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THE

WONDER-WORKING

PSYCHO-PHONE

T
HE Psycho-phone is an automatic suggestion machine. It is

effective because it enables you to impress on your unconscious

mind, the specifications of what you want of life at a time and

under conditions when the unconscious mind is completely receptive

-which is during sleep when the reasoning mind is in abeyance and

out of the way.

It is your unconscious mind which contacts you with the creative

intelligence of the Universe-with the unlimited cosmic source of the

all supply, and it is here that the creative process which makes your

dreams come true are started. It is this mysterious intelligence

within you, this invisible power back of the flesh that is the real YOU.

It is difficult in a brief outline to give the evidence and reasons of

just how and why it works. We can only indicate the fact that it

does work.

A vast multitude of people in every walk of life is now using it.

Here are a few extracts from some of the many letters we have re-

ceived from these people :

"The Psycho-phone is all you claim for

it and more." "I consider the Psycho-

phone the biggest thing in the world to-

day." "I would not part with it for any

price if I could not get another.” “I have

been getting such good results with my

model No. 3 that I would like to give a

Psycho-phone to my sister." "It has

doubled my business." "I got the partner

I was trying to get." "I now have $

in the bank." "I married the girl I

wanted." "It healed me from an injury

which had incapacitated me for several

years ." "My sister's case of arthritis has

disappeared entirely." "I find myself now

getting favors and preferences that under

the same circumstances I never got

before." "It has made me look much

younger and has greatly increased the

growth of my hair." "I have made con-

siderable progress in a line of studies

which I have been pursuing which I be-

lieve would have been impossible without

the aid of the Psycho-phone." When a

multitude of people get such great and

varied results from the use of the Psycho-

phone, there can be no possible question

as to its effectiveness.

THE Psycho-phone breaks to harness the actual working prin-
ciple utilized by the supermen of all the ages, and places it at

your service . You, too, can now attain your heart's desire. You can

have your fair share of the good things of life. You can be healthy,

you can be happy, you can be prosperous. The Psycho-phone will

do all this for you .

Tell us in confidence your particular desire or need, and let us

send you our interesting free literature and testimonials.

THE PSYCHO-PHONE COMPANY

151 Lafayette St. New York City
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This FREEBook ShowsWhy

Salesmanship Raises

More Salaries

Than All the Pulland LuckintheWorld

How many times have you heard
men say: "If I only had Smith's

pull and luck, I'd be worth a lot of

money today" ? Hundreds of times,

probably. And the chances are that

you may have said the same thing

yourself!

Right now there are thousands of

men who are worrying along in small-

pay jobs, bemoaning their lack of "a

chance" when all the time the greatest

opportunity in the history of business

is staring them full in the face!

SALESMANSHIP offers the largest

rewards of any profession in America

today. Men who know the secrets of

scientific salesmanship are in greater

demand than ever before. For them

there is no tiresome routine, no skimp-

ing along on miserly pittances ! They

practically dictate their own terms. No

commercial enterprise can exist with-

out them! They are the very nerve

centers of a business for upon their

efforts depend the profits any company

makes. Salesmen are the "aces" of

twentieth century business. They are

the men who make $10,000 a year and
more!

Salary Increases-from

150% to 700%

Men from every walk of life have

proved that Salesmanship is a bigger

salary booster than all the influence

and "good breaks" in the world. For

example, there is W. P. Hall of Boise,

Idaho. When he enrolled with us he

was just breaking into the selling game

and his salary was small. In just a

year's time he jumped from salesman

to General Manager at a salary of

$2,000 a month!

Look What These Men Did After

Reading This Amazing Book

900% Increase

For four years prior to being offered my present

position I was a representative for a school supply

company. My salary was so small that it was al-

most impossible for me to get along. My salary

has increased since that time nine or ten fold,

thanks to N. S. T. A. training.

FrankH. Curtiss, Raleigh. No. Carolina.

Over $1000 a Month

I was a painter when I started your course.

After about six months I was drawing $750 a month

as a paint salesman, and am now holding a position

that has paid me in excess of $ 1,000.00 monthly.

Whatdo you think of that for N. S. T. A. training ?

Earl E. Williams, Pomona, Cal.

a

And remember that Hall is no exception, but

just one of thousands who have achieved success

this surprisingly easy way. For instance, there

is O. A. Jones of Charleston, Missouri, a former

clerk, who-now earns 700% more than before he

learned to sell. Then there is Robert F. Foster,

ofPortland, Ore. , former engineer, who

jumped his earnings from $3,000 a year to over

$7,500 a year, including one month in which he

earned more than $1,100 ! And think of the

record of W. R. Keech of Kinston, N. C., a

young clerk who went from $65 a month to over

$5,000 a year after he had mastered the secrets of

salesmanship.

SalesmenAreMade-NotBorn

Lots of men have a foolish notion that sales-

men are born with some sort of a magic gift.

Nothing could be farther from the truth. Just

as you learned the alphabet, you can learn sales-

manship. Selling is governed by rules and laws

just like mathematics. There are certain ways of

saying and doing things; certain ways of ap-

proaching a man; certain ways of answering ob-

jections, battering down resistance and making the

prospect act. Once you have mastered these

principles your success is limited only by your

energy and ambition.

So don't blame fate if you aren't satisfied with

the success you have achieved to date. It is your

own fault if your salary doesn't run into five

figures this year. And remember that "luck" and

"drag" are mighty poor seconds to SALESMAN-

SHIP, when it comes to the question of lasting

financial independence.

Exceptional Demand for

Salesmen

Right now city and traveling sales positions are

open in every line all over the North American

continent. Last year the FREE Employment

Service Department of N. S. T. A. received re-

quests for 50,000 salesmen-bona fide offers of

positions for our members. Surely this is

glowing tribute to the thoroughness and practica-

bility of the N. S. T. A. system of training! This

employment service is absolutely free to both

members and employers.

Remarkable Book Free

a

Our surprising new book, "Modern Salesman-

ship," will open your eyes to facts that you've

never dreamed of. It will give you a new concep-

tion of the tremendous money that scientific

salesmanship offers you today. This book is ab-

solutely FREE! Get your copy at once.

thecoupon!

Mail

National Salesmen's Training Association

Dept. S-111 , N. S. T.A. Bldg., Chicago, I11.
------------------------

National Salesmen's Training Association,

Dept. S-111 , N. S. T. A. Bldg., Chicago, III.

U. S. A.

Please mall me FREE your Illustrated book,

"Modern Salesmanship," and particulars of member-

ship in your association and its Free Employment

Service.

Name.

Address.

City.

Age.

----

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.

State.

Occupation.
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IN DECEMBER

ENTHUSIASM TURNED

THE TIDE! The philosophy

of a man who re-made his life,

at the age of 37, expanding his

business from two small stores

in 1912, to 200 in 1928, doing a

trade of twenty million dollars .

All because he discovered that

enthusiasm for THE WORK

IN HAND brings real Happi-

ness and Insures the Future.

His own story , by Charles R.

Walgreen, in an interview with

Frank E. Brimmer.

HOW TO MAKE DECI-

SIONS. A practical, workable

formula for arriving at deci-

sions . Life is made up of de-

cisions . The successful life is

the result of wise decisions ; a

failing life results from foolish

decisions . Did you know that

you can learn a receipt for

MAKING UP YOUR MIND

just as simple and matter-of-fact

as a receipt for making a cake.

A good article to study before

beginning the New Year.

MEN OF GOOD WILL-A

thrilling story of a Grudge

Fight on Christmas Day-that

had a surprising ending. By

Bert Morehouse.

A MOVIE MARRIAGE that

Has Endured Happily for 25

Years . Herbert Brenon, Direc-

tor of "Beau Geste," " Sorrell

and Son" and other first-rank

productions, tells the story of

his romance and analyzes the

PSYCHOLOGY OF A HAPPY

MARRIAGE.
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Christian Psychology
A simple scientific system of Christian thought and life which gives Christianity

the power of godliness as well as the form, and puts into itthe living vibrant force

which brings prosperity, love, achievement, health, happiness, peace and more

abundant life. Not a religion, nor a sect, but a movement within the churches

loyal to their work and ministry, and based squarely upon the teachings of Jesus

as verified, explained and practically applied by modern scientific Psychology.

I have been engaged in psychological work

for many years-not exclusively, for I am now

and for more than fifteen years have been, one

of the judges of the highest trial court in my

state ; but my spare time has been largely de-

voted to the study and application of the prin-

ciples of the new psychology, not only in my

own life and affairs, but in the lives and affairs

of thousands of other people all over the world

whom it has been my great privilege to know in

the relationship of teacher and pupil. These

pupils have reported a great many marvelous

achievements as the result of their study and
application, including miraculous healings of

stubborn diseases, large increases of income

and personal efficiency, phenomenal achieve-

ments in business and social and professional

life, notable successes of plans that had thereto-

fore failed, the coming into possession of things

that had long been desired but never obtained,

changes of unhappy conditions and unpleasant

environments, and the attainment of a wonder-

ful state of peace and self-understanding which

makes every hour of life a pleasure and every

future day a joyously happy prospect.

Within the kingdom there is joy and success and

health and love and peace and happiness beyond de-

scription. And the kingdom is not far to seek : it is

"at hand," just as John the Baptist said it was, and

not in some far off place. It is but a step from the

sordid things and idle thoughts of everyday life to

the throneroom and the presence of the Great King,

whom to know is everything that makes life worth

living.

And so it is that I have come into a work that

seems to me to be larger and more important than

any work I have ever done before the work of lead-

ing men and women, through simple and thoroughly

tested scientific means, into the kingdom of God and

its incomparable riches of more abundant life, health,

success, achievement, love, service, peace and happi-

ness . And as a part of this work I have written a

manuscript booklet entitled "The Kingdom of God,"

which tells just what and where the kingdom is, and

how to begin the search for it. It is a personal and

intimate message of faith and hope and courage and

love, and is

Sent Absolutely Free

to all who feel that they are ready for it. The

American Institute of Psychology, with which I am

connected, will be glad to send a copy of it to you,

dear reader of this page, if you will merely fill out

and send to them the coupon printed below.

Through all these years of study, and work,

and teaching, and writing books and magazine

articles, and evolving new and simpler means

of applying the liberating truth in human lives

and affairs, I have come to realize that so-called

modern psychology is not modern at all, but

that its true authorship runs back nineteen The American Institute of Psychology

hundred years to the peaceful hills and dales and

crowded marts of Judea, and to the Man Christ

Jesus, the Greatest Teacher the world has ever

known. Having made this discovery, I have learned

that the promises of Jesus may literally be fulfilled in

human lives-that men and women may get the things

for which they pray just as He said they could, pro-

vided they will pray in the manner He prescribed ;

and that if one will seek first the kingdom of God and

His righteousness, all necessary physical things will

be "added" to him, just as Jesus promised. I have

found the kingdom of God just where Jesus said it

was, and have had the great good fortune to bring

many others into the kingdom and its great rewards.

511 Law Exchange Bldg.

DANIEL A. SIMMONS.

Jacksonville, Florida

FREE LECTURE COUPON

THE AMERICAN INSTITUTE OF PSYCHOLOGY,

511 Law Exchange Bldg. ,

Jacksonville .

I would be pleased to receive a copy of Judge Simmons'

message, " The Kingdom of God," which I understand you

will send free and postpaid and without any obligation on

my part.

Name.

Street

City............

.....

State..

........

.........

........

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Leadership - Independence-

Happiness - Health

H

OWwouldyou like to pos-

sess the Complete Key

to Life's Supreme Prizes ?

Possess an actual key, no idle

Here Is What You've Been

Looking For

Fourteen simple, forceful les-

sons have been prepared by

theories, but sound, practical, Henry Knight Miller, teaching
invincible laws of life whereby

thousands have climbed to su-

perb heights of joyous and ex-

uberant being ? To have

unfolded to you the principles
whereby you may rise to com-

plete self-mastery throw off

fear, self-consciousness, inferi-

ority, worry, disease, failure?

In a word to "cash in" on your

unrealized abilities ?

you how to use the principles of

psychology to solve every life

problem.

Dr. Miller, by means of the

lecture platform, this written

course and PSYCHOLOGY

Magazine,has taught millionsof

students in every

land how to ad-

vance themselves

to Complete Self-

You Who EarnestlyWant- Mastery, Health,

Independence Freedom from

fear, limitation and lack; a

rugged sense of self-reliance;

the power to direct big affairs ;

the joy of being your own boss

-creating, directing and profit-

ing thru the exercise of your own

organizing and directive genius.

Happiness-The truejoy ofliv-

ing thru harmony, love, child-

ren, a home, plenty, service,

friendship, appreciation, ad-

vancement and achievement,

and all that goes to make a man

completely and constantly happy.

Leadership-The zest of guid-
ing the action of others, the

realization of mastery over self

and others ; admiration by oth-

ers who look up to you and

await your advice or command ;

Happiness and

Success . Thou-

sands have paid

high enrollment

fees for these

same lessons

which, now, pro-

duced in seven

sturdy little vol-

umes, are offered

to readers of

PSYCHOLOGY
as a FREE pre-

mium with a two-

year subscription

to PSYCHOL-

OGYMagazine at

$5.98 for 24 beau-

tifully illustrated

issues!

A SPLENDID

COMBINATION-

the thrilling personality of the Psychology Mag-
winner that attracts others to

you unerringly as the sun draws

the water of summer rains .

Money?

An Idea of Its Scope

These great master lessons tell you

how to Get and Stay Well– Prevent

Colds, Sore Throat, Influenza

pation
Breathe Scientifically- Cure Consti-

Prevent and Cure Tuber-

culosis Build a Perfect Body -

Eat for Health and Strength-Reduce

or Increase Weight- Keep Youthful

Cure Insomnia Develop Genius

Improve Powers of Observation

Mold an Indomitable Will Think

Correctly - Get What You Want

Change Your Life at Will Develop

There's no need

to go through

life struggling and striving to

make ends meet, and frequently

"broke." Poverty can soon be

turned into riches. You can

have all the money you want!

Home?
Men and women

by the thousands,

cramped in hall bed-rooms, and

in uncongenial surroundings,

can soon own a home of their

own and live a life of joyous

freedom.

Luxury? Why put up
with the dis-

comforts of life when you can

easily enjoy comfort, luxury

and ease ? The best things in

life are yours to command.

Why not get and enjoy them.

Success? Are you tied
down to an un-

congenial job with no future

ahead of you ? Quick and

rich advancement is yours to

command-a better job, bigger

pay, rapid progress, or a busi-

ness of your own.

The world is full
Love? of men and women

with aching hearts, denied the

companionship and affection
of the opposite sex. Your ideal

mate awaits you. You can easily

find him or her and revel in

the joys and thrills of loyal

affection and love.

Perfect Memory

Improve Power of

Imagination-

Work the Law of

Attraction Make

Your Dreams Come

True Use the Sub-

conscious Mind

Break Undesirable

Habits Overcome

Depression- Use

Your Mystic Powers

Cure Yourself and

Others Use Sug-

gestion and Auto-

Suggestion-Use the

Psychological Mo-

ment- Profit

through Visualiza-

Use the Si-tion

lence- Outgrow

Limitations Rise

to Heights of Power

-Use the Principles

of Psycho-analysis-

Locate Complexes

Restore Inner Har-

-Attain Suc-
mony

Be Always

Happy Overcome

All Negative Emotion

Banish Fear, Wor-

Cure

Use the

Tri-

cess
-

ry, Hate

Jealousy

Build a
azine and Henry Knight Mil- God-Poise Within

ler's 14-Lesson Course in Prac- umphant Life Use the Principles

tical Psychology!

PSYCHOLOGY PUBLISHING COMPANY, Inc.

17West60th Street, New York, N. Y. M-11-28

I enclose $5.98 for two full years' subscription I

to PSYCHOLOGY. Send me the FREE Pre- 1

mium-Henry Knight Miller's Fourteen Lesson

Course in Practical Psychology. I understand

you will refund the $5.98 and cancel the sub-

scription if I am not pleased with the course.

Health-Thejoy of vibrant, per-

fect health, blood surging thru

the veins carrying tingling life,

zest, and power to every cell ;

freedom from the tragedy of body

limitation, pain and lack of

strength to stand every test ;

and power to lead on to victory

thru rugged, all-conquering

health.

Name.

Address...

of Salesmanship.

Cut this coupon now and it will bring

to you by return mail the completekey

to Life's supreme prizes. In a few short

weeks you will know how to use this key

so deftly that you will begin at once to

"cash in" on your unrealized abilities,

to begin to get at last the things you

cannow only long for! Before the end

of the year you will be showing others

how it is done.

Foreign orders: Two dollars additional to cover | Psychology Publishing Company, Inc.
postage.

17 West 60th Street NewYork, N.1.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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The Man with

the

"Grasshopper Mind”

Y

OU know this manas well as you know YOURSELF. His

mind nibbles at EVERYTHING and masters NOTHING.

Athomein the eveninghe tunes in the radio-gets tired of

it-then glances through a MAGAZINE-can't get interested.

Finally, unable to CONCENTRATE on anything, he either goes

to the MOVIES or FALLS ASLEEP in his chair.

At the OFFICE he always takes up the EASIEST thing first,

puts it down when it gets HARD, and starts something else.

JUMPS from ONE THING TO ANOTHER all the time!

There are thousands of these PEOPLE WITH GRASS-

HOPPER MINDS in the world. In fact they are the very people

who do the world's MOST TIRESOME TASKS-and get but a

PITTANCE for their work.

They do the world's CLERICAL WORK, and routine

drudgery. Day after day, week after week, month after month,

year after year-ENDLESSLY-they HANG ON to the jobs

that are smallest-salaried, longest-houred, least interesting, and

poorest-futured!

If YOU have a "grasshopper mind" you know that this is

TRUE. And you know WHY it is true. Even the BLAZING

SUN can't burn a hole in a little piece of TISSUE PAPER unless

its rays are focussed and concentrated ON ONE SPOT!

A BRAIN THAT BALKS at sticking to ONE THING FOR

MORE THAN A FEW MINUTES surely cannot be depended

upon to get you anywhere in your YEARS of life!

The TRAGEDY of it all is this: you know that RIGHT

NOW you are merely jumping HERE AND THERE. Yet you

also know that you have WITHIN YOU the intelligence, the

earnestness, and the ability that can take you right to the high

placeyou want to reach in life!

What is WRONG? WHAT'S holding you back?

Justone factone SCIENTIFIC fact. That is all. Andwhen

youknowwhat it IS, then you can easily learn how to apply it;

make it carryyou STEADILY, POSITIVELY, AND DIRECTLY

to prosperity and independence.

That fact is one which has been PROVEN and stated by the

world'sforemost scientists and psychologists. You are only ONE-

TENTH as successful as you COULD be! Why? BECAUSE, as

Science says, you are using only ONE-TENTH of your real
BRAIN-POWER!

TEN per cent of his brain is all the AVERAGE person

uses. He is paid for ONE-TENTH of what he really possesses

because that is all he actually USES. The remainder lies dormant.

The longer it is unused, the harder it becomes to use it. For the

mindis like amuscle. Itgrows in power through exercise and use.

It weakens and deteriorates with idleness.

What can you DO about it? That is the question you are

asking yourself. Here is a suggestion.

Spend 2c for a postage stamp. Send inthe coupon below for

acopy of"ScientificMindTraining." There is no further obliga-

tion whatever. Youneed not spend another penny.

This little book will tellyou the secret ofself-confidence, of a

strong will, of a powerfulmemory, ofunflagging concentration.

It tells you how to acquire directive powers, how to trainyour

imagination(thegreatest force in the world),how to make quick,
accuratedecisions,how to reason logically-in short,how tomake

"I
guess I'll

take up $
elling"

"Ought to put over that

Money-making Idea"

GO
LD

MI
NE

"
Think I'll try to

make my ST
Evenings

worth
Something

"Believe I'lldo

some GoodReading"

"So
me
Da
y
I'mgo

in
g

toSt
ar
t
Ou
t
forMy

se
lf

!"

"Think I'll change myJob

your brain an instrument of all-around POWER. It tells you

how to banish the negative qualities like forgetfulness, brainfag,

inertia, indecision, self-consciousness, lack of ideas, mind wan-

dering, lack of system, procrastination, timidity.

Men like Judge Ben B. Lindsey, Sir Harry Lauder, Prince

Charles ofSweden, JeromeK. Jerome, the famous novelist; Frank

P. Walsh, Chairman of the National War Labor Board, and hun-

dreds of others equally famous, praise the simple method of

increasingbrainpower and thought power described in this free

book. OVER 650,000 OTHERS PRAISE IT.

You have only TWO CENTS to lose by writing for your

copy. You mayGAIN thousands of dollars, peace ofmind, hap-

piness, independence!

Thousands who read this announcement will DO NOTHING

about it. The effort and the will needed to send for this book-

which is FREE-may be lacking. How can these people EVER

gainwhat they hope for, crave for? They are the skeptics, the

doubters, the "show me" wiseacres.

Other thousands will say, "I can lose only TWO CENTS.

I may GAIN agreat deal by reading 'Scientific Mind Training.'

I will send for it NOW.It promises too much for me to RISK

MISSING."

The thousands who are open minded-who are willing to learn

something to their advantage-will ACT on their impulse to

send the coupon. They will be better, stronger minded forhaving

TAKEN SOME ACTION about their lives, even if they do noth-

ingmorethanto READ a booklet about the inner workings of the

mind. For your own sake-and for the sake of your loved ones,

don't continue to GAMBLE that your future will be bright

whether or not you DO anything about it! Mail the coupontoday

-NOW.

THE PELMAN INSTITUTE OF AMERICA

Suite X-6811 , 71 West 45th Street, New York City

Offices in London, Paris, Stockholm, Delhi,

Durban and Melbourne

ThePelman Institute ofAmerica

Suite X-6811, 71 West45th Street,

New York City

Please send me without obligation your free booklet,

"Scientific Mind Training." Thisdoes not place me under any

obligation and no salesman is to callonme.

Name

Address.

City State

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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As a chemist ... he put it off

As a salesman ... he put it off

As an office manager... he put it off

but when he became president

... HE HAD TO HAVE IT

T IS easy to enrol corporation

presidents in the Alexander

Hamilton Institute. It is some-

times very hard to enrol younger

men who look forward to being

presidents.

The following excerpts from a

recent letter indicate what happens

in thousands of cases :

...

"Here is a letter delayed about ten years

I have been a chemist, salesman, office

manager, and all up and down the linein the

specialty field applying to chemical products

.. I have written for and read your book-

let two or three times but never enrolled.

...

"Now I am president of my own firm,

with the very best of prospects, located

right smack in the middle of the field we

expect to work, plenty of business in sight

and anup-to-date little plant.

"But as president, there are worlds of

things on my shoulders that are absolutely

Greek to me. 'What might have been' if I

had enrolled sometime during the past ten

years would be a gold mine to me now.

"Please send me an application blank by

return mail."

The letter suggests several ques-

tions which are often asked :

1. Will the InstituteTraining help

a chemist?

Answer: The technically trained

man, who has only his technical

training to sell, will never occupy

one of the highest positions in busi-

ness . Those positions are filled by

men who have added to their tech-

nical knowledge a working knowl-

edge of business administration .

2. Will the Institute Training

benefit a salesman?

Answer: The Institute training is

not a course in salesmanship. It will

make any salesman a better sales-

man by enabling him to know more

about his customer's business, and

to talk in terms of the "other man's

interest . " But its great function is

to give a salesman knowledge of

the other departments of business

-buying, accounting, factory and

office management, sales manage-

ment, corporation finance.

3. Will this Training benefit an

office manager?

Answer: There is no position in

which it is easier for a man to be

buried than the position

of office manager. Many

a man becomes such a

Alexander Hamilton Institute

Executive Training for Business Men

INCANADA, address the AlexanderHamilton Modern IN ENGLAND, 67 Great Russell St. , London

Institute, Limited. C. P. R. Bldg., Toronto INAUSTRALIA, 11c Castlereagh St. , Sydney

useful business cog in that posi-

tion that he never gets any higher.

Only those men advance who are

able to acquire a larger knowledge

than the position itself affords .

Men who are content to stay in

subordinate positions - men who

have settled down with the idea of

being salesmen, accountants , office

managers or junior executives all

their lives-will not find the book-

let, " Forging Ahead in Business,"

of particular value.

But men who are looking forward

to the top positions, or to being in

business for themselves, will find

their experience the same as that of

the writer of this letter. It is foolish

for such men to put off the Institute

training; for when real responsibility

comes they must know the funda-

mental principles which it contains.

Such men are invited to clip the

coupon and gain now, in easy read-

ing, theprinciples and

methods that will be

a matter of life or

death, success or fail-

ure, later on .

-
-
-

ALEXANDER HAMILTON INSTITUTE

704Astor Place

Name.....

New York , N. Y.

Send me the new, revised edition of "ForgingAhead

in Business," which I may keep without charge.

Company.

BusinessAddress ....

Business Position..

Pleasewriteplainly

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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If You Down and Out
Were

/

AND I agreed to start you in a
big, new, money-making

business of your own-WITHOUT CAPITAL OR

EXPERIENCE-a business in which I have helped other

ambitious men and women double, triple and QUAD-

RUPLE their earnings, would you jump at it? You BET

YOU WOULD !

Well , you may not be down and out. But if you are earning A

CENT LESS than $100 a week-$5,000 a year-here is your chance

to break into real estate MY WAY-build a big-profit business of

your own right at home-in your spare time without capital or

experience. My free book tells the whole story. Get it now!

From Failure to Success

I like to get hold of the down-hearted-the discour-

aged-the " has beens" and the " also-rans. " It gives me

a big " kick "-a real thrill-every time I help a man or

woman who felt they were failures.

It's easy enough to make successful

men more successful. But give me

the man who is struggling along-

trying to make both ends meet-who

has never had a real " look-in" on

business success. The most fun I

Amazing Profits

$17,000 IN ONE DEAL

Eugene Walrath, formerly in the clothing business. Got my

scientific System for making money in real estate. Cleaned up

$17,000 in one deal. Free book tells how he did it.

$1,000 Reward
We do not claim that all who

follow our instructions make such

amazing profits so quickly and so

easily. But we do say that the fact

that somany have done so is proof

that the average person can make

more money in less time our way

than in any other way weknowof.

And we back up this statement

withanoffer ofonethousanddol-

lars in gold to anyone furnishing

proof of any other course of any

kind that is helping as many men

and women make as much money

in as short a time as our Real

Estate Course.

get out of life is turning such men

into happy, contented, prosperous,

independent business men. And I'm

doing it right along! There's E. G.

Baum, past 50, lost his job as book-

keeper , sick, discouraged, down-

hearted. I got Baum started and he

cleaned up $8,000.00 his first year.

And J. M. Patterson. He'd just

landed in Texas with a baby, a sick

wife and only $10.20 in his pocket.

He started to use my Successful Real

Estate System, and writes me that he

will clean up $20,000.00 in profits this

year. Send for my free book. Learn how I am helping

others-and how I can help you-win big business success.

American Business Builders, Inc.

New Lives for Old

I teach ambitious men and women my way of making big

money in the Real Estate Business, without capital or pre-

vious experience. I give them new lives for old. I trans-

form them from low-salaried employees to successful em-

ployers-in business for themselves-independent-prosperous

-contented-men and women from 21 to 79-from all walks

of life former mill-hands, clerks, railroad men, barbers,

hotel employees, grocers, salesmen, bookkeepers, teachers,

ministers, printers, musicians, insurance solicitors, etc. , etc.

Take "Bill" Dakin for example. He worked for fifty years in

Buffalo , N. Y. , steel plant. Never had any schooling to speak

of. Never had any real estate experience. Bill jumped at

my offer. Writes me that last month he earned $1,125.00

my way. Write for a free copy of my book today. Learn how

wide-awake men and women are changing their jobs-trading

old lives for new-with my System for Becoming a Real Estate

Specialist. Address President, American Business Builders,

Inc., Dept. 10-11 , 18 East 18 St. , New York.

1

$5,500 IN 1 WEEK

Evalynn Balster, Chicago widow, school

teacher, three children to support, got my

System, made $5,500 in one week on her

first real estate deal. Free book tells how!

$8,500 IN 17 WEEKS

That's the big money Chas. F. Worthen,

Fall River, Mass., made with my successful

Real Estate System. Free book tells you

how I helped him to do it!

$14,400 IN 6 MONTHS

That's the fat profit H. G. Stewart,

Baltimore, Md. , made with my remark-

able System for making big money in real

estate. Stewart is a live wire. Are you?

Get my free book and find out !

$248 FIRST PROFIT

That's the first pin-money Mrs. J. H.

Hastings, Jackson, Mich., made with my
forBecoming a Real Estate Spe-

cialist. She has a fine business lined up.

Free book tells how!

200% MORE MONEY

Alfred J. Bennett, Ford Salesman, was earning $300amonth. Got

my Real Estate System. Increased income 200%. Has well

equippedoffice. JustboughtnewChryslerSedan. Freebooktellshow!

"How to Become

FREE Real Estate

HowtoBecome
ARealEstate

Specialist

City

Name.

Address.

Specialist”

American

Business

Builders, Inc.

(AuthorizedCapital $500,000.00)

Dept. 10-11

18 East 18 St., New York

Sendme without cost of obliga-

tion-your free illustrated book,

"How to Become a Real Estate

Specialist."

(Pleaseprint or writeplainly)

State.

...

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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WITH THE WITS

The Right Answer

A temperance orator was in the

habit of holding forth in a workman's

hall, and was constantly being in-

terrupted.

The next time he lectured in that

hall he engaged a prize-fighter to sit in

the gallery and keep order. He was

contrasting the clean content of home

life with the squalor of drunkenness.

"What do we want when we return

from our daily toil?" he asked. "What

do we desire to ease our burdens, to

gladden our hearts, to bring smiles to

our lips, and joy to our eyes?"

As the orator paused for breath, the

prize-fighter shook his fist at the un-

ruly members of the gallery and

whispered in a loud undertone :

"Mind, the first bloke what says

'beer' I'll throw outside."

-London Tit-Bits

Too Familiar

Auntie (reading ) : Satan trembles

when he sees the feeblest saint upon

his knees.

Roy : But, Auntie, why does Satan

let the saint sit on his knees if it makes

him tremble?

-Sydney Bulletin

And Then?

Dinner, unfortunately, was a little

late, and a guest asked the hostess

whether she would be kind enough to

play something. Seating herself at the

baby grand, she executed an admir-

ableexcerpt from Wagner. She finished,

but there was still a few more minutes

to wait, and in the rather pained

silence she turned to a deaf old gentle-

man on her right and asked : "Would

you like a sonata before dinner?" Her

guest gave a start of suprise and

pleasure. "Thank you," he replied. "I

had a couple on the way here, but I

think I could manage another."

Why, Father !

"Dad," said little Sally, "I've been a

pretty good girl since I've been going

to Sunday School , and in the sixth

grade and all, haven't I?"

"Yes, Sally," answered Dad.

"And you trust me, don't you, Dad?"

Instantly the answer came back,

"Yes."

"Then," demanded Sally, "why do

you keep your cigarettes on the top

shelf?"

-Ohio State Sun Dial

Who. Is He?

Drivers should be careful of the fel-

low driving the car behind the one in

front of them.

-Catalina Islander

A Void

Where I spent Christmas last year

the thermometer dropped to zero.

That's nothing.

What's nothing?

Why, zero.

-Catalina Islander

I bet her she wouldn't marry me and

she called my bet and raised me five.

-Wash. & Lee Mink

Danger Ahead!.

She: I'm a firm believer in the fact

that a man's clothes should match his

hair. A man with black hair should

wear black clothes and a man with

brown hair should wear brown clothes,

and so on.

He: But suppose a man is bald?

-Stevens Stone Mill

Safe!

City dude in field : Say, is this bull

safe?

Farmer: Well, he's a lot safer than

you are.

CAMERON

WAIGHT

0-25

Stand Corrected, Please

Minister : Come, come, my friend,

try to lead a better life. Why, you are

continually breaking one of the Com-

mandments.

His Friend : Nope, Parson, I don't

have any trouble with a single one of

the Commandments. It's the amend-

ments that I simply can't keep.

-Country Gentleman

Can You Figure This Out?

Him (to voice in other room) : Who

is it?

Voice: It is I.

Him (to her) : If that had been

you, you'd have said, "It is me."

Her: Well, it probably would have

been.

-Ohio State Sun Dial

Geographic Psychology

Reporter: Miss Ederle, to what do

you attribute your success?

Trudy: To the fact that I directed

my thought in the right channels.

-Pennsylvania Punch Bowl

Pronunciation a-la-mode

Ronald : I saw an aeroplane flyin'.

Father: Don't forget your g's, my

boy.

Ronald: Gee! I saw an aeroplane

flyin' .

-College Humor

"Johnny," said the teacher, "if coal

is selling at $15 a ton and your father

paid a coal merchant $60, how many

tons would he send you ?"

"A little over three tons, ma'am," re

plied Johnny promptly.

"Why, Johnny, that isn't right," cor-

rected the teacher.

"No, ma'am, I know it ain't," said

-Washington Post Johnny; "but they all do it."-Catalina Islander
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NEWNEW

European

Voice Culture

METHOD

European Scientist Discovers

Remarkable NEWKind of

Voice TrainingMen!-Women! - aspiring to be great singers or

commanding speakers-ATTENTION! A great thing has
happened for YOU ! Prof. E. Feuchtinger, the descendant

ofa long line of European Musicians and famous in Music

circles ofEurope for his success in training world renowned

opera singers has made a great new scientific discovery

that revolutionizes all methods of voice train-

ing.Amethod so remarkable-so unfail ingly success-

ful that he unhesitatingly guarantees 100% improvement-

oryour money back! Just mail the coupon below for Prof.

Feuchtinger's big free book and learn how you can take

this course-at home-by mail-at a surprisingly low cost.

Amazing New SILENT Method
Prof. Feuchtinger's method is entirely revolutionary. It is a

new SILENT method. Simple, easy, SILENT exercises that

build up the strength and elasticity of your vocal organ.

Prof. Feuchtinger goes right to the secret of voice control.

Through his simple, easy, SILENT exercises you isolate

and exercise your HyoGlossis muscle. Results are certain

and rapidly secured. Weak voices gain instant strength.

Singersquicklyincreasetheirrange andovercome nasalfaults

and hoarseness. Speakers enjoy marvelous improvement.

Salesmen are amazed to see the increased attention they

command-and that means bigger incomes! Until you

have tried this amazing new SILENT voice training

methodyou simsimply cannot know the possibilities of your

vocal gifts.And remember-you learn all this at home

-by mail-for a very nominal cost. Get the facts. Mail

coupon NOW!

100% Improvement or Money Back!
'So successful has been Prof. Feuchtinger's work with thousands of

men and women all over the world that he unhesitatingly backs his

coursewithan iron-clad guarantee to improve ANY ordinary normal

voice at least 100% or refund every penny of your tuition. You tobethe

judge!Sendtoday for this greatunprecedented voiceguarantee. Learnall

thatProf.Feuchtingerhasdone for othermen andwomen-opera stars,

concertsingers, choirsingers,priests,ministers,orators,salesmen,men
andwomenin everywalkoflife.Send fortheir amazing letters telling

ofseeming miracles he has performed for them!-afterother methods

failed!What Prof. Feuchtinger hasdone forthem-hewilldo forYOU-

Ifhedoesn'timproveyourvoiceatleast100%hiscoursewillnotcostyou

onepenny.Don'tmissthischance. Mailcouponnowfor amazingfacts.

Send for FREE Book

Mailthecouponnow andwe will sendyouimmediatelyProf.Feuchtinger'svalu-
ablebookonvoice culture. It tells allabouthis amazing newdiscovery-adiscov-

erythathasstarted the whole singing and speaking world talking. Thisbook is

freeandyou'llfind it worth many, manydollars to you. Your voice has greater
possibilitiesthanyou probably suspect. Prof. Feuchtinger reveals them to you.
Sendnowforthis great fres book and learnwhatProf. Feuchtingerhasdone for
othersandguarantees todoforyou. MailcouponNOW!

PERFECT VOICE INSTITUTE

1922 SunnysideAve. Studio 56-58 Chicago

Perfect Voice Institute, Studio56-58

1920 Sunnyside Ave., Chicago, III.

Pleasesend me, FREE and without any obligation, Prof. Feuch-

tinger'snew book,"Physical Voice Culture." I have checked the

subject inwhichIammost interested.

Name......

Address........

City...

Weak Voice

Singing

Stammering

Speaking

State

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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A Letter a Day-

The Laws of

Self Development

FranklinLeavitt

Ella Wheeler Wilcox Wishes the

Whole Suffering World to

Read My Book

My Dear Dr. Leavitt:-I want to tell

you how valuable and important I think

your book "MENTAL AND PHYSICAL

EASE AND SUPREMACY" is. I wish

the whole complaining world could be

given a chapter of this book to commit

to memory each week, until the whole

contents were ascribed. I am sorry that

the editors to whom all my work is

contracted are not broad enough to per-

mit me to express in print my appre-

ciation of so valuable a work as yours.

Ifmy words are of any value to you,

your publishers will make me happy by

using them in circular form.

Very sincerely yours ,

Ella Wheeler Wilcox.

Teaches How to Train Our

Forces for Health and

Advancement

This is a work of very high order

dealing with the causes that govern

conditions and clearly setting forth prin-

ciples controlling our realization of life

and its truth. It deals conscientiously

with the metaphysics of being, giving

directions for control of the mental and

acourse of illustrated physical exercises.

It teaches how to train our forces for

health and advancement. Bound in de

luxe cloth, stamped in gold and white.

Price $2.00, postpaid. The Progressive

Teacher, of Nashville, Tenn.

"It Is Full of Facts, Not

Theories"

After an introduction concerning the

question of Self-Healing the author adopts

theletter form of treatment for the presen-

tation of the important subject of self-

help. These are forty-two letters dealing

mainly with positive facts rather than

theories, and being kept well within the

lines of demonstrable truth. The book

contains a large number of artistic illus-

trations of physical exercises, and several

fine anatomical charts; there are almost

400 pages.-Naturopath Magazine of New

York.

A Proof That It Really Gives

Material Aid

Dear Dr. Leavitt :-I have just finished

reading your book, "MENTAL AND

PHYSICAL EASE AND SUPREM-

ACY." I have never known a time when

words seemed so small and insufficient

just to say that I thank you. Thank you

seems so small.

Sincerely yours,

Mrs. Bert King.

Keeps You a-top the World

A series of letters between the covers of a beautifully

bound book, entitled

The Laws of Self Development

(formerly "Mental and Physical Ease and

Supremacy")

by

C. FRANKLIN LEAVITT, M. D.

Comprises the most complete and comprehensive work on

How to Psycho-Analyze Yourself

How to Scientifically Apply Auto-

Suggestion

How to Remould Yourself

How to Be a True Success

A book that not only tells WHAT TO DO to gain

and maintain mental and physical efficiency, but tells

you also HOW TO DO IT.

THE LETTERS

INTRODUCTION-The Question of Self-Healing-Some

Valuable Data-Cures at a Distance.

LETTER I-A More Direct Word-Other Than Psychic

Means Sometimes Required.

LETTER II-The Mystery of Cure-Medical Fallacies

-The Healing Entities-The Healing Mys-

teries.

ing Cure.

LETTER III-The Basis of Cure-Deductions Regard-

LETTER IV-The Rationale of Cure-The Curative

Energies-Influencing the Unconscious-The

Special Field for Leavitt-Science.

LETTER V-Nature and Cause of Diseases-The Au-

Hereditary Influences - Athor's Methods

Glance at Disease Development-Emotional

Causes of Disease Extrinsic Causes of

Disease.

LETTER VI-The Three Mental Attributes-Loss of

Balance Between Will, Intellect and Feeling-
Examples of This Unbalance in Certain Dis-

orders Hysteria Neurasthenia A

Health Guaranty.

LETTER VII-Direct Personal Influence of the Phy-

sician-Unction-Persuasion .

LETTER VIII-Education of the Physician-Environ-

Mental Attitudement Self-Mastery

Toward Sex.

LETTER IX

Stimuli.

Inspiration by the Physician - The

LETTERX-Suggestion by the Physician-Hypnotism

-Suggestion Without Hypnosis.

LETTERXI-Command by the Physician-The Ques-
tion of Self-Help-Another Glance at Jesus'

Method.

LETTER XII Psychoanalysis by the Physician

Theories and Methods-Suggestion Produces

the Effect-Freud's Dream Theories.

Patients

LETTER XIII-Telepathy in the Treatment of Distant

Unrecognized Telepathy-Curative

Telepathy - Telepathic Curative Methods.

LETTER XIV-All Cures Are Self Cures .

LETTER XV-Self-Reeducation.

NOTE: There are 27 more letters, but lack ofspace prohibits list-

ing them. You should not miss any of them.

THE LAWS OF SELF DEVELOPMENT is bound

in beautiful de luxe cloth and stamped in gold. It

contains 310 pages, of which thirty are full-page half-

tone illustrations from original photographs and six

are charts of two and three colors. This book will

be mailed to you upon receipt of $2.10. Or, if you

send $3.60, in addition to the book PSYCHOLOGY will

be sent to you for one full year.

PSYCHOLOGY PUBLISHING CO., Inc.

17 West 60th St., New York, N. Y.

C. FRANKLIN LEAVITT, M. D.

Author of

The Laws of Self Development

(formerly "Mental and Physical

Ease and Supremacy")

After searching through the hun-

dreds of books dealing with psycho-

logical and metaphysical subjects I

found none that couldbe of definite

value to those who wrote me for a

guide to SELF-HELP. Among the

excellent works of my contempo-

raries I have failed to find just the

combination of ideas necessary, in

my opinion, to lead to complete

development.

Mymethod of treatment is abso-

lutely successful and my experience

with thousands of cases during the

past eighteen years has been the

test. This book is the result ofthese

years of observation and study. IT

IS NOT MADE UP OF VAGUE

THEORIES, BUT FULL OF

TRUTHS.

In it I have combined mental

and physical instruction, so if faith.

fully and perseveringly followed

each individual may regain and

maintain a harmonious state of

strength.

Here is an opportunity for those

who, through financial reasons, are

unable to secure my personal treat-

ment. However, as this book-a

series of letters is written for

YOU, it will give you an inspiration

that will enable YOU to interpret

your needs and teach yourself how

to direct and control your energies.

C. Franklin Leavitt

Psychology Publishing Company,

Inc.,

17 West 60th Street, Dept. 1128

New York, N. Y.

II enclose (check or money order) for

$2.00 plus 10c for postage for a copy

of Dr. C. Franklin Leavitt's book,

THE LAWS OF SELF DEVELOP-

MENT, or, $3.60 for the book and a

year's subscription to PSYCHOLOGY.

(Name)

(Address)

(Cityand State)

Foreign friends! Add $1.00 to cover

postage on magazine.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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High Scho High School Home-Study Bureau
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Would You Give $19.85

to Gain the Valuable

High School Education

that You Missed?

HER
ERE is the most sensational educa-

tional offer we have ever heard of !

A High School education for only

$19.85. Think of it ! And even this small

amount is payable on such easy terms that

you won't miss the money.

contains 200 to 300 questions and their

boiled down, simplified answers. In the

volume on Economics, for example, you

are asked:

Question : Explain the law of dimin-

ishing utility.

Read What

Students Say :

Helped Him Through

Examination

Moreover, you can gain this valuable

training in your own home,

in your spare time, through

the most enjoyable method

ever devised. No dry-as-

dust text books, no drudg-

ery, no lessons to study, no

examinations to pass. You

merely read interesting

questions and their fasci-

nating, enlightening answers ,

on every High School sub-

ject. You may examine the

entire Course on approval

without sending a penny in

advance. See offer below.

These famous Question

and Answer books are used

and endorsed by thousands

of students of all ages, as

well as by over 12,000 High

School teachers and Princi-

pals throughout the country,

because they really teach, i

the interesting

way.

most

in

"I used your books in

preparation for the Penn.

State High School Examina-

tions, and last week learned

that I passed. I owe your

books credit for the results."

-J. R. McCarton,

Washington, Pa.

"Valuable to a Busy Person"

"I find the books highly

instructive and of the most

interesting nature. This sys-

tem is especially valuable to

abusy person with little time

for self- improvement ."

-L. R. Ralston,

Chattanooga, Tenn.

More Than Pleased

"I am more than pleased

with your course. Its clear,

concise form is interesting,

and a pupil is not confused

with unimportant details. I

feel that I have gained more

from your books than from

years of previous study."

-John B. Hopkins,

Monida, Mont.

You Need This Education

No one realizes better than you what it

has cost you to have missed high school ;

and no one knows better than you what

your lack of a high school education will

cost you in the years to come if you do

not acquire it. Why not make up for lost

time in this easy, convenient, interesting

and economical way ?

Answer : If I eat a

number of apples, the

first has the most utility,

the second less, the

third still less , and so

on. I eat the first ap-

ple with relish. When

I eat the second apple

it gives me less satis-

faction than the first.

The apple is as good as

the first but my desire

for it is less intense. For

the third apple I care

still less; it, therefore,

has less utility than the

second apple, and so on.

What is true of apples

is also true of all other

commodities.

And so you are taught one

fact or law or principle at

a time, in easily understood

language, on fifteen high

school subjects : Ancient

History, Biology, American History,

Civics, Geography, Physiography, Ele-

mentary Algebra, Physics, Modern His-

tory, Literature, Economics, Latin, Arith-

metic, Spelling, and English Grammar.

Every subject taught by the question and

answer method-the most successful edu-

cational method ever used the method

used by the ancient Greeks and ever since !

The Time-Saving Method

How You Are Taught

Every essential High School subject is

taught in the Blue Books by means of these

simple Questions and Answers. Each book

The fifteen books contain the equivalent

of all you can learn in a four-year High

School Course of approximately 625 days

attendance or 3,840 hours. Yet by spending

only 15 minutes a day with these Questions

and Answers you can complete them in a

few days. Later you can review them at

your leisure, as you will want to do, for they

are irresistible ! You will prefer them to a

fascinating novel or detective story ! You

save time and money.

Greatest Bargain in Education

Ever Offered

Never before has there been such a bar-

gain in education. Never before has it been

possible to obtain a high school education in

so easy and rapid a way, at so little cost. The

price of these fifteen handy volumes, em-

bracing a complete high school education, is

actually less than you probably fritter away

ina couple of weeks. By taking advantage of

this sensational offer, your high school edu-

cation costs you a total of only $19.85, pay-

able on easy monthly terms.

FREE EXΑΜΙΝΑΤΙON

Send No Money

Before you pay a penny, see for yourself

how easy it is to acquire high school train-

ing this new, easy way. The coupon will

bring you the fifteen famous Blue Books to

examine free. Keep them and enjoy them for

5 days. Then decide. You take absolutely

no risk ; you assume no obligation by mailing

the coupon.

HIGH SCHOOL HOME STUDY BUREAU

Dept. X-411, 31 Union Square, New York City

Free Examination-Easy Terms

Mail Coupon – Without Money- At Once

-- -

HIGH SCHOOL HOME STUDY BUREAU,

Dept. X-411

31 Union Square, New York City

Gentlemen: You may send me, for FREE EXAM-

INATION, the 15 famous Blue Books, containing

the equivalent of a four-year High School Education.

Within 5 days I will either return the books or

remit $3.85 as first payment and then $4 a month

for four months, a total of $19.85.

Name.....

Address..

Town..

State..

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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"I'm so glad you came"-
"I'm glad, too. I didn't expect to come

here again. The last time I was here

you made me very uncomfortable."

"How? What happened ?"

"Well ... " He smiled and shrugged.

"You and your family talked about

things that went right over my head."

"We didn't mean to be rude!"

"You weren't rude. You just assumed

that I was as well-informed as the rest

of you."

"But you are ! You're much better in-

formed than we are ! "

He shook his head. "I didn't under-

stand what you were talking about that

evening. I couldn't join in the con-

versation at all. I thought you the

most delightful family I'd met in years

-but I've never felt more out of

place."

"What nonsense ! With your poise,

your self-confidence, your command of

language, your astonishing acquaintance

with everything that's going on ! Here

you've been entertaining us all this

evening-I've been simply marvelling

at you."

"I couldn't have done it a month ago."

"You must be joking ! I've never

known anybody to be so up on every-

thing. Father keeps posted on Finance

and Politics , and George is a bug on

Science and Invention for the sake of

business. I try to keep track of Art

and Music, and Vivian, being a writer,

can usually give us news of Books and

the Theatre. But tonight you were

telling all of us things in our own

specialties ! How could you become so

well posted on everything in one short
month?"

He Told His Hostess about

Something New

He paused before answering. At last

he said, slowly, "I have found some-

thing that will make anybody well-

informed overnight."

"Overnight !"

He nodded. "It gives things in a nut-

shell . It gets you up-to-date on all the

things that really matter through short

passages that go to the heart of the

subject in one quick stab. It has helped

me in a hundred ways-even in a busi-

ness way ! It has given me confidence

in myself, courage to talk to people I

didn't dare approach before and it is

adding some perfectly charming people

like yourself, to my circle of friends.

I'll tell you all about it sometime."

"Tell me now ! Don't keep me in

suspense ! "

So he told her about The American

Scrap Book and The European Scrap

Book-how they had made him familiar

with what is being thought, said and

done in the world today the things in-

telligent people are talking about.

These Scrap Books contain the interest-

ing things that have happened at home

and abroad, the new ideas that have

been launched in the world during the

last twelve months. Two or three

minutes' reading and you possess the

kernel of the matter. Two or three

hours' reading, and you are abreast of

today in Art, Literature, Science, In-

vention, Business, Religion, Philosophy

and International Relations.

Many Ideas-Few Words !

For you, too, The American and Euro-

pean Scrap Books will prove an open

door to culture and to an intelligent en-

joyment of life as you are living it

today. A thousand celebrities con-

tributed their best work for the year to

these volumes.

SO

The selections are all short-ranging from

a few lines to a few pages and averaging

under two pages but each gives the gist

of an important matter in the original

language! That is why you can become
well-informed

quickly by reading

them. They will save your time, enabling

you to spend your precious spare mo-

ments for reading to the very best ad-

vantage.

Here in these two big, good-looking, com-

fortable volumes is What an Intelligent

Person Should Know, briefly stated-the

most vivid and entertaining portions of

everything that has been discovered,

created, achieved or published during the

past twelve months. Five minutes a day

brings before you the whole great fasci-

nating parade of personalities and events

for 1928!

You want the new ideas, the living ones,

the thoughts and achievements in every

field that are making the world brighter

and more beautiful every day-NOW-
THIS YEAR !

The American and European Scrap Books

have gathered them from all the current

books, magazines, technical journals, re-

ports, speeches, newspapers.

Examine These Books-FREE

You have to see the books and read them

at your leisure to estimate their enor-

mous value to you in your business and

social life. They fill a painfully-felt need.

It is mortifying to be ignored, left out of
the conversation. Now-no one need be

out of touch with things !

To inspect these books costs you nothing.

You send no money. You take no risk.

Simply fill in and mail the coupon below-

and The American and European Scrap

Books will be sent you, carriage charges

prepaid. Read them for ten days. At

the end of that time, if you do not wish

to keep them-simply return the books and

the matter ends there. If you decide to

retain them-you remit just $1.00-then

$3.00 a month for three months, making

a total of only $10.00 for the set. Wm.

H. Wise & Co., Dept. 1511, 50 West 47th

St., New York City.

Wm. H. Wise & Co., Dept. 1511

50 West 47th St., New York City

Youmay send me The American and European
Scrap Books, carriage charges prepaid. Within

ten days I will either return the books or remit

$1.00 as first payment and $3.00 a month for

three months.

Name.

Address .

Afew copies are available in ade luxe binding of

semi-flexible decorated artcraft for only $1 per

volume additional. Please check in the square at

the left if you want this de luxe binding, with the

same return privilege.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Wheels ofWar

229-119

ByRobertEngler

1

A

Ruthlessly the wheels crunch on.

LONG white road. A wide, beautiful road. A

road without blemish. A road thru sunny

France. A military road. Miles and miles of

road stretching away into the horizon. Then come the

wheels. The caisson wheels. The truck wheels. The

wheels of the ambulances bearing the wounded and the

dying. Wheels. Wheels. Wheels ! The wheels of war.

You may recall seeing this beautiful road in The

Big Parade. As the war advances the wheels grind

out their tale of horror. You see a stone fly this way

and another stone that way. Ruthlessly the wheels

crunch on. More stones shoot into the adjoining fields.

The fields drenched with human blood. The fields

scarred with shrapnel and wrecks of men.

More wheels turn. More stones slither to the road-

side. More guns roar out their screaming death notes.

