Price, 10 cents.

"To understand the true philosophy op mind is one of the highest and most
noble objects that can possibly engage the attention of any human being."

A QUARTERLY
Of Interest to Teachers, Mothers, Ministers,
Physicians, and Others Vitally Interested
in the Cultivation and Practical Application
of Psychological Principles in the Highest
and Best Sense to Their Daily Life.

Love, psychologically expressed, is the key-note to the art of controlling.
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in purity, breadth, or practicability, we should
resolve to improve it by following out such
lines of conduct in daily life as will aid us to
develop a clear-cut, straightforward, positive,
practical motive. The office of motive is to
create power; consequently a clear, well-
defined motive will add much to the power
of physical and mental activity. These in
turn will contribute much to success in every
department of life.

Failure can very often be traced to the
want of a strong controlling motive. Do
not waitfor others to come along and develop
motiveforyou, butget at it and do it your-
self, then it will be done right.

It is just as absurd to think that others can
develop motive for you as to believe that
the teacher of physical culture can develop
you by exercising his own muscles. Have
more faith and confidence in your own
ability to develop yourself; never lose sight
of the fact that others can direct and assist
you materially, but it is necessary that you
should have the experience.

Nature requires time for well-rounded,
full development. You can facilitate mat-
ters by taking good care of your health and
profiting by the suggestions and exercises
which are given you. Yet in a measure you
must rely upon your own common sense and
good judgment. You must bear in mind
that exercise is the law of growth, in the
cultivation and development of motive, as
well as in the development of any active
quality or faculty. If you should build a
house you would expect that a certain amount
of time and physical and mental labor would
be required to insure symmetrical complete-
ness. It would be necessary to have faith,
too, in order that your original motive might
be carried out satisfactorily. Should the
building you have in mind be a large one,
and after working for a little time you should
tire and come to the conclusion that you
are making too slow progress and abandon
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it, that would demonstrate that your original
motive was decidedly wanting in the staying
quality.

This should be a suggestion to you that
you need to cultivate and develop a stronger
staying motive. The only thing to do, then,
is to look the ground carefully over, draw
new inspiring conclusions, and make a re-
newed attempt.

Repeated attempts are repeated exer-
cises ; there is nothing like them for devel-
opment along any particular line.

Some of the most successful men known
to the world have had the greatest number
of failures, but like the child learning to walk
they were never discouraged, but, on the
other hand, were encouraged because of the
greater strength gathered by the exercise
and consequent development really reaped
through the failure and renewed effort.

I do not know of any one quality which
militates so positively for success or failure
as does a persistent staying motive.

To properly develop motive much serious
thought is necessary. Right thinking must
be followed up with earnest, correct activities
in the form of honest dealing with yourself
and mankind in general.

Weak or divided motives result in uncer-
tain and weak physical actions which do not
reach the dignity of activity until one mo-
tive gains definite ascendency over the others
and rules them, uniting all together in one
leading purpose.

The initial attempts to ride a bicycle'pro-
vide good illustrations of the relative value
of motives, the attendant action and the
subsequent activity which the learner attains
by a renewed effort. The leading motive at
the outset is to acquire the ability to ride a
wheel. Before the matter is given serious
attention, or before the wheel is mounted,
the accomplishment of this purpose appears,
to the average person, to be a simple thing
to do, involving an unbroken process of both
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mind and body. Upon a trial, however, the
leading motive, which appears so easy, is
invaded by other motives in somewhat the
following manner :

On mounting the wheel a secondary mo-
tive appears indispensable, as, in order to
ride it, one must learn to balance himself
upon it. So the motive of riding is dis-
placed as the leading one, and that of keep-
ing the balance takes its place. The next
motive, which comes into view as necessary
to the success of the operation, is the fact
that, unless the pedals are kept moving for-
ward at a certain rate of spieed, the motive
of balance is not accomplished. So the
motive of balance is changed to that of keep-
ing the pedals in motion by force exerted
upon the muscles. The next motive that
comes to the front is the frequent necessity
of turning the handle bar in the direction of
the falling machine, to preserve its equilib-
rium and to go in the right course, avoid-
ing obstacles. Uneven surfaces are then
found to enter into the process requiring
the consideration of varying the amount of
muscle-force expended. With the attention
of the novice divided between these many
motives, all of which, at first, seem to be
equally important, the untrained mind is
found to be inadequate to cope with the
demands of the process successfully. After
repeated trials, however, the leading motive
of going from one pofiit to another reasserts
itself, usurping all the others, which become
subordinate and are finally relegated to con-
sciousness.

