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Thanks To This ~
Amazing Book

Now—for a Limited Time Only
This Remarkable Man - Build-

ing, Salary-Raising Volume Is
Offered FREE to Every Am-
If You Ever i

bitious Man!

Aspire to Earn $10,000 a Year L

or More, Read It Without Fail!

Where Shall We Sen

I WAS just like thousands of other men—per-
- haps'like you. I was ambitious. I wanted to

make good. I wanted success—and I started out

with all the confidence and hope in the world!

But somechow things didn’t work out. The year
slid by until I suddenly realized that I was caught

" in the hopeless tread-mill of a low-pay job. My

hours were long—the salary was so small that I
could not afford the really good things in life—
and the outlook for the future was gloomy indeed.
(Oh, yes—I had had plenty of “promises,” cal-
culated to rouse false hope that would ‘keep me
in line,” but they never materialized.)

A Lucky Accident

But one day something happened — something
that enabled me to step out and make real money
—600% more than cver before! Every dollar of
my old salary became six dollars—and all the
good things in life I had been missing began to
come my way with a rush. My friends could
ll:ardl;; believe I was the same man they used to
now

“The secret? . . o It all came about through a
lucky accident. One day a certain little book fell
into my hands—and changed the whole course of
my life, It wasn't a very big book—just seven
ounces of paper and printer's ink—but it con-
tained the most_inspiring age any biti
man can read. It revealed facts and secrets that
g};ened my eyes to thmF I never dreamed of!
o wonder a famous business genius has called it
“‘The Most Amazing Book Ever Printed!”

RemarkableSalary Increases

But I am not the only one who has multiplied
his salary beyond his fondest expectations after
reading this remarkable book. For example, R.

B. Hansen of Akron, Ohio, is just one case.

Not long ago he was a foreman in the rubber-
curing room of a big factory at a salary of $160
a_month. One day this” remarkable volume,
“Modern Salesmanship,” fell into his hands. And
from that day on, Mr. Hansen clearly saw the
way to say “good-bye’ forever to low pag, long
hours, and tiresome routine! Today he has
reaped the rewards that this little volume placed
within his reach. His salary runs well into the
5-figure class—actually exceeding $10,000 a year!

Another man, Wm. Shore of Neenach, California,
was a_cowboy when he sent for “Modern Sales-
manship.’” ow he is a star salesman making as
high as $625 in a single week. O. D. Oliver of
Norman, Oklahoma, read it and jumped from
$200 a month to over $10,000 a year! C. V.
Champion of Danville, Illinois, raised his salary
to over $10,000 a year and became President of
his company in the bargain!

A Few Weeks—Then Bigger

Pay
There was nothing “different” about any of these
men_when they started. None of them had any
special advantﬂg&—although all of them realized
that SALESMANSHIP offers bigger rewards
than any other profession under the sun. But,
l_lxsie l;ﬁn other men, they subscribed to the fool-
some sort of “magic gift.” ‘‘Modern Salesman-
ship” showed them that nothing could be farther

»d Yoﬁr Copy--F REE!

from the truth! Salesmanship is just like a%
other profession. It has certain” fundamen!
rules and laws—laws that you can master as
easily as you learned the alphabet.

FREE to Every Man

See for yourself WHY ““Modern Salesmanship”
has been the deciding factor in the careers of so
many men who are now making $10,000 a year.
Find out about the N. S. T. A. employment
service which is free to both employers and mem-
bers. (Last year this department received over
50,000 requests for N. S. T. A.-trained salesmen
from leading all over the country.) ... You
do not risk one J::enny or incur the slightest ob-
ligation by sending for this free book. And
since it may mean the turning point of your whole
career, it certainly is worth your time to fill out
and clip the blank below. Send it now!

NATIONAL SALESMEN’S TRAINING ASSOC'N
Dept. W-111, N.S.T.A.Bldg.,, Chicago, IIL

: National Salesmen’s Traininlg Assn, :
H Dept. W-111, N. S. T. A. Bldg. H
H Chicage, IIL - H
a _ Without cost or obligation, you may send g
§ me your free book, “Modern Salesmanship.” g
1 [ ]
] Name.....}... .............. tesessacencsnns 1
§ Address.........LlL e, N
BCity....oovvnvnninnnnn.., State.........cc00. B
gAge ... .....0CCUPAtION. e ierrnrnenonans s
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For nineteen hundred years the
world has sought a better understand-
ing of the teachings of Jesus, which
would enable men and women to have
the more abundant life and happiness
which He promised.

He said to some of His followers
(Mark 11:24): “What things soever

ye desire, when ye pray, believe that ye

receive them, and ye shall have them.”

- It is a promise that anyone may get any-

thing he wants, by praying for it—that
is, by praying for it in a certain way.

Again Jesus said to certain followers
who were worrying about their phys-
ical and financial affairs (Luke 12:31) :
“But rather seek ye the kingdom of
God; and all these things shall be
added unto you.” There can be no
doubt about what this promise means
—especially if we read the context be-
ginning at verse 22. It clearly and
simply means that if one can find the
kingdom of God, his physical and
financial problems will solve them-
selves—that there will be “added”
unto him the things necessary to his
happiness.

The tragedy of it is that these
promises are not generally fulfilled in
the lives and affairs of Christian
people.  Millions have diligently
sought the Kingdom of God for years
without finding it—without having
anything much added to them. They
have prayed earnestly for things and
conditions they desired, without get-
ting them. Millions of these good
people,” in ‘the churches and out - of
them, are cramped and hampered
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by poverty, limitations, lack, sick-
ness, worry and disappointment.
But there is nothing wrong with
these promises of Jesus. The trouble
is that men and women have failed to
understand and use them correctly.
They have thought the Kingdom of
God is a place or condition outside of
themselves, whereas Jesus said (Luke
17:21): “The Kingdom of God is
within you.” They have understood
Him to say, in reference to praying for
the things they want: “Believe that
ve shall receive them,” and that is not
what He said, nor will such belief get
what Jesus promised they should.

CHRISTIAN PSYCHOLOGY
now comes forward with a great flood
of the white light of simple scientific
truth. Under the illumination of this

light men and women are finding the

Kingdom of God and having added
unto them the things necessary to their
happiness—they are learning how to
pray for the things and conditions they
want in such a way as to get them, as
Jesus promised they should.

CHRISTIAN PSYCHOLOGY
is a simple scientific system of Chris-
tian. life and thought which gives
Christianity the power of godliness as
well as the form, and puts into it the
living, vibrant force which brings pros-
perity, love, achievement, health, hap-
piness, peace, and more abundant life.
It is not a religion, nor a sect, but a
movement within the churches, loyal to
their work and ministry, and based
squarely upon the teachings of Jesus as
verified, explained, simplified, and
practically applied by modern scientific
Psychology.

CHRISTIAN PSYCHOLOGY
is given to the world by Judge Daniel
A. Simmons, whose gifts to the world

SRICAN

,as Jesus promised.
It teaches them o pray
for the things they want
" In such awayas 1o get
them,asJesus said they should.

are already so rich and full. He is
widely known as a psychologist, author,
teacher and lecturer. He is now, and
for more than fifteen years has been,
one of the judges of the highest trial
court in his state. He is the founder
of The American Institute of Psychol-
ogy, with its thousands of students all
over the world, and highly prizes the
great mass of marvelously happy
achievements that these students have
reported as results of his teachings.

CHRISTIAN PSYCHOLOGY
is Judge Simmons’ crowning work—a
work in which the Christ-light shines
forth as the true light of the world,
leading men and women on to higher,
nobler, happier and more abundant life.
He has set forth its fundamental principles
in a marvelous, soul-thrilling lecture of
6,000 words entitled “The Kingdom of
God,” in which he tells just what the King-
dom of God is, where it is, and how to
set out to find it and enjoy its rich rewards.
A manuscript copy of “The Kingdom of
God” will be

Sent Free and Complete

to anyone who will fill out and return to
us the coupon printed below. The sending
of this remarkable lecture is a work of lov-
ing personal service, rendered in the name
and spirit of Him who said, “Freely ye
have received, freely give.” Fill out and
mail the coupon now. Let nothing crowd
it from your mind.

THE AMERICAN INSTITUTE OF PSYCHOLOGY
312 Law Exchange Bldg. Jacksonville, Fla.

8 The American Institute of olo, 1
1312 Law Exchange Bldg., Jmnviﬁz. Fla. U

Please send me entirely free and without H

1 any obligation, complete copy of Judge Sim- H
g mons’ soul-thrill ‘x;g 6.000 word lecture, “The g
g Kingdom of God,” explaining the funda- H
]

g mental principles of ristian Psychology,

o the new knowledge that leads to a happier, H
g more abundant life. H
EName. ..t iiie e enee. :
B Streete e ceeciiececccecnanne esseccecsceses =
IO R ..State.......... :

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertizers.
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wi an , itchy p, falling Do t absolut i
hair and baldness? Do you really’want to musesy::‘xldwgﬁmz;r s:;)rel:xten :g
grow new hair? Consult your, family ph k

Perhaps you’ve already tried hard to up medical reference boc

overcome these afflictions. Perhaps you've Do you want positive mn

put faith in barbershop “tips,” and used and do apply these ac fic

all kinds of salves, massages, tonics, all principles? I offer you the all

with the same results . . . lots of trouble . . . my personal guarantee, oy

and expense but no relief! %’e kMerke Institute, Fifth . w
ork.

Now, consider what I offer you. And

figure out for yourself what a handsome A Square Deal C

out ot Others x .
proposition it is. I GUARANTEE to e e 0ol Bt e
grow new hair on your head—on the top, afford to, for. every state ar-
front or temples—IN 30 DAYS . .. T af:;:ggybﬁgxﬂg alp
or not one red penny of cost to you. . known to thous: ‘to
) . s Coast. It hasar up.
Isn't that a different story from those you’ve It wouldn’t dare | o't
heard before? I don’t say, “try my wonderful tell the truth. S tee
remedy—it grows hair!” T say, and I put it in you're absolutely are
writing, “I GUARANTEE to grow hair . deal.
or no cost!” Why Suffer Years ®t?
. . Before you turn s

My Method is Unique ! look in the mir ﬁ’
. on your hea .
Naturally, you say to yourself, “How can any- ;Vg;n malﬂ:hyo];lrl; . der
one make such a guarantee? It’s hard to grow iqu’ll lose. The el
hair. I know, for ’ve tried a lot of things and be'ght now, tear wn
failed.” bo:l:.lvetaréivi:lg my EIEn
) ‘ it you’ll find, not but
Ah, that’s exactly the reason thousands who scientific FACTS, of
formerly suffered from scalp troubles bless the P I i fer.
day they heard of me. For my treatment 1s based home where the end
on science, on years and years of research. I studied the coupon I umn
o . e

scalps, not how to sell treatments. And I found, slightest obligi xke
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treatments of the scalp are futile. Baldness begins
at the ROOTS. If roots are dead, nothing can grow

new hair. Btl;: in nﬁost cases, roots %rg on];}/l sleepinci
waiting for the right treatment to bring them ba !
to healthy, normal life. | MAILIT .

I Reach the Roots

Now, I leave it to you. How can ordinaryAtreat-

ments penetrate to the roots of your hair? How can 3'.':"";‘1“'2‘:;}:';:‘ .
ordinary tonics or salves remove the real cause of Please send me— .
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My treatment goes below the scalp, right down
to the hair roots, awakening them to new action.

|
.
« Name ..ooeeeanns
My treatment works §urely and quickly, all the DANGER; One, two, three—BALD! Ana H
£} 0! ess, 8a. D, lermatolo-
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roots to new life and action. And with just the places shown above. But so gradually does g
mete investment of @ few minutes a day, thousands up on the dverage man, that thousande fall to | cit s
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get these results from my treatment . . . or they everyone, no matter how thin the hair. Read § ~
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‘| GAMBLED 27 and WonN

$35,840 i» 2 YEARS”

A Story for Men and Women . ;
who are dissatisfied with themselves

HIS is the story of a gamble—

a 2c risk—which paid me a

profit of $35,840 in two years.
1 am not, and never was, a gambler
by nature; in all probabjlity 1 never
would have taken the chance if more
money was involved. So even if you,
too, are against gambling, you will
feel like risking two cents after
you've read my story.

Some people believe I was lucky.
Others think I am brilliant. But this
sort of luck I had everyone can have.
My type of brilliance is that of any
average man,

Almost any $40-a-week wage earner
has as complete a mental equipment as
I had two years ago. nd he feels
tcday just about the way I did then.
For two years ago, I too, was in the
$40-a-week rut. My earnings were
$2,080 per ycar!

I was disconténted, unhappy. I was
not getting ahead. There didn’t seem
to be much hope in the future. I
wanted to earn more money—a lot
more money. I wanted to wear better
clothes and have a car, and travel.
wanted to be on a par with people I then
looked up to. I wanted to feel equal to
them mentally and financially.

But it all seemed hopeless. I was beset
with fears. I was afraid of losing my job.
I was afraid of the future. I could see
nothing ahead for myself and my wife
and baby but a hard struggle. I would
live and work and die—just one of the
millions who slaved their lives away. I
was irritable, easily annoyed, discouraged,
“sore” at my fate and at the world.
could not think clearly. My mind was in
a constant whirl. I was “scatterbrained.”
1 had a thousand half-baked ideas to make
more money, but acted on none of them.

The end of each year found me in about
the- same position as the beginning. The
tiny increases in salary, grudgingly given
‘to me, were just about enough to meet the
rising costs of living. Rent was higher;
clothes cost more; food was more expen-
sive. It was necessary for me to earn
more money. So once in a while I got a
few dollars more. But it wasn’t because
of any great change in my ability.

Today I have an income of $20.000 a
year. That’s exactly $17.920 more than it
was two years ago. A difference of $35,840
in two years. My family has everything it
needs for its comfort and pleasure. My
bank account is growing rapidly. I have
my own home in the suburbs. I am re-
spected by my neighbors, and I have won
my wife and children’s love as only the
comforts and pleasures of life can do.

When I am old I will not be a millstone
around anyone’s neck. My children will
not have to support me.

I look forward to the future with con-

fidence and without fear. I know that only
improvement can come with the years.
Once I wandered through life aimlessly,
cringing, afraid. Today I have a definite
goal and the will to reach it. I know I
cannot be beaten. Once my discontent re-
sulted in wishes. Today my slightest dis-
content results in action. Once I looked
forward hopefully to a $5 a week increase
in salary. Today I look forward confi-
dently to a $100 a week increase in my
earnings. .

What magic was it that caused the

change in my circumstances? How did I,
a $40-a-week clerk, change my whole life
so remarkably? I can give you the answer
in one word—Pelmanism. I gambled 2c
on it. Yet without it, I might have con-
tinued in my old $40-a-week rut for the
rest of my life.

Pelmanism taught me how to think
straight and-true, It crystalized my scat-
tered ideas. It focused my aim on one
thing. It gave me the will power to carry
out my ideas. It dispelled my fears. It
improved my memory. It taught me
how to concentrate—how to observe
keenly. Initiative, resourcefulness, organ-
izing ability, forcefulness were a natural
result. I stopped putting things off. In-
ertia disappeared. Mind-wandering and
indecision were things of the past. With
new allies on my side and old enemies
beaten, there was nothing to hold me back.

I am writing this in appreciation of
what Pelmanism did for me. I want
other average men to gamble 2¢c as I
did. For the cost of a postage stamp 1
sent for the booklet about Pelmanism,
called “Scientific Mind Training.”
Reading that free book started me on
my climb. I took no risk when I en-
rolled for the Course because of the
Institute’s guarantee. All I gambled .
was 2c and I am $36,000 better off
now than I would have been had I not
written for the book about Pelman-
ism.

* % X Rk X

- The Pelman Institute will be glad
to send a copy of “Scientific Mind
Training” to any interested individual.
This book is free. It explains Pel-
manism, It tells what it does to the
mind. It tells what Pelmanism has
meant to others. For over 25 years
Pelmanism has been helping people to
happiness. Over 650,000 others have
studied this remarkable science.
Among those who have praised it are
such great world figures as Judge Ben
B. Lindsey, Jerome K. Jerome, Sir
Harry Lauder, T. P. onnor, Major
Gen. Sir Frederick Maurice, H. R. H.
Prince Charles of Sweden, and many others.
Your whole life may be altered as a
result of reading “Scientific Mind Train-
ing”” Send the coupon. You have noth-
ing to lose. If Pelmanisma does not help
you it costs you nothing. There is no ob-
ligation in mailing the coupon. No sales-
man will call on you. Decide for yoursel¢
what to do after you read the free book
about Pelmanism. Mail the coupon NOW.

THE PELMAN INSTITUTE OF AMERICA
71 West 45th St., Suite 6812, New York

Offices in London, Paris, Stockholm, Delhi,
Durban and Melbourne.

The Pelman Institute of America
71 West 45th St., Suite 6812
New York City

I want you to show me what Pel-
manism has actually done for over
650,000 people. Please send me your
free book. “Scientific Mind Training.”
This places me under no obligation
whatever.




ust A Twist Of The Wi

_ Patented

PsycaoLoayY

. —y — e -

Banishes Old-Style Can Openers to the Scrap Heap
Brings Agents $5 to $12 in an Hour

Here is a truly revolutionary invention! It is something that every woman has been waiting and hoping for.

Now, all the danger and wastefulness of old

-style can openers is ended. Now, every home in the land can open

cans the new, simple, safe, easy way by a handy little machine. Now, no man whose present income is less than

$60 n week can afford to ignore

AGENTS!

FULL TIME
$265 in a Week

“lere is my record
i/ for first 30 days with
Speedo: June 13, 60

s June 20,
Speedos; June 380, 192
Speedos; July 6,
Speedos. Speedo sells to 9 out of 10

prospects.”’
M. Ormoff, Va.

SPARE TIME--$9 First Half Day

“The first afternoon I recelved my
Speedo outfit I made $9.

Mrs. R, Spain, Kans.

PART TIME--$20 in 3 Hours

I worked about three hours and
took 25 orders. This 1s certainly a

money-maker. "’
0. C. Gregg, Wyo.

opener, Yet in practically every home cans
are being opened with it, often several times a
day. Imagine then, how thankfully

WOMEN universally detest the old-style can

the amazing new opportunity for real money that this novel invention has
created. Read the GENEROUS FREE TEST offer below. Then act at once.

you can examine the invention and
possibilities without risking' one

C

~

they welcome this new method—this
automatic way of doing their most
distasteful job. With the wonderful
little Speedo can opener you just put
the can in the machine, turn the
handle, and almost instantly the job
is done.

A “Million Dollar’’ Can
Opening Machine

The Speedo holds the can—opens

READ!

One of my prospects told
{a}o shlel could get alm;lg \vim;
he old can opener she had » :
been using for years. _Two open—I'll hold it
weeks later her husband or-
cered a can opener from me
saying that his wife had cut
her hand badly with her old
can _opener.—\V., GOD-
SHALK, P

own money.
MAIL THE COUl

All I ask you to_do
mail the coupon
ligate yourself in
rush you the de
_offer while the t

the test. I’ll sen
$5 to $150 a wee
tell you about a
in the Central

L. GoD you two profits
risk is a 2¢ ¢

EdUB8RA EAGSTA

it—flips up the lid so you can grab .
it—and gives you back the can without a drop
spilled, without any rough edges to snag your
fingers—all in a couple of seconds! It's so easy
even a 10-year-old. child can do it in perfect
safety! No wonder women—and men, too—simply
go wild over it! And no wonder Speedo salesmen
often sell to every house in the block and make
up to $10 an hour either spare or full time.

Generous Free Trial
Offer

details.

New Kind of Sharpener

Another amazing,
household specialty.
needs it. Puts & razor edge on anything
that  cuts—knives,
quecrest thing you ever sawl A real

money maker! The coupon brings full give more than a mere hint

Frankly, men, I realize
that the facts about _this
proposition as outlined
briefly here may seem al-
most incredible to you. I'll
grant you that the profit
tools, etc. The gossibilities are so tremen-

ous that it's impossible to

knock-‘em  dead,
Every housewife.

of them here.- So I've
worked out a plan by which

and shoot me

PATENTED HOUSE!

CENTRAL STA

Established Ov
Dept. P-1082, 4500 Ma: K

.---------------
TEST ¢
- Central States Mfg. Co.,
4500 Mary Ave., Dept. P-108i
Yos, rush me the facts and
o .

o
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~Write Your Own Figure

I made mine an even $100,000.

Made it in only 5 years from a $5 start.

That’s the opportunity Real Estate offers men and women everywhere.

Get into this amazing business—my way.
Start at home—in spare time.

money.

Without capital or experience.
Send for my free book. Make this BIG

Heres How 1o Get It

UNDREDS of
. ambitious men

and women—
young and old—sent for -
this free book. Now they
are reaping rich rewards
—in business for them-
selves — independent —
prosperous—happy.

il

YOU can learn this way to become a Specialist in
the richest field known—Real Estate, the Billion
Dollar business.

If you are dissatisfied, tired of low pay, want to
get out of the rut -of routine work, build a big-
profit business of YOUR OWN—then here is your
opportunity. :

Amazing Earnings

First send for my free book. Read what I did in
this amazing business—the successful System I
developed. Then read what others are doing: J.
Callahan, an ex-farmer making $15,000 on one
deal. Mrs. Evalynn Balster, a widowed school
teacher, clearing $5,500 for her first profit. Al
West, ex-bookkeeper, making $3,200 in 15 days.
H. D. Perkins, formerly in the furniture business
and making $2,556 in 274 months, These and the
others at the right are only A FEW who have
made fortunes with my System. They all started
aét Ai\gratch same as I did. If they can do it YOU

A Business of Your Own
My big free. book tells all about these wonderful

successes. You can’t fully appreicate the oppor-
tunity that awaits you until you get this book. It

capital or experience.

tells how, when I started in real estate, I dropped
overboard all old-fashioned methods and developed
my own easy, quick-result System. Ten million
properties are now on the market for sale, rent
or exchange.. I'll show how to get your share

of this enormous business. And you can start
right at home, in your spare time, without
That’s what my free

$48,000

“‘Started over 2 years
ago.  Successful from
start. Average month-
ly earnings exceed
$2,000.”" E. M. Cof-
fey, N. J.. former
agent. (Read full story
n free book ‘‘How to
Become 2 Real Estate
Specialist.”’)

book shows.

Your past work, your location, how little
money you have, age, sex—none of these
things matter. You can forget past dis-
couragements, fears and worries. Make

all your dreams come true—financial $40,000
i i “F othing 2
independence, a business of your own, yFrom | mothing e

boss of your own time, the respect of-
big business people.

Book Costs Nothing

Your opportunity in this business
—my way—is unlimited. And
you can start as soon as you

made over $40,000.
Wil give proof.”*
T. E. Mone, Jr..
Brooklyn, former
Ins. Agent. ~ (Bee
page 2 of book.)

$1000 Monthly

$650 my first commis-
sion. $825 following
week. Income
$1,000 monthls.”  Mrs.
A. G

. G. Altmann, Lo

want. You want the good Ay Altmann, Tong

things of life that success will children.  (Read  her
story on page 39.)

bring. Why delay them? In-
vest just a 2¢ stamp to mail
the coupon and get my big
new illustrated book. It

will show you how to
reach the goal of all your
ambitions. For success’

$1650

“No more washing and froning.

osed 4 sales this month—
profit $1,650," Mrs. T. V. Lide,
xn.s9 I)nounwll‘e. (Details on

sake, act on this op- $14,400 niih. $6000
portunity. Mail the g “Pulled me  :July 4th
coupon right now. $14.400 eam:  poed T
Get this book—free. lngs o'  4th Commis-
 Stewart, Balti-  Sioa_ $06,000.”

- W. E. Shoop,
:n nolreet'm::. Penn., former-
(Teils how on weaver. (Story
page 10 of my book.) on page 10.)

Address : W. M. Ostrander,

B e et 015
18 East 18 St New Tark.

$1,000 Reward

We do not claim that all who follow our instructions
make such amazing profits so quickly and so easily.
But we do say that the fact that so many have done so
is proof that the average person can make more money
in less time our way than in any other way we know
of. And we back up this statement with an offer of
one thousand dollars in gold, to anyone furnishing
proof of any other course of any kind that is helping
as many men and women e as much money in as
short a time as our Real Estate Course. .
AMERICAN BUSINESS BUILDERS, INC.

W. M. Ostrander, President, American Business Builders, Inc.
(Authorized Ca%i.t:l ,000.00), -
Dept. 1012, 18 East 18 Street, New York.

Mail me your free book telling how you made $100,000 in a

new kind of real estate business—how others are making big
money—and how I can do the same.

Flcare use coupon or mention PSYCHOLOGY MAGAZINE when you' 'write advertisers.



Ask the Subconscious!

“Is my face dirty or is it my imagi-
nation?” .

“Your face isn’t; I don’t know about
your imagination.”

: —Wisconsin Octopus.

* *  *x

Is Soméwhere Anywhere?

Cop: Haven'’t I seen you somewhere?
Student: No, I've never been any-

where.
—U. of Wash. Columns.

* %k %
\

These Capable Women

1
Himself: May I hold your hand?
Herself: It isn’t heavy; I can man-
age, thank you.
—Pennsylvania Punch Bowl. -

*. %k

On Your Toes, Pop!

Small Boy: Pop, what’s those things
on the cow’s head?
Pop: Those are the cow’s horns.
Cow: Moo-0-0.
S. B.: Pop, which horn did the cow
blow?
—M. I. T. Voo Doo.

L I I

A Try-Out Needed

Hey: Aren’t you wild about bath--

ing beauties?
Hay: I don’t know, I never bathed

one. .

—Aggievator.

*x k%

Stone Cross Easily Won, Says
Sam Bones .
Posthumous award of the “stone
cross” is about the only honor that
reckless auto drivers can look forward
to, according to Sam Bones, 81, retired

veteran Southern Pacific conductor, and
unretired advocate of safety.

Bones gives voice to this sentiment
in the following quatrain, of which he
is the author: ’

He raced with the train

Because he was brave.

Now he wears a cross;

But it’s on his grave.
—Catalina Islander

* %k %

The Pulitzer prize for tact ought to
be awarded to the landlady who, dur-
ing a rush period, put a deaf man in
the room with a man that snored.

—Kenneth Funk, Stanford ’29, in

Judge

* %k %

Cleopatra: Why, oh, why can’t I die?
Antony has left me; I have nothing
left. Why can’t I die?

The Asp: I'll bite.

And they both did. !

—Pennsylvania Punch Bowl

* kX

Full Dress, Men!

“Was the parfy formal?” “It sure
was. We actually wore stockings.”
—Marcus Messinger,

U. of S. California ’30, in Judge
* * %

“Heaven will protect the working
girl,” the old song says, but what we

" want to know is who is going to protect

the poor fish the working girl is
working.
: —Brown Jug

. & ¥ %

Just Another One

The absent-minded professor has
nothing on the absent-minded business
man who kissed his wife and then

’

PsycHOLOGY

started to dictate a letter.
—Boston Beanpot

*¥ ¥ %

Step Up, Subconscious!

Wife: Just listen to him talk in his
sleep. I’'m going right to sleep and
sass him back.

—Judge

* * %

No Truth in It

“Who says that all men are born
free?”’ wailed the young father as he
received. the doctor’s bill.

—Raoul Blumberg, Yale '29, in
Judge
* * *

They were discussing silk stockings.

“They were invented in Queen
Elizabeth’s time,” said the man who
knows everything.

“Yes,” commented another, “but
they weren’t discovered till the twen-
tieth century.”

' —Tid Bits

* kX%

When Television Comes

“Daughter, you’re wanted on the
telephone.”

“Qh, dear, and I haven't a thing to
wear.” .

—Arthur Silverblatt, Harvard 'S0,

in Judge
* *

Wife: Golf, golf, | jeve if
you spent a Sunday should
die, . )

_ Husband: It’s nc g like
that, my dear; you ¢ ne.
ytory
*

And then there ‘e Who

fell out of her hus ne aod

sued him for non-support.
—Roger D. Whedon, Harvard %%
in Judge
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0 Sing
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Home

: ~New Fasy Way by Famous Concert Singer

Frederic Freemantel, famous concert
- singer and teacher of many prominent
* professionals, has now made it easy for
. you to learn singing—whether you have
. ever sung before or not. Read how Mr.
Freemantel’s simple new Lessons —
accompanied by phonograph ‘records
- of his own wonderful voice, bring you
" the same instructions given in his
_studio in Steinway Hall, New York. No
matter where you live—no matter how
little you know about music—you can
now become a successful singer, in your
spare time, right at home.

T last a New York vocal

teacher of the first rank has

7 7" developed an entirely new way
to learn singing and voice production
at homel

- After thirty-five years of experi-
ence—during which he has launched
such professional singers as SUD-
- WORTH FRAZIER, principal tenor
of “The Student Prince,” ROBERT
G. BALL, the well-known concert
baritone of Chicago,and BEATRICE
KROUSE, soprana soloist of the
- Roxy Theatre in Washington, D. C.
—Mr. Freemantel has devised a new

- kind of vocal training. For the first
time, voice development under a
- great New York maestro has been
brought within the reach of anyone!
Right in your own home you can
have the identical instruction used by
Mr. Freemantel in developing scores
of fine voices for concert and opera.
The entire course of 24 lessons costs
you less than his private pupils
gladly pay for a few private les-
sons in his Steinway Hall Studio.
No need now for anyone to take

voice
lessons
not up
What Delighted to the
Students Say ‘‘New
*‘Since my study with Frederic Y ork
Freemantel I have advanced
steadily with my art. These stan d -
same vocal truths as taught me )
are in the lessons, and are the a,l‘d .
same helpful ideas that have becn
the foundation of my ful You can
Yoo N avbelle B. Marston, || n o
a. e B. Marston,
Y Philndelpsn.nl’a. w
“Your methods of teaching have Mr.
volice are effective and bring about F
results that %thfmﬁ to get.” re e, -
"Logamsport, I5a. || mantel’s
“Havi studi Voi -
ducdo: gﬁd Sli’nsﬁg ‘g:ce;evl::g-l own su
i'eara under Frederic Freemantel, per b
am t!nomugh.\x,lamiliar with his N
to find t‘l)lgt the pri x teaChmg’
e principles given . S
in his Lessons are the same truths with his
he taught me years ago and which
I have found so beneficial to my actual
Vollf‘eici:myb iness career and in .
pu .
ugh E. Wallace, '{ 01ce
Omaha, Nebraska. tllustra-
tions.

FREDERIC FREEMANTEL

Thirty—five Years’ Concert Experience
Is Behind Mr. Freemantel’s Teaching

Frederic Freemantel began his musical
career in London, England, as an Eng-
lish choir boy. When his voice matured
he studied under some of the greatest
masters of the art of singing in Europe,
notably Alberto Randegger and Belari in
London and Alfred Girandet in Paris. A
successful London™ debut in concert fol-
lowed, another in Paris, and still another
in New York—where he soon became a
favorite. Then came successful tours as
tenor soloist with the Minneapclis Sym-
phony Orchestra, appearances with Czer-
wonky the viclinist an
pianist Hageman, and
Oberhoffer, and finally
fame as the outstanding
world-authority on Bee-
thoven, the Secretary of
the Beethoven Centen-
nial Memorial Committt

Now for the First Tim:
The Logical Way to Le

Mr. Freemantel ha
ways wanted to help
longing to become suc
singers. It was wiwn wuc
thought of helping many unable to afford
study in New York that he devised this
combined and doubly effective method of
“Lessons” and phonographic records of his
own voice, giving examples of each step
thru the whole course. And now, Mr. Free-
mantel has been prevailed upon to estab-
lish the Freemantel School of Singing and
Voice Production. At last anyone ambi-
tious to sing or speak resonantly can de-
velop his or her voice successfully at home.

A FEW OF THE
Successful Professionals Trained by

Frederic F' reemantel

SUDWORTH FRAZIER

L)ad:‘ng Tenor in ‘‘The
Student Prince”

Mr. Frazier has been a
in man

among them Herberts®
The Golden Girl, Naughty
Marietta, The Chocolate

ldier, and recent Gil-
bert and Sullivan re-
vivals, He is now on
tour with The Student
Prince.

BEATRICE KROUSE

S%ﬁmno Soloist of the
OXY THEATRE,
Washington, D. C.

ng
Frederic Freemantel
was unable to sing suc-
cessfully, although my
heart was full of the
ng to sing, I
was heartsick about it
all until Frederic Free-
mantel L
opened up the way for
ane to"follow my heart's

ROBERT -G. BALL
Well-Known Concert
Baritone of Chicago

says, “Frederic Freecmantel’s
instructionhasproved extremely
valuable to me through years
of a very active singing career.
His prindples make it possible
for me to appear nightly in con-
certs, oratorios or radio sta-
tions."

Get this FREE BOOK

From the Freemantel School
of Steinway Hall, New York

A handsome booklet has been prepared, which
describes in detail the remarkable results attained
by students of the Freemantel School of Singing and
Voice Production over a period of several years, It
gives many letters of gratitude and appreciation from
former pupils, whose names are familiar to concert
and opera lovers everywhere. It will give you full
information about the Freemantel School and how

joy its benefits. If you aspire to success
—whether or not you have ever sung
before—you owe it to yourself to
secure your copy of this booklet
at once. It 1s FREE, and you
create no obligation whatever by
sending for it. Mail the coupon to-
day—now. Address Freemantel
School of Singing and Voice Produc-
tion, Studio 410-B, Steinway Hall,
109 West 57th St., New York City.

Freemantel School of Singing
and Voice Production, Studio
410-B, Steinway Hall, 109 West
57th St., New York City.

Please send me the booklet “A NEW WAY TO
LEARN SINGING AT HOME.”

does not obligate me in any way. This request
Name. . .ccsoaeecsccsossscasssecscscssscssssans
Address...... tesecesceccaanccncecnntnans cvceen
City. {ivenneueronass «ese.State........ :..P-12228

Please use coupon or mention PSYCHOLOGY MAGAZINE when you! write advertisers.
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Leadership —Independence —

Happiness — Health

OW would you like to pos-
H sess the Complete Key
‘ to Life’s Supreme Prizes?
Possess an actual key, no idle
theories, but sound, practical,
invincible laws of life whereby
thousands have climbed to su-
perb heights of joyous and ex-
uberant being? To have
unfolded to you the principles
whereby you may rise to com-
plete self-mastery — throw off
fear, self-consciousness, inferi-
ority, worry, disease, failure?
In a word, to “cash in’ on your
unrealized abilities ?

'You Who Earnestly Want—

Independence — Freedom from
fear, limitation and lack; a
rugged sense of self-reliance;
the power to direct big affairs;
the joy of being your own boss
—creating, directing and profit-
ing thru the exercise of your own
organizing and directive genius.

Happiness—The true joy of liv-
ing, thru harmony, love, chil-
dren, a home, plenty, service,
friendship, appreciation, ad-
vancement and achievement,
and all that goes to make a man
completely and constantly happy.

Leadership—The zest of guid-
ing the action of others, the
realization of mastery over self
and others; admiration by oth-
ers who look up to you and
await your advice or command;
the thrilling personality of the
winner that attracts others to
you unerringly as the sun draws
the water of summer rains.

Health—The joy of vibrant, per-
fect health, blood surging thru
the veins carrying tingling life,
zest, and power to every cell;
freedom from the tragedy of body
limitation, pain and lack of
strength to stand every test;
and power to lead on to victory

thru rugged, all-conquering
_ health.

Please use coupon or mention PSYCHOLOGY MAGAZIN\E when“you write advertisers,

Here Is What You’ve Been
Looking For

Fourteen simple, forceful les-
sons have been prepared by
Henry Knight Miller, teaching
you how to use the principles of
psychology to solve every life
problem.

Dr. Miller, by means of the
lecture platform, this written
course and PSYCHOLOGY
Magazine, has taught millions of
students in every
land how to ad-
vance themselves

?
to Complete Self- Money?

There's no need
to go through
life struggling and striving to

An Idea of Its Scope

These great master lessons tell you
how to Get and Stay Well — Prevent
Colds, Sore Throat, Influenza —
Breathe Scientifically — Cure Consti-
pation — Prevent and Cure Tuber-
culosis — Build a Perfect Body —
Eat for Health and Strength — Reduce
or Increase Weight — Keep Youthful
— Cure Insomnia — Develop Genius
— Improve Powers of Observation —
Mold an Indomitable Will — Think
Correctly — Get What You Want —
Change Your Life at Will —Degelop
Perfect Memory —
Improve Power of
Imagination—
Work the Law of
Attraction — Make

Mastery, Health,
Ilappiness and
Success. Thou-
sands have paid
high enrollment
fees for these
same lessons
which, now, pro-
duced in seven
sturdy little vol-
umes, are offered
to readers of
PSYCHOLOGY
as a FREE pre-
mium with a two-
year subscription
to PSYCHOL-
OGY Magazine at
$5.98 for 24 beau-
tifully illustrated
issues!

A SPLENDID
COMBINATION—

make ends meet, and frequently
“broke.” Poverty can soon be

turned into riches. You can
have all the money you want!

9 Men and women
Home’ by the thousands,
cramped in hall bed-rooms, and
in uncongenial surroundings,
can soon own a home of their
own and live a life of joyous
freedom.

? Why put up
Luxury. with the dis-
comforts of life when you can
easily enjoy comfort, luxury
and ease? The best things in
life are yours to command.
Why not get and enjoy them.

Success‘? Are you tied
* down to an un-

congenial job with no future
ahead of you? Quick and
rich advancement is yours to
command—a better job, bigger
pay, rapid progress, or a busi-
ness of your own.

9 The world is full
LOVC. of men and women
with aching hearts, denied the
companionship and affection
of the opposite sex. Your ideal
mate awaits you. You can easily
find him or her and revel in
the joys and thrills of loyal
affection and love.

Psychology Mag-
azine and Henry

Knight Mil-

ler’s 14-Lesson Course in Prac-

Your Dreams Come
True — Use the Sub-
conscious Mind —
Break Undesirable
Habits — Overcome
Depression — Use
Your Mystic Powers
— Cure Yourself and
Others — Use Sug-
gestion and Auto-
Suggestion — Use the
Psychological Mo-
ment—Profit
through Visualiza-
tion — Use the Si-
lence—Outgrox
Limitations — Rise
to Heights of Power
— Use the Principles
of Psycho-analysis—
Locate Complexes —
Restore Inner Har-
mony — Attain Suc-
cess — Be Always
Happy — Overcome
All Negative Emotion
— Banish Fear, Wor-
ry, Hate — Curr
Jealousy — Use the

God-Poise Within — Build a Tri-
umphant Life — Use the Principles
of Salesmanship.

Christmas Suggestion

'

tical Psychology!
[ pSYCHOLOGY PUBLISHING COMPANY, Inc. |
17 West 60th Street, New York, N. Y. 12-28 |

I 1 enclose $5.98 for two full years’ subscription l
1 to PSYCHOLOGY. Send me the FREE Pre- |
I mium—Henry Knight Miller's Fourteen Lesson 1
Course_in Practical Psychology. I understand
you will refund the $5.98 and cancel the sub-
1 scription if I am not pleased with the course. 1

| |
|
]
!
|
| Foreign orders: Two dollars additional to cover |
l_ postage. 3

This combination of the course and two
Yyears’ subscription would make a won-
derful holiday gift. Or, the combina-
tion could be broken up to send one
year’s subscription to one friend, and
the other year’s subscription with the
course to a second friend. A beautiful
gift card will be enclosed with every
course and first copy of gift subscrip- '

tions.

hology Publishi mpany
gsgv'cedoﬁggy Street ‘Shmg C»No' YCH:INI-‘;- ‘
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Afraid oMy Own Voice

- But I Learned to Dominate
Others Almost Overnight

UDDENLY the boss turned on me and

queried, “Well, Conroy, what’s your opin-
ion?” . They all listened politely for me to
speak and in the silence I heard my thin,
wavering voice stammering and sputterin;
a few vague phrases. Like a flash Stodda
interrupted me and launched on a brilliant
description of his plan. All sat spellbound
as he talked — my views

my bashfulness, my lack of poise and inability
to express myself.

In 20 Minutes a Day

And then suddenly I discovered a new easy
method which made me a powerful speaker
almost overnight. I learned how to bend
others to my will, how to dominate one man

or an audience of thou-

were forgotten—and yet I
had been studying the
| problem for months and
. I was prepared to suggest
a sound, practical plan

What 20 Minutes a Day
Will Show You

How to talk before your club or lodge

sands. Soon I had won sal-
ary increases, promotion,
popularity, power. Today
I have always a ready flow
of speech at my command.

aar——

which I knew would solve
all our difficulties. ¢

And that was the way
it always was — I was
. always being given op-
’ portunities to show my
" ability and always failing
miserably. I was bashful,
timid, and nervous — I
never knew how to ex-
press myself, how to put
my ideas across. In fact,
I was actually afraid of
my own voice! Constantly
I saw others with less abil-
ity, less experience than I

being promoted over my head—simply be-
cause they had the knack of forceful speech,
dyence and personalty—the very qual-

self-confi
ities I lacked.

In social life, too, I was a total loss—I
| was always the “left-over”—the one who sat
back and watched the others have a good
time. I seemed doomed to be an all around
fa:lure-un]ess I covld conquer my timidity,

How to propose and respond to toasts

How to address board me=tings

How to make a political speech

How to tell entertaining stories

How to make after-dinner speeches

How to converse interestingly

How to write letters

How to sell more goods

How to train your memor{

How to enlarge your vocabulary

How to develop self-confidence

How to acquire a winning personality

How to strengthen your will-power
and ambition

How to become a clear, accurate

How to dev_eldp your power of con-

centration
How to be the master of any situation

I am able to rise to any
occasion, to meet any emer-
gency with just the right words.
And I accomplished all this by
developing the npatural power
of ‘speech poss: by every-
one, but cultivated by so few—
by simply spending 20 minutes
a’day in the privacy of my own
home, on this most fascinating
subject.
L L L
There is no magic, no_trick
no mystery about becomi a
ul and convincing talker,
ou, t0o, can conquer timidity,
sta fright, self-consciousness
and bashfulness, winning ad-

t in salary, u-
social sung i

larity, ng. an

success. Today business demands for the big, im-
portant, high-salaried Y
others—men who can make others do as they wish.
t

jobs, men°who can dominate

It is the power of forceful, convincing s,

causes one man to jump from obscurity to the

retiring,

presidency of a great corporation; - another from a
small, unimportant territory to a _sales-manager’s
desk; another from the rank and file of political
workers to a post of national importance; a timi

self-conscious man to
a h.

most
lauded after-dinner

nigh't. nto 1: pop

mplished just such

have

P

|
1 your Course in Effective Speaking. :
1

mazing things through th’is simple, easy, yet effec-
tive training.

Send for This Amazing Book

This new method of training is fully described in a
very interesting and informative booklet which is now
being sent to everyone mailing the coupon. This
book is called How fo Work Wonders with Words. In
it you are shown how to conquer stage fright, self-
consciousness, timidty, bashfulness and fear—those
things that keep you silent while men of
ability get what they want by the sheer power of
convincini speech. %ot only ‘men who have made
millions, but thousands have sent for this book—and
are unstinting in their praise of it. You are told how-
to bring out and develop your priceless “hidden
knack”—the natural gift within you—which will win

‘for you advancement in position and salary, popu-

larity, social standing, power and real success. You

can obtain your copy absolutely free by sending the

coupon.

Now
Sent
FREE

NORTH AMERICAN INSTITUTE
3601 Michigan Ave., Dept. 5899, Chicago, Ill.
GEES ammm SEES Moun NS S GEERS SEES -—
NORTH AMERICAN INSTITUTE
3601 Michigan Ave., Dept. 5899,
cago, I is ..
Please send me FREE and without obligation
my copy of your inspiring booklet, How fo Work
Wonders with Words, and fall _information regarding

J

secescssscsacsccccssscccre

Gty..coovveen nuo...-..----.n.sa'ﬂo..oooa.u

Please use coupon or mention PSYCHOLOGY MAGAZINE when you, write advertisers,
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Zd Magazine Absorbed This Year

by “PSYCHOLOGY”’
Big Stride Toward Handsome Earnings

NE of the most sensational
magazine-suceesses in the his-
tory of publishing has made

another leap forward in the absorp-
tion of the subseription list of the
former “IIOW” Magazine—a splen-
did publication but one not having
sufficient reason to continue. A
magazine, you know, must have a
vital reason to be or it just ean’t go
on. Whenever you see a magazine
possessing ample of the reason-to-be
quality, you will probably also find
that it is a gold-mine for all finan-
cially interested in it.

The “kick’” of the new HOW eir-
culation, together with other large
groups of subscribers added recent-
ly, was felt immediately by ad-
vertisers using  PSYCHOLOGY’S
already productive columns and
they are cheerfully paying the in-
creased advertising rates. Indeed,
the October issue broke all previous
records in advertising revenue, the
November issue topped that fine
record, and December promises to
establish a new high mark for PSY-
CHOLOGY advertising income.

* * *

Just another chapter in the fasei-

nating story of a magazine, starting
in a minister’s modest studio in
Brooklyn with but 4,000
copies of the first issue and
pitifully few inches of ad-
vertising, on its own merit
penetrating through to the
heart of the publie, growing
in five short years into a na-
tionally known and loved
publication — yes, interna-
tienally known and loved—

I accept the invitation to buy
Commo:n Stock in PSYCHOLOGY at $10.00 a

share. Enclosed find my check for $

when its common stock should read-
ily sell for $25.00 a share, giving
promise to exceed that goal made by
its founder and to take its place as
one of America’s largest and most
profitable publication enterprises.

* * *

The public is quick to “catch on.”
So many investment inquiries are
being received daily at the publish-
ing offices of PSYCIHHOLOGY that
Dr. Henry Knight Miller, feeling
that he owes his enthusiastic new
readers and boosters an opportunity
to share with him the future profits
of the magazine, has made a special
request that we announce exclusive-
ly to readers of PSYC'HOLOGY one
final offering of common stock at the
old price of $10.00 a share, before
we launch our campaign for active
trading.

Our previous offerings of common
stock to readers of PSYCHOLOGY
were readily subscribed almost
instantly after announcement. For
hundreds of purchasers, we made
special deterred payment plans, and
at Dr. Miller’s suggestion we will
do the same in connection with the
present offering.

(] # ®

FINAL INVITATION
(Acceptance Blank)

E. A. Speier & Co..
Suite 1511-12
551 Fifth Avenue, New York, N. Y.

........ shares of

.............

A few year’s hence—if PSY-
CHOLOGY will have reached the
million-copies-an-issue mark and en-
joys proportionate advertising
wealth—don’t you be one of those
on the outside looking in, saying:
“Whew! Look at PSYCHOL-
OGY’S profits now! And to think
that I could have gotten in on the
ground floor such a short time ago.”
Be among the joyous co-partners of
Henry Knight Miller, the man who
had faith in a little magazine with a
big reason to exist—the reason beiny
{he pointing of the way to health,
happiness and success through right
thinking and an understanding of
the principles of psychology. We
feel certain that big profits will be
divided and want you to be right on
the spot, getting your share!

