem to be tripping along so joyously and
recklessly are not having such an easy time after all.
They have no sign-posts to guide them. Continually
are they making experimental forays into a wilderness
where instinetively they feel there lurks danger, and
danger leading possibly to devastating and heart-
breaking results.

Let us hear what these young people have to say
from their side.

Here’s a boy of nineteen who writes that he wants to
consult me about ‘“a matter that is very private,” and
in which, he thinks, only a physician_could help.
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He proves to be a sensitive, refined lad, somewhat shut-
in.” It takes considerable maneuvering to draw him
out and to inspire him with enough confidence to tell
his story. : _ '

“I keep up my end at parties and all that,” he goes
on to say, “but I'm getting dead sick of it. I can’t
find a girl I think I can trust. I’m not ready for mar-
riage yet, but how can a fellow be sure a girl’s worth
loving and dreaming about?” -

Now this lad, and a fine type of boy he is, too, is
trying hard to project his idedlism upon some girl who
will help him preserve and enhance it. The young man
needs and craves assistance even more, perhaps, than
an education. And such a boy is worth saving, I'm
sure you will agree. '

Next comes a girl of sixteen, hopelessly floundering
in a period of life when physical changes and adjust-
ments usually upset the mind in topsy-turvy fashion
and render the emotions susceptible to almost any kin
of damaging assault. ‘

“I'm all mixed up,” she complains. ‘“Whengver 1
go along with the others and act as free and loose as
they do, I feel somehow soiled, and I worry about it.
Then if I'm not a good sport I have to stay a wallflower.
‘What should I do?” : .

One used to counsel our boys and girls when in the
throes of adolescence to have & good, frank, straight-
forward talk with their parents. The fathers were sup-
posed to take care of their sons and the mothers of their
daughters.

I have suggested this remedy on occasion to my

. youthful suppliants, and their replies might be con-

densed into a composite somewhat as follows:

“What’s the use? Father and mother wouldn’t
understand. They’re old-fashioned. People don’t
think and act like they do any more. They hear what’s
going on and, if they believe it at all, they surely be-

lieve 'm an exception. If they knew the truth about
me they’d be so shocked I'd be put out of the house.”

There are parents who are exceptions, of course, but '
this is about what my own experience with them has -

been. I find, as’a rule, that they have not kept up with
social and moral developments and trends. They give
their children the feeling of being “has-beens” and
thoroly out of date. And very frequently the children
are‘right when they say that neither father nor mother
suspects how utterly unrepressed youth really is.

I dare say the psychiatrist is in a more advantageous
position to form judgments and give advice in most
cases than are the parents themselves. At least the psy-
chiatrist hears both sides, parents and children, and he
hears them with an unbiased mind. Furthermore, all
people, both young and old, will unburden their
deepest thoughts and feelings to their medical confes-.
sor as to no one else.

Not always, however, is a psychiatrist available.
Besides, for financial or other reasons, such secientifie
service may not always be secured. What advice,
culled from the experience of his wider opportunitiés,
can the psychiatrist give to parents who want to assist
their children in thinking and acting straight?

The chief difficulty to be encountered at the outset is
that no rule-of-thumb methods can be laid down as a
safe and ready guide for human conduct. No two
human beings are exactly alike. No two boys and no
two girls will respond to any given environment or cir-
cumstance in an identical manner. Therefore the
problem at once narrows itself to one of individual
study, by which, taken at one and the same time, the
problem spreads itself into limitless proportions.

Nevertheless, certain well-defined principles can be
set forth as being pragmatic. That is, they are work-
able and practical. And happily, they-lend themselves
to individualized application. (Continued on page 71)
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Parents, in witnessing the present-day antics and follies of youth, frequently experience sad
misgivings concerning the welfare of their children.

"PSYCHOLOGY

Y S e e—— " R



Y adlUaAlly AVv4dy

You Can

"T'URN Your @z’smm‘mi

Says
Lawrence
W. Rogers

Ll | :VERYWHERE I go,” remarked a lady in the

subway, “I cannot help noticing the numbers

of men and women with unsatisfied looks on
their faces. They seem in a mad scramble for some-
thing, they know not what.”

This striking observation will undoubtedly find re-
sponse in many who come into everyday contact with
the public. One is often appalled by the aggregate of
human maladjustments, or at least the multitudes of
people who feel themselves misfits, who think they are
in the wrong place in life.

Much of this inner restlessness and lack of poised
outlook is probably superinduced by the strain of get-
ting on; making ends meet in the midst of sharp com-
petition; trying to keep abreast of an air-charged age.
On closer view, however, the situation reveals possible
compensations. Discontentment may be a provision of
nature to keep people struggling, reaching out, growing
to bigger things ahead. Too much complacency and
cocksureness is not conducive to personal progress.

To be dissatisfied with one’s self is to be in a de-
cidedly healthy state of mind, near a starting-point
from which one may move in leaps and bounds toward
one’s city of dreams, provided that he does not make
the fatal mistake of placing too strong an emphasis
upon the thought: ‘“How hopeless my circumstances
are,” instead of ‘“What can I do to overcome my
defeects ?”

Such an appeal necessarily addresses itself to those
men and women who are dissatisfied with themselves,
who are unsatisfied in the constructive sense of wishing
to achieve more in spite of handicaps and setbacks,
whether in business office, factory, farm or fireside.

I would bespeak the patience also of those who may
have been defeated in their attempts to scale desired
heights, whose efforts have been thwarted by unfortu-
nate visitations of Lady Luck until they have lost hope,
given up and resigned themselves to disappointment

“ PROGRESS

If You Learn to Tell Yourself
the T ruth About Yourself

and disillusionment by the deadening unconscious self-
suggestion, “It is too late.”

This is a psychological age. Waste-eliminating
methods of organization in industry and business have
brought to the foreground of our attention a shocking
perspective of human unfitness, and whether we like
the process or not, the fact remains that our concentra-
tion is being focussed today as never before upon the
personality factor. The supreme issue is brain instead
of brawn.

It would seem that we are confronted at every turn
by the finger of destiny pointed mercilessly at us as tho
bent on wringing an answer to the quest, “Are you
necessary ?”’

But there is a decidedly pleasing aspect in the new
emphasis. The admonition of the man of Galilee,
“Greater things than these shall ye do,” is becoming a
daily scientifie fact. Indeed, it is no longer safe to say
that anything is impossible.

Ten years ago we laughed at those who said the
human voice would ever be transmitted without wires.
Today we speak into an insignificant device called a
microphone and our voices are hurled thousands of
miles thru the invisible ethers.

We try to limit the possibilities of the airplane and
up crops a Lindbergh, a Chamberlain. a Byrd. A
woman at eighty years of age makes her début as a con-
cert singer in New York City. Another goes after a
college degree at seventy-five. Still another young lady
of forty-two enters high school.

And the male sex need not be slighted. We have
seen many at an advanced age. with the world seem-
ingly pitted against them, turn about. straighten up,
catch the modern spirit and discover themselves anew.

The big thing is to stop being black-jacked out of
hope by the wails of the calamity-howlers.

Should the publishers of this magazine have a sud-
den attack of altrusim and say, (Continued on page 67)



INFLUENCING MEN IN BUSINESS. By

. Walter Dill Scott, President,
Northwestern University, and
Delton T. Howard, Associate Pro-
fessor of Psychology and Director
of Personnel, Northwestern Uni-
versity. New York. The Ronald
Press Co., Inc., $2.50.
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THIS is a new, revised and en-

larged edition of a book that has

long' been a favorite reference
work for business men. It covers the
essentials of practical psychology and
effectively shows how these principles
may be applied to active business enter-
prise.

While of value for business or-
ganizers and executives, the book is
particularly useful for salesmen, giv-
ing formulae and tables for various
commodities and situations which will
be of everyday help to everyday sales-
men. Special lists and hints by such
men as Hollingsworth, Gale and others
of high rating in the academic field
give the volume truly an authoritative
character. It is also enlivened and
made still more practical by copious il-
lustrations, chiefly reprints of high
grade advertising copy that has proved
itself effective.

WaAT Is Your EMOTIONAL AgGE?
By J. George Frederick. New
York. The Bourse, $2.25.

HE author of Breezy comes back

into the arena of wholesome and
helpful fun in the compilation of What
s Your Emotional Age? and 65 Other
Lively, Amusing Mental Tests. In the
years between the publication of
Breezy and the present, Mr. Frederick
has had a wide experience as business
analyst, organizer, lecturer, and author.

" The study of psychology has always

been one of his pet interests, and he
has studied to good effect. ’
The present volume has the makings
of many a merry evening for congenial
groups of friends. And while guaran-
teed to evoke copious laughter, it can-
not fail to help all who play the games

. to get some practical information about

modern psychology as well .as a clearer
insight into their own personalities.

How To TALK: MEETING THE SIT-
UATIONS OF PERSONAL-AND BusI-
NESS LIFE AND OF PUBLIC ADDRESS.
By John Mantle Clapp and Edwin
A. Kane. New York. The Ronald
Press Company, 647 pp. $5.00.

OUNT up the minutes of your

day that are given to talk of one
kind or another. They will total from
three to six hours, whoever you are and
whatever your calling. All of us are
practitioners of the art of speech.
Here is a book on this universal art

that deals. with everyday situations,

the things which all of us have to do,
and want to do well. Every man who
has to be a spokesman for his company,

_or take part in the doings of his com-

munity or his lodge; every teacher,
club-woman, or social worker; every
parent concerned with the growth of
his own youngsters, can read this well
made volume with interest and profit.

Its outstanding feature is that it
takes the reader as he is; its sugges-
tions and exercises fit in with our ordi-
nary, everyday activities. “Think of
these points,” the authors say, “when
giving instructions to your assistants.
Of these others when reporting to your
own chief. Of these others when en-
gaged in a discussion in your trade as-
sociation or club; when making an
after-dinner speech; when telling a
story; or, perhaps, when merely chat-

(Continued on page 88)

Bevonp BEmAVORISM. By Robert
Courtney. New York. Grant
Publications, Inc., $1.50.

R. ROBERT COURTNEY’S Be-
yond Behaviorism is a thought-
provoking criticism of the Watsonian
theory, followed by a near-occult sug-
gestion that the way of personal prog-

. ress is thru adopting and mastering the

habit of self-observation. What- Mr.
Courtney suggests is something differ-
ent from the time-honored formula,
“Know Thyself.” It is rather the culti-

vation of the faculty of observing, and
so_ directing, oneself as tho one were
quite outside one’s own brain and body.

Approaching the occult, the book is
nevertheless common-sense and practi-

cal, and can hardly fail to stimulate the °

earnest individual to mental, moral and
spiritual progress. The writing is
more than ordinarily excellent, and
gives evidence not only of profound
scholarship but high and splendid
idealism.

TeE RigET T0 BE HAPPY. By Mrs.
Bertrand Russell. 295 pp. New
York. Harper & Brothers, $2.50.

HEN you have completed Mrs.
. Bertrand Russell’s book, The

- Right to Be Happy, no longer will your

criterion for an act be, “Is it right or

- wrong?” but, “Will it increase the

supply of happiness in the.world—
either for myself or someone else?”

. If it were possible to look at life
without any conditioned reflexes, with-

‘out any abnormal reactions resulting

from early repressions, it is possible
that Mrs. Russell’s book would not be
significant. But in this age when
freedom itself is just becoming more
than a word and sex is scarcely men-
tioned in “polite” society, it is start-
lingly enlightening. -
(Continued on page 86)

Woay WE MisserAvE. By Samuel
D. Schmalhausen, M.A., Ph.D.,
with an introduction by Dr.
William A. White. 313 pp. New
York. The Macaulay Company,
$3.00 , )

“We are ourselves a term in the
equation, a note of the chord, and make
discord or harmony almost at will.”

Stevenson.

N reading Why We Misbehave,
this line from Stevenson comes
to mind, for it expresses so exactly the
purpose of psychiatry and dynamic
psychology in all its various forms.
For as Dr. Schmalhausen- writes:

“Whatever fields of life we touch, .

straightway we are in the presence of
problems of maladjustment.” This
(Continued on page 88)
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Fanny Fuerst has become part of the healing
influence in hospital wards.

that wherever her voice and smile have been,
there remains, for all time, a happy memory of
the “Fairy Lady.”

The charming construction work among
children, which Fanny Fuerst has introduced,
is a novelty in the way of entertainment. In
the gay costume of Mother Goose, with tall,
pointed hat, flowered, panniered gown, be-
witching white curls and black lace mitts, she

friends who read my article in last month’s Psy-
CHOLOGY, that I am at a loss to find the time for
answering them. But, be assured that I have read, and

SO many inquiries have come to me from unknewn

shall answer every one. If you are wondering why you
have not heard—be patient—you will—and soon.

It is a wonderful honor to have you tell me all your
hopes and fears, and a privilege to feel that possibly I may
be able to help you plan a solution for your problems.

Perhaps, something in this article may suggest a line of
thought which will be helpful. Remember—when Pandora
let all the little Evils into the world, she also released
“Hope.” Never relinquish your right to friendship with
that precious spirit.

WANT to tell you about an experience which came to

me only recently, which proves how readily the things
we concentrate upon will come into our lives, to be utilized
for the benefit of ourselves and others.

Thru my work, quite by accident, last October, I met a
charming woman with whom I became very well acquainted
before the afternoon was over. We were both interested in
people—and what after all is more absorbing in the whole
wide world?

Fanny Fuerst, my new friend, it seems, has restricted
her interests and activities to little people, altho many
grown-ups enjoy her whimsical work as well. And what
does she do? Something so simple, so appealing, so worthy,

.

greets a group of children, and proceeds to
read rhymes and sing jingles in a way which captivates
their little hearts. -

Miss Fuerst has become part of the healing influence in
hospital wards, where small, sick children have been smiled
and sung into merry spirits and health.

She was born in England, and when but a child of seven
used to enjoy arranging her dolls and toys as an audience.
To assure herself of a “crowded house,” she would add
apples and grapes and candies, which, after the perform-
ance of story telling was over, served as delectable refresh-
ments for the artist. It was not long before real children
gathered at these impromptu affairs.

By the time Fan Fuerst had reached eighteen, the study
of elocution had prepared her for public readings.

Then came the Great War. With such a gift, she was
much sought after for the entertainment of the soldiers in
camps and hospitals. At this time she was living in a
London Hotel, where guests were frequently obliged to re-
treat to the cellar during air-raids. And her ability was
used to good advantage in quieting the fears of more timid
people.

One day, as the roar and crackle of an approaching raid
had huddled frightened humanity together, a little voice at
her elbow said, “O, Aunt Fan—it's time for you to tell
stories!”

That naive comment was a turning point in Fan Fuerst’s
life. She began to plan and, tho more fortunate than some
in that she had no need to commer- (Continued on page 89)
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Discussion and Counsel on Practical Problems

of Salesmanship

Conducted by Lawrence W. Rogers

Author of “The Psychology of Life and Success,” “Concentration,” etc.
Lecturer upon Sales Promotion and Personality Development Before Local and National

Business Firms.

¢ HEN things break bad I just
hop to it!”

The battle scarred, veteran sales ex-
ecutive, with bloody but unbowed head,
thus related to me the secret of how he
had risen from the ranks to the gen-
eralship of twenty-eight hundred
salesmen. '

“We have seen the handwriting on
the wall—the oncoming business boom,”
he further confided, “and our bunch are
all set for the cream in 1929.”

That a new day in sales practice is
dawning, appears evident on every
hand. Widespread industrial activity
and commercial expansion seem defi-
nitely assured. The stock ticker dances
with the delight of feverish anticipa-
tion.

An exciting election is over. Two
great leaders were in the field, both of
outstanding popularity, as reflected in
the tremendous vote cast. Unfortu-
nately, perhaps, one had to win and the
other had to lose. We could not have
both.

But every salesman has reason to
feel inspired with the voters’ choice.
They have selected, without doubt, an
outstanding personality of the civilized
world to lead us aright in the ap-
proaching years of a new age. An
overwhelming portion of our citizenry
look for an unprecedented and thrilling
chapter to be written into the creed of
business.

The dream of the psychologist to see
the race become “humanity-minded”
may be about to be realized, in a pledge
toward the ultimate abolition of
poverty from the earth.

What an inspiring Magna Charta of
human inter-dependence—what an
cpoch-marking sales proposition—
headed by the master salesman of
modern time—whose subtlety is service,
whose aim is action!

And every salesman may have a
hand in it and push the idea along,
who has the vision of his job as a great
and necessary part of the world’s work.
And why not? He gets the business,
the distribution, which causes more

production, keeps payrolls going and
homes humming.

The selling field is fruitful for those
who are fired up to their opportunities.
New prospects, who have been generous
recipients of a widely diffused pros-
perity, veritably stand in line waiting
to be sold.

But these same folks refuse to be
cajoled. They are thinking. Auto-
mobiles, airplanes, radios, and a widely
industrious reading era have “wised
them up.” They will not take rough
stuff. They want reasons!

So, fellow (and lady) knights of the
sample case, in every business—would
you like to go over the top in the New
Year with big production, and bulging
commission checks? '

You can do it. You can make it your
banner sales year.

How?

By selling the spirit of the new age—
by baptizing your mind with greater
knowledge of your merchandise—by in-
fusing yourself with a mental picture
of the enormous possibilities for more
orders all around you

And leaping into the battle for a
bigger and better part in the great
game.

Let’s “hop to it for the cream” in
1929!

CORRESPONDENCE
Mec., Pa., writes:

It is my desire to become a salesman,
connected with a wholesale house. I
had one great opportunity, but my ap-
plication was turned down for another.
One of the reasons, so I heard from
the assistant sales manager, was lack
of experience. Probably there were
other reasons too. What can I do to
overcome these objections and land the
desired object?

ANSWER:

If the house turned you down be-
cause you had had no previous experi-
ence in their particular line, then the
only thing left to do is to try another
house in the same line that may not be
quite so strict in its requirements.

If only because you have had no

Special Lecturer in Salesmanship at the College of the City of New York

selling experience of any kind, then the

proper course for you to pursue is to’

take up some selling line that will give
you a chance without experience. There
are many of these, even tho the lines
may not be to your liking.

Sometimes it is difficult to get the
first connection in the wholesale busi-
ness, and one has to go from the un-
desirable to the desirable. I have
known many instances of this. In one
case, a young man wanted to get into
the wholesale beef and provision busi-
ness on the road, but was turned down
on account of having no knowledge of
the line.

He found a chance to work for a
correspondence school, following up
newspaper leads, and became quite
successful, gaining an invaluable sales
experience. In the meantime, he made
it his way to get acquainted with some
traveling salesmen in the beef busi-
ness, and made known his wishes to
them. Eventually, one of them heard
of a vacancy with his house, interceded,
and helped the fellow to 1and the job.

You say you “had one great oppor-
tunity.” Whatever your opportunity
was, there are others just as good, if
you hunt them out. Sometimes it takes
the starch out of one when he doesn’t
land, but these disappointments are
often blessings in disguise. Frequently
a much better proposition is awaiting
around the corner.

If you are dead set on that one house,
then your only course is to make a
study of their business, familiarize
yourself with all its details, figure out
some ways to improve their production,
and then go and sell them on the idea
that if given a chance you can “show
them something.”

F L. H. Vermont, writes:

[ have been a salesman for a short
time with a reputable house and be-
lieve I would succeed, only for the fact
that when approaching a prospective
customer I have periodic attacks of
stage fright. I experience a terrible

(Continued on page 93)

.

—

N — ———— ¢ e




" hammered ‘thru the play by a rhythm that is

4'Meek, who has met that plump and pompous

JANUARY, 1920 -

%roadway Becomes

erious

Gurrent Dramatic - Productions Attack
Individual ~and Social Wrongs .

MR. MONEYPENNY

HANNING POLLOCK preaches a sermon,

‘ :Vglitteringly done and unique, but a ser-
mon for a’ that in Mr. Moneypenny, which
Richard Boleslavsky is presenting as-a verbal
cartoon at the Liberty Theatre. ‘
That the passion for gold kills all other life
forces and dwarfs the personality is the theme

moving and impressive.
It is the simple story of a contented bank
clerk, John Jones, excellently cast in Donald

character, sleek and dazzling Mr. Moneypenny,
ably done by Hale Hamilton. If Mr. Jones will
pledge allegiance to him, the Almighty Dollar,
holding no other gods before him, he will
guarantee him wealth, endless wealth, and all
that it can buy. John Jones stands by at atten-
tion and then, with a twinge or two

-of conscience, follows.

But dollars, _ dollars, dollars
added together bring only dol-
lars, Dollars, DOLLARS. The
intangible brightness not re-
flected from its gold is im-
perative for happiness.
Mr. Jones slaves and

(Continued on page 86)

Sylvia Sydney in “Gods of
the Lightning.” (Left)
Hale Hamilton in the title
role of “Mr. Moneypenny.”

Edna Best and Alfre@ Drayton in “The High Road.”

/

7]
V|

(Top)
Polly TWalker, the star ofl.‘,‘BilIIie.” (Oval) John Halliday in
‘Jealousy.”

GoDs OF THE LIGHTNING

CRUSHING indictment of our judicial system is the
play, Gods of the Lightning, at the Little Theatre,
which Maxwell Anderson and Harold Hickerson have
written with obvious and ardent conviction.
So earnest and sincere is the play that the audience
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writhes with repressed emotion at the
evident futility of beating a path to
the brains of those who can control the
machinery of justice.

Gods of the Lightning is the drama-
tization of the events that led to the
death of Sacco and Vanzetti and
frankly conveys the conviction that they
died because they freely expressed
their beliefs in this “free” country.

The district attorney’s problem, as
presented in the play, is to convince the
_ jury that these men could have com-
mitted the crime. And the tragedy is
that he realizes the situation, while
knowing that he has no legal case. He
sizes up the twelve “hundred-per-
centers” in the jury-box and knows his
battle is easy. All he has to do is to
get the defendants to admit they are
anarchists and atheists. And the jury
will care little what will happen to the
bodies of these already-condemned
souls.

Too naive, with an ingenuous love
for the truth, too candid to mask their
ideals for the sake of the technicalities
of a jury system, the two men tie the
noose tighter with each word they
utter. Far-removed from the hypoc-
risy of the law, they are unable to
cloak their beliefs in a conventional
garb to fit in with the bigoted beliefs
of the men who are handing out
“justice.”

Stirringly written, well-acted, fast
moving, with the tensity relieved by
spontaneous comedy, Gods of the
Lightning will move you rationally and
emotionally.

JEALOUSY
EALOUSY, which opened recently
at Maxine Elliott’s Theatre, is a

novelty and an ordeal which will un-
doubtedly attract and absorb the
interest of the theatre-goers for some
time to come.

Only two characters, portrayed by
Fay Bainter and John Halliday (with
the dexterous assistance of a French
telephone), compose the cast—a dra-
matic experiment which is turned to
an accomplishment by author, producer
and actors. And the audiences which,
for the most part, are drawn to the
performance by curiosity, leave it with
approval—provided that they enjoy a
strenuous rather than a facile enter-
tainment.

Jealousy is a frank drama of passion,
adapted from a French play, the scenes
laid in Paris. It begins lightly enough
on the wedding night of Valerie and
Maurice—Valerie a minor couturier,
and Maurice an unrecognized artist—
in their apartment, which is to be a
combination studio and home. Inti-
mate conversation reveals a situation
in the modern manner, even more dar-
ing than usual—the marriage of a man
and woman who have been lovers.
Easy and outspoken discussion thereof

promises another play of sophisticated
ultra-modern philosophy, but within a
few minutes the theme turns to the
primordial matter of passionate love—
and passionate jealousy.

Maurice begins a three-act torture
scene of himself, Valerie and the audi-
ence with the weapon of his insane
jealousy. Valerie adds the burden of
her agonized self-defending lies. The
result is his murder of L’Ambertier,
Valerie’s guardian and suspected lover,
her own confession of the true story
and a final gesture of sincere nobility
on his part in giving himself up to the
police.

The two characters carry the plot
well, distill its theme and concentrate
it around themselves to good effect.
John Halliday is tragic with quiet
naturalness; Fay Bainter with more
obvious use of dramatics.

The play probably would be better
liked if its passion were touched more
often with tenderness and if its sus-
tained tensity were relaxed once or
twice. An audience likes to be moved
as well as absorbed; and it does not
like to be too tired at the end of the

play.

THE HicH Roap

HE moribund theme of family

pride rides to a fall in The High
Road, which Charles Dillingham is pre-
senting at the Fulton Theatre. Not
who bore you but whether you “bore”
others matters to this sprightly genera-
tion. And Frederick Lonsdale, the
author, is all for it.

An English family with names galore
of lords and dukes on its family tree,
but with branches dwarfed by inac-
tivity, is in solemn conference because
one of its younger members has an-
nounced his engagement to a famous
English actress, Elsie Hilary. Con-
sternation abounds. Threats multiply.
Wrath is let loose. But the younger
generation stands by its guns nobly.

And another of the younger genera-
tion in that same family also stands by
those same guns—a fact which does
not aid in the solution.

The comedy moves slowly but surely
and neatly, with sufficient surprises to
insure an entertaining evening. True
love can brook all, but when “peace of
mind, which alone can bring true hap-
piness,” is at stake the scales often bal-
ance differently. Mr. Lonsdale carries
his comedy to a sincere ending.

Young Love

XPERIMENTING with human

beings is always interesting but
generally dangerous, unless those in-
volved are exceptionally rational and
well-balanced, as exhibited by Young
Love, a vivacious comedy by Samson
Raphaelson, which Kenneth MacGowan
and Sidney Ross are presenting at the
Theatre Masque.

PsycHOLOGY

A new code for an ideally-married
couple, in this more frankly “human”
generation, is lived by a well-satisfied
and happy couple. But when a first-
love pair realize that this code is at
variance with the one they had be-
lieved was accepted they denounce the
married couple as cheaters. But they
are still more horrified when they find
that they themselves are not averse to
a little play on the side—that it does
not interfere with their love for each
other.

Oh, yes, it is modern and amusing—
and very frank, altho still marked by a
bit of Victorian hysteria which most
advanced scientists assure us will not
figure in future generations.

Dorothy Gish is delightful as one of
the experimenters and Tom Douglas
plays with boyish sincerity the youth-
ful sweetheart who “betrays” her be-
cause he falls down on his part of the
experiment. James Rennie and
Catherine Willard are well cast as a
modern-married couple.

THE GREY Fox

HE historical characters of

Machievelli, the Borgias and de
Medicis come in for modernistic inter-
pretation in Lenist Esler’s play, The
Grey Fozx, being produced at the Play-
house by William A. Brady and Dwight
Deere Wiman.

In general the play makes the in-
famous, intriguing diplomat a less
sinister figure than he has been sup-
posed to be and than his own theories
of statecraft have implied.

The character is brilliantly played by
Henry Hull, with Chrystal Herne as
the Countess who seduces and betrays
him.

The play is reminiscent of The Road
to Rome, in which Jane Cowl, as
Caesar’s wife, delays and, in the end,
turns back Hannibal on his march to
the Imperial City.

These historical plays serve to illumi-
nate the ancient annals and, possibly,
to help us understand some of the great
human currents that are moving in
our own day.

BILLIE

HE only man in captivity who can

write the songs and lyriecs of a
musical comedy, produce it and do all
three flawlessly well is George M.
Cohan. And while other producers—
authors—composers come and go,
George Cohan seems to go on forever
and gets better all the time.

In Billie he has outdone himself to
the delight of appreciative, capacity
audiences. Billie has every qualifica-
tion for an enjoyable musical show.
Every number is attractive, some are
hauntingly so, such as Every Boy in
Town and Where Were You? The lines

(Continued on page 86)
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Speak French, German, Spanish
or Italian in a Short Time

How can you expect to en-
joy the romance and beauty
of South America if you
cannot talk to the natives
in their own language?

Could you go to Europe and
make yourself understood
by customs, railway offi-
cials, hotel people, taxi
drivers, waiters? Here is a
way to learn the language
you choose quickly.

EARNING to speak,

moi‘e fluently than those

read and write a
foreign language may
seem the most difficult
of tasks. .

You may feel that it
is impossible for you to
learn except after
years of hard study,
which you do not care
to undertake.

agreement that

Agrrvmpnt

Every Pelman Language Course is taught under ‘the absolute
if, after completing it, you are not entirely

=J who have studied it for

years in the toilsome
‘“grammar first’” way.