More ships sail laden with more men. More men

struggle. More men die. The wheels crunch on with

implacable greed. Going, coming, going, coming. The

road yields more precious stones to impending destruc-

tion.

The road without blemish. The long wide road. The

military road. The road thru sunny France. The road

perhaps built by the Romans two thousand years

before. The road, the beautiful road, now a gutter

strewn with human carnage ! Now a mud hole !

What a picture of the whole bloody business of war!

The wheels of war crashing to pieces the road that leads

to happiness. The road that leads to prosperity torn

to shreds by the wheels of war. The road that leads

to the brotherhood of man shattered by the merciless

wheels. The road that leads to childhood peace and

Mother's knee-broken, impassable, gone !

The multilateral treaty just signed with much pomp

in Paris is a long step in the right direction. Secretary

Kellogg, M. Briand, Dr. Stresemann and all the other

able statesmen who collaborated in making this treaty a

reality deserve our sincere thanks. For it is a treaty

fraught with the greatest of possibilities.

Let intelligent men and women everywhere unite in

smashing this many-wheeled monster ! This Jugger-

naut that knows not soul nor sentiment nor mercy!

Then comes the ghastly end. The white, broad road. This Dragon, war !
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"LOOK....

he's imitating

apianist!"
..someone shouted

Thenaqueer thinghappened

JACK
ACK had strummed some "Blues" for us on his uke

and Nan had just finished her screamingly funny
burlesque on the "Kinkajou." We were all set for

dancing, when the radio refused to work !

No amount of jiggling brought it to life, either. In

spite of our best efforts, all we could get from that

confounded radio were such desolate howls that the girls

begged us to leave the poor old thing alone.

Someone made a half-hearted suggestion of bridge.

But Tom had a better plan. Pulling Joe on his feet-

good old "sit-in-the-corner" Joe, whom everyone liked to

pick on he cried in a loud voice.

"Just a minute, folks ! The party is saved !

Joe, here, has kindly offered to enliven the

proceedings with a piano solo

Joe

Loud cheering drowned out the rest.

This promised to be good-for, as we all

knew, couldn'tplay a note. Naturally,

we expected him to clown.

Just as he sat down at the piano, Tom

called out.

...

"Play 'The Varsity Drag'-that's a hot

dance number !"

I couldn't help smiling at the thought of

Joe-who had always taken a back seat at

our parties-playing "hot" music. Excited

whispers came from all parts of the room.

"Wonder what he's going to do !"-"He

doesn't know one note from another !"

Suddenly someone shouted.

"Get this!

pianist!"

Look-he's imitating a

A Queer Thing Happens

Raising his hand melodramatically, Joe

waitedamoment to command silence. Then,

without any more preliminaries, and to the

complete amazement of us all, he struck the

first bars of "The Varsity Drag ! "

And how ! With all the

You needn't know a thing about music

to take this pleasant, rapid course

Pick Your Instrument
verve and expression of a

professional ! No wonder

Tom's eyes almost popped

out of his head ! This

Piano

Organ

Violin

wasn't the clowning he had

expected Joe to do!

Piccolo

Clarinet

Flute

Harp
Unable to resist the tan-

talizing music, couple after

couple glided around the

floor. When Joe stopped

playing the applause could

have been heard around the

block-only to be instantly

followed by requests for

more numbers..

All evening they kept Joe

busy at the piano-playing

'Cello

Guitar

Hawaiian

SteelGuitar

Mandolin

Sight Singing

Ukulele

Trombone

Cornet

Drums and Traps

Banjo

(Plectrum,5-StringorTenor)

Saxophone

Voice andSpeech Culture

AutomaticFinger Control

Piano Accordion

AlsoforAdvanced PlanistsaSpecial

Course
including 24famous
including 24famous classics

-a distinctive addition toany

pianists repertoire

jazz, popular songs, sentimental ballads,
even classical stuff-everything the crowd

asked for, and they asked for plenty !

Howthat lad could play! I was dumb-

founded. Why, it was incredible ! Joe had

always seemed to be a "born wallflower"

-he had never displayed any talent for

entertaining-yet now I determined to

solve the puzzle. On the way home that

night I drew Joe aside and demanded,

...

"How on earth did you do it?"

He laughed. "Why, it was very easy ! "

I simply took that home-study course in

music your cousin told us about...."

"You don't mean that course that was

supposed to show you how to play without

a teacher, do you?" I interrupted.

"That's it ! Say, it's a great course, all

right !" he enthused. "There wasn't any ex-

pensive private teacher to pay-and since

the lessons came by mail, I didn't have to

set aside valuable hours for study. In

fact, I practiced only in my spare time, a

few minutes a day. And the course is thor-

ough ! Why, almost before I knew it, I was

playing simple pieces by note, and ..."
"I guess you don't have to tell me how thor-

ough it is." I broke in. "Your performance to

night was a knockout! And you used to say you

had no 'talent' !"

"I haven't," he insisted. "Anybody can learn

to play the U. S. School of Music way!"

This story is typical. The

amazing success of the men and

women who take the U. S.

School of Music course is largely

due to a newly perfected method

that makes reading and playing

music as simple as A-B-C.

Even if you don't know one

note from another now, you can

easily grasp each clear, inspiring

lesson of this surprising course.

You simply can't go wrong.

First, you are told how a thing

is done, then a picture shows

you how, then you do it your-
self and hear it.

own

Thus you actually teach your-

self to become an accomplished

musician right in your

home. Without any long hours

of tedious practice-without any

dull or uninteresting scales-

you learn how to play real music

from real notes.

Free Book and Demonstration Lesson

Our wonderful illustrated Free Book and our

Free Demonstration Lesson explain all about this

remarkable method. They prove just how any-

one can learn to play his favorite instrument by

note, in almost no time, and for just a fraction
of what old, slow methods cost.

Remember-it's not too late to become a capa-

ble musician. If you are in earnest about want-

ing to play your favorite instrument-if you

really want to gain new happiness and increase

your popularity-send off this coupon at once.

Forget the old-fashioned idea that "talent" means

everything. Read the list of instruments in the

panel, decide which one you want to play, and

the U. S. School of Music will do the rest.

At theaverage cost of only a few pennies aday!

Act NOW. Clip and mail this coupon today,

and the fascinating Free Book and Free Demon-

stration Lesson will be sent to you at once. No

obligation. U. S. School of Music, 38511 Bruns-

wick Bldg. , New York City.

U. S. SCHOOL OF MUSIC,

38511 Brunswick Bldg., New York City

Please send me your free book. "Music Lessons

in Your Own Home" with introduction by Dr.

Frank Crane, Free Demonstration Lesson, and par-

ticulars of your easy payment plan. I am interested in

the following course:

Name...

Address

City..........

HaveYou

Instr? .............

(Please write plainly)

State..............

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.



A Chat With the Editor

Henry Knight Miller

The Art of Meditation

URS is an age of restless and unremitting

activity in the mad mart of competitive

industry, the ceaseless whirl of social

activity, and frenzied quest of pleasure .

This superabundance of energy is an inevi-

table characteristic of youth. America is young

among the nations. Restless energy has carried

our commerce to the ends of the earth. Our in-

ventions have revolutionized conditions of life

for all nations . Our ideals have created new

standards for all peoples.

All of this is reasonable justification for pride.

Zeal for achievement is laudable. Accomplish-

ment on far-flung horizons adds zest and satisfac-

tion to life . There is grave danger, however, that

in concentrating upon the externals of life we

may lose a sense of relative values. In gaining

the industrial and moral leadership of the world,

what availeth it if we lose our own soul ?

European cartoonists depict us as a race of

money-grubbers, preoccupied in the sodden ac-

cumulation of property and the boisterous quest

of pleasure . They conceive of us as uncultured,

ungracious and ill-mannered.

On the other hand, a considerable group of

young American poets, novelists, journalists and

radical thinkers, who form a self-styled and not

unvaluable intelligentsia, see a very different

America. They see themselves as a small group

of awakened and unfettered souls seeking to

arouse a slumbering and soulless Colossus. The

America which is their pet aversion is the

America of Main Street, hugging its discredited

creeds, enslaved by obsolete conventions, trem-

bling in fear of a fabulous hell, with unimagi-

native fervor trying to put over Prohibition on

the less provincial denizens of the great cities,

dull, heavy Babbits, and ranting, insincere

Elmer Gantrys.

there is much justification for each extreme view.

These one-sided observers behold the unlovely

characteristics of certain groups of Americans

and fail to detect the great heart of the Ameri-

can people which still beats in tune with cosmic

rhythm, and the soul of America which quivers

with divine and celestial rapport.

They forget the America of rugged colonial

heroism, of Washington, Hale and Patrick

Henry ; the America of Lincoln risking disrup-

tion that the slave might be free, of McKinley

answering the call of oppressed peoples, of Wil-

son vicariously entering a war to end war, of

Kellogg visioning a treaty of universal brother-

hood. They forget the America of Jacob Riis,

Jane Addams, and August Heckscher seeking to

outlaw city slums; the America of science, art,

literature, music, romance and of rugged, as-

cending faith .

Y
ET

A PLEA FOR BALANCE

we must in part admit the indictment.

We are so enamored of externals that the

deeper realities are neglected. We have de-

veloped the most amazing knowledge of ma-

chinery, architecture, construction and industrial

organization the world has ever known. In all

of the externals of life we have become su-

premely efficient . Our universities equal the best

of Europe. In arts and letters we are keeping

pace with the best culture of the Old World.

One thing alone we need ; that is a more com-

prehensive knowledge of ourselves as individuals.

I would not plead for the passive and unfruitful

subjectivity of Oriental mysticism, but simply

that we balance our healthy and rugged ob-

jectivity with an equally effective knowledge of

the inner or subjective self.

We must get away from the rush and roar of

Both of these pictures are overdrawn, tho the outer world and withdraw into the mystic

ALEX KURFISS
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silence where we can become acquainted with ourselves, resnape our noblest ideals, re-light the

ourselves and the God who dwells within.

We need to cultivate the art of meditation .

Not that we should withdraw from the challenge

of outer activity, but that in the deep silence we

should draw strength from the invisible sources

to better perform the daily tasks.

T

THE SACRED MOMENT

HERE is an invisible source of supply. Call

it subconscious, superconscious, or God. In

certain rare moments we break thru and contact

the divine reality within. In that sacred mo-

ment giants are born. Men of small vision dream

of noble conquest. Slaves rise to superb heights

of freedom. Cowards become heroes. Dullards

are transformed into seers . The prodigal, wast-

ing his substance in riotous living, visions a

nobler life and returns to the father's home.

It is not the specific task of a psychologist to

point the way, that is the function of the mystic ,

philosopher or evangelist. Yet even our psy-

chology needs the divine touch of that something

which lifts us above life's commonplace experi-

ences and tinges all of our being with a sense of

cosmic significance, brings a realization of our

kinship with the divine, turns our shadows into

radiance, weakness into strength, and discords

into celestial harmonies.

We need to draw away occasionally from the

fierce activities of life and relax from the strain

and din of daily battle.

Jesus withdrew for long periods into the

mountains to pray. It is difficult to conceive of

him praying in the formal and barren language

of the average modern pulpit invocation. We

may more easily think of him as lost in medita-

tion, reaching out for that God-power and

divine presence which was the stamp and seal

of his divinity . Because he broke thru the

barriers of flesh and lived for a time in the realm

of the spirit he was invincible, conquerer indeed

of the world.

Give your invisible self a chance to live . Let

the divine goodness within express itself. The

God within you is struggling to make you aware

of his presence and to lend infinite reenforce-

ments to your every worthy endeavor.

We need to withdraw from the noise and con-

fusion of our busy, crowded lives and thru the

lost art of meditation become acquainted with

fires on deserted altars, and enter into harmoni-

ous relationship with the divine essence of all

life which is within.

For every man the supreme moment arrives.

The religionist calls it conversion. The psycholo-

gist calls it the psychological moment. Disciples

of certain beliefs call it "the silence." It is a

moment fraught with divine consequence. It is

then that man beholds God, and in the hour of

that celestial vision he comes to know himself as

he might be. He sees himself tinged with divine

goodness and strength.

It may be necessary to withdraw from the

haunts of men for a time and get back to the

bosom of nature. Become primitive for a day ;

drink in the beauties of nature. Here are the

eternal realities. In unison with the cosmic

rhythm the inner self may speak, and your ears

may be attuned to hear.

Rest for a day beside the rolling sea. Sniff

the salt breezes which invigorate the body and

stimulate the mind. Or it may be by the side of

some rippling brooklet that hurls its smiling

waters to the bosom of distant seas . It may

be in the cool, dim majesty of the forests where

only the murmur of winds in the tree-tops is

heard. There may be undulating valleys in the

noontide sun. There may be the silver silence

of night on a great plateau where one stands

bathed in the infinite floods of night's eternal

sea. Wherever it may be, in communion with

Mother Nature, we tend to become receptive to

the divine voice within and enter into fraternity

and rapport with the deeper meaning of life .

THE VOICE OF THE SOUL

IF IT IS impossible to get away into the coun-
try, use whatever opportunities may arise .

Listening to a symphony orchestra, a violin or

vocal solo, the sonorous tones of a pipe organ ;

for just half a minute in the midst of the work-

ing day, just before going to sleep, or immedi-

ately before awakening, relax, become passive,

hearken to the voice of the soul, seek out the

divine relationship ; meditate ; gather strength

for conquest and aspiration to climb new sum-

mits of achievement.

Our meditation should include merciless self-

examination. Wherein are we weak, ignoble, in-

sincere, unworthy ? ( Continued on page 58)

17
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The Illustrated by Nadine Stone

World Is Waiting

Nadine

Your fortune is to come out of the creation and distribution of new forms of riches, for which

all the world will be your debtor.

T

HE world is waiting for you.

It is waiting for your part in the great drama

of life.

Who are you ?

What can you do ?

Let's get at it !

Have you ever stopped to realize that in your nature

is wrapped up some exceptional talent ? Have you

been thinking that fate has destined only a few to be

successful and the multitudes to fail? And that

you must be one of the failing multitude rather

forYou

To

Give You

Your Share

of the Wealth

You Will

Create

By

Newton Rogers

than one of the victors ?

Consider the matter of

wealth. Perhaps you have

been held back by the

feeling that you did not

want to get into the

struggle for riches be-

cause it meant taking

wealth from others.

But you must get it

out of your head that

your having more wealth

necessarily means that

someone else will have

less. The wealth you

want is wealth that you

are going to create. It is

not necessary to despoil your neighbor, to lie, to cheat,

to steal. The money that you want does not at present

exist. There is no credit in the gain that means an-

other's loss.

Your business dealings, your work, whatever it is,

will be to the advantage of others as well as yourself.

You cannot afford to sell another something that is

valueless to him, or to get pay for services that have no

value. Your fortune is to come out of the creation and

distribution of new forms of riches, for which all the

world will be your debtor.

:
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This is a creative age. Creative thinking, creative

action rules the world. Big ideas are waiting to be

claimed. Small things grow big when they are set

going.

and the work of the world, which is waiting for your

thoughtful, new act. Your work, your contact with

your everyday surroundings, places you in a position

where your fingers almost touch upon some possible

The five-and-ten-cent counters built the tallest build- improvement, waiting for you to put into shape for

ing in the world.

Just a few thousand dollars were spent on the voyage

of Columbus and the returns are still growing with

the years. Hundreds of other mariners, in other ships,

would have accompanied him westward, braving every

hardship and peril, if they had been assured before-

hand of the reward. But only Columbus was willing to

stake all on the strength of his convictions .

Every decade sees the discovery of a new world.

Printing, steam, electricity, telegraphy, the phono-

graph, the airplane, the radio-each has revealed a

new world. Each is but a prophesy of greater dis-

coveries yet to come forth.

Who will make these new discoveries ? What is to

be your part in unlocking the wonders of tomorrow ?

Do not say it is too late. Do not say that your

talent is too slight, or your education too limited-or

any such weak alibi. Did it ever occur to you that

many of America's greatest men never saw the inside of

a college ? It is life that teaches us. Every task we do

well helps us to do the next task better.

It is your mind if you will use it that is to make

its impression on the world about you ; that will, with

the cooperation of your hands, create the new wealth

of which your share can be as much as you please .

Remember that matter is powerless, passive, inert.

Mind is Force, Power, Energy, Creation.

You may be a clerk, a mechanic, a janitor. It matters

not. Or you may be independent, yet restless for

greater achievement.

The very fact that you can think about these things

proves that you have power in you to do something

bigger.

Do you ever stop to be grateful for the simple gift of

health ? Merely the fact that you are well, that you are

able to get about, puts you in contact with the material

UHOHUDR

the enriching of the world.

Whatever your work is, think out a better way of

doing it. Whatever the product is with which you are

engaged, think and work out a way of making it better,

or distributing it more widely. Such details as im-

provement of organization, elimination of waste, better

advertising, better window displays put your mind on

these things and something will happen.

Multitudes go their way daily only glancing at

things, never concentrating their minds even for a few

seconds on anything constructive, never thinking long

enough to get a really new idea.

Is there any reason you cannot be the exception to

this rule of barrenness ?

Is there any reason you cannot begin now to be

different ?

Concentrate now on something you would like to do .

It may be in connection with your regular work ; it

may be a side-line for which you feel a special interest ,

or for which you have a special talent.

Decide on the new thing that you will do.

Go after it as if you were out to collect a bill.

It may be music, or drawing, or writing, or specialty-

selling, or landscape gardening. It makes no difference

what it is. The idea is yours; the wish is yours; the

work will be yours; the profits will be yours .

Don't give up the daily grind for the untried thing.

It's good discipline to keep pegging away at the steady

job while making plans and taking steps for the new

thing.

Haunt the library .

Take a correspondence course.

Get some new training, some new experience, some

new information at once .

Begin now to do the new thing, and learn as you act.

The world is waiting for you !

TRY YOUR WINGS

O Feet of Clay

D

By Eva Dumbeck

Hold you, fast-bound,

To the Earth ?

Does your Spirit

Long to soar, as the eagle,

To the Heights and the Stars ?

Courage! Try your Wings !

Those Feet of Clay

Are of an Earthly Body,

But your Spirit

Is One with the Divine !

Your Spirit has Wings,

On which you may rise

To those longed-for Heights !

Try your Wings !

Put aside Doubt and Fear-

They, too, are Earth-bound.

Your Spirit has Wings !

Try Them

Let them Lift you,

These strong, white Wings,

To your Vision, your Dream,

To your Castle on the Heights!
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Ned succeeded in making ten posters

How Ned Hendricks

N

What a New Series of Poster Boards Did

for the City of Wakerobin

ED HENDRICKS had two firm convictions : he

believed in advertising ; he also believed that

his home town, Wakerobin, was asleep. It

seemed to him that the time had come for the Robins

to wake up and sing a joyful lay. As he looked around

upon the locality and its environments, he was firmly

convinced that a tremendous amount of poster power

was running to waste.

strictly poster type, ought to be Poster Boards if they

were often encouraged to grow up.

He interviewed these merchants and got them to see

that it was as foolish and wasteful to paint a one-season

sign and leave it there for people to get sick and tired

of looking at as it would be to put an advertisement in

the paper and to let it run for months without change.

So he organized a series of Extension Poster Boards

Ned was thrifty and he thought a little more thrift at strategic points thruout the area which he covered.

would not be a bad thing for his neighbors. First, he

directed his attention to those merchants who were live

wires enough to have built, in seasons past, good-sized

That is to say, Druggist Wilder, who had a fine road

sign out at the Four Corners which many motorists

passed every day, signed up for specialized service. A

road signs . He reasoned that these, while not of the new Poster Board of a standard character would be
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grow where none grew before.

Illustrated by

H. Winfield Scott

Woke Up His Town
By Lester G. Herbert

placed instead of that erstwhile ugly road sign and

regularly changed, once every two weeks thruout the

entire year, thus multiplying its advertising usefulness

by twenty-six. In the old days, you see, the road sign

as it stood lasted a year at least. Now twenty-six mes-

sages were flashed forth in a year-timely, snappy,

potent !

Having interested Wilder, he proved to him that in

place of one road sign at the Four Corners, it would

be an economy to put up half a dozen others in strate-
gic locations and to use the same posters upon them ;

also that the official Poster Boards in Wakerobin ought

to make mention of his store and service also. Thus, as

far as Wilder was concerned, Ned succeeded in making

exactly ten posters grow where none grew before.

The same was true in greater or lesser degree of a

couple of local hotels, several department and clothing

stores, and enterprises in different lines. Wakerobin,

thanks to Ned Hendricks, was making good its name.

And even the local Chamber of Commerce went so far

as to authorize him to put up a suitable Poster Board

at the main east and west entrance of the town, and to

change the welcoming message each month, as this ex-

pense would not be prohibitive.

Some would have been satisfied entirely with the fine

business already developed ( Continued on page 88)
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Most people waste energy by habits of mental prodigality.

N
EARLY all of us have reservoirs of power that

we rarely tap, great energies upon which we

seldom draw. We habitually live upon a level

that is far below what we might occupy.

There are of course circumstances and chances of

many kinds and factors of heredity which ordain that

some have unusual handicaps in the battle of life, and

it would be idle to disregard them. But it is also true

that all of us habitually do far less than we could do.

Charles Darwin observed that men differ less in

capacity than in zeal and determination to use the

powers they have.

The latent talents of men is a subject often stressed

also by Edwin G. Conklin, a biologist of the present

time, who, in his lectures and books on scientific sub-

jects speaks frequently of the "hidden mental and

moral powers" of individuals and of human "capacities

very much greater than the demands made upon them."

Edison, who has crowded great achievements into a

busy life, affords us an interesting insight into the com-

parative exertions of men. He was not exaggerating,

nor was he making an empty boast when he made the

statement a few months ago, on the occasion of the

fiftieth anniversary of the incandescent electric light,

that he had lived some 135 years, computing the

number of working hours crowded into his life, as com-

pared to the hours put in by the average man.

The complaint that life is short is a very old one.

Don'tWaste

Your

MIND!
Practical Points for Saving and

Increasing Mental Energy

By Homer Dye, Jr.

Illustrated by Alex Kurfiss

"O remember how short thy time is ; for what vanity

hast thou created all the children of men," is David's

lament.

AXEL

We brush our teeth, comb our hair to an innate rhythm.
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Goethe probably expressed his own thought when he province of psychology, in this matter, would be to

has Wagner, Faust's servant, quote Hippocrates :

Ach Gott! die Kunst ist lang,

Und kurtz ist unser Leben,

which is thus translated by Bayard Taylor :

Ah God! but art is long,

And life, alas, is fleeting-

point out ways of meeting the difficulties.

It would seem that a problem of special interest to

brain workers is how the maximum of intellectual work

can be done with the minimum expenditure of energy.

The subject naturally divides into two parts :

I. Consciousness and the Problem of Economy.

II . Unconscious Cerebral Processes and the ProblemIn the Psalm of Life, Longfellow repeats the same

strain. And Ruskin, in the last words credited to his of Economy.

pen lamented : "Life is really too disgustingly short ;

one has only got one's materials together by the time

one can no longer use them."

Despite the modern inventions which have "shriv-

elled" the globe and which have made it possible for us

to do more work in a day than our grandfathers could

do in a week, man's short life and limited strength

nevertheless seem more inadequate than ever to his

task. There are new arts and sciences, new duties, new

ambitions. Every earnest worker feels the inadequacy

of our days to the demands of modern life.

It can be seen that there are extenuating circum-

stances for the fact that the individual does not, as

Darwin and others have observed, succeed in drawing

on all his powers for the attainment of a fuller meas-

ure of achievement. Without censuring the individual

for his shortcomings, and, on the other hand, without

condoning the individual for mediocre attainment'when

better things are possible, it would seem that the

There is a fundamental postulate of physiological

psychology that every mental process is the correlative

of a physical process. Assuming that these processes

which are the physical aspect of thought involve the

dissipation of energy, it is evident that most people

waste energy by habits of mental prodigality. Strictly

speaking, it follows that whenever we think of things

of which we ought not nor need not be conscious there is

sheer waste of energy. Economic mental activity, then,

depends to a great degree on the truism that unessential

ideas should be excluded from consciousness.

We all have noticed how the child learning to write

moves not only its hands, but its tongue, the muscles

of the face, and, as demonstrations have proved, the

muscles of its feet. After the art has been mastered,

there is the proper association in the nerve elements

corresponding to the motor organs, and the unessen-

tial physical movements are dispensed with. A similar

lack of coordination occurs ( Continued on page 64)
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You can throw your books away and everything you know. You are not to be judged by your method, but by your results.
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How to Sell

A Discussion

of Wire

Psychology

by Telephone

By

J. George

Frederick

Globe

A

FRIEND of mine, who in his earlier years had

been a successful attorney, was forced, thru

circumstances of inheritance, to take over and

operate a small textile business. In this capacity, while

still continuing his law practice, he endeavored very

earnestly, via the telephone, to keep the business going .

He was not particularly successful, and developed a

depressing inferiority complex.

"It gets me," he told me, "why I should be such a

fizzle as a salesman, when I am a fairly good lawyer,

supposed to be very persuasive. I thought selling was

simple, but I realize that I am up against rather a com-

plicated art. I have done a lot of law business by tele-

phone, and it seemed to me that all I had to do was to

pick up the receiver and talk a bit, and the fellow at the

other end would order."

Then his ability asserted itself. He decided to study

telephone salesmanship as carefully as he had studied

some point of law. He found little information to

guide him. He analyzed the psychological reasons why

selling by telephone is different from personal selling.

Hebecame tremendously interested in sales psychology

and later even in psychoanalysis.

Some months later when I met him again he said :

"I am making that textile business pay well now, be-

cause I am ' on' to the reasons why I couldn't land any-

body over the telephone. I didn't visualize the mind

of the buyer, or know the special psychology of the

telephone, but I do now."

Of all the applications of psychology to business,

that of selling by telephone calls for the greatest degree

of understanding of psychology. This is because the

telephone sale is stripped completely of all the personal

face-to-face phases of salesmanship. Everything de-

pends on the mental pictures conjured up by the per-

son at the other end. The days when the young sales-

man thought his stock-in-trade was a handsome face,

a good suit of clothes and a stock of burlesque jokes

are passé. We are living in an age when a higher de-

gree of technique must be applied in every endeavor,
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and the mere surface qualities that used to be adequate

are no longer sufficient in this era. Concentration to

the nth degree is called for by the telephone method of

selling.

People are not so gullible as they used to be. The

"slick" type of salesman has a difficult time these days

to make a living, and may as well realize that his day is

over. Time is more precious and our pace faster.

Salesmanship of any kind is keyed to a higher pitch of

intelligence and directness. This is highly accentuated

in telephone selling. The salesman who understands

thoroly what he is selling, and makes a study of the

consumer who is to use it, is the salesman in demand

today. He understands consumer psychology and

selling psychology ; and is now adding to his tech-

nique the new knowledge recently developed about

telephone selling.

In selling over the telephone, one must develop a

definite over-the-wire sales personality. Just as the

features of one's face, one's complexion are of a

definite line, color and texture, so is the voice full of

color and personality. If the voice is dull, weak,

monotonous and drab, it is because of the ignorance

of technique of telephone talking and the absence of

personality in the speaker.

This was illustrated to me personally recently in a

peculiar way. I sat near a blind girl at a concert in a

private home one evening and she astounded me with

the remark: "Hasn't Mrs. ✗ the liveliest face you

have ever seen ?" I did not want to ask her how she

knew, but blind people are very psychic, and she evi-

dently sensed my question, for she said : "Nobody

with a voice like hers could help having a gleaming

face."

This is true, too, of the telephone voice. One can

almost visualize the personality, and sometimes to a

degree of correctness the general personality of a

speaker, by his or her voice. To understand properly

what happens when a telephone conversation is in

progress, one has but to notice how frequently play-

wrights use telephone conversations in plays to produce

certain effects, and how the audience enjoys them.

Imagination plays a tremendous part in the telephone

conversation and it etches in the lacking details of un-

spoken words, the speaker's looks, how he feels and

how he reacts.

Every telephone user unconsciously forms a mental

picture of the speaker at the other end and, telephoni-

cally speaking, watches his face, studies his reactions,

grasps or tries to grasp his or her personality. This

is not a very deliberate or conscious process, he cannot

help doing it. When the conversation is between peo-

ple who know each other, there is less need of imagina-

tion, for memory bridges the gap and supplies the de-

tails of a visual picture. Frequently, of course, the

imagination builds a picture which differs concretely

from the actual, and when a personal meeting occurs,

you can hear one or the other say: "I never thought

you looked as you do."

The character of this imaginative picture of a

Everything depends on

the mental pictures con-

jured up by the person

at the other end.

stranger at the other end of the line has much to do

with effective telephone selling, as many telephone sell-

ing contacts are with strangers, altho in some fields,

notably wholesale concerns, provision has been made

for telephone salesmen to personally know as many

customers as possible .

The necessary equipment for a telephone salesman to

have is :

(1) Naturalness.

(2) Magnetism and charm.

(3) Persuasiveness and persistence.

The first of these qualifications means, in the present-

day jargon, that the salesman "be himself." No at-

tempt to be something that he is patterning will suc-

ceed in his attempt at telephone selling. A lack of

naturalness can quickly be detected, and registers over

the telephone with the same certainty that is obvious

otherwise.

It is unbelievable how readily the telephone carries a

grouch, harsh voice, impatience, nervousness, irritabil-

ity, flippancy, contempt, even when the speaker takes

pains to hide all these. Good spirits, courtesy, interest,

calmness of attitude, proper intonations, correct ex-

pressions, pitch, inflections, breathing into the voice

qualities of sincerity, will quickly get the attention of

the person you are talking with over the telephone.

Moody or temperamental people are not good tele-

phonesalesmen. Atelephone personality must have some-

thing of constancy, of personality, and the changeable,

moody individual, without a fixed, recognizable char-

acter, will have difficulty getting himself across to his

prospects. The prospect's picture of him will not be well

defined, but will be blurred. ( Continued on page 79)
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"Colloids" of Character

T

A Study of Some Fundamentals that Hold

the Self Together

By Mary Bayley Noel

Illustrated by Fred Reinert

HE chemistry of colloids is now one of the most

interesting branches of modern science. Colloid

particles are so small they cannot be seen even

with the best microscope, a special attachment being

necessary. Colloid chemistry has been described as the

chemistry of grains, drops, bubbles, filaments and films.

Roughly speaking it has to do with gluey or sticky sub-

stances the small particles that hold substances to-

gether. For instance, it is the colloid particles that

give to asphalt its stability when used as a pavement.

And all glues are colloids mixed with water.

Colloid chemistry is a fascinating study, since it par-

ticularly emphasizes one fact. That it is so often the

small things that are the most valuable. And that it is

the small things (the colloids) which bind together the

other factors and make a pleasing whole. And is not

this principle of the scientific world equally true in the

moral world ?

the making of a beautiful character. America was

founded in simplicity by the Puritans. It was visioned

in simplicity and greatness by Abraham Lincoln. And

after all, do we not find that the great things of the

world, men or women or mountains, or ideas-are

simple ? They are easy to understand. They do not pre-

tend. They are exactly what they say they are. Everyone

is impressed with simplicity. While everyone dislikes

those who "put on airs," who are "snobs." This is

something of which the really great are never guilty.

The willing hand, the gentle touch, the soft voice, the

quiet performance of duty-these are some of the

colloids which go into the making of that jewel-

simplicity.

Charity, which of course includes kindliness, tact,

broad-mindedness and quick sympathy, is another

colloid in character. And if this is a part of one's

make-up, it will unquestionably draw and attract

In character is it not the colloids which hold together people to you.

the stronger traits and make a pleasing whole ?

Charm, that rare flower, about which there is a

mystery, as about all beautiful things, has been de-

scribed as character in bloom. Character, which must

not be confused with conduct, so often synonymous in

the popular mind-is of the inner nature. It is that

inexplicable something behind what we say and do.

Real charm, not a mere superficial gracefulness but the

thing which is the flower and outward sign of a beauti-

ful attitude of life, comes from the inside out and not

from the outside in. Charm ! What is it we say ? For

if we look closely at life, the same quality will be found

in both men and women. And sometimes we find it

even in books and pictures. What is this quality ?

It is not originality, inventiveness or force. For very

often it is strangely lacking in any masterful qualities

at all. It is not magnetism, sincerity or witchery. It

is not love or kindness, nor is it sympathy. It is not

coquetry, nor is it naiveté. It is a colloid of all of these,

a composite, so to speak, of them all. And the combina-

tion forms that indefinable quality that distinguishes

certain people from general types.

Honesty is another colloid in character. And by

honesty we mean an intrinsic and unquestionable

honesty an absolute sincerity of heart and mind and

soul. An honesty untouched by any taint of falseness

or pretense or even evasion. This magnificent honesty

is always recognized and admired. And the man or

woman to whom others go when they are in trouble is

always one possessed of this quality. And always it is a

characteristic of those to whom great and important

undertakings are entrusted.

The linking of certain objects with things we want to

remember, we are told by memory experts, is a sure

way of bringing them to mind, when these objects are

again seen. And so when we eat a piece of bread or

walk upon an asphalt pavement, or touch any one of a

thousand composite objects they can, because of their

colloid properties, suggest to us four prime colloids of

character-Charm, Simplicity, Charity and Honesty.

As a colloid of character, gratitude looms big. There

are no surer signs of a small character than in the

traits of ingratitude and disloyalty to a friend. Grati-

tude has been in all time the keynote of greatness. It is

Simplicity is another of those atoms which go into the mark of a sensitive and intuitive nature. And its
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CHARM HONESTY
.

SIMPLICITY CHARITY

Colloids are so small they can scarcely be seen with a microscope-but they give stability to many objects.

presence indicates sympathetic imagination. For the

grateful person always puts himself in another's place,

realizing what was behind the generous thought and

the kindly deed. To be grateful for a pleasant smile,

by returning it ; to be grateful for a thoughtful letter,

by saying so immediately; to be grateful for the at-

tempt to please, even tho the result is a failure, is

really the opening of the heart in response to love and

love is the greatest thing in the world. Affection is

really a composite of grateful memories. And we are

fond of people in answer to the knowledge of fondness

displayed by them to us. Responding to the call of

gratitude is the surest way for the formation of friend-

ships. For when one's heart prompts him to respond

to the generosity of a kind look or a kind service, the

guardian angel of gratitude has stood beside him. That

gratitude which comes not from "a lively sense of

future favors" but as a flower of the heart, transforms

all human associations. It brings to a dark day a

window thru which the sunmay come.
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I Refused to Die!

By J. H. Dequer
The Astonishing Story

of a Hand-to-Hand Fight

with Death, in which Life

and Nature Triumphed over

Medicine and Disease

T

HIS little story had

its inception in the

year 1911. At

that time I was em-

ployed as a labora-

tory technician in a

large sanitarium

near Portland ,

Oregon. I had re-

cently been mar-

ried ; had twin

babies , and was

deeply interested

in what is now

known as " basic

science ." At that

time I was perfectly

certain that bacteria

produced diseases , ac-

cording to their kind, and

that serums and antigens were

the only scientific way to combat

them. I developed considerable skill in

the making of autogenous vaccines,

which we were told were specific for a

great many ills of the flesh . Medi-

cally, I was extremely orthodox. To

my mind the highly paid specialists

who occasionally came to our institu-

tion were the saviors of the world.

Theirs was the power to wave the

magic squirt and wash away any result

of human sin.

Naturally all the schools which were

not regular had no standing in my

mentality. I believed their members

to be recruited from hazel bushes. In

short, I knew many things which were

not so, and consequently pinned my faith to the broken

reed of what is called medical science. I fell, first from

health and then into the hands of those in whose wis-

dom I had placed my trust. What else could I do ?

Being blinded by the Kleig lights of science, how could

I examine the mental eyesight of those who were con-

sidered authorities in the healing art ?

From childhood on I had been sincerely interested in

Mr. Dequer

in 1911.

Mr. Dequer today.

piness. I had therefore allied my-

self with what was considered the

best . Regular medicine, I was told,

contained all that had been proven

to be good andtrue. In other words,

I had become a

doctor's devotee,

and like all other

devotees of things

human , I was

mentally and

spiritually myopic

to a point of blind-

ness . Instead of

searching all

things and holding

on to that which is

good, I swallowed

the whole medical

works, hook, line,

sinker, pole and

gamebag. I sur-

rendered myself to

the profession

with a faith that

must have been

• tragically comic to

the old world-wise

surgeons who,

in their associa-

tion with me, called themselves my friends.

In the latter part of the year 1911 a tragedy occurred

in my home. I was suddenly left alone in the world.

The ones I loved more than life itself were rent away.

In despair I plunged into my work, seeking to forget

my loss and my grief. I began to race in everthing I

did. I ate in a hurry ; I worked feverishly, and even

in sleep I could get no rest. I neglected myself,

the scientific attainment of human health and hap- cursing my luck, and reaching out mentally for
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that which was irrevocably gone. The result soon

became apparent. A diagnosis of pulmonary and in-

testinal- tuberculosis was made, and being a devotee of

science, I clung to the doctors as the martyrs clung to

the cross. They responded nobly. They gave me poly-

valent vaccines and other serums. Round . upon

round of tuberculin. They prescribed cod liver oil.

Finally, seeing that medication did no good, they

operated. They removed a part of the stomach and the

gall bladder. Six weeks later they operated again.

They scraped parts of the bowel and removed twenty-

seven inches of the small intestine, and the appendix.

Six months later they operated again. More scraping

and breaking of ad-

hesions, while toward

the end of the year

1913 I passed under

the knife a fourth time

for similar trouble .

They then told me

that it would be impos-

sible to operate further

and suggested that I

go to Arizona or Col-

orado to see what the

climate would do for

me.

I arrived in Denver

in the winter of 1914

and 15, and was placed

in a hospital. By this

time I was reduced to

almost nothing physi-

cally and financially.

The best I could afford

was a bed in a ward

and such care as mod-

ern medical science

could give me in

general way. I stayed

in this hospital until

a

all be over. I had been there so long that they were

weary of the sight of me. Some of them seemed to

think that it was an ingratitude for a patient not to die

when the doctors were thru with him.

Then one day, toward the end of the month, there

came a visitor to the ward in which I was. He was a

little Hebrew with large head and small face, and the

brightest blue eyes I have ever seen in one of his race.

He wandered slowly among the cots, looking first at this

one and then at the other, scrutinizing each one care-

fully as they lay or sat about the place, wheezing and

coughing, a woebegone ensemble of human wreckage.

Finally he came and stood beside me, and after watch-

ing me. for a few mo-

ments he reached for a

stool and sat down at

my bedside. Here he

sat for a minute or two

without saying a word.

He fixed his clear blue

eyes on me, as if he

were looking for some-

thing far down in my

Mr. Dequer's case is one of the most remarkable on

record. Rising from a living death, he faced Life

in the Raw, and grasped its Healing Power.

A word of warning should be spoken. Such drastic

measures must be taken cautiously. You will notice

that Farmer Dietrich selected his guests with care-

choosing those whom he felt had " soul-stuff " enough

to make the fight .

Mr. Dequer is now, as shown in his photograph, the

embodiment of perfect health . He is a successful

and efficient teacher and lecturer, carrying to

thousands the Gospel of Health .

the month of June, 1917. At that time I, who normally

stand six feet two and one-half inches in height, and

weigh 210 pounds, was reduced to complete helplessness

and less than 100 pounds in weight. Yet, in spite of

what I had lost in the way of flesh and blood, I still had

faith in medical science. But when one is in a hospital,

he soon discovers that faith without money is dead.

My friends began to make ugly remarks. The super-

intendent even hinted that I enjoyed being sick. Prob-

ably she was right. One is not always conscious of his

hidden desires. The doctors no longer came to visit me.

The great vitality which they had praised so much no

longer seemed to interest them. My gods began to

↑ show their limitations. They were human ; all too

-human.

1

If my reader has ever experienced the death of a

god in his own soul he knows real pain ; spiritual de-

spair. At this time the nurses told me frankly that it

being. I, in turn,

studied him, trying to

define the nature of his

thoughts . I must

frankly admit that his

gaze made me feel un-

comfortable, so that I

could endure the si-

lenceno longer. Ithere-

fore remarked "No ,

sir; I have not the

honor of recollection."

For he gave me the

feeling that I had

known him somewhere

before, and that he

was trying to see if I

would remember him,

but in this I was apparently mistaken.

"Recollection of what," he asked.

"Of where we have met."

-

"That is quite immaterial," he replied. "What I

want to know is what are you doing here ?"

"I am sick."

"I see that, but why ?"

"The bugs have me."

"Then you are smaller than they."

"They are many and I am alone," I countered.

"Yes, you are alone with thirteen hundred billion

angels called cells to assist you, and each of these cells

is as big as the bugs you fear, and each of these cells is

armed with a Sword of God and has sworn obedience to

you. Why don't you command them to rise in your

behalf and drive out this army of death from the temple

of life ?"

"How can I ? Everything has been tried, and see

would only be a matter of a few weeks, and it would where I am.”
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He picked up my chart that hung at the end of the

bed and scanned it for a few moments. He then picked

up a few letters that lay on a little stand. He read the

address. It contained the title of Doctor, for I have

that degree. As he saw that, he smiled quizzically and

said "Art thou a teacher in sickdom, and knowest not

these things ?”

"A nut," I said to myself.

He then asked me what I ate and I told him in detail.

I drank five quarts of milk, one pint of cream, and ate

three or four eggs each day. I then added the informa-

tion that science had proven that a person must have

good nourishing food when he makes his fight against

such a disease as mine.

"That all depends upon who the person is ; how

strong his digestive mechanism is ; how strong the

motor nerves are which control his peristalsis. As for

you," he said, looking at me directly, "you are not

feeding yourself at all, you are feeding the menagerie.

You are turning the Sword of Life against yourself,

and then complain because it hurts. Why don't you

quit it ?"

"How can I ?" I answered. “I am an object of

charity. If I leave this place, where shall I go ? I am

helpless. I can only wait for the end. If I should go

out in the world now, where would I get my food?"

"The food you need is not served here. Only as you

leave this institution and rely upon nature will you

learn to command your legions and make your way out

of this Gethsemane of pain. "

"How can I, granting for the moment that your pro-

posal is practical ? "

"I will help you to help yourself," he said softly. "I

have a little ranch by the side of a creek. I have a

garden full of growing vegetables. I will pitch a tent

for you. In it I will put a bed and a few other things

you need. There you can stay until you are either dead

or strong enough to travel."

"But who will treat me ?" I asked, plaintively.

"I have at my command three of the world's best

specialists. They and their nurses will be at your con-

stant service."

Again I looked for signs of insanity in this little

man's eyes, but they were not visible. The twinkle in

them was perhaps a little more mirthful, but his face

was as enigmatic as ever.

"Are you really associated with three physicians ? " I

asked incredulously.

He nodded affirmatively .

"Who are they ? "

"Air, water and sunlight, and their nurses are pa-

tience, cheer and faith."

By this time the conviction that this man was mad

was overpowering. I knew positively, or at least I

thought I knew positively, that no one in his right

mind would surrender himself to such a proposal. The

very idea to take a man out of a hospital bed when he

is totally emaciated and has large bed sores, and sur-

render him to the elements showed madness on the face

of it . But while this thought persisted, from somewhere

in the subconscious there came another line of reason-

ing. I suddenly seemed convinced that my present sit-

uation was completely hopeless. A change had to be

made. It might just as well be this as any other.

Something of the old adventurous spirit asserted itself,

and I said, "Well, if it won't cost me any money I'll try

it. If I must die, let it be under the blue sky in a soli-

tary battle for survival."

"All right. " He said, as he rose slowly. "I will be

here tomorrow at ten and take you out to the ranch."

By eleven o'clock on the following day I found my-

self in a little pup-tent, about thirty feet from a run-

ning creek. In it was a single bed with clean covers and

blankets ; a small pail of water with a tin cup, and a

wooden box in which he put my suitcase to keep the

squirrels from gnawing it. When I was safely under

the covers he left me to my devices. Slowly the day

passed. I had the usual afternoon fever; I drank all

the water in the little pail ; darkness came, but no one

brought food. Slowly the night worn on, and I received

no water. In the morning the sun sailed aloft, but no

one came. Morning became noon, and with afternoon

came the fever. For an hour or two I was delirious,

then the fever left me, parched with thirst.

About an hour before sundown I could stand it no

longer. I crawled out of bed and with my tin cup

made my way to the creek. I was very angry. In fact,

I was hurt that the man who had taken me away from

the hospital should pay no attention to me. Was I not

sick enough to merit attention ? Rage and self-pity

boiled within me, and in this condition I drank large

quantities of water. The water made me deadly sick, so

that it was rejected by the stomach, together with large

quantities of bile. After retching for a while I fell

down beside the creek exhausted and probably slept for

half an hour or more, for the sun was just going down

when I awoke. I then dragged myself back to the tent

and crawled into bed. The next morning I awoke, and

for the first time noticed the singing of the birds. The

sun shone brightly into the tent, and I felt ravenously

hungry. I hoped that by this time the man would

bring me some food, but the hours went by and no one

put in an appearance.

I then remembered that he had told me the last time

I saw him that there was a garden on the other side

of the creek, and that if I got hungry I could go there

to help myself. The idea that a man in my condition

should have to go and eat raw stuff, out in the garden,

again made me angry. I cursed him by all the gods of

science and by some the existence of whom I did not

credit . I hoped that someone might come along by

whom I could send a message to the Board of Health or

the Police Department to let them know how this man

was abusing me in my helplessness. Meanwhile my ap-

petite mounted higher, so that by two o'clock of the

third day of my fast I crawled out of bed, made my

way across the creek and into the garden. Here I

found a bed of young carrots and young turnips, and I

satisfied my hunger with them. I then went back to

the creek and drank; lay in ( Continued on page 62)
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By Mary Jordan

Low Windows
Showing How Our Feelings Are Often Determined

by Long-forgotten Fears

WAS a nerve specialist before I met George ; a

psychiatrist they call it, but that's a nerve doctor

when you put it plainly. I liked my profession

very well, but I liked George even better, as anyone who

has met George will readily understand. When we

were married he said, "I suppose you'll be analyzing

me now."

"No," I said "I'll have enough to do analyzing pies

and-baby bottles. I don't want any more cases,

thank you." I spoke airily, little dreaming that I my-

self would be my next patient. For I am anything but

neurotic as a rule, and I thought there were no com-

plexes in my make-up.

Ihonestly believe that the occurrence I am going to

relate was my sole lapse from sanity. And even this

would not have happened if the architect had not

fancied a long sloping roof on our home-to-be.

George and I had been living for two years in a very

small and very compact apartment in the Hanover, at

Jackson Heights. It was very cozy and all that, but we

longed for a house of our own, and at last decided to

build. We began planning right after Christmas be-

cause we knew there would be some delays. There

Now it was July and the plans were still being

pulled to pieces.

were.

On this day, the day of my lapse from sanity, Mr.

Anderson had come late in the afternoon and unrolled

yards of blue print on our tiny living-room table. Even

when the gate-leg was pulled out it looked pathetically

inadequate.

George was both hot and weary. He had just come

in from his office and even after he had removed his

coat and lit a cigarette he looked rebellious. It was a

blistering hot afternoon. Altho we are generally our
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own cooks, we had planned today to go out to dinner,

somewhere cool. Kitchenettes are often described as

convenient, but seldom as airy.

It was already well past five o'clock, when the garage,

after frequent attachments and detachments from the

house, was finally voted separate, thus simplifying and

economizing our rear arrangements. With a sigh of

relief, George swept this blue print aside and began

inspecting the second floor. The sleeping porch had

depended upon an attached garage. George looked rue-

fully at our now pathetic bedroom. It had an imposing

position on the plan, across the front of the house, but

the proportions were small and it promised to be

cramped.

"I suppose we can't avoid those low windows"-it

was George who first noticed them, "because of the

roof."

My eye fell where he was looking, and I saw for the

one hundredth time what I had never before visualized

-a dormer window in the exact middle front, flanked

on either side by wide low sash windows. "I can't

stand those low windows," I said, in a voice as provoca-

tive as George's had been mild. George put the out-

burst aside, good-humoredly, but with decision. "It

can't be helped, Jo," he said, "the roof comes down so

far the windows must be low or not at all. "

"I would rather have none at all than those." I was

excited, goodness knows why! But I still tried to speak

calmly. "Don't be silly ! we need the light and air.

Why don't you like them?" George insisted.

"They look like an attic," but I said this without

conviction while I groped blindly for the real reason.

"You can make them pretty with curtains," George was

beginning, and Mr. Anderson added : "Besides, the

panes themselves are decorative, quite small, three

abreast. The effect is very quaint and colonial." I

pushed back my chair, more angry than ever for some

unaccountable reason.

"I don't want those windows," I said, tears starting

to my eyes. I had not the least idea what was causing

the tears unless it was the indifferent way George was

taking the matter. He was even stooping to examine

the other blue print as it lay on the floor, only half

listening to my heated protests. Mr. Anderson was

more upset . "They could be changed into dormers" he

suggested with obvious unwillingness.

"That would be much more like an attic," George

put in emphatically, and he shot a glance at the offend-

ing windows. It was a casual glance, and he returned

with an air of finality to his examination of the lower

floor.

"George," I said sharply, ( Continued on page 66)

TORGRY

A scream strangled me, dried up in my throat. My eyes were glued to that form, moving stealthily forward to the foot of my bed.
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The Law of Growth !
Further Facts About

" Your Own Amazing Self ”

By Lon J. Haddock

Author of "Be a Prize Winner"

N

OTE HOW eagerly, how strenuously all nature

is laboring to produce, to create , to bring forth !

Every change of matter ; every phenomenon of

chemical or physical force ; the multiplicity of life

forms, in all their prolific abundance, and manifesting

in such wanton abandon ; each and all of these are but

the manifestation on this physical plane, of our percep-

tion of this consuming urge on the part of nature for

change ; to create something new ; to manifest life !

Students of the subject tell us that as high as twenty

thousand of certain species of wild animals, are born,

for each one that survives to its normal span of life .

Now what does it all mean to you ? Why this insati-

able urge ? Why this terrific effort ? Why this pro-

digious waste ? The answer is simple, yet significant in

the highest degree. Nature is not interested in survi-

val. It is concerned only with Change. Growth is

attendant upon Change-sloughing off the old for the

new-and in this way only can nature make its in-

fluence felt. Nature has no morals, no plan, no unified

purpose. She is concerned only with activity. Nature

has no judgment. She produces evil forms as readily

as she produces the good. And yet thru it all there

runs a thread of progressive development. Man is, you

and I are, the highest creation of nature thus far. Out

of this age-old urge for expression, for manifesting in

new and higher forms of life that characterizes the cos-

mic mind of the universe, you and I have come. Man

is nature's highest expression. We, today, are the

greatest product of the cosmic mind ; the living evi-

dence of its highest manifested evolution. Out of it

we came, and from it we have gradually developed the

most superb organization for its further growth and

expression .

Man is not the tool of nature. Our function is not

to act according to nature's laws but, on the contrary ,

man assumes his rightful prerogative only as he bends

nature to his purpose. The specious plea that we do

this, that, or the other, because it is "according to

nature," and therefore, is the "natural" thing to do, is

utterly foolish. Every work that man has done ; every

achievement ; every attainment that has marked his

progress thus far has been because of his direct, de-

termined modification and adaptation of nature to his

purpose .

Nature intended the cataract to go idly splashing

over the cliffs, but man directs its force into the irriga-

tion ditch, or onto the wheels of the turbine, and trans-

forms its energy into a life fluid for growing crops, or

into light, heat, and power, to serve his needs. Nature

produces predatory animals and sends them forth in

myriads, to roam the earth, but man establishes limits

within which his intelligence confines them and, instead

of leaving them to develop into a menace to his own

life and happiness, he exercises a wise guardianship

and control over them. He uses their carcasses for

food, their pelts and hides for clothing, their bones and

fat for various purposes, and, in some instances, their

trained strength to supplement his own.

And thus it goes on endlessly, not to be controlled by,

but to control nature that is the prerogative of man.

Every forward step in science, in art, in invention or

discovery, is but an increasing manifestation of that

control.

Man is nature's God! and the degree to which you

can control nature is the measure of your divinity !

You should control, and you can control nature pro-

vided only you know how to exercise such control. Ob-

viously you cannot control any phase of nature's ac-

tivity without understanding the basic laws underlying

such control. Control means mastery, but this mastery

consists in knowing how ! The more you Know, the

more you Grow !

Wake up ! Be curious. Curiosity stimulates inves-

tigation, and investigation leads to knowledge. Lazy

people, dawdlers, idle "day-dreamers" never get any-

where. It is the curious, analytical, ambitious, enter-

prizing workers that carry off the Prizes of Life. They

carry them off because they know How! and because

they have the desire, the initiative, and the Daring, to

go after and get them.