This positively is our last call to
readers of PSYCHOLOGY wunder
our stock sales agreement and is
made because of Dr. Miller’s desire
to give the new “HOW?” yeaders
and other large, recently-subsecribed
groups a chance to invest. It is

only a short time now before this
common stock will be placed on the

market and offered to the general in-
vesting public at advanced prices. If
you don’t act promptly, the oppor-
tunity to buy at $10.00 a share will
be gone forever. Buying islimited
to one hundred shares per persow
If you desire the deferred
payment plan, you remit 25¢ of
the full price; the balance to b«
distributed cqually over a periel '
of six months. :
The best way to prevent the
return of this invitation to yeu
marked, “over-subscribed,”
get it on its way, today.
The memorandum reproduced os l

is o

viling up a volume of paid the opposite page was addressd
pi g. p e P ¢ B T to us by Dr. Henry Knight ik
advertising that ranks it ler. This memorandum is the
among the top - notchers, Street. .oviveiieiiiin it . best possible proof that our pre

X . dictions are well-founded.
rapidly approaching the (o U State.......... E. A. SPEIER & COMPANY
20()'000 Circulﬂtion marl\, '-------------------------------------‘

irk 551 Fifth Ave., Suite 1511-12, New Yerk. N.T.
Please use coupon or mention PRYCHOLOGY MAGAZINE when you, write advertisers



DECEMBER, 1928 13

Memorandum from Henry Knight Miller

to E. A. Speier & Co.
Tells the Story in Founder’s Own Words

MEMORANDUM
October 1, 1928
To E. A, Speier & Co.,
551 Fifth Ave., New York

I take pleasure in submitting the following information regarding the Psychology Publishing Co., Inc.,
as requested by you for the information of any of your clients who may be interested in the purchasing of
*PSYCHOLOGY" Common Stock.

PSYCHOLOGY Magazine is now in its sixth year of publication, and in this short period it has shown
a circulation increase of over 4,000%. This tremendous increase in circulation is largely the result of an
almost unbelievable Good Will upon the part of its readers. They do not look upon PSYCHOLOGY as just another
magazine, but according to the testimony of thousands of letters received, they preserve it and treasure each
issue, re-reading, month by month, the issues of the past, and hardly are able to wait for the arrival of each
new issue.

The yearly paid subseriptions have increased from only 800 in 1923 to 75,000 at the present writing,
and the newsstand sales are mounting ever higher. With the campaign under way, it is confidently expected that
before very long PSYCHOLOGY will have 200,000 paid circulation. At this very writing, a circularization campaign
is being contracted for whereby millions of circulars will be mailed to solicit additional subscriptions.

It might interest you to know that I have been assured of uninterrupted control of the company's
business. In this position you may be assured that every single dollar handled by this company will be handled
for the best interests of each and every shareholder alike.

The company is now on a comfortable earning basis and does not need any further money, except perhaps
to finance, adequately, special promotion campaigns to increase circulation and hasten the advent of larger
earnings. Our earnings will be greatly increased through the recent absorption of the NEW AGE Magazine and the
still more recent absorption of HOW Magazine, together representing more than 47,000 new subscribers.

In my opinion we are on the threshold of a great era of prosperity. We have passed all experimental
tests and the hard knocks most publishers have to contend with. I was very sincere in my statement in the columns
of the magazine that it was my desire to have its subseribers become shareholders, as I feel that I owe the public
a debt of gratitude for the support they have given this publication which has made its success possible.

When you consider that with only 200,000 net paid circulation, our profits will be $200,000 net
per year, placing the value of every share of Common Stock at $20.00 to $25.00 per share, when our circulation
is redoubled and tripled, it would be a difficult but happy problem to foretell the future value of this stock.
A million circulation with a market value of well over $100.00 per share on Common Stock is not by gny means
impossible.

CIRCULATION PROMOTION.

The following plans are being successfully employed to increase circulation. With their further
employment a million circulation with staggering profits is not impossible.

1., Circularization of book and culture course lists representing several million names. Tests
indicate returns of from 1% to 2%, so that the circulation of four or five million names should yield from 60,000
to 80,000 additional subscribers.

2. Industrial Canvass: A number of trained workers are canvassing industrial and sales organizations
with splendid results.

3. Door-to-door Canvass: A score of subscription agencies are sending in yearly subscriptions from
their clients and we now have 500 agents representing us direct.

4. Life Culture Clubs are being planned with PSYCHOLOGY as the principal interest. We hope to have
thousands of these clubs throughout the country and each will represent from ten to one hundred subscriptions.

5. Newsstand display of PSYCHOLOGY is being stimulated by our distributors who employ a number of
spocial promotion men for this special purpose. This should greatly increase our newsstand sale.

With all these and other activities we feel that the future growth of PSYCHOLOGY is well assured.

Very truly yours, W

President,
PSYCHOLOGY PUBLISHING COMPANY, Ino.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers,
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The
CHRIST of
(o'hristmas

.

HE birth of Jesus means a new era of glad-

I ness inaugurated on earth. “My peace I

give unto you” is the essence of his Gospel.

Let it be asserted that the religion of Christ has
by no means broken down, for it has never been
fairly tried. The failures'that are laid at the door
of organized Christianity are not due to the re-
ligion of Christ but to the lack of it.

Christ gave no high-sounding name to his philosophy.
He needed no ritual or articles of faith., He required
no manual or book of rules.

There is a vast difference between Christianity and
Churchianity. Christ-Christianity has not been weighed
in the balance and found wanting. The trouble is that
it has never had a real chance to show what it can do.

There is a pure Christ-Christianity and a complex
system of man-Christianity, and nof until the twain
shall meet will there be “Peace on earth, good will to
men.”

The crowning purpose of Jesus was to deliver human

creatures from grief and doubt, from dain and sickness, .

from poverty and distress, and finally, from death itself,

To those afflicted with erroneous ways of thinking
and living, to the oppressed and burdened, Christ gave
an invitation to come to him to assimilate his thoughts,
and to live as he lived.

His life was not negative, passive, lukewarm, but
positive, active, constructive, progressive, boldly crea-
tive and passionate.

He abhorred evil in every protean form, and fought
it with all the force at his command. Indeed, his whole
philosophy breathes a burning spirit for justice and
equal human rights. Christ’s philosophy means, in
short, a permanent gain among free men and women
and children in the forces of health and happmess and
in the Life More Abundant.

One of the significant facts about the approaching
Christmas is that it comes in the late and midnight
hour of a waning year and sounds the call of a fresh
start in the life of the spirit and a new dawn of faith
and hope

There can be no better. time in which to make new

PsycHOLOGY

/Wesolutions for a nobler and

S more Serviceable life of the soul and
. the character than the first hour of
1// Christmas. Amid the sound of bells and

- ‘}/ carols, who can fail to rise to that sp: 1ce
and good will and the grace of immor ich

the Christ Child brought to the hearts of so.
come to face the next term of twelve mo L a

cleaner heart and a more generous mind?

Christmas Day arrives, when we must properly
search the deep places of our hearts and purge them of
harbored bitterness and secret sin.

It is a period for thanksgiving, for charity, for for-
giveness.

It is a day when broken friendships are, or ought to

be mended, when men and women open - rts
freely in grace and true charity to all the 1 ; is
a season to renew old and forgotten acquai nd

brotherhood and sisterhood. It is an opj to
practice that love and charity which cover and erase
the damage of a multitude of sins.

Christmas will lose its most important meaning if it
forgets those who have gone down into the depths; for
even these can rise from the lowest depths of life with
a fresh supply of love and faith.

Christmas Day should inspire in all our fe
Christian, Jew, Greek or pagan, mutual tole m-
tual sympathy, mutual love, not only on 1as
Day, but on each day of the year. C. at

any time hint that his teaching be follo the
anniversary of his birth. It is not at- aly
that we should think of following his

‘We may keep our minds and hea the
year round to the spirit that warms nas
time. It is easily within our power. we
are not only celebrating the annivers ical
‘birth of Jesus but that we are comm th
of his augmenting Spirit within, us the
year. ‘

The Christ civilization moves slowl] sis-
tibly on its way. The rule of Fore e

placed thruout the nations by the rule of Love.

!
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Faith/

A simple act of faith on your part
will quickly bring you the most
wonderful results. Try it and see!

AM going to ask you to do a very simple
I thing—to take me on faith. If you are the

sort of individual who demands visual,
physical, tangible proof of everything in this
world, I suggest that you read no further be-
cause you’ll be wasting your time.

But if you’re a good enough sport to “try any-
thing once”’—if you know the meaning of “the
still, small voice” that speaks to you—if you’ve
ever experienced the wonderful things it says,
the delightful feelings and inspirations it brings
to you—then read on. For I can put you in the
way of accomplishing the most wonderful
things.

THE beauty of it all is that I don’t have to do

a single thing for you. You don’t do a
single thing yourself. You simply let the most
wonderful force in the Universe automatically
do these astonishing things for you without ¢ffort
on your part.

You, of course, have your own views on life
and what it’s all about. You see a lot of un-
happiness in this world. You see charming
people all around you who are cramped, sup-
pressed, thwarted in everything they do. You
see other people burdened down by troubles—
often not of their own making.

YOU, no doubt, have your own share of these

unpleasant experiences. Every one has.
But some have more than others. And you
wonder and wonder what is the cause of it all
and if there is any way out.

That’s what I’m going to tell you—the reason
for it all. And I’m going to tell you not merely
~ how to avoid the troubles, worries and mis-
- fortunes of life, but I'm going to do more.

For I’m going to tell you how to live the life
triumphant—how to achieve the ideal, "glori-
ously happy life you desire—how to experience
rapturous joys, delightful sensations, illuminat-
ing and alluring experiences which you never
dreamed could ever come to any human being.
I’m going to show you, in all truth, how to make
your life a glorious “Paradise on Earth.”

BUT you’ve got to take me on faith—for the

time being. But not for long. The only
act of faith I ask of you is to believe what I
say now sufficiently to send for my two FREE
manuscripts, “The Secret of Life,”” and “The
Great Discovery.”

Get these manuscripts. Read them. They’ll
show you how to put your faith to work in the
most wonderful and practical ways. Surprising
results will come so quickly that overwhelming
proof of what I say will soon be yours. You
will quickly see and know and actually ex-
perience the marvelous results your faith has
brought.

As the supply of manuscripts for
free distribution at this time is
strictly limited, it is suggested that
you send for your copies at once.

The Self-Improvement League of America,

Suite 178A, 75 Westland Avenue, Boston, Mass.

[ T " The Self-Improvement League of America,
Suite 178A, 75 Westland Avenue, Boston, Mass.

|

I I'll be glad to receive, FREE, your two manuscripts, “The
I Great Discovery,’’ and “The Secret of Life.”
|
]

-
|
|

Name. ... . |
I

J

Please use coupon or mention PSYCHOLOGY MAGAZINE when you (Write @dvertisers.
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A Chat With the Editor

Henry Knight Miller

The BestT Christmas Gift

NCE more the holiday season is upon us.
O Everywhere is the quickened pulse.

Hearts beat more kindly. Faults are
forgotten. Hates are laid aside. Thrift gives
way to a tumultuous generosity. Self is for-
gotten for a brief few days. ‘“What shall I
give?” rises triumphant over ‘“What shall I
get?”

The streets and stores are thronged with a
jostling, erowding, clamorous, excited, good-
natured mass of humanity. Bundles everywhere.
Miracle of Christmas! In a world which tends
to be all too selfish, everyone seems preoccupied
and obsessed with the purchasing of gifts.
Hearts must be made glad for Christmas. The
world must stop for that. The most momentous
question of life for the time being becomes “What
shall be the nature of my gifts at Christmas-
tide ?”’

There can be no question that many of the
presents exchanged are of scant value. Even the
sentiment behind the gift often fails to justify
its uselessness. Sheer beauty and artistry have
their rightful place always and everywhere, but
the question of utility should also enter in. The
best gift is ever the most useful and abidingly
helpful.

And no gift this Christmas, tho it cost many
thousands of dollars, could compare with the
gift of transformed individuality. Give your
family, relatives, friends a new YOU. If they
have had to get along with an ill-tempered,
morose, jealous, self-centered, inefficient YOU,
more than gold, silver or precious stones would
they appreciate the gift of a new YOU.

HINK it over. What kind of a person are
you really? Not that mythical person,
created of your own imagination, representing
the person you like to make believe yourself to

be, but the YOU of downright, stern reality.
Suppose you honestly grade yourself accord-
ing to the following traits and see what you
honestly find :
High |Medium| Low
DisposiTioN
UNSELFISH
CONSIDERATE
ForGiviNG
CHEERFUL
SYMPATHETIC
FRIENDLY
OPTIMISTIC
HarpPy
EFFICIENT
JEALOUSY
TEMPER
INDUSTRY
PERSEVERANCE
ENTHUSIASM
CONCENTRATION
MEMORY
IMAGINATION
ACHIEVEMENT

These are only nineteen out of many scores of
traits which might be mentioned. Suppose you
were to grade yourself with brutal honesty as
follows:

High |Medium| Low

DisposiTiON X
UNSELFISH X
CONSIDERATION X
ForGIviNg X
CHEERFUL X
SYMPATHETIC x
FrIENDSHIP X
OPTIMISTIC X

Harpy X
EFrIicIENT X
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grading dur-
ing the next

High |[Medium| Low inconsiderate, unsympathetic, jealous, have
g{ JEALOUSY B X medium bad temper, and are only medium on a  \ (2",
3 ! TEMPER X -number of other points where you should be .%?‘
'-‘E\ INDUSTRY x high. Overcome these shortcomings and your <
S PERSEVERANCE X popularity will increase like the barometer on a "N,
- ENTHUSIASM : X summer day. Put these lows in high and your :
',’t‘ ) CONCENTRATION b family and friends will rejoice as at no other a f.‘
Qa MEMORY x Christmas present on earth. E' ";3
IMAGINATION X Your happiness is only medium because your | Vo
ACHIEVEMENTS X achievements are low, friendships lacking, and é@,,/
Now if you : your disposi- | 'V :
could show tion nothing &’}.
your fainily, ‘to brag t;-«;‘)
friends and about. Z
the world a Your ac-
different complish-

ments are
low because

X

l7$

twelve of all the

months, above named

where at deficiencies, ’é o
least half of all of which % '(,)
the points have helped gg,'
might be defeat you, p‘%.'fi
marked plus your Et'i:.!
good, and lack of en- 3

the rest fair,

with none’

bad, can you
conceive of
any present
they would
more gladly
receive ?
Take your
case as above
marked. You
register high
on efficiency,
industry and
perseverance,
yet you are
very low on
achievements,
which means
you have
little money.
You are low

thusiasm, im-
agination
and only fair
memory.
Bring these
low points up
to high, in
addition to
improving all
points on dis-
position, and
success will
begin to
smile upon
you. Note
that you now
fail despite
efficiency, in-
dustry and
perseverance.
" Yet these
three will be

on friendship and only medium on happiness. the foundation of your success when the other
You will find the causes in the rest of the table. points are added.
You are low in friendship because you are selfish, ‘We have set forth of what the best Christmas

17
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present consists. Let us proceed to show that it
is possible to give this perfect gift of the trans-
formed self, and then offer a few snggestions as
to how to proceed.

The gift can be given. Man can change him-
self at will. This is the greatest discovery of the
new Psychology. We live in a world under the
immutable law of cause and effect. If you do
not like the effect, change the causes which have
produced the negative effects and a new set of
effects will result.

A Girr WitHOUT A BANK ACCOUNT

E are the products of our prevailing

habits of thought and our mental and
emotional reactions to the stimuli of life. These
habits and reactions can be changed. New re-
actions can be built into new prevailing habits at
will. IIabits are built thru repetition. Domi-
nant, constructive habits replace older tenden-
cies to react negatively.

For example, take the man who has formed
the habit of reacting to every irritation neg-
atively by flying into a rage of bad temper. It
is no more sane or sound to say that this man
cannot help his evil temper, that it is the result
of heredity or environment, than to say a man
cannot help being ignorant, not knowing how to
read or write. Let him firmly resolve to meet
the first irritating circumstance with a smile,
think of something serene and beautiful, refus-
ing to “get mad.” The first time it may be
difficult. But each succeeding time it will be
more easy until at length, thru constant repeti-
tion, he will have built up a new habit groove in
the nervous system, and it will be easier to react
good-naturedly than to fly into a tantrum. And
so every other deficiency may be overcome by
the slow but certain process of building up new
and more valid retlexes, habits that are whole-
some and constructive, in place of those which
are negative and destructive,

Ask any family who have been living for
twenty years with a chronie ill-tempered grouch
if any Christmas present could compare with
that of a transformed husband and father, wife
or mother. This is a present you can give even
if your bank account is nil. Will you give it? .

Or take the habit of optimism. What ean be
more distressing than to live with one who al-

ways sees the dark side? The pessimist dwells
in constant gloom, unbroken by any ray of hope
or good cheer. He has a depressing influence on
all with whom his unwholesome spirit comes in
contact. The flowers of life turn to dust and
ashes at his touch. The gladsome music of life
to him becomes a minor wail. The air is pesti-
lential with constant grave foreboding of impend-
ing doom. Men seek to escape from him as from
a plague, and yet his pessimism is but a habit
which can be broken at will. Let him summon
all of his strength of imagination and will. Let
him studiously look for the bright side. It is a
trite saying that to every cloud there is a silver
lining. It is a fact of life that this is so. In
life’s darkest experience there is a rainbow. The
most tragic experience can be turned to our
good. Form the habit of looking for the hopeful
aspect, the bright side, the essential good in all,
the ultimate victory. After you have done this
two consecutive times you will have started the
re-education of your subconscious mind. Stick
to it regardless of all setbacks, barriers, defeats
and disappointments. Take every obstacle as a
challenge to your indomitable spirit to win.
Above the smoke of every battle see the banner
of vietory. Smile thru the gathering gloom.
See the dawn which must follow the night. Re-
act optimistically and hopefully a dozen times,
then twenty, and fifty, and behold a new habit
will have taken its place to determine in this
respect your character, disposition and prevail-
ing mood.

YourseLF As You MicHT BE!

OOKING for the good in all, others will see
the good in you. Beholding the cheerful
side, others will seek you out as travelers in the
sun-parched deserts seek a friendly oasis.
friends will be legion. Your spirit will be an
encouragement. Your days will be tinged with
lustre and your nights will break forth into song.
It is up to you. Give to the world this great
gift—YOURSELF AS YOU MIGHT BE!

Your

There are loyal hearts,

There are spirits brave,

There are souls that are good and true,
So give to the world the best you have
And the best will come back to you.

030
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HAPPINESS

Lllustrated by
Nadine Henry

m )

T P A . Her eyes are radiant, her hair
] ) LT T more lustrous, her skin clearer
i " P —Happiness has done all this.
Q . [
]
- )

N ANCIENT proverb asks, “Where is happiness but he must earn it.” We do not live very long before -
always to be found?”” And the cynical answer we realize that the pursuit of happiness as a goal is
~ is, “In the dictionary.” Our Declaration of rarely crowned with success; too much like our childish
I’?dependence asserts, “That men are created free and endeavors to catch a bird by putting salt on its tail.
€qual, with certain inalienable rights, to life, liberty Yet both Psychology and Medicine well know that -
al.l.d the pursuit of happiness.” Too-often we misquote happiness is a tonic absolutely required for our physi- -
tl}‘S, taking it as a right to happiness; but our canny cal well-being, for a person living in prolonged unhap-
fQ?"?fathel‘s only asserted our right to pursue it. But piness is a prey to any stray disease-germ. Sagacious
& profound old Hindoo proverb is wiser: “Allah has Solomon three thousand years ago had observed that,‘ '
pl."c‘?d in evéry man’s heart a yearning for happiness,. “A merry heart doeth good like a medicine.” But is



20

happiness a wholly objective thing, coming only in a
Christmas stocking so to speak? In that case, if we
cannot find it when we hunt solely for it, yet if we ab-
solutely require it, is it like an irresistible force meet-
ing an immovable rock? Or can we learn to be happy
tho miserable? Perhaps!

Why does a “merry heart” do good like a medicine !
What happens physically—to begin with the body-
requirements? We remark of a newly-engaged girl,
‘“How pretty Marian has grown! I never thought her
good-looking before, but she is positively lovely!”
Certainly ; her eyes are radiant, her hair more lustrous,
her skin clearer, and her step elastic. Iappiness has
done this by well-known chemical reactions. A tonic
worth while.

What has happened? Simply that al/l right emo-
tions, such as joy, loyalty, generosity. love. hope. faith,
and so on, expand the lungs and raise the entire body.
Specifically, happiness accelerates the heart-beat,
strengthens the circulation
of the blood so that it sweeps
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shod with Mercury’s wings on your heels! What has
happened? Just that this sudden happiness has im-
mediately restored yvour lost elasticity, of which un-
happiness or despondency inevitably robs you. What
more could any good tonic do? Your emotions are
vour dynamie forces. He is a rich man physically who
can afford to remain unhappy.

We see then why we need happiness for our physical
well-being. What then? Are we wholly dependent on
these objective features which after all may not arrive?
Are we doomed to helpless misery, to be tossed like
chips on a stream? Or may we earn happiness if we
may not pursue it?

Some objective factors are unquestionably mneces-
sary. Iomeless, freezing, starving, penniless, you
could scarcely revel in life! You must possess a fur
coat in order to rejoice in its warmth. You must be
in an automobile if you would enjoy a drive. Yet it
is the merest platitude to say that wealth and luxury
in themselves can not give
vou happiness, for you might

R R B A N R Ee T R B O LR LR LI

away more swiftly all waste-
and-fatigue products; a reg-
ular housecleaning in our
system takes place. No won-
der your skin is clearer and
your eyes brighter! Happi-
ness is good beauty-treat-
ment. Digestion plays up,
for all digestive secretions
are improved by that extra
little fillip of something that
tonic emotions give. Really,
if you are happy enough you
can almost digest nails! All
dyspepties know that often
under excitement and a speci-
ally “good time” they will
cat and digest certain foods
which ordinarily would cause
keen discomfort. Every or-
gan feels the effect, espeeci-
ally those marvelous little
glands, the adrenals, the
liaison-officers between body
and mind, and the happy ex-
citement increases the ener-
gizing secretion known as
adrenalin.  No wonder we
may thus defy germs!

B R R RTINS THTHH

And your muscles? What increased elasticity! You~

recall the Peter Pan fairies when they were happy,
said, “I feel dancy!”’ Certainly! “A merry heart
goes all the way—but a sad one tires in a mile.” For
instance, you leave the house with lagging step. feeling
dull and blue; the postman meets you on the steps with
a letter containing an unexpected check, or news that
your manuseript is accepted, or that you have been
given that coveted position. Gone is your heaviness
and fatigue; you fly down the street as if you were

ghe Optimist

By Grenville Kleiser

I SING a song to the Optimist,
To the man that is brave and strong,
Who keeps his head when things go right,
And smiles when things go wrong.

1 am proud of the genial Optimist,
His radiant voice and speech;

He helps to smooth the rugged path
Of all within his reach.

I like the way of the Optimist,

Who looks for the bright and best;
He scatters sunshine as he goes

And leaves his fellows blest.

1 am glad to meet the Optimist
With his message of good cheer;

He carries hope and confidence
To those assailed by fear.

So here's a song to the Optimist,
Who laughs and works and sings,

And daily shows this weary world
The way to better things.

be wrapped in priceless furs
with a heart racked with
anguish, if your best loved
one lay dying. Yet, if you
continue to regard external
possessions or wealth or cer-
tain conditions necessary for
vou, then like the Pears’
soapy little boy, you won’t be
happy till you get them—
and more probably not even
then!

Few of us are as happy as
we could be, or as we should
be. Perhaps one reason is
that we confuse pleasure (de-
pendent on externals, in
truth) with happiness. Or
on the other extreme. we con-
fuse ecstacy or rapture with
happiness; but these latter
are extreme states of emotion,
in whose rarified atmosphere
we could not possibly remain
for any length. Under the
physical laws which govern
our lives, our nerves would
ccase to respond, on very
much the same prineciple which causes us to become un-
conscious in the last extremity of long-continued pain.
Were the world all red, there would be no color. We
need the variation of vibration. No, happiness is truly
none of these. Happiness is calmer than rapture, more
independent of the rattles and straws of pleasure.

This profound need of the human heart cannot
surely be left therefore to mere chance possessions that
come to comparatively few. A paradox: an absolutely
essential quality, this of happiness, which to seek as a8
goal, is to lose! (Continued on page 36
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Enthusiasm for your JOB

Ys the Faculty

' Says
that Leads to SUCCESS ,

Charles R.
W algreen

In an Interview with

Frank E. Brimmer

line about as well as another.”
It was not uttered as an empty piece of phrase-
ology, the rather low voice belied that; neither was it a
challenge, nor yet a trite “get-ahead” formula. Rather it .
was one man’s convietion about life. A
“While I was operating that single little store

over here at the corner of Cottage Grove and No ‘ B
Bowen Avenue,” quietly proceecded Charles R. Charles R. Walgreen, -
L A :

« 3 MAN with average capabilities can succeed in one

o President
Walgreen, smiling pleasantly across an unpre- Walg::f;, %’om‘;,’;ny. 4

tentious desk that spoke volumes for personal
disregard of luxury but which, like the sur-
rounding office, fairly radiated prosperity on a
large scale, ‘“there was no reason to believe at
the start that I should ever be doing anything
much bigger. Anyone would have been justified
in guessing that 1928 would find me still a
" small merchant making a small living out
of & single pharmacy.”

As I looked into those direct, friendly
eves that had watched a small neighbor-
hood drug store down the street a little
more than a block from where we sat in the
commfortable Chicago offices, grow and ex-
pand until the business today extends to
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thirty-two cities in eleven states and numbers more
than 200 outlets, it was hard to think of the speaker as
a lackadaisical pharmacist who was getting nowhere in
particular at the age of thirty-seven.

“Of course I wasn’t satisfied with it,” continued Mr.
Walgreen reflectively, with a gentle wave of his right
hand in the direction of that original Walgreen store,
“but I was only vaguely looking for some opening, and
thought it would be outside the drug business. It
seemed to me then that there were too many drug stores
in Chicago, and it never occurred that there was any
special opportunity close at hand.”

‘When Mr. Walgreen tells of his chance start in the
small drug store he is careful to make one understand
that had he started in a bank instead, he probably
would have liked it just as well. Undoubtedly he
would have become one of the country’s leading
bankers just as he has become the outstanding figure in
chain store development in his field. It is a driving
principle of his life that a man can make good in one
line of work about as well as another.

“When I was wishing for ‘something better’ back in
those old days,” continued Mr. Walgreen, “a good
friend of mine was a La Salle Street grain broker. I
used to get away from my store now and then and
hang around the broker’s office,
and while I never traded on the

PsycHOLOGY

at hand. The man who is satisfied to do the next piece
of work no better than the one before does not have
what I call enthusiasm.”

In 1916 the volume of Mr. Walgreen’s business was
less than $270,000. The turnover for 1928 will approxi-
mate $30,000,000. He states emphatically that making
money is not what has prompted him to open store
after store—from the Mississippi to the Atlantie. It
will be easier to understand the sweep of Mr. Wal-
green’s activities if fuller details are sketched of his
situation when the great change began and some of his
forward steps outlined.

He was at that time, as has been said, the owner of
a small store. This had been sold him on easy terms
by the retiring owner for whom he worked after leav-
ing Dixon to find a bigger opportunity in Chicago. It
took him four years to pay off the debt on this first
store—four years of hard work. To go behind the
seenes further, soon after finding his very first job in
the big city, in a small pharmacy in Wells Street, he
decided to better his chances by taking a course that
would lead to the rank of “Registered Pharmacist.”
In order to accomplish this he had to find work in a
smaller store where he had more time to study on the
side. After winning his R. Ph., he worked in first one
store and then another, drifting,
getting nowhere, putting up

grain market, T used to spend so

routine preseriptions.

much time there in my friend’s
office that I came to know a
great many of his customers.
“After this had gone on for
some time and I had watched
them go up and down-—and
crash in a few cases, I discovered
that the men who really made
money consistently were the
professional traders who made a

Charles R. Walgreen was thirty-
scven years old when he suddenly
made up his mind to be a big
business man.

He had two stores, with a business
of $270,000; now he has 200 stores
—with a business of between
twenty and thirty million dollars.
The basis of his philosophy is that
a good man can make good any-

Then along came the Spanish-
American War and he enlisted,
only to get down sick with
malaria and yellow fever; and
when he came back to Chicago,
altho his old job was waiting,
he could not hold it because of
ill health. So he took another
position where the work was
lighter and, in time and in part,

scientific study of it. One day, where.

after I had talked with a dab-

his health came back. This ill

bler who had just lost quite a
little, an entirely new thought flashed thru my mind.

“It had suddenly come to me that what I needed was
not a chance to get ahead in some outside field, but
rather fo put more into what I was doing. I needed to
turn the tables of my life and really get down on ‘all
fours’ in the line that I knew most about. When a man
is already in business, he ought to be able to go ahead
faster in that field than any other; the largest oppor-
tunity for any average man is right where he is already
established.

“This does not apply to the misfits, the square peg of
an accountant trying unsuccessfully to fit into the
round hole of advertising. But the average man who,
like myself, has no special gifts, will do better to stick
to the line that he is in. In other words, he must be-
come enthusiastic for the work at hand.

“By enthusiasm I do not mean an artificial gusto or
a ‘cranked’ interest, or a bold front. I refer to a sin-
cere and heart-felt interest in handling better the job

health was, for a time, a real
handicap and Mr. Walgreen has
had to wateh himself carefully all thru the succeeding
years.

It was seventeen years ago that the decision was
made to face about and take a new hold upon the one-
store business he then owned. When Mr. Walgreen
went back to the store that afternoon, he saw the place
with new eyes. It didn’t look nearly as attractive. IHis
enthusiasm was like a magnifying glass that brought
to view a great many details heretofore unnoticed.

So he and his head clerk started to do a thoro job of
renovating, to clean up the stock, to arrange the bottles
and bars of soap and cans in even lines on the shelves.
All the glass was washed and the floors serubbed until
the store shone like the proverbial Dutch kitchen.

Out of this new spirit of enthusiasm, which was im-
mediately contracted by his employees, rose a natural
desire to give a better service. They began to develop
business, gain good will, and add customers as if it
were the greatest game in the world. Prompt service
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in filling orders
was made a

" “stock in- trade

when other
stores were not
thinking about
any connection
between speed
of workand
volume of busi-
ness. It was
then somewhat
of a novelty to
get the same
service that we
now .take for
granted.
“When some-
one called up
who lived near,”

- laughingly recounted Mr. Walgreen reminiscently,

“and it happened that I answered the phone, I would
hold up my hand to attract my chief clerk’s attention
and repeat the order loudly. While the clerk would be
hustling like mad to fill the order, our porter would
be getting into his coat and presently the order would
be on its way up the street.

‘“During this time, which usually was a surprisingly
short interval, I would be passing the time of day with
the customer, talking about the weather, there was al-

¢ ways something; until I would suddenly hear her ex-

claim, ‘Oh, wait a minute, there’s the door-bell.” Then
I’d chuckle and hold the line.

“In a minufe she would come back. ‘Why, Mr. Wal-
.green, that was the order I just gave you. I ean’t for

. the life of me see how you manage to do it, but I think

it’s wonderful service and I’m sure going to tell all my

. friends.’

“As a result of ‘mouth to mouth’ advertising, people
began coming from greater distances to do business
with us and befere long my eompetxtors came in to ask
how we were doing it. They

The Walgreen Store at 199 Franklin Street, Chicago.
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He wanted to
retire, and of-
fered the busi-
ness on easy
terms because of
his confidence in
our ability to
make a success.

“Up to this
time I do not
think I had ever
considered run-
ning more than
one store, much
less a chain of
them.”

So Mr. Wal-
green bought
the store. He
borrowed
money to make the down payment and agreed to pay
$3,500 each year, to make up a total of $15,000. This
was in 1909. By the end of 1913 he had five stores, by
the end .of 1916 nine, in 1918 fourteen, in 1920 twenty-
three, in 1922 twenty-nine, in 1924 forty-nine, in 1925
sixty-nine, in 1926 ninety-six, in 1927 one hundred and
seventy-two, over two hundred at present, and by the

end of the present year there is no knowing how many -.

more there will be.

One of the interesting applications of the ‘Walgreen
philosophy shines forth in his expansion. A great
many marvel at the way he keeps adding store after

* store.

“Our rapid acceleration,” said Mr. Walgreen, “is the
very natural outgrowth of training personnel. And
we have no printed literature upon this point, all our
training is by contact in the business. When promis-
ing young men prove they are ready for bigger oppor-
tunity I have to establish a new outlet to take care of
their accumulated worth to the company.

“Back of this, of course, is scientific management and
sound finaneing, also there is
a third very essential element

were interested in finding how
I was building a business like
that. You can believe that this
gave confidence in the new
idea that I had conceived that
afternoon in the broker’s office.
“In catering to the public in
the retail field, the individual
Dersonality of each eustomer
must be taken into considera-
tion as much as possible. It is
hardiy enough to act it, you
must really feel an interest in
the customer. When this is
accomplished, volume will au-
tOmatlcally take care of itself.
“One day a successful drug-
8ist came to offer me his store.

world,

WALGREEN WISDOM

Genuine enthusiasm for the day’s
work not only works wonders but
puts a different face upon the

When promising young men prove
that they are ready for bigger op-
portunities I have to establish a
new outlet to take care of their ac-
cumulated worth to the company.
The man who has what I call “busi-
ness enthusiasm’ will not mortgage
himself with worry.

I want to be h-appy with what I am
_ doing, but never satisfied.

which is quality goods. But,
so far as I am concerned, I can
not tell when new stores may
be added. In fact, I have never
known in advance. It all de-
pends upon the development of
our young men and when they
make themselves more valu-
able to the company than their
present position merits, we will
simply be compelled to estab-
lish new stores for them. The
outstanding quality, among
several, that marks a Walgreen
employee is his enthusiasm for
the work at hand. He does
not (Continued on page 56)
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Cfight —

H. Winfield Scott

The Kid wasn’t hardened to such a profane life and
Place. He did not habitually belong to the drifting
fleet of homeless men, even tho there were traces of
Cl}eap viee upon his brooding young face. He had thé
Picture of a man fixed in his mind, and as he gazed
toward the door, Baldy took shape in his mind’s eye.

€ saw, as if it were on that day last summer, the oval
head ang scarred brow of the man who had nicknamed

25

By Bert
Morehouse

him the “Kid.” For he wasn’t likely to forget a crook
who had frisked him of two hundred dollars, hard-
earned spoils of a long, hot summer. He had trusted
Baldy, even liked him in a contemptuous sort of way.
Being unsophisticated and filled with the spirit of ad-
venture, he had readily accepted Baldy’s advice to
ride the rods. So they had bummed their way
back East together from the (Continued on page 60)
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By
HerBerT BRE

Director of ‘“Peter Pan,” “Beaun Gest ” “Sorr c

Herbert Brenon.

".['\HE faet that Mrs. Brenon
and I have been able to get
along with each other for
twenty-five years and look forward
to another stretch together has
made many people ask me “How ¢”
For, they say, have not movie mar-
riages been notoriously inharmoni-
ous, not to say downright unhappy,
and a great asset to dlvorce
lawyers?
‘When the magnate of the big
corporation is asked to what he attributes his success he
ejaculates the one, imposing word: “Work.” In my
own humble way I might answer: “Mrs. Brenon.”
But, of course, you will not understand at once just
what that means, any more than you will understand
the meaning of the magnate’s dictum. So let me -l-
lustrate with an incident.
It happened many years ago. Our skies at that time
- were blue only by fits and starts. The darker clouds
" sailed serenely over them and the family exchequer was
- continuously in their shadow.
Money—how we sighed for it! Recognition—how I
" longed for it! And both kept skipping gaily along’ Just
several miles ahead of us. Then suddenly there came
down a contract for twelve plctures at a remunel atlon

Lon Chaney, Mr. Brenon, Irving

Twelve pictures in a sweet, u

y was
certainly marvelous; fifty-two t ast as
marvelous. Still, contracts ha o be
come simple seraps of paper lollars
marked upon them to evaporate . But
the ten thousand dollars cash - e. No
possible slip-up could occur 2t the
check. That was the agre 1 hap-
pen later, but unless the id out
of my hands, that money !

~ We passed thru the w é sus
’pense until finally the gr Fthom
any hitch whatever, the ,d the
- ten thousand dollars place

How hfe was worth' Iiv - __,“_r____ed the

news to my wife and there was equal joy at the ‘other
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A True leance .
of Q%{o'vzeland
J etting Forth the

?syc/zology of a
“Happy Marriage”

end of the wire. I set out to bask in the
sunshine.

Then my new boss, the producer, sug- |
gested that I accompany him to Atlantic
City for the day. A movie eonventlon was
being held there and
he thought the trip

would be a pleasant - %
little -~ holiday. I
agreed- at ‘once. One

has to be nice to a boss, P s
and besides, 1t was a !
ﬁttmg day to - celebrate. I
notified iny wife and Jumped
on the train.

-We returned to New York
in the evening and my boss made another
suggestion, this time that I go with h1m to
a friendly little poker game that was being
held in' the roonis of a mutual fnend at the
Astor Hotel.

surely a proper time to be a good fellow.
We found ourselves soon in congenial
compa.ny and it was fun. But in short
time I saw myself losing and the stakes
climbing. Finally, the stakes reached a
thousand dollars and before my head
managed to clear I hadelost five thou-
sand dollars of my bonus.

' Several of the players sympathetic-

! ally advised mé to stop. But that

i Just had the contrary effect. Instead

Y of cooling off I felt humiliated and
Lbecame more hot, more excited.

sPity me? I would show them I

‘eould win as well as lose. There

/came upon me the sudden convie-

stion that if I went in
 Another thousand I
ishould recoup.

s Down went that
sthousand, and I was
$¥6,000 the loser.

U

!

~—

Mr. Brenon on the job.

- Llmew little of poker, but I went It was . -

“The secret of my success—Mrs.
Brenon.”

It was only then that I recovered.
I rose and left the room.

‘We were then living on Fifty-
fourth street, in New York. From
the Astor to my home was a walk of
ten minutes. But I remember that
walk to have been the longest in my
life. It was my Via Crucis. 3My
wife was waiting for me to bring
that ten thousand dollars. I knew
what it meant to us, and yet I had
gambled away more than half of it.
‘What could I say to her?

I cursed myself. For the first
time in my life I bit on my finger-
nails. I was in a fever of distraction.

It was not that I expected
a bitter quarrel. I could not
face her.

The terrible walk was at
length ended. I wandered
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into my wife’s presence and somehow I told her what
had happened. o

There were no recriminations. No arguments. No

bitterness. No quarrel. It was done.

" “And what should I say to you?” she said. There
really was nothing to say. She saw the condition I was
in and she understood that nothing she could say could
equal what I had already said to myself.

So this incident, which for many other husbands
always would have remained as the cruelest moment in
their lives, I remember only as the moment of greatest
tolerance and understanding.

And I remember it too as being typical in our life
together. There has always been tolerance; and with
that, cooperation. That has been Mrs. Brenon’s share
to the partnership. What mine has been she might
loyally tell you, but I don’t know. 4 '

Mrs. Brenon knows my work thoroly, so thoroly that
she has taken over the business details and left me an
independent man who can give all his attention to the
creative part of his work. It is perfect “team-play.”

Does such a
relationship
create a bond
between a mar-
ried couple? I
should say a
very strong one.

Love can be af-
fected by the
devious forces
of circum-
stances; but the
bond that is
created by per-
fect cooperation

- . PSYCHOLOGY

and Dowling (her stage name) good for a tour in.
vaudeville. o . -

The act tided us over a bad period anc -aged
us to organize a stock company in Johnstc By
this time Mrs. Brenon had developed good
player, so good that it was decided she sl main
on the stage permanently.

In this company I was the “heavy” and Mrs. Brenon
the “ingénue.” DBesides her rdles she had other work.
Between us we ran the box-office, the business office, the
stage, and boosted business among the citizens. Pros-
perity rewarded our efforts and we began to know what
a bank account was. Then the pictures arrived.

They arrived in stores, stables, meeting halls—any
place which could be made to hold a few hundred
spectators. The pictures were new—practically a mir-
acle, and .only charged a nickle and a dime admission.
So the erowds came. '

This new form of entertainment appealed to me as
a money-making proposition. No salaries of actors to
pay, no costly advertising, no sceneries to make. You

: opened a hall,
paid a rental for
a film, and you
gave six or seven
shows a day. I
dropped my
stock company,
installed a pro-
jector in the bal-
cony and put a
screen on the
stage. Mrs.
Brenon sold
tickets and I ran
the projector.

is hard to break And we
up. ca The

It is to Mts. fi 2k's
Brenon that I pr $411,.
can turn in a a nark-
erisis and find it for
with her help a We
way out of diffi- zet a
cultles: L.et me Which one is upside down? Lon Chaney and Brenon at work on “Laugh, Clown, meial
reminisce Laugh,” At
further. the rate of two

I began my professional career as an actor in stock
companies and after we were married things became
bad. I was out of work and no engagement in sight.

It was then that my wife—a non-professional—sug-
gested that I put on a vaudeville sketch; and since I
could not afford to engage a company she offered to
play in it with me. A

She had never been on the stage and had no ambition
to be an actress. But she went thru the ordeal of
gulping down quickly some rudiments of acting and of
memorizing and learning a part. She passed thru the
terror of a first appearance and so strong was her zeal
that she was suceessful, and we made the act of Brenon

thousand dollars a month profit in only on e, the
million did not seem so far away.

So all was rosy until an enterprising ‘ccted
by pictures in the same way that I was, itter-
ing nickleodeon opposite me and too 1 my
business. ,

I tried to beat this competition ] g the
floor of my old and dilapidated the: oller-
skating rink and showing pictures v lience
rolled, but this novelty failed to ation.

Finally T had to close up.
Our capital was gone; another stock company wss
running in town and there (Continued on page 5%
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By
oA lfred
F- Cfox, I D.

of the GSD ubconscious

now famous formula, “Every day in every,

way I am getting better and better,” has, if
nothing else, focused public attention on the possi-
bilities of suggestion and auto-suggestion as aids
and powerful allies to the healing arts. The words
auto-suggestion and the subconscious seem to be on
every tongue.

How can we define the subconscious mind? What
are its faculties? Its limitations? Where does the
conscious end and the subconscious begin? What goes
on in the subeonscious when the conseious self is asleep ?
These are problems that still remain unanswered.

It seems as tho the scientific world had timidly raised
the lid for a glimpse of the unknown and then stub-
bornly turned its back on it for fear that it might
shake the foundations of the exact sciences so labori-
ously erected the last 2000 years. For the road leads to
a new and more scientific and rational mysticism. The
subconsecious seems to annihilate the dimensions, time,
and even matter. It is too paradoxical for human
comprehension. It seems to possess no initiative, yet is
capable of exerting powers and forces bordering on the
supernatural. Seemingly uninterested in our material
affairs, it will unfailingly respond when appealed to.
It has no power to act but reacts when it can be reached.

Auto-suggestion aims to reach and arouse the sub-
conseious to react and do its bidding. It resembles a
Prayer in that success is predicated in strong conviction
or absolute faith in its efficacy. Prayer appeals to the
universal God; auto-suggestion to the God within our-
selves. Faith brings it into being; doubt destroys it.
Everyone can practice auto-suggestion successfully
~ With a little patience, perseverance and the observance
of the following simple laws:

1. The suggestion must be reasonable.

2. The “auto-suggestioner” should detach his mind
from all other cares and interests-and concentrate his
- altention and will on the suggestion.

3. Visualize the suggestion and endeavor to retain it
to the exclusion of every other thought until sleep is
finally indueed.

1. Repeat the above procedure every night until
: fleﬁnite results are observed. The first success will
Strengthen faith and pave the way for the successful
‘ application of future suggestion.

’ I\HE late and much lamented Emil Coue’s

Twelve Practical Points
for Reaching and Applying
the Power of the Inner Self

5. The most favourable time for exercising auto-
suggestion is either at bed-time or the moment of
awakening in the morning, or both.

6. Auto-suggestion should be practised in seclusion.
One should be detached from all noises if possible, com-
pletely relaxed and in a comfortable reclining position
as tho in preparation for sleep. The bed-chamber
darkened, the eyes closed. '

7. With a little practice the experimenter will soon
develop the power to transfer the faculties of will,
niemory and attention into his sleeping state and thus
be able to invoke his subeonscious self at will.

8. Doubt, fear and despair render the successful ap-
plication of auto-suggestion impossible.

9. Practice and learn to control the functions of the
body organs thru auto-suggestion. There is no doubt
this can be accomplished, and many are doing it sue-
cessfully.

10. Learn to master your impulses, habits, vices, pas-
sions and emotions in the same way. Ie who masters
himself is the master of his own destiny.

11. Keep your own counsel and practice secretly.
To confide in others will cause you to be laughed at,
weaken your faith and weaken the power of the auto-
suggestion.

12. Ilelp along the suggestion by practicing cleanli-
ness without and within, moderation in everything, and
the ordinary laws of hygiene. One’s personality can
be likened to a huge mass of clay, part of which is
molded into shape and form. That which is unused re-
mains dead. Constant effort and the desire to grow,
expand and improve leads to power. charm and per-
fection.

This is the law of life and the law of spiritual pro-
gression. Learn to depend on yvourself. Others may
be able to guide you, but in the last analysis only you
can do the work.

Make the most of the present and you will build the
future.
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Of the mysteries of your birth and your know
nothing.
But your Name and your Star mean somethi vorld.

JESUS of Nazareth.

As 1 sit here in the town of Bethlehem,

Not the quaint little place far away with whi n has
linked your name,

But in the roaring American town named Be onor
of you,

Here—with that name, and yours, sounding d,

I try again to catch your message.

What does Bethlehem mean? )
I think it means the birth of an ldea.

An Idea,

But, like a star, with five points to it.

It just strikes me that perhaps this is ar of
- Bethlehem. .

The first point is Freedom,

Freedom of the Individual.

Not dominated by State, or Creed, or Bank
Taking orders only from Within.

The second point is Creation.

You came to do a new thing, -
To make something that had never been
And you allowed nothing to interfere with
Said you, *I must finish the work!’

The third point is Service.
You belonged to Yourself, magnificent
But, still more magnificently, You belo:

They said your mother and brothers ted to
talk to you. )
You sensed a trick, to snatch your [ .exfere

with your Work.
So you said:
“Whoever will do the Ultimate, Best "
He, she, is my mother, my sister, m
The last man, the last woman, the las'
All of them together the most'nume
These were the objects of your ldea
You thought of them all,.
You dreamed for them all,
You labored and spoke for them all.
When the pinch came,
You died
For them all.

The next point is Gladness.

That is a hard saying.

How could you have been glad?
Yet you were. ’ ‘
Smiling, eating, drinking, being a
Being a carpenter, a teacher, a he
Hated, misunderstood, B
Your work interfered with,
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Bethlehem

Decorations by
L. Kimmel

Your plans for the moment miscarrying,

The triumph you longed for then

Postponed, perhaps, for Ten Thousand Years.
Sadness, hurts, unfairness, death—all about you,
And closing in on you yourself,

Still you smiled

And were glad.

The fifth point is Power.

I think it was because of this that you smiled.

It seemed to you so ridiculous to think

at men considered it possible to destroy an Idea like yours.

You knew perfectly well that it could not be destroyed,

That what seemed destruction was only delay;

And you knew it could not be destroyed, because you knew
it was strong,

Strong with the Ultimate, Universal Strength.

And all this Strength was in you.

So you said, radiantly,

“All power is given unto me”;

And, benignantly,

“You all, every one of you, can have all the Power that 1
have.

It is not for me alone,

But for you all.”

So I like your Idea, Jesus—of Bethlehem and Nazareth.
I like your Star, with its five points.
And the Idea—which is for the Mind,
Becomes an ldeal—for the Will, '

And a sure Hope for the World.

It is of no moment that this new-world town that was named
for you
Has stood for so many of the things you hated, and worked
and lived and died against.
Here has been much of Bondage—bondage to Bank and to
State,
And to.the Masters of the Machines.
ere are made not only tools to Create, but tools to Destroy.
Part of the scheme here is to make others serve us,
© compel them to serve us, even at the point of the roaring
guns.

yl'Here, alas, scant reckoning is taken for Gladness.