This is no exaggeration.
In England, where this
wonderful new method was
originated, tens of thou-
sands of people have found

satisfied with your ability to read, spes: understand the
language, your tuition be refund, ly upon d d
(8igned) B. C. McCuLLOCH,

President, The Pelman Language Institute, New York Oity

that it makes foreign lan-
guages astonishingly easy
to learn. In America this
success was at once dupli-
cated. This is by far the

Yet here is an agree-
ment that, not only can you learn
French, Spanish, German or Italian,
in YOUR OWN HOME, by MAIL
—but that you can learn it wery
quickly.

The trouble with every other method of
teaching foreign languages is that your
mind is cluttered up with a mass of trans-
lations, rules, exceptions to rules, gram:-
mar, and dozens of other intricate details.

The Pelman method is so different, so
much simpler, 80 much more PRACTICAL
that there is no basis of comparison.

y: | Sh-iking New Idea

Here is the revolutionary new principle
of the Pelman method in a few words:
In English, French, German, Spanish and
Italian there is a great body of words
(reaching up into the thousands) which
are practically identical in all these
tongues.

If you were asked to read a French,
German, Spanish or Italian newspaper,
you would probably give up without mak-
ing the attempt. Yet, as a matter of fact,
you already know a very large number of
the words you would meet with. You would
recognize most of them “at sight.” Others
you would be able to guess correctly from
the way they fit in with the words you know.

Really, instead of being totally ignorant

of these four languages, you already have
an excellent start toward learning ome or
all of them! :

It is this remarkable fact that lies at
the basis of the wonderful success that has
come to the Pelman Language Courses,
wherever they have been tried.

Learn as Children Do

Just like a child learning to speak, you
do not bother at first about grammar. In-
stead, you learn from the very first les-
son how to use the language itself. When
you can speak, read and understand others
readily, then—and then only—jyou get the
knowledge of grammar you need in a new,
simple way.

Suppose, for example, that you have de-
cided to learn French. (The Pelman
method works just as simply with other

languages.) When you open the first les-

son of the Pelman method you will be
surprised to see not a single word of ex-
planation in English. But you soon realize
that no English is necessary. You find
that you already know enough French
words to start—and you can easily dis-
cover the meaning of the unfamiliar
French words by the way they “fit in”
with the ones you recognize at sight.

By means of this revolutionary system,
within eight to twelve weeks you will find
yourself able to speak a foreign language

most practical and sensible
way to learn French, Spanish, German and

Italian,
Send for Free Book

A free book, yours for the asking, shows
you what a real cultural benefit, what a
wonderful means for pleasure, it is to have
another language at your command. This
book actually shows you that you can read,
at sight, a page of the language you decide
to learn. It shows why it is possible to
make the agreement that you will learn
either French, Spanish, German or Italian
within a short time, to your satisfaction,
or it will cost you nothing. To send for
this book places you under no obligation.
No salesman will call on you. Mail the
coupon at once.

THE PELMAN LANGUAGE INSTITUTE
Suite 1-681, 71 West 45th St., New York City
Ofiices in London, Paris, Stockholm, Delhi,

Durban’ and Meclbourne
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1 THE PELMAN LANGUAGE INSTITUTE
8 Suite L-681, 71 West 45th St.. New York City

: Please send me full information about
H :lhe Pelman System of Language Instruc-
on.
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PsycHOLOGY

Conducted by C. Franklin Leavitt, M. D.

QUESTION:—G. H. writes:—

I have drifted into a most disturbing
thought state. I do not know whether
it is caused by what seemed to start the
thoughts, or whether it is brought on
by a condition of health, or is aug-
mented by the health, which in turn
makes it worse. It is at times grief
and remorse, jealousy, or a feeling of
helpless rage at fate. It is accom-
panied by a feverishness and a quicken-
ing of the pulse. It is grief for a girl
who is lost to me. Rage at the fellow
who took her, for he was married and
did it apparently out of pure malice or
thinking it a huge joke. Helplessness
in that one I loved, a school-teacher,
stood by and not only seemed to enjoy
the whole affair, but actually aided in
bringing it about. I worked and
studied hard to make good for this girl,
but since things have been broken up
I have lost interest in living. I have
tried to analyze this affair and get at
the truth, but cannot see just why all
worked against me. I was 39 and the
girl was 18 years of age.

ANSWER:—

I presume the woman you write of
at such length thought that there was
too much difference in your ages and
therefore worked against you. There
also may have been some thought that
the school teacher was a better match
as she was about your age. But whether
this is true or not, I would figure that
it was Providence and not fate that
kept you from marrying the girl.
There was some law at work, you may
be sure, and one of these days you
probably will realize it. If the girl was
influenced as easily as you have pic-
tured, and her habits changed so
quickly, you should feel glad that you
did not hold her love. Such a girl
would have run across some one else
who would have influenced her, and, if
it were after marriage, it would have
meant still greater unhappiness for
you.

Where is your pride and courage
that you will let such an affair ruin
your life? Can’t you come up against
some of the world’s sharp edges with-
out going to pieces over the hurt? Get
hold of some new incentive for work,
stop analyzing the situation of the past,
strive to bury it and forget it, and go
on. Life has just as much to offer you
as it ever had, and people are just as
much in need of the services you can
render the world. Don’t judge hu-
manity in general by this unhappy ex-
perience. Be a real man and let it add
to your determination to win and to
your faith in self. Each hard thing

that is met and overcome adds materi-
ally to your strength. We are given
these obstacles to overcome, tempta-
tions to meet, so that we may become
men of real character and staunch will.
There is plenty of the bitter in life, but
there is lots of sweetness, too, if you
will but look for it. At present your
viewpoint is all wrong and you are
limiting your life in consequence. Try
to be brave and remember that thou-
sands of men and women have passed
thru similar experiences and yet have
won success and an honorable position
in life.

QUESTION:—R. H. H. writes:—

Two years ago I suffered a slight
nervous breakdown. At the time it
worried me very much and since that
time I have been bothered with indiges-
tion. I have it no matter what or when
I eat. I take care of myself, such as
keeping good hours, eating only at meal
time and do not overload my stomach.
I am naturally nervous, or perhaps I
should say restless, and have always
been that way. My heart seems to beat
more heavily than most people’s, but as
several physicians have told me it is
serfectly sound, I am at a loss to under-
stand it and wish you would advise me
about the matter. Do you think smok-
ing seven or gight cigarettes a day
would do me harm?

ANSWER:—

You are of a sensitive type, emo-
tional, with a tendency toward nervous-
ness. Such types must have themselves
well in hand, must be in control and
master of these powers, or they get
into very serious trouble at times.
Where sensitiveness and emotion domi-
nate, it means supersensitiveness, ner-
vous breakdown and many other
trying disorders. You have never been
master of this sensitiveness, have never
used it in a constructive, creative way.
Therefore, it has been dominating you.
The power is excellent, if under con-
trol. There is nothing seriously wrong
with you, but what you suffer from
causes unhappiness and limits your life.

Your digestive disturbances are due
to nervous indigestion. And you will
continue to have it as long as your
nerves remain in their present sensi-
tive, uncontrolled state. The heart
disturbance is functional and due, per-
haps, partly to gas pressure from your
indigestion, and partly to a disturbed
circulation caused by emotion and sen-
sitive nerves.

Yes, I do think that smoking even a

few cigarettes a day could materially
disturb nerves as sensitive as yours. I
would advise you to stop it entirely.

Your cure will be found in becoming
master of self, and in a toughening and
hardening process that self-discipline
and special exercise can bring. And
your viewpoint of self must be changed
thru a process of re-education. You
can get on top of your troubles and be
a strong, happy young man. You have
merely whitewashed that nervous
breakdown. The nerves are still sensi-
tive.

QUESTION:—G. A. H. writes—

Seven years ago my wife and three
children left on a trip to South Africa.
During the voyage my wife died, a vic-
tim of that dreaded disease, cancer, and
was burned and buried at sea, thus
leaving the children alone. They ar-
rived safely and are being looked after
by an aunt of my late wife’s. I have
been sending a fair allowance for the
children’s upkeep. I am in business
for myself here in the United States,
and on inquiring find that there is little
to do in my line of work in Africa. I
am often tempted to sell out and go to
my children. I feel that the children
are growing away from me. Do you
think when they get a little older that
blood ties will tell?

The oldest girl is 18 years of age
and very bright. She has won several
scholarships. She feels if she were
to come here it would spoil her career.
Even the letters I write to them are
intercepted and read, and they are not
allowed to answer them. For months
the aunt has not even acknowledged
the remittances I have made to her.
I am a man 45 years old and a
veteran of the South African War. I
am in good health and considered a
first-class watch maker. I am Irish by
birth. My oldest girl said that she
would come over if I got married
again. Do you think if I met a nice
woman about 35 or 40 years old that
it would be wise to get married? I am
not at all contented with my life.

ANSWER:—

I should say you have done your part
well as a father, and it surely has not
been appreciated. It would appear as
tho this aunt were working against
you. If she wishes to take things en-
tirely into her hands, I would also let
her assume the financial responsibili-
ties temporarily. This will undoubt-
edly bring an answer to your letters.
I believe in time your children will wish
to know more about their father, even
in spite of the suggestions of the aunt.
It is natural that they will in time turn
toward you. (Continued on page 94)
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1d or young

It's easy as A-B-C to learn‘to play
any instrument-#his‘no teacher way!

vears of age. If you can read the
alphabet—if you have a genuine love
of music—through this unique, highly
simplified method you can learn to play
your favorite instrument in just a few

IT DOESN'T matter if you are 10 or 50

And the cost is just a fraction of what
people used to spend on the old, slow
methods! Select your favorite instrument
now as a first, definite step towards musical
accomplishment.

Mail Coupon for Free Details
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Drums and Traps do it yoursiglf arlxcd hea:i it. NIo plrlxvgte _._._____._.___.____.__.l
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A Glimpse
ver = Editor’s cYhoulder

As He Opens and Answers His Mazil

RS. MARY JOHNSTON AVERY,
125 Furman Ave., Asheville, N.C,,
writes:

Your magazine is splendid and I like it
more and more. What a world we are
living in, if we would only allow the spirit
within us to really live and be the motive
power of our lives. But the awakening of
the world is astonishing as it is. I am
always praying that my young som, editor
of a small southern paper, will cateh the
vision at twenty-seven and realize the
power in himself as a son of God.

ESSIE M. GURNER, 42 Montye Ave.,
Toronto, Can., writes:

Your September issue was glorious. I
do not know where I would have been
without the magazine, this year especially.

I did hope to have converted my hus-
band to the New Thought; he was a ner-
vous wreck after the war. He likes
Canada and readily adapted himself to
work here. So-called friends have been
despicable to him; however, “live today” is
the password. I keep on planting my
PsycHOLOGY in front of him, He just is
bodily overtired.

. E. Bostwick, 1551 Ogden St., Denver,
Colo., writes:

I have been a reader of PsycHoLoGY for
about three years now, and I want you to
know that I think you are putting out the
finest, greatest, and by far the best publi-
cation ever issued. Each and every number
is a life saver. All your writers and con-
tributors should have national recognition.
I find your own editorials and Mr. Lon J.
Haddock’s articles exceptionally encourag-
ing. And, to cap the list of benefits I
have received so far, was the premium
which I received for my recent renewal of
subseription, one of your “Surprise Pack-
ages.” I have just finished reading How
to Get What You Want. This wonderful
book has already done more to help me to
think as I should than anything I ever had.
I am quite well along in years and all my
life I have been thinking in absolutely the
wrong way, and I find it is mighty uphill
work to change my habits. But I hope
and feel that I may yet save myself from
going down into utter oblivion. I thank
you with all my heart for what you have
already done for me.

ALEX OHRT, Miles City, Montana,

writes:

I thank you a thousand times for the
articles printed in your magazine.

In a shoemaker’s shop in Spokane, I
waited while my shoes were being re-
paired. An old, torn copy of your maga-
zine was lying on the bench. I looked at
its contents for a few minutes and knew
then that your “stuff” only and alone
could pull me out of my inferiority
complex.

About seven years ago I started to work
among American people and the inferi-
ority complex has held me in its grip ever
sinee,

In 1921 I emigrated to the U. S. A,
from Germany and soon I decided that I
must have an American girl as a sweet-
heart and partner, and settle down in this
country for the rest of my life.

But I was ninety-five per cent German-
minded, which was then a dangerous thing
to impress upon the American-minded
persons of my environment.

My brain refused to accept the Ameri-
can point of view concerning the late war
in particular and everyday modes of life
in general. The result was that I could
not “mix” with other people, and more
and more retreated into the confinements
of my four walls, At last I just worked,
worried and feared. I feared, after a
while, everybody and everything, every-
where. I probably felt as unfit for getting
along nicely in this country as any guy
you ever heard of. But the articles in
your magazine are showing me wonder-
fully what a big fool I was.

I hold my head up high since reading
PsycHoLoGY and behave like a regular
guy.

Wishing you the support of the universe
in your work.

ANDEYNE DEUTH, Hotel Welling-
ton, New York, writes:

May I congratulate you upon the article
“Do the Stars Rule Us?” published in
your September number.

It has a great significance at this time,
and points to a broadminded attitude on
your part. You have given your readers
the opportunity of hearing what some of
our most prominent men and women think
about astrology, thru an interview with
Evangeline Adams, whose work for as-
trology is known thruout the world.

What is needed in this disordered world
of today is scientific investigation of
Truth, so that thru all its manifestations,
whether it be thru astrology or any other
key, man may know himself and find him-
self in tune with the infinite.

RTHUR DUFFY, 644 State Ave,,
Cincinnati, Ohio, writes:

I have several issues of your magazine
laid aside for reading when I can find the
time. When I read your magazine I read
everything, even the smallest advertise-
ments,

ERMAN SOMMER, 1841 Mogegan
Ave., Bronx, N. Y., writes:

I wish to cxpress my appreciation for
your magazine., C. Franklin Leavitt, I
place first, when I consider the aid I've
received from him. Your inspirational
editorials never fail to give me stimula-
tion. Give us more stuff like, “You Can
Excel,” by Kingman in July. I like G.

PsycHOLOGY

Arthur Gayer’s work very much and A. K.
Weinberg’s. What I have read by him
was very interesting. He writes so clearly
and with such penetration.

I have already been reading PsYcCHOL-
0GY two years and will renew when neces-
sary, and stick to it forever.

How about a short biography of great
men and women of the past each month—
real top-notchers in their lines—this kind
aside from the type now appearing in your
magazine ¢

HEODORE DECKER, 6221 Market
Street, Philadelphia, Penn., writes:

I am writing this letter to praise the
articles which bear L. J. Haddock’s name
in your splendid magazine.

I think they are among the best and
most uplifting articles ever written to help
struggling humanity onward. The ideas
are worth reducing to practice and the
practice comes spontaneously after read-
ing the ideas expounded by Haddock.

I bave been a reader of PSYCHOLOGY off
and on for about a year. I take it that I
missed some of Haddock's previous ar-
ticles, but you may rest assured I will
not miss any more.

There are other good articles, but I
think these take the prize.

ELEN KING, 825 W. 178th Street,
New York, writes:

Just to thank and bless you for your
magnificent editorial against those horrible
medical drives. Devilish indeed.

Like yourself, I do not believe in de-
nouncing all doctors. I've known so many
good ones,

But this odious clique of medical
despots, these traffickers in fear must be
suppressed or we will perish mentally and
morally as well as physically.

Thanks and good luck.

ARGARET JACKSON, 4525 Cass
Blvd., Pacific Beach Calif., writes:
ITave just read the June issue of your
valuable magazine, with much benefit as
usual.

These are great thecories that you pro-
mulgate. I am herc to tell you, however,
that they do not always work out. When
things are going nicely, we are apt to
become so absorbed in our beautiful
theorics that we lose sight of facts.

My experience certainly refutes the
claim that our condition is the result of
thought. I have spent the last fifteen
years in “right thinking,” and in that time
have experienced a transition from com-
fort to financial failure and widowhood,
going to the very depths of hell in the
process.

Worked hard for a time to support my
young daughter and self, but after reading
some of the wonderful things accomplished
thru applied psychology, decided that I,
too, could do better. So on the first of the

(Continued on page 92)
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OU have a Hyo-Glossus in your throat, though
you are not conscious of it. ‘The nerve center
in the brain controlling this muscle is dormant,.

Asa result you cannot isolate your Hyo-Glossus

—you cannot exercise it—you cannot strengthen it.
Yet here lies the secret of a beautiful and powerful voice,

Caruso developed his Hyo-Glossus—instinctively__with-
out scientific guidance, But he required many years to
. accomplish it. You can develop your Hyo - Glossus
under the scientific direction of an eminent musician-
scientist. ‘The results are certain, You will begin to see
improvement in surprisingly short time. Your overtones
will be greatly multiplied.  Your range will be increased.
Your tones will become clear, limpid, alluring. And
voice fatigue will be a thing of the past. :

The Great Discovery

Professor Feuchtinger, A.M.—famous in the music centers
of Europe—discovered the secret of isolating the Hyo-
Glossus Muscle. He devoted years of his life to scientific
research and finally perfected a system of voice training
that will develop your Hyo-Glossus muscle by simple,
silent exercises right in your own home.

- The Feuchtinger System of Voice Production will be a

source of wonder to you. It arouses at once complete
confidence and great enthusiasm. Results are certain and

rapidly secured. It is easy to understand and practice.
Practice anywhere—at anytime—silently. No tiresome,
noisy scale running is allowed.

Opera Stars His Students

Since the Professor brought his discovery to America,
oratars, choir singers, club women, preachers and teachers

Caruso’s Secret |

Strengthen YOUR./
Hyo-Glossus and your
voiceiwill.be powerful,
ich and compelling.,

® — over 10,000 happy pupils have received his won-
derful training.

There is nothing complicated about the Professor’s methods.
‘They are ideally adapted for correspondence instruction.
‘The exercises are silent. You can practice them in the
privacy of your own home. The results are positive,

100% Improvement Guaranteed

The Perfect Voice Institute guarantees that Prof. Feuch-
tinger’s method will improve your voice 100%. You are
to be your own judge—take this training — if your voice
'is not improved 100% in your own opinion we will
refund your money.

Send for Free Book

Send us the coupon below and we’ll send you FREE the
new book, ¢“Physical Voice Culture’’, Prof. Feuchtinger
is glad to give you this book. You assume no obligations
but you will do yourself a great and lasting good by study-
_ingit. Do not delay. Mail the coupon today.

Perfect Voice Institute &S

Studio 56-51 Chicago
PERFECT VOICE INSTITUTE
1922 Sunayside Ave., Studio 56-51 Chicago
Please send me FREE your handsome new book,
¢¢ Physical Voice Culture’’. I have put X opposite
the subject that interests me most. I assume no obll-
gation whatever. :

—~--Singing ....Speaking ....Stammering.... Weak Voice

Name

Add;

Plcase use coupon or mention PSYTCHOLOGY MAGAZINE when you write advertisers
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PsycHOLOGY

How to Arouse the Creator Within

it has set in motion, then indeed we are
in the straight path of achievement.

Let me give an example. An aspir-
ing author has written a story. The
subject-matter is of no importance; he
may have written it to sell or he may
have written it to please himself. But
the first draft is not so good; some-
thing is wrong with it. He is not satis-
fied, yet he does not know exactly
what to do, or if he knows, there is no
inspiration as to how to do it in such
a way as to make the story an interest-
ing and outstanding bit of work. His
creative ego is temporarily torpid; it
has fallen into a doze after its first
exertion.

How is this unconscious suggestion
to be employed?

One of the most effective methods is
so simple that many persons will not
believe it when it is stated. The method
is simply to read the stories of other
authors who are writing or have
written stories of the same general
type. This does not mean to read with
the eye to imitating them or finding
something in them which can be used
in one’s own work. The reading
should be undertaken merely with an
eye to the creative ability, originality,
skill, or success of the other authors.
No effort should be made to look for
matter that might be imitated; such an
effort will act as a block to the sugges-
tion that must set in motion the
creator (the creative ego). The stimu-
lation sought is an ego stimulation—
not a technical nor literary stimulation.
Bear in mind that in order to stimulate
the ego some comparison must be
made—perhaps only half consciously—
with the material under consideration.

(Continued from page 40)

By reading other authors of the same
general class, we afford the self a basis
for comparison of the subtle kind de-
sired.

Suddenly—even while reading—we
may be aware of the urge to write.
We now have the inspiration we
sought; it is not something we have

read (not when the suggestion is a true °

suggestion that stimulates our creative
ego), but it is a feeling of our compe-
tency, our skill, our originality. We
now know how we shall solve our prob-
lem, and we may even find phrases and
sentences leaping into mind in effective
sequences with which to express our
now aroused and active urge.

The real stimulus behind the sudden
urge while reading the works of others
lies in a subtle, subconscious appeal to
the originality, to the half-submerged
consciousness of ability to perform
when aroused, the knowledge acquired
by situations into which we have been
thrown and the problems we have al-
ready solved, that we ourselves are the
equals or even the superiors of these
successful ones whose works we now
peruse. In truth, the arousal is one of
ego; it is grounded in self-esteem, self-
regard, self-confidence, and self-meas-
urement.

In the case of a painter, for example,
the unconscious suggestion might come
from an hour spent in an art museum
with the works of other painters; or
the inventor might spend a day in some
factory or museum where mechanical
appliances are displayed. The musi-
cian will hear excellent music. The
man in training for oratory will put
himself in the audiences of eloquent
speakers.

Three Million Sick Can

search into the causes of ailments,
shows that the mental and emotional
reaction of those who are sick registers
negative. That is, the thought images
picture disease in place of health. It
also has been found that as soon as the
mental imagery changes to subcon-
scious reactions of health, the subject
gets well. The greatest aids to health
and healing are the desire and the will
to get well. Many a person has been
cured by the mere impulse to try, to
make the effort, to arouse himself and
fight. The urge to live is the strongest
impulse of one’s nature. Why not re-
spond to it? Give it a chance. The
urge to live is ever present in your
being, trying to manifest itself. Put
it to work. This is the first step on
the road to health.

(Continued from page 22)

Mental attitude is of prime import-
ance in healing. This is true not only
in psychological and metaphysical
methods but applies equally in all sys-
tems of therapeutics. An exact history
of healing would show that mental in-
fluence plays a much greater part than
the average medical authority is likely
to admit. The faith of the physician in
his remedial agents, the faith of the
patient in medicine and in the phy-
sician, combined with the general be-
lief in the healing value of drugs, con-
stitute the major portion of therapeutic
value. s

There was once a debate between a
physician and a minister. The physi-
cian tried to discountenance religion by
saying that “dissection of the body
failed to disclose any trace of a goul;

The suggestions received are seldom
conscious even in part. No matter how
we may afterwards strive to recall
what it was that aroused and urged us,
it is nearly always impossible to re-
call any part of it. We need not
trouble about what it is; it is the urge
itself we seek.

It is the ego which is stirred. And
the more powerful its stimulation the
greater the output of energy deliver-
able in the labor of creation.

One other suggestion to writers,
destroy mothing. Never from any mo-
tive tear up or destroy what you have
written when urged to write. No matter
how poor it may seem, retain it. A
work of art grows by accretion, i. e., by
adding the result of associations. The
first draft may be poor indeed; but later
association of ideas brings forth much
more appropriate and valuable ma-
terial which we did not at first recall,
but which may now be added to what
we already have or substituted for it.
That is the law of the growth of mental
products. Therefore, retain all revi-
sions of an article or story or speech
until the final version has been attained.
Only then destroy.

Use conscious suggestion to overcome
fear, timidity, and the like. If smitten
with a2 mood of depression and fear
while writing an article, attack such
moods by conscious effort. Concentrate
thought on the good work you have
done in the past; on the mental ability
you know yourself to possess; on the

_ chances in favor of success. Decline
to entertain fears, adverse mental sets,
and feelings of anxiety over the final
outcome of your labor.

Be Cured

therefore,” said he, “religion is a
fallacy.” The minister knowing the
“orthodox psychology” of the physician,
countered by accusing the good doctor
of being “Fanatically religious about
medicine.” In other words, he made
medicine his God. Many a doctor, as
well as layman, puts more faith in
medicine than in God. Anyone who be-
lieves the Bible to the degree of one
little sentence, can easily discover the
source of all healing. Can anything
be plainer than this?—“According to
thy faith, be it unto you.” Or “Thy
faith hath made thee whole.”

A physician trained in the theory and
practice of drugs, naturally believes
what he has devoted years of his life
to. That is, he usually believes it
when first he emerges from medical
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Can You Guess
"This Man’s Age?

See if You Can Tell Within 25 Years;
the Author Co®ldn’t; But He Stuck
With Hobart Bradstreet Until He Re-
vealed His Method of S\taying Young

, USED to pride myself on
guessing people’s ages.
s That was before I met
Hobart Bradstreet, whose
age I iissed by a quarter-
century. But before I tell you how
old he really is, let me say this:

My meeting-up with Bradstreet I
count the luckiest day of my life. For
while we often hear how our minds
and bodies are about 50% efficient—
and at times feel it to be the truth—
he knows why. Furthermore, he knows
how to overcome it—in five minutes—
and he showed me how.

This man offers no such bromides as
setting-up exercises, deep-breathing, or
any of those things you know at the

- outset you'll never do. He uses a prin-
ciple that is the foundation of all
chiropractic, naprapathy, mechano-
therapy, and even osteopathy. Only he
does not touch a hand to you; it isn’t
necessary. -

The reader will grant Bradstreet’s
method of staying young worth know-
ing and using, when told the secret.

And here is the secret: he keeps his
Spine in trim. &

Any man or woman who thinks
Spine-Motion doesn’t make a differ-
ence should try it! It is easy enough.
T’ll tell you how. First, though, you
may be curious to learn why a healthy
spine puts one in an entirely new class
physically. The spinal column is a
series of tiny bones, between which
are pads or cushions of cartilage.
Nothing in the ordinary activities of
us humans stretches the spine. So it
“settles” day by day, until those once
soft and resilient pads become thin as
a safety-razor blade—and just about
as hard. One’s spine (the most won-
derfully designed shock-absorber
known) is then an unyielding column
that transmits every shock straight to
the base of the brain.

Do vou wonder folks have backaches
and headaches? That one’s nerves
pound toward the end of a hard day?
Or that a nervous system may peri-
odically go to pieces? For every nerve
in one’s body connects with the spine,
which is a sort of central switchboard.
When the “insulation,” or cartilage,
wears-down and flattens-out, the
nerves are exposed, or even impinged
—and there is trouble on the line.

Now, for proof that subluxation of
the spine causes most of the ills and
ailments which spell “age” in men or
women. Flex your spine—'shake it
out” and they will disappear. You
should feel the difference in ten min-

-

utes. Atleast, I
did. It’s no trick
to secure. com-
plete spinal lax-
ation as Brad-
street does it.
But like every- .
thing else, one
must know how.
No amount of
violent exercise
will do it; not
even chopping
wood. As for
walking, or
golfing, your
spine settles
down firmer
with each step.

Mr. Bradstreet has evolved from his
25-year experience with spinal mechan-
ics a simple, boiled-down formula of
just five movements. Neither takes
more than one minute, so it means but
five minutes a day. But those move-
ments! I never experienced such com-
pound exhilaration before. I was a
good subject for the test, for I went
mto it with a dull headache. At the
end of the second movement I thought
I could actually feel my blood circu-
lating. The third movement in this re-
markable SpINE-MoTION series brought
an amazing feeling of exhilaration.
One motion seemed to open and shut
my backbone like a jack-knife.

I asked about constipation. He
gave me another motion—a peculiar,
writhing and twisting movement—
and fifteen minutes later came a com-
plete evacuation!

Hobart Bradstreet frankly gives
the full credit for his conspicuous
success to these simple secrets of
SpiNE-MotioN. He has traveled about
for years, conditioning those whose
means permitted a specialist at their
beck and call. I met him at the Roy-
croft Inn, at East Aurora. But Brad-
street, young as he looks and feels,
thinks he has chased around the coun-
try long enough. He has been pre-
vailed upon to put his SpiNE-MoTioN
method in form that makes it now
generally available.