Why do we cling so tenaciously to life ? Why do we
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strive so earnestly to live? Consider the manifold ob-

stacles , disappointments, and disillusionments; the

trials, and sorrows; the heart-burnings, and rackings

of soul, we meet with from time to time ! Loved ones

forsake us ; friends disillusion us ; pain and suffering

afflict us; and

multiplied

troubles beset us,

and yet, thru

it all, we cling to

life, and will not

voluntarily for-

sake it . Our con-

suming desire is

to Live and

Grow. The ex-

perience may not

be quite so ideal-

istic as we could

desire, but yet it

is the best we

know, and al-

ways there is the

hope that it may

yet become more

in keeping with

our desires. And

hence we go on

fighting , strug-

gling, scheming,

and planning ,

and withal cling-

ing desperately

to our earthly ex-

istence.

And so it is on

every plane of

earthly existence.

Plants, trees, in-

sects , animals ,

and human be-

ings in this

respect they are

all alike-each

one strives to per-

petuate his own

individual exis-

tence. The June-

bug lives but a

day, but he fights

for his little sea-

The oak is the educated acorn.

son in the sun just as vigorously as the elephant who

numbers his earthly career in hundreds of years. Is it

not because life is always pregnant with Promise ? Al-

luring with adventure ? Rich in untested possibilities ?

Always before us in the lure of the untried, the un-

known! Thus on every plane of existence, regardless

of whether the individual creature is conscious of it or

not, the possibility of new experience beckons us on-

But the principle of time does not imply a strenuous

unremitting process of struggle and strife without ces-

sation or surcease. Growth is, after all, not so much

dynamic, and forceful, as it is expectant, and receptive.

It consists in maintaining an attitude of alert expect-

ancy. Wegrow

only as we expect

to grow, and into

the form and

condition in

which we expect,

ultimately ,

to manifest our-

self. We grow as

we become edu-

cated, and "edu-

cation" is taken

from a Greek

verb meaning "to

unfold, to lead

out." The rose

is the "educated"

rosebud; the oak

is the "educated"

acorn; the man

the "educated"

child.

The real Growth comes from Within.

aInstead of

ceaseless, persist-

ent fight to go

forward , we

should seek to de-

velop an environ-

ment in which

we may unfold.

We have within

ourselves all the

power we will

ever need. What

is requisite is

that we learn to

put that power

to use! The more

power we use, the

greater power we

develop . You

must learn, there-

fore, the art of

" opening your-

self up" ; of mak-

ing yourself re-

ceptive. Life manifests itself in rhythm; in periods of

dynamic force and seasons of repose. Effort precedes

rest, and rest follows effort, and the periods of restful

expectancy are periods of brooding, or incubation, out

from which flow increased dynamic force, as occasion

may require. There are times for energetic exertion,

but there must also be time for meditation, repose, and

assimilation . Time for thought, and reflection, and

ward. balance. We cannot be ( Continued on page 74)
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The

Girl Who

Was Jilted

I

A Heart-to-Heart Talk Over

" The Love- Lorn Lady's Desk"

By Elita Wilson

Illustrated by Fred Reinert

T WAS of those black days when I stood off

and took a good square look at my work as one

would look at a troublesome child. What can you

say to the little one who has tripped and fallen into a

hole he didn't know was there ? What could I say

to this unhappy girl who suddenly broke off her story

and leaned across my desk and cried :

"Oh, why did this have to happen to me?"

Her name was Betty, and she was very young and

unhappy. Her beauty was of the fragile kind that is

more bewildering than striking and about her person-

ality was an aura akin to the spiritual. I wondered

how any man or boy could find it in his heart to bring

sorrow into her life.

"Jimmy and I

"Oh , why

did this have

to happen to

me?"

"He wanted a
were engaged," she had just told me.

long engagement because he said it would give him a

better chance to get ahead; he wanted to have a nice

little home and be able to support me when he married

me. We were just like any other young couple-had

our good times and our friends and trusted each other

completely.

"Then I learned that Jim was seeing another girl

every time he got the chance. He had told her that

he loved her and asked her to marry him when he

had got rid of me! Oh, it (Continued on page 73)
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Twenty Points on

Self-Expression

By Edward Earle Purinton

Mr. Purinton is one of the best known and most successful teachers in the field of Practical and Inspirational

Psychology. Readers of this magazine will be delighted to see his name included again in our list of authors

and to learn that from now on he will contribute regularly to the pages of PSYCHOLOGY. THE EDITORS.

HE greatest human privilege is that of self-

expression . It is also the greatest human prob-

lem. It concerns everything we do, say, think,

feel, want, hope, cherish.

A knowledge of the meaning and the means of self-

expression fits one for leadership in his chosen work.

Whoever goes to the top first went to the bottom of the

reasons and methods for going to the top. That means

he understands himself, and what he can do most and

best. He makes his own world-a new world to convey

abroad his ideals and capacities, which together consti-

tute him.

The master of self-expression is master of life and

destiny . He fears nothing and nobody. He turns all

events to account for his benefit. He dominates every

situation. He is equal to any emergency, any oppor-

tunity. He rises above what may occur . He smiles at

all, and goes on. He commands the fates.

But the master of self-expression is so rare that the

sight of one calls forth a bevy of newspaper reporters

who want to know where the master is going, what he

is doing, and how and why and all about it. The re-

porters themselves don't know why they are so much

interested-they would look blank if you started to

explain that self-expression is the secret of the fame

and the fortune of the celebrity.

Why is the subject so little understood ? Because it

has never been properly taught in the homes, schools

and churches of the nation, where it should be a matter

of daily practice. Only a few psychological books and

magazines , published within recent years, volunteer in-

formation concerning self-expression ; and but rela-

tively few people are students of these publications .

The towering genius finds how to express himself, but

hardly anybody else does.

People fall into three general classifications : plus,

zero and minus. The plus man is aware of his own

powers, and awake to their use. The zero man is un-

aware, and unawake. The minus man is eagerly occu-

things wrong, wasting himself, and liable to end in a

hospital, jail or asylum .

We figure that a psychological examination of any

hundred average men would show perhaps one plus

man, nine minus men, ninety zero men. The ninety

are victims of repression and usually ignorant of

what ails them.

Repression is what we pay for being human. It

afflicts no other type of creature. Animals do not

suffer with it, nor do angels. The guidance of instinct

leads animals to full self-expression so far as they are

evolved. The guidance of inspiration leads angels .

But civilized humans have largely neglected instinct,

and are not, for the most part, fine enough to value and

respond to inspiration. Consequence : groping in the

dark, and failing to arrive much of anywhere.

The signs of repression should be looked upon as

danger signals. Among them are doubt, fear, worry,

anger, impatience, irritability, infidelity, poverty,

weakness, invalidism, pessimism, violence, despair. All

such manifestations of repression are needless, all can

be done away.

There is, however, a modern tendency to escape re-

pression by indulgence in pleasures more dangerous

than repression. It is safer to express too little than

to express too much in the wrong way.

Mere pleasure seekers have never found themselves—

how can they express what remains undiscovered ?

They are seeking not expression but impression, any

and every kind of new sensation, good or bad, regard-

less of whether good or bad. They have jumped from

the extreme of repression to the opposite and worse

extreme of complete moral revolt. A childish and

perilous move. Repression cannot be cured by retro-

gression .

People who are honestly and fully expressing them-

selves do not advertise the fact. They do not have

idlers, freaks and irresponsibles for chums. Theydo

not break the laws of good health and good morals in

pied with subtracting from his personality, doing casting about for strange experiences. They do not
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forget to be decent, while reminding themselves to be

different.

Real self-expression may include gaiety, novelty, ad-

venture, a certain amount of thoughtlessness and care-

freeness at times. But only a person lacking conscience

and intelligence deliberately sets out on forbidden

paths to pleasure, imagining that in so doing he be

comes a "free soul." The soul that is free wears no

label to prove it. Freedom is power and effectiveness

in action. Whoever merely talks freedom has it not.

And a cult or

clique that idol-

izes freedom is

apt to be com-

posed of slaves.

What is self-

expression ? It

is doing, saying,

thinking,feeling,

having, giving

or being what-

ever will most

benefit ourselves

and others, in a

way that spe-

cially appeals to

us. Themaster of

self - expression

is the developer,

organizer and

user of the in-

ner faculties

and forces of

greatest value

to himself and

the world. Self-

expression may

be defined as

glorified com-

mon sense.

The deter-

mining factor

is individuality.

Everybody has

more individu-

ality than he

realizes, and the

cure for repression is realization.

den powers, and open a delightful path to new heights

of attainment. Thousands of students of psychology

have had this experience.

a

2. Visit the nearest public library, and consult the

librarian as to the best recent books on practical psy-

chology. They will doubtless be classified on a shelf by

themselves, and a survey of the titles or list of chapters

may indicate which book you would like to read first .

The librarian might aid you in the selection of the most

worthy volume. Which will be a key to many more.

3. Have

personal study

of your men-

tality made by

a character an-

alyst. The ad-

dresses of reli-

able experts in

judging human

nature should

EDWARD EARLE PURINTON

Authorities in hygiene, psychology, efficiency and

welfare work have presented a variety of suggestions

for the development and use of individuality. We

mention a score of the most practical. Each will be

helpful in proportion as it seems to you worth carrying

out. The first ten are objective, thus perhaps easier to

initiate than the last ten, which are mostly subjective.

Agood way might be to check the numbers that interest

you most, and operate them first.

1. Read all the advertisements in a magazine of ap-

plied psychology. Answer those that appeal to you. A

book or a course thus advertised may reveal your hid-

be known to

any professor of

psychology in a

large high

school or uni-

versity. Exami-

nations by mail

are usually

offered, so you

wouldn't have

to leave home

for a psychic

delineation.

4. Subscribe

for a national

magazine of

your business ,

trade or profes-

sion. Look thru

it regularly for

new ideas and

methods relat-

ing to your

work. The habit

of looking out-

ward and on-

ward for signs

of real vocational progress, and thus of being con-

spicuously ahead of the crowd, affords healthy stimulus

to financial, mental and moral growth.

5. Start a savings account, if you haven't any, and

make regular deposits, weekly or monthly. A reserve

fund not only helps one to take advantage of unex-

pected opportunities, but also increases the sense of

resourcefulness, confidence and independence.

6. Arrange for a thoro examination, as often as once

a year, by your doctor and your dentist. Accumulation

and absorption of infection, or the presence of other

sources of disease, must be carefully prevented, if

mental and physical power is ( Continued on page 81 )

S
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HealingPower

By G. Arthur Gayer

Music reveals to us the deepest chords of our nature. It

unveils to us the innermost recesses of our deepest and

best self.

T

HE power of music has been associated with the

deepest emotions of the human heart.

Its truly occult effects upon the minds and

lives of men cover one of the most fascinating and

stirring pages of history.

How often has not its entrancing magic kindled sen-

timents, sensations and passions in the breasts of men

which the loftiest flights of oratory left cold and in-

different ?

There is perhaps no better definition of music than

the "Language of the Soul."

Thus regarded, it is a medium which expresses the

most sacrosanct depths of our innermost self.

How often has it not aroused the depths of our affec-

tion, devotion, patriotism, valor, heroism, and every

other lofty sentiment of which we are capable ?

It was known that at the end of the 18th century,

when one of the greatest of the world's occultists in-

tended to teach a certain truth to his listeners, he

would often first play the violin or the piano to them,

and would play until he felt that those present were

sufficiently attuned to receive his message ; then he

would begin his discourse.

Of all the arts, music appeals most to the feelings

and the emotions .

writes Pope.

Music the fiercest grief can charm,

And fate's severest rage disarm,

Another has well said :

Emotion, not thought, is the sphere of music; and emotion

quite as often precedes as follows thought. Words are but poor

interpreters of emotions. When all words end, music begins;

where they suggest, it realizes ; and hence the secret of its

strange and ineffable power.

It reveals to us the deepest chords of our nature. It

unveils to us the innermost recesses of our deepest and

best self.

It expresses the spiritual and eternal realities which

underlie our entire being.

"It is very noteworthy," says a great historian, "as

bearing upon the life of a nation, that whatever the

spirit which pervades it, so its music happens to be."

The whole world is not governed so much by thought

as by emotion.

Thoughts are dead without the fire of the emotions.

Thoughts depend for their vitality and power upon the

magnetic current of feeling.

As Hawies says : "The whole of human life forms

one vast emotional fabric, begun long before the
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of Music

Decorations

by Agnes Lehman

thought, and continued down to the feeblest pulse of

second childhood."

Music is not only the language of the emotions, but

the natural instinct of man.

The joys and sorrows of the humblest and weakest,

set to music, are powerful enough to move the hearts

of the mightiest and the strongest .

All people, from the most savage to the most civi-

lized, have instinctively and intuitively recognized the

great value of music in almost every situation of life.

The savage enjoys the music of his more favored

white brother long before he welcomes anything else he

has to offer.

The very existence of the universe is absolutely de-

pendent upon harmonious rhythmic movement-from

the immutable sweep of millions of suns and worlds in

space, down to the regular pulsation of the human

heart..

But long before science demonstrated this eternal

truth, the belief in it was instinctive in mankind.

Poets and philosophers voiced the thought before the

more cautious scientists put the seal of their authority

upon it.

The Bible declares that "the morning stars sang

together. "

Plato says that "rhythm and harmony find their way

into the secret places of the soul, on which they fasten

mightily."

The followers of Pythagoras applied his theory of

"the music of the spheres" to everything in the uni-

verse.

Mazzini held that "music is the harmonious voice of

creation, an echo of the invisible world, one note of the

divine concord which the entire universe is destined

one day to sound."

Plato had so high an opinion of music that he re-

garded the virtuous man to be he whose life was in

perfect harmony with it.

Herbert Spencer says : "Those vague feelings of un-

✓ experienced felicity which music arouses ; those in-

definite impressions of an unknown ideal which it calls

up, may be considered as a prophecy, to the fulfillment

of which music is itself partly instrumental.

هللا
"The strange capacity which we have for being so

affected by melody andharmonymay be taken to imply
that it is within the possibility of our nature to realize

those intense delights they ( Continued on page 60)
At such times our soul seems to leave its earthly prison-

house and wing its way to the stars.
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Don't Worry About

Youth's New Freedom

For After They Grow Accustomed to Freedom

They Will Know How to Use It

Says David Seabury

Author of "Unmasking Our Minds" and "Growing Into Life"

In an Interview with

Lillian G. Genn

،،

A

RE our young people happy with their new free-

dom ? " Dr. David Seabury repeated my ques-

tion when we had found comfortable seats in

his study. "I think not. For they cannot be happy

until they use their freedom constructively. Right now

they are using it blindly and ignorantly. They do not

know how to adjust their lives ."

"But," he was further questioned, "what is the cause

of this emotional rebellion ?

handled?"

And how can it be

"Those are two big questions,” he smiled. "As to your

first, I would say that youth, under our educational

system, has become too alert and too wise to continue

any longer in the prescribed way of living into which

the adult has always forced it in the past. As long as

boys and girls were not taught to think and their

education was limited to the three R's, it was possible

to keep them in subservience, to stultify their emotions,

to congest their instincts and to feed them whatever

diet of ideas their elders might choose. But once they

began to study for themselves and to form their own

ideas of things, rebellion was inevitable. Once rebellion

starts, it always wins a victory in the end. History is

proof of this. We may hold one generation of slaves in

check, but society has never succeeded in restraining

any group of people whose rebellion was built on edu-

cation and greater development .

"No other age has had the motor car, the radio, the

telephone, the telegraph, movies and such a widespread

dissemination of knowledge. It is an unprecedented

condition. And just as long as youth is stimulated by

these things, which tend to quicken the mind, we shall

have the problem of youth trying to find outlets for its

mental and emotional power.

"Apart from this quickening of youth thru newer

opportunities, there is another great aspect to this

question. With the increase of health which modern

therapy has achieved, and which may be proved by

the fact that the average age of death has been raised

from approximately twenty-one years of age to some-

where in the neighborhood of sixty years, we have

stronger constitutions, and a passing of the crippled

and diseased body conditions of earlier centuries. We

find the vigor of youth enormously increased, and there-

fore greater will power. They have more mental vigor

with which to rebel.

"Just as the modern liner has engines thousands of

horse-power greater than those of the earlier steamers

and must thus have a greater head of steam, so there

must be greater outlets and broader opportunities for

the powers of youth to express themselves. We cannot

continue the same kind of prim patterns belonging to

the days of our Puritan forefathers when girls were re-

quired to walk with downcast eyes and tightly closed

lips. Every quivering nerve in the body of modern

youth is crying out for a full, free swing of arms and

legs, and mental and emotional opportunities to corre-

spond.

"In other words, there is an increased dynamic on

the part of the younger generation, making it demand

a more normal growth for body and mind than the

world has ever seen before. The children of the pre-

vious generation were pruned and restricted like stiffly

cut hedges . Their parents had no understanding of
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their needs. Their ignorance was the direct outgrowth

of the rigid attitude of our Puritan forefathers. They

had the little Lord Fauntleroy complex, and they tried

to force their children into the goody-goody pattern.

It is the rebellion against such checking attempts which

has made the extremes of the present generation.

"The fact is," he continued, leaning forward in

his earnestness, "that while we have made enormous

changes in the outward form of civilization, while we

have built great skyscrapers, conceived airplanes to

wing the oceans and radios to transform home life, our

ideas of handling the child and our moral values are

almost as antiquated as those of the dark ages. Most

parents today are just as possessive of their children

and think they can

fashion , repress

and modify them

to conform with

their own indivi-

vidual biases. Is

this good for the

children ? Is it

good for society ?

"Now, for the

first time in our

history, the young

people are de-

manding the right

to decide what sort

of work they will

do, the kind of per-

sons they will

marry, the ways

they will live, and

the ethics they will

practise . They are

casting off the

standards and the

stereotyped ways

of the older gen-

eration. And when

we come to think

about it, is this so

surprising ? Have

we adults made

such a success of

life that youth

should desire to

emulate our ways ?

How many really

"If you are honest, won't you admit that most adult

lives are seriously compromised, that most men and

women carry great loads of worry and unhappiness,

that neurosis-which is the scientific name for melan-

choly, timidity, shyness, worry-is everywhere about

us? And when we consider other things, such as that

one marriage out of every seven leads to divorce, and

that only one person in ten is really having a happy

love relation, what shall we do with these facts when

holding up the adult achievement as an example to

youth ? Must we not admit that the old ethics of re-

straint and repression have really failed us and that we

must reorganize our moral values and older ethics just

as we have reorganized our physical hygiene, our

" "

........

DAVID SEABURY

happymen and women do you know whose faces radiate

joyous vigor and content thru their life experiences ?

Howmany homes are there in which father and mother,

or aunt and uncle, are living a satisfactory existence so

that by looking at them you will be impelled to say to

yourself, 'These men and women have found the real

secret of normal living' ? How many men and women

have their business or professional life running so

smoothly that they come home at night able to really

enjoy their leisure and to sleep with blissful relaxation ?

medicine, surgery

and engineering

and all the rest of

the material forms

of our civilization ?

"The old ethics

kept human na-

ture in a box for

fear that release

would mean a dan-

gerous liberation

of impulses. The

new ethics, built

on the study of the

human being, is

the science of put-

ting each part of

him in running

order. But first he

must be gotten out

of the box. You

cannot improve

the quality of hu-

man nature as long

as, in fear, it is in-

hibited by the re-

straints of the

older morality. It

must be released.

This does not

mean, tho , that

we shall give our-

selves up to im-

morality . It is

only that we will

learn to achieve

genuine goodness by natural means.

"The truth is that our ancestors knew almost nothing

of human motives and the dominant desires which make

up human characteristics. They did not understand

that every child is a product not only of two parents,

but of all the individuals in the family background

even as far back as a dozen generations. Thus the child

may easily become a different sort of person from what

his parents desire.

"In our modern teaching we (Continued on page 89)
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The McDougallians cry "Instinct ! " The Freudians retort

"Complexes!" The Behaviorists shout, "No. It all depends

upon the ' conditioned reflex. "

৬
০
০

Illustrated

by

Morgan Dennis

MONELY

Louis E. Bisch, M.D.

Three Men and a Car

A

Being a Brief Outline of the Schools of

Pyschoanalysis, Behaviorism and

the Glands

CROWD is waiting at the intersection of a

busy street. There may be fifty people expect-

antly watching the red signal turn to green.

Three of them become impatient ; they think they see

an opportunity to cross ; they run. A car suddenly

bears down upon them. The driver jams his brakes.

Mr. A dodges, keeps his head, quick-wittedly avoids

another car, gains the sidewalk in safety. B stands

stock still, apparently expecting to be struck, accepting

the situation with calm and resignation. C hesitates,

wavers, jumps forward and backward ; then runs head-

on right into the car. The impact knocks him uncon-

scious. The driver hastens to his assistance and C

finally revives. Recognizing the driver, he flies into

a rage, uses the vilest language, and plants his fist on

the surprised driver's jaw.

Temperament, habit, environment, heredity, training,

stinct! " "No," retort the Freudians. "Complexes ! "

"Wrong again," shout the Behavoirists. "Can't you see

it all depends upon the Conditioned Reflex ? "

Haven't we got the explanation yet why some of us,

like A, are keen, intelligent, quick-on-the-trigger,

rational, common-sense ? Don't we know why, like B,

we may be slow, stolid, reserved, fatalistic ? Is there

no unanimity of opinion about people who, like C, are

unstable, fiery, vituperative, and maniacal ?

And then, regarding other attributes. How does it

happen that one person succeeds and another fails when

it is obvious the reverse should be the case? What

makes for contentment and discontent ? Wherein lies.

the basic cause for achievement ? What's wrong when

our love-lives remain bottled-up and longing ? Why do

we lie, deceive, become unfaithful, steal, murder, some-

times despite the fact that we fight against such im-

personality-which ? The McDougallians cry "In- pulses with every available grain of energy ?
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Is there neither rhyme nor reason about this Sphinx-

like riddle of human behavior ? Cannot modern science

find an Oedipus to solve it ? Just where, and in what,

are we to seek for the "why" and the "how" and the

"wherefore?"

One must admit that the Freudians have had the

best of it so far. At least they have received the most

publicity. That psychoanalytic probe of theirs has

penetrated mighty deep. Apparently it has reached

hitherto inaccessible places. It has explored the dis-

guised and mysterious reaches, even the darkest and

most offensive wellsprings of human conduct. Relent-

lessly that probe has pierced pride, sham, pretense,

bluff, culture, refinement, and exploded them like so

many toy balloons.

The psychoanalytic theories based upon the primi-

tive, unconscious self in conflict with the socialized.

and standardized world of reality, the repressions

caused thereby, the complexes built up as a result, the

handicaps thus established these interpretations of

individual differences have gone a long, long way in

explaining what hitherto appeared hopelessly inexplic-

able. And the explanations have worked! That's the

best of it. People have been changed and helped. Not

always, of course. On the whole, however, psycho-

analytic theories have proved pragmatic, which is more

than can be said of the others .

It has, to be sure, not been a flattering investigation.

The psychoanalytic probe has hurt. It has shown us

up as a pretty shoddy lot. Sex? Sex a-plenty ! Yes,

How does it hap-

pen that one per-

son succeeds and

another fails when

it is obvious that

the reverse should

be the case.

A
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Psychoanalysis has pierced

pride, sham, pretense, bluff, re-

finement and exploded them

like so many toy balloons.

Dund

often skulking, sordid, perverted sex and from places

surprisingly unexpected. But at least, and at last, sex

has fearlessly been roped and thrown ; it has been

dragged up out of its hidden lair in the unconscious

and into the light of day. That's something. No

longer are we afraid of sex. Generally speaking, frank-

ness has had a cleansing effect. We have been revealed

for what we really are all of us, without favor or ex-

ception. That is what the psychoanalysts claim. They

say our very soul has been dissected and laid bare.

Whether right or wrong, pretty thoro stuff at any

rate, don't you think ? Can anything more be said

when these researchers of the psychic insist that as

adults we are motivated by stimuli impinging them-

selves upon the mind while we are waiting to escape

from the mother's womb ? Certainly it is not possible

to go back further than that !

But we have not got the whole story after all ; not

yet . Our individual differences in thinking, feeling

and action seem to be explained, but the truth is not

always what it seems. When all is said and done, the

various schools of psychology have been talking psy-

chology. It's the mind that has captivated and fasci-

nated them.

What about the body? Has sight of that been lost

in the scuffle ? We must not forget that the ancients

did not believe the soul was lodged in the mind. No

fools were they, either. They located the soul in the

pit of the stomach.

Anyway, here enter the physiologists !

And with the physiologists enter the thyroid, the
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adrenals, the pituitary, the pineal, the thymus and the

sex glands.

Here, indeed, is a troupe to conjure with; an all-star

cast if ever there was one. Each a principal, each a

leading player, each an absolutely indispensable factor

in motivating, shaping and determining the drama of

human destiny.

Laying bare the secrets of the soul-eh ? Yes, that's

a pretty good job. Let us give the devil his due and

include the psychoanalysts. But these physiologists

and their endocrine glands ! These Stanislavskys and

their Moscow Art Theatre players ? There is no use

trying to force the metaphor. The physiologists have

undoubtedly gone the psychologists a step further.

That's the marvel to emphasize. They have taken the

step which some day may explain what the soul actually

is made of.

Inorganic chemistry enacted a compelling rôle in

bringing industry where

it is to-day ; organic

chemistry revolutionized

agriculture ; now it is

physiological chemistry

throwing the spotlight

upon human conduct.

Remember what A

did when suddenly con-

fronted with the auto-

mobile ? He made the

proper dodges and won.

Each school of psychol-

ogy would have given

him a hundred per cent

plus on this particular

reaction . I can see

Freud himself taking an

extra long draw on that

cigar of his and declar-

ing that A's psycho-

analysis would scarcely

be worthwhile doing. So

average a reaction could

only come from a most

prosaic and common-

place person. And an

The physiologists ? "Deficient thyroid. In other

words, a hypothyroid state. Didn't you notice how

short, fat and pudgy he was in addition to that marked

mental and motor sluggishness ? A few tablets made

from sheep, hog or goat would have brought his gland

system back into balance. Let us hope he takes them

before he attempts to negotiate the traffic again."

Now C. He got entirely rattled, knocked himself

down and out, later flew into a rage and attacked the

chauffeur. "Sex hunger," the Freudians would declare.

"Always keyed-up and irritable because of it . Un-

doubtedly suffers from insomnia and when he does

sleep his dream life must be very productive, distorted

and bizarre. Automobile unquestionably has a sex

significance for him. It is both enticing and menacing

at one and the same time. His feeling toward it is

ambivalent, we say. His falling unconscious suggests

symbolic escape. Attacking the driver suggests a

homosexual defense, but

of that one cannot be

absolutely certain.

thoro analysis is indi-

cated to clear up this

point. It might take

months. But then, the

man needs an analysis

more than he needs his

pants . He is heading

for complete nervous

collapse."

Alongside

By Marcia A. Taylor

Just to keep alongside with the happy crowd,

To dance a bit with the dancing crowd,

To fall in step with the thoughtful crowd,

Just to keep alongside !

To dance a bit with the dancing crowd,

Sometimes to mix with the lonesome crowd,

To feel the pain of the hungry crowd,

Just to keep alongside !

To think sane thoughts with the thinking crowd,

Always to sing with the singing crowd,

To say a prayer with the praying crowd-

Just to keep alongside !

Not to hurry too fast and get ahead,

Not to lag behind and miss the tread

Of the steady crowd, the working crowd-

To be bone and sinew of every crowd !

Just to keep alongside !

automobile bearing down upon you may be a sex sym-

bol at that, you know, especially if you dream it !

But A did not dream it. It was an actual fact of reality

for him. Certainly it was a perfectly normal act to

escape so adroitly at the moment, sex or no sex.

And the physiologists-what of them ? "All glands

in balance," would be their verdict on A. And, of

course, quite uninteresting.

Let us examine B. He it was who stood still, ready

and waiting to be hit. "Introverted, shut-in, re-

pressed, day-dreaming," the psychoanalysts would de-

clare . " Suffering from a marked inferiority complex,

with shame and guilt accompanying. Self-accusatory

and self-depreciative because of infantile sex transgres-

A

And again the phy-

siologists ? "As obvious

a case of deficient

(hypo-) adrenal func-

tioning as one could

wish to see. The adrenal

glands have to do with

maintaining the tone of

muscles and nerves in

emergencies. Cused up

his adrenal reserve in

attempting to run

across the street and in

trying to make up his

mind what to do when

he found himself trapped. That's why he fell uncon-

scious. During that brief interval his adrenals worked

overtime and another reserve supply was furnished.

The quick temper and the pugnacity is typically an

adrenal reaction. This man also needs glands and it

might be better to administer them by hypo. and put

him to bed."

Does this account amuse you ? Do the views of the

leading psychological school as compared with that of

the physologists seem far-fetched and possibily even

contradictory ?

As a matter of fact, they are neither one nor the

other. Each has reasoned the particular behavior

under consideration quite logically and according to

sions. So unworthy, he felt he ought to be killed. " Hoyle. (Continued on page 69)
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WHO

THE MIST PUSHERS

Verse and Decoration by Carlos David Leberman

HO ARE THEY that come, groping thru the shadows, pushing mist in

early morn? Who are they that have risen to the far cry of LIGHT, LIFE

and LAUGHTER? Who are they that strive so valiantly to break chains

and wipe away the fog?

IT IS THEY who, crying in the wilderness, sought TRUTH. They who cringed

in the shadow of death. They who found doubt in their hearts and no answer

in the market-place.

IT IS THEY who START, following the "still small voice." Lovers of the

morning-glow filtering thru the haze of earth. It is they who shall stand sun-

crowned in the garden of HAPPINESS and the fulness of prosperity.

CARLOS LEBERMAN
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It's Brains-Linked with

Courage
That Men

Like in

Women

Says

Isabel Knight

Photographs by

Keystone Views

Madame Recamier, fadeless symbol of spiritual love, and Chateaubriand,

author and statesman, with whom she had a life-long companionship .

A

T every feminine colloquy since the Paleolithic

age there has been bitter but unanimous agree-

ment on one point, namely, what constitutes

the perfect charmer.

First, according to popular conception, she is a gold-

digger and a parasite, a mercenary creature who,

under a pose of helplessness, preys on the souls and

pocketbooks of her men victims. "The more you de-

mand of them, the more they think of you," is a

favorite platitude of every woman who is not married

to a millionaire .

A second attribute of the mythical siren is stupidity.

"Conceal your brains, if any," is a long-standing ad-

monition to débutantes. Any man worthy the name

is expected to flee the intellectual and seek the dumb

woman.

The third and most dominating characteristic of the

imagined Circe is sensuality. This, thousands of good

wives and spinsters virtuously tell themselves, is the

infallible power potion which no decent woman can

hope to counteract.

And yet, strangely, this composite creature, disdain-

fully labeled at bridge teas and sewing circles, "the

kind of woman men like," finds no basis in history.

Nowhere is the long-treasured tra-

dition of the vampire more ruth-

lessly upset than in the lives of the

world's great fascinators, in the

personalities of those superwomen

who have radiated their feminine

magnetism down thru the ages.

What

then was the charm for-

mula of the première

enchantresses ?

What their tech-

nique ? What

their common

denominator

of person-

ality ?

Let us

consider

first Helen

of Troy,

every man's

dream wom-

an. Tho a

mythological

character, she

has repre-

President Madison ,

staid and faithful hus-

band of the loyal and

exuberant Dolly.
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sented man's ideal of feminine loveliness for

3000 years. Varying conceptions of her

have been voiced, but it is to Homer,

her literary creator, that we must

look for the most authentic clue to

the secret of her power. Homer,

somewhat meager on personal de-

scription, wrote :

"In her sweet countenance shine looks

like the goddesses ."

In Grecian statuary, the Gre-

cian queen is unvaryingly repre-

sented as wearing an expression of

sweetness, dignity and serenity.

Helen must have been a restful

woman rather than a kittenish one ; a

queenly charmer instead of a disquiet-

ing flirt. Hers was that lofty animation

of countenance which expressed quiet power

and self-sufficiency, traits never to be found in the

cheap and obvious flirt. It is particularly interesting

to note that this woman, possessed of "a face that

launched a thousand ships," had as dominant char-

acteristics two virtues most generally ridiculed and

despised in this jazz age-serenity and sweetness .

However, charm vogues change with the seasons,

and it might now be more appropriate to look into

the career of the Queen of Sheba, patron saint of to-

day's flapper. That the Queen had winning ways

with men is attested by the fact that Solomon, con-

noisseur of women, possessor of seven hundred wives,

became so enamored of her that, according to the

Scriptures, he "gave unto her all her desire whatso-

ever she asked."

And yet the Queen, according to traditions, suffered

what women of today

would consider a hope-

less handicap to belle-

dom. She could

neither Charleston

nor tango, being

afflicted with a

malformed

foot . How-

ever, this did

not daunt

her courage-

ous spirit ,

for she be-

came an ac-

complished

camel - rider

and an in-

trepid travel-

er , venturing

Dolly Madison, gay and

enthusiastic thru a life
of alternating lights

Nelson, hero of Trafalgar-

and Lady Hamilton, who

was the inspiration of his

gallantry and skill.

into all parts of the known world. Neither a clinging-

vine attitude nor a pose of dumbness were to be found

in her make-up. She was an efficient ruler of a strong

maritime nation, and she was above all a seeker after

wisdom. It was her interest in Solomon's wisdom that

led her to undertake the long and arduous journey to

Jerusalem to "prove him with hard questions." What

was her reward ? One that a woman seldom experi-

ences-the answer to her inquiries. Solomon did not

flee the Queen nor scorn her as a highbrow. "Solomon

told her all her questions," says the Bible. In addition

he gave her his heart and about six thousand wagon-

loads of treasures, thus establishing a gift record un-

broken even by present-day butter-and-egg men.

No siren of the past is so libeled in popular concep-

tion as is Cleopatra. She is generally pictured as a

tawdry charmer of the tom-tom and tent-show type.

Nothing could be further from the truth. While far

from being an Elsie Dinsmore in character, she never-

theless was a woman of great culture and mentality.

When at seventeen she became joint heir to the

throne of Egypt with her baby brother Ptolemy, she

and shadows. could speak seven or eight languages, was versed in
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history, the arts and sciences,

and was a skilled musician.

Altho Plutarch says that Cleo-

patra's beauty was "not alto-

gether beyond comparison,"

women today generally assume

that it was her sole weapon of

fascination. Her biographers say

less about it than they do of the

melodious and magnetic qualities

of her voice.

Ninon de l'Enclos-the world's

wonder queen, who swayed Love's

sceptre over scores of men for

nearly four score years. (Above)

Three slaves of Ninon's love.

(Left) Louis XIII. (Centre)

Scarron, the hunchback poet.

Courage and resourcefulness were

among Cleopatra's outstanding char-

acteristics. When, at the age of

nineteen, she was dethroned by polit-

ical schemers, she did not sit down

and wait for some big, strong man

to come to her rescue, but went to

Syria and began raising an army.

Refused an audience with Julius Cæsar, who was then

at Alexandria, she had herself wrapped in a strip of

rare Persian carpet and carried before him as a gift.

She won both his support and his heart. Later, when

(Right) The great Richelieu.

Mark Antony came to exercise

sovereignty over her domain,

she attired herself as Aphro-

dite and floated down the river

to greet him. The impression-

able Roman capitulated and re-

mained Cleopatra's devoted lover

for fourteen years. In the end,

Cleopatra, as ever, courageous, put

an asp to her breast to escape walk-

ing in chains thru the streets ofRome.

Coming down into the seventeenth-

century we find Ninon de l'Enclos,

who for seventy-five years carried on

a career of heartbreaking that was

the marvel of France. Among thoseby

whom Ninon was courted was Cardi-

nal Richelieu, three generations of

Sevignes, Louis XIII, and Scarron,

the hunchback poet. When she was sixty, a youth

blew out his brains for love of her, and at ninety she

received a proposal from a noble who had met her

three days previous. (Continued on page 58)

de Musset ChopinGeorge Sand
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How's Your Help ?

By Fred A. Barrow

Illustrated

by

E. M.

Frandzen

You Can Train and

Direct Your

Inner

ManJust

as Tho

He Were

Another

Man

NO10 TO IT,

G old fel-

low !

You're doing

well!"

A middle -aged

man, with a vacuum

cleaner in his hand, had

just uttered these words

aloud, tho no audi-

tor was in sight.

"Who in blazes

are you talking

to?" asked a fel-

low salesman, who

happened to come up behind him on the sidewalk.

"I'm encouraging my help," said the first man.

And later in the day, when the two men got together,

- the man who had been apparently talking to nobody,

went into fuller detail.

"On this job," he said, I am both employer and

employe. I am the boss, and I am the help. I am

working for myself. I have to do the bossing. My

help is inside and nowhere else. If I don't stir my-

self up, no one else will."

Every salesman recognizes instantly that the man

was right. And there are few salesmen who, if the

truth were told, do not occasionally have trouble with

their "help."

Human nature, like an electric current, is inclined

to follow the path of least resistance, the path easiest to

travel. And human nature, also like the electric cur-

rent, has to be compelled to overcome the obstacles in

its path, either natural or artificial, if useful results

are to be obtained. There would be no light, heat or

power from electricity were it permitted to follow the

"Go to it, old fel-

low; you've done

well!" he said-

talking to his own

"Insides."

easiest path, were no obstacles

placed in its way; and the re-

sults from human nature, if

allowed to follow its natural de-

sire for ease of accomplishment,

would be practically nothing.

There is an old saying that

"God helps those who help

themselves, " and surely sales-

men are practically compelled

to help themselves if they would achieve anything

worth while in the way of sales. And too frequently

they must force themselves to help themselves.

That much talked of "sales-resistance" offered by

prospective customers is not always the greatest ob-

stacle the salesman has to overcome. That is an

external matter, an objective resistance. Often enough

it is the subjective matters in the salesman's self which

are the most difficult to overcome, a disposition to "take

things easy," to turn off the morning alarm-clock and

have another snooze, an inclination to give in to slight

indispositions, a tendency to succumb to discourage-

ments rather than to conquer them, a toadying to

timidity, a leaning toward laziness.

Thruout an entire day, the salesman, unwatched, has

every opportunity of submitting to these things-un-

less he sets a close and strict watch on himself.

But, with a conscience thoroly awake, as boss, the

salesman's "help" will be compelled to work, and be

obliged at the end of the day to render a satisfactory

account of the day's accomplishments.
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That remark in explanation of the words of self-

encouragement, will bear repeating. When the man

said he was "encouraging his help" he said a lot .

How's your help ? Does it need encouraging, does it

need reprimanding, does it need remonstrating with ?

Is it to be praised for achievement, or blamed for

failure ? Remember, you are the boss-or should be .

The salesman must recognize his dual personality : he

is the boss and he is the hired man. As a matter of fact,

this double personality seems to dwell in each one of us,

regardless of our business, calling, trade or profession.

The words of Paul to the Romans give evidence of this,

where he says, "The good that I would, I do not ; but

the evil that I would not, that I do .”

It is said that the English novelist, Dickens, was

found on more than one occasion standing before a

mirror, enacting the part of certain of the characters

he was putting into his books. For the time he was

those characters and yet, at the same time, he re-

mained Charles Dickens, studying the reactions of cer-

tain objectives under different stresses of emotion .

Can you, looking into a mirror, visualize your reflec-

tion as "the man who is working for you" ? If you can ,

what have you got to say to him ? Does he deserve that

"Go to it, old fellow ; you're doing well ! " as the sales-

man said to his help ? Or should you frown at him,

point the finger of scorn at him, and say, "Look here,

man, you're not producing the goods I hired you to

produce. You're throwing me down. You're lying

down on the job. Now, for the sake of your own self-

respect, and for mine, get busy. Unfortunately I can't

fire you, but I can make it so darned uncomfortable for

you that you'll be glad to come across. Now, be a

decent, up-standing sort of fellow, put some pep into

your work, and don't let me have to talk to you like this

again!"

Rather severe talk to address to our working-self, our

help ; but we surely need such talk at times, for we do

lie down on the job, we do fail to produce the goods,

and we need calling down therefor. But, like a good

personnel manager in a factory or store, our business

is not so much to weed out poor help as to direct it into

ways of profitable utility. In fact, the salesman can't

fire his help : he's got to make it over. In the salesman

the boss and the help are as firmly united as the

Siamese twins ; kill either one of them and the other is

bound to die, and if one suffers, the other must suffer

likewise.

So often we attribute our dead efforts or our business

failures to outside events , to exterior and inimical in-

fluences, when we ought to look for the cause of our

failures in our own little factory, to the incompetency

or the laziness or the indifference of our "help."

How is your help conducting itself ? Is it working

faithfully? Is it working intelligently ? Is it working

in the best way to get results ? Watch it closely. If

your working-self could, by some miraculous division,

be made into a separate entity, leaving you still the

boss, would you treat it quite as leniently as you do

now ? That is hardly probable. As a general thing we

are much easier in our self-exactions than in our exac-

tions from others .

And how our help tries to argue with us ! It is tired ;

it is weary ; it isn't feeling up to the mark ; it has done

all that's humanly possible; it isn't going to kill itself

with work for us or anybody else ; it can't do that job

we want done now, because it has something else to do ;

it hasn't got time; don't you expect it to have any fun,

any relaxation? Why not put that job off until to-

morrow it won't spoil ; if you overwork it, it'll get

sick. Such are some of the specious arguments our

working-self offers our bossing-self : and, too often, it

gets away with it.

Then the apologies our working-self offers. It'll do

better next time ; it didn't know; it wasn't prepared ; it

didn't have half a chance ; it had something else to do

and couldn't do what we wanted it to do at the time we

wanted it done, and so on and so forth : and too often

it gets away with those things also.

Oh, we're very lenient bosses of ourselves : we hate to

discipline our working-selves. And our business suffers

in consequence.

In ancient Sparta, according to Plutarch, children

were flogged until the blood flowed from their tender

bodies. The purpose of this was to render them capa-

ble of great physical endurance and suffering. And

it did. But it went beyond its purpose, for it also

made them callous to the sufferings of others. They

were a hard-hearted people, the Spartans. Then, in

later years the Christian monks of the Franciscan order

whipped themselves for both penance and discipline .

In these modern times we know the futility of such

physical scourgings in the upbuilding of character; but

we know also that the effects of a mental lashing are

often beneficial to its recipient.

Have you ever scored your working-self with a

mental lashing because of its laziness or stubbornness ?

And then, to finish with a pleasanter aspect of the

problem, do you ever, like our friend the vacuum sales-

man, commend your working-self for what it has ac-

complished for you ? If you don't, then you're a

grouch of a boss, and you have little reason to expect

your working self to do its utmost for you.

How's your help ? Howdo you treat it ?

You can persuade it to "come across" if you treat it

as it deserves, which means with a commendatory pat

on the back when it does good work, or with a slap on

the back with a shingle when it proves refractory.
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Hypocrites, Gangsters

S

Clowns -- and

Other Provoking Types

Entertain the Season's

Theatre Audiences

Elmer Gantry

INCLAIR LEWIS inaugurated a far-reaching controversy

with his novel, Elmer Gantry. The unregenerate hailed

it as an epoch-making exposé of the hypocrisy, sham, and

deceit to be found "back of the scenes" among religious propa-

gandists. The pious raised their hands in holy horror and

insisted that the book should be banned as a distorted exaggera-

tion and untrue picture of our religious leaders. The average

reader was somewhat incredulous about the work, feeling that

while it might be an all-too-true picture of an occasional pro-

fessional religionist it could hardly be accepted as an accurate

study of the rank and file of ecclesiastics. However, the book

had sufficient merit to create a sen-

sation and to run for many months

as a best seller.

Most of the New York critics

have railed against the play by the

same name. We cannot share their

opinion, regardless of the merits or

demerits of Sinclair Lewis' book.

We were impressed that it is a

tremendously and amazingly adroit

and stirring piece of work. It is

daring, exciting, amazing, moving,

different what more can we ask ?

Edward Pawley as Elmer Gantry and Vera Allen (replaced by Adele Klaer) as

Sharon Falconer in "Elmer Gantry" at the Playhouse.

In but one particular the dramatist fails to follow

the substance of the book. Very deftly, Mr. Lewis

reveals Elmer Gantry as not a conscious scoundrel but

a self-deceived enthusiast. He really believed that in

preaching an orthodox gospel undiluted with scientific

and critical modernism and "in bringing souls to Jesus"

he was compensating his weaknesses of the flesh which

were a source of constant trouble to him. In the play

this subtle distinction is not put over.

The Gantry of the stage is just a bluffer, a remorse-

less hypocrite enamored of his own voice, gloating in

the adoration of his ignorant but believing followers.

He used his high position in the church to prey upon

the trusting female members of the congregation. The

work of Edward Pawley as Elmer Gantry is one of the

strongest, most realistic and ( Continued on page 83)

The Front Page

How ingrained devotion and loyalty for
a job can

make a man neglect an appointment with his

fiancée even when that appointment constitutes get-

ting on a train headed for the altar is part of the

plot of The Front Page, a play by Ben Hecht and

Charles MacArthur which Jed Harris is producing at

the Times Square Theatre.

Rough and alive thru every act the play gallops

along to the last second ( Continued on page 83)
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What Can We Do for You?

Conducted by C. Franklin Leavitt, M. D.

UESTION :--M. R. B. writes :-

What would you do if you were deeply in love with

a person and that person obviously didn't love you ?

Would you forget ? Some years ago I fell in love, in the usual

way, only to be disappointed. This unrequited love has left

my nerves in an almost incurable state. I believe in the good-

ness of God. Nothing in heaven nor earth can shake that belief.

My faith in mankind is deep as life itself . I have no fault to

find, no complaint to make. Success comes easily because I put

into my "job" the best there is in me, I am not afraid of life and

its trials ; I look into the future without dread ; I take up the

cross unflinchingly ; I fight against odds with my very best good

will ; and seek, even in the darkness of despair, a ray of hope,

however, feeble. I have only contempt for the quitter ; disgust

for the whipped dog that howls. I am calm, serene and happy ;

but there is a vacant place in my heart.

ANSWER :-

Your friend does not know what a wonderful woman

he is losing thru not marrying you. He would have a

"pal" who would stick to him thru thick and thin and

who could at all times be relied on. And such wives

and pals are scarce . It seems to me in your case that

the wrong person is unhappy.. You should assume the

attitude toward this affair that you are very glad to

have discovered what you did before going still further,

for you two might have married and you might have

found out this man's nature when it was too late to

change things. Where I believe you have failed is here .

You have tried patiently to bear your sorrow, have

called on God to help you, have done all you could to

be cheerful in spite of it ; but you have continued to

think about him and care. You must assume the atti-

tude that this affair is over and strive to bury it so

deep that it will come to your mind less and less. Feel

fortunate that you escaped as you did, for such a man

does not possess the things that you would require to

be happy with him. Here is the secret of forgetting.

We can't erase a thing from our minds without having

something to take its place. It is a matter of substitu-

tion. You must substitute the thoughts you do want

for the ones you do not want ; you must go out socially

and try to learn to care for just a lot of people and thus

express some of that love that is now so repressed in

your life. And by going out and trying to forget you

are more than likely to run across Mr. Rightman, and

then you will be supremely happy. I, too, believe in the

goodness of the higher law we call, God, but only thru

harmonizing with this law can this goodness really be-

come ours . Don't leave too much to God, for most

of it is up to US.

Q

UESTION :-R. O. writes :-

What is your idea on direct selling? Do you think

that a person with a fair amount of intelligence can make a suc-

cess of it and a fairly good living ? Has it any future, such as

becoming one of the higher executives, provided one would

study and try to make the most of himself? Does it improve

one's mind to the extent that most direct selling magazines be-

lieve ? Do you believe the opportunities exist that selling maga-

zines claim ? I have been interested in selling for quite a while,

I am scared to death to approach anyone with a proposition. I

am twenty-four years old and thus far have not accomplished

anything. I don't seem to be able to get into anything and stay

with it. I want something that has a future, something that will

build character. I took a course in bookkeeping which does not

appeal to me. I am back on the farm again.

ANSWER :-

The selling game is the biggest and most interesting

one in life . We are all selling ourselves each day, if we

are in any way dealing with the general public. What-

ever I have made of myself has been done thru my being

able to sell my mental wares and my personality to

people. I have convinced them that I have something

they wish, and they buy. So in reply to your questions,

"Does it improve the mind,” and, "Has it a future ?"

my reply wouldbe : "More than anything else that I

know of." ALL successful people have been good sales-

men in the direct selling game.

A salesman's first job is to sell himself to his pros-

pective purchaser. This accomplished, he proceeds to

sell his prospect his merchandise, whatever that may be.

You have not been a success in your attempts, for you

have not been able to put over the first sale-yourself.

You have lacked confidence in self when you say you

have been frightened in approaching people. You could

not possibly make a success in the selling field without

a fair degree of confidence and courage. In fact it

takes this in any field of endeavor that brings one in

contact with others.

Some of the sales magazines probably exaggerate in

making statements, and this is done to a certain extent

by most advertisers, but there is lots of truth back of

their statements. I suggest that you outline a plan

which will bring you in daily contact with people so

that you will overcome gradually your timidness in

meeting them. A farmer's life is a very isolated one

and farmers who happen to be sensitive are usually

very self conscious, due to their lack of practice and ex-

perience in coming in contact with people. You can

overcome your timidness if you will do things which

give you practice along self-improvement lines.

Q

UESTION :-C. A. R. writes :-

Three years ago I met two boys-one out of town

and one in town. The one in town was just out of high school

and started to work for his father who owns a business. He

has succeeded without a struggle, it came easy with his father's

money and help back of him. Right now he can make a com-

fortable living for a wife and furnish a beautiful home. He

wishes to marry me right away. I am 19 years old and he is

21. The boy out of town was then going to college, taking law,

but has since given it up because his father became sick and the

family needed him at home. Now his father is well again and he

is just going out to work, starting at the bottom as a salesman.

He hopes to work up where he has his own business some day.

He wants me to mary him in a year from now, when he will at

least be able to furnish a two-room apartment. He is ambitious.

He is 24 years old. They both proposed to me on the same night.

I have treated them both the same. I have had to shift for

myself ever since I was 13 years old. Which one shall

but I don't seem to be able to force sufficient interest, because
I choose ?

(Continued on page 93)
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Five Types of Mind

~Which One Is Yours ?

"CrasshopperMind"

Nibbles at Everything-

Masters Nothing

one
Hops from thing to another.

Always "taking up" this or that-

but never sees anything to a finish.

"TheGambler'sMind

Bets That " Something Good

Will Turn Up"

Never plans a course of action intel-

ligently, but acts on lucky hunches.

The.Pendulu
m Mind”

Back and Forth-Day After

Day-in One Groove

aGets into narrow year-after-year

rut. Lacks ability to broaden sphere.

Lacks decision to make any radical

change in habit of thought or action.

"The SurfaceMind"

Never Goes Very Deeply

Into Things

Governed by "first impressions."

Then hastily bases important de-

cision on "snap judgment."

"The SieveMind"

Retains But a Fraction of

What Is Put Into It

Allows majority of what is read to
slip away. Valuable and costly ex-

perience forgotten and must be re-

learned time after time .

Y

These five types of mind are really the FIVE

KINDS OF FRICTION that slow men up-pre-

vent their progress and EVENTUALLY STOP

THEIR CAREERS ENTIRELY. If you have

one of these mental faults, and do not remove it,

you may as well say good-bye to your hopes of get-

ting anywhere in the world.

OU wouldn't expect your car

to go up a hill with THE

BRAKES SET-and it is just

as foolish to expect any real, grati-

fying success with MENTAL FRIC-

TION holding back your brain-

engine. You CAN'T MAKE THE

GRADE ΤΟ ACHIEVEMENT

with a brain that's being robbed of

NINE- TENTHS OF ITS SUC-

CESS-POWER by negative habits

of thinking.

But that's exactly what the aver-

age man IS ACTUALLY TRYING

TO DO. His mind LEAPS LIKE

A GRASSHOPPER from one proj-

ect or job to another . Or he

DOESN'T ACCUMULATE VAL-

UABLE EXPERIENCE and learn

from it. Or he SKIMS THE SUR-

FACE of his possibilities, never

digging down to fundamentals. Or

perhaps he swings, PENDULUM-

LIKE, between one decision and

another, never able to choose the

steady course that would lead him

out of his small-pay rut. Or, worst

of all, he wastes his best years in

the GAMBLER'S HOPE that his

luck will somehow turn and bring

him some good breaks.