3

¢

ere only a few are strong—and the many are weak.
Ut You and Your ldea and Your Ideal shall conquer.
our Star shall outshine them all.

Last night I saw the sky-flare of their roaring furnaces.
But brighter than all was Your Star.
nd the Star will shine ever clearer:
ese thousands shall yet work in Gladness,
In Gladness and F reedom—they and the hosts of their fellows
ar round the toiling world.
€y shall make only what serves mankind
nd nothing that shall destroy.
e Power of Love shall kill the Power of Hate.
oaster shall grow the multitude of your friends—
every face has been turned toward You,

# Caught by the Gleam of Your Star.
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By
L. A . Sylvester

TROLLING along the board-walk at Atlantic
S City, I chanced to meet a former classmate. Tt

has been some years since that meeting. but the
interview which followed had such sound and practical
philosophy back of it and was so clearly put that it has
remained vividly real to me ever since.

“Well, Frank, how are you, and what are you
doing ?’ I said.

And to my astonishment this fellow, with his i Beta
Kappa key swinging in the breeze, and associated in my
memories with discussions about the ontological proof
of a Supreme Being and the literary merits of Ben
Jonson plays, answered me by saying, “I am selling
classified advertisements for the Daily Star.”

“That’s a fine pursuit for a high-brow like you,” I
thought, but did not say. As we talked along about
generalities I gradually drew out of him the fact that
soon after he began selling classified ads he was leading
all the other salesmen in amount of space sold per
month.

I had always imagined that Frank, after the custo-
mary procedure of rattling around from one job to an-
other, would end up as a clergyman, a teacher, or per-
haps a writer—at least in some calling which deals with
the less tangible side of life, in short a calling with
some spiritual satisfaction in it.

His interest in his sales work was obvious, and his
enthusiasm was abundant. It scemed so incongruous
that I finally asked him point-blank, “How did you
happen to become interested in classified advertise-
ments ?”

“Well, it was like this,” he said. “When I got thru
college 1 had some debts to pay off for my expenses
there, and as you will recall there were not very many
jobs open at that time. I wanted to get to work right
off, and came across this one selling classified space for
the daily Star. I did not like the idea first off, so I
asked them for time to think it over. Straight commis-
sion, you know. The classified ad pages always seemed
dull and dingy to me. 1 took about a week to think it

—

The Secret of Finding

Your Place in the

World’s Business—and
Making Good at It

over, and many times during that period I read the
‘Girls wanted’ and ‘Situations wanted’; the ‘Personals’
and the ‘Business Opportunities’, and they seemed so
stale and sometimes even sordid. One time I was
glancing down the columns of ‘Rooms for rent’, my
eves stopped at a notice which read, ‘For Rent—small
bachelor apartment—1324 Elm Street’.”

“What seemed unusual about that?”’ I asked.

“What caught my eye was the address. I lived in
the same block, and knew that 1324 was where the
Whittingtons lived. Mr. Whittington was a retired
railroad man, and I knew they had been having some
close sailing to live on his pension. In a flash, I vis-
ualized the whole situation. Evidently they had in-
vested some of their savings to turn a part of the house
into an apartment, and were planning thus to augment
their revenue. I don’t suppose you know the Whitting-
tons, but they are a lovely old couple, and I c¢ould
imagine the anxiety and interest with which they were
awaiting answers to their advertisement. It was un-
doubtedly an important business venture for them—
and a very new sort of thing for them to do. Then I
turned to the other advertisements on the same page.
and unconsciously I found myself picturing the back-
ground from whieh they had originated.”

“That’s an interesting slant,” I said.

“Of course, there were just the usual ones—‘Young
woman with child wants general housework’, “Wanted—
a good cook”’ ‘Make money in your spare time.” 1
thought of women deserted or widowed, faced with the
problem of earning a livelihood for the first time—try-
ing to turn their abilities or wits into cash—the young-
sters trying to secure an opening for their first venture
into the business world—the collector trying to make
shrewd purchases of old furniture, pewter or stamps—
the inventor or aspiring manufacturer in search of 2
few hundred dollars of capital.

“From that day on when I opened the newspaper t
the classified advertisement page, I felt as tho I were
throwing open the gates to a great market-place, wher

PsycHOLOGY ‘
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young and old, the ambitious and the
broken, the innocent and the sophis-

ticated enter in great

throngs to buy, sell

and, exchange. They

are mostly the little

" fellows who comc N
there, and their little '
deals are vastly ‘more
important to them
than a $100,000.00
transaction is to a cor-
poration president.

“I went down to the
newspaper office the
.next day and told
them I would be glad s
to take the job.

You see, I felt it

was really worth
while. Of course,

as soon as I
started I found
that the classified
advertisements o
I was to get

were not the

kinds I had

been thinking -

about, but were .
advertisements of 7 .
small hotels, e

boarding - houses

and business places

for the summer resort supple-
ment. But anyhow, my.concept
held good. When I actually
started to meet proprietors, anx-
lous for patrons after their
long and lean winter, my vision
of the service performed in offer-
Ing them an inexpensive medium

s
-

To have a definite
goal set is a splendid
way to enter the busi-
ness stage—particu-
larly when the best
girl in the world is
looking on from the
wings.

for securing the fulfillment of their wants and needs

became more real and colorful.

“Don’t you see I have the feeling that I know where
Wy work fits into the general scheme of things? That’s
What makes me like the work, and I think it accounts
I a great measure for my effectiveness.”

33

Illusiratgd by J. Henry

Now Frank’s is a rare case. Not
many young men step right out of
college or school and find a niche
in the business world. In the
vast majority of cases there
are months and years of dis- .
content and disappoint-
ment, years which lack

any spiritual satisfac-

tion from work. These
ineffective years

should be some of

life’s best, with the

vigor of youth still

S free from disil-

‘ lusionment and
mental powers

freshly trained.

Do not these

years so fre-

quently

spent in a

hit-or-

miss try-

ing of

this job or that rep-

resent not only an indi-

vidual and personal loss
but also a definite wastage
of society’s human resources?
Frank told me that he expected

to be advertising manager in a few

years and part owner of the paper a

few years later, but he avoided wasting

valuable years by hitting at once upon one of the very
real truths of life. It is chiefly the creative side of work
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that yields satisfaction; but creative effort exacts a
large mental and spiritual expenditure. In order to be
able to give enough energy to our work to make a real
suecess of it, we must be convinced of the social and
economic value of our occupation. While there are
cases of men driven by necessity or purely selfish ambi-
tion who have made large successes without any altru-
istic emotions, nevertheless, the typical man or woman,
to be permanently content in a type of work, must
clearly visualize its social and economic angles and see
in his mind’s eye just what general benefactions to
mankind are evolved by the work as a whole.

A fellow, who had just been graduated from college,
applied to me for a position. We had the customary
discussion of his experience and qualifications and the
general requirements of the job. Finally he said, “I
am not so much interested in what this position pays
at the start—$100.00 a month is all right—but, can I
expect to be making $200.00 a month within two
years?”

I explained that two annual increases of $50.00 each
was more than a large corporation customarily dis-
pensed. While it was not impossible for him to make
such an advance, I frankly said that I considered it
very doubtful.

“Well, I'll tell you—I am engaged to be married. I
want to be able to marry in at least two years, and I
don’t see how I could do it on any less than $200.00 a
month.”

That seemed to me an excellent background. To have
a definite goal set—an objective to shoot at in terms of
years and money—is a splendid way to enter the busi-
ness stage, and particularly so when the “best girl in
the world” is looking on from the wings. Such a situa-
tion acts as a powerful incentive to make good. Never-
theless, a person must have in mind that the world is
under no obligation to fulfill his expectations. The goal
can only be achieved thru the effective marketing of
native and acquired ability.

The marketing of one’s ability and talents is not such
an easy matter, nor is the fecling that one’s work is a
worth while part of the general scheme of things
sufficient.

Happy the man and happy he alone

He, who can call today his own

He who, secure within, can say

Tomorrow, do thy worst, for I have lived today.

But to be able to say this presumes a high degree of
self-knowledge and a good sense of proportion as to
what constitutes having “lived today.”

As a friend of mine once put it, “Everyone must
view his life from four angles—money, tastes, talent
and his personal utility. I like to consider these in con-
Junction with cach other in this fashion:

‘““What social and artistic tastes will I have with which
to enjoy the money I aim to earn, or how much money

PsycHOLOGY

will I need to satisfy my main and legitimate tastes?
And again, how much satisfaction am I to derive from
the development of my talents and abilities? And will
this satisfaction offset smaller financial returns and
more limited indulgence of artistic or social tastes?  Or
how much does the knowledge that one is serving in the

work of the world in a useful and constructive capacity.

compensate one for a less useful but personally more
satisfactory development of talents.” ’

The finding of one’s niche in the business world is a
matter of bartering one’s abilities for contentment, and

is not the conclusion of such an exchange what we
really mean by success?
understands himself well enough to define his aims and
ambitions in terms of definite expression of his.talents
and abilities and in terms of specific social and artistic
tastes, he is then in a position to market his efforts with
his eyes wide open.

A satisfactory niche must always be a vantage point
from which we see the realization of aims, both present
and future, and like my classmate, Frank, we must see
wherein it is all worth while.

How does this work out in actual life? There is my
cousin, as an example. Brought up in good surround-
ings with very moderate means, he knew the sting of
the lack of money. IHis tastes always exceeded his
resources, and the net result was that he grew up with
a consuming ambition to make money. Until he was
thirty-five, he worked for large corporations, but never
seemed to make much headway. He always felt that
he was being taken advantage of by his equals and im-
posed upon by his superiors, and in short, was a very
decided individualist. It was his wife, however, who
first grasped the situation. She succeeded in enabling
him to save a substantial sum of money. Gradually she
interested him in going into business for himself, and
she did that consciously, realizing that he would never
be able to satisfy his tastes and ambitions without
ample funds. Furthermore, she realized that he was
unsuited for team-play and was temperamentally
limited to some activity in which he could go it alone.
They invested their savings in a small shop, and within
five years had succeeded in opening two branches and
doing altogether a gross yearly business of more than
a half million dollars.

Finding a business niche is usnally more or less of a
compromise, and it does not imply that having found
one a person is condemned to stick at it all his life. My
friend, Frank, is an example of this. He did not stick
to advertising after all. The last time I heard of him
he was managing a campaign to raise funds for the
construction of a large edifice of a religious character.
No matter what he is doing he is always satisfied that it
is worth while. He understands what he is after and
each new undertaking is for him a larger and fuller
expression of himself.

C ) (N

Granting that an individual
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for their purpose is to protect us from real

dangers. But the fears I shall describe are
those which are unreasonable and unnatural to man.
These fears limit the individual and cause mental
anguish.

I do not believe that one is ever born with fear in
his nature. I do not believe we inherit fear, in spite of
the many examples which might point to the contrary.
People say, “The cat and dog almost from the moment
of birth are natural enemies and fear each other.”
Yes, this fear is natural to them. Another says, “My
mother had a terrible fright while earrying me and I
believe I was marked by it, for I have had the same
forms of fear since infancy.” Others will give seem-
ingly logical illustrations  of how they inherited fear,
but in spite of all this my study convinces me that fear
is not inherited.

You may have inherited sensitiveness and a tendency
toward nervousness, which would be very fertile soil
for fear, but-that is all. And a child with such a nature
would develop fears quickly if surrounded by such an
atmosphere. Fear comes to you after birth and is some-
thing from outside and foreign to your nature. Bacteri-
ologists will tell you that if you cut a potato in two and

MANY fears can rightly be termed normal,

expose it to the air for a few seconds, you will have
the beginning of germ life which, in the right medium,
will produce in quantity almost all of the forms of
disease prevalent in that locality. But that doesn’t
mean that it was natural to that potato. Just so a
sensitive child is fertile soil for the development of
whatever impressions may be gathered in its environ-
ment. A mother who is full of fear is likely to impress
fear on the mind of her sensitive offspring. Those who
are not sensitive perhaps will be none the worse for it.
You must have something to build fear on, and until
the child comes in contact with some form of fear which
makes an impression on its mind, it is free from fear.
Fear represents a lack of confidence when expressed
by an adult who has reached the age of reason. The
child’s mind is, of course, like a piece of clay in the
beginning and molded by its environment. There is
some excuse for the child having fears, but there is no
reason for the adult to continue under its domination.
Some of the more common forms of fear are: worry,
self-consciousness, apprehension of a general character
and inability to forget yourself under normal condi-
tions. ,
‘Where there is fertile soil for the growth of fear it
takes but little to sow the first seed, and this seed gradu-
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ally develops into strong, fixed habits which bring un-
rest, nervousness and limitations. The fear may start
thru such a simple matter as a nurse or mother telling
a child the story of Little Red Riding Hood. If this
brings a horrible picture of fear to the child’s mind, it
is quite sufficient to sow the first seed. I have heard
many parents tell children that unless they stop doing
so-and-so they will give them to the policeman or a rag-
picker. Such suggestions cannot develop fearlessness,
can they? The schoolroom with its embarrassing mo-
ments is another seed-sowing agency. Teachers too
often embarrass children, and if the child happens to
be sensitive it may develop a fear which will be hard
to overcome. I am afraid the average teacher fails to
realize her responsibility. Over-strict parents, a
drunken father, a mother who selfishly tries to live her
life over again thru her child and thus rob it of the
experiences it must have in order to develop, or a parent
who tells a child that a brother or sister is more capable,
tend toward developing in the child self-depreciation
and “other forms of fear.

A child may escape habits of fear and grow to man-
hood without them, only to come in contact with some
physician who is over-
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By Lon J. Haddock

and drops some remark
which makes an indel-
ible impression on his
mind and may later
form fears of a most try-
ing nature. Perhaps the
trouble he has is very
simple, but the physi-
cian tells of a person
with some similar
trouble who drifted into
a most horrible state, or
the physician may tell
him that unless he takes
care of his trouble he
will be likely to suffer
from this, that or the
other terrible disease,
even insanity. That is

white; :

himself. This is one of the common beginnings of
neurasthenia. I am sure that at least forty per cent of
the cases that come to me have their origin in a
thoughtless or foolish statement of some physician.

I do not intend to be a “knocker” and run down my
fraternal brothers, for there are thousands of fine, op-
timistic, honest men among them. T believe it is their
system of training which is responsible for most of the
trouble. And, too, the average physician is quite likely
to become a chronic pessimist. Thus he is likely to tell
a patient the worst. Some, I believe, do this from a sense
of protection. They are not always quite sure regard-
ing the outcome or the nature of a case, and thus by

REES all weird and ghostly in their robes of

Myriads of crystals sparkling in the light;

Contours strangely altered; angles knocked askew;
Roads and paths and hedges covered up from view;
Brooklets hardly breaking from Frost's icy hand;
Winter, white and hoary, ruling all the land.

Silver bells a-jingling on the morning air;

Human hearts a-tingling in a world so fair.

Violets gently sleeping underneath the snow;
Springtime seedlets leaping in their beds below.

All the world rejoicing with the Christmas cheer,
Scattering Goodfellowship to hearts afar and near!

PsycHOLOGY

telling the worst they will not be criticized if the worst
develops. And if the patient gets well, the doctor is a
saint and hero in the eyes of the one he has served.

I come in contact with hundreds of people who are ae-
tually afraid to visit a physician for fear he might tell
them something which will frighten them. I believe
the average physician is honest in his efforts to help
people, and with a few changes would be able to serve
man in a most humane and wonderful way. Dr. Alexis
Carrel, of the Rockefeller Institute, gave the following
to the press some time ago:

“While medical science has succeeded in protecting
mankind from a few of the acute contagious and in-
fectious diseases, it has left the race at the mercy of an
ever-increasing array of incurable chronic diseases. If
medicine is to offer further service to humanity, it will
be compelled to adopt ¢ new psychology.”

I wish there might be established in every large city
an institution composed of well-trained physicians with
a splendid knowledge of psychology. specialists in their
particular lines of work, who were true optimists. This
would change entirely the practice of medicine and
bring untold benefits to countless thousands. And with
this aid, in connection
with careful research, it
is my opinion that even
the so-called incurable
diseases would soon
yield. Such an institu-
tion could be composed
of a group, backed by
proper capital, which
would be most valuable
to the one seeking health
and at the same time
very remunerative to
those engaged in the
work.

Fear is M AN'’S
WORST ENEMY.
‘Were it possible to elim-
inate all unreasonable
fear we would soon have
an entirely new race of
people. It would materi-
ally add to man’s years.
as well as his happiness and success.

Fear is an emotion. The differentiation between an
emotion and an impulse is that emotion is a tendeney
to feel, and an impulse is a tendency to act. For ex-
ample, let us analyze a man or woman who fears in-
sanity, or fears he or she may commit suicide. As long
as they are fears, and simply due to emotion, no anxiety
for their safety need be felt. But if this thought were
an impulse, with a tendency to act, then such a person
should be guarded and given wise treatment and direc-
tion at once, so that he may not be permitted to put this
wrong thought into action.

I have had people say to me while sitting in my
office, “Doctor, if I had'a gun (Continued on page 64
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quires to build up a
mental picture so terrible that he soon loses his grip on
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Decoration by
L. Kimmel

A thin outcast boy, with spiritual face, was smiling.a divine love from his eyes.

Avenue. A hundred pigeons huddled along the
~ frieze of the Public Library. From the left
came the rhythmic battering of pneumatic drills and
the hissing and groaning of a steam-shovel. In front
of the steps was the usual honking, creaking surge of
vehicles, starting and stopping mechanically, like a
long lumbering train, to the sound of a shrill whistle.
Tiny jets of smoke and steam arose from the tops of the
neighboring skyserapers.

Across this setting throbbed the human stream.

In a shaded corner, a slight man, unkempt and wild-
eyed, was haranguing a little circle of listeners.
““. . . all this shall pass! . . . all this shall pass!”’—he
w2s in a furor of enthusiasm—* . . it is the
prophecy . . . and the Lord shall rule! . . .”

Some watched and listened with conspicuous fervor.
One huge expressionless fellow with glassy eves in-

THE December air cut sharply across Fifth

terrupted repeatedly with vulgar ejaculations. A few
just stood and grinned.

“You’re cracked with the heat, old man!” finally
leered a boorish passer-by. And the mixture of coarse
laughter and brawling indignation that followed was
the beginning of a free-for-all which a burly policeman
came at last to disperse.

Along the adjacent sidewalk passed the usual swarm
of people. At intervals a character or two expressed
something particularly significant.

A swagger millionaire, with velvet lapels and gold-
banded cane, talking stocks to his companion, turned
out arrogantly in a wide cirele to avoid rubbing elbows
with a man working on the streets; and the bent laborer
drew himself up and spat contemptuously in return.

A weak-chested lady in a sable coat drew irritably on
the leash of her Pekinese as a ragged young bootblack
reached to touch its soft fur. (Continued on page 72)
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oblivious. Her friend

FY\HE rainbow arching N
its multicolored bow By Orcella Rexford, B. S.  thought: “Now she has her

over the fresh green

oft-repeated wish that she

earth at the close of a summer  Author of “The Psychology of Color,” “The might reach the rainbow’s
shqwer never fails to evoke Science of Color,” “The Mental Radio.”’ end. She is standing right

admiration in the beholder,

nor to recall the ancient myth of childhood days, that
“there is a pot o’ gold at the foot of the rainbow.” How
eagerly many a child has wished that he might arrive
there and grasp the treasure when he has seen the bril-
liant bow just over the tree-tops in a meighbor’s yard,
and has started in quest of the riches at the rainbow’s

end, only to cry with disappointment when it vanished

from sight.
“O sing me a song of that rainbow land
‘Where gentle trade-winds blow,

‘Where garlands are gay and ’tis ever May diy,

In the tropical isles of the sea. .

Oh there’s something rare in that rainbow land,

One seldom sees elsewhere—

The rainbow at night and the liquid sunlight

In the tropical isles of the sea.”
. Hawaji! The land of rainbows! One may see many
1n the streets in the course of an afternoon’s jaunt. A
Honolulu woman who was sentimentally inclined, and
not,. overly successful in this world’s goods, used to
Whlmsieally remark when she saw these rainbows that
she wished she might find the pot o’ gold at the foot
of them, but that they always vanished before she could
Treach one of them.
h One day while walking down the street, a friend who
2ad often heard her make this remark saw her standing
In the midst of a rainbow to which, of course, she was

. i it and doesn't know 4t.
How like life that is! ‘We are ever in the midst of
riches and are unconscious of them. '

However we may have loved to dream about this
myth as children, in the world of reality this myth has
actually come true, in this modern age of color. Manu-
facturers as well as retailers will tell you that color has
rescued business from a mediocre success and poured
untold wealth into the lap of industry. Never have so
many articles been manufactured in color!

Color is the glowing finger-print of light.. How
prodigal of color is nature! It is all around you and
you stand daily in its midst, but if you are unconscious
of its influence you deprive your life of one of its
greatest riches, for color is the pot o’ gold at the rain-
bow’s end. ’

Color is essential to life. In a world glorious with
color you wander drab and colorless unless your con-
sciousness is awake to its possibilities. Altho endowed
with intelligence, you subject yourself to the tumultu-
ous vibrations of color discord. Understanding and an
intelligent regulation of its influence is necessary. Thus
only shall you find the rainbow’s pot o’ gold.

Color is the most important selling factor before the
world today. Manufacturers are spending fortunes to
advertise their products in colors because they have
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learned that color compels attention and is responsible
for eighty-five per cent of all sales. Aeccording to re-
liable statistics, articles advertised in color far outsell
those advertised in black and white.

‘Witness the advent of color into such unimaginative
commodities as automobiles, fountain pens, kitchen
stoves, typewriters, plumbing, galoshes, ete. These
manufacturers all use color as their most important
sales talks for 1929. Look thru the papers and maga-
zines and notice the numerous references to color in any
one issue.

A color wave has struck the world since the World
War, and it is only in its beginning. for each day wit-
nesses new commodities which formerly were only
manufactured in black or white now bheing brought out
in hues varying to suit individual tastes and needs.

A revolution has taken
place in modern business
psychology. Formerly busi-
ness was practical and staid,
and color was used only in
those commodities which ac-
tually demanded it. Today
not only the note of color is
being sounded in business,
but that of art as well. On
every hand we see an effort
to introduce beauty into
everyday living.

President Coolidge
sounded a prophetic warn-
ing to America when he
stated in a famous address
that what America needs
today is more art. For he
recognized what all psy-
chologists know, that man is
affected by his environment,
and that a npation rises or
falls in accordance with its
appreciation of art and
beauty.

In our mad race for com-
mercial success and me-

chanical pe!‘fection it is ‘Vell T T AR H R R B T N P R W T ST TR TR TR e
for us to pause and consider
that an objeect may be none the less useful because it is
artistically constructed and is colorful.

Business has come to recognize this fact, and the
sales talks and advertising appeals today are radically

different from those of yesterday. Beauty of line,
artistic construction and eolor are all points of appeal
that predominate in modern salesmanship.

In the automobile industry alone—read an advertise-
ment of any make of car and you will find that less is
said about the mechanical action of the car and its
performance, for the public is more or less educated to
the fact that most of the good makes of ears on the
market today give efficient service. But the public has
not paid nearly so much attention to the beauty of

e
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Heaven Is Everywhere
By Dorothy Dix Porges

*TIS not afar in distant skies
The shining hills of Heaven arise,
In loving hearts lies Paradise!
And kindly deeds are keys that ope
The portals to that land of Hope.

Oh, aching hearts that droop and sigh,
Watching the bitter days go by,
Heaven itself is very nigh!
All about us the angels go,
Treading these weary ways below—
We do not see them—do not know.

But hearts that throb with loving thought,
And lips that murmur, Heaven-taught,
These are the angels we would know,
And these the shining feet that go,
Making our Heaven here below.

‘Tis not afar in distant skies,

But close at hand the blessing lies,
In loving hearts lies Paradise!

Look up, sad souls, the world is fair,
And Heaven and Love are everywherel

PsycHOLOGY

workmanship or the color of the ear until the manu-
facturers started out to sell this idea to us. Perhaps
it has been the result of a definite demand; it is a
psychological appeal to women. Women drive their
own cars today and are less dependent on chauffeurs
than a few years ago, and beauty and color appeal
especially to them.

What is eolor?

For the moment, shut out the happy clamor of the
sapphire sky, the cool green of the world, the wild re-
sponse of leaping flame and flashing star, and all the
explanations of sunset and bewildering morn. Let us
refuse parley with the poet and artist and turn for a
brief colorless interview with the secientist.

Color is vibration. Indeed, all life is vibration, for
everything is in motion, from the tiniest electron to
the great planets swinging
in their orbits. This rapid,
rhythmie motion of waves of
light, traveling at various
degrees of speed, produces
the sensation which we call
color. All color, then, is
simply a variation of wve-
locity of energy, which we
call light.

The human eye is like the
lens of a camera. It is ad-
justed to let in so much
light. Back of the retina,
or lens, of our human
camera is a set of nerve end-
ings which are very sensi-
tive to color. Some of these
are designed so as to be
more sensitive to one color
than to another. Connected
with these nerve endings
which line the retina, or the
shutter of our camera, is a
bulbular nerve, which looks
something like the bulb on
a camera, and when the re-
tina causes a pressure on
this bulb, a picture is photo-
graphed and carried to the
brain centers, those patches which give us love, memory,
anger, will-power, ete. These pictures profoundly
affect the brain. and immediately the mental machinery
is set in motion to cause us to act in a certain manner.
Light is therefore the medium thru which sight is reg-
istered and by which color is conveyed to the mind.
This is why color affects our emotions and causes us to
react in a certain manner to our environment, and why
it can be used as a selling appeal in business.

In salesmanship it is painting of mental pictures
upon the brain, a creating of values in the minds of
others, making them see what you see, hear as you hear,
feel as you feel, and think in the terms of purchasing.
Color appeals to the imagina- (Continued on page 70)
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~ Three
Children

And a eacher
who UNDERSTOODI

By
MARY MEAD
JHARRY i

Jim

: IM scarcely answered
J' his teacher’s cordial
“Good - morning.”
but seizing paper and
pencil began writing
earnestly—yes, la-
boriously, for Jim
wasonly a
second- —
grader,
a n d
writing
was
-still diffi-
cult for him.
‘When it was time for the morn- {
ing gathering, Jim was still busy. |
“May I go on with it?’ he
asked. “It is very important.”

-
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Christmas time
teaches children
the joy of giving.

In this class no voluntary work was interrupted
unnecessarily, so Jim was allowed to continue.
~ Later in the morning, he proudly handed the
following letter to his teacher:

<@ “Dere presdint Coolege

I am wrighting to tell you that a lore has been

brocken plees Sea that it is not brocken eny more
with love

Jim’) -

“I don’t know the President’s

y address, but my chauffeur does, so

%lfzggzuffl;ce’sa ",-",f.’,’uf,‘? I can mail this letter when I go
tion to coast with home,” said Jim.

her. The teacher read it with no sign

of the amusement she felt. Then -

she asked, “What law

has been broken, Jim "

“Well, you see,”

Jim explained, “John

AR o - j hitme. Hebrokethelaw
i SRR - because no one must
hit a person with glasses

- .. on, so I am going to
? o +. "4 inform the President.”

Ewing Galloway
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It is not enough to pass this by merely as an amusing
incident. Let us see what lay beneath the surface.

The natural thing for a boy to do when hit is to hit
back, but early in his career young Jim had found it
difficult to hold his own against rough-and-tumble
youngsters. Several times he had been worsted. and
had learned to obtain his ends indirectly. Many a man
failing to win by brawn has learned to win by brain.
Jim was using his brain, even if he did not use it
wisely.

In his babyhood, his father had stood between him
and all evil. DMoreover, father, at the head of the
family, saw that family laws were obeyed. Ie had be-
come the symbol of authority. What is the nation, but
a large family with the President in the seat of author-
ity ? Had Jim not learned that the President calls out
the Army and thus punishes offenders against- the
nation? So, of course, the President was the one to
appeal to for help.

‘What Jim needed to learn was that attention was not
centered on him. Young as he was, he was suffering
from an exaggerated sense of his own importance. Too
much attention had been directed his way at home
when he had bumped his head, or when companions had
teased him. Ile needed to learn to fight his own battles;
to take off his glasses if necessary and pummel the
offending John. Perhaps that wasn’t necessary; per-
haps a shrug of the shoulders and a good-natured laugh
would have answered the purpose. Be that as it may,
it was time for Jim to learn by experience how to live
with his fellows. It was time for his father’s protecting
care to lessen. This is what is indicated by Jim’s letter.

The Terrible Leander

EANDER was what the children termed “edgy.” If
some one jostled his arm by mistake, his fists
would fly. If he mislaid a pencil, he always reported
it “stolen.” On the schoolground, he was constantly
in trouble. Usually he started the quarrel, sometimes
because of an imagined slight, sometimes for no ap-
parent reason. Soon he was known at school as “The
Terrible Leander.”

All of his playmates disliked him; his parents spolke
of him as stupid; yet there was something about the
child that appealed to his teacher, and she determined
to find out the basis of his ditficulty.

Upon inquiry, she discovered that he had a younger
sister who was “bright.”” She was treated by Leander
no better than were his playmates. The only person
for whom he seemed to have any real affection was his
grandmother, and she spoiled him.

The teacher’s surmise was that Leander was suffering
from a severe inferiority complex. It had been im-
planted in his mind that his sister was much brighter
than he. Then he discovered that he could not compete
successfully with his playmates. This aroused his an-
tagonism. IIe hated these children who so easily sur-

~ fpassed him. His one achievement was fighting., There
was no other boy who could hit quite so hard. and so if

- PsycHOLOGY

he could not excel with his mind. he would with his fists.

It was necessary to make him feel a superiority in
some other line. Consequently, any slight achievement
in school subjects was noted, and his failures were
passed by. Little by little, the teacher won the affec-
tion of this child, whose attitude toward all had been
sullen' and hostile.

At Christmas time a real test came. He had made a
very pretty calendar, and it was suggested that he give
it to the principal of the school. He refused point-
blank. IIe had never learned the joy of giving. Think-
ing that the calendar was very dear to his heart, the
teacher did not urge the sacrifice, but decided to let the
matter pass. Then of his own accord, Leander came
and said, “I think I will give that to Mr. Smith.” This
was the beginning of the transformation., Leander had
learned that there is more pleasure in giving than in
fighting.

During the vacation, he was ill and was unable to
return for several weeks after the beginning of school.
“Would it not be nice to write to Leander ?”’ suggested
the teacher one day. There were no enthusiastic re-
plies. Leander had not won friends in his eclass.
Finally, however, one little girl said, ‘“He has been very
sick—I think I will write.”” This started the others.

The letters were very much of a surprise to the
friendless Leander. For the first time in his life, he
felt that he wanted to go to school and meet his fellows.
Acting as if they cared, really made the children care
more for him. When he returned to school, one little
fellow put his arm around him and said, “I am glad
you are back, Leander,” while another pointed out the
bulbs which had sprouted, and still another showed him
the new gold-fish. This attention was quite new and
pleasing to Leander. The little face, which was usually
clouded, was actually smiling, and this carried over to
the recess period, when Leander joined in the sports.

Then Mary Alice, the school favorite, took Leander
in her charge. Mary Alice was a little mother, and be-
held in Leander a wounded child. She asked that her
desk be placed next to his, she invited him to coast with
her at recess, she helped him with his work, and showed
him numerous other attentions. Of course, Leander
responded. When spring came, he brought her a won-
derful balloon; he told her about the robin that had
built her nest on his porch; he shared his marbles with
her.

Mary Alice was a leader, and one by one the other
children changed their attitude. Seldom was he called
“The Terrible Leander,” nor did he merit the name.
Now that he had won recognition, hatred gradually
changed to a feeling of friendliness, sullenness gave
way to smiles, and it was not unusual to hear Leander’s
merry laugh as he playved with his classmates. He was
no longer an outcast, he was one of them.

Eleanor

LEANOR was the school favorite. The other chil-
dren styled her as “the (Continued on page 63)
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More about ““Your Own Amazing @)elf,”
with some Hints on making |

YOoUR BRAIN BEAUTIFUL

: LL growth begins on a spiritual plane, and spirit
A manifests first, in consciousness. Nothing for
us exists save as it registers in our conscious-

ness. Whatever we are conscious of, is. That of which
Wwe are not conscious, for us is not. Whatever idea we
originate in our minds becomes at once a living thing,
and it thrives, and develops, and perfects in the degree
to which we materialize it in our thought. Herein lies
man’s .power over the lower forms of life, and over
nature itself: he originates new ideas! Whatever you
or I give form, shape, and significance to in our minds,
exists from that moment. Man is truly a Creator, for his
organized intelligence enables him to form mental
images, and these images he has the power, inherent
within himself, to cause to materialize upon any given
Plane. He may not always have the requisite knowl-
edge of just how to go about it, but in every case, used
Or unused, he does have the power. He begins by first
conceiving the image in his mind, then he develops it
Spiritually to the degree that he puts his own spirit and
feeling into it. After bringing it into definite form
and entity, on the spiritual plane, if he still desires its
further manifestation, he begins to look about him for

the necessary agencies for bringing it to further perfec-
tion upon his “sense-perceiving” or physieal plane.
But this latter manifestation, as you will readily see,
is not its real nature. Its true nature lies in its spirit,
and in the thought-power back of it. The physical
world about us is but a clumsy attempt to depict a
“something” of much more transcendent significance
back of it. Let me illustrate: you decide the time has
at last arrived when you can build yourself a home.
For years you have indulged in varying flights of faney
as to just what kind of a home would best meet your
requirements. But while you may have in mind a
vaguely defined general scheme, still, now that the time_
for its physical manifestation has arrived, you find
your mental image is not unified, or properly co-
ordinated, and that it is greatly lacking in detail. Your
next move, therefore, is to engage an architect. Now
the architect has not been giving any previous thought
to your particular house, but he has been making a
business of creating pattern-images of houses, in his
own mind, and this practice, supplemented by his phys-
ical observation and study of other houses that have
been built, has made him an adept in his line. So you
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sit down together, and begin to go over what vou have

‘in your mind. Your ideas now begin to inspire him,

and his ideas, in turn, inspire you. and soon you both
catch the “spirit” of the thing, and from then on it is
merely a matter of mechanical detail—sketches, blue-
prints, specifications, prices, and'finally the contract.
and the finished building.

. Now just when did this house of yours come into
being? Your first thoughts about it were “foreshadow-
ings” —vague, tenuous forerunners—but  they were
not the real structure. The real building came into
being the moment you '

and the architeet ar-

rived at a unity of de-

cision; became “one in

spirit” about it, and

had definitely deter-

mined just what, and

how, you wanted it to

be. That moment the

“spiritual,” or real,

house was created, and

you then began to direct

that same united spirit-

~ual force toward its

manifesta‘tion on a phys-
ical plane.

So the principle runs
all thru life. The mo-
ment you have created a
mental picture to the

. point that your own

continuing interest im-
pels you to go forward
in the work of develop-
ing it on this physical
plane, the picture be-
comes a reality. It be-
comes an entity, and
exists from that mo-
ment. True, you can
destroy it at any stage
of its development you
may choose. You may
change your mind, or
merely lose your in-
terest,” and let it lapse
at any time you elect,
but that does not alter
the principle that the
real things of life are
created on a thought-
and-spirit plane first.
Also it serves to em-
phasize the other corol-
lary, that there must
also be effort, carefully
planned, painstaking
effort, if the thing de-
sired is to be actually

PsycHOLOGY

brought to pass. You must have faith in your ideals,
and you must put forth work in order that those ideals
may be realized. As the Secripture has it “Faith with-
out works is dead, being alone.” In order for your
ideals to live they must become “two in one,” by the
solemn joining together of Faith - and Works in the
“holy bonds of matrimony.”

Now it is these ideals, these mental ereat se
pictures that we feel and live in spirit, that s ar
incentives to achievement. In fact their p p-
pears to be threefold: guide, beacon, and 1g

energy. They point the
way; they signal en-
couragement to us, and
they impel us to go for-
ward. The course of
every human being is
shaped according to the
naturé¢ of his, or her,
ideals. Also, the results
aceruing from their
efforts will be found to
be of the same char-
acter and nature as
their ideals. The per-
son of low ideals lives
on a low, grub-like.
plane. A plane char-
acterized by sin, and
suffering, and igno-
rance, and, in short, by
a poverty of all things
that go to make life a
really worthwhile ex-
perience. Conversely, the
man or woman whose
ideals are set high above
the dust, and fog, and
obscurity of the petty-
little groveling things:
of life, from whence
they continue to flood .

the pathway of the:
mind with “~-"---‘ng
light and w d-
ing, rises in ad
feeling to - of
these highe

All grow in-
gent upon If
you desire m-
tally you ise
your min ic-
ally, and ire
to grow ou
must ar
-spirit, ‘he
purpose -to

keep your . mma and

—Lida K. Wiggins :
(Continued on page 79)
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Decision (9'hart
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HAT would you give
for a secret that would
enable you to make al-

ways the Right Decision ?

Do you realize the importance
of decision-making as a chief phase of the business of
life ?

Plants and animals are controlled by nature. A man
controls himself. He might be called a Decision
Machine. This is what the age-long struggle for Free-
dom means. Every man knows instinetively that he is
made not to obey others and follow the direction of
others, but to command himself, to make his own de-
cisions; to do his own work in his own way.

Men fail either because they do not gain real freedom,
or because having gained it they do not know how to
use it by making wise decisions.

The men who count, the men who do big things, are
the men who do their own deciding.

Do you know how to make a decision ?

Can y-ou do it promptly, vigorously, independently,
confidently, in such a way that it does not have to be
taken back and made over again, differently? Do your
decisions produce good results, for yourself and for
others?

. ?he first lesson to be mastered in the matter of De-
¢1s1on-Making is Self Reliance. Settle that first—that

By
George E. Cottner

you are going to make your own
decisions; that you are going to
trust your own decisions; that
you are going to act out your
own decisions. That in all your
willing and acting you are going to think of yourself
as FREE.

After Freedom, the most important elements in the
individual life are its principles and purposes. What
are you living for? What do you believe in? To what
point are you trying to make your way ? What are you
trying to produce?

A man or woman who has no definite aims, who is
not trying to reach some definite point. to achieve some
specific thing, will make a queer series of inconsistent
and fruitless decisions.

The first thing to settle when a problem arises is:

WHICH DECISION IN THIS INSTANCE WILL
PUT ME NEARER MY GOAL?

Every time an important decision is to be made. one
may well review these main principles and purposes of
life. Have they changed? Are they as sound as
they formerly were? Am I as sure as I used to be that
the direction I am going and the things I am doing are
taking me where I most wish to go? Settle these things
first. Come to a clear understanding with yourself
about these deep principles and purposes of your life.
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Then consider your inclinations, your preferences.
Other things being equal, the free man will, of course,
do as he likes. And it is perfectly right for a man to
do as he likes providing what he likes does not interfere
with the welfare of someone else, or does not take the
man himself off the main line of his deepest and best
purposes.

A human being is such a complex entity that it is
often difficult to be sure what one really wishes most.
A few tests will help solve this part of the decision
problem.

For instance, check up what you want to do now
with what you know you will wish you had done some
time in the future. It is always foolish to do a thing
now because one happens to wish strongly to do it, when
one knows the choice will be regretted tomorrow. Here
again, the recognition of the principles and purposes
will help. Acknowledge frankly that here is a thing
you would like to do now; then check it up by asking
if it will really set you forward toward the place you
are aiming for, or turn vou back, or turn you aside.

Another check is to determine whether the wish
arises from one’s better or worse self, from one’s shal-
low or one’s deeper self.

This is too intricate and far-reaching a matter to go
into at any length here, but we all know, particularly
since the psycho-analysts have told us so much about
the often mysterious behavior of the subconscious self,
that we often find ourselves
having desires and other

PsycHOLOGY

and noblest demand. Life is full of tragedies of souls
who have denied themselves or been forbidden and de-
nied by others the delight and the right and the duty
of self-expression.

Of course lots of people think they are born to write,
or born to sing. or born to do some creative, artistie,
widely useful thing when as a matter of fact they have
no such capabilities as they think.

But every such yearning should be taken senously
Try it out. Make some attempt. All the great people
were and are very much like the rest of us after all.
Maybe you are a genius.

At least you can be a genius in the art of making
sensible, helpful decisions. Try the choicest things first.
Then if you fail, take up the duller routines and make
artistic work of them.

But very often the terrible discontent one feels with
one’s daily work really means that there is some more
congenial task one could actually do and ought to do,
something that would more nearly satisfy this passion
for self-expression.

Of course every life ought to be happy. If you are
not happy in your work, or in your home, don’t scourge
yourself for that. Face the problem calmly. Make a
decision about it. Here again tests can be applied that
will make the wise course fairly clear.

The things that have been so far discussed have been
matters that concern the individual himself. But
every decision is made up of
two sets of factors, one in-

emotions which do not seem
at all to fit into the general
plan and pattern of our
life. Many a life lacks unity.
How we may really discover
which is our real self and
which our superficial, or ar-
tificial self is a long story.
The reader is referred to
special books and articles
on this broad subject of the

Cottner.

and Mr.

“Arithmetic vs. Indecision,” by Henry
Gerber, will be published in the January
issue of PsSYCHOLOGY.
cludes a graphic illustration of the
general scheme here outlined by Mr,
While there are of course
slight divergencies between Mr. Cottner’s
Gerber’s formula, they belong
together consistently and the study of
both will be found distinctly helpful.

side the individual, the other
outside.

‘When you have a prob-
lem to decide, put down
somewhere, in writing or
some sort of chart, a record
of the relations and values
of the courses of action
open. Put down the differ-
ent courses, and estimate
their value as to each of the

This article in-

subconscious mind and its
relation to the conscious.
‘What we are after here, however, is to learn to make the
proper decision after we have found out who we really
are and what is the general direction of our life purpose.

In addition, make it clear whether the carrying out
of the considered wish will hinder and harm anyone
else or be likely to help.

With these checks and guides in mind it is wise to
go ahead and do as one likes—or at least as one believes
he really wants to act.

Is it in line with my main purpose? Is it my better
or worse self that wants it? Will it wrong or hinder
anyone else?

If not, go ahead.

The wish for self-expression is a simple human de-
mand that ought not to be denied. This persistent
hankering to do as one pleases is often nature’s highest

items involved, first in re-
gard to the inner facts—
your principles, purposes, desires, the demand for self-
expression, then the outer facts.

Oddly enough, the first of these outward facts looLs
like another inner fact, but it is not. This is the fact
of your capabilities. If you have a tenor voice don’t
try to sing bass. Your voice is not part of your inner
mind, or soul, but part of the physical machine with
which you must do life’s work.

If you are thin do not try to get a job as fat lady in
a circus. Be sensible. Take, approximately at least.
and as nearly accurately as possible, the same account
of yourself as others take. Face the facts about your-
self sanely.

Take special account of yourhealth,alwaysfiguring that
with proper thought and effort you can make it better.

‘What can you do? (Continued on page 68)
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The Q/flbatross

By
Vefna
Thackeray
Makepeace

EOPLE smiled
Pwhen they spoke
of Alex Tompkins.
Not broadly. Just the
shadow of a smile th
Passed thru their eyes :
out again like the quick
ing shadow of a summer
His sins were not' bro
philandered gently and
all the surreptitiousness of middle-age.
‘He had come to this middle-western city
from a metropolis in the East, two years ago. He
had arrived, unnoticed and unostentatious, in his old

brown Haynes, and had taken modest lodgings in the

vicinity of a certain radical school of philosophy which
draws curiosity seekers and thinkers from the -far
corners of the world.

One of the first things he had done was to secure a
Post office box in the town across the river in the

bordering state. He considered this a convenient and -

rather clever means of side-tracking the curiosity of
certain relatives and acquaintances. It would be use-
less to try to explain to them the why of his Great
Adventure,.

No one could understand it but himself, and perhaps
the one who had sent him. He had to have a change;
he had to be free; he must find somehow all the things
that had passed him by.

He had never been a boy. He had gone to work when
Scarcely more than a child, and had toiled long hours
In the heat and the grime of a stove factory. But he

had Prospered. He possessed a keen, inquiring intelli-

gence, and before he was twenty-one he invented a new
ltmd of grate that economized on coal, and a few years
ater he had a factory of his own. He had married; not

A Gyz‘ory _
of
acape

'Illustmt_ed by
Marguerite
Cusachs

No wonder all the curbed

and stifled romanticism

of Adlex’s soul bloomed
out in moon-flowers.

use he loved, but be-

cause it seemed the sensible

thing to do. Georgiana furnished

the money to put his stove grate on the-
market. It had all been very prosaic. -

At first he did not have time to think about senti-
ment. His work absorbed all his energies and kept him.
busy early and late. He and Georgiana lived in a big
brownstone house in the suburbs, and as he arose at a
rather untimely hour, he was in the habit of coneocting -
his own breakfast. He never had much because he
hated to mess around with dishes, and the kitchen at
this hour always depressed him. There was something
so cold and silent about it, and so much white, that it
reminded him of a hospital. When he had finished his
coffee, he would rush out and hurry to his business,
but even in his haste he began to be besieged by strange
fancies. - They were always more urgent in the spring.

In place of the dismal-eyed factory buildings and
warehouses by which his course took him, he had visions
of wild flowers, delicate spring beauties, hepaticas and
Dutchmen’s breeches, all blooming in profusion in a
lacy green woodland. He had never found time to go
picking wild flowers. And thru the spicy green mist
of spring leaves he sometimes saw a woman’s face . . .
a lovely face with warm brown eyes that smiled into his
and understood. It was not Georgiana’s. She had

3
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- with each returning spring
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never understood the yearn-
ings he had crushed to make -
himself the efficient business
machine that he was. Al-
tho she was the mother of -
his son and daughter, he did
not dare to show her his
soul. It was not for her

- eyes to see that nature had
designed him to be a poet
instead of a manufacturer
of stove grates.

So it came to pass -that
this Other Part of him grew
unobserved and in the- si-
lence. He passed thru the
Golden Doors alone, and

his fantasies grew more dis-
turbing, more insistent,until
he began to wonder about
his sanity. Torn and nerve-
wracked from inner chaos,’
he finally sought the advice
of an eminent nerve and
mind specialist. .
This physician was a
woman with excessively
modern ideas. She told him
that all his life he had re-
pressed himself ; that he had
-never lived. He had cheated
himself of all the mystic
meaning of existence. He
owed it to himself to be free
to seek love, to find his true
mate.” It was criminal to go
on as he had been doing.
He must go away and enter into
which he had a natural aptitud
ings he had thwarted these ma:

,a divorce. And acting upon he

taken this thing. He had turn
his partner, left Georgiana an
istone house and the new car
check book and the old brown I
upon his Great Adventure. .
Two years ago Alex Tompkiz
It is true that his shoulders rou
had time to think about them
lines drooped about the corners
his hair was well frosted with g
alight with fervor. Fortune v
smiled upon him . . . smiled
eyes of a girl from Nebraska w
Radical School of Philosophy.
This Ellen seemed his Dream
at him from out the misty gre
eare and delicacy he cultivate

wrote poetic thoughts and mailed them so that she
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to make himself the efficient business machine that he was.

tember came, and Ellen, the Dream Girl, returned to
Nebraska and her school-teaching. She would not for-
get. Every week she would write to him. For a time
Alex was almost overwhelmed by his loneliness. Then
he discovered there were other women with brown eyes
Wwho were not insensible to poetry.

That was two years ago.

In the twilight of a December evening, Alex, sitting
at the wheel of his car, now disguised under a new coat
of paint, was feeling his way thru the traffic and the
river fog on his return from a factory across the river.
Business had been poor the last two years. His partner
had not done well. His own expert knowledge of
machinery had secured him an important position in a
Wwell-known manufacturing plant of farm implements.