I know what these remarkable me-
chanics of the spine have done for me.
I have checked up at least twenty-
five other cases. With all sincerity I
believe nothing in the whole realm of
medicine or specialism can quicker
re-make, rejuvenate and restore one.
I wish you could see Bradstreet him-
self. He is arrogantly healthy; he
doesn’t seem to have any nerves. Yet
he puffs incessantly at a black cigar
that would floor some men, drinks

HOBART BRADSTREET, THE MAN WHO DEFIES AGE

two cups of coffee at every meal,
and I don’t believe he averages seven
hours sleep. It shows what a sound
nerve-mechanism will do. He says a
man’s power can and should be un-
abated up to the age of 60, in every
sense, and I have had some astonish-
ing testimony on that score.

Would you like to try this remark-
able method of “coming back”? Or,
if young, and apparently normal in
your action and feelings, do you want
to see your energies just about
doubled? It is easy. No “apparatus”
is required. Just Bradstreet's few,
simple instructions, made doubly clear
by his photographic poses of the five
positions. Results come amazingly
quick. In less than a week you should
have new health, new appetite, new
desire, and mnew capacities; you'll
feel years lifted off mind and body.
This man’s method can be tested with-
out risk. If you feel enormously
benefited, everything is yours to keep
and you have paid for it all the
enormous sum of $3.00! Knowing
something of the fees this man has
been accustomed to receiving, I hope
his naming $3.00 to the general pu
lic will have full appreciation.

The $3.00 which pays for everything is
not sent in advance, nor do you make any
deposit or payment on delivery. Try how
it feels to have a full-length spine, and
you'll henceforth pity men and women
whose nerves are in a vise!

HosarT Rraostreet, Inc., Suite 7719
506 S. Wabash Ave., Chicago, I

I will try your Spine-Motion without
risk if you will provide necessary instruc-
tions. gend everything postpaid, without
charge or obligation, and I will try it five
days. If I find Spine-Motion highly bene-
ficial T can remit just $3 in full payment;
otherwise I will return the material a
will owe you nothing.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.




62

college. A few years of experience
causes the average physician to be-
come skeptical of the infallability of
drugs. Indeed, if he kept his eyes and
ears open while in college, his skepti-
cism would become aroused long before
he graduated. Five or ten years of
general practice is enough to convince
almost any doctor that there is more
healing virtue in common sense than
in medicine. Experience should give
him this very rare virtue. The
practitioner who develops this quality
of common sense will be successful.

I have personally talked with scores
of physicians on this subject, not only
medical but drugless practitioners, and
without exception, have found that the
successful physician places far more
confidence in his own abilityy that sub-
tle something we call ‘“psychology,”
than in all the drugs on the market.
Of course, the drug man uses drugs
and to some degree may believe in
drugs. The osteopath believes in man-
ipulation. The chiropractor, in adjust-
ments. The hydropath, in baths, and

the electro-therapist, in electricity.
But without exception, if you are able
to get to the bottom of the doctor’s
faith, you will find that his success de-
pends for the most part, on his mental
attitude, confidence in himself.

The fact is that every physician
would be successful if he were well
enough versed in practical psychology.
Every practitioner, regardless of
theory or school, would get better re-
sults if he used psychology intelligently.
Every practitioner of healing should
be required to master practical psy-
chology. He should know the laws and
principles of mental science, the same
as he knows the chemical reaction of
drugs. Mental influence on the chem-
istry of the body is just as definite as
the reaction of any drug. It not only
modifies the physical chemistry of the
body but under certain conditions
completely reverses body -chemistry.
The physician who does not know this
fact, or who ignores it, is apt to kill
more people than he cures.

On the other hand, the one who is
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sick should know the value of mental
influence as a source of self-assistance.
Also as a means of self-protection. For
instance, the dear old lady across the
street who spends an hour or two daily
telling about her operation, or her last
illness. Anyone, physician, nurse, rela-
tive, or friend who insists on express-
ing sympathy thru words of “Oh, how
sick you look!” or “How terrible! I
never saw you look so badly,” should
be kickedg@out of the house. These
toxins of sympathy from well meaning,
but foolish and unwise friends, cause
more damage in retarding healing pro-
cesses than the disease itself. The
power of healing is metaphysical. To
get well, attend to the mental require-
ments, as well as the physical. No one
need be sick. All can be well. The
body is only a machine, a traveling
house. You live in it, and ride around
in it. Learn to keep your house clean
inside as well as outside, and learn to
run the machine as nature intends that
it should be run; and you will always
be well.

More About Color

to all vegetation, it must be a god.
They recognized it as the animating
principle of life. It was suggestive of
joy, gayety and merriment. Because
lights are yellow, the color later signi-
fied the comfort and cheerfulness of the
fireside. Nature is very lavish with
yellow, there being more flowers of this
than of any other color.

A murky yellow was associated with
treason, deception, and cowardice—with
sickness and indecency. Hence our ex-
pression, “he has a yellow streak.”
Unsavory newspapers are spoken of as
“yellow journals.” Yellow is used as
the symbol of quarantine.

Yellow is appropriate in displaying
furnishings for interiors, lighting fix-
tures, candles, toilet articles, medicines,
kitchen furnishings, sun-parlors, bed-
rooms, children’s toys, umbrellas and
rain togs. It is a good color for taxis,
oil stations, covers for books or interior
decoration, art, psychology, mysticism
and the occult. It makes an excellent
container for dry groceries.

ORANGE

RANGE is a combination of red

and yellow, having the vigor and
stimulation of red added to the gay,
gladdening symbol of yellow. It has
long been a symbol of glory, heat, har-
vest, autumn, plenty, happiness,
warmth and prosperity. The ancients
had no name for orange as it was sel-
dom used by them. It is too powerful
to be used in large quantities and
causes unfavorable reaction. Carefully
used it suggests kindliness and expan-

(Continued from page 46)

sion. Its gayety is irresistible. It
loosens the heart strings and the purse
strings. It is an appropriate symbol
for all displays of fall merchandise,
for Hallowe’en, for heating and light-
ing devices. In special sales, it has
great drawing power when used with
royal blue or purple. It is particularly
good in displaying fall sports goods,
men’s clothes, books dealing with spec-
tacular and unusual lines of thought,
and groceries. Taxis, oil stations,
grocery store fronts, candy boxes might
well be done in orange.

GREEN i

ECAUSE nature in the spring-time

garbs herself in delicate, vibrant
green, this color became the symbol of
energy, new life, fertility, growth,
charity and re-birth. It is cool and re-
freshing, suggestive of out-of-door liv-
ing, youth, inexperience, peace and
relaxation. We speak of an inexperi-
enced person as a ‘“green-horn.”
Mixed with black it signifies jealousy,
envy and superstition. We all under-
stand what is meant by “green with
envy.”

It may be appropriately used in dis-
playing bathing suits, beach acces-
sories, sports goods, automobiles, vaca-
tion supplies, umbrellas, rain coats,
summer and spring wearing apparel,
garden implements, garden and porch
furniture. It is well chosen for anti-
septic containers, soaps, lotions and all
drug and toilet articles where one
wishes to suggest refreshment and
coolness. Green is a good color for a

wrapper of a candy containing mint or
lime or for the bottle of a mint drink.
A green background might be used to
advantage in a market where red

fruits, such as grapes, cherries, straw- -

berries and apples are on display.

BLUE

HE ancients associated blue with

the sky, that which “endures for-
ever,” regardless of clouds which may
temporarily obscure it. It is symboli-
cal of truth, abiding, everlasting and
permanent; also of calmness, devotion,
serenity, loyalty, genuineness and sin-
cerity. We speak of one as being “true
blue.” Blue is serene, cool, sedate,
even cold. It may be advantageously
used for decoration of interiors during
the summer—for decorating stores and
theatres. Theatre seats covered with
blue linen and lighted in blue-green,
will suggest a coolness below the actual
temperature.

Blue may be appropriately used to
display refrigerators, electric fans,
ecnamel ware, glassware, silverwear,
men’s shoes and summer clothes, dia-
monds, china, cool clothing for warm
days, ice-cream, iced drinks and wher-
ever coolness is to be suggested. It
may be used effectively on book covers
dealing with science, etiquette and re-
ligion.

PURPLE

URPLE is a combination of red
and blue. Because of the difficulty
in obtaining the dye and its consequent
expensiveness, purple was worn only by
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royalty in ancient times. Thus it be-
came the symbol of splendor, richness,
majesty, dignity, quality and royalty.
It is appropriately used in connection
with rich brocades, elaborate settings,
evening-gowns, wraps, luxurious furs,
jewelry and all expensive and luxurious
merchandise. Purple is a good color
for expensive and rare editions of books
and for containers of exquisite and
exotic perfumes.

Lavender is a combination of purple
and white. It is symbolical of sweet-
ness, sentiment and spirituality. It is
dainty and soothing. It may be used
for displaying dainty merchandise,
women’s lingerie, toilet articles, spring
clothes, linens, bathroom fixtures, fur-
niture and in decoration of boudoirs.

BLACK

HE ancients associated black with

night, wherein lurked all sorts of
feared and unknown things. The
blackness of the storm terrorized them.
So black became the symbol of evil
thought, negation, materialism, crime,
fear and destruction. An ancient
temple frieze shows red men fighting
with black men, symbolical of man’s
eternal struggle with evil. This sym-
bol has traveled down thru the ages in
the black and red of playing cards and
checkers. We associate black with
death because it has been adopted as
a fitting symbol of mourning.

Black added to any color takes away
from its constructive quality. All
nature is colorful, but when anything
is lifeless and dead it turns black. We
speak of “black despair,” “black
magic,” things that are “black as sin.”

The early Christians adopted black .

garments for chastisement and mortifi-
cation to the flesh, just as the Hebrews
used to clothe themselves in sackcloth
and ashes to do penance. Color was
associated in their minds with worldli-
ness, joy, happiness and extravagance
and the opposite of spiritual attain-
ment. Black garments negate and do
not encourage vanity and self-expres-
sion. So the Puritan fathers frowned
upon color as being too worldly. Wher-
ever is found the conventional type of
mind with strict religious leanings,
there is found a lack of color in every-
day things and life.

After the French Revolution, which
closed a period of colorful extrava-
gance, the people experienced a re-
action against color and literally went
into a period of mourning. This was
particularly emphasized in the attire
of the men. Caskets were draped in
black. People went into heavy mourn-
ing for even the most distant relations.
Innumerable objects of everyday use
were manufactured in black.

The present color craze is a reaction
to the suppressing influence of black,
which has had a negative influence

upon this country. It is only since the
World War and the abolition of mourn-
ing that men have been unconventional
enough to wear colors.

Black is a void, suggestive of noth-
ingness. By itself, it has no attractive
or selling power. In a display of black
garments for mourning or millinery, it
might appeal to those who have a
“black complex.” Its selling power in-
creases with the introduction of white.
It grows even greater with red, orange
or yellow. Its chief function is an
artistic one, offering a contrast to bril-
liant colors and as such only a small
amount of it is necessary. Black vel-
vet is effectively used in displaying
diamonds or pearls. Wherever there
is a wish to convey dignity and conven-
tionality black may be used. Umbrel-
las, cameras, rain-coats, coffins, foun-
tain pens, typewriters, automobiles and
goloshes are some of the commodities
that used to be made only in black. To-
day they are being offered in nearly all
colors, manufacturers realizing that
color has a greater selling attraction
than black.

GRAY

RAY is a combination of black and

white. It has a neutralizing effect
upon any color with which it is used.
Gray can also be produced by mixing
a color with its complementary or by
adding black to white. It is less de-
pressing than either black or white and
more restful and soothing than white.
It has been associated in the mind
with sadness, depression and melan-
choly. Nature has many grays in her
color scheme, the shadows that play
hide-and-seek in the sunshine, the
mysterious shades of seas, the cleansing
rain, twilight with her dim peaceful-
ness, the fleeting grays of busy ecity
streets, and the shade in the wake of
tall sky-scrapers.

There are as many grays as there are
colors in the spectrum, depending upon
which color is dominant in the comple-
mentary color scheme. There are rose-
grays, blue-grays, green-grays, etec.
Slate and olive grays signify tact and
diplomacy. Dark green-gray signifies
deceit, envy, suspicion and jealousy.

The overcast sky with its gray, low-
hanging clouds, the gray pall of a
thick fog all seem to lie heavily upon
the spirits of man, so we think of a
gray day as being depressing and sad-
dening. Gray is one of the most pleas-
ing of neutrals to use as a background
for displays, especially where it is in
contrast to brilliant colors. It may be
used for displaying colorful toilet
goods, jewelry, sportswear, spring and
summer hats, painted furniture and
any brilliantly colored merchandise.
Proximity of light gray increases the
brilliancy of colors and decreases them
as the gray becomes darker. Contrast
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should be the chief plan in advertising,
whether verbal or visual. It is a
matter of Notan, dark against light or
light against dark. These contrasts
can be obtained by the use of gray,
black or white associated with vivid,
life-giving, seductive, attention-getting
colors.

BROWN

ND black to red orange or to
oragge yellow and you have
brown. As the harvest colors suggest
prosperity and fruition, the browns
that follow in the wake of autumn
prophesy the decay of summer and
that death is to overtake her. The
dead leaves rustling under foot or
swept by gusts of wind seem sombre
and depressing. To the ancients,
brown indicated the passive or recep-
tive state of earth when it receives the
seed. But like the earth which pro-
duces, it also suggested worldly gain,
materialism and ambition. Golden
brown symbolized worldly pleasures;
dark brown, greed, miserliness and
avarice.

It is a neutral color which can be
used fittingly where dignity, conven-
tionality and sober effects are desired.
Like other neutrals, it should be used
with contrasting colors. It has little
attractive value of itself. It is appro-
priate for autumn displays where there
is much color, for hunting goods, men’s
wearing apparel, office furniture, fix-
tures in banks, etc. A small amount
of it is all that is necessary. In large
splashes it depresses and disturbs.
Used in connection with autumn golds
and reds, it produces very pleasing
effects.

VIOLET

IOLET is a mixture of red (love)

and blue (truth). It is a cooling,
quiet color. To the ancients it repre-
sented the raiment of God, and -conse-
quently became sacred. It was adopted
by the martyrs to show that they were
filled with divine love and truth and
would not hesitate to sacrifice their
lives—to suffer martyrdom.

Later is was adopted as a symbol of
light mourning. So sadness, piety and
sentimentality have become associated
with it. Because of its quiet dignity
it may be used in the display of prayer
books, Bibles, church accessories,
caskets, hearses, sentimental gifts, ete.
It is low in attractive power.

People use color today to advance
their sales, but thru the lack of knowl-
edge of their attention-getting value
use the wrong symbol and thus lose the
sales.

Let us use color as one of the potent
psychological forces with which nature
has endowed us and thus only shall we
find the rainbow’s “pot o’ gold.”
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TheMind That Made
Ivory Soap

(Continued from page 24)

eight weeks’ work in the calendar year.
Our orders, shipments and production
‘flow along fairly evenly, carefully
watched by our statistical men. The
great importance of this lies in the
double effect—on costs and on labor
stability.

“] believe that the erux of this whole
problem of labor and capital is sta-
bility of employment. We find that the
boys and girls, men and women, do
better work when they have no fear of
being laid off.

“Year-round employment is the para-
mount desire of almost every indus-
trial worker. I know, for example, of
one building-trades workman who left
an $11-a-day seasonal job for work on
a farm, guaranteed the year round, at
$3.50 a day. The steady employment,
plus living costs lower than he could
enjoy in the city where he had been
working, actually gave him a better
living at the lower wage.

“Our guarantee of forty-eight weeks’
employment removed this dread from
our people. They knew, from previous
experience with our employee-relations
plan, that when we promise something
we stick to it. They were, even before
this policy was inaugurated, about as
well satisfied a group of people as could
be found working under any one man-
agement. Their wages were always at
least equal to the prevailing rate, and
they enjoyed the numerous benefits of
our other plans.

“But I think the guarantee of em-
ployment is the cardinal principle of
our welfare system. Every employee
of whatever rank or station, from
porter or scrubwoman up to depart-
ment executive, is eligible to this per-
manent employment after having been
a year in the service. He is eligible to
the profit-sharing after an employment
of six months.

“With our profit-sharing plan, any
man or woman who has worked for
twenty-five years will have received a
sum—or its equivalent in stock or cash
and stock dividends—sufficient to have
a competency for himself and his
family.

“I am convinced, after many years’
study and observation, that sincere, un-
selfish interest in the welfare of em-
ployees will bring large financial re-
turn. But there is this curious factor in
the equation which must be reckoned
with: if the same acts are prompted by
hope of financial gain on the part of the
employer, he can count on labor troubles
and financial loss. Some such result
is inevitable, according to my experi-
ence. ' )

“Guaranteed employment, with us

See How Easily
~YOU erte

Tlus New Kxnd

WIN
Success Through
SPEEDWRITING

Here are just a few of the enthusiastic
letters Miss Dearborn. originator of
Spced\\ntmg and acknowledged one of
the world's foremost authorities on
shorthand, has received from the thou-
sands of men and women who, through
bpcod\\num,, have been able to win
better positions, increase their per-
sonal efficiency and earn more money
than ever before in their lives.
I)nrol]u Marion Ringer, Philadelphia,
Pa.—"1 began w nlm)z shorthand after
studying Speedwriting only four hours.
am cmployed as secretary to The
Catholic Congress, and find no diffi-
culty in an(. dictation as fast as it is
given to me.
James E. Andre, Little Rock, Ark.—
‘I had no idea bpud\\ riting could be
learned so quu ly. Itis not only easy
to learn, but is really h\un aiting.  As
for n[uul, the name *“'Spcedwriting"’
is not in error. I am employed as sec-
retary and hOOkLL(’])lI’ and my salary
is 65% more than it was when I en-
rolled fur your Speedwriting Course.
Mrs. \m) \W. Hotchkiss, Peckskill,

N. Y.—''In teaching and ta 1king notes,
b])cu]\\ riting is of incstimable value to
me. Even before I had completed the
Course, I took a report of one hour and
ten minutes, and in transcribing my
notes, I found only one word that was
not readily intelligible to me.*

Rev. J. B. Spiers, Richmond, Va.—"1
find Speedwriting very useful in tz
notes of sermons, lectures and random
thoughts. I tried to learn another sys-
tem many years ago but could e
noghing of it and gave up m despair.
Your system do-s all that is claimed

u is ce rmml\ easy to learn,

Miss Emma B. Dearborn

Originator of S peedwriting

Written in the Plain A-B-C’s

HERE. at last, is a new, natural shorthand—a

shorthand written, not in a “foreign language”
of signs and symbols, but in the ordinary
A-B-C's. Right this minute you know the prin-
ciple of this amazing new method—you use it
in your daily speech. So simple is it, so easy to
learn, that after the first few minutes of study
you will find yourself able to write, understand
and transcribe your notes, even though you never
had the faintest idea of shorthand before. A
few hours more of interesting, absorbing study
and you will have mastered 807 of all the short-
hand you will ever nced.

YOU, Too, Can Quickly Learn
Speedwriting

Because this new shorthand is based upon the language
yvou already know—because it is so easy to learn, so simple
to use, so speedy and so accurate—S peedwriting has been
enthusiastically adopted by business and professional men
and women \\'(r\\\]wn Executives, salesmen, clergy-

, 1 enographers who have used other
are learning this new, natural
shorthand to increase their por sonal efficiency—cnable them
to carn more pay and win more rapid advancement than
ever before.

Speedwriling

is the result of years of study on the part of Miss Emma
Dearborn, world-famous educator. For 18 years Miss
Dearborn taught conventional shorthand in such well-
known institutions as Columbia University, Rochester
Business Institute, Simmons College and the University
of California. Then, realizing the crying need for a
simpler, ecasier, more natural shorthand that could be
learned in a few hours, rather than through months of
hard effort, she finally evolved the principles of Speed-
writing—the most accurate, practical and easiest-to-learn
shorthard ever invented.

Free Book Gives Details

Let us show you how easy it is

for anyone to learn Speedwrit-
ing—to be able, after a few
hours of study, to write short-
hand with the same ease and
experienced
stenographer. Send today —
illustrated FREE

rapidity as an

Now—for

book which tells what Speed-

writing can do for YOU!

Speedwriting, Inc.

Dept. BA-710

200 Madison Ave., New York, N. Y.
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SPEEDWRITING, Ime., Dept. BA-710,
200 Madisen Ave., New York, N. Y.
Without obligation pleace send me your {llus-

trated book, ‘*Speedwriting.”” and complete de-
tails about thls new, natural shorthand.
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anyway, has come to stay. Turnover
of employees from all causes, avoidable
and unavoidable, including deaths, ill-
ness, marriages and all the rest, is now
below one per cent a month. This means
that with a constant working force of
6,500 we need hire only about 6560 new
people a year!”

Col. Procter’s move to guarantee
year-round employment was an abso-
lute innovation and rather took away
the breath of business men thruout the
country; like Ford’s five-day week. In
fact, he did this leveling off of sea-
sonal humps and valleys against the ad-
vice of some of his own trusted
advisers. “It is impossible,” said the
general superintendent. “I don’t see
Low it can be done,” said the sales
manager. But it was done.

But Col. Procter went further. He
wanted a representative of the em-
ployees on the board of directors. There
is nothing half way about Procter.
Having made up his mind to operate
his business for labor’s benefit, as well
as that of shareholders, he went the
full length of the road. The nearly
7,000 workers elect a man for the board
of directors, and he speaks for their
interest at the same meetings when
dividend and general policies are de-
cided upon. There is, in addition, an
employees’ conference plan; each de-
partment electing one representative,
and the management an equal number.

Doing new things in business is no
novelty with Col. Procter. Twenty
years ago he set a precedent among

American factories by allowing workers
a Saturday half holiday without reduc-
tion in pay. About the same time he
introduced what was another innova-
tion, a profit-sharing plan. Returns at
the start were sent out like dividend
checks. Because these *“dividends”
were all too readily spent, a stock idea
was then substituted. A definite part
of wages or salary goes to the purchase
of stock. Besides the regular divi-
dends, this stock draws from 10 to 20
per cent profit-sharing benefits, accord-
ing to length of service. One man on a
$32-a-week salary has actually been
able to save $100,000 over a period of
years. This plan does not apply to
people who earn over $2,000 a year.

‘There are workmen in overalls at Ivory-

dale (the name of the village contain-
ing the Ivory Soap works) who own
several houses, bought from their stock
savings.

Soon after the permanent employ-
ment idea had been put into effect, one
of the most revolutionary ideas possible
in the soap business was applied by Col.
Procter—that of cutting out the jobber
almost entirely and selling direct to
retailers. When this policy was an-
nounced it produced a sensation in
business circles. Few articles like soap
sold to the grocery trade can exist
without the jobber. It was a daring
policy to announce, but with some
minor adjustments, it has stood the
test of time, and is another indi-
cation of the courage of Col. Procter,
and his complete freedom from the
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winding tape of hampering tradition.

These innovations, it will be noticed,
rather hang together, as Col. Procter
explains:

“The success of our direct-to-retailer
selling policy, which went into effect
six years ago, is one of the factors that
have made it possible to create this
veritable workers’ Utopia. The direct-
selling policy has created an even flow
of business, eliminating the peaks and
valleys in the sales chart.

“Previous to the adoption of the di-
rect-selling plan, it was not uncommon
for jobbers to purchase heavily at cer-
tain seasons of the year, making it
necessary to operate the factories at
high speed for a few months. Then
would follow the natural reaction
while the heavy purchases were being
consumed; and during this depression
it would be necessary to lay off thou-
sands of employees, thereby causing
much suffering and affecting to a more
or less degree the social and economic
conditions of the communities in which
they lived.”

There is no telling when Col. Procter
will make another move to keep in the
van of modernized business. Few men
in American business life relish an ad-
vanced step more than this unhatted,
keen-eyed oldster of the new school,
who seems even today more like a
lively young Plattsburg collegian than
the traditional figure of a “captain of
industry.” And yet he has pushed
American business ahead several very
sizable notches. '

A Movie of the Brain

springs scientific methods of research.
Most of the reflexes can easily be
seen to be useful to the organism.
Some of them protective, as the reflex
wink of the eye when anything touches
the eyeball. Others are regulative, in
that they adjust the organism to its en-
vironment. This type of reaction on
our part is directed toward the preser-
vation of our existence. Suppose in-
stead of running from fire we threw
ourselves into it, or instead of being
attracted to food were repelled by it!
The “Movie of the Brain” illustrates
in more or less graph form the me-
chanical working of the reflex. This
is about what happens when a hot
point touches our hand and we with-
draw it: An external stimulus, the
hot point, comes in contact with the
hand. In the hand are sensory nerves
which receive the message, and this
message gives rise to a nervous im-
pulse. The nervous impulse is then
transmitted along the nerve fibers
to the central nervous system and
here, because of existing nervous
connections, a new outgoing mes-
senger rushes from the nerve center

(Continued from page 27)

along the motor nerve to the muscle,
which withdraws the hand from the

i

a. hot point.

b. sensory merve
from the sense organ
to the nerve center.

c. nerve center in
the spinal cord.

d. outgoing motor
nerve from the nerve
center to the muscle.

e. muscle.,

unpleasant hot point. This is called
a ‘reflex arc. In the human body
there is never a direct connection be-
tween any sense organ and any muscle
or gland, but the nerve path always
leads thru a nerve center. The nerve
centers are located in the brain and

spinal cord. The reflex connection be-
tween stimuli and response is some-
thing the child brings with him into
the world.

But as we continue our way in life
the process constantly becomes more
complex. We dare not wait for the simple
reflex to warn us of danger, but learn
to react to signals. Waves of sound,
rays of light, often signal the approach
of stimuli, and the organism reacts to
them. This type of reaction is what
Dr. Pavlov calls the conditioned reflex.
For example, in the defence reflex, if
the small animal awaited to defend it-
self until the foe’s teeth in its flesh
brought the withdrawal reflex the small
creatures would soon be exterminated.

In the moving picture we see how
the conditioned reflex is brought about
in Dr. Pavlov’s laboratory. We see
a friendly, apparently contented dog,
seemingly none the worse for a slight
operation he has undergone. From the
side of his cheek hangs a small glass
tube. The salivary duct has been
transplanted from its natural place on
the mucous membrane of the mouth to
the outside of the skin. As a;result of

—— -
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the operation the saliva now flows to
the outside of the cheek, where a small
glass tube is made fast by a special
cement, and the saliva flow can be ac-
curately measured. The dog is held
on the table by a simple strap arrange-
ment. Food is automatically presented
thru the window. Just before the dog
starts to eat, a bell rings and continues
thruout his meal.- The saliva at once
begins to flow into the glass tube.
After a number of repetitions of this
procedure the bell rings—the dog turns
his head toward the expected food—
and saliva flows. Thus the bell alone
was enough to cause the flow of saliva
—a conditioned reflex.

The same kind of ‘experiment is
made upon a monkey. We see a very
wise, indifferent-looking little fellow
swinging on a rod. Suddenly a red
disk appears. The monkey becomes
interested in life again, for from ex-
perience he has discovered that this red
disk means food. His odd, human-like
hands pull vigorously at a drawer and
he gets an orange. After a lapse of
time a blue disk is shown. The monkey
turns, looks at it, runs to the drawer,

but no food. He learns eventually that -

food comes only when the red disk ap-
pears and never with the blue one.

Next we see a child made to lie under
the apparatus which feeds him small
cakes. A rubber bulb on the child’s
wrists is inflated every time a cake
drops into his mouth. After a time he
opens his mouth every time the bulb
presses his wrist—another example of
the conditioned reflex.

Dr. Pavlov found that a de-cere-
brated animal would never respond to
any stimulus of this kind, which shows
that in such experiments the central
nervous system depends on the integ-
rity of the cerebral hemispheres.

But how does all this apply to man?

And of what practical value is it? Dr.:

Pavlov believes it is an obvious fact
that different kinds of habits are based
on education, and that training and dis-
cipline of any sort are a long chain of

reflexes. Associations once acquired
and fully established between definite
stimuli and responses are persistently
and automatically reproduced. This
may explain how a sudden flash of
lightning finds you .huddled in your
chair, hands over your ears, before the
clap of thunder which is the real stimu-
lus for your action. A child may go
into a perfect rage at the mere sight of
some person who has restrained him.
A lover feels an emotional reaction at
the sight of his beloved’s coat. Such
reactions are the responses to the sig-
nals of the approach of stimuli which
call forth the conditioned reflex.