Is it any wonder that the men

whose minds are held back by all

this MENTAL FRICTION are the

VERY ONES WHO DO ALL

THE WORLD'S DRUDGERY?

The pity of it is these men are

REALLY CAPABLE of big

achievement-IF THEY COULD

ONLY ELIMINATE THE ΜΕΝ-

TAL FRICTION that holds them

back. Science has now PROVED

that the average man is capable of

MANY TIMES THE SUCCESS

he usually achieves. When loosed

from clogging inertias, the human

mind leaps forward with the drive of

the mighty power-plant it really is!

When you have seized THIS

GREAT, THIS INSPIRING

SCIENTIFIC FACT, and have

learned how to apply it, you will

know how to grasp the rewards you

rightly feel should be yours. You

will find that you have INITIA-

TIVE in place of inertia. IMAGI-

NATION in place of lack of ideas,

MEMORY in place of forgetful-

ness, CONCENTRATION and

ENDURANCE in place of mind-

wandering and brain-fag, DE-

CISIVENESS and SELF-CON-

FIDENCE in place of indefiniteness

and timidity.

How can you accomplish all this?

Surely it is a question worth asking

yourself ! Here is a suggestion.

When ACTED UPON, it has led to

mental freedom and power over

650,000 persons, many of whom

were afflicted in varying degrees, by

ALL FIVE of the negative mental

faults. Here it is.

Spend 2 cents for a postage

stamp. Use it to mail your name

and address (using the coupon be-

low) for a copy of "Scientific Mind

Training." Doing so will not obli-

gate you in the slightest degree, but

will place in your hands the outline

of a method that has helped some of

the most famous men and women

in the world to free their minds

from hindering habits and aid them

to greater self-realization .

Men like Judge Ben B. Lindsey,

Prince Charles of Sweden, Jerome

K. Jerome, the famous novelist ;

Frank P. Walsh, former chairman

of the National War Labor Board,

and thousands of others, both cele-

brated and less well known, use and

praise the simple method they

learned through "Scientific Mind

Training."

Will YOU spend two cents to

find out how to acquire directive

powers, how to train your imagina-

tion (the greatest force in the

world) , how to make quick, accu-

rate decisions, how to reason logical-

ly-in short, how to make your brain an

engine of all round SUCCESS POWER-or

will you settle back into the inertia of "The

Surface Mind," which prevents any deep

thought about your destiny and career? Here

is the coupon. Mail it NOW and at least give

yourself a chance to see what "Scientific Mind

Training" has done for others and can do

for you.

THE PELMAN INSTITUTE OF AMERICA

Suite 6811 , 71 West 45th St., New York City

Offices in London, Paris, Stockholm, Delhi,

Durban and Melbourne

The Pelman Institute of America

Suite 6811, 71 West 45th St., N. Y. C.

Please send me, without obligation, your

free booklet, "Scientific Mind Training."

This does not place me under any obliga-

tion and no salesman is to call upon me.

Name.

Address

City.
State.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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You,Too, Can Make Money!

No Matter What Your Present Income-or Lack ofIncome-

You Can Begin NOWto Increase Your Earnings

Says Pauline Cleaver

Mrs. Cleaver, known to radio audiences, newspaper and magazine readers thruout the country as an

expert in practical economic counsel, begins with this issue a monthly chat with readers of Psychology,

about ways of increasing their individual incomes. In addition to her regular articles, Mrs. Cleaver will

be glad to give personal attention to any inquiries sent by mail. Address : Pauline Cleaver, PsYCHOLOGY

Magazine, 17 West 60th Street, New York City.

FTEN the only difference in the

woman who sits at her sewing

machine for eight hours daily,

pegging away for a bare living, and

the woman who has built up a steady

income (say, from some trade-marked

garment which she has popularized) ,

is one grain of imagination, that rare

quality so necessary in the life of suc-

cess-or business .

Every one has IDEAS ! Almost

every one has at some time had a sell-

ing idea-or a paying idea-but what

becomes of it? Most of us, as we go

about our daily work, duties, or pleas-

ures, realize that behind every fortune

there was first a little seed-like IDEA.

But we do not know that we have had

just as big, as desirable, as worth-

while ideas , as these now made success-

ful. We have good ideas; but ideas

need nurture, appreciation, attention,

healthy mental food , constructive

thoughts , and the understanding of

how "to put-them-over."

Getting an IDEA over to the ones

prepared to receive or accept it is like

a trick, that is, it sounds difficult until

it is understood, then it is EASY.

You can learn to do this, anyone can

learn who is capable of thinking thru.

If I asked if you'd like to have a bit

more money you'd probably say, " Silly

question ! One must have money in

order to have anything else." Correct !

Yet there are some who talk as if they

hated money. Maybe they have seen

or felt the harm that some have done

with their money. But remember this

was not the money's fault it was the

mind behind the money. As we con-

tinue with these talks on YOU, TOO,

CAN MAKE MONEY, we shall under-

stand how the mind behind the dollar

makes for or against its usefulness, its

multiplication or loss.

The wise see to it that they have

sufficient money to forget money-

worries, so as to enjoy the full and

pleasurable benefits that follow "money

intelligently handled."

persons have sought to know life, and

how they have found new ways to live

it. Then you of my readers who de-

sire more money, more leisure, more

pleasure, or more love, may learn from

example to re-shape your life to your

needs.

Years ago, I observed a man sitting

on a park bench in New York City.

Something about this man's expression

excited a keen interest in me, and I

felt I had to know him. I sat down on

the same bench. After an attempt to

draw him into conversation, I asked

this man what kind of work he was

interested in. He frankly told me that

he did no work. He was "just a bum."

Let me say, this man was not easy to

talk with. He was sullen, sour and at

first treated me as an intruder. But

something made me "keep at him."

•

I asked him if he would try a line of

work for one month that I would sug-

gest. He finally promised. Then I

called his attention to the great number

of dogs being taken on leash for air-

ings in the park.

"All of those dogs have to be

washed," I said .

"Servants dislike washing them.

This is a wealthy neighborhood ; the

owner's of these dogs can afford to pay

to have them properly washed. Think

what an opening for a bright man !

Let's you and I go in together on this

idea. Will you try it, and do what I

outline as your part of the job ?"

I'm sure the man thought I had es-

caped from an asylum. At first, I

thought he'd get up and leave me. But,

finally, he agreed. With five dollars as

capital, I bought him a bag and filled

it with the best soaps, brushes,

sponges , etc., for dog-washing. I then

gathered information on dogs and the

proper way to wash them. When "my

bum" met me the second day at the old

bench, he had a new light in his eyes .

He was ready to start on our plan .

His first report was successful. He

had called at seven houses, and in five

Also, he made arrangements to call

every week.

The full story would take pages. The

man became a dog specialist. He later

bought a comfortable home for him-

self and nephew. I simply wish to tell

you enough for you to see the differ-

ence in this man-the difference in his

circumstances-Before and After-the

change of attitude. He had been satis-

fied in being a "bum." He almost en-

joyed embarassing his "well-to-do"

brother who sent him clothes and paid

rent for a room. The change in the

man was almost miraculous . While

"bumming it" he was expressing his

worse self. All the time, however,

there was within him this better self.

Your feelings breed results. If you

habitually feel blue, depressed and "out

of the joy of living," you will out-pic-

ture sad conditions that fit your atti-

tude or feelings. If you learn how to

perk-up, smile, laugh and switch from

every ugly, lack thought-no matter

what your now circumstances are you

will see that your circumstances "fol-

low suit."

P

AN OLD MAID WAKES UP

ATIENCE and the old brand of re-

spect were ceasing to be a virtue

with Edna Lee. Hadn't she ungrum-

blingly taught school for years ; hadn't

she taken charge of her aged mother,

and held the home together? And for

what ? What was this respect from

her provincial neighbors doing for her?

The Lees were fine old people. None

had ever worked except to teach.

And teaching-why, teaching, espe-

cially in an expensive private school,

was professional and different ! But old

Father Time was making no special

favorite of Edna because she thought

her family more aristocratic than any

other. Men-well, men-you know,

like 'em young-yet Edna, really and

truly, wanted to marry. How could

she go about it?

The following stories will show how (Continued on page 90)were fine, pet dogs. These he washed.
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I'll GiveYouMagneticPower

in24Hours-OrNoCost!

I
'LL give you the magnetic power to

attract people to you instantly, wher-

ever you go-

I'll give you the magnetic power to be

popular anywhere, in any society-

I'll give you the magnetic power to in-

fluence the minds of men and women, to

make them do what you want them to

I'll give you the magnetic power to be-

come adynamic, forceful, fascinating per-

sonality-

I'll give you the magnetic power to
dominate situations-

I'll give you the magnetic power to win

quick and conspicuous success in your

business or profession-

And I'll give you the secret of these mag-
netic powers in just twenty-four hours or I

don'twant a cent ofyour money.

That's my unconditional guarantee! I

don't care how colorless your personality

is-how lacking you are in the qualities

of leadership-how timid and self-con-

scious you may be. Unless my secrets of
instantaneous personal magnetism give you

magnetic powers within twenty-four
hours-you don't pay a cent!

new

Results are Instantaneous

I'll show you how to sway the minds of

others-how to always appear at your best
-how to dominate all situations through

thesheer force of your personality.

You can't expect life to bring you suc-

cess when your entire attitude invites
failure! You can't expect to rise to glori-

ous heights of achievement when you are

shackled by fear and worry and self-con-

sciousness!

The moment you read my secrets of per-

sonal magnetism you can apply them. In-

stantly the fetters that have held you down

are struck off. You are FREE. You will

laugh at obstacles that once seemed unsur-

mountable you will toss aside timidity and

awkwardness-you will feel your powers

doubled, trebled!

Mymethods ofpersonal magnetism should

enable you to achieve your fondest am-

bitions. They will give you individuality,

show you how to acquire a vibrant, charm-

ing voice, a fascinating manner. With the

power of personal magnetism at your com-

mand, you will be enabled to go through life

supremely happy reaping the glowing

rewards which a magnetic personality-and

only a magnetic personality-can give you.

Personal magnetism is not limited to a

fortunate few-it is Nature's gift to every
man and woman! You need only release

the full sweep of your magnetic potential-

ities to become the dynamic, forceful, fas-
cinating person you were intended to be.

The Facts are Free

My secrets of personal magnetism have

been put into a beautiful extra large size

volume under the title of " Instantaneous

Personal Magnetism."

The scope of " Instantaneous Personal

Magnetism" is as broad as life itself.

"Fires of Magnetism," " Sex Influences,"

"The Magnetic Voice," "Physical Mag-
netism, " "The Magnetic Eye," "Oriental

Secrets," " Rapid Magnetic Advancement,"

"The Magnetic Mind" and " Magnetic

Healing," are only a few of the subjects

covered in this amazing book. Amagnifi-
cent book-entirely different from anything

of the kind ever published that tells you

just how to cultivate the magnetic influence

ofyour nature.

Originally published to sell for $5-this

remarkable volume, bound in handsome

darkburgundy with the title gold embossed,

isbeing offered at the special price of only

$3. Send no money with the coupon-pay

no C. O. D. You get the book first.

Remember, if this book does not do all

I claim for it-simply return it within 5

days and it costs you nothing! Otherwise

keep it as your own and remit-only $3 in full

payment.

You are the sole judge. You do not pay

unless you are absolutely delighted. And

then only $3. You simply can't delay! Clip

and mail the coupon NOW. Ralston Uni-

versity Press , Dept. 70-T, Meriden, Conn .

-

Ralston University Press,

Dept. 70-T, Meriden, Conn.

All right-I'll be the judge. You may send me the

volume "Instantaneous Personal Magnetism " for 5

days' FREE EXAMINATION in my home. Within

the 5 days, I will either remit the special low price of

only$3 or return the book without cost or obligation.

Name.....

Address........

City....... State....

....

....

Special cashprice $2.00 if payment accompanies coupon. This saves

heavy bookkeeping and clerical expense. Money refunded if dissatisfied
and book is returned within five daya.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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What the Other Magazines Are

Saying About Psychology
A Department of Criticism in the Field

of Scientific Psychology

Conducted by A. K. Weinberg , M. A.

T
N spite of all that has been said in

I' the last ten years about the in-

stincts, the article of A. Campbell

Grant in the British Journal of Psychol-

ogy, vol. 18, no. 3, supplies a criterion

which previous discussion has not quite

seized upon. The affective criterion

has come nearest to satisfying our con-

cept of instinct, yet Grant points out

quite truly that the mere emotional

character of instinctive conduct does

not distinguish it from other conduct.

There is, indeed, emotion in instinctive

conduct but there is also something

else which as yet has not been sharply

defined. So far we agree only that

there is a certain type of human con-

duct, determined by certain innate ten-

dencies to action, which arises each in

its own set of appropriate circumstan-

ces and impels to its own type of pur-

posive behavior. Grant suggests that

the thing which puts such conduct into

separate classes is the end which it sets

up. Instinctive behavior is in his view

to be discriminated according to the

goals striven for, not the emotions at-

taching to these goals. Thus there are

the wandering instinct, the hunting in-

stinct, the herd instinct, the display

and domination instinct, all recognized

traditional instincts and all referring

to some end towards which behavior

seems to be innately driven. These are

only the most outstanding of the in-

stincts but introspection upon our goals

will enable us to arrive comparatively

easily at the others also.

A
N investigation in the Journal of

Applied Psychology, vol. 12, no.

1, on " Sex differences in psychic tests"

gives experimental verification to the

generally held view about the compara-

tively quick mental development of the

female sex . It finds that boys make a

better showing over sixteen, but girls

under: the development of girls is ac-

celerated from one to two years during

this period under sixteen years.

Also, there are apparent certain gen-

eral differences in specific psychic capa-

cities. Girls at every age are superior

to boys in primary memory, control of

forms . On the other hand, boys show

themselves better equipped in tests in-

volving practical information and arith-

metic abilities .

The writer makes the point that it

is much more important to engage in

investigation about sex differences in

specific capacities than to seek to estab-

lish any dubious comparisons in an as-

sumed general intelligence.

T

"THE Heart or the Intellect?" asks

John B. Watson in Harper's

with reference to the process of educa-

tion. Since the axiom of the behavior-

ist is that consciousness does not exist,

one does not have to wonder what his

answer is . The heart is at least some-

thing physical, is associated with the

indubitably real emotions. But by

heart we must mean our whole insides,

with particular emphasis upon the

"guts" ( a word which Watson uses re-

currently in this staid magazine with

an evident gusto) . What education

must concern itself with is the training

of the heart, that is the training of

the emotions . This, however, has been

the one thing which education so far

has neglected; with the result that we

are all of us grown-up children. We

go thru life angry, fearful, excited,

selfish , vulgar. What can education

do about it an education that works

with the concept of the heart or the

guts? Watson goes optimistically to

the educational implications of his work

on the conditioning of emotional reac-

tions, the securing of a transference of

reaction from a primary stimulus to a

secondary one. He shows how most of

our improper emotionality is based on

just this kind of transference is a

matter of false reaction. Children's

native responses are very simple and

they would develop healthily were it

not for an environment which condi-

tions them wrongly thru foolish and

unfrank notions about things .

Therefore, what we have to do for

the most part now is to uncondition

responses, to remove from things the

emotional charges which have been

given them by an exciting upbringing.

the objects and situations to which they

have been reacting emotionally do not

inherently call for such reactions one

can bring about a proper control of the

emotions.

Ting ti
HE initiation of a very interest-

of psychological research

is signified by the article of Clarence

Marsh Case on "Social Imbecility and

Social Age" in Sociology and Social Re-

search . By social imbecility Dr. Case

means what Mencken calls "boobery," a

type of social conduct which corres-

ponds on the social scale to the moron

on the individual. If we look about us

we cannot but recognize that most of

the operation of our social mechanisms

is so inept and unthinking as to merit

the diagnosis of imbecility. However in-

telligent people may be, as individuals

they have no sooner to get into some

office than as 100 per cent Americans

they join the national insanity. Men-

cken and others have long recognized

this state of affairs but psychologists

and psychiatrists have only seen the

insanity which is individual. Dr. Case

indicates the necessity for scientific in-

vestigation into social imbecility and

projects certain initial hypotheses him-

self. He points out for one thing the

existence of a social infantilism corres-

ponding to an individual; social imbecil-

ity is really a kind of social infantilism

or immaturity.

I
N another article in the same maga-

zine, " Social Distance and Social

Pathology, " Willard C. Poole discusses

the psychologically morbid situation of

the types whom some offense or failing

has made social outcasts and thrust out

of their normal and accustomed group

life. Some kindly provision should be

made for assisting these people in their

readjustment. Thus a woman who has

had an illegitimate child and is cut off

completely from her former associa-

tions should not be left unaided in the

beginning of a new life. A pathologi-

cal condition will result only too easily

in the loneliness of some unaccustomed

status of social distance .

association, readiness to handle logical (Continued on page 92)Thru gradually teaching children that
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Can You Guess

ThisMan'sAge?

See if You Can Tell Within 25 Years;

the Author Couldn't; But He Stuck

With Hobart Bradstreet Until He Re-

vealed His Method of Staying Young

USED to pride myself on

guessing people's ages.

That was before I met

Hobart Bradstreet, whose

age I missed by a quarter-

century. But before I tell you how

old he really is, let me say this :

My meeting-up with Bradstreet I

count the luckiest day of my life. For

while we often hear how our minds

and bodies are about 50% efficient-

and at times feel it to be the truth-

he knows why. Furthermore, he knows

how to overcome it-in five minutes-

and he showed me how.

This man offers no such bromides as

setting-up exercises, deep-breathing, or

any of those things you know at the

outset you'll never do. He uses a prin-

ciple that is the foundation of all

chiropractic, naprapathy, mechano-

therapy, and even osteopathy. Only he

does not touch a hand to you; it isn't

necessary.

The reader will grant Bradstreet's

method of staying young worth know-

ing and using, when told the secret.

And here is the secret : he keeps his

spine in trim.

Any man or woman who thinks

Spine-Motion doesn't make a differ-

ence should try it ! It is easy enough.

I'll tell you how. First, though, you

may be curious to learn why a healthy

spine puts one in an entirely new class

physically. The spinal column is a

series of tiny bones, between which

are pads or cushions of cartilage.

Nothing in the ordinary activities of

us humans stretches the spine. So it

"settles" day by day, until those once

soft and resilient pads become thin as

a safety-razor blade and just about

as hard. One's spine (the most won-

derfully designed shock-absorber

known) is then an unyielding column

that transmits every shock straight to

the base of the brain.

Do you wonder folks have backaches

and headaches ? That one's nerves

pound toward the end of a hard day ?

Or that a nervous system may peri-

odically go to pieces ? For every nerve

in one's body connects with the spine,

which is a sort of central switchboard.

When the "insulation," or cartilage,

wears-down and flattens-out, the

nerves are exposed, or even impinged

-and there is trouble on the line.

Now, for proof that subluxation of

the spine causes most of the ills and

ailments which spell "age" in men or

women. Flex your spine-"shake it

out" and they will disappear. You

should feel the difference in ten min-

utes. At least, I

did. It's no trick

to secure com-

plete spinal lax-

ation as Brad-

street does it.

But like every-

thing else, one

mustknow how.

No amount of

violent exercise

will do it; not

even chopping

wood. As for

walking, or

golfing, your

spine settles

down firmer

with each step.

HOBART BRADSTREET, THE MAN WHO DEFIES AGE

Mr. Bradstreet has evolved from his

25-year experience with spinal mechan-

ics a simple, boiled-down formula of

just five movements. Neither takes

more than one minute, so it means but

five minutes a day. But those move-

ments ! I never experienced such com-

pound exhilaration before. I was a

good subject for the test, for I went

into it with a dull headache. At the

endof the second movement I thought

I could actually feel my blood circu-

lating. The third movement in this re-

markable SPINE-MOTION series brought

an amazing feeling of exhilaration.

One motion seemed to open and shut

my backbone like a jack-knife.

I asked about constipation. He

gave me another motion-a peculiar,

writhing and twisting movement-

and fifteen minutes later came a com-

plete evacuation !
.

Hobart Bradstreet frankly gives

the full credit for his conspicuous

success to these simple secrets of

SPINE-MOTION. He has traveled about

for years, conditioning those whose

means permitted a specialist at their

beck and call. I met him at the Roy-

croft Inn, at East Aurora. But Brad-

street, young as he looks and feels,

thinks he has chased around the coun-

try long enough. He has been pre-

vailed upon to put his SPINE-MOTION

method in form that makes it now

generally available.

I know what these remarkable me-

chanics of the spine have done for me.

I have checked up at least twenty-

five other cases. With all sincerity I

believe nothing in the whole realm of

medicine or specialism can quicker

re-make, rejuvenate and restore one.

I wish you could see Bradstreet him-

self. He is arrogantly healthy; he

doesn't seem to have any nerves. Yet

he puffs incessantly at a black cigar

that would floor some men, drinks

two cups of coffee at every meal,

and I don't believe he averages seven

hours sleep. It shows what a sound

nerve-mechanism will do. He says a

man's power can and should be un-

abated up to the age of 60, in every

sense, and I have had some astonish-

ing testimony on that score.

Would you like to try this remark-

able method of "coming back" ? Or,

if young, and apparently normal in

your action and feelings, do you want

to see your energies just about

doubled? It is easy. No "apparatus"

is required. Just Bradstreet's few,

simple instructions, made doubly clear

by his photographic poses of the five

positions. Results come amazingly

quick. In less than a week you should

have new health, new appetite, new

desire, and new capacities ; you'll

feel years lifted off mind and body.

This man's method canbe tested with-

out risk. If you feel enormously

benefited, everything is yours to keep

and you have paid for it all the

enormous sum of $3.00 ! Knowing

something of the fees this man has

been accustomed to receiving, I hope

his naming $3.00 to the general pub-

lic will have full appreciation.

The $3.00 which pays for everything is

not sent in advance, nor do you make any

deposit or payment on delivery. Try how

it feels to have a full-length spine, and

you'll henceforth pity men and women

whose nerves are in a vise!

-

HOBART BRADSTREET, INC. , Suite 7788

506 S. Wabash Ave. , Chicago, Ill .

I will try your Spine-Motion without

risk if you will provide necessary instruc-

tions. Send everything postpaid, without

charge or obligation, and I will try it five

days. If I find Spine-Motion highly bene-

ficial I can remit just $3 in full payment;
otherwise I will return the material and

will owe you nothing.

Name

Address

.....

..............

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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The Art of Meditation

( Continued from page 17)

What are the negative factors in our personality

and disposition which need be removed ? Why

do we fail, when we were organized for victory

and ordained to succeed ? Why do we repel

others when we might be radiant centers of mag-

netic leadership ? Why do people hate us whose

love we might easily win ? What factors do we

need most to cultivate in our personalities in

order to equip ourselves adequately, for the

larger life of service and achievement ? What of

selfishness, meanness and evil dulls the voice of

the God within and deprives us of the trans-

cending glory of divine comradeship along the

way ?

It will profit nothing to practice self-decep-

tion. Self-pity and the habit of overlooking or

concealing our faults will be barren of con-

structive results. We must stand naked and

exposed at the court of judgment, and con-

fessing our errors, go forth to "sin no more."

This is the art of meditation which builds for

true spiritual gianthood. Unmask the self. Get

a vision of the nobler self which shall lift us to

a new dignity of being. Harken to the voice

within. Let the God that in us dwells express

his sublime wisdom, love and power thru us. In

complete rapport with this hidden divine essence

of our being, which is God, and which is also our

deeper, truer self, let us face the dawn with

songs on our lips, courage in our hearts, and the

quiet confidence, born of this divine reenforce-

ment, which makes for triumph.

Meditate and come to know yourself. Elimi-

nate all that is unworthy. Seek the footprints

of deity in your own inner consciousness. Go

forth with a sense of divine compulsion to exter-

nalize your noblest visions of a reborn selfhood

into objective and aspiring reality.

It's Brains-Linked With Courage

Ninon is history's most striking refu-

tation of man's favorite epigram that

"there are two kinds of women in the

world, those who are sensible and those

who are charming." She was noted

both for her masculine reason and her

feminine fascination, and because of

these qualities was the inspiration of

Saint-Evremond's famous word por-

trait of " The Woman Who Never Is

Found." She is reported to have met

even her lovers on a sportsmanlike

footing and she never accepted so much

as a sou from her men friends. The

practice of gold-digging she held to be

craven and despicable.

Ninon's beauty secret might be par-

ticularly enlightening to women of to-

day. According to legend she retained

her beauty to old age thru a potion

given her by " The Man in the Black

Mask" who told her to put three drops

of it in her bath daily. Ninon believed

the legend, whether anyone else did or

not. She never worried about crow's

feet and double chins. Her name was

synonymous for joy and gayety and be-

cause she thought herself beautiful,

even at ninety, history has accepted her

valuation.

Another French charmer who lived

a century later than Ninon should be

of special interest to present-day wall-

flowers who lament there is no social

popularity to be obtained by other than

the petting party route. She was Ma-

( Continued from page 48)

dame Recamier, who tho idolized for

half a century by the greatest states-

men, artists and litterateurs of France,

was said never to have given a caress

to a single admirer. Never was a

word of scandal breathed against her.

Madame Recamier stands as the one

great exponent of spiritual love; as the

supreme demonstrator of platonic af-

fection. From the age of fifteen she

was bound by a nominal marriage bond

to Jacques Recamier, French banker,

to whom, thruout his life, she bore more

the relation of a daughter than a wife .

Like Ninon, Madame Recamier re-

tained her charm and beauty to a ripe

old age and even when her youth and

fortune were spent, notables beat a

path to her doorstep which was up

seventy-eight steps in the garret of the

Abbaye-du-Bois, on the outskirts of

Paris. Her enduring, spiritual love

affair with Rene de Chateaubriand,

French author and politician, is one of

history's famous romances.

Altho one of the most beautiful

women of her age, Madame Recamier's

power of attraction is generally cred-

ited by her biographers to her great

tact and consideration. She was the

most notable hostess of all time, hav-

ing power to make the dumb wax elo-

quent and the stupid scintillate. She

spent herself untiringly in aiding her

friends and was a rock of refuge for

all who were in trouble. All the great

men of her age came to her with their

confidences, largely because, as one

biographer has remarked, "her smile

always said, 'I understand.' "

Innumerable other examples might be

cited to disprove the fabled nature of

feminine fascination.

There was George Sand, French lit-

erary genius, from whose succession

of amours every homely and strong-

minded woman should take heart.

Sand, dark, plain, heavy-faced, usually

attired in trousers and smoking black

cigars, was devoid not only of beauty,

but also of femininity. Nevertheless she

exercised a strange fascination over

men, particularly brilliant men, her

most notable liaisons being with Alfred

de Musset, poet, and with Chopin,

composer.

Later, there was Lady Hamilton,

English charmer, whose lovely face has

been made immortal by Romney and

whose love affair with Lord Nelson will

be remembered as long as is the hero

of Trafalgar. Not depending alone on

her fortune, Lady Hamilton, who was

possessed of an overpowering ambition,

labored unceasingly to improve herself,

or, as she expressed it, "to show that

a pretty woman is not necessarily a

fool."

Finally, there was our own Dolly

Madison , gay and enthusiastic thru a

life of adversity, giving herself un-

ceasingly in years of ministry, first to
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A CHALLENGE TO

Stomach Sufferers
America's Leading "Nature

Food" Health Specialists Tell

How You Can Quickly Per-

fect Digestion, Attain Sound

Sleep and Healthy Bowel Ac-

tion-Without Drugs.

No matter how long nor how

badly you have been troubled

with stomach disturbances,

heartburn, bad breath and

other disorders due to consti-

pation, you will happily see an

immediate improvement in

your health with the use of

Dr. Luntz's Herbal Flaxolyn

discovery.

This is the verdict not only of

thousands of former stomach

sufferers, but of physicians and

health leaders throughout the

land.

Health food organizations

everywhere endorse Flaxolyn.

Dr. Maxwell's establishments,

Kunz, and Berhalter in Chi-

cago; Kubie, Reidel, Lush, and

Lust in New York; Garlits in

Trenton , N. J.; Florida Health

Products Co.; Natural Foods

and Products Co. of Los An-

geles, and many others laud

Flaxolyn.

"A New Outlook On

Life"

Dr. George Starr White (M. D.,

LL. D., F. R. S. A., London)

says: "The health brought by
Flaxolyn in a natural way

gives thethe patient a new out-

look on life." Dr. White is a

leading specialist and health

author.

Hundreds of other doctors who

have used Flaxolyn in the treatment

of such symptoms as dizzy spells,

liver disorders, indigestion, sleepless

nights, kidney and bladder troubles

have already written in praise of

Herbal Flaxolyn. Dr. L. Dupre,

Orange, Texas, says: "Every box

that I have distributed has given

the best of satisfaction."

Since taking Flaxolyn, hundreds

of local folks no longer suffer from

weakened, run-down condition-con-

stant headaches and above all poor

appetite, muddy blood and sluggish

bowels.
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This Formula Saved My

Stomach and My Health,

Says Dr. Middlekauff .

"I suffered for 15 long years from

gastro intestinal troubles. With

the aid of Flaxolyn, I am better

today. " Dr. Middlekauff, formerly

a minister of the gospel, and to-

day a Naturopathic Doctor, con-

tinues and says : "Now I pre-

scribe Flaxolyn to practically

every patient. It is herbal. It

pays proper attention to Stomach

needs which ordinary laxatives do

notdo."

Dr. Frederick J. Cook, Director of Los

Angeles Academy of Physical Recon-

struction, who says: "I heartily recom-

mend Flaxolyn as a natural aid to

stomach and colon."

The following from Dr. Benedict Lust

(M. D. , N. D.), of New York, the well-

known editor of " Nature's Path," speaks

for itself:

" I have been using Flaxolyn in my

treatment of a number of my patients

at the Butler Sanitarium. I consider it

a most modern and natural adjunct and

find it a great help in assisting the proc-

ess of elimination of irritants from the

system. It is certainly a natural remedy

and complies with the teachings and tenets

of the great Father Kneipp and other au-

thorities for natural healing. I advise every

drugless believer to give Dr. Luntz's Flaxo-

lyn a fair trial."

Battle Creek Physician says:

"Flaxolyn so cleanses

the colon that deep

natural sleep quickly

follows in most cases,"

states Dr. A. W. Herr,

of Cleveland , former

Battle Creek Sani-

tarium physician.

Lindlahr's Great

Chicago

Health Institution

Lauds Flaxolyn

for

Constipation

Dr. Victor Hugo Lindlahr

and his associates who op-

erate the remarkable Lind-

lahr Sanitarium in Elm-

hurst, Ill. , and in addition

the Lindlahr College of

Natural Therapeutics and

the Lindlahr Pure Food

Shop in Chicago have given

to Dr. Luntz's Herbal

Flaxolyn the highest possi-

ble approval by recom-

mending and endorsing it

throughout their famous

health organization .

They declare it the nat-

ural way to overcome con-

stipation.

FLAXOLYN

"OPEN FORMULA"

Not a Secret-Nothing to

Hide Says Dr. Harris H.

Luntz (M. D., D. O.,) Noted

Stomach Specialist.

1. Baked Flaxseed-Relaxes con-

gestion; acts as astringent.

2. Vegetable Charcoal-Aidsdi-

gestion, sweetens the stomach ,

overcomes acids and gas, purifies

undigested, fermenting food.

3. Juniper Berries - Cleanse,

purify, stimulate kidneys and
bladder.

4. African Ginger Roots-

Quicken flow of vital digestive

juices.

5. Dandelion Roots-Purify the

liver and blood.

6. Cardamon Seeds-Act on the

stomach lining. Aromatic tonic.

7. Chinese Rhubarb- Invigor-

ates the stomach and the liver.

8. Spanish Licorice Roots-Re-

move mucus that may be clog-

ging and poisoning the digestive

organs.

9. Culver Roots-Stimulate nat-

ural bile-flow and so purify the

liver.

10. Gentian Roots - Create a

healthy, normal appetite.

11. Belgian Valerian Roots

Tone the nerves and induce the

restful sleep of health.

12. California Bark - Cleanses

the colon and removes foreign

matter from the intestines.

Don't wait. Start taking

Flaxolyn. It does not gripe

because it is a natural food .

You will feel the tonic change

You will enjoy re-

newed vigor, a new grip on

life. Large box of many treat-

ments, one dollar postpaid.

at once.

Send Coupon NOW-Become Your Normal Self

DR. H. H. LUNTZ (M. D., D. O.) , Dept.PN,

1170 St. Johns Place, Brooklyn, N. Y.
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lems WITHOUT
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her mother-in-law and then to her hus-

band, and always wearing a smile to

hide the broken heart she suffered thru

the antics of her scapegrace son.

Certainly none of these women would

fit into the mold of the theoretical vam-

pire men are said to prefer. Theirs

was neither a baby-faced coquetry nor

a slanting-eyed seductiveness. What,

then, was the basis of their allurement?

What common characteristics went into

the brewing of their magnetism ?

One of the most obvious was self-

sufficiency. Paradoxically, these sor-

ceresses, to whom men craved the

privilege of being strong oaks, were

abundantly able to stand on their own

feet. From the perfectly poised Helen,

on down the list, all were strong, capa-

ble, resourceful, independent. They

demonstrated effectively that interests

outside the home-even political ones-

will not impair a woman's feminine at-

traction. Cleopatra and the Queen of

Sheba ruled empires and ruled them

well. Sand was a successful novelist.

Ninon de l'Enclos and Madame Re-

camier both were active in encouraging

the development of art and literature

and in aiding genius. Lady Hamilton

busied herself in diplomacy and Dolly

Madison cleverly plied the art of hospi-

tality in aiding the program of the

State department of the government.

Another dominant trait of these

super-charmers was generosity. Ninon

de l'Enclos, during her lifetime, ma-

terially aided struggling artists and

writers and, in her will, bequeathed

Voltaire 2000 francs with which to buy

books. Madame Recamier spent her

fortune aiding friends who were vic-

tims of French political plots. Sand

not only loaned money to her lovers, but

even supported them by working thir-

teen hours a day at her writing. While

the Queen of Sheba was given valuable

presents by Solomon, yet it must be re-

membered that she brought him a train

of camels bearing spices and gold.

Cleopatra's lavish entertainments for

Antony were the talk of the ancient

world. Lady Hamilton sacrificed wealth

and reputation for love of Lord Nelson,

and Dolly Madison narrowly escaped

poverty in her old age because of her

prodigal hospitality.

In keeping with the other qualities

of these great fascinators was their

invincible courage. From Helen of

Troy on down they were willing to sac-

rifice everything to follow the dictates

of their hearts. They were supremely

indifferent to public opinon, caution and

expediency. Whatever defects they

may have had, they could never be

accused of being either cowards or com-

promisers. They boldly adventured

into life without any safety-first pre-

cautions.

And yet these attributes of forceful

personality, even when mixed with the

magic gift of physical beauty, are not

enough to produce the charm potion.

There was one other ingredient, the

key to the combination. It was self-

expression. Having a remarkable per-

sonality was not enough for any of

these women to have won undying fame

with. Many beautiful women who have

had remarkable personalities neverthe-

less have failed to trace their names on

the log-book of life. Many others who

had less cause to be remembered are

immortal because they gave out, ex-

pressed, what they had. In all these

great charmers was to be found the in-

vincible combination-strong person-

ality and the expression of it. Their

high intelligence, their strong emotion,

their indomitable courage blazed forth

in their daily living. They radiated

out what they had, the bad as well as

the good. They obeyed an instinct

which was to be expressed many years

later in the slang admonition, "Be

yourself." No greater technique of

charm, of personality, has been evolved

in any age.

The Healing Power of Music

dimly suggest, and that they are in

some way concerned in the realization

of them.

"On this supposition the power and

the meaning of music become compre-

hensible, but otherwise they are a

mystery."

It is an incontestible fact that good

and pure music has an overwhelming

tendency to carry us into regions where

all is light and beauty; to lift us to

spiritual heights where the contempla-

tion of the infinite and eternal become

present reality. It is at such times

that our soul seems to leave its earthly

prison house and wing its way to the

stars. It is then that our spirit is on

the verge of dissolving itself into the

universal life .

Music is the universal language, the

language understood by all ages and

all kinds.

From the child who in mother's arms

clasps its tiny hands and jumps with

joy in unison with the rhythmic beat

of an inspiring musical measure, to the

youth whose heart swells to the glori-

ous and heroic strains of a national

anthem, and to the old, into whose souls

the melodies of former days, the old

sweet songs, carry the fragrance of

hallowed memories and the sweetness

of romance that are the most precious

jewels of the autumn of life.

( Continued from page 39)

taining power of music in the very face

of death?

In his account of the sinking of the

Titanic, Herold Bride, the wireless

operator of the sunken liner, told how,

just before the ship went down, the

band on deck was playing Autumn.

There are many suggestions in this

old Episcopalian hymn that would fit

appropriately the tragic situation on

the Titanic in the last moments of pain

and darkness there.

One line "Hold me up in mighty

waters ," particularly, may have sug-

gested the hymn for a last service

aboard the sinking ship, soon to be

ended by death itself.

Any man or woman who, even today,

does not thrill to the Godlike courage

of this little band of mighty heroes,

who does not find in it a connecting

link between man and his God, is not

worthy to be classed among human kind.

The instinct of music is a universal

inheritance. While some people do not

seem to possess any ear for music and

do not know one note from another,

they are nevertheless affected by har-

monious or inharmonious sounds.

Even the animals can distinguish

musical sounds from unmusical.

A dog will contentedly receive the

sounds from one musical instrument,

but perhaps howl at the suggestive

Birds, too, will respond to musical

sounds which resemble their own songs .

Poets have gone so far as to at-

tribute to music a power even over the

forces of nature.

Shakespeare accounts for shooting

stars by the irresistible attraction of

Music:

The rude sea grew civil at her song,

And certain stars shot madly from

their spheres

To hear the Sea-maid's Music.

Many a musical student has bewailed

his or her inability to take advantage

of a higher musical education.

But the most favorable opportunity

of this kind does not make the true

musician.

Franz Schubert, for instance, was

poor almost to starvation down to his

grave.

There is scarcely a master who was

not lowly born, or did not suffer priva-

tion.

How many, like Heine, made their

own great sorrows the inspiration of

songs and joy?

Cannot music portray a landscape,

forest, flowers and bugle horns calling

the fairies as in Weber's Freischütz?

Are not the glories and beauties of

earth and sky a symphonic appeal to

every one, to the unlettered as well as

And what of the uplifting and sus- to the scholar?tones of another.
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Is not love in a cottage as thrilling a

muscial theme as love in a castle?

It must always be, no doubt, that

commercial wealth can alone support

the grandest musical productions.

But gold and silver have nothing in

common with the true spirit of music.

It is impressive to select for observa-

tion, in the topmost galleries of the

Metropolitan Opera House, the poor

students, both men and women.

What eager listening ! What raptur-

ous worship of the "Soul of Music!"

What marvelous devotion !

To these enraptured worshippers of

the "Tongue of God" the gorgeous set-

ting of the music is nothing.

They could enjoy the great masters

of song and melody in the meanest

shelter for sheep upon the mountain-

side.

The therapeutic effects of music upon

the mind and body have been known

for a long time.

As far back as 1803, Dr. Jean

Desessarts, Dean of the Faculty of

Medicine of Paris, was a warm advo-

cate of music in curing disease.

The Guild of Cecilia, towards the

end of the last century and the begin-

ning of this, organized curative con-

certs for hospitals and asylums and

played selected music and usually em-

ployed muted violins.

Most of us are familiar with the

curative effects of music in the case of

King Saul.

There are other records of old Egypt

and Greece which show that their

priests knew about the healing quality

of music and treated with it insane

people in their temples.

In our own time, and especially in

recent years, where so many ex-soldiers

suffer from the cruel effects of the late

war, treatment with the aid of music

has been introduced in many Govern-

ment hospitals and sanitariums with

excellent results.

Many patients given up by physi-

cians as hopeless, have been cured by

music in a short time.

An observation of great interest was

- made by prominent medical officers at-

tending the wounded during the late

war. That music is very efficacious in

I quieting the nerves and in restoring

the minds of soldiers unbalanced by

terrifying experiences, when all other

4 remedies have failed.

A

It is also interesting to note that a

combination of appropriate mental sug-

✓ gestion and musichas been found to be

the most effective agency in restoring

to normalcy minds unbalanced by shell-

shock. This dual method has had the

effect of bringing back memory, speech,

sight, hearing and locomotion.

The application of mental suggestion

with music, especially in nervous cases,

has been employed by me with amazing

results for over thirty years.

The great American disorder is func-

S

What is your idea

UCCESSmeans something dif-
ferent to each one of us. To

some it means a million dol-

lars. To others it means $5,000 a

year and acomfortable home.

Whatdoes it mean to you?

Wedon'tknow the answer to this

question. But we do know this. If

you should make a list of the things

you must have before you can con-

sider yourself successful, you would

find that most of them depend on

money.

"That's pretty materialistic," you

may say. "Money won't buy hap-

piness, or friendship." True. But

moneywillbuythe time tobehappy,

the opportunities for friendship.

Money will buy a home; money

will educate your children.

What areyou doing toearnmoremoney?

You are probably in business, or want to

be. The language ofbusiness is figures. Do

youknowthe language? Theuntrainedman,

nomatter howgreat his natural ability, is a

drug on the market. The world's biggest

rewards go to the men who know.

What are you doing to learn more? Why

not start now to get thebig things?

Youcan. Thereis atried andprovedmeth-

odof increasing your earning power.

The Key to Profit

-ACCOUNTING!

For years the opportunity in Accounting

hasbeen wonderful. Said the conservative

Journal of Accountancy: "The Accounting

profession is probably the best paid in the

world There is need of accountants.

There is ample compensation for account-

ants. There is no prospect that the supply
will overtake the demand withinthe lifetime

of even the youngest of us."

:

•

of Success?

Fortunately Accounting, besides being

profitable, is a fascinating profession. The

accountant is the trusted advisor of the

biggest business men. He has a bird's-eye

view of the whole business. Because he is at

the throttle of profit control, he is always in
the confidence of the owners.

"But," you say,"Accounting isacompli-

cated profession. I am busy al day in my

presentjob; Ihaven't time to learn it."

Now the International Accountants So-

ciety has solved that problem. Inonlyafew

minutes a day, and at moderate expense, you

can learn Accounting.

This isn't a mere promise; it is not a

new or experimental scheme. The Inter-

national Accountants Society was organ-

ized in 1903. It is conducted by a group of

prominent Certified Public Accountants. Its

successful graduates are numbered in the

thousands. Writes one of them (Mr. W. E.

Stoudt, Plant Accountant for the American

Thermos Bottle Co., Norwich, Conn.) :

"It has enabled me to double my income

in two years, and has opened up to me

manynewjobs which I never couldhave

filledwithoutAccounting knowledge."

And Mr. J. E. Mayer, Certified Public

Accountant of Portland, Oregon, says :

"Ienrolledwith the InternationalAccount-

antsSocietyinJanuary,1923. InFebruary,

1924, I received my diploma from you.

Iwasgranted myC. P.A. certificate from

the Oregon State Board of Accountancy

inMarch, 1925. Naturally,myincomehas

beenmaterially increased."

In an announcement like this we can-

not hope to tell the whole story. But we

havepublishedan interesting 80-pagebook

that does tell. It gives all the facts about

thegreatandgrowing professionofAccount-

ing; it tells how you can qualify, easily,

quickly, inexpensively, and without inter-

fering with your present work

There's no obligation; the book is abso-

lutely free. Don't put it off-send for your

copytoday.

INTERNATIONAL ACCOUNTANTS SOCIETY, INC.

T

ADivision ofthe

ALEXANDER HAMILTON INSTITUTE

O THE INTERNATIONAL ACCOUNTANTS SOCIETY, INC.

3411 South MichiganAvenue, Chicago, Illinois.

Sendme,free, "HOW TO LEARN ACCOUNTING," and tell mehow

Icanincrease my income as your other students have done.

Name........

Street.

(Pleasewriteplainly)

City.

Business

..Position..

.State.

....

...........
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tional impairment of the nervous

system.

The number of yearly suicides from

this cause in the United States go into

the thousands, and many of them rep-

resent men and women of importance

in the business and social world.

A generation ago there were com-

paratively few cases of nervous weak-

ness of one cause or another, but now

the number has increased to millions,

due to such prevailing causes as worry

and fear, the growing artificiality of

our social system, the mad rush for

wealth, the increasing restrictions of

personal liberty, the use of poisonous

stimulants and drugs, and a thousand

other things, all of which produce a

neurotic and disordered nervous system.

Under these conditions it is no won-

der that the mind and body wear out,

and that the most common derange-

ment of the human organism in this

country has come to be known

"Americanitis . "

as

There can be no question of the great

advances made in surgery and preven-

tive medicine in the art of healing, but

as is well known to the leading medical

authorities of the world, there is a vast

borderland of mental and nervous af-

flictions which call for mental rather

than medical administrations to bring

about a permanent cure.

And here is where so many other-

wise splendid physicians have been at

fault.

The vast majority of the rank and

file of our American doctors have per-

sistently ignored the mental and psy-

chic factors in disease and cure, and

by their indifference to these highly

significant influences in the curative

art, from five to ten million patients

have slipped from the regular prac-

titioner to various healing cults, worth,

when computed in good American Dol-

lars, from about seventy-five to

hundred million per anum.

a

Dr. Osler showed that there are in

the sun for a while and once more went

to bed in the tent.

During this time I had only two

hemorrhages and they were not severe.

In the hospital I had had three or more

every day, due in all probability to the

large quantities of milk and eggs which

I consumed. On the next day I woke

hungry, and taking things for granted,

I got up and made my way to the

garden. Again I ate turnips and young

carrots, also young onions and lettuce

-quite a meal and in the afternoon I

went again. This time I gathered vege-

tables and started a fire near the creek

to cook them.

When the smoke had curled upward

reality only a few drugs which are

genuine specifics for any disease, and

he is backed up in his assertion by such

men as the late Weir Mitchell, the fa-

mous Dr. Barker of Baltimore, and

many other noted men in medicine.

Dr. Cowels of New York, who is as

much at home in psychology as in med-

icine, claims that over ninety per cent

of man's diseases are of mental origin

which can only be cured by mental

means.

If such is the case, it is plain to be

seen that what the mind does, it can

also undo, and that mental therapeu-

tics are first and foremost in the heal-

ing art.

Music is the strongest force to use

with mental suggestion.

The results of their combined efforts

in a large number of cases are such as

to warrant my contention that in music

and mental suggestion, scientifically

combined, we have one of the greatest

aids in the successful treatment of

many human ailments.

I have known scores of men and

women whose pain-wracked minds and

bodies were soothed and cured by the

combined power of music and sugges-

tion.

Chopin's Nocturne has been of par-

ticular value in various forms of hys-

teria.

No treatment works so well in the

national affliction called neurasthenia

as mental suggestion accompanied by

appropriate music.

Splendid results may be obtained in

many such cases from Schubert's

Serenade.

Epilepsy, that dread disease, is often

a lack of rhythm. Many persons thus

afflicted live in constant fear of the

impending attack, and this condition

of mind is in itself sufficient to bring

it on. All epileptics are highly sugges-

tive, and music has peculiar power to

help them.

The musical prescription in such a

case should be of a lively and spirited

order, as expressed in the Coronation

March of Meyerbeer.

One of the most effective selections

for convalescents is Schubert's Im-

promptu in G. Major, and Brahm and

Scarlatti have an excellent effect.

The foregoing examples are mere

hints taken from a large and varied

musical program, adapted to assist in

the relief and cure of many human ail-

ments.

Prophetic suggestion and inspiring

music are of incalculable value to

women who carry children under their

heart.

Suggestion and music for children

at bed-time are of the highest educa-

tional and reformative value.

I believe the time is not far distant

when mental suggestion and music will

become the principal remedy for many

of the inmates of our insane asylums

and prisons.

Speaking of the psychology of music

in general, there is no art that exerts

so wonderful and mysterious a sway

over human emotions as music.

No other human accomplishment is

so capable of arousing man's tenderest

and most impassionate emotions, of

moving him to tears or exciting him to

cheerfulness, of inspiring him to deeds

of valor, and of raising him from the

lowest depths of despondency to the

loftiest heights of courage and daring.

And how often has not music driven

away the evil spirits of pain, disease

and despair, of anxiety, sorrow and

regret.

And how commonly it has been the

means of lifting us out of the darkness

and distress of mental baseness into

the grander and serener spheres, where

baser desires and thoughts are ban-

ished, and the higher affections and

nobler realizations find inspiration and

repose in the bosom of the Universal

All.

I Refused to Die!

( Continued from page 30)

came out, for that I learned was the

family name, and brought me a small

cube of butter and a little parcel of

celery salt, which she cautioned me to

use sparingly. She also told me not to

throw away the water from the vege-

tables, but to drink it, as it contained

the very things I needed to make me

well.

The warm meal made me feel much

stronger, and what was even more re-

markable, it seemed to melt away much

of the bitterness that had been raging

within me. The next morning I woke

early and started for the creek, where

I drank a la horse. After which I

washed my face and hands in the cool

water for a mirror, I had the first look

at myself since I left the hospital, and

if I ever had aNarcissus complex, what

I saw cured me instantly.

I was gaunt, craven-eyed, with a

four-days growth of beard and swollen,

fever-blistered and cracked lips. The

picture made me shudder. I went back

to the tent and unpacking my suitcase

I essayed to shave myself. I did not

do a very good job, for being very

weak my hand trembled and I hacked

myself in several places. But the re-

moval of the beard made me feel better.

It raised my sense of self-respect, and

with that to sustain me, I once more

went back to the garden for my carrots

from my campfire, Mother Dietrich and turnips.water. Then using a smooth spot of
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That afternoon my host paid me -

visit. He came into the tent just as I

was ready to go out to lie in the sun.

He looked me over curiously and said-

"Well, how are you?"

"I am sick," I lamented, heart hun-

gry for sympathy. "I can't stand this."

I was going to say more but Deitrich

cut me short with a look of withering

scorn. "Mein Gott, but you are an in-

grate," he snapped. "Here you come

and for thirty hours you don't leave

the tent. Then you go to the garden

once and eat. The next day you go

twice. The next day you go three times

and cook yourself one meal, and instead

of raising your hands in thanksgiving

to your God, you whine like a sick

puppy. Ach Gott, what a man ! I was

mistaken in your calibre."

"No, you were not," I snarled back at

him. "I see now what you are after,

and I know that I can beat it that is,

I can beat the sickness if only I could

have some milk."

"The cows come to the gate every

evening and every morning," he re-

plied. "Go and milk all you want, and

drink it with the animal heat in it;

that way it really builds blood."

"But I am not strong enough to go

and do that," I protested.

"That is proof that you do not need
the milk," he replied as he left the

tent abruptly.

I shall now skip over a mass of de-

tails for want of time and space. Be

it enough to say that within a week

from that day I was able to get the

milk I needed twice a day and within a

-month my appetite for meat returned,

and when I told my host that I would

like some flesh food he said "That's all

right. There is a shot-gun in the tool-

house and shells in the box under the

bench. There are partridges in the

fields and rabbits on the prairie. Go

and hunt them. And when I remarked

that I did not have the strength, I got

his usual reply-"Then you don't need

the meat." He then also told me that

until I was strong enough to grind

grain I did not need bread. "Do not

take into your system that which you

cannot use" was his oft-repeated slo-

نيا

gan.

Early in September of the same year

he came to me and said "How much

money have you?" I told him that I

Thad fourteen dollars. "Let me have it, "

he ordered, and without a question I

went to my suitcase and handed him

the last nickel. On the following day

he
came again with a sleeping bag, a

few small utensils and a .22 rifle.

These he handed to me, saying "I want

to leave the place now and walk

from here to Prescott, Arizona. Live

you

only from the orchards, the gardens,

mercial foods and sleep in the sleeping

bag directly
upon the earth. Travel

N
o
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slowly at first, but increase your dis-

tance from day to day. Take one day

a week, I do not care which, for com-

plete rest, and when you come to Pres-

cott drop me a card and let me know

how you are." He then handed me six

dollars, which he said was the change

due me, but which I knew was a do-

nation out of his own pocket. The

equipment he brought me cost at least

twice the money I had given him.

As I started on my journey the fol-

lowing morning the little man gave me

just these words of advice. He said,

"Science is wonderful. It can build

bridges, tunnels, buildings, make can-

nons, gases, and many other good and

terrible things, but it can never learn to

deal accurately with the soul or spirit-

ual world. The stuff of these worlds

will not lay in balances; will not boil

in test tubes; cannot be captured by

electrical instruments, and yet, these

substances are real, very real. They

give shape and form to everything that

is. They paint the rose and stain the

violet ; they raise up the mountains and

sow the Heavens with constellations.