We can see first that the dividing of the
attention among many motives not only
weakens them, but it reveals a weakness of
mind in respect to its intelligent direction of
its powers upon the body, causing it to lose
sight of the ultimate purpose of its action
under the strain of multiplicity of detail.
The subordinate motives which finally group
themselves obediently under the leading
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motive of starting at a definite place and
going along a certain course, arriving at a
definite destination, call for more activity of
consciousness than it can at once sustain.
In other words, the mind must have learned
to group the different actions involved be-
fore it can direct, the body to carry out the
complete act. Aside from such required
association of ideas, the necessary physical
basis must be created by the mind for the
bending of its forces into the desired direc-
tion, which admits of the requisite degree of
activity without mental strain.

Leading motives also should be so thor-
oughly developed and grounded in us that
they remain more subjective than objective,
resulting in unconscious power rather than a
conscious force. This unconscious motive
power will then direct all our thoughts, ac-
tions, and feelings in the very best direction
with little or no conscious attention, thus
leaving the mind unincumbered to attend to,
and cope with, new matters which may arise
and require its attention for the time being.

All desirable, useful, and noble motives and
qualities should not only become second na-
ture butfirst nature, a part of our real selves.

How to Study Motive in Others. After
examining and strengthening our own motives,
for further development of self and others,
we should study the motive of others. That
we may become master of self and perfectly
competent to scientifically direct, influence,
develop, and control others, it is absolutely
necessary to begin the acquirement of the
fine art of controlling.

Valuable practical suggestions on the art
of controlling others will run through every
Sunday evening lecture. In this way, one
will become so familiar with the art, and it
will be so thoroughly grounded in his very
nature, that he cannot fail to win the confi-
dence of others and be more successful in
any legitimate undertaking for which he is
naturally qualified.
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practical experience is necessary to this end
then.

Comparatively few business men, keen
and bright as they are otherwise, realize even
faintly to what extreme the mind can be
legitimately influenced by simple, direct
conversation scientifically conducted.

Brilliant talkers are not always the most
successful talkers, for obvious reasons. To
be truly successful, it is absolutely necessary
that one should possess so thorough and
clear a knowledge of the mind that he will
be able at once to detect the effect of his
words upon the mind of another; realize as
quickly when the other party wishes to do
the talking, and have himself so well in
hand that he will stop talking at the right
time.

The most successful solicitors are those
who talk little, but profiting by the knowl-
edge gained from actual experience, know
when to talk, how to talk, and when to be
silent.

Some are, no doubt, born brighter than
the average, but tact is something that must
be developed, and if we wish to be the
happy possessor of more tact, so often the
magic “ open sesame,” we must surely set
about acquiring more scientific knowledge
of the human mind.

PSYCHOLOGICAL LAW UNDERLIES ALL METHODS
OF HEALING.

The underlying principle governing the
various new thought movements is a psycho-
logical law pure and simple, regardless of
mystery or absurd theories.

All phenomena pertaining to the human
mind can be accounted for and reproduced
through this law.

In the law of psychology we find the
cause and cure of all mental and nervous
diseases, as well as the basis of all educa-
tional and religious teaching. Every intelli-
gent psychological student will agree with
me that nine-tenths of the ills which

PRACTICAL PSYCHOLOGY.

human flesh is heir to” can be directly
traced to the influence of wrong or perverted
thought. Whatever the trouble, pause for
one moment and trace your ailment back to
its source, and nine times out of ten you will
find that wrong thinking, perverted thought,
fear, or that which is known as the imagina-
tion, is responsible for its existence.

History records many authentic cases of
multitudes who have been cured of their ills
through the countless methods which appeal
strongly to the imagination (mind). If the
trouble originated in the mind, or perverted
thought, fear, in painfully prolonged imagi-
nation, it stands to reason that there is only
one permanent cure for it, and that is to
reverse the trend of the imagination until
the wonted equilibrium is fully restored.
That normal health may be maintained it is
highly necessary that the imagination be

kept under good control, and no one
thought or idea be allowed to usurp the
mind to the exclusion of healthful variety.

If the practitioner thoroughly understands
the principle underlying the control of the
human mind, and is expert in obtaining the
confidence and changing the thought of
persons affected with disease of a mental
nature, he undoubtedly has it in his power
to make speedy and permanent cures. The
whole secret of success in such cases is a
thorough, working knowledge of the prin-
ciple of psychology, and the practical appli-
cation of the fine art in treating the patient.
If the law be clearly understood and the art
mastered, it makes little or no difference if
the practitioner has or has not a knowledge
of Mental Healing, Christian Science, or
fnoryo

During the many years devoted to the
practice of this science and art, a wide range
of cases, from the simply nervous to the
violently insane, has successfully come under
my treatment— the patients, in most in-
stances, being members of refined, well-
educated families, the causes of their troubles
having their origin (nine times out of ten)
in perverted thought.

Tact, so-called, is requisite in the treat-
ment of the sick.
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