The last part of the picture shows
the similarity between the behavior re-
sponses of the monkey, a small child
and an idiot. A bright colored ball is
rolled toward a monkey. He looks at
it, picks it up, tries to bite it, plays
with it for a few seconds and then
leaves it for a new attraction. The 40-
year-old idiot, whose mentality is that
of a one-year old child, treats the ball
in the same manner as did the monkey.
Next we see the year-old baby showing
exactly the same behavior responses as
do the monkey and idiot. A dish of
food was placed before the idiot.
While he was thoroly enjoying it, the
food was quickly removed. His anger
response was immediate and intense.
He stiffened, threw his head back,
puckered his face and showed all the
anger signs that are so familiar to us
in the angry child. Here again the
monkey, child and idiot were strikingly
alike in their behavior. These simple
experiments help to prove to us how
correct Dr. Pavlov is in his refusal to
differentiate between animal and man
in these fundamental reactions.

And so this new and wonderfully
interesting moving picture comes to a
close. We have seen how we come into
the world with unconditioned reflexes
fully developed, and how .with experi-
ence they become conditioned, enabling
us to adjust with fewer mishaps to our
complicated surroundings.

TurnYour Discontent to Progress

(Continued from page 49)

“We will give every one of our readers
a Rolls-Royce,” I wgnder how many
would write back, “No, thank you, I
don’t know how to run a Rolls-Royce.”

Would anybody decline the gift on
any such plea? Undoubtedly not. It
is entirely safe to assume that the
majority (including the writer of this
article), would answer, “Give me the
Rolls-Royce. I will master the opera-
tion of it!” Yet an outstanding mes-
sage of modern psychology is distinctly
that the human personality, when
properly organized, possesses possibili-
ties of self-achievement greater than

any Rolls-Royce gift in comparison,
with the simple condition imposed of
willingness to spend sufficient time to
learn how to cultivate and appropriate
its native endowments.

Just what the human personality is
remains life’s profoundest mystery,
tho attempts to define it are varied and
voluminous. “Personality,” says Rob-
son, “is that within us which takes hold
of life and environment and uses them
for self-organization.”

Powell explains it as “The sum total
of your physical, mental, moral and
psychic (soul) forces, natural and ac-
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“trifles” that check promising careers.

A man may make only two or three really
bad mistakes in an interview—yet they may
completely spoil the favorable first impression
created by fine manners, good clothes, and
attractive personality.

Your mistakes in English stand out! The
fact that you are unconscious of making
them does not prevent those who know good
English from noticing and commenting be-
hind your back upon your apparent lack of
education. Many a fine opportunity for
advancement has been wrecked on the rock
of a “little” mistake made in an interview
or in writing a letter of application!

Correct Your Unconscious Errors _

For the first time in the histog of education
there is a way to improve your English quickly
and surely. Sberwin_Codé/. Ferhaps the best-
known teacher of practical English, has perfected
and f»atemed a remarkable device which will
quickly find and correct the mistakes you uncon.
sciously make.
habit. 3

This method is so remarkably successful because
it concentrates, not on uscless rules, but on the
formation of correct habits. There is no hard
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anteed to improve your English to your satisfac-
tion, or it costs you nothing.
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quired, with which you attract or repel
others.” TFor the purpose here it may
be that the definition of personality
most practical of all is “the quality of
being somebody.” The utilitarian mo-
tive would consider those essential ele-
ments that contribute toward obtaining
the things of matter and spirit that
enable us to live pleasantly.

To set out on a program of personal-
ity culture, the first, and frequently
the most difficult thing to do, is to in-
dulge in a general self-appraisal. The
admonition of the immortal sage of
Ancient Athens does not dim, but
grows in significance with age: “Know
thyself.”

It is well to face one’s self occasion-
ally, to take a look squarely in the glass
with the spirit of humble scrutiny that
does not shut the eye to the discovery
of weak points. On the other hand, it
may not be amiss to reaffirm that it is
not the way of wisdom to be unreason-
ably severe in this proceeding and mis-
take self-analysis for self-condemna-
tion. The psychological attitude is
never condemnatory, but would hold
the mirror up to life as it is.

“Culture,” says Bates, “is mainly a
matter of self-criticism.” The process
of sizing one’s self up must consist of
a fair and reasonable appreciation at
once of both one’s mental merits and
shortcomings. One needs be just, even
in dealing with one’s self.

It would also seem pertinent here to
suggest again that when one is in

doubt as to the kind of impression he
makes upon the average run of people,
that he enlist the services of a business
friend of broad culture, or perhaps
better still, an expert trained in this
important art, toesassist in the analysis
of the personality, at least in so far as
motivating type and positive and nega-
tive traits are concerned. )
The following questions are sub-
mitted as being of advantage to the
ambitious in beginning the big work of

drawing the personality picture. Ask
yourself :
First: “Is my mind static or dy-

namic? Am I awake and alert or slug-
gish and dull? Am I exuberant and
alive, or am I an automatic, glass-
flower personality without fragrance?”
Consciousness of self-existence as an
individual, organic unit, apart from
every other entity, and afire with life,
is a fundamental requirement for each
of us. 3

Secondly: “Am I grown up? Am I
mentally mature, or a person with only
the stature of manhood or womanhood,
but dominated by childish, babyfied im-
pulses? Do I have the self-confidence
and judgment of an intelligent adult
and the faculty to profit by experience,
or am I afraid to have any ideas of
my own about anything? Do I suffer
from selfishness and self-pity?”

This second group of questions com-
prises a big bill to answer, but they are
wholesome. Their solution may lie
somewhere in the meeting-place be-
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tween the adult mind and the child
heart.

Third: “Am I psychologically
healthy? Do I have internal conflicts?
Am I addicted to emotional spurts of
grudges, fear and hate? Am I con-
siderate or critical of others? Do I
belong to that group of humans who
spend so much time damning others
that they do not have time to explain

their own technique? Have I a pinched

outlook on Tife, or am I hopeful? Have
I faith in the future?”

Fourth: “Am I an organized, going
concern, or am I scattered? Do I work
with poised energy, or in fits and
starts? Do I finish what I start on, or
is my mind full of plans deferred by
daily procrastinations?”

Fifth: “Have I achieved all I would
like to achieve? Have I a purpose—a
goal—a mental blue-print of something
to reach for?”

“Human improvement,” said Froude,
“is from within outward.” Truly great
accomplishment is born out of great
desire brought into intelligent function
in an organized life.

A dramatic sentiment from the im-
mortal bard of the English tongue may
yet be in keeping with the contentions
of the best mental hygiene, and helpful
in acquiring a fruitful personality pat-
tern that will fit into the modern spirit:

“The fault, dear Brutus, is not in

our stars.
But in ourselves, that we are under-

lings.”

Another Mind Restored

unscientific and of doubtful value, the
results were frequently so strikingly
encouraging and successful that I have
come to regard suggestion as my most
valuable weapon for the conquest of
many ills that flesh is heir to.

“Nor do I now regard such treatment
unscientific. For as the experimenter
learns to understand the mechanisms
of the relationship that exists between
mind, emotions, nerves and physiologi-
cal functions, such treatments become
transparently obvious, and perhaps
more demonstrably scientific than any
other form of cure or treatment in
vogue today. It is a matter of daily
observation with physicians that many
so-called diseases are not caused by
any appreciable disturbance of the
physical body but by some disturbance
of the mind and emotions. With a
clearer insight into what is termed the
subconscious it is even possible that
psychic disturbances can exist in the
subconscious mind without one’s con-
scious self being aware of the fact.

“As to epilepsy, I wish to report that
the scientific world is still in doubt as
to the true cause, nature, and of course

(Continued from page 35)

treatment of this dreadful malady. It
would be a waste of time and space
to describe the contemporary theories
and methods of treatment. Every one
is more or less familiar with the sub-
ject. The fact that is of far greater
interest is that I have actually suc-
ceeded in curing a number of cases by
the application of hypnotism and in
doing so could not help arriving at
conclusions that may be somewhat at
variance with the generally accepted
views about this disease.

In analyzing the causes and symp-
toms of the cases that have come
under my observation I have notzd that
they all showed an inherent pre-dispo-
sition rendering them more suscep-
tible to epilepsy than the average per-
son. None of the cases revealed any
physical disorder that could be directly
charged as the immediate or direct
cause of the convulsions, altho it is un-
deniable that faulty elimination, fa-
tigue, excesses of all kinds, and emo-
tional storms may act as direct

_ exciting causes and frequently precipi-

tate convulsions in those who are sub-
ject to epileptic seizures.

“It is generally conceded that autop-
sies have never revealed any physical
lesion of the brain caused by or caus-
ing convulsions. This points the way
to the conclusion that the symptoms of
epilepsy are the result of psychic dis-
turbances and it is my intention to
demonstrate the mechanisms of such
“mental cyclones” as well as the reason
why they so frequently yield to hypnotic
treatment.

“In order to properly understand the
functions of the brain and the nervous
system as a whole we must understand
the nature of the essential elements of
which it is composed, that is the nerve
cell, and its inherent properties of
irritability and its power to discharge
energy as a result of irritation. A
normal nerve cell reacts to stimulation
and then promptly resumes a quiescent
state. An abnormal cell becomes per-
manently disturbed and reacts with
great violence when subjected to irrita-
tion. My theory is that in epilepsy a
group or several groups of nerve cells
have become or are in a state of chronic
hyper-irritability and any increased
stimulation or irritation, whether phy-
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sical or psychical, can induce an ex-
plosion. Explosions are frequently
precipitated by dreams. Many patients
are attacked in the transitional period
when one is awaking and but partially
conscious.

“The most startling fact revealed in
my investigations shows that all of my
patients could be induced to remember
that they sustained some shock, fright
or injury at some time or other before
the first attack. And sometimes the
most remote association with or remem-
brance of such shock would precipitate
a state of mind ultimately resulting in
an attack. This process may run its
course with incredible rapidity or it
may extend over a period covering days,
weeks, or even months.

“In other words, each attack seems
to be but a reflection of the state of
mind brought about by the exciting
cause or first shock. Dreams of epi-
leptics, when they are symbolic reper-
cussions of the incident that was in-
strumental in exciting the first explo-
sion, will frequently result in a violent
convulsion.

TREATMENT
ROM the very first it occurred to
me that if my theory was sound, it
ought to be possible by the application

of a post-hypnotic suggestion to compel
the subconscious mind of the patient to
forget the accident, shock or whatever
induced the very first convulsion and in
this manner disrupt the complex asso-
ciation of unconscious ideas and emo-
tions leading to an attack.

“I have found that the application
of the theory in practice works, and as
a result a number of my patients have
been relieved.

“The most important lesson derived
is, that physicians should see to it that
patients inheriting a tendency be
shielded from all occupations and ex-
periences that can lead to the primary
attack.

“In the case of Mrs. J., we deal with
an inherent case of psychic hyper-
irritability where the first seizure was
caused by the shock of extremely diffi-
cult childbirth about eighteen years
ago. A few weeks ago Mrs. J. was
brought to me for treatment. Hyp-
nosis was induced without much diffi-
culty and a suggestion given that she
would forget every unpleasant or pain-
ful incident that occurred at the inci-
dent of childbirth, and will always
enjoy extremely pleasant dreams that
will tend to place her in good spirits on
awaking in the morning.”

The Story of “Invictus”

(Continued from page 31)

master of the most delicate and pol-
ished old French forms of verse we feel
in the vivid, pulsing, throbbing lines of
In Hospital, written in Henley’s curious
unrhymed rhythms, “the thick, sweet
mystery of chloroform,” the sharp
grind of pain; we see the hospital,
“grave, quiet, old, where Life and
Death like friendly chafferers meet,”
put into verse once and forever by a
strange young man of twenty-six, who
had first lived his own verses.

At the end of 1873, the ward occu-
pied by Henley was shared by two
small boys, one of whom, Roden
Shields, in a magazine article written
thirty years later, said of the poet, “I
used to watch him, looking hard at the
roof, thinking, smiling, and frowning
as if he saw nice things and talked to
people, I resolved, when I was a man,
I would get pillows at my bed, and read
and smile and frown like Henley. He
was a good comrade and a kind friend,
and I wept bitterly when we parted.”

Henley sent some of his In Hospital
verses to the Cornhill Magazine, of
which Leslie Stephen was then editor.
Most of them were rejected, but a few
of them were accepted. In 1875 Stephen
wrote to his wife:

I had an interesting visit to my poor
contributor. He is & miserable cripple
in the infirmary, has lost one foot and
is likely to lose another, or rather hopes
to save it He has a crippled hand

sides. He has been eighteen months
laid up here, and in that time has
taught himself three languages, and
perfected himself in the reading of
French. I went to see Stevenson this
morning, and told him all about the
poor creature, and am.going to take
him there tomorrow. He will be able
to lend him books, and make himself
otherwise useful.

Stevenson went, and said that he
found Henley sitting up in bed with his
hair all tangled, and told Stephen that
Henley talked as cheerfully as if he had
been in a king’s palace. Stevenson and
Henley became friends for life; later
they did much work together, while
each, separately, attained renown.

Henley shows us Stevenson at this
time in his poem, Apparition, while

Stevenson later used Henley as his °

model for John Silver in Treasure
Island, a proceeding of which Henley
never approved. In Stevenson's well-
known essay Talk and Talkers he drew
Henley as Burly of that goodly
company.

In 1875, Henley was allowed to leave
the Infirmary. Lister had saved his
foot. Dizzy, hysterical, faint, almost
penniless, but happy, he was free to go
out into the wind and the sunshine, into
the wonderful world.

So well had he perfected his French
while in the hospital that he secured
work for a time upon the French bio-
graphical section of the Encyclopaedia
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Britannica. He began to send contri-
butions to the London journals, and in
1877 was appointed editor of London,
a weekly review.

Henley’s father had died, leaving
nothing, and it fell to Henley to help
his family. Henley took this additional
burden upon himself, and stoically
drank the cup of poverty to the dregs.
On one occasion Henley and his brother
Anthony were absolutely penniless.
Henley, ill, for he was never very long
free from pain, lay in bed, exhausted
with hunger, and Anthony, in despera-
tion, went out. In the light of the
street lamp, Anthony saw a shilling
glittering in the gutter. “That night,”
says Henley, “we ate.”

The review, London, had but a short
life. In 1878 Henley married, and dur-
ing the next ten years, with his head
full of dreams and visions, continually
writing poems for which he could sel-
dom find a buyer, Henley supported
himself and those dependent upon him
by means of journalism.

In 1888, Mr. H. B. Donkin asked
Henley to make a contribution to a
volume of verses and stories he was
about to publish for the benefit of the
East End Hospital in London. The
contributors to the volume were of
course expected to receive no pay, but
to give their prose or their verses as
a free-will offering to the hospital.

Henley, who was always ready to
help the needy, and who was full of
sympathy for all those who were pa-
tients, as he had been, sent in as his
contribution the curious, unrhymed,
pathological verses, In Hospital, which
he had written in pain and passion in
the Old Edinburgh Infirmary ten years
before.

In this odd little volume of Volun-

taries, a queer and jumbled "collection .

of sketches, tales and verse by some
authors famous today, and by many
long since forgotten, Henley’s uncon-
ventional, starkly realistic lines stood
out. They attracted the attention of a
noted London publisher, who at once
wrote to Henley, begged him to look for
more of his verses, and asked for per-
mission to publish them.

Henley, altho for ten years he had
found his poems unmarketable, in the
midst of a busy life devoted to others,
and in the midst of days devoted to the
writing of the prose by which he earned
his living, had continued to write down

The

son returned to his father’s palace. He
rode in a chariot of gold drawn by six
chestnut horses, and by his side sat a
_ lovely maiden.

To the king, his father, he said, “I
built a wonderful castle and adorned it

‘the poems which were in his heart. He

had not thrown any of his poems away,
he found more; and in 1888, with the
publication of A Book of Verse, in
which Invictus appeared, Henley found
himself famous. .

Henley’s struggle to get his verses
published may best be learned from his
own preface to this book in which he
says that after spending the better
part of his life in the pursuit of poetry
he found himself so utterly unmarket-
able that he had to addict himself to
journalism for ten years. Henley then
speaks of his impressions of the Old
Infirmary, appearing in the Volun-
taries, and says: “These Impressions
had long since been rejected by every
editor of standing in London—I had
well-nigh said in the world; but as soon
as Mr. Nutt had read them he entreated
me to look for more. I did as I was
told, and I found that, after all, the
lyrical instinct had slept, not died; I
ventured, in brief, A Book of Verse.”

Thus Henley’s verses, written on a
bed of suffering, the skill acquired de-
spite the bludgeonings of chance, the
brave courage that defied pain and
bore the blows of fortune undaunted,
brought him fame. Henley swayed
opinion and changed the drift of
thought, and became a real force in
English literature of the Victorian
period.

In 1889 he was made the editor of
The Scots OQObserver, its name was
afterwards changed to The National
Observer. The glowing and gallant
pages of this journal inspired much
that is good in the journalism of to-
day. Henley hated prudery, cant and
all forms of dogmatic, hide-bound
Podsnappery. The National Observer
disarmed complacent humbugs, never
offended decorum, but deplored the
dread of reality and too pious prudery
which was then the fashion; it de-
nounced organized hypocrisy, con-
demned traitors, but lauded honest
men. It unfurled many a brave flag,
heartened many a disconsolate soul, led
many a forlorn hope, and set free many
a spirit in prison to do honest work in
the world.

In collaboration with his friend,
Robert Louis Stevenson, Henley wrote
several plays, he was the compiler of
many anthologies, wrote many polished
and beautiful essays, and became a
noted critic. Several other volumes of
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poems followed his first, all of them
containing work of striking originality
and beautiful musical quality.

L. Cope Cornford, in his biography
of Henley, gives us a vivid word paint-
ing of the poet. He describes him as
a big man, rugged, and full of vitality.
One hand leaned on an ivory-handled
stick, he limped, yet one never thought
of him as being crippled, for he was a
man of great presence, seemed to com-
mand a larger atmosphere and give the
impression of a grosser mass of char-
acter than did most men. His great
head was poised well back upon broad
shoulders, his eyes were a clear blue,
their gaze direct, yet far-away, full of
dreams; his mouth was full-lipped, his
face large and square. Altho he at all
times moved in the pain of irremediable
loss, and often in the shadow of im-
pending trouble, he carried himself with
an indescribable air of tragedy, cour-
age and power, and had the air of a
commander of men. Stevenson said of
him that his presence could be felt in
a room that you entered blindfolded.

In 1901, after crowded and glorious
years of life lived to the full, Henley
retired to Woking, closed in by pine
woods. He seemed to have a premoni-
tion that death was not far off. Henley
had no fear of death; he had lived too
near death all his life to dread it. With
a brave resignation, with a grateful
heart, and a quiet mind, he looked to
death as a great release; the end, he
thought, was the best of all.

And in 1903, Henley made his cross-
ing of the bar, just as in Margaritae
Sorori he had wished that he might
make it:

So be my passing

My task accomplished, and the
long day done,

My wages taken, and in my heart

Some late lark singing

Let me be gathered to the quiet
west,

The sundown splendid and serene,

Death!

Thus died, as he had lived, a brave
man and a true poet; a man so brave
that we can say of him as the old
Jacobite said of William III, “Brave,
brave, by Heaven—he deserves a
crown”; a poet so true that he could
with truth say of himself:

It matters not how straight the
gate,

How charged with punishments the
seroll,

I am the master of my fate,

I am the captain of my soul.

Quest for Happiness

(Continued from page 29)

with silks and velvets, and ornaments
of gold, and precious gems. I held
great feasts and carnivals there, and
invited all the great ladies of the land.
None called Happiness visited my
parties, but this delightful girl, Pleas-

ure, came often, and I have brought
her back to be my bride, and to be
Queen of the land.”

Pleasure was good to look upon. She
was clothed in all the colors of the
rainbow, and she had a hearty laugh
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which echoed thru the palace halls.

But the wise old king shook his head, .

“She is not like Happiness, you may
tire of her.” And he waited for his
second son. ) ;

By and by the second son returned,
riding in a huge carriage of burnished
steel, and by his side was a stately
lady.

He told his father, “I have built
great warehouses and mills, and bought
up all the grain in the land. Across
the seas I have sent my ships. Men in
all countries work for me and obey my
laws. I have not found Happiness, but
I have got Success, and have brought
her back to be my bride and share the
kingdom with me.”

Success wore robes of purple and
crimson velvet with trimmings of cloth
of gold. She was tall and dark, and
very beautiful.
and proud; she seldom laughed and
never smiled.

The kihg was very downcast. “She
will never do for Queen,” he said; “she
is altogether too proud and would
freeze my subjects with a look.”

And he grew very unhappy, for he
had little hope that his youngest son
could find Happiness.

It was a long time before the
youngest son came back. He rode in
no chariot, nor even on a horse, and
was leading an old" grey donkey on
whose back sat the beggar-maid.

“I am sorry, father that I have been
away so long, but I have been very

But her face was cold ~

busy in the City of Life giving away
those excellent herbs of my grand-
mother. To tell you the truth, I have

"had no time to look for-Happiness.”

“Who is this young person?”’ asked
the king, pointing to the humble
beggar-maid.

“She is called Contentment. I have
had her with me since the beginning of
my travels, and have brought her back
to be my bride.”

At these words the whole court were
highly amused. Princess Pleasure
laughed so heartily they could hear her
in the kitchen. And the Grand Duchess
Success drew her robes close about
her and gazed scornfully at the beggar-
maid.

Then the beggar-maid stepped for-
ward.  She threw off her big, brown
hood, and cast away her shabby cloak,
and stood before them in clothes of
purest white. She was so very, very
beautiful that all the court stared at
her in silent wonder.

“Why, you are Happiness!” the old
king cried.

“Of course I am,” she said with a
smile.

The youngest son knelt at her feet.
“To think that I had you with me all
the time!” he exclaimed.

His brothers could not understand.
“Where did he find you?” they asked.
“We were searching just as hard as he
was.”

“I was sitting by the palace gates
when you all rode out,” she replied.

How Can We Teach Our Boys -and Girls
to Think and Act Straight?

(Continued from page 48)

First and foremost, we should al-
ways and invariably be absolutely
truthful with our children. I am of
the opinion that more harm flows from
well-intentioned prevarication on the
part of parents than from any other
single factor in child training.

Let us get over the notion, for in-
stance, that the facts of nature are
indelicate and may shock maturing
minds. The innocent boy or girl may
be charming to behold, but it lasts only
while he remains innocent. At this
day and age that is not very long. I
have heard children of eight talk about
an expected brother or sister with an
astounding amount of actual knowl-
edge. But these children did not re-
ceive those facts from home. They
picked them up here and there. Avid
curiosity prompts every child to solve
the riddle of where he comes from.
And lucky is the child whose mind is
led—beautifully led it must needs be—
thru the stories of the flowers and the
bees and the chicks to an appreciation
of the function of thé human mother
in the wonderful scheme of life.

Children will try to discover the
truth much sooner than one suspects.
The trouble is that if we do not teach
them the truth ourselves they will
learn a most distorted version of it,
accompanied by stealth, whisperings
and snickerings, from companions as
groping and misled as they.

When should we begin to tell the
truth?

I am reminded here of what a woman
educator told me in reference to a letter
of inquiry she received from a mother.
The mother wrote stating that her
child was now five years old and she
wanted to know whether this age was
the right age to start moral training.
To which the educator replied: “My
dear Madam, you have started five
years too late!”

No time is the best time, and any
time is the right time to begin teach-
ing our children the truth. The moral
and other behavior issues that press
for solution after puberty can and
should be prepared for as early as pos-
sible. The development of the child’s

mind is a continuous process from the =
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cradle up, the same as is its physical
growth. When the child asks questions
they should invariably be answered.
Children differ markedly as to the kind
of questions and the age when curi-
osity prompts them to learn thru ask-
ing. Always, however, the answer
should be the truth.

Is there no place, then, for fairy-
tales? you may well ask.

Indeed there is. Besides, fairy
stories have a distinct value. They
rouse and strengthen a child’s imagi-
native faculty and enrich tremen-
dously, in a pleasant and artistic
manner, its mental life. But never
should one cling to the fairy story
when it is evident that the child re-
mains unconvinced and unsatisfied and
is demanding the truth. Santa Claus
is a wonderful myth, no doubt. But
when little Tommy or Mary continue to
insist he is only “make believe,” that’s
the time to admit it with the added ex-
planation why it used to be such fun to
believe that he slid down the chimney
each Christmas eve.

The reason 1 stress the importance
of the early years is because it is going
to take a long, long time before this
world of ours returns to the standards
even of so recent a year as 1917—if,
indeed, it ever will. Therefore the in-
fants of today must be prepared by us
oldsters in the same way that we pre-
pare our adolescents. If not, the world
may truly become a sorry place to live
in. The finer qualities of manhood and
womenhood, the highest concepts of
love, depth of sentiment, the sanctity
of the marriage state, the beauty of
the home—these and other like ideals
may quite easily die of inanition unless
we teach the youngsters of the present
generation to hold fast and revivify
them.

Well and good! But how can we
teach them that? How, especially, can
we reach the boy or girl in the teens
with the truth?

Perhaps I can illustrate it best by
an actual case record taken from my
office files.

A sophomore in one of our leading
women’s colleges developed insomnia,
depression, restlessness, what in gen-
eral is termed nervousness. She began
to lose interest in her studies. She
dropped athletics. Social relation-
ships became a bore. Finally she was
referred for psychiatric examination.

A few intimate talks soon pointed the
source of the trouble and it went back,
as most adolescent difficulties do, to the
girl’s love life. Some four months
previously she had become acquainted
with a young man who was five years
her senior and who opened her eyes for
the first time to the recklessness with
which youth nowadays disports itself.
The desire to be free and do likewise
soon sprang into being. “Why should

I be hemmed in by college restrictions?”
she thought. “I want to have a good
time like the rest of them!” And the
more she considered the matter the
more she chafed under restraint until
she became morose. The disinterest in
her studies and life in general, which
develo;;ed later, was a kind of “de-
fense mechanism,” as psychologists
say. New and strange emotions had
been roused in her and these craved
expression. But her position as a stu-
dent did not permit it. Everything
connected with college life, therefore,
seemed like a hindrance and therefore
became distasteful. Without realizing
it consciously she figured that if she
flunked her subjects or became ill she
would gain her freedom.

Two features about this case should
be emphasized. One is that one never
would have connected erotic struggles
with the particular young lady in ques-
tion. The other is that, once brought
to life, that part of her nature tor-
mented her relentlessly.

The mother of the girl was dead and
the father lived far out West, too far
to solicit practical aid. But there was
an aunt living in New York whom I
took into my confidence. i

“Take this girl out to dances and
night clubs,” I advised, “and invite the
young man she likes to accompany you.
Let her see what a real fling is like for
a week. Don’t watch her too closely.
Try to enter into the spirit of the ad-
venture yourself. At the end of a week
bring her back to my office.”

My instructions were apparently
carried out to the letter. The girl had
a taste of the life she wanted. And
this is what she told me afterwards:

“I'm glad to go back to college,” she
said. “I got it all out of my system
and I'm eager to continue.”

“Did you enjoy your adventure?”’ I
inquired.

“Yes and no,” she answered. “At
first the idea of testing out for myself
what I had heard and what appeared
so wonderfully exciting seemed just too
good to be true. But it certainly was
a disappointing experience. My, how
the mind can play one tricks!”

“What about your gentleman
friend?” I asked. “Do you favor him
as much as before?”

“I think I’ll break it off with him,”
she replied after a thoughtful pause.
“I look upon him now—the best way I
can describe it is to say ‘cheap.’”

As the young lady put it, the mind
certainly does play one tricks. And
this psychological fact should be made
use of whenever possible.

The average youth, male or female,
begins to conjure up images in his own
mind often years before he attempts
to reduplicate them in the world of
reality. In the mind’s eye everything
is vivid, colorful and intensely alluring.
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MONEY_ There’s no need to go

through life struggling

and striving to make ends meet, and

frequently “broke.”  Poverty can

quickly be turned into riches. You
can have all the money you want!
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hall bed-rooms, and in wuncongenial

surroundings, can quickly own a home

of their own and live a life of joyous
freedom.

LUXURY Why put up with

* the discomforts of

life when you can easily enjoy com-

fort, luxury and ease? The best things

in life are yours to command. Why
not get and enjoy them?
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SUCGESS, ;‘t"e you tied down

an uncongenial
job with no future ahead of you?
Quick and rich advancement is yours
to command—a better job, bigger pay,
rapid progress, or a business of your

full

of men and
women with aching hearts,
denied the companionship and
affection of the opposite sex.
Your ideal mate awaits you.
You can easily find him or her
and revel in the joys and thrills
of loyal affection and love.