It is these forces which your cells must

use in building your body, and in keep-

ing it clean. Study these forces and

you will come out from under," and I

did.

Don't Waste Your Mind!

in the intellectual activity of the un-

trained. Their ideas do not reproduce

themselves in the ideas applicable to

the immediate subject of thought and

no others ; but many unrelated and un-

essential elements enter the conscious-

ness on account of improper association

of ideas and weakness of the power of

attention. With some this defect is so

great that they can never talk long

upon one definite point.

Undue self-consciousness, pessimistic

anxiety about the future, persistence

in one kind of activity from mere force

of habit, inertia, indecision, pedantic

attention to trivial things, habituation

causing one to do everything in the old

way tho a new way may be more eco-

nomical, prinking before the mirror of

self-consciousness all are phases of

spendthrift activity by which nervous

energy is wasted.

We are all familiar with the havoc

which "buck fever" brings about in the

precision and ability of the hunter, if

ever he allows the malady to affect him.

While attending a field artillery school

for officers' training during the war, I

saw a striking example of this.

For weeks our class had been drilled

and instructed on the principles of

sending down commands to the guns

and observing the fire, as simulated

on the blackboard, and described in

the text books. Then, taken to the

range, with an actual battery under

the candidate's direction, there were

tremendous worries to beset the student

battery commander. Not the least of

these was the intense desire to acquit

himself creditably. With ammunition

costing the government some $40 a

round, and with a keen instructor at

hand ready to criticize or "flunk" the

aspiring commander, the student was

placed under a terrific strain.

There was much erratic shooting on

the range one day, and there were many

disconsolate student officers, and a dis-

traught instructor. The colonel, an old

West-Pointer, happened along. He took

in the situation.

Calling our instructor to him, he

turned to the class and told us he and

the instructor were going to leave the

firing point, and we could have the

( Continued from page 23)

"You'll each have twenty rounds of

ammunition. You can throw your

books away, and just forget everything

you know, for all I care. What I want

is to see some projectiles hitting the

targets, and I don't give a damn how

you go at it to do it. You are not to

be judged by your method, but by your

results . " And he turned and walked

away, accompanied by the instructor.

There was much havoc wrought on

those targets that afternoon. And

strangely enough, the rules learned in

the little manuals were followed closely

by those who were most successful,

who, no longer compelled to give atten-

tion to formula, found it convenient

to follow formula as second nature.

It all goes to show the power of dis-

tracting ideas to hamper efficiency.

Even if by effort of will these in-

harmonious elements are kept strictly

in the background, still there is some

loss of energy, and the effort of will

demanded to repress them also takes

energy.

To speak of unconscious psychic

processes seems to be a contradiction,

for we have been accustomed to think

the very meaning of a psychic process to

be a conscious process. But speculative

philosophy finds it difficult to account

for the facts of memory and some other

mental phenomena without the assump-

tion of unconscious processes of some

kind. And modern psychology teaches

that at any one moment consciousness

is directly correlated with only a small

portion of the vast number of processes

that take place in the brain.

Wundt and Heimholtz speak of un-

conscious reasoning processes . "In

fact there seems to me," says Heim-

holtz, "only a superficial difference be-

tween the conclusions of logicians and

the inductions upon which rest our per-

ceptions of the external world obtained

thru sense-impressions, and it consists

chiefly in this, that the former are

capable of expression in words, the lat-

ter not, since they are formed, not

from words, but from sensations and

the memory of sensations... We are

acquainted with a man, a way, a food,

an odorous substance, that is, we have

seen, tasted or smelled these objects,

memory, and shall recognize it again

when repeated, without being able to

give a description of it in words to our-

selves or to others. Nevertheless it is

clear that this kind of knowledge can

have the very highest degree of definite-

ness and certainty, and in this respect

stands not one whit behind any knowl-

edge that can be expressed in words."

Some psychologists think that the

larger part of the mind's work is done

unconsciously. At any rate, the un-

conscious is not to be ignored, in the

economy of mental activity. When we

perform an act unconsciously, energy

for the act only is demanded. And it

is a law of our activity that conscious-

ness tends to desert those processes

where it is no longer needed.

Professor James has observed that

"We grow unconscious of every feeling

which is useless as a sign to lead us

to our ends, and when one sign will

suffice, others drop out, and that one

remains to function alone. We observe

this in the whole history of sense-per-

ception. So in acquiring any art or

voluntary function. The marksman

thinks only of the exact position of the

goal, the singer only of the perfect

sound, the balancer only of the point

in space whose oscillations he must

counteract by movement. The asso-

ciated mechanism has become so per-

fect in all these persons, that each vari-

ation to the thought of the end is

functionally correlated with the one

movement fitted to bring the latter

about."

If as many acts as possible are by

training entrusted to the infallible

management of automatism, if, in all

such activities as reading, writing, and

speaking, the formal, mechanical part

is done unconsciously, then the higher

centers of the brain are left free for

other and more important matters. If

acts ordinarily performed unconsciously

force themselves into consciousness,

there is waste of energy.

Still higher work may be credited

to our unconscious processes. Decisions

in great matters as well as in small

ones show how we trust our unconscious

processes. Consciousness not only

blunders oftentimes, but it is too slow.

whole thing to ourselves. He whose automatic processes are
kept the sense-impression firmly in
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healthy and who can distinguish the

admonitions of the unconscious from

whims and superstitions will jump to a

conclusion in a thousand little things,

while another is slowly and painfully

deciding what to do. The man who has

to think of his manners is not always

polite. And as Schiller says, we are

apt to suspect the man who has to de-

cide whether to be honest or not. And

in an important matter, we wish to

sleep over it, not only that our con-

scious processes may be clearer, but

that we may have the help of that in-

ner knowledge which can be said to be

only in the background of conscious-

ness.

An important law of unconscious

processes seems to be that of rhythm.

The smith , the carpenter, the oarsman

keep time at their work. We brush

our teeth, we comb our hair to an

innate rhythm. And it is a law which

well can be regarded in our intellectual

work. It is an economic device. If we

have a regular hour for study or for

concentration on a particular piece of

work, soon there is developed at that

hour the habit of the unconscious which

favors us. Even a disagreeable mental

task will in the end become interesting

if one turns to it persistently day after

day.

"Spontaneous attention," says Ribot,

"gives a maximum effect with a mini-

mum of effort, while voluntary atten-

tion gives a minimum effect with a

maximum of effort, and the contrast

between the two is sharper in propor-

tion as the one is more spontaneous and

the other more voluntary. Voluntary

attention in its highest degree is an

artificial state in which, with the aid

of factitious emotion, we keep up cer-

tain states of consciousness that are

ever tending to die out for instance,

when for politeness' sake we carry on a

wearisome conversation. Again, we

see that the voluntary rests upon the

involuntary and derives from it all its

force, and that, compared with the lat-

ter, it is very precarious. Education of

the power of attention consists in the

last result simply in calling out and

developing those factitious emotions,

and in striving to make them stable by

repetition."

..

It may be assumed, then, that atten-

tion depends on the emotions. In-

tellectual activity is natural and

economical when one works with the

support of an emotional stimulus. We

see that the man who works for love,

for revenge, for an ardent ambition,

can do more work than his neighbor

who has no all-absorbing aim.

Not long ago I was talking to Brig.

Gen. E. E. Booth, who, as commander

of a brigade in one of the decisive

drives of the war, was enabled to see

the power of men's emotions as a part

of supreme human achievement. A

statement concerning the effect of lack
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"You Must Have Spent Years

on Shorthand"

"No; I learned it in 6 weeks ! "

HER employer laughed aloud. "Six
weeks ! You're joking, Miss Baker.

No one could learn shorthand in six weeks."

"But I mean it, Mr. Chapman. When I

came here to work for you, I had only

studied shorthand for six weeks."

The president of the large corporation hesitated;

the girl was evidently sincere; she expected him to

believe her. But six weeks!

"You're fooling, of course, Miss Baker. You have

been with us not more than a month and you are by

far the most competent secretary I ever had. Surely

you don't expect me to believe that you gained your

present speed and accuracy in only six weeks !

Why, a great many young ladies who have been

here with us had studied shorthand for ten months

or a year or more and still they made a great

many errors."

"That wasn't their fault, Mr. Chapman. That

was the fault of the system they were taught. Old-

fashioned shorthand requires months of hard study

and practice and even when it is mastered it is

difficult to read. But Speedwriting is very easy.

I-"

"Speedwriting ?"

"Yes. Haven't you ever seen my notes? You

can almost read them yourself. See-"

The big business man took his secretary's note-

book.

"Why, this is remarkable, Miss Baker. It's in

simple A. B. C's . "

"Yes, surely. That's the secret. That's how I

learned it in so short a time. Anyone can learn

Speedwriting. There are only a few easy rules.

There are no hooks or curves; every "character"

you use is a letter you already know-one that your

hand needs no special training to make."

"And it's called Speedwriting?"-Mr. Chapman

was more than interested .

"Yes. Isn't it simple ? Can't you read that?

See here is the first letter you ever dictated to me.

Those notes are a month old, but I can read every

word of them. That is another advantage Speed-

writing has over all other systems-notes never get

cold. And my notes are just as plain to another

Speedwriter as your handwriting is to one of the

salesmen."

"Well, that's the most remarkable thing I ever

heard of. I could use that myself at board meet-

ings and a dozen other places You can write

it rapidly too !"

"You have never dictated too fast for me yet,

and I haven't had to retype a single letter since I've

been here. One boy I know who studied Speed-

writing in his own home, took court testimonyat

the rate of 106 words a minute after only 15 hours

ofstudy."

"Miss Baker, where can I get some literature on

Speedwriting ? I am very greatly interested. I

really believe I'll take it up myself!"

"I answered an advertisement in a magazine and

Miss Dearborn sent me a booklet. I'm sure she

will send you one if you want it."

"I certainly do. Will you take care of it for

me?"

"Yes, sir !"

Two months later every stenographer in Mr.

Chapman's organization was a Speedwriter !
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it is more accurate, and it can be written with

amazing rapidity.
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of sleep on soldiers, which appeared in

an article of mine in October Psy-

CHOLOGY moved the general to offer

further comment along that line.

"Supreme emotion," he said, "ac-

counts for the extraordinary powers of

men in the danger, the fatigue, the hun-

ger and suffering which they encounter

in an intensive military engagement.

It is their source of sustaining power—

and yet the manner of controlling it,

or the manner in which the emotion

naturally affects them, determines to a

great extent the measure of their en-

durance.

"For eleven days, our brigade had

been in the front line of advance in the

drive. And we kept on, perhaps longer

than any other body of men of any

army during the whole war. Here were

men subjected to supreme tests. Des-

pite the instinct of self-preservation

which is born in every man, despite

hunger, fatigue and lack of sleep, they

kept on. How various men reacted to

the strain would be an interesting study

in itself.

was

"For myself, I had supreme re-

sponsibility, which, of course,

great, but I was not subjected to the

great degree of personal danger which

"don't you care at all what I want?"

"My dear, you can't really be so un-

reasonable as to object to what is un-

avoidable."

"Build your home for yourself then,"

said I, in a voice muffled with emotion,

"you need never expect me to sleep in

a room with those windows." And I

rose impetuously. George, looking up

in honest surprise, began to smile in a

puzzled way, and then thru my tears

I detected a shadow of disgust cross

his face . He turned away.

"We certainly won't ever sleep in it

if we keep on making changes" he said

crisply.

"Leave me out of the whole matter,"

I snapped back, and swept into our

adjoining bedroom .

I could not shut the door behind me

with dignity, as there are only heavy

curtains in this doorway. I was actu-

ally choking with sobs, quite hysterical.

George hates scenes. I know he, too,

wished there was a door to shut. I

heard their low voices quite distinctly,

so they must have heard my strangling

sobs and chokes. But George rolled up

the blue prints and bundled the as-

tonished Mr. Anderson out of the

apartment in very short order. I sup-

pose, poor fellow, he was completely

baffled too. I really owed him some ex-

planation, and it was precisely the fact

that I had none to offer that made me

the fighters in the field experienced. I

had one hour of sleep out of each

twenty-four, and was enabled to keep

going without any serious sense of

privation. When the strain was over,

however, and our brigade was relieved,

I slept for days and nights with only

short periods of awakening.

"The enlisted men, with little re-

sponsibility, but exposed to supreme

physical danger, had, of course, a dif-

ferent test, but they stood up to it well.

Officers from the general staff came

to us from day to day to see how we

were holding out, so that they would

know when to send relief to us. And

when they came to me to discuss the

matter, I always said : ' The men have

more fight in them. If relief is avail-

able, we want it, but if the reserves

have to be held for other purposes, we

can hold out.'

"Finally I was told that the men

were holding out admirably, but that

the commissioned officers of the line

were completely worn out. You see, it

was the combination of high respon-

sibility with its anxiety, combined with

personal danger and bodily hardship

that wore them down, when respon-

sibility alone, or danger alone, had not

Low Windows

(Continued from page 32)

the curtain and looked in, still ashamed

and embarrassed for me.

"Isn't it time for some supper?" he

suggested. As I didn't answer, but

continued to mop my eyes and look

away, furiously, he stood holding the

curtain back, leaning against the door

post as he waited. How little he sym-

pathized !

"I don't want any supper," I said

savagely.

"Oh," he said. And some seconds

later I heard him drop the curtain and

withdraw to the kitchen, where, I sup-

pose he cooked and enjoyed quite a

good supper. He was gone a long time

and I heard much rattling of dishes

and passing to and fro .

After awhile he came into the sitting

room and put on the light. He must

have settled down with a book, anyway

he was very quiet, and so was I by this

time, quite worn out and spent in my

pool of dark loneliness.

But I could not go and explain since

I had not one reason to offer for my

strange outbreak. I lay on my damp

pillow tired and thoughtful, and sorry,

but absolutely frantic when I thought

of those low windows. What was there

to explain? A surge of actual pain

and nausea returned with the thought.

I would never be able to re-open the

subject. Never. And George would

never understand.

fully taxed the powers of the rest of us.

"And that brought to me the realiza-

tion that our lieutenants and our cap-

tains are our fighters, our source of

strength and dependence in supreme

trial. On their ability to cope with

mental anxiety of responsibility to-

gether with personal danger, depends

the strength of an army.

Which goes to show that the state-

ment that intellectual activity to be eco-

nomical must be supported by an emo-

tional stimulus may seem paradoxical;

for nearly every manifestation of emo-

tion involves the dissipation of energy.

It is, however, sometimes economical

to be extravagant. When one acts under

the impulse of a strong and healthy

emotion, the conscious state is so con-

centrated that there is little chance for

unessential ideas and inharmonious

tendencies to hinder or confuse the

activity. It should, however, be noticed

that any violent or extreme emotion

may hinder intellectual activity or

cause a morbid concentration of at-

tention.

Men with strong emotions but with

habits of equanimity are the ones who

do the maximum of intellectual work

with the greatest ease.

while, I heard him moving about again.

Was he going out? I held my breath.

But no, he was getting ready to sleep,

there, on that short, hard couch!

The light went out and all was still.

I had turned him out of his room; but

he had not even asked to be admitted.

Perhaps he thought me asleep. In-

stantly I rose, put on the light and

moved about. I almost called to him

to come to bed, but then I remembered

that question that must never be re-

opened and I stood rigid. I could not

now, I could not ever explain the grip-

ping, choking sensation that those low

windows gave me.

I went over to the window and sank

down there in search of coolness. I

had always prided myself on my com-

mon sense . I held on to it that night.

I said to myself : " I am going to come

to grips with those low windows. I

must analyze myself-drag this neu-

rosis out in the open, give it a sunbath,

laugh at it."

"Now, low windows"-I gave a gasp

but went on like a child ducking. How

often I had read a list of words for a

patient to define. When he gasped,

there lay the neurosis. So it was "Low

Windows ."

What houses had low windows, wide,

with little panes, quaint, colonial? Ah!

no, no-it would not come. Worn out

with the useless mental effort and the

wild and hysterical. George moved I felt tragic. After awhile-a long unusual emotion, I suppose, I fell
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asleep with my head on the window

sill .

I wakened to find a breeze had come

I up. The dawn, fresh and mysterious,

⚫was all about me as palpably as tho the

new day had blown into the room with

Va bodily presence. When had I been

aware of it like that before? It was

cool now. I rose stiffly and pushed

down the big window. It was heavy

and I bent over to give it a last push,

my whole form silhouetted against the

big sheet of glass as I did so; then in a

flash I remembered another form bent

over as I was, silhouetted as I was,

against low windows with little panes.

How strange now that I had ever for-

gotten him ! Lemuel ! But it had been

years ago, and I had never been in that

house since. Why, I had never men-

<tioned Lemuel to a living soul !

ONCE, a

a long time ago, before my

marriage, friend had invited

me to visit her somewhere in Mary-

land-Newbury, that was the place. It

was just after my school days-she

was a school friend.

I

I had never taken this trip before.

I don't know what railroad it was.

am sure that day coach came out of

the Ark. The poky Commuter's train

•left Philadelphia at 7:30 and ambled

on for hours, along that interminable

Eastern shore. It soon got pitch dark

and I felt rather lost and forlorn. The

gas lighting was so poor it was impos-

sible to read, and most of the passen-

gers fell asleep at uncomfortable

angles. But I soon saw that I couldn't

miss my stop as the conductor called

each one; and there were hundreds of

them. Of course dear old Hester would

meet me. But what a long, uninterest-

ing ride it Drops of rain

splashed on the windows and ran down

but it was too dark to see out any way.

At last the conductor called "New-

bury" and out I got, lugging my suit-

case and clutching my trunk check.

No Hester.

was.

"Miss Chandla? Yes?" someone was

saying, and I turned to see a tall darky

reaching for my bag. He had furtive

rolling eyes, and, when he took off his

cap, his forehead shelved away so sud-

denly those eye-balls seemed to come

from the very top of his head.

I drew back and tried to escape, hold-

ing on to my suitcase and my check.

But he was persistent. "Miss Dale, she

stay in buggy, Miss. Yes, miss. This

way, miss " and opening my umbrella

the huge fellow piloted me around to

the side of the station. The soft, cat-

like tread of his feet made me more

distrustful than ever. But he was soon

putting me into the be - curtained

"buggy," and there was Hester.

"Oh, you poor, drowned thing," she

was crying, feeling me over with loving

pats and hugs. "Have you any trunk?

Give Lemuel your check." Hester is
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big, and strong, and comfortable. She

seemed to shoulder all my troubles to

one side. I was completely reassured.

I saw Lemuel returning, my big

trunk on his shoulder as jauntily bal-

anced as tho it were a mere basket of

eggs. His powerfulness fascinated me

as a snake does. The "buggy" was

really a three-seated affair, with the

back taken out. Into this vacant place

I saw my trunk lowered almost without

a jolt or bump. I hated to see those

long, tapering fingers handling it.

Like an ape. Ugh !

Lemuel took his place, he was the

driver, and we were on our way towards

what Hester spoke of as "the Farm."

Jog, jog, thru the rain. Splash, splash

in the puddles. It seemed natural to

be behind a horse in those days, jog-

ging along .

One by one the town lights grew

fewer and disappeared. The farm

lights were scattered and very dull.

Then there were no lights but the car-

riage lamps, revealing the puddles on

the road, Lemuel's long fingers as he

handled the reins, and the horses' drip-

ping back. Clup, clup, clup, clup.

What a warm, wet night it was ! At

last we turned into a narrow avenue .

Trees on either side dripped on us. It

led straight up to a low white house,

spread out in southern fashion with

wings and out-houses.

Very dimly lit windows welcomed us

when we stepped out on slippery, wet

flagstones and passed into a wide, white

hall, where a single candle flickered.

It was on a side table and it blew here

and there in the draught of our open

door. Hester must have told her maid

to go to bed for there was no one wait-

ing for us. A mirror behind the candle

reflected our wan faces in an eerie

manner.

Opposite us was a big white stair-

way with a mahogany rail ; oval shaped

rag rugs were beneath our feet and

here and there on the polished floor. A

big spinning wheel was in a white

wainscoted corner. It was like step-

ping into a colonial home a century

ago.

There was the big, cat-footed monster

again, gliding upstairs with my trunk.

Like a bad dream I thought. And

there was Hester smiling her big,

hearty welcome, a jolly smile, as boy-

ish as her "sou' easter" cap, only half

covering the dearest, damp little curls

tucked under it.

"Come right up to bed, Jo" she was

saying. "Don't you like these quaint

stairs ? The house was in such good

colonial style when Dad bought it, we

can't bear to put one thing in it that

doesn't belong. Aren't those candle

sconces perfect loves ?"

We had reached the wide white hall

on the second floor and now more dim

candlelight. Hester opened two doors

as we passed them, darkness within.

"Louise's room" and "Dad's." "No,

they are both away; it is so good of

you to come now while I am all alone.

I shall enjoy you doubly, I know."

Her hearty kiss and good-night hug

only made the cold click of the door-

latch and the sound of her retreating

steps-tap, tap, tap, down the long

corridor sound more remote and

ghostly.

What a big dark room ! And two

long mirrors to reflect my poor lonely

little self and give me many a start.

The door had no key, and the win-

dows looked out onto a flat porch roof ;

low windows, wide, one, two, on this

side and one in front. They had six

little panes, and you had to stoop to

open the sash, it was so low. But they

all opened easily and as it was very

warm in spite of the rain, I opened all

three, and, very sensibly, blew out my

candles and climbed up into my high,

four-posted bed.

The bed was wide and hard and had

curtains and a very downy quilt. I had

to throw that aside. How warm it was !

The rain dripped to a sad little tune,

Persistence

office,

a job in the
HEASKED for

They answered emphatically,

"No!"

He asked for a job in the office,

Their reply had the force of a

blow.

He asked for a job in the office,

"Cut it out, Boob," they said,
"you'll regret it."

He asked for a job in the office,

And I'm darned if the boob

didn't get it !

Roger L. Waring.

and what a rustle the dripping leaves

made ! A branch rubbed against the

gutter, scrape ! scrape ! "If only I

could bear to be quite airless, I'd close

those windows," I thought. Sleep just

would not come. Then, " I'll shut the

windows, no matter how hot!" So I

got up and lit my candle to do so, till I

saw that none of them had locks, nor

the door a key. If I pulled the trunk

against it that would do. But it was

much too heavy to budge. What was

that?

a

I listened frantically, and stepped

out into the hall to look for Hester's

room again. Somewhere board

creaked. I sprang back into my room

and to bed, all a-quiver under the

covers . In the end I suppose I did

sleep some.

What awakened me was the soft

click a door latch makes when it is

turned very carefully. I was broad

awake instantly. The first pale light

of dawn was all around me. I was

aware of its freshness, and its faint

visibility. I could see the dark door

handle against the whiteness of the

door. It was bending slowly down.

The door opened into the room, and

a great black figure was already mov-

ing towards me with feline movements.

A scream strangled me, dried up in my

throat. My eyes were glued to that form,

moving stealthily forward to the foot

of my bed. On the softly carpeted floor

it made not a sound. When it reached

the low window and stooped I recog-

nized the shelving forehead and pro-

truding jaw of the big negro Lemuel.

He was silhouetted, vividly, against

those little panes .

I was gathering my feet up for a

desperate leap towards the open door,

when he did a strange thing. Gently

and smoothly he drew down the win-

dow, and silhouetted again at the

second window drew it down too,

passed on to the third and pulled it

softly shut. Then while I watched, too

puzzled now to fear, he turned, still as

noiseless as a cat, and withdrew. The

door clicked faintly he was gone.

Hester looked fresh and smiling

when I found her at breakfast in the

sun-filled dining-room. Her jolly eyes

were bright, while mine, I know were

leaden from lack of sleep.

"You look tired," she said at once,

solicitously, "I hope Lemuel didn't

waken you when he came in to close

the windows. The mornings are so cool

I have him come around early so the

room is cozy when I get up. In winter

he lights the fires too. We simply

could not get on here without Lemuel.

He is the greatest comfort, you've no

idea!"

No, I had no idea ! Perhaps I was

foolish not to tell Hester what I had

been thinking about her trusted ser-

vitor, but I was young yet, and young

eighteen doesn't like to be laughed atby

wiser twenty. So I shut my horrible

night up in a little dark corner of my

subconscious mind, and forgot about it,

or thought I had.

But now I was eager to tell George.

I peeped thru the curtains and saw he

was still asleep. He had opened his

collar; his knees were drawn up rest-

lessly, and his coat, thrown across

them, was slipping to the floor. How

long it must have taken him to get to

sleep on the dreadful little sofa. I

scarcely breathed for fear I would dis-

turb him, and tip-toed about, making

myself presentable.

Then I crept back to watch him

waken. I just crouched down six

inches from his face and waited. I

have mentioned my common sense be-

fore. Tho it may seem foolish it is

sound common sense to like to look at

George. He has such nice firm lips,

such a fine thin nose, and his straight

black eyebrows are always ready to

go crooked when he is puzzled or

questioning. A tired little pulse was
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beating in his temple right where his
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hair sweeps back so thickly. Why In the Crowdon the Street-there was a gray hair, two of them !

Just then his eyes came open without

a preliminary flicker, one eyebrow went

up inquiringly, and two little wrinkles

came in his cheeks. Those wrinkles.al-

ways come before George smiles.

"Headache gone?" he asked. I was

still looking at him and thinking how

nice he was to look at.

"It wasn't a headache." I contra-

dicted, but my manner was not aggres-

sive.

He put his arm around me, and I

nestled up comfortable.

"Please remember it was a long time

ago," I began.

"I will," he promised.

So I sunned my neurosis, telling it

all out for the very first time. When I

had finished-

"Why don't you laugh at me,

George?" I asked, for he was taking

my story more soberly than I expected.

"Those beastly low windows," he said

with a wry face. "Which?" I asked,

half laughing. Then he laughed too,

and we never had another word about

them. Mr. Anderson had it all his own

way and there they are. I rather like

them.

Three Men and aCar

(Continued from page 44)

One uses the method of mind ap-

proach; the other takes the physical

route. Both are valid. Both can be

turned to the benefit of B and C.

Regarding the adherents of the

McDougal school and those that follow

in Dr. Watson's footsteps, well, I'm

afraid we shall have to drop them here.

Instincts and conditioned reflexes would

not do B and C much good .

us.

But let us not permit diverse opin-

ions upon an identical problem to upset

Nowadays we must constantly ex-

pect to have our pet theories knocked

into a cocked hat. We think we know

something today; tomorrow we find

that that much ignorance won't let us

- by a Binet test or one of Edison's

questionnaires.■

In this instance, tho, we are lucky.

We are not compelled to snub any of

our old relations in order to embrace

these
new members of our mental

| family. Your mother and father fixa-

tions and your inferiority complexes

can still remain friendly with your

endocrine glands. In fact, you will

find that intimate acquaintance with

them all can only redound to your own

personal advantage.

refutable

The absolute, unchallenged and ir-

answer to the why, the

wherefore and the how cannot, how-

ever, be so far off at that when the

psychoanalysts and physiologists can

be on speaking terms.

D

Who are YOU?
Are you one of the crowd in a sea of

felt hats, moving along the street only

half awake, half heartedly seeking enough

money to keep most of your bills paid ?

Do men and women look at you without

ever seeing you-without knowing you
exist?

Could they remember you ten
minutes later?

Or do you stand out from the crowd ?

Does your bearing, your step, your man-

ner set you apart; do heads turn and

eyes follow you as you pass; are you just

another person or are you a personality ?

There are over a hundred million peo-

ple in the United States, all of themim-

portant to themselves. How important

are YOU ? How important do you want

to be?

There is a way to stand out ! There

is a way to make your name known !

There is a way to fire the eyes of those

about you with admiration and respect.

You can do it and you can begin tonight,

NOW! Nothing can stop you. Nothing

can slow you up. You can command re-

spectful attention whenever you want

to in any company. You can demand

the confidence of men among men, the

friendship , love and devotion of men and

women. You can sway the will and opin-

ions of others-you can persuade, con-

vince, RULE when you learn to control

the giant within you-that colossal power

that is now asleep ! All the good things

of life are within your grasp ;-all the

luxury you crave canbe yours.

Why did starving, bleeding France rise
and follow Joan of Arc? Why did a

beaten and footsore army freeze and suf-

fer without complaint for George Wash-

ington? Why did multitudes on three

continents weep or laugh, as she designed,

when Sarah Bernhardt walked on the

stage? Why did a nation mourn when

Abraham Lincoln was assassinated ? Why

did thousands of men seek the honor of

dying for the Emperor Napoleon ? What

was their secret ? What did these men

and women possess that made millions

their worshipping slaves ?

From the very soles of their feet to the

crowns of their heads-they radiated per-

sonality.

No single element on earth can match

this for sheer power. Not even gold it-

self is so valuable. In a feeble attempt

to measure its worth we say this man or

that "has a million dollars' worth of per-

sonality. " A million-the value of per-

sonality is immeasurable.

And now this secret is yours.

Applied Psychology and Scientific Living
In a book of nearly five hundred and

fifty pages, David V. Bush has given

this secret to the world. He has given

YOU the means of gaining popularity,

admiration and success. You can begin

at once in your spare time at home

to develop YOUR personality. Only a

few minutes a day devoted to this in-

tensely interesting study will produce

an effect that will amaze you. Your

friends will be astonished, your family

amazed. Self assurance, mastery, confi-

dence will become a part of you. You

will know your mind and speak it-

easily and fluently.

You will be transformed into a

dynamic, compelling individual-

lifted from the rut-head and

shoulders above the crowd.

And to utterly con-

vince you that you

CAN have a winning

personality, test it

for yourself for

one week abso-

lutely free.

APLIEDPSYCHOLOGY
AND

Read it FREE

TAKE IT!

Yours for a

week FREE

Applied Psychology and Scien-

tific Living will be sent to you

the moment we receive the coupon

below. Fill it out now and mail

it at once. No stamp you ever

affixed to a letter has played so important

a part in your life as will the one that

starts this book to you.

You send no money, risk nothing, you do

not "pay the postman" a penny! Just mail

the coupon-and when the book arrives, ex-

amine it thoroughly. Read a few pages in each

chapter. Test it in any way you see

fit and ifit fails in any point-re-

turn it within a week and you owe us

nothing.

SCIENTIFIC
LIVING

DAVIDV.
BUSH

David V. Bush, Publisher, Dept. 05611

225 N. Michigan Blvd.,

Chicago, III.

David V. Bush, Publisher

Dept. 05611

225 N. Michigan Blvd.

Chicago, III.

Dear Sir:

I will read Applied Psychology

and Scientific Living for one

week FREE. At the end of that

time I will either return the book

at your expense or remit only

$3.50 in full payment.

Name...

Address .

City. ...... State .

Remittance forForeign Countries andU. S.

Possessions must accompanyall orders.
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YOGODA Savings and InvestmentsHow to Recharge Your Body, Mind and

Soul Batteries from Inner Cosmic Energy

"Yogoda " is a

simple, scientific,

resultful System

for all-around de-

velopment of

body, mind and
soul. The circu-

lation , respir-

ation, digestion

and all other in-

voluntary body-

processes can be

harmonized and

invigorated, the

mind strength-

ened and clarified, and the soul purified thru

meditation.

SWAMI YOGANANDA, A.B.

Hindu Metaphysician

"Yogoda" teaches how to live, to live longer,

how to eat to be healthier, how to recharge to

contact Cosmic Energy, how to think, to think

clearer, how to concentrate to be creative, how

to meditate to know Divine truths. It teaches

the Technique to recharge, vitalize and spiritu-

alize each body cell, overcome Fatigue at will,

and insure Lasting Youth. The basic exercises

can be practiced by sick or well, sitting or

standing, anywhere, anytime.

Mme. Galli-Curci, famous singer, says :

"Yogoda gives Health, Strength, Power to

Accomplish, Peace and Poise." Over 20,000

students have used "Yogoda" to banish their

physical ills and mental and nervous troubles.

"Yogoda" teaches the student how to har-

monize his own nature and life with cosmic

forces.

Send 10c for 70-page descriptive booklet "Yo-

goda" and testimonials of famous students.

AFreeCopyofbeautiful, inspiringEAST-WEST

MAGAZINE will be mailed if10c is sent to cover

postage and handling.

SWAMI YOGANANDA, Dept. P-12

3880 San Rafael Avenue, Los Angeles, Calif.

Throw Off Those

FEARS

Have you some unreason-

able fears in your life that

limit you and make you un-

happy? You were not born

with such fears and they can

be eliminated from your life.

The HABIT OF FEAR has

you trapped. Through a

Psychological and Physical

training of a new and un-

usual nature, a NEW LIFE

can be opened to you.

New discoveries-anew un-

derstanding of man's mental

processes-makes the adjust-

ments, once seemingly impossible, now sure.

Confidence, Poise, Positiveness and Courage

CAN NOW BE YOURS. This will mean Men-

tal Freedom, Happiness and greater success in

life. You possess wonderful powers and you

can express them in an astonishing way. if

you just use them according to law.

F

Conducted by

Lee Moser

Our

Fitinancial Service

ROM the inquiries addressed to the Savings and Investments Department

each month, Mr. Moser will select for publication and reply those letters

which he considers will be of general interest to our readers.

If a prompt and personal reply is desired with reference to an individual

money problem or if detailed information is requested on a financial or invest-

ment matter, please enclose $1 and address your letter to the attention of Mr.

Moser. If complete information is given in the first letter, your individual

problem may be taken into consideration when suggestion or advice is given

in reply.

A

GREAT number of letters have

been addressed to this depart-

ment within the past three

months which displayed an interest

only in speculative stocks. I am not

surprised. The general advances in

the stock market have made specula-

tors of thousands of people who never

had "played the market" before. Hardly

a week passes but that I hear some

fabulous tale of a Wall Street stenog-

rapher who has opened her first bank

account with $10,000 or $15,000 or of a

small salaried clerk who has a "paper

profit" equal to several years salary.

At the risk of making myself ex-

tremely unpopular with some PSY-

CHOLOGY readers, I am going to call at-

tention to the other side of the picture.

I am acquainted with the partner in

a certain brokerage house. During the

five month period when most of these

stories of big profits had their origin,

his firm handled the accounts of more

than 500 men and women. Just for

his own information, he had a clerk go

over every account in the office and

ascertain how many had really made

money. Practically every customer

had made some money on some stocks.

But they had lost money on others.

The net result was that less than eight

per cent had a net profit at the end of

the five month period.

Many have asked me for an opinion

on prospective advances. In all such

instances I must decline to express an

opinion. Except for warnings to the

inexperienced, the interest of the Sav-

ings and Investments Department is di-

rected towards securities from the in-

vestment point of view-not the

speculative.

I am not opposed, in principle, to the

purchase of sound common stocks of

investment grade. I believe that sound

investment stocks purchased today or

next year will, on the average, return

a satisfactory yield and show a sub-

stantial profit over a period of years.

I refer to the stocks of those companies

which more directly reflect the Ameri-

can buying power and American pros-

perity, such as the established com-

panies in the steel, automobile, trans-

portation, tobacco, mail order, petro-

leum and like industries. That is only

saying, in another way, that I believe

that America will continue to progress

and prosper.

The principal difficulty in the way of

the small investor purchasing common

stocks is that they allow the specula-

tive fever to blind their judgment and

affect their common sense. The small

investor who has, we will say, only

$5000 available for investment cer-

tainly should not put more than $1000

or $1500 in common stocks. And he

should not put more than $150 in any

one common stock. On the average,

therefore, he could not purchase more

than one share to five shares in any

one company. One of the first princi-

ples of wise investment is diversifica-

tion-not putting all the eggs in one

basket. That is the way to buy com-

mon stocks for investment. Buying

stocks in any other way is much more

likely to result in loss than gain. Most

people have to find that out for them-

selves, however.

L

AST month, E. M. S., of Iowa,

addressed a letter to this de-

partment in which he asked how

he should invest his savings of $1,000

a year. E. M. S. gave so little informa-

tion about his personal situation that I

would not venture to make specific sug-

gestions. This month, I have en-

deavored to answer his question in a

way that should be of general interest

to many readers of PSYCHOLOGY.

I have written a 100-page book, SELF-

MASTERY THROUGH UNDERSTANDING,

just for YOU. if you are a victim of any form

of unreasonable fear or the feeling of inferior-

ity. This book is the result of Twenty Years .

of active service in fighting FEAR. It is pro-

nounced by hundreds as priceless. I will send

this book and give you a Preliminary Psycho-

logical Analysis of your case, on receipt of

25 CENTS

C. FRANKLIN LEAVITT, M. D.

Suite 1516-B 58 E. Washington Street

Chicago, III.

The advertisements in PSYCHOLOGY

are an important avenue in the quest for

Health! Happiness ! and Success! in

which this magazine is earnestly trying

to lead you. You will not regret writ-

ing today for information regarding all
advertisements that appeal to you. This

will help you, encourage the advertisers

and benefit PSYCHOLOGY. Do it now.

man orAlmost any able-bodied

woman may look forward to becoming

financially independent. It must be

appreciated, of course, that financial

independence is a relative term. The

financial situation necessary to make

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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me feel financially independent might

be considered as far more than enough

er as far too little by someone else.

Each person's money problems is likely

to differ in important respects.. We

must, therefore, discuss the rules con-

sidered as necessary to attaining a

sound degree of financial independence

as they apply to the average man,

earning an average income and with

average responsibilities. These four

rules, briefly stated, are :

First: Arrange for as much in-

surance as is necessary adequately to

protect dependents against the hazard

of death. Consideration should be

given to accident, sickness and fire in-

surance as well as life insurance.

Second: Build a cash reserve in a

savings bank.

Third: Purchase a home that is

priced within the means of the pur-

chaser.

Fourth: Invest in sound securities.

L

INSURANCE

IFE INSURANCE must be placed at

the head of the list because it is

the most efficient device for protecting

dependents against financial incon-

veniences or actual want, arising from

the most certain hazard of human ex-

istence. Every man who expects to

marry and thus acquire dependents-

even if he has no dependents at the

time-should arrange for a nominal

amount of life insurance at the earliest

possible age. The same applies, tho in

a lesser degree, to the modern business

girl.

The exact amount of life insurance

that should be carried by a man after

( marriage necessarily varies with in-

dividual circumstances. In all such

cases, however, I especially recommend

the purchase only of straight life in-

surance-commonly designated as " or-

dinary life" policies. The extra frills,

such as endowment and life income

a
t

policies and other policies of this type,

require much larger premiums with

which the man traveling the road to

! financial independence should not be

burdened.

Several of the best insurance com-

panies now sell an ordinary life policy

life policy

provide a double indemnity in case of
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you are buying protection needed by

your dependents that you are not

buying an investment.

There are circumstances
under

which accident, sickness and fire in-

surance are as urgently important as
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HotelsNeedHundreds

ofTrainedMenandWomen

CLIFFORD LEWIS, President

Lewis Hotel Training Schools

Formerly U. S. Gov't

Hotel and Restaurant Ex-

pert, now Managing Con-

sultant to over 225 hotels,

who has qualified thousands

ofmen and women for suc-

cess in the fascinating hotel

and institutional field.

These Students "Made

Good"

Thru Mr. Lewis' efforts a

Lewis Student was appoint-

ed Executive Housekeeper

in a State Governor's Man-

sion. Another, without pre-

vious experience, became

Manager of a large hotel-

3 months after enrolling! A

Lewis Trained woman is

now Hostess and Manager

of afashionable apartment house-

salary$3,600 a year, apartment in-

cluded, while the man recently

made Assistant Manager of a 15-

story residential hotel in New York,

knew absolutely nothing about

hotel work before taking the Lewis

Course! YOU can do as well.

Will you accept one of these big pay-

ing positions in America's 3rd Largest

Industry? Thousands of positions now

open in hotels , restaurants , clubs,

schools , colleges, hospitals and institu-

tions ! You can easily get one of them!

No previous experience necessary !

MANAGE AN APARTMENT HOTEL

Men and women needed as Managers for $200, -

000,000 worth of apartment hotels now being built.

Interesting work, big pay. YOU can qualify.

Thousands Make $2,500 to $10,000 a Year

The Lewis Schools have qualified thousands of men and women for

$2,500 to $10,000 a year hotel jobs. Get into this delightful profession-

earn $45 to $125 weekly! Learn in your spare time at home. Many

students obtained well-paid hotel jobs before finishing the course!

Big Pay-Fine Living-Fascinating Work

America's3rd Largest Industry offers many big advantages. Salaries

are liberal , meals and apartment: usually furnished FREE-advance-

mentquick!

IAbsolutely Contract to Teach You

inmy home study course all that leading hotelmen know about the

business. Age is no obstacle-previous experience unnecessary. A

commonschool education is all you need. I put my students in touch

with positions everywhere!

BE A HOTEL HOSTESS

Hotels , clubs , apartments everywhere are calling

for hostesses, managers , etc. Splendid salaries, fine

living, luxurious surroundings for you!

can

Our Free Book, " YOUR BIG OPPOR-

TUNITY" tells about the wonderful op-

portunities open to you in this fascinating

profession and explains how you

quickly become a high-salaried hotel exec-

utive. Registration in our Employment

Bureau FREE of extra cost! Send for

this big , FREE book TODAY !

Lewis Hotel Training Schools,

Room BC 2230, Washington, D. C.

YourBig

OPPORTUNITY COUPON

MAIL

COUPON

Opportunity NOW!

Psycho-Analyze

LewisHotel Training Schools,

RoomBC 2230, Washington, D. C.

Kindly send me, without obliga-

tion, a copy of the FREE BOOK,

"Your Big Opportunity," etc.

Name..

Address .

City........ State

Yourself !

Do you know if you are really in love ? Have you ever loved two women

at the same time? Do know whyin life? Are you ever conscience-strickour dreams mean success or failure
dreams ? Do you know how your subconscious mind affects your success

inlife?

Yourhidden self and its startling powers are revealed in a splendid 6-volume course by

Prof. Victor Legaren. Price $3.00. SPECIAL!-With a full year's subscription to

PSYCHOLOGY Magazine only $3.98.

Psychology Publishing Co., Inc. 17W. 60th St., New York

Eventually you will subscribe-

Why not now ?
Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Dedicatedto all those who really want to reduce

BENGAMIN

GAYELORD

HAUSER

the young Viennese Food Scien-

tist, has at last perfected a new

system of feeding and body toning

whereby you can safely lose one

pound a day without starving or

strenuous exercises .

The outstanding feature of this

new reducing régime is that you

will have more pep from day to

day-and within seven days-look

years younger-no lines-no hag-

gard look-true rejuvenation.

A few of the new points contained

in this course are :

The four different types of fat-

The Pound-a-Day Reducing Break-

fasts Luncheons-Dinners-eat

all you want.

-

The Pound-a-Day Reducing Broth

-Salads-Salad Dressing.

The Pound-a-Day Reducing

Thought-the Pound-a-Day Re-

ducing Breath-the Pound-a-Day

Reducing Bath.

Muscle Toning-a better way of re-

ducing the abdomen-hips-legs .

Why fat people should never drink

plain water.

These and a hundred other newer

facts are contained in this unusual

course.

when a man or woman has dependents,

or is himself or herself solely depend-

ent upon income prior to the time that

a cash reserve of any kind has been

established. As for fire insurance, the

premium expense necessary to obtain

adequate coverage for household goods

and personal effects is so small com-

pared with the amount of money that

it would take to replace all such ar-

ticles that it does not seem that any-

one can afford to be without this pro-

tection.

T

CASH RESERVE

HE average person can build a

cash reserve coincident with

arranging for the necessary amount of

insurance protection. The savings

bank is the most convenient depository

for the small amounts that can be put

aside each week or month. The sys-

tematic person will set aside regular

deposits representing a certain per-

centage of income, plus occasional

windfalls of unexpected income. Hit-

or-miss methods are not likely to result

in a continuous or successful program

of saving. ( Money that is available

for current expenses, such as rent,

clothing, etc., should be kept in a sepa-

rate account. )

Anyone who is just starting to or-

ganize his money matters with a view

to attaining at least an average degree

of financial independence may find that

he has an uphill fight with himself in

building the first cash reserve account.

He may find it hard to school himself

to forget about it and leave it alone

when tempted to make some particu-

larly attractive purchase. The first

$100 or $500 or $1,000 is the hardest.

Saving is a habit which every one must

develop for himself. No one can help

him do it.

Just how large a cash reserve one

should maintain in a savings bank at

all times also is a matter which de-

pends upon the individual's situation-

his earnings and his responsibilities .

The amount should be sufficient to take

care of unexpected cash requirements

such as illness in the family, surgical

operations, moving to another city if
change in work is anticipated, etc. For

one person, $300 to $500 might be suffi-

cient while another should never have

less than $2,000 in his cash reserve.

HOME OWNERSHIP

W

THEN a sufficient cash reserve

account has been established,

Regular price $3.00-Special price then, the additional amounts accumu-

first lucky 1,000-$2.00.

THE NEW SCHOOL PUBLISHERS,

820 No. Michigan Blvd. , Chicago.

Enclosed find $2.00. Please send me Bengamin Gayelord
Hauser's "Reduce and Rejuvenate."

Name

Address

lated in the savings bank account may

be considered as available for the pur-

chase of a home or of security invest-

ments.

Buying a home may prove to be very

foolish investment just as it may be a

very wise one. Most mistakes are the

result of impetuous purchases. The

idea is one that appeals to the imagina-

tion as well as the emotions of prac-

tically every family man or woman.

Salesmen find it comparatively easy to

sign inexperienced home-owners for the

purchase of a home on the partial pay-

ment plan, before they have given ma-

ture consideration to all sides of the

question or to all of the money obliga-

tions that must be assumed.

As a general rule, a man who feels

certain that he will not reside in that

community for a number of years

should not purchase a home. A forced

sale generally brings a low price for

real estate. Likewise, the purchase of

a home which depletes all available

cash and calls for an unduly large

proportion of income to meet the vari-

ous payments for principal, interest,

taxes, coal, etc., is likely to result in

much worry or even a considerable

loss if the purchaser finds that he can-

not keep up his end. Again, real estate

values may be so inflated in some local-

ities at some particular times as to

make the purchase of a home most un-

wise.

In buying a home on the partial pay-

ment plan, the purchaser should not

neglect the fact that he is contracting

for a set routine of payments over a

period of years. He should inquire

carefully into the exact nature and

amounts of these payments, study the

figures carefully, and be certain that

he can meet those requirements . If

there is any doubt in his mind, it would

be well to look for a house which can

be purchased for a lower price.

T

INVESTMENTS

HE selection of sound investments

requires the advice of experts. In

the selection of his own personal in-

vestments, an expert will seek the

counsel of other experts. For the ex-

pert knows that he can make mistakes.

It is only the inexperienced who listen

to the fairy stories of salesmen who

are offering securities of questionable

merit for sale.

In the investor who has neither the

training or experience necessary to

select his own investments with a fair

degree of accuracy, should adopt the

rule of dealing only with well known

investment houses, which over a long

period of years have established a rep-

utation for fair dealing. Do not try

to get the very highest yield. Nor, on

the other hand, is it wise for the aver-

age investor to put more than a small

part of his funds into "government"

bonds. Government, state, municipal

and similar bonds pay a very low yield,

largely because they are tax-free, are

readily marketable and also because

they are extremely popular. The in-

vestor who is building for financial

independence finds these three qualities

have little if any value for him. He

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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is interested in safety and the highest

possible yield that is compatible with

safety.

The average man or woman, earning

an average income, who will adapt a

program somewhat similar to the fore-

going to his individual situation, and

follow it seriously, may certainly attain

a satisfactory degree of financial in-

dependence.

CORRESPONDENCE

a

Editor, Savings and Investments :

About twelve months ago, I invested

$2,900 in a Denver concern on the

strength of verbal understanding

that I could get my money out in three,

five or six months if I so desired and

also upon the basis of other verbal

representations made to me by the

salesman and the vice-president of the

company. When I found these to be

false, I asked for my money. It was

refused. Later, when I needed $100

very badly, he said he would give me

$100 for a few shares, providing I

would make an affidavit releasing the

concern of any responsibility in con-

nection with the misrepresentations. I

was forced to accept. What can I do

to recover the remainder of my money ?

-B. L. , Colo.

Answer : It is too late for you to

seek investment counsel. That was

what you needed twelve months ago ...

before you made this investment.

What you need now is good legal

counsel. I suggest that you find your

copy of the affidavit and take it to

the office of the attorney general of

your state, or mail it to him with a full

account of the transaction. If he can-

not or will not take any action in the

matter, consult a good lawyer.

Editor, Savings and Investments : Do

you consider the
Com-

pany which is operating under the laws

of the State of New Jersey a reliable

banking concern and that their com-

mon stock is a fairly safe investment?

They are at present paying 12% on

their common stock.-L. J., New

Jersey.

Answer : This is one of a large num-

ber of small loan companies operating

under Chapter 49 of the New Jersey

Laws of 1914. Under this law, it is

relatively easy for any individual, firm

or corporation to pay a fee of $50 and

start such a small loan company, mak-

ing loans to small borrowers in amounts

up to $300 for which an interest charge

up to 3 percent a month or 3 percent a

year may be charged. There are more

than 25 of these companies in the city

of Newark, N. J., alone and many more

in other cities of the state. At the

same time, there is another small loan

concern in Newark, operating under

the same law, which was organized and

is managed by a group of reputable

business men. This company makes

loans to small borrowers and charges

only 1½ percent a month. With which

company do you suppose the borrowers

who are really good credit risks will

do business ?

The company about which you ask

is a relatively new company. Yet it

is paying 12 percent at present on its

common stock ! If any company can

pay such a heavy dividend and remain

in a healthy financial condition, it

should be at the same time building up

sizable reserves. I made an effort to

ascertain the facts about this com-

pany's gross and net earnings, its re-

serves, etc. In response to my letter

asking for these facts, a representative

called at my office. When I asked him

about the earnings of the company, he

replied, " The average earnings of all

companies of this type, according to

the statement of Mr. So-and-So, is so

many per cent." That did not interest

I again asked about the earnings

of his company. He replied, somewhat

testily, in the same way. He might

just as well have quoted the average

earnings of Tokio's silk mills. And

then this representative had the nerve

to try to appear surprised and offended

when I told him that I had no more

time to waste with him !

me.

Moral : It is better to receive 6 per

cent per annum than twelve per cent

perhaps.

The Girl Who Was Jilted

( Continued from page 35)

wasn't any idle gossip ; I had proof.

"Unwilling to believe my eyes and

ears, I confronted him with the facts

and to my amazement he admitted

everything. He asked me to let him

go without any fuss, and I am trying

to. But as I look back over the last

four years all I can see is wasted time

and energy and love. While I was

helping him to build toward our home,

he was trying to figure out how he

could put another girl in it !

"Oh, it was cruel of him ! It's fool-

ish, I know, but I torture myself think-

ing that he is kissing that other girl

and saying the same lovely things to

her that he said to me. He used to call

me: 'Little fellow....' I've tried to

be decent about it and let him go with

a smile-but how can I ? I've tried to

forget by going out with other boys ,

but I'm glum and nobody wants me

around.

"Look at me !" she cried suddenly.

"I'm not a child ; I'm not even young

any more. I'm just an old woman in a

young girl's body. I might as well be

dead! Don't hand me any of that

Pollyanna junk; if you can't give me

real help don't give me anything."

I caught hold of little Betty's hand

and I drew her quite close to me and

YourAnswer

mayalter

your whole

M

career۰۰

Are you by
nature a

Talker or

Writer ?

ANY brilliant, able writers are conversa-

tionally diffident, shy even awkward.

On the other hand, some of the most spar-

klingly colorful and interesting "talkers" admit

that they are hard put to compose a passably

interesting letter.

Equal aptitude for both writing and talking is,

it seems, rare in one person.

Is there then a pronounced functional difference in

people as regards these two methods of expression ?

Obviously there is and the person who pos

sesses the writing instinct-even though it is not

fully developed often feels himself somewhat set

apart from the conversationalist type.

In fact, these two schools of expression are in

such obvious contrast that backwardness in con-

versation may, in itself, indicate latent, natural

ability in the world of letters.

If WRITING seems to be

your natural channel of

expression read this

Analyze yourself Do you enjoy writing?

Is this form of expression more natural to you

than any other? Is writing the easy, satis-

fying outlet to your thoughts, ideas, feelings ?

If so and you wish to gauge and perhaps

capitalize that inherent ability-here is the way

to start!

Send for and fill in the fascinating Writing Apti-

tude Test originated by the Newspaper Institute

of America. It's a challenge to that latent abil-

ity in you, issued by keen, trained, newspaper

minds . Here is a practical way to measure your

ability to get a really impartial opinion of the

commercial value of your writing from an authority.