The years had sat heavily upon Alex. He seemed old.

ossessed. The sagging lines about his mouth had
deepened, His cap was pulled low, and he stared out
under it with dull, expressionless eyes. There came a
creaking of brakes, and he was caught in the traffic.
ut he showed no annoyance; he was indifferent to
€verything. Indifferent to the throngs of Christmas
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shoppers, indifferent to the
gay tinseled windows, to
the happy, -eager faces of
children. He saw a man’'in
working clothes come out of
a shop. The man was laden
down with awkward looking
bundles, as irregular as big
starfish. . He was smiling to
himself as if he were seeing
a vision of loveliness. As he
passed he looked straight
into Alex’s face. For an
instant a hungry light
gleamed in Alex’s eyes.
Then it faded into ecold
gray, and he settled deeper
within himself. With a
splutter and a blue cloud of
gas, the car ahead moved
forward and Alex released
the clutch. He left the main
thorofare and turned up
the hill toward his old
haunts. He pulled up in
front of the post office and
turned off the gas. He had
an appointment. That he
was a little early made no -
difference. He pulled his
collar a little higher and
drew his neck down into it,
and stared with bloodshot
gray eyes out thru the wind-
shield at nothing. He was
unaware just how many
minutes had passed before
he was startled out of him-
self by a lively voice.

“Hello, Alex! What you doing here? Waiting for
Santy Claus?”’

“Well, Joey! Where in the world did you drop
from? I thought you were up in Klondike!”’

In another moment Joey was sitting beside him, She
had deposited her milk bottle and bag of oranges and
was asking him a stream of questions. She had been
his Dream Girl’s friend; she also had been his friend.
Joey knew so much about him. He had told her so
many things. Everybody told Joey things. She had a
certain detached way of listening, like the trees, and
she seemed to understand everything without words.
She was a Rolling Stone, and on this December evening
she had collided with Alex Tompkins.

He found himself again confiding, again confessing.
He was in a dilemma. He was unhappy. He couldn’t
make up his mind. No, he didn’t have his divoree yet.
He couldn’t understand why he had been putting and
putting it off, when it was the one thing he had come
‘West to accomplish. It worried him; depressed him,
He couldn’t get it off his mind. (Continued on page 73)
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OUTLiNE oFr PsycHOLOGY. By Dr.
William McDougall. New York.
- Charles Scribner’s Sons, $3.50.

HERE; is a book that, while not

new, should be in the private
] library of, and read by, every
serious-minded student of psychology.
It embodies the very latest conclusions
and sets forth the fundamentals of
modern psychology in a style and man-
ner that sets it apart as a volume of
fundamentals :

McDougall is first of all a real scien-
tist; a deep, thoro, painstaking student,
who spares no pains in his effort to
arrive at the true facts and issues in-
volved. Differing from many of the
more popular so-called psychologists of
the day, he is not wedded to any par-
ticular “school” or pet theory that must
be upheld and sustained regardless of
whether or not it squares with subse-
quent findings - of fact. His whole
effort is devoted to getting deep down
into the true nature of the issues in-
volved. This makes for clarity, for
honesty, and for truth.

Gifted with an almost uncanny facility
for expression, and characterized by a
profound depth of penetratlon, he ana-
lyzes, dissects and proceeds to ration-
alize the various “schools”
chology from the earliest times down
to the latter days of the “Behaviorists,”
and the “mechanistics,” and with most
commendable fairness and considera-
tion to build out of it all a structure
that cannot fail to inspire the atten-
tion and admiration of any fair-minded
person.

His primary thes1s is “that human

behavior is built up on a basis of innate

tendencies which are in all essentials
very similar to the instinctive tenden-
cies of animals,” as contrasted with the
views of Bergson and his followers
that “instinet and intelligence are two
diverse developments of mind that have
little in common,” and the theory of the
mechanists; who see In instinet nothing
more than complex reflex action, often
of the type of the chain reflex, and
sometimes modified or controlled by
tropisms.

In other words, his contention favors
the so-called Hormic theory, which holds

of psy--

that the humblest creature is autono-
mous, and that all animal and human
behavior is purposive, in however vague
and lowly a degree, and that purposive

_action is fundamentally different from

mechanical process.

Outline of Psychology is not an easy
book to read. Many of its passages
will require repetitive rereading if
one is to get out the real essence of the
argument, but this is because of the
profundity of thought involved rather
than the language used to convey it.
In fact, if anybody can convey the
subtle thought involved in a proposi-

tion, or interpret abstruse problems in.

terms of understandable English, Me-
Dougall is the man.

If my memory serves me right, Dr.
MecDougall camié from Edinburgh Uni-
versity to take the chair of psychology
at Harvard College, leaving the latter
place recently to accept the chair of
psychology at Duke University. His
marvelous achievements in rehabili-
tating “shell-shocked” soldiers during
the late war thru the media of applied
psychology opened up an entirely new
field in psycho-therapeuties, and
brought forth a companion book to the
above, entitled, Outline of Abnormal
Psychology, which also is “worthy of
all commendation.”

LoN J. HADDOCK

THE PSYCHOLOGY OF INDIVIDUAL
DirrErRENCES. By Robert 8. Ellis,
PhD. 533 pp. New York. D.
Appleton & Co., $3.50.

IN cans come from machines in

billions alike. Human beings—
however, at times we may think so—do
not. And there are not only differences
in sex, color, race, and physical con-
tour, but hundreds of thousands of
other differences, each capable of fur-
ther variation. i

The biologist - can calculate the
average weight, stature, and longevity,
of the inhabitants of a certain com-
munity. The psychologist .can cal-
culate the average intelligence. But
from such figures the individual es-
capes. He is himself, different from
everyone else, with potentialities which
he alone possesses. No tradition or

~ PsycHOLOGY

religion or “ology” or 1 im
down. Like thought it id-

. ual is still an elusiv act
quantity.

Altho this fact se to
some, in it lies the bx for
all living things. It ¢ ur-
ably the horizons for op-
ment. Standardization, ee-
dom, repression, are s to
progress. It is organi og- -
ical variation that br ns,
and sometimes forces - to
get away.
~ In his new book, is
Professor of Psych ado
College, and has lectr on
the subject—treats ain
sources of individu: To
the lay reader, for w led,
it should prove an and
interesting work, prok up
entirely new lines of It
knocks some of the o ons
out of our thinking. us
know the reasons why y it
tends to breed toleran

Does heredity matter ing
character, or does ent Do
strong emotions go w: tel-
lectual ability? Are ally
superior to women? ¥ kes
a criminal? How d fect
religion? Hundreds ons
are answered impart r to
the best scientific ‘lhs
writes merely as a ¢ uth,
and not a propaganc ; he
says is more effective ada.

The book is recom rone
who wishes to broade ipon
problems human. one
merely to-the fronti¢ ects
it includes, but to the rson
that is sufficient. the
complexity and vas slem
which ignorant pe¢ ling
to consider simple into
a few rigid caté ates
how two people dif-
ferent traits, Jling
along the bes may
be many path

The author ubly

useful by inciuuing an cavcusive bib-
liography gt the end of each chapter,
(Continued on page 77)

+ e o

L

N



i

-_—er

DEcEMBER, 1928

ou,too,Can

Make

MONEY

Regardless of Your Present
Circumstances

EAR my desk are many
N files of letters which are
more than bits of paper. -
They tell varied tales of troubled
minds. So many in this old world lack money. Some,
tho they have a sufficient income or salary, lack other
things; things that go to make life worthwile. Some of
my writers tell me of their love of beauty, their desire
for congenial companionships, the wish-to travel, but
they feel that unless some one with more insight can
throw a search-light on their complexities, and lend a
helping hand to unravel these and to aid them in reor-
ganizing their habits, thoughts, and environment, they
will continue to go down, down on the Ladder of Llfe S
fulfilments.

Many of these human documents come from men,
old and young. They ask for a sincere perspective, an
analysis, of their characters. They urge me to write
them frankly, and to help them “to see themselves as
others see them.” They are eager to know, to under-
stand, to discover the errors they have made. When,
as often happens, they come to a standstill they reach
out for a cheering word. They appeal to some one
Whom they feel they need not see; they seem timid
about their mistakes. They want an impersonal and
unbiased criticism, or maybe a constructive sugges-
tion, a finger to point a remedy.

‘Women of all ages also write. They, too, are seeking
2 new light on old, muddled and complex problems.
Some confess that they have no special talents, no
Creative genius. Yet these persons want to work, to
do things to earn money, to right mistaken steps if
only they knew a way.

Says
Pauline Cleaver

51

Miss FaNNY MoORSE

Often my correspondents tell
me too little. They forget to tell
me what they have done; or what
they would enjoy, nor do they
state what they feel capable of doing. Because of this,
many of my letters are filed under a heading of
“Too General—Insufficient Data.” Naturally I get.
busy with those who have sent me more information. I
reply almost immediately to those who tell me their likes
and dislikes; to those who have given me an outline of
their past, who state their abilities and experiences
and let me have a peep into their present surround-
ings, their circumstances, cares, responsibilities, duties,
ete. Such letters give a mental picture thru which I
am more able to visualize my writer’s problems as well .
as assets. I am thereby enabled to see and feel the
goal toward which they should be encouraged and
which I can outline for them.

I am telling you this for two purposes. First, you
will know more eclearly how I expect you to write to
me, and next, because I think I have found some one,
who will be of great assistance to us. This some one is
one of the most humane, genial, gentle, lovable person-
alities it has been my recent good fortune to contact.
Surrounding her and within the fairy-like rooms
wherein she dwells, one feels charmed, electrified, re-
charged by some almost mysterious Spirit.

One day when my mind turned to my writers whom
I classified as “Too General,” I ran into an old friend
who placed a little booklet in my hand. This booklet
was called, $2500 for a SILVER ROSE. Near the
end I saw the picture of Miss Fanny Morse opposite an -
article on “Starting a Gift (Continued on page 74)
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alesman’s Conference 1 able

Discussion and Counsel on Practical Problems

of Salesmanship

Conducted by Lawrence W. Rogers

Author of “The Psychology of Life and Success,” “Concentration,” etc.
Lecturer on Salesmanship in the College of the City of New York

Salesmen are born!”
The oracle had spoken.

He wheezed across the spacious
veranda of the Hammond House, Fort
Kent, Maine, and waddled down the
steps, puffing huge wreaths of smoke,
supremely content with his hundred
pounds of excess fat, his bomb-proof
personal opinions about the achieve-
ment of selling success, and his forty
dollars a week after forty years of
road experience.

He had dragged me into a personal
discussion of the point, and settled it to
his satisfaction.

The incident was indicative of a
state of mind often hazardous to a
salesman’s progress. It is apt to in-
hibit, keep him from putting forth his
best efforts. Strangely too, these
sweeping, denunciatory statements gen-
erally come from those who do not get
far. Such utterances are rarely spon-
sored by the higher-ups, the successful
ones in the selling game. It is a sig-
nificant fact that men who have
achieved more than the average run of
salesmen are always on the lookout for
fresh ideas, new stuff, anything that
will help them to do better work.

No less a famous merchandising per-
sonage than John Wanamaker, in
counseling upon the advisability of
sound study of selling principles by
those who would get ahead, said: “The
struggle for success will be less difficult
if one take with him the light of other
men’s experiences.”

As this month of Christmas-tide
chops off the remaining part of a great
year in human experience, the impres-
sion overwhelmingly comes that now is
an opportune time for ambitious sales-
people, both inside and outside, desk or
telephone artists, pavement pounders
and doorbell pullers, all lines, to re-
examine the mental processes, clear
away the driftwood, as it were, get
ready for big work in the new year.

“It’s all in the state of mind,” some

“SALESMANSHIP can’t be taught.

insist. While savoring a bit strongly,
perhaps, of platitude and cult, the slo-
gan yet carries a suggestion that
should start one toward fields of fruit-
ful mental hygiene. And if you have
not already done so, it will prove a
beneficial exercise to wage a war of ex-
tinction upon two can’ts, viz,

It can’t.

I can’t.

You see the first item was the matter
with my hotel-porch friend who pro-
nounced ultimatums. He had an “it
can’t” mind. He possessed a generous
dose of “I can” in his makeup, to be
sure. His ego bulged like a balloon.
But the trouble was that his mental
windows were nailed down. Shut
tight. He had little vision of a larger
future and no use for new ideas. They
were not wanted on his street.

Hence the result. Mediocre salary
at sixty years of age, possibly being
tolerated and kept on by a sympathe-
tic, indulgent house. Himself, self-
satisfied, while growing day by day, in
every way, more sluggish and stupid.

“Have a heart!” you say. Yes, in-
deed, by all means. But the fact re-
mains that he personified a dilemma
we all want to dodge. We should not
allow an unhindered biological process
to turn our brains into cement, if we
can avoid it.

But here is another slant. A sales-
man interviewed me in Detroit the
other day, who said: “I know the
great possibilities in my line. It is
growing in favor with the public. I
understand all that. Yet I am not sold
on my own ability to put it over. I can
not seem to convince myself that I will
get a break. Consequently, the house
is not satisfied with the amount of
orders I turn in.”

Obviously, this fellow’s difficulty was
the reverse of the first one’s. If these
two salesmen in illustration could have
only given each other what each lacked,
their successes would have been at once
assured.

Salesfolks, artisans of the selling
craft, everywhere, who are afflicted
with the “can’ts,” either or both, here
is a prescription for a December
mental tonic:

Saturate your mind three times
daily, at bedtime, and on arising in the
morning, with the dynamic, self asser-
tive, thought cocktail:

It can be done—

I can do it!

CORRESPONDENCE
G. H., Oklahoma, writes:

I am a regular reader of Psy-
CHOLOGY Magazine and I find much
help in it. So I am bringing my prob-
lem to the Salesman’s Conference
Table for assistance. I want a position
as sales representative with a good
toilet goods company, but don’t know
how nor where to apply for such a job.

My choice of a career may seem odd
for a girl, but traveling and selling is
my greatest ambition, and I have some
experience in salesmanship. I first
took up stenography, and had a public
office of my own for two successful
years. But a year ago my nerves and
eyes went weak on me and the doctor
advised me to travel. I got a position
soliciting advertising for a publishing
company and travelled over three
states.

I was very successful and enjoyed it
so much, but this was only a small con-
cern and closed up by Spring, and I was
out of a job. I came home and studied
beauty culture, then got the agency for
a cosmetic company that sells direct
from factory to customer, but I don't
like this lposition, as the commissions
are small and facial demonstrations
and advertising are at my own expense.
I can’t make enough at it to travel, and
my local district is soon worked out.

So I am writing to ask you to advise
me how to go about securing a travel
ing sales position with a good toilet-
goods house that sells to drug stores, or
a good perfume manufacturer who sells
thru sales representatives. I have als
made a little study of perfumes. There
are no factories or wholesale drutf
stores near my home. I can give
references and I know that I can sl
and I have youth, the spirit of adver
ture, and a liking for my job. What
I lack is the job to like.

(Continued on page 76)
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action, sharp, decisive and final, is the
theme of the play, Machinal, at the -,
Plymouth Theatre. < " o

Based in general on the Snyder- . o W
Gray murder case, this drama moves /,[ ;}I : . -

WHITE LiLACs
;erITE LILACS, an-
nounced as suceessor to
. * Blossom Time, which the
Shuberts are producing, concerns
an episode in the life of Chopin
having to do with his affair with
George Sand. B
We have always viewed with
suspicion plays announced as
successors to former produc-
tions. But the present produc-
tion far outeclasses its fore-
runner. ’
Nearly. every lover of musical
comedy has seen and enjoyed
Blossom Time. After seven years
it is still
a well-de-
sired favorite
on the road.
White Lilacs |
should play |
not only
seven but
Seventy
Years, It is
a priceless
gem among
musical pro-
ductions, in-
comparable
from every o e
Point of L A
view. (Con- A o
tinued on B
page 87)
MACHINAL | o
UBMISSION, compromise and un- ' ‘, 4 ¢
breakable routine, erystallizing into ‘; ' o

Telentlessly on until “a bottle filled
With little stones” removes one of the  /
Protaganists. “The young woman,” /

v

ast Neets West

in the Season’s

(Oval) Odette Myrtle as George
Sand in “White Lilacs.” (Left)
Walter' Huston and Katharine
Frances in Ring Lardner’s base-
ball drama, “Elmer the Great.”
(Right) Guy Robertson and
Grace Brinkley in “White
Lilacs.” (Below) Walter Hamp-
den in “The Light of Asia”

an imagij. (Continued on page 83)
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Conducted by C. Franklin Leavitt, M. D.

‘UESTION:—G. L. E. writes:—

My little daughter, eight years old
and perfectly healthy, has been waking
up each night, crying and wringing her
hands, uttering a few disconnected
words, breathing heavily, with vigor-
ous heart action and all the physical
reactions of a severe fright. When
she becomes conscious she does not re-
member anything that has happened
nor can she describe her feelings, altho
she is still sobbing. This began twenty-
four nights ago. I left her alone that
night for about twenty minutes to go
to the store and while gone she got up,
chairs in the house were turned over,
the lights turned out at the socket,
which is never done, as we have a wall
switch, and she was at a neighbors
in her night clothes crying and talking
half rationally. She was wide awake
when I returned, but had been badly
frightened, as I had never left her
before. This waking up at night and
exhibiting fright occurs exactly one
hour and ten minutes after she goes
to sleep and has occurred each night
since her fright. It was about the same
time after she went to sleep the night
of her fright that she got up. Local
doctors say it is just “Night Hoss”
and could find no cause for it. I am
greatly worried and almost a nervous
wreck myself over this worry. Can
you help me, doctor?

ANSWER:—

" Your daughter was just very badly
frightened and being a sensitive, im-
pressionable child, the thought was
deeply implanted in her mind. The
fact that she experiences this dream
which frightens her at exactly the
same time each night proves that it
is only habit that is now established.
I would say from what you have writ-
ten that your daughter is rather nerv-
ous and it is quite possible that you
have protected her too much for her
own best good. She must be taught
to be self reliant and you should strive
to establish confidence in her mind.

I would give your daughter sugges-
tions each night after she is asleep,
before the time she experiences her
fright. Assure her that there is
nothing to fear, she will not be afraid,
she has perfect confidence and her
mind is at peace, and that she will not
experience the dreams which frighten
her so. And at times during the day
1 would in a laughing way tell her
how funny she acts at night and how
very foolish it is. Reassure her time
and time again and make light of it. If
she sees that you are worried she will
feel it and will be more serious over

the whole thing. I am sure that a
little time and patience will restore
her faith and she will lose her fear.

QUESTION:—D. R. G. writes:—

A few weeks ago I sprained my
ankle badly. I consulted a physician
and he told me to soak it well in hot
water and after twenty-four hours to
begin to use it a little, continuing to
do so more and more until it was well.
I seemed to get outdoors fairly quickly,
but now, several weeks afterward, I
have a peculiar feeling in the ankle
and am wondering if the treatment he
suggested, of using the foot, might
have been wrong and injured me. Is
there anything I can do?

ANSWER:—

I consider the treatment your doctor
advised a very scientific one, in fact,
it is the treatment used today by the
best. The old idea of resting the ankle
for a long time is no longer used. I
am sure you will find that everything
will come out all right. A bad sprain
is sometimes almost as bad as a break
and leaves the parts weakened for a
considerable period. You can continue
to use the hot water morning and eve-
ning, and try to forget the weakness
as much as you can the balance of the
time. Go about your work or play
as tho the trouble did not exist.

UESTION:—H. B. L. writes:—

I have been told that I have a lack
of iron in my system. Will you please
tell me of some good tonic which I can
teke? It has been suggested that I
take iron pills.

ANSWER:—

The iron that one gets in pills is
eliminated, as a rule, before it reaches
the system. Thus very little iron is
carried to the body. You will get far
more thru a proper diet than in any
other way. Raisins, prunes, beans,
peas, green vegetables, whole wheat
bread, bran and cereals and meats are
foods which contain a great deal of
iron. Meat, when boiled, is richer in
jiron than when cooked in other ways,
as the iron properties are thus held
intact. No tonic can equal a proper
diet.

QUESTION:—L. G. B. does not

wish me to publish her letter but
just answer it.

ANSWER:—

You have dwelt on your adverse sur-
rounding to such an extent that it has
become an obsession. You can see
slights and unkind acts all about you.
So could I if I were constantly looking
for them. You are too conscious of
these things. You have drifted into a
very negative, depressed state and are
making mountains out of mole-hills.
This has become a real fear in your
life and you must strive to ignore it
more or it will make you still more
miserable.

UESTION:—E. B. H. writes:—

I have been in a run-down condition
for several years. I suffer from what
has been called by some neuritis, by
others rheumatism. It affects the
muscles of the lower part of my body,
my legs mainly. I have lost weight
and am in a depressed mental and phy-
sical state. At times my heart seems
affected and everything I eat seems to
cause considerable gas. I am very
nervous. = You have helped many
others and I am wondering if you can-
not give me some suggestions which
will be of benefit.

ANSWER:—

Of course your condition could be
from a number of causes, but there is
evidently some form of infection at
work and this can be discovered only
thru a careful examination and a
gradual elimination of one thing after
another until the true cause has been
located.

The infection could be from the teeth
or tonsils. Have you had these ex-
amined carefully? Or it could be an
auto-intoxication from a general func-
tional inaction, which would cause
sluggish bowel action and its harmful
consequences.

It is quite possible for one to get
into a functionally inactive state
simply thru living a depressing life
and indulging in worry or some other
form of fear. A depressed mental
state will cause functional inaction of
the physical body, a lowered vitality,
nerve super-sensitiveness, and cause
the body to become a fertile soil for
the growth of aches, pains and many
disorders.

If an examination discloses no or-
ganic disease, no special trouble with
your teeth or tonsils, you have a right
to believe it is due to the life you have
lived: (Continued on page 93)
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BE HONEST with yourself. You're
not satisfied. You haven’t gotten
all you wanted out of life. It’s nothing
to be ashamed of. The whole world is
built on discontent! But because you're
not entirely satisfied—because you're
reaching out for something better,
something greater—I'm going to show
you kow to achieve your ambitions.

No matter what you want—money,
influence, power, happiness—I’ll show
you how to get it! You won’t guess—
you'll know! You'll be led step by step
over all the obstacles that -have held
you back. You'll be brought into a new
land—where success is positive! You’ll
lose all fears—worries—timidity. Noth-
ing daunts you—nothing stops you. The
door opens—you enter and help yourself!

I know this sounds startling. But I
can prove it! Right now thousands of
men and women are using my secret of
magnetic power to bring them wealth,
‘influence and success.- Right now in-
comes are being doubled almost over-
night—persons whom the outside world
never heard of before are suddenly
springing into prominence—men and
women in every walk of life are making
the most astounding strides in person-
ality and achievement.

Remember—I’m willing to back up
my statements with an ironclad guar-
antee! Unless my secret of magnetic
power helps you, too, to acquire more
money, a wider circle of friends, richer
opportunities within five days—ithe lrial
costs you nothing!

ThePowerof Personal Magnetism

I don’t care how colorless your per-
sonality now is—how many failures
you may have had—how discouraged

you may be—my secret of magnetic
power will enable you to become almost
immediately the dominant, fascinating
personality Nature intended you to be.

Through my principles of magnetic
control you will learn to radiate power.
You will become a dynamo of magnetic
influence. In any gathering you will be
respected and admired.

Men and women will be arawn to you.
Your personality will melt their -iciest re-
serve—thaw out any spirit of opposition.
You will find it easy to win their heartiest
co-operation—command their closest at-
tention—enlist their influence and dollars
to further your plans.

For personal magnetism does for you
what no other human quality can. It
makes things happen right before your
very eyes. It wins for you in everything
—in little things, in big things. It takes
the place of all the mysterious skill and
genius you thought you had to have to get
what you wanted.

Results are Instantaneous

My secrets of magnetic control have
been put into a remarkable book called
“Instantaneous Personal Magnetism.”
This book does just what its name im-
plies—it not only magnetizes your per-
sonality, but magnetizes it instantly!

The very moment that you read this
phenomenal book, the fetters that have
held you down are struck off. You are
FREE. You feel a wonderful surge of
magnetic power. Obstacles disappear—
problems that seemed difficult, baffling,
vanish into thin air.

You become a new and different being.
Your thoughts and actions show it imme-
diately. You know things, feel .things,
see and grasp chances you never did be-
fore. You suddenly have an entirely
new outlook upon life—a new courage—
a new compelling power—a new magnelic
personality.

LY
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“Instantaneous Personal Magnetism”
smashes all old, slow theories of get-
ting ahead. It shows you exactly how
to tap the vast storehouse of your inher-
ent personal magnetism—how to increase
your vital magnetic power—how to har-
ness it for practical, everyday, money-
making use.

The Facts are FREE

You can sway and control others. You
can command success. Let me prove it
—free! For five days you can make “In-
stantaneous Personal Magnetism” your
own. For five days you can read it to
your heart’s content. For five days you
can let it work its wonders for you—show
you how to always appear at your best,
how to please others, how to increase
your earning powers, how to gain countless
new friends, how to acquire a fascinating
manner, how to develop individuality, how
to be forceful in business, successful and
well-liked wherever you go. -And still be
under no obligation to buy! :

If you want a compelling personality—if
you want new magnetism, new power, new
strength, send for this remarkable book at
once. Over 900,000 copies sold already.
Mail the coupon today; * Instantaneous Per-
sonal Magnetism,”” bound in handsome dark

_cloth and gold embossed, will be sent to you

at once for a five-day FREE examination.

If you are not thrilled and inspired by this
amazing book, just return it within the 5-day ~
period, and the examination will have cost
you nothing. Otherwise keep it as your own
and send only $3 in full payment. Clip and
mail this coupon NOW, before you forget.
Ralston University Press, Dept. 70-W,
Meriden, Conn.

Ralston University Press,
Dept. 70-W, Meriden, Conn.

You may send me * Instantaneous Personal Mag-
netism” for a S-day free examination in my own
home. I will be the judge. Within the S-day fenod
I will either remit the special low price of $3 in full
payment, or return it without cost or obligation.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Enthusiasm for Your Job

waste time on today’s job ‘mooning’
about his future. Doing with all his
might and main the work at hand in-
sures his future.

“Perhaps it is something that I
learned back there in the broker’s
office, anyhow it is really remarkable to
see the change produced by a salesman
who suddenly gets straightened about
and bubbles over with spontaneous en-
thusiasm. He is immediately happier,
promptly increases his sales volume,
and has a genuine, heartfelt concern for
the customer, the store, and the service.

“Business enthusiasm is the lubricat-
ing oil that makes the machine function
so smoothly that the employee is no
longer working for a company—he has
become a part of the day’s stream of
service. Once in this mental current,
his success is insured. It engenders
sincerity, loyalty, courtesy and the will
to become more and more valuable to
society and himself.

“The man who has what I am calling
‘business enthusiasm’ will not mort-
gage himself with worry. However, I
do thoroly believe that he should have
plenty of earnest concern. That’s quite
different. Worry is concerned with
things beyond human control; we are
concerned over what’s within human
limits.

“The manager of one of our best
Chicago Loop stores is a living example
of what I mean. He is one of the best
‘fretters’ you ever saw, always dissatis-
fied and finding better ways; but two
or three times a year he makes the

(Continued from page 23)

wrong move of stepping over the line
that divides worry from concern—the
slight line that divides the inevitable
from the controllable—and then gets
rather blue. It is, however, fairly easy
to get him back over the line into the
safety zone. Of course concern, or al-
most anything else for that matter, can
be carried to excessive and harmful
limits; but that is not what I mean. I
want to be happy with what I am doing,
but never satisfied.”

One instinctively feels after talking
with Mr. Walgreen that he has had a
glimpse into the type of business mind
that is taking the reins today. The
kind who thinks a great deal about the
joys and heart-aches of those who work
with him, the kind who wants to have
his associates and his subordinates like
him, the kind who believes in sharing
profits with those who create them.
Mr. Walgreen is a Humanist.

“It is a rule in our company,” ex-
plained this modest man, “to overlook
occasional mistakes. We are all hu-
man. Some of the best men will some-
times err in judgment; suppose a
buyer does make the mistake of taking
a poor seller when ninety-nine times
before his purchase has been a good
seller, it would not be fair to forget his
correct average because of one mistake.

“Sometimes too much stress is placed
upon superficial and physical appear-
ances; I want to have an attractive
personality, but not veneered, it must
be a quality that is heart and soul deep.

“My friends sometimes call me a

A Merry—Christmas

Ah! Allah has put in every man’s
heart a yearning for happiness, but he
must earn it!

“Not by appointment do we meet
delight and joy;

They meet not our expectancy.
].fBut round the corner of the path of
ife,

They on a sudden greet us with a
smile.”

" Psychology, then, declares this is a
state in which we can learn to dwell.
To enter therein we must clear away
a few obstructions. One: “The im-
moral illusion,”. as Bliss Perry says,
“that personal bliss is our right; that
we must have things altogether as we
wish them, in order to be happy.”
Next in our consideration of the
matter, we must put aside those times
of racking grief which come to us all.
Who is exempt? We can only shut our
teeth and struggle across the terrible
quagmire of loss and suffering. Who

(Continued from page 20)

stops to say under these circumstances
that “he is not happy”? But let us
take life by and large: the run of the
mill, as it were: our day-by-day
existence.

Three paths are open: we may plan
to be happy; we may plan to be un-
happy; we need not plan at all. To
take the largest class: those who
really plan to be unhappy. Any mem-
ber of this group will instantly say
indignantly, “I do not! I would be
happy enough if I had anything to be
happy about!” Indeed, at first glance
it seems absurd to say that any one in
his senses plans to be unhappy!
Wait. If you told me you adoréd
walking, and then started out for a long
tramp in the country in a pair of tight,
high-heeled house shoes, you would
probably wail after a time, “I love
walking, but I am not enjoying this
walk a bit!” Your companion would

L

business Humanist. Perhaps they are
right, altho personally I feel that what
they are really driving at is what ]
call business enthusiasm. Anyhow I
feel that our ability as a chain of re-
tail stores serving an enormous public
to enjoy a sturdy growth rests upon the
enthusiasm for immediate work in the
heart and soul of every member of our
organization.

“It is my enthusiasm for the business
that gives me so much faith in it. In
fact I literally- believe in putting all
my eggs into one basket. A very
moderate amount of outside -capital
was used in recent financing, in Janu-
ary of the present year to be exact,
when the enterprise had grown to the
point where it needed expert financing
just as it needed scientific management
and an enthused personnel.

“We feel that our company owes four
things to our small army of co
workers; a good salary from the start,
a small life insurance, a sickness-and-
accident fund, and an opportunity for
investment in the success of the com-
pany. If I am a business Humanist,
as my friends say, that is my philoso-
phy practically applied.

“And, as one of our directors re
cently expressed it, the young man who
gets on is the one who is willing to
‘take hold’ of the work at hand. There
is nothing magical about it and it
sounds very prosaic, I suppose, but
genuine enthusiasm for the day’s job
not only works wonders but puts 8
different face upon the world.”

Heart

be justified in remarking, “Idiot!”
To enjoy anything, we must arrange
the conditions. How, then, are you
arranging the conditions for your
daily happiness—which is quite dif-
ferent from pursuing it? Too many of
us start out on the path of life, clad
in tight shoes of the mind, fettered by
conditions of our own making. If so
we are surely planning to be unhappy
If you allow yourself to fairly wallow
in any mood in which you are not
happy, what then? Such as indulging
in worry, for instance, the needless ap
prehension of ills that more than
probably will not come to pass, and
which at best you cannot prevent. 0r
reveling in self-pity: “Why do I 8
ways have bad luck? Why do not
people do lovely things for me as the¥
do for Madge Jones? Nothing I want
ever comes to me; I have given up &
pecting Janything nice.” But you ar
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& 1, USED to pride myself on
guessing people’s ages.

%% That was before I met
}2] Hobart Bradstreet, whose
age I missed by a quarter-
century. But before I tell you how
old he really is, let me say this:

My meeting-up with Bradstreet I
count the luckiest day of my life. For
while we often hear how our minds
and bodies are about 50% efficient—
and at times feel it to be the truth—
he knows why. Furthermore, he knows
how fo overcome it—in five minutes—
and he showed me how.

This man offers no such bromides as
setting-up exercises, deep-breathing, or
any of those things you know at the
outset you'll never do. He uses a prin-
ciple that is the foundation of all
chiropractic, naprapathy, mechano-
therapy, and even osteopathy. Only he
does not touch a hand to you; it isn’t
necessary.

The reader will grant Bradstreet’s
method of staying young worth know-
ing and using, when told the secret.

And here is the secret: he keeps his
Spine in trim.

Any man or woman who thinks
Spine-Motion doesn’t make a differ-
ence should try it! It is easy enough.
I'll tell you how. First, though, you
may be curious to learn why a healthy
spine puts one in an entirely new class
physically. The spinal column is a
series of tiny bones, between which
are pads or cushions of cartilage.
Nothing in the ordinary activities of
us humans stretches the spine. So it
“settles” day by day, until those once
soft .and resilient pads become thin as
a safety-razor blade—and just about
as hard. One’s spine (the most won-
derfully  designed  shock-absorber

own) is then an unyielding column
that transmits every shock straight to
the base of the brain.

Do you wonder folks have backaches
and headaches? That one’s nerves
pound toward the end of a hard day?

© Or that a nervous system may peri-
odical 1}' go to pieces? For every nerve
n one’s body connects with the spine,
Which is 4 sort of central switchboard.
era the “insulation,” or cartilage,
Wwearg-down and flattens-out, the
nerves are exposed, or even impinged
—and there is trouble on the line.

NO“{, for proof that subluxation of
the spine causes most of the ills and
ailments which spell “age” in men or
Women, Flex your spine—“shake it
°l'~1“- and they will disappear. You
Should feel the difference in ten min-

N \

Can You Guess
ThisMan’s Age?
See if You Can Tell Within 25 Y?ars;
the Author Couldn’t; But He Stuck

With Hobart Bradstreet Until He Re-
vealed His Method of Staying Young

utes. At least, 1
did. It’s no trick
to secure com-
plete spinal lax-
ation as Brad-
street does it.
But like every-
thing else, one
must know how.
No amount of
violent exercise
will do’ hit’; not
even chopping
wood. As for
walking, or
golfing, your
spine settles
down firmer
with each step.

Mr. Bradstreet has evolved from his
25-year experience with spinal mechan-
ics a simple, boiled-down formula of
just five movements, Neither takes
more than one minute, so it means but
five minutes a day.. But those move-
ments! I never experienced such com-
pound exhilaration before. I was a
good subject for the test, for I went
into it with a dull headache. At the
end of the second movement I thought
I could actually feel my blood circu-
lating. The third movement in this re-
markable SPINE-MoTION series brought
an amazing feeling of exhilaration.
One motion seemed to open and shut
my backbone like a jack-knife.

I asked about constipation. He
gave me another motion—a peculiar,
writhing ‘and twisting movement—
and fifteen minutes later came a com-
plete evacuation!

Hobart Bradstreet frankly gives
the full credit for his conspicuous
success to these simple secrets of
SpiNE-MotioN. He has traveled about
for years, conditioning those whose
means permitted a specialist at their
beck and call. I met him at the Roy-
croft Inn, at East Aurora. But Brad-
street, young as he looks and feels,
thinks he has chased around the coun-
try long enough. He has been pre-
vailed upon to put his SPINE-MotroN
method in form that makes it now
generally available.

I know what these remarkable me-
chanics of the spine have done for me.
I have checked up at least twenty-
five other cases. With all sincerity I
believe nothing in the whole realm of
medicine or specialism can quicker
re-make, rejuvenate and restore one.
I wish you could see Bradstreet him-
self. He is arrogantly healthy; he
doesn’t seem to have any nerves. Yet
he puffs incessantly at a black cigar

. that would floor some men, drinks

HOBART BRADSTREET, THE MAN WHO DEFIES AGE

two cups of coffee at every meal, .

and I don't believe he averages seven
hours sleep. It shows what a sound
nerve-mechanism will do. He says a
man’s power can and should be un-
abated up to the age of 60, in every
sense, and I have had some astonish-
ing testimony on that score.

Would you like to try this remark-
able method of “coming back”? Or,
if young, and apparently normal in
your action and feelings, do you want
to see your energies just about
doubled? It is easy. No “apparatus”
is required. Just Bradstreet's few,
simple instructions, made doubly clear
by his photographic poses of the five
positions. Results come amazingly
quick. In less than a week you should
have new health, new appetite, new
desire, and new capacities; you'll
feel years lifted off mind and body.
This man’s method can be tested with-
out risk. If you feel enormously
benefited, everything. is yours to keep
and you have paid for it all the
enormous 'sum of $3.001 “ Knowing
something of the fees this man has
been accustomed to receiving, I ho
his naming $3.00 to the general pub-
lic will have full appreciation.

The $3.00 which pays for everything is
not sent in advance, nor do you make any
deposit or payment on delivery. Try how
it feels to have a full-length spine, and
you’ll henceforth pity men and women
whose negves are in a visel

Hon.uﬁ' BRADSTREET, INC., Suite 7798
506 S. Wabash Ave., Chicago, Il

I will try your S‘ipine-hlotion without
risk if you wilf provide necessary instruc-
tions. end everything Yostpald, without
charge or obligation, and I will try it five
days. If I find Spine-Motion highly bene-
ficial I can remit just $3 in full payment:
otherwise I will return the material an
will owe you mnothing.

.................................

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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not afford to indulge for one moment
in this sort of thing, for it eats up
your happiness in a flash; poisons
everything, and I mean this literally,
for your digestive secretions are
changed in a second. Your heart-beat
is checked and your waste products in-
creased.

If you allow yourself to be jealous or
envious—what can ruin happiness
more completely? Or if you compare
yourself with others, wondering jeal-
ously if you have every bit that be-
longs to you, instead of delighting in
what you have; or if you indulge in
pretensions of any sort, to a knowledge
of music or art which you do not
really possess, or to social position, or
to greater wealth than is really yours,
or to a skill in bridge or golf beyond
the fact, does the mortification which
results on chance exposure of your
claims make for happiness? Quite
the contrary! You were simply plan-
ning to be unhappy! Or maintaining
the critical attitude; seeing nothing
but flaws; which is actually nothing
but an uneasy desire to maintain one’s
own superiority; or looking for
slights; one always finds what one
looks for! Or brooding over unfavor-
able comments that float your way till
you are a mush of hurt feelings. But
if you were not planning to be unhappy
by refusing to be comforted, you might
imitate Mme. De Stael, who when she
was told of a man’s disagreeable criti-
cism, thoughtfully remarked, “Then
I must ask him to dinner!” And by
making him a guest-of-honor, she
changed an envious acquaintance to a
warm friend. But she planned to be
happy! You are planning to be un-
happy when you are so set in your
ways that it is actual pain to you to
change your seat at table; to have a

was no room for two; we had the added
responsibility of a child, and therefore
the vaudeville act was hard to continue.
The only thing to do was to begin the
trying task of seeking an engagement
in stock after having broken away from
all former connections.

Here Mrs. Brenon made a sugges-
tion; it was that I should get into the
making end of the movies.

This had never occurred to me defi-
nitely. Of course, most people thought
of the movies in one way or another;
it was a topical glamor. But actors
scorned the movies. To act on the
screen was the equivalent of being sold
into the bush leagues. Actors with
reputations, when they yielded to bad
luck and accepted a job in the studios,
slunk in and out of those hastily reared
barns in shame. To show pictures at a
large profit was legitimate to me; but

piece of furniture in a different place;
to have to rearrange your routine;
when you insist your maid shall do
things your way, when hers may be
better for her, and all that is necessary
is the result; when you cannot accept

new ideas without feeling the world is .

going to the dogs. Dreadfully tight
shoes are our close-fitting but casual
little habits!

And quite in the same line is the
difficulty we feel in adapting ourselves
to any radically different mode of life,
when we are torn from one comfort-
able set of circumstances and flung
headlong into another. “I am so un-
happy!” we wail. “This is so hard for
me because I have seen better days.”
Nonsense! It is a wonderful thing to
have “seen better days.”
better to get down on your knees and
thank God you have a mind stored full
of beautiful memories of luxury and
past delights, of months or years, per-
haps, of travel in far lands with
broadening of vision; of fascinating
people you have had the opportunity of
meeting in your years of leisured
wealth; a past filled with music and
opera and great acting; a lifelong at-
mosphere of grace and charm and cul-
ture. Even if you heg on the streets
nothing could take these from you!
And if you now find yourself in
straitened circumstances, you have
these imperishable memories, when
you might have, if you had not been
born to these, nothing but a grim and
sordid past. A wonderful thing to
have seen better days, even if you now
find yourself in worse ones!

When you bemoan yourself, then,
that “you are not happy,” analyze the
situation. Reflect that happiness is a
state of mind, not pleasure, not rap-
ture, nor bliss or ecstasy. At bottom

My Wite
(Continued from page 28)

act in them—that was too foreign a
thought.

But Mrs. Brenon insisted that I try.
And eventually I did. I ran over the
list of studios then established and,
picking out one at random, I sent a
wire to Carl Laemmle, of the old “Imp”
pictures, asking if he could employ me.
I thought it was a stray straw, and for-
got about it at once.

To my great surprise, however, a few
days later Laemmle wired back that he
had a position open in the scenario
department.

So I started my career in the movies.
For some time I was in the scenario
department, and then I heard that one
of Laemmle’s directors had walked off
the lot. I offered to take his place and
was accepted. Perhaps, as a fated
tribute to my wife, the first picture I
was called upon to make was) entitled,

It would be

PSYCHOLOGY

this is what most of us really expect
and feel defrauded at not having. But
as Carlyle said, “What act of Parlia-
ment is there that we should have
these?” But we need not make happi-
ness, whatever it is, impossible by
erecting barriers so that we cannot at-
tain this state. You can at least re-
frain from the very attitude of mind
that bars the way. Are you unhappy
because you cannot have many things
you desire? Who can? Get behind
the veil of the personality of anyone
who seems to have everything he de-
sires, and you will find the same plight
of unsatisfied longings—for something.
Don’t think otherwise! If this is, as
it seems, a law of our very existence,
why not discount it? Yet on observa-
tion we find that most of the unhappi-
ness of life comes from the conditions
in which we find ourselves, rather than
wholly from things we cannot possess.
We all know families of whom we say,
“They all are unhappy together, and
it seems so unnecessary! They just
pull different ways!” We see this in
others quite plainly, and we recognize
these blind ones are planning to be un-
happy, since a little understanding, a
little give-and-take, a little adaptation
on the part of each, a little of the cour-
tesy we all give to casual acquaintances
more freely than to our own kin,
would smooth the rough path of daily
intercourse. Easy to see in others,
but so extremely hard to recognize in
ourselves!

Why do we not plan to be happy,
then, not by regarding happiness as an
elusive goal to race for, but as a state
of mind for which we must at least ar-
range the conditions? Or to change
the metaphor, if we may not chase the
Blue Bird of Happiness, why do we
slam the door in its face?

All for Her. It was due to her that I
found myself in a profession which
was so much in sympathy with my feel-
ings that I could advance in it.

The second important step in my
life found Mrs. Brenon a backer of it.
The war had broken out in Europe, and
I conceived the idea of making War
Brides, with Nazimova. It was to be
my first independent production. To
do it meant sinking all the money I
had; it meant exchanging the compara-
tive security we had then for the ex-
pectancy of not much more plus a little
fame; and if the picture failed, destitu-
tion.

By this time Mrs. Brenon had as-
sumed command of the business part of
my work. She could veto the project
or give it her approval, and 1 would
heed her advice. War Brides was s

e

powerful drama, but of anti-war senti- ‘
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ment. The United States was not yet
one of the Allies, and it was problem-
atical if she would be; but any good
business man in the movies would have
decided that under the circumstances
of the period this piece was a “bad
bet.” Mrs. Brenon is a good business
woman, but she agreed nevertheless to
my plans. She saw that it meant a
creative .satisfaction for me and she
balanced this, and what it might de-
velop, against possible losses.
It took some. time to make War
. Brides, and it was finished and put on
the market just about when we entered
the war. The government banned the
picture. Everything I had was lost
and we were back to need. -
- There came another period of re-
building: a period of struggle, heart-
ache and grind. It was the sort of
struggle that works into the soul of
even the most loyal of wives and makes
the nerves raw and brings patience to
the breaking point. But Mrs. Brenon
stood by and jointly directed the fight
with me. Eventually I went with
Famous-Players-Lasky, and Mr. Lasky
placed his confidence in me by appoint-
ing me the director of Peter Pan and

Beau Geste. For six years this associa- |

tion was productive of artistic satis-
faction and there was money in the
bank.

I am quite sure that if I had not
done War Brides 1 would not have
gained that spurt and breadth which

enabled me to put out later pictures of .

importance; and I am quite sure I
would not have done War Brides if
Mrs. Brenon had discouraged me, as
she had every right and reason to do.

I could go on at great length to show
the understanding partner my wife has
been in our adventures thruout life,
and her patient sympathy with the
taxing vagabondage thru which most
Creative workers must go. I could tell
how, quite lately, I was faced with ‘the
p}‘oblem of satisfying a principle and
glving up a very large salary, or keep-
Ing the financial independence together
With artistic dependence; and how
Mrs. Brenon urged me to risk all once
more to be myself. I could tell how
difficult it must have been for Mrs.
131“.=:!10n to remain alone for long
Periods while I was directing on the
coast, for it has been one of her rules
never to be around the lot or studio
Where I am working. She has never
Seen one of my pictures in the making.

Other wives of directors dispense
m::;l this ryle. They are like the stage
eve €IS, always on hand to see that
un dreythmg goes along well. They don't
etwrStand that, granting there is love
will ein them and their husbands, they
in te’rf Y their constant presence and
tions ell;flnce’dzoxrmg tl.me creative'opera-
pex_s‘;ﬁali:ir;sclously impose their own
upon their husbands; and

wi

Miss Emma B. Dearborn

Inter lly known and
thority on shorthand. After teaching
conventional systems for cighteen years
at Columbia_ University, S8immons Col-
lege, University of California, Roch
Business Institute, etc., Miss Dearborn
originated SPEEDWRITING to meet the
overwhelming demand for a natural,
easy-to-learn, thoroughly practical, scicn-
tific system of shorthand.

a "

Thru SpEEDWRITING Miss Dearborn has
helped thousands of men and women win
better positions—earn more money than
ever bofore in their lives. What they
bave done—YOU can do!

Win Success Thru
Speedwriting .. - . -

Ethel Willard Eddie,” So. Maiéhdster,
Conn.: *‘I learned Speedwriting while
working eight hours a day in an offico,
and managing my home with four minor
children, with no help. I am now cm-
ployed as secretary to Dr. E. Myles
Standish at an increase of $325.00 a year
in salary.”

Welton H. Rozier, St. Louis, Mo.: *'I
find Specdwriting of infinite benefit in my
work, particularly in bricfing cases and in
taking notes of important testimony. To
o lawyer it is invaluable.”

Millicent Taylor, Wilmette, Ill: ‘“With
only balf the Speedwriting Course finished
I have been able to take dictation as fast
as an expert st her in a vel
tional Sborthand System. Feature
writers, like myself, will ind Speedwriting
a means of taking more accurate accounts
of interviews, etc.”

Arthur L. Holyoke, Los Angeles, Calif.:
*'I certainly am glad that I answered your
Speedwriting advertisement. Six wecks
after enrolling I finished the Course and
within & ronth had obtained a position
at a 50% salary increase. Since then,
during the past ten months, I have re-
ceived two further salary increages.

am certainly a Speedwriting booster.””

au-

Everyone Can Write It in Plain
: A-B-C’s..

«'\\/HY didn’t someone think of it- before?’ .you"ll say
when you see this new kind of shorthand—so simple,

" 50 easy, so natural that anyone can learn its principle in one

evening. Now, at last, shorthand is within easy reach of
everyone—executives, professional men and women, clergy-
men, students. Even exp-rienced stenographers are abandon-
ing other systems for this new, accurate, natural, speedv
method.