“Cash in”
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on Your

Unrealized Abilities

How would you like to possess the
Complete Key to Life’s Supreme Prizes?
An actual key, no idle theories, but sound,
practical, invincible laws of life whereby
thousands have climbed to superb heights

of joyous and exuberant being? To have
unfolded to you the principles whereby
you may rise to complete self-mastery—
throw off fear, self-consciousness, in-
feriority, worry, disease, failure?

You Who Earnestly Want—

INDEPENDENCE—Freedom from fear,
Jimitation and lack; a rugged sense of self-
reliance; the power to direct big affairs;
the joy of being your own boss—creating,
directing and profiting thru the exercise of
Your own organizing and directive genmius.
HappiNness—The true joy of living thru
harmony, love, children, a home, plenty,
service, friendship, appreciation, ad-
vancement and achievement, and all that
goes to make a man completely and con-
stantly happy.

LeapersarP—The zest of guiding the
action of others, the realization of mas-

tery over self and others; admiration by
others who look up to you and await
your advice or command; tke thrilling per-
sonality of the winner that attracts others
to you unerringly as the sun draws the
water of summer rains.

HearteE—The joy of vibrant, perfect
health, blood surging thru the veins
carrying tingling life, zest, and power to
every cell; freedom from the tragedy of
bodily' limitation, pain and lack of
strength to stand every test; and power
to lead on to wvictory thru rugged, all-
conquering health.

Dr. Miller’s Masterly Course—Free

Fourteen simple, forceful lessons have
been prepared by Henry Knight Miller,
teaching you how to use the principles of
psychology to solve every life problem.
Dr. Miller, by means of the lecture plat-
form, this written course, and PSY-
CHOLOGY Magazine, has taught mil-
lions of students in every land how to
advance themselves to Complete Self-
Mastery, Health, Happiness and Success.
Thousands have paid high enrollment

fees for these same lessons which, now,
produced in seven sturdy little volumes,
are offered to readers of PSYCHOLOGY
as a FREE premium with a two-year sub-
scription to PSYCHOLOGY Magazine
at $5.08 for 24 beautifully illustrated
issues! A splendid combination—Psy-
chology Magazine and Henry Knight
Miller’s 14-Lesson Course in Practical
Psychology!

An Idea of Its Scope

These great master lessons tell you how
to Get and Stay Well—Prevent Colds,
Sore Throat, Influenza—Breathe Scien-
tifically — Cure Constipation — Prevent
and Cure Tuberculosis — Build a Perfect
Body — Eat for Health and Strength—
Reduce or Increase Weight—Keep Youth-
ful — Cure Insomnia — Develop Genius—
Improve Powers of Observation—Mold
an Indomitable Will — Think Correctly—
Get What You Want—Change Your Life
at Will—Develop Perfect Memory — Im-
prove Power of Imagination — Work the
Law of Attraction—Make Your Dreams
Come True — Use the Subconscious

Mind — Break Undesirable Habits—
Overcome Depression—Use Your Mystic
Powers—Cure Yourself and Others—Use
Suggestion and Auto-Suggestion—Use the
Psychological Moment — Profit through
Visualization—Use the Silence—Outgrow
Limitations—Rise to Heights of Power—
Use the Principles of Psycho-analysis—
Locate Complexes—Restore Inner Har-
mony—Attain Success—Be Always Hap-
py—Overcome All Negative Emotion—
Banish Fear, Worry, Hate—Cure Jeal-
ousy—Use the God-Poise Within—Build
a Triumphant Life—Use the Principles
of Salesmanship.

Make Use of the Summer

Cut this coupon now and it will bring
to you by return mail the complete
key to Life’s supreme prizes. In a few
short weeks you will know how to use

this key so deftly that you will begin
at once to “‘cash in’’ on your un-
realized abilities, to begin to get at last
the things you can now only long for!

Psychology Publishing Company, Inc., 17 West 60th St., New York, N.Y.

PSYCHOLOGY PUBLISHING COMPANY, Inc.

17 West 60th Street, New York, N. Y.
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I enclose $5.98 for two full years' subscription to PSYCHOLOGY. Send me the FREE Premium—
Henry Knight Miller's Fourteen Lesson Course in Practical Psychology. I understand you will refund the
$5.98 and cancel the subscription if I am not pleased with the course.
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And invariably a shocking awakening
takes place when the imagination is
brought face to face with real life.
We must be prepared to admit that
our own sons and daughters are think-
ing and wondering about many seamy
possibilities even if they do not show
it by word or behavior. Sooner or later
they all pass thru such a period of de-
velopment. From fifteen to seventeen
or eighteen the imagination is perhaps
the most productive along such lines.

And every child is shocked. It is a
fallacy to believe that even our modern
boys and girls take to dissolute con-
duct as naturally as a duck to water.

The child’s entire training has been
one of socialization—the checking and
repressing of animal desires so that
the child may be acceptable as a social
being. The parents have had most to
do with this, especially. the mother.
When the criticism stage is entered
into at about eight, one begins to see
the first signs of independence and a
desire to break away from parental
jurisdiction. Nevertheless, conduct
ideals continue to build themselves into
the boy or girl’s character make-up
and these standards of morality, bred
of love, affection and respect of par-
ents, stick fast and continue to moti-
vate the child during the entire life-
time.

That explains why every youngster,
male or female, confronted with the
first petting party, or drinking episode,
or whatever the conduct dereliction
may be, is afraid. Two conflicting im-
pulses are tugging at his heart-strings.
The better part of his nature—his
deepest and most characteristically
true side, in fact—says no. But ego,
the desire to be well thought of, plus
curiosity and bravura, combine to
prompt yes.

And this shock, this period of doubt,
uncertainty and fear, this, I repeat, is
the very best time for parents to do
their work. ’

But the only way we can tell that
our sons and daughters are on the
bridge, hesitating which way to turn,
is to be in their confidence.

This confidence every parent holds
just because of being a parent. The
mother holds it longest in relationship
to her daughter and the father longest
in relationship to his son so far as
adolescents are concerned. Before the
age of twelve, let us say, the mother is
the more intimate confidante of both
sexes.

We must be on watch, however, lest
we lose that confidence. Just as soon
as sex enters a child’s thoughts he
tends to lose trust. He becomes
ashamed of sex and he doesn’t like to
discuss the topic with his elders. He
prefers surreptitious reading or the
half-baked information his companions
can give. One notices this change in

the shyness displayed, in a certain ret-
icence that is at variance with previous
frankness of manner. -
I suggested to my American friends,
whom I mentioned in the beginning,
that not only should they “do Paris” in
company with their children, but also
that they should try and regain the
confidence of their children and again
become good chums with them.
Mildred at twenty and Robert at
twenty-two were, of course, more or
less shock-proof. The most favorable
time of approach to their deeper, hid-
den natures would have been some ten
years previously. But it was better to
try then than not at all.
Upon the family’s return to America
I had a talk with the young people and
this, in substance, is what they said:
“We certainly were surprised to see
Dad and Mother step out on the other
side. We had no idea they could be
such good fellows. They went wher-
ever we wanted to go and we enjoyed
it more than if we had gone around
with others of our own age.”

In leading our children on to talk, to
tell us about their urges and torments,
also in encouraging them to talk by
talking ourselves, we must be very
careful not to mince matters or words.
To be sure, we need not become un-
necessarily clear or detailed. But we
should talk with a freedom sufficient
to remove the suggestion of naughti-
ness. Take the idea of naughtiness out
of any form of conduct and most of its
charm and enticement disappears at
one and the same time. And when in-
formation on sex or kindred subjects
comes from a father or mother the
topic is at once ennobled.

Our young men and women of today
seem to have become so trivialized.
They don’t take life seriously. They
don’t seem to realize that true and last-
ing happiness does not flow from run-
ning around and having a good time.

Cheap novels, cheap motion pictures
and cheap dramatic entertainment have
had a lot to do with that. The adult
of mind have continued to cater to such
forms of recreation in increasing
numbers and the younger generation
has imitated.

Parents can accomplish a great deal
in counteracting this pernicious level-
ing-down process by placing the better
literature into the hands of their sons
and daughters and by taking a real
personal interest in the cinemas and
dramas they frequent. These forces
are tremendous factors in influencing
the adolescent’s thoughts, feelings and
acts. Often has a book .or a play
changed an individual’s whole attitude
toward life, either for good or for bad.
The psychiatrist makes use of this
medium of training again and again.
But unhappily, parents do not realize
its importance.
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Bengamin Gayelord Hauser

the internationally famous Food
Scientist, has just returned from a
trip to Vienna. During his recent
lecture tour he has transformed thou-
sands of Americans—through the
application of the life principle in
foods.

With his new seven day system of
food chemicalization you can actually
rejuvenate in your own kitchen.

THE MYSTERIES of The Phy-
sical Body—The Chemical Man—
have been solved—for seven days you
can now fill your body with the high-
est virbrating, rejuvenating foods—
about 50 kinds—the morc you cat. the
better, as these foods contain the best
youthifying elements to be found on
earth—your own blood stream and
glands (the true channels of life) will
become charged with new life. Once
and forever you will flush, cleanse
and purify your body in a way no
other System has yet been able to do.

Rejuvenate--Eliminate

Pains and aches will disappear, you
are feeding in Health and starving
out disease. Follow “The Elimina-
tive Feeding System” for seven short
days—you will not only have more
pep from day to day—but actually
look years younger—Thousands will
recommend it!

The original course of “The Elimi-
native Feeding System” is only Three
($3.00) Dollars complete.

The New School Publishers,
820 No. Michigan Blvd., Chicago

I Enclosed find $3.00. Please send me
l Bengamin Gayelord Hauser's “Elimi-
| native Feeding System.”

LAddress..............................

Plcase use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.



VI PR, N S AT S e

_From the Torture - Dungeons.

of the Inquisition

comes this o

Tragic Revelation

T is with a chilling shudder of horror that modern peo-
ple look back upon the fearful persecutions of the
_ Shame and fear have kept the
facts concealed. But now the torture-dungeons speak from
their blood-stained stones and give up their gruesome
secrets; the whole story is told in all its grim details.

The tragic revelations of persecution and torture have
been torn out of hidden records. Now they stand exposed
to all the world in this one, splendid, fascinating, daring
“THE STORY OF THE INQUISITION.”

“Holy” Inquisition.

volume—
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Over 100 IMustrations Showing the Methods -
of Torture

NOW COMPLETE IN ONE VOLUME $3

Over 600 pages--More than 100 I llustrations - -only

“THE STORY OF THE
INQUISITION"

The Papal Inquisition
Inqulsitors of the Sen
Methods of Torture
Description of an Auto-da-Fe
Licentious Judges'
Corruption in Otfice
Curse and Excommunication
A Holy Trinity of Parasites
The Martyrdom of Bruno

* The Persecution of Jews
The Per tion 6f Protestant
The Jesuits
The Witcheraft Delusion
The Pope, the King, and the Spoils
Disreputable Character of Inquisitors
Female Slaves in Demand
A Vice Society
The Inquisition in England
Prosecutions in Germany
An Inquisftorial Seraglio
The Persecution of Galileo
The Crusades

Science

Profusely illustrated with more than

100 pictures taken from ongmal wood-

cuts found in old manuscripts during
the tinte of the Inquisition.
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/ Partial Contents of \

The Conflict Between Religion and .

. Here is the book for which

NEVER before has it been possible to
get the whole appalling story of the
Inquisition into one volume. The records
were scattered across half of Europe and
if not destroyed were kept well hidden by
those who feared the effects of their dam-
ning exposures.

But cautiously and bravely a group of
historians have collected the facts. They
have searched Papal bulls, court records,
ecclesiastical files, royal archives for exact
and authentic names, dates and numbers.
Ancient manuscripts have been discovered
full of pictures of the Inquisition tortures.

All of it has been put into this one
massive volume of 600 pages. The facts
you can read in this book—perhaps for the
first time—are more amazing and more
startling than we can hope to describe. You
must read the book itself to grasp the whole
grim story. Only in this daring, fascinating
book do you learn the names and titles of
the arch criminals. Only here can you get
the authentic records of their
greed, their lewdness, their
tortures, their crimes.

the world has waited nearly |
500 years:
OF THE INQUISITION”;
complete and unexpurgated,
written for all people who
want the truth told without |-

fear or favor. There are also | Address...........oeieuierenevienieieniienieeeseeensesseensesnns
added two_valuable chapters
dealing with “The Witch- 1 City and State........ceeeees T —

craft Delusion” and “The
Conflict Between Religion and
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| THE FREETHOUGHT PRESS ASSN., Dept. P2,
| 250 West 54th St., New York.

T accept your special offer to secure a_copy of “The Story
h ORY of the Inquisition” in one complete volume, and I enclose

THE ST | remittance for $3.20 (which includes dehvery charges) for
| which you are to send me this valuable book prepaid.

I Name,....

................... Sedcesctsessssrescrssetansnstenanans

A limited number of copies of “The Story of the Inqui-
% W sition” have
Science. | stamped in gold. If wanted, add
| O Check here if you desire the book sent C.

This Edition Limited
MAIL COUPON NOW

MOST books containing 600 pages with
over 100 illustrations usually cost
$7.50 to $10.00. But because “The Story
of the Inquisition” is so vastly important,
and will be wanted by so many thousands
of people, we have decided to offer a lim-
ited number of copies at the remarkably
low price of only $3 (plus 20 cents for
delivery charges). Due to the tremendous
cost of printing such a large book, it is
not known how long we can continue to
offer this daring, fascinating volume at
such a bargain. The next edition may cost
more. Therefore, make sure that you get
your copy now while the low price is still
available. Mail the coupon at once.

The Freethought Press Assn.
Dept. P2, 250 W. 54th St., New York

been bound in rich Artcraft Leather, with title
$2.00 to 5our remittance,
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“Our children appear to lack emo-
tion,” said a social worker to me
recently. “Their intellectual abilities
are of a high order but there seems to
be something inadequate about their
feelings. Could it be possible that the
war, thru hereditary influence or other-
wise, has somehow reduced the avail-
able supply of emotion?”

No, our youngsters have as much

emotion from a quantitative viewpoint,
and in as great a variety from a quan-
titative viewpoint, as we have and had,
and as our grandparents possessed
when they were children. Inadequacy
of emotional potentials is not where the
trouble lies.

The difficulty is that our young men
and women have a distorted idea of
what brings happiness.

But they can be made to feel deeply,
to realize, for instance, that mother-
hood and fatherhood can produce rich-
ness of joy as compared to no other,
that loyalty, reverence, sacrifice, even
suffering, yield emotional thrills com-
pared to which petting and the hip-
pocket flask pale into insignificance.

It is a pity that parents do not avail
themselves more frequently of religious
concepts and training. Undoubtedly
religious experience is one of the most
effective aids to right living and think-
ing. If one denomination does not
seem to satisfy, another may, and we
make a great mistake to neglect or be-
little the aid that religious faith can
give us in moulding the character of
our youth.

The intelligent child, by the very
nature of his intelligence, soon de-
velops, automatically, a tendency to
formulate correct social judgments. In
other words, he knows what is right
and what is wrong. This is a self-pro-
tective mechanism which has been
handed down to him from ages and
ages of experience gone before.

But in addition to this moral heri-
tage, if you will, there is added, little
by little, moral acquisitions acquired
thru experience. And this is exactly
where our duty as parents lies.

We must see to it that the experience
of our boys and girls in the moral
sphere is such as will be beneficial and
upbuilding. It’s not an easy job, but
it can be done thru diligent, painstak-
ing study and training of the indi-
vidual., It is only in this manner that
we teach the immature to think and
act straight.

19291

(Continued from page 21)

Let us go on to more knowledge. Self-
knowledge lies at the foundation of
character. Let us plan for more soul
study, for a better acquaintance with
mental and volitional powers. Let us
go on to richer spiritual experience.

FREE PROOF THAT

WAISTLINE FAT

Can Be Quickly Reduced

without drugs, diets or exercises

NSTEAD “of wasting your time—instead of
risking your health by weakenmg diets, ex-
hausting exercises and fl 1l-taking, in an effort
to get rid of bulging waistline fat—try the popu-
Weil Reducing Belt for 10 days—at our
cxpensc

Made of scientifically treated rubber, it causes
a gentle. unnoticed massage action as it comes
in contact with flabby flesh. So that with every
move you make unwanted fat is being moulded
away—and kept away for good—and at a fraction
of the price charged by expert masseurs.

LOOK THINNER INSTANTLY!

Take your waist measurement before and after
this Free 10-Day Trial. Note the difference
in inches, Feel the improvement in your general
condition. According to the terms of our abso-
lute guarantce, you must be thoroughly satisfied
with the result secured—or you pay nothing.

COUPON BRINGS FREE DETAILS

Write us at once and you will receive our
Special 10-Day Trial offer—a detailed descrip-
tion of this most successful reducing method,
the principles of which are highly endorsed by
leading physicians and professional athletes every-
where. For the sake of your health and appear-
ance take advantage of this offer at once. Send
no money. \Write now. The Weil Company,
1041 Hill Street, New Haven, Conn.
THE WEIL COMPANY,

1041 Hill Street, New Haven, Conn.

Gentlemen: Please send me complete description of
the Well Secientific Reducing Bolt and also your Special
10-Day Trial Offer.

Is Your Life Just
A MISTAKE?

I say ‘‘mistake,”’ for prac-
tlcnlly all of the Worry, Un-
hlpplness and imitations
are ‘‘mistakes’” due to a
lack of understanding. Thus
strong  habits have formed
which make you feel
‘‘trapped.”” These ‘‘mistakes’”
have nothing to do with
your birth. " You possess the
same powers as do others.

Some of the ‘‘mistakes’
are: a feeling of Inferiorif
—self consciousness and L
of initiative; Worry, Appre-
hension, fear of insanity or disease; fears at-

tached to many things in life which ordinar-

ily are not feared: all
OF CONFIDENCE.

25¢c Book has Started Thousands

on the Road to Happiness
I have written a 100-page book telling you
wonderful truths about your HINDEN FORCES.
You will find articles on Fear, Faith, Hablits,
Succeal. Nerveo, etc., etc. It is the result of
21 years’ constant fight against FEAR.
\\'hlch has made thousands of Il'es 80 hard
to bear. Don't miss it. It will be a real
treat and help start YOU toward real happi-
ness. FThe purchase of the book enlltles you
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Every issue of PsycHoLOGY worth
its weight in gold. Subscribe today.
$3.00 a year.

YOGODA

How to Recharge Your Body, Mind and
Soul Batteries from Inner Cosmic Energy

*“Yogoda'" is a simple, scientific, resultful
System for all-around development of body.
mind and soul. The circulation, respiration,
digestion and all other involuntary body-
processes can be harmonized and invigorated,
the mind strengthened and clarified, and the
soul purified thru meditation.

Mme. Galli-Curci, famous singer, says:
‘*Yogoda gives Health, Strength Power to
Accomplish, Peace and Poise.”” Over 20,000
students have used ‘‘Yogoda’' to banish their
physical ills and mental and nervous troubles.
Send 10c for 70-page dncrlptivo booklet “Yo-
xodn" and testimonials of famous students.

Free Copy of beautiful, inspiring EAST-WEST

MAGAZI NE will be mailed ﬂPlOc is sent to cover
postage and handling.
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Man’s Brain-Cells Like
Tbe Radio Can Pull
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tacting the type of lntemgenee needed in order
to ﬁft what is desired from that source.
produces within Brain-cells the
Battery-power that contacts, by tuning in on
Universa lntelllxenee. success or failure.
Knowing how and where to place thoughts
in each Mental Faculty (Mental Bodies) is
the basis that sha one’: s destiny. Much has
been done to develop man’s physical body, but

the Mental Faculties (Thinking Machine) has
been sadly neglected and that why psychol-
ogy falls so much In producing. It m: galn

|h(a knowledxe before much more definite
e, because man is the prod-
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EDWARD PITTWOOD, Spokane, Wash.
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A guide to Business and Per-
sonal Efficiency that points the
way to Better Living and a
Bigger Bank Account.
helped thousands of ambitious
men and women to attain
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Success. It will help you!
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. How to Get the Best Results

. First Steps in Business Efficiency

How to do Business with Banks

The Principles of Business
Achievement.

. How to Write Business Letters

. How to Easily Develop Your

Memory
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A System of Accounts for Retail
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Fundamentals of a Cost System
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Points of Law Everyone Should
Know
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Know and you will feel. Feel and
you will pray. Every day may be
made to bring us sweeter experiences
of delight. Let us go on to higher at-
tainments. Think and you will aspire.
First principles are important, but
there are psychological and occult
things much higher and nobler to be
attained.

When the mind is exercised- under
new resolutions, every faculty and
function, mental, physical .and psychi-
cal, develops into fullest power in quiet
forcefulness, and all of its actions are
normally right. Then influence ex-
pands in harmony of action, in all di-
rections, and to all who can receive
harmonious influence and interpret its
character. In this expansion of the
good, there is an irresistible power for
advancement; and everyone who feels
the influence takés higher ground in
his future actions.

The results in the direction of health
are equally important, especially in the
mental phases; for one who is mentally
normal is far more likely to be a good
citizen than he whose mind is controlled
by sudden, irregular whims and fancies.

The good, the pure and the true, as
qualities of thought, are influences in
the direction both of progress and of
health. The influence extends to every
field of action and every pathway in
life. All phases of the being of each
one, therefore, are amenable to the sug-
gestions of right thinking.

The health of the body, the powers
of the mind, and the qualities of the
soul are all included in the advancing
movement, and all share the elevating
influence of the aspiring Will.

No matter what the obstacles that
seem to obstruct the path or blight the
effort, the beacon of the spirit held on
high by the Will throws its beneficent
light upon us, and wherever it pene-
trates, difficulties and obstructions
seem to vanish into nothingness. For
what can withstand the light of truth?
Who can resist the influence of the
spirit? The imperative requisite is
that the disciple make himself worthy
to bear the light.

The work of progress must go on, be-
cause of that something in the human
soul that impels advance—a resistless
impulse that will not rest.

The soul, with its “still small voice”
forever suggests, directs and ad-
monishes to live rightly in knowledge.

If its teachings are heeded, it has its
freedom to evolve along the lines native
to its being, and in place of the unrest

occasioned by the vicissitudes of a life

given to mere worldliness, it is per-
meated with the consciousness of power
and happiness.

The life lived and deeds done will
come up to the judgment-bar of the
New Year. Are we wholly satisfied
with the records? Doubtless, good has
been done. Some good habits have been
strengthened. But making the largest
allowances, must we not concede that
the year 1928 has been far from what
we wish it had been? Is not the year far
from satisfactory at the judgment-bar
of our own consciences?

The past tells us of our weakness and
need of help. We commenced the year
with high purposes and firm resolves,
but the thousand little things we have
met in our unguarded moments have
made sad work with them all. It was
but as yesterday, when the year lay
ahead of us. There was plenty of time
in it to accomplish even more than we

‘had planned. But now we stand at its

close, or at the very opening of a new
one, and the time therein has been too
short for our needs. Now all is past,
and there is no recall of opportunity.
The present has its opportunities.
Perfection is the goal. If our retro-
spect of the past reveals imperfections,
then these very imperfections reveal
possibilities of improvement. There-

fore let us resolve dilligently to seize .

them. Let the New Year find us for-
saking error. Let it bring us into in-
creased meditation upon our work.

Let it not only be a year of work,
but a year of “practicing the presence
of the Spirit.”

The old year may have its blots; but
the page of the New Year is clean and
fair. Let us be careful to write acts
of effort and progress.

Whatever the message of the old
year may have been, whether of dark-
ness or light, joy or sorrow—we stand
today waiting expectantly and confi-
dently for some message with glad tid-
ings. May we therefore enter upon the
New Year in the mood of hope and
good cheer. Brushing from our faces
every sigh of care, let us go forth into
the New Year with the spirit of a child
who puts his hand into the hand of a
father, to be led into a field where the
flowers blossom and the birds sing.

These Men Found Time

(Continued from page 39)

prentice. Florenzo Tasso, a miner in
the Pennsylvania coal fields, sang for
his fellow-workers and today, con-
sidered a happy “find,” he is preparing
for an operatic début.

Five hundred million dollars was the
sum a former poor bobbin boy, a loom

worker, eventually possessed and re-
turned magnificently to the world. It
did not come by the wave of a fairy’s
wand, it came because the bobbin boy—
with only twenty-four hours a day—
used his time and industry to become
a _telegraph boy, then a telegraph
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operator, a train despatcher, and later
a secretary, from which position it was
just a step to the same company’s
superintendency. From there on every-
one - knows the story of Andrew
Carnegie. N

Perhaps you live on a farm and
wonder if there is any way to make
your time count in this world. Even if
you have never visited New York you
have probably heard of or have seen
pictures of the great Woolworth Build-
ing, or know about the Woolworth
stores. F. W. Woolworth was a farm
boy. So was Herbert Hoover. U. S.
Grant worked around horses and
earned his first money selling a load of
rags.

Today, art lovers stop enchanted be-
fore paintings by Corot. Financiers,

| too, eye these poignantly exquisite bits

of color with respect, for the beautiful
work of Corot demands thousands of
dollars for the square inch. In his life-
time this artist gained honor and fame,
and his paintings will live thru the
ages because Corot knew what he
wanted to do and did it in spite of the
fact that for years he was forced be-
hind a drygoods counter.

The great sculptor Auguste Rodin
worked for an interior decorator, mak-
ing house mouldings. Edison was a
newsboy. Rockefeller was an office
clerk. Robert Dollar was a cook’s
helper. John Wanamaker was an er-
rand and utility boy, sweeping, dusting
and polishing brass before he first be-
came a salesman. George Eastman, of
Kodak fame, was a clerk. Irving Berlin

I'SYCHOLOGY -

was a newsboy. Bella Cohen was a
Ghetto factory worker. - Al Smith was
an office boy, shipping clerk and sales-
man.

Beethoven, who disliked teachmg, :
was forced to give music lessons to help
support his family. Bizet, famous for
his Carmen, also was a music teacher.
John Burroughs was a country school-
teacher,, Mussolini taught elementary
school, and Woodrow Wllson also held
a teacher’s post.

History’s pages and ‘the magazines
and newspapers of today, alike, cele-
brate the names of men and women
who might have spent their days be-
wailing ‘the shortness of time and the
magnitude of resented duties, but who
used their time not in fretting but in
doing!

You, too, must see your course—and
“C” it with Confidence, Courage,.
Cheerfulness, Concentration, Certainty
and Character!

You can teach yourself to spend time
wisely, to invest it and to save it. Like
a bank account, the more you put into
your time the more returns you will
have, and as pennies become dollars,
so your time will become leisure for the
things you want most to do.

But even tho at present you do not
have all the leisure you desire, you
have time. You will never have one
more minute in an hour than you have
now. It is indeed, time that you have,
all the time there is! You can make
it count, vitally, tremendously. You
can, with your humble todays, build a
glorious future! ~

LLove o

(Continued from page 37)

faithful to each other than those who
are bound by the marriage ‘ceremony.

The law of love is the law of con-
traries. Nobody ever loved another be-
cause he ought to, or because it was
expedient, or profitable. The mistake
that most men and women make is in
expecting their husbands and wives to
love them because it is their duty, when
in all the bright lexicon of Cupid there
is no such word. as “duty.” Love is a
free-will offering, and it suffers no con-
straint. It must be free, and only
those keep it that are wise enough not
to try to bind it.

What attracts love? A man should
be manly, thoughtful, gentle and yet
strong in nature, ambitious and intelli-
gent, for the average woman to love
him. A man’s man is the most attrac-
tive to woman. A man who is rather
effeminate in nature attracts only the
positive, dominating type of woman,
and such marriages are usually not
happy. °

Man by nature is a hunter, a cave-
man. He is naturally polygamous and

should fight this tendency, turning an
unselfish form of thought toward the
one he really loves. His one thought is
to make the “one woman” happy, pro-
vided his thoughtfulness is returned
and the woman plays fair. His happi-
ness is to be found largely in making
her happy. Woman loves to have little
attentions showered on her and she
thrives on praise.