You'll get a thrill out of tackling the Aptitude Test.

And what you do with it will be read and judged

by N. I. A. editors just as if you had submitted it

for publication. You learn without favoritism or

prejudice just what your prospects are.

And if you have talent, you will be interested in

this way of developing it . making it pay.

For the Newspaper Institute of America's in-

struction is practical. It starts you writing and

keeps you writing just as if you left your own home

and your own job and became a reporter on a great

New York daily. Under the Institute's New York

Copy-Desk methods of instruction men and women

are given actual newspaper assignments .

Your write-ups are constructively criticized and

blue-penciled by capable metropolitan newspaper

men who know how to write the stuff that sells.

You perfect your style as they themselves did,

by actual writing under competent editorial

supervision .

Expert opinion of Your

Writing Aptitude FREE

The Newspaper Institute's Writing Aptitude Test

will tell you-and tell us-interesting facts about

It costs nothing to try it-your possibilities .

yet it may be the first step towards that stimu-

lating, satisfying experience getting paid for

the work you enjoy doing. Newspaper Institute

of America, 25 West 45th St., New York.

Newspaper Institute of America,

125 West 45th St.. New York,

James McAlpin Pyle, Pres.

Send me your free Writing Aptitude Test

and further information on writing for profit,

as promised in Psychology-November.

Mrs..

Miss

Address.

(All correspondence confidential. No sales.

men will call on you.)

-
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1$3510IN ONEDAY

So writes W. H. Adams of Ohio. Letter

from California man reports $11275 sales

in three months; New Jersey $4000 pro-

fits in two months; Pennsylvania $3000

profits in four months. Ira Shook $365

sales inoneday. Bram bought one outfit

April 5 and 7 more by August. Iwata
bought_one outfit and 10 more within a

year. J. R. Bert says "only thing I ever

boughtthat equaled advertisement." John

Culpsays:"Everything going lovely.

Crispettewrappers all over town.

It'sagoodold world after all".

Kellog, $700 ahead

end ofsecondweek.

LONGEAKINSCO

SPRINGFIELD ONID

is

Wholesale or re-

tail. Big profits

either way. No

town too small.

Business

pleasant, fasci-

nating and

dignified. You

manufacture

afoodproduct

WE START YOU IN BUSINESS

Furnish secret formulas, raw material and equip-

ment. Little capital required; no experience needed.

Build a Business of Your Own

No limit tothesale ofCrispettes. Everybody likes
them. It's a delicious food confection. Write for

factsabout abusinessthat will make you independ-

ent. Startnow, in your own town.

Profits $1000 a Month Easily Possible

Sendpostalfor illustratedbookoffacts. It contains

enthusiastic letters from others shows their places

ofbusiness, tells how andwhen to start, andall im-

formation needed. Free. Write now!

LONG-EAKINS COMPANY

1190 High Street Springfield, Ohlo

Do You Really Know
What Happens

WHEN YOU DIE ?
HAVE YOU LOVED ONESWHO HAVE GONE BEYOND?

Do you know what Science has Actually

Discovered of the Spiritual World?

Here is a book with a wonderful message for you

because it tells what has REALLY been demonstrated

concerning LIFE beyond "physical death."

"THE GREAT KNOWN"

By J. E. Richardson, TK (Harmonic Series)

A book of vital interest to YOU if you are seeking

FACTS about the Life to Come if you have loved onės

who have passed beyond. 33 Chapters, including fasci-

nating, up-to-date, reliable information on such matters

WHEN DEATH BEGINS and ENDS-is it
as:

DEATH or SUSPENDED ANIMATION ? SOUL and

SEX in the Spiritual World; Psychic Effects of SUI-

CIDE; Spiritual Communication; Spiritual Penalties ;

Spiritual Education: Spiritual Wars: Dreams and

Prophecies; CREMATION; HELL and many other

KNOWN and PROVEN FACTS. 384 pages; 54x84

inches; cloth bound; gold die stamped.

Examine It Free

Mail Coupon; the book will be sent at once. Read

it 5 days . If you find it vitally Interesting and inspir-

ing, send only $3. Otherwise return the book. Use

Coupon RIGHT NOW.

------- ---

Pioneer Press, Publishers, Dept. 11 -A, Hollywood, Calif.

Please send me a copy of "THE GREAT KNOWN,"

by J. E. Richardson, TK, on approval. I agree to send

$3 or return the book in 5 days.

Name....

Address ....

City and State...

THE MESSAGE OF A MASTER
Dear Reader-Let me tell you of my own experience.

Accustomed to quick action and quick results , I measure

the value of any system by "does it work." With this

thought in mind, listen to this:

I am a slight little fellow, five feet five, 125 pounds.

Yet the MESSAGE quickly changed me from a weak,

incompetent salesman in a ten million dollar concern to
supreme leadership of their 500 salesmen. And I am

glad to say that I am today a dominant, fearless , inde-

pendent figure. And not only I, but many others who

have come under its powerful influence.

Yes indeed, it is an effective force for good in human

affairs . Saturated with a power for financial, commer-

cial, physical and moral upbuilding beyond human esti-

mate of value and because I feel that this is a work of

service, I am giving it time that could be more profitably

devoted to my work as business and sales adviser.

It is an odd, strangely written work, but just read it

and you will realize that you have gotten something.

Then notice the change in yourself and your affairs.

Synopsis and further information gladly sent free.

JOHN B. MCDONALD

P. O. Box 252 San Jose, Calif.

I looked deep into her swimming eyes

so that she would know I understood.

At such a time words are pretty apt to

prove futile, but all I had to give this

lovely girl was words. I couldn't still

that longing in her heart. I couldn't

wipe out the pain of it all. The most

I could hope or dare to do was to

give her something to which she could

cling in those black, black moments.

And this is what I told her:

"Love is not always appreciated;

dreams do not always come true ;

sacrifices are often made in vain and

for an unworthy cause-but that does

not mean that they are wasted ! And

not one particle of loyalty and patience

and tenderness and devotion given in

the name of love is wasted, either, for

until we reach the point where we are

CAPABLE of giving these things with-

out reserve, we are spiritually asleep.

"The mere giving of love makes life

richer. The capacity for appreciation

is intensified. You are more alive to

beauty than ever before. A pretty

song sounds its own note in your heart.

You become more sensitive to the suf-

fering and needs of others. You come to

have the feeling that those about you are

walking thru a dream, and you, only,

are awake to the true meaningof life.

"Pretty words? But they are true. Oh,

"Every one of us is cram-full of

faults. We are constantly wounding

those we love and those who love us.

The hearts of us all are scarred with

countless wounds caused by the stu-

pidity of others. Greedy, selfish-a

poor weak lot of creatures who choose

to call themselves human beings. ...

"But love isn't a poor, weak lot.

Those who have experienced it the

real thing, I mean-know its power to

raise us to almost unbearable heights

of ecstatic bliss. It's love that draws

us nearer and dearer to the Great

Spirit, and the more love we give to

the world, the more human do we be-

come. One lives only in proportion to

his ability to love. One grows only in

proportion to his ability to greet each

new experience with open arms and the

eager question: 'What have you to

give me?" "

"But what about the future?" Betty

demanded. "What is there left for me

to cling to?"

What? This calls for clear think-

ing.

Sentiment is beautiful. Sentimen-

tality is the bunk ! Looking back on an

unhappy love experience and salvaging

from it beautiful and inspiring mem-

ories that make you want to find it

again-that is real sentiment. But

I know it's hard to accept philosophy letting those memories come between
like that right in the beginning-when

the wound is fresh and and I'm not

handing out any Pollyanna stuff when
I say that when the fierce pangs of

that hurt have passed, then does a hu-

man being begin to draw from the un-

happy experience the things that make

for finer, bigger and truer life.

"It's not always fair to blame the

other fellow when his love dies; it is

not always a sign of ingratitude or

lack of appreciation. Perhaps the

fault was in you. You may have been

selfish or domineering or sarcastic or

hasty or stubborn or jealous or un-

compromising, or any one of the count-

less things that can drive love away.

Love needs telling. Love needs showing.

Love needs living three hundred and

sixty-five days out of the year. But

even then, you haven't taken out in-

surance against losing it-you couldn't

-not while love is tossed about on the

sea of human frailty.

you and another and perhaps finer and

more holy love that is rank senti-

mentality. Cheap dramatization of a

precious thing.

Men may prove faithless; women un-

worthy. Death, we know, is inevitable.

But love rides triumphant, above all,

serene, eternal, untouched. You can

reach out and take it in and hold on

to it, and you can do this just as often

as you have the desire to, for love is

an outgoing thing. It passes thru us

as sunshine passes thru a window. It

goes out to every man according to his

need. On and on. Nothing can stop it.

So if you have had an experience

that in any way parallels that of little

Betty, don't sentence yourself to life-

long misery, any more than you would

want to see the one you love thrown

into jail simply because he found love

elsewhere.

Hearts can blunder the same as

brains.

The Law of Growth !

(Continued from page 34)

actively at work all the time. There

must ensue periods for rest and re-

cuperation. The principle lies in the

attitude toward Growth, and you

should see to it that your attitude is

toward, not away from it.

We must have purpose, and that

purpose must be sustained, and main-

tained, by our Will to Grow. Note

how the pine exerts itself to rear its

crest high up into the clear sunlight,

at the same time maintaining its inner

balance of metabolism, assimilation,

and nourishment ! So let it be with

you-there must be outward expres-

sion, but the real growth comes from

WITHIN! If you really Will to grow

no power can hold you from it. For

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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the moment you arrive at that deter-

mination, that moment you put your-

self in direct harmony with nature's

first law. Nature yearns to manifest;

to Grow, and you must KEEP GROW-

ING, or DIE !

I

BEGINNING OUR ADVENTURE

F I were to promise you that I could

suddenly, in an instant, or over-

night, transform your life from its

present drab, humdrum existence, or

whatever it may be, into a glorious,

thrilling, transcendent life of triumph

and achievement, what would be your

response ? Most likely your answer

would be, "you can't do it !" And your

answer would be correct, I cannot

change or modify your life one degree.

Nobody else can. You, and you alone,

are the architect and builder of your

life and fortune, whatever it may be.

The effort, the work, must always be

up to you.

But this I can do I can reveal to

you certain laws of your mind and

personality that when invoked and

utilized by you will gradually, but

surely, bring about any change in your

character, conditions, or circumstances,

that you may desire, no matter how

far removed from your present position

they may now appear. Only bear in

mind always they are Laws and Prin-

ciples, not fetishes. You cannot say,

"hocus-pocus, presto !" and Lo ! the

transformation. You must be willing

to work. You must study, and analyze

and ponder, and memorize them, until

you have a clear comprehension of

their nature and relationship, as well

as of the art of their application. If

you are willing to do this if the mak-

ing of your life is really of compelling

interest to you, it follows, as a matter

of course, that no effort will be too

great, or no demand too exacting, in

the accomplishment of your set pur-

pose.

First, then, how much interest have

you in the work? Just what is your

life worth to you? What have you ac-

-complished thus far? What value do

you put on yourself? How much do

you Will to Grow ?

زا

These are fundamental questions

and the answer to them, severally and

collectively, will prove highly illuminat-

ing. Make it a First Course in Psycho-

analysis, the analysis of Yourself.

I am assuming that the vast major-

ity of my readers are not satisfied with

their life conditions as they now are.

The very fact that you are reading this

magazine is in itself, evidence of your

desire for improvement. Let us as-

sume then, that you are interested,

tremendously interested, in making

your life bigger, and better, just what

is your life worth to you? The answer

is simple-it is worth just as much as

your Response to Life! What contacts

do you make with life, and how keenly

have you studied your response to

those contacts? In other words, how

much, not how little, do you get out of

life? What interests have you, and

why do you have those interests? Do

they make you bigger, better, or more

efficient?

This is what many psychologists call

the test of worth, the "touchstone of

positivity. " Will this thing that now

interests me make me bigger, better,

or more efficient? If the thing con-

sidered does not contribute to your

growth, betterment, or efficiency, it is

pretty safe to assume that it is not

worthy of your continued interest. On

the other hand, if it does give promise

of making you bigger-Bigger ! not

larger only, but bigger in a real sense-

accept it ! Open your inner self up to

it-Respond ! and thereby add value to

your life's worth. Your life is worth

as much to you as you desire to invest

in it; as you desire to get out of it. If

you desire little you will get little, and

your life will be a cheap, tawdry, color-

less, meaningless existence only. But

if you desire much, anticipate much,

demand much, and open yourself up to

receive much-much in plenty will be

your reward. Cultivate response !

Learn to catch the spirit of the thing,

whether it be a place, a position, or an

occasion. Get into the spirit of it.

It may be a view from the hilltop,

the workbench, or the kitchen window;

it may be a church meeting, a social

gathering; the casual contact with

friends and acquaintances, or even the

ordinary everyday association with the

members of your own family in the

home. It may be waiting on a cus-

tomer; turning out a piece of work at

the bench; practicing a musical selec-

tion; attending to some little task on

the farm; studying a lesson; reading a

book; listening to a discourse; mixing

a batch of bread; or just waiting on

the table. But no matter play, poem,

or painting; active or in repose; in

motion or passive-make it worth

while! Put your best Self into it !

Let nothing that involves You be casual,

humdrum, or commonplace. Strive to

make every experience every little in-

cident of the day-an Adventure. Put

life, and thought, and spirit into it,

and immediately Life will take on new

meaning for you. It will begin to de-

velop value. Remember that you get

out of life all you put into it, with

compound interest.

What, then, is your life worth to

you? And the answer again is, it is

worth all you can possibly invest in it.

We will discuss this further in a subse-

quent chapter; meantime let us proceed

with our analysis.

Question three: What have you ac-

complished thus far? Go back over the

"day-dreams" of your early boyhood,

or girlhood, or even the more impres-

sionable fancies of your later growing

How to

Stop Making

Mistakes

in

English

WHAT Iwrongwith

your English?

Are you ever em-

barrassedbymis-

takes in spelling,

inpronunciation,
Sherwin Cody

in grammar or

punctuation?Do you feel yourselfhandicapped

because of inability to express your thoughts

fluentlyandconvincingly? Here is a remark-
able method ofimprovingyour English almost

overnight.

MakeWords

WinforYou
SherwinCody is famous throughout America
asateacherofpracticalEnglish.Hehasper-

fected a remarkable invention which greatly

simplifies the study of language. More than

50,000 persons have already experienced its

benefits.

Quickly you gain the ability to write in

persuasiveandconvincing style. Soonyou talk

Bo fluently and vividly that others listen ab-

sorbedwithinterest. Yourpowertobring other

minds into accord with yours increases. You

sell yourselforyourgoods more easily;you im-

pressacquaintances, make more friends, and

forge forward immeasurably faster, both in
business and social life.

Write for the free, fascinating_booklet,

"How to Speak and Write Masterly English,'

which explains what Mr. Cody's methods are

andwhattheycando for you. Simply mailthe

coupon,orsendusaletterorapostalcard.

SHERWIN CODYSCHOOL ofENGLISH

3411 Searle Building,Rochester, N.Y.

SHERWIN CODY SCHOOL ofENGLISH

3411SearleBuilding, Rochester, N. Y.

Please send me your free book, "How to

Speak andWrite Masterly English."

Name.

Address.

.............

........

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Be aRealLeader

PSYCHO ANALYSIS

FREE WillenableYoutobe.

COURSE comeamasterofmen
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Psycho-Analysis reveals

the unconscious motives

underlying human be-

havior. This knowledge

increases your latent

power and influence, ban-
ishes mental discord and

inefficiency, and enables you to

understand the thoughts and control

the action of others.

GET THE PROOF

NO COST TO YOU

Just to prove to you how Psycho-
Analysis has been simplified for home

study, what a fascinating study it is, and

how it will help you, a comprehensive course

will be sent you, post-paid, ABSOLUTELY

FREE. Don't lose this great opportunity

through neglect. Write today for amazing

facts about this wonderful science which

means so much to humanity. Send no

money. Get the FREE course and judge

for yourself. The course is FREE. Send

4c in stamps to pay postage.

AMERICAN UNIVERSITY

Dept. 301

510 N. Dearborn St., Chicago, Ill.

brain glow
BRAVE MEN BECOME COWARDS. Many have told

ustheyhad not thecouragetoturnadoorknob of another

man'sofficetoseek an interview. The timidity wasdue to

takingUNSUITED FOOD that fermented and poisoned

bloodinstead of nourishing BRAIN and NERVES. Could

abravemansufferingfromchronic fermentation, or diar-

rhea,havecourageevento stand upright?

BRILLIANT MEN BECOME IDIOTS. Brilliant men,

thrownintodungeons, deprived of NERVE food, have in

afewmonths, become drivelling idiots, insane.

NERVES

mucus,

STUPID PERSONS BECOME INTELLIGENT. It has

BRAIN beenourprivilege to see dull, stupid school

children restored by RIGHT FEEDING to

normal condition, also the insane to normal

condition. The excexcessive theswelling

and the vacuous stare all disappear when

mucus-less foods are eaten. Under proper

Conditions, neither tonsils nor adenoids need operation.

SUFFERED INDIGESTION BUT DID NOT KNOW.

Tumors,boils, blood clots, etc. appear unexpectedly, the

results of WASTE products in the blood from PARTLY

assimilated food, yet there has been no pain in the

stomach. Disease arises from unperceived INDIGES-

TION. Even sleeplessness isduetomild indigestion.

Writeusforparticulars ofGovernment Bulletinsdescrib-

ing experiments on convicts, hens, cows, etc. Deficient

feeding produced disease, whereas FULL NUTRITION

cured-e. g. , paralysis, blindness in hens, mice, etc. ,

pellagra,beri -beri, skin affections , etc., inmen.

SAVED TEETH,TONSILS AND MEMORY. Pupil1865.

Sworn."Pyorrhea specialist advised extraction. After two

months on Brinkler meals, the five abscesses disappeared

anddentist fixed all teeth without extractions .

Jointsreduced. Largelump onwrist, one year, disappeared

inafew weeks Cannowmemorize music, and accom-

plish inhalf anhour more than formerly in two hours."

FOUR TIMESTHE INCOME."No mucus, voicestronger,

headclear, gained 20lbs., nowearn4times asmuch."

Educational Booklet, 10 cents. BRINKLER SCHOOL

OFEATING, Dept. 27L,136 West 72ndSt.,NewYork

(See Catarrh, p.86)

HavePrettyRound

Face and Neck

Abolish ugly hollows forever

MissGonzales ofReno, Ne-

vada, writes: "I have used

Tiffany Tissue Builder only

two weeks and alreadyit

has filled out my sunken

cheeks and removedwearied

worn-out lines that woman

dreads . I used to look so

old for my age, but now

am proud of my appear-
ance.

You, too, can abolish for-

ever sunken cheeks, thin

necks, hollow shoulders,

flat busts. No dieting or

tiresome exercise is neces-

sary. Simply apply Tiffany Tissue Builder ex-

ternally to develop more flesh where you want it.

Results guaranteed or your money promptly

refunded if you are not delighted after four weeks'
use. Price $3.00. Send check, money order or

currency and we will send prepaid. If you prefer,

send no money but deposit $3.00 plus few cents

postage with postman when he delivers it.

TIFFANY LABORATORIES, Inc.

1130-K, HannaBldg., Cleveland,O.

years. What were your mental pic-

tures of the life you were going to live?

Call them up again in memory, and live

them over again in spirit. Have your

subsequent experiences borne out your
early hopes and aspirations? If not,

why not? If so, how so?
Now this much is certain all of

your dreams have not gone wrong,

neither have all of them worked out

right. Some of them may have shot

far beyond the mark; others may have

fallen far short. But and here is the

principle again-high or low, far or

near, good or bad, they all tend to es-

tablish a mean, or as engineers term

it, an Optimum. Doesn't it seem sen-

sible then, to assume that if we can

find out by analyzing our experiences,

that certain results came from one at-

titude of our thinking, while other and

opposite results were produced by an

opposite attitude of mind, that we are

close upon the discovery of a definite

law that governs these results re-

spectively ?

Such indeed, is the case. It has been

not Luck, not Fate, not Chance, Provi-

dence, nor yet God, that has been re-

sponsible for what has come to you or

to me, the blatant affirmations of fatal-

ists, pre-destinationists, or religious

fanatics to the contrary notwithstand-

ing. It is you yourself that is entitled

to censure or to praise for most of

what has befallen you, and that re-

gardless of whether you understood the

law or whether you did not. Ignorance

of the law is no excuse. Ignorance of

the law does not excuse you in the

courts of men, and the same rule holds

good also in the higher things of the

realm of thought. You are today the

product, the result of your past think-

ing. The thoughts of your yesterdays

made you what you are today, and

what you are today presages what you

will be tomorrow. It is not fate, luck,

or chance; it is the definite working

of a great law. Learn to understand

the law and then use it for your own

advantage. Put your earnest thought

into it. Think it out. Thinking begets

Feeling, and continued Feeling is gov-

erned by Will. Thinking, Feeling,

Willing-that is the process of your

growth, and your mental growth shapes

your character for good, better, best,

or ill. Analyze yourself, be earnest

about it; decide what you want to be,

and then set your Will to it and note

the immediate results.

H

WHAT PRICE YOU?

OW much are you worth? What

good are you ? What value do

you set on yourself? The answer to

these questions is of tremendous im-

port to you, so probe right into it.

Your real worth is measured by your

interest in yourself. What good you

are depends entirely upon the value you

set on yourself, and that value is in di-

rect ratio to your own self-esteem. If

you look upon yourself as mediocre,

commonplace, or as not amounting to

much, the world about you will accept

and rate you at just that value. On

the other hand, if you regard yourself

as being somebody really worthwhile

an upstanding, forward-going, positive

personality-other people will accept

you at just that standard. You set the

figure; you name the price, and what-

ever the world needs of your character

or service it takes at your own rating.

As a general rule the world is a good-

buyer-it seeks the highest possible re-

turn for the lowest possible investment.

But, on the other hand, it is always

willing to pay for real value. You,

therefore, should be a good seller. Ask

your price, and hold out till you get it.

Surely you have learned by now that

people do not appreciate the things that

come too easy. If left to itself the

world rarely plays fair. It is always

on the alert to take every possible ad-

vantage, and it will impose upon you at

every point of contact unless you assert

yourself against it. And this is as it

should be . If it were otherwise you

and I would be unable to grow, for we

grow strong as we learn to resist the

forces about us. The airplane is up-

held and its progress made possible, by

the very friction—the resistance of the

air it labors to displace, and if you will

reflect upon it you will readily see that

this is a great fundamental law apply-

ing in every phase of life .

But don't forget that the airplane

displaces the air. It moves forward by

overcoming inertia. It progresses to

just the degree that it asserts and ex-

erts itself in shaping its environment

to its purpose. In other words, it be-

comes of value in just the proportion

in which it asserts itself. So also must

it be with you. You must place a value

upon yourself, and establish and main-

tain a definite identity, and a definite

place in the world, for yourself. This

does not mean "parading" yourself, or

going at it in the attitude of "I'll tell

the world," nor does it consist in a lop-

sided opinion of your own "impor-

tance." You do not have to tell it to

anybody. In fact, if you have any real

value it will not demand recognition

but it will command it. Nothing is

quite so amusing or disgusting as the

people who are always burning up with

a sense of their own importance. They

fail utterly to see that their own eager-

ness to be seen, and heard, and prop-

erly recognized, amounting in some in-

stances to a positive obsession, border-

ing on hysteria, is, in itself, a startling

manifestation of their own
inward

sense of inferiority, striving to camou-

flage itself under a false cover of

bluster and bravado. No matter in

what other ideas Freud may have been

wrong, certainly in this matter of in-

feriority "complexes" wherein the indi-

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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People Who Don't Listen

Ridethe Hearse Sooner!
From now on watch the lists of fine men and women

(not old, decrepit human beings but "healthy"

people in the flower of life) who are being knocked

off from10 to 20 years before their time by Heart

Disease, Bright's Disease, Diabetes and other dis-

eases of Kidneys and Blood Vessels. At the last

minute what wouldn't they give to enjoy the com-

panionship of their loving families for 20 years more!

PROLONG YOUR LIFE

Health authorities urge all men and women to

have health tests made periodically. Many de-

generative diseases do not reveal themselves to

the eye until almost TOO LATE. Robinson

shows 'em up when still in the sympto-

matic stage.

TRY ONE URINALYSIS AT OUR RISK

Send No Money Make No Promise

Write today. We will send special bottle

with preservative for your sample. We

give you a complete Robinson Report cov-

ering 25 different determinations, together

with suggestions for improvement in

health and food chart. After you get re-

port send us $2.50. However, you have

■ privilege of returning report without further obligation

if you think this wonderful service is not worth $2.50.

We take all the risk. 15,000 satisfied clients.

1

LOUIS G. ROBINSON LABORATORIES

Biological Reports

4118 Harrison Bldg., Est. 1907 Cincinnati , 0.

vidual strives to disguise his real sense

of weakness under a false front, he

was right. This does not mean that

we must always reveal our true feel-

ings, nor that we should not strive to

modify undesirable "complexes" by act-

ing out the opposite, as this latter proc-

ess is highly desirable and necessary,

but do not go to extremes. Be mod-

erate. Be sensible.

Your present value is self-fixed and

it can be self-changed any time you

desire.. This is my hope in writing for

you, namely, to awaken in you a rec-

ognition of your potential-your latent,

or dormant value and to strive to in-

duce you to "raise your price" on your-

three hundred per cent (unless you
self. Do not beginby raising it two or

feelthat you have formerly beenpricedthatraising it. Begin it inside, however; in

Can WeTalkwith

Spirit Friends?

your own mind and consciousness, and "Easily,"Says This GreatMystic

$1000 Profit is to

forAgents!

AnAllYear

RoundIncome

withoutInvestment
Everyone isever thinking of jewelry as gifts for dear ones or for

themselves-everyone is wondering not only what to select buthow

toconveniently pay for it. Show them ourplanofeasy payments.
Showhoweasy it istohaveabeautifuldiamondring,watch,silver-

ware, etc., andhave twelvemonthstopay. Ouragents earn from

$50.00to$200.00weekly, selling oncashorcredit.Weputyou in the

jewelrybusinessforyourselfandcarrytherestock for you.Youmaker

Investment.Youmerelytakeordersandearnveryliberalcommission.

no

Sendfor FREEOutfitTODAY
Write for complete free outfit, which contains catalog in colors,
orderblank and full instructions. We send by return mail every-

thing to start you earning money without delay.
STERLING DIAMOND &WATCH CO., Inc.

1540Broadway, Dept.A-220
NewYork, Ν.Υ.

Re-Vitalize

Your Eyes
Renewyour Vision. See without glasses

Whatever your eye problems,

for sight-health-beauty-suc-

cess, re vitalize your eyes.

How? Through the latest,

greatest achievement of science-

CONSCIOUS CO-ORDINATION

"New Vision for Old" is the enheartening, illumi-

nating message written specially for you, by that

eminent psychologist, and authority on Eyesight and

Health, Dr. Earl Ward Pearce, who is helping

thousands , and who can help you. It's free.

ited edition. Send for your copy now-today.

Dr. Earl Ward Pearce, Dept. 7

1247 W. 36th Place

1

1
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END SICKNESS

Lim-

LosAngeles, Calif.

THIS NEW WAY

No medicine, drugs or dieting. Just a light,

small, comfortable inexpensive Radio-Active Pad,
worn on the back by day and over the stomach at

night. Sold by mai
helping you before you buy it. Over 150,000 sold
onthis plan. Thousands have written us that it

healed them of Neuritis, Rheumatism, High Blood

Pressure, Constipation,

Heart, LungsstiLiver, Kidney and Bladder
Nervous Prostration,

Trouble, etc. No matter what you have tried;
or what your trouble may be, try Degnen's

Radio-Active Solar Padat our risk. Write today

for FREE Trial offer and descriptive literature.

Radium Appliance Co., 719 Bradbury Bldg., Los
Angeles, Cal.

NO
TO other problem has been so fascinating for

mankindas that age old mystery, "Can We

Communicate with Our Departed Dear Ones? " And

now one of the great masters of Psychic Powers de-

clares that the ability to talk with spirit friends canbe

developed under the proper guidance. Not only that,

but he gives definite rules and instructions for dis-

covering and cultivating psychic powers.

having raised your value within your

own secret mind, note how immediately

others begin to attach the increased

value to you as shown by their added

regard and appreciation. The wise way

is to think it to yourself but to say

nothing about it. You will be surprised

to find that you can radio this new

standard of self-appraisement to others

as well as induce an appreciation of it

from them to you. This is a wonderful

principle for increasing your influence diumship, Trances, Inspirational Speaking, Imper-
and power in the world of which we

shall have more to say later.

One of the greatest of living psy-

chologists has said that our funda-

mental instinct is not sex, as Freud and

his followers would appear to have us

believe, but rather it is the instinct of

self-regard, and this self-regard is

shown by our self-assertion or our sub-

mission, respectively. This means that

our character is measured absolutely

in the degree with which we regard

self. If our self-regard is at a low ebb,

if it is inclined to yield and submit

tamely to the desires or importunities

of others, then our character becomes

weak, flabby, and vacillating. On the

other hand, if we are self-assertive,

properly dignified, self-respecting, and

have a reasonable amount of self-con-

fidence; in other words, if we put a

value on ourselves we develop a corre-

sponding character of strength, no-

bility, and power. To some things we

must and should submit, other things

we should dominate and control. The

secret then of a well-formed character

is a proper balance, or harmony be-

tween our disposition of submission and

our self-assertion . Where either of

these is indulged to the extreme we run

out of balance, and discord, dishar-

mony, and-to a certain degree-

disaster results.

Not to be a human washed-out dish-

rag, nor, on the other hand, a head-

strong, unreasoning "bull-head," but to

aim for and arrive at a position of self-

This famous seer is Swami Bhakta Vishita, a

Hindoo Master, noted as an authority on Psychic

Manifestation. In simple, everyday language he re-

veals the long hidden mysteries of Clairaudience,

apparitions , spirit guides, telepathy, Voodooism,

Crystal Gazing, and Black Magic.

Allthe different methods through which spirits talk

are carefully explained-Writing and Drawing Me-

sonations , Spirit Rappings , and Table-Tiltings, Ma-

terializations, Trumpet Talking, and Slate Writing.

Notonlyare these methods fully explained,but com-

plete instructions are given for developing these

various powers, and conducting the Spirit Circle.

This great book is also filled with fascinating incidents

and thrilling accounts of actual incidents of spirit
return.

Swami Vishita also takes up, besides the methods of

communication with the dead, the subject of the

development of our personalities through harmony

with the finer vibratory forces of Nature. From the

infinite wisdom of the East, he tells us about the great

mental currents and Psychic VibratoryWaves, which,

whenwe understand them, canbe used to bring us a

fuller, richer, happier life.

Send No Money-5 Day Trial

Those Fascinating Mys-

teries Explained

-The Nature of Spirit

Power

-How to Conduct Spirit

This great book by Swami Vishita is calledGenuine

Mediumship, or The Invisible Powers. In order to get

this invaluable information into the hands ofthe many

thousands eager to get in touch with their dear ones

on the other side, we have made every effort to offer

these lessons at an extremely low price. Conse-

quently you now can secure this priceless work for

only $1.98. Send no

money-just fill out

and mail the coupon

below. When the

package arrives pay

thepostman$1.98plus

a few cents postage.

Inspect this amazing

volume for five days.

Then if you are not

delighted return it and

your money will be

refunded. Get the

coupon in the mail

this instant-we have

only a limited edition

at this low price.

Franklin Publishing

Co., 800 N. Clark St. ,

Dept. P-50, Chicago.

Circle

-Crystal Gazing

-Spirit Rappings

-Slate Writing

-Psychometry

-How to Develop Tele-

pathy

-Table-Tilting

-Materialization

-Fraudulent Spirits

-Trance Phenomena

-Signs of Spirit Presence

-Domineering Spirits

-The PsychicTriangle

-PublicSeances

FRANKLIN PUBLISHING CO.

800 N. Clark St., Dept. P-50, Chicago, III.

Please send me a copy of Genuine Mediumakip or The Invisible

Powers,bySwami Bhakta Vishita. When package arrives I will pay

postmanonly $1.98, plus few cents postage. If not delighted, I am

at liberty to return the volume within five daye and my money will
berefunded.

Name..

Street and No..

City and State.

Ifyou may be outwhen the postman arrives send $2.00with the

coupon, andwe'll pay the postage. Price outside U. S. $2.50 cash
withorder.

-

--
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CheMystery

QueenofEgypt

NEFER-TITI

THE BEAUTIFUL

Knew Strange Secrets

of Life and Love

For aThousand Yearsthe World

A

Sought for Her Knowledge

T last the strange facts have been revealed about Nefer-titi , the

Queen wife of Akhenaten the Mystic King of Egypt. She

reigned after his death in 1350 B. C., and for hundreds of years

preserved the secret teachings of this leader of mystic schools. Nefer-

titi was the most magnetic woman ever born in Egypt, the most beauti-

ful and the most mysterious ; for she exercised a power over people and

conditions which puzzled the Egyptians as well as the Tribes of Israel

and the Orient.

Free Book Tells the Story
A new book will be loaned to those sincerely interested in attaining a true

mastership of life's problems and the ability to direct the affairs of their lives as

do the mystics of the Far East and the oriental lands. This book, called "The

Light of Egypt," written by Sri Ramatherio, Scribe, tells all about the teachings

and secret principles which formed the mysterious knowledge possessed by the

Rosicrucian Brotherhood of which the Pharoah and Queen Nefer-titi were

leaders. For a thousand years the world sought for such information as this, and

now it is issued in a private book.

Men and Women Astonished

The simplicity of the great laws known to the ancient mystics and the ease

with which they can be developed into powerful helps in our lives, astonishes every

man and woman who reads this book. One hour a week in reading, and a few

minutes each day in testing the simple rules, will bring marvelous changes in

your health, business and social affairs, and in your happiness and prosperity.

If you wish this free book and will promise to read it carefully, and if you

have spare time to study and develop your inner powers, write a letter asking for

"The Light of Egypt." Address your letter carefully as follows :

LIBRARIAN J. E. H.

AMORC ROSICRUCIAN LIBRARY

Rosicrucian Park San Jose, California

respecting merit capable of rendering

worthwhile service this should be our

desideratum.

Aword of caution may be timely at

this point. Now that you are alert to

the importance of setting a value on

yourself, you will feel a strong ten-

dency to set this value as early and as

high as possible and a burning desire

to collect "back taxes." That is, that

now having found yourself, you will

want to make up what you feel you

have lost thru your past lack of self-

assertion. If so, forget it! And the

best way to forget is by getting for?

Fill your mind and your spirit with

the enthusiasm of your new discovery,

and move forward in its further de-

velopment. Besides, the past owes you

nothing, for if you did not assert your-

self you were without value in conse-

quence, hence you have nothing to

"collect."

There is a danger, too, that you may

now be so eager to assert yourself, that

unless you are very careful you may

become irritable, and selfish, and need-

less to say, that is the very antithesis

of what we are striving for. Remem-

ber what we are after is not selfishness,

but self-value. In fact, there is a

danger that you may overlook the fun-

damental point in this entire discussion

unless your attention is again directed

to it, for its fundamental purpose, after

all, is not what you want others to

think of you, but what do you think of

Yourself? Let me suggest rather that

you approach it something after this

manner, making sure to be absolutely

honest with yourself, as, if you cheat

yourself you cheat everybody and rob

the world. Put yourself thru a mental

quiz. A few pertinent questions put

squarely to oneself will bring out an

abundance of informative material.

Begin then: "What is the matter

with me? What is holding me back?"

If you are a normal person-"I have

five senses . I have brains. I have a

normal body, a normal degree of health.

I am a free agent. If I insist I can do

whatever I please, provided only that I

am willing to pay the price." If you

are not entirely normal in some respect,

do not hide behind it as an insurmount-

able obstacle. Look around you, ob-

serve others who may be handicapped,

or read of the lives of others who have

yet risen in spite of such handicaps.

History is replete with instances of in-

dividuals rising to prominence and to

positions of commanding influence, by

their own sheer effort, and in spite of

most discouraging handicaps. What

they have done you, too, can do, pro-

vided only that you set to work to study

your own latent possibilities, and how

to bring them into active service. Ap-

preciate, never depreciate yourself.

Never speak disparagingly of yourself,

or of your efforts. Never admit defeat.

Never acknowledge failure. Realize

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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■ always that your past inability, or

- failure, has been due to a lack of

understanding of the law of growth

and self-development, and not to a lack

- of inherent ability. Make up your

mind that you can rise, that you can

■ improve your condition. The world has

- a place for you, and the world needs

■ you in that place. Get into it.

■ We cannot all be great, but we all can

be greater-immeasurably greater

■ than we are. What we should strive

■ for is to make our own life, within our

own circle, as complete as possible. We

cannot all be artists, inventors, orators,

authors, captains of business, or celebri-

ties,but we can all be happy-happy in

our ideals, our mental reflections and

in our daily work; for happiness comes

from achievement, and achievement of

any kind, means work. If we main-

tain a "knowing" attitude, a constant

reaching out mentally for new truths,

and a new knowledge of old truths, we

will keep growing, for the knowing

mind is the growing mind, and happi-

ness consists in the last analysis in

Growth !

How to Sell by Telephone
(Continued from page 25)

Strange as it may seem, magnetism

and charm are thoroly transmissible

over the telephone, and while these

qualities seem allied closely with the

- physical self, they are chiefly psy-

chological . The voice and the mind to-

gether actually have more to do with

charm than the body. Many people

have had it said of them : " Oh, she

looked beautiful, but when she opened

her mouth and talked what a disap-

pointment ! " Her voice and her words

wrecked the imaginary picture cre-

ated in the onlooker; and the voice and

words are the only things transmissible

over the telephone.

با

A voice without words ofttimes has a

lot of magnetic charm, as is evidenced

by the fact that we enjoy opera with-

out understanding the language, but

the voice plus words covers a wide

gamut of charm-development and mag-

netism. Inflections, tempo, pitch, clar-

ity, enunciation, vocabulary,

ners-all these are obvious parts of

telephone selling technique calling for

close study.

man-

The voice that smiles is no figure of

speech, as voices do actually smile or

frown-chiefly due to too great use of

the falling inflection. The rising in-

✔flection is the more appropriate.

Good telephone psychology and sales-

manship demand that you

(1) Disarm the other person's in-

difference or antagonism by placing

him at ease, which can be accomplished

by displaying in your voice and man-

ner a sense of the other person's im-

portance and by minimizing your own.

(2) Display well informed concen-

trated and detailed interest (spon-

taneous and natural) in the person-

ality and affairs of the other person.

(3) Be generous and willing in your

concession of the other person's opin-

ions, desires and rights, and fully ap-

preciate his courtesies, favors and his

worth.

(4) Meticulously address him when

meeting him, or greet him on the

telephone and be scrupulously care-

ful to keep appointments and promises.

(5) Indicate by a token or service

that the person is not forgotten and

that he or she is pleasantly remem-

bered and that you desire to serve.

(6) Plenty of smiles into the man-

ner and voice and a development of

expressiveness of voice and manner

will do a great deal to aid in telephone

sales work .

These rules are not mysterious. Too

often the hearty willingness to be def-

erential to other people's opinions and

ideas is lacking in telephone selling.

A magnetism is transmissible by tele-

phone which arises solely from work

efficiently done. This magnetism is

perfectly transmissible in telephone

selling.

Successful salesmen must, naturally,

learn to be persuasive. Persuasiveness

is an integral part of personality and

there are seven supreme qualifications

for sales success:

(1) Intense desire to succeed.

(2) Sociability and sympathy.

(3) Dynamic energy; endurance.

(4) Intelligence and judgment.

(5) Adaptability.

(6) Force and drive.

(7) Understanding of service spirit.

Of these, sociability, sympathy,

dynamic energy and endurance are the

vital personality elements . They

spring often from the very depths of

the Inner Self, and are hard to im-

plant, altho by no means impossible.

They compose the most telling of all

the equipment for telephone selling.

There can be no effective development

of telephone sales personality without

attention to these qualities. Those

who do not like people, and who have

little sociability and sympathy, do not

make very successful telephone sales-

men. The proper attitude is not

haughty, not gushy, but just human.

The telephone salesman is actually

the "voice of the house." He is an am-

bassador of the customer to the house

and has a difficult double rôle to play.

He must make the two interests meet

fairly and squarely and be a liaison

officer, actually, with a careful psycho-

logical understanding of both the cus-

tomer and the house.

Throw Away Your Glasses

and See Better

P
eye trouble,RACTICALLY every known

even partial blindness, has been benefited

and entirely cured, simply by discarding

glasses and practising a simple new method of eye-

training discovered by Dr. William H. Bates. Far-

sight, near-sight, astigmatism, cross-eyes, squint,

cataract-all have been successfully remedied

without medicine, operation, or optical aids of

any kind .

Even though you have been told that you will

never again be able to see satisfactorily without

glasses, owing to permanent changes in the form of

the eyeball, it is still possible for you to be cured

-and see better without your glasses than you

now do with them.

Mistakes made millions " spectacle slaves"

The use of glasses is based on the theory that

the lens of the eye changes its shape in focusing

for near and distant vision. This has, however,

never been PROVED ! In fact, after many years

of practical experience, Dr. Bates proved this gen-

erally accepted view to be FALSE. He demon-

strated, by hundreds of careful scientific experi-

mentsand tests, that the eye focuses in an entirely

different way-by means of its "external mus-

cles." He showed that spectacles, far from aiding

the vision permanently, actually interfere with the

natural, perfect sight that almost every eye can

be trained to have.

After making this remarkable discovery, Dr.

Bates' next step was to use it in curing himself of

defective eyesight which the most eminent ocu-

lists said was incurable. They said that because

his lenses had hardened, his eyes would never

again be able to focus. He wore two sets of

strong glasses, for both reading and distances , and

could not see clearly without them, yet, by means

of the method of eye-training he had discovered,

he was able to discard them and now reads the

finest print and sees distant details with equal
distinctness.

Correct errors of vision without spectacles.

Thousands have discarded glasses through

simple home treatment. No medicine. No

apparatus. No danger. Dr. Bates' amazing

book, giving full instructions, sent on 5 days'
FREE TRIAL.

"Perfect Sight

WithoutGlasses

Sent to you on approval

This remarkable volume, giving the whole truth

about defects of vision, their causes, and method

of cure, as discovered by Dr. Bates, with simple
instructions for training your own eyes to see

perfectly without glasses, will be sent for exam-
ination merely upon your request. Read the book

and try Dr. Bates' method for five days. If you

are not delighted with the results even in this

short time, if you are not convinced that you will

be able to discard your glasses entirely and see

even better than you do now, return the book

and your money will be refunded at once.

The Central Fixation Publishing Co. P-10

383 Madison Avenue

New York

Gentlemen: Please send me a copy of "Per-
fect Sight Without Glasses." I will give the

postman $3.00 plus postage when it arrives.

If not convinced of its value within five days,

I will return the book and you will refund my

money without question.

Name...

Address.

City............ .State.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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3 GREAT BOOKS-

" Life

Triumphant"

By HENRY

KNIGHT MILLER

" Be a Prize

Winner"

By LON J.

HADDOCK

"Prosperity

How to Attract It"

By ORISON

SWETT MARDEN

Twenty-three beautifully written, soul-inspiring essays by

the editor of PSYCHOLOGY, including his far-famed Ten

Laws in Practical Psychology ! Why Are We Here ?-Do

You Know Yourself ?--Can You Go Alone ?-The World

You Live In-As a Man Thinketh-Bread, Beauty and

Brotherhood-The Human Magnet-Now Abideth These

Three-Dreams in the Market Place-Secrets of Supreme

Success-Wings of Imagination-The Will to Do-Growth

Through Observation-Fear and Worry Vanquished-The

Blue Bird of Happiness-The Ministry of Forgetfulness-

The Strength of the Hills-Vanquishment of Trouble-

The Miracle of Autosuggestion-Sources of Power-Gold

Everywhere-The Fountain of Youth-Ten Laws of Tri-

umphant Life.

Be a Prize Winner-The Conquering Hero-Beginning

Mental Growth-Don't Alibi-How Men Are Made-Find-

ing the Subconscious-Nervous Breakdowns-How We Got

Our Mind-How to Regulate Your Thoughts-Living in a

Thought World-What is Self ?-Cultivate Your Thought

Power-Set the Self Going-Working and Waiting-What

is Personality ?-How to Cultivate Your Personality-

What About Your Looks ?-Be Alert ! Wake Up !-The

Law of Suggestion-What to Read and Why-Feeding the

Imagination.

"In PSYCHOLOGY Magazine, which quite properly lays

claim to being the greatest inspirational magazine ever pub-

lished, we have had articles from the world's foremost in-

spirational writers. Among all of these master writers, none

has moved me as has Lon J. Haddock. His book, Be a

Prize Winner, should be in every home. It is a classic of

sane, sound, inspirational literature. It would seem impos-

sible for anyone to read it without being lifted upward to

sun-kissed summits of achievement, happiness and larger

life." HENRY KNIGHT MILLER, Editor, PSYCHOLOGY.

There is always a best way. Dr. Marden's writings do not

theorize he has shown hundreds of thousands how. You

will be encouraged by the vital, personal touch in such chap-

ters as-How We Limit Our Supply-The Law of Attrac-

tion-Driving Away Prosperity Establishing the Creative

Consciousness-Where Prosperity Begins-If You Can

Finance Yourself-How to Increase Your Ability-Look

Like a Success-How to Make Your Dreams Come True-

What Discouragement Does to You-How to Cure It-How

to Make Your Subconscious Mind Work for You-Think-

ing, Health and Prosperity Into the Cells of Your Body-

How to Make Yourself Lucky-Self-Faith and Prosperity-

Fear and Worry Demagnetize the Mind-How to Get Rid

of Them-Good Cheer and Prosperity-The Master Key-

To Be Great, Concentrate "Time Is Money" and Much

More the Positive vs. the Negative Man-Thrift and

Prosperity-As a Man Expecteth So Is He "I Can't Afford

It" The Habit of Going Without-How to Bring Out the

Man You Can Be.

YOU ASK-How Can I Acquire Money, Friends, Health? You feel that you

are not getting your share of the good things of life. Others have better cars,

better homes, better radios, have yachts, hosts of friends, abounding vitality,

surging joys , which you, too, wish you had, but fail to possess.

WE ANSWER-These three brilliant writers reveal to you the secrets

whereby your heart's desires may be realized, your hidden abilities turned

to gold, your dormant powers vitalized.

In this set of 3 GREAT BOOKS you find that you already possess

powers that make for victory; that you can succeed. Health is your

natural birthright. Happiness is your destiny. You may be the

master of your fate, instead of its slave.

ACT NOW!

If you act now, you get this complete set of 3 GREAT

BOOKS together with a full year's subscription to PSY-

CHOLOGY-12 coming issues-all for $5.00. This coupon
good for thirty days.

PSYCHOLOGY PUBLISHING CO., Inc.

Name.

Street

PSYCHOLOGY

Pub . Co., Inc.,

17 West 60th St.,

New York, Ν. Υ.

I enclose herewith

$5.00 (check or money

order) for the 3 GREAT

BOOKS and a year's sub-

scription to PSYCHOLOGY.

Canadian friends ! The price

to you is the same as to those

living within the United States .

Forcign friends ! Add one dollar

to cover additional postage.

......

17 West 60th Street
New York, Ν. Υ.

City.

11-28

...... State.........
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TwentyPoints on Self-Expression
(Continued from page 37)

to be conserved. The new health craft,

favored by keen thinkers, is more pre-

ventive than curative. When minds

are on the job, medicines aren't needed.

7. Wear clothing that is loose, com-

fortable, hygienic. No article of ap-

parel should impede thought or action.

Tight raiment chokes the personality

that should be liberated. Whatever

binds the body tends to restrict and vex

the mind. Every garment, from collar

to shoes, needs analyzing from this

point of view. For example, shoes with

high heels, narrow toes or unorthopae-

dic arches, not only make life's walk

hard but stand in the way of personal

progress. Clothing mars or makes

character.

8. Let physical exercise be adapted

to your work, age and temperament.

Space here is too limited for discussion

of this topic. But the information you

need should be available from your city

or county health officer. And large

news stands offer health magazines

whose publishers you might consult re-

garding books on exercise appropriate

for you.

9. Get fun out of the game or sport

you enjoy most. This may prove the

best form of exercise, giving play to

the emotions as well as to the muscles.

What is your favorite athletic game ?

Have you the equipment or facilities to

enjoy it properly ?

10. Leave home. Not permanently-

some of your home folks might object.

But frequently enough to escape the

household ruts of habit and confine-

ment, with new scenes and larger

vistas opening out before you. Variety

promotes versatility. A growing soul

tires of sameness.

11. Talk freely with somebody who

understands. Have you a relative or

friend who cares for you specially, and

whom you can trust absolutely? Find

how he or she can help you, and be

helped by you, in the mutual quest for

a larger life. The consciousness of

giving and receiving the crown of un-

derstanding helps to unfold a regal

personality. Reciprocity annuls repres-

sion.

12. Dare to be original, without

being eccentric. The courage to do

something different often proves the

magical key that unlocks a vast inner

storehouse of capacities and possibili-

ties. However, being different just for

the sake of being different doesn't pay,

isn't wise. The new must be true, or is

not worth attempting. Only the fact

of getting ahead justifies the act of

breaking loose.

13. Look for a chance to do creative

work. The inventor is the man who

invites himself to explore the cosmic

sphere. Making anything makes the

maker, if he makes it right. The im-

mortals have all been creators. Pro-

duction means expansion, evolution.

Writing, drawing, painting, singing,

lecturing, planning, organizing, even

sewing or cooking or gardening, calls

out the superb forces of healthy origin-

ality.

14. Build a great future, by forming

a definite ideal of supremacy. How are

you going to make your work the

greatest and best of its kind? The am-

bition to lead the world is open to

everybody, yet not one person out of a

million takes hold of it and by means

of it pulls himself to the top. A splen-

did satisfaction is to dominate the

horizon by merit of superior workman-

ship.

15. Organize better co - operation.

Your success will mean success to

others. To whom, and how and why?

Their active aid should be secured, on

the primary basis of their own finan-

cial and professional interest. Work is

productive to the extent that all the

workers are skilled and eager partners

in the conduct of the enterprise.

16. Save time, energy and money.

The way to do it is to obtain expert ad-

vice on the management of the job or

position you hold. The offices or publi-

cations of engineering and consulting

firms are probably advertised in the

journal previously cited, under section

4 above. A fundamental safeguard to

self-expression is economy.

17. Devote a little spare time to com-

munity welfare. This provides altruis-

tic opportunity for mental diversion,

emotional outlet, psychic enlargement,

spiritual resourcefulness. What are

the social service activities operating

in your locality? The data might be

had from the civic clubs, associated

charities, hospitals, Red Cross, home

missionary societies, Salvation Army.

A knowledge of the needs of the sick

and poor and miserable helps to evolve

a finer, fuller citizenship.

18. Gratify and encourage your taste

and talent for music. A good singing

voice demands a course in voice culture.

Everybody should know how to play

well at least one musical instrument.

A family orchestra, properly trained,

would be a lovely new home attraction.

If people talked less and tuned more,

the world would be happier. Music is

the language of the soul, universal and

eternal. To enjoy real music is to pro-

mote celestial harmony, and rise above

the discords of earth experience.

Increase Your Pay
Within the next few months!

Areyou sacrificing thebestyears ofyour

life toa routinejob,inthethought that you

must stand in line for promotion-that you

can advance only at the shuffling pace of

the rank and file? Themanwhodepends

on length ofservice foradvancement rarely

getsbeyond the information desk.

Why throw away your future in a low-

pay job, whenyou can qualify, in a com-

parativelyfew months, for a high-salaried

position as a business specialist?

Thousands of men with no better start

than you have doubled and tripled their

incomesby home-study business training

underthe LaSalle Problem Method. Dur-

ing a period of only six months, 1,248

members of LaSalle ExtensionUniversity

reported definite salary-increases as a

result of training under this remarkable

method. Theaverage increaseperman was

89per cent.

If"half as much again" would look good to you

within thenext twelve months, check the training

that interests you , sign and mail the coupon NOW.

It will bring you full particulars, together with de-

tails of our convenient-payment plan; also your

free copy of "Ten Years' Promotion in One."

Get this book," said a prominent Chicago execu-

tive,"even if you have to pay five dollars for it."

Wewill send it free.

Make your start toward that biggerjob TODAY.

- Find YourselfThrough LaSalle!