Write Shorthand in a Few Weeks

With just a few minuces’ daily practice you can quickly learn
to write shorthand! Right this minute you know the principle
of this amazing new method—you use it in your daily speech.
No need to spend months mastering a whole foreign language
of sigas, symbols, dots and dashes. In this new system you
use just the ordinary letters of the alghabct, scientifically
condensed according to your natural habits of speech.

Speedwriting

is the invention of Miss Emma B. Dearborn, eminent
authority on shorthand, who has caughe almost all
systems for cighteen years. She saw how unsatis-
factory ordinary systems of shorthand frequeatly
are—how few students master them. ‘Clearly 2
pew system was needed that would climinate the b
disadvaotages of the old systems, the tedious e kT

months of study, the memory-straining ditficulties, | aZ NG SNEE
the inaccuracies of transcription. Executives find Speed-
Speeduriting was the resule—the only scientific ﬂ;},‘:’;‘ (,g,’,'.':l':‘:,l:{‘ ,,',':
system of shorthand written in the plaia letters of creasing efficiency.
the Eaglish language, cither with pencil or oa the

typewriter. This wonderful new method was immediatcly hailed with delight.
It is endorsed by educarors and has been approved as a ¢ pond course by
New York State Board of Resents.

Valuable to Everyone

cxcecutives Ievsryv:haz
P

e

Srud h ‘. 1 baci
men,

have weclcomed Jpndwroim:; as the only natural,
that can be learned in a few hours of study.

One man writes: *‘T have been 2 writer of conventional shorthand for tweaty years,
and have taught it to others. With this background, I feel that I can speak with
some measure of assurance when I say that for case and pleasure in lcarning, or
possibility of speed quickly acquired and for legibilicy, Speduwriting so far excels
any s system now in use that there is no comparison beeweea them.™

Coupon Brings Full Details—FREE!

Mail the coupoa for interesting free on Speeduriting, the Natural Short-
hand. Sce how casily you can learn this new method. Whether you are an experi-
enced graph , whether you nced Speedwriting in your busiaess
or as 2 means of i 1g your own p | efficiency—of insuring yourself of 2
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no matter how fine their personalities
may be, the artist, in his work, must
be left free to realize himself.

Mrs. Brenon oversees the business
details, but never my picture-making.
She does criticize my productions, but
only after they are shown on the
screen. Only then does she give her
opinion.

And so, because of all this, we are
about to celebrate a quarter of a cen-
tury of married life in the movies.

It seems to me that the greatest bars
to matrimonial happiness in this pro-
fession, as I have observed the situa-
tion, are lack of proper understanding
and cooperation and aggravated ego-
ism. The latter usually when both are
professionals. As soon as one advances
a bit over the other there is at once
jealousy and friction. Even a little

praise of one will throw the other into
an angry depression.

In such cases each is better off
alone and left free to feed upon his or
her vanity. But there is another form
of egoism which wrecks Hollywood
marriages. That is when the artist
who has reached a stellar position dis-
cards the wife or husband who has re-
mained in the background.

It is a horrible thing for a wife who
has given her actor husband the best
part of her life to find herself thrown
off when her husband achieves his little
fame. The free souls may preach of
liberty in love, but in most of these
cases there is nothing else but distilled
selfishness. There is only the fact that
the wife who has borne with him thru
the beginnings, and lost her freshness
in the bitter struggle, no longer pleases

A Christmas Grudge

wheat fields.
him!

After blindly following the man’s
trail all fall, the Kid had learned from
another denizen of the place that this
was one of Baldy’s winter haunts.
Hence, the Kid had been waiting there
for several nights in the hope that he
would appear. .

As the Kid crouched there, glowering
over his wrongs, the door opened and
a seasoned son of the road came into
the long, gloomy room. He crossed to
a rope-stayed cot, glanced indifferently
at the unkempt, unshaven young man,
turned his back and dropped with a
grunt on the creaking bed.

The Kid warily raised his head. He
studied the new arrival appraisingly.
The hobo was about his own height, but
slightly heavier in build. The top of
his oval head was bald from his scarred
forehead clear back to his glistening
white crown. His face was seamed
with petty and apparently unprofitable
crime. The Kid strained his eyes in a
long, unblinking stare. The man was
Baldy! At last he had him cornered.
Instantly the Kid sat up stiff and alert.
His eyes glowed with a hard, hot light.
He shook a threatening fist at the back
of his former partner, and -cursed
softly under his breath.

The Kid’s first feeling upon discover-
ing Baldy was of fierce hatred toward
him. The misfortunes of the road had
driven him to this cheap lodging-house,
where battered and drifting wrecks of
men temporarily find shelter in the
winter. He had deliberately located
the haven of the man who was worth
two hundred dollars to him! There
was no need of friendship or pretense
in this underworld flop, which caught
homeless adventurers and men who

Then Baldy had robbed

(Continued from page 25)

wished to be missing for private or
public reasons. The Kid had been
stirred by his first swift knowledge;
the man he was hunting was within his
grasp. What good luck was his on this
Christmas Eve!

But, much as he hoped it, the Kid
realized that he would not be able to
quit this dirty rendezvous of panhan-
dling roughnecks and the sodden, indif-
ferent life enriched by his original two
hundred dollars. He felt sure that
Baldy could not have kept his money
for so long a time, altho he knew that
hoboes sometimes carried money con-
cealed on their persons for months.
But he had traveled with Baldy long
enough to discover that he was ad-
dicted to an appetite which kept him
broke. The most the Kid could hope
for was revenge, to compel Baldy per-
haps to get out and work, and give him
a few dollars from time to time.

For once Fate favored him. They
were alone. The other inmates had
gone for a sup of free soup to the
mission around the corner.

The Kid’s lips set in a thin, deter-
mined line. His chafed and reddened
hands doubled into fists. Then he got
up and slouched around to the hobo and
sat down belligerently on the cot op-
posite him.

“You frisked me, Baldy!” he an-
nounced with considerable heat. “You
stole my money when we were bum-
ming our way back from the wheat
fields.” .

Baldy hunched forward on the edge
of his bed. His dark eyes showed fight.

“Yuh talkin’ to me?” he snarled.

“Who in heck do you think I'm talk-
ing to?” the Kid replied.

“Cut the comedy stuff,” advised
Baldy, with an ugly set to his jaw.

PsycHoLOGY

his highness when, thru the fortunes of
the screen, he has been raised to posi-
tion and wealth, and finds the colorful
younger women more attractive.

But there is one ironic recompense in
such instances: these younger women
know expertly how to use to advantage
the riches that have been denied the
first wife; and they know even more
expertly when to-call it a day and en-
joy themselves in alimonial singleness.

* * *®

With the above digression, here is one
man’s answer to the recurring matri-
monial question. It may be somewhat
vague, for what has grown so perma-
nent is difficult to analyze; but if I
were to attempt a final summation I
would say: love comes first and sym-
pathetic understanding and coopera-
tion later.

Fight

The Kid laughed sarcastically.

“Look here, Baldy,” he warned. “I
haven’t trailed you all over the country
four months for nothing.”

“Now that yuh have me ferreted
out,” retorted the hobo, ‘““wadda yuh
goin’ to do about it?”

Baldy sat on the soiled covering of
the sagging cot and squinted thru his
narrowed eyelids at the Kid’s lean and
Tuddy face. Up from the street, three
stories below, came the clanging of a
gong as a street-car slowly threaded its
way thru the good-natured holiday
throng. But the two men, crouched
there in the darkening room of this
ramshackle building, were as immune
to the city’s holiday mood as if they
had been in the midst of the Mojave
desert.

“What am I going to do?” repeated
the Kid, with anger burning in his
youthful eyes. “I'm going to get my
money.”

Baldy grimaced derisively.

“If yuh got frisked,” he grunted,
“yuh’d better keep still about it.”

“So,” snarled the Kid, “you hand me
that bunk after we’d been hitting the
rods together for a week?”

“It’'s the law of the road,” returned
Baldy indifferently. “Yuh takes what
yuh can get when yuh can get it easy.”

“Well,” retorted the Kid, “I’'m here
to tell you that I'm going to have my
money, or take it out of your hide. Get
me?”

“Hop to it, Kid,” sneered Baldy.
“I’ll make hash outer yuh.”

With a vehement growl the Kid
leaped to his feet. Baldy did not wait
for the attack. He sprang to grapple
with him. And the fight was on in mad
earnest. The Kid tried to beat off the
furious onslaught of the older man

P Y N e N ——
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with straight-arm jabs to his weather-
toughened face, but Baldy crowded
him into a clinch against the wall. The
next instant they were locked silently,
reeling across the gritty floor. Then
the Kid tripped the older man with a
. back heel movement of his foot, and
they crashed down on a nearby cot. It
broke with their smashing weight, and
they sprawled on the floor. Each man
lost his hold. Both were on their feet
at once, facing each other like two
blood-inflamed animals.

“Ill—kill—you!” panted the Kid,
kicking the shattered cot out of his
way. ) i

“Yuh don’t pack no K. O. in your
fists,” taunted Baldy.

The Kid whipped his head back with
a right uppercut, and they -clinched
again. He tried to plunge up thru
Baldy’s armhold and butt savagely to

throw him off. But he couldn’t quite.

make it. Suddenly Baldy changed his
tactics, and with a mighty effort lifted
the Kid clear off the floor and staggered
toward the door.

“I'm goin’ to throw yuh out of the
joint,” shouted Baldy. '

The Kid fought like a cat, squirming
and clawing viciously against the pos-
sible headlong, body-breaking pitch
down the narrow, rickety stairs. He
managed to get his knees into the pit
of Baldy’s stomach and break the lift-
ing power of his hold.

They rested for a brief time, breath-

"ing explosively, facing each other with
“the murder-lust in their bloody eyes.
Then they went at it again. In the
course of the struggle they bumped
against the shaky stove, which was
insecurely propped up on three rusty
legs and a paving brick. They knocked
it over, scattering blazing coals across
the floor and over some of the "beds.
But the men fought on, unmindful of
the hayoc they had wrought. They
grunted and groaned and cursed and
battered each other savagely with their
bleeding fists.

In a short time the old tinderbox was
blazing fiercely, and a wall of flame
rapidly rose about the battling men as
they sought to kill.

Suddenly a red spear of flame leaped
between them. It stopped them short
in one of their mad clashes. They lost
their balance and fell against each
other. Baldy’s scorched fist glanced
harmlessly off the Kid’s shoulder, and
his head rested on the older man’s
breast.

“Look out!” exclaimed Baldy, push-
ing the Kid back from him. “The
joint’s on fire!”

The men, realizing the danger they
were in, rushed for the only exit. But
they were turned back by the crackling
flames.

“We're caught like a couple of rats
in a trap,” grimly announced Baldy.
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With one accord they seized bedding
and fought side by side -to beat back
the fire and save their lives. But it
had gained too much headway.

“I'Nl get out of here somehow,” the
Kid cursed in futile rage, stamping out
the fire in a blazing cot pad he had
used as a-beater.

The room, with every window nailed
down tight, was fast becoming a fiery
furnace. The heat was beyond human
endurance. The acrid smoke, finding
no egress, rolled in heavy billows, re-
lentlessly encroaching its stifling fumes
in and about the two men. i

Finally the Kid, overcome by the
heat and smoke, staggered backward
and fell, twisting his mouth against
something soft lying on the floor. He
shouted once, but his face was pressed
into the center of the filthy cot pillow
and his voice was muffled. Then he
braced himself up on one elbow, and
raised his head to call again, but the
thick smoke choked back his voice. He
relaxed his arm and fell back on the
floor. He drew the pillow up under his
head and lay upon it, gasping. No use
to ask Baldy to help him. He wouldn’t

' do it. Then the Kid lay very quiet.

Baldy fought on desperately, trying
to force an exit and free himself from
the fire-trap. The wall of smoke and
flame rolled and bellied out in front
and around him in a great tide, mak-

ing futile his -human efforts. Unable '

longer to endure the agony, he threw
himself down on the- floor, shielding his
face with his arm. A wisp of cool air
touched his parched lips, and he sucked
it sobbingly into his burning lungs. It
gave him instant relief.

He straightened his body to get the
air down into the bottom of his lungs.
His foot struck against something on
the floor, which moved slightly after
he touched it. The yielding feel of it

-caused him to draw his foot away and

grope forward thru the black smoke
with his hand. His fingers touched a

- human ear.

“The Kid,” Baldy muttered. “I'd
forgotten about him. . . . Wonder if
he’s cashed in yet?”

For a time he lay panting, alert,
watching the deadly flames darting in
and thru the under-rolling tide of
smoke. After the brief respite, Baldy,
wriggling like a snake on his stomach,
slowly writhed his way toward the Kid.
He fumbled up against his limp body.
The wall of smoke lifted slightly and
rolled back to one side, revealing the
Kid’s face. His eyes were closed, and
he lay like one dead. Baldy placed his
hand over the Kid’s heart. He felt the
faint beat in his breast.

Baldy stooped and raised him a few
inches from the floor, and shook him
slightly. The Kid opened his eyes.

“We haven’t a ghost of a chance,”
the Kid murmured, detachedly.
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The hobo stared at his companion.

“Yuh're crazy with the heat, Kid,”
he replied. “I ain’t give yuh back your
money. I was frisked, too, honest I
was.”

“Don’t owe me any money,” returned
the young men in hearty tones. “You
saved my life!”

" Then he leaned over and reached out
his hand with a friendly smile on his
bandaged face. Baldy gripped it
with an answering grin, and in the
same breath they exclaimed together:
“Merry Christmas!”

‘Three Children

(Continued from page 42)

smartest and prettiest and nicest” of
all. Nor did she seem spoiled by their
praise. She took her high marks quite
as a matter of course, never boasting of
them. She was quick to help any
schoolmate in trouble and always ready
to play with any who invited her.
She was elected president of her class
without a dissenting voice, and when a
May Queen was to be chosen, no one
but Eleanor was even suggested. Yet
these laurels she carried off in a simple,
unassuming manner that quite won
everyone’s heart.
" Then one day at a party, the old
game of “Going to Jerusalem” was
called for. Eleanor entered into it with
the same joyous spirit she put into
everything she did. One by one, the
children dropped out until only Eleanor
and one other little girl, Ethel, were
left. Around and around the chair
they went, each watching most intently.
The music stopped. Ethel slid into the
Seat, and Eleanor fell to the floor.
Everyone rushed to help her, and as
she brushed away the tears, she said, “I
Sstumbled, or I might have made it.”
She sat down at one side, saying she
guessed she wouldn’t play any more,
and every little while a tear rolled
down her cheek.
~ Eleanor’s teacher happened to be
Present at the party and had been
Watching the play. She knew that not
€cause of the fall had Eleanor lost,
but that because she lost, she had
fallen. It had all happened in a
twinkling of an eye, but this was the
order of events. Eleanor, so accus-
tomed to popularity and success, could
not bear to lose, and the tears that
SPlashed down her cheeks were tears of
chagrin, It was a bitter lesson for her,
ut one that she must learn—that even
fate’s most, favored daughter cannot al-
ways win.
A few months later the oculist fitted
ElﬁanOI‘ with glasses.
> Mmother, mother!” she cried, “I

€an’t go to school with these. I look so |

fun

me ",W. and the children will laugh at

Eleanor’s mother was a very wise
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Are 40 Years Old

Or Anywhere Near It!

You will be interested in preserving,
retaining or regaining
Health, Strength, Youth and
Vitality
for upon these depend the preservation of
everything else worth while in life.

With the advent of the years will come
the loss of strength, of vitality, of courage,
and with the loss of these will come the
loss of opportunity, of friends, of income,
of property and of money, so that if you
wish to insure
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get a copy of the Universal System of
Scientific Living and be prepared to live
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The Most Marvelous Era
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It enables you to use your vast unconscious
powers to get more out of life. )

It breaks to harness the actual working
principle utilized by the Supermen of all ages
and places it at your service.

It lays hold of your unconscious mind dur-
ing sleep, when all interference of the intellect
and environment are in abeyance and gets
results overnight that would take months or
years to accomplish by conscious effort.

You can now make yourself over in accord-
ance with your own specifications; develop
tremendous _ physical and ' mental wer,
abounding vitality, courage and self reliance.
You can overcome all detrimental habits an
addictions. .

It enables you to be prosperous,
to get money and the things and conditions
necessary to your highest development.

Tell us in confidence your particular desire
or need and let us seng you our interesting
free literature and testimonials,

THE PSYCHO-PHONE COMPANY
151 Lafayette Street = New York City

woman. Instead of asserting that, of
course she looked all right and no one
would say a word, she tried to help her
little daughter face the unpleasant

-reality.

“Yes,” she said, “it does seem queer
to see you in goggles, but it is best to
protect your eyes now so that you will
always have the use of them. The
children may laugh at you at first, but
you laugh with them and they will soon
forget.” :

Eleanor was right about what the
children would think. As they saw her
coming up the steps, one little fellow
cried, “Oh, what a shame! Eleanor
isn’t pretty any more.” And another
added, “She looks funny in those
things.”

“They do change her appearance,
don’t they?” said the teacher, “but re-
member, she is still our Eleanor.” That

How to Escape FromYour

.ever,

P PsycHoLOGY

was a fortunate change of thought, and
so Eleanor was greeted ac rardially gg
Then, insteac the
offending glass, the’ . the
conversation by sz us
about your glasses,

Eleanor explained s to
wear them, and pres chil-
dren were telling why ither
or_ someone they knew wear
glasses. Then the cohver: nged
to the making of glasses, 10cu-
lars, magnifying glass and
Eleanor’s glasses were fi

At recess, she played y as
usual, and before the day , she
had learned that the lov dren
bore her was in no wise d by
unbecoming glasses. Ha i the
unpleasant reality squa had
seen its unpleasant asg )pear

like mist.

(Continued from page 36)

I would shoot myself.” "And on sev-
eral occasions where I have recognized
this thought as only the result of emo-
tion and not an impulse, I have without
fear placed a gun in their hands with
the remark, “You wouldn’t shoot your-
self, for your real self is still in com-
mand and your reason will keep you
from so doing.” I have never even
read of one under such circumstances
committing the act. .

A rather common fear along a some-
what similar line is the fear that one
might harm another who is very near
and dear to him. Perhaps his child, or
wife, whom he loves dearly. "And this
thought is more likely to occur to ore
whose love is emotional and deep. Fear
usually develops in the direction oppo-
site to one’s real nature. This fear,
too, as long as it is a fear thought of
an emotional nature and not an im-
pulse, will never be carried out. He
fears that he will lose control of him-
self for the moment and do some
dreadful thing. But he never loses
complete control of himself, and his
reasoning powers are always in evi-
dence, tho weak.

Worry is perhaps one of the most
common forms of fear. Worry is cer-
tainly a very unreasonable fear, for it
can in no way do one any good, and
really does great harm. It is a mental
picture of something that may happen
in the future. It is always attached to
some future event. It never refers to
the present. This means that one who
worries is constantly crossing his
bridges before he gets to them. This,
like all fixed fears, is simply a habit.

Most of the evils upon which worry
is based disappear like the “lions in
the ‘way” which our fancies conjure
up, or are resolved into innocent ob-

jects, as we approach t down
and reckon up how maz trials
have come into your li | will
be surprised to find ho y are
and how well they were #hen
they loomed upon the | d be-
gan to overspread th your
hopes you were filled and
dread, but, like many vhich
gather in the phys and
threaten dire things, itorm
passed you by withc mage
and left you shortly athed
in sunlight and good

These countless wur fears
have a most destruct: both
your body and mind. ' you
have any idea of ju: \ctive
these fears are. - Tl body
becomes fertile soil th of
disease, and thus r dis-
orders, even of an o , are
primarily due to s ental
cause. Fear lowers il vi-
tality and tone, ca 1 in-
action, creates ner itive-
ness and thus inhai 5 are

established. Exami work

on the Practice of note
the number of eases
‘of which, in the ) logy,
fright, fear and S ex-
citing causes. " sider-
able list, and ir lefor-
mans, diabetes, with
chronic diarrh almic
goitre; while ac liver
has followed fr emo-
tion - (Osler). N be
found bronchit arhy-
thmia and chl ) are
largely due to , and

a host of func...... . ..7e DO
otheér cause. The same condition may
be responsible for premature harden-

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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ing of the arteries, with all the various
.far reaching effects on the different or-
gans of the body. Add to these such
states as have their origin in patholo-
gical conditions of the psychic pro-
cesses, such as obsessions, etc., and we
have mapped out a pretty good corner
of the field of medicine. Do you wonder
that I have claimed that FEAR is
man’s worst enemy?

‘We find people who feel faint in
crowds, but never elsewhere. We find
others who have developed fear to the
extent of its being necessary for an at-
tendant to always walk by their side
when out of doors. Without the at-
tendant they become unsteady and
flounder around like a drunken man;
but with the attendant they are able
to walk as well as anyone. Just fear.

When in the practice of medicine I
frequently came across patients who
found it impossible .to swallow a pill
the size of a small buck-shot, but could
swallow a piece of meat as large as a
walnut. You know the answer now.

_ Laboratory men of recognized ability
tell us that such an emotion as fear
causes a real poison to be formed in the

body thru a chemical change which-

takes place. It is said that if the
‘breath of such a person could be col-
lected for a period of two hours
there would be sufficient poison to kill
four score men. Fortunately much of
this poison is thrown off thru the
breath or it would quickly kill the suf-
ferer himself.

Now what is to be done to correct
these unnatural states in those who
suffer from fear?

Where it is possible the first step
should be taken in childhood. Parents
should study the natures of their
f:hildren and where a sensitive, retir-
Ing, shy nature is encountered, that
child calls for special training and at-
tention. ~Such a child requires crowd-
Ing along lines that will build up con-
fidence and self-reliance. It should be
encouraged and told it can do things,
and urged to do them, for only thru
Practice and experience will the child
grow fit to take his rightful position in
life. Such a child is inclined to seek lines
of least resistance, and if permitted to
d.o S0, will grow up a self-conscious,
timid, fearing adult. The atmosphere
at home should be stimulating, and par-
ents should encourage the child to
bring friends to the house and have
Parties and other gatherings fre-
Quently,

In the centuries that have come and
}glone since the days of the Romans, man
r :‘S gradually changed his standards
. gulat.:mg habits of thought and action,
slr:d his pictures of what civilization

ould be are quite different. I believe

€ credit is due to a great extent to
€ change which has taken place in

N
the Position of women. Woman, natu-

Must Men Suffer affer40?

A WELL-ENOWN sclentist’s new Dbook
about old age reveals facts which to
many men will be amazéng. d you know
that two-thirds of all men past middle age
are said to have a certain scldom mentioned
disorder? Do you know the frequent cause
of this decline in vitality?

Common “Old Age” Symptoms

Medical men know this- condition as hyper-
trophy of the prostate gland. Science now
reveals that this swollen gland—painless in
itself—not only often cheats men of vitality,
but also bears on the bladder and is often
directly responsible for sclatica, backache,
pains in the legs and feet, and dizziness.
When allowed to run on it is frequently the
g{mse of cystitis, severe bladder inflamma-
on.

65% Are Said to Have This
Gland Disorder

Prostate trouble is now reached immediately by.a
new kind of safe home hygiene that goes directly
to the gland itself, without drugs, medicine, mas-
sage or application of electricity. Absolutely safe.
40,000 men have used it to restore the prostate
gland to normal functioning. The principle in-
volved is recomended by many physicians. Amaz-
ing recoveries often made in six days. _Another

| grateful ¢ffect is usually the immediate disappear-

ance of chronic constipation. Usually the entire
body is toned up. ither you feel ten years
younger in six days or the treatment costs
nothing,

. Send for FREE Book

If you have this gland trouble, or any of the
symptoms mentioned, write today for sclentist’'s .
free book, ‘‘Why Many DMen Are Old at Forty.”
You can ask yourself certain frank questions that
may reveul your true condition. Every man past
40 should make this test, as insidious prostate dis-
order often leads to. surgery. This book is abso-
lutely free, but mail -coupon immedintely, as the
edition is limited, Address

THE ELECTRO THERMAL CO.
5712 Morris Ave. Steubenville, Ohio

If you live West of the Rockies, address The

Electro Thermal Co., 303 Van Nuys Building,

Dept. 57TM, Los Angeles, Calif. In Canada,

address The Electro Thermal Co., Desk 57TM,
44 Young St., Toronto, Can.

—— e — —

l' The Electro Thermal Com
'5712 Morris Ave., Steubenville, Ohio.

Please send me Free, and without Oblhlf. |
tion, a copy of your booklet, ‘‘Why Many Me!
I Are Old at 40.”” Mail in plain wrapper. |

10fFexYou$100 Jeet!
GhevroletCoachB

Do you want to be your own ﬁ

boss—make $50 a week in spare
time or §100 in full time—and
have an _auto of your own at no

cost? f you do, read these
amazing facts! My  3-plece,
lined, = Cassimere Suits have

taken the country by storm. I
need 800 more men to take care
of the cnormous demand.

No Investment Needed

This is an unusual opportunity to make more
money than you've ever dreamed of earning
without a cent cash investment. You don’t
need experfence, training or special ability.
I supply eversthing you need and tell you
what to do to make $30 a week in spare time
—$100 in full time.

Stone Cleared $605 in 30 Days!

My representatives are
making blg money. Pren-
tiss earned $945 in a
month; Head cleared
$60.59 in a day: Rizaldi
$32 in 8§ hours; and
Cooper says $600 a
month i3 easy with this
proposition. You can
make this big money too!

Send No Money

It you really want to get ahead—to work for yourself
and make all the profits—if $50 a week for spare time—
$100 for full time sounds good to you—write for de-
tails immediately. Don’t send any money. I tell you

1 give a Chevrolet Coach’to
hustlers to help them de-
velop business. Write for
details of this FREE offer.

everything, give you everything you need without cost or-

obligation. And don’t delay—every day you wait costs
you many dollars—so write quick—TODAY!

THE COMER MFG. CO.
C. E. Comer, Pres. Dept. 25-AS, DAYTON, QHIO

How to Get
What
You-
Want

By Orison Swett Marden

Contents

Something Touched Him—How to Get
What You Want— Playing the Glad
Game—Discouragement and Disease
—How to Cure It—The Force That
Moves Mountains—Faith and Drugs
— How to Attract Prosperity —
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Heart Talks With Yourself—
Our Partnership With God.

Red Cloth—Price, $2.00
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You Sav
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PsSYCHOLOGY

if You Join the GUILDN OW !

O matter when you join the
N Literary Guild of America you

will begin to save money the

moment you become a member.
But if you join mow you will save three
dollars more—on a single year’s subscrip-
tion—than you will if you wait until the
price goes up.

Since the Guild was founded nearly two
years ago each member has received an-
nually twelve of the best new books that
the Editorial Board could find in America
for the single subscription fee of $18 per
year. The retail value of these books has
been far in excess of that amount. The
seven volumes pictured below, TRADER
HORN, AN INDIAN JOURNEY, THE

GREAT AMERICAN BANDWAGON,

BAD GIRL and the others are representa-
tive selections.

Now, to allow the Guild to incorporate
some new advantageous features of service
for its members and to maintain the same
high standard in the selection of manu-
scripts for publication as well as in the
paper, illustration, printing and binding of
its books, it has been found necessary to
raise the subscriptign fee from $18 to $21.
This amounts to an increase of only
twenty-five cents per book. Yét even that
small sum is well worth saving.

The price raise goes into effect wery
soom. Only a short time remains for you
to take advantage of the extremely low
price that has made the Guild plan the

most economical method of book buying in
America.

The reputation of the Literary Guild is
supported by its membership of nearly
60,000 discriminating readers. Thousands
of letters have been received praising the
books chosen, as well as the service and
aims of the organization. )

The Guild Editorial Board is headed by
Carl Van Doren. ~Assisted by Hendrik
Willem .van Loon, Elinor Wylie, Joseph
Wood Krutch and Burton Rascoe, he
selects one manuscript each month from
the lists of America’s leading publishers.
This book is issued in a special edition
and is sent postpaid to Guild members on
the same day that the regular trade edi-
tion of the same title is sent to the book-
stores.

You Get Books Like These _

-

The Literary Guild of America, Inc. §

55 Fifth Avenue, Dept. 62-P, [ ]
New York, N. Y. .
Send me a copy of Wings and tell |
me how to become a member of the ]
Literary Guild before the price goes up. 1
Name...cooevenns ceersssassasccacans :
Address......... ..... . I
®ecscecsrrsane .

_ |
Cilyeseeeenennnnn e State......... . B
]

" 85 FIFTH AVENUE
Please use coupon or mention PSYCHOLOGY MAGAZINE whea,you write. adventisers.

-
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Memberships are FREE!

Even with the increase in price, the Guild
lan will remain the most economical way to
eep abreast of the best writing and leaging

thought of the day.
Guild is absolutely free—you pay only for
the books you receive and you pay much less
than full price for those. he expert select-
ing service, all carriage charges and the
:fnonthly publication WINGS are absolutely
ree. :

You can start your subscription with any

of the previous Guild books. By ac,ceptin%
free membership now you protect yoursel

Membership in the

from the price advance for one full year.
Each book you select redt 7 tiom of

your membership one mo1 ardless
of the regular trade pric &5 you
choose.

You take no chance in iterary
Guild. Membership d any
time on a month’s not cancd-
lation we charge you rice of
books already receive he wn-
used balance to you.

Mail the coupon af purself

time to decide before ip.

The Literary Guild of America

DEPT. 62<P

NEW YORK CITY
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rally more gentle and less animal-like
than man, has brought her influence to
bear on the young and thru protection
and suggestion has tried to keep her
offspring from all harm. And the-
training of the child has been to a
great extent given over to the mother.
" In the strenuous life of today a man
cannot very well stay home and direct
the lives of his children, but women can
gradually make themselves over so that
they will be better fitted to train chil-
dren into strong, fearless, robust, con-
fident men and women. And unless
women do change in certain respects
and protect their children less, the race
is sure to be gradually weakened. One
must meet resistance and not be pro-
tected from it; and one must use his
powers, and not have another do things
for him, if he is to become confident
and self-reliant.

And, parents, you are responsible for
this condition in your children, and in-
stead of being angry with a child who
suffers from it, you should assist him
in every possible way to overcome it.
You can’t coax or drive it out, but it
must come thru a very different
process.

Neurasthenia is very little under-
stood by the laity. People frequently
tell such an one, “Oh forget it, your
trouble is only imaginary.” They do
not realize that the victims suffer just
as keenly as tho they had some very
real physical pain. These sensations
they experience are real, due to a state _
the nerves have drifted into, and they
are not imaginary. The fears which
were primarily responsible for the ner-
vousness were imaginary, but not the
nerve sensations which follow. .

THE CURE

OU ask, “What are we who suffer
from these fears to do?”

The first step toward relieving your-

self from this “mental trap” you have
fallen into, is to gain a better under-
Standing of yourself, your powers and
how to use them, and the nature of
your fears and troubles. Doubt plays
a big part in unreasonable fear. When
the doubts are removed, the fears
Vanish, This means a process of re-
education so that your viewpoint will
be changed. When you are able to see
tl}ese things you fear from the same
Viewpoint a normal person does, there
Will be no fear. It is really a matter
?f establishing confidence in your mind,
In place of fear. Fear and faith can-
not live ynder the same roof. If you
devel°P faith in yourself there cannot
e fear. Your trouble is entirely due to
2 lack of confidence and positiveness.
YOW start off with the supposition,
z’h“’h is a truth, that all who are well
OTN possess all the mental essentials to
a life of peace, poise and power; that
¥ou have inherited with this the power

to direct your mental life.

Don’t say,
“QOh, I am different. from others, I do
not possess the powers others do,” for
that is not true. The only difference
between you and the man or woman
you may envy for their strength, is a
difference in understanding, training
and development. You CAN carry
yourself thru such a training and de-
velopment and thus establish that
which you have lacked. You have all
the powers required, but certain powers
are in an undeveloped state.

For a time this change will call for
conscious effort and direction. You
will have to have some plan in connec-
tion with the campaign you intend to
wage and follow these plans faithfully
until new habits have been established.
And keep in mind the thought that you
can make yourself over and be any-
thing you desire to be, within the
bounds of reason. I don’t mean by
this that you will be able to sing when
you have no special qualifications, or
write, without the necessary back-
ground, for these represent talents, and
you may not possess them. But you
possess certain talents and thru de-
veloping them you will be able to do
those certain things better than others
who do not possess them. The whole
thing is a matter of commanding your-
self and becoming a real master. You
have been only a slave.

Thru practice you will find these
fears will grow weaker and weaker
until they will disappear. . It is largely
a matter of intelligently using the
powers you now have,

William James said: “Refuse to ex-
press an emotion and it dies.” He also
said: “Whistling to keep up courage
is no mere figure of speech.” Again
let me quote James: “If we wish to
conquer undesirable emotional tenden-
cies in ourselves, we must assiduously
and cold-bloodedly go thru the out-
ward movements of those contrary dis-
positions which we prefer to.-cultivate.
The reward of persistency will infal-
libly come.” In other words, be a good
actor and impersonate the ideal man
you have in mind to the best of your
ability, and gradually you will grow
into its likeness.

All this means that you must MEET
your fears and not run away from
them. Every time you run away you
add to the strength of your fears, and
every time you stand your ground and
fight you have added to your courage.
You may quake within in doing this,
will perhaps perspire freely, but you
must go thru with it for you cannot
add to your strength by doing easy
things. - Put your arm in a sling for a
few months and you will not have the
strength to lift a book with it. Use
the arm more than usual and its
strength is added to. This is a scien-
tific fact.
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What MisTAKES
m ‘

Pronunciation

do YOU make ?

Perhaps your mistakes offend others
as much as these offend you

UPPOSE some one you met for the first time
made the mistakes in pronunciation shown
above: what would you think of him? Would he

inspire clyour r.esx;ect? Would you be inclined to make
a friend of him? Would you care to introduce him
to others as a close friend of yours?

It is easy for you to notice these errors, Perhaps,
however, you make other mistakes in pronunciation
which offend_other people as much as these would
offend you. How do you know that you do not mis-
pronounce certain words; are you always sure that
the words you use daily in conversation are pro-
nounced as they should be? To you they may seem
correct, but others may know they are wrong.

People will not correct mispronunciation. All they
do is to make a mental reservation about you.
“Ignorant and uncultured,” is their verdict.

Sherwin Cody Develops New
Pronunciation Method

Sherwin Codg perhaps the best-known teacher of all
phases of Engl b, has just perfected a remarkable new
method which s and corrects the mistakes you uncon-
sclously make. Throu¥x its use correct pronunciation
soon becomes a HABIT.

‘This method is doubly effective—teaching you through
the ear as as through the eye. Not only do you read
and see exactly how to correct your mistakes, but you
listen and hear the correct pronunciation of each wor
pronounced by Mr. Cody himself. This is accomplished
through a series of electrically recorded phonofn&h

. Y?u hg:igh dear}\ioig just as i{hhe were in the
room standing e you. He gives you the very sounds
themselves—speaking slowly and distinctly so that you
can catch every syl le.

This
records hes you p
will never forget. cally, this is

of printed lessons and &h nographic

O
a way you
the malural way to learn correct .
pronunciation as well as the easiest

most fascinating way—and the '

interesting method ever de- ‘

“FREE BOOK

‘“How to Avoid Mistakes
in Pronunciation” ‘ '

A new book, “How to
Avoid Mistakes in Pronun-
clation,” tpm you the fu
details of this remarkabl
method. It outlines clear)
how you can learn to avol
and correct your, mis! b\
and shows how interesting
and surprisingly easy it is
this way. t a copy free
and learn how to stop mak-
ing embarrassing errors. S

B |

[
-
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You do not want others to
judge you unfairly, Merely
mail th n or a (?ostal
card to SHERWIN CODY {""-: o
SCHOOL OF ENGLISH, et

5-34 12 Seiaqﬂev Building,

B,
o
n
g
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SHERWIN CODY SCHOOL OF ENGLISH
P-3412 Searle Bullding, Rochester, N. Y.

Pl free book, “How
ea‘:egggmeyonr” k. to Avold Mis.

Name....ooeveerssccsececscssocsccscsscscosanccaas

Address..... essfsestacesdstcssccrcecsctccctntanas. .
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Beware of Straining your Nerves—
it Shortens Life

Health is mainly a matter of watching
your nerves. You can eat all kinds of
unwholesome mixtures of food; you
can abstain from regular exercise, you
can break other health laws and yet go
on for many years without serious con-
sequences. But abuse the nerves by in-
tense worry, dissipation, or other
forms of nerve strain, and down will
go your vital forces. .

Nerves highly sensitive

The nerves are infinitely sensitive
and so delicately balanced that any
unusual physical -or mental strain
at once causes serious nerve de-
rangement. Continued nerve strain
finally depletes the nervous forces,
and then follows what is commonly
known as Nerve Exhaustion (Neu-
rasthenia). Since most people do
overstrain their nerves, it naturally
follows that most people are, to say
the least, near-neurasthenics. They
are “sick on their feet” and suffer
physical and mental agonies of vari-
ous kinds. Unfortunately, few
know that it is their nerves that are
at fault.

Symptoms of NerveWeakness

Nerve Exbaustion is a mmalady that comes on
gradually. But from the beginning, it is
manifested by certain definite symptoms.
The development ls usually as follows:

First Stage: Nervousness, restlessness, sleep-
lessness, lack of energy, poor circulation,
and other minor symptoms of low vitality.

Second Stage: Nervous indigestion, belching,
sour stomach, gas in bowels, shallow breath-
ing, deeline in power of the reproductive
functions, high or low blood pressure, hot
or cold flashes, heart palpitation, mental un-
easiness, irritability, undue worry, depond-
ency, self-consciousness, etc.

Third Stage: As nerve weakness advances,
the symptoms_ mentioned before become
more severe. It is then the more severe
mental symptoms appear: namely, fears,
melancholia, dizziness, loss of memory,
hallucinations. suicidal thoughts, and final-
ly INSANITY.

If only a few of the symptoms mentioned
here apply to you, especially those indi-
cating mental uneasiness, you may be cer-
tain  that your mnerves are weak and
deranged. TMight this weakness as you
would fight for your life. Conquer it, or it
will conquer you.

There is mnothing more terrible than
unerve exhaustion, unless it is its kin—In-
sanity. Only those who have passed
through a seige of Nerve Exhaustion can
understand the true meaning of this state-
ment. It is HELL; no other word can ex-
press it. At first the victim is afraid he
will die, and as it grips him deeper he is
afraid he will not die; so great is his
mental torture., He becomes panic-stricken
and firresolute. A sickening sensation of
weakness and helplessness overcomes him.
He becomes obsessed with the thought of
self-destruction,

Understand Your Nerves

The Proper care of the nerves demands first
of all a knowledge of how our nerves are
abused in every day life.

Many excellent books have been published
on this important subject, but as a rule,
they are entirely too technical. ‘I have
written a book on the care of the nerves
that has been widely acclaimed as being
the most practical treatise that ever has
been written on the subject. The book con-
taing 64 pages with {illustrations, the cost
:'ta n;)nly 25¢, coin or low denomination
DS.

PAUL von BOECKMANN

This photograph, taken very recently, shows him at the
age of 57—the acme of Strength, Vitality and
Nerve Force

This book is not an advertisement of any
courses of instruction I may have to offer
which is proved by the fact that it is on
file in many public libraries, and at the
Nuatlonal Medieal Library, at Washington,

Your Children’s Nerves

The aforementioncd book is of inestimable
value to parents. DProper care of a child’s
nerves is as important as his mental train-
ing, for education is of little value unless
backed by sound nerves.

Nervous parents are likely to beget nervous
children. The information contained in
this book will give a parent a thorough un-
derstanding of the dangers that threaten
a child’s nerves and how to counteract
them, so that the child can become immune
‘to nerve strain and become strong and

healthy.
Defeating Old Age

As fs well known, nothing makes people
prematurely old and decrepit so much as
does nerve strain.
to the fountain of youth is to care for the
nerves. I have carefully analyzed the health
habits of many very old people and in
every case, their condition was due to
having tranquil nerves. My own remark-
able condition, at an age when most men
are decrepit, is ample evidence of the
soundness of my theory.

Unconditional Guarantee

This book 1s guaranteed from cover to
cover., If after applying the advice it con-
tains, your mnerves do not fecl 100% calmer
and better, your money will be refunded
PLUS your outlay for postage. There is no
time 1imit to this offer. Over a million
coples have been sold, a record never before
reached by any other book on health,

Fill in the attached coupon today—NOW. The book
will be a revelation to you.
Paul von Boeckmann, Studlo 1419
. 48th St.

Cellinl Bldg., 48 W. 4
New York City

Dear Sir: DPlease send me your book on Nerve Cul-
ture subjfect to Enclosed find 25¢,

Name...c.c.oiviiennaanes ceresense teecessesnaeee terane .
Address.......oounes ceseenevnee tereretestiiiienranen. .
Oty i eiiiiiniieiiiieieenennes State...c.ovieiiiaians .

The nearest approach.
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Perhaps you will say—“I have tried
all this and have fai'-*'" ™ **°; is
true you have lacked 1tti-
tude in trying it. Yo reen’
positive and determine rts.

It is a little hard to ive-

ness when dominated ] it is
right here that another you
by lending you some po: for
the moment and keepi en-
couraged and at it. Naty are
in a negative state and - »uch
-with the weaker forces.

In your fighting the g is
not to permit yourself dis-
couraged. Discouragem stop
to all forward movemen fall,
get up and go at it aga peat

this a hundred times if . If
one way fails, there :z ap-
proaches which can be 1 you
remember the Salvation )gan
“A man m:‘ay be down, by ever
out.” You are not licke 70U
believe you are.

Develop a .lot of the N—I
WILL” spirit, and be a dier.
There IS a way out!

A Decisio t

(Continued fro

For instance, take that
so frequently comes u eave
one’s present occupa nec-
tions and try to begin n of
work? Is the other hing
you could do? Be fr: sible
about it.

If it is a business con-
sider your resource of
money, of time, of helf hing

desired be done?
Often the decision 5. 1

must direct this pers thall
I try this man out i In
all such problems st acts.
Write them down. aem.
Let the facts decide.

. After capabilities a1 con-
sider the whole outlay 1ces.
Get a bird’s-eye per-
sons and facts thaf lved
in the decision to be 1 be
like a game of che« The
skilful player sees s all
the moves that a iece,
both his own and 1ent.

Try to omit s a
matter of purcha the
commodities are Ifit
is a question of find
out precisely wh eis.
Don’t move to a go-
ing to look it ov out
everything you lon't

“direct another } you
have authority i Udess
it is a thoroly r« ¢ g - ask

In other words, don’t make decisions
with your eyes shut.

Please use coupon or mention PSYCHOLOGY MAGAZINE when 'you ' write ‘advertisers.
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One complete group of circumstances
forms such important factors in. the
problem that it should have special
listing. This is the element of one’s
‘personal relations with others. Four
classes should be listed separately.
(1) Those dependent on you—family,
ete.; (2) Those associated with you in
your work; (8) Those in competition
with you; (4) Those whom your work
affects.

The next step is rather more difficult
than what has gone before; this is the
estimation, not of known facts, but of
probabilities. .

Put down the different courses of ac-
tion that are open. Put down the rela-
tion of each course to your principles,
your purposes, your desires. Then in
connection with each course go over this
whole list again (perhaps adding some
others) and put down the probabilities
in each case. This may seem tedious,
but it is more tedious to undo mistakes

or to grieve about mistakes that cannot

-be undone.

‘What are the. probabilities that this
step will put me ahead toward the place
to which my principles, my purposes,
my desires are all pointing? What
will be the probable effects of each
course of action on my present work—
all parts of it? What will be the prob-
able effects on my dependents, my
associates, my competitors, my con-
stituents, or people my work touches?

Now make a chart something like
the one above and try the plan of set-
ting down plainly the factors of any
practical problem you may be con-
sidering.

Put down in the first column the two
or more things between which you must
choose. In the next column put down
the principle involved in the decision,
grading each course as for or against,
or of greater or less value in relation
to the principle. In the third column

do the same thing with Purposes.
What purposes are involved? What re-
lation have the courses under con-
sideration to these purposes? Then put
down all the desires to which the
courses of action can be related: de-
sires of the present; of the future; of
Your better self for self-expression; for
the various individuals who will be
affected by your decision.

Then put down the Facts—capabili-
ties, resources (better enlarge the
chart to make subdivisions here, includ-
Ing resources of all kinds—funds,
h.ealth, strength, influence, cooperation,
Clrcumstances, equipment, etc.)

Then the Probabilities, grading each
Possible course in its relation to the
tems already considered under De-
Sires and Facts.

The rest is easy, almost automatic.

e'-[;he course of action that makes the
2€St  showing on the chart gets the
DECISION.g &

Please use coupon or mention PSYCHOLOGY MAGAZINE when you
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Lose Inches
of Waistline Fat

without diets or exercises

OW it’s easy to get rid of inches of sur-
plus abdomen flesh in a comfortable,
sensible way. No exercising or dieting; no
pill-taking or other unnatural means of re-
ducing. ‘Instead, try the popular Weil Re-
ducing Belt for 10 days—at our expense.
Made of scientifically treated rubber, it
causes a gentle, unnoticed massage action
as it comes in contact with flabby flesh. So
that with every move you make unwanted
fat is being moulded away—and kept away
for good—and at a fraction of the price
charged by expert masseurs.

Results in 10 Days
—or no cost

Take your waist measurement before and
after this Free 10-Day Trial. Note the
difference in inches. Feel the improvement
in-your general condition. According to the
terms of our absolute guarantee you must
be thoroughly satisfied with the results
secured—or you pay nothing.

Coupon Brings Free Details

Write us at once and you will re-
ceive our Special 10-Day Trial Offer—
a detailed description of this most sue-
cessful reducing method, the principles
of which are highly endorsed by lead-
ing physicians and professional ath-
letes everywhere. For the sake of your
health and appearance take advantage
of this offer at once. Send no money.
Write now. The Weil Co., 10412 Hill
St., New Haven, Conn.

N

SEND NO MONEY

-------------‘-- I----------'

THE WEIL COMPANY, ]
10412 Hill St., New Haven, Conn. ]
Please send me without obliga- ]
tion complete description of the ]
Weil Scientific Reducing Belt and 2
also your Special 10-Day Trial 2
Offer. :
| ]
Name............ cecesccescsnnns H
Address. .....c.ccicetienecccccnns :
City........ seessee State.........

Arkansas’ Growth!

AS Alkansas bullds, we
/

lend money to home
builders. A big demand.
We offer you, therefore,

multiples of $100. Certificates may be sur-
rendered any time on 30 days’ notice with-
out penalty or loss of interest. _Supervised
and audited by State Banking Department.
Pine Bluff is an_industrial center, and the
fastest growing city in the State.

Send for Free Folder—*C-2"
“Where Money Grows”

Jefferson Bldg. & Loan Ass’n
Pine Bluff

:t::‘”//.
Is Now Yours!

SUCCESS Follow directions of A

O Photoplay Writing
Naxx

“I’d like a raise in pay!”

“I want a better job.”

“I wish I had more friends.”
“I’d like to marry.”

“I want a chance to express my

Full Paid Certificates, i 2
from $100 to $5.000 at 7%, ideas.
Interest paid semi-annually. Shares sold in \“I would like to inSPire greater

respect and confidence.”

“I want greater happiness.”