In conversation do not speak too
much of your personal affairs, except
as they may enter into the lives of both
of you and have a common ground.
The average woman is affectionate and
will show this with the right man, but
you will make a mistake to let too
much sex emotion enter into your love
making. Your feelings should be for the
woman’s character, her goodness, her
kindness, her thoughtfulness. If your
feelings are created largely thru
thoughts of sex you will make a mistake
in marrying the woman, for such things
can pass away, but character and good-
ness last forever. I think a good way to
judge is to view the woman you care

Please use coupon or mention PSYCHOLOGY MAGAZINE when yoir write advertisers,




.

we \V o Cwm

A WA

B e

sl M eM

%MW e

A

- JANUAKNY, LILD

~ for frbm_ every angle and see if you
" would still love her if the sex element

were not present. True love awakens
the sex side of woman, but most women
resent being viewed from just the sex

standpoint. Sex should be a secondary-

consideration.

A woman who wishes to attract a
man should be rather unconscious of
self, even to the point of being some-
what indifferent, but not to the point of
seeming cold. She should suggest, in
action rather than words, that she
could be very affectionate with the right
man, but that she is not promiscuous.
There should be the suggestion that she
would like to be kissed, but that she
values her kisses and that she is sav-
ing them for the one that can deeply
appreciate her and be worthy of them.
She should not be too Puritanical, but
stray from the path of conventionality
just enough to awaken a desire in the
mind of the man to know more about
her and to view and experience some
of the hidden charms of which as yet
he has only a mental picture. Woman
should be alluring, should do what she
can to be attractive, with the thought
in mind that man is a “hunter” and
that everything is spoiled when the
game is trapped and in the bag. Love
magnetism is an attraction that causes
the “hunter” to wish to learn more, and
constantly holds before him the thought
that there is more and that he may
have a chance to view and experience
it. Woman should never let down the
bars completely, but should assume a
certain dignity that will prevent im-
proper advances. She must allure, but
not give way easily. She must be
rather negative to the more positive at-
titude of man, but with the air of
dignity that makes a man feel that he
cannot sweep her off her feet.

Man is naturally rather dominating,
and one who is somewhat of a leaner
appeals to him. But this should not
be carried to the point of complete sub-
mission" or to a blotting out of the
woman’s character, personality or in-
dividuality. Do not be too much of an
arguer, or too obstinate. Man has not
completely outgrown the “cave-man”
age. He still likes to capture his wife
and carry her away to his lair.

You should study a man and learn
his likes and dislikes, and converse on
subjects that are interesting to him.
It is not hard to carry on a conversa-
tion with the average man if you should
strike some of his hobbies. If he is a
golf player, an enthusiast, ask him a
few questions about golf and you will
have started a conversation that can
easily last an hour if you occasionally
add a question here and there about it.

A man is quite sensitive and observ-
ing and sees defects quickly. There-
fore you should be careful about your
appearance and not overdo the paint
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Did You Ever Take

An Internal Bath?

By M. Phillips Stevenson

THIS may seem a stramge question.
But if you want to magnify your
energy—sharpen your brain to razor
edge—put a glorious sparkle in your
eye—pull yourself up to a health level
where you can glory in vitality—you’re
going to read this message to the last
line.

I speak from experience. It was a mes-
sage just such as this that dynamited
me out of the slough of dullness and
wretched health into the sunlit atmos-
phere of happiness, vitality and vigor.
To me, and no doubt to you, an Internal
Bath was something that had never
come within my sphere of knowledge.

So I went to my nearest druggist and
got a booklet describing it. This booklet
was named “Why We Should Bathe
Internally.” It was just choked with
common sense and facts.

What is an Internal Bath?

This was my first shock. Vaguely I had
an idea that an Internal Bath was an
enema. Or by a stretch of the imagi-
nation a new-fangled laxative. In both
cases I was wrong. A real, genuine,
true Internal Bath is no more like an
enema than a kite is like an airplane.
The only similarity is the employment
of water in each case.

A bonafide Internal Bath is the adminis-
tration into the intestinal tract of warm
water purified by a marvelous cleansing
tonic. The appliance that holds the
liquid and injects it is the J. B. L.
Cascade perfected by an eminent physi-
cian, who used it to save his own life.

Now here is where the genuine “Inter-
nal Bath” differs radically from the
enema.

The lower intestine, called by the great
Professor Foges of Vienna, “the most
prolific source of disease,” is five feet
long and shaped like an inverted U—
thus The enema cleanses but a
third of this “horseshoe”—or to the first
bend. The J. B. L. Cascade treatment
cleanses it the ENTIRE LENGTH—
and is the only appliance that does. You
have only to read that booklet. “Why
We Should Bathe Intcrnally” to fully
understand how the Cascade alone can
do this. There is absolutely no pain or
discomfort.

Why Take an Internal Bath?

Here is why: The intestinal tract is thé
waste canal of the body. Due to our soft
foods, lack of vigorous exercise and highly
artificial civilization, nine out of ten per-

sons suffer from intestinal stasis (delay).
The passage of waste is entirely too slow.
Result: Germs and poisons breed in this
waste and enter the blood through blood
vessels in the intestinal walls.

The poisons are extremely insidious. The
headaches you get—the skin blemishes—
the fatigue—the mental sluggishness—the
susceptibility to colds—and countless other
ills, are directly due to the presence of
these poisons in your systems. They are
the generic cause of premature old age,
rheumatism, high blood pressure and many
serious maladies.

Thus it is imperative that your system be
free of these poisons. And a sure and
effective means is Internal Bathing. In
fifteen minutes it flushes the intestinal
tract of all impurities. And each treat-
ment strengthens the intestinal muscles so
the passage of waste is hastened.

Immediate Benefits

Taken just before retiring, you will sleep
like a child. You will rise with a vigor
that is bubbling over. i
ward life will be changed. All clouds
will be laden with silver. You will feel
rejuvenated—remade. That is not my ex-
perience alone—but that of 900,000 men and
women who faithfully practise this won-
derful inner cleanliness. Just one Internal
Bath a week to regain and hold glorious,
vibrant health! To toss off the mantle
of age—nervousness—and dull care! To
fortify you against epidemics, colds, etc. Is
that fifteen minutes worth while?

Get This Booklet

It is entirely FREE. And I am absolutely
convinced that you will agree you never
got one of greater value. There are letters
from many who achieved results that seem
miraculous. As an eye-opener on health,
this booklet is worth many, many, many
times the trivial effort required to get it.
Use the convenient coupon below or
address

Tyrrell’s Hygienic Institute, Inc.
Dept. 6629 N

152 West 65th Street
New York City

Note: The J. B. L. Cascade is demonstrated,
guaranteed and sold by many leading druggists.
If you cannot obtain one promptly, we will
gladly supply you.

oo

TYRRELL’S HYGIENIC INSTITUTE, Inc.
Dept. 6629 N., 152 West 65th Street
I New York, N.'Y.

Send me, without cost or oblifation. your illus-
l trated booklet on intestinal ills and the proper
way to take Internal Baths, “Why We Should
I Bathe Internally.” |

Your attitude to- |
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or powder, or cause him to feel that
you are one who is constantly catering
to the opposite sex. He wishes you at-
tractive, but not flashy.

The average “old maid” has been too
independent and has assumed the atti-
tude toward men that, “If he doesn’t
like me the way I am he knows what he
can do.” Or she has been too ideal and
has been looking for a perfect man—
a thing that does not exist. Or, she has
been too self-conscious to force herself
to go about with men and thus hasn’t
given herself a fair chance. I think
the reason for her not marrying usually
lies within herself.

As to love in married life. If couples
could always stay sweethearts life
would, indeed, be far happier. Of course
there is sure to be a little cooling off a
year or so after marriage, for fires
that burn too intensely begin later to
burn out. But there is no real need of
love dying if both try earnestly to re-
main considerate and to be as thought-
ful after marriage as they were before.
I think most trouble in married life
comes thru some form of thoughtless-
ness. The thought that each is bound to
the other and cannot easily get away
develops carelessness. Men and women
will show signs of untidiness, will
form little habits that are rather dis-
gusting and that they would not have
thought of displaying before marriage.

A friend of mine was recently mar-
ried and a few days after his return
from his honeymoon he asked me in
private if it was customary for women
to use cold-cream each night on retir-
ing? Just think how his picture of a
sweet, pretty wife was disillusionized
each night. That would be quite
enough to crush love in a sensitive man.

A patient told me only yesterday of
his unhappy home life. He is artistic
by nature, likes the beautiful. His
wife goes about in anything that will
cover her figure and cares nothing
about looking pretty. He has asked
her to get some nice clothes and go out
with him, but her answer is that they
cannot afford it. He cannot take her
out unless he feels proud of her, so they
stay at home most of the time. She is
a saving, industrious wife and an ex-
cellent housekeeper, but he wants a pal,
outside among his friends, as well as
in the home. He longs for a larger
social life. They are foreign-born, but
he has studied hard and speaks very
good English; she cares nothing for
such things and continues to speak
broken, poor English, tho he has offered
to study at home with her, nights.

The time will come when this man’s
love will be killed and he will seek sur-
roundings of a more pleasant nature.
She will then say that she has done-her
best, has worked hard for him, and
that is what she receives for her efforts.
But has she done her best?

A couple called on me a short time
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ago and asked me to act as referee.

Each stated his and her case, as each |

saw it. The man was on the road,
stayed away five and six months at a
time, admitted-having had little affairs
with other women, but he said they
were not of a serious nature. When he
was in his home town he spent his
evenings bowling. He admitted that
this cost something. On the other
hand she said that he made her work
hard and would not hire a woman to
help her. He claimed that she con-
stantly nagged him while he was home
and that he found it much more pleas-
ant away. And she admitted that this
was true to a certain extent, but said
she had cause to nag and that it was
done for his good.

Of course both of these people are at
fault. I got them to promise to try to
adjust their lives and each do certain
things for a definite period and strive
to get together again. A nagging wife
will drive any man to playing some sort
of a game away from home, or to
drink. But this man could have had
work at home so that he would live with
his wife as other men do. It was not
fair for him to go away for months
and expect her to get along with two
children as best she could, and then be
very pleasant on his return. She lived
a hard, unnatural life and it inevitably
bred resentment. But, strange to say,
her greatest sin seemed to be that she
wished to be constantly near him, did
not wish him even to read in peace, but
desired his entire attention while he
was home. She was carrying a per-
fectly fine thing too far. And because
he could not see it as she did, she
nagged.

Another. trouble-maker is the woman
who tries to dominate a man who is
naturally of a positive type. This is
sure to bring constant clashes and in
time almost hate_for each other.
Stubbornness is ~another fault that
causes loss of love and separation.
Some one has to give in, and unless one
or the other does so it may end in a
ride in the patrol wagon.

It is best to study carefully the

nature of the other before marriage’

and don’t marry with the thought that
you can change or rebuild men with
deeply rooted habits. It can’t as a rule
be accomplished.

Indecision vs.
Arithmetic

(Continued from page 44)

the.opposite point, Social Opportunity
weighed heavy with him. A city guy
naturally is more of a social lion in
Reubensburg than a home-grown hick,
so my friend put down his Iowa pros-
pect as 7, while poor Chicago had to be

satisfied with a cold 0, for what chance .
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process of mastering the obstacles of life and bringing the dreams of our
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spare time and meet the obligations of the fraternity so that you may be
a part of its universal operations.. .
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has a mere dishwasher to join the
neighbors on Lakeside Drive?

Amusements, of course, Chicago has
plenty. Therefore mark Chicago with
9 and Iowa with 5, for altho Chicago
has its boon for every inclination, Iowa
cannot be altogether put in the shade
with its hog-calling contests, horse-
shoe throwing and the drive in the
Ford in the dark lanes with your or
some other fellow’s best girl.

The other considerations were duly
taken up and given their proper value.
When we counted up the two columns
finally my friend was greatly surprised
when his home in Iowa came out a mile
ahead in this contest and he went away
with the resolve to leave wicked
Chicago at once.

Of course, not everybody is offered
a job in JIowa. Various problems come
up, but the system may be used for
each proposition after the considera-
tions have been changed to fit the case,
the relative weight adjusted and the
proper value given each proposition.

Some time ago I was given the
choice of going to Panama or staying
in New York. However, after I had
used my arithmetical system my posi-
tion in New York was found so much
superior to an uncertain adventure in
the Canal Zone that I decided to stay
in New York.

I do not claim infallibility for my
system, but if one considers the differ-
ent points honestly, one cannot fail to
profit by the application of it.

My friend out in Iowa wrote me soon
how much he liked it out there; but one
day he walked in on me in Chicago and
confessed that he had forgotten the
most important fact, that he was head
over heels in love with one of the
prettiest girls of the Windy City.

What are mere human ecalculation,
psycho-analysis, theories of relativity
compared to Love? Human emotions
have ever puzzled the gray domes of
our most profound thinkers!

Thinking Thru
(Continued from page 42)

have died in convulsions shortly after
being suckled by an infuriated, out-
raged or grief-stricken mother. This
emphasizes the importance of preserv-
ing our equanimity under all circum-
stances, and maintaining, by serenity
and right thinking, the normal alka-
linity of our tissues and body fluids.

PRENATAL INFLUENCE

HIS, however, does not imply that -

any influence, except the influence

of disturbed nutrition or under-nutri-

tion, affects the mental, physical or

cultural growth of a child while it is
in the womb.

Brooks, Baudouin, and many other

psychologists, speak of prenatal impres-
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sions, “markings,” and mental attitude
of the expectant mother, as tho these
were verifiable facts.
they say: -

“The education of a child ought to
begin before its birth. In sober truth,
if a woman, a few weeks after concep-
tion, makes a mental picture of the sex
of the child she is gomg to bring forth
into the world, of the physical and
moral qualities with which she desires
to see it endowed, and if she will con-
tinue during the time of gestation to
impress on herself the same mental
image, the child will have the sex and
qualities desired.”

But present-day authorities question
or deny such statements. For children
are not born from their parents’ body
cells, nor from their bones or blood or
brains or nervous systems—nor from
their likes or dislikes. They are born
from the family germ cells—eggs and
spermatozoa.

These germ cells come from their
parents—but the characteristics were
handed them by all the parents they
ever had—back to the Tertiary man, a
million years old, recently discovered in
Patagonia.

Professor Albert Wiggam says:
We all know that the only way in

-which a mother’s mental impressions

could travel thru her body to that of
the baby is by way of the pathway of
the nerves. But no nerves whatsoever
run from the mother’s body to that of
the unborn babe.

“There is a small hollow cord—the
umbilical cord, which is the sole con-
nection between the mother and the
child. But this has no more function
than a hose pipe. It is really a path,
temporarily, of the circulatory system
of the child. .

“It does not, so far as modern science
goes, convey fright, worry or nervous
impressions. And such things do not
travel in the blood, so far as has ever
been found out. Obviously God has
placed the child safely away, so noth-
ing of this sort could ever touch it.
Possibly his sole aim has been to pre-
vent mother’s desires, ambitions,
dreams, hopes, disgusts, fears, unusual
sym athies or anything else from ever
reaching the unborn.

Prenatal care, prenatal feeding of
the mother, and careful nursing after
birth are important. These things are
of surpassing and vital interest. The
mother should be calm, free from worry
and overwork, and should make these
months a term of joy and happiness.
All this influences her nutrition, and
helps to keep the babe well nourished.

SuGGESTIONS To0 ‘CHILDREN

HE understanding child, however,

is most impressionable, and re-
sponsive to suggestion—good as well
as bad. It needs no ghost returned
from the tomb to tell us this. Any
mother who has ever raised a child or
two will testify to the “imitativeness”
of children, and to their siisceptibility.
Children, therefore, respond wonder-
fully well to suggestive treatment.

For example,’

Perhaps one of the best and most effec-
tive methods of employing suggestive
or mental corrective treatment to
children is the one now coming into
general use, of imparting suggestion
during the natural sleep of the child
whom it is desired to influence.

The principle involved is very simple.
Remember that, during sleep, the sub-
jective mind is at rest. The objective
intelligence, or unconscious mind, how-
ever, never sleeps. It can be readily
reached and influenced by suggestion
given when the active mind is acquies-
cent during sleep.

This method is particularly effective
in overcoming timidity, mental back-
wardness, habits of insubordination, or
nervousness in children. The most
practical way for mothers to give these
suggestions is to wait until the child is
asleep at night, and then slip quietly
to its bedside.

Begin by stroking the. child’s fore-
head, gently and reassuringly. Then,
in a firm serious tone, talk quietly to
the little one—repeating over and over:

“You will never again be afraid to go
upstairs in the dark.” Or, “You are
going to be a good girl in the future;
you are not going to be disobedient
again, or inattentive at school,” or
whatever the habit or condition may be
that you desire to change.

Do this nightly, for a week or two,
and in an astonishing percentage of
cases you will effect a complete cure of
the condition, or a thoro reformation
of the habit you want corrected.

This method, of course, is equally ap-
plicable to adults, and can be put into
practice by following the same sugges-
tions as those outlined for children.

Do not hesitate to try these methods
of suggestions in any abnormal state
of mind or body in which suggestion
may be effective. You may be amazed
and delighted with the promptness and
the completeness of the results.

Then tonight, when your head is on
the pillow, when your body and mind
are relaxed and drowsiness envelops
you, repeat the words here given,
speaking them aloud. Or if this is im-
practical, make the movements with
your lips. First, repeat this sentence
five times without an interval between:

“I AM MASTER OF MY FATE!’

Then, without intermission, without
effort, repeat this sentence five times:

“I AM CAPTAIN OF MY SOUL!”

Then again, without hesitating, say
five times:

“THE THINGS I WANT ARE
COMING TO PASS!” )

Tomorrow morning, as you emerge
from slumber, recite the litany as you
did the night before. Do this conscien-
ciously for a month, and see for your-

self that the “things you want” are, in _

truth, coming to pass.
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Dramatic Reviews

BILLIE
(Continued from page 54)

are clever. Laughs are abundant.
There is really a sincere and beautiful
love story. Lovely girls, attractive cos-
tumes, good principals. And oh! what
a star. Polly Walker is the newest and
most worshipful of all Broadway’s
musical comedy stars. She sings well,
dances entrancingly and has a person-
ality which is so ingratiating, sincere
and unaffected as to justly make her
the idol of her audience..

In the title réle she plays the part of
secretary to the president of the Jones
Chewing Gum company. Her boss has
just died, leaving the business to his
nephew. On the point of selling the
business to the trust, he and the busi-
ness are saved by Billie, and how!

If you enjoy musical comedies you
will want to see this one, P. D. Q.

COURAGE

OURAGE,” with Janet Beecher

as its star, is a stirring bit of
serious comedy being produced at the
Ritz Theatre by Lew Cantor. It is a
touching homily on the power of in-
nocent, thoroly human unselfishness, to
wear away hatred and bring kindliness
to triumph.

Little “Bill,” winsomely played by
Junior Durkin, Broadway’s twelve-
year-old prodigy, is entirely unaware
of the cruel plot of his haughty aunt
to punish his widowed mother by lur-
ing all her childien except himself
away from the home. He is the one
child who is not the son of her dead
husband, and the aunt, rigid instru-
ment of rigid New England conscience,
has plotted this cruel punishment for
the young mother’s misstep of long
ago.

But “Bill” wins the bitter heart of
the spinster across the way, and she

leaves him her fortune, making him
master of the situation.

Miss Beecher is truly regal in her
portrayal of firm and courageous poise
in the face of disaster, and Master
Durkin is contributing something in-
calculably worth while to an under-
standing of the character of the
American Boy.

MR. MONEYPENNY

(Continued from page 58)
pays, at the beck and call always of the
demands of Mr. Moneypenny and his
lash. No time for fishing with his son,
no time to play with their dog,
“Coolidge,” no time for his wife,
Carrie—no time, no time, no time, yet
vault upon vault of dollars.

One of his sons marries a gold:digger
who takes him for “better and better,
richer and richer.” The other marries
for love, and opens a beauty shop with
her husband—a shop to beautify the
soul by reading good books. The shop
isn’t a howling success because “there
are S0 many more- faces than there
are souls.”

But Mr. Jones, the payer-of-bills, re-
pents. Again he longs to be a father
and husband. And he forsakes his
“benefactor” and goes home—home to
the little house where Carrie is happy
with two dollars to buy dahlias.

But all the other Joneses don’t follow
his example, for the last curtain rises
on a clamoring multitude, rising higher
and higher, louder and louder, noisier
and noisier, to a chorus of, “Gimme,
Gimme,” seeking the pinnacle where
stands, lord of all, Mr. Moneypenny.

The “verbal cartoon” is well-acted.
The rhythmiec motion, which beats out
the story, is as catching and impelling
as any movement in a well-trained
musical show. The theme becomes a
bit monotonous, however, and one could
wish for more subtlety.

Book Reviews—The Right to Be Happy

(Continued from page 50)

The important factor which Mrs.
Russell stresses, which few other
writers who are interested in the sex
problem mention, is the economic factor
in present-day civilization. Possibly
it seems so hopelessly entangled and
unchangeable that the average writer
accepts it and attempts to make the
necessary adjustments.

But Mrs. Russell demands that the
economic situation be faced and made
satisfactory. That those preliminary
conditions, without which any happi-
ness is impossible, be provided, and
then leaving the individual free to work
with these as best suits him. Without

ever forgetting that he must not com-
mit any anti-social acts, thereby de-
creasing the happiness of another.
Mrs. Russell firmly believes the love
of activity is instinctive and that few
persons, even those engaged in hard
and dull work, would avail themselves
of the opportunity never to do a stroke
of work again. Those who escaped
from uncongenial work would speedily
get busy on something else. She does

not say that “All work in the doing of
it is a pleasure,” nor “The more we do,
the more we like it,” but “Remove the
shadow of starvation and overwork and
the grudge against an employer and
these pleasures would be increased.”
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-healthy, independent,

“We should judge men and women by
what they create rather than by what
they possess or destroy.” “From the
moment scientific discovery touched on
the work problem, work lost some of its
quality of a curse and achieved dig-
nity.”
SELF-SACRIFICE

As for self-sacrifice, Mrs. Russell
says: “Love for our fellow-men would
not have this quality (envy of virtuous
people towards those who enjoy what
they are incapable of grasping) of
agonized repression if we ceased to feel
that to be virtuous in giving to others
we must take away from ourselves.
Self-sacrifice in danger and devotion in
daily work may be glorious, but only
when they are inspired by the feeling
that we give to create life and joy,
not as a sacrifice to a death’s head
skeleton of empty virtue.”

In the next chapter, “Sex and
Parenthood,” Mrs. Russell feels that
“the conscious desire for parenthood 1
arose as something separate from the
sexual impulse. That there is any un-
conscious drive towards Farenthood—
any paternal or maternal instinct—is
disputed. I think that there is, but
that it is related rather to the pheno-
mena of organic growth than to 2

She asks: “What is there in this
suggested freedom that is so dangerous
and wicked other than its opposition
to our traditional .prejudices? It
would strengthen and broaden rather
than weaken and damage character; it
would add to our lives great varlety
and happiness. It would make the
friendship of men and women a real
thing rather than a strained relation
for ever hovering on the brink of an
abyss towards which neither dares cast
his eyes.”

Further on there is this paragraph:
“I do not think people.realize, or will
ever do so without changing their whole
idea of what constitutes a woman,
what sex starvation means in the ordi-
nary lives of hundreds of thousands of
men and women who earn their living.
The richer and more varied the person-
allty the worse the effects of repres-
sion.”

“Presenting a spontaneous psycholo-
gical unity to the world is a quality
which distinguishes perfect sex unions.
It is not always achieved at first even
by people who are well matched and
passionate lovers. Yet it should not
involve an effort, or it is unreal.”

Mrs. Russell has been asked, “If
parental feeling in so many people is

- dying, and we can, by economic organi-

zation, dprovuie for State feeding and
State education of the children, should
there be any reason for trying to keep
parental feeling alive?” And she an-
swers, “No reason at all, except that
it is a powerful source of happiness
both for parents and children.”
lengthy

Mrs. Russell devotes a
chapter to the rights of children. Each
parent must have all the scientific
knowledge available on the care of the
child and must endeavor to turn out
into the world children who are
social and
equipped with the knowledge that
makes for happiness “without the
Achilles’ heel of ignorance and repres-
sion thru which lust for wealth or
power, or cruelty, may enter to poison
and corrupt the personality.”

ISITHARD FOR YOU

TO FORGET
YOURSELF?

Have certain fear thoughts
become such an obsession in
your life that you find it im-
possible to forget yourself,

d in consequ

lnmnz YOU.
dominating IT. . It means
you lack confidence and the proper understand-
ing of yourself and your powers.
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DIABETES

Many Have It Who Won't Know Until TOO LATE!

“I was a dunce right! When the truth flashed
upon me th:t Diabetes had stealthily crept into
h-t I thought was a sound body and strong consti-
tutfon, a (errlblc feeling came over me. A feather
would have bowled me over. But thanks to Urin-
alysis md your advice I am getting back onto the
main road to long_ life. Never again will anyone
say, “‘the dunce, HE DIDN'T KNOW/”

PROLONG YOUR LIFE

Every man and womsn should have a health test
taken at regular intervals. In New York, Dhbelel
death rate has lnmned 50% for men and 150% f
women during last thirty years.

OUR LIBERAL OFFER
SEND NO MONEY Anywhere by Mail
Write today. We will mail special bottle for your

sample. ur chemists make thorough mllnh
of sample (25 different deummmon ob-
imon'l Report 1 te

worthy
organization or life lmunnce compan,
After you receive report send us 8'.'.50” {l’
u are not satisfied with our service
ing report with
15,000 satisfled
clients. We sell no mediclnes or treatments.
LOUIS G ROBINSON Laboratories

nalytical Chemists °
419 Milie Buﬂdlnl. Estab. 1907, Cincinnati, O.

Earn a Real Sajary?
You ean earn s high as $250 per
mnl.h oal [an:,

.m‘l’
ﬂlwd-rd—d

Standard SBusiness Training Institute, ou. 11, Saftale, N.Y.

EARN UPT0%250 .5~ SALARY

DO YOU REALLY KNOW WHAT HAPPENS

WHEN YOU DIE?

ad the Amazing
mnd about Mur-Dulll -b h-u m

(Send 10¢ st pllop-ynm
'I‘nurh'n.,e >os fy-.o‘.“li

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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To render your { ible to the diate

DIRECT FFE! CTS of foods you must remove from the

blood all unduly retained WASTE and foreign elements
—the cause of disease. To do this use suitable ve
etables and fruits (perhaps grapefruit, tomatoes, spinach,
turnips, cnnhﬂower, oranges, etc.) and live right.

ﬁS mmediate effects on BRAIN AND

NERV (after the blood is cleansed) try
strictly lean fresh, tender meat, liberally
» with grapefruit, tomntoes. ete., in suitable
w3 proportions to brain work or wol Z
¢ For immediate effects on MUSCLES (only
ter blood is cleansed) try whole grain cereals, in suitabla
combinations and proportloned to activities.

A student may multi his EFFICIENCY by using in
SUITABLE PROPOR l NS the kinds of foods that suit
the kind of work he is doing.

Efficient living also causes & tod ithout

any ific tr T bolng dlrectod to
disease. No diagnosis is re: unred

‘Write us for particulars of Government Bulleting, de-
lcrlbing expenments on convicts, hens, cuws ete. Deficient

wheéreas FULL NUTRITION
eorrecterf)e g., paralysis, blindness in hens, rats, ete.;
beriberi, skin af?ectlons, ete., in men,

DIRECT INJLRIES. 'Different grouPa of foods (1) De-
stroy Beauty, Promote Dullness ge and Death.
(2) MakeIrritable, Immoral. (3) Nervous, Shy (4) Consti-
pate. (6) Cause Heart Complaints, (6) Sex Troubles.

DIRECT BENEFITS. Other groups of foods: (7) Reju-
wvenate, Beautify. (8) Make Psychnc (9). Produce Strong
Nerves, Moral St rength Good Memory, Strong Eyes.

CATARRH. BRON *‘No mucus, voice stronger,
head clear, gained 20 pounds now earn four times as much.’

PERNICIOUS ANEMIA. Farmer. Ageb3. Bedfast 2years,
semi conscious. “‘In less than 3 weeks we could notice the
blood ﬁllmg the veins. I am now able to do anything that
8 required of a farmer, and a day’s work without futlgue R

CONSTIPATION, HEADACHES. Age65. Mrs. O. ‘'For
8 years headaches made me desperate. After two weeks on
your meals, my mental depression hfted and I had natural
movements, the first in three years.’