LaSalle Extension University

TheWorld'sLargestBusinessTraining Institution

Dept. 1163-R Chicago

Gentlemen: Send without obligation to me in-

formation regarding course indicated below:

BusinessManagement ☐ Modern Business Corre-

Modern Salesmanship spondence

Higher Accountancy

Traffic Management

RailwayStation

Management

Law: Degree of LL. B.

Commercial Law

Industrial Management

FactoryManagement

Banking and Finance ☐ Telegraphy

CreditandCollectionCorrespondence

Modern Foremanship

Personnel Management

Expert Bookkeeping

C. P. A. Coaching

☐Business English

Commercial Spanish

Name...

PresentPosition

Address

QUIT

☐ Effective Speaking

☐Stenotypy-Stenography

RS TOBACCO

19. Wander off alone, to commune

with Nature. Hills and trees and pools

and birds and winds and stars-they

are the primal, genial companions for

all human beings. To love and seek

the bounty of Nature with a glad heart

Nomanor woman can escape

theharmfuleffects of tobacco.

Don't try to banish unaided

theholdtobaccohasupon you.

Jointhethousands of inveter-

ate tobacco users that have

founditeasytoquitwiththe aidoftheKeeleyTreatment.

TREATMENT

KEELEY STOPS
TobaccoHabit

Quicklybanishes all craving for tobacco. Writetoday

forFreeBook telling how toquickly Freeyourselffrom

thetobaccchabit and ourMoneyBackGuarantee.

THE KEELEY INSTITUTE

Dept. C-505 Dwight, Illinois

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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Only One Way You Can

Get This Remarkable Pen!

You must try it THIRTY days

before you can keep it!

Equal to any $7 or $8.75 Pen in Quality

Superior to Any Pen at Any Price in Performance

Only Way to get the

Postal: "Buy through

One Who Owns One”—

or Mail Coupon Below 1

Actual Size

Men's Model

Shown Below

"Real

Writing

Mileage

At Last"

THHE man who invented this amazing pen consented

to let us sell it only under one condition-that we

work out a plan whereby the price would be within the

reach of every one, instead of selling it at $7 or $8.75,

theprice of other pens of equal quality.

Of course, it was impossible to sell this remarkable

pen through the stores. Their profit on a $7 or $8.75

pen is more than what you actually pay for the

POSTAL RESERVOIR PEN. And so we decided to

let Uncle Sam do the selling for us through the United

States Mails..

The Pen That Says "Fill Me Up!"

BEFORE It's Empty

The POSTAL RESERVOIR PEN (named POSTAL be-

cause it is sold by mail only) is distinctive in design and con-

tains features which are not found in any other pen. It is

transparent, so you can always see when it needs filling.

It is self-filling-employs an entirely new method, the

easiest ever devised. Holds 3 to 4 times more ink than

any other self-filling pen. Manufactured from same mate-

rials as used in highest priced pens. Never before have so

many improvements and refinements been combined in a

single, handsome, smooth-writing, never-clogging pen that

you will be proud to own and delighted to use.

Postal

How to Get the Postal Pen

SEND NO ΜΟΝΕΥ

Simply fill in and mail the coupon. Do not send a penny!

When you get your Postal Pen, you will also receive 5

post cards, each worth 50c, on the purchase price of

another pen. Every Postal Pen owner finds that

his friends admire his remarkable pen and ask

where they can get others like it. You can

easily sell your premium postcards for 50c

each and earn back the full price of your

pen. You do not have to sell the cards

-dispose of them any way you wish-

whatever you make on them is yours

tokeep.

PenCo.,

Inc.,

Desk 349,

41ParkRow,

New York City

Please send me one

Postal Reservoir Pen

and five Special Premi-

um Postcards which I may

give away or dispose of at

50c each . I will pay postman

$2.50 upon receipt of the pen.

If after 30 days' use I desire to

return the Postal Pen, you agree

to refund purchase price. Send me

the model I have checked.

Men's Size

Name

Address.

City

Women's Size

Don't Wait-

Tear Off

State......

and Mail

Coupon

NOW

If you live outside the United States send

International Money Order with coupon.

Nad

SO

You

Can

See

Right

Through

This Pen!

No Other

Fountain Pen

Like It!

CostsOnly

$250

Read These Remarkable Postal

Features

It Is Transparent-You can always see exactly how much

ink you've got. Can't run unexpectedly dry.

It Is Unbreakable-You can even Step on it without injur-

ing it. A wonderful pen for lifetime service.

It's the Smoothest Writing Pen You Ever Saw-Big,

solid, 14-Karat gold point, tipped with the finest iridium.

It Is Self-Filling-The easiest of all pens to fill.

It Holds 3 to 4 Times More Ink than Any Other Self-

filling Pen-Fill once a month and get real "writing mile-

age.

And Remember The materials and workmanship are guar-

anteed to be equal or superior to those found in any other pen,

whether sold at $7, $8.75 or more.

Thirty Days' FREE TRIAL

Send for your POSTAL Pen NOW. State whether you want

men's or women's model. Use it thirty days and if you are not

delighted with it, return it, and your money will be promptly re-

funded. You are to be the sole judge. Compare it with any pen

at any price. Remember the price is low only because our

sales policy of manufacturer-to-user eliminates all in-between

profits, commissions and handling. Send the coupon NOW

and learn what real fountain pen satisfaction is!

Postal
RESERVOIR PEN

POSTAL PEN CO . , INC.

41 Park Row Desk349 New York City

1
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is to maintain high courage, strong vi-

tality, clear vision. We are as whole

as we are natural. Amid the natural

the supernatural easily unfolds.

20. Follow the beacon of your imagi-

nation. Superhuman faith is the ulti-

mate force that wins. He does the im-

possible who perseveres in trusting the

inner light that points to hopes and

dreams of surpassing beauty. The

path to radiant self-expression is the

path of unyielding, unswerving devo-

tion to the prophetic gleam of a trained

imagination. The focus of faith on a

purpose well organized leads to bound--

less heights of destiny.

Copyright, 1928, by Edward Earle Purinton.

Dramatic Reviews-Elmer Gantry

( Continued from page 51)

altogether brilliant pieces of acting we

have witnessed in many seasons. He is

winsome, powerful, impelling, conscien-

tious. We doubt if any other actor of

the American stage could have so per-

fectly played such a painful and

difficult rôle.

In the second act, the theatre is

turned into an evangelistic tabernacle.

There's the choir, organist, trumpeter,

the female evangelist with " IT," the

familiar hymns, personal workers urg-

ing the reticent sinners to go forward,

collection-takers, and all the parapher-

nalia of the religious revival. Trail-

hitters run forward, screaming for

mercy and sobbing repentance, and, at

length, Elmer Gantry, who had for-

such a fervent appeal to other sinners

that he becomes the assistant of the

beautiful evangelist and subsequently

her lover.

POWER

The next scene depicts the burning MENTAL
of Sharon's Atlantic Ocean Tabernacle

and is a stirring piece of theatrical

melodrama. In the final act, Elmer is

shown as pastor of a great church

organizing a crusade against vice and

at the same time enjoying an affair

with his secretary, who turns out to be

a blackmailer. He is saved from ruin

as his love letters are published in the

daily papers by a clever trustee of the

church who compels the blackmailers to

sign a confession that their accusations

against Gantry were untrue and the

saken the ministry for salesmanship love letters forgeries, whereupon the
after his first affair with a deacon's

daughter, was discovered, presents

himself as a penitent. He then makes

room

saintly pastor continues triumphant in

the Lord as the curtain falls. Hot

diggity dawg!

The Front Page
(Continued from page 51)

without losing its sparkle. Well acted,

well produced, well written is this vivid

play of newspaper life. Granted that

it could not be enacted every day in the

press of the Criminal Court

Building in Chicago, nor even once.

Yet if all of the witty morsels that fall

from the mouths of our more clever

reporters for a certain length of time

were collected it is certain that the

play would not be far from actual fact.

Lee Tracy as Hildy Johnson clowns

himself easily into the star of the per-

formance. Tired of the overbearing

attitude of his city editor, he gets a

good job for himself in New York as

an advertising man and is to leave im-

mediately with his fiancée and her

mother for that city and marriage and

a better job. He tells his chief in no

uncertain terms that he's thru-with-

out notice and what he thinks of him

and his paper when he is supposed to

be covering a hanging that is about to

take place.

But that story is preceeded by a

bigger one as the criminal-an an-

archist escapes. Firing shots into the

press room as he passes the windows,

all the reporters leave but Hildy. What

matter marriage and New York when

there is a possibility of a scoop. Stick-

ing to the job even a bit melodramati-

cally with death staring him in the

face he covers the story.

And then the plot unfolds rapidly

and with ever increasing climaxes

while he and his city editor try to be-

friend the criminal against the Mayor

and his friends who are avid for his

neck-because it is the neck of an

anarchist. "It is better to die for some-

thing than the way most people die,"

exclaims the man as we can imagine

Sacco or Vanzetti saying.

The politicians reek with crime-not

even dimly aware that part of their

job is the dispensing of justice-aware

only of the next election and the im-

pression they must make on the people.

Hanging an anarchist will do more

than thousands of dollars in winning

that election. Hang he must regard-

less of whether the governor pardons

him or not. What does the governor

know of local conditions and local con-

ditions consist to men of this calibre-

not of justice or economics or even

lives of innocent persons-but of win-

ning the election.

PHYSICAL

ORGANIC

UNLESS these three units are welded

into one, your life is unbalanced. You

cannot succeed.

All great physical power which em-

braces endurance, vitality, energy and

aggression comes from within. There-

in lies the Secret of Life. Life is

growth. Unless you cultivate growth

you shorten your life and limit your
ability to succeed.

Health-Strength-Symmetry

These are the three great assets that prove

you possess the golden gifts of life. You see

it in the healthy glow of the cheek; the

clean sparkle of the eye; the lithe, throbbing,

shapely muscles and the clean-cut symmetry

of the body. These are the things many

are searching for.

Don't grope around when you can obtain

a personal analysis of your body free of

charge. George F. Jowett will give you a

truthful answer and explain where your

trouble is and how you can successfully
banish it.

Sendfor his Free Booklet

NERV
ES

ofSTEE
L

MUSC
LES

like IRON

YouCanKnow

STR
ONG
!

It shows you the way

to harness the forces of

the man within. How

to marshal the dy-

namic , vibrative

sources of your nerve

centers and train them

to obey the great men-

tal impulses and fill
your body with vigor-

ous new life.

Within 30 Days

Mr. Jowett will guarantee a wonderful im-

provement in your entire physical make-up.

HE WILL NOT FAIL YOU. Be a man of

power. Take the first step now while the

desire is in your mind. Fill out and mail

the coupon printed below.

THE JOWETT INSTITUTE 19-L

OF PHYSICAL CULTURE

422 Poplar Street, Scranton, Pa.

Dear Mr. Jowett:

Please send me your free booklet explaining

theJowettSystem ofHealth and Muscle Building.

Name............

Street.

City... State.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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1

Dedicated As It Is To All Who Love The Truth and Desire

To Know The Truth So That They May Be

Made Free By The Truth

SUGGESTION

ITS LAWS AND APPLICATION

THE

OR

PRINCIPLES AND PRACTICE

OF PSYCHO - THERAPEUTICS

Covers the entire field of Suggestion-covers

every phase of the great Law of Suggestion and

its application to the problems, manifestations

and helpfulness related to the whole life-physical,

mental and spiritual .

Under extraordinary phenomena such subjects as

Genius, Dreams, Telepathy, Marvelous Religious

Movements and Revivals, Wonderful Cures, and

many other subjects are presented.

CHAS. F. WINBIGLER

Ph. M.

TABLE OF CONTENTS AND ANALYSIS

Chapter I-What Suggestion Is.

Chapter II-The Relations of Sugges-

tion to the Conscious Mind.

Chapter III-The Relations of Sugges-

tion to the Subconscious Mind.

Chapter IV.-The Relations of Sugges-

tion to Hypnotism.

Chapter V-The Relations of Sugges-

tion to Extraordinary Phenomena.

Chapter VI-The Law of Suggestion.

Chapter VII-Conditions of the Opera-

tor. Conditions of the Subject.

Chapter VIII-The Physiology of Sug-

gestion.

Chapter IX-The Psychology of Sug-

gestion: The characteristics of the

hypnotic and allied states. Sugges-

tion without hypnotism.

Chapter X-Philosophy and Sphere of

Suggestion.

Chapter XI-The Subconscious Mind.

Chapter XII-How to Use Suggestion

in Hypnotism. The Waking State, in

Natural Sleep.

Chapter XIII-How to Use Suggestion

on Children and Young People, in

Sickness, in Moral Perverseness, in

Moral Regeneration, in Exceptional

Cases.

Chapter XIV-How to Use Suggestion

onAdults.

Chapter XV-How to Use Suggestion

Hypnotically.

Chapter XVI-The Value of Sugges-

tion; How Measured.

PART II .

Some-

The Application of Suggestion, or

Psycho-Therapeutics

Section I-Drug Medication

what Supplanted.

Section II-Physical Diseases, Cause

of Disease, Emotions.

Section III-The Bases of All Cures .

Do Medicines Cure?

Section IV-Music as a Therapeutic
Agent.

Section V-The Cure of Habits; Re-

lief of Pain; To Slow Down the

Heart Beats ; Obstinate and Doubt-

ful Cases; Various and Special

Troubles and Ailments.

TESTIMONIALS

"It is a veritable gamut on the subject. It covers the whole field of sug-

gestions. " The Nautilus Magazine.

"It is the most complete and best work on the subject."-Dr. J. W. Brougher.

"The most complete, scholarly, interesting and practical book on Sug-

gestion ever written. "-Henry Knight Miller.

"It is the best book on Suggestion published."-Prof. E. B. Warman.

"It is the sanest and most comprehensive work of the kind that I have seen

and the best work of the kind in print. "-E. E. Purinton.

YOU cannot afford to miss this Great Book. It is the first, last and entire

word in Suggestion. Contains more usable information than all of the sug-

gestion books combined. It is written in simple language, direct, free-flowing

style. You must read this book to appreciate it.

Special Offer You SAVE $1.00

-

We have been fortunate in obtaining the

entire supply of Dr. Winbigler's "SUGGES-

TION, Its Laws and Application," and for a

limited time we are in a position to offer this

priceless book in combination with a full year's

subscription to PSYCHOLOGY Magazine at the

special price of $4.50. Since the regular price

of the book is $2.50 and the price of a full

year's subscription is $3.00, by taking advan-

tage of this limited time offer you save $1.00.

Don't miss this opportunity to get your copy

of Winbigler's, "Suggestion," and to have

PSYCHOLOGY, the inspiring magazine of

health, happiness and success, mailed to your

own doorstep every month.

Psychology Publishing Co. , Inc. ,
17West 60th St., Dept. W-1128, NewYork, N. Y.

PSYCHOLOGY PUBLISHING CO., INC.

Dept. W-1128,17 W.60th St., New York City

I enclose my check (or money order) for

$2.50 for a copy of Winbigler's "SUGGES-

TION," beautifully bound. Or, Ienclose $4.50

for the combination of both the book and a

full year's subscription to PSYCHOLOGY.

Name.

Street......

City.

State.

Add $1.00 on Foreign subscription for

postage.

No obvious moral is preached by this

splendidly wrought play, but Mr. Hecht

and Mr. MacArthur know that only one

ending is possible and with such un-

usual adroitness they bring the final

curtain down that the audience

breathes, "Perfect."

ONE

Guns

NE of the best underworld melo-

dramas which has yet been pro-

duced is playing at the Wallack

Theatre, Guns. It is worthy of passing

note that the leading rôle is played by

Miss Suzanne Bennett, whose picture

appeared in the September issue of

PSYCHOLOGY , together with the

prophecy that Miss Bennett would soon

be seen in more important rôles. This

is the first opportunity which this

charming player has had in a leading

part, and she makes the best of her

opportunities, in the second and third

acts.

Some years ago Miss Bennett won

the Australian beauty contest and is

probably the first prize beauty that has,

thru diligence, perseverance and per-

sistent hard work climbed to a leading

rôle in a legitimate Broadway produc-

tion. She plays the part of Cora Chase,

a girl of excellent family who is lured

into an underworld joint and persuaded

to join a Chicago gang as a "cover" in

a plot to smuggle in aliens from

Mexico . Charlie O'Connor, the czar-

like chief gangster, falls in love with

her-and who could help it ! and offers

her marriage, wealth and luxury, but

she yields her heart to a federal officer

who, disguised as a notorious outlaw,

joins the gang, defeats their conspiracy

in a thrilling scene at the Mexican

border, rescues Cora from the rôle to

which she is so apparently adjusted,

and gives the usual pledge with the fall

of the curtain of their "living happily

ever afterward."

The play is replete with underworld

scenes and characters. It is a sincere,

convincing bit of work, and should en-

joy a considerable run on Broadway.

The psychological interest is the ex-

hibit of how easily circumstances may

throw a person of any base instincts

or tendencies into the association of

social outlaws.. It also convincingly

depicts the sterling qualities of cour-

age and loyalty to the gang which in

more constructive channels would make

many of these outcasts productive and

effective members of the social order.

In every war of history, men of

known criminal tendencies have per-

formed such superhuman deeds of valor

as to exhibit the highest degree of

heroism and patriotism. Since the old

God Mars has been presumably de-

throned by the signing of the Kellogg

Treaties it remains for society to de-

vise some splendid and challenging

battles of peace and social reconstruc-
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National

SUCCESS

Course

This guide to Business and Personal

Efficiency points the way to Better Living

and a Bigger Bank Account. It has

helped thousands of ambitious men and

women to attain Mental, Physical and

Financial Success. It will help you !

*Get it at a quarter of the

original price!

LIST OF SUBJECTS

1. How to Get the Best Results

2. First Steps in Business Efficiency

3. How to do Business with Banks

4. The Principles of Business Achieve-

ment

5. How to Write Business Letters

6. How to Easily Develop Your Memory

7. How to Advertise Successfully

8. The Power of Right Thought

9. How to Make a Favorable Impression

10. How to Become a Successful Sales-

man

11. How to Prepare Sales Talks

12. How and Where to Find Customers

13. Your Health and How to Improve It

14. Psychology of Advertising and Sales-

manship

15. Managing Men for More Profit

16. The Factors of Success in Business

Building

17. The Money Value of System

18. How to Close Sales Successfully

19. How to Collect Money

20. How to Make Yourself Invaluable

in Your Position

21. Premium and Sales Plans to Increase

Business

22. A System of Accounts for Retail

Merchants

23. Fundamentals of a Cost System for

Manufacturers

24. Points of Law Everyone Should

Know

an

*Formerly, this course sold for $24.00,

but through unusually fortunate

arrangement we are able to offer it to

readers of PSYCHOLOGY at six dol-

lars a set ; or, with a full year's subscrip-

tion to PSYCHOLOGY included, at the

special combination price of $7.50.

There is no extra Canadian postage charged on

the subscription, but foreign readers will please

add one dollar.

Psychology Pub. Co., Inc.

17 W. 60th St., New York

Gentlemen:

11-28

I enclose $6 (Check or Money Order) for National

Success Course. Or, $7.50 for the course and a

full year's subscription to PSYCHOLOGY.

Name....

Street.

City. State .

A Bigger Job

BETTER LIVING

A Bigger Bank Account

Clip the above coupon

and mail it today!

tion in which the restless and unbridled

energies of these defiers of law and

order may be harnessed to the good

ends of civilization .

EEDNA

Show Boat

epoch makingDNA FERBER'S

novel Show Boat, being produced

in musical form by Ziegfeld at the

theatre bearing his name, is still draw-

ing enthusiastic crowds.

The story, as will be remembered,

deals with the romantic and glamorous

Mississippi Show Boat which thrived

before the advent of the motion pic-

ture. It gives glimpses into the psy-

chology of the "entertaining" profes-

sion and is crowded with hearty laughs,

bitter tears, hopes, dreams, ambitions

and human dramas always associated

with the human family, but somehow

attendant upon the playing profession

from its earliest days down to the

present hour.

The genius of Mr. Ziegfeld and his

collaborators has perhaps never been

more perfectly demonstrated than in

the creation of this marvelous and de-

servedly popular production. It is the

last word in the musical adaptation of

a first-seller and should continue for

many months to be as it now is, New

York's most popular musical play.

The Three Musketeers

T
HE indefatigable and untiring

Florenz Ziegfeld is presenting at

the Lyric Theatre a stirring and alto-

gether alluring musical version of

Alexandre Dumas' The Three

Musketeers . Dennis King, who two

seasons ago, won lasting renown in the

leading rôle of The Desert Song, in-

gratiatingly portrays the part of

D'Artagnan. He is the good-bad boy,

who would rather fight than eat, whose

sword never rests. But his heart at

length falls before the innocent wiles

of one of the loveliest ladies of the

court, Vivienne Segal, who has charmed

Broadway audiences for a number of

seasons, and has the leading feminine

part of the present play is as winsome

and appealing as ever.

The music by Rudolph Friml is ex-

ceptionally attractive and the entire

production is harmonious and delight-

ful thruout.

A

Relations

FTER our vacation and having our

fill of the usual summer amateur

talent at play-writing, directing and

acting which is always abundant at

summer-resorts, we in hope and starv-

ing for an at least eighty percent-proof

entertainment betook ourselves to the

Masque Theatre, for there it is the

play Relations. And here are we still

hungry. We found that again some

FatMen!
This new self-massaging

belt not only makes you

look thinner INSTANTLY

-but quickly takes off rolls
of excess fat.

DIET isweakening- drugs
are dangerous-strenuous

reducing exercises are liable

to strain your heart . The

only safe method of reducing

is massage. This method sets

up a vigorous circulation that

seems to melt away the surplus

fat. The Weil Reducing Belt,

made of special reducing rub-

ber, produces exactly the

same results as a skilled

masseur, only quicker and

cheaper. Every move you

make causes the Weil

Belt to gently mas-

sage your abdomen.

Results are rapid be-

cause this belt works

for you every second.

FatReplacedby
Normal Tissue

From 4 to 6 inches of

flabby fat usually van-

ish in just a few

weeks. Only solid, nor-

mal tissue remains. The

Weil Reducing Belt is en-

dorsed by physicians because

it not only takes off fat,

but helps correct stomach

disorders, constipation, back-

ache, shortness of breath and

puts sagging internal organs

back into place.

Special 10-Day Trial Offer

Send no money. Write for detailed description and

testimonials from delighted users. Write at once. Spe-

cial 10-day trial offer. The Weil Co., 10411 Hill

Street, New Haven, Connecticut.--

The Weil Company,

10411 Hill Street, New Haven, Conn.

Gentlemen: Please send me complete descrip-

tion of the Weil Scientific Reducing Belt, and

also your Special 10-day Trial Offer.

Name...

Address

City....... State.

Is Your Life Just

A MISTAKE ?

I say "mistake," for prac-

tically all of the Worry, Un-

happiness and Limitations

are "mistakes" due to a

lack of understanding. Thus

strong habits have formed

which make you feel

"trapped." These "mistakes"

have nothing to do with

your birth. You possess the

same powers as do others.

Some of the "mistakes"

are: a feeling of Inferiority

-self consciousness and lack

of initiative; Worry, Appre-

hension, fear of insanity or disease; fears at-

tached to many things in life which ordinar-

ily are not feared; all of which means LACK

OF CONFIDENCE .

25c Book has Started Thousands

on the Road to Happiness

Ihave written a 100-page book telling you
wonderful truths about your HIDDEN FORCES.

You will find articles on Fear, Faith, Habits,

Success, Nerves, etc. , etc. It is the result of

my 21 years' constant fight against FEAR.

which has made thousands of lives so hard

to bear. Don't miss it. It will be a real

treat and help start YOU toward real happi-

ness. The purchase of the book entitles you

to a FREE Preliminary Psychological Analysis

of your individual troubles.

C. FRANKLIN LEAVITT, M. D.

Suite 1516-E 58 E. Washington Street

Chicago, III.

SEND NO MONEY

Write for book entitled "True Christianity and

How to Live a Natural Life." Price $1.00.

Read 5 days, then return it, or send $1.00, at your

pleasure. You will send the $1.00. Address:

John E. Sanders, M.D., P. O. Box 184

Baldwin Park, California

الا
Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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TheAquarianGospel the offering and was playingthelead

of Jesus the Christ

By LEVI

The life of Jesus is the most precious heri-

tage of man. Jesus lived in an age not far

advanced in spiritual consciousness, and not

many of his works and words were compre-

hended by the people, yet every one of his

lessons were imperishably recorded in great

galleries known as "Akashic Records."

The world has at last risen to the plane

of spiritual consciousness, where men can

grasp the higher meanings of the life and

lessons of Jesus, and a son of man, after

more than forty years of preparation, has

been permitted to enter the galleries in

Spirit and make a copy of these records.

This remarkable and epoch-making book,

now in its Tenth Edition, is practically a

complete record of the words and works of

the man of Galilee, giving as it does a his-

tory of His life from His birth in Beth-

lehem to His ascension from the Mount

Olives, and the establishment of the Chris-

tian Church, while the New Testament Gos-

pels give only, in a meager way, a few of

the great lessons and events of about four

years of His life. Ofespecial interest and

value are those incidents told with a wealth

of detail concerning His life during the

eighteen years of which those gospels are

silent-years spent in India, Persia, Egypt

and Greece, with the world's great masters.

Descriptive Circular sent on request.

Cloth Binding, Price $3.00

Flexible Leather Binding, Price $4.00

LEO . W. DOWLING, Publisher, Dept. S.

126 North Vendome St., Los Angeles, Calif.

ing character. Mr. Edward Clark who

plays Uncle Wolfe is none other than

the gentleman we refer to, or vice

versa.

As the play unfolded or we should

say progressed, if we could, for at the

end the problem of whether relations

or strangers are better or worse as

employees remains unsolved-we found

it necessary to blink and look around

for low cuts and high necks to assure

us that New York was here and a

Broadway play.

Uncle Wolfe's hat business isn't such

a much, and maybe all his relations

working for him but not with him are

responsible Noo? So he cleans up-

throws them out the door, and closes it

only to re-open for a newcomer rela-

tion-meet David from Australia.

Horace Braham offers this portrayal

and he was very sincerely charming.

He alone gave our temperature the

two-degree variation it experienced

during the performance. And he could

work himself and his public up to a

dramatic climax, or whatever it is

called-and he did once in the second

act.

But we are running off. Well, David

buys out Uncle Wolfe and he hires all

the kin contrary to Uncle Wolfe's

desperate admonitions. There is a

Catarrh, Etc. Uncle Wolfe tires of play andwishes
Onlyyourbloodcontainingfruitacidcandis-

solveanymucus or"paste" inyoursystem.

Mucus-Making Foods
Inits passage through the body mucus is secretedin

Various organs, causingdisease. The effects or symptoms

are thennamed variously according to location, but the

sourceofthe trouble is the same fermentation, chiefly

frombutter, cheese, cream, fat, oil, salt, etc. , in excess.

100Names for I Disease

Mucuscauses catarrh of the eyes(conjunctivitis) , ofthe
nose(rhinitis) , of the ears (otitis, deafness), of the bron-

chial tubes(bronchitis, asthma), ofthe lungs (tuberculosis),

ofthestomach (gastritis), of the appendix (appendicitis).

ofgallbladder(gallstones) , of gums (pyorrhea), etc.

BRAIN

NERVES

Eat for Efficiency
Juice from grapefruit, without sugar, also

tomatojuice,berries, some oranges,apples,
etc.,whenusedas freelyaswater, combined

withsuitable brain-and-nerve foods, laxa-

tivevegetables, prepare your blood to dis-

solvemucus, and remove acidity.

"Aclerk wrote: "No mucus, voice stronger, headclearas

bell, gained 20 lbs ., now earn 4times as much." Educa-

tional booklet 10 cents. BRINKLER SCHOOL OF

EATING, Dept. 27L, 136 West 72nd St., NewYork.

(See Brain Glow, p. 76)
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Jointhemoney makers with the newFoodCon-

feetion. Kahler, Ill.,$65 in 1day;Neithammer,

O.,$46.76 1stday, $240 for week; Brooks, III..

$291stafternoon; Brown,N.H. , $1653days.

It's a knockout. New mystery Puffles

machine does the trick. Changes dry

assorted-flavored flakes into great

flower-like,crisp multi-coloredPuffles

in four seconds. Everybody stops.

Everybodybuys at 10c asack.

New! Delicious!

You'll like Puffles. The first taste

tellswhy.Asensation everywhere

and pays 400% profit. Men and

women, thisnew fascinatingbusi-

ness isyouropportunity even in

small towns.

FREE OFFER I make it
easy to

start. I give FREE sufficientPuf-

files topay small cost of machine

and make profit besides. I'll tell

you how tolocate, start, and run

business. Don't pass this by,

Writenow--today. Yes, I'llsend

youa sample.

PUFFLES, Inc., Dept.N-73
3027WabashAve.,CHICAGO

to buy a partnership just to have a lil

something to do. Relations threaten

to walk out if Wolfe comes in.

Naturally Tolerable David has to re-

fuse; whereupon Uncle Wolfe, sly old

fox, opens up in competition right down

the street and David fails. David's re-

lations helped indirectly and he be-

comes bitter at last. Well, it goes on

and in time Uncle Wolfe, too, finds the

way to bankruptcy in spite of all his

hired strangers .

In the last act everybody seems to

pick the same day to call on David and

his bride of two years to say good-bye

or something. David is poor and bitter.

While the company is there David re-

ceives news and becomes rich and be-

nevolent.

After all who are we and what can

we do? So let's take our hats off to

Mr. Edward Clark-he is a playwright,

director and a good actor.

T

Suggestion by

Clockwork

HE idea of combining psychology

and mechanics is somewhat star-

tling. But such combinations are evi-

dently possible, and for a number of

years experiments and activities in this

direction have moved forward with ap-

parently steadily increasing gains.

How to Get What

You Want

- a

Anew and amazing force which

is bringing to thousands the

things they want-so quickly

and easily as to be astounding!

What do you want most in

life a home of your own

college education a brilliant

and successful career a trip to

European automobile, health,

happiness and love or success in

any line?

Dr. Bush-America's most

famous practical psychologist

and lecturer-has helped thou-

sands of men and women to

realize just such desires as these

-through VISUALIZATION.
David V. Bush

What Visualization Is

Visualization is one of the most potent forces

in life yet not one person in a thousand knows how

to use it! It is an amazing power that can be har-

nessed in such a way as to bring you things you

never dreamed could be yours. Just as Dr. Bush

has proved time and again that proper visuali-

zation will actually make desires come true-he

will prove it in your own casel

In his book, " Rules for Visualizing," Dr. Bush

tells you exactly how to use this gigantic force-

exactly how to apply it-exactly how to make it

work for you . In simple language he reveals to

you the secret of getting what you want. This amaz-

ing book will prove a gold mine to you yet its

cost is

Only 25c

Don't delay! Get what you want in life! Realize

your greatest ambitions! Send for this remark-

able book TODAY. Enclose 25 cents stamps or

coin. Address: David V. Bush, Publisher, Dept.

N-05611 , 225 N. Michigan Blvd., Chicago, I11.

SRI MARIYA ASHRAM

1928 North 61st Street

PHILADELPHIA, PA., U. S. A.

American representative of the

RAMA TIRTHA LEAGUE OF INDIA

Publishers of the Works and Writings of

SWAMI RAMA TIRTHAJI

THE POET MONK OF THE PUNJAB

All aspirants to a deeper realization of the self

should avail themselves of this opportunity of

securing the valuable books "Heart of Rana" and

"In Woods of God-Realization."

Subscriptions solicited for "PEACE" a high-class

religious magazine edited by

SWAMI OMKAR

Pres. and Founder of Sri Santi Ashram, India

Founded in Memory of Swami Rama Tirthaji
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Scores of our readers are succeed-

ing far beyond expectation earning

extra dollars through the securing

of subscriptions to PSYCHOLOGY

Liberal Commission.Magazine.

Work when you like-wherever you

like. Devote one or two evenings

each week to this personality de-

veloping occupation which is at the

same time pleasant and remuner-

ative . Write for full information.

PSYCHOLOGY PUBLISHING CO . , Inc.,

$

$

$

$

$

$

$

17 West 60th Street, New York, N. Y. S

$$$$$$$$$$$$$$$$$$$$$

Subscribers !

When changing your address, tell us

your old as well as new location.

When writing in connection with your

subscription, be sure to mention your

subscription order number appearing

on the acknowledgment sent from this

office and also on the wrapper of every

magazine mailed you.

You can always determine your expira-

tion date by referring to your maga-

zinewrapper.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers,
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Life's Secrets!
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Amazingnewbook,"SafeCounsel,"

Justout, tells you the things you want to

knowstraight from the shoulder.Givesad-

vicetonewly married. Explains anatomy of

reproductiveorgans, impotence, lawsofSex-
Life,mistakes toavoid, diseases, pregnancy.
etc. Contains 9startling sections: 1-Science

ofEugenics,2-Love,3-Marriage,4-Child-

Diseases and Disorders , 8-Health and

Hygiene,9-Story ofLife. Inall, 104 chap-

ters, 77Illustrations, 512pages. Examine
ourrisk. inaplainwrapper.
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SendNoMoney
Writeforyourcopy today. Don't senda

cent.Paypostman only $1.98, pluspostage,
ODarrival.Moneyrefundedifnotsatisfactory.

FRANKLIN PUBLISHING CO. ,

Dept,8423, 800 N. Clark St. , Chicago, III.

YOUR BRAIN-CELLS LIKE THE RADIO CAN PULL

Knowledge through the Air, but to succeed, definite Thinking must be

thebasisforcontacting the typeof intelligence needed inorder togetwhat

isdesired from that source.

Thinking produces within Brain-cells the Battery-power that contacts

by turning in on Universal Intelligence success or failure.

Knowing how and where to place thoughts in each Mental Faculty,

(MentalBodies) is the basis that shapes one's destiny. Much has been

donetodevelop man's physical body, but the Mental Faculties, (Think

ingMachine) has been sadly neglected and that is why psychology fails

somuch inproducing. It must gain this knowledge, before much more

definiteprogress can be made, because man is the product of his think-

ing. It causes his good or evil. We have copyrighted these principles

together with a chart of the Mental Faculties, developed in colors, for

instructive purposes. The price is $12.50 complete it's worth thou-

sands. Don't be slow-only 150 setsleft. Dn. EDWARD PITTWOOD,

Spokane, Wash.

toyour

Add $3000nm
Without knocking at back doors, canvassing, or

soliciting you can add $3,000 a year to your in-

comeby taking care of deliveries to stores, check-

ing up on sales and making collections for NEV-

ERUN, the new discovery, which prevents runs

and snags and triples the wear of silk hosiery. It

is the BIGGEST money maker because it SAVES

every woman at least $100 on her silk hosiery and

undies. No personal selling. No experience but in-

telligence and reliability required. I want men

and women able to develop into independent execu-

tives. Write immediately. Territories going fast.

QUINCY CO., Quincy Bldg., Dept. 853, CHICAGO

MPEWRITERS

S
E
N
T

ALL STANDARD

WITHOUT

DOWN

10Da
ys
FR
EE

Tr
ia
l

2

PRICE
ONLY

149
Underwood, Remington. Royal.etc.

Alllatemodels,completelyrefinished

brand new. GUARANTEED for ten

catalog

showsactualmachinesinfullcolors.Get DAY/
years.Sendnomoney-bigfree

ourdirect-to-you easy paymentplan and 10days' trialoffer.

International TypewriterEx., 186W. LakeSt., Dept. U-11, Chicago, III.

MONEYFORYOU
Menorwomencan earn$15 to$25weekly

inspare timeathomemakingdisplaycards.

Light, pleasantwork. Nocanvassing. We

instruct you and supply youwithwork.
Writeto-day for full particulars.

The MENHENITT COMPANY Limited

263DominionBldg.,Toronto,Can.

BLK.........

BecomeAPractising

PSYCHO-ANALYST
EARN $2,000 to $5,000 yearly, analyzing , helping

others. SEND $5 for Dr. Wm. A. McKeever's

"EASY METHOD OF ANALYSIS." Manual, all

details . LEARN the wonderful new profession. After

20 years as college professor , and many years of

practice, handling 5,000 personal cases, this world

authority has made the work simple, direct, easy to

analyze, to get cases and to charge for service.

SCHOOL OF PSYCHOLOGY, DEPT. D, TOPEKA, KANSAS

WONDERFUL DISCOVERY. Sunken letters guide

your hand. Correct your penmanship in one week.

Bigimprovement in one hour. Positive proof sent

free. Perfect Penmanship Inst. Dept. 24 St. Louis, Mo.

More Startling Than Hypnotism
A new thought discovery. A dynamic force. All

can develop it. Ambitious people ask for free and

highly interesting information. Modern Supply

Co., Dept. F. D. 514 Fidelity Bldg., Cleveland, Ohio

Claude Bragdon, Architect of the

Soul. Read the story of his remarkable

work by Kenneth M. Swezey, in the

December PSYCHOLOGY.

Both the public and the experts were

impressed by experiments made some

time ago at the Naval Academy at

Annapolis, for teaching telegraphy and

sundry other subjects to the middies

while they were asleep.

A number of phonograph records

have been on the market designed to

give helpful suggestions to the hearer's

subconscious mind. With these the

plan was to have the hearer lapse into

a relaxed and dreamy state, letting the

words of the record flow thru to the

subconscious. This was carrying out

the principles of Coué and his followers

for whom the relaxed and passive at-

titude of the patient is a necessary part

of the treatment.

One of the pioneers in this field is

Dr. G. Arthur Gayer, whose firm kindly

voice has addressed many thousands by

means of the phonograph records, as it

is now addressing his invisible radio

audiences from month to month.

Combining these various ideas, a new

device comes to notice which gives

audible suggestions of health and suc-

cess while the subject is asleep. This

contrivance, called the "Psychophone,"

is a specially constructed phonograph

which can be set to repeat a record at

any desired interval of time. The pre-

ferred interval is twenty minutes.

Each individual may decide by experi-

mentation what interval works most

satisfactorily-twenty minutes, a half

hour, or hour. The machine is set just

like an alarm clock, as the subject re-

tires. The voice recorded is loud enough

to be heard by the subconscious mind

but not loud enough to wake the aver-

age sleeping conscious mind. All thru

the night the "Psychophone" repeats

its message at the designated interval .

This instrument is the invention of

Mr. A. B. Saliger. Altho the device

has been on the market but a short

time the inventor has received many

proofs of its healing and inspirational

value.

Speaking of his theories in connec-

tion with his invention, Mr. Saliger

said:

"As its name implies, the 'Psycho-

phone' is an instrument which enables

man to direct his unconscious mind. It

utilizes the principle of using sugges-

tion during sleep, for it has been found

that

IS IT HARD FOR YOU

TO FORGET

YOURSELF ?

Have certain fear thoughts

become such an obsession in

your life that you find it im-

possible to forget yourself,

and in consequence you are

unhappy and miserable? Are

you constantly looking on

the dark side of life and

expecting something terrible

to happen? This is due to

your possessing a sensitive

nature and not being in

command of it. It is dom-

inating YOU, instead of you

dominating IT. Itmeans

you lack confidence and the proper understand-

ing of yourself and your powers.

Todayall such states of mind CAN BE ADJUSTED. Your

viewpoint is faulty through "doubt" being present. This is

formof Inferiority Complex. You have become TOO con-

scious of self. It is not enough for one to tell you that your

trouble is imaginative and to FORGET IT, for that is easier

saidthandone. Yet, ifyou go about it in JUST the rightway

your limited, unhappy life can be changed. HABIT is at

work inyour case.

Ihavewrittena 100 page book, based on my experience of

overTwentyyears service in helping people cast fear from their

lives. It has been a most interesting experience and has

madeit possible for me tobe ofthe greatest service toYOU.
This book is called by many priceless, and is full of truths

whichwillbe of the greatest service to YOU in YOUR fight

Don't fail to procure this book. To those who purchase it I

offer an opinion by letter WITHOUT CHARGE. Thecost

ofthebook and this analysis is

25 CENTS

C. FRANKLIN LEAVITT, M. D.

Suite 1516-A 58 E. Washington Street

Chicago, III.

GIVE YOURSELF

A CHANCE

Day in and day out you express yourself-to

your friends, to your business associates , your

family in your speech, your writing, even in

your clothes, gestures and expressions.

Areyou fair to yourself? Doyou really express

you? Or are you groping for self-expression-

dissatisfied with your means of advancing your

own ideas .your own personality? Success,

bothmoral and physical, lies in one thing-Self-

Expression. If Lincoln had not been a master of

self-expression he would never have freed the

slaves, never have become president, never have

wonthehearts of the whole world, in spite ofhis

wealth of ideas and lovable personality.

You can learn to express yourself better than

you do! College professors, business men, writers,

professional men, are students of the Palmer

Course in English and Self-Expression. Give

yourself a chance. Clip the coupon It implies

no obligation.

-

PALMER INSTITUTE OF AUTHORSHIP

[Dept.445-L, Palmer Building, Hollywood, Cal.
Iam interested in

English andSelf-Expression

Photoplay Writing

Name

Address

Short StoryWriting

Correspondenceconfidential-Nosalesman willcall.

CLIP THE COUPON

ciated from the unconscious mind as in FREE !sleep, the unconscious mind is directly

receptive to suggestion.

"All previous applications of this

principle have required an operator.

My invention makes possible the

application without an operator, and

greatly extends the field of psycholo-

gists and physical development by sug-

gestion.

"The late William James, the great

psychologist of Harvard University,

called the discovery of the unconscious

mind the greatest discovery in a hun-

HOW TO DEVELOP YOUR

POWER OF ACHIEVEMENT

A compelling booklet packed with information

on such topics as: Psychology Reduced to Easy,

Simple Language; How to Apply Psychology in

Salesmanship; in Public Speaking; in Retail Sell-

ing-Psychology Applied by the Professional Man

-Your Undiscovered Resources-Source of Will

Power-How to Avoid Worry-How Ideas Are

Created-The Ability to Read Men, etc. We will

also send full particulars of the Basic Course in

Applied Psychology, and how it has won promo-

tion, more income and influence for thousands.

Just ask on a post-card for "How to Develop Your

Power of Achievement." free. THE LITERARY

DIGEST, Dept. 1173, New York City.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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TobaccoHabit

BANISHED

Let Us HelpYou

Nocraving for tobacco in
any form after you begintaking

Tobacco Redeemer. Don't try to

quit the tobacco habit unaided. It's often

alosing fight against heavy odds andmay

meanaserious shock to the nervous sys-

tem. Letushelp thetobacco habit toquit

YOU. It willquit you, ifyou willjusttake

TobaccoRedeemeraccordingtodirections.

Itismarvelouslyquick;thoroughlyreliable.

NotaSubstitute

Tobacco Redeemer contains no habit-

formingdrugsofanykind. Itis innosense

substitute for tobacco. After finishing

thetreatmentyouhaveabsolutely nodesire

touse tobacco again or to continue theuse

of the remedy. It makesnot aparticleof

difference how long you have been using

tobacco,how muchyou use orinwhat form

you use it-whether you smoke cigars,

cigarettes, pipe, chew plug or fine cut or

usesnuff,TobaccoRedeemerwillpositive

ly remove all craving for tobacco in any

forminaveryfewdays. This weabsolutely

guarantee ineverycase ormoneyrefunded.

Write today for our free booklet and

positive proof that Tobacco Redeemer

will quickly free you of the habit.

NEWELL PHARMACAL COMPANY

Clayton Station

Dept.714 ST. LOUIS, MO.

I'll Give You Greater

Powers of Mind

over

Body

Give me just 60 minutes

and I'll give you the secret

of making your mind rule
your body. I'll show you

how to forge rapidly ahead

in business-in social life

-in everyday life.

DAVID V. BUSH
Don't let your body control

your brain. Don't let the

Flesh rule the Spirit. If you do, you are headed

to destruction-downfall-disaster.

Give me 60 minutes and I'll show you the way

to make your brain the Boss and your body the

Servant. I'll show you how to make Brain rule

Brawn.

Startling Book

In my valuable book, "Power of Mind Over

Body," I give you secrets you have long wanted

to know. I tell you how to strengthen the brain-

how to use imagination-how to develop confi-

dence-how to stop pain-how to heal how to

help Nature end disease. I tell you how to keep

young-how to beautify the face by power of

thought-how to make the body obey the brain

just as a willing dog obeys its master.

Only 50 Cents

Write today for this remarkable book, "Power

of Mind Over Body." Send only 50 cents in full

payment. If you are not delighted, return the

book within 5 days and your money will be in-

stantly refunded.

DAVID V. BUSH, Publisher

Dept. J-05611, 225 N. Michigan Blvd., Chicago, Illinois

NEW EDITION

"Magic White and Black"

Occult Books

AP BP Barmagar

--

Science of Finite and Infinite

Life, containing practical hints

for students of Occultism; by

Franz Hartmann, M. D.

No one can read this book with-

out being helped; the title may

startle, but the contents stimu-

late and make you eager to know

more about yourself. You will

be interestedin The Will, Self

Knowledge, Sacrifice, Creation,

Induction , Passions , Purifica-

tion, Happiness, The Mystic

Death and many other chap-

ters-it will work magic with

you. Don't miss this
great

book. Price $2.50; post-$2.60paid insured

Bookson Strange Subjects Occultism, Mysticism, Theosophy.
Astrology, etc. Writefor Catalog"K"

MACOY3549. City
Publishing & MasonicSup. Co.

dred years. If that be true, then a

method of controlling and utilizing for

man's benefit this great discovery,

promises to be of prime importance and

laden with profound possibilities.

"Since man is possessed with a vast

amount of unused powers, a method

that would enable him to use these

powers at will would obviously be of

great value.

"In a specific test for the increase

of muscular efficiency from the use

of our machine, it was found that

one night's use for this purpose, in-

creased the weight lifting ability of a

certain athlete fifty-one pounds. The

possibilities for the application of this

principle in every line of sport and phy-

sical competition are therefore clear.

"Since the unconscious mind controls

every function of the body and attends

to its rebuilding and rejuvenation, since

it is also the seat of memory and the

governor of conduct, and the seat of

dream life, it is easy to see why sug-

gestion during sleep is so effective for

healing, learning, modifying the con-

duct and the control and direction of

the entire personality."

This is an interesting experiment in

the effort to reach and influence the

subconscious mind mechanically. We

will watch for further evidence as to

the degree of its effectiveness. If the

method can be used by the average

person another great racial advance

has been achieved.

How Ned Hendricks

Woke Up His Town
(Continued from page 21 )

but Ned Hendricks wasn't one of the

satisfied kind. His middle name was

Alexander, and he was always looking

for new worlds to conquer. So he

strolled about in the lovely spring

weather with the most casual and in-

nocent air in the world, and as he

visited the different establishments he

made a note of the goods carried which

were produced or distributed by com-

panies who were interested in national

advertising on a broad-gauge plan.

He knew that poster advertising was

part of their program, and in the eve-

nings when he was quiet and felt like

it, he shaped up some interesting com-

munications to the proper sources,

which went to prove that Wakerobin

and its Poster Boards were a mighty

fine investment, and that he, Ned

Hendricks, was ready to serve as the

solicitor-connecting link between said

Poster Board and advertiser. Result :

more business and some excellent con-

tracts.

It now became necessary and entirely

possible for friend Hendricks to have

a real automobile of a late and efficient

model, for his own work was largely

WORLD'S

CREATEST THOUGHT DISCOVERY

Your Right Vibration

Whatever we do, prize fighting, baseball,

business, selling matches, or in any line of

human endeavor, it is a struggle, and the

one whose emotions or intellectual wave

lengths are in the best vibration generally

wins, all things physically equal.

It may pay you to learn this science-

thousands are.

"Mass Intellectual Pressure and the Alpha-

Matho Vibratory Scale"-48-page booklet

containing the greatest thought Discovery

of this or any other age, with Brain-

Wave or Alpha-Matho Calendar- Price

$1.00.

20th Edition; Sold Around the World

MACK STAUFFER 918West TerrellAve.
Ft.Worth, Tex. , U.S.A.

Author of the World's Greatest Prophetic and

Psychological novel, "Humanity and the Mysteri-

ous Knight," which foretold the broadcasting of

"human voice," "color mu-
Alpha- mathol-o-gy

is the original sci. sic," "World War," "Air-
men, " " Flyers , " "Tele-

vision," etc. Price $1.50.

ence on VIBRA-

TION

How to Get

What

You

Want

By Orison Swett Marden

Contents

Something Touched Him-How to Get

What You Want- Playing the Glad

Game-Discouragement and Disease

-How to Cure It-The Force That

Moves Mountains-Faith and Drugs

- How to Attract Prosperity-

Thinking All Over -Heart to

Heart Talks With Yourself-

Our Partnership With God.

Red Cloth-Price, $2.00

Psychology Publishing Co., Inc.

17 West 60th Street, New York

NEURO-DYNAMICS

Easy spinal movements (NOT exer-

cises) that act on important nerve cen-

ters controlling organs of digestion and

elimination. Based on osteopathic prin-

ciples of nerve control and certain Yogi

Moves used for over 3,000 years by East

Indians to control intestinal action.

Removes CONSTIPATION and IN-

SOMNIA. Produces strong, steady

nerves , aggressive self confidence, dy-

namic physical and mental energy.

Also six definite, simple diet rules

(based on twenty years study) that
produce AMAZING RESULTS first

week. Write for particulars NOW!

N. D., 317A Ad-Lin Bldg., Scranton, Pa.
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VOCATION-CHARACTER

TOLD BY HANDWRITING

Handwriting charts the character, talents and vo-

cational abilities. Its analysis solves problems of

business and social life, especially of attunement

with others. $1.00 brief analysis of predominating

characteristics. $5.00 and $10.00 detailed readings,

vocation and character told, questions answered;

including brief readings of three other persons'

writing, CONSTANCE L. LYON, Graphologist,
48 West 82nd Street, New York City.

ForeignWork!
LiketoTravel-Does Romantic, Wealthy

SouthAmerica callyou? Unusual oppor-

tunities for young men. American em-

ployers. Fare and expenses furnished.

BIG PAY. WriteforFreeList.

SOUTH AMERICAN SERVICE BUREAU

14600 AlmaAvenue Detroit, Michigan

SoSAFEandEASYnowtoEND

GRAYHAIR
YOUTHRAYyourhair.Avoidgrayness,Entirely

new scientific, safe method. QUICKLY restores
youthful colortoallshades .Avoid harmful dyes.
Youthray contains no lead, silver, free sulphur
ingredients , nor aniline, henna dyes or paraphe-
nylenediamine. Simple, CERTAIN, absolutely

safe. Guaranteed harmless tohairorscalp .Re-

stored color not affectedby curlingorwaving.
waving.

FREE TRIAL OFFER Try thishis newwayat
once!Atdrugorde-

partmentstores ordirect.Write todayforparticulars. SpecialFree
GuaranteeOffer and attractive FREE booklet. NOW!

RAYLABORATORIES, 648 N.Michigan,Dept.68, Chicago

JUST HOW TO VISUALIZE

MONEY

By a psychological law, known to few, money

can be brought to you. Abundance is yours if

you will but reach out and grasp it. The plan

outlined in this wonderful lesson has been care-

fully tested and found to work. Price of lesson

only 25 cents.

Matthews Dawson, Dept. P, Chevy Chase, Md.

Zone Therapy
or

Relieving Pain and Sick-

ness by Nerve Pressure

byDr.Benedict Lust

Here is a new book that has at-

tracted nationwide attention be-

cause it contains many important

developments in Nature Heal-

Send for Zone Therapying.

today. Price $2.

DR. BENEDICT LUST

236 P East 35th St. New York

executive and supervisory, and it was

growing apace.

Tourists thru Wakerobin sat right up

and took notice when they came near to

this place. The local Chamber of Com-

merce, of which Ned was a leading

member, began to see daylight, and to

realize that tourists were now stopping

to patronize their hotels and stores, and

to go sight-seeing thru their industries,

and to visit their City Hall where they

were invited to register, to receive a

package of literature, and a friendly

souvenir. The Poster Boards told them

of this and the people came. People

always will come when there is a pros-

pect of getting something for nothing.

But many individuals remarked,

"What a bright little town!" "How

conveniently located! ” "What pro-

gressive people!" "How alert the in-

habitants are and how friendly !"

And so families and industries and

capital located here, which meant that

Ned Hendricks was busier than ever

for there were more people to serve and

more money with which to pay for the

service.

Thus was demonstrated that public-

spiritedness is always its own reward

of virtue, and thus did one man become

respected and opulent right in the same

territory where his predecessor had all

but starved to death.