The Palmer Course in Enflhh and Self-Expres.
sion is helping hundreds of

fessors, writers — men_ an
women in every walk of life. Clip and mail the
coupon for full information.
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PALMER INSTITUTE OF AUTHORSHIP
Dept,445-M, Palmer Bldg., Hollywood, Cal.

people—college pro-

doctors, lawyers,

I am Interested in
O English and Self-Expression
[J Short Story Writing

LUCK’S CHART

Showing all favorable for Business, Investments, Collectiona, Matri-
ico
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pond. strictly confid l
No salesman will call,

mi.l and Social Affairs. 1029 Chart for 6 months now ready. Pri
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', year {.m irth. To avoid delay, sen action
Ounn.hqf ukmmuﬂo,ﬂ—.ﬂmhrk.N.Y. Dept. 34,
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Just a few added points. What about
“hunches”? Some really successful in-
dividuals seem to rely upon a mysteri-
ous sort of inner, instinctive illumina-
tion for their decisions, rather than
upon cool reasoning. Religious people
pray about their problems and wait for
some mystic assurance which they call
“divine guidance.” Even the most
rationalistic of us are inclined to like
the old legend of the Pillar of Light
and Fire that led the Chosen People
long ago. When all is said and done,
there is something deep within every
thoughtful person that corresponds to
this yearning for a sort of “inspira-
tion.” What is it, and what should the
mature, modern-minded person do
about it?

Perhaps it is sufficient to call it a
sense of universal harmony. Each of
us knows that his life is related not
only to a lot of other lives, but to a
gigantie, infinite scheme of things.
Some people seem to give the impres-
sion of being “out of tune.” They lack
inward Unity, and so fail to fit into any
unifying plan of social and cosmic
organization.

So it can be conceded that after any
such chart or outline of proposed
courses of action has been laid out, one
would do well to pause a moment, or an
hour, to ponder very deeply these high
and deep realities, to try to get a vision
of our individual life as related to the
infinite mysteries and to receive some
sort of answering touch, or echo, or
gleam of light that will assure us that
the course we have decided on will add
to the ultimate values and finest
harmonies.

Now a word about Risks. It must
not be supposed from the suggestions
here given that it is better always to
avoid risks. Daring lives are often

the most worth while. Daring deci-
sions often count for most.

But daring decisions should be made
with the greatest care of all. There is
a difference between daring and reck-
lessness. The reckless man does not
“reckon.” That’s what the word means.
The daring man makes his reckoning
carefully, considers the chances of dis-
aster, but cares so terribly for what
the daring decision may bring that he
makes the attempt.

Check up most carefully of all on
the decisions that are daring. Are the
desires really worthy? Are they in
line with the best principles and pur-
poses? Is there a chance that they
will bring great good to others? Is
what will be gained worth the risk? 1If
so, take it!

Now what to do with mistakes?

Many individuals are utterly inca-
pacitated for efficient work because they
cannot forget the mistakes of the past.

Of course the sensible thing to do
with a mistake is to forget it. But not
before you have mastered its lesson.
Find out how you blundered into it.
Make a special note in your mind of
that blunder and its results and put a
special splice into your will for its
strengthening so that that particular
mistake shall not be made again.

But failure will follow if you do not
resolutely keep to the plan of facing
the Future. The place you are aiming
for is ahead, not back. Nothing is
gained and much will be lost by brood-
ing over past failures and errors. If
you carry over regret, anxiety, worry
about these past mistakes into the
present, you keep the mind filled with
material that clogs today’s activities,
weakens, obstructs, unsteadies the
will, which should be kept firm and ac-
curate and quick for today’s decisions.

PsycooLosy

The efficient worker keeps his desk
clear. A boy cannot do today’s ex-
amples if his slate is smeared with
those of yesterday. The carpenter
cannot fashion what he is making to-
day if his bench is smothered with
yesterday’s shavings.

Cultivate the habit of making your
decisions promptly. While it is better
to make a right decision a little later
than a wrong decision earlier, yet the
capacity for quick decisions is exceed-
ingly important. Of two men who
make equally wise decisions the man
who reaches the wise decision first will
win the point.

And for some kinds of work it is ab-
solutely necessary that decisions be
made with lightning-like swiftness.
The airplane pilot makes his decisions
and executes them like lightning.

Hesitation, procrastination are bad
habits.

Don’t be afraid to change your mind,
but don’t draw back after you have
made a decision unless the evidence is
overwhelming that it is better to do so.
It is often better to go ahead with a
mistaken choice and connect it up later
with the main line of right choices than
to turn back. Get the habit of motion,
strong motion, motion that seems to
your best judgment and conviction to
be motion in the direction you mean to
go.

Of course many detail matters of
life are too small to be made the sub-
ject of much conscious consideration.
Life becomes petty if too much atten-
tion is paid to petty things. A regular
program should be fixed; sane, healthy,
efficient, produetive habits formed, and
then life lived more or less automatic-
ally as regards these details, leaving
the mind and will free for the big
problems and big tasks.

How to Make Color Work for You

tion and to those centers which are con-
trolled by suggestion. It is the silent
salesman in business.

There is a language of color. It
cpeaks to the mind in an intricate but
understandable language, much too elu-
sive for expression thru the medium of
mere words. Yet color names often
help the expression of words by the
added power of their meanings.

Motion picture companies have dis-
covered that with the introduction of
color into motion picture titles comes
an increase in box-office receipts. Do
not such titles as the Red Challenge
and the Green Temptation sound more
alluring than the Lost Hope?

A famous English soprano once re-
marked that a singer’s gown is very
valuable in helping to make clear the
meaning of her songs, by lending

(Continued from page L0)

charm, color and design to their inter-
pretation. “It seems so stupid,” she
remarked, “to see a woman who sings
of spring, ‘so fresh, so green, so joy-
ous,” wearing a gown of flaming red
brocade.”

The truly artistic singer understands
intuitively the symbolism of color.
Consequently she wears a frock to
match her songs. One of the favored
selections in the repertoire of the so-
prano I have mentioned is The Hymn
io the Sun. A lovely golden creation,
splashed with Russian greens and blues
and ornamented with a golden buckle
heavily studded with uncut rubies, is
worn by her when this number is ren-
dered. On the other hand her “star-
light” robe is a gossamer thing in soft
tones of rich blues and silver, when she
sings To the Evening Star.

The success this woman has won has
more than proved her theories regard-
ing color harmonies in their relation-
ship to music, art and audience psy-
chology.

The stage has long employed color
symbolism in the designing of sets and
costuming of characters as a means of
suggesting ideas or bringing about im-
mediate conclusions. Who would think
of Satan as dangerous, if he were
clothed in delicate orchid? Or of Ham-
let as melancholy, brooding and mys-
terious, robbed of the shroudiness of his
black garb and clad instead in a bril-
liant yellow?

Color symbolism is but one phase
of psychological suggestion. A sym-
bol stands for something and brings it
to mind thru a resemblance. Color is
one of these symbols because of ages of

y
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association with certain ideas. We can
understand that we' defeat our purpose
if we employ a symbol to call to our
minds a resemblance to something en-
tirely foreign to our purpose. We
naturally associate certain experiences
© and ideas with color. This has come
down to us no doubt as an inheritance
of the past. Altho we may know noth-
ing of color symbolism yet we think of
objects in the world about us in con-
nection with color. Perhaps this is due
to the fact that everything has a defi-
nite color, each season being identified
with' it.
~ Use often dictates the personahty of
an object. Suppose as an illustration
we are going to have a sale of baby
cribs and we paint them a brilliant
red, place scarlet coverlets on them
and decorate the display windows in
which they are shown in red. What
have we done? Everyone who beheld
" them would be repelled, and there
would be a reaction against purchasing
- them, because we have built up an as-
sociation of inappropriate color ideas. A
crib is something to induce sleep, rest,
relaxation and quiet. Our mental as-
sociations with rest are the antitheses
of our mental associations with red.

If we wished to have a sale of fire
extinguishers and we placed them in
a window decorated in red paper cut
to simulate leaping tongues of flame,
we would probably sell all of them, for
it would bring to our minds an image
of the ever present, lurking danger of
fire and the need for protection against
it. We have seen fire burn and noted
its red color. Consequently the scene in
decoration is appropriate.

The poets have employed color to de-
scribe life. Do we not feel the sym-
bolism that Shakespeare employed and
see the picture more accurately?

And with a green and yellow melan-

choly, .
She sat like patience on a monument.

Do we not shiver a bit when he read
from Bryant:
The melancholy days have come,
The saddest of the year—

Of wailing winds and naked woods,
And meadows, brown and sere.

Since color was-so closely linked with
religion in the garb of priests and the
decoration of temples, a study of its
Symbolism reveals that in every age
and among every people it has stood for
certain principles of life. These have
come down to us so that today in the
minds of many people who have never
given the subject any thought, color is
Unconsciously associated with certain
ldeas. The following test, made among
Yyoung children who had no training in
color symbolism, shows this to be true.

t is a fact that the earliest emotional
Teactions which a child experiences are
Tesults of color virbrations upon the
€¥e. It is a primitive something, deep
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Would you possess that strange mys-
terious power which charms and fas-
cinates men and women, influences
their thoughts, controls their desires
and makes you supreme master of
every situation? Life is full of alluring
possibilities for those who master the
secrets of hypnotic influence; for those
who develop their magnetic powers.
You can learn at home, cure disease
and bad habits without arugs. win the
friendship and love of others, Increase
your income, gratify your ambitions,
drive worry and trouble from your
mind, improve your memory, overcome
domestic difficulties, give the most
thrilling entertainment ever witnessed
and develop a wonderfully magnetic
will power that will enable you to over-
come all obstacles to your success.

You can hypnotize people instantane=
ously—quick as a flash—put yourself or
anyone else to sleep at any hour of the
day or night or banish pain and suf-
fering. Our free book ‘tells you the
secrets of this wonderful sclence. It
explains exactly how you can use this
power to better your condition in life.
It is enthusiastically endorsed by min-
isters of the gos e{, lawyers, doctors,
business men and society women. It
benefits everybody. It costs nothing.
We give it away to advertise our insti-
tution. Write for it today. (Use a letter
with a 5-cent stamp.)

SAGE INSTITUTE
Dept. 601-AJ
. Rue de I'Isly, 9, Paris VIII, France
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we refund
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Katheyn Murray's § Mlmﬂﬁw—buy Facial Exer-
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cles, quickly banish crow's fect, double chin,
heeks, sallow complexion, cte.,
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down in the system that gives birth to
the earliest of all responses.

This was proved by taking a test of
school children who had never been
taught that there was an association of
thought and color. In “the Fifth-B
grade in the Emerson School, Pasa-
dena, California, the teacher (one of
my pupils) tried the following experi-
ment. She showed dresses of various
colors and bits of colored cloth to the
students and asked them to write what
the colors made them feel. The follow-
ing answers were given:

Red: angry, thirsty, mean, sore

eyes, fire, danger._

Yellow; glad, light, summer,
sleepy, autumn, Easter, some-
thing didn’t like.

Green: sleeping by a spring, cool.

Light Green: cool, spring, meadow,
ocean.

Darker Green: cool, picnic, flowers,
happf, swimming, summer, read-
ing, lying down.

Light Blue: glad, happy, lazy, dull.

Dark Blue: homey feeling, on the
water, happy.

Brown: woods, sleepy, desert, hog,
mad, fell in pond.

Purple: feel fine,
thirsty, happy world,
young, sneaky, run, queer,

Spring, in a flower garden.

glad,

happy,
sleepy,

PsYCHOLOGY *

I

Black: night, tear it wup, sick,

spooky, done somet*-- “Mat
shouldn’t have, rain, wn
in a coal mine, cold, 1 z0-
ing under ether, sac

Pink Dress: happy, ng
somewhere, babies, os-
soms, hungry, some ap-

pens that has been wisucu ior,
would hurry.

Navy Blue Dress: snakes, winter,
happy, love.

Black Dress: funeral, lonely, sad,
(liymg', walking in sleep, friend-
ess.

Blue Dress: mad, happy, glad, go
for a walk, lonesome.

Green-Yellow Dress: hungry, sick,
riding.

Light Brown Dress: Autumn, fight,
gathering nuts, woods.

Peacock Blue Dress: gay, happy,
water, swim, something cooking.

Gray-Blue Dress: storm, rain,
clouds, dull, pirate, happy.

These children were rather accurate
in their description of some of the
colors as we shall soon see, and it must
convince us that there is an association
of thought with color which dates back
to antiquity, since they were utterly
without training in the subject.

(Concluded in January)

All This Shall Pass

(Continued from page 37)

Two painted girls went by, banter-
ing gayly with each other, as if in a
mad attempt to still some pain in their
hearts. Two men with brutal faces
followed at a distance, never shifting
their gaze.

“Shameless!” commented a woman.
But it was evident that she knew
not adversity nor the ways of hunger.

In the midst of a merry crowd
walked the clown of a prominent re-
view—disinterested in the talk, de-
jected, a secret drama floating across
the mists before his eyes.

A clergyman passed, flaying in a
high angry voice, as a false prophet and
an impostor, a gentle, lovable Aryan
boy whose life’s motive was to live as
the Christ. A “damned fool,” I think
he called him. And the one who was
with him smiled a pious assent.

Beside one of the stone lions stood a
handsome youth with radiant com-
plexion and blond wavy hair. After
a bitter quarrel a friend had abruptly
left him—estranged—perhaps forever.
With a thousand remembrances pound-
ing dully thru his brain, he stood there
as tho in a trance, staring blankly
toward the ground. '

Soon, a rich roué, who had been

watching, smoothly approached the
.lad. The boy flushed and revolted, and
‘stood firm thru all pleadings and
threats. But long after the man had
gone, the boy remained—staring
blankly at the ground.

It was this sordid picture that passed
before me as I stood on the library
steps on that cold December afternoon.
The words of the old fanatic echoed
monotonously thru my head: “All
this shall pass . . . all this shall

pass! . . . and the Lord shall rule!”

Pass?

Did it look s6? With " 7 tories
and machines that coul :dom,
grinding down men’s sep-
arating classes; with cu sense
of superiority defeatin; and
producing anaemic bodi inted
minds; with dark shoed
churches forgetting m and
fighting to the death to ) inda-
mental trivialities of 1 1ence
one way or the other; mo-
rality of murder vested stion,
honored in the wholes » the
blare of trumpets, but 1 the
individual without | sanc-
tion; with love held b seek-
ing a hundred outle ;sion,
yet having no guiding cour-
agement?

Did it look so? ¢ sass?
Was there really a 1eath
all creation that 1en
fold it completel s the
fish and the eth stars
and planets? ' the
infinite was the » the

pole-star, arouna wmecn an eternally
revolved?
As the sun glistened across a pateh

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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of new snow I pondered in stupid be-
wilderment.

And as I thought, the scene before
me gradually melted into a haze. The
noise of the pneumatic drills, the steam
shovel, the policeman’s whistle, and the
clatter of the crowds, which had before
seemed so separately distinct, merged
into a single muffled drone. The people
and the vehicles seemed to move in a
single great wave toward a single
common end.

Men had locked arms with women,
and with each other. Women had
locked arms with men, and with each
other, The strong man was the com-
rade of the weaker. The sturdy woman
walked beside the frail. There was no
distinetion of strength or sex. Vul-
garity was gone, arrogance was gone,
class differentiation was gone.

The Hindu and the Jew and the
Buddhist and the Christian each said,
“Brother,” and when they prayed to
God they each said, “Father.”

There were some who stumbled, but
they were helped by others to arise.
Several slipped from the line into the

shadows, whereupon lights were
brought until the shadows disappeared.

Amazed, I wondered: “What is the
cause of this change? What great new
laws are governing?”’

Then I though’t I heard a soft voice
ring thru my brain: “There is but
one law!”

“And that?”

The voice answered: “Look yonder.”

I looked. And at the pivotal point
of the great steady movement, in an
effulgence of glory, I saw a thin out-
cast boy with spiritual face, and he
was smiling a divine love from his
eyes.

* * *

The haze cleared, and the vision van-
ished. Once more the noises separated.
Once more the people began to draw
their lines of demarcation. Once more
injustice and intolerance seemed to
triumph.

But something within myself had
changed in a most peculiar way. And
the divine face that smiled love from
its eyes followed me far into the night.

The Albatross

(Continued from page 49)

It beat in his brain. . . . Yes, Ellen
was still in Nebraska. She had been
back the summer before, but matters
had not been quite the same because of
Ellen was a wonderful
girl, but she expected too much of him.
He had had to divide his time between
Ellen and the new girl, Alice. He
hadn’t told Ellen anything about the
other girl. She would not have under-
stood. He had prevaricated. They
were both such unusual women, and so
entirely different. Such priceless
friends. But he wished they didn’t care
S0 much. And Ellen had written she
was coming for Christmas. He would
have them both on his hands, and
neither of them would understand.
And besides, his wife had changed.
She was different. He could see it in
her letters. She was planning to take
the children to California after the
holidays, He wished he could get away.
“Ah, the children?” repeated Joey,
With a new note in her voice.
. “Yes, the children. . I would
m‘fe to see the children. I used to
think that children owed their parents
hothing. They came into the world
Without their consent. And I always
considered that if they were given a
800d education so that they would be
able to take care of themselves, that
:;':\s all they deserved. But I've been
Inking about them lately. They don’t
;" 1te S0 much any more. I am afraid
thsi,n?(oy needs me. He’s a senior. And I
high about my little girl. She is in
a €h school, too, and maybe she needs
father. Sometimes I am afraid she

doesn’t care any more; perhaps her
mother has turned her against me.”

When he paused, he felt two hands
slip about one of his, and heard a soft,
far-away voice speaking.

“Alex . . don’t get that divorce!
Go home and give those children a
rousing good Christmas. ‘Give up thy
life if thou wouldst live!” We think we
can be happy seeking pleasures for
ourselves, but it isn’t true . . . there’s
nothing in it but misery. I know. It’s
hard to face Duty, but only by sacrific-
ing Desire for those who need us, can
we find contentment. Don’t go on with
the Albatross hanging around your
neck. Do you know, Alex, . . .” and
the voice seemed to float away and
speak as one who had lost, “. . . I
can think of nothing so lovely as a
living child. The Privilege, the Divine
Bequest! A slip of your soul to go on
searching for what you cannot attain.
A living, pldstic mind to love, and work
for, and give to. To watch new
thoughts take root, and grow, and
bloom. Some people are denied that.
All that the Ages strove for and gained
was life’s bequest to you. Your mind
is the consummate gift of evolution. In
your child you hand down the Torch of
Life. It is your charge to watch and
guard.”

While she had been speaking a light
had come into Alex’s eyes. He was
smiling to himself as if he were seeing
a vision of loveliness. He caught her
hand, and into these words flowed all
his meaning:

“Joey! I'm glad you stopped!”
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é There's the germ of

a story in this pic-

ture. What can you do

with it? What couldn’t you

do with it if you were a trained
newspaper writer?

Writing for
Publication

ANY people who should be writing
never even try it because they just
can’t picture themselves making “big

money.” They become awe-struck by fabu-
lous stories about millionaire authors and
therefore give little thought to the fact that
$25, $60 and $100 or more can often be
earned for material that takes little time to
write—stories, articles on home or business
management, fads, travels, sports, recipes,
ete.—things that can easily be turned out in .
leisure hours, and often on the impulse of
the moment.

If you would learn to write
Start Writing
Almost every month you hear of some new
author of whom it is said: “He used to be a
newspaper man.” Training in newspaper
methods has come to be a passport to liter-
ary opportunity.

That is why the Newspaper Institute of
America bases its writing instruction oh
journalism—continuous writing—the train-
ing that has produced so many successful
‘authors.

Here ‘{ou have a course of home study,
prepared and_ taught by active New York
newspaper editors, which gives you real
writing experience of the kind gained by
metropolitan newspaper workers to add to
your natural ability.

Newspaper men teach you
Newspaper Institute trainini is based on
the New York Copy-Desk Method. It starts
and keeps you writing in your own home, on
your own time. Week by week you receive
actual assignments, just as if you were
right at work on a great metropolitan daily.
Your writing is individuelly corrected and
constructively criticized. A group of men
with 182 years of newspaper experience be-
hind them are responsible for this instrue-
tion. Under such sympathetic guidance, you
will find that (instead of vainly trying to
copy some one else’s writing tricks) you are
rapidly developing your own distinctive,
self-flavored style—undergoing an experi-
ence that has a thrill to it and at the same
time develops in you the power to make
{our feelings articulate. You learn to write

y writing—acquiring the same experience
to which so many well-known writers of
short stories, novels, magazine articles, ete.,
attribute their success.

How you start
To {insure prospective student-members against
wasting their time and money, we bhave prepared a
unique Writing Aptitude Test. This tells yon
whether you possess the fundamental qualities
necessary to successful writing—acute observation,
dramatic instinct. creative imagination, etc. You'll
enjoy taking this test. The coupon will bring it
to you without oblimation. Fill in and mafl it

now. Newspaper JIostitute of America, 1776
Broadway, New York.

e ——ec—m o i cmemm—e-sy
! Newspaper Institute of America []
| 1776 Broadway, New Yerk 1

1 James McAlpin Pyle, Pres.

]
l Send me, without cost or oblization. your Writing
Aptitude Test and further information about writing |

1 for profit, as promised in Psychology—December. 1
Mr.,

l Mrs. l

1 Mies ?
AQdress. . ...coveiireniieceiraiactateteintrtannonnne 1

(Al correspondence confidentfal. No salesman twill
V a7racs call on you)
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PSYCHOLOGY
the gift
that is

remembered

The Subscription Department of

PSYCHOLOGY

extends to you its hearty wishes for a Happy Christmas-

Start early this year sending in your orders for Christ-
mas Gift Subscriptions to PSYCHOLOGY for your
friends and relatives.
name is sent to each.

1 Yearly Subscription........ PN 8§ 3.00
2 Yearly Subscriptions. .................... 5.00
3 Yearly Subscriptions..................... 7.00
v 4 Yearly Subscriptions..................... 8.75
5 Yearly Subscriptions..................... 10.00
6 Yearly Subscriptions................... .. 11.25
7 Yearly Subscriptions..................... 12.50
8 Yearly Subscriptions. ............ ....... 13.75
9 Yearly Subscriptions. .................... 14.50
10 Yearly Subscriptions..................... 15.00

Yours for Health, Happiness, Success

Dty

17 WEST 60th STREET

An artistic card bearing your

Subscription Mgr., PSYCHOLOGY
NEW YORK, N. Y.

[EARN TO READ THE

“INVISIBLE LIFE”

FROM the “Outskirts of
the Universe,” the author
draws the warp and into it
weaves the woof from
worlds, and varigates the
endless scroll with “Stream-
ers” from all living things
and embellishes it with
“Odic Symbols” drafted
from the HUMAN AURA.
The Aura — the “Atmos-
phere of Life” the Symbol
of what was, what is and
what shall be.

“The Story of the
Human Aura”

WHAT A STORY!
WHAT A TITLE!

It's Vast — )

It’s Bewildering )

The Aura — that scintillat-
ing, kaleidoscopic robe of
Energy represents all; dis-
closes all and is all that
makes ALL life an Ever-
lasting Communion.

George Starr White, M.D.
_ Ph.D., LL.D., F.R.S.A. .(London)

DID YOU EVER WONDER?

DID YOU ever awake suddenly from sound sleep and
wonder if he or she were sick, and later get 2
message that he or she was?

DID YOU ever “feel” that somebody in the audience
was looking at you and suddenly look around and
“hit the stare” of some one?

DID YOU ever stand in the presence of a person
}:lm’l:l ;gnde you feel that he or she was not “on the
eve!

THE BOOK OF NATURE!L}S

DID YOU ever meet a
first sight?”’

DID YOU ever wonder why dogs take to one person
and hate another—both strangers?

DID YOU ever wonder how you could, by yourself,
cultivate the “faculty” of reading another’s mind?

DID YOU ever “feel” that you could get more out
of Life, if you only knew how?

person that you “liked at

ALWAYS OPEN. HAVE YOU LEARNED TO READ IT? The Story of the
MAN AURA will help you. Mail the coupon order now.

A most unique
book — as to —
the subject —
style of make-up
—style of binding.
Two hundred
twenty pages pro-
fusely “illustrated
in 4 colors and
shows 'many fig-
ures drawn from
life.

GEORGE STARR WHITE, M. D,  FPw. 12
327-333 South Alvarado St.,

Los Angeles, Calif,

Please send me one copy of “The Story of The
Human Aura” postage prepaid. 1enclose $4.00.
Name .
Address
City State

FREE... with every ocder, one of my Thumbnail Editions

on any one condition of unhealth. Name the subject in which
you are interested

-—-------JL
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You, Too, Can Make
Mone

(Continued from

Shop.” I read it as I st It
seemed "I had found -an for
many of my correspondel |
wanted to make sure. 1 wanted "t

visit this wonderful mart of ideas, col-

lected for visitors in the ca™™ * ~ “ike
building of which the story

I hailed the next taxics aid
excitedly to .the driver, er-
minal Building, 42nd Street nes
Square.” Without an int , I

went direct to Miss Morse on the third
floor. What a charming woman, all
smiles, and such a gentle, low voice.
Somehow, I knew the answer to many
of my letters was here, in my very
presence. T

Miss Morse made me “at home” and
said she’d be pleased to have me take
my time to see and enjoy all the won-
derful things displayed there. This
entire floor was given over to a colléc-

tion of gifts, large and s en-
sive and inexpensive, im and
American-made. The place 1ewW
kind of museum of art, in r of
Old English architecture. Beautiful,

soft, low lights, harmoniously placed,
added to the.charm of this fairy-land.

There was so-much to see: glass,
leather, pottery, vases, from many
countries, flowers of all kinds  (shell,
paper, and many I mistook for real),
pewter from Denmark and other lands,
brasses, toys, porcelains, wood-work,
lamp-shades, covered books, book-ends,
smoker-sets, boxes, chests, tables, mir-

rors, trinkets—but how could one
mention all?

I told Miss Morse I had r of
men and women wishing to ney
in their spare time. But ked
over ‘this gorgeous disp sred
if those wishing to begii mes
in a very small way for
a gift shop of such wi ngs.
Then Miss Morse told ;i of
how boys leaving school ften
came to her with just 2ms.
Also girls and women, But
somehow we talked men
who gradually built gift
stores, shops or dep ' ex-
periencing other thi

One young man s of
office furnishings. 1 he
could attract more play
of lovely gifts. A very
slowly with this seing
that it brought 1 un-
usual toys which thers
and children. - T nish-
ings and added occea-
sional pieces.” man
has an immens 1ever

one wants a gift for a wedding
Christmas, Easter, Hallowe’en, birth-

Please use, goupon or mention PSYCHOLOGY MAGAZINE when’ you.gwiite-advertisers.. .




- T e N NN

A

Y N\,

-~

TRy Ta VS

. own homes.

DECEMBER, 1928

days, christenings or dinner favors, the

first stop is this establishment.
Another man, who had a ‘small
stationery store in the business section
of a good-sized town, began to add
decorative bits of copper, pottery and
glass. Soon he saw there was a de-
mand for smoking-sets. His following
grew so rapidly that he moved into

larger quarters and devoted the entire -

space to gifts of all kinds and for all
occasions. b
Another man, with a great artistic
feeling for beauty, realized the fact
that every one, no matter how poor or
rich, had occasion to give “gifts.”
This man began in a department store.
I.do not know whether he rented a bit
of floor-space or did this for the owner.
~ At any rate, he started in a small way.
He loved the unlimited field this work
opened, and being studiously inclined,
he read and studied the “Gift Ideas”
from beginning to end. Soon, he was

- able to build a house within the store

to which he gave an attractive name.
-Of course every one wished to visit
this House of Beautiful Gifts. This
also offered a unique way to place and
arrange things, as you would in your

home, without that shop-like sugges- .

tion. Needless to say it was a great
success.

This, of course, is not essentially a
man’s work. There are just as many
women as men in it. Too, many of the
women who can devote only a few
hours a day to this can begin in their
As I said last week on
the radio, a girl in Brooklyn began with
just enough to fill two bridge tables. I
think her capital was only ten dollars.
This she received by selling old gar-
ments from the family attic to a
-second-hand dealer.
to find a start. -

Miss Morse makes this study of gifts

* her life work. She is part of that uni-

fied-whole, of which no other than
Irving T. Bush is the creative genius.
Mr. Bush says: “Success isn’t an ac-
cident; it comes to the man who does
his work better than the other fellow.”
This he has proved; and his fellow-
men in this wonderful organization,
Whom he gives full due, have also
Proved this statement.

‘I have never been more impressed
With any firm or place in finding “that
Proper spirit,” than with this visit
to the Bush Terminal Building. The
Spirit of co-operation, of smoothly run-
Ning  business, pervades the entire
Place. It is an inspiration to go there.
If.you live out of reach, make it a
I;{Omt to call when you come to New
in°11'\]; City. If you do not intend to be
for ew York, write Miss Morse asking
s Some of the little booklets telling of

tarting o Gift Shop.

_Imagination in
Slmp[
th

business means
o Y the use of more and better
ught, and a certain amount of un-

This is one way

derstanding sympathy. If you can feel
what the people are going to want, you
can foresee and predict the things that
can be sold. If your insight goes still
deeper, you can create a demand for
the thing you wish to sell by knowing
how to make people want it.

One little boy made a wire frame to
fit on the arm of his grand-mother’s
chair. Over the wire frame his sister
made and fitted a cretonne bag. Grand-
mother was forever dropping her balls
of knitting-cotton and the children
were asked to pick them up. The boy

‘was thinking how not to be forever

picking up the work. Things are
often thought out when one wants “re-
lief” from something else. So when
this job was completed, every one liked
ijt. It was a wonderful convenience.
Then someone suggested that the two
make others to sell. It all started in a
simple, natural way. As other bags
were made, prettier designs were
thought out; improvements were dis-
covered. Then, one summer at a hotel,
these two sold thirty of these bags at
three dollars and a half each. Quite a
tidy sum for two children as a reward
for pastime work. The mother en-
couraged her son and daughter in
doing things. She had the right idea.

Here is a bit from a letter from this
mother to me:

“Mr. H. and I do not indulge our
children with spending money. We
give them spare days and so many hours
to themselves to ‘earn a bit.’ They may
use their savings as they see fit. How-
ever, we have noticed that they are
much more careful in spending a dollar
now than they were when it was given
to them.”

This recalls a quotation by Henry
Home: “An infallible way to make

‘your child miserable is to satisfy all

his demands. Passion swells by grati-
fication, and the impossibility of satis-
fying every one of his demands will
oblige you to stop short at last, after
he has become head-strong.”

Why not encourage your children,
in the time they have to spare from
play or school, in doing something con-
structive?

This next story concerns a woman
who had an idea, and “got-it-across.”
Mrs. E. loved birds of all kinds. She
had more than a dozen in separate
cages, which she kept on her sun porch.
One day a friend asked whether she
might buy one of the cages for her own
bird, since they were the most unusual
and beautiful ones she had ever seen.

Mrs. E. explained that she had made
and painted the cages herself, but she
sold the friend one. Then she immedi-
ately began to wonder why, if this
woman liked them enough to offer to
buy one, she did not make them to sell
to others. She then conceived the idea
of building an enormous summer house
in the shape of a bird cage and hanging

’ school course. Take
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A complete 4-year High

School Course in these 15

wonderful books! Every
subject covered: Biology,
Physics, Civics, Physi-

ography, English, Literature,
Arithmetic, Algebra,Geogra-
phy, Ancient, Modern and
American History, Spelling,
Economics, Latin.

in Fascinating Questions
and Answers

VERYONE .llkes to ask and answer

questions. You llke to ‘catch’” people
on matters of general Interest; you l?ke to
ask riddles; the whole country is playing
“Ask Me Another.” But riddles and games
—as a rule—have no lasting, instructive
value. Now, however, a HIGH SCHOOL
COURSE has been put into a set of handy
tf)ooks' arranged In question and answer
orm :

Fifteen Subjects Complete

These famous Home Study Books cover thor-
oughly and _completely the subjects taught in all
recognized High Schools in the United States,

Over 12,000 principals, teachers and students
use and endorxe them.
valuable, indispensable,
school work.

Never before has it Leen possible to acquire a
regular FOUR-YEAR High School train nf 80
{npldly. pleasantly, and at a cost so amazingly
ow.

Certificate Awarded

You can obtain a Certificate by answering the
examination questions that supplcment these
Home Study Books. This diploma stamps you as
an educated man or woman and helps you to
business advancement. ~

SEND NO MONEY

Let these fifteen famous hooks open the door
to Lig pay and lul;l: opportunities for you! For
the nmnzln§ly small sum of $19.85, payable on
eary monthly terms, you can secure YOUR high
advantage of this sensa-
tional bargain AT ONCE! Mnail the free exam-
ination coupon NOW—TONIGHT!

They have found them fin-
fn their regular high

High School Home Study Bureau,
31 Unien Square, Dept. X-412, New York City.

Gentlemen: Send me, for FREE EXAMINATION, the
15 famous Home Study Books. containing the equivalent
of a High School course. Within 5 days I will either
return the books or remit $3.85 as first payment and
then $4.00 a month for four months, a total of $19.85.

Please use coupon .or-mention PSYCHOLOGY MAGAZINE when you write ‘advertisers.



RUPTURE IS
NOT A TEAR

NO BREAK TO HEAL

Some people have a mistaken idea
that rupture is a tear. Rupture is not
a tear, but purely a muscular weak-
ness in the abdominal wall. Trusses
merely brace these muscles, but do not
strengthen them—on the contrary the
gouging of the ordinary truss pad of-
ten increases this weakness, because
it tends to shut off blood circulation.
STUART’S ADHESIF PLAPAO-
PADS are entirely different—being
mechanico-chemico applicators—made
self-adhesive purposely to keep the
muscle-tonic, called “Plapao” continu-
ously applied to the affected parts,
and to minimize danger of slipping
and ’'painful friction, No straps,
buckles or springs attached. Soft as
velvet—easy to apply — inexpensive.
Awarded Gold Medal, Rome, Grand
Prix, Paris, Honorable Mention, Pana-
ma Pacific Exposition, San Francisco,
etc. For almost a quarter century
satisfied thousands report success—
without delay from work. Stacks of
sworn testimonials received even from
the far corners of the Earth. Pro-
cess of recovery is natural, so no sub-
sequent use for trusses. v
) Stop wasting your time and money
on old-fashioned truss devices. Learn
how to close the hernial opening so the .
rupture can’t come down. Send the
coupon below for “FREE TEST OF
PLAPAO” and 48-page illustrated
book on rupture. This will cost you
nothing! o not send any money;
just your name and address. For your
own good—write today—before it may
be too late!

FREE TEST COUPON
PLAPAO CO., 377 Stuart Bldg., St. Louls, Mo.
Gentlemen: Send me a Free test Plapao

and 48-page book on Rupture; no charge
for this, now or later.

NAMEe. . ccoconscoosccoccessssssossascnanonns

Address........ sesessescsscssasenennanacinn

THIS MAN CAN READ
YOU? MIND/

He Is the world’s best known mind-
reader and the highest Juld pro-
fessional society and vaudeville ex-
&onont of this fuclnndnﬂ and mys-
fying art. There is nothing supernstursl about
tho work_that has made him a world-famous ce-
lebrity. YOU CAN BECOME A MIND READER
if youbut "KNOW the few underlying principles
A an it o S BT
attractivc form of en! inme: .
gan oaafly practice FOIR FIEABURE OF PRO-
FIT. ckly learnod---anytime, anywhere. Be the first to establish
s reputation in,your neighborhood. Win new popularity. Be in de-
mand at social rs, Many hundreds of dollara’ worth of secrets and
methods are now disciosed '-glt will earn you an enviable reputation as
a ‘*Man of Mystery.’’ My of instractions tells how. Both the
easy and more complluto“nothodn are minutely describedtso that
:ﬂ’f" :‘k’llltlh average mentality can astonish his friends with mys-
s!«%‘u? MONEY-—-Just send your pame and eddress. I will -w
the complete {llustrated book by roturn mail without a penny in ad-
‘yance, en package arrives d the postman only two dollars
($2.00), plus delivery charges and this_wonderful information is

ours, Practice for five days, ff it
More Magio Tricks claim
YOU CAN DO

s not all and more than

return the book and your money

A

lose. Send your name NO&I

P. Y. “CALOSTRO" Box 76
Times Square Station

NEW YORK CITY, N. Y.

Send 10c for fllustrated
Catalogueof over 200 Tricks,
L'uzzles, Jokes, tertain-
ers’ Books, Secrets and
Supplies.

from one side a brightly colored,
carved wooden parrot. People were
quick to stop and remark on the un-
usual sight. Then they discovered this
to be a place where lovely birds and all
kinds of cages were “for sale.” A
hustling business was started. This
woman shipped birds and sold them in
many States. She became known every-
where.

Mrs. E.s success was due to her
imagination. Too, she did the things
she enjoyed doing. She created her
business from her likes!

She SUCCEEDED!

What do you like most to do?

“Money makes a man laugh.” John
Sheldon said this, and he knew what he
was saying.

An old friend writing me about my
work, said in her letter: ‘“Pauline, do
you remember how gay and funny
Grandpa S. used to be? Well, since he
has been retired by the company he
seldom laughs. He seems to feel that
he is useless now. We can’t get him
back to normal. What do you suppose
he could do?”

I sent books on gardening, on dogs,
on painted furniture, fancy basket-
making. I told how several men had
started on some of these things. Every—
thing seemed too “ordinary” for
Grandpa S. But he did want to work.
So he accepted ideas and suggestions.

Finally, he made a lovely garden at
home. Then he bought a pair of fine
bird-dogs. These two jobs kept him
busy and out-of-doors. Yet he did not

PsYcHOLOGY .

see how he could make any money. He
wanted money because he felt he was
becoming a burden, and the thought
oppressed him.

Soon the school boys began stopping
by to chat with him and watch the
dogs. They enjoyed seeing the old man
feed and care for the animals. Often
they asked to help in the garden. This
gave Grandpa an idea. He “hit-on”
the thing he wanted to do. He decided
to teach the boys to make gardens of
their own. Then he sold them each a
pet and taught them much about dogs.
Some of the boys bred these bird-dogs
just as Grandpa was doing. Every boy
loves a pet. Grandpa was soon a very
popular person. He laughed long and
merrily with the boys. He had been a
great story-teller, and now he used this
gift while teaching the boys to make
the work seem more like play. The
parents were glad to know where these
boys were out of school hours. And
Grandpa S. again felt he had a mission
in life; he felt important. He was
doing something he enjoyed, and he
was doing something constructive.

My friend was so happy with the
outcome that she wrote me for dozens
of others, and suggested that I “open
a shop of advice.”

Now every one of you, my readers,
has some talent. Are you “cashing-in”
on it? If not, why not? You may
have plenty of money, but what hap-
pens to unused talents? Remember the
story in the Bible? Look it up. After
you read it, do some thinking.

The Salesman’s Conference T'able

(Continued from page 52) -

ANSWER:

Let me say first of all that your
mental attitude is refreshing. It is the
kind that wins. To “know that you
can sell, have youth, the spirit of ad-
venture, and a liking for your job”;
well, some have written volumes on
business philosophy and not stated the
fundamentals for selling success so
tersely. My honest guess is that your
services will not long go begging.

Now to make a contact with the kind
of firm you have in mind, your best bet
will be to survey your field as if you
were already employed and hunting for
prospects. Go to one or two local
stores and list the various lines of
toilet goods they sell. Get the names
and addresses of the firms in that way.
The dealer will also be a subscriber to
one or more toilet trade journals, un-
doubtedly, and be glad to let you see
them. These will be full of advertise-
ments of various wholesale firms that
employ sales people. Then too, there
may be some advertising the very thing
you are looking for. After getting a
list in this way of twenty or thirty or

more names, write them all a letter,
stating what you want, frankly and
briefly.

Carry out this idea, enlarging upon
it as your imagination dictates, and 1
believe it will solve your problem. 1
knew one salesman who tried it by
writing letters to fifty-six different
firms. He got back seven replies and
obtained three jobs! )

M. B. E., Louisiana, writes:

For some time I have been reading
your articles in PSYCHOLOGY, as I am
in the business world before the public
most of the time, trying to make a suc-
cess of selling and demonstrating. My
work is usually with some cosmetic
company, lecturing on care of the skin,
and, of course, expected to sell large
amounts of our creams, etec. 1 know
that as a lecturer and demonstrator I
am always considered first class.
Crowds do not annoy me. I love the
people and my work. But my short-
comings are that I cannot always close
my sales and sell as much as I should,
or as a great many of our representa-
tives do sell. Consequently I do not
always have employment, nor do I get
the, bigger and better cities given to
me_to work:

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.,
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I am an unencumbered woman,
thirty-eight years of age. So naturally
my chief aim is to make a success and
get established permanently with some
good firm. Will greatly appreciate any
advice or suggestions you may offer.

ANSWER:

You have certainly hit the business
lecturer’s problem' broadside. Un-
fortunately, perhaps, the demonstra-
tion talk is measured by the amount of
actual business it develops. From a
strictly business point of view, it has
no other value.

There seem to be two groups of
demonstration talkers, viz., enter-
tainers, and result getters. A demon-
strator must not only entertain, she
must “sell the idea” to the point that
listeners want to own it now. To in-
. ‘crease your average of sales I should
" suggest first that you listen to others
whenever you can and improve your
work by comparison. Secondly, read
good books and articles on the subject
of human persuasion, Among others,
Influencing Human Behaviour; by Over-
street, is an especially good number for
your purpose. Third, make sure there
is plenty of intensity and snap in your
closing talk about your goods. Fourth,
if you can do so, have a little private
coaching by someone competent to
point out mistakes and help you remedy
them. Concentration along these lines
will go a long way toward obtaining
the desired goal.

G. N., New York, writes:

Do you believe 'in a “canned” sales
talk? My firm has a long, technical
sales presentation and insists that all
the salesmen memorize it. I person-
ally think that I can obtain the better
results by following my own ideas ‘in
my own way.

ANSWER: .

If T must give a positive answer to
your question, then it must be an em-
phatic, “Yes!” Circumstances alter
the exceptional case, to be sure, but a
standardized sales talk is pretty apt to
be the best thing a firm has been able
to evolve after much study of their
proposition. In all the testouts that
have been made in this important di-
rection, the evidence has been over-
whelmingly in favor of those selling
firms that have insisted upon a
“canned” talk. Why object to- the
method?  Memorizing may require
some concentration you have not ac-
customed yourself to, but it is splendid
mental practice, and better still, the
very act of doing it will saturate your
mind with the merits of your offering.

And if you don’t find your sales in-
creasing after you do it, please write
and tell me so. Memorize the talk and
then follow your own idea if you
choose. You must always adapt your
presentation to your customer, of
course. But the process of memorizing
will give you knowledge, from whence
cometh self-confidence, enthusiasm and
orders.

Under the Reading Lamp

_(Continued from page 50)

thus enabling the reader to continue
further at his will.
KENNETH M. SWEZEY

Ler Freepom Ring. By Arthur
Garfield Hays. Illustrated. 341 pp.
New York. Boni & Liveright,

. $2.50.

THIS is the best of all possible
worlds; mine is the best country
in the world; mine is the best state in
the country; my city is the best city in
the state; my school is the best school
in the city. Rah! Rah! Rah! Rotary!

In a rather dark but trenchant in-
troduction, Mr. Hays presents this
typically American creed, the motif of
which flares up continually thru the re-
mainder of his absorbing book. With
sober truth and brilliant satire he airs
that “dominating complacence and
comfortable obliviousness” which is
everywhere eating the sense of moral
couragre,” the willingness to face the
truth, from the original ideals of our
country. In our land of “freedom,” it
becomes clear, the believers in liberty
are regarded even as they were in
1776, or in Jeffersonian times, as

dangerous radicals.
myth.

To prove his contention, the lawyer
tells, in six interesting chapters, the
story of the phases of the struggle for
liberty and tolerance with which he has
been personally connected.

Classified under the titles of “Free-
dom of Education,” “Freedom of
Speech and Assemblage,” “Freedom of
the Press,” “Freedom of Residence,”
“Freedom of the Stage,” and “Free-
dom of Opinion,” Mr. Hays has
recorded his experiences as counsel for
the famous Scopes trial of Tennessee,
labor cases in Pennsylvania, West
Virginia, and Massachusetts, the case
against Mr. Mencken for the suppres-
sion of the American Mercury, the
dramatic case of the-negro, Dr. Sweet,
that of Sacco and Vanzetti, and last
year’s absurd trial of the play, The
Captive. :

The mere facts of these cases illumi-
nate clearly and strangely the back-
ground of pretense and ambiguity
which has saturated our social and
legal ideals, and should of themselves
stimulate within the average person a
healthy reaction. That is the real

True liberty is a
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Now FREE
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Why This Offer
Is Being Made!

OU never read a more astonishing offer
than this. You know yourself what such
an exerciser costs—yet you get it ab-
solutely FREE with a year’s subscription to
STRENGTH—and the price of this famous
magazine hasn’t been advanced one cent
either. .
We reserve the right to discontinue this
offer the moment it has served its purpose of
introducing STRENGTF to a certain de-
sired number of people.

What It'll De for YOU?

You've been seeing these powerful exercisers
advertised at high prices. You've wanted ome.
Now you can get it FREE—and it isn’t an
weak little elastic band. It's a REGULA
BRUTE. Five Strong Para rubber cables with
heavy japanned grips and nickled cable couplings.
When "you’ve stretched it for a few weeks you
won’t need to take any back-talk from anybody.
It'll make your muscles STICK OUT!

And you're getting STRENGTH MAGAZINE
for a whole year at no increase in the regular
price—brimful of gor.:l.ctial articles on building a
strong, handsome y, and live sport stories em-
phasizing its value to you in business and society.

.Send No MONEY
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Send ... this FREE book

HE LAW-TRAINED MAN—that is the
name of an attractive book the Blackstone
. Institute has just published for complimen-
tary distribution among those to whom a knowl-
edge of law would be a business asset. YOU may
have a copy if you desire, FREE, upon request.

All the questions you ever asked yourself about the
money-making opportunities for the man trained in the

facilitate sales and collections, reduce taxes, collect damages,
protect against unfair competition, safeguard contracts,
and 2083 other practical money-saving ideas.

The application of one idea alone will more than cover
the modest fee the Institute asks for its services, which fee,
by the way, may be paid on a monthly basis.

The Nation’s Best Legal Tal.
The business-building ideas incorporated int k-
stone Law Course were developed by a group 1e

law are answered in this authoritative most prominent law author 1e
book. Partial lisj: of chapt§r headings ————@\ 3 eOI——— country. ong them are es
which follows gives some idea of the ‘ of the United States Supreme Court, the
scope and value of the contents: STRONG REASONS deans of eight leading 1 *° Y w

Law and American Business—The 1 The Blackstone Institute conducts only ons SChOOlS, univetsity law proi te
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usiness Profits—Famous Law Au- Instruction fs given through & combination of ct 1
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Frankly, we published The Law- - dividends and they presen to
Trained Man for the sole purpose of you through the Blackst in
creating an interest in the Institute’s internationally famous understandable and workable form. A sm: of
home-study law course. One section of the book, therefore, your spare time for a few months will enable 15
deals with a detailed description of the course—its authori- ter these methods and learn how to apply them ly
tative text and case books (delivered complete at the time in your daily business affairs.

of enrollment)-and its fascinating lesson material and
effective instruction service.

Another section deals with the successes of the Insti-
tute’s students, many of whom have gone on record in the
book so that you mig‘{n: read and profit by their experiences.

More than 50,000 ambitious men and women have
already enrolled, among them being corporation officials,
bankers, businessexecutives, accountants,doctors, teachers,
lawyers, and others. Hundreds of these students have
elected to enter the practice of law. Thousands of others
have secured substantial business benefits. Graduates are
awarded the LL.B. degree.