ULCERS. Rev. B. Age b3, Retired minister returned to
work. Used stomach tube every night, 7 years. Diagnosis,
ulcerated, prolapsed stomach.''In 8 dnyn 1 felt like a differ-
rent man . Gained 30 Ibs., have not had 2 years of such
freedom from pain, or been able to work somuchin 20 yrs.”’
. EYESIGHT. A. L. ., age 60, wrote: ‘‘After 2 weeks I put
eway all glasses, can read the smallest printinadimlight.””

NEURITIS. liupll 375. Aﬁe 70. Dizziness, unable to walk

years. = But I ean now tal elong walks, putin a full day’s
work.” Educational booklet. 10 cents. BRINKLER
SCHOOL OF EATING, Dept. 27-N, 136 W. 72nd St., N Y.
See Brain Glow P.

f}[ow To Grow C)ounger
As You Grow (91der

(Secrets of An Amazing Power)
By Mattie Crawford
O BOOK of its kind
uon hu hr such

wide

espread influence in so
short a time as cllll notable
work by MATTIE CRAW:
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jo{. of health, success, eour

this nmnh le d ly summed

up h-r secret of lmln an invalid's bed, after nineteen

ur- of suffering ln mind soul and body; sho has won for hersel
hulth, wealth Angil‘u piness, This book has been prepar

thn o rtunity of knowing her smasing secret of radiant

Knﬁ bunt ul success and power. "HOW TO &ROW YOUNGER

GROW OLDER" has been off Ymu but n short while

buf. bn re ‘won its w-{ into the hnru of oll ita renders and has

proven n_source -nd inspirntion, the daily reservolr of

llnt vital lm- neoessary if ws are to for’a In every under-

‘Ths very first page wlll be a revelation (o you, every sucoeed-

ing poge vlll :vnvlnne you that at last you have found the secret of
unconquerable

lh the a’vmhdmln( demand for her book MA’ITEE CRAW-

FO! a8 refused to increase the price—50c. ich merely covers

iln cost ol printing, advartising, and dhtrlbutlon. ‘The author aims

t it into every Murlcu home. Already many thousands have

eon%\wrhg vitality.

Buln now to oukmih lnuhublc advice. Do you feel old? Tost

your grip? Buffer 'k aggressiveness? Bend for your
t_send stal 1 checks. Mail postal
R prvey gz e g drhe, Mok oe

money order
THE _ CRAWFORD PUBI.ISHING COMPANY, B. t. A
4201 Glen Albyn Dri Los Angoles, Californis

NEURO-DYNAMICS

Easy spinal movements (NOT exer-
cises) that act on important nerve cen-
ters controlling organs of digestion and
elimination. Based on osteopathic prin-
ciples of nerve contro! and certain Yogi
Moves used for over 3,000 years by East
Indians to control intestinal action.
Removes CONSTIPATION and IN-
SOMNIA. Produces strong, steady
nerves, aggressive self confidence, dy-
namic physical and mental energy.

Also six definite, simple diet rules
(based on twenty years study) that
produce AMAZING RESULTS first
week. Write for particulars NOW!

N.D,, 317A Ad-Lin Bldg., Scranton, Pa.

In the closing chapter on “Modern
Civilization,” this learned person points
out many of the discoveries which
must be incorporated by society to
bring true happiness to all.

“Away with hypocrisies, timidities,
doubts. Away with the darkness of

ignorance. Let those men and women
who know, who enjoy, and who are un-

afraid, open the prison gates for the

rest of mankind. Let them teach and
live, conquer public opinion, show that
they can do better than those that
traffic in the old wares of superstition
and hate. . . . Such a society, like the
human beings that composed it, would
be at home in the world, not fearmg
change but perpetually developmg in
suppleness and wisdom, perpetually
devising new forms and new sources of
delight.”
KAYE WHEELER

Why We Misbehave

(Continued from page 50)
holds true for the normal as well as
the abnormal human being, for be-
tween the two no distinct line can be
drawn.

Dr. Schmalhausen does not waste
time on abstract thoughts and words
that mean nothing, as do so many of
the “popularized”  writers on psy-
chology, but gives us concrete facts and
remedies. He does not deal in illusions
but in cold hard facts. However, as he
himself says, “Disillusion is not dis-
enchantment.” He takes the world as
it is—a jazz age which has lost its
sense of proportion and value—and
shows us how we can harness this
force—this breaking . away from old
superstitions, restraints, repressions,
and outworn theories—into socialized,
humanized living. For some this deal-
ing with facts as they are may be a
terrific shock, but how much more
really helpful is this tolerant, sympa-
thetic understanding of human nature
as it is—and the possibilities of it as
it is—than having infantile pretenses
about it. For only when we have
understood the true facts underlying
human conduct can we apply a sane,
helpful, vital, psychiatric attitude to
life, love, sex, and marriage. To again
quote from Dr. Schmalhausen: “Hu-
manization is attested by the general
presence in human relations of com-
passion. Compassion is something
nobler than pity or charitable ami-
ability: it is social sympathy illumined
by a fairly impersonal sense of justice.”

GERTRUDE SCHULTZ

How to Talk

(Continued from page 50)

ting with wife, husband, or children at
home. See if they do not help you to
adjust yourself to the immediate” situa-
tion, so that you can bring into play
the powers you exhibit when you are
at your best.”

The authors of How to Talk appear
to have not only a reliable working

PsyoHOLOGY

Share It!

One way of letting your friends share
the benefits and pleasures that you are
deriving from PSYCHOLOGY is to have
us send them sample copies with your
compliments. Just send in your friends’
names—the Subscription Department will
do the rest. You pay nothing.
name not mentioned, if you wish. :

See the inside of the back cover of this
magazine (our Anniversary issue). You
will no doubt be interested in the Special
Eight-Months-for-One-Dollar rate and
may want to have some names entered
at this low rate.

PSYCHOLOGY

17 West 60th St. New York, N. Y.

How is your psychology book library
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growing? Get the habit of getting #

at least one volume a month. See ¥
the Psychology Book Lovers’ page %
in this magazine. ¥

If you fail to see listing of a ¥
certain book you have in mind, let &

us_know. 4

If in doubt, ask us to send you %
the Reader’s Guide to Psychology ¥

Books. There is no charge for this. ¥

You can get any psychology book %
through our Book Department. %
/

/

/

PSYCHOLOGY PUBLISHING CO., Inc.
17 West 60th Street -:- New York, N.Y.

Rosicrucian Secret
Book Loaned to You

Has Made Thousands Happy, Successful,
and Mighty in the Control of Natural Laws

Because this new book is so remarkable and
difficult to sccure, the Supreme Council of the
Rosicrucians has decided to loan PRIVATE
COPIES of it to sincere aud worthy seekers
who will promise to study it and help in the
reat work of promoting success and health
in life, It is-called “The Light of Egypt”
and is issued by the oldest mystical fraternity
in the world. Just write and say that you
will read it at your convenience. Address:

LIBRARIAN 4

AMORC LIBRARY

ROSICRUCIAN PARK
SAN JOSE, CALIFORNIA

Do You Know ;
How To Live?

Do you register one hundred per cent
happiness every day? Do you know
how to live one day at the time? Do
you know how to attract all good things
and how to be well, rich and happy
every day of every week of every month
in the year? Do you know how to make
others happy and glad? I ¢an and will
teach you how to do all this—and more.

Send thirty cents to
A. M. ALCORN,

840 California Street,

San Francisco, Calif.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

Your
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No craving for tobacco in
any form after you begin taking
Tobacco Redeemer. Don’t try to
quit the tob bit ided. It's often

a losing fight agninst hesvy odds and may
mean a serious shock to the nervous sys-
tem. Let us help the tobacco habit to quit
¥0U. It will quit you, if you will just take

todire:
Itismarvelouslyquick; thotouzhly reliable.

N ot a Substitute |

no habit-

i
2
- ganes

@ substitute for t After fi
the ly

or to continue the use
of the remedy. le makes not a particle of
@ifference how long you have been using
tobacco, how much you use orin what form
you use it—whether you smoke cigars,
elgaret pipe, chew plug or fine cut or
use snuff, Tobacco Redeemer will positives
{y remove all craving for tobacco in any
formina very few days. This weabsolutely
guarantee in every case or money refunded.
Write today for our free booklet and
e proof that Tobacco Redeemer
mllqmekly free you of the habit.
NEWELL PHARMACAL COMPANY
Clayton Station
Dent. 714 ST. LOUIS, MO. '

How to Get
What
You
Want

By Orison Swett Marden

l Mﬂnlng dmu ot any kind. Itisinnosense

Contents

Something Touched Him—How to Get
What You Want— Playing the Glad
Game—Discouragement and Disease
—How to Cure It—The Force That
Moves Mountains—Faith and Drugs
— How to Attract Prosperity —
Thinking All Over — Heart to
Heart Talks With Yourself—
Our Partnership With God.

Red Cloth—Price, $2.00

Psychology Publishing Co., Inc.
17 West 60th Street, New York

DO YOU REALLY KNOW WHAT HAPPENS

WHEN YOU DIE?

Read the Amaxing Facts that Science has actually dis-

mwnd lbog:n sn&r-l)nm u:d Loved ?l'llre\s ;:ho have gone
c stamps to pay maliling.

Plo X' Hollywood, Calif.

Subscribers !

When changing your address, tell us your old as well
as new location.

When writing in connection with your subscription
to I'SYCHOLOGY. be sure to mention your sub-
seription order number appearing on the acknowl-
edsment sent from this office and also on the
wrapper of every magaxine mailed you.

You can also determine your expiration date by
relerring 10 your magazine wrapper.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you w.rit\- advirtiserss

command of the sciences of rhetorie,
psychology, and physiology, but also
something of the sagacious understand-
ing of the philosophy of human con-
tacts that comes with wide experience
of life, such as you see in a veteran
diplomatist, traveler, physician.

As a study of the principles of
leadership and of the methods of great
orators present and past, How to Talk
is interesting reading apart from any
thought of self-improvement. But
hardly anyone will lay it down without
having obtained from its genial pages
something he will put to use in his
personal contacts.

You, Too, Can Make
Money

(Continued from page 51)

cialize her gift, she evolved a form of
entertainment, which was called,
“Mother Goose Parade.”

Sick children and little cripples
watched and listened to this fanciful
lady—and took heart. Children’s
parties, both in England and later in
America, day nurseries, orphanages,
sought the Mother Goose Lady for her
charming entertainments. Station
W. H. T., in Chicago, engaged her for
official story-teller over its microphone.

Fan Fuerst had arrived at another
cross-roads. “There is only one thing
in this world that I want to do,” said
she. “Make children happy.” And
the understanding friend, who heard
her wish expressed, answered, “Then
that is meant for your life-work.”

It was only another step to approach
a large department store with the idea
of Play, as a method of Education.
While there, the manager of a doll-
manufacturing concern, listened to
her plan for a “Play Hour Tour,” to
be sponsored by him in return for the
courtesy of acknowledgment of his
dolls.

From coast to coast this tour has
carried Fan Fuerst since that time,
and often the happiest experiences of
her story-telling adventures have been
the actual contact with little children
who have told her that their daddies
still remember hearing her overseas.

Why couldn’t you do that? It takes
no capital, except a cheery personality,
a fetching, colorful costume and a few
books of rythmical verses.

Fanny Fuerst can’t be everywhere
at once. Why don’t you plan happy
work along similar lines?

A NICHE FOR THE “TINKERER”

RE you a man who is a natural-
born tinkerer? Perhaps this
special gift has never been accorded the
respect which is its due.
Let me tell you how Arthur T
handled his own problem when he

The Psychology of

Science has unraveled the
lnotty problems which the
hundreds of forms of unrea-
sonable FEAR formerly pre-
sented. Thousands are how
freelng themselves from
Worry, Apprehension, Self
Consciousness—and the at-
tendant nervousness—through
following out certain definite
aws of Psychological and
Physical training.

Confidence, Polse, Posltive-
ness and Personality can be yours, and thus
the habits which bring unhappiness and a
limited life completely destroyed. This means

OU—nn matter how firmly fixed your hablits
of depression may be.

1 have wrilten a 100-page book covering the
results of my cxperiences of the past 21 years
in this work. This book will open your eyes
to certain truths about yourself that will be
the first step toward a NEW LIFE. To_those
who purchase this book I will give a FREE
Preliminary Psychological Amlysls of their
case. The cost of the book is b

25 CENTS

C. FRANKLIN LEAVITT, M.D.
Suite 1516-C 58 E. Washington Street
Chicago, IIL
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13 HE older I grow, the more con-
vinced I am that anyone can accom-
plish anything if he only has a mind to
do it."”" rays an industrial giant, and his
philosophy {8 verified by the amazing
proofs revealed in Ted Black's new book—
“YOU—YOURSELF."”
Not only does *YOU—YOURSELF' en-
able you to break down the barriers to suc-
cess and develop Courage—Inspiration and
Enthusiasm; but it also furnishes positive
ideas that bhave brought happiness and
prusperity to =scores of men and women
who were writhing in the quicksands of
adversity and despalr.
Everyone who is dissatisfied with their
present attainment in life should possess
this remarkable book. It is sold at the
nominal price of $1, postpaid, under our
Money-Back guarantee. Nend for it TO-
DAY. It may prove a turning point in
your life and mark the way to financial
independence and genuine contentment,
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N and Women by the Hundreds, earn tald
worthwhile amount . . » » Many earn more!
: We mul‘acture the famous and 100%, complete
ltons Custom-Quality Line of Men's shirts, to
ad ually wonderful ranges of U«b
& Pajamas.

WHAT AN OPPORTUNITY]

Through you, we reach an American matket of
35,000,000 prospects. Ever New— Never exhaustidlel
No experience is necegsary . . .l!lyou hntodoh
show our deluze Sample Book pictured

our low prices and take orders without eﬂort. We
deliver, collect and guarantee satisfaction. 1
You are paid in cash daily. To those who are ame
blt.(ous. we pay besides their big earnings, extra cash
bonuses, and & e in profits.

Compact Sales Kit furnished free—~goes in your pocket
like the $100.00 @ week—so that you can conduct yous
business easily, with d!nlty and make more mom
in less time with least eff PO

MNow...mCoupon

No time like A? Once whenan
opportunity such as this one
presents itself to you.

Fm.h Am\n. Nﬂ York....Dep't. 518-F
Iln Bnd.,for l)upl:lw.ao‘:‘onl

brain glow

BRAVE MEN BECOME COWARDS. Many have told

as chay had not the courage to a door
office eek an interview, The
ukl sUNSUlTED FODOD that fermented a; gmwned
f nourishing BRAIN and NERVE Could
. bruvo man suffering from nic fermentation, or diar-
have courage even to stand upright 2
BRILLIANT MEN BECOME IDIOTS. Brilliant men.
ﬂ:rown into dungeons, deprived of NERVE food, e in
@ few months, become drivelling idiots, lmu.no.

of another

STUPID PERSONS BECOME INTELLIG t has
been our prlvil!’sa to see dnll. Sd lehool
hil DING to

. Ieondlﬂon, 80 tbe nsnno to normll
on. The excessive mncua. the swelling
he vacuous stare all d xen when
i us-less foods are eaten. Un tro
eondltlon'v neither tonsils nor adenoids need oD,
SUFFERED INDIGESTION BUT DID NOT KNOW

‘Tumors, boils, blood clots, etec. l pear unexpec
ts of 't blood trom%L!
ted food, l the
\Even nleeplmmu ll due to mﬂd indij; eotion.
ite us oran ulars of Government Bulletins deserib-
on con
ITION
’ blindness in hens, mice, etec.,
pella; men.

SA' 'l'lll’ .TON'II.S AND M!MORY. Pﬂtp" 1866.
Sworn. “‘Pyorrhe After
and dentist fixed all ons,

*‘Tonsile also me::lsueky film and pimples disappeared.

n no
stomac DIGE3-
o
lng experimen vlctl, bens, cows, etc. Deficient
ee:l.ss LL NUTRI
— e, Fe Dll’ll
pel k{‘ affections, ete., in
ths on Bri kler meals, the five abscesses disappeared
S04 dentist fixed all toeth Without extracti 5
oints reduced. ump on wrist, one year, peared
Can now memorize music,

n n few weeks . ..
p“lh in half an hour more than formerly in two hours.”
FOUR TIM l INCOMLE.‘’No mucus, voice stronger,
head clear, gained 20 Ibs., now earn 4 timea as much.”
Educational loclllot. 10 cents. BRINKLER SCHOOL
OF EATING, Dept. 27N, 136 West 72nd St., New York
. (See Health By Rule, p. 88)
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WHEN Y0ll DIE?

Read the Amazing Facts that Seionce has actually dis-
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g. Hollywood, Callf.

Ploneer

found that Life had suddenly turned
into a steep up-hill grade.

From the time when his father used
to let him help lay in the cord-wood for
winter, mend fences, repair harness,

paint the barn or beat the carpets,

Arthur had always understood just
how to do the task-at-hand. Then, like
a lot of other farm lads, he went to the
city to make his fortune, but a book-
keeper’s job was the only thing he could
find and, after falling in love and mar-
rying his sweetheart, book-keeping was
the only thing he dared do. He had to

support a family, somghow.

The modest home of the T-——s how-
ever, was always kept in perfect repair
by Arthur. He helped his young wife
with as many duties as his meagre
spare time could manage. He built and
installed book-cases for a neighbor, he
“did over” another man’s floors, he
learned to recognize just what was
wrong with people’s furnaces and
plumbing. He grew to be invaluable
to his immediate friends and neighbors.

One night, after a particularly gril-
ling week at the office, Arthur was
taken illwith along fever. Itwasmonths
before he regained his health, and
when he did, someone else had his job.

The future had to be faced, bills
paid; he had to find work! When
necessity presents a problem, if we are
made of the right stuff, we meet and
solve it.

Arthur T figured that a man
who has nothing can’t lose much, so he
decided to start in business for himself.
He put an advertisement in the local
paper, which read, )

“Arthur T——
Professional Handyman
No job too small
- No job too large
Any hour
By the hour

Phone ——

The idea went across! Arthur T.
(tho that is not his name) is ten years
older than when that announcement
was first read. He sits in his own office
where a telephone rings on an average
of every five minutes of the day—and
half way into the night, sometimes. No
less than eight men are working under
his direction, running hither and yon,
to succor housewives in distress. Also,
a great measure of the “Tinkerer’s
Service” is used in office buildings and
shops, where a “hurry-up” job often
means dollars to the boss in more ways
than in the money itself.

Arthur T—— used his head first,
weighed his natural ability,- went out
to meet the waiting world with a smile
—and found that the world smiled back.

There are hundreds of “Arthurs”—
maybe you are one.

WHAT’S IN THE ATTIC?
HIS has recalled to me a tale of
adventure that started a small-
town woman on a business career,
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END SICKNESS
~ THIS NEW WAY

No medicine, drugs or dieting. Just a light,
small, comfortable, inexpensive Radio-Active Pad,
worn on the back by day and over the stomach at
night. Sold on free trial, You can be sure it is
helping you before you buy it. Over 150,000 sold
on this plan. Thousands have written us that it
healed them of Neuritis, Rheumatism, High Blood
Pressure, Constipation, Nervous Prostration, Heart,
Lungs, Liver, Kidney and Bladder trouble, etc. No
matter what you have trled, or what your trouble
may be, try Degnen's Radjo-Active Solar Pad at
our risk. Write today for FREE Trial Offer and
descriptive literature. Radium Appliance Co., 617
Bradbury Bldg., Los Angeles, Cal.

FORGET TOBACCO !

A 5000-word manual, 'Tomettlm; Tobacco.”’
plains every step of way to break habit—both lms.-
Not will-power, no s.  You are told how to re-
move desire from the sub-consclous mind. A new
method worked out by a college professor through 20
years of psychological experiments. No interference
with business or work. $5 postpaid.

CCHOOL or PCYCIOLOGY
Topeka, Kansas.-

Dept.

Become a doctor of

Bio-Psychology

and Expert Bto-Psycho -Analyst

Dr. Taylor will neuondly help you master his new
science of life and mind, perfect your personality, make
secure your own health, and business success and gain
a paying honorable profession. Lecture, teach, counsel,
heal, backed by Diploma from a high grade chartered
institution. Send 10 cents to cover mailing, cost of
particulars includihg book 1 of correspondence course
for free examination.

TAYLOR SCHOOL OF B10-PSYCHOLOGY, ine.
Department C, Chattancoga, Tennesses -
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RICHARD BLAGKSTONE, B-201 FLATIRON BLDG., NEW YORN

“CONCENTRATION”

Learn how to keep your mind on one subject
despite interruptions. Great possibilities
through thought control. Companion book,
‘“How to Conquer Fear,” shows how to avoid
worry, fear, doubt, anxiety, strain, nervous-
ness, self-consciousness and gain contentment,
Both wonderful books by F. W. Sears, M. P.
' $1 postpald, or C. O. D. to any U. 8. Post
Office. You pay postman price plus postage.
Satisfaction or money
CENTRE I’UB CO., 828 th Ave., X-7, N. Y.

More. Startling Than Hypnotism

A new thought discovery.

A dynamic force, All
can develop it. Ambitious pewle ask for free and
highly imeresnng inform: Modern ‘Supply
Co., Dept. F. G. 514 Fldollty Bldg., cunuml. 0.

What Do You Want?

Whatever it is we can help you get it. Just
give us the chance by writing for “Clouds Dis-
pelled.” Absolutely Free. You will be delighted.
Act today. Write NOW!! The Brotherhood of
Light, Dept. I, Box 1525, Los Angeles, Calif.

IMAGINATION IS MORE
POWERFUL THAN WILL

a fact actually demonstrated through a simple experiment
which anyone may make anywhere in a few milmlel.
The demonatration of this luv is moro convindng [
volume of theories or expl and
properly applied, this Law may be nut to work lor every
human purpose. You may be using it now in adverse
way and the results may not be desirable.
understood and rightly used this Law will change da
ness into light, failure into success, sorrow into serenity,
disease into health, poverty into wealth, Wmo me and
enclose any amount from 106 upward and I will'send you
more than full value in books, eto,, and will add this
Demomtnﬂon for ¢ood measure. This oﬂu is for ime
mediate acoep! never be repeated. Address
plainly, J.A. Blelnuldl PIO, FminloSh..Olulnd Cal
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DEVELGP POWER

AT HOME

tolnitiate, persevere, achieve; carry on through
life your education;earn credit toward a Bach-
elor degree, by using the 450 courses

The HUniversity of Chicags

Gives by Correspondence
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Foreign Work!

Like to Travel—Does Romantic, Wealthy
South America call you? Unusual oppor-
tunities for young men. American em-
ployers. Fare and expenses furnish
BIG PAY. Write for Free List.

SOUTH AMERICAN SERVICE: BUREAU
Imnlnalvm Imnlt. Michigan

Maxe money taking plotures. Prepare g
e . ey wtay method. Nothing e1se ike It:
%‘:‘?ﬁu c.::' fro ybooi Opportunities in Modu-
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Dept.5891, Chicago, U. S. A

[ AM AN ALCHEMIST

working in huma.n belngs, not metals. I can
turn your Leaden tasks into GOLDEN SUC-
CESS. I can help you find the key to the
RICHES that lie within yourself. I wlill help
you find your proper line of work. Send 26c
for particulars and booklet “How to Manifest
‘What You Desire.” Matthews Dawson, 3253
Western Avenue, Chevy Chase, Md.

'ONDII!’UL olscovnv Sunken letters guide
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Inst. Dept. 24 St Lenis, Mo,

DO YOU REALLY KNOW WHAT HAPPENS

WHEN YOU DIE?
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10¢ lnn mailing.)

Plonoorh‘m > Hollywood, Calif.
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The advertisements in PSYCHOLOGY

are an im t avenue in the quest for
Health! appiness! and Success! in
which this azine is ecarnestly trying

to lead you. i'ou will not regret writ-
ing today for information regarding all
advertisements dnt appul to you.

‘This
will help you, e advertisers
and beneﬁt PSYCHO GY. Do it now.

which' today brings her an income
reckoned in five figures. That accom-
plishment, you will agree, is not to be
lightly dismissed.

When Lola was a girl she loved
theatricals, like nearly every normal
young person. In the middle-west
town where she lived, there were the
usual church organizations putting on
plays every little while, and because she
was both pretty and clever with her
needle, she often eclipsed the leading
lady. Her costumes seemed to have a
“touch” that no one else could imitate.

As time went on, an old trunk in
Lola’s attic became the repository for
endless bits of strange finery. Never
expensive things, yet they had a dis-
tinguished look.

Whenever masquerade parties came
along neighbors and friends depended
upon Lola, for they knew she could
surely find something to help them out.
She always did—and delighted in the
fact. “Lola’s Attic” became a synonym
for “Aladdin’s Cave.”

As time went on and the town grew
up, a theatre was built, where eventu-
ally a stock company was established.
One afternoon, in mid-winter, as the
company was preparing to open in a
colorful, period play, it developed that
the leading lady’s costumes had not ar-
rived from Chicago. Excited inquiries
only brought out the fact that a de-
railed train, somewhere along the line,
would make it impossible to locate any
packages until the next day. The lead-
ing lady was frantic!

Then the electrician asked, ‘“Have
you tried Lola’s Attic?”—and the night
was saved.

That set Lola’s brain working. If
her costumes could meet a serious
emergency, why not commercialize the
idea?

Six months later, after having sent
out announcements to several nearby
towns that she would rent costumes for

. plays and dances, Lola was so deluged

by patrons that it was necessary to en-
large her stock.

She read up on costumes and color,
then set to work planning and making
replicas of the illustrated models.

Today, in a big city, there is a shop
carrying a cryptic sign, which in itself
has an alluring appeal to passersby.
Over the doorway, in bright gold
letters, one may read, “Lola’s Attic.”

What were Lola’s assets? Artistic
sense, clever fingers and a nimble wit
that recognized opportunity when it
knocked at her door. .

It is not so necessary to have capital
as to have an alert mind and an enthu-
siastic spirit. But then, too, enthusi-
asm and schemes will get you nowhere,
if you don’t add good measure of appli-
cation, perseverance and plain, dogged

grit.

va

What Is Your

Limiting Fear?

Is it Self Consclousness?
Or Worry? Or

Or is it fear

hidden  disorder

present in you,
your contracting some ter-
rible disease? Most people
have some limiting R
in thelr lives, but when
these fears are sufficiently
acute to make you unhappy
or to llmlt you unneces-

is high time to

begln to get rid of them

Many people suffering from such troubles
g0 80 far as to belleve that tuey are differ-
ent from others in make-up and that thei
may even ga insane. This is all due to 1
of proper ding of y your own
powers, and %ust how to use And direct
them. It s something you dislike to dis-
cuss with your friends and relatives, for you
know they do not understand and w 111 llunh
at you and tell you to ‘'‘forget it.” But it
is a serious thing to YOU lnd I want you
to know that there IS A WAY OUT. A new
life—new possibilities—will open up to you
it yl;\ll hjun m:ucl:i the:o l1{‘1exm1 enemies in
the t way and ge

HIB'IS POSSIBLE, 1 ASSURE YOU

The last twenty years of my life have been
devoted entirely to helping people rid thelir
lives of FEAR. I have written a 100-page
book that is based on this experience and 1is
full of truths that can be of the greatest
value to YOU, This I shall be pleuod to
mail to you, along with other literature, upon
receipt of 25 cents.

C. Franklin Leavitt, M. D.

Suite 1516-F 58 E. Washington Street
Chicago, 1llinois

Make

Your

Face
As

Young
As Mine

I’ll Tell You How

For many years I have been telling women how to
look young again by banishing wrinkles, crows'-
feet, flabby skin, hollows and double chins—and
thousands have taken 10 years from their appear-
ance through my easy method.

Give 5 Minutes a Day

If you will give 5 minutes a day to my wonderful
Facial FExercises, you will Tﬂc ly chase away
those signs of age and you will keep them away.
No need to use massage, creams, lonons. straps or
treatments. No costly visits to uty anlou.
These simple exercises work “onders and I guar-
antee that if results do not satisfy, they cost you
nothing.

Send today for my Free Book which tells you all
about them. Address Kathrgn Murray, Inc., Suite
163, 5 S. Wabash Ave., Chicago, Il

———--FOR FREE BOOK s wns sun s

Kathryn Murray,
Suite 163, 5 S. Vlabuh Ave., Chlcago, Iil.