Youth'sNew Freedom

( Continued from page 41)

believe that the parent has no right to

interfere with these inherited desires

so long as they are good in quality and

Are You Troubled? not of criminal inclination. To force a

Are you worried or III?

Send full name, date, month and year of

birth and I will diagnose your health

FREE of charge.

I answer questions on Love, Marriage or

Business $1 aquestion.If I cannot answer

your question, I will return your dollar.

Thousands who know my work say I have

NEVER been mistaken in my answers.

Dr. Beatrissla Mayre, P. O. Box U-1,

Dept. A, Beverly Hills, California

youth to become a business man who

would like to become an artist or a

musician is about the most criminal

thing we can do to him. Not only is

the youth injured, but society as well."

"Then much of the rebellion," the

interviewer said, "has come because of

the interference with natural im-

TheMysticMasterKey Pulses?"
opens the door to health, wealth, success and

happiness. A fascinating course, inquiring into

the secrets of Psychology, Suggestion, Meta-

physics and Numerology. Without it you

invite failure, with it, you compel success.

A limited number of copies , $5.00. Dr. F. D.

Stark, 4331 Grand Blvd., Chicago, III.

BECOME AN EXPERT

ACCOUNTANT
ExecutiveAccountants andC. P. A.'s earn $3,000 to $10,000ayear.
Thousands of firms need them. Only 9,000 Certified PublicAccount-
ants inthe UnitedStates. We trainyou thorolyat home insparetime

forC.P.A. examinations or executive accounting positions. Previous

experienceunnecessary. Training under the personal supervision of
William B. Castenholz, A. M., C. P.A., anda large staff ofC.P.
A.'s, including members of the American Institute Accountants.

Writeforfreebook, "Accountancy, the Professionthat Pays.'

LaSalle Extension University, Dept, 1163-H Chicago
TheWorld's Largest Business Training Institution

of

NERVES?Always Excited? Fatigued? Worried?

Gloomy?Pessimistic? Constipation, indigestion, cold

NERVE EXHAUSTION.dielloniederweakne
Drugs, tonics and medicines cannot help

weak,sick nerves! Learn how to regain Vigor, Calmness andSelf

Confidence. Send25c for this amazingbook.

RICHARDBLACKSTONE, N-2011 FLATIRON BUILDING, NEWYORK

"Yes," the psychologist nodded, "and

we shall see more and more of such

rebellion until the older generation

learns to respect and nurture the in-

herited tendencies of their children .

There are many, of course, who hold up

their hands in horror at the extremes

of this modern revolt, but what can we

expect? If the pendulum is pulled too

far to one side, it swings too far the

other way. No one would justify the

reign of terror which attended the

French Revolution. But modern his-

tory says that that revolt did more to

advance human progress than any

event in the last two thousand years.

The extremes were unfortunate, but

they came because of the more serious

extremes that preceded the rebellion.

"Meanwhile, since parents still have

The Psychology of

FEAR

Science has unraveled the

knotty problems which the

hundreds of forms of unrea-

sonable FEAR formerly pre-

sented. Thousands are now

freeing themselves from

Worry, Apprehension, Self

Consciousness-and the at-

tendant nervousness-through

following out certain definite

laws of Psychological and

Physical training.

Confidence, Poise, Positive-

ness and Personality can be yours, and thus

the habits which bring unhappiness and a

limited life completely destroyed. This means

YOU-no matter how firmly fixed your habits

of depression may be.

I have written a 100-page book covering the

results of my experiences of the past 21 years

in this work. This book will open your eyes

to certain truths about yourself that will be

the first step toward a NEW LIFE. To those

who purchase this book I will give a FREE

Preliminary Psychological Analysis of their

case. The cost of the book is but

25 CENTS

C. FRANKLIN LEAVITT, M. D.

Suite 1516-C 58 E. Washington Street

Chicago, III.

How to Work Wonders with Your

SUBCONSCIOUS

MIND

David V. Bush

Giveme just 60 minutes and I'll un-

lock the floodgates of that vast re-

servoir of mental power your

Subconscious Mind. Note the

immediate effect on your business,

social and everyday life.

By David V. Bush

A vast reservoir of

mental energy ! A huge

storehouse of brain power !

That's the Subconscious

Mind. You've got it.

Your friends have it.

Everyone has it. But not one in a thousand knows

how to use it.

In 60 minutes I can show you exactly how to

awaken your Subconscious Mind-how to harness

it-how to make it work for you-how to make

it solve problems-how to make it remember

things-how to use its vast creative powers to

boost your success and double your money-making

ability.

In my book "Functions of the Subconscious

Mind" I tell just what the Subconscious Mind is

-just how to reach it just how to control it-

just how to get the most out of it. It's simple

as A. B. С.

ONLY 50 CENTS

Write today for this amazing book of more than

one hundred pages, "Functions of the Subconscious

Mind." Send only 50 cents in full payment. If

you are not delighted, return the book within five

days and your money will be instantly refunded.

DAVID V. BUSH, Publisher

Dept.T-05611 225 N. MichiganBlvd. Chicago, IIL.

Profit by

Arkansas ' Growth!

builders.
AsArkansas builds, we lend money to home

A big demand. We offer you,

therefore, Full Paid Certifi-

cates, from $100 to $5,000 at

7%.

7% GUARANTEED !

Interest paid semi-annually. Shares sold in

multiples of $100. Certificates may be sur-

rendered any time on 30 days' notice, with-

out penalty or loss of interest. Supervised

and audited by State Banking Department.

Pine Bluff is an industrial center, and the

fastest growing city in the State.

Send for Free Folder-"C-1"

"Where Money Grows"

Jefferson Bldg. & Loan Ass'n

Pine Bluff

Arkansas
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Gain

Health

From

Sunshine
MADE TO ORDER IN YOUR HOME

This amazing "Sunshine Maker"-the

new Carboray Arc Lamp-produces a

floodof ultra-violet rays that drive away

aches, pains, and diseases of allkinds. Re-

stores health, maintains health and is a

wonderful aid to beauty. Unequalled for

overcoming pimples, blotches, facialblem-

ishes and clearing the complexion .

CARBORAYA
ARCLAMP

TRIAL

isendorsedandusedby Doctors, Hospitals, Sanitariums

and individuals. Itis designed for thehome as well as

for professional use. Just attach to your floor plug.

Completebook of instructions explains how to use in

treatment of rheumatism, nervousness, neuritis, skin

diseases, headaches, constipation, sprains and many

other ailments, including colds, catarrh, hay fever,

asthma and bronchial troubles. Gives wonderful re-

sults for children and agedmen andwomen-as well as

adults. Every home should have one. Repays its cost

over and over again in happiness andhealth gained.

Write today for beautiful catalog, FREE, and special

introductory offer, including easy monthly payments.

Learn how easy it is to have better health.

CINCINNATI AUTOMATIC MACHINE CO.

Dept. 40 Cincinnati, Ohlo

-- MAIL THIS NOW-

Cincinnati Automatic Machine Co.,

Dept. 40, Cincinnati, Ohio.

Please send me full details about your won-

derful new Carboray Arc Lamp including

easy payment plan.

Name.

Address....

Town. State .

their eyes on the old-fashioned stand-

ards and ways, they are unable to cope

with the problem. So youth is indulg-

ing in loose, undirected liberty."

Yet consider how few men and women

you know are thoroly prepared to bring

children into the world and to train

them so that they become normal

"Just how can the parents do their adults.

part?" he was questioned.

"They cannot until they are made to

learn something about parental train-

ing," the psychologist replied. "Partic-

ularly now, with changing conditions,

it has become almost a creed for par-

ents to have some scientific understand-

ing of the task of child-rearing. No

one is automatically fit to be a parent.

Why should we take it for granted that

a man or woman is wise enough and

educated enough for this most difficult

task in human life?

"We do not make such a mistake in

any other life task. For example, it

would never occur to us that a man or

a woman reaching the age of twenty

five would automatically be able to as-

semble motor cars and adjust car-

buretors and distributors. We take

time to teach individuals how to do

these things before they receive a

license.

"Is there any reason why parents

should not be made to take a course in

parental training and then, at the time

of marriage, to show that they are

fitted to bring up a child? Upon the

kind of children that they produce de-

pends the very welfare of the race.

"I suppose,” smiled David Seabury,

"it sounds rather radical to suggest a

license for parents, but after all, con-

ditions are such today that we need

radical measures. We have done all

the essential material things which be-

long to what we call civilization. But

at its very heart we have left it a

hodge-podge.

"The social chaos is a symptom of

lack of proper parental education. A

great deal of human misery would be

wiped out if parents knew something

about the technique of parenthood. We

have done away with leprosy, small-

pox and similar diseases. There is no

reason why we cannot do away with

vice, crime, and drunkenness. It can

be done by showing youth how to find

its way forward into constructive chan-

nels, how to achieve goodness and yet

wholeness at the same time.

"Meanwhile our youngsters will have

to grope their way in the dark since

they have no one to guide them. Some

will be lost and others, with more re-

surgent vigor, will forge ahead. There

will be no solution until we know more

about the art of living. Then people

will have a chance to be happy."

NEW TRUTH You, Too, Can Make Money!
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(BOOK FREE ! )
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(Continued from page 54)

Edna Lee, at forty-five, sat serenely

down and began what she called "psy-

choanalyzing herself."

"I'm a d- old maid; I'm getting

'set'; men come to me for advice, ask

me to serve on civic boards, to help

with the Community Chests, visit the

hospitals, visit their mothers; but no

man says pretty things to me, for my

own pleasure. I haven't been in a

theatre for years. I go to conventions

of Sunday Schools and Missionaries.

What is all of this getting me? I'm

going to ' Stop,' ' Look,' 'Think!" "

Her self-analysis ended in a serious

determination. Edna decided that tra-

ditional pride was wrecking her happi-

She resolved to stop thinking in

the old ruts. And she'd resign from

the old work, too.

ness.

Look at her home-nine rooms for

just her and her mother. More than

an acre of ground, too, in the heart of

the city. What work all of this meant !

She had argued the garden was her

"golf. " Garden work kept her out of

doors and near her mother, too. But

really was it worth all her fixed way of

thinking had made her believe it was?

NO ! and she'd change if the change

killed her. She'd as well be dead if

life only meant "Teach, garden, get

the meals, work on charities, teach,

sleep." Oh, the humdrum of it. She'd

break loose, show folks she could be

emotional even if she went crazy.

She thought she'd use the barn for

something-something that would

bring her in contact with charming

bachelors . Great! What was this to

be-how could she disguise modestly

her real hope?

With five hundred of her own sav-

ings she decided to take a gamble.

Ideas were brewing. Wasn't she forty-

five-what if mother did object? She

had but one life here-and she was

going to begin to live it.

Edna walked out and looked over the

old barn . No car in her barn, not even

a second-hand Ford. Just garden-tools,

seeds, etc. What a wonderful candy-

kitchen or tea-house or place for

special suppers. And she was located

perfectly for any one of these. Barns

look more "artistic" when not over-

done. Too, for the next six months,

no heat need be thought of. Little

paint was necessary; gingham cur-

tains; pots of flowers from her own

garden; iron tables of apple green with

other bits of garden furniture-why,

Edna began to see-to visualize the

whole place; she made a beautiful

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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mental picture of the possibilities. She

created a new mental world, and she

held to it until it took real root in her

"new mind."

The mother protested, but Edna pre-

vailed. Edna began to show a new

side. Her old positiveness was there-

but wearing a more filled frock. She

would steer her own little canoe thru

the remaining days of her life. The

old false idea of pride was disappear-

ing. A new pride was taking its place !

Every one in town heard of Edna

Lee's clever announcement cards :

Dear Individual : You are an Indi-

vidual, aren't you? Therefore you've

wanted to sit leisurely and think things

over at an Individual Place during the

time you devoted to eating. You dis-

like spending time in ugly, close rooms,

eating to live.

I have made my lovely garden into

an outdoor "eating-drink-and-rest

place." You will enjoy seeing what

I've done. You may send your children

alone to my little Garden, for any meal

from 8 A. M. to 8 P. M. If the day is

damp or rainy we go into the green

barn, where we sit and look out from

under green awnings. I have every

thing, too, for Bachelor Girls and

Bachelors. If you know others who

would enjoy my cosy place, send them

- along. And, do come yourself. It will

be fun, for the spirit of the place in-

vites cordiality. It is not like a public

place. It is impossible to tell you about

it ; you must come to see it for your-

Yours with changed ideas,

Edna Lee.

self.

Is it necessary to tell you that Edna

succeeded ? She was bubbling ! And a

certain bachelor loved eating in her

garden. Later, other announcements

✓ were sent to Edna Lee's friends.

i
I could relate dozens of similar

stories, but I want to tell you of some

one else, differently conditioned.

LONELY GIRLS FOR A LONELY

HOUSE

A
MAIDEN lady was left alone with

a big empty house. This woman

disliked housework. Yet, it seemed to

her that the only thing to do with this

large house would be to use it as a

✔boarding-house. Then I suggested the

answer that appealed. It was this :

In this woman's town was a big glove

factory. Many young girls worked

there. I had this woman go to these

girls at their noon hour to find out how

many were not living at home. She

✓ found that most of the girls had come

to this town, to earn their living, and

their parents were not there. The

girls were anxious to have a room in a

nice clean house, where they could

share a kitchen in order to cook their

own meals when they tired of going

So, this woman asked them to visit

her home the following week. She went

home, enthusiastic, to prepare for them.

She took one room to fix as a sample

of what she would do with every room

the girls would rent. She bought

bright new curtains. She covered the

chairs with cretonnes to match; she

made colorful couch covers.

She had the kitchen painted a light

blue. She made blue checked gingham

curtains for the kitchen windows. And,

oh, such lovely, bright patterned china

-which costs no more than the ugly

kind. The girls came over for inspeс-

tion. They were charmed ! Five of

the girls moved in as fast as the rooms

were made ready. These girls clubbed

together to use the kitchen an hour in

the mornings; also in the evenings.

This gave the owner sufficient time for

her own work. The mortgage was

paid. A neat sum was soon tucked

aside. And best of all, this disconso-

late woman found a new interest and

pleasure among the lively girls.

How many towns need a similar

place, a home for girls who are willing

to pay? This charming place, by the

way, was called the "Girls' Club

House." It sounded so much nicer than

"Lodging House." The girls loved it,

and took a real pride in it.

Are you happy NOW? Have you

lost and wasted time, doing many

things, unsuited to your finer nature?

Are you prosperous? Have you cheer-

ful and congenial friends? Are you

trying earnestly to know HOW life

should be lived? Can you see the mis-

takes made by sticking to the uncon-

genial things? It is never too late to

reshape one's life to one's needs and

desires. We all yearn for a true self-

reliance. We are unhappy unless we

live in accordance to our natures.

Many have studied and have gained

rafts of information, but they still lack

UNDERSTANDING. Some of us are

too close to our difficulties. Some prob-

lems require perspective. Often one

little key-suggestion or IDEA slipped

between two habit-thoughts of your

own-will tie experiences into a con-

structive pattern.

Write out your problems ; this will

help you. Maybe I can help you.

Your letters to me will be strictly con-

fidential. Put a self-addressed, stamped

envelope in your letter for my reply.

Such a letter will relieve your pent-up

feelings, and "held-in suffering" will

flow from you as you express yourself.

Life can be made beautiful, when we

know how to make it! Lord Byron

said:

"All who joy would win

Must share it-happiness was born a

twin."

What Is Your

Limiting Fear?
Isit Self Consciousness?

Or Worry? Or Appre-

hension? Or lack of Ini-

tiativeness or Confidence?

Or is it fear of some

hidden disorder being

present in you, or of

your contracting some ter-

rible disease? Most people

have some limiting FEAR

in their lives, but when

these fears are sufficiently

acute to make you unhappy

or to limit you unneces-

sarily, it is high time to

begin to get rid of them.

Many people suffering from such troubles

go so far as to believe that they are differ-

ent from others in make-up and that they

may even go insane. This is all due to lack

of proper understanding of yourself, your own

powers, and just how to use and direct

them. It is something you dislike to dis-

cuss with your friends and relatives, for you

know they do not understand and will laugh

at you and tell you to "forget it." But it

is a serious thing to YOU and I want you

to know that there IS A WAY OUT. A new

life new possibilities-will open up to you
if you just attack these mental enemies in

the right way and get rid of them. AND

THIS IS POSSIBLE, I ASSURE YOU.

The last twenty years of my life have been

devoted entirely to helping people rid their

lives of FEAR. I have written a 100-page

book that is based on this experience and is

full of truths that can be of the greatest

value to YOU. This I shall be pleased to

mail to you, along with other literature, upon

receipt of 25 cents.

C. Franklin Leavitt, M. D.

Suite 1516-F 58 E. Washington Street

B

Chicago, Illinois
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Simple
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Crow's-feet,double chin, furrowed brow, angging cheeks and

otherdefects once thought the inescapable results of age, illness,
worry, etc.. now can be removed quickly and painlessly with-

outsurgery, cosmetics, vibratorsorspecial massaging apparatus.

Kathryn Murray's 5 Minute-A-Day

FACIAL EXERCISES

enableeverywoman, in the privacy of her ownhome to correct
these blemishes and restore youthful beauty in a most simple,
naturalway.

Just as physical exercise keeps the body young, vigorous and
supple, facial exercises keep the face muscles firm, the complexion

clear and ruddy, the contour youthful. Thousands of women

Results

Guaranteed

Get

FREEBook

have proved Kathryn Murray's Facial Exer-

cises bring true and lasting rejuvenation.

Results guaranteed. Exercise selected to your

Individual needs. Amazing results in only a
few weeks. Write for free book. Mailed in

plainenvelope. Send for your copy now!

KATHRYN MURRAY,Inc.

Suite1163, 5 South Wabash Avenue, Chicago

$236,372 IN ONE YEAR/
FROM ONE SELLING IDEA.

"Without leaving my desk-without

canvassing, peddling or soliciting, I

have sold $236,372.90 worth of mer-

chandise, acting on a business idea

suggested, on page 42, of your book of "100

Selling Ideas," writes one man. Rain, snow

or cold had no effect on my sales efforts-

because every dollar's worth was sold through

the United States Mall." If you are inter-

ested in making money, whether spare time

or full time, we'll send you proof of this

statement and a copy of this book for 10

days' examination.

Send No Money-just yournameandad-
dress, by return mail

out.

you'll receive the book. Keep it for 10 days.

Read it. If you are satisfied you can profit

by itsend us $2, or return the book andyou
owe us nothing.

Syndicated Service,700 Quincy Bldg., Chicago
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-declares a leader of industry

I am

HE older I grow, the more con-

"TH that anyone can accom-

plish anything if he only has a mind to

do it," says an industrial giant, and his

philosophy is verified by the amazing

proofs revealed in Ted Black's new book-

"YOU-YOURSELF . "

Not only does "YOU-YOURSELF" en-

able you to break down the barriers to suc-

cess and develop Courage-Inspiration and

Enthusiasm, but it also furnishes positive

ideas that have brought happiness and

prosperity to scores of men and women

who were writhing in the quicksands of

adversity and despair.

Everyone who is dissatisfied with their

present attainment in life should possess

this remarkable book. It is sold at the

nominal price of $1 , postpaid, under our

Money-Back guarantee. Send for it TO-

DAY. It may prove a turning point in

your life and mark the way to financial

independence and genuine contentment.

THE PRESSMEN

Publishers (Dept. P)

READING, PENNA.

Mail This Coupon TO-DAY

The Pressmen, Publishers, Reading, Penna.

cash

Enclosed find $1.00 moneyorder

check Send me my copy of

"YOU-YOURSELF" complete-postpaid. If dis-

satisfied, I may return it within 5 days and have

my money refunded.

Name

Street.

City..

P10 Write Plainly

WhatOtherMagazinesAreSaying

THE

(Continued from page 56)

HE explanation presented by Pro-

fessor Dunlap of "The Develop-

ment and Function of Clothing" in

The Journal of General Psychology,

Vol. No. 1, is as unexpected as the

solution of any mystery story. No less

difficult of solution is this mooted

psychogenetic problem, than any to

which various clues plausibly present

themselves and then fail at some vital

point. It may seem quite obvious to

many that the origin of clothes lies in

modesty-until they learn that most

savages, even when addicted to dress,

give no evidence of this sexual self-

consciousness; furthermore that mod-

esty, both in ancient times and modern,

is more a matter of deference to pre-

vailing custom, whether that calls for

much dress or little, than an innate

tendency towards embarrassed conceal-

ment.

SO

When the modesty theory falls down

one can turn to the immodesty theory,

which is that clothes are not designed

to repress sex but to encourage it thru

making it more mysterious. But the

rub here is that primitive dress does

not seem determined much by

coquetry and association with sexual

consciousness as this theory would de-

mand. Two other theories, the adorn-

ment and the utility (protection from

cold) hypothesis, also fail because while

they seem to apply to some manifesta-

tions of the phenomenon they are quite

irrelevant to many others which are

not so often regarded; they seem on

the whole to apply more to modern mo-

tives of dress than to the early times

in which the peoples of warm climes

wore dress little related to any possible

concept of adornment.

Yet for all this, dress is there as

something to be explained. The real

explanation, according to Dr. Dunlap,

is one that is a long cry from anything

that we might imagine from its pres-

ent day usage, but is almost obvious to

anyone intimately viewing the needs of

man in his adjustment to nature. It

is nothing else, originally, than a pro-

tection against the multitudinous and

incessant insects which would make our

life a hell on earth; it is our artifice

to make up for our lack of a tail. This

is plain if we consider the swinging

leaves, straws, pendants which made

up man's first dress and enabled him

to live in the insect-ridden locales of

his first tropical habitations.

Other purposes of dress equally

amazing are also pointed out in the

writer's ingenious considerations. Thus,

those features of early dress which

have no relation to keeping off insects

are explicable as badges to denote the

gradations of rank forming so im-

portant a part in primitive social life.

In modern times the apparent vagaries

assumed by the development of dress

for various parts of the body are dicta-

ted by the desire to lessen the strain

of sexual competition. We cover with

clothes those parts of the body where

the less beautiful or less handsome ap-

pear at greatest disadvantage. With

women we may view as an example of

this the legs, on the shapeliness of

which men set great store; but since

arms are a relatively indifferent sexual

feature this portion of the woman's

body is left exposed. In the case of

men the desire of the less favored to

preserve their chances of securing a

mate is apparent in the covering of

their arms and shoulders, the best in-

dication of the man's strength and

manliness. Since most of the human

race is so ill-favored the institution of

clothes serves an invaluable function

in the giving of a chance to all.

AN
N interesting piece of work in the

standard Freudian method is that

of E. P. Farrow in the Psychoanalytic

Review (14, 445-447) on the psycho-

logical importance of blows and taps in

early infancy. These corrective ad-

ministrations are given by most par-

ents casually enough, but Farrow

claims that they have a tremendous

importance in the initiation of central

trends in the mental life. His theories

are based upon work in a particular

case where he spent over 1000 hours in

analytical research work and produced

more than 2,500,000 words of free asso-

ciation.

By such extensive analysis he finally

obtained memories of two sets of blows

and taps which reached back to earliest

infancy and had been completely re-

pressed from consciousness. The one

set, dating at eleven months of age,

were given to the child on the occasion

of his reaching for a woman's breast.

They put a complete finish , according

to Farrow, to the development of the

Edipus complex or mother attachment.

The other set of taps were given by

the father and destroyed the primitive

feeling of omnipotence. A great deal

of repression is thus caused by the

blows and taps of childhood. Indeed,

they are perhaps the fundamental

origin of the Freudian censor. These

claims are naturally hypothetical but

they do not impress one as being un-

reasonable. The study is particularly

interesting as being an instance of the

recovery of infantile experiences of so

early a date.
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or more intensely

human, definitely

helpful and illuminating

articles

Making a collection more grip-

ping than the year's best novel

and certainly a thousand times

more useful to you personally.

Sturdily Bound in Two Vol-

umes-Red Cloth

Price $2.50
Or, with a full year's

subscription-new or

renewal

$4.00
No Reservations. Orders will be

shipped as received. Cut out this

advertisement and mail with remit-

tance to

Psychology Publishing Co., Inc.,

17 West 60th Street New York, N. Y.

What Can We Do

For You?

(Continued from page 52)

ANSWER :-

As you express no special preference

from the standpoint of love, but are

treating the matter evidently from

purely a business angle, I should say

that everything else being equal the

boy whose father has an established

business and who is already making

good in it was the one for you to choose.

UESTION :-E. B. H. writes :-

Dr. Leavitt, I wish you would if pos-

sible tell me what I can do to reduce

without danger of trouble. I have read

lately of several actresses who have al-

most lost their lives thru dieting and

certain forms of treatment which have

been prescribed. I am 5 feet 3 inches

tall and weigh 185 pounds. I become

tired very easily, so I am not able to

take as much exercise as the average

person gets in her life. Is there really

anything that I can do?

ANSWER :-

There are two things called for if

you wish to reduce. They are PROPER

DIET and plenty of exercise. By a

proper diet I do not mean little food,

but non-fattening foods . Eliminate

from your diet sugar in all its forms,

cream, butter and meats. Eat within

reason of the foods that remain. An-

other article you will do well to

eliminate is potatoes.

A reasonable amount of exercise is

not only necessary for the purpose of

reducing, but is essential to a state of

health . I presume you have been rather

an inactive person, and if this is true

you would be inclined to add to your

weight. With the weight you are now

carrying, and the fact that you have

not exercised much, you naturally

would tire easily and dread to exercise

very much. You will have to force

yourself at first and then as you find

it easier to do your daily stunts, add

a little to it from time to time. Start

in by walking one-half mile, and do this

for a week and then add a block each

week until you have reached a point

where you are walking about four miles

a day. And in addition to this you

should take exercises at home, espe-

cially bending exercises, for most

fleshy people have large abdomens and

the fat cells must be broken down thru

a squeezing process, and this is what

the bending exercises do. If you will

follow this out faithfully I am sure you

will soon be weighing much less and it

will not hurt you in the least.

Q
UESTION :-J. B. writes :-

I wonder if you could help me? I am

amarriedwoman thirty-eight years old

THE

OGDEN

50 West 72nd St. , New York City

NEW YORK'S NEWEST

APARTMENT HOTEL

between Central Park and the

HUDSON RIVER

Delightful homelike atmos-

phere. Inviting and Quiet-

within a few minutes of

Everything in New York City,

and a complete Golf Course

on Roof.

1 2 & 3 Rooms

with Serving Pantries

Furnished or Unfurnished

Permanent or Transient

Excellent Food-Moderate Tariff

Endicott 3333

NEW YORK'S NEWEST HOTEL

The Piccadilly
227 West 45th Street

At B'way-New York

Adjacent to Every Activity.

600 Bright Sunlit Rooms. Each

with Bath, Electric Fan, Ice

Water.

Single Room and Bath $3.00

Double Room and Bath $4.50

Exceptional Restaurant

and Luncheonette

Wire at our expense for

Reservations

F. D. SOFIELD, Mng. Dir.

12 HARDYPERENNIALS
For Fall Planting

25

$2Post-

paid.

Your own selection from the following: Aquilegia, Canterbury Bella,

Delphinium, Digitalis, Gaillardia, Gypsophila, Hollyhock (double-

seven colors), Luinus, Poppy. Shasta Daisy.

SOUTHAMPTON, N. Y.

Lists of100 other varieties mailedupon request.

BELLOWS BROS.
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CLASSIFIED ADVS.

I

and have had Diabetes Insipidus for

fourteen years. I have spent hundreds

of dollars on doctor bills but am no bet-

ter. I do not lose in weight but feel

miserable most of the time. My skin

is dry at all times. I had a wonderful

head of naturally curly hair but have

been losing it gradually, and today I

have about one-tenth of what

formerly had. I have nice even white

teeth but my gums keep shrinking

away. I have twenty fillings next to

the gums and must go to the dentist

next week and have more work done.

My doctor tells me that my physical

condition is the direct cause of my hav-

ing this trouble with my teeth. I have

had a rash for years. I have watched

my diet but it has done no good. I get

a cough which is in the larynx. I

cough and nearly choke to death at

times. I am confined indoors from six

to seven weeks each winter. I am not

sick, but I have just this awful cough.

Specialists have examined my tonsils

and throat. They say my tonsils are

O. K. I get no relief from any one.

am highly nervous and suffer from

pains in my head and my head gets so

hot that I feel as tho I had a fever, but

my temperature registers normal. Last

year small spots appeared on my face

that looked like freckles. I have cold

hands and feet. If you can help me in

any way I shall surely appreciate it.

ANSWER :-

EDUCATIONAL

Used correspondence school Courses sold on

repurchase basis . Also rented and exchanged.

Money-back guarantee. Catalog free. (Courses

bought.) Lee Mountain, Pisgah, Alabama.

HEALTH

ner-

The Van Valen Sanatorium, Yonkers, N. Y.

Psycho-Therapeutic treatment for mental,
vous, functional disorders and addictions. Also

receive patients needing care, with or without

treatment. Booklet upon request.

Nerve exhaustion affects mind, memory, con-

centration, ambition, efficiency. Causes sex

troubles . Cured by Correct Eating. Book 10с.

Vital Diet, 9N, 811 North Fourth, Camden, N. J.

I Teach "Truth" and How to Apply for Health

and prosperity. Free-will offering. Vora B.

Durand, Spring Valley, California.

If you have rheumatism or any other ailment

write for the 48-pagebook, Health Without Drugs,

which tells about thousands of cures by drugless

Sent Free on request, with specialmethods.

Rheumatism treatise, on receipt of 10c for postage.

Health Without Drugs, Dept. F, 2 W. 13th St. ,

New York.

Get my Super Health Building Hindu Oxida-

tion Discovery, 50c. A. L. Bradley, Savannah ,

Ga.

MISCELLANEOUS

Psychology Club Members ! Have your club

enrolled on our Psychology Club Register. En-

thusiastic psychologists all over the country are

seeking to join live, local clubs. Send full in-

formation to: Psychology Club Register, 17 West

60th Street, New York , N. Y.

Mind Controls the Body. Why not control

your mind, body and affairs by the "LAW OF

SCIENTIFIC RIGHT THINKING" ? Send letter

explaining your case; stamp $1.00 "HOUSE OF

LIGHT ," 182 Woolper Avenue, Cincinnati , Ohio.

Earn $25 Weekly Spare Time, writing for

Newspapers and Magazines. Experience un-

necessary . Copyright Book, "How to Write

Press Reporting Inst. , 1174 ,for Pay" Free.

St. Louis, Mo.

Books, Magazines, Art Publications in French,

Spanish, English. Photo novelties, etc.,

samples, lists, 20 cents stamps. Villaverde

Co., Dept. 210, Box 1329 , Havana, Cuba.

ANALYSIS

David E. Jones, Experienced, successful Prac-

titioner. Practical Psychology. Brings Health,

Happiness and Prosperity. Particulars, 79 Maple

Street, Mansfield, Ohio.

E. Alfred Roy, Psychoanalyst, Consultation

and Dream Interpretation (Psycho-Analytic) let-

ters, $5.00. Box 120, Haverhill , Mass .

PERSONAL

Animal Magnetism, attracts others like load-

stone. Raphael's private instruction $2.00. Self

Culture Society, 516 , PS, Salem, Glendale, Cali-

fornia.

SILENT HOUR. Conducted by Dr. William

H. Woodfin, President of The College of Divine

Metaphysics , TREATMENTS DAILY. $5.00 per

month. Personal correspondence. 1443 North

Meridian St. , Indianapolis, Ind.

Men Only: 173 page cloth bound, gold em-

bossed book and psychological and physical cul-
ture advice on private weaknesses, only 25c.

(Special Offer.) Bernard Bernard, D.Sc. (Phys . )

Dept. C-28 , Sausalito, California.

Horoscope, two questions answered. Or, four

questions answered without horoscope. Birth-

date and one dollar. Aida K. Pendleton, Gen.

P. O. Box 635, New York .

Your Handwriting Reveals Character Traits .

Find out your traits, talents and what you are

best suited for in life. Write about twenty words

in ink on unruled paper. Fee $1.00. Jeanne S.

French Graphologist, 2125 Superior Avenue,

Cleveland, Ohio.

Tobacco or Snuff habit cured or no pay!

$1.50 if cured. Sent on trial ! Frances Willard,

Box 796, Los Angeles, Calif.

AGENTS

You can increase your income soliciting sub-
scriptions for PSYCHOLOGY Magazine. Write

for rates . PSYCHOLOGY PUBLISHING COM-

PANY, Inc. , 17 W. 60th Street, New York City.

cause.

I

Diabetes Insipidus usually carries

with it as symtoms a cerebral irritation

which frequently causes considerable

nervousness. This is due usually to

high blood pressure. If the pressure

is not high, then the nervous condition

probably is caused by lack of control

and a state of fear of some kind that

perhaps is the exciting and disturbing

As Diabetes Insipidus is a form

of Diabetes in which the usual large

quantity of sugar found in other forms

is absent, it is very frequently diag-

nosed improperly. I have known of

nervous symptoms alone to produce

most of these found in this form of

Diabetes , even to the passing of large

quantities of water, etc. With a mis-

taken diagnosis being so possible I

should undertake to train and

strengthen the nerves thru developing

greater self control and thru striving to

remove all fears, in the form of worry,

over-anxiety, apprehension, etc., and

gradually thru practice and training

reach a state where you are master of

self and those nerves, and where you

are ruling your life in place of being

ruled by feelings and uncontrolled emo-

tion. I am quite sure that the rash you

write of is simply caused by nervous-

ness and that the cough you suffer

from during the winter is due to sensi-

tive nerve ends which are irritated by

cold air. You must try in every way

to toughen yourself and reach a state

where you are less sensitive, or where

at least you have your naturally sensi-

tive disposition under YOUR control

and direction. Nerve tension interferes

with the circulation, so this could ac-

count for the state of your hair, teeth

and gums.

Don't sell for others. Employ agents your-

self. Make your own Products. Toilet Ar-

ticles, Household Specialties, etc. 500% profit,

Valuable booklet free. National Scientific

Laboratories, 1973 W. Broad, Richmond, Va.

Import your own goods. German export

magazine published in English, offers numerons

bargains latest novelties ; opportunities for ob-

taining profitable agencies. Copy 60c. Square

Deal Supply, Z-246 Fifth Ave. , New York.

BUSINESS OPPORTUNITIES

Start a Crispette Shop. Delightful confec-

tions; everybody likes them. Make a lot of

money. Adams reports $364 profits in 2 days.

We start you. Write Long Eakins, 676 High

St. , Springfield, Ohio. Samples 10c.

MALE HELP

Big Pay: South American Work. American

firms pay fare, expenses. South American Service

Bureau , 14,600 Alma, Detroit, Michigan.

HOW TO ENTERTAIN

Plays, musical comedies and revues, min-

strels, comedy and talking songs, blackface skits,

vaudeville acts, monologs, dialogs, recitations, en-

tertainments juvenile plays and songs, musical

readings, make-up goods. Catalog free. T. S.

Denison & Co. , 623 So. Wabash, Dept. 41, Chicago.

IMAGINATION IS MORE

POWERFUL THAN WILL

afactactually demonstrated through asimple experiment

which anyone may make anywhere in a few minutes.

The demonstration of this law is more convincing than a

volume of theories or explanations. Once understood, and

properly applied, this Law may be put to work for every

human purpose. You may be using it now in adverse

way and the results may not be desirable. If properly

understood and rightly used this Law will change dark-

ness into light, failure into success, sorrow into serenity.

disease into health, poverty into wealth. Write me and

enclose any amount from 10c upward and I will send you

more than full value in books, etc., and will add this

Demonstration for good measure. This offer is for im-

mediate acceptance and may never be repeated. Address

plainly,J.A.Eichwaldt, P118, Fruitvale Sta., Oakland,Cal.

Become a doctor of

Bio-Psychology
and Expert Bio-Psycho -Analyst

Dr. Taylor will personally help you master his new

science of life and mind, perfect your personality, make

secure your own health, and business success and gain

a paying honorable profession. Lecture, teach, counsel,

heal, backed by Diploma from a high grade chartered

institution. Send 10 cents to cover mailing, cost of

particulars including book 1 of correspondence course

for free examination.

TAYLOR SCHOOL OF BIO- PSYCHOLOGY, Inc.

Department C, Chattanooga, Tennessee

DEVELOP POWER

AT HOME

toinitiate,persevere,achieve;carryonthrough

life your education ; earn credit toward aBach-

elordegree,by using the 450 courses

The University of Chicago

Gives by Correspondence

Inquireorcheck the adv. toshow desire and mail to

325Ellis Hall, University of Chicago, Chicago, III.

STUDY

FORTHE DEGREE

of Doctor of Psychology (Ps. D.) Doctor of
Metaphysics (Ms. D. ) or Doctor of Divinity

(D. D.) by correspondence in the quiet of your

own home, or by resident class work in Indian

apolis. Write for further information.

The College of Divine Metaphysics, Inc.
Desk 2, 1443 N. Meridian St., Indianapolis, Ind.

A Chart

for

Decision- Making!

Look for it in

December PSYCHOLOGY
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HomeMadeCandiesforProfit

CANDIES-Home-made, pay

big. A ladies' business. Start

inhome, almost no cash. We

teach successfully (by mail)

what to make; how to

sell . Free Book explains.

CAPITOL CANDY SCHOOL

Dept. AG-1419 Washington, D. C.

and

Sellers
The "3 WONDER BOOKS" st

"Breath Power, Control and Exercise," $1 (regu-

lar $15.00 Course of Lessons) . "Science of Col-

ors and Rhythms." (Illus.) $1. "SEX Power,

- Uses, Standards, Conduct, Control) ," etc. , $1.

This dynamic De Luxe set of 3 books postpaid

and insured for simply $2 (already near 40,000

of one of these books sold !) by M. O., check or

stamps to : Prof. E. P. Stevens (Author-Artist-

Scientist) . Satisfaction Guaranteed) . Desk

Psy. , 242 Powell Street, San Francisco, Calif.

✓ Acheap paper Edition 50c each, or the set $1.25

Hypnotize!
Complete course of Hypnotism. Mind Reading and

Magnetic Healing. 25 fascinating lessons. How to

become an expert , hypnotize at aglance, make others obey

your wishes , overcomebadhabitsinyourselfandothers,gain

jinlove,wealthandpower. Invaluabletoeverymanandwom-

an,executives,salesmen,doctors, mothers,etc. Simple,easy

✔system. Learn at home. Only $1.10 including the"Hyp-

notic Eye," greatest aid ever devised for amateurs. Easily

worth$20. Send stamps , cash or moneyorder .Guaranteed.

EDUCATOR PRESS, 19 ParkRow, New York. Dept. H-22

S

" CONCENTRATION"

Learn how to keep your mind on one subject

despite interruptions. Great possibilities

through thought control. Companion book,

"How to Conquer Fear," shows how to avoid

✓ worry, fear, doubt, anxiety, strain, nervous-

dness, self-consciousness and gain contentment.

Both wonderful books by F. W. Sears, M. P.

→ $ 1 postpaid, or C. O. D. to any U. S. Post

Office you pay postman price plus postage.

Satisfaction or money back.

CENTRE PUB. CO., 828 7th Ave., X-7, N. Y.

RASHFUL
"Shame on youl" Areyou nervous,

embarrassed in company of the other

Bex?Stopbeing shy ofstrangers.Con-

quertheterriblefearofyoursuperiors.
Becheerfuland confident ofyour

future! Your faults easily overcome
BO you can enjoy lifelifetothe fullest.

Send25c. for this amazing book.

RICHARD BLACKSTONE

B-2011 FlatironBidg. NewYork

MAGIC

Taught at Home !

of

New! Different ! Teaches you Big

Tricks , Illusions . Stage Stunts,

"Patter" and the Principles

Magic. Learn at home. Earn $250

to $1,000 a month. Write today for

big free Magic Book.

TARBELL SYSTEMS, Inc.

1926 Sunnyside Ave. , Studio 56-58

Chicago, Illinois

Pathfinder
Yourneighbors

EVERYWEEK 13 WEEKS

$1 AYEAR 15 CENTS

knowthe Pathfinder and you will like it-the every-
weeknews digest from the Nation's Center. Bright,

interesting, dependable,different--nothing else like

it. Washington gossip, politics, science, travel,

fun,lotsofpictures, instruction, entertainment.

Trial 13weeks--13 big issues--only 15 Cents.

or$1 for full year. Send now. Address:

Pathfinder,Dept. 83, Washington,D.C.

What Do You Want?
Whatever it is we can help you get it. Just

give us the chance by writing for "Clouds Dis.
pelled." Absolutely Free. You will be delighted.

Act today. Write NOW!! The Brotherhood of

Light, Dept. I, Box 1525, Lhe

Photography
Rake moneytaking pictures. Prepare quicklyduring
paretime.Alsoearnwhileyou learn. No experience
ccessary. Neweasy method. Nothing else like it.
endatonce for free book, Opportunities inModern
Photography, andfull particulars.
ept. 4368 MERIMichiganAve.AMERICAN SCHOOL OF PHOTOGRAPHY

Chicago,U. S.A

forladiant Vibratory Nerve Movements
ost marvelous system for rejuvenating the body, and
Quiring 100% Nerve force. 25c. Also a full outline of

Mao-chemistry free with a Radium Ore Bar. Particulars
Dr. Staebler, 179 Lexington Ave., N. Y. C.

To sum up the thing I should say

that you would be quite safe in doing as

I have directed above, if you will just

continue to eliminate water drinking

to any great extent and follow out the

diet plan which has been prescribed by

those who have examined you . And

you should take plenty of exercise, for

that toughens and helps to bring your

whole being under your control, and it

brings with the added strength a feel-

ing of greater confidence.

STATEMENT OF THE OWNERSHIP, MAN-

AGEMENT, CIRCULATION ETC., RE-

QUIRED BY THE ACT OF CONGRESS OF

AUGUST 24, 1912,

OF PSYCHOLOGY, published monthly

Jamaica, N. Y. , for October 1, 1928.
State of New York,

County of New York,

ss.

at

Before me, a Notary Public in and for the

State and county aforesaid, personally appeared

James F. McCarthy, who, having been duly

sworn according to law, deposes and says that

he is Business Manager of the PSYCHOLOGY

Magazine and that the following is, to the best

of his knowledge and belief, a true statement of

the ownership, management (and if a daily

paper the circulation) , etc., of the aforesaid pub-

lication for the date shown in the above caption,

required by the Act of August 24, 1912, em-

bodied in section 411, Postal Laws and Regula-

tions, printed on the reverse of this form, to wit:

1. That the names and addresses of the pub-

lisher, editor, managing editor, and business

managers are: Publisher, Psychology Publish-

ing Company, Inc. , 17 West 60th St. , New York

City; Editor, Henry Knight Miller, 17 West

60th St. , New York City; Managing Editor,

Arthur H. Howland, 17 West 60th St. , New

York City; Business Manager, James F. Mc-

Carthy, 17 West 60th St. , New York City.

If

2. That the owner is: (If owned by a cor-

poration, its name and address must be stated

and also immediately thereunder the names and

addresses of stockholders owning or holding one

per cent or more of total amount of stock.

not owned by a corporation, the names and ad-

dresses of the individual owners must be given.

If owned by a firm, company, or other unincor-

porated concern, its name and address , as well

as those of each individual member, must be

given.) Psychology Publishing Co. , Inc. , 17

West 60th St. , New York City; Henry K.

Miller, 30 Ball Road, Mountain Lakes, N. J.;

Harvey J. Wechtel, Sea Cliff, L. I. , N. Y.;

Jessie J. Miller, Mountain Lakes, N. J.; James

F. McCarthy, Massapequa, L. I. , N. Y.

3. That the known bondholders, mortgagees,

and other security holders owning or holding

1 per cent or more of total amount of bonds,

mortgages , or other securities are: (if there are

none, so state.) None.

4. That the two paragraphs next above, giv-

ing the names of the owners, stockholders , and

security holders, if any, contain not only the

list of stockholders and security holders as they

appear upon the books of the company, but also,

in cases where the stockholder or security holder

appears upon the books of the company as trustee

or in any other fiduciary relation, the name of the

person or corporation for whom such trustee is

acting, is given; also that the said two para-

graphs contain statements embracing affiant's full

knowledge and belief as to the circumstances and

conditions under which stockholders and security

holders who do not appear upon the books of the

company as trustees, hold stock and securities in

a capacity other than that of a bona fide owner;

and this affiant has no reason to believe that any

other person, association, or corporation has any

interest direct or indirect in the said stock, bonds,

or other securities than as so stated by him.

5. That the average number of copies of each

issue of this publication sold or distributed,

through the mails or otherwise, to paid subscrib-

ers during the six months preceding the date

shown above is (This information is required

from daily publications only) .

JAMES F. McCARTHY,

ERNA N. ROEDEL.

Sworn to and subscribed before me this 18th

day of September, 1928.

(SEAL)

Form 3526.-Ed. 1924 .

(My commission expires March 30, 1930.)
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NEURASTHENIA

nerves

Are you a victim of this dis-

order which is becoming so prev-

alent and is so little under-

stood by people? Some of its

symptoms are: Unreasonable

fear of yourself or of doing

many of the things natural to

life. Fear of fainting, fear of

leaving home or traveling, fear

of germ life, fear of collapse or

of some internal disorder. Fear

of the unusual feelings that sen-

sitive nerves create. Fear of

your giving way com-

-pletely. Fear of dizziness or a feeling of uncer-

tainty in connection with locomotion. Or you may

have some nerve aches or pains which frighten

you. Fear of insanity or of harming those you love.

Through lack of understanding your symptoms

seem very alarming to you and you become over-

serious to the point of its being impossible for

you to forget yourself. At moments you feel that

it is all very but habit has forced

you into a "mental trap" from which you can

see no escape. Your family physician does not

understand your trouble and you are at a loss as

to what is best for you to do. And things gradu-

ally go from bad to worse. NEURASTHENIA IS

CURABLE when understood and you receive

proper direction. It is a matter of changing

your viewpoint so that you are able to view

yourself and life from a different angle it is a

matter also of training and development of both

a mental and physical nature. YOUR fears

CAN BE REMOVED.

ry unreasonable,

Do you wish to know more about this disorder

and the powers you must call out to conquer it ?

Would you like to have a more intimate knowl-

edge of JUST what is wrong? If so, I have

written a 100 page book just for YOU. It will

furnish you helpful reading and disclose your

REAL source of strength. It takes up many

subjects you will be interested in. It can be the

first step toward a life of REAL FREEDOM

and the building up of Peace, Poise and Power.

To those who purchase the book I offer a Pre-

liminary Psychological Analysis without extra

charge. Sendfor the book TODAY. Its cost isbut

25 CENTS

C. FRANKLIN LEAVITT, M. D.

Suite 1516-D 58 E. Washington Street

Chicago, IIIL.

This

FOOT COMFORT
Book Pediforne

FREE

Pediforme Shoes

Sh
ee
s

Come highly recommended by leading

orthopedists and physicians as the pre-

scribed shoe that frees you from corns,

bunions, callouses, arch trouble and

weak ankles.

Scientifically designed with real built-

in comfort features that assure foot

comfort to all and correct posture, so

that the feet carry the body weight

without effort.

Write for it TODAY!

This 48-page book shows how to be

comfortable and train your feet to

do their work uncomplainingly. Full

instructions on proper care and exer-

cises for the feet. Also illustrates

Pediforme Shoes for men, women

and children for every purpose. Ask

for Book P.

PEDIFORME SHOE CO.

36W. 36th St.

New York City

29WashingtonPlace

EastOrange, N. J.

322LivingstonSt.

Brooklyn, N.Y.

BEA RAILWAYTRAFFIC INSPECTOR

MAIN

DoYou Want to Earn a Real Salary?
You can earn as high as $250 per month

salary-steady-inin the vast uncrowded

profession of Railway Traffic Inspee

tion. We train you in three months' spare

timehome study, and upon completion

assist you to a position paying at least

$120 per month, or refund your tuition.

No hunting a job just pleasant work

where you are your own boss. Rapid

promotion, $185 to $250 per month.

Hundreds of Satisfied Graduates

Write today for free booklet telling of

many successes of our graduates, and

tuition refund agreement that makes

yourfuture acertainty.

StandardBusinessTraining Inst. ,Blv. 11 ,Duffalo,N.Y.

EARN UPTO $250monthSALARY

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.
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How to Raise Money

for Any Business

H

You can now get the Paramount Plans for Producing

Cash Capital for 10 days' free examination. Send for

them today. They don't cost you a penny unless

they show you how to raise the money you need.

OW much capital do you need-

$1,000-$10,000-$1,000,000 %

Well, it doesn't matter. The Para-

mount Plans have raised millions of dollars,

in varying amounts from one hundred to

one million dollars, for all kinds of business.

It doesn't matter what your business is-

where it is or how much money you want

to raise the Paramount Plans can do for

you just what they have done for others-

show you exactly how to get the money

you need for any legitimate business use.

The Work of Experts

The ten complete financial campaigns

comprising the Paramount Plans are the

work of five of the greatest financial and

mail-sales experts in this country-men

who receive fees of from $1,000 to $5,000

for preparing a financing campaign. Three

of these plans are the work of that well-

known financing and sales specialist, Ernest

F. Gardner, whose financial campaigns have

raised millions of dollars for many kinds of

business projects in almost every state of

the union. For preparing these three re-

markable mail-sales plans Mr. Gardner

received fees aggregating thousands of

dollars. And they were cheap at that, for

they did the work-they raised the capital

-quickly and economically. So, you see

when you get and use the Paramount

Plans you are being guided by experts-

men of experience-men who know what

they are talking about. Examine these

plans now. They have helped others raise

millions. See what they can do for you.

Ten Plans-All Winners

These ten plans were selected from

many, because they are ten of the most

successful financing campaigns prepared by

five acknowledged experts-plans which

What Users Say

ERNEST F. GARDNER

MasterMail-Salesman

are the result of their many years' experi-

ence-plans which are proved-out and

time-tested. So, these ten financial cam-

paigns-complete from A to Z-which

comprise the Paramount Plans are the

cream of a large collection. Here is the list

of these ten plans which you can get right

now for ten days' free examination.

1. A simple plan that has raised

from $500 to $5,000 for enterprises of

all kinds.

2. A mail-order plan that raised

$30,000 by the sale of 8 per cent bonds.

3. A plan that financed an industrial

company at a cost of 10 per cent.

4. Aplan that raised $50,000 for an

oil company.

5. A plan that raised thousands of

dollars for a mining company.

"Your plans enabled me to raise $2,000 which I

needed. Anybody can obtain good results from this

simplified system. " A. N. R., Hull, Canada. "Put

your plans to the test twice, and both times they

worked like a charm." B. W., Antlers, Oklahoma.

"Your plan for sale of preferred stock raised over

$100,000 for our company at a very reasonable

cost." E. C. M., Jackson Heights, N. Y. "Used your

plan with good success, having secured a partner

who has invested with me in a business that

promises good returns." C. D. M., Morganstown,

N. J. "I used your plans to start a small business

and got a partner with $500." G. P. M., Fall River,

Mass.

$

6. A plan that raised money at a

cost of less than 2 per cent.

7. Aplan that sold $100,000 of 7 per

cent preferred stock, by mail.

8. A plan for financing a big real

estate project.

9. A mail-sales plan that raised

$250,000 for a publishing company.

10. A plan that raised $1,000,000 for

amotion picture company, entirely by

mail.

The ten plans are reproduced in their

entirety in ten large booklets, 9x12 inches

in size, all contained in a specially designed

library case. Get them now. Examine

them. Use them to raise all the capital you

need.

Send No Money

Send no money now for these plans. Just

sign and mail the coupon. You will then

receive the entire collection of ten plans by

return mail, for ten days' free examination.

Look them over carefully. See for yourself

how you can use them to help you success-

fully finance any business enterprise in

which you are interested.

Remember, these ten remarkable plans-

every one of them "brought home the

bacon. " They got what they went after.

They raised the money. And they will show

you how to raise it.

No man in need of capital for any busi-

ness purpose or who ever expects to need

money-can afford to miss this opportunity

to inspect these invaluable financing plans

without cost or obligation. So, mail the

coupon now. Then after you have ex

amined the plans-decide their value to

you. Remember, they cost you nothing if

you do not keep them. And only $10 if you

do. American Business Builders, Inc.,

Dept. P-1011, 18 East 18 Street, NewYork,

N. Y.

American Business Builders, Inc. ,

Dept. P-1011, 18 East 18 St., New York, N. Y.

Please send me the Paramount Plans for Producing Cash

Capital for free examination. I will remail them to you

within ten days or send you ten dollars in full payment.

Name.

Address.

City........

(Please Print or Write Plainly)

.State.

Please use coupon or mention PSYCHOLOGY MAGAZINE when you write advertisers.