Money-Making Ideas

Blackstone Law training offers immediate money-making
possibilities to business men by showing how to cut costs,

. * )
Investigation Costs Nothi
Law training cquals success. The book, The Law-Trained
minlature above, is the key. This book is not for boys or
but there is a copy available for every man and
Send for your copy at once while the present
mentary distribution. Write a letter or use the ¢
your request today. It may prove to be the shr
ever made. Address Blackstone Institute, Dep:
Avenue, Chicago, Illinois.
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{ BLACKSTONE INST
Dept. 429, 307 N. Michigan Ave., C

Please send me a free copy of the
The Law-Trained Man and c{etails o
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mission of this book: to afford not only
enjoyable reading, but to help re-
awaken that spirit of individual dar-
ing, common sense, and tolerance,
which is the basis of true democracy.

As a libertarian, Mr. Hays, able
lawyer and propagandist, ranks with
Clarence Darrow, Oswald Garrison
Villard, and Roger N. Baldwin, the
“Three Musketeers of Freedom” to
whom the book is dedicated.

: * KENNETH M. SWEZEY

A. B. C. or ApLER’S PsycHOLOGY.

By Phillip Mairet. London. Kegan
Paul, Trench, Trubner and Co.,
Ltd. Price 3/6.

AN interesting little book, which dis-
cusses the main ideas of Individual
Psychology less technically than in
any book hitherto published in English,
and making comparisons with other
schools of Psychology.

It is not often one can get such a
concrete idea of so vast a subject.

- Among many other interesting and
illuminating things we read:

A true Psychological diagnosis re--

quires the power of entering into an-
other’s experience as if it were one’s
own, which results in something more
like the presentation of an artist than
the description of a scientist.

Individuality itself can be detected '

clearly as the fall of man, from which
he is saved only by the atiainment of
usefulness.

The sins of an individual are in
truth no more truly his own than are
his virtues.

The discoveries of Individual Psy-
chology do not contradict those of
psycho-analysis in general, as to the
existence of sexual complications in all

. forms of psychic ill-health. They de-

cidedly confirm the importance of a
sound and normal love-life, which how-
ever is the result of a progressive indi-
vidual power in social usefulness.

Altho no one could call Adler an op-
timist—his system of Individual Psy-
chology is founded on encouragement,
and is deeply reassuring.

MADELEINE EKENBERG

Live for Your Ideal

(Continued 'froim page 44)

spirit properly employed. It is on the
principle that big thoughts shut out
little ones, and big spiritual exaltations
shut out little, weak, punny, petty
“feelings.”

Think “big” thoughts, and feel in a
truly “big” way toward life, and im-
mediately you will bring about a trans-
formation in your entire outlook, and
in your personality also! For others
about you are caught in the mag-
netic waves of your own growing en-
thusiasm, and they in turn are in-
fluenced with a desire to share more of
life and its pleasures with you.

Remember, then, that you rise or
fall, grow or decline, are rich or poor,
and are happy or miserable, all in ac-
cordance with the character of your
ideals., And that these ideals are
mental images, or patterns, kept before
your inner consciousness, and, that you
a}one determine what these mental
Plctures shall be. You conceive, create,
Sustain, change, or dissipate them at
your own volition, and no outside
agency can take this divine right from
you, save as you relinquish it volun-
tarily,

But this does not mean that ideals
Once fixed remain established forever.

N the contrary they change in line
With the stability of the Will back of
them. gome people’s ideals are so
™Many and varied that they constitute
& veritable mental kaleidoscope. They

are for one thing this moment and for .

Something else the next. They are en-

fll;ely lacking in purpose, and conse-
alsently' in earnestness. Hence they are
© found lacking in real character.

Nobody can tie to them, for the fact is,
they cannot tie to themselves. They
are ‘“all things to all men,” and not
much good to any. o

Others have ideals perhaps a little
more definite and permanent, but lack-
ing in systematic unity and coherence.
One ideal is set over against another
equally strong, but leading to an en-
tirely different end. Hence the person
is changeable, uncertain, and erratic.

Still others have such weakly de-
fined ideals that they become in fact,
little more than “ideas”; subject to
“change without notice” under the
spell of any suggestion that may be
put into the mind. Few indeed, are
the people of definite, constructive, life-
impelling ideals. Most of us unfortu-
nately, are dawdlers, well-meaning, idle
“day-dreamers.” Small wonder that
the man, or woman, of real purpose;
the individual who puts mind, and
thought, and planning, and system,
into his life carries off all the hig prizes
of life practically unhindered, no
matter what department of human en-
deavor he may be engaged in. In be-
tween these two extremes are all
manner of ideals, with their attendant
achievements. No man, or race of men,
ever achieved beyond their ideals; few
ever attain them!

So check yourself now, in the light
of your ideals, and see just what men-
tal and spiritual guides you may be
setting for yourself to follow. It is my
wish that these articles may be of help
to the men and the women who have
lapsed on their ideals. Those who have
let themselves down, so to speak. Few

_:, . ~ -
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Throw Away Your Glasses

and See Better

RACTICALLY every known eye trouble

even partial blindness, has been benefited

and entirely cured, simply by discarding
glasses and practising a_simple new method of eye-
training discovered by Dr. William H. Bates. Far-
sight, near-sight, astigmatism, cross-eyes, squint
cataract—all have been successfully remedie
without medicine, operation, or optical aids of
ané kind. .

ven though you have been told that you will
never again be able to see satisfactorily without
glasses, owing to permanent changes in the form of
the eyeball, it is still Eossible for you to be cured
—and see better without your glasses than you
now do with them.

Mistakes made millions “spectacle slaves”

The use of glasses is based on the theory that
the lens of the eye changes its shape in focusing
for near and distant vision. This has, however,
never been PROVED! In fact, after many years
of Practlcal experience, Dr. Bates proved this gen-
erally accepted view to be FALg)E. He demon-
strated, by hundreds of careful scientific experi-
ments and tests, that the eye focuses inan entirely
different way—by means of its ‘‘external mus-
cles.” He showed that spectacles, far from aiding
the vision permanently, actually interfere with the
natural, perfect sight that almost every eye can
be trained to have.

After making this remarkable discovery, Dr.
Bates’ next step was to use it in curing himself of
defective eyesight which the most eminent ocu-
lists said was incurable. They said that because
his lenses had hardened, his eyes would never
again be able to focus. He wore two sets of
strong glasses, for both reading and distances, and
could not see clearly without them, yet, by means
of the method of eye-training he had discovered,
he was able to discard them and now reads the
finest print and sees distant details with equal
distinctness.

Correct errors of vision without spectacles.
Thousands have discarded glasses through
simple home treat t. No mmedicine. No
apparatus. No danger. Dr. Bates’ amazing
book, giving full instructions, sent on 5 days'

erfect Sight
Without Glasses

Sent to you on approval

This remarkable volume, giving the whole truth

about defects of vision, their causes, and method
of cure, as discovered by Dr. Bates, with simple
instructions for training your own eyes to see
erfectly without glasses, will be sent for exam-
ination merely upon your request. Read the book
and try Dr. Bates’ method for five days. If you
are not delighted with the results even in this
short time, if you are not convinced that you will
be able to discard your glasses entirely and see
even better than you do now, return the book
and your money will be refunded at once.

€«

The Central Fixation Publishing Co. P-11
383 Madison Avenue
New York

Gentlemen: Please send me a copy of ‘“Per-
fect Sight Without Glasses.” I will give the
postman $3.00 plus postage when it arrives.
I1f not convinced of its value within five days,
I will return the book and you will refund my
money without question.
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Life
Triumphant
by Henry Knight Miller

Why Are We Here?

Do You Know Yourself?

Can You Go Alone?

The World You Live In

As @ Man Thinketh

Bread, Beauty and Brotherhood
The Human Maguet

Now Abideth These Three

. Dreams in the Market Place
Secrets of Supreme Success
Wings of Imagination

The Will To Do

Growth Through Observation
Fear and Worry Vanquished
The Blue Bird of Happiness
The Ministry of Forgetfulness
The Strength of the Hills
Vanquishment of Trouble

The Miracle of Autosuggestion
Sources of Power

Gold Everywhere

The Fountain of Youth

Ten Laws of Triumphant Life

Be a Prize

Winner
by Lon J. Haddock

Be a Prize Winner

The Conquering Hero

Begmnmg Mental Growth

Don’t Alibi

How Men Are Made

Finding the Subconscious

How We Got Our Mind

How to Regulate Your Thoughts

Living in a Thought World
Wha,t is Self?
Cultivate Your Thought Power

Set the Self Going

Working and Waiting

Man the Thinker

You and Your Consciousness

How to Direct the Emnergy of the
Subconscious

A Chapter on Thought Habits

Tuning Up for Victory

The Law of Suggestion

What to Read and Why

Feeding the Ima,gmatmn

How to Direct Your Energy

What i8 Personality?

Cultivating a Personality

A Chapter on Looks

Be Alert! Wake Up!

Get Out of It!

What to Read and Why

Summing Up the Course

Please use coupon or mentlon PSYCHOLOGY MAGAZINE when
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wry Knight-Miller
and

Be a Prize

Winner
by Lon J. Haddock

Seem to have been made “purposely
for Chnstmas giving. Bound in har-
monizing shades of blue and green
cloth with gold lettering, they may be
glven either singly or together as a

set.

These beautiful and inspiring

kindle the spark of greatness
frequently lies buried deep d

the personalities of those ab

These two books, both by

who need no introduction to

of the kind that is penciled

read, and re-read again, Henr

Mlller and Lon J. Haddo

stirred the hearts and minds

-sands of readers. No gift .

more cherished. To each person you
instruct us to send either one or both

- of these books for Christmas, we
promise to send an artistic Christmas
Gift Card, bearing you name hand-
written in ink.

In the squares below, use the abbrevi-
ation, “L. T.” for Life Triumphant, “B.
P. W.” for Be a Prize Winner, or the
word “Both,” to indicate which books

you wish sent to the different

addresses.

Life Triumphant......... S $2.50

Be a Prize Winner.....cce.e.. - 2.02
3.9

Set of Both......veveeniaannes

Xmas Otrder Bl

Psychology Pub. Co., Inc.
17 W. 60th St., New York, N

Please send Life Triumy
(or) Be a Prize Winner, 0
the following addresses, acc
the abbreviations. i

I enclose ....oveene cenean

Name...... cecesasesssrces
Street.....o.vees covsseraas
City..coeaennraso . State.

NOmME..veeevsaasnsenssnane
Street....... aecenee
[0 17" 2 eevesoSta

Name.,eeitveoirenennss
Street........

"
L}
t
i
[ ]
1
1
1
u
1
i
[ ]
L}
1
[ ]
1
I
[ ]
]
1
1
1
]
1
[ ]
]
1
[ ]
1
[ ]
]
1
1
[ |
L}
]
[ ]
[ ]
] .
fcty S
1
: Name of Sender......
I

Address....ceeveenenns
- SN G Gm BN 3 80 0 BN Gm . .

%%%%%%%%%%%%%%%%%%%%%%%%@@%

you write advertisers:

5-'--'—-'—---------—————.--.-__.__.._,_-

%&&%&%&%&%@%&%&%

az%%&%%%

BB LSS S EELE




s DECEMBER, 1928

i

|

I

/
J

st =t

/

‘

things, to me, are more pitiful, more
utterly deplorable, than the mother, for
instance, who has practically reared
her family, and now concludes, there-
fore, that her mission in life is about
ended. Or the father who, because of a
lack of facilities in his early youth,
failed to acquire the scholastic educa-
tion he now thinks would be of such
tremendous importance to him, and
who, therefore, concludes that he must
now resign himself to the inevitable.
Few things are more pitiful than tLese
unless it be the religious fanatic, who
lays all his failings and fumblings on
Fate, or the mysterious workings of
.God, whose ways are “past finding out.”

The old, lazy, excuse-seeking attitude
of “trusting in the Lord,” and “laying
your burdens upon Him,” has been
relegated to the scrapheap of supersti-
tion and misunderstanding. The God
of today is a Live God. A working
God. A companion God, eager and
willing at all times to help those who,
by every means possible, first help
themselves.

In addition to the three classes al-
ready referred to, there are numerous
instances of restricted and disap-
pointed lives. The young girl who,
because of economic or other causes,
has been forced to live a life of single
wretchedness, when her normal nature
craves the satisfaction of being loved
by, and enjoying the companionship of
a husband, and a home. The young
man whose early hopes were unduly
checkmated and whose subsequent
course has been sidetracked into activi-
ties that are not congenial to his
nature. The aspiring individual whose
original life plans were completely up-
set by accidental bodily injury or ill-
ness. Each one of these has its own
Peculiar aspect, and must be deter-
mined in the last analysis on its own
Particular merits. But this much is
certain—there is nothing to be gained
by lying down on the job, or by giving
way to discouragement or despair.
Few of the achievements of men have
grown out of pre-favoring aspects.
Most of them have come as the result
of man’s desperation, of his “intima-

, tions of immortality,” and his kingly

/

- Weak succumb.

4
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right to rule, that set him actively to
work to change conditions and make
them more to his liking. Only the
The strong fight on
to victory because they know no such
word as Fajl!

Be slow to depreciate yourself in the

- matter of education or at any other

- point,

See to it that you hold your

. OWn self-vglye!
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As compared with his father, what
does the young college graduate know
about life? What of the self-sacrifice
and devotion to others, that only paren-
tal responsibility brings? What does he

Now of the value of the dollar? How
to stretch it in its utmost dimensions

when necessary? How to estimate
friendship? How to procure, and pro-
vide for, a home? The multiplicity of
vexing cares, pressing problems, stern
responsibilities that are an inseparable
part of fatherhood?

Can you not see that when you have
arrived at the stage of experience in life
where the immediate responsibility of
your children is beginning to lessen for
you, this is the time when your own in-
dividual unfoldment is just ready to
begin? Get out your assortment of
ideals and go over them again. Select
those that exalt and inspire you, and
burnish them again with your thought.
Stop the foolish practise of demeaning
and depreciating yourself. Get away
from the habit of thinking of yourself
as a “has been.” Be a “now am!”

What college degree, or what earthly
honor, can equal the proud title of
Father or Mother? You know some
things better than any other person on
earth. Teach them to others. You
have now arrived at the truly “ideal”
stage of your life. With your early
struggles, and the trials of the long,
grinding years behind you, and with
your boys and girls, those for whose
every existence you are responsible,
growing up like flowering plants about
you; and equipped with the great store
of knowledge, wisdom, judgment, which
your course of life has given you, think
what a power and influence you possess,
provided only, that you put it to proper
use! ’

To the girl who has never yet
realized her desire for loving compan-
ionship and marriage, let me say that
there is nothing, absolutely nothing, to
be gained by giving up; by letting go
of yourself, or by forsaking your ideals.

Of course there is the possibility that
some of your ideals are in themselves
not best adapted to your actual require-
ments. We can create and encourage
wrong as well as the right kind of
ideals. It would be well for you to
analyze yourself carefully. Estimate
the value of your original ideals in the
light of what they have brought you.
Perhaps you will find that you have
been too prudish, or too self-centered,
or too exacting, or too-anything else.

Be honest with yourself and if you
find you have been “too” anything, be-
gin to “too” a little less in that particu-
lar., If on the other hand your analysis
convinces you that you have steered a
wise and commendable course, but that
conditions thus far have been against
you, do not give way to discourage-
ment. Life is a sweet adventure, after
all. And there are numerous ways in
which you can “sublimate” your desire.

And always there is Hope! This you
know, that the quitter never gets any-
where. The “quitter” has no mag-
netism; no ‘“drawing” power, hence
nothing worthwhile comes his way.
But the bright, alert, vivacious persons
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“A university in it-

“Like viewing the
self.” — Pittsburgh

universe from a hill-

top.”=—Toledo Times. Sun-Telegraph.

“Done with skill, “The ONE book to

taste and ability.” read and oW, =

~Chicago Tribune. Ph‘l,ladclphia Public
ger.

‘“More dramatic

700 pages. Oc-
tavo. Large
Type. Hand-
somely Bound.
Illustrations, etc.

A Background that
Will Broaden
Any Mind

Surely you want to speak with authority upen
subjects other than your work, your business or
current idle chatter. Don’t det the swift

of progress leave you In the background while
others are using all avallable knowiedge to push
themselves on to social ieadership and business
success—for it Is what they KNOW, and n
what they do, that pays them the richest divi-
dends In monoy, friends, contacts and happlness.

NOW you can have at your command what
man has learned In the six greatest
branches of human knowledge and culture.
Six great romantic outlines, six comgrehen-
sive sectlons—compressed into one T00-page
volume—will bring you the thrilling story of
the world’s HiSTORY down to date—the
stirring march and trend of RELIGION—the
thought and wisdom of man’s PHILOSOPHY
—the intriguing beauty of the ARrTs—the
all-embracing survey of every branch of
SCIENCE—and a complete panorama of the
world’s LITERATTRE from the first Neolithic
scribblings to the work of modern authors of
all nations.

A Liberal Education
—in a Single Volume

THE OUTLINE OF MAN'S KNOWLEDGE, by Clement
Wood, is the ONE book, the only book, that gives you
the fascinating story of what man has learned and ac-
complished from the world’s birth in a flare of meteoric
splendor up to the arrival of radio, aviation and telo-
vision. Here is the whole story—all of it—Science, Art,
Literature, History, Philosophy and Rellgion—in one
large beautiful volume that you can actually BORROW
for a week at our expense.

Send No Money—BORROW
it at our Expense

Clip and mail the convenient coupon and it will bring
you prepaid. a copy of THE OUTLINE OF MAN'S
KNOWLEDGE, by Clement Wood. Examine it. See
for yourself how fascinating is the story of knowledge.
Read it freely for a week. much you have
missed in the reaims of things you OUGHT TO KNOW.
It you are not completely satisfled. send the book back
within seven days. Otherwise, keep it as your very
own and remit the astoundingly low price of only $1.50
and $2.00 a month for two months thereafter.
But don’t decide now. See this all-absorbing work
first. You can do that at our expense. d no money.
Just clip and mail this coupon. Do {t before the
on 1s exhausted. Fill in the coupon and
once. Do 1t now. LEWIS
NI Dept. 18, 119 West 57th

Street, New York, N.

Tear Off Along This Line and Mail Today

I Lewis Copeland Company t. 18

§ 119 West 5ith St., New York City

L Kindly send me THE OUTLINE OF MAN'S
f ENOWLEDGE. by Clement Wood, 700 pages, illus-
B trated, handsomely bound. Within 7 days I will
§ either return the book or remit $1.50 as first pay-
g ment and then $2.00 per month for two months,
g 8 total of $5.50.
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—even the world itsel® ~----- +, gy

on its axis to beam a ; 2lcome
upon them! Be .sweet L Be
of service, and keep inside,
and outside - conditions g Te-

sist you. .

As to the invalids or semi-invalids
who may read’ these pages, let me say
your usefulness is not ended, Far
from being ended if you look about yoy
and then take stock of yourself, you
. will be suprised to note what a wealth
of opportunity Is awaiting you.

You will find instances multiplied of
.boys, and. girls, and men, and women, -
fighting their individual way upward
and onward, in spite of sicknesg or
pain, or any other kind of Physical
handicap. There is no power in sick-
ness, or pain, or any kind of a physieal
defect. The real power is in the per-
sonality inside the body. 1Its up to
you! You are “the man behind the
gun.” What you will do, you can do,
but you cannot Will effectively while
your ideals lag or drag! If you are
lacking in health we will tell you later -
how you can regenerate, and make
yourself over; meantime Polish Up
Your Ideals! '

As for the person in good health, do
I need to say anything more. than I
have said already? Shall I take time
to recount the numerous cases of boys,
girls, men and women, who have risen
out of isolation and obscurity, into
places of “glory, honor, praise and
power,” just because they Willed to go

forward, and would let top
their progress? The 1 out
you is a teeming, thro ng-
ness.,” It is filled to ov ith
the richest awards co nt,
you must first learn to am.

You must learn to env . in
your thought. First as an Idea, then
a CONCEPT, then a CREATION!

KEEP THE FIRES By

AKE your mental pict -
M self as you long to | it
clear, vivid wonderful! See- on
wherein others are seeing ou
would have them see you. he
picture in your mind, and he
details more and more each nk
of it as you go about your ad
above all, think of it in at
night, and just before goi P,
and again give it a hurried e
before you get up in tl g.
Think it, plan it, dream d
drink it, lve it! This is i-
baby,” your creation, y¢ s
nourish it, and keep it al n
the alert for any agency 5-
sist in hastening its phy: 5=
tation. Remember the z,
Keep the Home Fires By x
ideals are your “home ..___. PR o)

them burning!_ There is no life or in-

spiration in dead ashes,
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Is Your Life Just

A MISTAKE?

X say ‘‘mistake,’” for prac-
tically all of the Worry, Un-

lack of understanding.
strong  habits have formed
which make you feel
srappéd.” Theso “mistakes’
have nothing to do with
your birth. You possess the
same powers as do others.
Some of the ‘‘mistakes’
are: a feeling of Inferiority
—self consclousness and lack
of initiative; Worry,
hension, fear of insani

Te-
ty or disease; fears at-
tached to many things in life which ordinar-
ily are not feared; all of which means LACK
OF CONFIDENCE,

25¢c Book has Started Thousands

on the Road to Happiness

I have written a 100-page book telling you
wonderful truths about your HIDDEN FORCES.
You will find articles on Fear, Faith, Habits,
Success, Nerves, etc., etc. It is the result of
my 21 years’ constant fight against AR,
which has made thousands of lives so hard
to bear, Don't miss it. It will. be a real
treat and help start YOU toward real happi-
ness. The purchase of the book entitles you
to a FREE Preliminary Psychological Analysis
of your indlvidual troubles.

C. FRANKLIN LEAVITT, M.D.
Suite 1516-E 5 E. Washington Street

_of detail- concerning

' The Aquarian Gospel

of Jesus the Christ
By LEVI |

The life of Jesus is the most precious heri-
tage of man. Jesus lived in an age not far
advanced in spiritual consciousness, and not
many of his works and words were compre-
hended by the people, yet every one of his
lessons were imperishably recorded in great
galleries known as “Akashic Records.”

The world has at last risen to the plane
of spiritual consciousness, where men can
grasp the higher meanings of the life and
lessons of Jesus, and a son of man, after
more than forty years of preparation, has
been permitted to enter the galleries in
Spirit and make a copy of these records.

This remarkable and epoch-making book,
now in its Tenth Edition, is practically a
complete record of the words and works of
the man of Galilee, giving as it does a his-
tory of His life from His birth in_ Beth-
lehem to His ascension from the Mount
Olives, and the establishment of the Chris-
tian Church, while the New Testament Gos-
pels give only, in a meager way, a few of
the great lessons and events of about four
years of His life, Of especial interest and
value are those incidents told with a wealth
His life during the
eighteen years of which those gospels are
silent—years spent in India, Persia, Egypt
and Greece, with the world’s great masters.

Descriptive Circular sent on request.

Cloth Binding, Price $3.00
Flexible Leather Binding, Price $4.00
LEO. W. DOWLING, Publisher, Dept. S.
126 North Vendome St., Los Angeles, Calif.

! THE REAL .
%% XMAS SPIRIT %%
The Christmas Subscription Order blank

in this issue will help you solve your
Christmas problem.

There is no better way to express the real
Christmas spirit than to place your
friends’ and relatives’ names on the list to
receive PsycHoLogy every month. Write
on both sides of the blank. See page 74
for scale of prices. Let us know how to
sign your name to the gift cards.

Psychology Publishing Co., Inc.,
17 West 60th Street, New York, N. Y.

CHAPTER SEVEN
MAKING YOUR BRAIN BEAUTIFUL

SSUMING now that I have brought

" you to a realization of yourself
as a self-directing person; that your
world exists primarily in” your own
mind; and that your spiritual develop-
ment is the standard to which you have
developed the power of “feeling” your
thoughts as real living things; and
further, that the world of all other men
and women about you exists for them
in their consciousness only, we are
ready to pass on to a more detailed
study of the mechanism and methods
by which you bring your life to its
final culmination.

In our subsequent discussion'I shall
endeavor to deal in terms as plain and
sensible as possible, and stripped of all
unnecessary technical verbiage. Here-
tofore most books on psychology have

been written by psychologists for psy--

‘chologists. It is unfortunate, there-
fore, that they are largely cluttered up
with technical nomenclature and termi-
nology which contains little of sense or
service to the ordinary layman.

Just as our sciences of Jurisprudence
and Medicine are made abominable by
resort to archaic and obsolete phrase-
ology, .so also is this newer Science of
Self already being cumbered and over-
laden with silly, meaningless words and
terms. Psychology itself means Self-
science. “Complex” is used to desig-
nate a bundle of emotions tied to a
“hidden” central idea. Libido (lee-bee-
do) means the central life urge, and so
it goes on, becoming more abstruse
and mystifying with each succeeding
term. :

Just why it should be thus let the
master minds of the subject give an-
swer. For ourselves let us make our
endeavor in good, modern English, with
perhaps an occasional resort to down-
right slang. But in any event let us
understand each other, and after that
nothing else matters.

‘Now, notwithstanding the fact that
you create your ideals in a world of
thought, you materialize those ideals
on a physical plane. This requires a
registering medium, and that register-
ing medium is your Body. Your body
is made to establish contact between
things spiritual and things physical.
The great central organ of such con-
tact is your brain. Into your brain, as
sensations, come the various impres-
sions, or stimuli, that find ingress by
way of your five senses—sight, hear-
ing, touch, taste and smell. Here they
pass thru a process of cerebration, or
mental assimilation, and afterwards
the affects outflow as perceptions and
concepts. B

Back of these sensations and percep-
tions is your great monitor and Direc-
tor, the Will. Your Will is your great
mental time-keeper. He it is that dic-

1l Teach You

‘The Secrets of

HYPNOTISM

~or no Cost!

I’ll show you in a few hours how to use
the strange, mysterious power of hyp-

notism to help you to master ever
situation, or the 5-Days Trial is FREE!

HERE is nothing uncanny, weird or malign
about the amazing power of hypnotism!
Everyone has concealed in his or her make-
up the germ of this mysterious power. All

you need to do is to train it properly. Then, when .
this mighty power is released, it will help you to
overcome obstacles, and to gain popularity,
success, big money.

When you have this marvelous power at your
command, you can work wonders. You can
strengthen your own will-power; develop a mag-
netic personality; banish fear and worry; improve

our memory; overcome -bad habits; realize am-
itions; increase your earnings. If you have an
average active and intelligent mind, you should
easily learn the secrets of Hypnotism.

All is now revealed in a wonderful book, The
Science of Hypnotism, by Prof. M. Young, a world
famous notist. In simple, easy-to-understand
language, Prof. Young explains the theory and
practice of Hypnotism—how to master this power.
how to select your subjects, how to hypnotize your
subject, the nine degrees of hypnotism, the Hypnotic
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The
Secret

Found

Rare,Old, Mystic
Manuscript Tells

Rosicrucian Mysteries

A FREE BOOK
JUST ISSUED/

An elixir for long life!

A positive prevention against disease and sorrow!

Leamees

A sure means to obtain happiness and wealth!
These were the important secrets looked for in the strange writings of the old

monk, Roger Bacon.

For a hundred years or more he was believed to be the most learned mystic of
the oldest secret schools. His knowledge along many lines proved that he was a

miracle worker in the natural laws.

But, the old monk kept to himself the secrets he had learned—so far as the
public knew. After his transition a world-wide search was made for the secret

manuseripts he had written.
Then suddenly, they were found!

{:eculiar writing, surprising illustrations, and mysterious seals.
e

y to these things?

The secrets were at hand. Yellow sheets,

Who held the

The Strange Manuscripts

Parts of the manuseripts were eventu-
ally deciphered. The wisdom was aston-
ishing. The monk was superhuman in his
ability to control. and direct nature’s
forces. But, the special secrets were veiled.
There was some hidden key that the emi-
nent scientists could not comprehend.

Then came the second discovery. Monk
Bacon was a Rosicrucian—had been one
for many years. He was the mysterious
character featured in many novels and
great human dramas. He was the weird
Friar Bacon who has been confused with
Sir Francis Bacon. He was the world’s
great wizard of the thirteenth century.

The Secret of His Power

Now the world knows that as a Rosicru-
cian, Bacon had access to unusual knowl-
edge. The manuscripts clearly prove that
he possessed such wisdom as only the
privileged few may possess in any century.
In his lifetime perhaps five or ten thou-
sand men and women shared his knowledge

For Those Who

The Rosicrucian Order—a brotherhood
of highly evolved minds—offers today to
the sincere searchers for the Path to a
better life, the welcome hand of fellowship.
Not for a price in money, not for the sat-
isfaction of curiosity, but for the hunger of

with him,>as members of the Rosicrucian
brotherhood.

Today, many thousands more are win-
ning their way to majestic heights in the
attainment of abundant health, happiness
and prosperity through the secret Rosicru-
cian teachings. :

Are Searching

the heart and soul, are the privileges of the
Rosicrucians offered. Age-long integrity,
ancient traditions and centuries of exclu-
sive selection, have brought only the sin-
cere and extremely happy together in this
great movement.

You May Borrow This Book

A new edition of the book “Light of
Egypt” has just been issued. Sincere and
honest seekers may have a copy by writ-
ing a letter (not a post card) and asking

Address your letter as follows:

for it. It tells the strange story of he
Rosicrucians and explains how you can
qualify in the unusual attainment of their
private teachings.

Librarian A. J. B.

AMORC TEMPLE

ROSICRUCIAN PARK

SAN JOSE, CALIFORNIA

NOTE: AMORC is the American section of the International Rosicrucian

Order of the same name throughout the world. AMORC neither s
recognizes any other organization in America adapting the name

nsors nor
osicrucian,
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tates just how long, or how briefly, each
sensation, or percept; :* T ° “ght-

of-way in your mind. ries
“enough,” the thought om-
panying emotion, or fi ; on
to make way for other: and
“feeling” you give to : ght,
or any chain of thought the
degree to which that tt Aes,
shall influence your ‘ter.
Thoughts often re om-
panied by intense ¢ be-
come “fixed,” or h less
changed later they fix”
your life habits. I tual
way of “looking at ing
things, has resulted and
feeling you have allo em-
plation of the thoughts 1ese
habits originated. Th to
which you have given ion,
together with the feelin; :in-
dulged, have created )ped
your present dominant n ude.
Hence you, and you ak »een
responsible for your j ntal
attitude and condition, i of
‘whether you were aware t or
not.

Furthermore it has ~ con-
clusively that our thc 1an-
nels in our brain. A alus
frequently repeated its
original path and tends > to
channel that pathway and
smoother, making the co ach
succeeding similar thougl and
more direct. Each thou 3 to
register in a definite area rain
so that we soon build up « rain
centers in which such tho as-
similated and matured. A hys-
iologists can locate the ater

of disturbance in the brain by studying

the nature of the symptoms ted.
Conversely, in the event of y to
the cranium, they can ate
just what symptoms will ary
to the affected part. Thi s to
emphasize further the our
thoughts run in de ain-
grooves” to their partic .

In addition to this we . up
sympathetic, or associa eas.
That is, certain ests ters
tend to respond in a le any
thought stimulus going oin-
ing, or associated p } an
open note struck on wse
a diminished respo ring
tuned to the same

Now my only m this
description is to tion
to the very impc You
Make Your Own 7 da
you make them also
are responsible fo "our
dominant, or m zhts
build up their reas

much more rapidl, ... «v ,oue sSSEr
thoughts. And they also induce the
more rapid development of the
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The REAL
irabianNighis

Complete and
UNEXPURGATED

OR the first time those won-

drous stories of ‘“The Thou-

sand and One Nights” are made
available “to the English speaking
world in all their original splendor.
The fragmentary translations with
which you are familiar—abridged,
revised, expurgated, usually pre-
sented in a single volume—can give
you little coneeption of the true na-
ture of these exotic Oriental master-
pieces.

A great French artist, Dr. J. C.
Mardrus, has given us a literal trans-
lation of the unblushing, original
Arabian text. Rendered into English
by E. Powys Mathers; an accurate
English version of every word in the
original tales!

Said The London Times: “Burton
cut out a great deal. The Mardrus
version is very much fuller in de-
tail.”

Limited Edition Nearly Exhausted

Only a few sets of the edition remain
unsold. You must act quickly if your
library is to have a Mardrus-Mathers
version of The Real Arabian Nights.

The set is pictured above. Eight beauti-
ful volumes, exquisitely printed with fron-
tispieces in full color from original Per-
sian illuminations, elegant” format, finest
rag paper. Four thousand pages of fasci-
nating reading which may be had in no
other form!

Mail the Coupon for Descriptive Brochure

DINGWALL-ROCK, LTD., Dept. 3812

45 West 45th Street New York City
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DINGWALL-~ROCK, LTD., Dept.
DI Vest 4bth Street, New York Clty

Gentlemen: Without obligation or_ cost to me,
kindly forward mformanon in detail about “The
REAi Arabian Nights.”
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B
Cityeseress etteiaaeeenns State.. . ainiiinnnnes .

“grooves” and centers partaking in a
lesser degree of their own nature. Just
as a well-tuned musical instrument re-
sponds more quickly and more perfectly
than an instrument out of tune; so also
does the brain respond the more quickly
to thoughts of the quality to which it
has been “tuned” than to thoughts of
a new character.

Some physiologists tell us also that
every time we think a new thought we
create a new brain cell in which to
house it. And, they urge, that is why
we often have to wait to “think things
over.” We are not at that present
moment equipped with the necessary
brain mechanism for properly assimi-
lating it. We must first create new
cell arrangements.

Neither does our capacity for
thought depend upon the size of the
brain. In fact there is little difference
in size between the brain of man and
the brain of a chimpanzee. But note
this! there is a very decided difference
in the convolutions, or surface area.
Our thinking processes are carried on
chiefly in the outer cortex of the brain.
As you already know there is a space
between the inside of the cranium and
the brain, and this space is filled with
lymph. This serves as a gelatinous
covering over the brain. The outer
surface, or cortex, of the brain is made
up of this gray matter, and it is in
this gray matter that our mental cere-
bration, or thinking, takes place.
your brain were laid out straight it
would fill two or more heads. But
nature has compacted it into a mass
of corrugations, or crinkles, so as to
make it fit your cranium and at the
same time be able to utilize the maxi-
mum of surface area. The more
thoughts you think, therefore, the more
brain cells you develop, and the more
cells, the more crinkles. Hence the

more and the deeper the convolutions,

the more and the deepér the capacity
for thought. Your brain is one part
of your anatomy in which you need not
fear wrinkles.

Now it is obvious that the more re-
fined your thinking the more numerous
and refined become the brain cells you
develop. Coarse, ugly, vicious thoughts
develop coarse, ugly brain cells, cells
few and far between. Whereas clean,
constructive, power thoughts develop a
corresponding physical counterpart in
your brain. So, refine your brain by
making your thoughts more refined.
Why not make your brain beautiful?

There is also an added inducement
in right thinking, for a thoughtful face
is always a thing of beauty. The old
writer of Scripture who recorded the
words, “A man’s wisdom maketh his
countenance to shine,” knew what he
was writing about, for certainly one’s
thoughts trace their character in the
face and features of the thinker. You
can read much of what goes on in the

It
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mind by giving close study to the face.
The features may not always be reg-
ular, or the' general contour beautiful,
but if you are studying the face of a
person of refined thinking you cannot
fail to detect the reflection of. that
thinking on his countenance. There is
a very definite sympathetic relationship
between the brain and the face. Note
the face of the criminal and you may

safely picture the brain above it as.

being equally coarse and repellent.
Also notice the blank, vacant, expres-
sionless face of the idiot or imbecile,
reflecting the same blankness and lack
of activity in the brain. On the other
hand, what in all the world is quite so
beautiful, or of such compelling in-
terest as the countenance of a truly
capable man or woman of intelligence,
culture, and refinement?

While these thoughts do not belong
in a study of the brain proper, I am
flinging them out to you for whatever
application you may choose to make of
them. If you desire to know how to
make your face and your personality
more attractive, you can inaugurate
the change this moment by giv-
ing due study and attention to the
matter of burnishing your brain by
inviting and entertaining the kind
of thoughts that will soon make
you beautiful and charming. Nobody
cares much for the “baby face,” the
“doll-face,” or the face that is used as
a plaster-board for cosmetics. But
every living soul is interested in, and
charmed by, the face that announces
a thinker of purpose, purity, and pene-
tration, back of it.

In connection with this thought, bear
in mind that all of your brain is not
confined within your head. Your brain,
as it is generally conceived, is of but a
few ounces weight at most, and lying
in the top part of your cranium. The
fact is, however, that the brain “sys-
tem” extends thruout and to .every
part of your body. Instead of being
an organ merely, it is an integral part
of a great nervous thinking “system,”
known as a Cerebro-spinal system,
altho the name “brain-system” would
be much simpler. It is made up of ex-
tended nerve fibers, arranged into
central cables, or “ganglia,” from
which they distribute to every:ex-
tremity of the body. The main cables
pass from the back of your head into
the bony conduit of your backbone.
Between each succeeding pair of verte-
bra they emerge into “synapses,” anal-
agous to the sub-stations in a telephone
system, and from here they distribute
in pairs, “afferent” and “efferent,”
meaning positive and negative, or
“outgoing” and “incoming.” And it
is thru the functioning of these “indi-
vidual” and “party” lines in each par-
ticular “distriet” that the “main office,”
the Brain, carries on its supervision
and control. A sensation rings up from-

PsycmoLoay

a finger end; or an ear tip, and the
operator at the sub-station “plucs in.”

The call is then relayed 1 ral”
brain, and from here, af con-
sideration, the answer, n of
a “perception,” together 2ces-
sary instructions, is the k by
way of the return line.

Now altho these men nses
appear to us to be inste the
fact is they all take time, been
definitely proved that rase
“quick as thought” is a Y, as
we now know of many 1 ions
of physical force that are cker
than thought. We can, rain
our rate of thinking onse
thereto, by systematic and
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not go. The modern po anc-
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commendable, but where 1ght
is diametrically opposed phy-
sical capacity it becom and
foolish. This is where new
students of mental scie into
error. The body is our } gis-
tering mechanism, ideall 1 to
receive sensory impressi the
physical world about us, tead
of perplexing our jud in-
sulting our Reason - to
“think” matter out of it is
much wiser, and simple y to
adapt our body to m our

needs.

We cannot set a broken bone, or
cause a new finger to grow in place of
one that has been cut off, no matter

how much we exercise 1ight
about it, and there is a 2 of
other things we cannot pro-
lific cause of discourag fail-
ure in the case of so ners
in the study and prac ogy,
is the extravagant le: 1 in-
adequately trained te the
science go in making e of
things beyond any pc ain-
ment. By studyir aing
properly to underst you
will find plenty of o " de-
velopment, together sur-
ance of rewards ar t to
justify your efforts, . low-
ing the rules of o non-
sense. By conscious rac-
tise you can train ; left-
ness; your ears .ess;
your eyes to ¢ ely;
your tongue to part
of your body to acti-

vity. But doni in-
augurate these im-
pressing them your
physical Brain-sy

So then, as wi with
your body—you ¢ __ _nake

it as a whole, or in any parhenlar

/part, the expression of what you train
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No craving for tobacco in’
any form after you begin taking
Tobacco Redeemer. Don’t try to
quit the tobacco habit unaided. It’s often
a losing fight against heavy odds and may
mean a serious shock to the nervous sys-
tem. Let us help the tobacco habit to quit
YOU. It will quit you, if you will just take
TobaccoRedeemeraccordingtodirections.
Itismarvelouslyquick; thoroughlyreliable.

Not a Substitute |

ins no habit-
iotmmg dmgs ot anykind. Itisinnosense

@ substitute for tobacco; - After finishing
the treatmentyoubaveabsolutely nodesire
to use tobacco again or to continue the use
of the remedy. It makes not a particle of
difference how long you have been using
» how much youuse orin what form
sou use it—wh
cigarettes, pipe. ehew plug or fine cut or
ff, Tob. Red willpositive.
Iy remove all craving for tobacco in any
formina very few days. This weabsolutely
guarantee in every case or money refunded.
uitive. aeoof that Tobaoro Redoemey
positive proof tha cco eemer
will quickly free you of the habit,

NEWELL PHARMACAL COMPANY

n Station
. Dept. 714 ST. LOUIS, MO.
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Rosicrucian Secret
Book Loaned to You

Has Made Thousands Happy, Successful,
and Mighty in the Control of Natural Laws

Because this new book is so remarkable and
difficult to secure, the Supreme Council of the
Rosicrucians has decided to loan PRIVATE
COPIES of it to sincere aud x\orthy seekers
who will promise to study it and help in the
great work of promoting success and health
in life. It is called “The Light of Egypt”
and is issued by the oldest mystical fraternity
‘in the world. ~Just write and say that you
will read it at your convenience. Address:

LIBRARIAN E. R.

AMORC LIBRARY

ROSICRUCIAN PARK
SAN JOSE, CALIFORNIA

Do You Want to
Earn a Real Salary?
You can earn as high as $250 per

umowdad’a lemon of Railway Traffic Inspeeﬁon.
time home study, and

xilyhu at least $120 per month. or
ing—no hunting for a jol
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to $185, $250
e o
ull' ol' mmy successes of our graduates, and tuition refand
that makes your future a certainty.
shmllrd Business Training Institute, Dlv. 11, Buffalo, N.Y.

EARN UPT0*250.557»SALARY |

The advertisements ir PSYCHOLOGY
are an im;;{rtant avenue in the quest for
appiness! and Success! in

wlnch this magazine is earnestly trying
to lead you. You will not regret writ-
ing today for information regarding all
advertisements that appeal to you. This
will help you, encourage the advertisers
and beneﬁt PSYCHOLOGY. Do it now.

into it, thru the medium of your brain,
inspired by the thoughts of your con-
scious mind. Your Willing, Conscious,
or Objective mind, is that part of your
mind that occupies the forefront of
your consciousness during your wake-
ful, thinking, judging moments. The
other great department of your mind,
the Unconscious, Subjective, Sublimi-
nal or Subconscious, as it is variously
called, will be dealt with in the article
following.

It is your Conscious mind that is
analyzing and passing upon the mo-
mentary happenings that make up your
days activities. It forms conclusions;
passes . judgment; renders decisions;
and presides as the supreme director
of your life’s destiny. Its will is the
court of last appeal. Nothing can
change or affect it, save as it wills to
permit it. Your brain is the power-
house for the manifestation of this
phase of mind. All power manifests
according to the nature of the medium
thru which it is transmitted. The elec-
tric power-house does not create elec-
tricity. It merely assembles and
transmutes it from one form into an-
other. Nothing creates, or originates
power. Power is everywhere, and in
abundance. It always was, and it will
always be. All that is necessary is
the proper medium to give it any de-
sired form of expression. Your brain
can transform this Cosmic Power into
any form of Thought you desire. It is
the most wonderful, the most patient
of all power-houses, for while your de-
veloped brain cells transmit power, at
the same time the process of thinking
creates new cells for manifesting ad-
ditional power. And so the process
goes on, power thoughts begetting more
brain cells, and the increasing brain
cells begetting constantly augmenting
power! So begin now to develop your
brain, and your whole brain system,
by cultivating organized, purposeful,
systematic thought, and thereby en-
large your power resources by putting
in more batteries in the way of addi-
tional brain cells.

East Meets West

WHITE LILACS
(Continued from page 53)

* While tradition is confused as to the
details of the meeting of Chopin and
George Sand, the author places this
momentous event in their lives at a re-
ception given by Countess D’Agoult.
Chopin has found the inspiration for
some of his choicest works in the
adoration of one Delphine Potocka.
His pledge of lasting affection has

scarce ceased to echo thru the room ’

when he becomes captive to the irresist-

ible charm and allurement of the

gifted and ravishing George Sand.
After a brief sojourn of almost un-
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earthly joy and exotic love at the
country villa of Mme. Sand, the two
temperamental geniuses wear on one
another, and Chopin leaves in a near
frenzy for a few days in Paris. He
returns to find his soul comrade in the
impetuous embrace of a famous tenor,
whom she in reality detests, and the
distraught composer, also crushed by
Sand’s latest novel which he feels holds
him up to derision, goes into retirement
and physical decline.

Mme. Sand sends great quantities
of white lilacs to his studio daily and
finally comes to him to pledge her un-
dying devotion, only to find he has just
been condemned by the doctors to soli-
tary life.

The music by Karl Hajos based on
melodies of Frederick Chopin is with-
out doubt the most superb, stirring and
appealing of any operetta of which this
reviewer has knowledge, unless the
music of Natja by the same composer
be excepted. A blind man would thrill
thru every act of this play and feel
that the price of admission had been
repaid many times over. The orches-
tration is a triumph of symphonic com-
position. We have never heard the like
before in any theatre.

And never have these versatile pro-
ducers assembled a more suitable cast.
Guy Robertson, as Chopin, gives a per-
formance so excellent as to place him
at the very pinnacle of musical comedy
leads. Oddette Myrtil plays Mme.
George Sand so convincingly and with
such irresistible allurement that we
doubt if even the Sand of tradition
could equal this portrayal of herself.
De Wolf Hopper at the height of his
powers, despite his long career on the
stage, makes us feel that much has been
lost to the American stage that this
great favorite of light opera did not
specialize in Shakespeare. Notable
among the other principals are Grace
Brinkley, who is wistful, charming and
utterly exquisite as Delphine, and
Allan Rogers, who plays the part of
Luselle, the world’s greatest tenor and
makes the boast seem plausible.

There are other fine voices, beautiful
faces, attractive costumes and fitting
settings. Put this play first on your
list. Its memory will haunt you
wooingly for years.

MACHINAL
(Continued from page 53)

native, poorly adjusted character, is
bound to a man whom she has never
loved; he is a bubbling, glorified, self-
made man, who has given her a beauti-
ful home, clothes, position—everything
but understanding.

She, a stenographer, has married
him out of a sort of need and duty—
economic security for her and her
mother,

The first brightness enters her life
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HANDWRITING IS BRAIN-
WRITING

To_ know your capabilities and
limitations accurately is to direct
your career intelligently. For help-
ful and unbiased analysis send your
writing and $1.00.
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4 Tl\ompson Bldg., Pontiac, Mich.

THE MESSAGE OF A MASTER

Dear Reader—Let me tell you of my own experience.
Accustomed to quick action and quick results, I meuuro
the value of any system by ‘‘does it work.’”” With this
thought in mind, listen to this:

I am a_slight little fellow, five feet five, 125 pounds.
Yet the MESSAGE quickly changed me from a weak,
incompetent salesman in & ten million dollar concern to
supreme leadership of their 500 salesmen. And I am
glad to say that I am today & dominant, fearless, inde-
pendent figure. And not only I, but many others who
have come .under its powerful influence.

Yes indeed, it is an effective force for good in human
affairs. Saturated with a power for financial, commer-
cial, physical and moral upbuflding beyond human esti-
mate of value and because I feel that this is a work of
service, I am giving it time that couid be more profitably
devoted to my work as business and sales adviser.

1t is an odd, strangely written work, but just read 1t
and you will realize that you have gotten something,
Then notice the change in yourself and your affafirs.

Synopsis and further information gladly sent free.

JOHN B. McDONALD
P. O. Box 252 San Jose, Calif.
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to PSYCHOLOGY, be sure to mentlon your sub-
scription order number appearing on the acknowl-
edgement sent from this office and also on the
wrapper of every magazine mailed you.

You can also determine your expiration date by
referring to your magazine wrapper.
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fullest. Send 25c for for this book,

SECRETS OF THE AGES

A constructive course in human progress. Dis-
closes secrots of personal power practiced by the
Egyptian priesthood centuries ago. _ Rediscovered
and uuaht privately by the Hindu Yogis. Four
lessons $1.00. Satisfaction guaranteed.

URIEL BUCHANAN, P. 0. Box P-210, Chicage, Iil.