Send your Free Book.

Re-Vitalize
Your Eyes

Resew your Vision. Ses witheut glasses

Yhatever your eye problems,
for lllht-—bcalu:—buulr—cu:-
cess, re - vitalize rm

How?  Through l-uu.
greatest achievement ol scienco—

CONSCIOUS CO-ORDINATION
“New Vision for Old’* 1s the enheartening, {llumi-
nating message written specially lor by that
eminent psychologist. 2yl ight and
Health, Dr. Earl Ward Pearce, 'ho is belplnx
thousands, and who can help you. It's
fted edlum. Send for your copy now—today

Earl Ward Peares, Dut. 7
1247 W. uﬂ Place Los Aageles, Callf.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Winbigler’s
2 Masterpieces

Suggestion, Its Laws and Application
or The Principles and Practice of
of PsychorTherapeutics

Covers the entire field of Suggestion—covers
every phrase of the great Law of Suggestion
and its application to the problems, manifesta-
tions and helpfulness relating to the whole life—physical, mental and
spiritual. Under extraordinary phenomena such-subjects as Genius,
eams, Telepathy, Marvelous Religious Movements and Revivals,
Wonderful Cures, and many other subjects are presented.

TESTIMONIALS

“It is a wveritable gamut on the subject. It covers the whole field of suggestion.”’—The
Nautilus Magazine.

“It is the most complete and best work on the subject.””—Dr. J. W. Brougher. i

“The most complete, scholarly, intercsting and practical book on Suggestion cver. written.”’—

Henry Knight Miller. Pri c'e $2 50
——

Self-Healing Through Autosuggestion

This book is written primarily from the practical standpoint. It con-
tains in simple language direct methods by which you obtain health,
happiness and success and self control through the application of
auto-suggestion, with specific formulae for the self-cure of Insomnia,
Constipation, Headache, Nervousness, Indecision, etc., etc.

SN - S O D e S SN .
Psychology Publishing Co., Inc. 1-29 g P rice $1-25

3 17 West 60th Street, New York, N. Y. : <>

CHAS. F. WINBIGLER
Ph.M.

1 Companion Volumes—Blue cloth with gold
g and a year's subscription to Psycmorogy, §  Stamping. The two, a valuable addition to

any psychology library, with a full twelve-

sEEchagn SL 105 month _ subscription to PsycHoLoGY Maga-
zine, new or renewal, at a special combina-
tion price to cover all—

: $5.00
| )
1 e Subeeriptiony ver Poteee on & Psychology Publishing Company, Inc.

™Ml ryrrrry | 17 West 60th Street, New York, N. Y.

g for 'which I enclose

See page 78
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-+ TSYCHOLOGY:

Over the Editor’s
Shoulder

(Continued from page 58)

year signed up for a course, borrowed

some money and went into business, and

studied diligently in the meantime. Now

I had absolute confidence that success was-

mine! In spite of this, I am compelled
to acknowledge defeat and failure! So
naturally this claim that we are what we
think, sounds like pusillanimous drivel to

me.

Right thinking fails quite often while
the rule of 2x2 never fails. So we shall
have to get busy and find a rule that can

‘be depended upon at all times to solve

our problems. It is right to be hopeful,
but more is necessary to carry on.

R. MILLER answers:

You are entirely right in saying
that theories without some practical foun-
dation are of no value, and right thinking
without right action does not go far. This
is one of the fundamental creeds of our
publication. It does not do to sit in a
corner and think of opulence unless we
put into practice the words that create
opulence,

The fact that you have become a widow
cannot be evidence that your thinking
was wrong or the philosophy which con-
ditioned your thinking. i

The fact that you have failed in a busi-

| ness experiment founded upon some course

in practical psychology is not necessarily
evidence that Psychology was to blame.
There are so many factors included in
success that any one of many weaknesses
may have caused your defeat.

I am writing to assure you of my sym-
pathy and to urge that you keep on keep-
ing on. The finest victories frequently
grow out of apparent defeat.

AVID TOCO, Reeder, No. Dak.,
writes: : .

In the. Salesmen’s Conference Table in
April we read among the facts that large
circles of enthusiastic grown-ups still are
convinced that the moon has an influence
on crops. . .

It is a known fact to all who raise
crops, that if the sun ceased to shine for
only a couple of days, if we did not have
the sun and-the moon light, that most of
the vegetation would die.

I have experimented on a small scale
for the last fourteen years, and the find-
ings very strongly show that the moon has
an influence on crops.

Flowers planted in' the first quarter of
the moon, have had more abundant
blossoms than those that are planted in
the dark of the moon. On the other hand,
potatoes planted in the first quarter of the
moon, have heavy tops, and blossom like
the flowering plants, -but the tubers would
not be as good as those planted in the
dark of the moon, I have discovered.

Real farmers know these facts, but the
“curb-stone” farmers are writing the ar-
ticles on, “How to Farm!” .

Satisfy yourself before making fun of
the fact that the moon and the stars and
the sun have an influence on crops in
general. The light of the heavenly bodies
have an influence on animal life also.

Ignoranece and superstition keep planters-

from reaping the due benefit from this
fact.

For the sake of truth, you should print
the above.
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Throw Off Those
FEARS

Have you some unreason-
able !un in your lfe that
1imit gon and make you un-

You were not born

you trapped. Through a
Paychological and Physical
training of & new and un-
usual nature, s NEW LIFE

can be opened to yow.

New discoveries—a new un-
derstanding of man’s mental
processes—makes the adjust-
ments, once seemingly impossible, now um

Confidence, Poise, Positiveness an ourage
CAN NOW BE YOUR This will mean M!n-
tal Freedom, H d

an,
life. You possess wonderful powers and you
‘can express them in an monmuu way. if
you just use them according to law,

I have written 8 loo-nno book, SELF-
L e T e
or [
c’lmmummo feguor the feeling inferior-

your caso, on recelpt of
25 CENTS.

C. FRANKLIN LEAVITT, M.D.
Suite 1516-B 58 E. Washington Street
Chicago, IIL

m “3 Wonder Books” &i:

*Breath Power, Control and Exercise,’ $1 (re -
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0.,

Pro B. Author-Aﬂ:lst-
(Slﬁntncuon Guaranteed). Desk

Powell Street, San Francisco, Calif.

Edition 50c each, or the set $1.25

stamps to

Sclentist).
Psy., 24
A cheap paper

3 Months—FREE
See. Inside Back Cover

The Salesman’s
Conference Table

(Continued from page 52)

sense of fear and dread, until I get
into conversation with the prospect,
when it gradually passes away. But it
affects me so at times that my lips
quiver and tremble when I begin to
speak and this makes me suffer added
embarrassment. Is there anything I
can .do to overcome - this trouble, or
should I look for another line of work?

ANSWER:

Your trouble is not altogether unique,
as attested to by the early selling ex-
perience of at least one pavement-
pounding pilgrim! Age of sales inno-
cence! What memories thou canst
conjure up of weary blocks walked out
of the way while trying to clamp up
enough courage to call on some
wizened-up, harmless prospect!

Well, your difficulty is a very real
one, and it may have many causes, but
I am going to make an abrupt answer,
as it is a subject upon which I make a
claim to be practical. Stop thinking
about the prospect and the impression
you will make on him. Regard him as
just another person to see. Let your
mind be occupied with the selling ser-
vice you will render, and, little by little,
this feeling of fear will leave you.
Your conscious self will merge into a
larger ideal of helpfulness, and you
will forget to be afraid. The formula is
to throw out your chest, pull in your
stomach, take a good deep breath, and
then go to it!

MISS E. L. P., Ohio, writes:

I am a saleslady, and try to apply
the laws of psychology as I have been
taught by another lady, who says she
achieved a great success selling .books.
Her method was to first select. ten
people whom she considered desirable
prospects, and “meditate” upon their
buying her volumes. She would then
go out and get an order from each one
of them.

I have tried the method, but it just
will notwork for me. I wonder if the
Salesman’s Conference Table, which 1
very much like, can tell me what is
wrong with my mental modus operandi.

ANSWER:

From the point of view of the writer,
there is nothing wrong with you, but
with the method taught you. Such a
practice would seem hypnotic, to savor
of the proverbial black magic. People
possessing such powers in any degree
would be exceedingly dangerous to be
allowed at large. New-Age salesman-
ship is not a process of sending mental
chloroform thru the air to a prospect,
benumbing his powers of resistance in
advance, so that his pocket may be
picked under the guise of a respectable
sales transaction.

The new selling ideal is distinctly the
art of human persuasion with a vital
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Used corr d hool Courses sold on

repurchase basis. Also rented and exchanged.
Money-back guarantee, Catalog free. (Courses
bought.) Lee Mountaln, Pisgab, Alabama,

Rare and Cholce Books. Occult,
Phllosophy. Psychology, Mysticism, Rosicrucian,
Masonry, Theosophy. Write for Catalogue ‘‘M.”
Ralph B, Kraum, ookseller, 1717 Vista St., Los
Angeles, Calif,

Astrology,

HEALTH

The Van Valen Sanatorium, Yonkers, N. Y.
Psycho-Therapeutic treatment for mental, ner-
vous, functional disorders and addictions. Also
receive patients needing care, with or without
treatment. Booklet upon request.

Nerve exhaustion affects mind, memory, con-
centration, ambition, efficiency. Causes sex
troubles, Cured by Correct Eating. Book 10c.
Vital Diet, 9N, 811 North Fourth, Camden, N. J.

Get my Super Health Building Hindu Oxida-
tion Discovery, 50c¢c. A. L. Bradley, Savannah,
Gn,

Obtain Health, Magnetism,
form—Book and letter 50c. Private questions
25¢. Dr. Stevens (23 years' experience), Hotel
Stratford, San Francisco, California.

Fruit Eating and Fruit Juice Drlnklng—\lost
effective book printed. 50c. Ifree catalog. H. E.
Wildman, Specialist, 1723 Pine St., Los Angeles,
Calif.

Success, Body-

Radiant Vibratory Movements. Marvelous
system for acquiring 100% Nerve force and Glundu-
lar activity. Particulars free, Dr. Staebler, 179
Lexington Ave., N. Y. C.

I Teach “Truth” and llow to Apply for Health
and prosperity. Free will offering. Vora B.
Durand, Spring Valley, Calif.,

MISCELLANEOUS

Psychology Ciub Members! Have your club
enrolled on our Psychology Club Register. En-
thusiastic psychologists all over the country are
seeking to join live, local clubs. Send full in-
formation to: Psyahology Club Register, 17 West
60th Street, New York, N. Y.

Mind Controls the Body. Why
your mind, body and affairs by th “LAW OF
SOIENTIFIC RIGHT '.lHl\l\ING"'I Send  Jletter
explaining your case; stamp; $1.00 *“HOUSE OF
LIGHT,'” 182 Woolper Avenue, Cincinnati, Ohig.

not control

Earn $25 Weekly Spare Time, writing for
Newspapers and Magazines. Experience un-
necessary. Copyright Book, ‘‘How to Write
for Pay' Free. Press Reporting Inst, 1174,
St. Louis, Mo.

Books, Magazines, Art Publications in French,
Spanish, English. Photo novelties, etc.,
samples, lists, 20 cents stamps. Villaverde
Co., Dept. 210, Box 1329, Havana, Cuba,

Otto Wald-

Crystal Gazing Globes, all sizes.
mano, 1450 First Ave.,, New York.

“Master Key,” 419 Pages—Psychology—In-
spiration-Success. Handsome binding $2.75. Phipps,
1014 Belmont, Chicago.

ANALYSIS

David E, Jones, Experienced, successful Prac-
titioner. Practical Psychology. Brings Health,
Happiness and Prosperity. Particulars, 79 Maple
Street, Mansfleld, Obio.

PERSONAL
Horoscope, two questions answered. Or, four
questions answered without horoscope. Birth-

dute and one dollar., Aida K. Pendleton,

Gen.
P. 0. Box 635, New York. \

Your Handwriting Reveals Character Traits.
Find out your traits, talents and what you are
best suited for in life. Write about twenty words
in ink on unruled paper. I'ee $1.00, Jecanne S.
French — Graphologist, 2125 Superior Avenue,
Cleveland, Ohio,

Men—A handsome, healthy complexion assists
you. ‘‘Sunshine Tan'* gives this effect immediately,
undetectable, confidentinl. Send for booklet. Man-
hattan Laboratorics, 27 Third Avenue, New York.

Personal Correspondence

Spiritual Ilealing.
B. Cole, 70 Chest-

and Metaphysical treatment.
mt St., Englewood, N. J.

consideration for the best interests of
all parties concerned.

On the other hand, if you will con-
centrate upon the idea of getting ten
orders, not trying to decide who will
give them to you, but in the faith that
if you believe in what you are selling,
and throw yourself into the spirit of
it, and see enough people, you will
find ten people who will want to buy
it, then your mental modus operandi
will be constructive, and produce busi-
ness.

I wish you would try this latter for-
mula out for a month and let me know
what happens.

What Can We Do
for You?

(Continued from page 56)

Under the conditions you name I
would not think it advisable for you to
go to Africa and try to go into business.

Marriage is a normal life and I can
see no reason why you should not
marry if the proper woman comes
along. And you would have still
greater incentive for doing so after
your daughter’s statement that she
would come to you if you married. I
would go out socially and thus give my-
self a chance to meet someone that you
could care for and who loved you.

UESTION:—E. B. H. writes:—

When a child I had infantile paral-
ysis, which left one leg shorter than
the other, and this has handicapped me
all my life. I get so discouraged at
times because I am unable to get ahead
the way others do, and I am so con-
scious of my deformity that I wish I
could go somewhere way off and not
see anyone. I am 29 years of age and
have never been able to rise above the
position of second bookkeeper. Could
you suggest any work that would take
me away from people and thus make
me feel more comfortable?

ANSWER:—

You have let this handicap of yours
become bigger than you are. You have
sought lines of least resistance and
have thus weakened yourself materi-
ally. It is your thought of your de-
formity that has kept you from rising
and taking your true position in life,
and not the fact that you haven’t suffi-
cient mental power to do it. To go
away would weaken you still more and
your life would end a complete failure.
You are still young and have the world
before you. There are many things you
can do, in fact, anything that does not
require lots of walking. Let me tell
you two of many instances that I know
of where people with handicaps have
ignored them and lived a normal life.

I know a young man here who at an
early age had tuberculosis of the bone,
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In your handwriting lies the secret of your
life, let us tell you its secrets, Send 25c¢. (silver)
and ink sample. Graphology Studio, 862 Durant
Place, Atlanta, Ga.

Your llte work? What ls it? We can help
you by a ‘‘Personal Analysis.’” Send dime for copy.
Palderam Press, Burgess Ave., East Providence,

. L

Animal Magnetism, attracts others like load-
stone. Raphael's private Instruction $2.00. Self-
Culture Soclety, 516, PS, Salem, Glendale, Calif.

Modern Course of Telepathy. Five easy lessons
($35). Use your mind successfully in Love and
Business. Iva Willey, 414 1st St., S. E., Mason
City, Iowa.

AGENTS

You can increase your income soliciting sub-
sceriptions for PSYCHOLOGY Magazine. Write
for rates. PSYCHOLOGY PUBLXSHING COM-
PANY, Inc., 17 W. 60th Street, New York City.

Don’t sell for others. Employ agents your-
self. Make your own Products. Toilet Ar-
ticles, Household Speclalties, etc. 500% profit,
Valuable booklet free. National Scientific
Laboratories, 1973 W. Broad, Richmond, Va.

Make $50.00 Dally. 400% Profit.
Getter. Business, professional men buy instantly.
Newly-patented method for collecting bad debts.
Sells $5.00—costs $1.00. Brooks, Texas, sold 20
first day, profit $80.00. Experieuce unnecessary.
Send $1.00 today for $5.00 complete outfit.
Territorial rights. Box 596, Hartford, Conn.

Money-

Import your own goods. German export magn-
zine puhllﬁhvd in English offers numerous bargains
latest novelties; opportunity for obtaining profit-
able agencies, Copy 60c. Square Deal Supply,
Z-246 Fifth Ave., New York. .

$50 to $100 weckly. Men wanted to demon-
strate the “‘Fastest gelling automobile accessory in
the world”—BRITE-LITE—it's also a PERPET-
TUAL FLASHLIGHT. No batteries to buny. IT
SELLS ITSELF ON SIGHT. County rights now
being allotted to live salesmen. Write for demon-
strator and sales informntion to NATIONAL ELEC-
TRIC CORPORATION, 214 High St., Newark, N. J.

MALE HELP

Big Pay: South American Work. American
firms pay fare, expenses. South American Service
Bureau, 14,600 Alma, Detrolt, Michigan,
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Complete course of H!pnotlsm

Mind

Magnetic H
become an expert, hypnotizeat a 3Iance. make others obey
ourwishes, overcome bad habitsinyourself and others,gain
nlove.\\calthandpower [nvalunbletoeverymanandwom-
an,executives,salesmen, doctors, mothers,etc. Slmple
system. Learn at home. Only $1.10 including the * l-ly
notic Eye,"” greatest aid ever devised for amateurs. Emlr
worth $20. Send stamps, cash or money order. Guarant
EDUCATOR PRESS, 19 Park Row, New York. Dept. H-22

STUDY
FOR THE DEGREE

of Doctor of Psychology (Ps. D.) Doctor of
Mctaﬁhyslcs (Ms. or Doctor of Divinity

) by correspondence in the quiet of your
own home, or by resident class work in Indian-
apolis. Write for further information.

The College of Divine Metaphysics, Inc.

Desk 2, 1443 N. Meridian St., Indianapolis, Ind.

It’s Not Too Late!

Because this, the January 1929
issue of PsycuoLoGgy, has been dis-
tributed early enough to be in your
hands on or before December 15th.
There is still time to use the Special
Order Blank inserted in this issue to
send PsycmoLogY to your friends
and relatives as holiday gifts. A
beautiful card sent to each. One
yearly subseription $3.00; 2—$5.00;
3—%$7.00.

Get your order off today by
Special Delivery or Air Mail!

Psychology Publishing Co., Inc.
17 West 60th St.,, New York, N. Y.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers,
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VOCATION—CHARACTER
TOLD BY HANDWRITING

Handwri charts the chnrncter, talents and vo-
cational abilities, Its analysis solves problems of
business and rocial life, especially of attunement
with others. $1.00 brie unn sis of predominating
characteristics. $5.00 and $10.00 detailed readings,
vocatlon and character told, .questions answered;
ineludlng brief readings of three other persons’

CONSTANCE L. LYON, Graphologist,
48 West 82nd Street, New York City.
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How To Build a Success
PERSONALITY

OVERCOME 'l‘lmldlty Fnr and Self-Consciousness.
Become s GO-GETT! ALL shown in complete
correspondence course ln “*Applled 1’sychology and
Successful Living.”” Price $10.00.

BARTH SERVICE BUREAU
1430 Dexter 3 Denver, Colorado

WORLD'S THOUGHT DISCOVERY
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pollnro and negative days and years. Thousands
learning a new scientific approach to an in-
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*‘Mass tlllcmul Pressure and the Alpha-Matho

Vlh ratery Seals and Calendar,” 20th edition,
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which not only shortened his leg, but
left a stiff knee as well. But as soon
as he was able he associated with other
boys as well as he could and with prac-
tice reached a point where that leg of
his was little or no handicap to him.

. Today he dances, skates, plays football,

and is quite a fast runner. It seems
almost impossible, but he does these
things and also goes with a very nice
set of young people who like him for
his cheerfulness and pleasing ways.

I know of a man here who went blind
some twenty years ago. After his
blindness he lost his fortune, to make
matters worse. But this did not dis-
courage him and he soon built up an-
other fortune. He goes to the theatre
regularly, goes to football games, be-
longs to clubs where he frequently
gives dinners to his friends and is the
life of the party. He jokes, laughs
heartily, and is in every way a normal
man with the exception of his not being
able to see. Of course, his power to
feel things is very keen now, and you
would be surprised how closely he is in
touch with most things in life. He is
never depressed.

Now I want you to get some of this
spirit working in you and go ahead in
spite of your handicap. You can win
if you just will. Be brave.

UESTION:—H. H. writes:—

I have been-an interested reader of
your department in PsYCHoLoGY for
some time and have decided to take ad-
vantage of your generous offer of
advice to readers. For about fifteen
years, or since I was six years old, I
have suffered from a neurosis, the
main and most disagreeable symptom
of which is stammering. I have tried

several stammering schools without
being permanently cured. Can you
advise me?

ANSWER:—

Stammering, except in a very few
cases where there is some anatomical
malformation at birth, is always due
to fear of self. The only true cure is
found in the building up of confidence,
positiveness and the ability to forget
yourself. You do not stammer when
alone in your own room, do you? It is
when the circumstances call your atten-
tion to self that you begin to fear and
to stammer. This soon becomes a habit.

Practice and experience make most
things easy, and that, along with the
proper understanding of your powers
and how to use them, is what must take
place in your case. There is nothing
REAL to fear, as you know, but the
fear comes thru the force that habit
exerts. Your own reason tells you that
your fears are groundless and foolish.
So it is necessary in your case to break
the old habit by building up a new one
to substitute for it.

e ———————— ]
—_—
The PHYSICAL CULTURIST

NEURASTHENIA

Are you a victim of this dis-
order whlch is becoming so

leaving home or traveling, fear
of germ 1life, fear of collapse or
of some internal disorder. I"eu
of the unusual feelings that sen-
sitive nerves create. Fear of
your nerves giving wny com-
'ear of dizzi a feeling of uncer-
tainty in connection with locomouon Or you may
have some nerve aches or pains which frighten
you. Fear of lnsunlLv or of harming those you love.
ugh lack of understanding your symp!
seem very g to you and you become_ over-
serious to the polm of its belnx impossible for
you to forget yourself. At moments you feel that
it is all very unreasonable, but habit has forced
you into a ‘“mental trap” from which you can
seo no escape. Your family physiclan does not
understand your trouble and you are at a loss as
to what is best for you to do. And things gndu-
ally go from bad to worse. NEURASTHENIA IS
CURABLE when understood and you receive
proper direction. It i3 a matter of changing
your viewpoint so that you are able to view
yourself and life from a different angle—it is a
matter also of training and development of both
a mental md physical nature. YOUR fears
CAN BE REMO
Do you wuh to know more about this disorder
and the powers you must call out to conquer it?
Would you like to have a more intimate Imowl-
edge of JUST what 18 wrong? If s0, I have
written & 100 page book just for YOU. It will
furnish you helpful reading and disclose your
source of strength. It takes up many
you will be Interested in. It can be the
first step toward a life of REAL FREEDOM
and the building up of Peace, Poise and Power.
To those who purchase the book I
liminary Psychological Analysis without extra
charge, Send for the book TODAY. Its cost is but

25 CENTS

C. FRANKLIN LEAVITT, M.D.

Suite 1516-D 58 E. Washington Street
Chicago, IL.

Demands
PEDIFORME SHOES

Because they live up to the specifications
Mr. Bernarr Macfadden and other ex-
perts have laid down for a truly health-
ful and comfortable shoe.

It is the one shoe that conforms to the
natural shape and contour of the normal
foot; permits proper position and ac-
tions of bones and muscles; corrects
joint articulation; develops and sustains
muscles : allows the foot to spread out
as if it were barefoot: maintains the
straight line on inside of foot.

Free from fads and yet always in style.
Endorsed by all leading physicians.

THE PEDIFORME SHOE COMPANY

36 W.36th St. 29 Washington Pl. 322 Living St.
New York, N.Y. East (?nnge. N.J. Brooklyn,N.Y.

Write for FREE Book TODAY!

This 48-page book shows how
to be comfortable and trailn
your feet to do their work
uncomplainingly. Full in-
structions on proper care and
exercises for the feet. Also
{llustrates Pediforme Shoes
for men, women and children
for every purpose. Ask for

Developed Quickly

This Buntlhl Weman Says:

“1 that wemas
can have - hutlhl z I rhe
will enly ase your me Frisads
eavy my perfost "

For efighteen years this methnd
has heen used succes:fully—endorsed
by phycicians of national reputatioc
—pralsel literally by thousands wne
have quickly beautified their forms.

Kend your name and address .oc
this valuahble informstion with artua’
pbo(nmnhjr proof—ell seat FREF
THE OLIVE CO.  Dept. 288 Clarinda, Iowa
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Learn the secret of my éuccess. Be aReal Eéfate

Specialist.

66 TT’S a crazy scheme,” said

some of the old-time real
estate men. But with this “crazy
scheme” I made a mnet profit of

$100,000 in less than five years—.

enough to make me independent for
life. ’

So, no matter where you live, or
- what you are now doing,-or what
-your sex or present age may be, if
you want to learn all about my
“crazy scheme”—if you want to do
as I did—if you want to make big
money—right at home—in your
spare time—mail coupon at once for
a free copy of my beautiful, new,
illustrated book, which contains the
biggest and best money-making busi-
néss opportunity you ever heard of.

Usé My Money-Making Method

When. I started in real estate, I
‘turned my back on all the ancient,
threadbare, moss-covered methods of
the past, and used a sirmple, scien-
tific system of my own which is’as
far superior to the old-time methods
as the radio is superior to the old-
style music box.

With little education—no real
estate experience, no money, no pull,
I started a new kind of real estate
business which met with overwhelmi-
ing success.

If you want to follow the trail I
blazed—if you want to use my amaz-
ingly successful system—write for
my free book now. It tells how I
won success, how I have helped other
men and women succeed, how you,
too, can succeed, how you can have
a high-class business of your own

‘ Start at home in spare time.
my successful system. Free Book shows how.

A well Jknown cartoonist’s conception of
my idea

and make more money than you ever
made before in your whole life.

A Remarkable Business

The real estate business—in my
way—is a wonderful business. It
is as permanent as Mother Earth
itself. And it is constantly increas-
ing as our great country grows. It
does not require years of study like
most other trades, businesses or pro-
fessions. And it pays big profits to
ambitious men and women. Users
of my methods report earnings of
$1,000, $2,000, $5,000—and more—
on single deals; as much as the or-
dinary man or woman gets for
months and years of hard work.
And the business is practically un-
limited. Ten million properties are
always for rent, sale or exchange.

Course.

$1,000 Reward

Here's the proof that this is the biggest money-
making opportunity of all: ONE THOUSAND DOL-
LARS IN GOLD will be paid to anyone who shows us
any other business course of any kind that has helped
as many men and women make as much money in as
short a time as our remarkably successful Real Estate

AMERICAN BUSINESS BUILDERS, INC. -

Use

And you can start with.little or no - -
home—in your- -

capital—right at
spare time. I did. So did others.
So can you. My free book tells
you how. .

What Others Say

Read the following record of re-.

sults achieved by a few users of my
remarkable system. :

Anthony C. Maurell, Paterson, N. J

(former barber) reports earnings of more

than $4,100 his first three months in my
kind of a real estate business.
(65-year-old widow) says she has aver-
aged $200 a week for the past 6 months.
W. E. Shoop, Bloomsburg, Pa. (former
weaver), earned $6,000 in one deal. A. D.
Perkins, Forestville, Conn. (former wood
worker), reports earnings of $1,252 in
one month. J. W. Randolph, Elizabeth
City, N. C. (former grocery clerk), re-

orts 3 sales in 2 weeks that paid him °

510. W. C. Campbell, Wichita, Kans,
(former druggist), made real estate-sales
amounting to $22,875 in" one day.

These are a few samples of the suc-
cesses you will learn about in my free
book. Get it. Read it. Follow its in-
structions. Make big money my way.

Send For Free Bool.:. i

My free book, “How to become a
Real Estate Specialist,” is filled with
astounding facts about my kind of a real
estate business. It tells what I have done
—what others are doing—what you can
do in this big field of opportunity.

Mail coupon at once and get all of this
valuable, money-making information free.
For although this book costs you nothing,

it may be worth more to you—in actual

dollars and cents—than any other book
you have read. So, mail coupon now and
learn all about the “crazy scheme” that
made me independent for life. Address

President, American Business Builders,
Inc., Dept. RA-10, 18 East 18 Street,
New York.
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President, American Business Builders, Inc.
. (Authorized Capital, $500,000.00)
Dept. RA-10, 18 East 18 Street, New York

Please send me—without cost or oblii:gtion—your‘ new, illustrated book,
telling how you will help me make bi
capital or experience.

........................................................

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

Kate Luke .

g money in real estate, without