LACKSTONE, B-2012 FLATIRON BLDG.,

- definite, ideal.

with a short affair with an attractive
and superficial attender-of-unhappy-
married-women. But to her it is real,
She catches hold and
grips a passing fancy with fingers not
adjusted to lightness.

Her desire for freedom becomes an
obsession which crystallizes into action,
ruthless and devastating. Murder.

Pitiful is the character of this girl,
pitiful in its repression, its lack of un-
foldment. But she is eager to live,
eager to explore freedom. The law has
other plans if she can be proved guilty.
Alibi upon alibi, and a clever lawyer
strengthen her case until a letter from
her lover to the attorney exposes every-
thing: No need to live—no desire to
live! Bewildered and agonizing, she
confesses. The only real thing she has
ever known was shallow—gone. The
only brightness darker than the dark-
ness. ,

Before she goes to the gallows she
begs the priest to tell her something of
the mystery of life. He answers her
in cold ritualistic phrases. “What is
peace?” . More Latin. Why were her
two sins her only means of glimpsing
love and freedom? . . . Cold, mean-

* ingless, nothing. And a life goes out

that has glowed only two intermit-
tent seconds. Machinal is the story of
a girl not above the average in char-
acter or environment with situations
closing in upon her with which she is
unable to cope. She is above the aver-
age in only an acute sensitiveness
which loathes the routine of life, the
monotony which pervades first her
business life, then her married life.
Adventure and romance which make
life alluring escape her always and
dullness drives her to madness. - Not
weak and not strong, she is unable to
find a workable solution. V

The play makes the appeal to the
audience for a more human understand-
ing of this girl who typifies a large
proportion of American economic life.

The ' drama is produced with the
artistry of clarity, acutely acted. The
dramatic technique of each scene is a
systematic exaggeration of reality
which produces a staccato effect and an
immediate realization of the problems
which a more natural presentation
could not have done.

Zita Johann is the young woman
and George Stillwell is the husband.

THE LIGHT oF AsIiA

ERPLEXITIES manifold harass

the reviewer of The Light of Asia,
Walter Hampden’s first play of the
season in his own theatre. One hopes
the performance will still be going on
when these words appear in publie, but
it is problematical. To bring Asia to
New York and the Sixth century B. C.
to 1928 A. D. is something of a chore,
and it is too soon to risk a guess

The Psychology of

FEAR

Science has unraveled the
lmotty problems which the
hundreds of forms of unrea-
sonable FEAR formerly pre-
gented. Thousands are now
freeing themselves from
Worry, Apprehension, ~ Self
Consciousness—and the at-
tendant nervousness—through
following out certain definite
laws of DPsychological and
Physical training.

Confldence, 1’oise, Positive-
ness and Personality can be yours, eand thus
the habits which bring unhappiness and a
limited life completely destroycd. This means
YOU—no matter how firmly fixed your habits
of depression may be.

T have written & 100-page book covering the
results of my oxperiences of the past 21 years
in this work. This book will open your eyes
to certain truths about yourself that will be
the first step toward a NEW LIFE. To_those
who purclmae this book I will give 2 FREE
Preliminary Psychological Annlym of their
case. The cost of the book 1s but

25 CENTS

C. FRANKLIN LEAVITT, M.D.
Suite 1516-C 58 E. Washington Street
Chicago, 1l

SAVE YOUR BODY

Conserve Your Health
und Efficiency First

“] woald not part with it for $10,000”

Sowritesanenthusiastic,grate-
ful customer, “Worth more
than a farm,” says another. In
like manner testify over 100,000
people who have worn it.,

The Natural
Body Brace

Overoom& WEAKNESS

ORGANIC AILMENTS
of WOMENand MEN. Devel s
(B,Eisnz: rrgettﬁlrgeﬁef eomlorg:lbl] [l
ity to do things, health, strengtt

Wearit30Days Free awurl-:xpense

Doekgna‘way with &1& strain and pain of standing and

8U, pporh
d ptre: tho
back; eomcu atooplng ahoulden, zuvel:gc l.ungg.‘muchm and
bust; relieves backache; curvatures, nervousness, ru
mu&p.ﬁon.dmesecu of Flu. Comfortable, easy to wear.

Keep Yourself Fit Tiris foday for fheserats
blank, etc., and read our very liberal proposition,

HOWARD C. RASH, Pres., Natural Body B
510 Rush Bunding o Pt e K ANGAD

Give a Book of’
ermont MAPLE SUGAR

FOR those you want to remember
with a gift unique gnd expressive—
this delicious “story” from Vermont’s
maple woods is the happiest choice.
“The Sweetest Story Every Told” is
the title. A neatly-made natural wood
“book” box of eight 2-ounce cakes
choicest Vermont Maple Sugar. New,
novel—and delightfullyin keeping
with the Christmas spirit. We
mail direct to your list. $1.00 post-
paid (West of
Mississippi
$1.25). Write
addresses
plainly.
MT. MANSFIELD

MAPLE MERCHANTS
Dept. P, Stowe, Vt.
Largest direct-to-
consumcr  shippers
of maple products.
Send for price list.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you!write adverticers.
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NEW TRUTH
about YOUTH, and

Endocrine Feeding
(BOOK FREE!)

A discovery that is vital to every man or woman who
recognizes the passing of youthful energy and well-
being. ltis based upon years of study of the endocrine
system which governs nerves, muscles, organs and

mind.
Tl|1is discovery is a balanced endocrine food. NOT A
DRUG OR MEDICINE, but a scientifically balanced

and prepared ration of endocrine secretions. These
secretions make up for deficiencies suffered by nine
out of ten people past age 20. Originally perfected for
professional use—and widely prescribed today by
doctors—this pleasant and effective endocrine food
has brought, and is brin ging, amazing results for thou-
sands in their homes!

For Success and Hagpiness
Eyes, skin, hair: all these are bettered. Keener think-
ing is a resule. More bodily energy—enthusiasm for
living and working! Youthful vitality! Results are
almost incredible, unless you understand fully what
endocrine health means.
That is why you will be interested in this free book
about endocrine feeding—and what it does. It is for
responsible adults only. Tells how this discovery fol-
lowed others, by an eminent surgeon, a leader in this
field. Send for it today. Truth cannot hurt you.
Knowledge cannot fail to help.

FREE BOOK COUPON
HORMOCINE OF CINCINNATI, Dept. 12-A

Cincinnati, Ohio

Send me by return mail, full particulars of your
Endocrine Discovery and Free Book.

Name.coeeieroroneeresaseconnnnns

Street NOwvorevseonuennnns [

ity eveereeentoaeoosasonsnaes StALE aieannanns

brain glow

BRAVE MEN BECOME COWARDS. Many have told
©s they had not the courage to turn a door knob of another
man’s office to seek an interview, The timidity was dne to
taking UNSUITED FOOD that fermented and poisoned
blood instead of nourishing BRAIN and NERVES. Could
a brave man suffering from chronic fermentation, or diar
rhea, have courage even to stand 2

BRILLIANT MEN BECOME IDi Brilliant men,
thrown into dungcons, deprived of NERVE food, have in
@ few months, Become drivelling idiots, insane,

STUPID PERSONS BECOME INTELLIGENT. It has

A been our pnv:lgge to see dull, stupid school
children restored by RIGHT FEEDING to
normal condition, also the insane to norm:
o condition. The excessive mucus, the swelling
and the 8 disap when

! % mucus-less foods are eaten. Under proj
conditions, neither tonsils nor adenoids need oaen on.

SUFFERED INDIGESTION BUT DID NOT KNOW.
Tumors, boils, blood clots, etc. %Epenr unexpectedlg,'rthe
results of WASTE progucts in the blood from PASTLY
assimilated food, yet there has been no pain In the
stomach. Disease arises from unperceived INDIGES-
TION. sEven sleeplessness is due to mild indigestion.

‘Write us for particulars of Government Bulletins describ
ing _experiments on_convicts, hens, cows, etc. Deficient
feeding produced disense, whereas FULL NUTRITION
cured —e. rf" paralysis, blindness in hens, mice, ete.,
pell , beri-beri, skin affections, etec., in men. .

TEETH, TON D MEMORY. Pupil 1865.
Sworn. *’Pyorrhea specialist advised extraction. After two
months on Brinkler t:::als. the five abscesses

alag saved. Sticky A and pimpies di peared
saved. 1C! m an mples disa] e
oints red; . Large lump zn wrist, _ot:le }’eag. disgppeued
n o few weeks . , . Can now music, and
plish in balf an hour more than formerly in two hours.””
FOUR TIMES THE INCOME.*No mucus, voice stronger,
head clear, gained 20 1bs., now earn 4 times as much.’’
cationsl Booklet. 10 cents. BRINKLER SCHOOL
OF EATING, Dept. 27M, 136 West 72nd St., New York

(See OId at 23, p. 88) ~
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Do You Know
How To Live?

Do you register one hundred per cent
happiness every day? Do you know
how to live oneé day at the time? Do
you know how to attract all good things
and how to be well, rich and happy
every day of every week of every month
in the year? Do you know how to make
others happy and glad? I can and will
teach you how to do all this—and more.

Send thirty cents to

A. M. ALCORN,
840 California Street,

San Francisco, Calif.

Be an Early Bird

Sit down oz and fill out the Xmas
Subscription Order Blank.

whether the venture is to be successful.

The most devoted of Mr. Hampden’s
admirers could scarcely doubt that the
play should be treated to severe doses
of blue pencil and scissors—but what
fault lies there is at the door of Miss
Georgina Jones, its author. When a
message is to be delivered it must be
in language adapted to the minds and
spirit of the audience, and present-day
American audiences ask at least to be
kept awake. Even this the first two
acts of The Light of Asia fail to do.

But the last half of the play not only
wakes the audience but—for all except
those who are hopelessly obtuse to
spiritual and moral matters—is vibrant
with deep and high emotion. The old
mysteries—the mystery of pain, of age,
of death, of wrong, of cruelty. And,
whether from Buddha or Jesus, or any
other of the world’s Messiahs, the an-
swer is the same—Love!

“Hatred at no time conquers hate,”
says the Buddha. “As a mother loves
her son, her only son, so must we love
all mankind.”

And Siddartha, prince of the Sakyas,
returned to his palace, his royal father,
his wife, his son, saves his nation from
war because the prince of the opposing
nation has yielded to his gospel of
universal Love. .

The message of the Orient to the
Occident. A message that must be
sifted and pruned to fit the new facts
of Western civilization, but which is at
bottom sound with the soundness of
universal and eternal Truth—that
that life is happiest and best which
loses itself most completely in love and
care for others.

“Are you really my father?” asks the
litfle prince to whom the wandering
father has returned, worshipped as a
god.

“Yes,” he replies. But even the
Broadway audience knows that he is
thinking of every other child in the
world—whom he loves as he loves his
own. And for his wife—“I love you be-
cause I love so well all loving souls.”

The Buddhistic negations slip harm-
lessly away with the passing of years.
The positive note of the Carpenter of
Nazareth strikes quicker responses in
the heart of the modern world. But
both unite in this—that a human life
lives most truly that lives most in other
lives.

To those who were fortunate enough
long ago to see Walter Hampden as the
“Servant in the House,” this new rdle
will mean more than to those who
missed this inspiration. Then he was
Jesus—come back in the flesh to unite
a divided house, a divided parish, a
divided world. Now he is Buddha, call-
ing us back again to the truth so easily
forgotten that, for any and all worlds
and for any and all eternities, Love is
the only thing that matters.
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PSYCHOLOGY
Annual—1927 I

12 Editorial Essays by '
Henry Knight Miller

’ 22 5 or more intensely
human, definitely

helpful and illuminating

articles

Making a collection more grip-
ping than the year's best novel
and certainly a thousand times
more useful to you personally.
Sturdily Bound in Two Vol-
umes—Red Cloth

Price $2.50

Or, with a full year's
subscription—new or
renewal .
$4.00
No Reservations. Orders will be

shipped as received. Cut out this
advertisement and mail with remit-

‘tance to
I Psychology Publishing Co., Inc., I
Ll'l West 60th Street New York, N. Y.
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END SIGKNESS
THIS NEW WAY

No medicine, drugs or dieting. Just a light,
small, comfortable inexpensive Radio-Active Pad.
worn on the back by day and over the stomach at
night. Sold on free trial. You can be sure it is
hclping you before you buy it. Over 150,000 sold
on this plan. Thousands have written us that it
healed them of Neuritis, Rheumatism, High Blood
Pressure, Constipation, Nervous Prostration,
Heart, Lungs, iver, Kidney and Bladder
Trouble, etc. No matter what you have tried,
or what your trouble may be, try Degnen's
Radio-Active Solar Pad at our risk. Write today
for FREE Trial offer and descriptive literature.
Radium Appliance Co., 719 Bradbury Bldg., Los

Angeles, Cal.
A GIFT OF 8$2,500.00

By one of our AMembers for the extension of

our Insplration System for Seif-lmprove-

ment, enables us to give away free, 500

,\ %‘l)eni:ers‘l;:p‘s. en(t}ltll(;lg onc‘l; h]liexmber to our

spiration Grades an ercises, on

- payment of $1.25 for our Emblem Pin. fin-

A ished in Rose Gold and Blue Enamel
sold regularly to Members for $2

Our Inspiration Course is simplest, most effective and

far in advance of all systems. Send U. S. Stamps or

M. O. for $1.25 for Emblem Pin and be one of the

500 to secure our famous Inspiration Course Fres. Send

today. Copy of book ‘‘SOLVE YOUR PROBLEMS."

postpaid 12c. Universel Insp. League, Times Bldg.. N.Y.

of Doctor of Psychology (Ps. D.) Doctor of
Metthysms (Ms. D.) or Doctor of Divinits
(D. D.) by correspondence in the quict of your
own home, or by resident class work in Indian:
apolis. Write for further information.

The College of Divine Metaphysics, Inc.

Desk 2, 1443 N. Meridian St., Indianapolis, Ind.

“CONCENTRATION"

Learn how to keep your mind on one subje-t
despite interruptions. Great  possibilities
through thought control. Companion book.
“How to Conquer Fear,” shows how to avoid
worry, fear, doubt, anxiety, strain, nervous-
ness, self-consciousness and gain contentment
Both wonderful books by F. W. , M. P.
$1 postpaid, or C. O. D. to any U. 8 Pos!
Office, You pay postman price plus postage
Satisfaction or money .

CENTRE PUB. CO., 828 7th Ave.,, X-7, N. Y.

More Startling Than Hypnotism

A new thought discovery.

highly interesting in!
Co., Dept. F. D. 514 Fi

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers:
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VOCATION—CHARACTER

R TOLD BY HANDWRITING|

Handwriting charts the character, talents and vo-
cational nbﬁmes. Its analysis solves problems of
business and social life, especially of attunement
with others. $1.00 brief apalysis of predominating
characteristics. $5.00 and $10.00 detailed readings,
vocation and character told, questions answeredi
including brief readings of three other persons’
writing, NSTANCE L, LYON, Graphologist,
48 West 82nd Street, New York City.

DEVELOP POWER

AT HOME )

toinitiate, persevere, achieve; carry on through
life your education; earn credit toward a Bach-
elor degree, by using the 450 courses

The University of Chicago

7 Gives by Correspondence r

Inquire or check the adv.to show desire and mail to
325 Ellis Hall, University of Chicago, Chicago, Ill.

Become a Professional
Practitioner of

META-PSYCHOLOGY

Learn one of the most honorable and
m Y king professi known to man.
An Expert Psycho-Analyst, Healer, Coun-
selor, Lecturer and Teacher.

FREE TO YOU. Send for this book, en-
titled Success Awaits You—How to Make
Yourself a Power. It will cost you nothing.

WHITE INSTITUTE OF SCIENCES, INC.
Dept. CB-8666 So. Broadway, Los Angeles, Calif.

X ‘ ‘ 9 C ]
at HOM
Mnake money taking pictures. Prepare quickly during
spare time. Also earn while you learn. No experience
oew easy method. Nothing else like It.
Send at once for free book, Opportunities in Modern
Photography, and full particulars.

lars.
ERICAN SCHOOL OF PHOTOGRAPHY
.o.m.uso.“gsox M n Ave. Chicago, U. S. A

JUST HOW TO VISUALIZE
MONEY

By a psychological law, known to few, money
can be brought to you. Abundance is.yours if
you will but reach out and grasp it. The plan
outlined in this wonderful lesson has been care-
fully tested and found to work. Price of lesson
only 25 cents.

Matthews Dawson, Dept. P, Chegy Chase, Md.

BForeign Work!

Like to Travel—~Does Romantic, Wealthy

erica call you? Unusual oppor-

tunities for young men. American em-

N\ ployers. Fare and expenses furnished.
BIG PAY. Write for Free List.

SOUTH AMERICAN SERVICE BUREAU
14600 Alma Avenue  Detroit, Michigan

YOUR BRAIN-CELLS, LIKE THE RADIO,
Pue CAN PULL KNOWLEDGE OUT OF THE AIR
10 aucceed, definite thinking al i 8t be the basis fc
SRR b el SRS SOC R et
nuel e & i
the thing ‘deaired by timing in on Universal Tnselipencew 0 bt i

leoy

g ke th i tal
of which Juu are eigh ’:.nsio 3 o yowmouhumnﬁ b men d‘:::lm’
Much Ia doas to develop. he Phvelial et bor 1 o thasetiny.

Much jg
£iven to the functioning of the mental faculti tal
“ﬁ; e the ““d;::u :touyahaloc. aculties (mental body) except by
At ial knowledge must de (al'ud before definite progress can be

l: causes both good

his own thinking.

ELMER THE GREAT

N these days when we hear so much

of the deadly effects of the “in-
feriority complex” it is interesting to
see a play on Broadway built around
a person who enjoys an overdose of the
superiority complex.

Elmer the Great, in Ring Lardner’s
ccmedy of that name, is the world’s
premier baseball pitcher and loudly
acknowledges the fact. He is lifted
from an obscure village in the Middle
West by the New York team and
nearly resigns because he is asked to
practise one day with the rookies.
When told he is to pitch the opening

. game of the season he retorts, “Well,

you want to win, don’t you?”

Elmer becomes involved in gambling
debts, is framed by gamblers whom he
outwits, and then proceeds to win the
World Series for his team and, of
course, the hand of the girl he loves,
who, by the way, has no inferiority
complex -either.

Walter Houston gives a superb per-
formance as Elmer and the show
should enjoy a long run. There are
many laughs and the interest is sus-
tained to the final curtain.

FaAust

T would be interesting to know just

what motives prompted the directors
of - the Theatre Guild to revive Faust.
To a public saturated with the dicta of
Freud, Watson, Bertrand and Mrs.
Russell, Judge Lindsay and Eugene
O’Neil (a list sufficiently haphazard
yet indicative of the uprooting and
overturning of old formule of ethics),
the problems that harassed Dr. Faust
seem to have lost much of their import-
ance, if not of their interest.

One is inclined to indulge in a half
regretful fancy that Goethe lived a
hundred odd years too soon. If that
gigantic intellect and stalwart spirit

‘had been able to share in the wonders

of the “steampower age” and had had
the mental companionship of the
pioneers of today’s thought, he would
doubtless have evolved a different
philosophy of duty, conduct, and. hap-
piness.

We venture the guess that, excellent

" as is the work of the cast of the Guild’s

production, Faust will never be a
thrilling success, except, of course, as
an opera, where Gounod’s deathless
melodies and harmonies vitalize and
beautify the story’s theme.

Friedrich Holl, who came from Ger-
many to produce the drama, has done
his work with extreme skill and beauty.

THIs THING CALLED LoVE

F one did not hear in advance that
This Thing Called Love, at Maxine
Elliott’s Theatre, is a farce, one might
think, during most of the first two acts,

\ ' . .
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What Is Your
Limiting Fear?.

Is it Self Consciousness?
Or Worry? Or Appre-
hension? Or lack of Ini-
tiativeness or Confidence?
Or is it fear of some
disorder  being
present in you, or of
your contracting some ter-
rible disease? Most people
have some Hmiting FEAR
in their lives, but when
these fears are sufficiently
acute to make you unhappy
or to limit you unneces-
sarily, it is high time to
Legin to get rid of them. .

Many people suffering from such troubles
g0 80 far as to belleve that tuey are differ-
ent from others in make-up end that tl:g
may cven go insane, This 1s all due to 1
of proper understanding of y 1f, your own
powers, and just how to use and direct
them. It is something you dislike to dis-
cuss with your friends and relatives, for you

. I have written a 100-pege
at 1s based on this experience and is
greatest

thi
full of truths tbat can” be of the
value to YOU. This I shall be pleased to
mail to you, along with other literature, upon
receipt of 25 cents.

C. Franklin Leavitt, M. D.

Suite 1516=F 58 E. Washington Street
Chioago, tllinols
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IMAGINATION IS MORE
POWERFUL THAN WILL

& fact actually demonstrated t} h a eimple

which anyone may mske anywhere in a few minutes.
The demonstration of this law is more convincing than a
volume of theories or cxpl i Once vnd d, and
properly aprlied, this Law may be put to work for every
human purpose. You may be using it now in adverse
way and the results may not be desirable. If properly
understood and rightly used this Law will change dark-
ness into light, failure into success, sorrow into serenity,
discase into health, poverty into wealth. Write me and
-enclose any amount from 100 upward and I will send you
more than full value in books, etc., and will add this
D tion for good ‘This offer is for im-
mediate accep ted. Address

tan d be repeated.
Dlainiy.J A Exchwaldt, P 128, Fraitvale Sta, Oakland, Cal

PERFECT
RELIEF
AT LAST!

Here is good news for thousands of people
—you can throw away all griping pills,
nauseating salts, and ineffectual confections,
yet enjoy the blissful comfort of regularity
without medicine, diet, appliances, or-exer-
cise. A new scientific discovery endorsed by

hysicians everywhere. Send for FREE
ooklet—*'36 Feet of Trouble.”

TIP-0-LAX CO.; Dejt. 82,2211 Broadway, New York

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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50 West 72nd St., New York City
NEW YORK’S NEWEST

APARTMENT HOTEL

between Central Park and the
HUDSON RIVER

Delightful homelike atmos-
phere. Inwiting and Quiet—
within a few minutes of
Ewverything in New York City,
and a complete Golf Course
on Roof. . .

12 & 3 Rooms
with Serving Pantries
Furnished or Unfurnished
Permanent or Transient
Excellent Food—Moderate Tariff

Endicott 3333

elcome.
ta New York and the

Alamar

BROADWAY & 71st ST.
Telephone, Enidicott 5000

A Masterpiece of Modern Hotel
Creation, Offering Every Con-
venience. Six Hundred spacious
rooms, each with Bath, Shower
and Servidor. For exceptional
dining The Blue Room and
Bonbonniere.

TARIFF MODERATE
UNDER KNOTT MANAGEMENT

N\ Wire at OUR expense
\ for rescrvations!

e
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that something quite serious and well
worth while were being put over. The
theme might well have been developed
into rather deep human philosophy—
one married couple fighting furiously,
separating, leaving their apartment to
a pair of friends who agree to a sexless
marriage, and, when the marriage be-
comes regular, fighting just as furi-
ously as their predecessors. Even in

spite of the farcical and melodramatic.

elements the piece does manage to de-
pict and suggest points well worth
considering in the whole marriage
problem.

Few who see and hear the play will |

fail to regret that the experiment of
complete freedom for both parties to
the marriage was not tested a little
further. It was surely going strong,
when “This thing called love” entered
and with it jealously, whereupon the
considerate husband began to call his
wife a liar and the newly faithful wife
to call her gallant husband an idiot.

Whether that was put in to make the
play a farce, or whether it is bound to
be like that in life, the audience won-
ders. Then the wife’s discarded lover
tried to shoot the quarrelsome husband,
the wife leaps before the gun and gets
a flesh wound in the shoulder.

So we know very little more than we
did before—except that Violet Heming
and Minor Watson make a delightful
stage team; that Ruth Garland, who
takes the part of a brainless and

* voluble girl friend, is awfully good fun;

and that, altogether, Edwin Burke,
author, and Patterson McNutt, pro-
ducer, have contrived to present the
public with the makings of a pleasant
and thought-provoking evening.

TaHE COMMAND
PERFORMANCE

ECAUSE the young princess of

Wallachia insists on finding out
whether the man she selects as her hus-
band is fully qualified, we have the
comedy, The Command Performance, by
C. Stafford Dickens, which Herman
Shumlin is presenting at the Klaw
Theatre.

Trial marriage with a vengeance!
Because papa isn’t sold on the idea of
these try-outs and none of her five
suitors has returned home alive. Ac-
cidental death was the coroner’s report.

Moldavia is the next victim or
Wallachia will not sign the treaty to
protect her from a menacing country.
However, the prince is not afflicted with
an over-abundant sense of duty—ex-
cept to himself—and refuses to jeopar-
dize his life for the sake of any one
woman-—especially since his own
country provides him amply.

But there is always the old trick of
substitution. And, oh, how it works!
And the young man who said he had

PsycHOLOGY

33
West 55th St.

NEW YORK CITY

A QUIET, DIGNIFIED
APARTMENT HOTEL

A little different
A little better

Charmingly Fur’nis'hed
2 Room Suites

At Attractive Rentals
32932

Just Off Fifth Awve.

near Central Park
Theatres, Shops

Circle 6550

N\ V¥ 4
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National
SUCCESS

Course

This guide to Business and Personal
Efficiency points the way to Better Living
and a Bigger Bank Account. It has
helped thousands of ambitious men and
women to attain Mental, Physical and
Financial Success. It will help you!

*Get it at a quarter of the
original price!
LIST OF SUBJECTS

How to Get the Best Results
. First Steps in Business Efficiency
. How to do Business with Banks
The Principles of Business Achieve
ment
How to Write Business Letters
How to Easily Develop Your Memory
. How to Advertise Successfully
. The Power of Right Thought
How to Make a Favorable Impression
. How to Become a Successful Sales-
man
. How to Prepare Sales Talks
. How and Where to Find Customers
. Your Health and How to Improve It
. Psychology of Advertising and Sales-
manship
. Managing Men for More Profit
. The Factors of Success in Business
Building
17. The Money Value of System
18. How to Close Sales Successfully
19. How to Collect Money
20. How to Make Yourself Invaluable
in Your Position
21. Premium and Sales Plans to Increase
Business
22. A System of Accounts for Retail
Merchants
23. Fundamentals of a Cost System for
Manufacturers
24. Points of Law Everyone Should
Know

*Formerly, this course sold for $24.00,
but through an unusually fortunate
arrangement we are able to offer it to
readers of PSYCHOLOGY at six dol-
lars a set; or, with a full year's subscrip-
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" tion to PSYCHOLOGY included, at the

special combination price of $7.50.
There is wo extra Canadian postage charged om

the subscription, but forcign readers will please
add one dollar.

Psychology Pub. Co., Inec. 12-28
17'W. 60th St., New York

Gentlemen:

I enclose $6 (Check or Money Order) for National
Success Course. Or, $7.50 for the course and a
full year’s subscription to PSYCHOLOGY.

........................................

A Bigger Job
BETTER LIVING
A Bigger Bank Account

Clip the above coupon
and mail it today!

learned not to trust his instincts does
his job too well.

But the playwright is equal to the
task and with a bit of pathos, comedy,
elopement and a wedding the final cur-
tain falls.

It is another light comedy for those
who need to be entertained every eve-
ning. It is pleasantly acted. Ian
Keith, as the undutiful prince and his
substitute, has sufficient scope for his
ability and Beatrice Terry is a pretty
bride. Ivan Simpson, as the man who
tries to jumble up affairs of state, does
excellent character work.

Cross My HEART

HE Knickerbocker Theatre, home

of many entrancing musical plays,
is housing a breezy and enjoyable show
of song and dance, mostly the latter,
Cross My Heart. Mary Lawlor, as
Sally, quite runs away with the show.
There is no more charming star in
musical comedy. Sally is the niece of
one Mrs. T. Montgomery Gobble, who
is anxious to climb socially by marry-
ing her daughter to the Maharajah of
Mah-ha. The Maharajah wants Sally.
Laughable complications follow. His
highness is shown to be an impostor
amid a riot of songs, dances and laughs.
The show is not big but enjoyable as
light diversion.

What Can We Do
for You?

(Continued from page 54)

If this is true you should then set
about changing your way of thinking
and living. Force yourself to live as
normal and natural a life as possible.
If you find you are repressing your de-
sires, strive to offset this in some way
by taking a deep interest in something
outside of yourself, and thus give ex-
pression to your emotional life in a
more nearly normal way. If you are
not taking much physical exercise, do
so, for physical exercise will help the
functional inaction and help develop
strength in every part. I suggest that
for a time you eliminate meat from
your diet and use laxative foods with
plenty of rough foods, such as the
coarser breads, etc. I am sure you can
work out of your present condition.
You may require help in making the
necessary adjustments. Be brave,
smile and try to develop true optimism.

QUESTION:——S. T. M. writes:—

I am hoping that you may be of real
service to me in helping me correct a
trouble which has been troublesome for
years. I am subject to heavy head
colds, specially during the winter sea-
son, and it seems to run me down and
get me into an ambitionless, weakened
state. I seem quite healthy with the

THE

BRINKLEY
HOSPITAL

MILFORD, KANSAS

lOUNDED in 1917by J. R. Brinkley,
M. D., one of America’'s foremost
scientists and a diagnostician and
surgeon of international reputation,
Dr. Brinkley has prepared a special
boolklet containing & complete and com-
prehensive discussion of the following
laints and di and other ail-
ments common to men of miadle age
and themethods of correction that have
been successfully employed at this in-
stitution in thousands of cases.
Diseases of the Prostate Gland
H d Pressure

Sterility

Varicose Veins—Varicocele

Hydroceles

Strictures

gemorrholdn-—ﬂle.
uptures—Hernias

Diseased Appendix, Gall Blade

der, Stomach and Bowels.

You are invited to tune your radio to
Dr. Brinkley’s health lectures given
over Station KFKB at 1, 6:30 and 10
p. m., Central Time, each week day.

This
FREE!

Thisinformative
booklet!contains
many facts
not generally
knovem nrmv
mosf ce
to men past mid-
dle life and may
be had by anyone
b; limp{y com-
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THE BRINKLEY HOSPITAL
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1 want a copy of your et “Your Health”,
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repurchase basis. Also rented and exchanged.
Money-back guarantee. Cntalog frec. (Courses
bought.) Lee Mountain, Pisgah, Alabama,

HEALTH

The Van Valen Sanatorium, Yonkers, N. Y.
Peycho-Therapeutic treatment for mental, ner-
vous, functional disorders and addictions. Also
receive patients needing care, with or without
treatment. DBooklet upon ‘request.

Nerve exhaustion affects mln(l. memory, con-
centration, ambition, efficiency. Causes sex
troubles, Cured by Correct Eating. Book 10c.
Vital Diet, 9N, 811 North Fourth, -Camden, N. J.

If you have rheumatism or any other allment
write for the 48-page book, Health Without Drugs,
which tells about thousands of cures by drugless
methods. Sent Free on request, with special
Rheumatism treantise,” on receipt of 10c tor é)ostage.
Health Withont Drugs, Dept. F, 2

New York.

Get my Super Health Building Hindu Oxlda-
gon Discovery, 60c. A. L. Bradley, Savannah,
a.

Obtain Henlth, Magnetism,

Success, Body-
form—DBook and letter 50c.

Private questions

25c. Dr. Stevens (25 years experience), Hotel .

Stratford, San Francisco, California.

MISCELLANEOUS

Psychology Club Members! Have your club
enrolled on our PsycholoFy Club Register. En-
thusiastic psychologists all over the country are
seeking to join live, local clubs. Send full in-
formation to: xy(holo%{ Club Register, 17 West
60th Street, New York,

Mind Controls the Body. Why not eontrol
mind, body and affairs by the “LAW
SGIENTIFIC RIGHT TH XNKING"? Send letter
explaining your case; stamp; $1.00 “HOUSE OF
LIGHT,"” 182 Woolper Avenue, Clnclnnati Ohio,

Earn $26 Feeklyr Spare Time, writing for
Newspapers Jand Magazines. Experience un-'
necessary. Copyright Book, ‘How ‘to Write
for Pay’ Free. Press Reporting Inst.,, 1174,

‘St. Louis, Mo.

Books, Magazines, Art Publications in French,
Spanish, English. Photo novelties, etc.,
samples, lists, 20 cents stamps. Villaverde
Co., Dept. 210, Box 1329, Havana, Cuba.

Otto Wald-

Crystal Gazing Globes, all sizes.
mann, 1450 First Ave., New York,

ANALYSIS

Dn,vld E. Jones, Experienced, successful Prac-
titioner. Practical Psychology. Brings Health,
Happiness and Prosperity. Partlculan. 79 Maple
Street, BMansfield, Ohio. .

Let me be your Trouble Doctor! Safe, sane,
sensible counsel and advice on Health, Success,
Personality, Love nndl Parenthood.  There is
potent power in my ‘‘Sunshine Letters.”” Tell
me your problem. Ask ONE QUESTION. Pin
one dollar to your letter to cover cost of personal
Particulars FREE. Dr. Carlos Leber-
man, Consultin Annlyst 872 Glenwood Ave.,
Ymmgstown. Ohio.

Let us show you the xnps that mar your
Per: lity and becl Give you
vocational and educntlonal ndvlce. Just write us
a letter, using pen and ink, and enclose a dollar.
Satisfaction ~or money cheerfully refunded.
Bureau of Grnghology, 413 Insurance Bldg.,
Washington, D.

PERSONAL

Horoscope, twe questlons answered. Or, four
questions answered without horosco¥ Birth-
date and one dollar, Alda K. Pendleton, Gen.
P. O. Box 6385, New York.

Your Handwriting Reveals Character Traits.
Find out your. traits, talents and what you are
best sulted for in life. Write abont twenty words
in ink on unruled paper. Fee $1.00. Jeanne S.
French — Graphologist, 21256 Superior
Cleveland, Ohto.

Health, Wealth, and Xappiness. Let me
help solve your difficulties. Health diets spe-
cialty.. Send $1.00 giving details, Marie L.
Taylor, Owner, "Hillcrest Convalescent Home,
Castle Rock, Washington.

Men — A handsome, healthy complexion
assists you. ‘‘Sunshine Tan' gives this effect
immediately, undetectable, confidential. Send for
booklet, Manhattan Laboratories, 27 Third
Avenue, New York.

Please use coupon or mention PSYCHOLOGY MAGAZINE whén you write adlvertisers.
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exception of some dlgestlve disturb-

ances. What can I do to avoid these
colds?
ANSWER:—

One who is subject to colds shows a
lack of resistance and vitality. It
means that the bodily machinery is not
strong and full of life. It shows in-
action.

But many so-called colds represent .

a digestive trouble rather than a true
infection. If you have a coated
tongue, or a sore throat at such times
the odds are in favor of its being due
to a stomach or bowel trouble.

As soon as I realized a cold was at-
tacking me I would take a good cathar-
tic at night, a very hot bath just be-
fore retiring, and drink a glass of hot
lemonade without sugar in it. This
will open the channels of elimination
and if it is a cold will help eliminate
the infection. If it is just a digestive
disturbance, the cathartic, ete., will be
found very helpful.

But to get yourself into a state
where these colds are not attacking
you frequently, it will be necessary
for you to build up your physical body
and remove any wrong mental atti-
tudes which may depress. You should
harden yourself thru daily strenuous
exercise, and if you are underweight
take foods of a building-up character.
If the bowels are not regular you
should include in your diet foods of a
laxative nature.

Another thing that will help head
colds some, is for you to get the follow-
ing prescription from your drug
store: ten grains of Menthol, ten
grains of Camphor, and two ounces of
Liquid Vaseline. Use this with an eye
dropper, lying down when admistered,
and put about ten drops of the fluid in
each nostril and then tip the head back
so that the fluid can flow back toward
the sinuses. In about five minutes
gently blow the nose. You may use
this morning and evening.

QUESTION :—C. C. C. writes:—

My sister 1s a regular wet blanket.
She never enjoys herself when she goes
out. Always is complaining about
something. Is always ailing and thinks
that no one else ever has pain. She
snubs J)eople, buf doesn’t like to be
snubbed. She doesn’t read or interest
herself in anything. Just thinks about
herself. Likes to make up troubles by
offering presents. Makes things gen-
erally unpleasant. She likes to play
jazz and other lively musie, and write
‘cheerful letters, but she herself is any-
thing but cheerful. I wish you could
tell us if anything can be done to
change this situation and make life
pleasanter for her and us as well.

ANSWER:—

Your sister really suffers more than
you realize. She would like to be jolly
and gay and have a good time, but she
is held back by her own wrong think-
ing. She hasn’t-a high enough opinion
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Turn your Kitchen into a Candy

Shop — Candy costs l4c. — sells

for 60c. a 1b. Almost no cash

4 capital needed. Make in home,

§ sell to stores. Lacles or men.

Practical money making plan,
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35 years successful experience.

We furnish tools. Booklet free.
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PAGE DA\IIS SCHOOL OF ADVERTISING
Dept. 5899, 3601 Michi Ave.,

What Do You Want?

Whatever it is we can help you get it. Just
give us the chance by writing for “Clouds Dis-
pelled.” Absolutely Free. You will be delighted.
Act today. Write NOW!! The Brotherhood of
Light, Dept. I, Box 1525, Los Angeles, Calif.

Become A Practising

PSYCHO-ANALYST

EARN $2,000 to $5, 000 gt;.aﬂ . analy helping
S g CKeever’s
"EASY METHO! OF ANALYSIS * 'Manual, all
details. LEARN the wonderful new profession. After
20 years as college professor, and many J
practice, handling S, sonal cases, this world
aut.hoﬂty has made the work simple, direct, easy to
analvze, to %s and to ch; e for service
SCHOOL OF YCHOLOG DEPT. 'I’OPEKA. KANSAS

e “3 Wonder Books” &::..

“Breath Power, Control and Exercise,” $1 (regu-
lar $15.00 Course of Lessons). ‘‘Science of Col-
ors and Rhythms.”” (Illus.) $1. *“SEX Power,
Uses, Standards, Conduct, Centrol),” etc.,

This dynamic De Luxe set of 3 books postpnld
and insured for simply $2 (alreudy near 40,000

of one of these books so| dlg 0., check or
stamps to: Prof. B, P. Stevens (Author-Artlst-
Scientist). Satisfaction  Guaranteed). Desk

Psy., 242 Powell Street, San Francisco, Calif.
A cheap paper Edition 50c each, or the set $1.25

IONDEIIFUI. DISCOVERY. Sunken letters guid
Eonr your pemnnmhi in one week.
ig immovement in one hour. Pasitive proof sent
fecl P Inst. Dept. 24 St, Louis, Mo.

COMPLETE BLOOD SALTS
THEREAPY

A thoro system of treatment for restoring and maintain-
ing health by the use of the life salts that are used by
nature itself, System is easily understood, costs Imle.
reaches nearly all conditions, uses no drugs, wonderful
results secured. Send for full details. Address

BASIC REMEDIES COMPANY
Box 386 Grand Rivers, Ky.

MONEY FORYOU

Men 15 to $25 week!
- oF women can earn § eud’ n

iln}g‘n time athome
mtne»m

Radiant Vibratory Nerve Movements

Afost mamlous system for rejuvenating the body, and
acquiring 100 Nerve farce. Together with a rnll de-
scripfion of the
Chemics. Particulars free. Dr.
ington Avenue, New York City.

Blo-
Staebler, 119 Lex-

of herself, tho it probably appears to
you that she cares too much for her-
self, She is suffering from a feeling of
inferiority. I suggest that you tell her
how nice she is, that she has a lot of
power she is not using, that if she just
made a few little corrections she would
be one of the most sought-after girls in
the neighborhood, and do all you can
to make her feel that she is really as
good as the best. The fact that she
gives presents after making a mistake
shows that she wants to please, but
that her habits of thought are of such
a nature that she frequently says and
does things that she knows are wrong
and suffers in consequence. Don’t
jump on her, don’t condemn her, but
encourage and praise her.

QUESTION :—*“A Reader” writes:—

I have a young lady friend who in-
fluenced me to read PsycHoLoGY last
February. She started me by getting
me to read a textbook. After a month
or so I got to be a little more than
friendly toward her. Then I found to
my dismay that she is the most inde-
pendent person I have ever met.
often wonder if this independence does
not breed selfishnes. I have often been
told by other people that I have too
big a heart, and I believe that I have.
Should this generous nature be checked
and stopped? I often wonder if by
checkmg thls generosity I would not
breed selfishness in myself. I truly do
not wish to be selfish. One of my mot-
toes is—*“Live and let live.” Can you
give me any information along this
line?

ANSWER:—

Selfishness cannot bring true happi-
ness. I don’t mean by this that you
should spend all you make helping
others, but that you should be tolerant
and charitable up to a certain point. It
is necessary for you to have in mind
your future and what will prove the
best for it, but this need not take away
from a spirit of service that we should
all possess. The thought of service
should enter into all that you do, even
to your work, and by holding this-
thought you will keep away from the
grind and monotony that a life com-
posed only of selfish aims is sure to
bring.

You should have a plan of life, a pic-
ture of something worth while you are
working toward. And your daily
thoughts and actions should always
tend toward making this mental pic-
ture real. You should have an intense
and definite interest in life. What you
do must be sanctioned by reason.
Reason is to be your guide, and not
merely feélings and sensations. It is
easy for one to let his heart or his
feelings run away with his head and
reason. If you use your reasoning
powers as God intends you to, you will
not be selfish and will guide your life
in a way that will fit in with the Golden
Rule.

NEURASTHENIA

Are you & victim of this dis-
order which is becoming so prev-
alent and 1is so little under-
stood by people?
symptoms  are

Some of fits
‘Unreasonabl
or of doins

. of the unusual feelings that sen-
sitive nerves creato. Fear of
your, nenu glving way com:
pletely, dizziness or a feellnc of uncer-
tainty m conneetlon with locomotion. Or you may
have some nerve aches or pulns which frighten
you, Fear of insanity or of harming those you love.
Through lack of understanding your symptoms
seem very alarming to you and you become_ over-
of its belng fmpossible for
At moments you feel that
ut habit has forced

our family physiclan does not
understand your trouble and you aro at a loss as
to what is best for you to do. And things gradu-
ally go from bad to worse, NEURASTHENIA IS
CURABLE when understood and you _receive
proper direction. It is a matter of changing
your viewpoint so that you are able to view
yourself and life from a different angle—it is a
matter also of training and development of both
a mental and physical nature. YOUR fears
CAN BE REMOVED.

Do you wish to lmow more about this disorder
and the powers you must call out to conquer it?
Would you like to have a more intl.mlto Imowl-
edge of JUST what 1s wrong? 80, 1 have .
written a 100 page book just for YOU It will
furnish yw helm’u.l reading and disclose your
REAL source rength. It takes up many
subjects you wlll be lntmsted in. It can be the
first step toward a life REAL FREEDOM
and the buflding up of Pme. Pol.se and Power.
To thoao who purchase the book I offer a Pre-

Psychological Analysis without extra
chtrte. Send for the book TODAY. 1Its cost is but

28 CENTS
C. FRANKLIN LEAVITT, M.D.
Suite 1516-D 58 E. Washington Strect
Chicago, 1IL

The PHYSICULTURIST

Demands
PEDIFORME SHOES

Because they live up to the specifications
Mr. Bernarr Macfadden and other ex-

perts have laid down for 4 truly health-
ful and comfortable shoe.

It is the one shoe that conforms to the
natural shape and contour of the normal
foot; permits proper position and ac-
tions of bones and muscles; corrects
joint articulation ; develops and sustains
muscles; allows the foot to spread out
as if it were barefoot; maintains the
straight line on inside of foot.

Free from fads and yet always in style.
Endorsed by all leading physicians.

THE PEDIFORME SHOE COMPANY

36 W.36th St. 29 Washington P1. 322 Livingston St.
New York, N.Y. East Orange, N.J. Brooklyn,N.Y.

Write for FREE Book TODAY!

nu 48-page book shows how

be comfortable and train
your feet to do their work
uncomplainingly.  Full in-
structions on proper care and
exercises for the feet. Also
illustrates Pediforme Shoes
for men, women and chiidren
for every purpose. Ask for
Book P.

DON’T WEAR
A TRUSS

BE COMFORTABLE—
Wear the Brooks Appliance, the
modern scientific invention which
uves rupture sufferers immediate re-
lef. It has no obnoxious springs or
pads. Automatic Air Cushions bind
and draw together the broken parts.
No salves or plasters. Durable. Cheap.
Sent on trial to prove its worth. Be-
ware of imftations. Never sold in stores nor by agents.
Every appliance made to special order and sent direct
lm Marshall. Full lnlormnlm and booklet sent free
in plain;-sealed envelope.

BROOKS APPLIANGE CO.; 170A Stats St, Marshall, Mich,

Please use coupon or. mentlon PSYCHOLOGY MAGAZINE when you write advertisers.
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ES, half a million delighted men

and women all over the world
have learnéd musice this quick, easy
way.

Half a million — 500,000 — what
a gigantic ' orchestra 'they would
make! Some are playing on the
stage, others in orchestras, and
many thousands are daily enjoying
the pleasure and popularity of being
able to play some instrument.

Surely this is convineing proof of
the success of the new, modern
method perfected by the U. S.
School of Music! And ,

Without a Teacher

ture. First you are told how to do
a thing, then a picture shows you
how, then you do it yourself and
hear it. And almost before you
know it, you are playing your favor-
ite pieces — jazz, ballads, classics.
No private teacher could make it
clearer. Little theory—plenty ~of
accomplishment. That’s why stu-
dents of the U. S. School of Musie
get ahead twice as fast—three times
as fast as those who study old-
fashioned, plodding methods.

You don’t need any special
“talent.” Many of the

what these people have
done, YOU, too, can do!

Many of this half mil- | piane
lion didn’t know one | viei
note from another —
others had never touched |  Tenon)
an instrument —yet in | Fiute
half the usual time they | Corsot
learned to play their fa- | "°y3
vorite instrument. Best
of all, they found learn-

5-String or

What Instrument
for You?

Guitar
Plecolo
Violin Hawailan Steel
Banjo (Plectrum,

Drums and

Mandolln
Sight Singing
Ukulele
Trombone
Saxophone
Volce and Speech Culture
Automatic Finger Control
Piano Accordlon

half million who have
already become accom-
plished players mnever
dreamed they possessed
musieal ability. They
Traps only wanted to play some
instrument — just like
you—and they found
they could quickly learn
how this easy way. Just
a little of your spare

Guitar

ing musie emazingly

easy. No monotonous hours of ex-
creises—no tedious scales—no ex-
pensive teachers. This simplified
method made learning music as easy
as A-B-C!

It is like a fascinating game.
From the very start you are playing
real tunes perfectly by mote. You
simply can’t go wrong, for every

. step, from beginning to énd, is right
before your eyes in print and pie-

Plense use coupon or mention PSYOCHOLOGY MAGAZINE when you write navertlserq.

time each day is needed
—and you enjoy every minute of it.
The cost is surprisingly low—aver-
aging only a few cents a day—and
the price is the same for whatever
instrument you choose. And re-
member you are studying right in

your own home—without paying big

fees to private teachers.

Don’t miss any more good times!
Learn now to play your favorite in-
strument and surprise all your

i ‘Il

fasyas A-B-C

friends. Change I)wer
to the center of “usie
is the best thing - :arty
—musicians are i 1ere.
Enjoy the popula been
missing. Get you tmu-
sician’s pleasure start
now! |
Free Booklet anc tion
' Les :

If you are in vant-
ing to join the e iners
and be a “big h g—if
you really do your
favorite instru ne a
performer whose n de
mand—fill out ar enient
coupon asking for t and
Free Demonstrat’ xplain
our wonderful m v you
how easily and irn- to
play at little e ls are

supplied when predit.
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